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Contact Alan @ 786-908-5436
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DD13, Allison Automatic , 420 HP,  
Original Double Frame from Factory with Spring Suspension,  

44K Rear, 18K Front, Double Lock Differential 
New Tires and Aluminum Rims 

New 4000 Gallon Carbon Steel Tank 
New Masport Hydra Plug & Play

Call For Price

Automatic, Cummins Engine, 152,000 Miles, 
New 2000 Gallon Carbon Steel Tank. 

New Moro Pump PM70,
New Tires All Around, with New Aluminum Rims   

$63,000

‘13 Freightliner M2

‘11 Freightliner M2 112

2007 INT'L 9900i 
Cummins, 10 Speed,  

Tri Axle,  Pre-Emission,
New 5200 Gal. 

5000 Waste & 200 Fresh Water
Call For Price

IN  
PRODUCTION

HOSE &  
EQUIPMENT  
SPECIALISTS

www.MilwaukeeRubber.com 800-325-3730

Hose Distributor

Fast Shipping!

EXPERIENCE THE 
DIFFERENCE

You can always depend on us and our trucks, which are proudly built in North America.  

We’re a family-owned company, with family-values, that takes considerable pride

in the quality of our work and the lasting relationships we forge.

314 Lake Avenue N., Hamilton, ON  L8E 3A2  |  t:  800-263-4508  |  e:  sales@transwaysystems.com  |  www.transwaysystems.com

CUSTOM BUILT.  DRIVEN BY YOU.
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• 2 year/100K mile warranty on engine, transmission 
   and rear end for Class 6 and Class 7 vehicles.

• 1 year/100K mile warranty included on engines for class 8 vehicles. MADE IN THE U.S.A.
NEW & USED IN STOCK

40+ TRUCKS READY TO BUILD!

Available Options:
• Hydraulic Hoist System
• Rear Opening Door
• Multiple Compartments
• Heated Valves
• Electronic Gallon Indicator
• Interior Plumbing
• Fluid Level Indicator
• Pump & Blowers
• Interior Epoxy Coated Tank
• Lift Axles
• Jetter Box
• Heavy Duty Jetter System
• 20K Front Axles

 2010 International 866
200k Miles, 400 HP, 10 Spd., 4,000 Gal., 200 Gal. Water  
Compartment, NVE 607 Pump, Hoist System, Jetter System

 2014 International ProStar
5,000 Gal., SOLD TO EXPORT

 2014 Kenworth T800
450 HP, Cummins, Auto, Big Pump, 20K Fronts, 20K Lift Axle

 Thank You to PJ
  SOLD

 Thank You to Lew Hamilton
  SOLD

 2012 Peterbilt 365
32k Original Miles, 450 HP, Cummins ISX, 8LL// 5,000 Gal.,  
NVE 866 Pump, Hoist System, Jetter System, 20k Steerable Lift Axle

10  Between the Lines:  
Follow These Words of  
Wisdom From Warren Buffett
The quotable king of the investment world has a lot 
to say that will help small wastewater companies and 
business owners seeking a retirement nest egg.
- Jim Kneiszel

14  @pumper.com
Check out the latest online-only content at the 
Pumper website.

28  New NOWRA Executive Director 
Pushes for a Higher Industry Profile 
Thomas Groves replaces Eric Casey, who served 
decentralized wastewater professionals for a decade.
- David Steinkraus

32  Building the Business:  
8 Ways to Secure Top Talent  
Without Offering More Salary
Cash is king. But there are more ways to sweeten the 
pot to land your next star technician or driver.
- Jeremy Eskenazi 

36  2021 ATU Directory

42  Rules & Regs: 
West Virgina Supreme Court Exempts Sales Tax for 
Some Industrial Portable Sanitation Services.
- David Steinkraus 

46  Septic System Answer Man:  
Follow These Tips to Prevent  
Nasty Root Intrusions
Your customer’s big holiday weekend can be ruined 
with backups when a tiny root grows to knock out 
their septic system.
- Jim Anderson

50  Classy Truck of the Month
We feature Novak Backhoe LLP,  
Lankin, North Dakota.

52  States Snapshot: Customer 
Friendships, Smarter Regulations  
Build a Wastewater Business
Nebraska needs to approve more alternative septic 
solutions to serve customers better.

56  Associations List
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- Craig Mandli
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- Craig Mandli
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Don’t Drip Dry your SluDge, Don’t Drip Dry your SluDge, 
Dewater it overnight!Dewater it overnight!

Dewaters Overnight
Consistent Results
Low Energy Use
Self-Cleaning

>All Stainless Steel & PVC Construction

>Roll-Off or Stationary

>Very Forgiving  >Amazing Results

Patent #9,828,274

Don’t Drip Dry your SluDge, Don’t Drip Dry your SluDge, 
Dewater it overnight!Dewater it overnight!

If it will Floc,  
it will work.

In the Round Dewatering
ITRDewatering.com 
317-563-2072 (Text or Call)

NOTICE: Due to restrictions being put on exhibitors and attendees 
we will NOT be exhibiting at the WWETT Show this year.  

However, we are still doing demonstrations and available anytime 
for discussions about putting together a successful dewatering plan.  

Please remember if you do come to The Show,  
we are in close proximity to it making a personal visit possible!

1-YEAR, 100,000 MILE ENGINE WARRANT Y NATIONWIDE - 5-YEAR WARRANT Y ON TANK   |   TRANSPORTATION AVAILABLE NATIONWIDE

NationalTruckCenter
EST. 1981

954-410-6553 
786-367-4961

2014 International 4400

2013 Freightliner M2

Cummins ISB (285 HP), Allison Automatic,  
111K Miles, New 2500 Gal. Tank,  

New Jurop PN-84 Vacuum Pump (317 CFM) 
$73,000

Cummins ISL (380 HP), Allison Automatic,  
220K Miles, New 4000 Gal Tank,  

New Jurop LC-420 Vacuum Pump (425CFM) 
$96,000

3001 EAST 11th AVENUE | HIALEAH, FL 33013
www.NationalTruckCenter.com

Sold exclusively at  
National Truck Center

2017 Freightliner M2

Cummins ISB (285HP), Allison Automatic,  
174K Miles, New 1800 Gal. Tank,  

New Jurop PN-58 Vacuum Pump (230 CFM)   
$74,000

2014 Freightliner M2

2013 Freightliner M2

Cummins ISB (285HP) Allison Automatic,  
167K Miles, New 2500 Gal. Dump Tank,  

New Jurop PN-84 Vacuum Pump (317 CFM) 
$77,000

Cummins ISC (350 HP), Allison Automatic,  
184K Miles, New 4000 Gal. Dump Tank,  

New Jurop LC-420 Vacuum Pump (425 CFM)  
$101,000

DT-466 (245HP), Allison Automatic,  
181K Miles, New 2500 Gal. Tank,  

New Jurop PN-84 Vacuum Pump (317 CFM) 
$58,000

Cummins ISC (350HP) Allison Automatic,  
172K Miles, New 4000 Gal Tank,  

New Jurop LC-420 Vacuum Pump (425CFM) 
$95,000

UNDER CDL
UNDER CDL

UNDER CDL
UNDER CDL

 2013 Freightliner M2

Cummins ISB (285 HP), Allison Automatic,  
185K Miles, New 2000 Gal. Tank,  

New Jurop PN-58 Vacuum Pump (230 CFM)  
$64,000

2014 Freightliner M2

2015 Freightliner M2

2012 International 4300

DT-466 (245HP) Allison Automatic,  
190K Miles, New 2500 Gal. Tank,  

New Jurop PN-84 Vacuum Pump (360 CFM)  
$55,000

http://ITRDewatering.com
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and spent hours networking with others. Over the course of ownership of 
a wastewater company, all these investments will pay major dividends. 
Whenever you have the choice to learn something that can help your small 
business thrive, go in that direction. This will help you evolve in the industry 
and build an asset that will be worth a lot of money someday.
 Opportunities come infrequently. When it rains gold, put out the 
bucket, not the thimble.
 Buffett reminds us all to seize the day when it comes to moves for your 
business or in the stock market. In buying stocks, Buffett says you have to go 
against the grain and buy when others are selling off. “We simply attempt to 
be fearful when others are greedy and to be greedy when others are fearful,” 
he explained. That’s how you buy low and sell high.
 In your own business, watch carefully for great opportunities. Perhaps 
another pumper in your area is contemplating selling off his company and 
buying it would allow you to build revenue in a practical way. Or maybe you 
see demand for a new service and you could fulfill it with training and a new 
piece of equipment. These opportunities may come around only a few times 
in a decade. Learn to recognize them and have the courage to take the leap.

 Rule No. 1: Never lose money. 
Rule No. 2: Don’t forget rule No. 1.
 This simple advice goes for your business as well as your personal 
finances. If you are going to hire a new crew member or buy a new piece 
of equipment, make sure those investments are going to pay off. Track how 
much you’re spending on human and steel assets, then do well by taking 
care of them. Watch the ledgers closely and make sure the numbers are 
black and not red at the end of the month.
 As for investing, Buffett would tell you it takes hours and hours of 
regular reading and research to choose your own investments. Most of 
us, pumpers included, don’t really have time to do that. So as soon as you 
can, find a smart and trustworthy professional to help you organize your 
retirement investments. To save money, Buffett has often recommended 
buying a variety of index funds (those owning a broad spectrum of leading 
stocks) and keep them forever.
 I’ll give my children enough money so that they would feel they could 
do anything, but not so much that they could do nothing. 
 Buffett wants to help his family realize the American dream and have a 
good life, but he doesn’t want his success to stunt their desire to work and 
create their own success stories. So he will leave them maybe millions, not 
billions, and encourage his heirs to continue with the work ethic he has 
taught them.
 As pumpers, you’re not talking billions, but maybe if you are successful 
after 30 years, you might be talking millions. Buffett would have you take care 
of your kids and grandkids, but not make them feel entitled to a paycheck 
without working hard for a day’s wage.
 It’s always been a mistake to bet against America, 
since 1776.
 Amen to that. Take solace in the fact that your company has the great 
good fortune to be located in the best country in the world for small business 
success. The same can be said for your ability to save money and invest in a 
broad portfolio of companies, be they American or foreign. Our economic 
leadership and stability is the envy of many countries across the globe. The 
potential for your company is limitless if you have the smarts and energy to 
grow it bigger.
 “In the 20th century, the United States endured two world wars and 
other traumatic and expensive military conflicts; the Depression; a dozen 

or so recessions and financial panics; oil shocks; a flu pandemic; and the 
resignation of a disgraced president,” Buffett has said. “Yet the (Dow Jones 
market) rose from 66 to 11,497 (points).”

NEVER TOO LATE TO START
 Maybe your current business is allowing you to put hamburgers on the 
table, but not much more right now. Or you have trucks and equipment to 
pay off and little left to invest in a retirement plan. Maybe you’re older and 
you feel like there’s not much time to amass that nest egg. I get that. But I’ll 
leave you with one interesting fact that should give hope to all of us who 
work hard but have trouble seeing the light at the end of the tunnel: Warren 
Buffett made 99% of his wealth after age 50.  P
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ore than 15 years ago, a group of friends from my neighborhood 
and I started a stock club. Once a month we got together and 
pooled our modest dues to purchase a tiny slice of a company. 

 We talk equities, sure, but it’s as much a social gathering as anything. 
We’ve watched our kids grow up and each member flourish in their chosen 
careers. As for our portfolio, we’ve enjoyed high-flying economic times and 
sweated out the devastating market collapse of 2008.
 It’s been a great learning experience and I would recommend such a 
club to pumpers who may want to scratch that investing itch, especially if 
it’s part of an overall retirement savings strategy. Anyone can benefit from a 
greater awareness of stocks, bonds, mutual funds and how smart investing 
can help build a retirement nest egg.
 One thing about the stock club I’ve really enjoyed is following the 
stories and advice of Warren Buffett, the chairman and CEO of Berkshire 
Hathaway and one of the richest people in the world. From his start hawking 
sticks of gum on the street at age 6 to his massive current wealth of about 
$80 billion, the 90-year-old so-called Oracle of Omaha is one of the great 
American success stories. 

PRACTICAL GENTLEMEN
 Buffett reminds me a lot of Sam Johnson, the late CEO of Johnson 
Wax, another billionaire who I had the opportunity to interview years ago. 
Neither used their wealth to live a life of over-indulgent luxury and gave a 
lot of their money away. When I met Johnson, he drove a late-model Buick 
to his office everyday and often took his lunches at a little hamburger 
stand nearby. I would call both of these gentlemen practical given their 
circumstances.
 Buffett is somewhat famous for his austerity. He could buy mansions 
all over the world, but he’s lived in the same relatively small house in 
Omaha since 1958. He often eats breakfast at McDonald’s like other 
working folks. And in 2006 he announced he would give away 85% of his 
fortune rather than salt it away for generations of his heirs.
 Buffett has generously shared investor advice throughout the years. 
And the advice is not just good for prolific stock traders. Many of these 
insights would be helpful to pumpers trying to build and improve their 
businesses in 2021 … and save a little nest egg for their retirement.
 So here are a few of my favorite words of wisdom from Warren Buffett 
and how they can impact the pumping community:

 
 It takes 20 years to build a reputation and five minutes to 
ruin it. If you think about that, you’ll do things differently.
 Buffett is saying that you can’t just go out and buy a good reputation. It’s 
hard earned and protecting it should be job No. 1. He backstopped this when 
talking about how he would react to an employee error: “Lose money for the 
firm and I will be understanding. Lose a shred of reputation for the firm and 
I will be ruthless.”
 Recently I heard about a pumper contemplating firing a new employee 
for making a mistake in the field that would cost some money to fix. That 
could be a teachable moment for an otherwise quality worker. Things 
happen. But if an employee did something to harm your company’s good 
name, Buffett would tell you not to put up with that.
 “When you have able managers of high character running businesses 
about which they are passionate, you can have a dozen or more reporting to 
you and still have time for an afternoon nap,” Buffett has said. “Conversely, 
if you have even one person reporting to you who is deceitful, inept or 
uninterested, you will find yourself with more than you can handle.”
 And when you find a good driver or manager, Buffett would tell you to 
get out of the way and let them do their jobs. He once used this baseball 
analogy, “The important thing we do with managers, generally,” he said, “is 
to find .400 hitters and then not tell them how to swing.”
 Your best investment is in yourself. There is nothing that 
compares to it.
 I think of this one every time I attend an industry event. Consider the 
Water & Wastewater Equipment, Treatment & Transport (WWETT) Show, 
for instance. The pumpers I’ve met there took time from their busy schedules 
to learn through industry training, see the latest technology being offered, 
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and spent hours networking with others. Over the course of ownership of 
a wastewater company, all these investments will pay major dividends. 
Whenever you have the choice to learn something that can help your small 
business thrive, go in that direction. This will help you evolve in the industry 
and build an asset that will be worth a lot of money someday.
 Opportunities come infrequently. When it rains gold, put out the 
bucket, not the thimble.
 Buffett reminds us all to seize the day when it comes to moves for your 
business or in the stock market. In buying stocks, Buffett says you have to go 
against the grain and buy when others are selling off. “We simply attempt to 
be fearful when others are greedy and to be greedy when others are fearful,” 
he explained. That’s how you buy low and sell high.
 In your own business, watch carefully for great opportunities. Perhaps 
another pumper in your area is contemplating selling off his company and 
buying it would allow you to build revenue in a practical way. Or maybe you 
see demand for a new service and you could fulfill it with training and a new 
piece of equipment. These opportunities may come around only a few times 
in a decade. Learn to recognize them and have the courage to take the leap.

 Rule No. 1: Never lose money. 
Rule No. 2: Don’t forget rule No. 1.
 This simple advice goes for your business as well as your personal 
finances. If you are going to hire a new crew member or buy a new piece 
of equipment, make sure those investments are going to pay off. Track how 
much you’re spending on human and steel assets, then do well by taking 
care of them. Watch the ledgers closely and make sure the numbers are 
black and not red at the end of the month.
 As for investing, Buffett would tell you it takes hours and hours of 
regular reading and research to choose your own investments. Most of 
us, pumpers included, don’t really have time to do that. So as soon as you 
can, find a smart and trustworthy professional to help you organize your 
retirement investments. To save money, Buffett has often recommended 
buying a variety of index funds (those owning a broad spectrum of leading 
stocks) and keep them forever.
 I’ll give my children enough money so that they would feel they could 
do anything, but not so much that they could do nothing. 
 Buffett wants to help his family realize the American dream and have a 
good life, but he doesn’t want his success to stunt their desire to work and 
create their own success stories. So he will leave them maybe millions, not 
billions, and encourage his heirs to continue with the work ethic he has 
taught them.
 As pumpers, you’re not talking billions, but maybe if you are successful 
after 30 years, you might be talking millions. Buffett would have you take care 
of your kids and grandkids, but not make them feel entitled to a paycheck 
without working hard for a day’s wage.
 It’s always been a mistake to bet against America, 
since 1776.
 Amen to that. Take solace in the fact that your company has the great 
good fortune to be located in the best country in the world for small business 
success. The same can be said for your ability to save money and invest in a 
broad portfolio of companies, be they American or foreign. Our economic 
leadership and stability is the envy of many countries across the globe. The 
potential for your company is limitless if you have the smarts and energy to 
grow it bigger.
 “In the 20th century, the United States endured two world wars and 
other traumatic and expensive military conflicts; the Depression; a dozen 

or so recessions and financial panics; oil shocks; a flu pandemic; and the 
resignation of a disgraced president,” Buffett has said. “Yet the (Dow Jones 
market) rose from 66 to 11,497 (points).”

NEVER TOO LATE TO START
 Maybe your current business is allowing you to put hamburgers on the 
table, but not much more right now. Or you have trucks and equipment to 
pay off and little left to invest in a retirement plan. Maybe you’re older and 
you feel like there’s not much time to amass that nest egg. I get that. But I’ll 
leave you with one interesting fact that should give hope to all of us who 
work hard but have trouble seeing the light at the end of the tunnel: Warren 
Buffett made 99% of his wealth after age 50.  P
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ore than 15 years ago, a group of friends from my neighborhood 
and I started a stock club. Once a month we got together and 
pooled our modest dues to purchase a tiny slice of a company. 

 We talk equities, sure, but it’s as much a social gathering as anything. 
We’ve watched our kids grow up and each member flourish in their chosen 
careers. As for our portfolio, we’ve enjoyed high-flying economic times and 
sweated out the devastating market collapse of 2008.
 It’s been a great learning experience and I would recommend such a 
club to pumpers who may want to scratch that investing itch, especially if 
it’s part of an overall retirement savings strategy. Anyone can benefit from a 
greater awareness of stocks, bonds, mutual funds and how smart investing 
can help build a retirement nest egg.
 One thing about the stock club I’ve really enjoyed is following the 
stories and advice of Warren Buffett, the chairman and CEO of Berkshire 
Hathaway and one of the richest people in the world. From his start hawking 
sticks of gum on the street at age 6 to his massive current wealth of about 
$80 billion, the 90-year-old so-called Oracle of Omaha is one of the great 
American success stories. 

PRACTICAL GENTLEMEN
 Buffett reminds me a lot of Sam Johnson, the late CEO of Johnson 
Wax, another billionaire who I had the opportunity to interview years ago. 
Neither used their wealth to live a life of over-indulgent luxury and gave a 
lot of their money away. When I met Johnson, he drove a late-model Buick 
to his office everyday and often took his lunches at a little hamburger 
stand nearby. I would call both of these gentlemen practical given their 
circumstances.
 Buffett is somewhat famous for his austerity. He could buy mansions 
all over the world, but he’s lived in the same relatively small house in 
Omaha since 1958. He often eats breakfast at McDonald’s like other 
working folks. And in 2006 he announced he would give away 85% of his 
fortune rather than salt it away for generations of his heirs.
 Buffett has generously shared investor advice throughout the years. 
And the advice is not just good for prolific stock traders. Many of these 
insights would be helpful to pumpers trying to build and improve their 
businesses in 2021 … and save a little nest egg for their retirement.
 So here are a few of my favorite words of wisdom from Warren Buffett 
and how they can impact the pumping community:

 
 It takes 20 years to build a reputation and five minutes to 
ruin it. If you think about that, you’ll do things differently.
 Buffett is saying that you can’t just go out and buy a good reputation. It’s 
hard earned and protecting it should be job No. 1. He backstopped this when 
talking about how he would react to an employee error: “Lose money for the 
firm and I will be understanding. Lose a shred of reputation for the firm and 
I will be ruthless.”
 Recently I heard about a pumper contemplating firing a new employee 
for making a mistake in the field that would cost some money to fix. That 
could be a teachable moment for an otherwise quality worker. Things 
happen. But if an employee did something to harm your company’s good 
name, Buffett would tell you not to put up with that.
 “When you have able managers of high character running businesses 
about which they are passionate, you can have a dozen or more reporting to 
you and still have time for an afternoon nap,” Buffett has said. “Conversely, 
if you have even one person reporting to you who is deceitful, inept or 
uninterested, you will find yourself with more than you can handle.”
 And when you find a good driver or manager, Buffett would tell you to 
get out of the way and let them do their jobs. He once used this baseball 
analogy, “The important thing we do with managers, generally,” he said, “is 
to find .400 hitters and then not tell them how to swing.”
 Your best investment is in yourself. There is nothing that 
compares to it.
 I think of this one every time I attend an industry event. Consider the 
Water & Wastewater Equipment, Treatment & Transport (WWETT) Show, 
for instance. The pumpers I’ve met there took time from their busy schedules 
to learn through industry training, see the latest technology being offered, 
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eshaping an established business sometimes is like a remodeling 
project on an older home: Despite due diligence, the unexpected 
still happens. That’s what Darin Gross experienced in early 2020 after 

he bought Turner Sanitation, a septic service and portable restroom-rental 
business based in Lake Orion, Michigan, about 40 miles north of Detroit.
 Gross was tested early on when the business, started in the late 1970s, 
caught fire just before he was about to close on the sale. About half the facility 
was destroyed, including the front office, which housed reams of valuable 
documents and records, he says.
 “It put me in a position where I almost was starting from scratch,” 
he says. “I had to learn a lot of things on the fly. The company does a lot 
of recurring (pumping) service, but now I didn’t even know who those 
recurring customers were.
 “There were a lot of things to get organized, but nothing there to organize, 
if that makes any sense,” he adds. “Even with help from the previous owners, 
who are great people, it was challenging.”
 Then the COVID-19 pandemic hit a few months later. That dealt a blow 
to the company’s restroom-rental business, which Gross was counting on for 
revenue. And the learning curve involved with entering an entirely new field 
added only more complexity to the situation.
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Pumping newcomer Darin Gross hurdles 
obstacles to refreshing an established 
company while striving to change 
industry perceptions

By Ken Wysocky

BIGThe

Makeover
WE ARE A PROFESSIONAL BUSINESS AND THIS IS A VERY PROFESSIONAL 
INDUSTRY. PEOPLE THINK OF IT AS A DIRTY BUSINESS, BUT IF THEY HAVE 

THE RIGHT EQUIPMENT, IT’S NOT ALL THAT DIRTY.

DARIN GROSS

APPLYING LESSONS LEARNED
 But as a successful entrepreneur over the years, Gross, 54, has learned a 
thing or two about business. For starters, being both resilient and proactive in 
the face of adversity matters greatly.
 “You have to be resourceful or you’re dead in the water,” he notes.
 Furthermore, it’s also critical to create a professional image through 
effective branding. And last but not least, it’s essential to charge prices that 
are high enough to pay employees well, invest in reliable and productive 
equipment, and still turn a reasonable profit.
 So in short, Gross found himself well-equipped to handle the forces 
unexpectedly battering the business, which he bought after selling a 
semi-trailer repair business. He’d operated the company for about 10 
years before selling it to a national maintenance company. Before that, he 
worked for his father, who ran a similar business, as well as a semi-trailer 
leasing company.
 When Gross sold his company in 2018, he took some time off to think 
about his next move. That’s when he learned that Turner Sanitation was for 
sale. The founder of the company, Bob Turner, had passed away about 10 
years ago and his daughter and her husband, who had assumed ownership, 
now wanted to retire.

 Jim Smith, left, new business and sales 
representative, confers with Darin Gross at 
the busy Turner Sanitation office.

 The Turner Sanitation team includes, from left, Daniel Siegers, Zack Gross, 
Don Siegers, Jim Smith, Fallon Eldred, Darin Gross, Sue Gross, Steven Burk, 
Charles Cross, Bob Lawton, John Fowler and Mike Daly. (Photos by Amy Voigt)

 Don Siegers pumps a septic tank at a commercial property 
in Lake Orion, Michigan.
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 “The business is located five minutes from my home, was well-
established and had a great reputation,” he says. “Financial records showed 
slow growth, but the business had been profitable every year. I sensed it was a 
huge opportunity.
 “I found all of that very enticing — a great chance to see if I could build 
something again.”

EXPERIENCE PAYS OFF
 To mitigate the pandemic’s impact, Gross drew on his experience with 
the 2008 recession, which hit about a year after he established his trailer-
repair company. 
 “It taught me how to be very proactive in finding new business,” he 
explains. “I got on the phone and made numerous calls to companies with 
truck fleets to ask for work. And it paid off.”
 During the next decade, Gross built the business to more than 50 mobile 
service trucks serving multiple trucking companies in nearly half a dozen 
states. “That experience taught me how to grow a company,” he says.
 In the wake of the pandemic, Gross hit the phones again. He and his 
office staff made hundreds of calls to both existing and potential customers 
to drum up business. Along the way, he secured a contract to clean county-
owned portable restrooms located in parks as well as pump out RV waste 
tanks at county-owned campgrounds.
 “That helped us a lot as far as generating revenue goes,” he says. “The 
main thing in cases like this is to be proactive instead of shutting down. You 
have to push forward and find out where the business is.”

RAISING RATES
 Gross also raised rates for septic pumping. He believed the rates being 
charged weren’t commensurate with the value of the services provided. In 
addition, the rates didn’t generate enough revenue to allow the company to 
invest in newer equipment and pay employees better, he says.
 “So I tested the market and increased rates,” he says. “And so far, it’s 
working the way I thought it would … revenue is up 25% more than the same 
time period last year, and that’s with only 50% of the business operating (the 
pumping business).”
 To produce more revenue, Gross also added a service-call charge to his 
pumping fees. His rationale? Businesses that send out expensive vehicles 
every day that require constant upkeep and maintenance should generate a 
separate revenue stream to fund those expenses.

(continued)

YOU CAN’T HAVE A GREAT BUSINESS 
WITHOUT GREAT PEOPLE … SO TO  

RECRUIT AND RETAIN QUALITY EMPLOYEES, 
YOU HAVE TO TREAT THEM WITH  
RESPECT AND PAY THEM ENOUGH  
TO ENJOY A GOOD LIVELIHOOD.

DARIN GROSS

 Darin Gross works at his desk at Turner Sanitation.

 Fallon Eldred, the account manager, reviews a job with a customer 
over the phone at the Turner Septic office in Lake Orion, Michigan.
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time period last year, and that’s with only 50% of the business operating (the 
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 The trip fee is based on the distance to reach the customer. “If you pump 
100 tanks a week, it adds up quickly,” he says. But at the same time, he also 
offers a discounted pumping rate for repeat customers.
 The bottom line: Maintaining and investing in new vehicle and 
equipment must be a top priority, he says.

FLEET IMPROVEMENTS
 Gross also had to upgrade the company’s service vehicles, another 
factor that spurred him to raise rates. He did that not only to improve vehicle 
reliability and boost customer service, but to improve working conditions for 
route drivers.
 On the septic side of the business, the company runs a 2021 International 
HV607-H1 built out by FlowMark Vacuum Trucks with a 4,200-gallon 
aluminum tank and National Vacuum Equipment pump; a 2020 International 
CV515-4 with a 1,600-gallon aluminum tank from FlowMark and an NVE 
pump; and a 2007 Sterling outfitted with a 3,600-gallon steel tank from U.S. 
Tanks Industry and a Wallenstein pump (Elmira Machine Industries).

 Two other trucks round out the septic fleet: A 2005 International 4000 
with a 2,000-gallon steel tank from Progress Tank and a Masport pump, 
and a 2001 Sterling with a 3,500-gallon steel tank from TankTec and a 
Wallenstein pump.
 The company also owns four restroom service trucks: a 2016 Dodge 
Ram 4500 with a 550-gallon waste/150-gallon freshwater steel tank built 
by TankTec; a 2015 Dodge Ram 3500 with a 400-gallon waste/100-gallon 
freshwater aluminum tank, also manufactured by TankTec; a 2006 Ford LCF 
with a 440-gallon waste/150-gallon freshwater steel tank; and a 2005 GMC 
Sierra outfitted with a 300-gallon waste/100-gallon freshwater aluminum 
tank. Progress Tank built the tanks for the latter two trucks. All four trucks 
feature Masport vacuum pumps.
 The business also owns about 400 standard and 57 handicapped-
accessible restrooms, 57 hand-wash stations and a 14-foot restroom trailer 
from Satellite Industries. To transport restrooms, the company relies 
on three Ford pickup trucks and trailers from McKee Technologies and 
Golden Trailers.

REBRAND, RAISE PAY
 Revamping the company’s image was another early focal point. That 
included building a new website, creating a new logo and developing an 
integrated marketing campaign where everything from brochures to invoices 
were uniformly branded.
 “These days, it’s all about technology and image,” Gross says. “There’s no 
question that rebranding the image of the company was huge.”
 Gross also raised pay for employees. He didn’t do it to ensure the staff, all 
of whom stayed on board, would like their new boss. Instead, he considered 
it an essential part of his business plan, which wouldn’t succeed if employees 
left the company. He also felt they were underpaid.
 “To me, it’s all about the people,” he explains. “You can’t have a great 
business without great people. I certainly can’t run a business by myself. So to 
recruit and retain quality employees, you have to treat them with respect and 
pay them enough to enjoy a good livelihood.”
 In early 2021, Gross also plans to offer health insurance and 401(k) 
retirement plans.
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Wallenstein Vacuum
800-801-6663
www.wallensteinpumps.ca
Ad on page 45

FlowMark Vacuum Trucks
833-653-8100
www.flowmark.com
Ad on page 53
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  Employees Daniel, left, and Don Siegers wash one of the 
company’s new trucks from FlowMark, a 2020 International 
carrying a National Vacuum Equipment pump.

 “The business is located five minutes from my home, was well-
established and had a great reputation,” he says. “Financial records showed 
slow growth, but the business had been profitable every year. I sensed it was a 
huge opportunity.
 “I found all of that very enticing — a great chance to see if I could build 
something again.”

EXPERIENCE PAYS OFF
 To mitigate the pandemic’s impact, Gross drew on his experience with 
the 2008 recession, which hit about a year after he established his trailer-
repair company. 
 “It taught me how to be very proactive in finding new business,” he 
explains. “I got on the phone and made numerous calls to companies with 
truck fleets to ask for work. And it paid off.”
 During the next decade, Gross built the business to more than 50 mobile 
service trucks serving multiple trucking companies in nearly half a dozen 
states. “That experience taught me how to grow a company,” he says.
 In the wake of the pandemic, Gross hit the phones again. He and his 
office staff made hundreds of calls to both existing and potential customers 
to drum up business. Along the way, he secured a contract to clean county-
owned portable restrooms located in parks as well as pump out RV waste 
tanks at county-owned campgrounds.
 “That helped us a lot as far as generating revenue goes,” he says. “The 
main thing in cases like this is to be proactive instead of shutting down. You 
have to push forward and find out where the business is.”

RAISING RATES
 Gross also raised rates for septic pumping. He believed the rates being 
charged weren’t commensurate with the value of the services provided. In 
addition, the rates didn’t generate enough revenue to allow the company to 
invest in newer equipment and pay employees better, he says.
 “So I tested the market and increased rates,” he says. “And so far, it’s 
working the way I thought it would … revenue is up 25% more than the same 
time period last year, and that’s with only 50% of the business operating (the 
pumping business).”
 To produce more revenue, Gross also added a service-call charge to his 
pumping fees. His rationale? Businesses that send out expensive vehicles 
every day that require constant upkeep and maintenance should generate a 
separate revenue stream to fund those expenses.
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 Gross also had to upgrade the company’s service vehicles, another 
factor that spurred him to raise rates. He did that not only to improve vehicle 
reliability and boost customer service, but to improve working conditions for 
route drivers.
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HV607-H1 built out by FlowMark Vacuum Trucks with a 4,200-gallon 
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pump; and a 2007 Sterling outfitted with a 3,600-gallon steel tank from U.S. 
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 Two other trucks round out the septic fleet: A 2005 International 4000 
with a 2,000-gallon steel tank from Progress Tank and a Masport pump, 
and a 2001 Sterling with a 3,500-gallon steel tank from TankTec and a 
Wallenstein pump.
 The company also owns four restroom service trucks: a 2016 Dodge 
Ram 4500 with a 550-gallon waste/150-gallon freshwater steel tank built 
by TankTec; a 2015 Dodge Ram 3500 with a 400-gallon waste/100-gallon 
freshwater aluminum tank, also manufactured by TankTec; a 2006 Ford LCF 
with a 440-gallon waste/150-gallon freshwater steel tank; and a 2005 GMC 
Sierra outfitted with a 300-gallon waste/100-gallon freshwater aluminum 
tank. Progress Tank built the tanks for the latter two trucks. All four trucks 
feature Masport vacuum pumps.
 The business also owns about 400 standard and 57 handicapped-
accessible restrooms, 57 hand-wash stations and a 14-foot restroom trailer 
from Satellite Industries. To transport restrooms, the company relies 
on three Ford pickup trucks and trailers from McKee Technologies and 
Golden Trailers.

REBRAND, RAISE PAY
 Revamping the company’s image was another early focal point. That 
included building a new website, creating a new logo and developing an 
integrated marketing campaign where everything from brochures to invoices 
were uniformly branded.
 “These days, it’s all about technology and image,” Gross says. “There’s no 
question that rebranding the image of the company was huge.”
 Gross also raised pay for employees. He didn’t do it to ensure the staff, all 
of whom stayed on board, would like their new boss. Instead, he considered 
it an essential part of his business plan, which wouldn’t succeed if employees 
left the company. He also felt they were underpaid.
 “To me, it’s all about the people,” he explains. “You can’t have a great 
business without great people. I certainly can’t run a business by myself. So to 
recruit and retain quality employees, you have to treat them with respect and 
pay them enough to enjoy a good livelihood.”
 In early 2021, Gross also plans to offer health insurance and 401(k) 
retirement plans.
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established and had a great reputation,” he says. “Financial records showed 
slow growth, but the business had been profitable every year. I sensed it was a 
huge opportunity.
 “I found all of that very enticing — a great chance to see if I could build 
something again.”

EXPERIENCE PAYS OFF
 To mitigate the pandemic’s impact, Gross drew on his experience with 
the 2008 recession, which hit about a year after he established his trailer-
repair company. 
 “It taught me how to be very proactive in finding new business,” he 
explains. “I got on the phone and made numerous calls to companies with 
truck fleets to ask for work. And it paid off.”
 During the next decade, Gross built the business to more than 50 mobile 
service trucks serving multiple trucking companies in nearly half a dozen 
states. “That experience taught me how to grow a company,” he says.
 In the wake of the pandemic, Gross hit the phones again. He and his 
office staff made hundreds of calls to both existing and potential customers 
to drum up business. Along the way, he secured a contract to clean county-
owned portable restrooms located in parks as well as pump out RV waste 
tanks at county-owned campgrounds.
 “That helped us a lot as far as generating revenue goes,” he says. “The 
main thing in cases like this is to be proactive instead of shutting down. You 
have to push forward and find out where the business is.”

RAISING RATES
 Gross also raised rates for septic pumping. He believed the rates being 
charged weren’t commensurate with the value of the services provided. In 
addition, the rates didn’t generate enough revenue to allow the company to 
invest in newer equipment and pay employees better, he says.
 “So I tested the market and increased rates,” he says. “And so far, it’s 
working the way I thought it would … revenue is up 25% more than the same 
time period last year, and that’s with only 50% of the business operating (the 
pumping business).”
 To produce more revenue, Gross also added a service-call charge to his 
pumping fees. His rationale? Businesses that send out expensive vehicles 
every day that require constant upkeep and maintenance should generate a 
separate revenue stream to fund those expenses.
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RECRUIT AND RETAIN QUALITY EMPLOYEES, 
YOU HAVE TO TREAT THEM WITH  
RESPECT AND PAY THEM ENOUGH  
TO ENJOY A GOOD LIVELIHOOD.

DARIN GROSS

 Darin Gross works at his desk at Turner Sanitation.

 Fallon Eldred, the account manager, reviews a job with a customer 
over the phone at the Turner Septic office in Lake Orion, Michigan.

http://www.biomicrobics.com
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 The investments in new equipment, marketing and employees helped 
ease what otherwise can be an awkward transition period between new owner 
and existing staff. After employees saw Gross was willing to put money into 
the business to make it better, morale increased, he says.
 “In terms of personnel, the main goal for me is find out what our people 
do and what’s their expertise — really push what they know,” he explains. “I 
try to let them make decisions based on what they know, versus me just telling 
them what to do.
 “The way I see it, we don’t have any bosses,” he adds. “We just try to respect 
everyone’s job. Everyone plays a key role. They’ve been very appreciative. And 
if they’re happy, then I’m happy.”
 The full-time employees include septic-route drivers Mike Daly 
(a 20-year employee), Robert Lawton, John Bolvee, Steven Burk (also a 
certified mechanic) and Charles Cross; Don Siegers, field manager and 
certified mechanic; Fallon Eldred, accounts manager; Jim Smith, business-
development representative; and restroom-route drivers Daniel Siegers, Jake 
Eldred and John Fowler.
 The company also employs two part-timers: Shyanne Welch, accounts 
manager assistant, and Zack Gross, field assistant. 

HIGH EXPECTATIONS
 Looking ahead, Gross sums up his business goals in two words: total 
domination.
 “That’s what I want,” he says. “In the next five years, I want everyone to 
know about us and use us.”
 The potential for growth is high, he says, noting that in Oakland County 
alone, where the business is located, there are roughly 80,000 potential septic 
customers.
 “And we currently service only a small percentage of them, so there’s 
opportunity for extreme growth everywhere,” he says. “We’re doing well right 
now, but we’re not even close to firing on all cylinders.”
 Gross also believes the restroom-rental business will rebound in 2021. 
Currently septic pumping generates about 75% of the company’s annual 
revenue, but he expects sales levels to revert back to the approximately 50/50 
split between septic and restrooms that existed when he bought the company.
 “Despite all the challenges, I’m really excited — we’re positioned to do 
great things,” he concludes. “I’m very confident about what we’re doing and 
where we’re going.”  P

Darin Gross prefers 
to call the company 

he owns — Turner Sanitation in 
Lake Orion, Michigan — a profes-
sional services company, not a septic 
pumping and portable restroom 
business. To him, it’s an important 
distinction, as well as one that he 
firmly believes justifies charging 
higher prices.
 “We are a professional business 
and this is a very professional indus-
try,” says Gross, who bought Turner 
Sanitation in January 2020. “People 
think of it as a dirty business, but if 
they have the right equipment, it’s not 
all that dirty.
 “I don’t think people in the in-
dustry give themselves enough cred-
it,” he adds. “We need a better image 
and it all starts with the owners. 
We need to let people know we’re 
professional in an essential industry 
… and one way to do that is charge 
higher rates that allow us to pay 
employees better and keep investing 
in new equipment that enhances the 
industry’s image.”
 Some may bristle at advice 
coming from an industry newcomer. 
But Gross, who built a semi-trailer 
repair business from three mobile-
repair trucks to a 50-truck fleet, then 
sold the company for an eight-figure 
price, has the business chops to back 
up his assertion.
 “I’d rather be known as one 
of the higher-priced companies,” he 
adds. “You might lose a little business 

that way, but that’s okay as long as 
customers are saying, ‘But wow, they 
do a really great job.’ Besides, most 
times you don’t want to deal with 
customers who’ll do anything to get a 
better price.”
 Gross also criticized companies 
that continually undercut competitors 
on price. That does nothing but dam-
age the industry and its reputation. 
 Companies can still stay in 
business if they raise rates; as proof, 
Gross point to his own business, 
where revenue grew 25% in 2020 
over the prior year. And that’s with his 
restroom rentals battered badly by 
the COVID-19 pandemic. 
 “I know my rates are higher 
than my competitors’ prices and I’m 
still getting business,” he points out.
 So how does a pumper deal 
with rate-hike objections from cus-
tomers? Gross says education is 
important, both for customers and for 
employees who handle phone calls. 
They must be trained to answer such 
questions, he notes.
 From his experience, custom-
ers’ objections weaken if they know 
the reasons why a company raises 
its prices, such as providing a bet-
ter standard of living for employees 
or investing in advanced, reliable 
equipment that minimizes on-the-job 
breakdowns and helps route drivers 
finish jobs faster.
 “When customers understand 
things like that, they’re generally 
okay with higher rates,” he says. 

It’s good to be green

  Charles Cross, left, and John Fowler arrange new restrooms 
from Satellite Industries in the company yard.

  Mike Daly cleans a restroom from 
Satellite Industries at the Wildwood 
Amphitheater Park in Lake Orion, 
Michigan. 
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 The investments in new equipment, marketing and employees helped 
ease what otherwise can be an awkward transition period between new owner 
and existing staff. After employees saw Gross was willing to put money into 
the business to make it better, morale increased, he says.
 “In terms of personnel, the main goal for me is find out what our people 
do and what’s their expertise — really push what they know,” he explains. “I 
try to let them make decisions based on what they know, versus me just telling 
them what to do.
 “The way I see it, we don’t have any bosses,” he adds. “We just try to respect 
everyone’s job. Everyone plays a key role. They’ve been very appreciative. And 
if they’re happy, then I’m happy.”
 The full-time employees include septic-route drivers Mike Daly 
(a 20-year employee), Robert Lawton, John Bolvee, Steven Burk (also a 
certified mechanic) and Charles Cross; Don Siegers, field manager and 
certified mechanic; Fallon Eldred, accounts manager; Jim Smith, business-
development representative; and restroom-route drivers Daniel Siegers, Jake 
Eldred and John Fowler.
 The company also employs two part-timers: Shyanne Welch, accounts 
manager assistant, and Zack Gross, field assistant. 

HIGH EXPECTATIONS
 Looking ahead, Gross sums up his business goals in two words: total 
domination.
 “That’s what I want,” he says. “In the next five years, I want everyone to 
know about us and use us.”
 The potential for growth is high, he says, noting that in Oakland County 
alone, where the business is located, there are roughly 80,000 potential septic 
customers.
 “And we currently service only a small percentage of them, so there’s 
opportunity for extreme growth everywhere,” he says. “We’re doing well right 
now, but we’re not even close to firing on all cylinders.”
 Gross also believes the restroom-rental business will rebound in 2021. 
Currently septic pumping generates about 75% of the company’s annual 
revenue, but he expects sales levels to revert back to the approximately 50/50 
split between septic and restrooms that existed when he bought the company.
 “Despite all the challenges, I’m really excited — we’re positioned to do 
great things,” he concludes. “I’m very confident about what we’re doing and 
where we’re going.”  P

Darin Gross prefers 
to call the company 

he owns — Turner Sanitation in 
Lake Orion, Michigan — a profes-
sional services company, not a septic 
pumping and portable restroom 
business. To him, it’s an important 
distinction, as well as one that he 
firmly believes justifies charging 
higher prices.
 “We are a professional business 
and this is a very professional indus-
try,” says Gross, who bought Turner 
Sanitation in January 2020. “People 
think of it as a dirty business, but if 
they have the right equipment, it’s not 
all that dirty.
 “I don’t think people in the in-
dustry give themselves enough cred-
it,” he adds. “We need a better image 
and it all starts with the owners. 
We need to let people know we’re 
professional in an essential industry 
… and one way to do that is charge 
higher rates that allow us to pay 
employees better and keep investing 
in new equipment that enhances the 
industry’s image.”
 Some may bristle at advice 
coming from an industry newcomer. 
But Gross, who built a semi-trailer 
repair business from three mobile-
repair trucks to a 50-truck fleet, then 
sold the company for an eight-figure 
price, has the business chops to back 
up his assertion.
 “I’d rather be known as one 
of the higher-priced companies,” he 
adds. “You might lose a little business 

that way, but that’s okay as long as 
customers are saying, ‘But wow, they 
do a really great job.’ Besides, most 
times you don’t want to deal with 
customers who’ll do anything to get a 
better price.”
 Gross also criticized companies 
that continually undercut competitors 
on price. That does nothing but dam-
age the industry and its reputation. 
 Companies can still stay in 
business if they raise rates; as proof, 
Gross point to his own business, 
where revenue grew 25% in 2020 
over the prior year. And that’s with his 
restroom rentals battered badly by 
the COVID-19 pandemic. 
 “I know my rates are higher 
than my competitors’ prices and I’m 
still getting business,” he points out.
 So how does a pumper deal 
with rate-hike objections from cus-
tomers? Gross says education is 
important, both for customers and for 
employees who handle phone calls. 
They must be trained to answer such 
questions, he notes.
 From his experience, custom-
ers’ objections weaken if they know 
the reasons why a company raises 
its prices, such as providing a bet-
ter standard of living for employees 
or investing in advanced, reliable 
equipment that minimizes on-the-job 
breakdowns and helps route drivers 
finish jobs faster.
 “When customers understand 
things like that, they’re generally 
okay with higher rates,” he says. 

It’s good to be green

  Charles Cross, left, and John Fowler arrange new restrooms 
from Satellite Industries in the company yard.

  Mike Daly cleans a restroom from 
Satellite Industries at the Wildwood 
Amphitheater Park in Lake Orion, 
Michigan. 
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 Another challenge facing the entire industry is the aging of the work-
force, Groves says. That means not just people who understand pipes, 
pumps, and electronics and who makes wastewater systems run. Many 
folks are closing in on retirement, he says. “There’s a lot of knowledge that 
will be going out the door, and there isn’t a proven mechanism for groom-
ing the next wave (of workers),” he says.
 The commission has been working with states to provide instruction 
teaching potential managers about budgets, labor relations and other 
management subjects, Groves says. He believes the 
onsite industry could draw on this idea to expand 
and professionalize its own workforce. 

MONEY NEEDED
 As he looks back at the industry he’s served, 
Casey’s key worry is about research in college and 
university programs.
 “I personally think it’s the most critical long-
term problem that NOWRA can play a role in ad-
dressing,” Casey says. “Since the early 2000s, the 
number of colleges and universities that offer pro-
grams in onsite wastewater of any type has dropped 
by almost two-thirds.” 
 Only about four schools offer full programs 
to train professionals, he says. That means fewer 
people training the next generation of soil scien-
tists and engineers, and it means fewer people re-
searching topics related to onsite wastewater, and 
fewer people helping to develop new treatment 
technologies, he says. The last major influx of re-
search money came about 20 years ago, and many 
ideas flowed from that, he says.
 “The regulations 30 years ago on a septic sys-
tem were way different than they are now, and now 
there are emerging contaminants; there are phar-
maceuticals; there are any number of different 
things for which very little research has been done,” 
Casey says. And there’s climate change and how 
sea level rise will affect onsite systems in coastal 
areas, he adds. 
 Like everyone else, Casey says, scientists and 
universities have to follow the money, and young 
students can’t build a career studying a topic if 
there is no money to support them and their work.
 As part of this leadership change, NOWRA will 
no longer have an office in Washington, D.C. In-
stead, Groves will work from his home in Westford, 
Massachusetts, about 30 miles northwest of Boston 
near the New Hampshire border. He will commute 
to Washington as needed. 
 Casey, who is 62, will do some consulting if he 
has the opportunity, but he primarily wants to work 
on what interests him. Related to onsite treatment, 
he is particularly interested in working for groups 
trying to improve sanitation for lower-income peo-
ple. Call it environmental justice if you wish, but 

it’s important, Casey says. It’s a view he developed from being NOWRA’s 
executive director. 
 His training was not in a technical discipline but in government and 
business, and before joining NOWRA he worked at some of the many pro-
fessional associations with offices in the nation’s capital.
 “Over the 10 1/2 years I’ve been here,” he says, “I have come to not just 
love this industry but truly respect it for what it does, and the important 
role that it plays that is so greatly underappreciated by most people.”   P

By David Steinkraus

n January, the longest-serving executive director of the National On-
site Wastewater Recycling Association retired, and the next executive 
director started. Eric Casey’s contract officially ended on Dec. 31, but 

he stayed on for a few weeks until Thomas Groves was finished with his 
previous job and was ready to take over. 
 Groves is an engineer who has been involved with NOWRA since the 
mid 1990s. Before becoming NOWRA’s executive director, he was director 
of wastewater and onsite programs for the New England Interstate Water 
Pollution Control Commission. The commission is a quasi-governmental 
organization that provides training and technical assistance, organizes con-
ferences and workshops, and conducts research on water topics for its seven 
member states. In other words, it’s a kind of regulator, and when he was on 
the NOWRA board, Groves filled the seat designated for regulatory agencies. 
 Groves was president of the NOWRA board that hired Casey a decade 
ago as the organization’s first (and only) full-time employee. 

BUILDING OUT
 “I’m going to build off a lot of the structure that Eric’s put in place,” 
Groves says. 
 For example, NOWRA was ahead of the curve in putting training pro-
grams online, he says, and he wants to expand that. “We were lucky to be 
where we were and have it so established when the pandemic hit. We see 
that trend not going away,” Groves says. 
 Some in-person training may return, he says, but because online re-
sources can flex to fit peoples’ schedules, and because of the variety of pro-
grams that can be offered, virtual training will remain a major way to help 
people in the industry, he says. 
 It’s also part of diversifying NOWRA’s income, Groves says. Member-
ship dues are still important, but by 2019, revenue from training had grown 
to comprise the largest share of NOWRA’s revenue at about 31%.
 Part of Groves’ revenue diversification plan includes putting NOWRA 
in a position to apply for grants. As a 501(c)(6) it can’t accept most grants 

now because it lobbies lawmakers on behalf of members. So, there may 
have to be a sister organization eligible to accept grants for research or 
other purposes, he says. 
 Groves also wants to continue building connections between NOWRA 
and its state affiliates, and perhaps help create state affiliate organizations 
where none exist now. 
 “I think we’d like to change the idea of NOWRA as a parent that is off 
in D.C. and doesn’t care about the state affiliates as much. We do care; we 
do deeply,” he says. 

CENSUS QUESTION
 Some people who work only locally don’t understand how a national 
organization can benefit their business, he says. For example, NOWRA has 
been encouraging the U.S. Census Bureau to ask people if their home uses 
an onsite system. Hard information like that can be used when lobbying 
Congress to appropriate money or when talking to state policymakers.
 Casey notes that NOWRA has been working with other nonprofits to 
expand the amount of federal grant money available to repair or replace 
failing onsite systems. This would happen through the Rural Decentralized 

Water Systems Grant Program of the U.S. Agriculture Department. NOW-
RA — along with the National Groundwater Association and the Rural 
Community Assistance Partnership — has pushed to expand the amount 
appropriated for onsite system aid. Last year, Congress appropriated $5 
million although the grant program is authorized for as much as $20 mil-
lion. All of that money was used for rural wells, Casey says. 

PUMPER NEWS
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 Another challenge facing the entire industry is the aging of the work-
force, Groves says. That means not just people who understand pipes, 
pumps, and electronics and who makes wastewater systems run. Many 
folks are closing in on retirement, he says. “There’s a lot of knowledge that 
will be going out the door, and there isn’t a proven mechanism for groom-
ing the next wave (of workers),” he says.
 The commission has been working with states to provide instruction 
teaching potential managers about budgets, labor relations and other 
management subjects, Groves says. He believes the 
onsite industry could draw on this idea to expand 
and professionalize its own workforce. 

MONEY NEEDED
 As he looks back at the industry he’s served, 
Casey’s key worry is about research in college and 
university programs.
 “I personally think it’s the most critical long-
term problem that NOWRA can play a role in ad-
dressing,” Casey says. “Since the early 2000s, the 
number of colleges and universities that offer pro-
grams in onsite wastewater of any type has dropped 
by almost two-thirds.” 
 Only about four schools offer full programs 
to train professionals, he says. That means fewer 
people training the next generation of soil scien-
tists and engineers, and it means fewer people re-
searching topics related to onsite wastewater, and 
fewer people helping to develop new treatment 
technologies, he says. The last major influx of re-
search money came about 20 years ago, and many 
ideas flowed from that, he says.
 “The regulations 30 years ago on a septic sys-
tem were way different than they are now, and now 
there are emerging contaminants; there are phar-
maceuticals; there are any number of different 
things for which very little research has been done,” 
Casey says. And there’s climate change and how 
sea level rise will affect onsite systems in coastal 
areas, he adds. 
 Like everyone else, Casey says, scientists and 
universities have to follow the money, and young 
students can’t build a career studying a topic if 
there is no money to support them and their work.
 As part of this leadership change, NOWRA will 
no longer have an office in Washington, D.C. In-
stead, Groves will work from his home in Westford, 
Massachusetts, about 30 miles northwest of Boston 
near the New Hampshire border. He will commute 
to Washington as needed. 
 Casey, who is 62, will do some consulting if he 
has the opportunity, but he primarily wants to work 
on what interests him. Related to onsite treatment, 
he is particularly interested in working for groups 
trying to improve sanitation for lower-income peo-
ple. Call it environmental justice if you wish, but 

it’s important, Casey says. It’s a view he developed from being NOWRA’s 
executive director. 
 His training was not in a technical discipline but in government and 
business, and before joining NOWRA he worked at some of the many pro-
fessional associations with offices in the nation’s capital.
 “Over the 10 1/2 years I’ve been here,” he says, “I have come to not just 
love this industry but truly respect it for what it does, and the important 
role that it plays that is so greatly underappreciated by most people.”   P

By David Steinkraus

n January, the longest-serving executive director of the National On-
site Wastewater Recycling Association retired, and the next executive 
director started. Eric Casey’s contract officially ended on Dec. 31, but 

he stayed on for a few weeks until Thomas Groves was finished with his 
previous job and was ready to take over. 
 Groves is an engineer who has been involved with NOWRA since the 
mid 1990s. Before becoming NOWRA’s executive director, he was director 
of wastewater and onsite programs for the New England Interstate Water 
Pollution Control Commission. The commission is a quasi-governmental 
organization that provides training and technical assistance, organizes con-
ferences and workshops, and conducts research on water topics for its seven 
member states. In other words, it’s a kind of regulator, and when he was on 
the NOWRA board, Groves filled the seat designated for regulatory agencies. 
 Groves was president of the NOWRA board that hired Casey a decade 
ago as the organization’s first (and only) full-time employee. 

BUILDING OUT
 “I’m going to build off a lot of the structure that Eric’s put in place,” 
Groves says. 
 For example, NOWRA was ahead of the curve in putting training pro-
grams online, he says, and he wants to expand that. “We were lucky to be 
where we were and have it so established when the pandemic hit. We see 
that trend not going away,” Groves says. 
 Some in-person training may return, he says, but because online re-
sources can flex to fit peoples’ schedules, and because of the variety of pro-
grams that can be offered, virtual training will remain a major way to help 
people in the industry, he says. 
 It’s also part of diversifying NOWRA’s income, Groves says. Member-
ship dues are still important, but by 2019, revenue from training had grown 
to comprise the largest share of NOWRA’s revenue at about 31%.
 Part of Groves’ revenue diversification plan includes putting NOWRA 
in a position to apply for grants. As a 501(c)(6) it can’t accept most grants 

now because it lobbies lawmakers on behalf of members. So, there may 
have to be a sister organization eligible to accept grants for research or 
other purposes, he says. 
 Groves also wants to continue building connections between NOWRA 
and its state affiliates, and perhaps help create state affiliate organizations 
where none exist now. 
 “I think we’d like to change the idea of NOWRA as a parent that is off 
in D.C. and doesn’t care about the state affiliates as much. We do care; we 
do deeply,” he says. 

CENSUS QUESTION
 Some people who work only locally don’t understand how a national 
organization can benefit their business, he says. For example, NOWRA has 
been encouraging the U.S. Census Bureau to ask people if their home uses 
an onsite system. Hard information like that can be used when lobbying 
Congress to appropriate money or when talking to state policymakers.
 Casey notes that NOWRA has been working with other nonprofits to 
expand the amount of federal grant money available to repair or replace 
failing onsite systems. This would happen through the Rural Decentralized 

Water Systems Grant Program of the U.S. Agriculture Department. NOW-
RA — along with the National Groundwater Association and the Rural 
Community Assistance Partnership — has pushed to expand the amount 
appropriated for onsite system aid. Last year, Congress appropriated $5 
million although the grant program is authorized for as much as $20 mil-
lion. All of that money was used for rural wells, Casey says. 
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CAN Patent# 2,237,751 

Check Out Our Other Quality Solutions!  
Risers, Security Nets, Clean-Out Sweeps, etc.

Patent# 
6,811,692 

»  Pass up to 83.8 gallons  
per minute @ 1PSI 

»  Allow for easy installation  
and service 

»  Protect from improper  
system maintenance 

» Protect from system abuse 
» Satisfy your customers

ONE TOOL ONE TOOL 
DOES IT ALLDOES IT ALL

The Power Booster® Cuts Through Solids in Any Tank. 
No Back Flushing, No Extra Equipment!

It Cleans While You Pump

BOOST Your Performance with a Power Booster TODAY!

The Power Booster® provides limitless vertical lift, faster  
loading times, leaves a much cleaner tank than Competitor, 

keeps pumps cooler, cuts maintenance costs,  
decreases pump wear and tear, and reduces  

the potential for back injuries.  
No more burping the hose, let the  

Power Booster® do the work for you.

It  cuts time off your daily operations  
leaving more time to generate more revenue.

Authorized 
Masport DealerAvailable  

Internationally
PressureLift.com

972-355-0550  
866-504-6596

Available Available 
In: In: 2" - 6"2" - 6"

Custom Sizes Available

WITH THE MOST VERSATILE 
TOOL IN THE INDUSTRY,  
THE POWER BOOSTER®

PATENTED

Go For  
Deeper Depths

Authorized  
Stocking Dealer 

Pressure Lift Corporation’s

®

FIND OUT HOW.
FREE subscription at digdifferent.com

Beyond 
buckets 
and blades.

http://gag-simtech.com
http://PressureLift.com
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WE OFFER ALUMINUM, STEEL & STAINLESS TANKS, 
 AS WELL AS BLOWER & VANE PUMP OPTIONS

FULL PACKAGE FINANCING & LEASE OFFERS AVAILABLE
Contact: Cody (715) 845-2244 ext. 4105 

or codyc@midstatetruck.com
www.MidStateTruck.com

PRICES DO NOT INCLUDE TAX, 
TITLE & LICENSING FEES –  
SEE DEALER FOR DETAILS

2020 or 2021 Models 
Available Int’l HV 607 

Cummins L9, 370 HP,  
Allison or 10 Spd Trans.,  

4000 Gal. Alum Imperial Tank,  
NVE Blower or Vane Pump

‘12 Kenworth T800 
Cummins ISX, 450 HP,

13 Spd Manual, Spring Susp.,  
244,652 Miles, 4200 Gal. Tank,  

Fruitland Pump, Full Lockers

‘13 Peterbilt 367 
Cummins ISX, 450 HP, Air Ride Susp.,  

18 Spd Manual, 226,932 Miles,  
4250 Gal. Imperial Tank, Jurop LC420 

Liquid Cooled Pump

‘15 Int’l 4300 
Cummins ISB, Spring Susp., 6 Spd Auto, 

189,555 Miles, 2500 Gal. Steel Tank. 
NVE 607 Air Cooled Pump

‘05 Sterling Acterra 
Cat C7, 7 Spd Manual,  

33,000 GVWR, 342,919 Miles, 
2300 Gal. Tank with Jetter

‘04 Mack Granite CV713 
Mack AI-460, 460 HP, Air Ride Susp.,

18 Spd Manual, 435,582 Miles,
Wittig RF200 Pump, 4700 Gal. Alum Tank, 

Full Lockers, Tandem-Axle

‘11 Freightliner Coronado
Detroit DD15, 475 HP,  

18 Spd Manual, Air-Ride Susp.,  
253,165 Miles, Full Lockers 

4700 Gal. Steel Tank, NVE 866 Pump

‘00 Sterling LT7501
Cat 3126, 275 HP, 8 Spd Manual,  

Spring Susp., 281,244 Miles,  
3600 Gal. Steel Tank,  

Heated Valves, Full Lockers

$99,900  
#445B-19

$87,900  
#493

$29,900  
#467A-19

$59,900  
#338A-21

2020 Isuzu NRR 
NEW Isuzu NRR, 5.2L Isuzu Diesel,  

Auto Trans.,  
1300 Gal. Alum Tank,  
900 Waste/400 Water,  

Masport HXL4V Vacuum Pump

2021 Int’l HX 620 
Cummins X15, 505 HP,  
Allison or 6 Spd Trans.,  

5000 Gal. Alum Imperial Tank,  
NVE 4310 Blower

2020 Int’l HV607 
Cummins LP, 370 HP
6 Spd Allison Trans.,

ASME 407/412  
3200 gallon DOT Tank

2020 Int’l CV515 
Int’l 6.6 V8, 350 HP,  

6 Spd Allison Auto Trans.,  
1700 Gal. Alum Tank,
1300 Waste/400 Water,  
NVE304 Vacuum Pump

2021 Int’l MV 607 
Cummins ISB, 280 HP,  
Allison or 6 Spd Trans.,  

2500 Gal. Alum Imperial Tank,  
NVE Blower or Vane Pump

NEW

$69,900  
#241A-20

$89,900  
#279A-20

$35,900  
#239A-20

USED

We provide 
reprint options

Featured 
In An 

Article?
Sizes: 24" x 30" & 36" x 45"

LASER 
REPRINTS 

Starting At
$10

ELECTRONIC 
REPRINTS 

Starting At
$25

www.pumper.comwww.pumper.comOrder through 
our website

POSTERS 
Starting At
$35

Sizes: 24" x 30" & 36" x 45"Sizes: 24" x 30" & 36" x 45"

POSTERS 
Starting At
$
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PORTABLE RESTROOM OPERATOR
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“The very day we found out we’d have to move our shop, somebody 
came through the door and said, ‘Do you want to buy Buck’s back?’ It 
was really a door closing, door opening, all in the same day.” They quickly 
jumped at the chance.

Today their business is exclusively portable restrooms, serving the 
100-mile-wide Willamette Valley. They’ve got about 1,500 Satellite Industries 
units — gray Tufways and Maxims (and a few white ones for weddings, and 
green units for their University of Oregon tailgating; “quack shacks,” they call 
them after the Oregon Ducks mascot), several ADA-compliant Freedoms 
and wheelchair-accessible Liberties — an Ameri-Can Engineering Crowd 
Pleaser restroom trailer, and two smaller Comfort Station trailers from 
Advanced Containment Systems, Inc. About 50 percent of their work is 
special events, including, in 2012, the U.S. Olympic track-and-field trials.

 

Making connections

The Welds live in Sweet Home so they’ve always had the hometown 
advantage for the Jamboree and Buck’s has done it since its beginning in 
1996. They feel confident they’ll retain the work as long as they provide good 
service and a reasonable price.

 

the Main event

In the early ’90s, when Sweet Home came up with an idea to help 
fund civic projects, this little town asked a big star to perform at their first 

country music festival. Surprisingly, Wynonna Judd said yes and the festival 
has attracted top talent ever since. In 2012, the 9,000 residents welcomed 
40,000 visitors August 3-5, most of whom camped out. Judd was back to help 
celebrate the Jamboree’s 20th anniversary, along with Rascal Flatts, Dierks 
Bentley, the Charlie Daniels Band, and enough performers for 22 shows on 
two stages. Other attractions included beer and wine gardens, merchandise 
booths and a kids’ zone. The event is held in a no-facilities, 20-acre park-like 
setting near the edge of the picturesque town.

 

By the nuMBers

The company brought in 265 units (20 Maxims, 10 Freedoms, 20 
Liberties, one Standing Room Only urinal unit, and the balance Tufways), 
three restroom trailers, and 73 hand-wash stations (half Satellite Industries 
Waves from the company’s inventory, the rest PolyPortables, Inc. Tag Alongs 
rented from a colleague).

Some 115 units, including five handicap-accessible, were set up at the 
main venue — a few at bus stops, the hospitality center, and parking lots, 
but the bulk in large banks, along with six to eight hand-wash stations, were 
placed at the four corners of the facility. The crew placed the ACSI trailers 
near the stage for the performers and the Ameri-Can Engineering trailer in 
the food court/beer garden, along with the urinal unit.

Thirty units and six hand-wash stations were arranged in two banks 
at a smaller, adjacent venue. The rest of the inventory was taken to 23 
campgrounds. Thirteen units were rented to individual campsites.

“It’s easier to send a driver 

to pick up toilets if they’re 

all in one spot. I probably 

spent a little bit extra labor, 

but at least you don’t 

have to send somebody 

with a map to go to this 

campground, get these six, 

go to another campground, 

get these eight.’’

Scott Weld

<<< The Buck’s team includes, from 
left, Milah Weld, Susie Sieg, Josh 
Wooley, Sten Weld, Scott Weld and 
Eric Brownrigg.

(continued)

the teaM

Lisa and Scott Weld, owners of Buck’s 
Sanitary Service in Eugene, Ore., have a 
staff  of 10 — an offi  ce worker, yard worker, 
part-time mechanic and seven drivers. 
Lisa works in the offi  ce answering phones 
and managing the creative and marketing 
side while Scott fi lls in on everything 
from management to running routes to 
maintenance. Five people worked on the 
Oregon Jamboree along with the Welds 
and their three children, Maren, 9; Milah, 
13; and Sten, 17; who are accustomed to 
helping out at events.

 

coMpany history

In April 2012, Lisa and Scott Weld 
bought Buck’s — for the second time. Th eir 
fi rst crack at it was in 1995 when Scott’s 
father heard the 20 -year-old business was 
having problems. Th e family made an off er 
to the founder and operated it for four 
years as an add-on to their trash and septic 
service business. In 1999, when Weld’s 
father retired, they sold it to a national 
solid waste company. Weld went to work 
for that company, then 10 years later tried 
his hand again at self-employment in the 
trash business. A few challenges cropped 
up, but they turned out to be fortuitous, 
says Lisa Weld.

(continued)

<<< Susie Sieg, of Buck’s Sanitary Service, 
unloads a Satellite Industries Maxim 3000 

restroom at the Oregon Jamboree.
(Photos by Peter Krupp)

tHe JoB: Oregon Jamboree
locAtIoN: Sweet Home, Ore.
tHe PRo: Buck’s Sanitary Service

tHe JoB: Oregon Jamboree

oN locAtIoN

“The very day we found out we’d 
have to move our shop, somebody 
came through the door and said, 
‘Do you want to buy Buck’s back?’ 
It was really a door closing, door 
opening, all in the same day.”
Scott Weld
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At the oregon Jamboree 
music festival, the crew 
at Buck’s Sanitary Service 
provides service that singsprovides service that sings
BY BettY dAGeFoRde

 Let’s roLL

Eight times, Sunday through Wednesday, a caravan of three trailers 
made the hour-long drive up Interstate 5 from the company’s yard to the 
Jamboree site to deliver units. Two of their 15-year-old company-built 
trailers held 16 units each and a third trailer carried 20 (also company-built, 
using an Explorer receiver from McKee Technologies, Inc.). The company 
used service vehicles to pull the trailers.

Weld tried a new approach for the removal process. Sunday night 
and continuing Monday, the team pumped and moved all units to a single 
staging area, which he felt simplified the job. “It’s easier to send a driver to 
pick up toilets if they’re all in one spot,” he explains. “I probably spent a little 
bit extra labor, but at least you don’t have to send somebody with a map to 
go to this campground, get these six, go to another campground, get these 
eight. Then you start leaving sinks behind and the (handicap unit) doesn’t 
fit. It’s just a logistics nightmare trying to get the loads to work out.” During 
the week, they grabbed units as schedules permitted.

 

keepin’ it cLean

Jamboree organizers required someone be on site and available by 
radio at all times so Weld, his son and another member of the team stayed in 
a motor home at one of the campgrounds.

Venue units were serviced each night from 11 p.m. to 2 a.m. At 6:30 
a.m. they started in on the campground units, finishing around 9:30 a.m. 
During the day, they pumped out 20 RVs and 19 holding tanks — 10 at the 
two shower facilities and the balance for the food vendors.

Five service vehicles were used: A 2010 Peterbilt 335 and a 2008 
International 4300, both built out by Progress Vactruck with 1,500-gallon 
waste/500-gallon freshwater aluminum tanks; a 2001 Isuzu FTR from 
Workmate/FMI Truck Sales & Service with an 850-gallon waste/350-gallon 
freshwater steel tank; and two 2000 International 4700s built out by Lely 
Manufacturing Inc. with 750-gallon waste/350-gallon freshwater steel tanks. 
All have Masport pumps.

Waste was transported to the company’s yard each night and transferred 
to a 20,000-gallon tank. From there, another pumping contractor picked up 
the waste and disposed of it by land application.

 

saMe But different

In one sense, Weld was an old pro at this event, so it was “pretty much 
business as usual,” he says. On the other hand, the size and scope had 
changed significantly over the years — their first year, they brought in 60 
units for one venue and four campgrounds. “That was the most difficult 
thing for me,” he says. “So I had to get my act together.” He quickly got his 
arms around it. “You’ve got to just scratch your head and kick it in gear and 
go. We didn’t stop moving all weekend.” ■

Advanced Containment 
Systems, Inc.
800/927-2271
www.acsi-us.com

Ameri-Can Engineering
574/892-5151
www.ameri-can.com

Lely Manufacturing, Inc.
800/334-2763
www.lelyus.com

Masport, Inc.
800/228-4510
www.masportpump.com

McKee Technologies - 
Explorer Trailers
866/457-5425
www.mckeetechnologies.com
(See ad page 46)

PolyPortables, Inc.
800/241-7951
www.polyportables.com
(See ad page 33)

Progress Vactruck
800/467-5600
www.progressvactruck.com

Satellite Industries
800/328-3332
www.satelliteindustries.com
(See ad page 27)

Workmate/FMI Truck  
Sales & Service
800/927-8750
www.fmitrucks.com

MORE INFO

^^^ Milah Weld helps out her father’s crew, keeping restrooms and hand-wash 
stations stocked with soap and paper products at the Oregon Jamboree, includ-
ing these Wave sinks from Satellite Industries.

^^^ Satellite Industries Tufway restrooms are lined up and ready to go before the 
Oregon Jamboree, complete with lighting strung in the front of the units.

Reprinted with permission from PRO™ / February 2013 / © 2013, COLE Publishing Inc., P.O. Box 220, Three Lakes, WI 54562 / 800-257-7222 / www.promonthly.com
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T o improve cash � ow, operate more e�  ciently, 
lower prices, and boost customer loyalty while 
fending o�  competitors, OnSite Management Inc. 

in West Chester, Pa., employs a simple and inexpensive 
tool: maintenance contracts.   

Je�  Rachlin, who owns OnSite Management along 
with partners Bud Baroni and Derald Hay, says the 
company has been using maintenance contracts for about 
10 years. Slightly more than 20 percent of the company’s 
5,000 or so accounts have signed maintenance contracts, 
and that number continues to grow.

“� e rest of our customers just haven’t reached that 
teachable moment yet, where they’ve just had a major 
repair or watched the previous homeowner go through 
a $10,000 to $40,000 system replacement,” Rachlin says. 
“� ey � gure ‘If it ain’t broke, don’t � x it.’ Everyone learns 
di� erently … but usually, cost is a big in� uence.”

OnSite Management – which tests, designs, 
inspects, installs and services septic systems  in a four-
county area in southeastern Pennsylvania – markets the 
contracts to new customers after installing a system, and 
to existing customers, but only after their system passes 
an inspection.

Rachlin says maintenance agreements bene� t both 
customers and the company.

For customers, regular inspections save money in 
the long run by detecting small problems before they 
lead to costly system failures. And customers appreciate 
making smaller quarterly payments instead of receiving 
one large pumping bill. � e contracts e� ectively enable 
them to amortize the cost of tank pumping over the life of the contract, 
which runs for three years. Furthermore, they end up paying less for service 
because the company can schedule pumping routes more e�  ciently.

For OnSite Management, quarterly contract payments generate more 
consistent cash � ow, as opposed to one pumping fee charged every several 

FOUNDED: 1997
OWNERS: Jeff Rachlin, Bud Baroni and Derald Hay
EMPLOYEES: 9
SPECIALTIES: Testing, designing, inspecting, 
installing and pumping septic systems
SERVICE AREA: Southeastern Pennsylvania
AFFILIATIONS: Pennsylvania Septage Management Association, National 
Association of Wastewater Technicians
WEBSITE: www.onsitemgt.com

OnSite Management Inc., West Chester, Pa.
Pro� le

★★
Pennsylvania

EYE 
A Watchful

By Ken Wysocky

Pennsylvania’s OnSite Management grows its 
maintenance contract business to provide quality, 
routine care for customers’ septic systems and build 
a more consistent revenue stream

Owner Jeff Rachlin records data
from the Jet Inc. control panel

on a drip dispersal system.
(Photos by Jack Ramsdale)

years. In addition, contracts give customers a built-in motivation to stick 
with the company. (If a customer moves, the contract is transferable to the 
new homeowner; if the new owner doesn’t want it, the old owner may get 
a credit for work not performed, or might owe the company money if the 
payments made don’t equal the value of the work performed.)

“It takes them out of the market,” Rachlin explains. “When they have a 
problem, they know they can call someone who’s familiar with their system, 
instead of looking through the Yellow Pages or going on the Internet to 
� nd someone. Plus, it keeps their price down because the biggest cost for 
us is getting out to a job and back. So if we can schedule, say, six houses at 
a time, it helps us be more e�  cient, and we can pass those savings on to 
the homeowners.”

coMMon-cents strategy
Rachlin says he settled on the idea for maintenance agreements when 

an HVAC contractor tried to sell him a maintenance plan on a new system in 
his home. “I � gured if they can do it, why can’t we?” he says.

Here’s how the contracts work: In 
exchange for quarterly payments, OnSite 
Management performs two inspections a 
year, which includes a pumping, if needed. 
� e technician checks the solids level 
and the structural integrity of the tank above the liquid level, cleans � lters, 
� ushes the laterals, and hydro-pressurizes the system once a year. If a tank is 
emptied, a technician also checks its structural components.

“Early on, we were going to do maintenance intervals three to four times 
a year, but we’ve found that twice-a-year intervals are more cost-e� ective,” 
Rachlin says.

As a bonus, homeowners that sign maintenance contracts get billed at 
regular hourly rates for after-hours emergency calls, Rachlin says.

Technicians � ll out and leave behind a copy of a checklist so the 
homeowner knows when the inspection occurred, the condition of system 
components and whether repairs are needed. If it’s a serious issue, sta� ers 
send out a letter and/or make followup phone calls.

Rachlin declined to disclose the price of the quarterly contract fees, 
but notes it’s a direct function of how much time technicians spend on-
site – a � gure the company got a better handle on over time. “Our customer 
checklists show us solids-content trends … which help us better predict 
when a tank will need to be pumped,” he says. “� at, in turn, allows us to 
schedule visits to other nearby customers, which boosts e�  ciency.”

eQuipped for the Work
Technicians use the company’s four Ford pickup trucks to do 

inspections, and they can perform minor repairs during the inspections. 
Along with the pickup trucks, OnSite Management owns a 2007 Volvo truck, 
built by Advance Pump & Equipment, Inc. and equipped with a 4,000-gallon 
aluminum tank and a Demag-Wittig  RFL-100 pump made by Gardner 
Denver; a J-3000 Jet Set portable pipe cleaner made by General Pipe 
Cleaners/General Wire Spring; a GenEye pipeline inspection and locating 
system, also made by General Pipe Cleaners; a RIDGID SeeSnake pipeline 
inspection camera; and a RIDGID NaviTrack Scout sonde pipe locator.

� e company also relies on a 2007 Volvo tri-axle dump truck, a Mack 
single-axle dump truck, a 25-ton trailer made by Eager Beaver Trailers, a 25-
ton trailer made by Rogers Brothers Corp., a 2011 PC 160 excavator made by 
Komatsu Ltd., a CT322 compact track loader made by Deere & Co., a 420D 
backhoe/loader manufactured by Caterpillar Inc. and a 2012 E35 compact 
excavator made by Bobcat Co.

(continued)

The paper trail used to bog down some aspects of operations at OnSite 
Management Inc. in West Chester, Pa. But that changed dramatically when 
the company went to cloud-based data storage, which greatly improved 
productivity by providing companywide access to documents – even for 
employees on remote work sites, says Jeff Rachlin, one of the company’s 
co-owners.

As an example, septic system inspection reports that used to be 
available only in paper form are now scanned as digital .pdf � les and 
posted on a remote server employees can access via home computers, 
laptops and smartphones. The company pays a minimal monthly fee for 
the service, he says.

“It really helps after normal 
business hours or on weekends,” 
Rachlin says. “If I need records, I don’t 
have to run back to the of� ce and get 
information. Plus, it helps me talk more 
intelligently to customers if they call me 
after hours.”

As another example, Rachlin 
cites something as simple as a 
materials list for a septic system 
installation. Rachlin puts it on the 
server where it’s easily accessible 
to a work crew. So if a crew � nishes 
a project early, they can access the 
materials list for the next job and get 
started instead of coming back to the 
of� ce to retrieve a hard copy.

“It’s hard to quantify (productivity and pro� tability gains),” he 
continues. But he says the crew no longer has to spend valuable time 
searching for records.

“With 5,000 customers, and sometimes working on 10 to 20 accounts 
at a time, the cloud makes information management much easier and 
convenient,” he concludes. “I used to � gure that if you could access any 
information within two minutes, you were pretty ef� cient. (Cloud computing) 
knocks it down to literally seconds, depending on the Internet speed.”

Cloud Computing
Raises Productivity Sky-High

Field services technician Dave 
Burgess gets ready to measure 
the solids level in a residential 
septic tank.

I used to � gure that if 
you could access any 
information within two 
minutes, you were 
pretty ef� cient. (Cloud 
computing) knocks 
it down to literally 
seconds, depending on 
the Internet speed.

- Jeff Rachlin

professionaL Background heLps
� e company developed its own contract and inspection forms. � e 

latter task wasn’t as daunting as it may sound, Rachlin says, because of his 
involvement with professional organizations and networking with others 
in the industry. He belongs to the Pennsylvania Septage Management 
Association, sitting on the organization’s education committee. He 
also teaches courses technicians take to become certi� ed septic system 
inspectors. In addition, he’s a member of the National Association of 
Wastewater Technicians.

“Being a (certi� cation) instructor allows me to stay on top of the latest 
inspection techniques, and belonging to NAWT keeps me abreast of things 
going on nationally,” he says. “Our forms continue to evolve over time as new 
technologies emerge and employees – and even customers  – 
suggest changes. For example, the frequency of our visits (for 
maintenance intervals) changed because of customer input.”

Selling customers on the idea of 
regular maintenance is easier if they’ve 
just incurred a major expense, like a 
system replacement, or heard someone 
else’s story of problems uncovered in a 
time-of-sale septic system inspection.

“� e bottom line is that 
maintenance is cheaper compared to 
replacing a system,” Rachlin says. “If we 
replace a system during a real-estate transaction, the buyer 
sees what the seller is going through – it’s a great teaching 
point,” he says. “� ey can see that with a maintenance 
contract, they don’t have to worry about that any more. It’s as 
close to � ush and forget as you can be.”

It also helps that consumers are becoming more aware 
of the importance of septic system management, especially 
as more municipalities and/or states require septic system 
inspections before a home is sold.

 
custoMer education

Rachlin adds that educating customers is an 
important part of the company’s marketing and 
contract sales e� orts.

“After we install a system, we go out and do 
an orientation,” he says. “� e more they know, 
the better o�  we both are in terms of prolonging 
the life of the system. If it’s designed, installed 
and maintained properly, we believe it should last 
inde� nitely. And the more con� dence they have in 

us, the more likely they’ll continue to be our customer in the future. It’s all 
about building trust and relationships.

“Basically, I’ve found that it’s like a car, in that if you’re educated and 
you know it needs oil changed at certain intervals, you’ll do it,” he adds. “� e 
same thing is true with septic systems. Once they’re educated, customers 
will follow up with service intervals.”

After pumping a tank and performing a 20-point inspection for a new 
customer, technicians leave behind a completed inspection checklist, 
a thank-you bag with a company refrigerator magnet that displays 
essential contact information, a brochure that explains how to take care 
of a septic system, and another brochure that provides details about the 
maintenance contracts.

Vacuum truck operator Dave Wilkerson (left) and 
technician Dave Burgess return hose onto the company’s 
2007 Volvo vacuum truck, built out by Advance Pump & 
Equipment Inc., after pumping a septic system.

Owner Jeff Rachlin 
(right) prepares to 

inspect a septic 
tank as vacuum 

truck operator Dave 
Wilkerson evacu-
ates the contents.

It’s like a car, in that if 
you’re educated and you 

know it needs oil changed at certain 
intervals, you’ll do it. The same thing is 
true with septic systems. Once they’re 
educated, customers will follow 
up with service intervals.

                              - Jeff Rachlin

Check out a video with Jeff Rachlin 
talking about the OnSite Management 

operation at www.pumper.com

www.pumper.com

professionaL Background heLps
� e company developed its own contract and inspection forms. � e 

latter task wasn’t as daunting as it may sound, Rachlin says, because of his 
involvement with professional organizations and networking with others 
in the industry. He belongs to the Pennsylvania Septage Management 
Association, sitting on the organization’s education committee. He 
also teaches courses technicians take to become certi� ed septic system 
inspectors. In addition, he’s a member of the National Association of 
Wastewater Technicians.

“Being a (certi� cation) instructor allows me to stay on top of the latest 
inspection techniques, and belonging to NAWT keeps me abreast of things 
going on nationally,” he says. “Our forms continue to evolve over time as new 
technologies emerge and employees – and even customers  – 
suggest changes. For example, the frequency of our visits (for 
maintenance intervals) changed because of customer input.”

Selling customers on the idea of 
regular maintenance is easier if they’ve 
just incurred a major expense, like a 
system replacement, or heard someone 
else’s story of problems uncovered in a 
time-of-sale septic system inspection.

“� e bottom line is that 
maintenance is cheaper compared to 
replacing a system,” Rachlin says. “If we 
replace a system during a real-estate transaction, the buyer 
sees what the seller is going through – it’s a great teaching 
point,” he says. “� ey can see that with a maintenance 
contract, they don’t have to worry about that any more. It’s as 
close to � ush and forget as you can be.”

It also helps that consumers are becoming more aware 
of the importance of septic system management, especially 
as more municipalities and/or states require septic system 
inspections before a home is sold.

 
custoMer education

Rachlin adds that educating customers is an 
important part of the company’s marketing and 
contract sales e� orts.

“After we install a system, we go out and do 
an orientation,” he says. “� e more they know, 
the better o�  we both are in terms of prolonging 
the life of the system. If it’s designed, installed 
and maintained properly, we believe it should last 
inde� nitely. And the more con� dence they have in 

us, the more likely they’ll continue to be our customer in the future. It’s all 
about building trust and relationships.

“Basically, I’ve found that it’s like a car, in that if you’re educated and 
you know it needs oil changed at certain intervals, you’ll do it,” he adds. “� e 
same thing is true with septic systems. Once they’re educated, customers 
will follow up with service intervals.”

After pumping a tank and performing a 20-point inspection for a new 
customer, technicians leave behind a completed inspection checklist, 
a thank-you bag with a company refrigerator magnet that displays 
essential contact information, a brochure that explains how to take care 
of a septic system, and another brochure that provides details about the 
maintenance contracts.

Vacuum truck operator Dave Wilkerson (left) and 
technician Dave Burgess return hose onto the company’s 
2007 Volvo vacuum truck, built out by Advance Pump & 
Equipment Inc., after pumping a septic system.

Owner Jeff Rachlin 
(right) prepares to 

inspect a septic 
tank as vacuum 

truck operator Dave 
Wilkerson evacu-
ates the contents.
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years. In addition, contracts give customers a built-in motivation to stick 
with the company. (If a customer moves, the contract is transferable to the 
new homeowner; if the new owner doesn’t want it, the old owner may get 
a credit for work not performed, or might owe the company money if the 
payments made don’t equal the value of the work performed.)

“It takes them out of the market,” Rachlin explains. “When they have a 
problem, they know they can call someone who’s familiar with their system, 
instead of looking through the Yellow Pages or going on the Internet to 
� nd someone. Plus, it keeps their price down because the biggest cost for 
us is getting out to a job and back. So if we can schedule, say, six houses at 
a time, it helps us be more e�  cient, and we can pass those savings on to 
the homeowners.”

coMMon-cents strategy
Rachlin says he settled on the idea for maintenance agreements when 

an HVAC contractor tried to sell him a maintenance plan on a new system in 
his home. “I � gured if they can do it, why can’t we?” he says.

Here’s how the contracts work: In 
exchange for quarterly payments, OnSite 
Management performs two inspections a 
year, which includes a pumping, if needed. 
� e technician checks the solids level 
and the structural integrity of the tank above the liquid level, cleans � lters, 
� ushes the laterals, and hydro-pressurizes the system once a year. If a tank is 
emptied, a technician also checks its structural components.

“Early on, we were going to do maintenance intervals three to four times 
a year, but we’ve found that twice-a-year intervals are more cost-e� ective,” 
Rachlin says.

As a bonus, homeowners that sign maintenance contracts get billed at 
regular hourly rates for after-hours emergency calls, Rachlin says.

Technicians � ll out and leave behind a copy of a checklist so the 
homeowner knows when the inspection occurred, the condition of system 
components and whether repairs are needed. If it’s a serious issue, sta� ers 
send out a letter and/or make followup phone calls.

Rachlin declined to disclose the price of the quarterly contract fees, 
but notes it’s a direct function of how much time technicians spend on-
site – a � gure the company got a better handle on over time. “Our customer 
checklists show us solids-content trends … which help us better predict 
when a tank will need to be pumped,” he says. “� at, in turn, allows us to 
schedule visits to other nearby customers, which boosts e�  ciency.”

eQuipped for the Work
Technicians use the company’s four Ford pickup trucks to do 

inspections, and they can perform minor repairs during the inspections. 
Along with the pickup trucks, OnSite Management owns a 2007 Volvo truck, 
built by Advance Pump & Equipment, Inc. and equipped with a 4,000-gallon 
aluminum tank and a Demag-Wittig  RFL-100 pump made by Gardner 
Denver; a J-3000 Jet Set portable pipe cleaner made by General Pipe 
Cleaners/General Wire Spring; a GenEye pipeline inspection and locating 
system, also made by General Pipe Cleaners; a RIDGID SeeSnake pipeline 
inspection camera; and a RIDGID NaviTrack Scout sonde pipe locator.

� e company also relies on a 2007 Volvo tri-axle dump truck, a Mack 
single-axle dump truck, a 25-ton trailer made by Eager Beaver Trailers, a 25-
ton trailer made by Rogers Brothers Corp., a 2011 PC 160 excavator made by 
Komatsu Ltd., a CT322 compact track loader made by Deere & Co., a 420D 
backhoe/loader manufactured by Caterpillar Inc. and a 2012 E35 compact 
excavator made by Bobcat Co.

(continued)

The paper trail used to bog down some aspects of operations at OnSite 
Management Inc. in West Chester, Pa. But that changed dramatically when 
the company went to cloud-based data storage, which greatly improved 
productivity by providing companywide access to documents – even for 
employees on remote work sites, says Jeff Rachlin, one of the company’s 
co-owners.

As an example, septic system inspection reports that used to be 
available only in paper form are now scanned as digital .pdf � les and 
posted on a remote server employees can access via home computers, 
laptops and smartphones. The company pays a minimal monthly fee for 
the service, he says.

“It really helps after normal 
business hours or on weekends,” 
Rachlin says. “If I need records, I don’t 
have to run back to the of� ce and get 
information. Plus, it helps me talk more 
intelligently to customers if they call me 
after hours.”

As another example, Rachlin 
cites something as simple as a 
materials list for a septic system 
installation. Rachlin puts it on the 
server where it’s easily accessible 
to a work crew. So if a crew � nishes 
a project early, they can access the 
materials list for the next job and get 
started instead of coming back to the 
of� ce to retrieve a hard copy.

“It’s hard to quantify (productivity and pro� tability gains),” he 
continues. But he says the crew no longer has to spend valuable time 
searching for records.

“With 5,000 customers, and sometimes working on 10 to 20 accounts 
at a time, the cloud makes information management much easier and 
convenient,” he concludes. “I used to � gure that if you could access any 
information within two minutes, you were pretty ef� cient. (Cloud computing) 
knocks it down to literally seconds, depending on the Internet speed.”

Cloud Computing
Raises Productivity Sky-High

Field services technician Dave 
Burgess gets ready to measure 
the solids level in a residential 
septic tank.

I used to � gure that if 
you could access any 
information within two 
minutes, you were 
pretty ef� cient. (Cloud 
computing) knocks 
it down to literally 
seconds, depending on 
the Internet speed.

- Jeff Rachlin
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T o improve cash � ow, operate more e�  ciently, 
lower prices, and boost customer loyalty while 
fending o�  competitors, OnSite Management Inc. 

in West Chester, Pa., employs a simple and inexpensive 
tool: maintenance contracts.   

Je�  Rachlin, who owns OnSite Management along 
with partners Bud Baroni and Derald Hay, says the 
company has been using maintenance contracts for about 
10 years. Slightly more than 20 percent of the company’s 
5,000 or so accounts have signed maintenance contracts, 
and that number continues to grow.

“� e rest of our customers just haven’t reached that 
teachable moment yet, where they’ve just had a major 
repair or watched the previous homeowner go through 
a $10,000 to $40,000 system replacement,” Rachlin says. 
“� ey � gure ‘If it ain’t broke, don’t � x it.’ Everyone learns 
di� erently … but usually, cost is a big in� uence.”

OnSite Management – which tests, designs, 
inspects, installs and services septic systems  in a four-
county area in southeastern Pennsylvania – markets the 
contracts to new customers after installing a system, and 
to existing customers, but only after their system passes 
an inspection.

Rachlin says maintenance agreements bene� t both 
customers and the company.

For customers, regular inspections save money in 
the long run by detecting small problems before they 
lead to costly system failures. And customers appreciate 
making smaller quarterly payments instead of receiving 
one large pumping bill. � e contracts e� ectively enable 
them to amortize the cost of tank pumping over the life of the contract, 
which runs for three years. Furthermore, they end up paying less for service 
because the company can schedule pumping routes more e�  ciently.

For OnSite Management, quarterly contract payments generate more 
consistent cash � ow, as opposed to one pumping fee charged every several 
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By Ken Wysocky

Pennsylvania’s OnSite Management grows its 
maintenance contract business to provide quality, 
routine care for customers’ septic systems and build 
a more consistent revenue stream

Owner Jeff Rachlin records data
from the Jet Inc. control panel

on a drip dispersal system.
(Photos by Jack Ramsdale)
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years. In addition, contracts give customers a built-in motivation to stick 
with the company. (If a customer moves, the contract is transferable to the 
new homeowner; if the new owner doesn’t want it, the old owner may get 
a credit for work not performed, or might owe the company money if the 
payments made don’t equal the value of the work performed.)

“It takes them out of the market,” Rachlin explains. “When they have a 
problem, they know they can call someone who’s familiar with their system, 
instead of looking through the Yellow Pages or going on the Internet to 
� nd someone. Plus, it keeps their price down because the biggest cost for 
us is getting out to a job and back. So if we can schedule, say, six houses at 
a time, it helps us be more e�  cient, and we can pass those savings on to 
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iring in wastewater-related industries has been challenging 
for a long time. Even through the pandemic, many pumping 
companies were looking to add employees and having a hard 

time finding qualified candidates that would make for a good fit in the 
wastewater industry.
 As you start looking for the next great worker to further your company’s 
goals, deciding how hard you can compete for talent is important. While 
there are trends making candidate relationship-building easier — such as 
offering a more flexible work schedule for some roles — money is still a 
primary driver for candidates. 
 Salary has traditionally been king. And this king is powerful because 
it compounds year over year on your list of expenses. Not every company 
can spend more now, but every company wants to attract and retain the 
best talent for their team. This is where the candidate experience and your 
employer brand can be a strategic differentiator from other companies 
looking to hire.
 It’s important to remember that people don’t come to work just for 
money. Everyone wants to feel valued and find the work interesting and 
challenging. 
 There are a few ways to minimize the amount of extra cash you need 
to help candidates consider your company over others. 

THE COST OF HIRING
 Understanding one-time costs versus compounding costs is a good 
starting point. If you can give someone an upfront, one-time cash bonus, 
it will save your company money year-over-year compared to a larger 
starting salary. When you get into their second year of employment, 
having to raise salary by a percentage compounds the cost and can add 
much more to your operating costs than a one-time payment. Even hourly 
employees in lower-earning roles that are in high demand may be swayed 
by a cash bonus upfront. 
 As you approach your budget and talent needs for the coming year, 
you may find you have less flexibility to offer bigger salaries to help you win 
the talent war. While everything has some cost, there are alternative areas 
you can invest in that cost much less and will not steadily rise like a salary 
does. Here are eight of them:

1. Offering flexibility — Whether it is the start and end time of the workday 
or a compressed work week — think four days at 10 hours per day, giving 
long weekends — these are coveted offerings. If the job allows for flexibility, 
it’s worth considering. 

2. Covering perks — There are tons of creative offerings that matter to 
employees and are often available at a small cost. A few examples are: 
subsidies for public transit or commuting, extra uniforms paid for by the 
company, meal services at work, free or discounted laundry service, gym 
or lifestyle club memberships or discounts. 

3. Job sharing or part-time work — Many people have their own reasons 
for wanting to work less than full time. Offering part-time or job-sharing 
options where two people perform what was once a full-time job can give 
you more coverage in talent and attract some amazing candidates who 
wouldn’t otherwise be interested.

4. Having good managers — A positive workplace culture is a competitive 
advantage. If you invest in managers who care about their teams and 
prioritize teaching and coaching employees, you will be able to attract, 
develop and, importantly, retain top talent. It’s been proven many times 
that people work for people, not companies, so make sure your managers 
are good listeners, care about their people and can show empathy. 

BUILDING THE BUSINESS

H

Jeremy Eskenazi is a human resources trainer, author 
of RecruitConsult! Leadership, and founder of the 
consulting firm Riviera Advisors. Contact him at  
www.rivieraadvisors.com.     

Jeremy Eskenazi
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 Another great noncompounding benefit 
is education subsidies … For instance, offer 
to pay the costs of a technician seeking 
a CDL license to drive your bigger trucks 
or industry certifications that improve a 
worker’s career path.

8 Ways to Secure  
Top Talent Without 
Offering More Salary
Cash is king. But there are more ways to sweeten  
the pot to land your next star technician or driver.

By Jeremy Eskenazi

5. Offering hiring bonus/signing bonus — A bonus can help you counter 
another offer and be equally attractive up front as many bonuses can be 
paid within the first three months and can have a condition of repayment if 
the employee leaves before a set amount of time. For hourly workers, a few 
hundred dollars up front can make a big difference in whether they decide 
if they want to join your organization. Because these are one-time costs, 
they don’t compound like salary does.

6. Starting benefits coverage earlier — The traditional model for health 
care coverage has been to delay offering benefits for 90 days to get through 
a probation period. Offering insurance coverage immediately becomes 
a great employee incentive. A company could also offer to reimburse 
existing health costs or pay for the previous employer’s benefits until the 
transition occurs. 

7. Reimbursing education costs — Another great noncompounding 
benefit is education subsidies. Skills change quickly and the investment 
in learning benefits both the employee and the company in the long term. 
For instance, offer to pay the costs of a technician seeking a CDL license to 
drive your bigger trucks or industry certifications that improve a worker’s 
career path.

8. Having modern work tools — Sure, you want to have the best technology 
for your office workers; newer computers, GPS tracking, etc., but what 
about offering to pay for your employees’ mobile phones? Offering a broad 
range to choose from or solid reimbursement plans for employees to have 
the latest and greatest is a draw. 

CREATIVITY COUNTS
 Remember, money does reign as king. If you offer 30% less salary 
than your competitor, even this list will not help you win the talent war. 
However, if you offer 30% more salary, your balance sheet might start to 
look a little funny and it will be difficult to sustain making above-market 
salary offers for many roles. The market is competitive and being creative 
with the advantages you can afford will help show candidates you care 
about their experience and that you understand what matters to them in a 
comprehensive employment package.  
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the latest and greatest is a draw. 

CREATIVITY COUNTS
 Remember, money does reign as king. If you offer 30% less salary 
than your competitor, even this list will not help you win the talent war. 
However, if you offer 30% more salary, your balance sheet might start to 
look a little funny and it will be difficult to sustain making above-market 
salary offers for many roles. The market is competitive and being creative 
with the advantages you can afford will help show candidates you care 
about their experience and that you understand what matters to them in a 
comprehensive employment package.  
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BioMicrobics Inc.
16002 W 110th St.
Lenexa, KS 66219
913-422-0707
Fax: 913-422-0808
jcisneros@biomicrobics.com
www.biomicrobics.com
See ad, page 23

FAST, 
FITT-ee, 
RollsAIR, 
BioBarrier

SciencoFAST 
BioBarrier 
MarineMBR, 
SaniLIFT, 
SciCHLOR, 
SciBRINE 

SeptiTech 
STAAR

150 to
2 million

150 to 
200,000

500 to 
150,000+

1996

1985

1996

GlobalThese advanced, integrated, wastewater treatment systems are ideal for residential 
and commercial applications; MyFAST, MacroFITT, and RollsAIR systems are 
for larger applications with less maintenance. With the SFR feature of the FAST 
technology, alternate modes of operation include reduced electricity usage up 
to 45%, increased nitrification/denitrification processes, long-term performance 
goals, and/or wastewater recycling opportunities. The effluent meets secondary 
quality requirements and can be distributed to a soil treatment system or water 
reuse applications. BioBarrier MBR is for Ultrafiltration of the wastewater treatment 
process to remove 99.9% of the contaminants. Certified to NSF/ANSI 40 class 1, 
245 (nitrogen reduction), 350 (water reuse) and EN12566-3 standards.

A global manufacturer of Type II Marine Sanitation Devices, as well as Water 
Management Solutions for Agriculture, Commercial Food & Beverage markets, 
Municipal Water Treatment, and providing environmentally-friendly maintenance 
products and cleaners. The Scienco SciCHLOR and SciBRINE can be used in various 
applications, such as various chemical processes, disinfection, etc. The Scienco/
FAST knowledge, long term proven history and performance, the company 
received many awards for Innovation in Marine Environmental Technology and 
Integrated Water Leadership. certified to EPA, Coast Guard and IMO Effluent 
Requirements, as well as the Scienco Products received NSF 61 certification.

Received the EPA's Environmental Technology Innovator award as an advanced, Trickle 
Filtration Sewage Solution, these Smart Trickling Anaerobic/Aerobic Recirculating 
Filter Systems are designed for both residential and commercial properties with 
minimal operator oversight, while delivering consistent high quality treatment even 
during peak, low or intermittent flows. Utilizing an unsaturated, engineered textile 
media, reliable equalization/clarification process and maintains low levels of Nitrate-N 
with all below-grade components. The PCL Smart technology allows the system 
automatically goes into a sleep mode to achieve lower operating costs and power 
requirements. Systems are ETV-EPA verified, NSF/ANSI Standards 40/245 certified and 
achieves Provisional Use Performance Requirements.

Delta Treatment
Systems
9125 Comar Dr.
Walker, LA 70785
800-219-9183 • 225-665-6162
info@deltatreatment.com
www.deltatreatment.com

DF Series
ECOPOD

ECOPOD

Enviro-Aire 
Series

500 to 
1,500

500 to 
100,000

500 to 
1,500

1993

2006

2005

DF Series,  
ECOPOD: 
AL, AK, AZ, 
BC, BWI, 
CA, CO, FL, 
GA, HI, ID, 
IL, IN, IA, 
KY, LA, ME, 
MI, MD, 
MN, MO, 
MS, MT, 
NC, NM, 
NV, NY, 
OH, OK, 
ON, OR, 
TN, TX, UT, 
VA, WA, 
WI, WV 

Enviro-
Aire 
Series: 

IL, LA,  
MS, TX

The process occurs entirely within the self-contained treatment unit which 
is comprised of outer mixing tank and a cone-shaped settling chamber. Raw, 
unsettled domestic wastewater enters directly into the mixing tank where mixing 
occurs through an air distribution system. The mixed liquid then enters the settling 
chamber from the bottom. The settling chamber maintains a quiet condition which 
allows solids to settle down and re-enter the mixing chamber for more processing. 
The liquid is hydraulically displaced upward and is discharged as a clear, odorless 
treated water which meets or exceeds state water quality standards.

The ECOPOD Advanced Wastewater Treatment System is a FFBR (fixed film 
bioreactor) system that houses an engineered PVC media specifically designed to 
treat domestic wastewater. Five models accommodate daily flows ranging from 500 
to 1,500 gpd, with customizable options available for commercial applications up 
to 100,000 gpd. The ECOPOD is ideal for individual residential installations, cluster 
designs, and small-to-medium commercial wastewater treatment applications. Self-
contained, it can be inserted into a standard-sized septic tank or vault providing 
quiet, odorless operation. ECOPOD is certified to ANSI/NSF International Standards 
40 and 245, FHA and VA acceptable, and suitable for intermittent usage.

The plant achieves treatment by a flow through process. Raw sewage enters 
a primary chamber, which has a hydraulic capacity of 346 gallons, providing 
a retention time of 16.6 hours. This chamber provides for separation of heavy, 
easily settled solids as well as floatable materials such as grease. Settleable solids 
accumulate on the bottom and floatable solids accumulate on the surface. Effluent 
from the clear layer flows into an aeration/mixing chamber with a 28-hr retention 
time. An aeration system provides for oxygenation of the primary effluent with the 
wastewater in the aeration/mixing chamber. Air is introduced by passing from the 
air pump to the air drop-line located in the chamber. The mixed liquor enters the 
settling chamber at the bottom and travels upward toward the discharge pipe. The 
quiet condition allows solids to settle down and re-enter the mixing chamber.

2021
DISTRIBUTOR
LOCATIONS

MANUFACTURER BRAND GPD RELEASED DISTRIBUTOR
LOCATIONS

DESCRIPTION

Up to 
50,000

Eliminite, Inc.
PO Box 359
Belgrade, MT 59714
888-406-2289
info@eliminite.com
www.eliminite.com

Eliminite 
Grizzly

1997 USThe Eliminite Grizzly system is designed for large-scale, high-volume, high-
strength commercial applications where advanced nitrogen reduction 
is necessary. The system was originally developed to serve high-altitude 
commercial and resort developments in the Rocky Mountains where winter 
temperatures linger at or below 0 degrees F, and seasonal use patterns/
dramatic fluctuations in flow and wastewater strength are the norm. It 
functions with little operator input and simple maintenance. C-Series systems 
serve high-altitude highway rest areas, resort communities, golf courses, ski 
areas, mixed-use residential communities, restaurants, RV parks, work camps, 
corporate retreats, business parks and convenience stores. It is suited for use 
in multi-stage treatment trains and as a means of reducing waste strength 
prior to conveyance to municipal treatment facilities.

Eljen Corporation
90 Meadow Rd.
Windsor, CT 06095
800-444-1359
info@eljen.com  
www.eljen.com
See ad, page 12

GSF Scalable 
to site 
conditions

1982 North 
America 
and 
Australia

The Eljen Geotextile Sand Filter (GSF) is an advanced wastewater treatment 
and dispersal technology. The GSF's unique design provides treatment 
and dispersal in the same footprint while keeping installations easy and 
maintenance minimal. 

Fuji Clean USA
41-2 Greenwood Rd.
Brunswick, ME 04011
207-406-2927
Fax: 207-406-2929
info@fujicleanusa.com
www.fujicleanusa.com

CE

CEN

CE6KG

450 to 
2,700 
(6 Models)

450 to 
1,900
(4 Models)

 

6,000

2010

2010

2015

Most 
States

Fuji Clean’s CE model series averages 50,000 systems being installed annually 
worldwide. The popularity is driven by a small footprint (about 7’ x 4’ for CE5), 
low power draw (1.1kWh/day for CE5), easy plug & play installation and simple, 
efficient O&M and consistent treatment (95% BOD and TS removal, NSF 40 
certified, no preceding septic tank). There are no moving parts in the “contact 
filtration” treatment process. One 80 L/min external air blower (FujiMAC Series) 
introduces oxygen into aerobic chambers and powers internal air lift pumps, 
which facilitate sludge return and discharge of clean effluent.

Fuji Clean’s CEN technology provides enhanced denitrification into its 
standard contact filtration treatment process and produces a consistent 
high quality effluent (NSF 40/245 certified: 5 BOD, 6 TSS and 10 TN) from 
straight septic wastewater – no proceeding septic tank necessary. There are 
no moving parts in the treatment process. Extremely compact (about 8’ x 4’ 
for CEN5), lightweight (about 475 lbs for CEN5), highly maneuverable and 
features a low power draw (one 80 L/min blower drawing 1.1 kWh/day for 
CEN5), plug & play installation and optional wireless telecommunication 
package that offers both dial and text capabilities. A proprietary electrolysis-
based phosphorus reduction option is also available with this system.

Fuji Clean's largest CE commercial system, is now available to supplement its 
existing CE21 (1,900 gpd) and CE30 (2,700 gpd) models. The CE6KG, which 
can treat up to 6,000 gpd, uses the same treatment technology, process 
flow and one-tank structure as the smaller CE systems and can be squeezed 
into the tightest of sites. The footprint size on the CE6KLG is only 36' x 6.5' 
(including built-in septic tank).

Hoot Systems, LLC
2885 Highway 14 E
Lake Charles, LA 70607
888-878-4668 • 337-474-2804
questions@hootsystems.com
www.hootsystems.com

LA-Hoot

H-Series

500 to 
1,000

500 to 
1,200

1986

1995

NationwideLA-Hoot is an improved version from the original Hoot Treatment System 
introduced in 1984. Results are better than 10/10 mg/L on CBOD asd TSS, 
with more than a 95% reduction of the wastewater influent. Two-year 
warranty/NSF Standard 40 certified.

Five-stage, one piece system with a pretreatment tank, aeration chamber, 
final clarifier, optional disinfection device and a pump tank. Results are 
better than 5/5 mg/L on CBOD/TSS. A 99% reduction on CBOD and TSS. 
Marketed as BNR in MD and FL with Biological Nitrogen Reduction of 
>50%. Three-year warranty/NSF Standard 40 certified.
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BioMicrobics Inc.
16002 W 110th St.
Lenexa, KS 66219
913-422-0707
Fax: 913-422-0808
jcisneros@biomicrobics.com
www.biomicrobics.com
See ad, page 23

FAST, 
FITT-ee, 
RollsAIR, 
BioBarrier

SciencoFAST 
BioBarrier 
MarineMBR, 
SaniLIFT, 
SciCHLOR, 
SciBRINE 

SeptiTech 
STAAR

150 to
2 million

150 to 
200,000

500 to 
150,000+

1996

1985

1996

GlobalThese advanced, integrated, wastewater treatment systems are ideal for residential 
and commercial applications; MyFAST, MacroFITT, and RollsAIR systems are 
for larger applications with less maintenance. With the SFR feature of the FAST 
technology, alternate modes of operation include reduced electricity usage up 
to 45%, increased nitrification/denitrification processes, long-term performance 
goals, and/or wastewater recycling opportunities. The effluent meets secondary 
quality requirements and can be distributed to a soil treatment system or water 
reuse applications. BioBarrier MBR is for Ultrafiltration of the wastewater treatment 
process to remove 99.9% of the contaminants. Certified to NSF/ANSI 40 class 1, 
245 (nitrogen reduction), 350 (water reuse) and EN12566-3 standards.

A global manufacturer of Type II Marine Sanitation Devices, as well as Water 
Management Solutions for Agriculture, Commercial Food & Beverage markets, 
Municipal Water Treatment, and providing environmentally-friendly maintenance 
products and cleaners. The Scienco SciCHLOR and SciBRINE can be used in various 
applications, such as various chemical processes, disinfection, etc. The Scienco/
FAST knowledge, long term proven history and performance, the company 
received many awards for Innovation in Marine Environmental Technology and 
Integrated Water Leadership. certified to EPA, Coast Guard and IMO Effluent 
Requirements, as well as the Scienco Products received NSF 61 certification.

Received the EPA's Environmental Technology Innovator award as an advanced, Trickle 
Filtration Sewage Solution, these Smart Trickling Anaerobic/Aerobic Recirculating 
Filter Systems are designed for both residential and commercial properties with 
minimal operator oversight, while delivering consistent high quality treatment even 
during peak, low or intermittent flows. Utilizing an unsaturated, engineered textile 
media, reliable equalization/clarification process and maintains low levels of Nitrate-N 
with all below-grade components. The PCL Smart technology allows the system 
automatically goes into a sleep mode to achieve lower operating costs and power 
requirements. Systems are ETV-EPA verified, NSF/ANSI Standards 40/245 certified and 
achieves Provisional Use Performance Requirements.

Delta Treatment
Systems
9125 Comar Dr.
Walker, LA 70785
800-219-9183 • 225-665-6162
info@deltatreatment.com
www.deltatreatment.com

DF Series
ECOPOD

ECOPOD

Enviro-Aire 
Series

500 to 
1,500

500 to 
100,000

500 to 
1,500

1993

2006

2005

DF Series,  
ECOPOD: 
AL, AK, AZ, 
BC, BWI, 
CA, CO, FL, 
GA, HI, ID, 
IL, IN, IA, 
KY, LA, ME, 
MI, MD, 
MN, MO, 
MS, MT, 
NC, NM, 
NV, NY, 
OH, OK, 
ON, OR, 
TN, TX, UT, 
VA, WA, 
WI, WV 

Enviro-
Aire 
Series: 

IL, LA,  
MS, TX

The process occurs entirely within the self-contained treatment unit which 
is comprised of outer mixing tank and a cone-shaped settling chamber. Raw, 
unsettled domestic wastewater enters directly into the mixing tank where mixing 
occurs through an air distribution system. The mixed liquid then enters the settling 
chamber from the bottom. The settling chamber maintains a quiet condition which 
allows solids to settle down and re-enter the mixing chamber for more processing. 
The liquid is hydraulically displaced upward and is discharged as a clear, odorless 
treated water which meets or exceeds state water quality standards.

The ECOPOD Advanced Wastewater Treatment System is a FFBR (fixed film 
bioreactor) system that houses an engineered PVC media specifically designed to 
treat domestic wastewater. Five models accommodate daily flows ranging from 500 
to 1,500 gpd, with customizable options available for commercial applications up 
to 100,000 gpd. The ECOPOD is ideal for individual residential installations, cluster 
designs, and small-to-medium commercial wastewater treatment applications. Self-
contained, it can be inserted into a standard-sized septic tank or vault providing 
quiet, odorless operation. ECOPOD is certified to ANSI/NSF International Standards 
40 and 245, FHA and VA acceptable, and suitable for intermittent usage.

The plant achieves treatment by a flow through process. Raw sewage enters 
a primary chamber, which has a hydraulic capacity of 346 gallons, providing 
a retention time of 16.6 hours. This chamber provides for separation of heavy, 
easily settled solids as well as floatable materials such as grease. Settleable solids 
accumulate on the bottom and floatable solids accumulate on the surface. Effluent 
from the clear layer flows into an aeration/mixing chamber with a 28-hr retention 
time. An aeration system provides for oxygenation of the primary effluent with the 
wastewater in the aeration/mixing chamber. Air is introduced by passing from the 
air pump to the air drop-line located in the chamber. The mixed liquor enters the 
settling chamber at the bottom and travels upward toward the discharge pipe. The 
quiet condition allows solids to settle down and re-enter the mixing chamber.
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Up to 
50,000

Eliminite, Inc.
PO Box 359
Belgrade, MT 59714
888-406-2289
info@eliminite.com
www.eliminite.com

Eliminite 
Grizzly

1997 USThe Eliminite Grizzly system is designed for large-scale, high-volume, high-
strength commercial applications where advanced nitrogen reduction 
is necessary. The system was originally developed to serve high-altitude 
commercial and resort developments in the Rocky Mountains where winter 
temperatures linger at or below 0 degrees F, and seasonal use patterns/
dramatic fluctuations in flow and wastewater strength are the norm. It 
functions with little operator input and simple maintenance. C-Series systems 
serve high-altitude highway rest areas, resort communities, golf courses, ski 
areas, mixed-use residential communities, restaurants, RV parks, work camps, 
corporate retreats, business parks and convenience stores. It is suited for use 
in multi-stage treatment trains and as a means of reducing waste strength 
prior to conveyance to municipal treatment facilities.

Eljen Corporation
90 Meadow Rd.
Windsor, CT 06095
800-444-1359
info@eljen.com  
www.eljen.com
See ad, page 12

GSF Scalable 
to site 
conditions

1982 North 
America 
and 
Australia

The Eljen Geotextile Sand Filter (GSF) is an advanced wastewater treatment 
and dispersal technology. The GSF's unique design provides treatment 
and dispersal in the same footprint while keeping installations easy and 
maintenance minimal. 

Fuji Clean USA
41-2 Greenwood Rd.
Brunswick, ME 04011
207-406-2927
Fax: 207-406-2929
info@fujicleanusa.com
www.fujicleanusa.com

CE

CEN

CE6KG

450 to 
2,700 
(6 Models)

450 to 
1,900
(4 Models)

 

6,000

2010

2010

2015

Most 
States

Fuji Clean’s CE model series averages 50,000 systems being installed annually 
worldwide. The popularity is driven by a small footprint (about 7’ x 4’ for CE5), 
low power draw (1.1kWh/day for CE5), easy plug & play installation and simple, 
efficient O&M and consistent treatment (95% BOD and TS removal, NSF 40 
certified, no preceding septic tank). There are no moving parts in the “contact 
filtration” treatment process. One 80 L/min external air blower (FujiMAC Series) 
introduces oxygen into aerobic chambers and powers internal air lift pumps, 
which facilitate sludge return and discharge of clean effluent.

Fuji Clean’s CEN technology provides enhanced denitrification into its 
standard contact filtration treatment process and produces a consistent 
high quality effluent (NSF 40/245 certified: 5 BOD, 6 TSS and 10 TN) from 
straight septic wastewater – no proceeding septic tank necessary. There are 
no moving parts in the treatment process. Extremely compact (about 8’ x 4’ 
for CEN5), lightweight (about 475 lbs for CEN5), highly maneuverable and 
features a low power draw (one 80 L/min blower drawing 1.1 kWh/day for 
CEN5), plug & play installation and optional wireless telecommunication 
package that offers both dial and text capabilities. A proprietary electrolysis-
based phosphorus reduction option is also available with this system.

Fuji Clean's largest CE commercial system, is now available to supplement its 
existing CE21 (1,900 gpd) and CE30 (2,700 gpd) models. The CE6KG, which 
can treat up to 6,000 gpd, uses the same treatment technology, process 
flow and one-tank structure as the smaller CE systems and can be squeezed 
into the tightest of sites. The footprint size on the CE6KLG is only 36' x 6.5' 
(including built-in septic tank).

Hoot Systems, LLC
2885 Highway 14 E
Lake Charles, LA 70607
888-878-4668 • 337-474-2804
questions@hootsystems.com
www.hootsystems.com

LA-Hoot

H-Series

500 to 
1,000

500 to 
1,200

1986

1995

NationwideLA-Hoot is an improved version from the original Hoot Treatment System 
introduced in 1984. Results are better than 10/10 mg/L on CBOD asd TSS, 
with more than a 95% reduction of the wastewater influent. Two-year 
warranty/NSF Standard 40 certified.

Five-stage, one piece system with a pretreatment tank, aeration chamber, 
final clarifier, optional disinfection device and a pump tank. Results are 
better than 5/5 mg/L on CBOD/TSS. A 99% reduction on CBOD and TSS. 
Marketed as BNR in MD and FL with Biological Nitrogen Reduction of 
>50%. Three-year warranty/NSF Standard 40 certified.
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NextGen Septic, LLC
1776 Mentor Ave.
Cincinnati, OH 45212
513-262-9506
sales@nextgenseptic.com
www.nextgenseptic.com

NextGen 
Advanced

NextGen 
Retrofit

NextGen 
Community

1,200

1,200

1,500 to 
Unlimited

NationwideNextGen Advanced with Septigen technology is a three-stage, compact, 
wastewater treatment solution that saves water, saves money and saves the 
environment. In stage one, simultaneous biological aerobic and anoxic treatment 
of the organic material breaks down solids and treats nitrogen and phosphorous 
through a combination of proprietary biomedia and high-capacity aeration 
technology. Then, membrane separation phase treats water for nitrogen and 
phosphorous in addition to filtrating and treating any remaining suspended 
solids. Ozone disinfection technology is used as a final stage to ensure treated 
water meets surface discharge and reuse standards.

NextGen Retrofit with Septigen technology can be installed into any approved, 
existing septic tank and works to repair a clogged soil drain field in as little as 8-12 
weeks. By eliminating the cost of excavation and tank removal as well as the cost 
of replacing or extending the drain field area, NextGen saves the homeowner tens 
of thousands of dollars on installation alone. And, the low-maintenance design 
gives them peace of mind that the field will remain clear in the future.  NextGen 
technology features a compact, stand-alone, automated, two-stage treatment 
system for domestic sewage that removes nitrogen phosphorous. 

NextGen Community Septic Systems are advanced multi-home sewage 
treatment systems that are hybrids between a packaged treatment plant and 
an advanced septic system. The system design eliminates the need for large 
septic tanks in each yard, creates a stand-alone treatment system that removes 
traditional contaminants plus nitrates and phosphorous, and provides graywater 
irrigation usable for community greenspace. The NextGen system uses Septigen 
technology, a patent-pending, multi-stage treatment process that includes 
simultaneous aerobic and anoxic treatment, high-capacity aeration, membrane 
separation and disinfection.

Jet, Inc.
750 Alpha Dr.
Cleveland, OH 44143
800-321-6960 • 440-461-2000
Fax: 440-442-9008
email@jetincorp.com
www.jetincorp.com
See ad, page 44

J 1500 
BAT Media 
Plant; 
J 500-800 
PLT

R-Series

500 to 
1,500

450 to 
1,500

US and 
International

Jet's residential wastewater treatment plants employ the Jet BAT Process Media 
which provides the ideal environment for nature's own bacteria to thrive and 
grow. Great numbers of these living microorganisms attach themselves to this 
submerged structure to create a "biomass" that rapidly treats wastewater. The 
Jet 700++ Aerator provides the mixing and fresh oxygen the microorganisms 
require to live while the Jet BAT Process Media provides the environment 
to support the microorganisms that allow natural filtration and biological 
reduction to take place. Available in concrete and plastic.

(Continued)

Hoot Systems, LLC
2885 Highway 14 E
Lake Charles, LA 70607
888-878-4668 • 337-474-2804
questions@hootsystems.com
www.hootsystems.com

ANR

MTS

450 to 
900

3,000 to 
500,000

2007

2011

NationwideAdds Advanced Nutrient Reduction to the Hoot System. Results of 5.8 mg/L 
on TN, better than 10/10/10 mg/L on CBOD/TSS and Total Nitrogen. Areas 
where 10 mg/L is the discharge limit for Total Nitrogen, the federal level for 
drinking water. Three-year warranty/NSF Standard 40 and 245 certified.

The Hoot MTS, (Media Treatment System) is a series of larger treatment systems 
that were tested and verified under NSF Standard 40/245 protocol.  The 
Hoot MTS is used for Residential, Commercial and High Strength wastewater 
applications and can also be set up to treat for Ammonia, Total Nitrogen, 
Phosphorus and other discharge parameters.  Instead of selling a one size fits 
all box, or multiple boxes, Hoot can deploy our MTS technology into locally 
sourced concrete castings, retrofit into existing structures or fabricated for new, 
poured in place vessels.  We have substantial experience with RV parks, camps, 
convenience stores, restaurants, shopping plazas, schools, churches, brewery/
winery tasting rooms and other challenging applications. 

MST Manufacturing, LLC
23362 Medero, Ste. C
Mission Viejo, CA 92691
877-473-7842 • 949-297-4590
Fax: 949-916-2093
microseptec@microseptec.com
www.microseptec.com

EnviroServer 600, 1,200 
and 2,500

1998 Nationwide & 
International

The EnviroServer ES is a combination of primary treatment, flow equalization, 
and secondary treatment by both fixed-growth and suspended-growth 
aerobic processes. The system consists of five chambers in one compact pre-
engineered unit. The first chamber is a primary clarifier, the second chamber 
is the first aeration zone, the third chamber is the second aeration zone, 
the fourth chamber is the final clarifier, and the fifth chamber is the effluent 
chamber where an optional pump(s) and disinfection device may be installed.

MANUFACTURER BRAND GPD RELEASEDDISTRIBUTOR
LOCATIONS
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Norweco, Inc.
220 Republic St.
Norwalk, OH 44857
800-667-9326 • 419-668-4471  
Fax: 419-663-5440
email@norweco.com
www.norweco.com
See ad, page 27

Singulair 
Model 960 
and Model 
TNT
(Total 
Nitrogen 
Reduction) 

Singulair 
Green Model 
960 and 
Model 
TNT (Total 
Nitrogen 
Treatment)

Hydro-
Kinetic

Singulair R3 
and Singulair 
R3 Green

Singulair 
Solar

500 to 
1,500 

600

500 to 
1,500

500 to 
1,500

500 to 
1,500

1996, 
2006 

2010

2012

2018

2020

North 
America, 
Central 
America, 
South 
America, 
Europe, 
Africa and 
Middle 
East

The Singulair system is the state-of-the-art alternative to a troublesome septic 
tank for domestic wastewater treatment. Employing the extended aeration 
process, the Singulair plant provides flow equalization, pretreatment, aeration, 
clarification, tertiary filtration and optional chemical addition within a single 
precast concrete tank. Designed for domestic wastewater flows ranging from 
500 to 1,500 gpd, performance of the Singulair system is  certified by NSF 
International (Standards 40 and 245) and the Canadian Standards Association. 

The Singulair Green aerobic treatment system incorporates Norweco's 
advanced aerobic treatment process into a durable, watertight polyethylene 
tank. It is ideal for new or retrofit applications and can be installed easily in 
the most difficult jobsite with just a backhoe. Incorporating support ribs and 
inherently strong arch shape, the durable Singulair Green tank will provide 
decades of reliable performance. Designed for domestic wastewater flows 
up to 600 gpd, with treatment performance meeting or exceeding the 
strictest state and county requirements, Singulair Green is certified by NSF 
International (Standards 40 and 245).

The Hydro-Kinetic wastewater treatment system employs innovative Hydro-
Kinetic filtration technology to produce the cleanest, most consistent effluent 
quality available. The Hydro-Kinetic system uses the extended aeration and 
attached growth processes to treat wastewater, and features innovative 
nitrification-denitrification technology. The Hydro-Kinetic FEU system is the only 
NSF/ANSI Standard 40 and 245 certified residential wastewater treatment system 
to pass two consecutive back-to-back tests without performing routine 
maintenance for a full 12 months. The Hydro-Kinetic FEU system meets or 
exceeds regulatory standards and is performance certified and listed to BNQ 
Standards CAN/BNQ 3680-600 and NQ 3680-910. It quietly, efficiently and 
automatically pretreats, aerates, flow equalizes and filters all wastewater 
returning only the purest effluent back to the environment.

The Singulair R3 REDUCES water consumption, REUSES treated effluent and 
RECYCLES water to conserve and recharge our groundwater. It provides the 
cutting-edge solution to chronic water shortages and reduces energy costs 
of water and wastewater treatment. The system efficiently treats incoming 
wastewater to the highest level for restricted indoor and unrestricted outdoor 
use. With unrivaled performance, the Singulair R3 system exceeds the effluent 
requirements of NSF/ANSI Standards 40, 245 and 350. 

The Singulair Solar system delivers an environmentally friendly solution for 
onsite wastewater treatment by utilizing renewable solar energy to generate 
electricity. Solar power is a 100% clean, renewable energy source that offers 
year round efficiency and reduces your carbon footprint. Singulair Solar 
technology requires no moving parts, providing quiet, efficient operation with 
minimal maintenance.

Nationwide & 
International

2001

2010

Orenco Systems, Inc.
814 Airway Ave.
Sutherlin, OH 97479
800-348-9843 • 541-459-4449
www.orenco.com
See ad, page 29

AdvanTex 
AX20

AdvanTex 
AX-RT

Up to 500 
(more if 
clustered)

Up to 625 
(more if 
clustered)

 

350 
Locations 
worldwide

Consistent, reliable wastewater treatment under real-world conditions. Easy to 
operate and maintain. Fits small yards. Works in poor soils. No power-hungry, 
noisy blowers. No activated sludge to manage or pump. No discharge of 
untreated sewage during peak flows or emergencies. Produces clear effluent 
that’s reusable, depending on local regulations. Ideal for single-family homes, 
small commercial properties, new construction, and repair/replacement 
projects. Limited, three-year warranty. Optional 24-hour web-based 
monitoring system. Can be installed in multi-unit arrays to handle higher flows. 

Compact, “plug and play” wastewater treatment system. Super easy to 
install with few connections to make. Fits on small lots, reducing the cost 
of excavation and installation. Low power costs. Low maintenance costs. 
No power-hungry, noisy blowers. Produces clear effluent that’s reusable, 
depending on local regulations. Reliable nitrogen reduction. Able to meet 
stringent permit requirements. Competitively priced for use in homes 
with up to six bedrooms or on small commercial properties. Ideal for new 
construction or repair/replacement projects. Service provider oversight 
through Orenco’s VeriComm remote telemetry control panel and monitoring 
system. Can be installed in multi-unit arrays for higher flows.



www.pumper.com | Since 1979 | March 2021      39

MANUFACTURER BRAND GPD RELEASED DISTRIBUTOR
LOCATIONS

DESCRIPTION

NextGen Septic, LLC
1776 Mentor Ave.
Cincinnati, OH 45212
513-262-9506
sales@nextgenseptic.com
www.nextgenseptic.com

NextGen 
Advanced

NextGen 
Retrofit

NextGen 
Community

1,200

1,200

1,500 to 
Unlimited

NationwideNextGen Advanced with Septigen technology is a three-stage, compact, 
wastewater treatment solution that saves water, saves money and saves the 
environment. In stage one, simultaneous biological aerobic and anoxic treatment 
of the organic material breaks down solids and treats nitrogen and phosphorous 
through a combination of proprietary biomedia and high-capacity aeration 
technology. Then, membrane separation phase treats water for nitrogen and 
phosphorous in addition to filtrating and treating any remaining suspended 
solids. Ozone disinfection technology is used as a final stage to ensure treated 
water meets surface discharge and reuse standards.

NextGen Retrofit with Septigen technology can be installed into any approved, 
existing septic tank and works to repair a clogged soil drain field in as little as 8-12 
weeks. By eliminating the cost of excavation and tank removal as well as the cost 
of replacing or extending the drain field area, NextGen saves the homeowner tens 
of thousands of dollars on installation alone. And, the low-maintenance design 
gives them peace of mind that the field will remain clear in the future.  NextGen 
technology features a compact, stand-alone, automated, two-stage treatment 
system for domestic sewage that removes nitrogen phosphorous. 

NextGen Community Septic Systems are advanced multi-home sewage 
treatment systems that are hybrids between a packaged treatment plant and 
an advanced septic system. The system design eliminates the need for large 
septic tanks in each yard, creates a stand-alone treatment system that removes 
traditional contaminants plus nitrates and phosphorous, and provides graywater 
irrigation usable for community greenspace. The NextGen system uses Septigen 
technology, a patent-pending, multi-stage treatment process that includes 
simultaneous aerobic and anoxic treatment, high-capacity aeration, membrane 
separation and disinfection.

Jet, Inc.
750 Alpha Dr.
Cleveland, OH 44143
800-321-6960 • 440-461-2000
Fax: 440-442-9008
email@jetincorp.com
www.jetincorp.com
See ad, page 44

J 1500 
BAT Media 
Plant; 
J 500-800 
PLT

R-Series

500 to 
1,500

450 to 
1,500

US and 
International

Jet's residential wastewater treatment plants employ the Jet BAT Process Media 
which provides the ideal environment for nature's own bacteria to thrive and 
grow. Great numbers of these living microorganisms attach themselves to this 
submerged structure to create a "biomass" that rapidly treats wastewater. The 
Jet 700++ Aerator provides the mixing and fresh oxygen the microorganisms 
require to live while the Jet BAT Process Media provides the environment 
to support the microorganisms that allow natural filtration and biological 
reduction to take place. Available in concrete and plastic.

(Continued)

Hoot Systems, LLC
2885 Highway 14 E
Lake Charles, LA 70607
888-878-4668 • 337-474-2804
questions@hootsystems.com
www.hootsystems.com

ANR

MTS

450 to 
900

3,000 to 
500,000

2007

2011

NationwideAdds Advanced Nutrient Reduction to the Hoot System. Results of 5.8 mg/L 
on TN, better than 10/10/10 mg/L on CBOD/TSS and Total Nitrogen. Areas 
where 10 mg/L is the discharge limit for Total Nitrogen, the federal level for 
drinking water. Three-year warranty/NSF Standard 40 and 245 certified.

The Hoot MTS, (Media Treatment System) is a series of larger treatment systems 
that were tested and verified under NSF Standard 40/245 protocol.  The 
Hoot MTS is used for Residential, Commercial and High Strength wastewater 
applications and can also be set up to treat for Ammonia, Total Nitrogen, 
Phosphorus and other discharge parameters.  Instead of selling a one size fits 
all box, or multiple boxes, Hoot can deploy our MTS technology into locally 
sourced concrete castings, retrofit into existing structures or fabricated for new, 
poured in place vessels.  We have substantial experience with RV parks, camps, 
convenience stores, restaurants, shopping plazas, schools, churches, brewery/
winery tasting rooms and other challenging applications. 

MST Manufacturing, LLC
23362 Medero, Ste. C
Mission Viejo, CA 92691
877-473-7842 • 949-297-4590
Fax: 949-916-2093
microseptec@microseptec.com
www.microseptec.com

EnviroServer 600, 1,200 
and 2,500

1998 Nationwide & 
International

The EnviroServer ES is a combination of primary treatment, flow equalization, 
and secondary treatment by both fixed-growth and suspended-growth 
aerobic processes. The system consists of five chambers in one compact pre-
engineered unit. The first chamber is a primary clarifier, the second chamber 
is the first aeration zone, the third chamber is the second aeration zone, 
the fourth chamber is the final clarifier, and the fifth chamber is the effluent 
chamber where an optional pump(s) and disinfection device may be installed.

MANUFACTURER BRAND GPD RELEASEDDISTRIBUTOR
LOCATIONS

DISTRIBUTOR
LOCATIONS

DESCRIPTION

Norweco, Inc.
220 Republic St.
Norwalk, OH 44857
800-667-9326 • 419-668-4471  
Fax: 419-663-5440
email@norweco.com
www.norweco.com
See ad, page 27

Singulair 
Model 960 
and Model 
TNT
(Total 
Nitrogen 
Reduction) 

Singulair 
Green Model 
960 and 
Model 
TNT (Total 
Nitrogen 
Treatment)

Hydro-
Kinetic

Singulair R3 
and Singulair 
R3 Green

Singulair 
Solar

500 to 
1,500 

600

500 to 
1,500

500 to 
1,500

500 to 
1,500

1996, 
2006 

2010

2012

2018

2020

North 
America, 
Central 
America, 
South 
America, 
Europe, 
Africa and 
Middle 
East

The Singulair system is the state-of-the-art alternative to a troublesome septic 
tank for domestic wastewater treatment. Employing the extended aeration 
process, the Singulair plant provides flow equalization, pretreatment, aeration, 
clarification, tertiary filtration and optional chemical addition within a single 
precast concrete tank. Designed for domestic wastewater flows ranging from 
500 to 1,500 gpd, performance of the Singulair system is  certified by NSF 
International (Standards 40 and 245) and the Canadian Standards Association. 

The Singulair Green aerobic treatment system incorporates Norweco's 
advanced aerobic treatment process into a durable, watertight polyethylene 
tank. It is ideal for new or retrofit applications and can be installed easily in 
the most difficult jobsite with just a backhoe. Incorporating support ribs and 
inherently strong arch shape, the durable Singulair Green tank will provide 
decades of reliable performance. Designed for domestic wastewater flows 
up to 600 gpd, with treatment performance meeting or exceeding the 
strictest state and county requirements, Singulair Green is certified by NSF 
International (Standards 40 and 245).

The Hydro-Kinetic wastewater treatment system employs innovative Hydro-
Kinetic filtration technology to produce the cleanest, most consistent effluent 
quality available. The Hydro-Kinetic system uses the extended aeration and 
attached growth processes to treat wastewater, and features innovative 
nitrification-denitrification technology. The Hydro-Kinetic FEU system is the only 
NSF/ANSI Standard 40 and 245 certified residential wastewater treatment system 
to pass two consecutive back-to-back tests without performing routine 
maintenance for a full 12 months. The Hydro-Kinetic FEU system meets or 
exceeds regulatory standards and is performance certified and listed to BNQ 
Standards CAN/BNQ 3680-600 and NQ 3680-910. It quietly, efficiently and 
automatically pretreats, aerates, flow equalizes and filters all wastewater 
returning only the purest effluent back to the environment.

The Singulair R3 REDUCES water consumption, REUSES treated effluent and 
RECYCLES water to conserve and recharge our groundwater. It provides the 
cutting-edge solution to chronic water shortages and reduces energy costs 
of water and wastewater treatment. The system efficiently treats incoming 
wastewater to the highest level for restricted indoor and unrestricted outdoor 
use. With unrivaled performance, the Singulair R3 system exceeds the effluent 
requirements of NSF/ANSI Standards 40, 245 and 350. 

The Singulair Solar system delivers an environmentally friendly solution for 
onsite wastewater treatment by utilizing renewable solar energy to generate 
electricity. Solar power is a 100% clean, renewable energy source that offers 
year round efficiency and reduces your carbon footprint. Singulair Solar 
technology requires no moving parts, providing quiet, efficient operation with 
minimal maintenance.

Nationwide & 
International

2001

2010

Orenco Systems, Inc.
814 Airway Ave.
Sutherlin, OH 97479
800-348-9843 • 541-459-4449
www.orenco.com
See ad, page 29

AdvanTex 
AX20

AdvanTex 
AX-RT

Up to 500 
(more if 
clustered)

Up to 625 
(more if 
clustered)

 

350 
Locations 
worldwide

Consistent, reliable wastewater treatment under real-world conditions. Easy to 
operate and maintain. Fits small yards. Works in poor soils. No power-hungry, 
noisy blowers. No activated sludge to manage or pump. No discharge of 
untreated sewage during peak flows or emergencies. Produces clear effluent 
that’s reusable, depending on local regulations. Ideal for single-family homes, 
small commercial properties, new construction, and repair/replacement 
projects. Limited, three-year warranty. Optional 24-hour web-based 
monitoring system. Can be installed in multi-unit arrays to handle higher flows. 

Compact, “plug and play” wastewater treatment system. Super easy to 
install with few connections to make. Fits on small lots, reducing the cost 
of excavation and installation. Low power costs. Low maintenance costs. 
No power-hungry, noisy blowers. Produces clear effluent that’s reusable, 
depending on local regulations. Reliable nitrogen reduction. Able to meet 
stringent permit requirements. Competitively priced for use in homes 
with up to six bedrooms or on small commercial properties. Ideal for new 
construction or repair/replacement projects. Service provider oversight 
through Orenco’s VeriComm remote telemetry control panel and monitoring 
system. Can be installed in multi-unit arrays for higher flows.
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Presby Environmental
143 Airport Rd.
Whitefield, NH 03598
800-473-5298
info@presbyeco.com
www.presbyenvironmental.com

Advanced 
Enviro-
Septic

Varies WorldwideAdvanced Enviro-Septic (AES) is a combined treatment and dispersal 
system. This effective and non-mechanical onsite system is designed 
for residential, commercial, and community use. AES has been proven 
to remove up to 99% of wastewater contaminants without the use of 
electricity or replacement media. AES does this quickly and naturally 
establishing multiple bacterial treatment environments throughout the 
system that break down and digest wastewater contaminants leaving 
the septic tank. This passive process allows the system to discharge 
highly purified wastewater, preventing soil clogging and groundwater 
contamination. AES has third party certifications from NSF, Cebedeau, 
BNQ, and SAI Global.

PEI

Presby Environmental, Inc.

Waterloo Biofilter
Systems Inc.
65 Massey Rd., Ste. C
Guelph, ON N1H 7M6 Canada
866-366-4329 • 519-856-0757
Fax: 519-856-0759
info@waterloo-biofilter.com
www.waterloo-biofilter.com

Waterloo 
Biofilter 
Systems

Up to  
50,000

1994 US and 
Canada

The Waterloo Biofilter is an efficient, low maintenance biological 
trickling filter for treating residential and commercial wastewaters. Fully 
scaleable and developed for cold climates, the system has small space 
and low energy and maintenance requirements. The patented filtration 
media carries a 20-year warranty. A variety of small to large plug & 
play configurations for ease of installation are available. This includes 
attractive self-contained modules in 5,000 and 50,000 gpd ISO shipping 
container units, and remote camp units transportable by helicopter. 
Versatile and robust systems include options for re-use, nitrogen and 
phosphorus removal, and remote monitoring.

2002(Continued) 

Orenco Systems, Inc.
814 Airway Ave.
Sutherlin, OH 97479
800-348-9843 • 541-459-4449
www.orenco.com
See ad, page 29

AdvanTex 
AX100

Up to 
5,000 
(more if 
clustered)

350 
Locations 
worldwide

Ideal for municipal treatment and a variety of commercial projects, including 
subdivisions, apartments, golf courses, parks, campgrounds, schools, 
churches, resorts, and other businesses. Consistent, reliable treatment, even 
under peak flows. Compact package, small footprint for small sites. Low 
maintenance requirements, low power use, low life-cycle costs. Produces 
clear effluent that’s reusable, depending on local regulations. Backed by 
Orenco’s commercial AdvanTex program that includes trained installers and 
operators, plan reviews with designers, complete checklists for installation 
and start-up, and 24-hour service provider oversight via Orenco’s remote 
telemetry controls. Limited, three-year manufacturer’s warranty. Can be 
installed in multi-unit arrays for higher flows.

We own the name. 

You’ve earned the name.
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We own the name. 

You’ve earned the name.
Since 1979
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You’ve earned the name.
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Presby Environmental
143 Airport Rd.
Whitefield, NH 03598
800-473-5298
info@presbyeco.com
www.presbyenvironmental.com

Advanced 
Enviro-
Septic

Varies WorldwideAdvanced Enviro-Septic (AES) is a combined treatment and dispersal 
system. This effective and non-mechanical onsite system is designed 
for residential, commercial, and community use. AES has been proven 
to remove up to 99% of wastewater contaminants without the use of 
electricity or replacement media. AES does this quickly and naturally 
establishing multiple bacterial treatment environments throughout the 
system that break down and digest wastewater contaminants leaving 
the septic tank. This passive process allows the system to discharge 
highly purified wastewater, preventing soil clogging and groundwater 
contamination. AES has third party certifications from NSF, Cebedeau, 
BNQ, and SAI Global.

PEI

Presby Environmental, Inc.

Waterloo Biofilter
Systems Inc.
65 Massey Rd., Ste. C
Guelph, ON N1H 7M6 Canada
866-366-4329 • 519-856-0757
Fax: 519-856-0759
info@waterloo-biofilter.com
www.waterloo-biofilter.com

Waterloo 
Biofilter 
Systems

Up to  
50,000

1994 US and 
Canada

The Waterloo Biofilter is an efficient, low maintenance biological 
trickling filter for treating residential and commercial wastewaters. Fully 
scaleable and developed for cold climates, the system has small space 
and low energy and maintenance requirements. The patented filtration 
media carries a 20-year warranty. A variety of small to large plug & 
play configurations for ease of installation are available. This includes 
attractive self-contained modules in 5,000 and 50,000 gpd ISO shipping 
container units, and remote camp units transportable by helicopter. 
Versatile and robust systems include options for re-use, nitrogen and 
phosphorus removal, and remote monitoring.

2002(Continued) 

Orenco Systems, Inc.
814 Airway Ave.
Sutherlin, OH 97479
800-348-9843 • 541-459-4449
www.orenco.com
See ad, page 29

AdvanTex 
AX100

Up to 
5,000 
(more if 
clustered)

350 
Locations 
worldwide

Ideal for municipal treatment and a variety of commercial projects, including 
subdivisions, apartments, golf courses, parks, campgrounds, schools, 
churches, resorts, and other businesses. Consistent, reliable treatment, even 
under peak flows. Compact package, small footprint for small sites. Low 
maintenance requirements, low power use, low life-cycle costs. Produces 
clear effluent that’s reusable, depending on local regulations. Backed by 
Orenco’s commercial AdvanTex program that includes trained installers and 
operators, plan reviews with designers, complete checklists for installation 
and start-up, and 24-hour service provider oversight via Orenco’s remote 
telemetry controls. Limited, three-year manufacturer’s warranty. Can be 
installed in multi-unit arrays for higher flows.
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s part of a tax case, the state Supreme Court exempted portable 
restrooms from the consumer sales and service tax for their use by 
an oil drilling company.

 Antero Resources Corp., of Denver, appealed to court because of a tax 
bill from the state for its remote horizontal drilling operations. The company 
asked for a tax exemption on its crew quarters, portable restrooms and other 
equipment. The court sided mostly with the company.
 In its opinion, the court noted that the key question under state law was 
whether items were used or consumed in the production of natural resources 
and whether the items were an essential part of production. Drillers are on 
site for two weeks at a time and work shifts around the clock. 
 “These (portable restrooms) are located at remote well sites, and it would 
be impractical if not impossible for Antero to operate its well sites without 
making bathroom facilities available,” the court wrote. “Indeed, it is difficult to 
imagine how such operations could proceed without such facilities.”
 The court did allow the state to tax the company for rentals of trash 
trailers and waste receptacles. As a result of the court’s opinion, the state will 
collect a fraction of what had been a seven-figure tax bill, reported WVNews.

Michigan
 After a two-year struggle, residents of a Michigan township will be 
allowed to repair or replace failing onsite systems individually instead of 
being forced to pay for a central wastewater treatment plant. 
 In 2018, the state Environment, Great Lakes and Energy department found 
a number of failing septic systems in Seville Township were discharging into 
the nearby Pine River. The department sent a letter to the town board ordering 
construction of a wastewater treatment plant for homes in the community 
of Riverdale, reported the Morning Sun of Alma, Michigan. Riverdale’s 124 
property owners were looking at $6 million to $8 million. 
 “We were told the soil wasn’t adequate for septic systems, but that 
wasn’t true,” Tish Mallory, a town supervisor, told the newspaper. 
 Citizens formed a committee and the township began working with the 
Michigan Rural Water Association to address the problem. In a four-page 

letter, the department agreed to alternative proposals made by the town. 
Among those are conducting semiannual water tests, establishing a septic 
district for the community, mandating pumping of all systems every seven 
to 10 years, and enacting point-of-sale rules requiring system inspections. 
 Three homes and two businesses are using their onsite tanks as holding 
tanks until the local health department issues permits for new systems.
 “We have been told by other (government) entities that we’ve been 
an example for other (EGLE) cases because no one has ever done this,” 
Mallory said.
 The township is in central Michigan, about 44 miles west of Saginaw.

Iowa
 Story County commissioners voted 2-1 to require all septic systems be 
pumped every five years. The county is in the central part of the state, about 
45 miles north of Des Moines and includes the city of Ames.
 There are 3,120 active permitted systems in the county, but 900 rural 
properties have no permit, reported the Ames Tribune of Ames, Iowa. A 
small study of systems without permits found that none had drainfields 
for secondary treatment. Systems instead discharged into field tiles, 
ditches or creeks. 
 Penalties for violating the new law begin with a $65 fine, but the county’s 
Environmental Health Department won’t begin looking for noncomplying 
residences until later this year. Residents who have never pumped their 
tanks, or who haven’t done so since 2016, will have the rest of the year to 
comply with the law.

Massachusetts
 A septage hauler will pay $500,000 in penalties and fees for illegally 
disposing of wastewater. In addition, Midstate Sewerage, of Millbury, 
Massachusetts, will not seek state or municipal contracts for two years as 
part of a settlement with the state, announced the office of Massachusetts 
Attorney General Maura Healy. The settlement ends a lawsuit filed in 2018.
 Midstate was accused of dumping septage into a Millbury municipal 
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A
pump station instead of hauling it to the Upper Blackstone Water Pollution 
Abatement District, news reports said. By doing so, the company avoided 
paying thousands of dollars in disposal fees. 
 At the same time, the company had a contract with the state Transpor-
tation Department to dispose of wastewater, and the state says the company 
lied about disposal so it could receive payment under the contract.
 Midstate — along with related entity LDI LLC — was also accused of 
installing unauthorized septage storage tanks at its property and of illegally 
handling and disposing of waste oil. 

Virginia
 The Accomack-Northampton Regional Housing Authority has grant 
money available for low- and moderate-income families who need to 
have their septic tanks pumped or who need help repairing or replacing 
a failing system. 
 Depending on whether a property is in the water quality project area, 
and depending on income and other factors, property owners may receive 
up to 100% of the cost of pumping, repairing or replacing a septic system, 
said a press release from the authority.
 Pump-out grants are available for the Chesapeake Bay watershed, and 
people are eligible if their household income is less than about $40,000. 
 The repair or replacement program is available only to people in parts 
of Northampton County. Income limits apply to this also, but even people 
with incomes greater than about $70,000 are eligible for a 50% cost share, the 
press release said. 

Oregon
 Money is available through the Federal Emergency Management 
Agency for people who lost their well water supply or onsite systems in the 

Echo Mountain Complex wildfire last fall. Residents in Lincoln, Clackamas, 
Douglas, Jackson, Klamath, Lane, Linn and Marion counties designated for 
federal disaster aid may be eligible for money to cover repairs not covered by 
home insurance. 
 “FEMA assistance cannot duplicate insurance coverage,” the agency 
said in a press release. “However, households that don’t have insurance or 
have received an insurance settlement less than the cost to repair serious 
damage may apply to FEMA for help with costs that are necessary to have a 
functioning home, including for repair or replacement of private wells and/
or septic systems.”

Washington
 Jefferson County’s Board of Health declined to change the county’s 
ban on outhouses at a December meeting. The board has been reviewing a 
number of regulations, such as sanitation requirements for people who live 
in RVs, tents and other nonpermitted residences.
 One commissioner, Greg Brotherton, asked for repeal of the law. Other 
counties allow them, he said, according to The Leader of Port Townsend, 
Washington. And not everyone can afford to install a septic system, he said. 
 Other members of the board refuted his idea, saying there was too 
much risk to groundwater and that it would be impossible to enforce state 
outhouse rules, which requires outhouses to be clean, free of flies and not 
drain into state waters. 
 Brotherton made a motion to repeal the law, but it failed for lack of  
a second. 
 Jefferson County covers roughly the center of the Olympic Peninsula 
about 25 miles northwest of Seattle.  P
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s part of a tax case, the state Supreme Court exempted portable 
restrooms from the consumer sales and service tax for their use by 
an oil drilling company.

 Antero Resources Corp., of Denver, appealed to court because of a tax 
bill from the state for its remote horizontal drilling operations. The company 
asked for a tax exemption on its crew quarters, portable restrooms and other 
equipment. The court sided mostly with the company.
 In its opinion, the court noted that the key question under state law was 
whether items were used or consumed in the production of natural resources 
and whether the items were an essential part of production. Drillers are on 
site for two weeks at a time and work shifts around the clock. 
 “These (portable restrooms) are located at remote well sites, and it would 
be impractical if not impossible for Antero to operate its well sites without 
making bathroom facilities available,” the court wrote. “Indeed, it is difficult to 
imagine how such operations could proceed without such facilities.”
 The court did allow the state to tax the company for rentals of trash 
trailers and waste receptacles. As a result of the court’s opinion, the state will 
collect a fraction of what had been a seven-figure tax bill, reported WVNews.

Michigan
 After a two-year struggle, residents of a Michigan township will be 
allowed to repair or replace failing onsite systems individually instead of 
being forced to pay for a central wastewater treatment plant. 
 In 2018, the state Environment, Great Lakes and Energy department found 
a number of failing septic systems in Seville Township were discharging into 
the nearby Pine River. The department sent a letter to the town board ordering 
construction of a wastewater treatment plant for homes in the community 
of Riverdale, reported the Morning Sun of Alma, Michigan. Riverdale’s 124 
property owners were looking at $6 million to $8 million. 
 “We were told the soil wasn’t adequate for septic systems, but that 
wasn’t true,” Tish Mallory, a town supervisor, told the newspaper. 
 Citizens formed a committee and the township began working with the 
Michigan Rural Water Association to address the problem. In a four-page 

letter, the department agreed to alternative proposals made by the town. 
Among those are conducting semiannual water tests, establishing a septic 
district for the community, mandating pumping of all systems every seven 
to 10 years, and enacting point-of-sale rules requiring system inspections. 
 Three homes and two businesses are using their onsite tanks as holding 
tanks until the local health department issues permits for new systems.
 “We have been told by other (government) entities that we’ve been 
an example for other (EGLE) cases because no one has ever done this,” 
Mallory said.
 The township is in central Michigan, about 44 miles west of Saginaw.

Iowa
 Story County commissioners voted 2-1 to require all septic systems be 
pumped every five years. The county is in the central part of the state, about 
45 miles north of Des Moines and includes the city of Ames.
 There are 3,120 active permitted systems in the county, but 900 rural 
properties have no permit, reported the Ames Tribune of Ames, Iowa. A 
small study of systems without permits found that none had drainfields 
for secondary treatment. Systems instead discharged into field tiles, 
ditches or creeks. 
 Penalties for violating the new law begin with a $65 fine, but the county’s 
Environmental Health Department won’t begin looking for noncomplying 
residences until later this year. Residents who have never pumped their 
tanks, or who haven’t done so since 2016, will have the rest of the year to 
comply with the law.

Massachusetts
 A septage hauler will pay $500,000 in penalties and fees for illegally 
disposing of wastewater. In addition, Midstate Sewerage, of Millbury, 
Massachusetts, will not seek state or municipal contracts for two years as 
part of a settlement with the state, announced the office of Massachusetts 
Attorney General Maura Healy. The settlement ends a lawsuit filed in 2018.
 Midstate was accused of dumping septage into a Millbury municipal 
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regulations of potential broad interest to Pumper readers. Send ideas to editor@pumper.com.RULES & REGS

West Virgina Supreme Court Exempts  
Sales Tax for Some Industrial Portable 
Sanitation Services

By David Steinkraus

A
pump station instead of hauling it to the Upper Blackstone Water Pollution 
Abatement District, news reports said. By doing so, the company avoided 
paying thousands of dollars in disposal fees. 
 At the same time, the company had a contract with the state Transpor-
tation Department to dispose of wastewater, and the state says the company 
lied about disposal so it could receive payment under the contract.
 Midstate — along with related entity LDI LLC — was also accused of 
installing unauthorized septage storage tanks at its property and of illegally 
handling and disposing of waste oil. 

Virginia
 The Accomack-Northampton Regional Housing Authority has grant 
money available for low- and moderate-income families who need to 
have their septic tanks pumped or who need help repairing or replacing 
a failing system. 
 Depending on whether a property is in the water quality project area, 
and depending on income and other factors, property owners may receive 
up to 100% of the cost of pumping, repairing or replacing a septic system, 
said a press release from the authority.
 Pump-out grants are available for the Chesapeake Bay watershed, and 
people are eligible if their household income is less than about $40,000. 
 The repair or replacement program is available only to people in parts 
of Northampton County. Income limits apply to this also, but even people 
with incomes greater than about $70,000 are eligible for a 50% cost share, the 
press release said. 

Oregon
 Money is available through the Federal Emergency Management 
Agency for people who lost their well water supply or onsite systems in the 

Echo Mountain Complex wildfire last fall. Residents in Lincoln, Clackamas, 
Douglas, Jackson, Klamath, Lane, Linn and Marion counties designated for 
federal disaster aid may be eligible for money to cover repairs not covered by 
home insurance. 
 “FEMA assistance cannot duplicate insurance coverage,” the agency 
said in a press release. “However, households that don’t have insurance or 
have received an insurance settlement less than the cost to repair serious 
damage may apply to FEMA for help with costs that are necessary to have a 
functioning home, including for repair or replacement of private wells and/
or septic systems.”

Washington
 Jefferson County’s Board of Health declined to change the county’s 
ban on outhouses at a December meeting. The board has been reviewing a 
number of regulations, such as sanitation requirements for people who live 
in RVs, tents and other nonpermitted residences.
 One commissioner, Greg Brotherton, asked for repeal of the law. Other 
counties allow them, he said, according to The Leader of Port Townsend, 
Washington. And not everyone can afford to install a septic system, he said. 
 Other members of the board refuted his idea, saying there was too 
much risk to groundwater and that it would be impossible to enforce state 
outhouse rules, which requires outhouses to be clean, free of flies and not 
drain into state waters. 
 Brotherton made a motion to repeal the law, but it failed for lack of  
a second. 
 Jefferson County covers roughly the center of the Olympic Peninsula 
about 25 miles northwest of Seattle.  P
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H A N D W A S H S T A T I O N S

M A N U FA C T U R E D B Y M C K E E T E C H N O LO G I E S

m c k e e t e c h n o l o g i e s . c o m
1.866.457.5425

Explore the finest
in sanitation...
...when SANITATION counts

CLASSIC 8 SINK UNIT

Faucets: Metered water-saving
Fresh Water: 225 US gallon,
horizontal poly tank
Grey Water: 250 US gallon,
galvanized holding tank, 2” valve
Dispensers: (4) Paper towel, (4) soap

Counter Tops: Polished stainless
steel with (8) sinks, 12” diameter
Finish: Epoxy primer with
polyurethane top coat
Water Heater: 5 US gallon, 110 V
Water Pump: 110 V On-demand

The galvanized grey-water tank is horizontally mounted inside
the chassis with a 2” discharge port at the rear. All built onto a
commercial grade trailer chassis for easy towing.

http://www.jetincorp.com
http://www.pumperhose.com
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Faucets: Metered water-saving
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horizontal poly tank
Grey Water: 250 US gallon,
galvanized holding tank, 2” valve
Dispensers: (4) Paper towel, (4) soap

Counter Tops: Polished stainless
steel with (8) sinks, 12” diameter
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polyurethane top coat
Water Heater: 5 US gallon, 110 V
Water Pump: 110 V On-demand

The galvanized grey-water tank is horizontally mounted inside
the chassis with a 2” discharge port at the rear. All built onto a
commercial grade trailer chassis for easy towing.
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eaders often recount stories of some of the problems they encounter 
while inspecting or troubleshooting systems. Lately I have had 
several readers contact me with stories of opening part of a system 

to find that roots have filled or nearly filled the supply or drainfield piping. 
Obviously if the piping is filled with roots, sewage will not flow between 
parts of the system as it should. Over time this results in sewage backups or 
surfacing.
 System piping, sewage tanks, distribution and drop boxes should all 
be watertight. That means water is not allowed to flow into the system from 
outside or flow out into the soil from system components except in the soil 
treatment area. If water is infiltrating the system through a non-watertight 
component, the excess water can hydraulically overload the system and 
cause failure. It can also be a source of sewage leaving the system before the 
soil treatment area, presenting a health or environmental hazard.
 The presence of roots in any part of the system indicates a problem 
due to some defect or poor installation or maintenance activity. The first 
location to evaluate root penetration is the supply line from the house to the 
septic tank. If roots have entered the supply line it will lead to blockages and 
backups into the house. 

ROOT OF THE PROBLEM
 Roots can be present in the supply line if the piping was not properly 
bedded and it was cracked or broken during installation. Other potential 
causes are poor connections, which could include improper gluing of 
the piping or the use of inappropriate connections such as couplings not 
designed to be watertight. 
 This is something a neighbor of mine experienced last summer. She 
had some work done on her system a year ago and apparently the contractor 
had problems matching up the piping and used a flexible coupling. Roots 
from nearby conifers entered the pipe creating a blockage. Since it takes 
the roots some time to enter and block the pipe, it would finally occur 
during the most inopportune time over the July Fourth weekend when it 
was difficult to get a hold of her service provider and there was a house full 
of company with nowhere to go.
 Roots can enter the system through the septic or other sewage tanks. 
Here again if they are in the tank, they can eventually block either the inlet 

or outlet creating backups to the house or potential for sewage at the surface. 
Any penetrations or joints in the tanks should be checked for watertightness 
and root penetrations. 
 As we all know, roots can get through what seems to be the smallest 
crack or opening and then once inside the tank expand and grow very 
large. You’ve seen photos of a tiny, flattened root going through a small 
opening between the lid and tank wall and then once inside the tank, 
forming a huge root ball.
 During tank installation, self-sealing gaskets should be applied where 
the tank lid meets the walls, or better yet, the tank constructed with a tongue-
and-groove connection along with the gasket. These days many tanks come 
with cast-in-place gaskets at the inlet, outlet and where the manhole riser 
will attach to the tank. 
 If these gaskets and connections are not already cast in the tank, 
it is important that seals and gaskets be fitted to these openings during 
installation. Simply resting smooth wall plastic pipe on the concrete opening 
and then applying mortar into and around the opening will not create a 
watertight connection or keep roots out.

DISTRIBUTION WOES
 Risers added to bring the manhole to the surface for tank maintenance 
also need to be watertight. Plastic and concrete sealants are available to 
make connections between riser sections and must be used.
 Another place where roots are likely to enter the system is through 
distribution or drop boxes. Once in these boxes, roots can grow into the 
piping providing blockages at the inlet, outlet and even in the system 
distribution piping. Distribution boxes, whether plastic or concrete, usually 
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  You’ve seen photos of a tiny, flattened root 
going through a small opening between the 
lid and tank wall and then once inside the 
tank, forming a huge root ball.

have flexible gaskets built in during the manufacturing process. If they are 
not precast, gaskets need to be installed. Lids on the boxes should have a 
self-sealing gasket where the lid meets the walls. 
 The supply pipe from the house, piping between the tank and distri-
bution boxes, or from the boxes to sewage treatment trenches are areas 
where roots can penetrate if the piping is broken during backfill, connections 
are not done correctly, or soil has settled in around or under the pipe leading 
to connections breaking. An indicator of settling at the surface would be dips 
or low areas around the supply line. There is often wetness in this area as 
well because sewage is leaking out of the piping.
 Distribution pipe in the soil treatment area can also have root problems 
if the piping was damaged during backfill. The other major cause of roots 
in the soil treatment area is planting vegetation on or near the system that 

will aggressively grow into the system. This vegetation could be a variety of 
types depending on where you live. Where I reside, white pines, willows, 
basswoods and cottonwoods would be problems. In southern areas palm 
trees and similar vegetation can be problems.  
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70 years in Business!70 years in Business!

2 In Stock

rampstar.com Call Today for Specs and Pricing  800.327.5431LiquidTruckSolutions.com Call Today for Specs and Pricing  800.327.5431

• George, VP of Sales 954-558-0816
• Roger, Regional Sales Manager 305-409-8603 

• RJ, Inside Sales & Parts Manager 786-328-9330 
70 Years In Business!70 Years In Business!

Tank Truck Manufacturing Since 1950

2021 Peterbilt 337, 300 hp, auto, 2500 gal. alum. tank,  
Masport 510 cfm pump. $129,582 • In Production!

2021 Mack MHD, Chrome package, Cummins 350 hp, jake brakes,  
Allison auto trans., 4200 gal. alum tank, Fruitland 510 cfm pump, 60K GVW.  

$162,000 • In Production!

2022 Peterbilt 348, Cummins 350 hp, 10 spd, 4000 carbon steel tank,  
Fruitland 510 cfm, Chrome package.  

$143,500 Plus FET

2022 Peterbilt 348, Chrome package, 350 hp, Cummins, auto, 60K GVW,  
4200 gal. alum. tank, NVE B500 blower 431 cfm. $152,000 Plus FET
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cfm. Chrome package, beautiful interior. $172,000 Plus FET • In Production!

2021 Peterbilt 567, Cummins ISX 450 hp. Auto, 66K GVWR.  
4000 aluminum tank, NVE 4307 Blower. $198,800 Plus FET • In Stock!

2021 Mack, Cummins 350 hp. Auto, 4000 gal. carbon steel tank, 
 NVE Blower 4307, Chrome Package. 2 Available • In Production!

2022 Peterbilt 348, Cummins 350 hp, 10 spd manual, 4000 carbon steel tank, 
Fruitland pump 510 cfm. $142,500 Plus FET • In Prodcution!
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eaders often recount stories of some of the problems they encounter 
while inspecting or troubleshooting systems. Lately I have had 
several readers contact me with stories of opening part of a system 

to find that roots have filled or nearly filled the supply or drainfield piping. 
Obviously if the piping is filled with roots, sewage will not flow between 
parts of the system as it should. Over time this results in sewage backups or 
surfacing.
 System piping, sewage tanks, distribution and drop boxes should all 
be watertight. That means water is not allowed to flow into the system from 
outside or flow out into the soil from system components except in the soil 
treatment area. If water is infiltrating the system through a non-watertight 
component, the excess water can hydraulically overload the system and 
cause failure. It can also be a source of sewage leaving the system before the 
soil treatment area, presenting a health or environmental hazard.
 The presence of roots in any part of the system indicates a problem 
due to some defect or poor installation or maintenance activity. The first 
location to evaluate root penetration is the supply line from the house to the 
septic tank. If roots have entered the supply line it will lead to blockages and 
backups into the house. 

ROOT OF THE PROBLEM
 Roots can be present in the supply line if the piping was not properly 
bedded and it was cracked or broken during installation. Other potential 
causes are poor connections, which could include improper gluing of 
the piping or the use of inappropriate connections such as couplings not 
designed to be watertight. 
 This is something a neighbor of mine experienced last summer. She 
had some work done on her system a year ago and apparently the contractor 
had problems matching up the piping and used a flexible coupling. Roots 
from nearby conifers entered the pipe creating a blockage. Since it takes 
the roots some time to enter and block the pipe, it would finally occur 
during the most inopportune time over the July Fourth weekend when it 
was difficult to get a hold of her service provider and there was a house full 
of company with nowhere to go.
 Roots can enter the system through the septic or other sewage tanks. 
Here again if they are in the tank, they can eventually block either the inlet 

or outlet creating backups to the house or potential for sewage at the surface. 
Any penetrations or joints in the tanks should be checked for watertightness 
and root penetrations. 
 As we all know, roots can get through what seems to be the smallest 
crack or opening and then once inside the tank expand and grow very 
large. You’ve seen photos of a tiny, flattened root going through a small 
opening between the lid and tank wall and then once inside the tank, 
forming a huge root ball.
 During tank installation, self-sealing gaskets should be applied where 
the tank lid meets the walls, or better yet, the tank constructed with a tongue-
and-groove connection along with the gasket. These days many tanks come 
with cast-in-place gaskets at the inlet, outlet and where the manhole riser 
will attach to the tank. 
 If these gaskets and connections are not already cast in the tank, 
it is important that seals and gaskets be fitted to these openings during 
installation. Simply resting smooth wall plastic pipe on the concrete opening 
and then applying mortar into and around the opening will not create a 
watertight connection or keep roots out.

DISTRIBUTION WOES
 Risers added to bring the manhole to the surface for tank maintenance 
also need to be watertight. Plastic and concrete sealants are available to 
make connections between riser sections and must be used.
 Another place where roots are likely to enter the system is through 
distribution or drop boxes. Once in these boxes, roots can grow into the 
piping providing blockages at the inlet, outlet and even in the system 
distribution piping. Distribution boxes, whether plastic or concrete, usually 
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 The supply pipe from the house, piping between the tank and distri-
bution boxes, or from the boxes to sewage treatment trenches are areas 
where roots can penetrate if the piping is broken during backfill, connections 
are not done correctly, or soil has settled in around or under the pipe leading 
to connections breaking. An indicator of settling at the surface would be dips 
or low areas around the supply line. There is often wetness in this area as 
well because sewage is leaking out of the piping.
 Distribution pipe in the soil treatment area can also have root problems 
if the piping was damaged during backfill. The other major cause of roots 
in the soil treatment area is planting vegetation on or near the system that 

will aggressively grow into the system. This vegetation could be a variety of 
types depending on where you live. Where I reside, white pines, willows, 
basswoods and cottonwoods would be problems. In southern areas palm 
trees and similar vegetation can be problems.  
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208-790-8770 
www.screencosystems.com 

sales@screencosystems.comDual Screen Design
LLC

ScreencO
Systems

•  Increased Productivity  
•  Reduces Fatigue & Injuries
• GET A GRIP
• 1.5" To 6" Sizes
•  Easy One Handed Clamp For Handling Hoses & Pipes

• Portable Event Screening
• Doubles As Screener Spreader & Mobile 

Septic Receiving Station
• Clean Up Your Land Application Site

• Never Hand Pick Trash Again

HANDLE-TECHHANDLE-TECH

MAXI SCREEN 400 PORTABLE  
SEPTIC RECEIVING STATIONS

Aluminum & Stainless Construction

MAXI SCREEN 400 PORTABLE  
SEPTIC RECEIVING STATIONS

Patented Dual Screen Design

Patented Dual Screen Design

•  3/8” Gap SS Bars Meet  
Ecology 503 Regs

• Screens That Really Work 
• No Moving Parts 

•  Gravity Off-Load At 500 GPM 
•  NEW 4' Trash Extension 

Puts Trash Directly Into 
Dumpster

MINI SCREEN 400  
PORTABLE RECEIVING 

STATION

MINI SCREEN 400  
PORTABLE RECEIVING 

STATION

MICRO SCREEN 400  
PORTABLE RECEIVING STATION

MICRO SCREEN 400  
PORTABLE RECEIVING STATION

• Same Great Design, Ships Truck Freight 
• Easily Fits In Pickup for Transport

• Small Footprint, Big Results

• Place Over Frac Tank Or In Ground Storage Tank
• Bolts Securely To Manhole Ring

• 3/8" Gap Bars, 8 Sq Ft Screen Area
• Sealed Lockable Hinged Cover • Fast 4" Offload

• Lightweight - Portable • Small Footprint

•  Uses Gravity To Separate 
Trash From Flow Screen

•  4" Power Offload  
From Truck 500 GPM 

•  3/8" Gap SS Bars Meet  
Ecology 503 Regs

•  Dewaters Trash - VFD 5-30 RPM
•  Heavy Duty Shaftless Screw 

Moves Trash To Receptacle

• Removes Grit From Flow Stream  
• Keeps Onsite Storage Grit Free

• Available in 18, 32, 64,  
96 Cu Ft Grit Capacity

500 GPM

•  Folds To Fit On Hose Deck
• Max Load 600 lbs  
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Hose & Pipe Handles
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• Saves Back Injuries
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Construction 
•  Available In 4-5-6 Ft Models
•  Lifts Stubborn Tapered Lids
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•  Move Septic And Grease Interceptor 

Waste With Ease From  
Underground Storage Tanks 

•   Great For Transferring  
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•  Mix While Dewatering
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Your leader for simple innovative technology. Products built and 
field tested by industry professionals. Equipment that really works!
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The Market Mega 800 51 Sq 
Ft, Mega 600 40.5 Sq Ft

•  Offload At 1000-800 GPM 
Through Dual Fan Spreaders 
4", 6" or 8" Inlet

•  3/8" Gap SS Bars Meet  
Ecology 503 Regs

•  Use For Industrial Truck 
Clean-out

•  Offload 2 Trucks At Once
•  7' Trash Chute Bolts On  

Either Side 
•  Septic & Grease Receiving  

And Lift Station Trash
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RECEIVING STATIONS
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Sell your equipment in Pumper classifieds

Reach over 25,000 potential buyers each month when you list your 
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placed in the Pumper e-Trader, an electronic magazine that is e-mailed 
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CLASSY TRUCK

Lankin, North Dakota

T
erry Novak added a white 2012 Peterbilt 348 carrying a 

3,300-gallon aluminum tank and PV750 pump from Presvac 

Systems. Power from the 8.9-liter PACCAR engine goes to a 

13-speed Eaton Fuller transmission. The truck features a hoist and rear-

opening door, alloy wheels, dual 3-inch heated valves and 9-inch heated 

dump valve, A/C and air-ride seats. LED lights and backup camera installed 

by Potulny Auto Body. Graphics were provided by Hwy 35 Design. Terry 

Novak is the driver, and the truck is used for residential, municipal and 

commercial pumping and car wash pits.  P

Novak Backhoe LLP

Got a truck with real WOW appeal? 
Show it off to Pumper readers!
Send photos of your vacuum truck after it has been lettered with  
your company name. Please limit your submission to one truck only.

Your Classy Truck submission must include your name, company name, mailing address, 
phone number, and details about the truck, including tank size, cab/chassis information, 
pump information, the company that built the truck, and any other details you consider 
important. In particular, tell us what features of the truck help make your work life more 
efficient and more profitable. Email your materials to editor@pumper.com or mail to 
Editor, Pumper, P.O. Box 220, Three Lakes, WI 54562.

We look forward to hearing from you!

SHOW US YOUR CLASSY TRUCK! 

DTDAVIDSON TANKDAVIDSON TANKDAVIDSON TANKDAVIDSON TANKDAVIDSON TANKDAVIDSON TANKDAVIDSON TANKDAVIDSON TANK

661.325.2145    www.DavidsonTank.com

Bakersfield, California

•  Septic/Grease/ 
Industrial Waste

•  400-5,000 Gallon 
•  Aluminum/ 

Steel/Stainless

•  Portable Restroom 
Service Trucks 

•  Aluminum/  
Steel/  
Stainless

Our Chassis Or Yours • Built To Specs

FREE FREIGHT  
on Full Cartons!

LID MAY BE USED WITH OR  
WITHOUT CONCRETE CENTER

24” HEAVY DUTY MULTI-PURPOSE

FLAT RISER LID
Fits most commercially 
available:

•  Risers
•   IPEX PVC Ribbed Pipe
•  Corrugated Pipe

Safety Screws
4 Horizontal

Vertical Safety 
Screws

For a Complete Catalog and Pricing 

Call 1-800-382-7009  

Tuf-Tite®, Inc. 1200 Flex Court, Lake Zurich, IL 60047  

www.tuf-tite.com     |    800-382-7009  © 2013 Tuf-Tite®, Inc. 
All rights reserved.

18”14”

One-piece effluent filter fits in 4” 
Sanitary Tee.

• Injection molded PolyPro
• Simple to install - Easy to clean

Injection molded T-Baffle™.

• Injection molded T-Baffle
• Fits 4” Sch. 40 and SDR-35 pipe
• Simple to install
•  May also be used as Inlet &  

Outlet Tee

4” Effluent Filter and 4” T-Baffle™

4” Effluent Filter EF-4
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800 GPD
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Standard 46
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Standard 46
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SD-4

TB-4 Housing 
18/carton

TB-4-18 Housing 
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EF-4 Combo 
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Housing and 

EF-4 Combo 18
Increases time 
between filter 
cleaning.

Gas/Solids Deflector

One-piece effluent filter fits 
in 6” T-Baffle™.
• Injection molded PolyPro
• Simple to install
• Easy to clean
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• Fits 4” Sch. 40 and SDR-35 pipe
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6” Effluent Filter and 6” T-Baffle™

6” Effluent Filter EF-6

6” Sanitary T-Baffle™

244 ft. of 1/16” filtration area.

1500 GPD
ANSI/NSF 
Standard 46
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ANSI/NSF 
Standard 46

4” Sch. 40 & 
SDR-35
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EF-6 Combo 
Includes Filter, 
Housing and Bushing

Gas/Solids 
Deflector

Secured by 6 Vertical and 4 Horizontal 
Safety Screws. Screws Included.

Foamed-in Permanent  
Polyurethane Gasket.

Holds up to 70 lbs of Concrete 
for Added Safety.

Concrete Keepers™ Tuf-Tite® Riser

Vertical and 
Horizontal Safety 

Screws

Water-TITE™  
Joint

Increases 
time between 
filter cleaning.
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Systems. Power from the 8.9-liter PACCAR engine goes to a 

13-speed Eaton Fuller transmission. The truck features a hoist and rear-

opening door, alloy wheels, dual 3-inch heated valves and 9-inch heated 

dump valve, A/C and air-ride seats. LED lights and backup camera installed 

by Potulny Auto Body. Graphics were provided by Hwy 35 Design. Terry 

Novak is the driver, and the truck is used for residential, municipal and 

commercial pumping and car wash pits.  P

Novak Backhoe LLP

Got a truck with real WOW appeal? 
Show it off to Pumper readers!
Send photos of your vacuum truck after it has been lettered with  
your company name. Please limit your submission to one truck only.

Your Classy Truck submission must include your name, company name, mailing address, 
phone number, and details about the truck, including tank size, cab/chassis information, 
pump information, the company that built the truck, and any other details you consider 
important. In particular, tell us what features of the truck help make your work life more 
efficient and more profitable. Email your materials to editor@pumper.com or mail to 
Editor, Pumper, P.O. Box 220, Three Lakes, WI 54562.

We look forward to hearing from you!

SHOW US YOUR CLASSY TRUCK! 

FREE FREIGHT  
on Full Cartons!

LID MAY BE USED WITH OR  
WITHOUT CONCRETE CENTER

24” HEAVY DUTY MULTI-PURPOSE

FLAT RISER LID
Fits most commercially 
available:

•  Risers
•   IPEX PVC Ribbed Pipe
•  Corrugated Pipe

Safety Screws
4 Horizontal

Vertical Safety 
Screws

For a Complete Catalog and Pricing 

Call 1-800-382-7009  

Tuf-Tite®, Inc. 1200 Flex Court, Lake Zurich, IL 60047  

www.tuf-tite.com     |    800-382-7009  © 2013 Tuf-Tite®, Inc. 
All rights reserved.

18”14”

One-piece effluent filter fits in 4” 
Sanitary Tee.

• Injection molded PolyPro
• Simple to install - Easy to clean

Injection molded T-Baffle™.

• Injection molded T-Baffle
• Fits 4” Sch. 40 and SDR-35 pipe
• Simple to install
•  May also be used as Inlet &  

Outlet Tee

4” Effluent Filter and 4” T-Baffle™

4” Effluent Filter EF-4

4” Sanitary Inlet/Outlet T-Baffle™

86 ft. of 1/16” filtration area.

800 GPD
ANSI/NSF 
Standard 46

COMPONENT 
ANSI/NSF 
Standard 46

COMPONENT 
ANSI/NSF 
Standard 46

4” Sch. 40 & 
SDR-35

SD-4

TB-4 Housing 
18/carton

TB-4-18 Housing 
12/carton

EF-4 Combo 
Includes Filter, 
Housing and 

EF-4 Combo 18
Increases time 
between filter 
cleaning.

Gas/Solids Deflector

One-piece effluent filter fits 
in 6” T-Baffle™.
• Injection molded PolyPro
• Simple to install
• Easy to clean

Injection molded T-Baffle™.

• Injection molded
• Fits 4” Sch. 40 and SDR-35 pipe
• Simple to install
•  May also be used as Outlet Tee 

with Solids Deflector

6” Effluent Filter and 6” T-Baffle™

6” Effluent Filter EF-6

6” Sanitary T-Baffle™

244 ft. of 1/16” filtration area.

1500 GPD
ANSI/NSF 
Standard 46

COMPONENT 
ANSI/NSF 
Standard 46

4” Sch. 40 & 
SDR-35

TB-6 Housing

EF-6 Combo 
Includes Filter, 
Housing and Bushing

Gas/Solids 
Deflector

Secured by 6 Vertical and 4 Horizontal 
Safety Screws. Screws Included.

Foamed-in Permanent  
Polyurethane Gasket.

Holds up to 70 lbs of Concrete 
for Added Safety.

Concrete Keepers™ Tuf-Tite® Riser

Vertical and 
Horizontal Safety 

Screws

Water-TITE™  
Joint

Increases 
time between 
filter cleaning.
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Name and title or job description: Kelly Tucker, service tech, 
master onsite wastewater pumper and installer, master plumber, journey-
man licensed electrician, HVAC tech.

Business name and location: Anderson Bros. Electric, Plumbing, 
& Heating, Kearney, Nebraska.

Services we offer: Electric, HVAC and plumbing services and sep-
tic installations. We mostly do Infiltrator Water Technologies systems with 
FRALO tanks.

Age: 57
Years in the industry: 38 — since 1983. It was hard to get work back 

in the 1980s and I was laid off a couple times, so I decided I was going to 
learn everything I could about the industry. Anderson threw me into elec-
trical, plumbing and septic, which is how I got all my licenses.

Association involvement: I’ve been a member of the Nebraska 
On-site Waste Water Association for 10 years. I’ve been a board member 
and Region 5 director.

Benefits of belonging to the association: Keeping educated 
and current on regulations and products is one of the main benefits. It also 
puts us in contact with homeowners as we answer their questions and ed-
ucate the public on what happens in a septic system and what are the do’s 
and don’ts. We also work with legislators.

Biggest issue facing your association right now: Public 
awareness is probably our biggest issue. Homeowners or contractors who 
don’t get licensed still do things illegally or try to get in under the wire or 
they don’t know what they’re doing, and that can affect the groundwater. 

Our crew includes: We have about 65 people in the company but 
on the septic side, in addition to myself, we have Ben Vavra and Derek 
Vavra, both master installers. 

Typical day on the job: I work on all sides of the business, but as 
far as septic work, I help design systems and oversee the work. I resolve 
issues on failed systems and new installations. 

The job I’ll never forget: Back in the late 1990s we installed a 
system for a four-bedroom, two-bathroom home with a whirlpool and a 
garbage disposal. We sized according to Nebraska’s Department of Health 

and Human Services Title 
179 regulations, which 
at the time figured off of 
number of bedrooms and 
bathrooms. We put in an 
Infiltrator system with a 
FRALO tank. 

About six weeks later 
we got called because 
they had water flooding 
out of the ground. I won-
dered how that could be 
because we used the book 
and sized it accordingly. 
The customer was upset 
because they thought 
we didn’t do the system 
right. Come to find out, there were actually 16 people living in that four-
bedroom house. The homeowner was a minister and he fostered kids. His 
wife told me she was doing 16 loads of laundry a day. 

It would have been nice to know all that information beforehand. By 
the time we got everything figured out and calculated, I had to add another 
500-gallon tank and more leachfield. Their whole front yard and backyard 
was leachfield. And I had to put in a diverter valve so when one side of 
the house would fill up the flow could be diverted to the other side. They 
had to do that every six weeks. The key to a successful system is to ask the 
homeowner lots of questions and see what they really have and what their 
issues are.

My favorite piece of equipment: My iPhone. It makes it so much 
easier to communicate. Back in the 1980s we had to use a pager and a ra-
dio. And if I want to look up information, I can go to Google and get an-
swers right away or technical support. 

Most challenging site I’ve worked on: I got a call on a system 
that had water leaching out of the ground. It was a six-bedroom, three-
bathroom home and they had a 450-gallon whirlpool bath that had to 
drain into the tank. When I dug up the end pipe I found they didn’t put in 
a drop box, they just put in a diverter box so all that pressure and volume 
was actually pushing all the way to the end of the leachfield and pushing 
it out on the ground. 

We re-perc-tested the ground. It was perking less than three minutes 
an inch. That was like perking in sand. It was telling me I needed to put in a 

Customer Friendships, Smarter 
Regulations Build a Wastewater Business

STATES SNAPSHOT

Nebraska needs to approve more alternative septic solutions to serve customers better

                 In States Snapshot, we talk to a member of a state, provincial  
or national trade association in the decentralized wastewater industry.  
This time we visit a member of the Nebraska On-site Waste Water 
Association (NOWWA).

  Kelly Tucker

barrier to slow that water down. But it was clay soil, and I knew clay doesn’t 
perc that fast. It’s more like 20 to 30 minutes an inch. That’s when I called 
up the city inspector and asked him what he thought. As it turned out, over 
the years topsoil had blown in and laid on the old grass. The roots on that 
old grass died and left little veins in the ground all the way down. So, as the 
clays would swell, it would perc slower. 

The design was telling me to put in a liner. We chose not to do the liner; 
we chose to calculate it at 30 minutes an inch because we knew that once 
those clays would swell up that soil would perc slower. That meant the leach-
field had to be bigger. I put in a water baffle so the water pressure couldn’t 
push through the drop box to the end of the line and would actually fill up 
in the drop box and then it would divert as the leachfield would fill up. I 
also put in an effluent filter to slow flows coming out of the tank to go into 
the leachfield. That’s a high-maintenance item, they have to clean that filter 
every six months. In the 15 years since, they haven’t had a problem.

The craziest question I’ve been asked by a customer: A cus-
tomer asked why he kept smelling rotten cabbage in the house. I went 
and looked at it. Come to find out, the owner was a cancer doctor and was 
putting leftover medications down the sink. Those cancer chemicals will 
knock a system out. You’ve got to keep those bugs alive or they don’t break 
down the solids.

I told the customer to call a pumper from a toxic waste center to have 
his tank pumped. They took the waste to Oklahoma to have it burned, 
which cost him a lot of money. It took almost nine months before that tank 
really started to work right. He learned a lot about septic systems. But one 
way or another we do have to deal with chemicals that go into our water 
system. The more we can keep those hazards out of the system, the cleaner 
our water will be.

If I could change one industry regulation, it would be:  
I would like regulators to make it easier for us to put in alternative systems, 
rather than just keeping us in a little box of “this is all we can do.” There are 
issues we could address if we had more alternative solutions. It’s just more 
difficult to put in the alternative systems. We have done them, and the state 
approved it, but it’s a permitted system so there are rules you’ve got to fol-
low over a two- or four-year plan. We’re doing better on the mound sys-
tems — they’ve opened that up a little bit more — which works really well. 
Alternatives are young in the system, so we haven’t had them out there 
long enough to see how they actually function, and I think that has a lot to 
do with what holds it up. Once some time has lapsed and we see we can 
get 30 years out of a system, then I think we’re going to see more approval.

Best piece of small business advice I’ve heard: Customers 
don’t always know what they’re really asking for but if you can keep them 
happy you have a friendship for life. It’s not so much a service-to-customer 
relationship, it’s more of a friendship relationship. They get pretty partial to 
you and they brag you up to their friends. That friendship is very important 
and if you can see that, in the long run you’ll have a successful business.

If I wasn’t working in the wastewater industry, I would: I 
always wanted to be an airline pilot. My dad used to fly and my middle son 
flies. He’s a flight instructor so he could teach me but I’ve never cornered 
him to do it.

Crystal ball time – This is my outlook for the wastewater 
industry: It’s about taking care of the water. We’re all in the same drink-
ing glass and we all need to realize what we’re doing after we get done with 
that glass of water. As long as we keep educating, I think taking care of the 
water will come.  P

- Compiled by Betty Dageforde
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Name and title or job description: Kelly Tucker, service tech, 
master onsite wastewater pumper and installer, master plumber, journey-
man licensed electrician, HVAC tech.
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and don’ts. We also work with legislators.
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awareness is probably our biggest issue. Homeowners or contractors who 
don’t get licensed still do things illegally or try to get in under the wire or 
they don’t know what they’re doing, and that can affect the groundwater. 

Our crew includes: We have about 65 people in the company but 
on the septic side, in addition to myself, we have Ben Vavra and Derek 
Vavra, both master installers. 

Typical day on the job: I work on all sides of the business, but as 
far as septic work, I help design systems and oversee the work. I resolve 
issues on failed systems and new installations. 

The job I’ll never forget: Back in the late 1990s we installed a 
system for a four-bedroom, two-bathroom home with a whirlpool and a 
garbage disposal. We sized according to Nebraska’s Department of Health 

and Human Services Title 
179 regulations, which 
at the time figured off of 
number of bedrooms and 
bathrooms. We put in an 
Infiltrator system with a 
FRALO tank. 
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The customer was upset 
because they thought 
we didn’t do the system 
right. Come to find out, there were actually 16 people living in that four-
bedroom house. The homeowner was a minister and he fostered kids. His 
wife told me she was doing 16 loads of laundry a day. 

It would have been nice to know all that information beforehand. By 
the time we got everything figured out and calculated, I had to add another 
500-gallon tank and more leachfield. Their whole front yard and backyard 
was leachfield. And I had to put in a diverter valve so when one side of 
the house would fill up the flow could be diverted to the other side. They 
had to do that every six weeks. The key to a successful system is to ask the 
homeowner lots of questions and see what they really have and what their 
issues are.

My favorite piece of equipment: My iPhone. It makes it so much 
easier to communicate. Back in the 1980s we had to use a pager and a ra-
dio. And if I want to look up information, I can go to Google and get an-
swers right away or technical support. 

Most challenging site I’ve worked on: I got a call on a system 
that had water leaching out of the ground. It was a six-bedroom, three-
bathroom home and they had a 450-gallon whirlpool bath that had to 
drain into the tank. When I dug up the end pipe I found they didn’t put in 
a drop box, they just put in a diverter box so all that pressure and volume 
was actually pushing all the way to the end of the leachfield and pushing 
it out on the ground. 

We re-perc-tested the ground. It was perking less than three minutes 
an inch. That was like perking in sand. It was telling me I needed to put in a 
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barrier to slow that water down. But it was clay soil, and I knew clay doesn’t 
perc that fast. It’s more like 20 to 30 minutes an inch. That’s when I called 
up the city inspector and asked him what he thought. As it turned out, over 
the years topsoil had blown in and laid on the old grass. The roots on that 
old grass died and left little veins in the ground all the way down. So, as the 
clays would swell, it would perc slower. 

The design was telling me to put in a liner. We chose not to do the liner; 
we chose to calculate it at 30 minutes an inch because we knew that once 
those clays would swell up that soil would perc slower. That meant the leach-
field had to be bigger. I put in a water baffle so the water pressure couldn’t 
push through the drop box to the end of the line and would actually fill up 
in the drop box and then it would divert as the leachfield would fill up. I 
also put in an effluent filter to slow flows coming out of the tank to go into 
the leachfield. That’s a high-maintenance item, they have to clean that filter 
every six months. In the 15 years since, they haven’t had a problem.

The craziest question I’ve been asked by a customer: A cus-
tomer asked why he kept smelling rotten cabbage in the house. I went 
and looked at it. Come to find out, the owner was a cancer doctor and was 
putting leftover medications down the sink. Those cancer chemicals will 
knock a system out. You’ve got to keep those bugs alive or they don’t break 
down the solids.

I told the customer to call a pumper from a toxic waste center to have 
his tank pumped. They took the waste to Oklahoma to have it burned, 
which cost him a lot of money. It took almost nine months before that tank 
really started to work right. He learned a lot about septic systems. But one 
way or another we do have to deal with chemicals that go into our water 
system. The more we can keep those hazards out of the system, the cleaner 
our water will be.

If I could change one industry regulation, it would be:  
I would like regulators to make it easier for us to put in alternative systems, 
rather than just keeping us in a little box of “this is all we can do.” There are 
issues we could address if we had more alternative solutions. It’s just more 
difficult to put in the alternative systems. We have done them, and the state 
approved it, but it’s a permitted system so there are rules you’ve got to fol-
low over a two- or four-year plan. We’re doing better on the mound sys-
tems — they’ve opened that up a little bit more — which works really well. 
Alternatives are young in the system, so we haven’t had them out there 
long enough to see how they actually function, and I think that has a lot to 
do with what holds it up. Once some time has lapsed and we see we can 
get 30 years out of a system, then I think we’re going to see more approval.

Best piece of small business advice I’ve heard: Customers 
don’t always know what they’re really asking for but if you can keep them 
happy you have a friendship for life. It’s not so much a service-to-customer 
relationship, it’s more of a friendship relationship. They get pretty partial to 
you and they brag you up to their friends. That friendship is very important 
and if you can see that, in the long run you’ll have a successful business.

If I wasn’t working in the wastewater industry, I would: I 
always wanted to be an airline pilot. My dad used to fly and my middle son 
flies. He’s a flight instructor so he could teach me but I’ve never cornered 
him to do it.

Crystal ball time – This is my outlook for the wastewater 
industry: It’s about taking care of the water. We’re all in the same drink-
ing glass and we all need to realize what we’re doing after we get done with 
that glass of water. As long as we keep educating, I think taking care of the 
water will come.  P

- Compiled by Betty Dageforde
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Iron-Vac
www.iron-vac.com

1-855-476-6822

                             CALL US TODAY – Rayel: 501-388-9565   |   Logan: 501-388-9464   |   email: ironvac@gmail.com

Truck SaleS • Tank SaleS • PumPS/ParTS • manufacTuring • cuSTom rigging

New & Used New & Used 
Trucks  Trucks  

AvailableAvailable

Tanks Ready to ShipTanks Ready to Ship

2007  2007  
Peterbilt Peterbilt 

335335

2021  2021  
 International  International 

HV607HV607 • 2100 GALLON • 
painted steel or polished aluminum

• 2500 GALLON • 
painted steel or polished aluminum

• 3600 GALLON • 
painted steel or polished aluminum

•• PRE-EMISSION
•• Cummins ISC285 285 hp

•• 174,000 Miles
•• 9 Speed Eaton Fuller 

•• 2500 Gallon  
Steel/Aluminum Tank

•• NVE 607 Challenger Pump

•• 66k GVW

•• Cummins L9

•• Allison 3000 RDS

•• 4200-Gallon Aluminum Tank

•• NVE B500 Blower

– $59,995 –

— Call For Price —— Call For Price —

NNEWEW

FOLLOW US:

2021 2021 Freightliner M2Freightliner M2
•• 26k/33k GVWR  •• Cummins ISB

•• Allison Auto Trans 

•• 2100/2500 Steel or Aluminum Tanks 

•• PN84 Razor-Pack,  
Masport Viper, NVE 607 Pumps

—— $ $109,000 —109,000 —

NNEWEW

http://www.MightyProbe.com
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950/300 Aluminum Tank, Diesel, 4x2 950/300 Aluminum Tank, 
Diesel, 4x2

950/300 Aluminum Tank, 
Diesel, 4x2

20212021 Ford F-550 Ford F-550 20212021 International CV515 International CV515

20212021 Dodge 5500 Dodge 5500

hot 
sale

Toilet Transport TrailersToilet Transport Trailers

800.592.3308 • 270.527.9945 www.LanesMobiLeJohn.coMRodne y Lane ’s CeLL 270.832.3793

LANE’S VACUUM TANK, INC. BUILT BY  BUILT BY  
PUMPERS  PUMPERS  
PUMPERS PUMPERS FO

R
FO

R

6 Hauler ......... $3,800
10 Hauler ....... $4,900
12 Hauler ....... $5,300
14 Hauler ....... $5,800
16 Hauler ....... $6,300
18 Hauler ....... $7,300 
20 Hauler ....... $7,800

Used trailers also for saleUsed trailers also for sale

25" Off the Ground. 13" Tires. 
Spare Tire. Adjustable Hitch.  

3500 Pound Axles with Brakes.  
I Beam Fold Up On Rear  

for Handicap Units

Prices subject to change without notice
13" Tires • 25" High

All Brands and Sizes of Aluminum & Steel Tanks and Trucks are AvailableSLIDE-IN UNITS & USED TRUCKS AVAILABLE / MASPORT, JUROP & CONDÉ VACUUM PUMPS

FROM

FROM

FROM

$$84,00084,000

FROM

FOR GAS

$$74,00074,000 $$84,00084,000$$84,00084,000

$$5,0005,000$$1,0001,000 more for a 4x4more for a 1100/400

IN-STOCK!

IN-STOCK!

IN-STOCK!

$$5,0005,000$$5,0005,000$$5,0005,000 $$1,0001,000$$1,0001,000$$1,0001,000 more for a 4x4more for a 4x4more for a 4x4 more for a 1100/400more for a 1100/400more for a 1100/400

Alabama
Alabama Onsite Wastewater 
Association 
www.aowainfo.org; 334-396-3434

Arizona
Arizona Onsite Wastewater 
Recycling Association 
www.azowra.org; 928-443-0333

Arkansas
Arkansas Onsite Wastewater 
Association 
www.arkowa.com

California
California Onsite Wastewater 
Association 
www.cowa.org; 530-513-6658

Colorado
Colorado Professionals in 
Onsite Wastewater 
www.cpow.net; 720-626-8989

Connecticut
Connecticut Onsite Wastewater 
Recycling Association 
www.cowra-online.org 
860-267-1057

Delaware
Delaware On-Site Wastewater 
Recycling Association 
www.dowra.org

Florida
Florida Onsite Wastewater 
Association 
www.fowaonsite.com 
321-363-1590

Georgia
Georgia Onsite Wastewater 
Association 
www.georgiaonsitewastewater.com 
706-407-2552
 
Georgia F.O.G. Alliance 
www.georgiafog.com

Idaho
Onsite Wastewater 
Association of Idaho 
www.owaidaho.org; 208-664-2133

Illinois
Onsite Wastewater 
Professionals of Illinois 
www.owpi.org

Indiana
Indiana Onsite Waste Water 
Professionals Association 
www.iowpa.org; 317-965-1859

Iowa
Iowa Onsite Waste Water 
Association 
www.iowwa.com; 515-225-1051

Kansas
Kansas Small Flows Association 
www.ksfa.org; 913-594-1472

Kentucky
Kentucky Onsite Wastewater 
Association 
www.kentuckyonsite.org 
855-818-5692

Maine
Maine Association of 
Site Evaluators 
www.mainese.com 
 
Maine Association of 
Professional Soil Scientists 
www.mapss.org

Maryland
Maryland Onsite Wastewater 
Professionals Association 
www.mowpa.org; 443-570-2029

Massachusetts
Yankee Onsite Wastewater 
Association 
www.maowp.org; 781-939-5710

Michigan
Michigan Onsite Wastewater 
Recycling Association 
www.mowra.org
 
Michigan Septic Tank Association 
www.msta.biz; 989-808-8648

Minnesota
Minnesota Onsite Wastewater 
Association 
www.mowa-mn.com
888-810-4178

Mississippi
Mississippi Pumpers Association
www.mspumpersassociation.com
601-249-2066

Missouri
Missouri Smallflows Organization 
www.mosmallflows.org
417-631-4027

Nebraska
Nebraska On-site Waste Water 
Association 
www.nowwa.org; 402-476-0162

New Hampshire
New Hampshire Association 
of Septage Haulers 
www.nhash.com; 603-831-8670
 
Granite State Onsite  
Wastewater Association
www.gsdia.org; 603-228-1231

New Mexico
Professional Onsite Wastewater 
Reuse Association of New Mexico 
www.powranm.org; 505-989-7676

New York
Long Island Liquid Waste 
Association, Inc. 
www.lilwa.org; 631-585-0448

North Carolina
North Carolina Septic Tank 
Association 
www.ncsta.net; 336-416-3564
 
North Carolina Portable Toilet Group 
www.ncportabletoiletgroup.org; 
252-249-1097
 
North Carolina Pumper Group 
www.ncpumpergroup.org; 
252-249-1097

Ohio
Ohio Onsite Wastewater Association 
www.ohioonsite.org; 740-828-3000

Oregon
Oregon Onsite Wastewater 
Association 
www.o2wa.org; 541-389-6692

Pennsylvania
Pennsylvania Association of Sewage 
Enforcement Officers 
www.pa-seo.org; 717-761-8648
 
Pennsylvania Onsite Wastewater 
Recycling Association
www.powra.org
 
Pennsylvania Septage Management 
Association 
www.psma.net; 717-763-7762

Tennessee
Tennessee Onsite Wastewater 
Association 
www.tnonsite.org.

Texas
Texas On-Site Wastewater 
Association 
www.txowa.org; 409-718-0645

Education 4 Onsite Wastewater 
Management
www.e4owm.com; 713-774-6694

Virginia
Virginia Onsite Wastewater 
Recycling Association 
www.vowra.org; 540-377-9830

Washington
Washington On-Site Sewage 
Association 
www.wossa.org; 253-770-6594  

Wisconsin
Wisconsin Onsite Water Recycling 
Association 
www.wowra.com; 888-782-6815
 
Wisconsin Liquid Waste Carriers 
Association 
www.wlwca.com; 888-782-6815

NATIONAL

Water Environment Federation 
www.wef.org; 800-666-0206

National Onsite Wastewater 
Recycling Association 
www.nowra.org; 800-966-2942

National Association 
of Wastewater Technicians 
www.nawt.org; 800-236-6298

CANADA

Alberta
Alberta Onsite Wastewater 
Management Association 
www.aowma.com; 877-489-7471

British Columbia
WCOWMA Onsite Wastewater 
Management of B.C. 
www.wcowma-bc.com
877-489-7471

British Columbia Onsite 
Sewage Association
www.bcossa.org; 778-432-2120
 
Manitoba
Manitoba Onsite Wastewater 
Management Association 
www.mowma.org; 877-489-7471

Onsite Wastewater Systems 
Installers of Manitoba, Inc.
www.owsim.com; 204-771-0455
 
New Brunswick
New Brunswick Association  
of Onsite Wastewater Professionals 
www.nbaowp.ca; 506-455-5477

Nova Scotia
Waste Water Nova Scotia 
www.wwns.ca; 902-246-2131

Ontario
Ontario Onsite Wastewater 
Association 
www.oowa.org; 855-905-6692

Ontario Association of Sewage 
Industry Services 
www.oasisontario.on.ca
877-202-0082

Saskatchewan
Saskatchewan Onsite Wastewater 
Management Association 
www.sowma.ca; 877-489-7471

Canadian Regional
Western Canada Onsite Wastewater 
Management Association 
www.wcowma.com; 877-489-7471

Serving the Industry 
  Visit your state and provincial trade associations

If you would like your wastewater trade association added to this list,  
send contact information to editor@pumper.com.TRADE ASSOCIATIONS



950/300 Aluminum Tank, Diesel, 4x2 950/300 Aluminum Tank, 
Diesel, 4x2

950/300 Aluminum Tank, 
Diesel, 4x2

20212021 Ford F-550 Ford F-550 20212021 International CV515 International CV515

20212021 Dodge 5500 Dodge 5500

hot 
sale

Toilet Transport TrailersToilet Transport Trailers

800.592.3308 • 270.527.9945 www.LanesMobiLeJohn.coMRodne y Lane ’s CeLL 270.832.3793

LANE’S VACUUM TANK, INC. BUILT BY  BUILT BY  
PUMPERS  PUMPERS  
PUMPERS PUMPERS FO

R
FO

R

6 Hauler ......... $3,800
10 Hauler ....... $4,900
12 Hauler ....... $5,300
14 Hauler ....... $5,800
16 Hauler ....... $6,300
18 Hauler ....... $7,300 
20 Hauler ....... $7,800

Used trailers also for saleUsed trailers also for sale

25" Off the Ground. 13" Tires. 
Spare Tire. Adjustable Hitch.  

3500 Pound Axles with Brakes.  
I Beam Fold Up On Rear  

for Handicap Units

Prices subject to change without notice
13" Tires • 25" High

All Brands and Sizes of Aluminum & Steel Tanks and Trucks are AvailableSLIDE-IN UNITS & USED TRUCKS AVAILABLE / MASPORT, JUROP & CONDÉ VACUUM PUMPS

FROM

FROM

FROM

$$84,00084,000

FROM

FOR GAS

$$74,00074,000 $$84,00084,000$$84,00084,000

$$5,0005,000$$1,0001,000 more for a 4x4more for a 1100/400

IN-STOCK!

IN-STOCK!

IN-STOCK!

$$5,0005,000$$5,0005,000$$5,0005,000 $$1,0001,000$$1,0001,000$$1,0001,000 more for a 4x4more for a 4x4more for a 4x4 more for a 1100/400more for a 1100/400more for a 1100/400

Alabama
Alabama Onsite Wastewater 
Association 
www.aowainfo.org; 334-396-3434

Arizona
Arizona Onsite Wastewater 
Recycling Association 
www.azowra.org; 928-443-0333

Arkansas
Arkansas Onsite Wastewater 
Association 
www.arkowa.com

California
California Onsite Wastewater 
Association 
www.cowa.org; 530-513-6658

Colorado
Colorado Professionals in 
Onsite Wastewater 
www.cpow.net; 720-626-8989

Connecticut
Connecticut Onsite Wastewater 
Recycling Association 
www.cowra-online.org 
860-267-1057

Delaware
Delaware On-Site Wastewater 
Recycling Association 
www.dowra.org

Florida
Florida Onsite Wastewater 
Association 
www.fowaonsite.com 
321-363-1590

Georgia
Georgia Onsite Wastewater 
Association 
www.georgiaonsitewastewater.com 
706-407-2552
 
Georgia F.O.G. Alliance 
www.georgiafog.com

Idaho
Onsite Wastewater 
Association of Idaho 
www.owaidaho.org; 208-664-2133

Illinois
Onsite Wastewater 
Professionals of Illinois 
www.owpi.org

Indiana
Indiana Onsite Waste Water 
Professionals Association 
www.iowpa.org; 317-965-1859

Iowa
Iowa Onsite Waste Water 
Association 
www.iowwa.com; 515-225-1051

Kansas
Kansas Small Flows Association 
www.ksfa.org; 913-594-1472

Kentucky
Kentucky Onsite Wastewater 
Association 
www.kentuckyonsite.org 
855-818-5692

Maine
Maine Association of 
Site Evaluators 
www.mainese.com 
 
Maine Association of 
Professional Soil Scientists 
www.mapss.org

Maryland
Maryland Onsite Wastewater 
Professionals Association 
www.mowpa.org; 443-570-2029

Massachusetts
Yankee Onsite Wastewater 
Association 
www.maowp.org; 781-939-5710

Michigan
Michigan Onsite Wastewater 
Recycling Association 
www.mowra.org
 
Michigan Septic Tank Association 
www.msta.biz; 989-808-8648

Minnesota
Minnesota Onsite Wastewater 
Association 
www.mowa-mn.com
888-810-4178

Mississippi
Mississippi Pumpers Association
www.mspumpersassociation.com
601-249-2066

Missouri
Missouri Smallflows Organization 
www.mosmallflows.org
417-631-4027

Nebraska
Nebraska On-site Waste Water 
Association 
www.nowwa.org; 402-476-0162

New Hampshire
New Hampshire Association 
of Septage Haulers 
www.nhash.com; 603-831-8670
 
Granite State Onsite  
Wastewater Association
www.gsdia.org; 603-228-1231

New Mexico
Professional Onsite Wastewater 
Reuse Association of New Mexico 
www.powranm.org; 505-989-7676

New York
Long Island Liquid Waste 
Association, Inc. 
www.lilwa.org; 631-585-0448

North Carolina
North Carolina Septic Tank 
Association 
www.ncsta.net; 336-416-3564
 
North Carolina Portable Toilet Group 
www.ncportabletoiletgroup.org; 
252-249-1097
 
North Carolina Pumper Group 
www.ncpumpergroup.org; 
252-249-1097

Ohio
Ohio Onsite Wastewater Association 
www.ohioonsite.org; 740-828-3000

Oregon
Oregon Onsite Wastewater 
Association 
www.o2wa.org; 541-389-6692

Pennsylvania
Pennsylvania Association of Sewage 
Enforcement Officers 
www.pa-seo.org; 717-761-8648
 
Pennsylvania Onsite Wastewater 
Recycling Association
www.powra.org
 
Pennsylvania Septage Management 
Association 
www.psma.net; 717-763-7762

Tennessee
Tennessee Onsite Wastewater 
Association 
www.tnonsite.org.

Texas
Texas On-Site Wastewater 
Association 
www.txowa.org; 409-718-0645

Education 4 Onsite Wastewater 
Management
www.e4owm.com; 713-774-6694

Virginia
Virginia Onsite Wastewater 
Recycling Association 
www.vowra.org; 540-377-9830

Washington
Washington On-Site Sewage 
Association 
www.wossa.org; 253-770-6594  

Wisconsin
Wisconsin Onsite Water Recycling 
Association 
www.wowra.com; 888-782-6815
 
Wisconsin Liquid Waste Carriers 
Association 
www.wlwca.com; 888-782-6815

NATIONAL

Water Environment Federation 
www.wef.org; 800-666-0206

National Onsite Wastewater 
Recycling Association 
www.nowra.org; 800-966-2942

National Association 
of Wastewater Technicians 
www.nawt.org; 800-236-6298

CANADA

Alberta
Alberta Onsite Wastewater 
Management Association 
www.aowma.com; 877-489-7471

British Columbia
WCOWMA Onsite Wastewater 
Management of B.C. 
www.wcowma-bc.com
877-489-7471

British Columbia Onsite 
Sewage Association
www.bcossa.org; 778-432-2120
 
Manitoba
Manitoba Onsite Wastewater 
Management Association 
www.mowma.org; 877-489-7471

Onsite Wastewater Systems 
Installers of Manitoba, Inc.
www.owsim.com; 204-771-0455
 
New Brunswick
New Brunswick Association  
of Onsite Wastewater Professionals 
www.nbaowp.ca; 506-455-5477

Nova Scotia
Waste Water Nova Scotia 
www.wwns.ca; 902-246-2131

Ontario
Ontario Onsite Wastewater 
Association 
www.oowa.org; 855-905-6692

Ontario Association of Sewage 
Industry Services 
www.oasisontario.on.ca
877-202-0082

Saskatchewan
Saskatchewan Onsite Wastewater 
Management Association 
www.sowma.ca; 877-489-7471

Canadian Regional
Western Canada Onsite Wastewater 
Management Association 
www.wcowma.com; 877-489-7471

Serving the Industry 
  Visit your state and provincial trade associations

If you would like your wastewater trade association added to this list,  
send contact information to editor@pumper.com.TRADE ASSOCIATIONS
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Secondary Shutoffs

2100 EAST BOOTH ST. • SEARCY, AR 72143
Fax: 501.279.0003 • E-mail: sbs3647307@gmail.com

12" Primary Shutoffs
21" & 36" Manways

Sight Glasses, Valves & Couplings

Tanks Of Various Sizes And  
Stages Of Completion In Stock

DISTRIBUTOR
M BATTIONI
M CHALLENGER

  M FRUITLAND
  M JUROP

M MASPORT
M MORO

Pump  
Rebuild Kits  
In Stock

800.364.7307

B A S E  TA N K  P R I C I N G

BASE TANKS INCLUDE:
• 1/4" Thick Steel • Primary Shutoff  

• Pipe Reinforced Baffles  
• Flanged & Dished Heads  
• 21" Top & Rear Hatches  

• Full Length Under Carriage on Bottom of Tank

2100 gal .....$5800
2500 gal .....$6740
3000 gal .....$7575

3360 gal .....$8140
3570 gal .....$9000
4000 gal .....$9920

SINGLE AXLETANKS SHIPPED TO YOUR LOCATIONTANKS TO YOUR DESIGN

PUMP

Conserve your working capital.  
Keep existing credit lines intact,  

and enjoy the security of knowing  
financing is there when you need it.  

We offer loan and leasing plans 
tailored to individual needs.

100% FINANCING. NO DOWN PAYMENT. 
If you are having difficulty getting the Credit you need call Jim Thomas.

NEW AND USED  
WASTEWATER EQUIPMENT

v  Programs offer longer terms 
for older equipment

v We do start ups
v  Seasonal Payment Programs  

Available

Toll-Free 877-333-4539
JimThomas@KeyCommercial.com

Commerical Equipment Financing
www.keycommercial.comJIM THOMAS

SINCE 1997

KEY COMMERCIAL CORP.
Commercial Equipment Leasing

KEY COMMERCIAL CORP.
Commercial Equipment Leasing

We Have Money To Loan

http://store.roeda.com
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  Delivery Available Anywhere in the Lower 48!! www.TransportTruck.com

DOT CODE

NEW TRUCK

Ask for Scott – 888-395-7551  After hours call Scott at 816-590-4076
TRANSPORT TRUCK SALES, INC.TRANSPORT TRUCK SALES, INC.

NON CDL

NEW TRUCK

2012 Mack Granite, MP8 - 415 HP, jake, 10 spd,  
20 fronts, 44 rears, NEW 3500 gallon steel vac tank,  

NEW Masport Hydra vac pump.
Call For Pricing!

1-YEAR NATIONWIDE DRIVE TRAIN  1-YEAR NATIONWIDE DRIVE TRAIN  
AND EMISSIONS WARRANTYAND EMISSIONS WARRANTY

NEW 2021 Peterbilt 348,NEW 2021 Peterbilt 348,  PX9 350 HP,  PX9 350 HP,  
Allison auto, jake, locker,  Allison auto, jake, locker,  

NEW 3500 gallon steel vac tank,   3500 gallon steel vac tank,  
NEW Masport Hydra vac pump. Masport Hydra vac pump.

Call For Pricing!

2011 Mack Granite,2011 Mack Granite,  DMP8 505 HP, jakes, 18 spd, DMP8 505 HP, jakes, 18 spd, 
20# lb fronts, full lockers, 4200 gallon steel  20# lb fronts, full lockers, 4200 gallon steel  
code 407 vac tank, Masport 400 vac pumpcode 407 vac tank, Masport 400 vac pump.

 $69,500
1-YEAR NATIONWIDE DRIVE TRAIN  1-YEAR NATIONWIDE DRIVE TRAIN  

AND EMISSIONS WARRANTYAND EMISSIONS WARRANTY

2014 Freightliner M2-112,2014 Freightliner M2-112,    
Detroit 410 HP, 10 spd, jake, 35 # GVW,  Detroit 410 HP, 10 spd, jake, 35 # GVW,  

NEW 2450 gallon steel vac tank,   2450 gallon steel vac tank,  
NEW Masport Viper vac pump Masport Viper vac pump..

Call For Pricing!
1-YEAR NATIONWIDE DRIVE TRAIN  1-YEAR NATIONWIDE DRIVE TRAIN  

AND EMISSIONS WARRANTYAND EMISSIONS WARRANTY

2016 Freightliner M2, Cummins 260 HP,   
Allison Auto, 33# GVW, only 98K miles,  NEW 2500  
gallon steel vac tank, NEW Masport Viper vac pump.

Call For Pricing!
1-YEAR NATIONWIDE DRIVE TRAIN  1-YEAR NATIONWIDE DRIVE TRAIN  

AND EMISSIONS WARRANTYAND EMISSIONS WARRANTY

2013 Pete 337, Paccar 300 HP,  Allison auto, 33# GVW, 
only 85K miles, NEW 2300 gallon steel vac tank,  

NEW Masport Viper pump.
Call For Pricing!

1-YEAR NATIONWIDE DRIVE TRAIN  1-YEAR NATIONWIDE DRIVE TRAIN  
AND EMISSIONS WARRANTYAND EMISSIONS WARRANTY

NEW 2020 Kenworth and Peterbilt,NEW 2020 Kenworth and Peterbilt,    
PX9 330 HP, jake,  Allison auto, diff locker,  PX9 330 HP, jake,  Allison auto, diff locker,  

NEWNEW 2300 gallon steel vac tank,   2300 gallon steel vac tank,  
NEWNEW Masport Viper vac pump Masport Viper vac pump..

$114,950$114,950

2012 Peterbilt 367,2012 Peterbilt 367,  Cummins ISX 485 HP, jake, 8LL,  Cummins ISX 485 HP, jake, 8LL,  
only 43K miles! only 43K miles! NEW 3360 gallon steel vac tank,   3360 gallon steel vac tank,  

NEW Masport Hydra vac pump. Masport Hydra vac pump.
Call for Pricing!

1-YEAR NATIONWIDE DRIVE TRAIN  1-YEAR NATIONWIDE DRIVE TRAIN  
AND EMISSIONS WARRANTYAND EMISSIONS WARRANTY

2013 Kenworth T2702013 Kenworth T270,,  PX6 240 HP,  Allison auto,  PX6 240 HP,  Allison auto,  
NON CDL, NON CDL, NEW 1870 gallon steel vac tank,   1870 gallon steel vac tank,  

NEW Jurop PN 84 Vac pump. Jurop PN 84 Vac pump.
Call For Pricing!

1-YEAR NATIONWIDE DRIVE TRAIN  1-YEAR NATIONWIDE DRIVE TRAIN  
AND EMISSIONS WARRANTYAND EMISSIONS WARRANTY

 ADVANCED TREATMENT UNITS

Anua PuraACE
The PuraACE from Anua is a drop-in-tank reactor pod 
for treating high-strength waste from restaurants, conve-
nience stores or other facilities. The pods can be added 
to existing residential or commercial treatment systems 
that are overloaded. Treatment occurs by a submerged 
aerated filter process to reduce BOD, COD and ammo-
nia. It includes passive alkalinity control that regulates 
pH without chemical addition. The pod housing isolates 
aeration to keep heavy solids from mixing. The open-
channel media prevents clogging, while the airlift recir-
culation enhances retention time. Multiple reactor pods 
can be utilized for larger flows and loads. 336-547-9338; 
www.anuainternational.com.

NextGen Septic technology
Treated water exiting NextGen Septic technology 
meets higher water-quality standards than treated 
water leaving a typical centralized wastewater treat-
ment plant. The system is suitable for sites tradi-
tionally requiring costly drainfield construction 
due to size restrictions and/or hilly, rocky, clay or 
sandy soil conditions. It is approved for surface dis-
charge in Kentucky, and it uses a combination of 
anoxic treatment of the raw wastewater followed 

by aerobic degradation of the contaminants. An ultra-filtration membrane 
further treats the water before being disinfected using ozone. Treated wa-
ter has less than 15 mg/L of BOD5, less than 2 mg/L ammonia, less than 
1 mg/L phosphorus and no TSS. Ozone decomposes to oxygen, which in-
creases the dissolved oxygen level in the discharged water. This treated water 
can be used for irrigation or to resurrect a clogged leachfield. 513-673-3583;  
www.nextgenseptic.com.

SeptiTech STAAR filter systems
SeptiTech STAAR (Smart Trickling Anaerobic/
Aerobic Recirculating) filter systems are de-
signed for residential and commercial proper-
ties with minimal operator oversight, while de-
livering consistent treatment during peak, low 
or intermittent flows. Using an unsaturated, en-
gineered textile media to treat wastewater that 
meets strict permit limits, the commercial filter 

system provides a simple, automatic equalization and clarification process 
for 500- to more than 150,000-gpd flows. The biological trickling filter tech-
nology also maintains low levels of Nitrate-N, with all below-grade compo-
nents that fit in watertight concrete, plastic or fiberglass tanks. Smart tech-
nology allows the system to go into a sleep mode to achieve lower operating 
costs and power requirements. Systems are ETV-EPA verified and NSF/ANSI 
Standard 40/245 certified. 800-753-3278; www.septitech.com.

 COMMERCIAL ONSITE TREATMENT SYSTEM

Eliminite Commercial 
C-Series
The Commercial C-Series system from 
Eliminite is designed to provide reliable 
treatment with emphasis on total nitro-
gen reduction for high-strength waste 
applications such as worker camps, RV 
parks, restaurants, ski and golf resorts, 
breweries, mines and agricultural operations. It is designed to work with lo-
cally sourced tanks and components when possible. MetaRocks treatment 
media is designed to withstand a variety of high-strength waste-loading 
scenarios, particularly where clogging and odor control are major consid-
erations. The system is scalable and may be adapted to suit specific phas-
ing requirements, site constraints and unique demands. 888-406-2289;  
www.eliminite.com.

 NITROGEN REDUCTION SYSTEMS

Jet Inc. J-1500CF Series
The J-1500CF Series nutrient-
reducing BAT media plant from 
Jet Inc. offers variable capac-
ity in an NSF-245-tested treat-
ment system. It provides com-

plete effluent treatment from 500 to 1,500 gpd. The 500- and 800-gpd PLT 
Series tanks are the lightweight, rotational molded alternative to the con-
crete J-1500CF Series. The seamless polyethylene tanks are easy to trans-
port and install in difficult site conditions. The system uses a 700++ aera-
tor, effluent filter and the Jet 197 control panel, which cycles the aerator 
to reduce nitrogen by over 60%. 800-321-6960; www.jetincorp.com.

Norweco Singulair
Green
The Singulair Green advanced treatment 
unit from Norweco offers a solution to dif-
ficult tank delivery concerns such as limit-
ed site access and steep grades. The system 
treats up to 600 gpd. Treatment occurs in 
the pretreatment, aeration and final clarifi-
cation chambers. Activated sludge recirculates to the aeration chamber via 
a biostatic sludge return mounted in the aeration/clarification wall. Effluent 
in the clarification chamber enters the biokinetic filter and is equalized and 
filtered. Model TNT, or total nitrogen treatment, reduces total nitrogen by 
more than 68%. Designed for easy installation, operation and maintenance, 
the TNT system minimizes effluent nitrogen concentrations reliably and 
economically. 800-667-9326; www.norweco.com.

By Craig Mandli

Advanced  
Treatment Units

PRODUCT FOCUS
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  Delivery Available Anywhere in the Lower 48!! www.TransportTruck.com

DOT CODE

NEW TRUCK

Ask for Scott – 888-395-7551  After hours call Scott at 816-590-4076
TRANSPORT TRUCK SALES, INC.TRANSPORT TRUCK SALES, INC.

NON CDL

NEW TRUCK

2012 Mack Granite, MP8 - 415 HP, jake, 10 spd,  
20 fronts, 44 rears, NEW 3500 gallon steel vac tank,  

NEW Masport Hydra vac pump.
Call For Pricing!

1-YEAR NATIONWIDE DRIVE TRAIN  1-YEAR NATIONWIDE DRIVE TRAIN  
AND EMISSIONS WARRANTYAND EMISSIONS WARRANTY

NEW 2021 Peterbilt 348,NEW 2021 Peterbilt 348,  PX9 350 HP,  PX9 350 HP,  
Allison auto, jake, locker,  Allison auto, jake, locker,  

NEW 3500 gallon steel vac tank,   3500 gallon steel vac tank,  
NEW Masport Hydra vac pump. Masport Hydra vac pump.

Call For Pricing!

2011 Mack Granite,2011 Mack Granite,  DMP8 505 HP, jakes, 18 spd, DMP8 505 HP, jakes, 18 spd, 
20# lb fronts, full lockers, 4200 gallon steel  20# lb fronts, full lockers, 4200 gallon steel  
code 407 vac tank, Masport 400 vac pumpcode 407 vac tank, Masport 400 vac pump.

 $69,500
1-YEAR NATIONWIDE DRIVE TRAIN  1-YEAR NATIONWIDE DRIVE TRAIN  

AND EMISSIONS WARRANTYAND EMISSIONS WARRANTY

2014 Freightliner M2-112,2014 Freightliner M2-112,    
Detroit 410 HP, 10 spd, jake, 35 # GVW,  Detroit 410 HP, 10 spd, jake, 35 # GVW,  

NEW 2450 gallon steel vac tank,   2450 gallon steel vac tank,  
NEW Masport Viper vac pump Masport Viper vac pump..

Call For Pricing!
1-YEAR NATIONWIDE DRIVE TRAIN  1-YEAR NATIONWIDE DRIVE TRAIN  

AND EMISSIONS WARRANTYAND EMISSIONS WARRANTY

2016 Freightliner M2, Cummins 260 HP,   
Allison Auto, 33# GVW, only 98K miles,  NEW 2500  
gallon steel vac tank, NEW Masport Viper vac pump.

Call For Pricing!
1-YEAR NATIONWIDE DRIVE TRAIN  1-YEAR NATIONWIDE DRIVE TRAIN  

AND EMISSIONS WARRANTYAND EMISSIONS WARRANTY

2013 Pete 337, Paccar 300 HP,  Allison auto, 33# GVW, 
only 85K miles, NEW 2300 gallon steel vac tank,  

NEW Masport Viper pump.
Call For Pricing!

1-YEAR NATIONWIDE DRIVE TRAIN  1-YEAR NATIONWIDE DRIVE TRAIN  
AND EMISSIONS WARRANTYAND EMISSIONS WARRANTY

NEW 2020 Kenworth and Peterbilt,NEW 2020 Kenworth and Peterbilt,    
PX9 330 HP, jake,  Allison auto, diff locker,  PX9 330 HP, jake,  Allison auto, diff locker,  

NEWNEW 2300 gallon steel vac tank,   2300 gallon steel vac tank,  
NEWNEW Masport Viper vac pump Masport Viper vac pump..

$114,950$114,950

2012 Peterbilt 367,2012 Peterbilt 367,  Cummins ISX 485 HP, jake, 8LL,  Cummins ISX 485 HP, jake, 8LL,  
only 43K miles! only 43K miles! NEW 3360 gallon steel vac tank,   3360 gallon steel vac tank,  

NEW Masport Hydra vac pump. Masport Hydra vac pump.
Call for Pricing!

1-YEAR NATIONWIDE DRIVE TRAIN  1-YEAR NATIONWIDE DRIVE TRAIN  
AND EMISSIONS WARRANTYAND EMISSIONS WARRANTY

2013 Kenworth T2702013 Kenworth T270,,  PX6 240 HP,  Allison auto,  PX6 240 HP,  Allison auto,  
NON CDL, NON CDL, NEW 1870 gallon steel vac tank,   1870 gallon steel vac tank,  

NEW Jurop PN 84 Vac pump. Jurop PN 84 Vac pump.
Call For Pricing!

1-YEAR NATIONWIDE DRIVE TRAIN  1-YEAR NATIONWIDE DRIVE TRAIN  
AND EMISSIONS WARRANTYAND EMISSIONS WARRANTY

 ADVANCED TREATMENT UNITS

Anua PuraACE
The PuraACE from Anua is a drop-in-tank reactor pod 
for treating high-strength waste from restaurants, conve-
nience stores or other facilities. The pods can be added 
to existing residential or commercial treatment systems 
that are overloaded. Treatment occurs by a submerged 
aerated filter process to reduce BOD, COD and ammo-
nia. It includes passive alkalinity control that regulates 
pH without chemical addition. The pod housing isolates 
aeration to keep heavy solids from mixing. The open-
channel media prevents clogging, while the airlift recir-
culation enhances retention time. Multiple reactor pods 
can be utilized for larger flows and loads. 336-547-9338; 
www.anuainternational.com.

NextGen Septic technology
Treated water exiting NextGen Septic technology 
meets higher water-quality standards than treated 
water leaving a typical centralized wastewater treat-
ment plant. The system is suitable for sites tradi-
tionally requiring costly drainfield construction 
due to size restrictions and/or hilly, rocky, clay or 
sandy soil conditions. It is approved for surface dis-
charge in Kentucky, and it uses a combination of 
anoxic treatment of the raw wastewater followed 

by aerobic degradation of the contaminants. An ultra-filtration membrane 
further treats the water before being disinfected using ozone. Treated wa-
ter has less than 15 mg/L of BOD5, less than 2 mg/L ammonia, less than 
1 mg/L phosphorus and no TSS. Ozone decomposes to oxygen, which in-
creases the dissolved oxygen level in the discharged water. This treated water 
can be used for irrigation or to resurrect a clogged leachfield. 513-673-3583;  
www.nextgenseptic.com.

SeptiTech STAAR filter systems
SeptiTech STAAR (Smart Trickling Anaerobic/
Aerobic Recirculating) filter systems are de-
signed for residential and commercial proper-
ties with minimal operator oversight, while de-
livering consistent treatment during peak, low 
or intermittent flows. Using an unsaturated, en-
gineered textile media to treat wastewater that 
meets strict permit limits, the commercial filter 

system provides a simple, automatic equalization and clarification process 
for 500- to more than 150,000-gpd flows. The biological trickling filter tech-
nology also maintains low levels of Nitrate-N, with all below-grade compo-
nents that fit in watertight concrete, plastic or fiberglass tanks. Smart tech-
nology allows the system to go into a sleep mode to achieve lower operating 
costs and power requirements. Systems are ETV-EPA verified and NSF/ANSI 
Standard 40/245 certified. 800-753-3278; www.septitech.com.

 COMMERCIAL ONSITE TREATMENT SYSTEM

Eliminite Commercial 
C-Series
The Commercial C-Series system from 
Eliminite is designed to provide reliable 
treatment with emphasis on total nitro-
gen reduction for high-strength waste 
applications such as worker camps, RV 
parks, restaurants, ski and golf resorts, 
breweries, mines and agricultural operations. It is designed to work with lo-
cally sourced tanks and components when possible. MetaRocks treatment 
media is designed to withstand a variety of high-strength waste-loading 
scenarios, particularly where clogging and odor control are major consid-
erations. The system is scalable and may be adapted to suit specific phas-
ing requirements, site constraints and unique demands. 888-406-2289;  
www.eliminite.com.

 NITROGEN REDUCTION SYSTEMS

Jet Inc. J-1500CF Series
The J-1500CF Series nutrient-
reducing BAT media plant from 
Jet Inc. offers variable capac-
ity in an NSF-245-tested treat-
ment system. It provides com-

plete effluent treatment from 500 to 1,500 gpd. The 500- and 800-gpd PLT 
Series tanks are the lightweight, rotational molded alternative to the con-
crete J-1500CF Series. The seamless polyethylene tanks are easy to trans-
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Green
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the TNT system minimizes effluent nitrogen concentrations reliably and 
economically. 800-667-9326; www.norweco.com.
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The Demonstrated Drainfield
Restoration/Maintenance Solution

Backed By Science � Proven with Experience � Many Satisfied Homeowners

Septic-Scrub™ is a superior product for 
the maintenance and restoration of 
septic system drainfields. Customers 
appreciate that it is environmentally 
safe, contains no organic 
chemicals and does 
not produce any 
toxic by-products. 
Most importantly, 
Septic-Scrub works. 
It breaks down sulfide 
buildup in the biomat 
and soil to allow for 
better water absorption. 

Learn more about 
Septic-Scrub at www.arcan.com.

For information on increasing
sales and providing a valuable
service to your customers, 
call Arcan Enterprises at 
888-35ARCAN (352-7226)

Septic-ScrubSeptic-Scrub™Septic-Scrub

P.O. Box 31057
Clarksville, TN 37040

Orenco Systems 
AdvanTex AX20-RTUV
The AdvanTex AX20-RTUV treatment system 
from Orenco Systems is a self-contained mod-
ule designed to treat typical septic tank effluent 
to better than secondary standards, with nitro-
gen reduction and UV disinfection. It is designed 
for homes with up to four bedrooms and suited 
for small sites with poor soils or sites requiring 
shallow burial. It helps protect surface waters 
and aquifers and can be an effective solution for 

areas that have strict discharge limits, according to the maker. It is installed 
following a septic tank equipped with Biotube effluent filters. The unit elimi-
nates the need for separate recirculation, treatment, discharge and disinfec-
tion tanks and basins; and it reduces the number of risers and lids needed in 
the treatment train. 800-348-9843; www.orenco.com.

 UV DISINFECTION EQUIPMENT

SALCOR 3G UV Wastewater
Disinfection Unit
The 3G UV Wastewater Disinfection Unit 
from SALCOR is used for residential, com-
mercial and municipal applications, and 
it is UL-certified NEMA 6P floodproof and 
NSF/Washington State Protocol six-month 
tested (with 21 upstream treatment sys-
tems). It inactivates bacteria/virus patho-
gens, including superbugs. Rated at 9,000-
gpd gravity flow, it is meant as a reliable 
building block for large-water recovery/reuse systems. When installed in 
12-unit parallel/series arrays with ABS pipe fittings, systems can disinfect 
more than 100,000 gpd. Gravity flow equalizes without distribution boxes. 
Each unit has a foul-resistant Teflon lamp covering, two-year long-life lamp 
with efficient installation, minimal annual maintenance and energy use of 
less than 40 watts. 760-731-0745; www.salcor.world.  
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Backed By a History of Reliable Service, Innovation & Care

TRUCKS BUILT FOR DEMANDING JOBS 
JUST LIKE YOURS

• Specialized & Customized Septic Trucks
• Portable Restroom Trucks Built for Your Specific Needs

• Slide In Units: Affordable Back-up or Starter Tanks That Are Tough & Compact
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and slide-in units. Crafting any truck to your needs.

info@cohsi.com l 630.906.8002 l www.cohsi.com
See our website for floor plans and options.

BATHROOM • SHOWER • SPECIALTY TRAILERS
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Proudly Made 
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Onsite system for 
limited-access site

Problem: Onsite system installer 
Nature Works had a challenging 
project in a small Virginia commu-
nity in an environmentally sensitive 
area. “It’s a repair of a failed conven-
tional, aerobic system that was put 
in 12 to 15 years ago,” says Michael 

Burch of Nature Works. “It’s a challenging site with limited access, very 
high-water table, and no place to put excavated dirt.”

Solution: Two 10,000-gallon EQ tanks were installed in front of the 
treatment tanks housing a MicroFAST 4.5 4,500-gpd unit that is a scaled-
up version of the company’s NSF/ANSI Standard 40, Class 1 and 245 
certified units; along with two NitriFAST 4.5 units, an ABC-N 3.0 anoxic 
biological clarifier denitrification device for additional nitrogen reduction, 
and a secondary MicroFAST 3.0 added for re-aeration. The BioMicrobics 
MicroFAST and the two NitriFAST units’ legs were bolted to the bottom in 
each of their precast tanks with an internal waterproof coating. The tanks 
also have an anti-floatation curb on the bottom. Conseal was added on 
each FAST flange, which comes in contact with the top half of the tank 
lids. The ABC-N 4.5 completes the treatment units in the tanks to add extra 
denitrification. 

Result: The units have performed as expected, reducing nitrogen and 
enabling future growth potential for the community. 800-753-3278;  
www.biomicrobics.com.

Package treatment plant enables expansion 
and reduces maintenance at RV park

Problem: Yogi Bear’s Jellystone Park in Waller, Texas, is a full-service 
campground and recreation center featuring cabins, tent sites, RV camp-
ing, swimming pools, a lazy river and two food service venues. The park’s 
existing sewage treatment 
system had been expanded 
many times and was again 
at capacity, restricting park 
service expansion and re-
quiring costly and time-
consuming maintenance. 
The design engineer was 
tasked with designing a 
new system that could han-
dle the wastewater flow of 
30,000 gpd and meet Texas 
Commission of Environ-
mental Quality standards.

Solution: A Delta Treatment Systems Package Treatment Plant was 
selected that processes wastewater via an extended aeration and oxida-
tion process that purifies the sewage using naturally occurring bacteria 
to destroy the organic compounds. Continued mixing with air feeds the 
biological organisms, which consume the volatile materials and convert 
them into water and inert solids. The result is a clear and odor-free effluent 
that meets TCEQ permit requirements. The custom package plant is in-
stalled upon an engineered, reinforced concrete structural slab. The plant 
has dual aeration basins, sludge holding tanks, blowers and pumps, and 
a single 10-foot-diameter mechanical clarifier with skimmers and a clari-
fier bridge. A separate pump tank was incorporated into the design. 

Result: The custom-designed plant was built at the factory and shipped to 
the project site as a self-contained unit and required little assembly. It con-
tinues to perform as expected. 800-219-9183; www.deltatreatment.com.

CASE STUDIES

Treatment system fits on 
lakeside lot with small footprint

Problem: Homeowners in North Carolina 
were designing their dream home on a lake-
side lot. A traditional system could not fit in 
the available area, and a 50-foot setback was 
needed from the lake.

Solution: An Eljen GSF System was designed for 
the three-bedroom home. The product’s approval 
gets a setback reduction due to meeting NSF 40 
secondary treatment standards, and its flexible de-
sign options were able to contour around the new  
 

construction in the available space. Don Gaddy 
Septic installed the 38 Eljen GSF A42 modules 
in a trench configuration. One lateral had to be 
contoured using standard fittings around the 
home to meet the setbacks from the waterfront 
and the home’s foundation. The system is pres-
surized, dosed at 67.5 gallons per dose, to pro-
mote equal distribution to the laterals. 

Result: The homeowners were able to move 
into their new home. The system provides ad-
vanced treatment and was able to be installed in 
the available space while protecting the lake for 
years to come. 800-444-1359; www.eljen.com.

 “The business is located five minutes from my home, was well-
established and had a great reputation,” he says. “Financial records showed 
slow growth, but the business had been profitable every year. I sensed it was a 
huge opportunity.
 “I found all of that very enticing — a great chance to see if I could build 
something again.”

EXPERIENCE PAYS OFF
 To mitigate the pandemic’s impact, Gross drew on his experience with 
the 2008 recession, which hit about a year after he established his trailer-
repair company. 
 “It taught me how to be very proactive in finding new business,” he 
explains. “I got on the phone and made numerous calls to companies with 
truck fleets to ask for work. And it paid off.”
 During the next decade, Gross built the business to more than 50 mobile 
service trucks serving multiple trucking companies in nearly half a dozen 
states. “That experience taught me how to grow a company,” he says.
 In the wake of the pandemic, Gross hit the phones again. He and his 
office staff made hundreds of calls to both existing and potential customers 
to drum up business. Along the way, he secured a contract to clean county-
owned portable restrooms located in parks as well as pump out RV waste 
tanks at county-owned campgrounds.
 “That helped us a lot as far as generating revenue goes,” he says. “The 
main thing in cases like this is to be proactive instead of shutting down. You 
have to push forward and find out where the business is.”

RAISING RATES
 Gross also raised rates for septic pumping. He believed the rates being 
charged weren’t commensurate with the value of the services provided. In 
addition, the rates didn’t generate enough revenue to allow the company to 
invest in newer equipment and pay employees better, he says.
 “So I tested the market and increased rates,” he says. “And so far, it’s 
working the way I thought it would … revenue is up 25% more than the same 
time period last year, and that’s with only 50% of the business operating (the 
pumping business).”
 To produce more revenue, Gross also added a service-call charge to his 
pumping fees. His rationale? Businesses that send out expensive vehicles 
every day that require constant upkeep and maintenance should generate a 
separate revenue stream to fund those expenses.

(continued)

YOU CAN’T HAVE A GREAT BUSINESS 
WITHOUT GREAT PEOPLE … SO TO  

RECRUIT AND RETAIN QUALITY EMPLOYEES, 
YOU HAVE TO TREAT THEM WITH  
RESPECT AND PAY THEM ENOUGH  
TO ENJOY A GOOD LIVELIHOOD.

DARIN GROSS

 Darin Gross works at his desk at Turner Sanitation.

 Fallon Eldred, the account manager, reviews a job with a customer 
over the phone at the Turner Septic office in Lake Orion, Michigan.
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project in a small Virginia commu-
nity in an environmentally sensitive 
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in 12 to 15 years ago,” says Michael 

Burch of Nature Works. “It’s a challenging site with limited access, very 
high-water table, and no place to put excavated dirt.”
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ing, swimming pools, a lazy river and two food service venues. The park’s 
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system had been expanded 
many times and was again 
at capacity, restricting park 
service expansion and re-
quiring costly and time-
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The design engineer was 
tasked with designing a 
new system that could han-
dle the wastewater flow of 
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Commission of Environ-
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Solution: A Delta Treatment Systems Package Treatment Plant was 
selected that processes wastewater via an extended aeration and oxida-
tion process that purifies the sewage using naturally occurring bacteria 
to destroy the organic compounds. Continued mixing with air feeds the 
biological organisms, which consume the volatile materials and convert 
them into water and inert solids. The result is a clear and odor-free effluent 
that meets TCEQ permit requirements. The custom package plant is in-
stalled upon an engineered, reinforced concrete structural slab. The plant 
has dual aeration basins, sludge holding tanks, blowers and pumps, and 
a single 10-foot-diameter mechanical clarifier with skimmers and a clari-
fier bridge. A separate pump tank was incorporated into the design. 

Result: The custom-designed plant was built at the factory and shipped to 
the project site as a self-contained unit and required little assembly. It con-
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lakeside lot with small footprint

Problem: Homeowners in North Carolina 
were designing their dream home on a lake-
side lot. A traditional system could not fit in 
the available area, and a 50-foot setback was 
needed from the lake.

Solution: An Eljen GSF System was designed for 
the three-bedroom home. The product’s approval 
gets a setback reduction due to meeting NSF 40 
secondary treatment standards, and its flexible de-
sign options were able to contour around the new  
 

construction in the available space. Don Gaddy 
Septic installed the 38 Eljen GSF A42 modules 
in a trench configuration. One lateral had to be 
contoured using standard fittings around the 
home to meet the setbacks from the waterfront 
and the home’s foundation. The system is pres-
surized, dosed at 67.5 gallons per dose, to pro-
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Result: The homeowners were able to move 
into their new home. The system provides ad-
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Replacing an overboard discharge 
on a microscopic site

Problem: Matt Page LSE, of Maine 
Septic Solution was charged with 
squeezing an onsite treatment sys-
tem onto a tight, difficult site, while 
ensuring functionality and pre-
serving the aesthetic of an ocean 
property on the Maine coast. The lot 
was 7,000 square feet, with 34 feet to 
the owner’s well, and 53 feet to the 
neighbor’s well. The system needed 
to fit in a footprint of 10 by 28 feet.

Solution: The Fuji Clean Model CEN7, design capacity 700 gpd, was uti-
lized. It offers one-tank treatment with a tiny footprint and low profile (99 
by 57 by 73 inches). 

Result: At-grade access ports do not hinder the view. Its quiet blower 
(<50 dB) is in sync with serene surroundings, while the lightweight tank 
(705 pounds) was easy to maneuver into location. One simple 3/4-inch 
air line hookup minimizes excavation requirements. 207-406-2927; 
www.fujicleanusa.com.

Treatment system
used to moderate
flow within limits

Problem: Registered sanitari-
an Jon Maass of JMI OSSF Con-
sulting was contracted to help 
with a challenging mixed-use 
site of a 300-plus-people office 
complex, culinary training fa-
cility with corporate housing/
condos for trainees in Dripping Springs, Texas. When all the uses of the 
property were added up, they were looking at 5,400-gpd flow on week-
days, with just the condos on the weekends at 2,700 gpd. In Texas, systems 
discharging more than 5,000 gpd aren’t permitted at the local level under 
TAC 285. State permits can take up to a year to obtain and at much greater 
expense in both equipment and permit/design fees, and this site was well 
under construction and expected to be occupied within six months. 

Solution: Working with the sanitarian, Hoot Systems devised a plan to 
provide additional flow equalization and stack the excess waste generated 
Monday through Friday, adding this to the weekend flows to utilize the 
whole week’s capacity limits. The flows from the condos were residential 
strength, however the office building and training kitchen generate higher 
strength waste. This combined flow required a 12,500-gpd MTS treatment 
system to properly treat the waste stream.

Result: Technicians from Hill Country Wastewater were able to get the 
system installed on budget and in time for the grand opening and are 
the current operators. The daily flow to the drainfield has kept at or be-
low 4,800 gpd and is in compliance with the TAC 285. 888-878-4668;  
www.hootsystems.com.System eliminates

biomat clogging 
issue

Problem: A Connecticut con-
venience store had long dealt 
with failures in its leachfield 
receiving high-strength waste-
water. The existing system 
contained a septic tank, grease 
trap and two concrete chamber 
leachfields. Both had experienced failures within 12 years of installation 
and required frequent pump-outs.

Solution: In 2017, Geomatrix was engaged to investigate. Analysis deter-
mined the failures were due to high-strength wastewater biomat clogging. 
A SoilAir system was installed to rejuvenate the existing chambers and 
handle the future high-strength wastewater flows. This solution eliminated 
the need to excavate, repair or replace the existing chamber systems which 
were intertwined with the fuel dispensers, piping, tanks and parking, all 
directly in front of the store. The direct and indirect costs of disturbing the 
fuel system would have been many times the cost of the septic system. Con-
struction took less than a week, and store traffic was unaffected. 

Result: For three years, the system has operated utilizing less than 50% of 
the leaching system. Geomatrix continues to remotely monitor the system 
through a logic-based control system that can react to issues before they 
become problems. 860-510-0730; www.geomatrixsystems.com.

CASE STUDIES

Advanced Treatment Leachfield 
solves limited site challenges

Problem: Homeowners in 
St. Joseph County, Indiana, 
had a failing septic system 
requiring a replacement, 
but site limitations and 
regulations limited available 
options. Due to limited space 
for a new system and soil 
spoils, regulations prohibited 
using conventional trenches. 
Additionally, an extremely 
steep brick paver driveway 
made the use of heavy 
equipment risky and potentially damaging.

Solution: An Advanced Treatment Leachfield (ATL) system from 
Infiltrator Water Technologies was selected. Because the ATL sys-
tem treats effluent to NSF 40 levels, the system engineer could reduce 
the required footprint. St. Joseph County had recently approved the 
use of the ATL and the system engineer, Stuart Meade, was certified on 
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2009 Kenworth T370 
PX8, 9 spd,  

NEW 3,600 gallon aluminum vacuum tank,  
NEW Fruitland RCF870 501 CFM,  

aluminum wheels 
$89,900

Best prices on 2,000-5,000 
gal. pump trucks,  

Non-CDL, tandem 3,500 gal. 
pump trucks, tri-axle builds.

We install pressure washers.

We can install any  
CFM pump of your choice.

We can also paint  
any color you’d like!

2012 Freightliner FL112 
Detroit 450 hp, 10 spd,  

NEW 3,500 gallon vacuum tank,  
NEW Fruitland RCF870 501CFM, 

aluminum wheels  
$75,000

2009 Freightliner FLD 
 Original heavy duty spec, Detroit 60, 18 spd, 

NEW 4,000 gallon vacuum tank, 
NEW NVE 866 520 CFM  

$83,000

2013 Mack CXU613 
MP8 415 hp, 10 spd, 371,000 miles, 

NEW 3,500 gallon vacuum tank, 
NEW NVE 607 liquid cool 

$75,000

2012 Dodge Ram 4500 HD
Cummins 6 CYL 6.7L Diesel, automatic, 

191,000 miles, 750 gallon used aluminum vacuum 
tank, NEW NVE 304 vacuum pump

$45,000

2012 Mack GU713 Granite
MP8, 18 spd, 340,578 miles,  

original heavy spec truck, 82,000 lb. GVW,  
18,000 lb. front axle/44,000 lb. 

camelback rears suspension/third axle, jake brake,  
4,650 gallon vacuum tank, Masport pump,  

Excellent mechanically, truck serviced and DOT inspected
$75,500

Helping you get the job done!Helping you get the job done!

2013 Freightliner M2 
Cummins ISB, auto, 191,907 miles, under CDL,  

NEW 2,500 gallon vacuum tank,  
NEW NVE 607 vacuum pump,  

100 ft of new vacuum hose included!  
10 ft of new discharge hose 

$65,000 

2014 Freightliner M2 Business Class 
Cummins ISB, Allison automatic!, 221,481 miles,  
UNDER CDL, NEW 2,500 gallon vacuum tank,  

NEW NVE607 vacuum pump 380 CFM,  
100 ft of new vacuum hose, 

10 ft of new discharge hose included!,  
Truck excellent mechanically,  
serviced and dot inspected 

$65,000



Replacing an overboard discharge 
on a microscopic site
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Treatment system
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flow within limits
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www.hootsystems.com.System eliminates

biomat clogging 
issue
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with failures in its leachfield 
receiving high-strength waste-
water. The existing system 
contained a septic tank, grease 
trap and two concrete chamber 
leachfields. Both had experienced failures within 12 years of installation 
and required frequent pump-outs.

Solution: In 2017, Geomatrix was engaged to investigate. Analysis deter-
mined the failures were due to high-strength wastewater biomat clogging. 
A SoilAir system was installed to rejuvenate the existing chambers and 
handle the future high-strength wastewater flows. This solution eliminated 
the need to excavate, repair or replace the existing chamber systems which 
were intertwined with the fuel dispensers, piping, tanks and parking, all 
directly in front of the store. The direct and indirect costs of disturbing the 
fuel system would have been many times the cost of the septic system. Con-
struction took less than a week, and store traffic was unaffected. 

Result: For three years, the system has operated utilizing less than 50% of 
the leaching system. Geomatrix continues to remotely monitor the system 
through a logic-based control system that can react to issues before they 
become problems. 860-510-0730; www.geomatrixsystems.com.
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Advanced Treatment Leachfield 
solves limited site challenges

Problem: Homeowners in 
St. Joseph County, Indiana, 
had a failing septic system 
requiring a replacement, 
but site limitations and 
regulations limited available 
options. Due to limited space 
for a new system and soil 
spoils, regulations prohibited 
using conventional trenches. 
Additionally, an extremely 
steep brick paver driveway 
made the use of heavy 
equipment risky and potentially damaging.

Solution: An Advanced Treatment Leachfield (ATL) system from 
Infiltrator Water Technologies was selected. Because the ATL sys-
tem treats effluent to NSF 40 levels, the system engineer could reduce 
the required footprint. St. Joseph County had recently approved the 
use of the ATL and the system engineer, Stuart Meade, was certified on 
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Pretreatment system used for 
high FOG wastewater

Problem: The Cottage 
Hotel is a historic tavern 
and restaurant sitting at 
the center of town in Men-
don, New York. The one-
third acre parcel presents 
major challenges for a sep-
tic system, as space at the 
site is mostly limited to 
the footprint of the build-
ings and parking. Waste-
water is treated and then 
discharged into a nearby stream. Pretreatment had historically been ac-
complished through an aerobic treatment unit with polishing through a 
single pass sand filter with SPDES-permitted surface discharge. Although 
the ATU and sand filter are good treatment technologies, at this particular 
site, the fats, oils and greases generated from the kitchen waste were too 
much for the system to handle causing the Sand Filter to routinely become 
clogged. Regulatory authorities mandated that the failing system be up-
graded to that which would be better suited for handling the high strength 
of commercial wastewater. 

Solution: The owner hired Onsite Engineering PLLC to design a commer-
cial septic system that could handle the high strength restaurant wastewa-
ter — and treat it to the high level needed for a permitted surface water dis-
charge. The redesigned system uses the White Knight Microbial Inoculator 
Generator from Knight Treatment Systems. The system inoculates and pre-
treats the wastewater with select bacteria that aggressively digest the FOG 
and other organic constituents prior to passing through the rebuilt single 
pass sand filter. 

Result: The system has been working well since its 2017 installation. 
800-560-2454; www.knighttreatment.com.

National park service research station uses 
combined treatment and dispersal system 
to protect sensitive environment

Problem: An upgrade of the existing, inadequate potable water and onsite 
sanitary sewer system was required to serve the existing lodge, houses and 
cabins at the University of Wyoming’s AMK Ranch research center. The 
center is adjacent to Jackson Lake in Grand Teton National Park and is 
owned by the U.S. National Park Service’s Grand Teton National Park. The 
new wastewater treatment system design had to comply with all federal 
wastewater regulations for national parks and had to preserve the pristine 
Jackson Lake environment. Additionally, the solution had to be compatible 
with the extreme cold and frost depths prevalent in area winters.

Solution: A 6,500-gpd combined treatment and dispersal Advanced 
Enviro-Septic (AES) treatment system from Presby Environmental with 
3,120 linear feet of AES pipe was specified because it removes up to 99% of 
wastewater contaminants without using electricity or replacement media. 
The depth of allowable cover over the system was a contributing factor in 
the selection of the system given the extreme winter conditions. Construc-
tion of the new system could only begin once the AMK Ranch was closed for 
the season and it needed to be completely operational for the 2020 season. 

Result: Materials were delivered by Ferguson Water Works, which 
provided the AES pipe. The small footprint of the passive AES system 
as compared to conventional wastewater treatment systems resulted 
in minimal impact and disturbance of the site during installation.  
800-473-5298; www.presbyeco.com.  P

CASE STUDIES

the technology. The county requires all individuals involved in the 
design, installation and inspection of a system to be certified by the 
manufacturer. To accomplish this, the county provided training 
meetings for sanitarians and the installer, Dervin Witmer of Dig-It 
Excavating.

Result: Without the system size reduction made possible by using 
of the ATL system, there were no other approved options for the 
homeowners. The installer welcomed the challenges presented by 
the site and the ability to provide a new solution to the homeown-
ers. 800-221-4436; www.infiltratorwater.com.
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               Maintain  septi             systems 

               Reduce  organi             buildup 

                             Unclog  p        umbing lines 

              Eliminate  odor 
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Pocasset, MA
Cape Cod Biochemical Co.

Green Products 
for Septic Professionals

Since 1976

Easy online ordering  
using our new 

Customer Portal!

800-759-CCLS
www.SepticOnline.com

 Need Equipment? Contact Us We Can Get It.

TSITSITSITSITSITSI
TANK SERVICES, INC

Jerry Blake
Cranston, RI     

jerry@tankservicesinc.com   
Cell: 401-688-0043

Amanda Hensarling
Baytown, TX    

amanda@tankservicesinc.com
Cell: 401-339-9992

Professionals in the Vacuum Tank & Trailer Industry
866-720-4999   www.tankservicesinc.com

CALL TODAY FO
R SAVINGS

NVE 866 and 4307  
Packages Available

Pumps  
For Sale

NEW ENGLAND 
DISTRIBUTOR Conde

Restroom 
Tanks2020 T880 KW 

2021  
T370  

Kenworth

2021 Kenworth T880
5,000 Gal.  

Aluminum tanks

7000 - 9000 Gal. Aluminum 
Tri-Axle Trailers

Ultra-Shift

GREASE 
TRUCK

CALL
485HP, 20/20/46 ready for a tank 
(4) in stock

300HP, Allison Auto,  
33,000 G.V.W.R) 1800 Gallon 
stainless steel (ITI) tank,  
NVE 607 ProMax package,  
heat collars (heat through tank), 
heated cabinet for  
ProVac unit w/hydraulic lift,  
Hannay hose reel w/100' 2" hose  
in heated cabinet.

20/20/46, Ultra-Shift, NVE 4310, CAT660 
jetter package, LED lights, LED strobes, 
4-camera package, NAV system, alum. tank

Ready to mount  
our chassis  
or yours.

Air ride suspension (tri-axle), pump platform, 
bright finish, LED lights, Betts valves.

In  
Stock

2020 Chevy 55002020 Chevy 5500
CALL FOR PRICINGCALL FOR PRICING

4 x 4, diesel 1500 RVT,  
NVE 304 engine package.

4 x 4, 700 RVT, 12 unit stake body, 
NVE 304 engine package.

Stainless steel and 
aluminum available 
in various sizes 
and compartments.IN STOCK IN STOCK

Pretreatment system used for 
high FOG wastewater

Problem: The Cottage 
Hotel is a historic tavern 
and restaurant sitting at 
the center of town in Men-
don, New York. The one-
third acre parcel presents 
major challenges for a sep-
tic system, as space at the 
site is mostly limited to 
the footprint of the build-
ings and parking. Waste-
water is treated and then 
discharged into a nearby stream. Pretreatment had historically been ac-
complished through an aerobic treatment unit with polishing through a 
single pass sand filter with SPDES-permitted surface discharge. Although 
the ATU and sand filter are good treatment technologies, at this particular 
site, the fats, oils and greases generated from the kitchen waste were too 
much for the system to handle causing the Sand Filter to routinely become 
clogged. Regulatory authorities mandated that the failing system be up-
graded to that which would be better suited for handling the high strength 
of commercial wastewater. 

Solution: The owner hired Onsite Engineering PLLC to design a commer-
cial septic system that could handle the high strength restaurant wastewa-
ter — and treat it to the high level needed for a permitted surface water dis-
charge. The redesigned system uses the White Knight Microbial Inoculator 
Generator from Knight Treatment Systems. The system inoculates and pre-
treats the wastewater with select bacteria that aggressively digest the FOG 
and other organic constituents prior to passing through the rebuilt single 
pass sand filter. 

Result: The system has been working well since its 2017 installation. 
800-560-2454; www.knighttreatment.com.

National park service research station uses 
combined treatment and dispersal system 
to protect sensitive environment

Problem: An upgrade of the existing, inadequate potable water and onsite 
sanitary sewer system was required to serve the existing lodge, houses and 
cabins at the University of Wyoming’s AMK Ranch research center. The 
center is adjacent to Jackson Lake in Grand Teton National Park and is 
owned by the U.S. National Park Service’s Grand Teton National Park. The 
new wastewater treatment system design had to comply with all federal 
wastewater regulations for national parks and had to preserve the pristine 
Jackson Lake environment. Additionally, the solution had to be compatible 
with the extreme cold and frost depths prevalent in area winters.

Solution: A 6,500-gpd combined treatment and dispersal Advanced 
Enviro-Septic (AES) treatment system from Presby Environmental with 
3,120 linear feet of AES pipe was specified because it removes up to 99% of 
wastewater contaminants without using electricity or replacement media. 
The depth of allowable cover over the system was a contributing factor in 
the selection of the system given the extreme winter conditions. Construc-
tion of the new system could only begin once the AMK Ranch was closed for 
the season and it needed to be completely operational for the 2020 season. 

Result: Materials were delivered by Ferguson Water Works, which 
provided the AES pipe. The small footprint of the passive AES system 
as compared to conventional wastewater treatment systems resulted 
in minimal impact and disturbance of the site during installation.  
800-473-5298; www.presbyeco.com.  P

CASE STUDIES

the technology. The county requires all individuals involved in the 
design, installation and inspection of a system to be certified by the 
manufacturer. To accomplish this, the county provided training 
meetings for sanitarians and the installer, Dervin Witmer of Dig-It 
Excavating.

Result: Without the system size reduction made possible by using 
of the ATL system, there were no other approved options for the 
homeowners. The installer welcomed the challenges presented by 
the site and the ability to provide a new solution to the homeown-
ers. 800-221-4436; www.infiltratorwater.com.
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COMPANIES NEED 

 TO STAY RELEVANT... 
LOTS OF IT. 

Fresh Content

Trying to handle all of that on your 
own can be daunting.

That’s why you need  
COLE Media.

Useful, organized, cross-platform  
content is the key to a successful  
marketing strategy. Our content  
generation team specializes in  

custom-built, affordable solutions  
exclusively tailored to fit your needs.

Digital & Print Media
» Website content «

» Blog posts & customer education materials «
» Press materials - products, industry, personnel «

» Social media management & marketing «
» Email marketing «

» Hired professional photography & videography «

Creative Content
» Logo & business card design «

» Outside creative (advertisements, billboards, digital) «
» Catalogs & brochures «

» Video editing «

F

www.cole-media.com 800.257.7222  
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Portable Restrooms | Roll-Offs | Temporary Fencing
Septic | Grease | Drains | Plumbing | Others

Ritam Technologies, LLC
USA/Canada 800-662-8471  Int’l 925-478-2732
info@ritam.com  www.ritam.com

Watch demos OR call for a live demo

Software that pays for itself

the first day!

 Route Management | Dispatching | Mobility
Proof of Service | Service Reminders | Billing/Receivables

Inventory Control | And Much More!

 Affordable and Flexible for all budgets and needs
 Software tailored to your industry
 Data Imported Electronically for instant use
 Spend less time doing more

PO Box 39, Dayton, IN 47941

Toll-Free: 877.296.2555 
Phone: 765.296.2027 Fax: 765.296.3027

www.wee-engineer.com

WITH IMAGINATIONWITH IMAGINATION

Tanks • Pumper Trucks • Vacuum Tank Trucks • Portable Toilet Trailers • Custom Fabrications • Environmental Equipment

Wee EngineerWee Engineer

Follow Us

SPRING MOUNTS  
decrease fatigue on your tank frame,  
mounts to most tanks, easy bolt  
or weld-on style, heavy-duty stress 
relieved springs. 

Mounts with springs..$82.00

Springs alone ...........$11.00 ea.

HEATED COLLARS 
Preventing your valves from freezing will 
help your profits during the  
winter months.

 1.5-2" ..... $110
 3" ........... $165

 4" ........... $198
 6" ........... $297

BEST HEAVY-DUTY PORTABLE 
TOILET TRAILERS ON THE MARKET

Our customers are pleased with the time they 
save loading and unloading toilets.

24 ft....$8,800 • 28 ft....$9,100 • 34 ft....$9,990

2150 Gallon  
& 2500 Gallon  
Vacuum Tanks

In ProgressIn Progress

http://www.ritam.com
http://www.shoring.com
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You probably hear claims about “environmentally friendly” household products 
and appliances regularly, as more Americans become conscious about using less, 
saving more and recycling. But can this apply to your septic system? As a matter of 
fact, yes it does. 

By nature, your septic system is already environmentally conscious. Conven-
tional systems only have two major components: a septic tank and a disposal area. 
Accessories for those components are also becoming more environmentally con-
scious, as Simple Solutions Distributing’s Industrial Odor Control brand has replaced 
its disposable Wolverine Septic Vent Odor Filter with a more environmentally 
friendly, refillable filter. The Wolverine Cub is refillable by simply removing the rain 
cap and pouring in the new carbon.

“We were looking at replacing the disposable model and releasing a new eco-
nomically priced filter but knew we wanted to be more eco-conscious about the 
impact on our planet,” Industrial Odor Control President Andrew McGibbon says. 
“Making these refillable was the sensible and responsible thing to do.”

The Wolverine Cub’s housing is made of sturdy Schedule 30 PVC. It installs in 
minutes with nothing more than a 10 mm wrench. When the filter arrives, the car-
bon comes in a separate bag with the top off the filter. Pour the carbon in the top, 
place the rain cap with perforated disc on the top of the filter, line up the bolts with 
the holes in the filter body and screw them in. The carbon can easily be changed by 
reversing the process.  

The Wolverine Cub is available in 1-, 2-, 3- or 4-inch models. It holds 1 pound of 
Norit Darco Sulfursorb Plus, activated carbon designed to adsorb hydrogen sulfide 
in a high-humidity atmosphere. This is the same carbon used by Industrial Odor 
Control in their industrial filters for the municipal, wastewater and other industries. 

According to McGibbon, homeowners will find the life span of the filter varies 
based on each situation. “That said, most homeowners will find they get two to 
three years out of the filter before having to replace the carbon,” he says. As long 
as excess activated carbon is kept in its sealed bag, it remains effective indefinitely. 
866-667-8465; www.industrialodorcontrol.com.  

DUPERON DUAL 
AUGER SYSTEM
The Duperon Dual Auger System is a solution to pump clog-
ging caused by flushable wipes and other pump-fouling de-
bris. The patent-pending DAS uses three Duperon technolo-
gies to remove flushable wipes at or near where they enter the 
collections system, before downstream equipment can be im-
pacted. The DAS, which offers a mechanical solution that re-
duces hands-on labor, can be installed easily in manholes as 
small as 17 inches. The system captures, dewaters, compacts 
and conveys solids in a single system. It features completely 
contained screenings for odor control and aesthetics. Above- 
or below-grade discharge options offers flexibility for each 
application and a built-in bypass eliminates sewer backup 
during power outages. 800-383-8479; www.duperon.com.

 
CUES QZ3 ADVANCED PORTA-
BLE INSPECTION CAMERA
The QZ3 advanced lightweight, portable, HD 
wireless video inspection pole camera from 
CUES can be operated by one person using any 
tablet. The camera is designed to provide safe 
viewing in industrial or environmental areas 
with no-worker entry. The QZ3 can also be used 
to locate lateral services or to identify blockages 
at manholes, access ports or other entry points 
without entering the line or structure. Added 
features over the basic model include motorized 

height and tilt, and laser distance measurements. The camera is mounted on 
a lightweight, telescopic carbon fiber pole that extends up to 24 feet, and an 
optional 34-foot pole is available. The 1080p camera features a 360-to-1 zoom 
with built-in image stabilization, automatic focus and distance-to-defect mea-
surement. Self-contained waterproof Multiple Aspheric Projection lighting, 
including six LED spotlights, works in pairs and focuses at different lengths, 
to provide enhanced, detailed viewing of cracks, breaks, pipe separations, 
scale and various defect conditions. The QZ3 Advanced also includes two 
diffused LED floodlights for evenly lit manhole inspections. 800-327-7791;  
www.cuesinc.com.

BOSS VAC VACUUM 
EXCAVATION TRAILER
Boss Vac’s vacuum excavation trailer is 
ideal for removing wet or dry materi-
als, cleaning emergency road spills or 
hazardous waste, keyholing, trenching, 
cleaning irrigation canals, drilling oil 
fields and completion sites, removing 
debris from catch basins, locating un-
derground utilities without impact damage and more. The tandem axle trailer 
is 9.5 feet wide and 21.5 feet long with the highest point reaching 7.5 feet tall 
with options for a gooseneck, skid or truck mount. Included on the trailer is 
everything needed to tackle the job from the moment it’s received, includ-
ing hoses, fittings and couplings, to engines. On the water side, a 9 hp engine 
pushes 4 gpm at 4,000 psi while a separate 24 hp engine powers a vacuum gen-
erating up to 300 cfm in either gasoline or diesel options. For debris storage, 
customers can choose between a 3.96-cubic-yard (800-gallon) or a 2.47-cubic-
yard (500-gallon) storage tank. 405-885-1234; www.bossvac.com.

SEPTIC VENT ODOR FILTER  
GETS ‘GREEN’ UPGRADE 

 in the
SPOTLIGHT
  By Craig Mandli

PRODUCT NEWS

BEE VALVE HEAVY-DUTY NYGLASS 
COUPLERS AND ADAPTERS
Bee Valve’s 4-inch heavy-duty 404 Series nylon couplers and adapters have a 
heavier wall construction for greater strength. All 404 Series couplers come 
standard with four stainless steel handles for a more secure connection in 
higher-pressure applications. The fittings are constructed in lightweight glass-
reinforced nylon, with the strength to resist cross threading, thread seizure and 
out-of-round condition. The nonconducting nylon fittings are chemical resis-
tant to most acids and are interchangeable with other couplers and adapters 
manufactured to MIL-spec. 800-634-3078; www.beevalve.com.  P
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2021 M2-106 350HP Cummins, Allison Auto., Full 
Lockers, 4000-Gal. Alum., 4310 and 4307 NVEs  
Available. Multiple Units!

Call 608-438-4816

TRUCK SALES | EXPERT SERVICE | PARTS | FINANCING 

See our entire inventory at
truckcountry.com

2021 M2-106, 2500-Gal.  
Aluminum, 300HP Cummins L9,  
Allison Automatic, Multiple Units 
Available!

Please visit us at
www.amtpump.com

AMT Pump Company  400 Spring St  Royerford, PA USA
PH: 610-948-3800   email: sales@amtpump.com

You probably hear claims about “environmentally friendly” household products 
and appliances regularly, as more Americans become conscious about using less, 
saving more and recycling. But can this apply to your septic system? As a matter of 
fact, yes it does. 

By nature, your septic system is already environmentally conscious. Conven-
tional systems only have two major components: a septic tank and a disposal area. 
Accessories for those components are also becoming more environmentally con-
scious, as Simple Solutions Distributing’s Industrial Odor Control brand has replaced 
its disposable Wolverine Septic Vent Odor Filter with a more environmentally 
friendly, refillable filter. The Wolverine Cub is refillable by simply removing the rain 
cap and pouring in the new carbon.

“We were looking at replacing the disposable model and releasing a new eco-
nomically priced filter but knew we wanted to be more eco-conscious about the 
impact on our planet,” Industrial Odor Control President Andrew McGibbon says. 
“Making these refillable was the sensible and responsible thing to do.”

The Wolverine Cub’s housing is made of sturdy Schedule 30 PVC. It installs in 
minutes with nothing more than a 10 mm wrench. When the filter arrives, the car-
bon comes in a separate bag with the top off the filter. Pour the carbon in the top, 
place the rain cap with perforated disc on the top of the filter, line up the bolts with 
the holes in the filter body and screw them in. The carbon can easily be changed by 
reversing the process.  

The Wolverine Cub is available in 1-, 2-, 3- or 4-inch models. It holds 1 pound of 
Norit Darco Sulfursorb Plus, activated carbon designed to adsorb hydrogen sulfide 
in a high-humidity atmosphere. This is the same carbon used by Industrial Odor 
Control in their industrial filters for the municipal, wastewater and other industries. 

According to McGibbon, homeowners will find the life span of the filter varies 
based on each situation. “That said, most homeowners will find they get two to 
three years out of the filter before having to replace the carbon,” he says. As long 
as excess activated carbon is kept in its sealed bag, it remains effective indefinitely. 
866-667-8465; www.industrialodorcontrol.com.  

DUPERON DUAL 
AUGER SYSTEM
The Duperon Dual Auger System is a solution to pump clog-
ging caused by flushable wipes and other pump-fouling de-
bris. The patent-pending DAS uses three Duperon technolo-
gies to remove flushable wipes at or near where they enter the 
collections system, before downstream equipment can be im-
pacted. The DAS, which offers a mechanical solution that re-
duces hands-on labor, can be installed easily in manholes as 
small as 17 inches. The system captures, dewaters, compacts 
and conveys solids in a single system. It features completely 
contained screenings for odor control and aesthetics. Above- 
or below-grade discharge options offers flexibility for each 
application and a built-in bypass eliminates sewer backup 
during power outages. 800-383-8479; www.duperon.com.

 
CUES QZ3 ADVANCED PORTA-
BLE INSPECTION CAMERA
The QZ3 advanced lightweight, portable, HD 
wireless video inspection pole camera from 
CUES can be operated by one person using any 
tablet. The camera is designed to provide safe 
viewing in industrial or environmental areas 
with no-worker entry. The QZ3 can also be used 
to locate lateral services or to identify blockages 
at manholes, access ports or other entry points 
without entering the line or structure. Added 
features over the basic model include motorized 

height and tilt, and laser distance measurements. The camera is mounted on 
a lightweight, telescopic carbon fiber pole that extends up to 24 feet, and an 
optional 34-foot pole is available. The 1080p camera features a 360-to-1 zoom 
with built-in image stabilization, automatic focus and distance-to-defect mea-
surement. Self-contained waterproof Multiple Aspheric Projection lighting, 
including six LED spotlights, works in pairs and focuses at different lengths, 
to provide enhanced, detailed viewing of cracks, breaks, pipe separations, 
scale and various defect conditions. The QZ3 Advanced also includes two 
diffused LED floodlights for evenly lit manhole inspections. 800-327-7791;  
www.cuesinc.com.

BOSS VAC VACUUM 
EXCAVATION TRAILER
Boss Vac’s vacuum excavation trailer is 
ideal for removing wet or dry materi-
als, cleaning emergency road spills or 
hazardous waste, keyholing, trenching, 
cleaning irrigation canals, drilling oil 
fields and completion sites, removing 
debris from catch basins, locating un-
derground utilities without impact damage and more. The tandem axle trailer 
is 9.5 feet wide and 21.5 feet long with the highest point reaching 7.5 feet tall 
with options for a gooseneck, skid or truck mount. Included on the trailer is 
everything needed to tackle the job from the moment it’s received, includ-
ing hoses, fittings and couplings, to engines. On the water side, a 9 hp engine 
pushes 4 gpm at 4,000 psi while a separate 24 hp engine powers a vacuum gen-
erating up to 300 cfm in either gasoline or diesel options. For debris storage, 
customers can choose between a 3.96-cubic-yard (800-gallon) or a 2.47-cubic-
yard (500-gallon) storage tank. 405-885-1234; www.bossvac.com.

SEPTIC VENT ODOR FILTER  
GETS ‘GREEN’ UPGRADE 

 in the
SPOTLIGHT
  By Craig Mandli

PRODUCT NEWS

BEE VALVE HEAVY-DUTY NYGLASS 
COUPLERS AND ADAPTERS
Bee Valve’s 4-inch heavy-duty 404 Series nylon couplers and adapters have a 
heavier wall construction for greater strength. All 404 Series couplers come 
standard with four stainless steel handles for a more secure connection in 
higher-pressure applications. The fittings are constructed in lightweight glass-
reinforced nylon, with the strength to resist cross threading, thread seizure and 
out-of-round condition. The nonconducting nylon fittings are chemical resis-
tant to most acids and are interchangeable with other couplers and adapters 
manufactured to MIL-spec. 800-634-3078; www.beevalve.com.  P
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SAVE THE DATES

800-236-6298
WWW.NAWT.ORG

YOUR SOURCE 
FOR REAL 
LEARNING

 For more 
information call:

Upcoming Training & Events

YOUR SOURCE 
FOR REAL 
LEARNING

Online Vacuum Truck  
Training Available!
Please visit our website 
for more information.

Virtual Training
 

CPOW O&M 1
March 16 & 17, 2021
Location: Virtual Online Course
Contact: Lisa Nicoll cpow@cpow.net
CPOW O&M 2
April 13 & 14, 2021
Location: Virtual Online Course
Contact: Lisa Nicoll cpow@cpow.net
CPOW Inspector
May 4 & 5, 2021
Location: Virtual Online Course
Contact: Lisa Nicoll cpow@cpow.net
NAWT Inspector by RETS
November 12-13, 2021
Location: Arlington, TX  
La Quinta Inn & Suites
Contact: Lauren Trujillo rets@rets-llc.com

Soils Workshop
 

University of Arizona Soil  
& Site Evaluation Course
TBD Spring 2021
Location: AZ
Contact: Aaron Tevik - 520-621-3691 
E: atevik@arizona.edu

NAWT Inspector by RETS
June 18-19, 2021
Location: Houston
Contact: Lauren Trujillo rets@rets-llc.com

2021 William Hapchuk 
Memorial Scholarship 
Fund

 
Deadline Extended until  
April 15th, 2021
www.nawt.org/resources.html 
#scholarship

1. Must be enrolled in an accredited 
university offering a bachelor degree 
in the following fields related to 
wastewater transport and treatment:
a. Natural and Environmental
    Sciences
b. Biological sciences
c. Agricultural and Civil engineering
d. Management/Business

2. Must have completed at least 
one year of study and have attained 
a cumulative grade point average 
above the average for the university 
in which you are enrolled.

3. Have an interest in a career 
related to the management of 
wastewater

Grand opening of Renegade
Equipment, Sales and Consulting 

Mike Grieco opened Renegade Equipment, Sales 
and Consulting in Longmont, Colorado. The company 
specializes in construction equipment sales and rental.

 

Ashland Pump announces name change, acquisition
Ashland Pump acquired Water Source, a supplier of accessories and 

pumps for the sump, sewage and water systems markets. The Water Source 
team, currently located in Norwalk, Ohio, will be relocating to Ashland, 
Ohio, facilities. Their key staff will remain with the company. In addition 
to the acquisition, Ashland Pump changed its corporate name to Ashland 
Water Group, effective Jan. 1.

 Vactor launches virtual tours
Vactor, a subsidiary of Federal Signal Corp., launched contactless, 

virtual tours offering customers a detailed and photorealistic viewing of 
equipment. The tours are now available for many of the company’s models, 
including the Vactor 2100i PD and the Vactor 2100i Fan, and are accessible 
through Vactor-authorized dealers. The guided 3D tours employ high-
quality and realistic digital models, allowing visitors to walk around the 
equipment and learn more about technology and features.

Custom Truck One Source to combine with Nesco
Custom Truck One Source has entered into an agreement to combine 

with Nesco, another provider of specialized truck and heavy equipment 
solutions including rental, sales and aftermarket parts and services. 
The combined company will operate on a national scale with over 1,800 
employees, 46 company-operated locations and a rental fleet that will be 
nearly double in size with almost 9,000 units and more than $1.3 billion 
in combined OEC. The company will also have more than 400 service 
technicians and 120 mobile service technicians available for support.

Wastequip acquires ContainerPros 
Wastequip acquired Carlsbad, California-based professional waste 

services company ContainerPros. 
This acquisition enhances the existing cart assembly and delivery 

service offering provided by Wastequip’s Toter brand by adding a team 
with more than 20 years’ experience providing cart assembly, delivery and 
maintenance services for waste haulers and municipalities. The acquisition 
lays the groundwork for Wastequip to include the repair and refurbishment 
of steel containers as part of its service offering. ContainerPros’ founding 
partners, Mark Merhab and Gary Lima, will remain with the company.

Vacuum Truck Rentals partners with Northern
Safety and Industrial

Vacuum Truck Rentals and Northern Safety and Industrial announced 
a partnership to provide customers another avenue to access corrugated 
hose in the industrial cleaning industry, the Advanced Drainage Systems’ 
Evac Hose. Through this partnership, VTR will be the exclusive reseller of 
the Evac Hose with NSI as the distributor.  P

Mike Grieco

INDUSTRY NEWS
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Marketplace Advertising

ARCTIC BLASTERS INC.  
SUNDRE, ALBERTA

403.638.3934 • ArcticBlaster.com

Valve Heaters for your Septic Truck

Heat the Valve,  
Not the Sewage

Arctic Valve Heaters
> No piping changes or welding 

needed on your truck.   
> For: 3", 4" or 6" MZ Lever Valves 

And: 4" or 6" Betts Valves   
> Developed by the inventor  

of the Arctic Blaster
And They Work!

   
>

 
Thaws pipes above & below ground

 

>  Use on plastic, copper or ABS
>Perfect for roof drains

> Perfect for all your thawing needs

800.556.0111
surco.com

Powerfully-effective  
odor control liquid  

portable toilet deodorant!
Non-Formaldehyde • Deep Blue Non-Staining Dye

Portable Toilet Deodorant

Surco

Let Us Build Your 

JETTER

Diesel
Propane

Gas

Hot or 
Cold

866-944-3569

866-933-2653•www.weqfair.com

Brought to you by:

Marketplace Advertising

The Sani-Klip
R. Nesbit Portable Toilets introduces:

A COST  
EFFECTIVE 
SOLUTION  

FOR  
PROVIDING  

ALL OF YOUR  
CUSTOMER’S 

HAND  
SANITIZER

CONTACT: KATIE/AMY
R. NESBIT PORTABLE TOILETS

724-652-8232
www.best-portable-toilets.com

DREDGING & DEWATERING SERVICE

www.fluidtechnologyinc.com

(513) 241-1600

Fax (513) 756-1995
Fluid Technology, Inc.

• Municipal and Industrial • Digester and Lagoon Cleaning 

• Double Belt Filter Presses • Liner Repair & Replacement

http://www.easykleen.com
http://www.hotjetusa.com
http://www.lenzyme.com
http://ArcticBlaster.com
http://SuperiorSignal.com/Pumper
http://surco.com
http://www.mightyprobe.com
http://www.easykleen.com
http://americanjetter.com
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Our After Hours feature explores the  
personal stories behind the pumper, talking 
about what you do in your leisure time,  
your personal interests and hobbies, your 
charitable pursuits or community involvement. 

Pumper welcomes story ideas If you take 
part in something interesting outside of work, 
or if you know someone in the pumping  
business who does.

What Do You Do

Send us a note to editor@pumper.com. 

After

Wilson, North Carolina
252-206-1641
www.integrity-tank.com

CONTACT CHAD DAVIS for QUOTES at 252-450-9168
 Integrity Tank where quality and service exceed expectations 

Backed by more than 85 years of combined experience in custom tank building

Custom builds include:                                                
• Septic/ Grease/ Industrial Waste
• 200 - 6000 Gallons
• Portable Restroom Service Trucks
• Aluminum/Steel/Stainless

Additional Services:
•  Vacuum pump repairs,  
conversions, and refurbs

http://surco.com
http://www.tuf-tite.com
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BUCKET MACHINES

Bucket Machines - Sreco truck loader, 
Sreco pull-in machine, 2-cylinder Wisconsin 
engines, gear reductions, belt drive. All for 
$10,000. 313-600-1700. (P03)

BUSINESSES

Thriving, well established since 1945 Septic 
Cleaning Company in Northeast CT for 
sale. Turn-key business. Large residential 
and commercial client base. Includes two 
Kenworth pump trucks, 2016 & 2019 
each 4,600-gallon capacity, 2004 Mack, 
3,300-gallon capacity, 2016 Ford F550 
Mason Dump with plow. Full service expan-
sion opportunities possible in this area due 
to minimal competition. If interested, garage 
for rent or purchase with three high bays, 
storage room and office attached. Willing to 
train. ONLY serious inquiries please. CON-
TACT: lisact@parentsanitation.com. (P03)

Very profitable septic business for sale. 
Company has been in business for over 
60 years. Company comes with 2 - septic 
trucks, 2 - sewer vans, 1 - jetter truck and 
numerous parts and supplies. $289,000+ 
EBITDA with over $300,000 in equipment. 
Company offers several lines of service in-
cluding septic tank pumping, drain cleaning 
and grease trap pumping/service. Continued 
growth potential. New 4,500 sqft facility 
currently being built. Contact septicbizforsa-
le@gmail.com for more information. Serious 
inquiries only, will be required to sign NDA 
and submit PFS before releasing company 
information. Business located in Ohio. (P03)

Busy, South Denver, Colorado septic busi-
ness for sale. Septic pumping, maintenance, 
inspections, septic installs and camera 
work. Established business with a great 
location. 2 pump trucks 1 - 2020 and 
1 - 2006 both in excellent condition. 2016 
mini ex, 2017 trencher, 2019 skidsteer, 
2017 5500 4x4 truck, 2018 trailer. Nice 
equipment. Can purchase business with or 
without office/real estate. For more informa-
tion, please call 303-882-1986.  (P05)

For Sale - 46 year septic business, just 
1994 FL70 Freightliner, 1,500-gallon tank 
and phone number. North Central Illinois. 
$25,000. 815-228-6001.  (P03)

Septic Pumping Business for sale in Berks 
County, PA. Owner retiring after 17 years of 
servicing customers. Thousands of repeat 
customers. Walk into a turn-key company 
and be your own boss. The possibility of 
growth is tremendous in this area. For more 
information call Rodney 610-488-7351 or 
email loebseptic@comcast.net.  (P03)

Selling South Florida septic business with: 
Pumper 2,700-gallon; 2 dump trucks; 2001 
Ford Van; 3 JD backhoes, trailers. Asking 
$280,000. HUGE POTENTIAL for growth! 
Only qualifiers contact: Andy Fischer, 
a.fischer@murphybusinessbroker.com or 
786-253-7450.  (P05)  

www.RooterMan.com. Franchises available 
with low flat fee. New concept. Visit web 
site or call 1-800-700-8062.  (PBM)

COMPUTER SOFTWARE

FreeServiceReminderSoftware.com, 
FreeServiceDispatchSoftware.com, 
FreeRouteManagementSoftware.com. (PBM)

DEWATERING

Used dewatering boxes and accessories for 
dewatering equipment. Call for details 979-
245-5656. (P08)

DRAIN/SEWER EQUIPMENT 

 

1984 Camera Van. Chevrolet. Rear-
wheel drive, gas, 8 cylinder, automatic 
transmission. 222,000 miles. 2 Trac 

camera’s. 4,000 Watt Onan Generator. 
$6,500. Contact Ray @ 360-957-
0891 or alloutsewer@live.com.  

WA (P03)

EXCAVATING EQUIPMENT 

 
 

This Kubota is 1.5 years old, still 
smells new. Has about 230 hrs on it. 

Has 36" trenching bucket for chamber 
drainfield installations. No problems 
or damage. Also available 16ft Big 

Tex trailer, same age as Kubota. Paid 
$58,000 for Kubota and $5,000 for 
trailer. Package deal $48,000 OBO.  

Located in Winder, GA.  
Call 678-221-7567. (P03)

GREASE UNIT 

 

1999 International 4700 DT466. 
235,000 approximately. 1,400-gal-
lon vac tank. Toilet carrier rack, new 

Battioni mec 6500 vac pump. 6-speed 
manual transmission. Runs and pumps 

perfectly. Was used to collect used 
cooking oil, has been indoor garage 

kept for entire life. Has been a backup 
truck in our fleet but now we need the 
space for new trucks. Asking $25,000 
for whole unit, will consider selling as 
cab and chassis without tank or pump 

for right price. Please contact us 
at 609-902-5093, ask for Jeff. NJ 

(P03)

HAZARDOUS WASTE UNITS

2009 Peterbilt 340 cab & chassis with a 
Presvac 3,200 U.S. gallon, C/S, D.O.T. 412, 
dump type, vacuum tank and a Presvac 
PV750 pump. (Stock #8412C). 
www.vacuumsalesinc.com  
(888)VAC-UNIT (822-8648).  (PBM)

2010 Peterbilt 340 cab & chassis with a 
Presvac 3,200 U.S. gallon, S/S, D.O.T. 412, 
vacuum tank and Presvac PV750 pump. 
(Stock #7530C).  
www.vacuumsalesinc.com  
(888)VAC-UNIT (822-8648).  (PBM)

2013 Peterbilt 348 cab & chassis with a 
Presvac 3,200 U.S. gallon, C/S, D.O.T. 412, 
dump type, vacuum tank and a Presvac 
PV750 pump. (Stock #9277C).
www.vacuumsalesinc.com  
(888)VAC-UNIT (822-8648).  (PBM)

2011 Peterbilt 348 cab & chassis with a 
Presvac 3,200 U.S. gallon, C/S, D.O.T. 412, 
dump type, vacuum tank and a Presvac 
PV750 pump. (Stock #0200V). 
www.vacuumsalesinc.com  
(888)VAC-UNIT (822-8648).  (PBM)

Used 2020 Peterbilt 348 cab & chassis with 
a Presvac 3,000 U.S. gallon c/s D.O.T dump 
unit. (Stock #055R).  
www.vacuumsalesinc.com  
(888)VAC-UNIT (822-8648).  (PBM)

1997 Ford with Cusco 3,200-gallon DOT 
certified dump and door liquid vacuum 
truck. Cat engine with Moro M9 vacuum 
pump. Runs and pumps excellent. $37,500. 
KLM Companies 617-909-9044  (PBM)

2000 International with Cusco High Dump 
27", DOT Certified, 412 with vacuum pump, 
pressure offload as well. Cummins Power 
with low miles and hours. KLM Companies 
617-909-9044.  (PBM)

 

2007 Kenworth T800 with Presvac 
3,500-gallon DOT Certified dump/door 

vacuum tank, Hibon 900 CFM 27", 
new blower and tank inspections, pre-
emission with 400 CAT with 18-speed 
trans. 44k rears 20k pusher 20k front. 
Great condition. KLM Companies 

617-909-9044. (PBM)

New 3,200 U.S. gallon, carbon steel, D.O.T. 
certified  412 vacuum tank, dump type with 
full open rear door and a Presvac PVB 750 
vacuum-pressure pump installed on a 2021 
Freightliner 108SD cab and chassis. (Stock# 
13938) www.vacuumsalesinc.com 
(888)VAC-UNIT (822-8648).  (PBM)

P L A C E  Y O U R  A D  O N L I N E  AT  W W W. P U M P E R . C O M  –  I T ’ S  A L W AY S  T H E R E  T O  M E E T  Y O U R  B U S Y  S C H E D U L E

Pumper 
AVERAGE MONTHLY
CIRCULATION REACHES

23,000+ 
READERS!

Submit your classified ad online! www.pumper.com/classifieds/place_ad

See photos in color at www.pumper.com

CLASSIFIEDS
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HYDROEXCAVATING  
EQUIPMENT

 

2018 Freightliner 26k, under CDL 
unit w/ ISB Cummins engine, Allison 

4500 transmission. 12,800 miles. 801 
hours. Freightliner has a Vactor Para-
digm Hydro excavator mounted on it. 

Paradigm has the ability to dig w/ water 
or air; the air system is 300 cfm . Unit 
has a 6" boom w/ manual rotation and 
hydraulic raise and lower. 3-yd debris 
tank. Unit is priced to sell $179,000. 
Unit is located in Oklahoma City. 

Contact Tim or Rodney @  
405-495-5110. (P04)

 

99’ Vactor 2100 Fan, Sterling L7501, 
VIN# 2FZNRJBB9XAA73422, CAT 7.2 

L6 engine, 54k mi, 10.6k truck engine 
hours, water pump 80gpm @ 2,500 

psi, 15y debris tank, 1,300g water tank, 
John Deere engine 6068TF. $30,000. 

Runs good. 727-359-4971. FL (P03)

 

08 International 7600 Vactor Hydro-
Ex. Cat C13 engine, Hibon 27" blower, 
12 yd, 1,200-gal water tank, 800,000 

btu HXX burner pkg., 297k miles. 6,864 
hrs. Well maintained & ready to work. 
Asking $135,000. 248-345-3993. 

MI (P04)

JETTERS – TRAILER

 

2018 Spartan Warrior 4018, 
800-hours, Kohler diesel, 500' hose 

included, remote, 300-gal holding tank, 
swivel reel, great machine, stored 

indoors, delivery available. $32,000. 
Call 330-231-5943. OH (P05)

The HotJetII® is a best-selling hot- 
and cold-water drainline cleaner 

featuring a 35hp Vanguard engine 
by Toyota and delivering 10gpm @ 

4,000psi that cleans drains up to 300’ 
and 12” in diameter. Priced at $32,995 
including freight to the lower 48 states, 
the HotJet II® is American made using 
nonpropriety parts for affordability and 
ease in serviceability making its return 

on investment truly impressive. 
Financing available. 800-624-8186; 

sales@hotjetusa.com; 
www.hotjetusa.com (PBM)

JETTERS – TRUCK

1992 GMC top kit, jet engine is a CAT, 
236,000 miles, jet has a new tank (coated 
inside and out), truck is painted and has 
a Perkins engine. New wiring, alternator, 
battery and starter. New valves in pump, 
Pump is a Myers MH7 70 gpm at 2,000 psi. 
$16,500. 313-600-1700. (P03)

LEASE/FINANCING

Western Equipment Finance, a bank-owned 
direct lender, is committed to continuing to 
help you prosper. All Equipment Types, New 
or Used; we have the best rates and terms 
you deserve. App-Only Financing and credit 
decisions within an hour. Call the team you 
can TRUST, Jim Stekl at Western Equip-
ment Finance 701-665-1647. jim.stekl@
westernequipmentfinance.com  (PBM)

PARTS & COMPONENTS 

 

Clear the Main Line with ease, JnA 
Main Line Vac. Just hook the line vac to 
your hose, insert the incoming mainline 

pipe and watch the line come clean. 
Works on 3” & 4” pipe. Free shipping in 
the US. $129.99. Order at jnamainli-
nevac.com. 919-559-9344. (PBM)

ALUMINUM VACUUM PIPES: Parts/pipe to 
help you manage wastewater. Our knowl-
edgeable staff and fast service will help you 
choose and quickly receive the right pipe 
& parts. We can custom build almost any 
aluminum/cast aluminum, black/galvanized 
steel and PVC fitting. Call 800-246-3685. 
Schumacher Irrigation, Inc.  (P08)

PORTABLE RESTROOMS

HUNDREDS of wood skid units for $75 each. 
Available in both Tennessee and Arkansas. 
Please contact Richie White @ 904-802-
9045 or rwhite@fusionsiteservices.com.   
 (P04) 

4,000 used portable restrooms for sale. Up-
dating our fleet to the new Zenith portable 
restrooms from Sansom Industries. Prices 
range from $125 - $325. Call Jim Reisinger 
@ 314-776-4000.  (PBM)

PORTABLE RESTROOM  
TRAILERS 

 

2019 15' JAG Mobile Solution 7-Sta-
tion Restroom Trailer. Cottage Series 
interior design. This unit has three 

toilets in the women's station, one toilet 
and three urinals in the men's station. 
500-gallon waste tank, heating and air 
conditioning. Excellent condition. Used 
in one location for two years. Price - 

$38,000. Call Mike at  
336-240-3367 for more  
information! NC (P03)

 

ASCI 'PRESIDENTIAL' COMFORT 
STATIONS (2000) - Two units avail-
able. Double doors, aluminum steps, 

extended landings, aluminum handrails. 
Interior features: private stalls with 
wooden doors, flushable porcelain 

toilets, wood doors, simulated marble 
interior wall finish, heavy-duty vinyl 

flooring, ladies’ has four stalls (one with 
private basin) and twin-basin vanity, 
men’s has one stall, three wall-hung 
porcelain urinals, two vanities, each 

area climate controlled, back-up 
emergency power access, 1,000-gallon 
waste tank. $27,500 each. Call Edwin 

Scott @ 336-266-6101. NC (P03)

 
2005 Black Tie single ADA restroom trailer. 
Just completely gone through. Cold A/C, hot 
water, new tires, 300-gal tank, fresh paint 
excellent condition ready to put to work. 
$17,950. For info or pics call Steve 863-581-
5680. FL  (P03) 

2001 Keith Huber International pump truck. 2 
Decons, 28' Tonto, 18' Royal, 2001 ASCI, 16' 
Presidential, 26' Presidential, portable toilet 

hauler trailers. 315-437-1291, NY  (PBM)

 

Brand new 2020 custom-made 
Single or can be ADA Restroom Trailer – 
We are the manufacturer, we also make 
hot water sink trailers & shower trailers, 
weed wash trailers, this 1 is designed 
to be operated with wheels removed & 
lowered to the ground, or left up with 
all water running into a holding tank 

or bladder bag, we have a-500-gallon 
holding tank available separately. Fully 

insulated, epoxy, non-slip floor. 1 or 
2 separate entrances, FRP walls, LED 

lighting, roof top air conditioning, elec-
tric strip heater, aluminum exterior, light 
weight. $15,000 OBO as is or ask us for 
an updated quote with how you want 1 

or more finished. Contact: Russ  
928-242-1106, Russ@ElkCreek-
Builders.com. www.sinktrailers.

com. Free pickup or shipping  
available. AZ (P03)
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BUCKET MACHINES

Bucket Machines - Sreco truck loader, 
Sreco pull-in machine, 2-cylinder Wisconsin 
engines, gear reductions, belt drive. All for 
$10,000. 313-600-1700. (P03)

BUSINESSES

Thriving, well established since 1945 Septic 
Cleaning Company in Northeast CT for 
sale. Turn-key business. Large residential 
and commercial client base. Includes two 
Kenworth pump trucks, 2016 & 2019 
each 4,600-gallon capacity, 2004 Mack, 
3,300-gallon capacity, 2016 Ford F550 
Mason Dump with plow. Full service expan-
sion opportunities possible in this area due 
to minimal competition. If interested, garage 
for rent or purchase with three high bays, 
storage room and office attached. Willing to 
train. ONLY serious inquiries please. CON-
TACT: lisact@parentsanitation.com. (P03)

Very profitable septic business for sale. 
Company has been in business for over 
60 years. Company comes with 2 - septic 
trucks, 2 - sewer vans, 1 - jetter truck and 
numerous parts and supplies. $289,000+ 
EBITDA with over $300,000 in equipment. 
Company offers several lines of service in-
cluding septic tank pumping, drain cleaning 
and grease trap pumping/service. Continued 
growth potential. New 4,500 sqft facility 
currently being built. Contact septicbizforsa-
le@gmail.com for more information. Serious 
inquiries only, will be required to sign NDA 
and submit PFS before releasing company 
information. Business located in Ohio. (P03)

Busy, South Denver, Colorado septic busi-
ness for sale. Septic pumping, maintenance, 
inspections, septic installs and camera 
work. Established business with a great 
location. 2 pump trucks 1 - 2020 and 
1 - 2006 both in excellent condition. 2016 
mini ex, 2017 trencher, 2019 skidsteer, 
2017 5500 4x4 truck, 2018 trailer. Nice 
equipment. Can purchase business with or 
without office/real estate. For more informa-
tion, please call 303-882-1986.  (P05)

For Sale - 46 year septic business, just 
1994 FL70 Freightliner, 1,500-gallon tank 
and phone number. North Central Illinois. 
$25,000. 815-228-6001.  (P03)

Septic Pumping Business for sale in Berks 
County, PA. Owner retiring after 17 years of 
servicing customers. Thousands of repeat 
customers. Walk into a turn-key company 
and be your own boss. The possibility of 
growth is tremendous in this area. For more 
information call Rodney 610-488-7351 or 
email loebseptic@comcast.net.  (P03)

Selling South Florida septic business with: 
Pumper 2,700-gallon; 2 dump trucks; 2001 
Ford Van; 3 JD backhoes, trailers. Asking 
$280,000. HUGE POTENTIAL for growth! 
Only qualifiers contact: Andy Fischer, 
a.fischer@murphybusinessbroker.com or 
786-253-7450.  (P05)  

www.RooterMan.com. Franchises available 
with low flat fee. New concept. Visit web 
site or call 1-800-700-8062.  (PBM)

COMPUTER SOFTWARE

FreeServiceReminderSoftware.com, 
FreeServiceDispatchSoftware.com, 
FreeRouteManagementSoftware.com. (PBM)

DEWATERING

Used dewatering boxes and accessories for 
dewatering equipment. Call for details 979-
245-5656. (P08)

DRAIN/SEWER EQUIPMENT 

 

1984 Camera Van. Chevrolet. Rear-
wheel drive, gas, 8 cylinder, automatic 
transmission. 222,000 miles. 2 Trac 

camera’s. 4,000 Watt Onan Generator. 
$6,500. Contact Ray @ 360-957-
0891 or alloutsewer@live.com.  

WA (P03)

EXCAVATING EQUIPMENT 

 
 

This Kubota is 1.5 years old, still 
smells new. Has about 230 hrs on it. 

Has 36" trenching bucket for chamber 
drainfield installations. No problems 
or damage. Also available 16ft Big 

Tex trailer, same age as Kubota. Paid 
$58,000 for Kubota and $5,000 for 
trailer. Package deal $48,000 OBO.  

Located in Winder, GA.  
Call 678-221-7567. (P03)

GREASE UNIT 

 

1999 International 4700 DT466. 
235,000 approximately. 1,400-gal-
lon vac tank. Toilet carrier rack, new 

Battioni mec 6500 vac pump. 6-speed 
manual transmission. Runs and pumps 

perfectly. Was used to collect used 
cooking oil, has been indoor garage 

kept for entire life. Has been a backup 
truck in our fleet but now we need the 
space for new trucks. Asking $25,000 
for whole unit, will consider selling as 
cab and chassis without tank or pump 

for right price. Please contact us 
at 609-902-5093, ask for Jeff. NJ 

(P03)

HAZARDOUS WASTE UNITS

2009 Peterbilt 340 cab & chassis with a 
Presvac 3,200 U.S. gallon, C/S, D.O.T. 412, 
dump type, vacuum tank and a Presvac 
PV750 pump. (Stock #8412C). 
www.vacuumsalesinc.com  
(888)VAC-UNIT (822-8648).  (PBM)

2010 Peterbilt 340 cab & chassis with a 
Presvac 3,200 U.S. gallon, S/S, D.O.T. 412, 
vacuum tank and Presvac PV750 pump. 
(Stock #7530C).  
www.vacuumsalesinc.com  
(888)VAC-UNIT (822-8648).  (PBM)

2013 Peterbilt 348 cab & chassis with a 
Presvac 3,200 U.S. gallon, C/S, D.O.T. 412, 
dump type, vacuum tank and a Presvac 
PV750 pump. (Stock #9277C).
www.vacuumsalesinc.com  
(888)VAC-UNIT (822-8648).  (PBM)

2011 Peterbilt 348 cab & chassis with a 
Presvac 3,200 U.S. gallon, C/S, D.O.T. 412, 
dump type, vacuum tank and a Presvac 
PV750 pump. (Stock #0200V). 
www.vacuumsalesinc.com  
(888)VAC-UNIT (822-8648).  (PBM)

Used 2020 Peterbilt 348 cab & chassis with 
a Presvac 3,000 U.S. gallon c/s D.O.T dump 
unit. (Stock #055R).  
www.vacuumsalesinc.com  
(888)VAC-UNIT (822-8648).  (PBM)

1997 Ford with Cusco 3,200-gallon DOT 
certified dump and door liquid vacuum 
truck. Cat engine with Moro M9 vacuum 
pump. Runs and pumps excellent. $37,500. 
KLM Companies 617-909-9044  (PBM)

2000 International with Cusco High Dump 
27", DOT Certified, 412 with vacuum pump, 
pressure offload as well. Cummins Power 
with low miles and hours. KLM Companies 
617-909-9044.  (PBM)

 

2007 Kenworth T800 with Presvac 
3,500-gallon DOT Certified dump/door 

vacuum tank, Hibon 900 CFM 27", 
new blower and tank inspections, pre-
emission with 400 CAT with 18-speed 
trans. 44k rears 20k pusher 20k front. 
Great condition. KLM Companies 

617-909-9044. (PBM)

New 3,200 U.S. gallon, carbon steel, D.O.T. 
certified  412 vacuum tank, dump type with 
full open rear door and a Presvac PVB 750 
vacuum-pressure pump installed on a 2021 
Freightliner 108SD cab and chassis. (Stock# 
13938) www.vacuumsalesinc.com 
(888)VAC-UNIT (822-8648).  (PBM)
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P L A C E  Y O U R  A D  O N L I N E  AT  W W W. P U M P E R . C O M  –  I T ’ S  A L W AY S  T H E R E  T O  M E E T  Y O U R  B U S Y  S C H E D U L E

HYDROEXCAVATING  
EQUIPMENT

 

2018 Freightliner 26k, under CDL 
unit w/ ISB Cummins engine, Allison 

4500 transmission. 12,800 miles. 801 
hours. Freightliner has a Vactor Para-
digm Hydro excavator mounted on it. 

Paradigm has the ability to dig w/ water 
or air; the air system is 300 cfm . Unit 
has a 6" boom w/ manual rotation and 
hydraulic raise and lower. 3-yd debris 
tank. Unit is priced to sell $179,000. 
Unit is located in Oklahoma City. 

Contact Tim or Rodney @  
405-495-5110. (P04)

 

99’ Vactor 2100 Fan, Sterling L7501, 
VIN# 2FZNRJBB9XAA73422, CAT 7.2 

L6 engine, 54k mi, 10.6k truck engine 
hours, water pump 80gpm @ 2,500 

psi, 15y debris tank, 1,300g water tank, 
John Deere engine 6068TF. $30,000. 

Runs good. 727-359-4971. FL (P03)

 

08 International 7600 Vactor Hydro-
Ex. Cat C13 engine, Hibon 27" blower, 
12 yd, 1,200-gal water tank, 800,000 

btu HXX burner pkg., 297k miles. 6,864 
hrs. Well maintained & ready to work. 
Asking $135,000. 248-345-3993. 

MI (P04)

JETTERS – TRAILER

 

2018 Spartan Warrior 4018, 
800-hours, Kohler diesel, 500' hose 

included, remote, 300-gal holding tank, 
swivel reel, great machine, stored 

indoors, delivery available. $32,000. 
Call 330-231-5943. OH (P05)

The HotJetII® is a best-selling hot- 
and cold-water drainline cleaner 

featuring a 35hp Vanguard engine 
by Toyota and delivering 10gpm @ 

4,000psi that cleans drains up to 300’ 
and 12” in diameter. Priced at $32,995 
including freight to the lower 48 states, 
the HotJet II® is American made using 
nonpropriety parts for affordability and 
ease in serviceability making its return 

on investment truly impressive. 
Financing available. 800-624-8186; 

sales@hotjetusa.com; 
www.hotjetusa.com (PBM)

JETTERS – TRUCK

1992 GMC top kit, jet engine is a CAT, 
236,000 miles, jet has a new tank (coated 
inside and out), truck is painted and has 
a Perkins engine. New wiring, alternator, 
battery and starter. New valves in pump, 
Pump is a Myers MH7 70 gpm at 2,000 psi. 
$16,500. 313-600-1700. (P03)

LEASE/FINANCING

Western Equipment Finance, a bank-owned 
direct lender, is committed to continuing to 
help you prosper. All Equipment Types, New 
or Used; we have the best rates and terms 
you deserve. App-Only Financing and credit 
decisions within an hour. Call the team you 
can TRUST, Jim Stekl at Western Equip-
ment Finance 701-665-1647. jim.stekl@
westernequipmentfinance.com  (PBM)

PARTS & COMPONENTS 

 

Clear the Main Line with ease, JnA 
Main Line Vac. Just hook the line vac to 
your hose, insert the incoming mainline 

pipe and watch the line come clean. 
Works on 3” & 4” pipe. Free shipping in 
the US. $129.99. Order at jnamainli-
nevac.com. 919-559-9344. (PBM)

ALUMINUM VACUUM PIPES: Parts/pipe to 
help you manage wastewater. Our knowl-
edgeable staff and fast service will help you 
choose and quickly receive the right pipe 
& parts. We can custom build almost any 
aluminum/cast aluminum, black/galvanized 
steel and PVC fitting. Call 800-246-3685. 
Schumacher Irrigation, Inc.  (P08)

PORTABLE RESTROOMS

HUNDREDS of wood skid units for $75 each. 
Available in both Tennessee and Arkansas. 
Please contact Richie White @ 904-802-
9045 or rwhite@fusionsiteservices.com.   
 (P04) 

4,000 used portable restrooms for sale. Up-
dating our fleet to the new Zenith portable 
restrooms from Sansom Industries. Prices 
range from $125 - $325. Call Jim Reisinger 
@ 314-776-4000.  (PBM)

PORTABLE RESTROOM  
TRAILERS 

 

2019 15' JAG Mobile Solution 7-Sta-
tion Restroom Trailer. Cottage Series 
interior design. This unit has three 

toilets in the women's station, one toilet 
and three urinals in the men's station. 
500-gallon waste tank, heating and air 
conditioning. Excellent condition. Used 
in one location for two years. Price - 

$38,000. Call Mike at  
336-240-3367 for more  
information! NC (P03)

 

ASCI 'PRESIDENTIAL' COMFORT 
STATIONS (2000) - Two units avail-
able. Double doors, aluminum steps, 

extended landings, aluminum handrails. 
Interior features: private stalls with 
wooden doors, flushable porcelain 

toilets, wood doors, simulated marble 
interior wall finish, heavy-duty vinyl 

flooring, ladies’ has four stalls (one with 
private basin) and twin-basin vanity, 
men’s has one stall, three wall-hung 
porcelain urinals, two vanities, each 

area climate controlled, back-up 
emergency power access, 1,000-gallon 
waste tank. $27,500 each. Call Edwin 

Scott @ 336-266-6101. NC (P03)

 
2005 Black Tie single ADA restroom trailer. 
Just completely gone through. Cold A/C, hot 
water, new tires, 300-gal tank, fresh paint 
excellent condition ready to put to work. 
$17,950. For info or pics call Steve 863-581-
5680. FL  (P03) 

2001 Keith Huber International pump truck. 2 
Decons, 28' Tonto, 18' Royal, 2001 ASCI, 16' 
Presidential, 26' Presidential, portable toilet 

hauler trailers. 315-437-1291, NY  (PBM)

 

Brand new 2020 custom-made 
Single or can be ADA Restroom Trailer – 
We are the manufacturer, we also make 
hot water sink trailers & shower trailers, 
weed wash trailers, this 1 is designed 
to be operated with wheels removed & 
lowered to the ground, or left up with 
all water running into a holding tank 

or bladder bag, we have a-500-gallon 
holding tank available separately. Fully 

insulated, epoxy, non-slip floor. 1 or 
2 separate entrances, FRP walls, LED 

lighting, roof top air conditioning, elec-
tric strip heater, aluminum exterior, light 
weight. $15,000 OBO as is or ask us for 
an updated quote with how you want 1 

or more finished. Contact: Russ  
928-242-1106, Russ@ElkCreek-
Builders.com. www.sinktrailers.

com. Free pickup or shipping  
available. AZ (P03)
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PORTABLE RESTROOM TRUCKS

 

New 2021 Isuzu NPRHD diesel with 
999-gallon aluminum portable (700/400 

split), Masport HXL4/Honda 13 hp, 
Plug-N-Play vac pump, 12V wash pump 
w/ hose reel, toilet rack, bucket holder, 
hose trays, dual 2" side serv w/ hose 
wand, 4" dish, dual 3" side suction, 

toolboxes. Isuzu Diesel Ext 5 Yr / 200k 
Mile Warranty. $71,500. Call Josh 

918-607-1006. (P03)

2005 Mitsubishi truck, 19,500 GVW, 
294,000 miles, runs, drives and works. 
Transverse 500 waste and 300 fresh tank 
with Honda engine / Jurop pump on flatbed 
with lift gate. Hauls 7 regular units. $10,500 
OBO. 717-284-0303 smexcavating@aol.
com. PA  (P03)

2005 Freightliner M2 Business Class: 
Mercedes MBE 900 with 225 HP and 285k 
miles. Allison automatic transmission, under 
CDL, current DOT inspection and used daily. 
Tires and brakes are 75%. Stainless steel 
tank, 1,000-gallons waste, 200-gallons 
pressurized fresh water, 2 large toolboxes, 
2 unit toilet carrier, NEW vacuum pump. Call 
or text for more information. 734-777-0390. 
$25,000. Delivery available. MI  (P03) 

2004 F-550 6L diesel (head bolts done) 
portable restroom truck. Stake body with 
lift gate, hauls 4 regular units. Slide-in 
aluminum unit with Honda engine, 400-gal-
lon waste/175-gallon fresh. 134,000 miles. 
Ready to work. $14,500 OBO. 717-284-
0303, smexcavating@aol.com. PA  (P03)

 

2011 Ford F450, diesel, auto, 2-wheel 
drive, steel vac tank, 500 waste/250 

water, Conde SD pump. $32,000. Call 
JR @ 720-253-8014, CO. (PBM)

2019 Ford F650 cab & chassis with a Impe-
rial s/s flat vac unit, 300 water/700 waste, 
6 unit capacity with Thieman lift-gate and 
Masport HXL4V pump. (Stock #94456C). 
(888)VAC-UNIT (822-8648)  
www.vsirentalsllc.com. (PBM)

 

2012 F550 Flatbed Delivery Truck, 
4x2 XL 201" 6.7L v-8 diesel, 6-speed 
automatic, ONLY 94,468 miles on new 

motor and turbo, also ONLY 58,462 
miles on A/C compressor and rebuilt 
the drive line and rear deferential. All 

maintenance records on file. 61" x 89" 
lift gate -carries 8 units, tool box on 

each side of the truck, ladder stairs on 
each side. $28,900. Call/Text  

Bill 614-496-5571 or  
billjr@potty4u.com. OH (P03)

 

Texla Services Portable Toilet 
Service Truck Bodies – Standard 
turnkey package mounted on your 

chassis includes: painted body, lighting, 
right angle Jurop, DC10, water hose, 

valves & plumbing and PTO. 1,100/400 
- $22,500; 700/300 - $19,500; 

1,700/600 - $24,500. 
Call 936-641-3938.  

Check us out on Facebook! (PBM)

 

2011 Ford F750, Satellite 1,000 
waste/500 fresh, Burks dc10 water 

pump, Conde vacuum pump. 118,000 
miles, ISB Cummins, Allison automatic, 

hydraulic brakes, no CDL required. 
$52,000. Clean one owner. Skylar 

435-272-7457 or email sky27ews@
gmail.com. UT (P03)

New Imperial 1,300 U.S. gallon, portable 
toilet service unit mounted on a 2020 Ford 
F550 cab and chassis with a Masport HXL4 
pump package. (Stock #13946).  
(888)VAC-UNIT (822-8648)  
www.vsirentalsllc.com. (PBM)

 

2015 Dodge 5500, Cummins auto, 
93,500 miles, aluminum tank, 800 
waste/400 water, DC10 wash down 

Masport pump. Call JR @ 720-253-
8014, CO. (PBM)

 

Chassis 2007 Isuzu NRR Service 
Truck. 19,500lbs with a 132" wheel-
base. Tank is Progress aluminum with 
200-gallon fresh water capacity and 

400-gallon waste capacity installed by 
FMI Portland in June of 2014 along with 
a Honda Direct Drive. Can haul 6 toilets: 
4 with the lift gate up, 2 on the lift gate. 
This truck was a flatbed originally and 
we purchased, installed tank, liftgate, 
and hitch in 2014 for an event vehicle. 

We wanted an NRR for the larger breaks, 
wheels, and lower rear ratio to be able 

to pull trailers and still service up to 
40 toilets on a smaller route. We are 
upgrading our fleet to newer models. 

Maintenance records are available upon 
request. $23,995. Please contact 
kimi@portapros.com or call/text 

541-212-3175 for more information. 
ID (P03)

2008 Isuzu, 1,100/400 alum tank, Masport 
XL4, Burkes DC10 wash-down pump, 
dual-side service, 2 unit hauler, 311,000 
miles (top half rebuilt 5 years ago), all 
maintenance records, includes (2) spare 
Masport XL4 pumps, truck well maintained, 
pics available. portajohn@portajohn1.com 
or 815-877-9770. IL  (P05)

2000 International 4700 cab & chassis with 
a 500 waste/300 freshwater compartment 
with a Masport HXL4V vacuum pump. 
(Stock# 0767C) www.VacuumSalesInc.
com (888) VAC-UNIT (822-8648). (PBM)

New Imperial 980 U.S. gallon, portable toilet 
service unit mounted on a 2020 Ford F550 
cab and chassis with a Masport HXL4 pump 
package. (Stock #13931)  
www.vacuumsalesinc.com 
(888)VAC-UNIT (822-8648).  (PBM)

New 1,600-gallon portable toilet service 
unit. (Stock# 13762)  
www.vacuumsalesinc.com 
(888)VAC-UNIT (822-8648).  (PBM)

Chassis 2014 Isuzu NPR HD Service 
Truck. 14,500 lbs with a 109" wheel-
base. Tank is a 2012 WorkMate Junior 
Slide-In modified and installed on NPR 
HD. Capacity of the tank is 225-gallons 

of fresh water, 300-gallons of waste. Can 
haul 8 toilets, 6 with the flatbed gate up, 

2 on the lift gate. Complete hitch and 
electrics to pull up to 10k trailers. We in-
stalled and modified the slide-in liftgate 
and hitch in 2014 for an event vehicle. 
We are upgrading our fleet to newer 
models; there are no problems that 

we are aware of. Maintenance records 
are available upon request. $32,995, 

please contact kimi@portapros.com 
or call 541-212-3175 for more  

information. (P03)

PORTABLE SINKS

 

Brand new 2020 12-sink, hot water 
trailer, all steel frame undercoated, 

500+ gallons fresh water/500-gallon 
grey water, USB 110V outlet, (4) 110V 
outlets outside, (4) 5,000 lb Leveler 

jacks, aluminum exterior, 12 SS sinks, 
adjustable water faucets (to meet new 
guidelines), paper towel dispensers, 
liquid soap dispensers, plumbed for 

easy winterization, LED interior & ex-
terior lights, high efficiency on demand 
LP water heater, light weight ~ easily 
pulls with 1/2 ton pickup. We are the 

manufacturer in AZ. Also make 16 sinks 
and 20 sinks HW trailers. Discount for 2 
or more. Manufactured IN AZ, don't pay 
to get an Inferior Trailer from back east. 

Call Russ @ 928-242-1106,  
www.sinktrailers.com. (P03)

POSITIONS AVAILABLE

Walter and Son Waste Hauling is looking 
to hire an experienced septic technician. 
We run new Mack Granites with 4310 NVE 
blowers. We are a family-owned business 
located in South Central Wisconsin. Pay and 
benefits are negotiable. Will help relocate 
the right candidate. If interested, please 
contact James at 1-608-289-7876.  (P03) 

Sell your equipment on the web! 
www.pumper.com/classifieds/place_ad

P L A C E  Y O U R  A D  O N L I N E  AT  W W W. P U M P E R . C O M  –  I T ’ S  A L W AY S  T H E R E  T O  M E E T  Y O U R  B U S Y  S C H E D U L E

GapVax, Inc., a nationally recognized manufac-
turing business, is seeking a talented, highly 
motivated individual to fill a full-time Sales 
Position in the Midwest (Iowa based preferred) 
region. GapVax is the leading manufacturer 
of industrial and municipal vacuum units and 
hydro-excavation units in the United States. 
We provide the most reliable, comprehensive, 
and efficient mobile vacuum units in the 
industrial and municipal markets. Specifica-
tions of the position are listed on our website, 
www.gapvax.com, click on the Now Hiring 
link in the left hand column. Send resumes to 
or betty@gapvax.com or 575 Central Avenue, 
Johnstown, PA 15902.  (PBM)

Bright Technologies, a waste & recycling 
equipment manufacturer, is seeking a 
talented, highly motivated individual to fill a 
full-time Sales/Field Technician . Individual 
would be focused on rentals and startup’s of 
the Belt Filter Press Division. The individual 
should have a solid background in water 
and wastewater to help oversee the design 
and management of various projects within 
that division. We manufacture a reliable, 
user friendly, and efficient belt filter press 
for the industrial and municipal markets. 
Send resumes to stuart@sebrightproducts.
com or PO BOX 296, Hopkins MI 49328 Attn: 
Stuart Sebright.  (P03)

PUMPS

Buy & Sell all makes and models, new 
& used vacuum pumps, blowers, high-
pressure water pumps, new and good used 
replacement parts. Buy discounted pumps 
online 24/7. Call us for a current inventory 
list. www.VacuumSalesInc.com,  
(888) VAC-UNIT (822-8648).  (PBM)

PUMPS-VACUUM

Used NVE Challenger 607 liquid cooled 
vacuum vane pump with truck mount 
bracket, muffler, oil tank and gearbox. 
$2,800. 717-284-0303. PA  (P03)

RENTAL EQUIPMENT

Liquid vacs, wet/dry industrial vacs, combi-
nation jetter/vacs, vacuum street sweeper & 
catch basin cleaner, truck & trailer mounted 
jetters. All available for daily, weekly, 
monthly, and yearly rentals. VSI Rentals, 
LLC, (888)VAC-UNIT (822-8648) www.
vsirentalsllc.com. (PBM)

ROLL-OFF TRAILERS

2001 ESP Roll-off trailer: Two (2) container 
roll-off trailer good brakes, tires, frame. etc. 
KLM Companies 617-909-9044  (PBM)

SEPTIC TANK FORMS

Liquidating - good quality-professionally 
built-used - SEPTIC TANK FORMS + RISER/
SPLASH FORMS + Delivery Boom Truck 
+ Bridge Cranes. Equipment list, prices & 
pictures - email tankco@charter.net or call 
931-526-2964. TN.  (P03)

SEPTIC TRUCKS

 
 
 
 

2011 Freightliner M2 112 DD13, Allison 
automatic, 420 HP, original double frame 
from factory with spring suspension, 44K 
rear, 18K front, double lock differential, 

new tires and aluminum rims, new 
4,000-gallon carbon steel tank, new 

Masport Hydra Plug & Play. Call Alan for 
price 786-908-5436. (P03)

2007 Freightliner M2 Business Class: 33k 
GVW, 6-speed manual transmission, 275 
hp, new Virgin 11R22.5 tires mounted on 
aluminum rims, fresh cab and frame paint, 
complete service of all fluids and filters. 
New 2,500 steel vacuum tank complete 
with a 400 cfm pump, 120’ suction hose, 
10’ discharge hose, all stainless steel 
cam and groove fittings plus much more. 
$65,500, includes delivery. Call or text for 
more information 734-777-0390. (P03)

 
 
 
 

2013 Freightliner M2, automatic, Cum-
mins engine, 152,000 miles, brand new 
2,000-gallon carbon steel tank. Brand 

new Moro pump PM70, brand new tires 
and aluminum rims all around. $63,000. 

Call Alan 786-908-5436. (P03)

 
 
 
 New 2021 Kenworth T270 (Non CDL) 

with 1,900-gallon steel vacuum tank, 
Jurop R-260 pump with 363 CFM, 36" 

rear hatch, heavy duty bumper, 1/4" hose 
trays, (2) 4" suction ports, trailer hookups, 
(2) 36" toolbox, 300 HP Cummins, Allison 
auto 2500 RDS transmission. $105,225. 

Call Eric 405-826-4706. (P03)

 
 
 
 New Kenworth T370 (54,000 gvw) 

with 3,550-gallon 1/4" steel powdered 
coated steel vacuum tank, Jurop LC240 
pump, hose trays, 36" rear hatch, heavy 
duty bumper, (2) 4" suction ports, trailer 
hookups, (2) 36" toolbox, 350 hp Cum-
mins, Allison automatic transmission. 

$135,500 + FET. Call Seth 918-688-
5672. (P03)

 
 
 
 

2000 Freightliner FLD 120, 418,583 
miles, Cummins power with 2009 

5,500-gallon Longhorn Trailer. $31,000. 
Contact Bradst.clair@a-ableseptic.

com. Would consider breaking  
them apart. FL (P03)

2004 Sterling Quad Axle, 2011 Advance 
6,500-gallon aluminum tank, Mercedes 425 
hp, 645K miles, 10-speed, 20k front, 40k 
drives, 20k drop axles, non-steerable duels, 
150 Witting Demag, 2-4”, 1-6” heated 
valves, 100-gallon stainless pressurized 
heated wash down, 4 aluminum tool boxes. 
All stainless and aluminum. Used every day. 
Must see 608-626-3371.  (P03)

 
 
 

2007 International 7000 Series w/ a 
2007 Progress vacuum tank - 4,200-gal 
capacity. NVE pump with 250 ft of hose. 
For more information call Gary 215-783-
0099. $40,000 OBO. Truck located in 

Bucks County, PA. (P03)

 
 
 

2020 International HV607, aluminum 
4,000-gallon Imperial tank, Challenger 

4307 blower, heated collars. Only 52,000 
miles. 5-year/150k transferable extended 
warranty. WWETT Show truck. No FET. 

$140,000. 443-235-5979. (P03)

 
 
 

2000 Mack RD688, 350 hp, 8LL trans, 
Jake brake, 18k front, 44k rears, 90% 

rubber, 264k mi, A/C, new tank & pump 
w/only 600 hrs, SS hose trays, (2) front 
intakes, rear intake & discharge, heated 
collars, Masport HXL-400 liquid cooled, 
SeeLevel, comes w/hoses, 50-gal fresh-
water w/12v wash-down pump, pintle 

hitch w/electric, LED strobes. Garage kept. 
Extremely reliable. Pristine condition! 

$79,500. 518-225-2560. (P03)

 
 
 

Freightliner M2 Business Class, CAT 
C7. Septic Truck: 2006 truck, 2016 Jurop 
pump and 2,250-gal tank. 260,000 miles. 

250 foot of hoses. $65,000. Call  
618-614-2560. IL (P03)

 
 
 

2013 Freightliner Cascadia, 10-speed, 
Cummins engine ISX15, 450 hp, 322,000 

miles, double chassis, brand new 
3,600-gallon carbon steel tank, new 

Masport Hydra Plug and Play package. 
$80,000. Call Alan  

786-908-5436. (P03)

 
 
 

2004 Mack Vision, 400 hp, 5,000-gal 
steel tank. In working condition. $45,000. 

Call JB's Line Cleaning  
607-263-9920. NY (P03)
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PORTABLE RESTROOM TRUCKS

 

New 2021 Isuzu NPRHD diesel with 
999-gallon aluminum portable (700/400 

split), Masport HXL4/Honda 13 hp, 
Plug-N-Play vac pump, 12V wash pump 
w/ hose reel, toilet rack, bucket holder, 
hose trays, dual 2" side serv w/ hose 
wand, 4" dish, dual 3" side suction, 

toolboxes. Isuzu Diesel Ext 5 Yr / 200k 
Mile Warranty. $71,500. Call Josh 

918-607-1006. (P03)

2005 Mitsubishi truck, 19,500 GVW, 
294,000 miles, runs, drives and works. 
Transverse 500 waste and 300 fresh tank 
with Honda engine / Jurop pump on flatbed 
with lift gate. Hauls 7 regular units. $10,500 
OBO. 717-284-0303 smexcavating@aol.
com. PA  (P03)

2005 Freightliner M2 Business Class: 
Mercedes MBE 900 with 225 HP and 285k 
miles. Allison automatic transmission, under 
CDL, current DOT inspection and used daily. 
Tires and brakes are 75%. Stainless steel 
tank, 1,000-gallons waste, 200-gallons 
pressurized fresh water, 2 large toolboxes, 
2 unit toilet carrier, NEW vacuum pump. Call 
or text for more information. 734-777-0390. 
$25,000. Delivery available. MI  (P03) 

2004 F-550 6L diesel (head bolts done) 
portable restroom truck. Stake body with 
lift gate, hauls 4 regular units. Slide-in 
aluminum unit with Honda engine, 400-gal-
lon waste/175-gallon fresh. 134,000 miles. 
Ready to work. $14,500 OBO. 717-284-
0303, smexcavating@aol.com. PA  (P03)

 

2011 Ford F450, diesel, auto, 2-wheel 
drive, steel vac tank, 500 waste/250 

water, Conde SD pump. $32,000. Call 
JR @ 720-253-8014, CO. (PBM)

2019 Ford F650 cab & chassis with a Impe-
rial s/s flat vac unit, 300 water/700 waste, 
6 unit capacity with Thieman lift-gate and 
Masport HXL4V pump. (Stock #94456C). 
(888)VAC-UNIT (822-8648)  
www.vsirentalsllc.com. (PBM)

 

2012 F550 Flatbed Delivery Truck, 
4x2 XL 201" 6.7L v-8 diesel, 6-speed 
automatic, ONLY 94,468 miles on new 

motor and turbo, also ONLY 58,462 
miles on A/C compressor and rebuilt 
the drive line and rear deferential. All 

maintenance records on file. 61" x 89" 
lift gate -carries 8 units, tool box on 

each side of the truck, ladder stairs on 
each side. $28,900. Call/Text  

Bill 614-496-5571 or  
billjr@potty4u.com. OH (P03)

 

Texla Services Portable Toilet 
Service Truck Bodies – Standard 
turnkey package mounted on your 

chassis includes: painted body, lighting, 
right angle Jurop, DC10, water hose, 

valves & plumbing and PTO. 1,100/400 
- $22,500; 700/300 - $19,500; 

1,700/600 - $24,500. 
Call 936-641-3938.  

Check us out on Facebook! (PBM)

 

2011 Ford F750, Satellite 1,000 
waste/500 fresh, Burks dc10 water 

pump, Conde vacuum pump. 118,000 
miles, ISB Cummins, Allison automatic, 

hydraulic brakes, no CDL required. 
$52,000. Clean one owner. Skylar 

435-272-7457 or email sky27ews@
gmail.com. UT (P03)

New Imperial 1,300 U.S. gallon, portable 
toilet service unit mounted on a 2020 Ford 
F550 cab and chassis with a Masport HXL4 
pump package. (Stock #13946).  
(888)VAC-UNIT (822-8648)  
www.vsirentalsllc.com. (PBM)

 

2015 Dodge 5500, Cummins auto, 
93,500 miles, aluminum tank, 800 
waste/400 water, DC10 wash down 

Masport pump. Call JR @ 720-253-
8014, CO. (PBM)

 

Chassis 2007 Isuzu NRR Service 
Truck. 19,500lbs with a 132" wheel-
base. Tank is Progress aluminum with 
200-gallon fresh water capacity and 

400-gallon waste capacity installed by 
FMI Portland in June of 2014 along with 
a Honda Direct Drive. Can haul 6 toilets: 
4 with the lift gate up, 2 on the lift gate. 
This truck was a flatbed originally and 
we purchased, installed tank, liftgate, 
and hitch in 2014 for an event vehicle. 

We wanted an NRR for the larger breaks, 
wheels, and lower rear ratio to be able 

to pull trailers and still service up to 
40 toilets on a smaller route. We are 
upgrading our fleet to newer models. 

Maintenance records are available upon 
request. $23,995. Please contact 
kimi@portapros.com or call/text 

541-212-3175 for more information. 
ID (P03)

2008 Isuzu, 1,100/400 alum tank, Masport 
XL4, Burkes DC10 wash-down pump, 
dual-side service, 2 unit hauler, 311,000 
miles (top half rebuilt 5 years ago), all 
maintenance records, includes (2) spare 
Masport XL4 pumps, truck well maintained, 
pics available. portajohn@portajohn1.com 
or 815-877-9770. IL  (P05)

2000 International 4700 cab & chassis with 
a 500 waste/300 freshwater compartment 
with a Masport HXL4V vacuum pump. 
(Stock# 0767C) www.VacuumSalesInc.
com (888) VAC-UNIT (822-8648). (PBM)

New Imperial 980 U.S. gallon, portable toilet 
service unit mounted on a 2020 Ford F550 
cab and chassis with a Masport HXL4 pump 
package. (Stock #13931)  
www.vacuumsalesinc.com 
(888)VAC-UNIT (822-8648).  (PBM)

New 1,600-gallon portable toilet service 
unit. (Stock# 13762)  
www.vacuumsalesinc.com 
(888)VAC-UNIT (822-8648).  (PBM)

Chassis 2014 Isuzu NPR HD Service 
Truck. 14,500 lbs with a 109" wheel-
base. Tank is a 2012 WorkMate Junior 
Slide-In modified and installed on NPR 
HD. Capacity of the tank is 225-gallons 

of fresh water, 300-gallons of waste. Can 
haul 8 toilets, 6 with the flatbed gate up, 

2 on the lift gate. Complete hitch and 
electrics to pull up to 10k trailers. We in-
stalled and modified the slide-in liftgate 
and hitch in 2014 for an event vehicle. 
We are upgrading our fleet to newer 
models; there are no problems that 

we are aware of. Maintenance records 
are available upon request. $32,995, 

please contact kimi@portapros.com 
or call 541-212-3175 for more  

information. (P03)

PORTABLE SINKS

 

Brand new 2020 12-sink, hot water 
trailer, all steel frame undercoated, 

500+ gallons fresh water/500-gallon 
grey water, USB 110V outlet, (4) 110V 
outlets outside, (4) 5,000 lb Leveler 

jacks, aluminum exterior, 12 SS sinks, 
adjustable water faucets (to meet new 
guidelines), paper towel dispensers, 
liquid soap dispensers, plumbed for 

easy winterization, LED interior & ex-
terior lights, high efficiency on demand 
LP water heater, light weight ~ easily 
pulls with 1/2 ton pickup. We are the 

manufacturer in AZ. Also make 16 sinks 
and 20 sinks HW trailers. Discount for 2 
or more. Manufactured IN AZ, don't pay 
to get an Inferior Trailer from back east. 

Call Russ @ 928-242-1106,  
www.sinktrailers.com. (P03)

POSITIONS AVAILABLE

Walter and Son Waste Hauling is looking 
to hire an experienced septic technician. 
We run new Mack Granites with 4310 NVE 
blowers. We are a family-owned business 
located in South Central Wisconsin. Pay and 
benefits are negotiable. Will help relocate 
the right candidate. If interested, please 
contact James at 1-608-289-7876.  (P03) 

Sell your equipment on the web! 
www.pumper.com/classifieds/place_ad

P L A C E  Y O U R  A D  O N L I N E  AT  W W W. P U M P E R . C O M  –  I T ’ S  A L W AY S  T H E R E  T O  M E E T  Y O U R  B U S Y  S C H E D U L E

GapVax, Inc., a nationally recognized manufac-
turing business, is seeking a talented, highly 
motivated individual to fill a full-time Sales 
Position in the Midwest (Iowa based preferred) 
region. GapVax is the leading manufacturer 
of industrial and municipal vacuum units and 
hydro-excavation units in the United States. 
We provide the most reliable, comprehensive, 
and efficient mobile vacuum units in the 
industrial and municipal markets. Specifica-
tions of the position are listed on our website, 
www.gapvax.com, click on the Now Hiring 
link in the left hand column. Send resumes to 
or betty@gapvax.com or 575 Central Avenue, 
Johnstown, PA 15902.  (PBM)

Bright Technologies, a waste & recycling 
equipment manufacturer, is seeking a 
talented, highly motivated individual to fill a 
full-time Sales/Field Technician . Individual 
would be focused on rentals and startup’s of 
the Belt Filter Press Division. The individual 
should have a solid background in water 
and wastewater to help oversee the design 
and management of various projects within 
that division. We manufacture a reliable, 
user friendly, and efficient belt filter press 
for the industrial and municipal markets. 
Send resumes to stuart@sebrightproducts.
com or PO BOX 296, Hopkins MI 49328 Attn: 
Stuart Sebright.  (P03)

PUMPS

Buy & Sell all makes and models, new 
& used vacuum pumps, blowers, high-
pressure water pumps, new and good used 
replacement parts. Buy discounted pumps 
online 24/7. Call us for a current inventory 
list. www.VacuumSalesInc.com,  
(888) VAC-UNIT (822-8648).  (PBM)

PUMPS-VACUUM

Used NVE Challenger 607 liquid cooled 
vacuum vane pump with truck mount 
bracket, muffler, oil tank and gearbox. 
$2,800. 717-284-0303. PA  (P03)

RENTAL EQUIPMENT

Liquid vacs, wet/dry industrial vacs, combi-
nation jetter/vacs, vacuum street sweeper & 
catch basin cleaner, truck & trailer mounted 
jetters. All available for daily, weekly, 
monthly, and yearly rentals. VSI Rentals, 
LLC, (888)VAC-UNIT (822-8648) www.
vsirentalsllc.com. (PBM)

ROLL-OFF TRAILERS

2001 ESP Roll-off trailer: Two (2) container 
roll-off trailer good brakes, tires, frame. etc. 
KLM Companies 617-909-9044  (PBM)

SEPTIC TANK FORMS

Liquidating - good quality-professionally 
built-used - SEPTIC TANK FORMS + RISER/
SPLASH FORMS + Delivery Boom Truck 
+ Bridge Cranes. Equipment list, prices & 
pictures - email tankco@charter.net or call 
931-526-2964. TN.  (P03)

SEPTIC TRUCKS

 
 
 
 

2011 Freightliner M2 112 DD13, Allison 
automatic, 420 HP, original double frame 
from factory with spring suspension, 44K 
rear, 18K front, double lock differential, 

new tires and aluminum rims, new 
4,000-gallon carbon steel tank, new 

Masport Hydra Plug & Play. Call Alan for 
price 786-908-5436. (P03)

2007 Freightliner M2 Business Class: 33k 
GVW, 6-speed manual transmission, 275 
hp, new Virgin 11R22.5 tires mounted on 
aluminum rims, fresh cab and frame paint, 
complete service of all fluids and filters. 
New 2,500 steel vacuum tank complete 
with a 400 cfm pump, 120’ suction hose, 
10’ discharge hose, all stainless steel 
cam and groove fittings plus much more. 
$65,500, includes delivery. Call or text for 
more information 734-777-0390. (P03)

 
 
 
 

2013 Freightliner M2, automatic, Cum-
mins engine, 152,000 miles, brand new 
2,000-gallon carbon steel tank. Brand 

new Moro pump PM70, brand new tires 
and aluminum rims all around. $63,000. 

Call Alan 786-908-5436. (P03)

 
 
 
 New 2021 Kenworth T270 (Non CDL) 

with 1,900-gallon steel vacuum tank, 
Jurop R-260 pump with 363 CFM, 36" 

rear hatch, heavy duty bumper, 1/4" hose 
trays, (2) 4" suction ports, trailer hookups, 
(2) 36" toolbox, 300 HP Cummins, Allison 
auto 2500 RDS transmission. $105,225. 

Call Eric 405-826-4706. (P03)

 
 
 
 New Kenworth T370 (54,000 gvw) 

with 3,550-gallon 1/4" steel powdered 
coated steel vacuum tank, Jurop LC240 
pump, hose trays, 36" rear hatch, heavy 
duty bumper, (2) 4" suction ports, trailer 
hookups, (2) 36" toolbox, 350 hp Cum-
mins, Allison automatic transmission. 

$135,500 + FET. Call Seth 918-688-
5672. (P03)

 
 
 
 

2000 Freightliner FLD 120, 418,583 
miles, Cummins power with 2009 

5,500-gallon Longhorn Trailer. $31,000. 
Contact Bradst.clair@a-ableseptic.

com. Would consider breaking  
them apart. FL (P03)

2004 Sterling Quad Axle, 2011 Advance 
6,500-gallon aluminum tank, Mercedes 425 
hp, 645K miles, 10-speed, 20k front, 40k 
drives, 20k drop axles, non-steerable duels, 
150 Witting Demag, 2-4”, 1-6” heated 
valves, 100-gallon stainless pressurized 
heated wash down, 4 aluminum tool boxes. 
All stainless and aluminum. Used every day. 
Must see 608-626-3371.  (P03)

 
 
 

2007 International 7000 Series w/ a 
2007 Progress vacuum tank - 4,200-gal 
capacity. NVE pump with 250 ft of hose. 
For more information call Gary 215-783-
0099. $40,000 OBO. Truck located in 

Bucks County, PA. (P03)

 
 
 

2020 International HV607, aluminum 
4,000-gallon Imperial tank, Challenger 

4307 blower, heated collars. Only 52,000 
miles. 5-year/150k transferable extended 
warranty. WWETT Show truck. No FET. 

$140,000. 443-235-5979. (P03)

 
 
 

2000 Mack RD688, 350 hp, 8LL trans, 
Jake brake, 18k front, 44k rears, 90% 

rubber, 264k mi, A/C, new tank & pump 
w/only 600 hrs, SS hose trays, (2) front 
intakes, rear intake & discharge, heated 
collars, Masport HXL-400 liquid cooled, 
SeeLevel, comes w/hoses, 50-gal fresh-
water w/12v wash-down pump, pintle 

hitch w/electric, LED strobes. Garage kept. 
Extremely reliable. Pristine condition! 

$79,500. 518-225-2560. (P03)

 
 
 

Freightliner M2 Business Class, CAT 
C7. Septic Truck: 2006 truck, 2016 Jurop 
pump and 2,250-gal tank. 260,000 miles. 

250 foot of hoses. $65,000. Call  
618-614-2560. IL (P03)

 
 
 

2013 Freightliner Cascadia, 10-speed, 
Cummins engine ISX15, 450 hp, 322,000 

miles, double chassis, brand new 
3,600-gallon carbon steel tank, new 

Masport Hydra Plug and Play package. 
$80,000. Call Alan  

786-908-5436. (P03)

 
 
 

2004 Mack Vision, 400 hp, 5,000-gal 
steel tank. In working condition. $45,000. 

Call JB's Line Cleaning  
607-263-9920. NY (P03)
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2001 Kenworth T800 tandem, 4000 
Huber Dominator tank, rebuilt Detroit 60 
series, 13-speed, Becker pump, hoist, 
300-gal w/ pressure water, new frame, 

new clutch & transmission, stored inside. 
$45,000 OBO. 330-231-5943.  

OH (P05)

 
 
 
2009 Freightliner, Detroit 60, 10-speed 

Eaton Fuller, 166k miles w/ a Wittin 
vacuum pump. 150 barrel vac trailer - title 

in-hand, unit's working daily. $60,000. 
Downsizing company. 281-444-8082. 

TX (P03)

 
 
 

2012 International Super Cab pump 
truck with 3 axles (1 lift axle). Transway 
pump package with a 4,000-gallon tank. 
This truck has a newly factory rebuilt Al-

lison transmission with a 1-year warranty. 
The current mileage is 132,915. Asking 

price of $83,000. Great truck that is ready 
to go to work! Call our office  

804-733-1422. VA (P03)

 
 
 

2001 Freightliner FL-112, CAT C-10 
Engine, 460,xxx miles. 9-speed Eaton 

Fuller trans. 2007 3,500-gal steel tank, 
heated valves, Homemade tool box jetter 

(no fresh water tank). Masport pump. 
Purchased a competitor company and 

do not need the truck/equipment. Truck 
runs and operates and was the primary 
vacuum truck used with the previous 

company. Call or Text 330-442-8070. Ask-
ing $38,000 OBO. Cheaper with cash! Can 
also quote shipping if need be. Looking 
to move this truck fast, No reason-
able offer will be refused. OH (P03)

 
 
 
1996 GMC Pump Truck with Cummins 
ISC 285. 36,000 GVW, 8 cylinder, rear-

wheel drive, diesel. 2,300-gallon baffled 
tank. Newer water cooled Masport pump. 
Clean title and good condition. $19,500. 

Contact Ray @ 360-957-0891 or 
alloutsewer@live.com. WA (P03)

 
 
 

1983 Ford Pump Truck. 1,600-gal-
lons. 34,000 GVW. 3208 CAT Engine, 
8 cylinder, rear wheel drive, diesel. 6 
cylinder Thompson Pump. Clean title. 

Good condition. $9,500. Contact Ray 
360-957-0891 or alloutsewer@live.

com. WA (P03)

 
 
 

1998 Kenworth T300, 33,000 GVRW, 
3126 CAT, 7-speed Eaton Fuller, 80,300 
miles. 2,300-gallon J-Eagle tank with 3" 
intake and 6" discharge, Jurop R260D 
pump. Tank and pump are only 3 years 
old. $32,000. Contact Tyler @ 501-

388-6777. AR (P03)

 
 
 

2006/STLG, 4,800-gallon vacuum 
tank, 1/4 inch steel, 2 baffles, trays, hose 

hooks, 3 sight glasses, 36-inch rear 
manway. New transmission as of 2020. 
$65,000. Please contact crestview-
mini1@gmail.com for more informa-

tion. FL (P03)

 
 
 

2006 Freightliner Columbia, Mercedes 
MBE40003200 steel tank, Fruitland pump. 
$38,000. 281-794-3487 or jcooley@
cooleyconstructionllc.com. TX (P03)

 
 
 

1996 International 4900 series, five 
axle, no engine or transmission. 2 links 

10,000 lb drop axles. 4,000-gallon stain-
less steel tank, full dump open back door. 

$25,000. 757-407-4166. VA (P03)

 
 
 

1995 International 4900 Series (rebuilt 
engine), runs good. Has 3,500-gallon 

steel baffled tank. Tank is only 10 years, 
in great shape. Has Masport water-cooled 
pump. Everything in good, working order. 
Needs TLC. Been great truck. Only used 

local hauling. Asking $25,000. For 
more information call 941-639-5055. 

FL (P03)

2001 Freightliner C-120 cab & chassis with 
a 2006 Presvac 3,200 U.S. gallon, C/S, 
dump type unit with a Presvac PV750 pump. 
(Stock #0480C). 
www.vacuumsalesinc.com 
(888)VAC-UNIT (822-8648).  (PBM)

1997 Peterbilt 378 cab & chassis with a 
Presvac 3,000 U.S. gallon, C/S, vacuum tank 
& Masport HXL15WV water cooled pump. 
(Stock #6625C).  
www.vacuumsalesinc.com 
(888)VAC-UNIT (822-8648).  (PBM)

Stainless steel 2010 Polar 3,600-gallon 
tank ready to mount on your chassis or sell 
outright. 20” rear manway, two 4” inch rear 
valves with full stainless hose trays. KLM 
Companies 617-909-9044  (PBM)
 

 
 
 
2013 Freightliner Cascadia, Cummins 
ISX 450 hp, automatic, 487k miles, NEW 
3,500-gallon vacuum tank, interior tank 
lined and coated, NEW Masport vacuum 

pump, aluminum hose trays, 36-inch 
rear manway. $70,000. Phoenix Truck 
Center - Atlanta, GA 404-844-8968. 

(PBM)

 
 
 

Used 2015 International 4300 with 
NEW 2500-gallon steel vacuum tank, alu-
minum trays, NVE 607 Challenger pump, 
Allison automatic transmission. $79,807. 
Stock# 97988. 800-558-2945, impe-
rialind.com, salesinfo@imperialind.

com. (PBM)

2005 Mack CV713 cab & chassis with a 
Presvac 4,200-gallon (200 water/4,000 
waste) tank and Jurop pump. (Stock 
#6025V). www.vacuumsalesinc.com  
(888)VAC-UNIT (822-8648)    (PBM)

 
 
 

2011 Kenworth T800, Cummins ISX 
485, 18-speed, Transway-built 4,000-gal-
lon waste, 200-gallon freshwater with 10 
gpm 3,000 psi jetter. Full hoist, vibrator 

and rear-open door. Transway 1200 pump. 
167,500 miles, 14,500 hours.  

Asking $105,000. 802-658-6243.  
dispatch@pandpseptic.com. VT (P04) 

Pre-owned Keith Huber Dominator, 4,000 
U.S. gallon, two compartment, dump type 
unit, with a Becker 440 vacuum pump 
package. Mounted on a 1999 Sterling  
cab & chassis. (Stock #3408V)  
www.vacuumsalesinc.com  
(888)VAC-UNIT (822-8648)    (PBM)Submit your classified ad online!

www.pumper.com/classifieds/place_ad
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2004 Sterling Quad Axle, 2011 
Advance 6,500-gallon aluminum tank, 

Mercedes 425 HP, 645K miles, 10-speed, 
20K front, 40K drives, 20K drop axles, 

non-steerable duels, 150 Witting Demag, 
2-4”, 1-6” heated valves, 100-gallon 

stainless pressurized heated wash down, 
4 aluminum tool boxes. All stainless and 
aluminum. Used every day. Must see 

608-626-3371. WI (P03)

 
 

2012 Mack GU713 Granite, MP8, 
18-spd, 340,578 miles, original heavy 
spec truck, 82,000lb. gvw, 18,000lb. 
front axle/44,000lb. camelback rears 

suspension/third axle, jake brake, 
4,650-gallon vacuum tank, Masport 
pump, excellent mechanically, truck 

serviced and DOT inspected. $75,500. 
404-844-8968. (PBM)

 

 
 

1991 GMC Kodiak, 2,300-gallon tank, 
427 with 5/2-speed, air brakes, Moro 

M10 pump, recent tune-up, recent 
pump rebuild. 155,000 miles. $17,500. 

Call Kelly 608-835-7767. (PBM)
 

 
 

2014 International 4300, under 
CDL, DT466 diesel, auto., 68k miles. 

New 1,800-gallon steel tank and new 
Masport pump.   

Call JR @ 720-253-8014, CO. (PBM)
 

 
 

Texla Services Vacuum Truck 
Bodies – Turnkey package mounted 

on your chassis includes: painted 
body, lighting, valves, PTO and pump. 

3,600-gallon - $25,000; 2,500-gallon - 
$22,000; 1,500-gallon - $18,500. Many 

custom options are available. Bodies 
out of paint: 2,500-gallon - $13,500. 

Self-contained skids available. 
Call 936-641-3938.  

Check us out on Facebook! (PBM)

1995 Mack CH612 cab & chassis with a 
Presvac 2,300 U.S. gallon, C/S, vacuum tank 
and a Wittig RFL100 vacuum pump (coming 
in August). (Stock # 6224V). 
www.vacuumsalesinc.com  
(888)VAC-UNIT (822-8648)    (PBM)

Vacant manufacturing facility, 51,000 
square feet with high capacity well, with or 
without pretreatment sewage facility. 2000 
Freightliner with 4,100-gallon aluminum 
tank. 1991 GMC with 2,300-gallon tank. 
1979 Articulate John Deere tractor (50 
series engine) and 3,300-gallon Balzer tank 
with injectors. Call 920-290-6452.  (PBM)

Pre-owned 1984 Mack R686ST cab and 
chassis with a 3,000 U.S. gallon, carbon steel, 
vacuum tank unit. (Stock # 6115C).   
www.vacuumsalesinc.com  
(888)VAC-UNIT (822-8648)    (PBM)

Pre-owned 2000 Mack RD686S cab & chas-
sis with a 4,000 U.S. gallon, carbon steel, 
vacuum tank unit. (Stock #0514CV)  
www.vacuumsalesinc.com  
(888)VAC-UNIT (822-8648)    (PBM)

New 4,000 U.S. gallon, aluminum, vacuum-
pressure tank mounted on a 2021 Peterbilt 
348 cab & chassis with NVE Challenger 887 
fan cooled vacuum pump. (Stock #13914). 
www.vacuumsalesinc.com  
(888)VAC-UNIT (822-8648)    (PBM)

Pre-owned 2008 Western Star with a 
5,000-gallon, carbon steel, vacuum tank 
and Wittig WPS150 pump package. (Stock 
#9249C). www.vacuumsalesinc.com  
(888)VAC-UNIT (822-8648)    (PBM)

1995 GMC cab & chassis with a Presvac 
2,500 c/s vacuum tank and Jurop PN58 
pump. (Stock #1176C). www.vacuum-
salesinc.com (888)VAC-UNIT (822-
8648)    (PBM)

SERVICE AND REPAIR

Dynamic Repairs - Inspection Camera Re-
pairs: 48-hr. turn-around time. General Wire, 
Ratech, Ridgid, Electric Eel, Gator Cams, 
Insight Vision, Vision Intruders. Quality service 
on all brands. Rental equipment available. For 
more info. call Jack at 973-478-0893. Lodi, 
New Jersey.  www.dynamicrepairs.biz (PBM)

SLIDE IN UNITS

 
 

NEW aluminum slide-in tanks. 2 
available. 450-gallon (300/150), Honda 

motors, Masport pumps. 
Call JR @ 720-253-8014 or  

Mike @ 303-478-4796, CO. (PBM)
 

TANKS

4,200-gallon steel vacuum tank mfg. by 
Curry Supply Co. 9/14. Comes complete 
with hose trays, NVE Challenger 6078 pump, 
pump mount bracket, oil tank, driveshafts, 
gearbox, etc. $2,800. 717-284-0303 or 
smexcavating@aol.com. PA  (P03)

 
 

Any size tank can be custom built. 
Slide-in tanks in all sizes. Plug and Play 
vacuum pumps are also available.  Call 

Rodney Lane 270-832-3793 for 
pricing. (PBM)  

 
 

50,000-Gallon Septage Storage 
Tank- FREE to someone who will move 

it from existing location. Canton, OH. 
Call 330-494-3000 (PBM)

 

 
 
Tanks in stock, ready to ship out or let 

us install it for you. Restroom, septic, 
grease in stock with mounting kits. 

Call 888-6VACTANK today! (PBM)
 

 
 

Frac Tanks from Geneva Equipment. 
Financing available! Delivered to your 

door! Perfect for: Portable sanitation stor-
age; Dewatering; Wastewater storage 

and treatment; Hydroexcavation; Storm-
water runoff. Geneva has over 1,000+ 
frac tanks available, epoxy linedand 

EPA compliant. Call 855-202-7872 or 
sales@genevaequipment.com www.

genevaequipment.com (PBM)
 

 
 

NEW aluminum tanks & trailers in stock. 
Installation on your chassis available. 

Also, taking custom orders.  
Check out our inventory @  

americantankandtrailer.com or  
call 479-616-7822. AR (P03)

 

New 4,600-gallon Vac-Tank complete with 
full length aluminum hose trays, lighted 
tube sight gauge, painted & lined. SPECIAL 
CLOSEOUT PRICE - $14,975. Please contact 
Air-Flo Mfg./Crown Tank at 607-733-8284. 
NY  (P03)

 
 

Used VAC Tanks. 4,200-gallon - 
$9,900. Gasco Triplex 3364-AL - $750. 

269-751-5167. (PBM)
 

 
 

NEW 2,000- to 2,500-gallon 
aluminum tanks with lights; NEW 
1,800- to 2,500-gallon steel tanks 

with lights. New 450-gallon (300-gal-
lon waste/150-gallon fresh) aluminum 
slide-ins. In stock, ready to ship. New 

and used CDL and non-CDL trucks 
available. 

Call JR @ 720-253-8014 or  
Mike @ 303-478-4796. (PBM)
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2001 Kenworth T800 tandem, 4000 
Huber Dominator tank, rebuilt Detroit 60 
series, 13-speed, Becker pump, hoist, 
300-gal w/ pressure water, new frame, 

new clutch & transmission, stored inside. 
$45,000 OBO. 330-231-5943.  

OH (P05)

 
 
 
2009 Freightliner, Detroit 60, 10-speed 

Eaton Fuller, 166k miles w/ a Wittin 
vacuum pump. 150 barrel vac trailer - title 

in-hand, unit's working daily. $60,000. 
Downsizing company. 281-444-8082. 

TX (P03)

 
 
 

2012 International Super Cab pump 
truck with 3 axles (1 lift axle). Transway 
pump package with a 4,000-gallon tank. 
This truck has a newly factory rebuilt Al-

lison transmission with a 1-year warranty. 
The current mileage is 132,915. Asking 

price of $83,000. Great truck that is ready 
to go to work! Call our office  

804-733-1422. VA (P03)

 
 
 

2001 Freightliner FL-112, CAT C-10 
Engine, 460,xxx miles. 9-speed Eaton 

Fuller trans. 2007 3,500-gal steel tank, 
heated valves, Homemade tool box jetter 

(no fresh water tank). Masport pump. 
Purchased a competitor company and 

do not need the truck/equipment. Truck 
runs and operates and was the primary 
vacuum truck used with the previous 

company. Call or Text 330-442-8070. Ask-
ing $38,000 OBO. Cheaper with cash! Can 
also quote shipping if need be. Looking 
to move this truck fast, No reason-
able offer will be refused. OH (P03)

 
 
 
1996 GMC Pump Truck with Cummins 
ISC 285. 36,000 GVW, 8 cylinder, rear-

wheel drive, diesel. 2,300-gallon baffled 
tank. Newer water cooled Masport pump. 
Clean title and good condition. $19,500. 

Contact Ray @ 360-957-0891 or 
alloutsewer@live.com. WA (P03)

 
 
 

1983 Ford Pump Truck. 1,600-gal-
lons. 34,000 GVW. 3208 CAT Engine, 
8 cylinder, rear wheel drive, diesel. 6 
cylinder Thompson Pump. Clean title. 

Good condition. $9,500. Contact Ray 
360-957-0891 or alloutsewer@live.

com. WA (P03)

 
 
 

1998 Kenworth T300, 33,000 GVRW, 
3126 CAT, 7-speed Eaton Fuller, 80,300 
miles. 2,300-gallon J-Eagle tank with 3" 
intake and 6" discharge, Jurop R260D 
pump. Tank and pump are only 3 years 
old. $32,000. Contact Tyler @ 501-

388-6777. AR (P03)

 
 
 

2006/STLG, 4,800-gallon vacuum 
tank, 1/4 inch steel, 2 baffles, trays, hose 

hooks, 3 sight glasses, 36-inch rear 
manway. New transmission as of 2020. 
$65,000. Please contact crestview-
mini1@gmail.com for more informa-

tion. FL (P03)

 
 
 

2006 Freightliner Columbia, Mercedes 
MBE40003200 steel tank, Fruitland pump. 
$38,000. 281-794-3487 or jcooley@
cooleyconstructionllc.com. TX (P03)

 
 
 

1996 International 4900 series, five 
axle, no engine or transmission. 2 links 

10,000 lb drop axles. 4,000-gallon stain-
less steel tank, full dump open back door. 

$25,000. 757-407-4166. VA (P03)

 
 
 

1995 International 4900 Series (rebuilt 
engine), runs good. Has 3,500-gallon 

steel baffled tank. Tank is only 10 years, 
in great shape. Has Masport water-cooled 
pump. Everything in good, working order. 
Needs TLC. Been great truck. Only used 

local hauling. Asking $25,000. For 
more information call 941-639-5055. 

FL (P03)

2001 Freightliner C-120 cab & chassis with 
a 2006 Presvac 3,200 U.S. gallon, C/S, 
dump type unit with a Presvac PV750 pump. 
(Stock #0480C). 
www.vacuumsalesinc.com 
(888)VAC-UNIT (822-8648).  (PBM)

1997 Peterbilt 378 cab & chassis with a 
Presvac 3,000 U.S. gallon, C/S, vacuum tank 
& Masport HXL15WV water cooled pump. 
(Stock #6625C).  
www.vacuumsalesinc.com 
(888)VAC-UNIT (822-8648).  (PBM)

Stainless steel 2010 Polar 3,600-gallon 
tank ready to mount on your chassis or sell 
outright. 20” rear manway, two 4” inch rear 
valves with full stainless hose trays. KLM 
Companies 617-909-9044  (PBM)
 

 
 
 
2013 Freightliner Cascadia, Cummins 
ISX 450 hp, automatic, 487k miles, NEW 
3,500-gallon vacuum tank, interior tank 
lined and coated, NEW Masport vacuum 

pump, aluminum hose trays, 36-inch 
rear manway. $70,000. Phoenix Truck 
Center - Atlanta, GA 404-844-8968. 

(PBM)

 
 
 

Used 2015 International 4300 with 
NEW 2500-gallon steel vacuum tank, alu-
minum trays, NVE 607 Challenger pump, 
Allison automatic transmission. $79,807. 
Stock# 97988. 800-558-2945, impe-
rialind.com, salesinfo@imperialind.

com. (PBM)

2005 Mack CV713 cab & chassis with a 
Presvac 4,200-gallon (200 water/4,000 
waste) tank and Jurop pump. (Stock 
#6025V). www.vacuumsalesinc.com  
(888)VAC-UNIT (822-8648)    (PBM)

 
 
 

2011 Kenworth T800, Cummins ISX 
485, 18-speed, Transway-built 4,000-gal-
lon waste, 200-gallon freshwater with 10 
gpm 3,000 psi jetter. Full hoist, vibrator 

and rear-open door. Transway 1200 pump. 
167,500 miles, 14,500 hours.  

Asking $105,000. 802-658-6243.  
dispatch@pandpseptic.com. VT (P04) 

Pre-owned Keith Huber Dominator, 4,000 
U.S. gallon, two compartment, dump type 
unit, with a Becker 440 vacuum pump 
package. Mounted on a 1999 Sterling  
cab & chassis. (Stock #3408V)  
www.vacuumsalesinc.com  
(888)VAC-UNIT (822-8648)    (PBM)Submit your classified ad online!

www.pumper.com/classifieds/place_ad
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2004 Sterling Quad Axle, 2011 
Advance 6,500-gallon aluminum tank, 

Mercedes 425 HP, 645K miles, 10-speed, 
20K front, 40K drives, 20K drop axles, 

non-steerable duels, 150 Witting Demag, 
2-4”, 1-6” heated valves, 100-gallon 

stainless pressurized heated wash down, 
4 aluminum tool boxes. All stainless and 
aluminum. Used every day. Must see 

608-626-3371. WI (P03)

 
 

2012 Mack GU713 Granite, MP8, 
18-spd, 340,578 miles, original heavy 
spec truck, 82,000lb. gvw, 18,000lb. 
front axle/44,000lb. camelback rears 

suspension/third axle, jake brake, 
4,650-gallon vacuum tank, Masport 
pump, excellent mechanically, truck 

serviced and DOT inspected. $75,500. 
404-844-8968. (PBM)

 

 
 

1991 GMC Kodiak, 2,300-gallon tank, 
427 with 5/2-speed, air brakes, Moro 

M10 pump, recent tune-up, recent 
pump rebuild. 155,000 miles. $17,500. 

Call Kelly 608-835-7767. (PBM)
 

 
 

2014 International 4300, under 
CDL, DT466 diesel, auto., 68k miles. 

New 1,800-gallon steel tank and new 
Masport pump.   

Call JR @ 720-253-8014, CO. (PBM)
 

 
 

Texla Services Vacuum Truck 
Bodies – Turnkey package mounted 

on your chassis includes: painted 
body, lighting, valves, PTO and pump. 

3,600-gallon - $25,000; 2,500-gallon - 
$22,000; 1,500-gallon - $18,500. Many 

custom options are available. Bodies 
out of paint: 2,500-gallon - $13,500. 

Self-contained skids available. 
Call 936-641-3938.  

Check us out on Facebook! (PBM)

1995 Mack CH612 cab & chassis with a 
Presvac 2,300 U.S. gallon, C/S, vacuum tank 
and a Wittig RFL100 vacuum pump (coming 
in August). (Stock # 6224V). 
www.vacuumsalesinc.com  
(888)VAC-UNIT (822-8648)    (PBM)

Vacant manufacturing facility, 51,000 
square feet with high capacity well, with or 
without pretreatment sewage facility. 2000 
Freightliner with 4,100-gallon aluminum 
tank. 1991 GMC with 2,300-gallon tank. 
1979 Articulate John Deere tractor (50 
series engine) and 3,300-gallon Balzer tank 
with injectors. Call 920-290-6452.  (PBM)

Pre-owned 1984 Mack R686ST cab and 
chassis with a 3,000 U.S. gallon, carbon steel, 
vacuum tank unit. (Stock # 6115C).   
www.vacuumsalesinc.com  
(888)VAC-UNIT (822-8648)    (PBM)

Pre-owned 2000 Mack RD686S cab & chas-
sis with a 4,000 U.S. gallon, carbon steel, 
vacuum tank unit. (Stock #0514CV)  
www.vacuumsalesinc.com  
(888)VAC-UNIT (822-8648)    (PBM)

New 4,000 U.S. gallon, aluminum, vacuum-
pressure tank mounted on a 2021 Peterbilt 
348 cab & chassis with NVE Challenger 887 
fan cooled vacuum pump. (Stock #13914). 
www.vacuumsalesinc.com  
(888)VAC-UNIT (822-8648)    (PBM)

Pre-owned 2008 Western Star with a 
5,000-gallon, carbon steel, vacuum tank 
and Wittig WPS150 pump package. (Stock 
#9249C). www.vacuumsalesinc.com  
(888)VAC-UNIT (822-8648)    (PBM)

1995 GMC cab & chassis with a Presvac 
2,500 c/s vacuum tank and Jurop PN58 
pump. (Stock #1176C). www.vacuum-
salesinc.com (888)VAC-UNIT (822-
8648)    (PBM)

SERVICE AND REPAIR

Dynamic Repairs - Inspection Camera Re-
pairs: 48-hr. turn-around time. General Wire, 
Ratech, Ridgid, Electric Eel, Gator Cams, 
Insight Vision, Vision Intruders. Quality service 
on all brands. Rental equipment available. For 
more info. call Jack at 973-478-0893. Lodi, 
New Jersey.  www.dynamicrepairs.biz (PBM)

SLIDE IN UNITS

 
 

NEW aluminum slide-in tanks. 2 
available. 450-gallon (300/150), Honda 

motors, Masport pumps. 
Call JR @ 720-253-8014 or  

Mike @ 303-478-4796, CO. (PBM)
 

TANKS

4,200-gallon steel vacuum tank mfg. by 
Curry Supply Co. 9/14. Comes complete 
with hose trays, NVE Challenger 6078 pump, 
pump mount bracket, oil tank, driveshafts, 
gearbox, etc. $2,800. 717-284-0303 or 
smexcavating@aol.com. PA  (P03)

 
 

Any size tank can be custom built. 
Slide-in tanks in all sizes. Plug and Play 
vacuum pumps are also available.  Call 

Rodney Lane 270-832-3793 for 
pricing. (PBM)  

 
 

50,000-Gallon Septage Storage 
Tank- FREE to someone who will move 

it from existing location. Canton, OH. 
Call 330-494-3000 (PBM)

 

 
 
Tanks in stock, ready to ship out or let 

us install it for you. Restroom, septic, 
grease in stock with mounting kits. 

Call 888-6VACTANK today! (PBM)
 

 
 

Frac Tanks from Geneva Equipment. 
Financing available! Delivered to your 

door! Perfect for: Portable sanitation stor-
age; Dewatering; Wastewater storage 

and treatment; Hydroexcavation; Storm-
water runoff. Geneva has over 1,000+ 
frac tanks available, epoxy linedand 

EPA compliant. Call 855-202-7872 or 
sales@genevaequipment.com www.

genevaequipment.com (PBM)
 

 
 

NEW aluminum tanks & trailers in stock. 
Installation on your chassis available. 

Also, taking custom orders.  
Check out our inventory @  

americantankandtrailer.com or  
call 479-616-7822. AR (P03)

 

New 4,600-gallon Vac-Tank complete with 
full length aluminum hose trays, lighted 
tube sight gauge, painted & lined. SPECIAL 
CLOSEOUT PRICE - $14,975. Please contact 
Air-Flo Mfg./Crown Tank at 607-733-8284. 
NY  (P03)

 
 

Used VAC Tanks. 4,200-gallon - 
$9,900. Gasco Triplex 3364-AL - $750. 

269-751-5167. (PBM)
 

 
 

NEW 2,000- to 2,500-gallon 
aluminum tanks with lights; NEW 
1,800- to 2,500-gallon steel tanks 

with lights. New 450-gallon (300-gal-
lon waste/150-gallon fresh) aluminum 
slide-ins. In stock, ready to ship. New 

and used CDL and non-CDL trucks 
available. 

Call JR @ 720-253-8014 or  
Mike @ 303-478-4796. (PBM)
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Allan J. Coleman Co. 

Bald Eagle Pellet Co. 

Bucher Municipal North America 

CUES, Inc. 

Duracable Manufacturing Co.

Electric Eel Mfg. 

Enz USA Inc. 

GapVax, Inc. 

Harben, Inc.
 
ISG Rents 

ITI Trailers & Truck Bodies, Inc. 

Imperial Industries, Inc. 

KEG Technologies, Inc. 

Logiball, Inc. 

National Vacuum Equipment, Inc. 

Picote Solutions 

Pik Rite, Inc. 

Prime Resins 

Prokasro Services USA, Inc. 

Sewer Equipment 

SewerProShop, LLC 

Super Products LLC 

TruGrit Traction Inc.

As of 01/26/21

Confirmed York, PA Exhibiting Companies:

Register for FREE online at:
weqfair.com

TANK TRAILER

 
 

2018 - 6,800-gal aluminum pres-
sure/vac, 6” rear valve, digital level 

indicator, no rust on subframe or land-
ing gear, nearly new, tires and brakes 
over 80%! $67,900 OBO. Southern 
WI. Cell - 608-778-0234. (P04)

TOOLS

T&T Tools: Probes, Hooks. Probes feature 
steel shafts with threaded and hardened 
tips. The insulated Mighty Probe™ tested to 
50,000 volts. Top Poppers™ open manhole 
covers easily. Free catalog. www.TandT-
tools.com. Phone 800-521-6893.  (PBM)

Crust Busters - Portable, lightweight ma-
chine guaranteed to mix up septic tanks and 
grease traps! Save time and money! www.
crustbusters.com, 1-888-878-2296.  (PBM)

TOYS
Septic pumper and vacuum die-cast toy 
trucks in your choice of colors and logos. 
Several cabs available. Call 877-450-2100, 
write to Granite State Collectibles, PO Box 
440, New Ipswich, NH 03071; or www.
granitestatecollectibles.com.  (PBM)

TRAILERS-VACUUM/TANKER

 
 

In stock, 6000- and 6300-gallon 
aluminum single-compartment Imperial 

vacuum trailers. Call Cory  
800-558-2945 Ext. 426 (PBM)

 

TRUCKS (DUMP, SEPTIC, MISC.)

 
 

Andy Gump has too many trucks! 
We have all kinds of trucks available - 

pumping trucks, flat beds, combo trucks, 
etc! All diesel fleet. We need to get these 

moved - so don't be scared to make 
an offer! Contact us at marketing@
andygump.com or 661-510-2261. 

CA (P03)

 
 

2011 Kenworth T800. 4,620-gallon 
tank, 391,855 miles, 485 Cummins, 

Heritage Tank, Fruitland pump, tires have 
70%-75% tread life left. Truck runs good. 

All oil and filters have been changed/
replaced, all lights operable, new engine 

oil cooler installed. Asking $89,900. 
Contact Brett for details, 330-531-

3853. Truck is located in Ohio. (P03)

 
 

2011 Freightliner M2 business class, 
Cummins motor, automatic trans, 

263,867 miles, 2,500-gal carbon steel 
tank (1.5 year old & warranty good for 
another 3.5 years), Jurop PTO pump 

Also Includes: - 2”x 25’ cam lock hose 
w/ caps & plugs x4 - 3” x 25’ cam lock 
hose w/ caps & plugs x4 - 2”x3’ stinger 
- 4”-3” reducer fitting - 3”-2” reducer 

fitting - 2”-2” male to male - 2”-2” 
female to female - 3”-3” male to male - 
3”-3” female to female. Bought the truck 
a year and a half ago and haven’t used 
it enough to keep it around. We’ve put 
less than 3,000 miles on it. Everything 
is excellent working condition. Asking 

$49,000 OBO. Call for info or interest 
979-203-4325. TX (P03)

 
 

2012 Peterbilt 389 Cummins, 550 hp 
diesel, manual 18-speed transmission, 

air-ride suspension, quad axle. 4,700-gal 
vacuum tank, bucket seats, Fruitland 
vacuum pump. 288,000 miles, great 

condition. Priced to sell - $78,500 OBO. 
Call Jeff 607-220-9488. NY (P04)

 
 

1999 Freightliner Model:FLD112SD, 
CAT 425 engine, 10-speed manual 

transmission, 3,800-gallon steel tank, 
equipped with a Masport HXL400WV 

pump. Asking $26,000 OBO. For ad-
ditional information or if interested 
please contact Steve at 251-747-

1956. AL (P04)

 
 

2013 International, 52,000 GVW, 270 
HP, only 77,000 miles, equipped with 

NEW hydraulic set bed, 12,000 lb  
capacity. $64,000. Call Dewayne  

256-338-4985. (PBM)

VACUUM EQUIPMENT

 
 

1998 Safejetvac Model 1015, 10-yd 
debris tank/1,500-gal water tank. Myers 
water pump 65 gpm @ 2,000 psi. Roots 
8x24 blower 3,650 cfm @ 15" vacuum. 
Front boom with 8' - 6" extension, 800' 
front reel with rotation and brake. 600" 

of 1" sewer jet hose. Chassis Volvo 
WG-64, 1998 11,8413 miles, CAT 3306 

300 hp, 8,365 hrs. 13-speed Eaton Fuller 
manual trans. $42,950. Contact Tim 
Timmons 205-807-0294 or ttim-
mons@specenviro.com. AL (P03)

VACUUM LOADERS

2017 Guzzler Classic Kenworth Chassis, 
19,500 miles, 4,880-hours - $235,000. 
2013 Guzzler Classic International Chassis, 
43,000 miles, 6,940-hours - $185,000. 
440-813-0025. OH  (P03)

2 - Hepa filter units, 5,000 cfm, a lot of 
extra carbon filters, $8,000 for both units. 
313-600-1700.  (P03)

 
 

FOR SALE INDUSTRIAL VACUUM 
LOADER TRUCK: 2010 GapVax HV-56 

industrial vacuum loader, sn HV56-
0642-10, 15 cubic yard debris tank and 
55-0 gal. water tank, wet/dry filtration 

6 cyclones with 40 filter bags, Easy 
Decon cyclones, with hydro excavation 
package, mounted on a 2010 Peterbilt 

367 chassis, vin 1NPTX4TX6AD110191, 
Cummins 485 HP ISX engine 2100, 
Allison 4500 RDS automatic trans. 

6-speed, toolboxes mounted on truck, 
with hydraulic boom telescopic, 8' power 
extension 16' to 22' reach from center of 
truck. Many other options. This is a very 
clean unit and Ready to go to work! Con-
tact us today!! Asking price: $375,000. 
See our website for spec sheet: www.

hilpipre.com Contact: Hilpipre Auction 
Co. - 319-235-6007 – email:  

sue@hilpipre.com. Located in  
Cedar Rapids, Iowa. (P03)

2003 SuperSucker vacuum loader, 27' 
blower with spare blower for the truck. 400 
HP with Fuller 14708LL trans, 44k rears 20k 
front. Very clean and runs excellent. KLM 
Companies 617-909-9044.  (PBM)

Pre-owned 2008 International 7600, with a 
Guzzler Ace XXS4118TS Wet/Dry Industrial 
Vacuum Loader, 18-yard debris body, dump 
type, carbon steel vacuum tank. (Stock 
#4401C).  
www.VacuumSalesInc.com, 
888) VAC-UNIT (822-8648). (PBM) 

2000 Guzzler Ace International chassis with 
CAT engine. Great running truck and blower. 
Tank body was recently replaced brand new 
from Guzzler. KLM Companies 617-909-
9044.  (PBM)

VACALL ALLVAC AVRB, 18-yard debris body 
mounted on a 2014 Freightliner 114SD cab 
and chassis. (Stock #033R).  
www.vacuumsalesinc.com  
(888)VAC-UNIT (822-8648).  (PBM)

2015 Freightliner 114SD cab & chassis with 
a VACALL AVRB-18 industrial vacuum loader. 
(Available for rent or purchase). (Stock # 
039R). www.vacuumsalesinc.com  
(888)VAC-UNIT (822-8648).  (PBM)
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Phone : (800) 558-2945 Stock Website : Septictruckcenter.com Website : www.Imperialind.com

Please note: Although all specifications are believed to be correct, periodically errors, omissions or changes occur. Imperial Industries Inc. will not be held liable for any errors and omissions. Please verify all specifications with your salesperson. 

4200-Gallon Aluminum Vacuum 
Tank, NVE Challenger 4310 Blower

(940 CFM), Mack mDrive 
12-Speed Automatic Transmission

Mack MP8 13L 425HP Engine

$185,000
Stock #101444

4000-Gallon Aluminum Vacuum 
Tank, NVE Challenger 4307 Blower

(535 CFM), Allison 3000 RDS 
Transmission, Cummins L9 

350HP Engine

2021 Freightliner 2021 Mack

$154,997
+FET

Stock #100299

2500-Gallon Aluminum Vacuum 
Tank, NVE607 Vacuum Pump

(380 CFM), Eaton Fuller 6-Speed,
Cummins B6.7 280HP Engine

2021 International

Stock #101406 $108,867
+FET

We’ve Got Stock On The Ground

Lorem ipsum dolor sit amet 
adipiscing elit, sed do eiusmod  

sedeiusmodtempor.

Your Document

Drive off the lot in a stock unit, 
or build the truck of your dreams!

Tanks available in your choice of metal - steel, aluminum, 

or stainless steel. Call our team today to get a unit custom 

engineered to your specifications! Going on 40 years of 

experience in manufacturing tanks, our team is well 

equipped to help you find the right fit for your residential or 

portable-restroom liquid waste handling needs.

View all of our truck inventory on our new website! Check 

out Septic Truck Center for a wide variety of septic and 

grease trucks, portable restroom service units, DOT code 

trucks, slide-in units, and vacuum trailers.

Septic Truck Center

Find Us On Social Media:



Established 1972Established 1972

4131 Morris Drive
Burlington, Ontario, Canada L7L 5L5
Fax: 905-681-0411

Nationwide Sales & Service

800-387-7763 | 905-637-2353 | www.presvac.com
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Powervac Mini
> Load Deep Pulls  

And/Or  
Long Distances  

With Ease

> Continuous  
Duty Performance  

At Maximum Vacuum

> Oil Free Blower  
Exhaust Air

> Rapid Tank Evacuation  
And Extremely Short  

Recovery Times

> Blower Options:  
Robuschi, Hibon,  
National Vacuum  

& Jurop

> CFM Range:  
500 – 1650 CFM

> No Loss  
Of Payload  
Capacity

> Hydraulic/Belt/ 
Gearbox  
Drive Via  

Chassis PTO

> With The Many  
Options We Provide,  
We Create A Unique  

Solution Tailored  
To Your Requirements

www.presvac.com



