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Contact Alan @ 786-908-5436
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‘09 Peterbilt 335
Automatic

33,000 GVW
196,000 miles

New 2500 gallons  

$60,000

New Tanks  
In Stock

available from  
2500 -5000 gallons

‘08 Freightliner M2
263,000 miles, 10 speed,

425 HP, New tires all around, polished 
aluminum rims, aluminum hose tray, 

40K rear, 20K front
New 4000 carbon steel tank, 

New Masport Hydra pump water cool  

$70,000 

IN  PRODUCTION 

Bio-Products, Packaging and Marketing Experts

1-800-223-3083

FREE Private Labeling  •  Root Control
Septic Solutions  •  Grease Solutions  •  Drainfield Solutions

Or text to 920-288-2847  

Click on Contractors Page:
www.lenzyme.com

Customer’s ask for

Monthly Treatments
Drainfi eld

Rejuvenation Kits 

http://www.lenzyme.com
http://www.27TH-TRUCKS.com
www.roeda.com


WE TREAT YOU
LIKE FAMILY.

(except we won’t ask to borrow the car.)

Knowledgeable owners turn to Transway.  Our custom-built vacuum trucks are assembled with the utmost care 

and attention to detail.  Plus, when it comes to service, Transway really shines.  We believe a promise made 

should be a promise kept.  We believe that old-fashioned values, like honesty & commitment, should never go out 

of style.  We believe that being dependable & trustworthy should be the cornerstone of every company.  We think 

you deserve to be treated like family.  Don’t you?

314 Lake Avenue N., Hamilton, ON  L8E 3A2  |  t:  800-263-4508  |  e:  sales@transwaysystems.com  |  www.transwaysystems.com

CUSTOM BUILT.  DRIVEN BY YOU.

mailto:sales@transwaysystems.com
http://www.transwaysystems.com
www.transwaysystems.com
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Pumper®

Working with competitors, focusing on service and training, 

helped American On-Site Services build a healthy restroom 

inventory.

ON THE COVER: American On-Site Services is celebrating 20 years of serving 

customers in the Spokane, Washington, area. Owners Ted Condon, left, and John 

Condon are shown in the company yard with restrooms from Armal. 

(Photo by Stephen Brashear)
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■

■

One Tough Pump.

314 Lake Avenue N., Hamilton, ON  L8E 3A2  |  t:  800-263-4508  |  e:  sales@transwaysystems.com  |  www.transwaysystems.com

CUSTOM BUILT.  DRIVEN BY YOU.

Since 1957, thousands of companies, from around the globe, have confidently put 

their trust in Fruitland®.  These companies know quite well that the Fruitland® brand 

represents quality, consistent reliability & exceptional performance—even in the most 

demanding settings.  Come and discover why the Fruitland® standard is the standard.

314 Lake Avenue N., Hamilton, ON  L8E 3A2  |  t:  800-263-4508  |  e:  sales@transwaysystems.com  |  www.transwaysystems.com

CUSTOM BUILT.  DRIVEN BY YOU.324 Leaside Avenue  Stoney Creek, ON  Canada  L8E 2N7

T: 905-662-6552  |  TF: 1-800-663-9003  |  F: 905-662-5412 

www.fruitlandmanufacturing.com 

MEMBER OF

®

http://www.fruitlandmanufacturing.com
mailto:sales@transwaysystems.com
http://www.transwaysystems.com
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2013 International 4300 2016 Freightliner M2

2012 International 4400

2007 International 8600

2009-2013 International 4400

 2011 Freightliner M2  2010 Kenworth T-400

DT-466 (245 HP), 125K-250K Miles, 6 Spd & Auto,  

New 2500 Gal. U.S. Tank, New Jurop PN-84  

Razor-Pak Vacuum Pump (317 CFM) 

Starting at $51,000

Cummins ISC, 350K Miles, 9 Spd,  

New 3600 Gal. U.S. Tank, New Jurop LC-420  

Razor-Pak Vacuum Pump (425 CFM) 

$82,000  

Cummins ISL (385 HP), 10 Spd, 213K Miles,  

New 4000 Gal. U.S. Tank Dump,  

New Jurop DL-180 Blower Package (625 CFM) 

$109,500

DT-466 (245 HP), Auto, 197K Miles,  

New 1800 Gal. U.S. Tank, New Jurop  

PN-58 Razor-Pak Vacuum Pump (230 CFM)  

$62,000

Cummins ISB, 52K Miles, Allison Auto,  

New 2500 Gal. U.S. Tank, New Jurop PN-58  

Razor-Pak Vacuum Pump (317 CFM)  

$78,000

 DT-466 (310 HP) 204K Miles, Auto,  

Jake Brake, New 3600 Gal. U.S. Tank,  

New Jurop R-260 Vacuum Pump (363 CFM)  

$79,000 

Cummins ISM (410 HP), 10 Spd, 341K Miles,  

New 4000 Gal. U.S. Tank, New Jurop LC-420  

Liquid-Cooled Vacuum Pump (425 CFM)  

$78,500

UNDER CDL

www.NationalTruckCenter.com

Sold exclusively at  
National Truck Center

2011 Freightliner M2

Cummins ISB, 251K Miles, Allison Auto,  

New 2500 Gal. U.S. Tank, New Jurop PN-84  

Razor-Pak Vacuum Pump (317 CFM)  

$60,000

4  IN  STOCK

PRE-EMISSIONS

BLOWER PACKAGE

2010 International 4400

DT-466 (310 HP), Auto, 162K Miles,  

New 3600 Gal. U.S. Tank Dump Tank, New Jurop 

LC-420 Liquid-Cooled Vacuum Pump (425 CFM)  

$79,500
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MADE IN THE U. A.

A
As I stare out my office windows at the persistent rainfall, my thoughts 

turn to the many pumpers who are frustrated by the weather this time 

of year. They face challenges like slippery mud everywhere they go to 

provide service, thawing ground that can pose costly and messy problems, 

and impatient customers facing flooded, failing systems.

It’s a time where demand is high for a septic service, but many pump-

ers have to sit on their hands, unable to scramble the crews to help out at a 

time of need. Of course, the situation tends to be more dire where I am in the 

Upper Midwest, but springtime weather creates unpredictability that would 

drive any contractor nuts.

Here a few of the weather woes you may encounter as you wait for the 

2019 busy season to kick into gear and what you can do to try and cope with 

the situation:

 

Weight restrictions are imposed to protect your rural roads.

The northern regions of the U.S. and Canada experience extreme freeze-

thaw conditions that make roads susceptible to damage from your heavy work 

trucks, especially in the month of April. States, counties and townships often 

post weight restrictions during the spring that can severely curtail your ability 

to serve customers. During parts of a two-month period between March and 

May, you may not have regular access to your biggest vacuum trucks.

So what can you do?

First, look for ways to legally run down the road. Perhaps your bigger 

trucks will run under the maximum allowable weight at half capacity and 

make more trips to the disposal plant. Or confine your work to your smaller 

service trucks and calibrate the capacity of any of your tanks to make sure 

you will not be over the limit if you are stopped for an inspection. Conduct 

an annual review with your local highway department officials to determine 

which roads can be used — those with a more significant roadbed — and 

which must be avoided completely.

 

Waterlogged drainfields are causing the phone to ring off the hook.

Isn’t it just the way things go that your call volume for emergency ser-

vice would spike just when you are least able to provide quality service for 

your customers? You try to train homeowners to get in the habit of calling 

for routine maintenance and pumping the sludge from potentially problem-

atic septic tanks every few years. You’d rather come out when drainfields are 

high and dry, the ground is as hard as cement and effluent isn’t backflowing 

into the settling or pump tanks. But people can’t seem to connect the wet 

spring season with nagging septic problems.

So what can you do?

First off, the spring season offers a handy reminder of the importance 

of consumer education about septic system operation. Remember these 

emergency calls throughout the year, and remind your regular customers 

to schedule inspections and pumping in the summer, fall and even winter if 

that’s possible. If you work in a climate that has significant freezing, encour-

age customers to add a riser to bring access to the surface and make it pos-

sible to service the tank in the slower winter season.

All of that is well and good for prevention, but what about customers 

who need help right now? Use those lighter trucks I talked about earlier and 

carry some extra suction hose. You may be able to run legally on the road, 

but you likely want to avoid private driveways and never pull onto the grass 

during a thaw cycle (or in almost any situation, really). Talk to your highway 

commissioners and local health department about your customer’s predica-

ment. Ask if restrictions can be waived in the case of an emergency. Find out 

if smaller equipment — even a smaller aluminum vacuum tank on a trailer 

— can be used in dire circumstances. Communication with these officials is 

important. Just like you, they don’t want septic systems to fail and create a 

hazard for homeowners or potential groundwater contamination.

 

Every crevice of your new truck is filthy. Your guys return to the shop 

covered in mud.

I’ll bet you cringe anytime you see that major investment pull into the 

yard covered in mud and sloppy road grime. You bought that truck partly 

to show your company’s professionalism, but it’s a never-ending battle to 

maintain it as a symbol of your quality service. And even more, accumulated 

crud can promote corrosion, prematurely aging the truck you spent hard-

earned money to buy.

READING BETWEEN THE LINES

(continued)

April Showers Bring 
Soggy Springtime Fun
It seems like Mother Nature lives to mess with your pumping business this time of year. 
Here’s a greatest hits list of April challenges and suggestions to overcome them.  By Jim Kneiszel, Editor

Talk to your highway commissioners and local health 

department about your customer’s predicament. … 

Communication with these officials is important. 

Just like you, they don’t want septic systems to fail 

and create a hazard for homeowners or potential 

groundwater contamination.
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Contact Jim with 

your comments, 

questions and 

opinions at  

editor@pumper.com. 

mailto:editor@pumper.com


• 2 year/100K mile warranty on engine, transmission 
   and rear end for Class 6 and Class 7 vehicles.

• 1 year/100K mile warranty included on engines for class 8 vehicles.

2013 Hino
260 h.p., Auto, AC,  

New 2500 Gal., Jake Brake  

2006 International 8600 
4000 Gal., Auto, Pre-Emission

2007 Sterling 9500
New 4100 Gal., Low Miles, 460 h.p., 10 spd.

Seven 2007 Peterbilt 378s
Low Miles, 475 h.p., Cummins ISX, 8 spd. LL

2005, 2006, 2008 Macks In Stock!
4100 Gal., New Tank and Pump, 400 h.p., 10 spd.

 

$67,000
 

$77,000

 

$69,000

 

In Progress
 

Call for Price

 MADE IN THE U.S.A.

NEW & USED IN STOCK

BUY FACTORY DIRECT

2011 International Prostar
4,000 Gal., Cummins ISX, 450 h.p., 10 spd.

Full Hydraulic Dump 

 

Call for Price

PRE-EMISSION PETES
7 to Choose From!

Available Options:

• Hydraulic Hoist System

• Rear Opening Door

• Multiple Compartments

• Heated Valves

• Electronic Gallon Indicator

• Interior Plumbing

• Fluid Level Indicator

• Pump & Blowers

• Interior Epoxy Coated Tank

• Lift Axles

• Jetter Box

• Heavy Duty Jetter System

• 20K Front Axles

Contact Jim with 

your comments, 

questions and 

opinions at  

editor@pumper.com. 

www.vacuumtruckusa.com
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So what can you do?

One idea is to take that new rig off the road during the sloppiest time of 

the year. Do you have older trucks that can do the lion’s share of the work this 

month? If you must run your new truck in the worst weather, do you have the 

resources to clean it regularly and thoroughly — even daily if it’s warranted 

by your workload? Give your workers the tools and time necessary to put 

your trucks away clean at night. It will pay off in your improved reputation 

and at trade-in time. If you don’t have a convenient wash bay at your dispos-

al, can you hire a truck-wash service to ensure trucks stay in tiptop shape?

And what about your crews coming back wet and muddy at day’s end? 

Do you have a locker room and showers in the shop where they can clean 

up before going home? If not, is this something you could add for next year? 

And have you looked into hiring a laundry service so workers don’t have 

to take their dirty uniforms home to clean every night? This might be more 

popular as an employee benefit than you think.

 

 IT’LL BE OVER SOON

It won’t be long before those May flowers replace the April showers. Un-

til then, best of luck keeping all the crud inside the tank. Do you have other 

springtime concerns we can address in the future? Do you have other sug-

gestions for getting through this messiest of all seasons for pumping profes-

sionals? Send your tips to me at editor@pumper.com or post your comments 

on the Pumper Facebook page. ■

®

AES Group
Brazil

+55 (21) 99044-7887

Dealer 
In:

A vacuum-assisted pumping nozzle that simplifies the 

transference of liquids and highly viscous materials. 

It provides nearly limitless vertical lift and distance 

capability while pumping a wide range of materials.

THE MOST VERSATILE TOOL IN THE INDUSTRY

PressureLift.com
972-355-0550  

866-504-6596

POWER through with a

Available 
In: 2" - 8"

Authorized  
Stocking  

Dealer For 

PATENTED

GIVE YOUR 

PUMP A 

BOOST

GIVE YOUR 

PUMP A 

BOOST

Dewaters Overnight

Consistent Results

Low Energy Use

Self-Cleaning

> All Stainless Steel &  
PVC construction

>Roll-Off Frame

>Very Forgiving

>Amazing results

Patent #9,828,274

OVERNIGHT DEWATERINGOVERNIGHT DEWATERING

If it will Floc,  
it will work.

In the Round Dewatering
ITRDewatering.com 
317-539-7511

facebook.com/PumperMag

twitter.com/PumperMag

youtube.com/PumperMagazine

linkedin.com/company/pumper-magazine

Socially Accepted

mailto:editor@pumper.com
www.pressurelift.com
www.itrdewatering.com


■

www.satelliterestroomtrailers.com
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Secondary Shutoffs

2100 EAST BOOTH ST. • SEARCY, AR 72143
Fax: 501.279.0003 • E-mail: sbs3647307@gmail.com

12" Primary Shutoffs
21" & 36" Manways

Sight Glasses, Valves & Couplings

Tanks  

Of Various 

Sizes And 

Stages  

Of  
Completion 

In Stock

PUMP
DISTRIBUTOR

M BATTIONI
M CHALLENGER
M FRUITLAND
M JUROP
M MASPORT
M MORO

Pump Rebuild Kits In Stock

800.364.7307

B A S E  TA N K  P R I C I N G

BASE TANKS INCLUDE:
• 1/4" Thick Steel • Primary Shutoff  

• Pipe Reinforced Baffles  
• Flanged & Dished Heads  
• 21" Top & Rear Hatches  

• Full Length Under Carriage on Bottom of Tank

2100 gal .....$5800
2500 gal .....$6740
3000 gal .....$7575

3360 gal .....$8140
3570 gal .....$9000
4000 gal .....$9920

STAINLESS STEEL & STEEL UNITS - 
CALL FOR INFORMATION

TANKS TO YOUR DESIGN

TANKS SHIPPED TO YOUR LOCATION

mailto:sbs3647307@gmail.com
www.mightyprobe.com


www.norweco.com
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emails and alerts
Visit Pumper.com and sign up for 

newsletters and alerts. Get exclusive content 

delivered right to your inbox, and stay in the 

loop on topics important to you!

want more?
Find us on Facebook at 

facebook.com/PumperMag 

or Twitter at twitter.com/

PumperMag

It pays to be strategic and 
smart about marketing. 
Poorly thought-out marketing 
promotions can lead to 
lukewarm results.

— 5 Marketing Mistakes to Avoid

pumper.com/featured

CONNECT WITH US

PUMPER TRUCK PRIORITIES

consistency 
& cleanliness
Even though the jobs may 

be dirty, it’s important to 

Kirt Pelster to have a consistent, clean look along with a signature 

color on his septic trucks. Having a professional looking fleet, he says, 

shows that Deuces Wild Septic Service takes pride in what it does. 

Deuces Wild services the entire state of North Dakota, is certified by 

the National Association of Wastewater Technicians and also cleans 

the grease traps for all the Walmarts and Sam’s Clubs in the region. 

Read more about the company online.

pumper.com/featured

BRANCHING OUT

vacuum truck 
versatility
Like many contractors 

located in more rural areas, 

Willco Septic in Choctaw, 

Oklahoma, has actively 

branched out over the years 

into several different niche 

markets to generate more 

revenue streams. Doing so 

also opens up opportunities 

to cross-market the 

company’s various services 

to customers. Good 

examples include pumping 

grease traps and car wash 

pits and installing concrete 

storm shelters, says Billy 

Williams, the company’s 

owner. 

pumper.com/featured

special considerations
If you have a customer who would like to open up 
a spa or is already offering spa services and is served 
by a septic system, there are numerous concerns 
to be addressed in the design and management 
of the system. In this online exclusive article, Sara 
Heger with the Onsite Sewage Treatment Program 
in the Water Resources Center at the University of 
Minnesota talks about some of those concerns.

pumper.com/featured

TIPS FOR USING LINKEDIN

brand building
As the owner of a small business, 

you’re not just the one who signs 

the paychecks. You’re the face of 

the company, and you’re its primary 

ambassador to the broader business 

community and to the public in 

general. As such, it’s important to be 

conscientious about cultivating your 

personal brand in addition to your 

corporate brand. One way you can do 

that is by ensuring that your personal 

LinkedIn page has just the right level 

of polish. Start with these five 

guidelines and tips.

pumper.com/featured

SPAS ON SEPTIC SYSTEMS 

Pumper.com
Visit the site daily for new, exclusive content. Read our blogs, 

find resources and get the most out of Pumper magazine. 

Only 265K miles, 330 HP, 10 spd,  
4000 gallon steel vac tank, Jurop LC-420 vac pump,  

vac system is 5 years old

 DT-466E, 245 HP,  
Allison auto, 119K miles, 33# GVW,  2500 gallon steel 

vac tank,  Jurop R260 vac pump.

 NON CDL, MFDT 230 HP, 
Allison auto, 147K miles,   1870 gallon steel vac tank, 

 Jurop PN-84 vac pump.

 Detroit DD13, 435 HP, 
jakes, 10 spd,  3360 gallon steel vac tank,  

 Masport Hydra vac pump.

 Detroit 505 HP, 
jake, 8LL, full lockers, 20# fronts, 46# rears,  

4700 gallon steel vac tank, NVE Challenger vac pump.

 NON CDL, Cat 210 HP,  
6 spd, 150K miles,  1870 gallon steel vac tank,  

 Jurop PN-84 vac pump.

 DT-466E 210 HP,   
Allison auto,   2300 gallon steel vac tank,  

 Jurop PN84 pump.
 350 HP, auto, jake,  

20# lb fronts,   3500 gallon steel vac tank,  
 Masport Hydra liquid cooled vac pump.

Cummins 425 HP, jake, 10 spd,  
low miles,  3360 gallon steel vac tank,  

 Masport Hydra vac pump.



  Delivery Available Anywhere in the Lower 48!! www.TransportTruck.com

NON CDL

IN PROGRESS

IN PROGRESS

IN PROGRESS

Ask for Scott – 888-395-7551  After hours call Scott at 816-590-4076

TRANSPORT TRUCK SALES, INC.

2 AVAILABLE

2007 Mack Vision, Only 265K miles, 330 HP, 10 spd,  
4000 gallon steel vac tank, Jurop LC-420 vac pump,  

vac system is 5 years old

Call For Pricing!

 2007 International 4300, DT-466E, 245 HP,  
Allison auto, 119K miles, 33# GVW, NEW 2500 gallon steel 

vac tank, NEW Jurop R260 vac pump.

Call For Pricing!

1-YEAR NATIONWIDE  
DRIVE TRAIN WARRANTY

2014 International 4300, NON CDL, MFDT 230 HP, 
Allison auto, 147K miles,  NEW 1870 gallon steel vac tank, 

NEW Jurop PN-84 vac pump.

 Call For Pricing!

1-YEAR NATIONWIDE DRIVE TRAIN  
AND EMISSIONS WARRANTY

2012 Freightliner Cascadia, Detroit DD13, 435 HP, 
jakes, 10 spd, NEW 3360 gallon steel vac tank,  

NEW Masport Hydra vac pump.

Call For Pricing!

1-YEAR NATIONWIDE DRIVE TRAIN  
AND EMISSIONS WARRANTY

2012 Freightliner Coronado SD, Detroit 505 HP, 
jake, 8LL, full lockers, 20# fronts, 46# rears,  

4700 gallon steel vac tank, NVE Challenger vac pump.

Call For Pricing!

1-YEAR NATIONWIDE DRIVE TRAIN  
AND EMISSIONS WARRANTY

(2) 2005 Freightliner M2, NON CDL, Cat 210 HP,  
6 spd, 150K miles, NEW 1870 gallon steel vac tank,  

NEW Jurop PN-84 vac pump.

Call For Pricing!

1-YEAR NATIONWIDE  
DRIVE TRAIN WARRANTY

2006 International 4300, DT-466E 210 HP,   
Allison auto,  NEW 2300 gallon steel vac tank,  

NEW Jurop PN84 pump.

Call For Pricing! 

1-YEAR NATIONWIDE  
DRIVE TRAIN WARRANTY

NEW 2019 Peterbilt 348, 350 HP, auto, jake,  
20# lb fronts,  NEW 3500 gallon steel vac tank,  
NEW Masport Hydra liquid cooled vac pump.

Trades welcome!

 2011 Peterbilt 386, Cummins 425 HP, jake, 10 spd,  
low miles, NEW 3360 gallon steel vac tank,  

NEW Masport Hydra vac pump.

Call For Pricing!

1-YEAR NATIONWIDE DRIVE TRAIN  
AND EMISSIONS WARRANTY

http://www.TransportTruck.com


18     Pumper • April 2019

www.lmtmfg.com
www.septiconline.com


BEST IN DURABILITY

  Fits all size restroom haulers

  Hand truck accessibility - can be used to get under 
the skid to lift the unit up and move it around

BEST IN
ACCESSIBILITY

  The perfect, easy to 
maneuver with one person 
wheelchair accessible and 
family restroom 

 Available in either 40 or 74 
gallon tank configurations

BEST IN
VERSATILITY

  Ultra smooth surface inside 
and out is resistant to graffiti 
and makes cleaning a breeze

  Extra deep molded-in grab 
handles for loading and 
maneuverability NEXT GENERATION SKID

SUMMIT

GLACIER II

Get the BEST in 
portable sanitation.

866.293.1502  fivepeaks.net  info@fivepeaks.net

mailto:info@fivepeaks.net
www.fivepeaks.net


COME 
TOGETHER

PUMPER PROFILE

Service Group of Louisiana helps Gulf Coast 
customers with party planning, disaster 
recovery and cleaning up any mess 
By Betty Dageforde

Service Group of Louisiana
Lafayette, Louisiana

Louisiana

OWNERS: Frank Gerami II and 

Frank Gerami III

FOUNDED: 1995

EMPLOYEES: 85

SERVICE AREA: 150 miles along 

the Gulf Coast 

SERVICES: Portable sanitation, solid waste 

management, party supplies

WEBSITE: www.servicegroupcompanies.com

G
rowth has been the name of the game for the Service Group of 

Louisiana. The company, headquartered in Lafayette, is owned 

by Frank Gerami II and his son Frank Gerami III. From its roots 

as a party supply rental company in the 1990s, it has expanded into 

portable sanitation and solid waste management. Along with adding 

new service lines, about 10 years ago the company began an aggres-

sive acquisition program, and since that time, the employee count 

has grown from 16 to 85. They’ve also expanded geographically and 

now have satellite offices along the Gulf Coast and the Interstate 10 

corridor in Sulphur, as well as Beaumont and Pecos, Texas.

Because of the acquisitions and additional services, by 2016 

things were getting a little unwieldy in Lafayette when they ended up 

operating out of four locations. The Geramis started floating the idea 

of bringing everything in that city together under one roof. In 2018 

construction was completed on their new company headquarters.

 

THREE COMPANIES IN ONE

Service Group provides equipment and supplies for everything 

from disaster recovery to the ultimate party. It is divided into three 

divisions operating under separate names, each with about 25 to 30 

employees.
(continued)

Working in the company yard, Josh Liner, 
fleet operations manager, preps restrooms 
for delivery. (Photos by Daniel Landry)
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http://www.servicegroupcompanies.com


www.gapvax.com
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Clockwise from right: Technician 
Pasquale Gomez cleans a restroom 

from Satellite | PolyPortables.  Marty 
Thibodeaux works in the Service Group 
of Louisiana offices. Employee Edward 

Chevalier pulling from the rental inventory 
to fill a customer order.

Party Central is the party supply rental compa-

ny. It was started by the elder Gerami in 1995 when 

he and his partners sold their oil field inspection 

business. The company rents every type of party ob-

ject from tables and dishes to dance floors and chan-

deliers. They also operate a storefront, open six days 

a week, so customers can stop by and rent items off 

the shelf.

“We do everything from weddings to sporting 

events, nonprofit fundraisers and air shows,” Frank 

Gerami III says. “We provide tents for Louisiana State 

University and the University of Louisiana for football season.” For larger 

events, a company representative stays on site to troubleshoot issues that 

may arise. The company is registered with many venues in the area, as well 

as wedding and event planners.

Event Solutions is the portable sanitation division. It was started in 2007 

about the time the younger Gerami came on board when he left his job as 

an oil and gas landman to get away from life on the road. To get into it, they 

bought out the company they had been renting portable restrooms and trail-

ers from.

Growth was explosive, and today they have 4,000 units (mostly Poly-

John and Satellite | PolyPortables — “in every color under the sun”), 35 rest-

room trailers (Advanced Containment Systems, Wells Cargo, Rich Specialty 

Trailers and Forest River), six shower trailers (Wells Cargo), two laundry 

trailers (company-built), two decontamination trailers (Advanced Contain-

ment Systems), and 25 vacuum trucks (Dodge 5500s, Ford F-550s and Hinos 

built out by FlowMark Vacuum Trucks, Imperial Industries and Keith Huber 

and outfitted with Masport pumps). About half their work is for construction 

and industrial customers, the other half for events.

Deep South Containers is their 

solid waste management company. 

In 2014 the company purchased an existing business they had a working 

relationship with. “The opportunity came to get involved in that business 

and we saw it as a good fit with the services we offered, and to expand on 

those services,” Gerami III explains. Equipment includes 1,500 roll-off con-

tainers in sizes ranging from 10 to 40 yards from Roll Offs USA and Waste-

quip, with Galbreath hoists operating on Mack trucks. They also have 2-, 4-, 

6- and 8-yard front-load containers for commercial waste (Roll Offs USA and 

Wastequip).

 

ON THE OFFICE SIDE

The three divisions are supported by about 15 shared office and admin-

istrative employees. Two computer software programs help them handle 

dispatch, routing and billing. Event Solutions and Deep South Containers 

use The Service Program (Westrom Software). Party Central uses Point of 

Rental Software, which is specifically designed for supply rental businesses. 

We feel that 
what we 

do is something 
that is needed. 
Whether it’s on 
the sanitation 
side or the trash 
side, we feel we’re 
contributing 
in helping our 
community be a 
cleaner and better 
place. 

FRANK GERAMI III

(continued)
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The LD-18 Digital Water Leak Detector 

uses patented technology to significantly  

reduce ambient noises from dogs bark-

ing, footsteps, people talking, etc. The 

digital amplifier samples the sounds 

every few tenths of a second, rejecting 

intermittent sounds instantly. 

See the LD-18 at www.subsurfaceleak.com.

(408) 249-4673
www.subsurfaceleak.com

NVE 866 and 4307  
Packages Available

Pumps  
For Sale

NEW ENGLAND 
DISTRIBUTOR  Need Equipment? Contact Us We Can Get It.Conde

TANK SERVICES, INC

TANK SERVICES, INC

TANK SERVICES, INC

TANK SERVICES, INC

TANK SERVICES, INC

TSITSI
TANK SERVICES, INC

Jerry Blake
Cranston, RI     

jerry@tankservicesinc.com   

Cell: 401-688-0043

Amanda Hensarling
Baytown, TX    

amanda@tankservicesinc.com

Cell: 401-339-9992

Professionals in the Vacuum Tank & Trailer Industry
866-720-4999   www.tankservicesinc.com

CALL TODAY FO
R

 SAVINGS

 2010 International

2019 Peterbilt 337

Slide-In Units
Restroom 

TanksSelf Contained Unit

2019 Hino2019 Peterbilt 337

(2) 5,000 Gal.  
Aluminum tanks

7000 - 9000 Gal. Aluminum 
Tri-Axle Trailers

Call For Pricing

NEW

Standard Units In Stock
IN STOCK

Call For Pricing

NEWNEW

IN STOCK

3600 gal. steel tank, 

Masport HXL400

330HP, auto, 2800 gal. aluminum tank,  

NVE 4310 blower package.

500-1,000 gal’s, 

1 or 2 compartment;  

Select a pump package  

& engine HP.  

All light weight aluminum,   

Many available options.

600 gal. steel tank,  

33.5 HP Kubota diesel engine 

(choice of pumps),  

200 gal. poly tank,  

6 gpm 3,000 psi jetter.

2500 gal. tank  

NVE 607

300 HP, Allison auto, NVE 607 pack,  

2800 gal. aluminum tank.

Ready to mount  

our chassis  

or yours.

Air ride suspension (tri-axle), pump platform, 

bright finish, LED lights, Betts valves.

In Stock

2019 Kenworth T880
IN STOCK

5000 gal. aluminum vacuum tank,  

NVE 4310 package.

Stainless steel and 

aluminum available 

in various sizes 

and compartments.
We feel that 
what we 

do is something 
that is needed. 
Whether it’s on 
the sanitation 
side or the trash 
side, we feel we’re 
contributing 
in helping our 
community be a 
cleaner and better 
place. 

FRANK GERAMI III

http://www.subsurfaceleak.com
http://www.pumper.com
mailto:jerry@tankservicesinc.com
mailto:amanda@tankservicesinc.com
http://www.tankservicesinc.com
www.propump.com
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■

We just hired 
a branding 

company because 
we haven’t done 
much advertising. 
Our brands, we 
feel, are strong 
and have been 
around for a while. 
But to make the 
connection — that 
the different brands 
are connected — is 
something we’re 
trying to perfect. 

FRANK GERAMI III

“It does everything — billing, dispatching, routing, inventory 

control, purchase orders — the whole 9 yards,” Gerami III says. 

They also use PartyCAD design software to facilitate planning 

of equipment and facility layouts. Technicians have company-

supplied iPhones.

The marketing staff is currently focused on figuring out how 

to capitalize on the synergy between the three divisions.

“That’s something we’re in the process of working on,” 

Gerami III says. “We just hired a brand-

ing company because we haven’t done 

much advertising. Our brands, we feel, 

are strong and have been around for a 

while. But to make the connection — 

that the different brands are connected 

— is something we’re trying to perfect.”

Employee management is handled 

by a human resources 

manager. “We feel that we 

treat our people fairly,” 

Gerami III says. “We have 

a good benefits program. 

We really don’t have 

much turnover. We’ve 

been fortunate to have a 

good group of people.” 

When looking to hire, 

they start by asking for re-

ferrals from their current 

staff before working with 

an employment agency.

 

EXPANSION AND

CONTRACTION

A customer reloca-

tion in 2014 was the impe-

tus for the company to open their first satellite office. “The customer moved 

to Sulphur to do some work and asked if we would go with them,” Gerami 

III says. It also gave them the opportunity to diversify their customer base, 

he says, since there are a lot of industrial companies in that area, which they 

don’t have in Lafayette. For similar reasons, in 2016 they opened the Beau-

mont branch and in 2017 the office in Pecos.

Coordination between the offices is handled through on-site opera-

tions managers, frequent visits and daily contact. All three locations offer 

the full range of company services with accounting and administrative func-

tions handled out of the main office.

Meanwhile, in Lafayette it was getting harder and more inefficient to 

manage multiple locations. The company also needed more storage space 

for equipment and vehicles. For a couple years they thought about building 

a facility, and by 2017 they were ready to make the move. The first hurdle was 

finding the right location.

“We have a retail operation on the party rental side so we had to have 

a location that could still service those customers, as well as a location that 

could provide the storage needs for the waste and sanitation sides of the 

business,” Gerami III says. “There was a property I stumbled across and then 

we contacted a Realtor.”

 

PURPOSE-BUILT HQ

The process took about a year beginning with clearing the empty wood-

ed lot and planning the design.

Right: Employee Cruz 
Regaldo prepares a 

load of equipment for 
customer delivery.

Below: Frank Gerami 
III is shown with a 

trailer from Rich 
Specialty Trailers.

With their headquarters on the Gulf Coast, it was inevitable the Service 

Group of Louisiana would get involved in disaster recovery work. “It’s a major 

focus for our company,” says Frank Gerami III, co-owner. “Of course, it’s not 

every week, but when a disaster does occur in our region, we definitely re-

spond to it. Sanitation needs and waste removal are critical.”

The company has contracts with all the states along the coast and will 

go any distance to respond to a disaster. They have serviced weather events 

in Louisiana, Texas, Florida, Mississippi and Alabama. Governmental agencies 

constantly monitor the weather and give the company notice. “Once we get 

put on standby, we start getting ourselves and our equipment in gear,” Gerami 

says. “We make sure everything is secure on our end so whenever we need to 

deploy, we’re ready to go.”

Typically they provide support services for base camps and mobilization 

areas for agencies such as the National Guard, Red Cross, local police and util-

ity companies. All of their service lines are involved, Gerami says. “We deploy 

roll-offs, portable toilets, hand-wash stations, tents for shelter, food and sleep-

ing tents, tables and chairs.” For large deployments, company personnel will 

stay on site for the duration of the event.

Having trained personnel is key to success in this type of work. “We defi-

nitely train our people,” Gerami says. “A lot of it falls within our normal scope 

of work that we provide year-round anyway; it’s just a little more intense and 

the environment is more hazardous.

“We have meetings and discuss safety and how to handle certain situa-

tions and the conditions in those environments,” he continues. “Obviously you 

have flooded roads and high winds. So we have guys who know how to go out 

there and handle those situations.” Keeping communication lines open and 

navigating flooded roadways are two of the biggest challenges, he says. They 

rely on both cellphones and satellite phones.

Occasionally those disasters hit close to home and affect employees 

directly. “We focus on accommodating those employees and helping them,” 

Gerami says. “At the same time, we’ve been able to overcome those hurdles 

and do our job, which can be challenging. Due to the nature of the business 

we’re in, it’s a juggling act. But we’ve always managed to do it.”

Disaster recovery a specialty
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“My dad designed the facility himself,” Gerami III 

says. “We do a lot of design work with the PartyCAD 

program because of the different events we participate 

in, so he pretty much laid out the building. And then 

obviously it was tweaked once we got our contractor 

involved.”

The 60,000-square-foot facility sits on 10 acres. The main building hous-

es administrative employees and the retail showroom, which is connected 

to the party supply warehouse. 

A mechanic shop and three-bay 

truck wash are in a separate build-

ing. Trucks, restrooms, trailers and 

roll-offs are stored in the yard.

The logistics of move in were 

carefully planned. “We came up 

with a very detailed plan so we’d 

have as minimal issues as possi-

ble,” Gerami III says. They decided 

to begin the move over the July 4, 

2018, weekend as it’s a slower time 

for them. Their biggest concern was 

making sure the phones and com-

puters worked so those were set 

up first. After office personnel and 

furniture were moved, they worked 

on Party Central, the most compli-

cated move due to the number of 

items in inventory. Event Solutions 

was next, followed a couple weeks 

later by the Deep South Containers 

staff and equipment.

Everything was moved by 

company equipment and personnel. “We have all the trucks and the trailers 

and the people, so we just did it ourselves,” Gerami III says. “It was a fairly 

easy move from that aspect since we do that every day, day in and day out, 

anyway as far as loading and unloading for different events. Overall it was a 

very smooth transition.”

 

MORE GROWTH

Gerami III says it’s been a fun business. “It allows you to be involved in 

these different community events. It’s never the same day to day.” It also gives 

them a sense of satisfaction, he says. “We feel that what we do is something 

that is needed. Whether it’s on the sanitation side or the trash side, we feel 

we’re contributing in helping our community be a cleaner and better place.”

He says the future will be more of the same. “Our plans are to continue 

providing the services we provide. And we’re always looking for opportunities 

to grow, whether it’s through acquisition, organically or geographically.” ■

Advanced Containment Systems, Inc.
800-927-2271
www.acsi-us.com

FlowMark Vacuum Trucks
833-653-8100
www.flowmark.com
(See ad, page 37) 

Forest River, Inc.
574‑266‑7520
www.forestriverinc.com/restroomtrailers

Imperial Industries, Inc.
800‑558‑2945
www.imperialind.com
(See ad, page 47) 

Keith Huber Corporation
800‑334‑8237
www.keithhuber.com
(See ad, page 66) 

Masport, Inc.
800‑228‑4510
www.masportpump.com
(See ad, page 29) 

Point of Rental Software
800‑944‑7368
www.point‑of‑rental.com

PolyJohn
800‑292‑1305
www.polyjohn.com
(See ad, page 95) 

Rich Specialty Trailers
260‑593‑2279
www.portablerestroomtrailer.com

Satellite | PolyPortables
800‑328‑3332
www.satelliteindustries.com
(See ad, page 49) 

Wastequip
866‑480‑1879
www.westromsoftware.com

Westrom Software
877‑468‑9278
www.wastequip.com

  MORE INFO

We just hired 
a branding 

company because 
we haven’t done 
much advertising. 
Our brands, we 
feel, are strong 
and have been 
around for a while. 
But to make the 
connection — that 
the different brands 
are connected — is 
something we’re 
trying to perfect. 

FRANK GERAMI III

Colby Duhon 
washes down his 
service truck from 
Imperial Industries 
and carrying a 
Masport pump.

TRUCK SALES | EXPERT SERVICE | PARTS | FINANCING

See our entire inventory at 

truckcountry.com

Call 920-997-4922

2019 Freightliner 122SD, 470 HP — DD13, 

Allison Auto., 5000 Gal. Aluminum NVE 4310 

Blower, Full Lockers, Air Ride.  

2020 M2106 with 4000 Gal. Tank, 

350 HP Allison Automatic, Air Ride, Full 

Lockers, 4000 Gal. Aluminum NVE 4307 

Blowers.

2019 Freightliner 108SD, 370 HP Cummins,  

Allison Automatic, Air Ride, Full Lockers, 

4200 Gal. Aluminum Imperial, 4310 NVE 

Blower.

Trucks Built to Work!

2020 M2106 300HP Cummins L9, Allison 

Auto, Air Ride, Diff Lock, 2500 Gal. Imperial 

Tank with NVE 607 Pump.

http://www.pumper.com
http://www.acsi-us.com
http://www.flowmark.com
http://www.forestriverinc.com/restroomtrailers
http://www.imperialind.com
http://www.keithhuber.com
http://www.masportpump.com
http://www.point%E2%80%91of%E2%80%91rental.com
http://www.polyjohn.com
http://www.portablerestroomtrailer.com
http://www.satelliteindustries.com
http://www.westromsoftware.com
http://www.wastequip.com
www.truckcountry.com
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Septic-Scrub™ is a superior product for 

the maintenance and restoration of 

septic system drainfields. Customers 

appreciate that it is environmentally 

safe, contains no organic 

chemicals and does 

not produce any 

toxic by-products. 

Most importantly, 

Septic-Scrub works. 

It breaks down sulfide 

buildup in the biomat 

and soil to allow for 

better water absorption. 

Learn more about 

Septic-Scrub at www.arcan.com.

Used by More Professional Pumpers
to Increase Their Business

Backed By Science ■ Proven with Experience ■ Many Satisfied Homeowners

For information on increasing
sales and providing a valuable
service to your customers, 
call Arcan Enterprises at 
888-35ARCAN (352-7226)

Septic-ScrubSeptic-Scrub
™

Septic-Scrub

P.O. Box 31057

Clarksville, TN 37040

Septic and Portable Restroom Trucks in Stock

980 SteelAluminum

OUR OPEN and SHUT CASE

For loving p-pod. 

http://www.arcan.com
www.robinsontanks.com
www.ritam.com
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COLLAPSE 
P-POD

Back view

STACK 
P-POD

LOVE 
P-POD

Front view

by Advantage Engineering

You will love our P-Pod™ Portable Sanitation restrooms because they collapse and stack for easier transport and storage. 

Your customers will love our distinctive design and comfort.  Case closed! 

Give us a call, email p-pod@tryadvantage.com or visit our web site for more information or to order on-line:

www.p-pod.ca   |   1.877.737.7535

TM

U.S. and International Patents Pending.  P-Pod is a registered trademark of P-Pod, Inc., licensed by Advantage Engineering Inc..

OUR OPEN and SHUT CASE

For loving p-pod. 
Smarter Portable Sanitation

mailto:p-pod@tryadvantage.com
http://www.pumper.com
http://www.p-pod.ca
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■

A
new state Legislature is in office in Florida, and one of the early bills 

introduced in Tallahassee would establish inspection standards for 

onsite wastewater systems.

HB 85 came from Rep. Will Robinson, R-Bradenton, who says one of his 

campaign issues was solving the problem of the Indian River Lagoon. The 

lagoon is formed by the Indian River where it runs between the mainland 

and barrier islands on the state’s eastern shore. It stretches about 100 miles 

from about Orlando south to near Miami, and it has been plagued by algae 

blooms in part attributed to untreated wastewater from onsite systems.

“I heard about nothing else more than red tide during the course of 

my campaign,” Robinson tells Florida Politics. “Even at my victory party, a 

supporter said to me, ‘Will, do something. Big or small, do something about 

red tide.’”

Robinson’s bill would require the state Health Department to identify 

all onsite systems in the state and compile that information in a database. 

Beginning in 2022, the bill would require onsite systems to be inspected at 

least every five years unless the system is covered by an operating permit.

A companion bill in the state Senate (SB 214) has already picked up an 

endorsement from the Naples Daily News. The newspaper writes such rules 

are a necessary step in the struggle to improve the state’s water quality. And 

while there are numerous causes of water pollution, the paper writes, “It’s 

unreasonable to assume that septic tanks aren’t part of the problem as well.”

The bill contains a couple of surprises, says Roxanne Groover, executive 

director of the Florida Onsite Wastewater Association.

One is the existence of that companion bill in the Senate. It’s unusual to 

have bills moving simultaneously in both houses of the Legislature, she says. 

This may indicate that the thinking of legislators has moved beyond where it 

was a couple of years ago when a similar bill failed to pass.

In the meantime, Florida news has been full of stories about algae 

blooms and red tides, and that may have built public demand for action. 

The danger with HB 85 is that people will heap too many expectations on it, 

Groover says. Lawmakers think requiring maintenance will take care of the 

blue-green algae blooms and the red tide, she says. Everyone agrees main-

tenance is good, she says, but “everyone knows from the science of nitrogen 

reduction that it’s hard to find what causes red tides. This (bill) is not the 

silver bullet.”

Groover says that while the state Health Department would be required 

to compile information about onsite systems, it could do so only from exist-

ing information such as plans on record. The bill expressly forbids depart-

ment staff from making a site visit.

A possible obstacle to HB 85 is in the history Groover mentioned. Two 

years ago, a bill was introduced that would have mandated onsite system 

inspections when a property is sold. The bill didn’t make it in the face of 

complaints from the real-estate industry, which worried that inspections 

could slow home sales and burden homeowners with unanticipated costs. 

Required inspections were dropped in favor of a form telling buyers that sys-

tems should be inspected every three to five years. The watered-down bill 

passed the House 117-2, but it died in a Senate committee.

 

South Dakota

A petition questioning the ability of municipalities to regulate onsite 

systems will be withdrawn, says a new majority of the West Dakota Water 

Development District. Early this year, the board voted 6-3 to end its petition 

to the State Water Management Board.

Last summer, the former district board voted to ask the state board 

whether onsite systems installed before 1975 are subject to local regulations. 

Later the district board voted to spend up to $7,500 for a lawyer to advocate 

for the petition before the state board. The money and petition aided former 

Pennington County Commissioner George Ferebee who has spent years op-

posing local regulation of onsite systems. He got into legal trouble with the 

county over his own system.

Many members of the public were outraged at the district water board’s 

use of taxpayer dollars in this way, and in the fall election they replaced 

three members of the board with people who opposed the petition and the 

expenditure.

 

Massachusetts

The health board for the town of Westport is debating whether to re-

quire homeowners to spend money on denitrifying onsite systems. The 

board has been asked to consider such a regulation as part of continuing 

work to reduce nitrogen pollution in the east branch of the Westport River.

At a December meeting, opinion was split on when and whether the 

board should take action. Chairman William Harkins suggested stormwater 

runoff may be a larger problem than onsite systems. Some town officials say 

action should wait until the results of a $180,000 study are in. The board’s 

vice chairman Maury May says homes in more affluent areas should be re-

quired to install denitrifying systems, but not homes whose owners are fi-

nancially stretched, reports The Herald News of New Bedford.

Westport is located on the south coast of Massachusetts and borders 

Rhode Island.

 

New Jersey

Gov. Phil Murphy is dropping a proposed rule that would have allowed 

more development in the Highlands region by increasing the density of on-

site systems. This region of northern New Jersey is the source of drinking 

water for Newark and Jersey City, among other areas.

Rules and Regs is a monthly feature in Pumper. 
We welcome information about state or local 
regulations of potential broad interest to onsite 
contractors. Send ideas to editor@pumper.com.

RULES & REGS

Florida Legislature Revisits 
Onsite Inspection Requirement
By David Steinkraus

mailto:editor@pumper.com
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Former Gov. Chris Christie proposed the 

rule to allow one onsite system per 25 acres of 

forested land instead of the one system for each 

88 acres allowed under a 2004 law. That law, the 

Highlands Act, was applauded by conservation-

ists but opposed by people who say it unfairly re-

duced the value of their property.

The Christie rule was already in jeopardy 

when Murphy killed it. In a rare use of their con-

stitutional power, the state Senate and Assembly 

voted in January 2018 to invalidate the Christie 

rule, saying it violated the intent of the High-

lands Act.

Yet the standard may still change. Some law-

makers say the 2004 density rule retards growth 

of the Highlands’ economy. The state Depart-

ment of Environmental Protection says it would 

re-evaluate the evidence compiled by the Chris-

tie administration and consider what onsite den-

sity standard is appropriate.

 

New York

East Hampton Village is considering a code 

amendment that would require advanced onsite 

systems for new homes and large home expan-

sions. The proposal follows actions by other com-

munities in Suffolk County, and the county itself, 

that require denitrifying systems.

Suffolk County, which occupies the east-

ern end of Long Island and includes the wealthy 

Hamptons communities, has thousands of 

homes that use cesspools for onsite treatment. 

Laws to require advanced onsite systems are 

intended to help solve water-quality problems 

along the county’s shore.

At a working meeting, former Village Ad-

ministrator Larry Cantwell told the East Hamp-

ton board he supports the code amendment, but 

he said it falls short because it would allow peo-

ple to replace existing systems without upgrad-

ing to advanced technology systems.

In a related matter, nearby Shelter Island is 

considering requiring a denitrifying onsite sys-

tem for any real-estate sale. The island is on the 

north side of Long Island, while East Hampton 

is on the south shore. It will be up to the Shelter 

Island board to decide whether the requirement 

would apply to all property transfers or only 

sales, who would be responsible for the cost and 

whether property owners would have a required 

time to comply.

 

Indiana

Allen County is considering changes to its 

onsite ordinance that could increase costs for 

homeowners by several hundred dollars. The 

county is in northern Indiana and includes 

the city of Fort Wayne. “A good portion of what 

we’ve proposed are clarifications on the intent 

of the rules,” says Health Department Adminis-

trator Mindy Waldron, according to The Journal 

Gazette.

She says the department looked at 14 years 

of data from the county’s water management dis-

trict in compiling its suggested changes. Most of 

those include best practices used in the industry 

for 25 years, she says.

There would be a ban on flexible couplings 

secured to sewer pipes by steel hose clamps un-

less the connection is to an existing sewer pipe 

made of a material not compatible with the pipe 

installed. Onsite systems would require a clean-

out for a visual inspection.

“There is, to be honest, potential for some 

requirements to be several hundred dollars more 

for certain types of systems, to make sure they 

have the right type of electrical panel or junction 

box, those types of things,” Waldron says. “But 

when you amortize that over the life of the sys-

tem, about 10 to 30 years, a few hundred dollars 

is a drop in the bucket compared to one sewage 

backup into your home or the potential for early 

(system) failure.” ■

http://www.pumper.com
www.masportpump.com
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www.MilwaukeeRubber.com 

800-325-3730
Hose | Couplings | Valves | Pumps | Rubber Products   

Vacuum Accessories | Safety Equipment 

Hose Distributor

HOSE & EQUIPMENT 
SPECIALISTS

Delivered Price – Quantity Discounts
WaterCannon.com         1.800.333.9274 (WASH)

Industry Trained Staff

Orlando | Phoenix | Minneapolis | Hattiesburg | Melbourne | Toronto | Bogota   Int’l: 1-321-800-5763

Water Cannon is proud to be a MWBE

en Espanol: 1.800.917.9274

available from 8:30 a.m. to 6:00 p.m. weekdays E.S.T.

Customizable  
Jetter Packages

Cabinet 
Hot Water 
Heaters

12 or 120 Volt – 
Up to 2,000,000 

BTU’s
20 GPM

Hot Water LP
Natural Gas 

Oil Fired

Diesel 
Engine -  
Diesel 
Burner

Hydraulic Driven 
20 GPM up to 5000 PSI

3.5 GPM 
3500 PSI
7.5 HP

Portable  
Gas  

4000 PSI

Car And  
Truck Detailer 

Auto-Stop/Start - 
Complete  
with Reel 
100' Hose

Hot 
Water  
150° F – 

6'x6"

225 Gallon 
Gas and Diesel

7000 PSI  
Gas or  
Diesel  

Powered

Portable  
Auto/Truck 

Detailer

Hot Water
Electric  

Powered –  
Oil Fired

Hot Water 
Portable – 

Electric

Electric  
Heated –  
Electric  
Motor

High Capacity  
10 GPM

Up to 5000 PSI

3.5 GPM 
3500 PSI
 7.5 HP

Up to 50 HP
Up to  

8000 PSI

Industrial 
Package

 Hose Reel

Yard duty 
Trailer – 

100 Gallon

Up to  
10 GPM

 11,500 PSI

Up to 
2,000,000 

BTU’s
20 GPM

12 GPM – 
3500 PSI 

Honda
Kohler
Lifan

Portable 
Electric - 
Low RPM

Hot Water 
Portable  
420 cc 
Gas

Hot Water 
Portable 

440 cc Gas

Hot Water 
Portable 
Honda  
389 cc

Hot Water 
Portable 
440 cc

Hot Water 
Portable 
Honda  
389 cc

Indoor Electric  
5 to 50 HP

4 GPM
4000 PSI
120 Volt

4 GPM
4000 PSI
120 Volt 

4 GPM
4000 PSI
120 Volt

4 GPM
4000 PSI
12 Volt

208/  
440/  

575 Volt
Up to  

15000 PSI

4 GPM
4000 PSI
12 Volt

http://www.MilwaukeeRubber.com
http://www.watercannon.com/c-48-pressure-washers.aspx
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More News and Stories at Pumper.com/featured

See what’s not in print!

MORE?!

LiquidTruckSolutions.com Call Today for Specs and Pricing  800.327.5431

2020 Peterbilt 348, Cummins 350 hp, 10 spd, chrome package,  

4000 gal. carbon steel tank, 530 cfm pump. $137,500 Plus FET

2019 Peterbilt 337, 300 hp, chrome package, diff Lock, air ride, 

2500 gal. alum. tank, auto, 407 cfm pump. $124,800

2020 Mack, Cummins 350 hp.  Allison auto, 4000  gal. carbon steel tank,  

60K GVWR, 512 cfm pump, chrome package. $151,900 Plus FET

2020 Freightliner M2, 300 hp, diff lock, air ride,  

2500 gal. steel hoist tank. auto, 512 cfm pump

Full Service Shop & Parts Department

Tank Swap 

Alum., Steel & Stainless Steel Tanks

Specializing in Custom Built Trucks

We Buy Direct From Peterbilt, Kenworth,  

Mack, Freightliner, Ford, International,  

Dodge, Isuzu and Hino Chassis

• Roger, Regional Manager 305-409-8603 

• RJ, Inside Sales 786-328-9330 

• George, VP of Sales 954-558-0816

Tank Truck Manufacturing Since 1950

2020 Peterbilt 348, 350 hp, Auto,  

4000 alum. tank, 512 cfm pump. $149,800 Plus FET 

In Stock

http://www.pumper.com
www.liquidtrucksolutions.com
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And take your customers with you!

The New

Zenith

844-972-6766 • SAINT LOUIS, MISSOURI  • SANSOMINDUSTRIES.COM

Zenith

10-year Limited Warranty 

sansom ad 2018 go first class 2 page flyer_Zenith  11/6/2018  3:12 PM  Page 2

B 
oth employers and employees frequently say the annual performance 

review process is one of the most awful, detestable parts of work. You 

may have heard the grumbling if you conduct employee reviews in 

your wastewater-related business.

Two common complaints are that reviews are a waste of time and they 

are too stressful. Managers hate spending all the time compiling the reviews. 

For example, last year, accounting firm Deloitte calculated that its manag-

ers spent a combined 2 million hours each year just putting together perfor-

mance reviews.

Employees fear being judged unfairly during performance reviews, par-

ticularly if the manager is only focusing on their most recent accomplishment 

(or failure) rather than on a major accomplishment from eight months ago.

Despite the complaints, there are certainly people who enjoy performance 

reviews and companies whose review methods are innovative and enriching.

A recent poll from TINYpulse, which specializes in employee engage-

ment issues, sought to find out exactly who hates performance reviews the 

most. Their findings are surprising, revealing that older workers are more 

likely to go along with the traditional review process, while the youngest 

workers fear and loathe it the most. The poll is a must-read for any manager 

with young millennial employees.

TINYpulse polled more than 1,000 employees and turned up six sur-

prising facts about their feelings toward performance reviews:

1. Many feel reviews are outdated.

Thirty-seven percent of poll respondents agree reviews are outdated, re-

ferring to processes that involve spreadsheets or even handwritten notes. By 

2015, millennials became the largest demographic group in the workforce. 

This is a generation raised with iPhones and Twitter. So it’s no wonder they 

might balk at filling out a review on paper. Millennials are probably wonder-

ing, “Is there an app for that?”

2. Millennials fear reviews.

Of the three major generations addressed in the TINYpulse poll — baby 

boomers, Gen X and millennials — millennials were most fearful of reviews. 

A little more than 24 percent of millennials say they feared the review pro-

cess, compared to 16 percent of Gen X and 14 percent of baby boomers. Mil-

lennials also rated their stress about reviews more highly than the other two.

3. Women fear reviews more.

TINYpulse also found women fear performance reviews more than 

men do; 21 percent of women say they are afraid of the review process, while 

just 14 percent of men were afraid of a review. But women were braver in 

one area — 40 percent say they want their direct manager to conduct their 

review, while only 29 percent of men did.

4. Annual reviews still popular.

A majority of respondents — just below 50 percent — say they pre-

fer a review once a year. Quarterly reviews were a second preference at 23 

percent. But this trend isn’t firm. Consulting giant Accenture (with 330,000 

employees) recently announced it would do away with annual performance 

reviews in favor of a system where employees receive feedback on a more 

flexible basis.

5. Millennials want reviews more often.

Hopefully you’re not sick of hearing about millennials — especially 

because their influence over reviews really will be huge. Only 38 percent of 

millennials prefer an annual review, compared to 44 percent of Gen X and 

an astounding 58 percent of baby boomers. Millennials are more diverse in 

their preferences, with 28 percent preferring a quarterly review and 22 per-

cent desiring a biannual review. And 9 percent were willing to undergo a 

monthly review, compared to just 4 percent of baby boomers.

6. Compensation is lacking.

Last, but not least, is the issue of compensation. A stunning 41 percent 

of respondents say their performance review did not result in a pay increase. 

Not surprisingly, 64 percent say they wanted their performance review tied 

to compensation.

A MORE MODERN PROCESS

The takeaway from the TINYpulse poll seems to be that reviews are 

probably here to stay, but they will go through some drastic changes under 

the influence of millennials. There are already mobile apps emerging to or-

ganize the review process by allowing managers and employees to rate per-

formance whenever they feel like it. So if you’re used to a once-a-year review 

in a document or spreadsheet, get ready for some changes. ■

BUILDING THE BUSINESS

Millennial Employees Drive Changes 
in the Performance Review Process
As younger workers dominate the ranks of your small business, you may have to modernize 

the way you give feedback and offer pay raises  By Dana Manciagli
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Dana Manciagli is a career 

expert, Fortune 500 sales 

and marketing executive, 

member of the board of 

Junior Achievement and 

author of Cut the Crap, 

Get a Job! Contact her at 

www.danamanciagli.com.

A stunning 41 percent of respondents say their 

performance review did not result in a pay increase. 

Not surprisingly, 64 percent say they wanted their 

performance review tied to compensation.

http://www.danamanciagli.com


And take your customers with you!

No one has ever been sorry that they bought THE BEST.

Go! First Class

The New

Zenith

• Hygenic and convenient, HANDS-FREE
extry/exit

• Double thickness walls, doors, and
jambs

• Taller, wider, and bigger

• Smooth walls for easier cleaning

• Larger 80-gallon tank

• 5 gallons of chemical water yields a 
5'' depth

• Forces chemical, by law of gravity, 
to lowest point

• Keeps waste covered and more 
sanitary between services

• SEAT SAVER! Seat cannot move or shift.

• No more vents to replace

• No more corner strips to replace

• No more rivets to replace

• No more thin single-sheet plastic
walls to replace

• No more hinges to replace

• No more clogged urinals

• Ratchet belts will not damage the
New Zenith

• No more places for dust to collect

• No more maintenance cost (except
for vandalism)

844-972-6766 • SAINT LOUIS, MISSOURI  • SANSOMINDUSTRIES.COM

Profitable Advantages & Features

of the New Zenith Model: 

The High Quality that 
Your Customers Deserve

For just 40¢ per day, for one year, you
could upgrade from inferior models to
the superior new Zenith!

You and your customers
will be delighted with the

Zenith

100% made in

the USA

ZERO Foreign-made Components

Designed · Manufactured · Assembled

Distribution Centers in
Portage, WI and St. Louis, MO

10-year Limited Warranty 

sansom ad 2018 go first class 2 page flyer_Zenith  11/6/2018  3:12 PM  Page 2

Green Bay, WIGreen Bay, WI

■

Dana Manciagli is a career 

expert, Fortune 500 sales 

and marketing executive, 

member of the board of 

Junior Achievement and 

author of Cut the Crap, 

Get a Job! Contact her at 

www.danamanciagli.com.

www.sansomindustries.com


34     Pumper • April 2019

We Have Money To Loan

Conserve your working capital. Keep existing credit  

lines intact, and enjoy the security of knowing  

financing is there when you need it. We offer loan 

and leasing plans tailored to individual needs.

100% FINANCING. NO DOWN PAYMENT. 
If you are having difficulty getting the Credit you need call Jim Thomas.

NEW AND USED  
WASTEWATER 

EQUIPMENT

v  Programs offer longer terms 

for older equipment

v We do start ups

v  Seasonal Payment Programs  

Available

Toll-Free 877-333-4539 • JimThomas@KeyCommercial.com

Commerical Equipment Financing

www.keycommercial.com

JIM THOMAS

SINCE 1997

give me a call!

  SAVE TIME

AND MONEY!

888.878.2296

www.crustbusters.com

Now buy all your Crust  
Buster products online!

Through the use of engineered 

    blades and high-power 

        rotation the Crust Buster 

           creates a “lifting” 

               agitation within 

                  your tank.

Local Phone - 763-878-2296

T�E B�A�T� 2�9�5

N�W�
Y�U O�L�

N�E� A
W�E�C�!

V�R�U�L�Y

N�
D�W�T�M�!F�T� A�Y 

T�U�K�

http://www.crustbusters.com
mailto:JimThomas@KeyCommercial.com
http://www.keycommercial.com
www.amthorinternational.com


SALES OR SERVICE - ORDER ONLINE @PUMPERSHOP.COM
SOURCE KEY
4P19

THE ONLY ONE STOP PUMPER SHOP!

    866-872-1224TOLL
FREE

PRICES GOOD

THRU 5/15/19

T�E B�A�T� $2�9�5

Powerful Bolt n’ Go Pump 
Packages To Fit Any Need
Easy To Install Pump Packages Cost 
Less Than Buying A New Pump!EASY

N�W�

INCLUDES:
• MEC11000 pump

• 394 CFM

• 3 Ballast ports for
 extreme cooling!

COMES
ASSEMBLED 
WITH:
• Pump Stand

• Gearbox

• Bracket

• Pump Couplings

Y�U O�L�
N�E� A

W�E�C�!

V�R�U�L�Y

N�
D�W�T�M�!F�T� A�Y 

T�U�K�

UNBOLT YOUR CURRENT PUMP & STAND AND BOLT THIS RIGHT UP!

mailto:@PUMPERSHOP.COM
mailto:@PUMPERSHOP.COM
www.pumpershop.com
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CLASSY TRUCK

Slinger, Wisconsin

N
athan Hill added a red 2018 Peterbilt 367 with an Imperial Industries 

6,000-gallon aluminum tank and National Vacuum Equipment 4307 

560 cfm blower. The truck is powered by a Cummins ISX15 engine 

tied to a Fuller 8LL transmission (Eaton Vehicle Group) producing 485 hp. 

Features include Alcoa Dura-Bright wheels, dual stainless steel air cleaners 

with LED lights front and back; dual chrome exhaust stacks, chrome bumper 

and grille, dual chrome air horns, stainless steel visor and mirrors, polished 

aluminum fuel tank, polished aluminum toolbox, a divided hose tray for 

tool storage and Lincoln automatic greasing system. The blower is protected 

in a stainless steel cabinet. The truck carries a Garnet SeeLevel tank level 

indicator, as well as five sight glasses in the rear, 4-inch suction valve and 

6-inch discharge, LED rear work lights and LED marker lights all around. 

Graphics provided by Jason Lisko. The truck is used for septic pumping. ■

Schulteis Pumping

Got a truck with real WOW appeal? 
Show it off to Pumper readers!
Send photos of your truck after it has been lettered with your company name. 

Any industry-related truck is acceptable. Please limit your submission to one truck only.

Your Classy Truck submission must include your name, company name, mailing address, 

phone number, and details about the truck, including tank size, cab/chassis information, 

pump information, the company that built the truck, and any other details you consider 

important. In particular, tell us what features of the truck help make your work life more 

efficient and more profitable. Email your materials to editor@pumper.com or mail to 

Editor, Pumper, P.O. Box 220, Three Lakes, WI 54562.

We look forward to hearing from you!

SHOW US YOUR CLASSY TRUCK! 

305.836.9066
info@ustanksindustry.com
3001 East 11 Ave Hialeah, FL 33013

We Export and Deliver!
u.s.tanksindustry

@U.S.Tanksindustry

MADE  
IN THE 
USA

CALL TO  

ORDER YOUR  

CUSTOM TANK!

STANDARD SIZES
*1,800 Gallons*
*2,500 Gallons*
*3,200 Gallons*
*3,600 Gallons*

*4,000 Gallons*
*4,620 Gallons*
*5,000 Gallons*
*Custom Built to Order*

mailto:editor@pumper.com
mailto:info@ustanksindustry.com
mailto:@U.S.Tanksindustry
www.ustankindustry.com
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www.flowmark.com
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Systems
ScreenCO

208-790-8770 
www.screencosystems.com 

sales@screencosystems.com

•  Increased Productivity  

•  Reduces Fatigue & Injuries

• GET A GRIP

• 1.5 To 6" Sizes

•  Easy One Handed Clamp For Handling Hoses & Pipes

• Portable Event Screening

• Doubles As Screener Spreader & 

Mobile Septic Receiving Station

• Clean Up Your  

Land Application Site

• Never Hand Pick Trash Again

HANDLE-TECHHANDLE-TECH

MAXI SCREEN 400 

PORTABLE SEPTIC  

RECEIVING STATIONS
Aluminum & Stainless Construction

MAXI SCREEN 400  

PORTABLE SEPTIC  

RECEIVING STATIONS

Patented Dual Screen Design

Patented Dual Screen Design

• Affordable • Screens That Really Work 

• No Moving Parts • Gravity Off-Load At 500 GPM  

• NEW 4' Trash Extension Puts Trash Directly Into Dumpster

• Optional Patz Conveyor To Move Trash To Dumpster

MINI SCREEN 400  

PORTABLE RECEIVING 

STATION

MINI SCREEN 400  

PORTABLE RECEIVING 

STATION

MEGA SCREEN 600  

PORTABLE RECEIVING STATION

MEGA SCREEN 600  

PORTABLE RECEIVING STATION

• Same Great Design, Ships Truck Freight 
• Easily Fits In Pickup for Transport

• Small Footprint, Big Results

• No Other System Can Match Our GPM Capacity 
• 40.5 Sq. Ft. Of Screen • Off-Loads At Up To 1000 GPM

• 6" Offload Through Dual Fan Spreaders 
• Optional Two 4" Hoses - Offload 2 Trucks Simultaneously  

• Removes Grit From Flow Stream  
• Keeps Onsite Storage Grit Free

• Available in 18-96 Cu. Ft. Grit Capacity

500 GPM

•  Folds To Fit On Hose Deck

• Max Load 600 lbs.  

TRIPOD  

LID & PUMP 

LIFTER

TRIPOD  

LID & PUMP 

LIFTER

GRIT ELIMINATORGRIT ELIMINATOR Hose & Pipe Handles

Authorized  

Distributor

•  Convey Large Volumes 

Of Material To Storage 

Facility Or Load Into 

Transport Vehicles.

•  Convey One-way Or Two-

way, Straight-line, Or 

Up And Down Inclines. 

Smooth, Textured And 

Cold Temperature 

Belting Available.

•  Choose From A Wide  

Variety Of Conveyor 

Lengths, Widths, Speeds 

And Load Capacities.

•  Rugged, Dependable 

Equipment Backed  

By Manufacturer  

Written Warranty.

PROVEN  

PERFORMANCE  

In Ag Industry  

for 68 Yrs

HIGH-VOLUME  

CONVEYING EQUIPMENT

HIGH-VOLUME  

CONVEYING EQUIPMENT

• Saves Back Injuries

• Auto Brake Winch 

• Only Weighs 28 lbs.

•  Heavy-duty Aluminum 

Construction 

•  Available In 4-5-6 ft Models

•  Lifts Stubborn Tapered Lids

 TRUCK TOW BEHIND PORTASCREEN SPREADER TRUCK TOW BEHIND PORTASCREEN SPREADER

•  Move Septic And Grease 

Interceptor Waste With 

Ease From Underground 

Storage Tanks. 

•  Works With Above And 

Below Ground Storage

•   Great For Transferring To 

Land Application Site. 

•  Mix While Dewatering.

•  Agitate Fast,  

Transfer Fast, Load Fast.

•  Handles Sand Grit And 

Slurry Type Materials. 

•  Pit Depths Of 3 - 12 Ft.  

3333 Up To 500 GPM 

4444 Up To 1580 GPM 

6000 & 8000 PTO Up To 

3500 GPM.

SHAFT DRIVE�

PUMPS  

AND AGITATORS

SHAFT DRIVE�

PUMPS  

AND AGITATORS

DISTRIBUTOR

Grit  

Eliminator  

capacity 18 cu ft, 

32 cu ft, 64 cu ft 

and 96 cu ft

OUR  

SYSTEMS  

MEET  

ECOLOGY  

503S

Your leader for simple innovative technology. Products built and 

field tested by industry professionals. Equipment that really works!

•  The Largest Screen  

In Our New Line Up

•  51 Sq. Ft Of Screening Area 

Largest Receiving Station 

On The Market 

•   Offloads At 1000 GPM 

Through Dual Fan 

Spreaders 

•  8' Wide With Side Sheets 

Extensions Allows For Vac 

Tank Rear Door Opening 

Over The Unit And Full Tank 

Cleanout

•  Contains Waist For  

Dewatering Wet Well And 

Lift Station Trash

•  Universal Trash Exit

MEGA SCREEN 800 

RECEIVING STATION

MEGA SCREEN 800  

RECEIVING STATIONN
E
W

NEW PRODUCTS

SOLD
Sell your equipment in Pumper classifieds

Reach over 25,000 potential buyers each month when you list your 

equipment in the classified section. Plus, your listing is placed auto-

matically online at the Pumper website. In addition, your ad will be 

placed in the Pumper e-Trader, an electronic magazine that is e-mailed 

to readers. That’s three ways to move your equipment out of the yard!

Scan the 

code  

with your 

smartphone.

Why wait?  
Go to  

pumper.com/classifieds/place_ad

http://www.screencosystems.com
mailto:sales@screencosystems.com
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DUAL ENGINE COMBINATION MACHINE

BIG POWER. 
LITTLE NOISE.

- 44% Fuel Savings

- 43% Decrease in Vacuum System Operating RPM

- 25% Increase in Airflow
- 16-30% More Horsepower
- 8% Decrease in Noise Pollution
- 5% Increase in Overall Vacuum Pressure (lift)

Find Your Dealer Today!  www.vac-con.com/dealer-search/

Contact us for a Demo - Toll Free:  1-888-920-2945    
International:  +1-904-493-4969    |     Email: vns@vac-con.com    

THE V CON
COVER
STORY

PUMPER PROFILE

Working with competitors, focusing on 
service and training, helped American 
On-Site Services build a healthy 
restroom inventory  By Ken Wysocky

T
here are times when going head-to-head with a strong compet-

itor yields more than just a race to the bottom on pricing. For 

an example, consider American On-Site Services, which took 

an unexpected path to becoming a large regional player in eastern 

Washington and the Idaho Panhandle after years of strong com-

petition with an archrival.

After playing to a stalemate while vying for market share in 

eastern Washington, the competitor, Honey Bucket (a subsid-

iary of Northwest Cascade), asked the owners of Spokane-based 

American On-Site Services — brothers Ted and John Condon and 

Jack Gillingham — if they were interested in buying its northern-

Idaho portable restroom branch.

The partners agreed to the deal, which occurred in 2014 and 

offered the proverbial win-win situation: Honey Bucket (which now 

serves customers throughout California, western Oregon, Utah and 

American On-Site Services 
Spokane, Washington

Washington

OWNERS: Ted and John 

Condon, Jack Gillingham

FOUNDED: 1999

EMPLOYEES: 40

SERVICES: Portable sanitation, 

temporary fencing and barricades, 

septic pumping

SERVICE AREA: Eastern Washington and northern Idaho

WEBSITE: www.americanonsite.net

OPPORTUNITY 
           KNOCKS

Ted Condon, co-owner, is shown with a Kenworth 
truck that was built out by the company and runs a 
Masport pump. (Photos by Stephen Brashear)

(continued)

http://www.americanonsite.net
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western Washington) used proceeds from the sale to invest in other mar-

kets. At the same time, American On-Site Services became a bigger player in 

eastern Washington and without always butting heads with Honey Bucket, 

Ted Condon explains.

“Honey Bucket expanded by taking the funds and reinvesting in other 

markets, and we were able to take on the majority of this market and main-

tain decent profit margins in doing so,” he continues. “This is a real benefit to 

the end user because customers want the best experience while doing busi-

ness, and this sale allowed us to upgrade our fleet of portable restroom. We 

also bought equipment that previously was unavailable in this market, such 

as shower trailers, hot-water sink trailers and high-end restroom trailers, 

which gives customers more options.”

At times, American On-Site Services still collaborates with Honey Buck-

et on large contracts. “If they happen to have a national account that needs 

something in eastern Washington, we’ll do it with them,” says Condon, 47. 

“We also supply each other with equipment, if needed. In effect, we gained 

a friend and lost a foe.”

The takeaway? While competition always is good, being deadlocked 

isn’t — especially if lowballing on prices is the only way to break the im-

passe, Condon says. And in the end, both parties realized they could be bet-

ter off by heading in different — and more profitable — directions.

(continued)

Most of the crew at American On-Site Services is 
shown with two of the company’s 25 service trucks. 
Both were built out in-house and use Masport pumps.

If (employees) don’t buy into the 
philosophy that service is key and 

they lack either the confidence or the 
ability to properly service customers, you’re 
going to lose customers. Whether you own 
100 or 5,000 restrooms, bad service affects 
everyone the same way.

TED CONDON

Left: Suzie Olsen (driving the forklift), yard 
supervisor, and James Brown, yard worker, 
load Armal portable restrooms to go out on 
event service.

Below: Dylan Dilulo, yard worker, sprays 
down restrooms before they go out in service 
again. The company carries a wide variety of 
restrooms from PolyJohn, Armal, Five Peaks 
and Satellite | PolyPortables.
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If (employees) don’t buy into the 
philosophy that service is key and 

they lack either the confidence or the 
ability to properly service customers, you’re 
going to lose customers. Whether you own 
100 or 5,000 restrooms, bad service affects 
everyone the same way.

TED CONDON

www.tankworldaz.com
12001 W. Peoria Ave

El Mirage, AZ 85335
Jerry’s cell 623-680-2037
tank.jerry1@gmail.com

Office 623-536-1199
Fax 623-935-4514
service@tankworldaz.com

Parts and Accessories In Stock
ASME & R stamp accredited UL 142 

We build Vacuum trucks, Septic trucks, 
Porta Potty trucks, and Body swaps.

We can do Steel, Stainless Steel and Aluminum.

Tank World CorpTank World Corp

Financing Available

ALL MAJOR BRANDS IN STOCK 
AND READY TO BUILD.

BUILDING QUALITY TRUCKS EVERYDAY

TANK WORLD WHERE 
YOU WON’T FIND  
ANY BAD EGGS

http://www.tankworldaz.com
http://www.pumper.com
mailto:tank.jerry1@gmail.com
mailto:service@tankworldaz.com
www.arnorthamerica.com


44     Pumper • April 2019

 COMPETITION REMAINS

When interviewed for a Pumper magazine 

article 16 years ago, Condon said he didn’t expect 

the company to grow much bigger. “At the time, 

we were very profitable and Honey Bucket was a 

direct competitor,” he says. “And there wasn’t even a thought that they’d sell 

their restroom division.”

But through the acquisition, American On-Site Services actually dou-

bled its revenue. The lesson for other wastewater service companies? Be 

ready to take advantage of unexpected opportunities. “They’re always out 

there at all times,” he says.

That’s not to say competition automatically decreased after the acquisi-

tion. While two large competitors in one regional market had made it difficult 

for others to enter the market, having only one large competitor motivated oth-

ers to emerge. As such, American On-Site Services now has one direct com-

petitor in Spokane and a total of seven within its service area, approximately a 

75-mile radius around Spokane and Coeur d’Alene, Idaho, Condon says.

“I believe we’re on good terms with our competitors,” he says. “We talk 

to most of our competitors several times a year. We like to keep the lines of 

communication open.” That creates a business environment in which Amer-

ican On-Site Services sometimes rents restrooms from a competitor or rents 

restrooms to a competitor at a discounted rate. “This allows us or competi-

tors to take care of a customer and rent out equipment that otherwise might 

be sitting in the yard that weekend,” he explains. “Sometimes we even have 

rented equipment such as restroom trailers or toilet-hauling trailers to com-

petitors — whatever is needed to take care of a customer.”

 

SERVICE SELLS

Facing heavy competition, providing good service is essential to suc-

cess. And proper hiring and training of front-line workers is necessary to en-

sure consistent quality service, Condon says.

“It’s difficult because you’re totally at the mercy of the employees,” he 

adds. “If they don’t buy into the philosophy that service is key and they lack 

either the confidence or the ability to properly service customers, you’re go-

ing to lose customers. Whether you own 100 or 5,000 restrooms, bad service 

affects everyone the same way. So service is the key to the whole thing.”

American On-Site Services thoroughly trains employees before they’re 

allowed to go out on routes by themselves. But Condon notes that if an em-

ployee doesn’t have the right work ethic and the drive to apply what they’re 

taught, it’s all for naught. As he puts it, “You can only explain so many times 

how to clean a restroom the right way.”

The company reinforces good customer-service practices by employ-

ing two field customer-service reps and two field supervisors and using GPS 

technology to monitor employees’ whereabouts and driving habits. Yet de-

spite all that, service technicians can still clean restrooms poorly. And when 

they do, acting fast on customer complaints is critical to maintaining a good 

reputation, Condon says.

“Generally speaking, we do our best to respond to any complaint within 

an hour,” he says. “It’s very difficult to do. But if a customer calls in a com-

plaint, we usually can have a service vehicle and a supervisor there in an 

hour. Although we try our best, we can’t keep 100 percent of our customers 

happy all the time. But if you show you’re willing to address problems, that 

goes quite a long way with customers.”

 (continued)

Nikki Aubrey, yard worker, 
provides maintenance for 
Armal restrooms before 
they are sent out to the 
next customer.

Ted Condon would love to report he’s found the secret to attracting and 

retaining employees at American On-Site Services. But like so many waste-

water company owners nationwide, the co-owner is still looking.

“It’s very difficult to find and retain the perfect employee,” he says. 

“There are so many factors at work.”

American On-Site Services uses a variety of strategies to minimize 

employee turnover, including offering winter jobs at other companies to 

avoid seasonal layoffs. “Year-round work is a key thing,” he says. “There’s a 

Christmas tree company I used to own that they can work for, as well as po-

sitions at Northwest Industrial Services (a garbage-hauling and scrap-metal-

recycling business Condon owns with his brother, John Condon, and Jack 

Gillingham) and Barr-Tech (a green- and food-waste composting business 

Ted Condon co-owns with Gillingham). We always need employees.”

Condon also offers employees what he calls a work-study program in 

which they work as many hours as they can or want to per week at Barr-

Tech in exchange for the company paying for up to $5,000 of their children’s 

tuition at a local private school. “Some parents have other jobs or they’ve 

lost jobs,” Condon says. “If they have other jobs, they work on weekends. 

They do everything from sweeping floors to picking up garbage. There are no 

minimum hours required … but the more they work, the more of their kids’ 

tuition we pay.”

American On-Site Services also pays competitive wages; provides 

medical and dental insurance, with the company picking up a portion of the 

premiums; offers paid vacation time; and makes available SIMPLE IRA retire-

ment plans, with the company matching a percentage of employee contribu-

tions. The latter is attractive to employees because they can manage their 

own retirement investments and the plan is “portable,” in that employees 

can retain it even if they leave the company, Condon says.

“We also take employees to family nights at sporting events or hold an 

amusement-park outing for them and their families,” he adds.

Condon also promotes professionalism whenever possible because it 

helps reduce turnover if employees feel their work is valuable. The company 

provides field employees with uniforms as well as a cleaning service to wash 

them. “Uniforms give them a sense of ownership in their world — makes 

them feel more professional,” Condon says.

The company also provides ongoing safety and service training in the 

hope that it protects employees and improves customer service, reducing 

turnover as employees appreciate when the company invests in them. “It 

helps, but our turnover still is fairly high,” Condon says. “Some people go on 

to bigger and better things, which I have no issue with. We just provide what 

we can and hope for the best.”

Attract and retain employees



www.walex.com
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EQUIPMENT INVENTORY

Investing in quality restrooms and equip-

ment also bolsters customer service. The compa-

ny owns about 4,500 restrooms, primarily from 

PolyJohn, Satellite | PolyPortables, Armal and 

Five Peaks; roughly 150 single and double Poly-

John and Satellite | PolyPortables hand-wash stations; seven restroom trail-

ers from Ameri-Can Engineering, JAG Mobile Solutions, Advanced Contain-

ment Systems, Comforts of Home Services and Wells Cargo; and two shower 

trailers from Ameri-Can Engineering and JAG Mobile Solutions.

American On-Site Services owns 25 service trucks. That includes 13 

larger pump trucks; they’re typically built on International chassis with 

steel or aluminum tanks that range in size from 500 gallons of waste and 200 

gallons of freshwater to 1,100 gallons 

of waste and 350 gallons of freshwater. 

All the trucks feature either Masport or 

Conde (Westmoor) pumps. The tanks 

were either built in-house or by Erick-

son Tank & Pump, Progress Tank and 

FMI Truck Sales & Service (WorkMate 

models).

The company also relies on 12 

rental trucks formerly from The Home 

Depot (Ford F-250 and F-350 flatbed 

pickups), converted for pickup and de-

livery and with stainless steel slide-in 

tanks that are either self-fabricated or 

built by Best Enterprises. The tank sizes 

range from 300 gallons waste and 100 

gallons of freshwater to 200 gallons of 

waste and 65 gallons of freshwater. The 

trucks are equipped with Masport and 

Conde pumps.

“The Home Depot turns its trucks 

every couple years, and they’re just ex-

actly what we wanted,” Condon explains. “The aluminum beds are very du-

rable. We put little Tommy Gate lifts (built by Woodbine Mfg. Co.) on them, 

so there’s less stress on our workers.”

The company also owns two vacuum trucks dedicated to pumping sep-

tic tanks. American On-Site Services built out the trucks, one on a Kenworth 

T300 chassis equipped with a 2,500-gallon steel tank and the other on a 

GMC TopKick featuring a 2,200-gallon steel tank. Both tanks were fabricated 

in-house, and both trucks feature Masport pumps.

In addition, the company owns approximately 72,000 linear feet of 

temporary chain-link fencing; 4,800 linear feet of barricades made by Mas-

ter Halco; eight- and 12-basin, self-fabricated wash stations (generally used 

at disaster sites, such as forest fires, as well as at fairs and festivals); about 

100 20- and 40-foot shipping containers rented out for job site storage; and 

several three-basin, stainless steel, hot- and cold-water kitchen sinks made 

in-house for food events. Furthermore, American On-Site Services owns six 

400-gallon freshwater trailers, made by Turtle Mfg. and used to supply water 

at special events and on construction sites.

 

SLOW AND STEADY

Looking ahead, Condon makes the same prediction he made so many 

years ago: little growth on the horizon. But he tempers that prediction with 

the knowledge that it’s always possible to encounter unexpected business 

opportunities.

“In the restroom business, we’re buckling down and focusing on what 

we have on hand,” he says. “We’re focused on educating employees so they 

can provide the best service possible. As far as growth goes, we’re pretty con-

tent where we are now.

“But we might expand some more into disaster-relief services. … Maybe 

we’ll go from two shower trailers to 50,” he continues. “There’s potentially a 

lot of growth in that end of things with so many forest fires occurring.

“We have a good, strong foothold in portable restrooms in our region, 

but there’s some room for expansion in specialty services,” he adds. “But 

we’ve got no real plans — we’ll just have to see what happens.” ■

We might 
expand 

some more into 
disaster-relief 
services. … Maybe 
we’ll go from two 
shower trailers 
to 50. There’s 
potentially a lot of 
growth in that end 
of things with so 
many forest fires 
occurring.

TED CONDON

James Brown tows 
a water tank trailer, 
fabricated by the 
company, around the yard 
while the inventory of 
restrooms is cleaned.

Advanced Containment Systems, Inc.
800-927-2271
www.acsi-us.com

Ameri-Can Engineering
574-892-5151
www.ameri-can.com
(See ad, page 85)

Armal, Inc.
866-873-7796
www.armal.biz

Best Enterprises, Inc.
800-288-2378
www.bestenterprises.net
(See ad, page 71)

Comforts of Home Services, Inc.
630-906-8002
www.cohsi.com
(See ad, pag 66)

Erickson Tank & Pump LLC
509-785-2955
www.ericksontank.com
(See ad, page 74)

Five Peaks
866-293-1502
www.fivepeaks.net
(See ad, page 19)

FMI Truck Sales & Service
800-927-8750
www.fmitrucks.com

JAG Mobile Solutions
800-815-2557
www.jagmobilesolutions.com

Masport, Inc.
800-228-4510
www.masportpump.com
(See ad, page 29)

PolyJohn
800-292-1305
www.polyjohn.com
(See ad, page 95)

Progress Tank
800-467-5600
www.progresstank.com

Satellite | PolyPortables
800-328-3332
www.satelliteindustries.com
(See ad, page 49)

The Home Depot
800-466-3337
www.homedepot.com

Tommy Gate Company
800-543-8428
www.tommygate.com

Westmoor Ltd.
800-367-0972
www.westmoorltd.com
(See ad, page 75)

  MORE INFO

http://www.acsi-us.com
http://www.ameri-can.com
http://www.armal.biz
http://www.bestenterprises.net
http://www.cohsi.com
http://www.ericksontank.com
http://www.fivepeaks.net
http://www.fmitrucks.com
http://www.jagmobilesolutions.com
http://www.masportpump.com
http://www.polyjohn.com
http://www.progresstank.com
http://www.satelliteindustries.com
http://www.homedepot.com
http://www.tommygate.com
http://www.westmoorltd.com
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We might 
expand 

some more into 
disaster-relief 
services. … Maybe 
we’ll go from two 
shower trailers 
to 50. There’s 
potentially a lot of 
growth in that end 
of things with so 
many forest fires 
occurring.

TED CONDON

www.imperialind.com
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909-930-6244  
800-334-1065

1737 S Vineyard Ave.  
Ontario, California 91761
www.NuConcepts.com 
info@NuConcepts.com

WE CALL IT MAJESTIC
Luxury Restroom Trailer

These Are Royal Accommodations
Since inventing the first VIP (Very Impressive Portable) over 25 years ago,  

NuConcepts continues to innovate with our MAJESTIC luxury restroom trailer.
• Common sealed roto cast tanks • LED in use and exterior courtesy lights

• Solar powered (excluding A/C) • Recessed LED lighting

• Self-contained • Beveled glass mirror

• Spacious private restroom • Powered roof vent

• Flushing porcelain toilet w/seal • Motion-sensing and  latch activated power

• Custom curved counter/sink • Wood free floor construction

• Brushed aluminum ceiling • Linoleum planked composite floor

Available Options 
• AC System (Requires 110V) • Stainless Steel Dispensers • Premium Aluminum Wheels

• 220V to 110V Step Down Transformer      • Water Heater      • Diamond Plate Box

 Self Contained-Solar Powered-Flushing Porcelain Toilet
Available as Stand Alone or Trailer Configurations

Visit Our Website and Video at www.NuConcepts.com 

CALL FOR YOUR LUXURY OPTIONS AND CUSTOM QUOTE

SinksVIP Prestige DiplomatVIP Interior

Choose Your Model, Color And Accessories

uality Comes St

With five standard restrooms to choose from, it’s 

nice to know quality is the standard. The Global, 

Axxis, Tufway, Vantage and Maxim 3000 are 

time-tested restrooms with solid reputations.

Ron Crosier, President of Crosier’s Sanitary 

Service bought his first Tufways in the 1980’s 

and has this to say about their quality,
 
“The 

Tufway would be the best value and have the 

best ROI if it were twice the price. It’s a unit that 

never sees a bone yard.”

Pick your model, pick your color and pick your 

accessories, but first, pick quality. It’s timeless.

YOUR TRUCK AND  
TANK HEADQUARTERS

CALL FOR  

QUOTES ON  

TRUCKS OR TANKS

Stock Units

and Units in 

Production www.istatetruck.com

 Madison, WI
866-846-0680

Marshfield, WI
800-826-2308

2020 Western Star

2020 Western Star

Cummins L9  
350 HP Engine

3500 RDS  
Allison tran.

18,000FA/40,000RA

4000 Gallon  
Imperial Aluminum Tank

4307 NVE Blower

6" Discharge/4" Intake

LED Light Package

Polished Trays

Detroit DD13 470 HP Engine

Allison Auto  
4500 RDS Trans

20,000FA/46,000RA

Airliner Susp

13,200# Steerable Pusher Axle

Wheel Lock/Power Divider

All Aluminum Wheels

Call For Pricing

Call For Pricing

5000 Gallon  
Imperial Aluminum Tank

NVE 4310 Blower

Diamond Plate Chip Guard

6" Discharge/4" Intake

Polished Hose Trays

LED Light Package

http://www.NuConcepts.com
http://www.istatetruck.com
http://www.NuConcepts.com
mailto:info@NuConcepts.com
http://www.roth-america.com


Choose Your Model, Color And Accessories...

Quality Comes Standard.

single wall

double wall

color options

sink options

flushing options

pump systems

www.satelliteindustries.com | www.polyportables.com | 800-883-1123

With five standard restrooms to choose from, it’s 

nice to know quality is the standard. The Global, 

Axxis, Tufway, Vantage and Maxim 3000 are 

time-tested restrooms with solid reputations.

Ron Crosier, President of Crosier’s Sanitary 

Service bought his first Tufways in the 1980’s 

global axxis tufway vantage maxim
3000

7 17 5 717

1 3 1 13

1 2 1 12

2 3 2 23

and has this to say about their quality,
 
“The 

Tufway would be the best value and have the 

best ROI if it were twice the price. It’s a unit that 

never sees a bone yard.”

Pick your model, pick your color and pick your 

accessories, but first, pick quality. It’s timeless.

http://www.polyportables.com
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LANE’S VACUUM TANK, INC.
 3133 VANZORA RD.  •  BENTON, KY 42025

www.LanesMobiLeJohn.coMRodn y Lan ’s C LL

6 Hauler .....................

10 Hauler ...................

12 Hauler ...................

14 Hauler ...................

16 Hauler ...................

20 Hauler ...................

Used trailers also for sale

POLISHED ALUMINUM SKIRTING AND TOOL BOXES

U
sually I have not addressed business or ethical questions in this col-

umn, leaving them to others more knowledgeable than I in these ar-

eas. However, over the past year, a couple of people in the industry I 

have known and had a lot of respect for have been caught doing downright 

illegal activities, convicted, fined and jailed. Personally, this makes me sad, 

angry and upset. There is the feeling of being betrayed by people I thought 

— up until these events — were models for the industry and part of what is 

good about independent family businesses.

Beyond my personal feelings being hurt, the real damage by these ac-

tions is the damage they do to the industry. Many people still believe this in-

dustry consists of backward, less educated, dishonest service providers only 

looking out for themselves, flaunting rules and regulations. They use the bad 

examples to argue that independent portions of the industry do not serve 

their clients or society well and that the industry should be restructured in 

another more-easily regulated and controlled form.

In 2005, the Consortium of Institutes for Decentralized Wastewater 

Treatment published a manual to be used as part of a service provider oper-

ation and maintenance education program. One chapter in the manual dis-

cusses ethics and tries to make the case for recognizing that the day-to-day 

decisions we make affect not only the service providers’ credibility, respect 

and admiration from others, but the entire industry.

 

SEEK RESPECT

You have heard this before: Service providers need to function as pro-

fessionals. Being professional means that you (we) know the applicable state 

and local rules and regulations. When working with customers, the service 

provider honestly and consistently applies these rules and regulations to 

every situation. If two clients in different situations ask a question, it is an-

swered the same way, not changing the answer because you think it is a way 

to get the job or a way to cut corners in terms of pricing.

Over time, your peers and customers will recognize you are a source 

of honest, credible information based on best practices and in accordance 

with current rules and regulations. When you have this level of credibility, 

people will believe and follow what you say because they have confidence 

it is the correct thing to do and they have confidence in the job you will do 

for them. At the same time, it builds the credibility of the industry because 

the customers know and believe the answers and recognize there is more 

behind the answers than just your opinion.

Competing honestly and lawfully while growing your business through 

your own skills gives you the respect of your peers in the industry and your 

customers. Competing honestly means you provide straightforward con-

tracts without hidden clauses that increase customer costs or allow you to 

do work that was not ordered specifically.

This is a complaint I have heard about our industry from some people 

who work for property management firms: They order what they think is a 

straightforward job such as adding a manhole riser, only to be hit with a bill 

for unrelated work that was not specifically spelled out. While sometimes 

this work may be needed, it should not be completed without consulting the 

client and raising awareness of why the additional work is necessary. Not 

doing this is, in my view, unethical. Effective communication builds respect 

for you and your business from others, helps educate customers about the 

industry, and creates confidence that the work and your actions protect hu-

man health and the environment.

 

INDUSTRY BLACK EYE

Service providers should avoid any acts that promote their individual 

interests at the expense of the integrity of the industry. One of the people 

I mentioned at the start of this column was cited, fined and jailed for ille-

gally dumping septage into a nearby stream. This dumping was apparently 

not a one-time thing, but continuous over years. All the while this individual 

passed himself off as a leader in the industry and in support of rules and laws 

to ensure land application was allowed and done properly.

His customers relied on his advice and believed he was doing the best 

possible work to protect them and the environment, only to find out he was 

not doing that at all and was profiting from his actions because the rules 

were not followed. This gives our entire industry a black eye; it reduces pub-

lic confidence in the industry to do this important job and makes it harder to 

maintain the industry. The customers want and expect their service provid-

ers to protect human health and the environment, not dirty the waters or use 

unsafe practices. It makes them ready to accept other alternatives, such as 

sewers or other management entities that can impact your business.

In addition to operating ethically and honestly, being part of and ac-

tively involved in professional organizations at local, state and national lev-

els can help foster and promote ethical behavior among your peers and help 

make the case for this industry being the long-term solution to our nation’s 

wastewater treatment needs. ■
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Jim Anderson, Ph.D., is an emeritus professor 
at the University of Minnesota Department of 
Soil, Water and Climate and recipient of the 
pumping industry’s Ralph Macchio Lifetime 
Achievement Award. Email Jim questions 
about septic system maintenance and 
operation at editor@pumper.com.

Pumpers Need to Do the Right Thing
Follow the ethical business path as you serve your customers. To do otherwise is to hurt our 

wastewater industry.  By Jim Anderson, Ph.D.

This dumping was apparently not a one-time thing, 

but continuous over years. All the while this individual 

passed himself off as a leader in the industry and in 

support of rules and laws to ensure land application 

was allowed and done properly.

mailto:editor@pumper.com


TOILET TRANSPORT TRAILERS

LANE’S VACUUM TANK, INC.
 3133 VANZORA RD.  •  BENTON, KY 42025

800.592.3308 • 270.527.9945
www.LanesMobiLeJohn.coM

SLIDE-IN UNITS & USED TRUCKS AVAILABLE / MASPORT, JUROP & CONDÉ VACUUM PUMPS
CHECK OUR PRICES

Rodne y Lane ’s CeLL 270.832.3793

6 Hauler ..................... $3,050

10 Hauler ................... $4,600

12 Hauler ................... $4,800

14 Hauler ................... $5,200

16 Hauler ................... $5,700

20 Hauler ................... $7,000

13" Tires • 25" High

Used trailers also for sale

All toilet trucks have heated fresh water valves. Wash down pumps  

inside cab to prevent freezing. HXL-4 Masport or NVE 304 vacuum pump. 

Rack for 2 toilets. Trailer Hitch. 50' 5/8" hose reel

25" Off the ground. 13" Tires. Spare Tire. Adjustable Hitch.  

3500 Pound Axles with Brakes. I Beam fold up on rear for handicap units

STEEL & ALUMINUM TANKS
POLISHED ALUMINUM SKIRTING AND TOOL BOXES

All Brands and Sizes of Aluminum Tanks and Trucks are Available

2019 HINO
1500/500 Aluminum Tank, Diesel .......................... $105,000

2300 Septic Aluminum Tank, ................................. $106,500

NEW ALUMINUM TANKS
All sizes available

2019 FORD F-550
950/300 Aluminum Tank, Diesel................................$79,000 
4x4, Diesel ............................................................. $84,500
Gas ........................................................................ $70,200

950/300 Steel Tank, Diesel ........................................$77,000 
4x4, Diesel ............................................................. $82,500
Gas ........................................................................ $68,200

BUILT BY PUMPERS FOR PUMPERS

■

http://www.LanesMobiLeJohn.coM
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724.972.6590www.LangRestroomTrailers.com

Shower Trailers Laundry Trailers 

Decontamination 

Shower Trailers 
Restroom Trailers Office Trailers 

PO Box 39, Dayton, IN 47941

Toll-Free: 877.296.2555   

Phone: 765.296.2027 

Fax: 765.296.3027

www.wee-engineer.com

Wee Engineer
WITH IMAGINATION

Tanks • Pumper Trucks • Vacuum Tank Trucks • Portable Toilet Trailers • Custom Fabrications • Environmental Equipment

Follow Us

SPRING MOUNTS  
decrease fatigue on your tank frame,  

mounts to most tanks, easy bolt or weld-on 

style, heavy-duty stress relieved springs.  

Mounts with springs..$82.00

Springs alone ...........$11.00 ea.

HEATED COLLARS 
Preventing your valves from freezing will 
help your profits during the winter months.

 1.5-2" ..... $110
 3" .......... $165

 4" .......... $198
 6" .......... $297

Thank you Scott from Scooter’s Septic Service 
for purchasing this 3500 gallon unit

EASILY MOVE RESTROOMS

SUPER MONGO MOVER®

HITCH  
HAULER™

• Move ADA Restrooms  
• Aluminum Frame
•  Available with 4, 6 or 8 wheels 
• Easily Rides on Your Truck
• Ships UPS

Carry A Restroom & Super 
Mongo Mover On Your 
Pickup or Sport Utility

Patented

Toll Free: 866.599.3325

www.DealAssoc.com

http://www.wee-engineer.com
http://www.LangRestroomTrailers.com
http://www.DealAssoc.com
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ART Company LLC
(A Restroom Trailer Company)
PO Box 97, Constantine, MI 49042

269-435-4278 • (f) 269-435-4507

info@arestroomtrailer.com

www.arestroomtrailer.com

See ad, page 63

Ameri-Can
775 N Michigan St.

Argos, IN 46501 USA

574-892-5151 • (f) 574-892-5150

info@ameri-can.com

www.ameri-can.com

See ad, page 85

Black Tie Products
3111 W 167th St.

Hazel Crest, IL 60429

877-253-3533 • 708-596-3533

sales@blacktieproducts.com

www.blacktieproducts.com

Heavy-duty undercoated steel frame, 

torsion axles, integral trailer skirting, 

fastenerless exterior, seamless aluminum 

roof, ducted A/C with heat strip, metered 

faucets, roll out or fold out step assemblies 

(varies to size), LED lighting, and China foot 

flush stools

Custom-crafted designs, 8 standard interior 

color options, 10 exterior color options, 

standard high-efficiency A/C, Amish-crafted 

wood cabinets and luxury trim, one-piece 

seamless roof, wide commerical entry 

doors, easy to use step assemblies

Additional 

Standard Features

Heat and Winter packages, hands-free 

faucets, AM/FM MP3 stereo and hydraulic 

levelers

Custom designs and builds, full range of 

ADA-compliant models, heat, arctic weather, 

fresh water, generators, solar, awnings

Fresh water, winter, deluxe interiorOptions

Steel Rugged steel I-beam 10" I-beam (large trailers only)Frame Construction

Varies 3,200 - 20,000 5,000 - 11,000Weight (lbs)

Varies Luxury - Amish Hardwood, Commercial - 

Non-wood, aluminum, vinyl

Wilson Art wall panels, wood trimInterior Trim

Varies Delta metered or hands-free faucets, 

Dometic toilets, Corian-style countertops

Low-volume toilets, waterless urinals, 

metered faucet

Fixtures

Varies Range of designer vinyl, 

commerical non-slip rubber

Congoleum single pieceFlooring

3-year  5 years on frame, tank, axles, tires 3-year limitedWarranty

Varies 300 - 2,000 VariesWaste Tank Sizes (gal)

Varies 75 - 500; Up to 2,000 with multiples 160 - 300Fresh Tank Sizes (gal)

Steel on 16" centers 2" steel tube 16" OC 1.5" tubularFloor Joist Specs

Steel 3/4" Marine tongue and groove Composite duraboardDeck Construction

8' - 32' 10' - 44' 10' - 36'Lengths

Steel/Aluminum Aluminum in multiple colors FRP with aluminum wall studsShell Construction

Restroom Trailers ADA, Commercial, Construction, Events, 

Luxury, Shower, Decon, Laundry

Luxury EltiaTrailer Series

VIP TRAILER
2019
DIRECTORY

2019
DIRECTORY
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Comforts of Home Services Inc.
410 Rathbone Ave., Aurora, IL 60506

630-906-8002 • (f) 847-574-7600

info@cohsi.com

www.cohsi.com

See ad, page 66

Lang Specialty Trailers
321 Cherry Hill Dr., Latrobe PA  15650

724-972-6590

info@langtrailers.com

www.langtrailers.com

See ad, page 51

JAG Mobile Solutions
0770E SR 120, Howe IN 46746

800-815-2557 • 260-562-1045 

(f) 260-562-2478

info@jagmobilesolutions.com

www.jagmobilesolutions.com

A/C with heat strip, heavy-duty 

aluminum steps, exterior grab handle, 

all steel construction, heavy-duty framed 

doors, poly insulation, scissor jack levelers, 

battery-powered trailer runaway protection, 

LED trailer lighting, chip-resistant under-

coating

Seamless gel-coated fiberglass interior, 

exterior, roof, and subfloor, polypropylene 

waste tank, A/C units with heat strip, 

slide-out self-leveling stairs with landing, 

steel freshwater tank surround, large 

mechanical room, entry doors with frosted 

glass windows, LED lighting inside and out, 

metered faucets

NumerousAdditional 

Standard Features

We specialize in custom-built trailers and 

offer unlimited flexibility. Call us to discuss 

your specific needs.

Colored interior and exterior, winter and 

winter plus package, heat, hot water tank, 

AM/FM stereo, mobile monitoring system

VariousOptions

Custom-engineered structural steel 12" Steel I-beamStructuralFrame Construction

2,800 - 15,000 Varies by size and accessories2,500 - 14,000Weight (lbs)

White trim standard, aluminum and other 

options available

Varies by modelAnnodized aluminum and PVCInterior Trim

Moen lavatory and shower fixtures, 

custom upgrades available

Stainless-steel sinks, porcelain toilets, 

waterless urinals

Low flow - high efficiencyFixtures

Custom vinyl flooring, 

Commercial non-slip rubber flooring

One-piece vinyl H/D seamlessFlooring

5-year on frame; 3-year on everything else 3-year2-yearWarranty

300+, tanks are configured to trailer size, 

patented one-piece roto-mold

Varies by model200 - 1,400Waste Tank Sizes (gal)

105 - 400 Varies by model100 - 400Fresh Tank Sizes (gal)

Steel tube - spaced 16" OC Steel tube on 16" centers16" OCFloor Joist Specs

3/4" marine-grade plywood with waterproof 

vapor barrier, available fiberglass subfloor

Composite (gel-coated fiberglass)Forever FloorDeck Construction

8' - 53' (semi-trailer) 8' - 53'8' - 40'Lengths

.04" thickness aluminum exterior, 

one-piece aluminum roof with edge overlap

Composite (gel-coated fiberglass)Aluminum tubes and fiberglass gelcoatShell Construction

Handicap Accessible (all configurations), 

Restroom, Shower, Locker, Decontamination, 

Emergency, and Custom Units

Restroom TrailersUptown Select, Urban, Cottage, ResidenceTrailer Series

VIP TRAILER
2019
DIRECTORY
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VIP TRAILER
McKee Technologies/ 
Explorer Trailers
20 Martin Ln., Elmira, ON N3B 2A1

866-457-5425 • 519-669-5720 

(f) 519-669-8331

info@mckeetechnologies.com

www.explorertrailers.com

See ad, page 57

NuConcepts  
1737 S Vineyard Ave.,

Ontario, CA 91761 USA

800-334-1065 • 909-930-6244

(f) 909-930-6237

info@nuconcepts.com

www.nuconcepts.com

See ad, page 48

Satellite Suites
1686 Commerce Dr.,

Bristol, IN 46507

800-883-1123

info@satelliterestroomtrailers.com

www.satelliterestroomtrailers.com

See ad, page 13

Negative pressure ventilation system 

incorporating a 300 cfm blower and ducted 

room headers, fully-insulated floor and 

walls, complete heating and optional A/C 

system, front utility room for electrical 

panel, water heater, water pump and 

supplies storage

Solar powered, self-contained, with no

required electrical or water connections, 

flushing toilet/Teflon seal, sink, trash, 

and mirror, 125 to 580 average uses, 

LED interior and exterior lighting with 

power roof vent standard

Quick deploy retractable steps, 

aluminum wheels, external cord and 

equipment lockers, hidden lockable cord 

connections and set of LED lighted cords, 

OverArmor seamless roof with watershed 

design, 7,000 lb. Sidewinder jacks,

powder-coated chassis

Additional 

Standard Features

Many floor plans available A/C (requires 110V), winterized package, 

power converter, warm-water hand wash,

city water connection and dispensers, 

custom options are available

Artic and Artic Extreme Winter Packages, 

spare tire and carrier, water heater, stainless 

dispensers, entertainment package, solar 

package, custom exterior colors

Options

All steel 10" frame with removable tongue Steel 12" structural steel I-beamFrame Construction

4,800 1,400 - 7,000 4,200 - 11,500Weight (lbs)

Complete white fiberglass reinforced plastic 

anti-graffiti interior wall and ceiling surface

Polyethylene/Proprietary extruded 

aluminum. Majestic - high-grade smooth 

fiberglass. Brushed aluminum ceilings

Non-wood on Commercial, Standard, ADA 

and Shower, Luxury uses custom wood

Interior Trim

Polished stainless-steel countertops and 

sinks with self-closing faucets, water saving 

flush toilets and urinals

Chicago auto-off faucets, 

Dometic porcelain toilet with Teflon seal

Delta commercialFixtures

Full-length aluminum safety walk floor Weatherproof grey carpeting

Majestic - Planked linoleum composite

Pelham Maple

Seamless transit-grade flooring, 

1/8" wear layer

Flooring

Full manufacturer warranty  1-year 3-year limited product warrantyWarranty

240 US all-steel holding tank, hot-dipped gal-
vanized after welding. 2" vent stack, 3" drain

VIP & Prestige 65, Diplomat 90, Majestic 

shared tanks - dual 150/quad 300

200 - 1,150 polypropylene tank

with bottom sump

Waste Tank Sizes (gal)

200 US supply tank, high-density polyethylene VIP & Prestige 40, Diplomat 55, Majestic 
shared tanks – dual 90/quad 180

105 - 200Fresh Tank Sizes (gal)

All steel channels Steel Steel tubeFloor Joist Specs

Steel, aluminum diamond plate Steel tube frame laminated to 

waterproof non-wood deck

Deck Construction

13' 10' - 24' 10' - 28'Lengths

Heavy-duty steel shell, formed with a 

continuous-welded, leakproof construction

High density 1/2" polyethylene plastic

Majestic - high-grade smooth fiberglass

Seamless gel coat fiberglassShell Construction

Explorer Contractor II 1 - 6 unit VIP, 1 - 3 unit Prestige and

Diplomat, 2 to 4 Majestic

Commercial, Spa, Luxury, Millennium, 

ADA, Shower and Combo

Trailer Series

2019
DIRECTORY
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RELIABLE. DEPENDABLE. Like YOU.

- steel & stainless available
- fully molded wiring harness

- low hose hooks
- your choice of pump

- polished aluminum hose trays
- 15-year steel tank warranty

Built to work the way you work

(800) 326-9763

lewisBurg, Pa • www.Pikrite.com

Need something today?  Check out our online marketplace! www.pikrite.com/marketplace

In Business Since 1959

TUFF-JONTUFF-JON
Portable Toilets  |  Holding Tanks  |  Hand Wash Units  |  Accessories

Vacuum Sales Inc.  
51 Stone Road, Lindenwold, NJ 08021

800-547-7790 • fax: 856-627-3044

Order Discounted Pumps Online
24 hours a day 7 days a week

We Service  

What We Sell

www.vacuumsalesinc.com
parts@vacuumsalesinc.com

http://www.Pikrite.com
http://www.vacuumsalesinc.com
mailto:parts@vacuumsalesinc.com
www.shoring.com


In Business Since 1959

TUFF-JON

Toll Free: 1-800-843-9286 | 812-985-2630 | Fax: 812-985-3671

Email: aschenk@tuff-jon.com | Website: www.tuff-jon.com
The TSF Company Inc. 

2930 S St. Phillips Rd. | Evansville, IN 47712 

TJ Junior Single
Free Standing Sink

(16 gallons fresh water)
Containment Tray

TJ Handy Stand
Waterless Gel Touch 

Dispensers

60 Gallon Rinse Tank

•   Tank sizes 60,  
105, 225, 300 
and 440 gallons.

•  Standard holes  
are 2 - 3" holes 
with plugs

•  Can customize 
holes to match  
your specs Interior View of Deluxe TJ-III Sink Lifting Bracket

90 Gallon Free-Standing Sink
with Optional Handicap Accessible Sink 

(45 gallons fresh water)

100 Gallon Fresh 
Water Supply Tank

TJ Kids

Tuff-Jon III

Tuff-Jon

• Lifting Bracket  

Assembly

• Sky Heater

• Corner Shelf

• Towel Dispenser

• Hand Washer  

Available For Both 

Styles of Tuff-Jon

TUFF-JON
Portable Toilets  |  Holding Tanks  |  Hand Wash Units  |  Accessories

TJ Shorty

mailto:aschenk@tuff-jon.com
http://www.tuff-jon.com
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W
hether your retirement age is just around the corner or decades 

over the horizon, it’s never too soon for pumpers to start planning 

ahead. The choices you’ll face can seem endless — everything 

from where you’d like to live to how you’d like to spend those years when 

you don’t have to come to work anymore. But one decision you’ll have to 

make could prove especially tricky: when to start collecting Social Security.

If you’re tempted to skip the rest of this column because your own re-

tirement is 20, 30 or more years in the future — hold that thought.

This decision is going to sound deceptively unremarkable, one you 

might be tempted to brush off as no big deal. But don’t be fooled. No matter 

your age, that decision has important implications for you here and now. 

And what you do now can help you make a much better choice when those 

golden years arrive.

So the answer about when to start collecting Social Security benefits 

may seem obvious — “Well, duh, when I retire!” Yes, for some people, that 

really might be the best answer. But it’s important to understand all your 

options and what those options mean if you’re in your 20s or 30s and just 

welcoming your first child instead of your 50s or 60s and about to get your 

first or second grandchild.

 

TIMING IS KEY

The first thing you need to know is how much you will get each month 

from Social Security — depending on when you start taking it. We still casu-

ally refer to 65 as retirement age. But for Social Security, that hasn’t been 

true for a while. For people born between 1943 and 1954, the federal govern-

ment’s so-called Social Security full retirement age — the age at which peo-

ple qualify for their full Social Security monthly payment — is 66 years old.

If you were born between 1955 and 1959, your Social Security full retire-

ment age creeps up year by year in two-month increments: 66 and 2 months 

if born in 1955, 66 and 4 months if born in 1956, and so on. And if you were 

born in 1960 or afterward, the Social Security full retirement age is 67.

You can start taking Social Security sooner, starting at 62, but your 

monthly amount could be discounted by up to 30 percent depending on 

your birth year. (You can learn more here: www.ssa.gov/planners/retire/

agereduction.html.)

But that’s not all. If you delay taking Social Security past your “full re-

tirement age,” you can actually get more each month. The longer you delay, 

up until you turn 70, the more you can get.

Suppose you were born in 1956. You’d qualify for “full retirement ben-

efits” in 2022. But if you can delay taking Social Security until 2026, you’d get 

almost 30 percent more every month. (For details, look here: www.ssa.gov/

planners/retire/delayret.html.)

If you took the cash at the full retirement age and simply invested it, 

could you actually count on a consistent 8 percent return each year? If you’re 

lucky, maybe. By delaying, however, 

you’re effectively adding about 8 per-

cent every year to your monthly benefit.

“It’s about as close to a guarantee 

as you can get,” says Kyle Tetting, direc-

tor of research for Landaas & Co., a Mil-

waukee investment management firm.

The same advantages for delaying 

taking Social Security, and penalties for 

taking it early, affect spousal benefits, he 

points out.

 

GETTING GOOD ADVICE

So given a strong incentive to de-

lay, why do some people choose not to, 

or even give up more by starting Social 

Security early?

“A lot of people are concerned 

they’re not going to maximize what they 

can take out,” Tetting says. Some may 

fear Social Security benefits will be cut 

in the future. Others might worry that they won’t actually live long enough 

to benefit from the higher payment they’d get by delaying.

But people are also living longer. As you get older, the real-dollar value 

of your monthly benefit will erode over time. By starting later and maximiz-

ing your monthly benefit, you can protect against that erosion.

Of course, every individual’s situation is different. There may be reasons 

you need to take benefits sooner. Be sure to work with a financial advisor 

who knows your specific circumstances and can guide you accordingly.

Another important source of information is the Social Security Admin-

istration itself. SSA employees can give you a lot of information about how 

much you’ll get under various scenarios that you can use to help determine 

your best course of action.

What they won’t do is advise you on the best strategy for your circum-

MONEY MANAGER

Ponder Social Security Early 
and Often Throughout Your Career
Even if you’re years away from hanging up the vacuum hose for good, financial experts say pumpers should 

frequently check on the status of their government retirement benefit and adjust plans accordingly  By Erik Gunn

The key for 

younger workers 

is that planning for 

retirement is best 

done early. And if you 

consider Social Security 

payments to be part of 

your retirement income 

strategy, you don’t just 

decide at 65, ‘Oh, I’m 

going to claim,’ because 

you’ll have no idea what 

you’re owed.

Kyle Tetting
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Based in Racine, 

Wisconsin, Erik Gunn 

writes for magazines 

on business and 

other topics.

■

http://www.ssa.gov/planners/retire/
http://www.ssa.gov/
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stances. “So that means you’ve got to talk to friends or a colleague about 

who they know who might be an expert in that area,” Tetting says. “That’s 

especially important for those individuals who might have more difficult 

situations.” That may be a spouse without an employment record or perhaps 

a divorce in their past, which might create an opportunity to build benefits 

through a former spouse.

“All of those are situations that are a little bit more nuanced than just, 

‘Hey, you should wait until age 70 to claim,’” he points out.

 

STARTING EARLY

By now you can probably see why it’s important to have other resourc-

es besides Social Security when you retire. For instance, if you have a solid 

stash in your 401(k) or individual retirement account, you might still be able 

to retire at 65 or 66 while delaying taking your Social Security benefits. (Of 

course, it can work the other way, too. If you are retiring in the middle of a 

down stock market and your investments have taken a beating, you may de-

cide to apply for Social Security sooner while your private account recovers. 

Again, this is a time to seek professional advice.)

“The challenge here is that 70 percent of workers say they plan to work 

until 65, but the median retirement age really is about 63,” Tetting says. That 

means that, for a couple of years, people are at risk for not having an income 

when they thought they would still be drawing a salary.

“You almost always have to draw down from savings that you weren’t 

planning on drawing down from, or you’re forced into this situation when 

you take Social Security earlier than you planned to,” he says.

And that’s why it’s never too soon to think about when you want to take 

Social Security and to plan for those situations.  

“The key for younger workers is that planning for retirement is best 

done early,” Tetting says. “And if you consider Social Security payments to be 

part of your retirement income strategy, you don’t just decide at 65, ‘Oh, I’m 

going to claim,’ because you’ll have no idea what you’re owed.”

Tetting routinely urges his younger clients to get in the habit of check-

ing their work record with the SSA’s website to make sure they’re properly 

being credited for their earnings. “Ultimately their payments are going to be 

based on what’s been reported,” he observes. “Mistakes are made — not all 

the time, but often enough — and it’s going to be more difficult to correct at 

age 65 than it was back at age 35 when you first noticed a mistake.”

If at all possible, workers need to understand as early as possible “that 

Social Security is not going to be the only source of retirement income for 

them,” he adds. “If they wait until age 55 or 60 to figure that out, it’s too late 

to save.” ■

http://www.pumper.com
www.keevac.com
http://www.tuf-tite.com
www.slideinwarehouse.com
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SAME DAY APPROVALS AVAILABLE

• Finance NEW & USED equipment

• Application-Only up to $150,000

• Seasonal payment options available

• Finance multiple units

FAST & FLEXIBLE 
FINANCING WITH AP

Financing For New & Used  
Sanitation Equipment

100% FINANCING ON YOUR PORTABLE RESTROOMS, PUMPER TRUCKS, & MORE!

$100 A MONTH, FOR THE 
FIRST 2 MONTHS!*

TAKE ADVANTAGE OF OUR SHOW SPECIAL 
BEFORE IT’S TOO LATE!

*Must apply by April 30th to be eligible.

Contact Us Today!

(888) 996-0305 
wastewater@apfinancing.com
www.apfinancing.com

Scott Enbom Mike Schultz
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We do one thing to perfection — 

Dewater Liquid Waste!

»Pass the paint filter 
test in 24 hours

»No waiting,  
Equipment is  

in stock

»Visitors welcome  
at our dewatering 

facilities
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AQUA-Zyme  

Disposal Systems
Call us at (979) 245-5656

zymme@aqua-zyme.com
www.aqua-zyme.com

DEWATERING
Dewatering Unit • Polymer Injection System  

Sludge Pump • Hoses • Working Platform • Hydraulic Trailer

Don’t settle for less ...
 demand the best – ADS

mailto:wastewater@apfinancing.com
http://www.apfinancing.com
mailto:zymme@aqua-zyme.com
http://www.aqua-zyme.com
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>Restroom Trailers  >Shower Trailers
>Transport Trailers

Custom  Manufacturers  of 

Searching 
for More?
More news at  
Pumper.com/featured

WE OFFER ALUMINUM, STEEL & STAINLESS TANKS, 
 AS WELL AS BLOWER & VANE PUMP OPTIONS

877-248-8782
FULL PACKAGE FINANCING & LEASE OFFERS AVAILABLE

www.MidStateTruck.com

PRICES DO NOT INCLUDE TAX, 
TITLE & LICENSING FEES –  
SEE DEALER FOR DETAILS

2020 Int’l HV 607 
Cummins L9, 350 HP,  
Allison 10 Spd Trans.,  

4000 Gal. Alum Imperial Tank,  
NVE Blower or Vane Pump

2019 Isuzu NPR 
NEW Isuzu NRR, 5.2L Isuzu Diesel,  

Auto Trans.,  
1300 Gal. Alum Tank, 900 Waste/ 

400 Water, Masport HXL4V  
Vacuum Pump, 160 CFM

2011 Peterbilt 348 
PX9 350 HP,

Allison 3000RDS Trans.,
Air-Ride Susp.,

FA 20,000, RA 40,000
217,000 Miles

2010 Int’l Prostar 
Cummins ISM, 385 HP,  

FRO-15210C Trans., Air-Ride Susp., 
615,087 Miles,  

FA 12,000, RA 40,000,  
Tandem 6x4 Axle, 171" Wheelbase

2015 Int’l 4300 
Cummins ISB, 300 HP, Allison 2500 

RDS P Trans., Spring Susp.,  
FA 12,000, RA 21,000,  

254" Wheelbase, 159,103 Miles

2018 Peterbilt 579
Paccar MX13, 455 HP, 13 Spd. Trans.,  

Air-Ride Susp., 91,226 Miles,  
Tandem 6x4 Axle, FA 12,000,  
RA 40,000, 187" Wheelbase

$84,900  
#588A-19

$27,900  
#598A-19

$51,900  
#873A-18

$98,900  
#766B-18

CURRENTLY BEING ASSEMBLED
CURRENTLY BEING ASSEMBLED

2020 Int’l HX 620 
Cummins X15, 505 HP,  
Allison 13 Spd Trans.,  

5000 Gal. Alum Imperial Tank,  
NVE 4310 Blower

2020 Int’l MV 607 
Cummins ISB, 260 HP,  
Allison 6 Spd Trans.,  

2500 Gal. Alum Imperial Tank,  
NVE 607 Vane Pump

USED

NEW

http://www.pumper.com
http://www.MidStateTruck.com
www.arestroomtrailer.com
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■

O
n April 20, for the third year, the New Hampshire Association of 

Septage Haulers will staff a booth and provide portable restrooms 

at Discover WILD New Hampshire Day, a free community event 

sponsored by the New Hampshire Fish and Game Department. Every year 

Discover WILD New Hampshire Day draws thousands of people to the Fish 

and Game Department’s grounds in Concord.

Visitors, including many families with children, check out exhibits to 

learn about the state’s outdoor traditions and wildlife resources. They can 

see live animals and big fish, browse educational exhibits set up by environ-

mental and conservation organizations, watch demonstrations by retriever 

dogs or try fly casting, fly tying, archery or BB gun shooting. Hunting and 

fishing gear is also on display.

Darlene Johnson of Best Septic in Loudon is on the board of directors 

of the New Hampshire Association of Septage Haulers, known as NHASH, 

and she coordinates the association’s participation in Discover WILD New 

Hampshire Day.

 

Pumper: What does NHASH do at Discover WILD New Hampshire Day?

Johnson: We set up a booth in the tent operated by the Department 

of Environmental Services. The department has exhibits where they talk 

about clean water, how a water treatment plant helps keep the water clean, 

how to keep wetlands safe, how to conserve water with low-flow toilets and 

how to conserve water with water collection. We tagged along in that tent, 

which was all about keeping a clean 

environment, to talk about how safe 

septic systems help keep groundwa-

ter and surface water clean. We have a 

(small-scale) model septic system with 

a septic tank and a leachfield. We also 

promote what not to flush, pumping 

frequency and why it’s important to 

pump, and basic septic 101.

We also provide portable rest-

rooms for the event. Not all the mem-

bers of our organization are in the por-

table restroom rental business, but five 

or six members brought toilets the first 

two years we did this. I think we had 

about 20 (units). The city of Concord 

agreed to accept all the waste from that 

event for free, as long as the company 

that did the servicing was registered 

at the wastewater treatment plant. 

It is great so see all the companies 

side by side with all the different 

toilets and logos.

 

Pumper: How did NHASH get involved?

Johnson: Ray Gordon, supervisor of residuals management from the 

Department of Environmental Services, invited us to get involved two years 

ago. The department showcases clean water, water conservation and the pro-

cess of flushing it down the toilet and going through a wastewater treatment 

plant. They put it out there for laypeople to understand how it all works, from 

wastewater to clean water. Gordon opened up the doors to us so we could 

put our message out there. The idea was that people walking through that 

tent might think that this was all about sewers. We bring it back to people 

PUMPER INTERVIEW

 

Pumpers Promote Best Practices at 
Discover WILD New Hampshire Day
Outreach at a statewide outdoors and environmental event informs homeowners about the ‘flushable’ 

wipes issue, promotes routine septic system maintenance  By Steve Lund

          We stuff (a bag) 

          with free material 

about what not to flush 

and a worksheet for 

calculating how often 

you should have your 

septic tank pumped. … 

It lets people know 

how they can do their 

part to keep the 

water cleaner.

– Darlene Johnson

Above: From left, Darlene Johnson, 

Emi and Cam Reid, all New Hampshire 

Association of Septage Haulers 

members displayed septic system 

educational materials at the event. 

(Photos courtesy of the New Hampshire 

Association of Septage Haulers)

Right: Visitors enjoy the Toss the Toilet 

Paper game in the New Hampshire 

Association of Septage Haulers booth.
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who have septic systems in the backyard. 

We’re pretty rural up here. There are a lot 

of septic systems. There are probably more 

people on septic systems than on sewers.

 

Pumper: What do visitors do at the 

NHASH booth?

Johnson: We have a little game, Toss 

the Toilet Paper. They have a toilet paper roll and they have to toss it into a 

hunter’s toilet. It’s like a 5-gallon bucket with a toilet seat on it. It’s never 

been used except for display purposes. We open that up and people throw 

toilet paper into it. We give kids little poop emojis on keychains, and we hand 

out the toilet paper to the parents. It’s hysterical. The adults are as excited to 

play as the kids are. The toilet paper rolls are wrapped with a band that says 

“Flush Only Toilet Paper” and our NHASH emblem to highlight the message 

that it’s the only thing you are supposed to put down the toilet. We pass the 

message onto the people who are not only on septic tanks but sewers, too. 

We stress that it should be every toilet, regardless of what you are hooked to 

on the other end.

The game helps to stall people. Especially when the kids are playing the 

game, we’re talking to the parents. We also have a bag that we stuff with free 

material about what not to flush and a worksheet for calculating how often 

you should have your septic tank pumped. It’s an educational opportunity. It 

lets people know how they can do their part to keep the water cleaner.

 

Pumper: Was it difficult to get participation from NHASH members?

Johnson: Not at all. Everyone was right on board with it. We had eight 

companies represented. One 

member drove an hour and a half 

to get there, and he had a blast. 

We did two-hour rotations, and 

we had representatives from two 

different companies for each 

time slot. A lot of our companies 

are mom and pop operations, so 

a lot of time the spouses would 

come in and we’d have three or 

four people working the booth. 

Someone could help the kids 

playing the game, and others 

could talk to the adults.

Pumper: Was the promotional effort successful?

Johnson: We certainly had a lot of traffic around the booth. We promote 

all of our haulers. Any of our haulers could leave us their business cards, 

and when we talked to people who approached us, we asked them what 

area they are in. Then we would tell them which NHASH member serves 

that area. How many directly go home with a card in their hand from their 

local pumper and actually call, we haven’t measured yet. We’re going to be 

able to measure it better when we get another outreach program launched 

in conjunction with the Department of Environmental Services and we have 

a new program called Get Pumped, New Hampshire. We launched that as 

part of a media campaign in March. Then we’ll have some tracking capability 

with coupons. This new program will be a major outreach effort, and we are 

pretty excited about it. ■

If You Go:

Discover WILD New Hampshire Day

Date: April 20, 2019

Time: 10 a.m. to 3 p.m.

Location: New Hampshire Fish and 

Game Department

Address: 11 Hazen Drive, Concord, NH

Contact New Hampshire Association 

of Septage Haulers: 603-333-6115 or 

nhash@nhash.com

Above: Several members of the New 

Hampshire Association of Septage Haulers 

donated restrooms for the WILD New 

Hampshire Day in 2018.

Left: Rolls of bathroom tissue were distributed 

with association contact information.

Pressure Washers 
& Drain Jetting

Equipment

We Custom Build  
Machines To  

Your Specifications!

800-648-5011

www.camspray.com

sales@camspray.com
Van and Truck Mount Models Available

See All The Features And Specifications At CamSpray.com

STB Series

Trailer-Mounted Drain Jets

STB4012K $18,999
• 12 G.P.M. @ 4000 PSI
• 999 CC Kohler • 400' x 1/2"Hose

STB3015K $18,999
• 15 G.P.M. @ 3000 PSI
• 999 CC Kohler • 400' x 1/2"Hose

STB2712K $13,499
• 11.5 G.P.M. @ 2700 PSI
• 689 CC Honda • 400' x 1/2"Hose

STB3708K $13,299
• 8 G.P.M. @ 3700 PSI
• 689 CC Honda • 300' x 3/8"Hose

STB4007K $13,299
• 7 G.P.M. @ 4000 PSI
• 689 CC Honda • 300' x 3/8"Hose

•  DC-Powered Jet Hose Reel and 4-Nozzle Set
• Pressure Gauge & Hour Meter
• Electric Start with Low Oil Shutdown
• Pumps Handle Fluids Up To 160°
• Lockable Tool and Storage Boxes
• 150' Garden Hose on Manual Reel
• 300 Gallon Tank with Low Water Shut Off
•  Gearbox Drive Triplex Plunger Pump  

with Ceramic Plungers and Stainless Valves
•  Trailer with Industrial Painted Finish and  

15" Aluminum Wheels

•  Produces 25 Gallons Per Minute at 4000 PSI
•  74 HP EPA Tier 4 Final Compliant Hatz Turbo Intercooled Diesel Engine
•  Hydraulic Slide Out Swivel Reel with 500' x 5/8" Hose
•  Air Purge Valve and 18 Gallon Anti-Freeze Tank and Freeze Protection
•   Heavily Constructed Trailer with 2" x 4" Steel Tube Box Frame
•  26 Gal Fuel Tank Gives Hours of Run Time on a Single Fill
• Wireless Remote to Control Throttle Up and Down, Water Valve and More
•  350 Gallon Tank with 2" Hydrant Fill
•  Features 150' Wash Down Hose and Front-mounted & Over-fender Tool Boxes

TT4025HZ-35   
$52,995

http://www.pumper.com
mailto:nhash@nhash.com
http://www.camspray.com
mailto:sales@camspray.com
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•Risers
•IPEXPVCRibbedPipe
•CorrugatedPipe

ForaCompleteCatalogandPricing

•InjectionmoldedPolyPro
•Simpletoinstall-Easytoclea

InjectionmoldedT-Baffle™.

•InjectionmoldedT-Baffle
•Fits4”Sch.40andSDR-35pipe
•Simpletoinstall
•MayalsobeusedasInlet&

4”EffluentFilterand4”T-Baffle

4”SanitaryInlet/OutletT-Baffle

ANSI/NSF 

Standard 46

COMPONENT

ANSI/NSF 

Standard 46

COMPONENT

ANSI/NSF 

Standard 46

Sch.40&
SDR-35

SD-4

TB-4Housing
TB-4-18Housing

EF-4Combo

Housingand

EF-4Combo18

betweenfilter

Gas/SolidsDeflector

in6”T-Baffle™.
•InjectionmoldedPolyPro
•Simpletoinstall
•Easytoclean

InjectionmoldedT-Baffle™.

•Injectionmolded
•Fits4”Sch.40andSDR-35pipe
•Simpletoinstall
• MayalsobeusedasOutletTee

withSolidsDeflector

6”EffluentFilterand6”T-Baffle

6”SanitaryT-Baffle™

ANSI/NSF 

Standard 46

COMPONENT

ANSI/NSF 

Standard 46

Sch.40&
SDR-35

TB-6Housing

EF-6Combo

HousingandBushing

Deflector

Securedby6Verticaland4Horizontal Foamed-inPermanent
PolyurethaneGasket.

Holdsupto70lbsofConcrete

ConcreteKeepers

Verticaland
HorizontalSafety

™

timebetween

info@cohsi.com l 630.906.8002 l www.cohsi.com

See our website for floor plans and options.

BATHROOM • SHOWER • SPECIALTY TRAILERS

THE MOST LAYOUTS AVAILABLE FOR 

HANDICAP ACCESSIBLE TRAILERS

GS-07F-0236V

Proudly Made 
Since 2003

mailto:info@cohsi.com
http://www.cohsi.com
www.keithhuber.com
www.amtpump.com


FREE FREIGHT  

on Full Cartons!

LID MAY BE USED WITH OR  

WITHOUT CONCRETE CENTER

24” HEAVY DUTY MULTI-PURPOSE

FLAT RISER LID
Fits most commercially 
available:

•Risers
•IPEXPVCRibbedPipe
•CorrugatedPipe

Safety Screws
4 Horizontal

Vertical Safety 
Screws

ForaCompleteCatalogandPricing 

Call 1-800-382-7009  

Tuf-Tite®, Inc. 1200 Flex Court, Lake Zurich, IL 60047  

www.tuf-tite.com     |    800-382-7009  © 2013 Tuf-Tite®, Inc. 
All rights reserved.

18”14”

One-piece effluent filter fits in 4” 
Sanitary Tee.

•InjectionmoldedPolyPro
•Simpletoinstall-Easytoclean

InjectionmoldedT-Baffle™.

•InjectionmoldedT-Baffle
•Fits4”Sch.40andSDR-35pipe
•Simpletoinstall
•MayalsobeusedasInlet& 

Outlet Tee

4”EffluentFilterand4”T-Baffle™

4” Effluent Filter EF-4

4”SanitaryInlet/OutletT-Baffle™

86 ft. of 1/16” filtration area.

800 GPD

ANSI/NSF 

Standard 46

COMPONENT 

ANSI/NSF 

Standard 46

COMPONENT 

ANSI/NSF 

Standard 46

4” Sch.40&
SDR-35

SD-4

TB-4Housing 
18/carton

TB-4-18Housing 
12/carton

EF-4Combo 
Includes Filter, 
Housingand

EF-4Combo18
Increases time 
betweenfilter
cleaning.

Gas/SolidsDeflector

One-piece effluent filter fits 
in6”T-Baffle™.
•InjectionmoldedPolyPro
•Simpletoinstall
•Easytoclean

InjectionmoldedT-Baffle™.

•Injectionmolded
•Fits4”Sch.40andSDR-35pipe
•Simpletoinstall
•  MayalsobeusedasOutletTee

withSolidsDeflector

6”EffluentFilterand6”T-Baffle™

6” Effluent Filter EF-6

6”SanitaryT-Baffle™

244 ft. of 1/16” filtration area.

1500 GPD

ANSI/NSF 

Standard 46

COMPONENT 

ANSI/NSF 

Standard 46

4” Sch.40&
SDR-35

TB-6Housing

EF-6Combo 
Includes Filter, 
HousingandBushing

Gas/Solids 
Deflector

Securedby6Verticaland4Horizontal
Safety Screws. Screws Included.

Foamed-inPermanent 
PolyurethaneGasket.

Holdsupto70lbsofConcrete
for Added Safety.

ConcreteKeepers™ Tuf-Tite® Riser

Verticaland
HorizontalSafety

Screws

Water-TITE™  
Joint

Increases 
timebetween
filter cleaning.

http://www.tuf-tite.com
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Name and title or job description: David White, president and owner

Business name and location: Ken White Construction, Carp, Ontario

Age: 53

Years in the industry: Ken White Construction was founded in 1968. 

We’re in our 50th year of business, and I have been working with the com-

pany for 35 years.  

Association involvement: I have been a general member of the On-

tario Onsite Wastewater Association since its incorporation in 1998.

Benefits of belonging to the association: Firstly, it gives our industry 

a voice with government agencies. This is something that would be daunt-

ing to tackle as individuals, but as members of an association, you are gen-

uinely listened to and heard. It also provides opportunities for continued 

education, which I think is excellent. It increases professionalism in the 

industry as a whole and the expertise of the individuals who partake. As a 

family-run, small-business owner, I also find the networking opportunities 

extremely beneficial. You get to meet with and learn from various industry 

players who you wouldn’t come into contact with in your daily operations. 

Finally, the association also keeps its members up to date on industry news 

and advancements. This allows me to stay on top of trends and information 

that may not otherwise have come to my attention. Overall, belonging to the 

Ontario Onsite Wastewater Association is a great learning experience and 

opportunity for growth.  

Biggest issue facing your association right now: New member acqui-

sition is our biggest challenge. I think this is true of membership-based as-

sociations as a whole. There are so many benefits to being a member. How-

ever, without an inside perspective, it can be hard to fully grasp the value 

and opportunity. The cost versus benefit analysis may be skewed. I believe 

the association can address this issue by creating more awareness as to what 

it means to be a member or by hosting open events to give people a chance 

to test it out.  

Our crew includes: Taylor White, sales manager; Valerie Black, office 

manager; Gabrielle Davis, head of marketing; Corey Lurette, site coordina-

tor; Craig Findlay, truck driv-

er; and equipment operators 

Phil Wallace, Ken Turcot and 

Alan Proulx

Typical day on the job: 

My day usually starts at a job 

site before I head into the of-

fice. I make sure I am there 

early with my crew so I can 

confirm the expectations, 

roles and requirements for 

the task at hand. It is crucial 

STATES SNAPSHOT

Recognize Septic System Installation 
and Pumping as Professional Trades
‘Implementing an apprenticeship-based system that incorporates hours worked 

and schooling would be beneficial to the industry’s reputation’

In States Snapshot, we visit with a member of a state, provincial or 

national trade association in the decentralized wastewater industry. 

This time we learn about a member of the Ontario Onsite Wastewater 

Association.

Above: David White with his Caterpillar 308E2 rubber track 

excavator. (Photos by Taylor White and Gabrielle Davis)

Left: The Ken White Construction crew includes (from left) 

Ken White, Corey Lurette, Taylor White, David White, Phil 

Wallace and Alan Proulx. Equipment shown is a 257D2 

Caterpillar skid-steer, Western Star tandem dump truck, 

Volvo tandem dump truck, Komatsu 450 wheel loader, 

Komatsu 170 excavator, John Deere 450 dozer, Terex 3-ton 

mini-excavator, Caterpillar 420F IT backhoe, Western Star 

tractor and Toyota pickup trucks.



www.pumper.com • Since 1979 • April 2019      69

that the entire team is on the same page. This allows us to work efficiently 

and, most important, keeps everyone safe with clear communication. I then 

head to the office and take care of my work there. This typically includes 

emails, quotes, phone calls and meeting with clients regarding future work. 

To end my day, I head back to the site(s) and make sure everything is pro-

ceeding as planned. This helps my team and me prepare for what’s to come 

the following morning.  

The job I’ll never forget: We were asked to do some excavation work for 

a high-tech business during the high-tech boom. It wasn’t until two years 

later that we finally finished all the work that needed to be done. What began 

as a small excavation job ended up being a full site rebuild. We gained a lot 

of knowledge through our work with this client. Things happened fast — the 

work increased with the surge in the client’s business. It was a priceless ex-

perience that pushed us out of our comfort zone. As a result, that job helped 

us branch out and take on new types of work.

My favorite piece of equipment: That would be my 170 Komatsu exca-

vator. We are able to complete a lot of our jobs with this one piece of equip-

ment. This is true for septic systems and a lot of our site jobs. It is versatile 

and allows us to work more efficiently. It also becomes more cost-effective 

for us when we don’t have to float in multiple pieces of equipment to com-

plete a job.

Most challenging site I’ve worked on: A septic tank and treatment 

system installation where we had to deal with groundwater and 13 feet of 

peat moss on the site. We had a tight area to work in so we could only use 

smaller equipment. This restriction required us to excavate our machine to a 

lower grade in order to reach the required solid ground. At that point, we had 

to haul in a large amount of granular material and compact to 98 percent 

proctor. This was to ensure the new septic tank and treatment unit wouldn’t 

experience any settling after installation. It was challenging because of the 

extra steps required to get the job started. These extra steps were not fore-

seen and made for a bit of a headache. 

The craziest question I’ve been asked by a customer: From time to 

time we get asked, “Can I pay you next year?” It’s comical to me because 

there are very few services where you would even consider asking such a 

question. Harmless, of course, but it never fails to surprise me.  

If I could change one industry regulation, it would be: There’s a por-

tion of the design process that calculates the daily flow for residential septic 

systems. I believe living space should be excluded from these calculations. 

There are several instances where we see the living space square footage 

require a septic system be much larger than necessary. If the residents are 

unable to produce enough waste to meet the minimum sewage and bacteria 

requirements for the septic system’s design, these systems aren’t function-

ing efficiently and create a much greater cost than necessary.  

Best piece of small-business advice I’ve heard: My father always said, 

“Be honest, be reliable and surround yourself with 

good people. The work will come and you will feel 

good about the way you live.” This advice has stuck 

with me, and I continue to run the business with 

these words in mind.  

If I wasn’t working in the wastewater indus-

try, I would: Still be involved in the construction 

industry, probably something heavy equipment-

related. Growing up surrounded by the industry 

has given me a variety of experiences and made 

me very comfortable. It’s what I know. I also really 

enjoy working with new and different people. You 

can learn something from everyone you meet. Con-

struction is dynamic and allows me to interact with 

different people every day.

Crystal ball time – This is my outlook for the 

wastewater industry: I hope to see the wastewater industry move toward 

becoming a more recognized, professional trade. For example, I think imple-

menting an apprenticeship-based system that incorporates hours worked 

and schooling would be beneficial to the industry’s reputation. Such a shift 

would benefit both the customers and industry players because it would be 

easier to recognize professionals. I do believe the wastewater industry will 

adopt apprentice-based education eventually. More prominently, I think we 

will notice the wastewater industry becoming more technology-based and 

environmentally friendly. These are two trends we are seeing in society as a 

whole and I believe the industry will follow suit. The most prominent ways 

we will start to see that will be increased environmentally friendly materials, 

practices and online remote system monitoring. ■

  

- Compiled by Betty Dageforde

Above: David White and his son Taylor are shown 

with a 257D2 Caterpillar skid-steer, Western Star 

tandem dump truck, Volvo tandem dump truck, 

Komatsu 450 wheel loader, Komatsu 170 excavator 

and John Deere 450 dozer.

Right: In a 1984 photo, David White and his father, 

company founder Ken White, are working with a 

Caterpillar D3B bulldozer

http://www.pumper.com
www.ferguspowerproducts.com


70     Pumper • April 2019

Seal-R™  

Sizes:

12", 15", 18",  

24", 30",  

36", 42" Get the Exact Size for Each Job!

Plastic riser pipe gives an  

exact height each time.  

Try our system and never  

have to carry concrete 

pipe and lids again. 

Save time by not having 

to assemble multiple 

sections.

• Easy 10 minute installation!

• Secure fit for all systems!

•  Made & sold by septic 
installers!

•  Prevent ground water  
infiltration and  
save money  
at the same time!

Seal-R
Lids, Rings &

Hinge Systems

Stock Up  
for Spring
Customized Lids

(Hinges Available On 24"-42")

Add Your Company Name

BrenLin Company, Inc
Manufacturers of Seal-R™ Products

888-606-1998 | www.seal-r.com

www.centurychemical.com

28790 County Road 20 W.   Elkhart, IN 46517

574-293-9521   800-348-3505

Bio-Tab® is a highly concentrated tablet of bacteria (both aerobic and anaerobic) 

and enzymes that acts as a biological activator for septic tanks. In short, Bio-Tab® 

helps septic systems work like they were intended.

Unlike most competitor’s dusty powders or messy liquids, Bio-Tab® is in

a tablet form. Easy to use and easy to store, Bio-Tab® is highly 

concentrated (one jar contains a year’s supply). It is a safe, 

non-toxic, non-corrosive and non-poisonous 

product that will not harm plumbing or 

septic systems.

Bio-Tab
®

!

ADD TO

YOUR PROFITS

WITH... are you
walking away
from bigger

profits?
What is

Bio-Tab
®

?

Located in Cabot, Arkansas

www.bestenterprises.net 

http://www.seal-r.com
http://www.centurychemical.com
www.pumperhose.com


400 waste / 200 water 

BEST ENTERPRISES, INC.

300 waste / 150 water 

GH 800/300 Angle Drive System Equipped with Masport HXL4,  
Dual Side Suction and MTH DC10 Wash Down pump and Hose.  

Built Out of 304L STAINLESS STEEL. Mounted on Ford F-550 4 x 2 Gas.

T-880 KW GH3400/200 Masport 400  
Jetter Clean Out System and  Four 52" Curved Light Bars 

All Controlled By Remote!

GH800/300

Best Enterprises, Inc.
Located in Cabot, Arkansas  

501-988-1905   800-288-2378  
www.bestenterprises.net 

Slide-ins IN STOCK

Building Quality Stainless Steel Tanks Since 1978

$79,807

BEST ENTERPRISES, INC.

Orders received by 2:00 Central Time will ship same day

Follow Us On

http://www.bestenterprises.net
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Alabama
Alabama Onsite Wastewater Association 

www.aowainfo.org; 334-396-3434

Arizona
Arizona Onsite Wastewater Recycling Association 

www.azowra.org; 928-443-0333

Arkansas
Arkansas Onsite Wastewater Association 

www.arkowa.com

California
California Onsite Wastewater Association 

www.cowa.org; 530-513-6658

Colorado
Colorado Professionals in Onsite Wastewater 

www.cpow.net; 720-626-8989

Connecticut
Connecticut Onsite Wastewater Recycling Association 

www.cowra-online.org; 860-267-1057

Delaware
Delaware On-Site Wastewater Recycling Association 

www.dowra.org

Florida
Florida Onsite Wastewater Association 

www.fowaonsite.com; 321-363-1590

Georgia
Georgia Onsite Wastewater Association 

www.onsitewastewater.org; 706-407-2552
 

Georgia F.O.G. Alliance 

www.georgiafog.com

Idaho
Onsite Wastewater Association of Idaho 

www.owaidaho.org; 208-664-2133

Illinois
Onsite Wastewater Professionals of Illinois 

www.owpi.org

Indiana
Indiana Onsite Waste Water Professionals Association 

www.iowpa.org; 317-889-2382

Iowa
Iowa Onsite Waste Water Association 

www.iowwa.com; 515-225-1051

Kansas
Kansas Small Flows Association 

www.ksfa.org; 913-594-1472

Kentucky
Kentucky Onsite Wastewater Association 

www.kentuckyonsite.org; 855-818-5692

Maine
Maine Association Of Site Evaluators 

www.mainese.com.  
 

Maine Association of Professional Soil Scientists 

www.mapss.org.

Maryland
Maryland Onsite Wastewater Professionals Association 

www.mowpa.org; 443-570-2029

Massachusetts
Yankee Onsite Wastewater Association 

www.maowp.org; 781-939-5710

Michigan
Michigan Onsite Wastewater Recycling Association 

www.mowra.org
 

Michigan Septic Tank Association 

www.msta.biz; 989-808-8648

Minnesota
Minnesota Onsite Wastewater Association 

www.mowa-mn.com; 888-810-4178

Mississippi
Mississippi Pumpers Association

www.mspumpersassociation.com, 601-249-2066

Missouri
Missouri Smallflows Organization 

www.mosmallflows.org; 417‑631‑4027

Nebraska
Nebraska On‑site Waste Water Association 

www.nowwa.org; 402‑476‑0162

New Hampshire
New Hampshire Association of Septage Haulers 

www.nhash.com; 603‑831‑8670
 

Granite State Designers and Installers Association

www.gsdia.org; 603‑228‑1231

New Mexico
Professional Onsite Wastewater Reuse 

Association of New Mexico 

www.powranm.org; 505‑989‑7676

New York
Long Island Liquid Waste Association, Inc. 

www.lilwa.org; 631‑585‑0448

North Carolina
North Carolina Septic Tank Association 

www.ncsta.net; 336‑416‑3564
 

North Carolina Portable Toilet Group 

www.ncportabletoiletgroup.org; 252‑249‑1097
 

North Carolina Pumper Group 

www.ncpumpergroup.org; 252‑249‑1097

Ohio
Ohio Onsite Wastewater Association 

www.ohioonsite.org; 888‑294‑0084

Oregon
Oregon Onsite Wastewater Association 

www.o2wa.org; 541‑389‑6692

Pennsylvania
Pennsylvania Association of Sewage Enforcement Officers 

www.pa‑seo.org; 717‑761‑8648
 

Pennsylvania Onsite Wastewater Recycling Association

www.powra.org
 

Pennsylvania Septage Management Association 

www.psma.net; 717‑763‑7762

Tennessee
Tennessee Onsite Wastewater Association 

www.tnonsite.org.

TRADE ASSOCIATIONS

If you would like your wastewater trade association added to this list, send contact information to editor@pumper.com.

 
Serving the Industry 
Visit your state and provincial trade associations

http://www.aowainfo.org
http://www.azowra.org
http://www.arkowa.com
http://www.cowa.org
http://www.cpow.net
http://www.cowra-online.org
http://www.dowra.org
http://www.fowaonsite.com
http://www.onsitewastewater.org
http://www.georgiafog.com
http://www.owaidaho.org
http://www.owpi.org
http://www.iowpa.org
http://www.iowwa.com
http://www.ksfa.org
http://www.kentuckyonsite.org
http://www.mainese.com
http://www.mapss.org
http://www.mowpa.org
http://www.maowp.org
http://www.mowra.org
http://www.msta.biz
http://www.mowa-mn.com
http://www.mspumpersassociation.com
http://www.mosmallflows.org
http://www.nowwa.org
http://www.nhash.com
http://www.gsdia.org
http://www.powranm.org
http://www.lilwa.org
http://www.ncsta.net
http://www.ncportabletoiletgroup.org
http://www.ncpumpergroup.org
http://www.ohioonsite.org
http://www.o2wa.org
http://www.pa%E2%80%91seo.org
http://www.powra.org
http://www.psma.net
http://www.tnonsite.org
mailto:editor@pumper.com
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Mitch (231) 258-7309 MitchH@AmericanWaste.org  
Visit our website www.AmericanWaste.org and click on the “For Sale” tab to view more pictures and info.

'12 KW/Vacuum Truck
(897) Cummins, 92K miles,  

Roots 721 DVJ blower,  

Vane pump,  

3,600 gal. tank,  

Full open rear door

$150,000

'09 KW/Presvac Vacuum Truck
(996) Cat C13, 90K miles, 

Roots 721 blower, 

Fruitland vane pump, 

Stainless 3,250 gal. tank, 

Full open rear door. 

Boom w/remote control. Alum. rims.

$150,000

Entertaining  

All Offers
We will take all  

inquiries seriously

'01 MACK/CUSCO HIGH DUMP
(919) E7 Mack, 8 spd,

wet/dry/high dump/ 

not SS, 

Roots 1021 blower,  

27" HG

$45,000

Texas
Texas On-Site Wastewater Association 

www.txowa.org; 409-718-0645

Education 4 Onsite Wastewater Management

www.e4owm.com; 713-774-6694

Virginia
Virginia Onsite Wastewater Recycling Association 

www.vowra.org; 540-377-9830

Washington
Washington On-Site Sewage Association 

www.wossa.org; 253-770-6594  

Wisconsin
Wisconsin Onsite Water Recycling Association 

www.wowra.com; 888-782-6815
 

Wisconsin Liquid Waste Carriers Association 

www.wlwca.com; 888-782-6815

NATIONAL

Water Environment Federation 

www.wef.org; 800-666-0206

National Onsite Wastewater Recycling Association 

www.nowra.org; 800-966-2942

National Association of Wastewater Technicians 

www.nawt.org; 800-236-6298

CANADA

Alberta
Alberta Onsite Wastewater Management Association 

www.aowma.com; 877-489-7471

British Columbia
WCOWMA Onsite Wastewater Management of B.C. 

www.wcowma-bc.com; 877-489-7471

British Columbia Onsite Sewage Association

www.bcossa.org; 778-432-2120

Manitoba
Manitoba Onsite Wastewater Management Association 

www.mowma.org; 877-489-7471

Onsite Wastewater Systems Installers of Manitoba, Inc.

www.owsim.com; 204-771-0455

New Brunswick
New Brunswick Association  

of Onsite Wastewater Professionals 

www.nbaowp.ca; 506-455-5477

Nova Scotia
Waste Water Nova Scotia 

www.wwns.ca; 902-246-2131

Ontario
Ontario Onsite Wastewater Association 

www.oowa.org; 855-905-6692

Ontario Association of Sewage Industry Services 

www.oasisontario.on.ca; 877-202-0082

Saskatchewan
Saskatchewan Onsite Wastewater 

Management Association 

www.sowma.ca; 877-489-7471

Canadian Regional
Western Canada Onsite Wastewater 

Management Association 

www.wcowma.com; 877-489-7471

$5,000-$250,000
ONLY NEED CREDIT APPLICATION!

No one makes it easier!
For more than 40 years, Gerry 

Oestreich has  been a trusted 

name in new and used  

equipment financing.

• New Or Used Trucks

• Portable Potties

• Pressure Washers

• Trailers and more ...

•  NEW-WORKING  
CAPITAL LOANS

Visit Our New Website: www.abclease.net

ABCLeasingNY@gmail.comLEASING & FINANCING

Equipping Your  
Business for Less -

Call Gerry @ 518-857-5206 
or Greg @ 518- 330-4113

Today To Learn More!

Happy  
Spring

mailto:MitchH@AmericanWaste.org
http://www.AmericanWaste.org
http://www.pumper.com
mailto:ABCLeasingNY@gmail.com
http://www.txowa.org
http://www.e4owm.com
http://www.vowra.org
http://www.wossa.org
http://www.wowra.com
http://www.wlwca.com
http://www.wef.org
http://www.nowra.org
http://www.nawt.org
http://www.aowma.com
http://www.wcowma-bc.com
http://www.bcossa.org
http://www.mowma.org
http://www.owsim.com
http://www.nbaowp.ca
http://www.wwns.ca
http://www.oowa.org
http://www.oasisontario.on.ca
http://www.sowma.ca
http://www.wcowma.com
http://www.abclease.net
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CLASSY TRUCK

Minot, North Dakota

R
eid Hanson added a white 2013 Peterbilt vacuum truck with a 

4,200-gallon aluminum tank (Progress Tank) and HXL400WV liquid-

cooled pump (Masport). The truck is powered by a PACCAR MX-13 

engine tied to a Fuller 10-speed transmission (Eaton Vehicle Group). It fea-

tures aluminum wheels, dual aluminum toolboxes, hose trays, many ad-

ditional chrome accents and rear work lights. It also has three 5-inch rear 

sight glasses, a temperature gauge, a ladder and heated valves. Interior fea-

tures include air conditioning, stereo CD player and air-ride leather seats. 

Vinyl graphics and lettering are from Sign D’zyn. The truck is used for septic 

and grease trap service. ■

A-1 Evans Septic Service

Got a truck with real WOW appeal? 
Show it off to Pumper readers!
Send photos of your truck after it has been lettered with your company name. 

Any industry-related truck is acceptable. Please limit your submission to one truck only.

Your Classy Truck submission must include your name, company name, mailing address, 

phone number, and details about the truck, including tank size, cab/chassis information, 

pump information, the company that built the truck, and any other details you consider 

important. In particular, tell us what features of the truck help make your work life more 

efficient and more profitable. Email your materials to editor@pumper.com or mail to 

Editor, Pumper, P.O. Box 220, Three Lakes, WI 54562.

We look forward to hearing from you!

SHOW US YOUR CLASSY TRUCK! 

WA dealer #1812SEE OUR LIST OF EQUIPMENT ON WEBSITE

New Vacuum Trucks |  Used Vacuum Trucks |  Trailer Tanks |  Vacuum Pumps & Parts

Others Available, Check Our Website

Thanks to McNel Septic    
4,000 Gallon Steel Tank, Masport 400 Plug and Play 

mailto:editor@pumper.com
www.ericksontank.com
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 DECALS/MAGNETS/SIGNAGE

Allied Graphics decals
Allied Graphics developed an ad-

hesive engineered to adhere to the 

challenging textures found on portable 

restrooms. When combined with durable UV-cured 

ink, the adhesive ensures decals will hold up to harsh environments, accord-

ing to the maker. 800-490-9931; www.allied-graphics.com.

 

ROEDA graphics
Graphics from ROEDA are print-

ed on a high-tack, permanent, 

adhesive vinyl with UV fade-

resistant ink to adhere to rough 

surfaces like portable restrooms, 

garbage toters and other plastic 

products. A wide variety of stock 

UV inks are available, along 

with custom Pantone matching. Decals can be made in any size, shape and 

quantity. UV clear-coat or lamination can be added for extra protection from 

the elements. An existing logo can be used, or a new one can be designed. 

800-829-3021; www.roedainc.com.

 LIGHTING

LunarGlo Solar Light
The LunarGlo Solar Light provides a 

nondimming light source, with up to 80 

hours of light on a single battery charge. 

It is shockproof, with no moving parts or 

switches to wear out. There is no large 

hole to drill, and it provides enough light 

to make the user comfortable. There are no batteries to replace, and the unit 

is pressure-washer safe. 574-294-2624; www.lunarglo.com.

 ODOR CONTROL

Bionetix International Porta-Treat
Porta-Treat from Bionetix International is de-

signed to quickly deodorize portable restrooms 

and holding tanks and leave a fresh fragrance. 

It contains natural, safe bacteria that produce 

specific extracellular fast-acting enzymes to at-

tack waste and its byproducts at the molecular 

level, degrading organic wastes. It digests odor-

causing compounds and targets large waste 

particles that settle at the bottom of holding 

tanks. Adding the water-soluble pouch after emptying and cleaning the tank 

reduces substances such as cellulose in toilet paper into odorless carbon 

dioxide and water. The nonformaldehyde formula is safe, with no adverse 

effects on waste or sewage treatment plants. Pouches with exact dosage 

are easy to store and use with no measuring, waste or mess. 514-457-2914; 

www.bionetix-international.com.

J&J Chemical 
Truex Power Packets
Truex Power Packets from J&J Chemical are a 

nonformaldehyde, water-soluble portion-con-

trol deodorizer with advanced technology using 

multiple odor control components that engage 

when needed. Their formula utilizes advanced 

fragrance and long-lasting, deep-blue, non-

staining color. They work to continuously break 

down paper and waste, reducing mounding for 

increased odor control in the holding tank to provide long-lasting protec-

tion in the most demanding environments. They are available in a variety of 

exclusive fragrances and sizes. 800-345-3303; www.jjchem.com.

By Craig Mandli

PRODUCT FOCUS/CASE STUDY

Portable Sanitation and Special Events

http://www.allied-graphics.com
http://www.roedainc.com
http://www.lunarglo.com
http://www.bionetix-international.com
http://www.jjchem.com


Kros International USA Kros Urinal
The Kros Urinal from Kros International USA has a 

100-gallon tank and a small footprint at 36.6 inches 

square. It has a draining connection under the unit 

to connect it with other urinals and allow it to drain 

through 1.5-inch pipes to a holding tank. It handles 

four users simultaneously, resulting in shorter waiting 

lines and cleaner portable restrooms. 855-576-7872; 

www.krosinternationalusa.com.

Sansom Industries Zenith
The Zenith portable restroom from Sansom Indus-

tries features an 80-gallon holding tank with deep 

sump, blow-molded construction, a roomy interior 

with ample headroom, smooth interior surfaces for 

easy cleaning, stainless steel fasteners, a three-roll 

paper holder, and attractive aesthetics, according to 

the manufacturer. Many custom options are avail-

able. 844-972-6766; www.sansomindustries.com.

Satellite | PolyPortables Axxis
The Axxis standard-size portable restroom from 

Satellite | PolyPortables is designed to be durable, 

customizable and easy to maintain and clean. Its 

self-closing hinges operate from an internal stain-

less steel spring. It is made of outdoor-rated materi-

als and molded polymer construction, with a heavy-

duty, easy-to-use rotary latch made to withstand 

the roughest users, according to the manufacturer. 

An ambidextrous door pull provides better grip and 

handling convenience. Its re-engineered door frame 

has a single jamb point and twin-molded construc-

tion. 800-883-1123; www.satelliteindustries.com.

 ODOR CONTROL

Safe-T-Fresh QuickScents Event
With a deep-blue dye and fresh fragrance, Safe-

T-Fresh QuickScents Event packets are suit-

able for daily service. With the convenience of 

drop-and-go service, the cost of service can help 

turn a special event into a more profitable day. It 

offers long-lasting blue color, and its nonform-

aldehyde formulation makes it safe for event 

guests and employees. There is no mixing, waste or mess, allowing for faster 

service so end users don’t have to wait. 800-883-1123; www.safetfresh.com.

Surco Portable Sanitation Products 
Fresh Lube

Fresh Lube pump oil additive from Surco Portable 

Sanitation Products is designed to control and coun-

teract offensive pump exhaust odor generated by septic 

vacuum pumps. Simply add 4 to 6 ounces per gallon of 

pump oil and the exhaust smells like cherries. Oil-based 

fragrance does not change viscosity when mixed prior 

to adding to reservoir. Odors are neutralized instantly, 

designed to eliminate customer complaints. It is effec-

tive when pumping septic tanks, holding tanks, portable 

restrooms and grease traps. It is available in gallons, pails and drums. 

412-789-8683; www.surco.com.

 PAPER PRODUCTS

PolyJohn University Roll
The PolyJohn University Roll 

helps eliminate waste and the in-

convenience of out-of-paper situ-

ations. It’s designed to save space 

and fits most brands of portable restroom dispensers. The jumbo one-ply 

toilet paper offers 2 1/2 times more paper than a standard roll. The U.S. Envi-

ronmental Protection Agency-compliant product is made of 100 percent re-

cycled fiber, and a biodegradable core makes it earth-friendly. It comes 2,500 

sheets per roll and 24 rolls per case. 800-292-1305; www.polyjohn.com.

 

 PORTABLE RESTROOMS

Five Peaks Glacier I
The Glacier I from Five Peaks is manufactured from 

durable high-density polyethylene with UV-stabilizers. 

It uses twin sheet heavy-duty door and jamb construc-

tion with integrated hinge and return spring for in-

creased strength. The 65-gallon tank has sloping lines, 

keeping the tank top dry and clean. It offers smooth in-

terior and exterior sidewalls for easy cleaning and pro-

vides integrated vents, eliminating unnecessary screen 

maintenance. Extra-deep molded-in grab handles are located in all four cor-

ners for ease of maneuverability. It comes with convenience features such as a 

hover handle, oversized mirror, two shelves, gender sign, utility hook, beverage 

holder and three-roll toilet paper holder. 866-293-1502; www.fivepeaks.net.

CASE STUDY

Temporary fencing allows restroom 
contractor to diversify service offerings 

Problem: The portable restroom business in 

Indiana is seasonal, so Justin Hurt from JL Hurt 

Portable Restrooms sought another income 

stream for slower periods. The business occa-

sionally received requests for fencing.

Solution: Hurt investigated the cost of panels 

and stands, and a few years ago, he decided to 

diversify into temporary fence rental with Ox-

ford Plastics. Using BigFoot fence provides a 

safer, efficient installation.

Result: Now when Hurt’s customers call for a 

portable restroom, he asks if they also need 

temporary fencing. The temporary fence pro-

vides additional revenue with fewer labor 

costs. 800-567-9182; www.oxfordplasticsusa.com.
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 PORTABLE RESTROOMS

T blustar 
RapidLoo PRO
The RapidLoo PRO portable 

restroom from T blustar can be 

assembled and disassembled 

in two minutes and requires no 

tools. It measures 86.5 inches 

high by 43.5 inches wide by 

47.25 inches deep, and it is available in multiple colors. It has double door 

springs, an extra-tight door frame, high protruding skids, large vent panels 

and a spring-loaded toilet seat, and it can be customized with company lo-

gos. It arrives ready to go out on job sites. The ability to transport the unit 

disassembled allows the owner to carry more units, assisting in transport 

expenses. Parts can be mixed and matched to create a unit for every occa-

sion. Recirculating and drop tanks are available. The unit’s clip-in sink (the 

RP-clean) can be attached to itself to create a free-standing 

hand-wash station, called the RP-Twin. 404-719-0715; 

www.tblustar.com.

T.S.F. Tuff Jon III
The Tuff Jon III from T.S.F. has molded wall vents, 

a sky heater, lifting brackets and a 16-gallon hand-

wash station with foot-pedal pump. Designed for easy 

cleaning, the one-piece polyethylene unit is available 

in nine colors and has a 70-gallon holding tank. 

Options include towel holder and soap dispenser. 

800-843-9286; www.tuff-jon.com.

 PORTABLE RESTROOM MOVERS

Armal transport dolly
The Armal transport dolly can 

be used to move any Wave 

standard portable restroom. 

It is made of lightweight aluminum and is compact, making it easy for one 

operator to maneuver a restroom quickly. It is designed for rigorous daily 

use and speeds the process of picking up and/or dropping off portable rest-

rooms safely and efficiently. 770-491-6410; www.armal.biz.

Deal Assoc. Hitch Hauler
The Hitch Hauler from Deal Assoc. can 

carry one restroom and the Super Mongo 

Mover hand truck. It is easily installed and 

removed by one person and mounts in a 

standard 2-inch Reese-style hitch receiv-

er. It can be used to carry most restrooms 

up to 45 inches wide and has no moving 

parts, so there is nothing to fold or set 

up for use. Tip the restroom up onto the 

Hitch Hauler, shove it forward to engage the tabs that hold the pallet runners 

and strap it down. 866-599-3325; www.dealassoc.com.

 RESTROOM TRAILERS

A Restroom Trailer Co. 
(ART Co.) 1404-W
The 1404-W restroom trailer from ART 

Co. is designed for fast and easy setup 

with a sleek, streamlined appearance. The 

14-by-8-foot four-station unit comes with 

foldout steps and stabilizer scissor jacks for easy leveling and setup. Units are 

available in Embassy, Cellar, Estate and Chalet interior finishes and in several 

exterior color combinations to match existing fleet colors. Standard features 

include a 535-gallon waste tank, 200-gallon freshwater tank, heavy-duty steel 

frame, integral trailer skirting, 2 5/16-inch adjustable trailer hitch, heavy-duty 

tongue jack, maple cabinetry, Corian countertops, LED lighting, and ducted 

heat and air conditioning. 269-435-4278; www.arestroomtrailer.com.

Ameri-Can Engineering 
Veranda Series
The Veranda Series luxury restroom 

trailer from Ameri-Can Engineering 

has a covered porch assembly that 

adds easy access to the private unisex 

floor plan with European styling. It of-

fers an easy setup with two self-leveling 

step assemblies and streamlined use for smaller lines. It includes onboard 

freshwater, hot water and a multisource music system. It is custom-built 

with a wide range of options. It has a sloped bottom-mounted discharge, 

is easily repairable and can be winterized down to 40 degrees below zero. 

574-892-5151; www.ameri-can.com.

JAG Mobile Solutions Dignified 
Accessible Trailer Solutions
Dignified Accessible Trailer Solutions, or 

DATS, from JAG Mobile Solutions have Stop, 

Drop And Go! Technology and are available in a 

variety of sizes and configurations, from single-

station to multiperson occupancy. With no hydrau-

lics, no macerator toilets, no loose parts and approxi-

mately a 10-minute setup time, the trailer is designed to save maintenance 

and maximize uptime. ADA-compliant units are available in any JAG signa-

ture interior packages or custom interiors. All units have Forever Floor wood-

free subfloors, gel-coat exteriors, fiberglass roofs, dusk-to-dawn porch lights 

and stair illumination. 800-815-2557; www.jagmobilesolutions.com.

Lang Specialty Trailers Pro Series
The Pro Series line of restroom and shower trail-

ers from Lang Specialty Trailers have a gel-coat-

ed exterior/interior wall, ceiling and subfloor 

designed to be extremely durable and easy 

to clean. They have slide-out self-leveling 

stairs with foldout handrails that require 

no tools to install. The trailers also have an 

integrated spray bar washout that allows using the excess water in fresh-

water tanks to wash out the waste tank while the trailer is being pumped. 

724-972-6590; www.langrestroomtrailers.com.

http://www.tblustar.com
http://www.tuff-jon.com
http://www.armal.biz
http://www.dealassoc.com
http://www.arestroomtrailer.com
http://www.ameri-can.com
http://www.jagmobilesolutions.com
http://www.langrestroomtrailers.com
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 RESTROOM TRAILERS

NuConcepts Majestic
The Majestic restroom trailer 

from NuConcepts is available 

in two- or four-unit configura-

tions. Common sealed roto-

cast holding tanks help make servicing easy. Using high-grade, computer 

numerical control-cut fiberglass panels and wood-free-floor construction, 

the luxury restroom trailer is built for ease of maintenance and durability, 

according to the maker. It is built with arched doorways, curved counter-

tops, flushing porcelain toilets, brushed aluminum ceilings, recessed LED 

ceiling lighting, beveled glass mirror, and plank flooring in each spacious 

individual and private restroom. The solar-powered, self-contained unit is 

designed for elegant affairs. 800-334-1065; www.nuconcepts.com.

Rich Specialty Trailers 
Fleet Commander
The Fleet Commander line of 

luxury restroom trailers from Rich 

Specialty Trailers are offered in a 

wide range of spacious floor plans 

from two to 10 stations. Soothing 

and sophisticated interior design combinations are eye catching and easy to 

coordinate with the buyer’s finishing touches, according to the maker. Smart-

Restroom GPS Monitoring providing tank status, temperature, power and lo-

cation is available. 260-593-2279; www.portablerestroomtrailer.com.

Satellite Suites Millennium
The spacious Millennium four-station 

restroom trailer from Satellite Suites has 

an appealing interior and enough ca-

pacity to accommodate up to 350 guests 

per event, according to the maker. Its 

rich wood and complementary textured 

walls and floor create an upscale appearance that is designed to be durable 

and easy to maintain. The trailer is a nonwood structure that is lightweight and 

moisture-proof, eliminating the threat of unwanted odors, mold and possible 

extensive rotting. 800-883-1123; www.satelliterestroomtrailers.com.

 SERVICE VEHICLES

Amthor International 
Flat Vac
The Flat Vac multipurpose por-

table restroom vacuum tank 

from Amthor International al-

lows the operator to carry up to 12 restrooms on top of the tank and pull a 

restroom delivery trailer. The tank has a rounded bottom with a full-length 

formed sump design for drainage and full baffles for strength. The flat tank 

has wastewater and freshwater compartments, as well as an option for a 

chemical or brine compartment. It is available in steel, stainless steel or 

aluminum. It comes with a workstation and a vertical cabinet with an alu-

minum extruded door and shelves. A liftgate is installed behind the tank 

to load and unload restrooms. All units are custom built to specifications. 

800-328-6633; www.amthorinternational.com.

Crescent Tank 
vacuum tank
The Crescent Tank vacuum tank 

is completely flat inside and out. 

It can carry up to 10 portable rest-

rooms, and the weight capacity is 

the same as a flatbed truck. It has no baffles, allowing it to be emptied com-

pletely to avoid internal corrosion. With the included pump at specified cubic 

feet per minute, unnecessary fatigue of the structure is eliminated and the life 

of the tank is prolonged. It is made from 1/4-inch-thick steel, for structural 

strength. Its workstation is designed for the portable restroom industry. The 

liftgate rail width allows units to fit, and multiple liftgate decks and rail options 

are available. Freshwater is held inside the external 1/2-inch-thick poly tank 

to avoid internal wastewater contamination. It can be installed on any chassis 

within the specifications required for each model based on axle ratings and 

maximum load capacity. 585-657-4104; www.crescenttank.com.

FlowMark Vacuum Trucks 
Isuzu NPR
The Isuzu NPR 999-gallon portable re-

stroom service truck from FlowMark 

Vacuum Trucks has an aluminum 

vacuum tank with capacities of 700 gal-

lons of waste and 299 gallons of freshwater. 

Vacuum is provided by a Masport HXL4 156 cfm pump, and it includes a 

Flojet water pump, LED lighting and two-unit fold-up restroom hauler. It is 

designed for efficient operation. 833-653-8100; www.flowmark.com.

Imperial Industries 
700-gallon aluminum 
sidewinder
The 700-gallon aluminum 

sidewinder from Imperial In-

dustries can haul four portable restrooms on its deck. It has an 8-foot flatbed 

with 400-gallon water tank, 700-gallon waste tank, 1,600-pound Thieman 

liftgate and comes equipped with a COXREELS hose reel, bucket holder, 

strobe package and a Masport HXL4 pump. The unit is built on a 2018 Ford 

F-550 chassis. 800-558-2945; www.imperialind.com.

KeeVac Industries KV999
The KV999 from KeeVac Indus-

tries is a 999-gallon portable re-

stroom truck that can be used by 

operators who want to stay un-

der the Department of Trans-

portation tanker endorsement 

requirement. This tank, available in aluminum, stainless steel and carbon 

steel, with single- or dual-side service, holds 699 gallons of waste and 300 

gallons of freshwater and includes a two-unit fold-down restroom carrier 

with trailer hitch. At this capacity, it can service between 65-70 portable re-

strooms. The tank can be mounted on a variety of chassis and coupled with 

a variety of pump options. Each unit also comes with an upgraded DC-10 

washdown pump and hose reel from Hannay Reels. Exterior controls and 

dual cabinets offer operator safety and convenience. An arctic package and 

safety lighting are available. 866-789-9440; www.keevac.com.

http://www.pumper.com
http://www.nuconcepts.com
http://www.portablerestroomtrailer.com
http://www.satelliterestroomtrailers.com
http://www.amthorinternational.com
http://www.crescenttank.com
http://www.flowmark.com
http://www.imperialind.com
http://www.keevac.com
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 SERVICE VEHICLES

Robinson Vacuum 
Tanks service truck
The portable restroom ser-
vice truck offered by Robin-
son Vacuum Tanks includes a 
2,000-gallon aluminum tank mounted on a 26,000-pound (non-CDL) chassis. 
The two-compartment tank offers 500 gallons of freshwater storage and 1,500 
gallons of waste. It comes standard with dual service, dual drop-down work-
stations, two toolboxes, a 4-inch discharge, choice of vacuum pump, hot shift 
PTO, four LED work lights, an AMT DC10 washdown pump, spring rewind 
washdown hose reel and a two-unit folding restroom carrier/bumper with 
trailer hitch. 814-933-0927; www.robinsontanks.com.

 SLIDE-INS

Best Enterprises slide-in unit
Stainless steel slide-in units from Best 
Enterprises are available in three stock 
models: a 400-gallon waste and 200-gal-
lon freshwater unit, 400-gallon waste and 
200-gallon freshwater long-box unit, and 
a 300-gallon waste and 150-gallon fresh-
water unit. They come with Honda 5.5 hp 
engines, a Conde Super 6 70 cfm vacuum pump, 30 feet of 2-inch tiger tail 
suction hose with wand, stainless steel hose hanger, 3-inch waste discharge 
with 10 feet of 3-inch dump hose, Hypro electric roller pump for washdown 
with a 50-foot hose, lifting eyes located at the top of the tank, stainless sec-
ondary and primary, stainless steel braiding on suction hoses, vacuum and 
pressure relief valves, two 2-inch sight glasses on the waste tank, and a sight 
tube for the water compartment. Manways and work lights are available. 
800-288-2378; www.bestenterprises.net.

FMI Truck Sales & Service 
WorkMate three-compartment 
slide-in
The WorkMate three-compartment slide-
in unit from FMI Truck Sales & Service 
fits easily into the back of a 1-ton pickup or 
across a flatbed. It has a 325-gallon waste 
compartment and twin 75-gallon poly water 
tanks. The water tanks can be isolated for a 
three-compartment system or flow together 
for a two-compartment system. It includes 

a primary and secondary shut-off, 12-volt freshwater delivery, an oil-catch 
muffler and an easy-drain manifold system. It comes with hoses, wand, 
bucket and straps, and an ergonomic workstation. Options include a sup-
ply storage box on the passenger side and tool storage on the driver’s side. 
800-927-8750; www.fmitrucks.com.

TankTec slide-in tank
Slide-in tanks from TankTec range 
from 100 to 995 gallons. The demand 
for larger slide-in tanks has led to 800- 
and 995-gallon sizes being added. The 
tanks are available in single-compart-
ment for grease and septic or two-com-
partment for portable restroom ser-
vice. 888-428-6422; www.tanktec.biz.

TruckXpress SS Series
The SS Series slide-in from TruckXpress is 
the most durable and longest lasting tank in 
the company’s product line, according to the 
maker. The units come in four standard sizes 
— 300, 450, 500 and 650 gallons   — with custom 
sizes available upon request. 800-883-1123; 
www.satellitetruckxpress.com.
 

 TRANSPORT TRAILERS

Johnny Mover 
Trailer Sales trailer 
The portable restroom trans-
port trailer from Johnny Mover 
Trailer Sales has skid-locking 
using an iron bar with a chain-
binding system to secure multi-
ple units. Models are available to 
handle six to 20 restrooms, and all feature brakes, paint options, lighting, 
leaf-spring suspension, front deflectors to protect units from road spray and 
debris, and optional powder coating and chrome wheels. 800-498-3000; 
www.cesspoolcleaners.com.

Liquid Waste 
Industries trailer 
Custom-built portable restroom 
delivery trailers from Liquid 
Waste Industries carry six to 24 
portable restrooms and come 
with or without sides. They are 

built with heavy-duty steel and come standard with torsion axles, electric 
brakes, flush-mounted lights, and 10- or 13-inch wheels and tires. Custom 
upgrades include gates, leaf-spring axles, fold-down ramps, LED lights and 
choice of hitch. 877-445-5511; www.lwiinc.com.

 TRANSPORT TRAILERS

McKee 
Technologies - 
Explorer Trailers 
Transporter
The Transporter from McKee Technolo-
gies - Explorer Trailers has easy-to-adjust carrier slats that box in any size 
restroom skid. Even multiple-size skids can be configured securely in the 
same load, providing safe, flexible transportation for many styles of portable 
restrooms. Models range from 8 to 48 feet, accommodating up to 24 units. 
All include fully independent suspension axles designed to eliminate side-
to-side shock transfer. An optional front wind deflector protects units from 
road spray, stones and wind loading. Hot-dip galvanizing is available for cor-
rosion protection. 866-457-5425; www.explorertrailers.com.

 Pro-Tainer 
Pro-Porta Trailer
The Pro-Porta Trailer from 
Pro-Tainer offers multiple 

features specific to the portable 
restroom industry. All trailers 

have removable dividers that create space for 
ADA units and aluminum ramps for loading and unloading restrooms. The 
trailers also have a lock-down mechanism called the Pro-Latch that is part 
of the ramp system and automatically locks down the base of the restroom. 
800-248-7761; www.protainer.com. ■

http://www.robinsontanks.com
http://www.bestenterprises.net
http://www.fmitrucks.com
http://www.tanktec.biz
http://www.satellitetruckxpress.com
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 TRANSPORT TRAILERS

McKee 
Technologies - 
Explorer Trailers 
Transporter
The Transporter from McKee Technolo-

gies - Explorer Trailers has easy-to-adjust carrier slats that box in any size 

restroom skid. Even multiple-size skids can be configured securely in the 

same load, providing safe, flexible transportation for many styles of portable 

restrooms. Models range from 8 to 48 feet, accommodating up to 24 units. 

All include fully independent suspension axles designed to eliminate side-

to-side shock transfer. An optional front wind deflector protects units from 

road spray, stones and wind loading. Hot-dip galvanizing is available for cor-

rosion protection. 866-457-5425; www.explorertrailers.com.

 Pro-Tainer 
Pro-Porta Trailer
The Pro-Porta Trailer from 

Pro-Tainer offers multiple 

features specific to the portable 

restroom industry. All trailers 

have removable dividers that create space for 

ADA units and aluminum ramps for loading and unloading restrooms. The 

trailers also have a lock-down mechanism called the Pro-Latch that is part 

of the ramp system and automatically locks down the base of the restroom. 

800-248-7761; www.protainer.com. ■

Trailer & Skid Mounted  
Industrial Vacuum Machines

Hydro-excavation Machine VecLoader

Jetter Machine Combination Machine

VAC-CON.COM

855.336.2962  
e-mail: vns@vac-con.com

MORE POWER TO YOU

Companies

Vector Technologies Ltd.
VECTOR-VACUUMS.COM 

800.832.4010
e-mail: inquiry@vector-vacuums.com

800.952.1537 - WWW.MARSHIND.COM

Join us on Facebook See the progress of some of our units in the making.

Check out our website for more information: www.marshind.com

Quality People Doing Quality Work

Vacuum Septic Units

Portable Toilet Units

Slide-In Units Mini Vac Trailers

 Industrial Units  
DOT Code & Non Code

DOT Industrial Waste Trailers

Aluminum Or  
Steel Tanks In  
A Variety Of  
Capacities.

P.O. Box 1107 - 135 E Mile Road - Kalkaska, MI 49646 
p: 231.258.4870 - f: 231.258.2019 - sales@marshind.com

Various Sizes Available. 

Industrial 
Waste  
Trailer

Aluminum Or  
Steel Tanks  
In A Variety  

Of Capacities.

mailto:sales@marshind.com
http://www.pumper.com
mailto:vns@vac-con.com
mailto:inquiry@vector-vacuums.com
http://www.explorertrailers.com
http://www.protainer.com
http://www.marshind.com
http://www.vac-con.com
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PRODUCT NEWS

Time is money in the hydroexcavation industry. And every time you pause to off-

load the tank could mean lost revenue. The larger the tank, the longer your crew 

can spend on the job site  — which is the idea with the supersized Hercules XL 

truck-mounted hydroexcavator from Supervac.

At 37 feet long, the Hercules XL is suitable for applications where weight is not 

as much of a concern. It can carry 18 cubic yards of debris and has available a 

payload capacity of 25,000 pounds. The increased payload will help save time and 

money, as not only is dumping available on site, the length of the Hercules XL will 

maintain its legal highway capacity.

“Everyone now is looking for as much payload potential as possible,” says Steeve 

Sheehy, Supervac’s national sales manager. “The key for us was using a flexible 

SPIF No. 22 four-axle configuration that allowed us to distribute the weight evenly.”

When designing the new unit, the biggest challenge for Supervac’s development 

team was transferring weight to the front and second axle of the truck. Sheehy 

says that most hydroexcavators tend to shift weight toward the back, which can 

overload the rear axle and limit payload capacity. “It’s so hard not to get overweight 

on your rear axle with a full spoils tank,” he says. “On the Hercules XL, we moved 

much of the equipment to get more of that weight distribution up front.”

In the new setup, the 3,600-gallon debris tank is mounted as close as possible to 

the truck’s cab. Its 3,800 cfm, 27-inches Hg blower is more compact than its prede-

cessors and mounted directly over the truck’s second axle. In addition, more equip-

ment, including its 30-ton hydraulic dump hoist and 400,000 Btu boiler are compactly 

situated near the cab to allow for more even weight distribution. The unit’s 185 cfm 

air excavation compressor, Webasto diesel fuel heater, 3,000 psi high-pressure water 

pump, controls, aluminum toolboxes and six 250-gallon plastic water tanks are evenly 

distributed along the sides of the unit, adding to the even weight distribution.

“The great thing about this truck is that, despite its size and huge payload ca-

pacity, it rides perfectly down the road. It is basically our Atlas trailer unit mounted 

on a truck, with a few components downsized to maximize payload,” Sheehy says. 

866-839-5702; www.supervac.co. ■

SUPERVAC 
HERCULES XL 
MAXIMIZES YOUR PAYLOAD 

in the

SPOTLIGHT
By Craig Mandli

REELCRAFT INDUSTRIES’ 
SERIES LG CORD REELS
Reelcraft Industries’ lightweight and compact Se-

ries LG cord reels are constructed from a durable, 

impact-resistant composite material. Three new 

models have been added to the medium-duty 

line of cord reels with two new cord endings. 

The new power cord reel option features 

circuit breaker-protected, quad-grounded 

NEMA5-15 outlets with an LED power-on 

indicator light. The quad outlet reel is available 

with 65 feet of 12/3 cord or 75 feet of 14/3 cord. The 

new light cord reel option features a 1,300-lumen LED light with bright COB 

illumination, a grounded 12-amp outlet and an on/off switch on the handle. 

The LED reel model is supplied with 50 feet of 14/3 cord. All three new Series 

LG models are ETL listed. 800-444-3134; www.reelcraft.com.

VACALL ALLJET TRUCK-
MOUNTED JETTER

Vacall’s AllJet truck-mounted 

jetter, designed by Gradall 

Industries, provides bud-

get-conscious municipali-

ties and contractors with an 

easy-to-operate, highly efficient sewer line main-

tenance machine. The hydraulically powered triplex plunger water pump is 

capable of 87 gpm at 2000 psi, to effectively jet blockages in sewer lines and 

routinely maintain flow, with other power options available. The hose reel 

telescopes out 54 inches from a retracted position and swivels 200 degrees 

to properly direct the 600-foot, 1-inch-diameter jetting hose. The AllJet uses 

a fuel-saving, single-engine PTO design, a 1,600-gallon UV-resistant poly-

ethylene water tank and Vacall’s AllSmartFlow CANbus control system. The 

water tank is constructed with UV-resistant black polypropylene, internally 

baffled with a filling system that runs through the tank, eliminating external 

plumbing. 800-382-8302; www.vacall.com.

GOULDS WATER 
TECHNOLOGY AGS SERIES 
AXIAL GRINDER PUMPS
The new AGS Series axial grinder pumps from 

Goulds Water Technology, a Xylem brand, have a 

semiopen impeller design, including an eight-hole 

cutter plate and three-blade cutter, which reduces 

problem waste to fine slurry, minimizing downtime 

and service challenges. The pump’s TDH and flow 

rates deliver across both 0.5 and 1 hp models, enabling it to cover a wide 

range of applications. It has a true 2-inch discharge, making sewage pump 

replacement easy with no plumbing adjustments needed. The AGS Series is 

available in single-phase 0.5 hp (115 or 230 volts) and 1 

hp (115 or 230 volts) options and is built with a stain-

less steel volute, a cast iron impeller and a hard-faced 

silicon carbide on silicon carbide mechanical seal. 

866-325-4210; www.goulds.com. ■

COXREELS INDUSTRIAL-DUTY 
LED LIGHTS FOR PC13 MODEL
The new line of industrial-duty LED lights for the 

PC13 cord reels from COXREELS feature a variety 

of industrial-grade features and options, includ-

ing a 50,000 hour rating, internal light diffusers and 

shatter-resistant polycarbonate lenses. The lights also 

have adjustable steel hooks for hands-free placement. 

The three versions — compact, a light with an addi-

tional power source and an industrial-duty, UL-listed 

option — are available to complement a variety of applications. 

800-269-7335; www.coxreels.com.

http://www.supervac.co
http://www.reelcraft.com
http://www.vacall.com
http://www.goulds.com
http://www.coxreels.com
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SAVE THE DATES

800-236-6298

WWW.NAWT.ORG

YOUR SOURCE 

FOR REAL 
LEARNING

 For more 
information call:

Upcoming Training & Events

YOUR SOURCE 

FOR REAL 
LEARNING

Online Vacuum Truck  
Training Available!
Please visit our website 
for more information.

POWRANM Site & Soil
April 8-9, 2019
Albuquerque, NM
Contact: Gene Bassett 
bassettec@aol.com  
or Bill McKinstry 
wmmckinstry@gmail.com
Instructor: Dave Gustafson 

Soil & Site Evaluation 
April 10-12, 2019
Mesa, AZ
Contact: Aaron Tevik
Email: atevik@cals.arizona.edu

Intro to Design 
May 13-14, 2019
Prescott, AZ
Contact: Aaron Tevik
Email: atevik@cals.arizona.edu 

UA Adv Design
May 15, 2019
Prescott, AZ
Contact: Aaron Tevik
Email: atevik@cals.arizona.edu

CPOW Site & Soil
May 23-24, 2019
Alamosa, CO 
Contact: Lisa Nicoll 
Email: cpow@cpow.net

CPOW Inspector
May 30-31, 2019
Gunnison, CO 
Contact: Lisa Nicoll 
Email: cpow@cpow.net

Advanced Design
June 12, 2019
Payson, AZ
Contact: Aaron Tevik
Email: atevik@cals.arizona.edu

NAWT Design
June 27-28, 2019
Aurora, CO 
Contact: Lisa Nicoll 
Email: cpow@cpow.net

CPOW Site & Soil
September 12-13, 2019
Arapahoe County Fairgrounds 
Aurora, CO
Contact: Lisa Nicoll 
Email: cpow@cpow.net

CPOW Installer
September 20, 2019
Gunnison, CO 
Contact: Lisa Nicoll 
Email: cpow@cpow.net

■

■
Order through our website

We provide 

reprint options
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An Article?
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ELECTRONIC  
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Starting At
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PORTABLE RESTROOM OPERATOR

TM

“The very day we found out we’d have to move our shop, somebody 

came through the door and said, ‘Do you want to buy Buck’s back?’ It 

was really a door closing, door opening, all in the same day.” They quickly 

jumped at the chance.

Today their business is exclusively portable restrooms, serving the 

100-mile-wide Willamette Valley. They’ve got about 1,500 Satellite Industries 

units — gray Tufways and Maxims (and a few white ones for weddings, and 

green units for their University of Oregon tailgating; “quack shacks,” they call 

them after the Oregon Ducks mascot), several ADA-compliant Freedoms 

and wheelchair-accessible Liberties — an Ameri-Can Engineering Crowd 

Pleaser restroom trailer, and two smaller Comfort Station trailers from 

Advanced Containment Systems, Inc. About 50 percent of their work is 

special events, including, in 2012, the U.S. Olympic track-and-field trials.

 

MAKING CONNECTIONS

The Welds live in Sweet Home so they’ve always had the hometown 

advantage for the Jamboree and Buck’s has done it since its beginning in 

1996. They feel confident they’ll retain the work as long as they provide good 

service and a reasonable price.

 

THE MAIN EVENT

In the early ’90s, when Sweet Home came up with an idea to help 

fund civic projects, this little town asked a big star to perform at their first 

country music festival. Surprisingly, Wynonna Judd said yes and the festival 

has attracted top talent ever since. In 2012, the 9,000 residents welcomed 

40,000 visitors August 3-5, most of whom camped out. Judd was back to help 

celebrate the Jamboree’s 20th anniversary, along with Rascal Flatts, Dierks 

Bentley, the Charlie Daniels Band, and enough performers for 22 shows on 

two stages. Other attractions included beer and wine gardens, merchandise 

booths and a kids’ zone. The event is held in a no-facilities, 20-acre park-like 

setting near the edge of the picturesque town.

 

BY THE NUMBERS

The company brought in 265 units (20 Maxims, 10 Freedoms, 20 

Liberties, one Standing Room Only urinal unit, and the balance Tufways), 

three restroom trailers, and 73 hand-wash stations (half Satellite Industries 

Waves from the company’s inventory, the rest PolyPortables, Inc. Tag Alongs 

rented from a colleague).

Some 115 units, including five handicap-accessible, were set up at the 

main venue — a few at bus stops, the hospitality center, and parking lots, 

but the bulk in large banks, along with six to eight hand-wash stations, were 

placed at the four corners of the facility. The crew placed the ACSI trailers 

near the stage for the performers and the Ameri-Can Engineering trailer in 

the food court/beer garden, along with the urinal unit.

Thirty units and six hand-wash stations were arranged in two banks 

at a smaller, adjacent venue. The rest of the inventory was taken to 23 

campgrounds. Thirteen units were rented to individual campsites.

“It’s easier to send a driver 

to pick up toilets if they’re 

all in one spot. I probably 

spent a little bit extra labor, 

but at least you don’t 

have to send somebody 

with a map to go to this 

campground, get these six, 

go to another campground, 

get these eight.’’

SCOTT WELD

<<< The Buck’s team includes, from 
left, Milah Weld, Susie Sieg, Josh 
Wooley, Sten Weld, Scott Weld and 
Eric Brownrigg.

(continued)

THE TEAM

Lisa and Scott Weld, owners of Buck’s 

Sanitary Service in Eugene, Ore., have a 

staff  of 10 — an offi  ce worker, yard worker, 

part-time mechanic and seven drivers. 

Lisa works in the offi  ce answering phones 

and managing the creative and marketing 

side while Scott fi lls in on everything 

from management to running routes to 

maintenance. Five people worked on the 

Oregon Jamboree along with the Welds 

and their three children, Maren, 9; Milah, 

13; and Sten, 17; who are accustomed to 

helping out at events.

 

COMPANY HISTORY

In April 2012, Lisa and Scott Weld 

bought Buck’s — for the second time. Th eir 

fi rst crack at it was in 1995 when Scott’s 

father heard the 20 -year-old business was 

having problems. Th e family made an off er 

to the founder and operated it for four 

years as an add-on to their trash and septic 

service business. In 1999, when Weld’s 

father retired, they sold it to a national 

solid waste company. Weld went to work 

for that company, then 10 years later tried 

his hand again at self-employment in the 

trash business. A few challenges cropped 

up, but they turned out to be fortuitous, 

says Lisa Weld.

(continued)

<<< Susie Sieg, of Buck’s Sanitary Service, 
unloads a Satellite Industries Maxim 3000 

restroom at the Oregon Jamboree.
(Photos by Peter Krupp)

THE JOB: Oregon Jamboree

LOCATION: Sweet Home, Ore.

THE PRO: Buck’s Sanitary Service

ON LOCATION

“The very day we found out we’d 

have to move our shop, somebody 

came through the door and said, 

‘Do you want to buy Buck’s back?’ 

It was really a door closing, door 

opening, all in the same day.”

SCOTT WELD

Taking
           a Bow

At the Oregon Jamboree 
music festival, the crew 
at Buck’s Sanitary Service 
provides service that sings
BY BETTY DAGEFORDE

 LET’S ROLL

Eight times, Sunday through Wednesday, a caravan of three trailers 

made the hour-long drive up Interstate 5 from the company’s yard to the 

Jamboree site to deliver units. Two of their 15-year-old company-built 

trailers held 16 units each and a third trailer carried 20 (also company-built, 

using an Explorer receiver from McKee Technologies, Inc.). The company 

used service vehicles to pull the trailers.

Weld tried a new approach for the removal process. Sunday night 

and continuing Monday, the team pumped and moved all units to a single 

staging area, which he felt simplified the job. “It’s easier to send a driver to 

pick up toilets if they’re all in one spot,” he explains. “I probably spent a little 

bit extra labor, but at least you don’t have to send somebody with a map to 

go to this campground, get these six, go to another campground, get these 

eight. Then you start leaving sinks behind and the (handicap unit) doesn’t 

fit. It’s just a logistics nightmare trying to get the loads to work out.” During 

the week, they grabbed units as schedules permitted.

 

KEEPIN’ IT CLEAN

Jamboree organizers required someone be on site and available by 

radio at all times so Weld, his son and another member of the team stayed in 

a motor home at one of the campgrounds.

Venue units were serviced each night from 11 p.m. to 2 a.m. At 6:30 

a.m. they started in on the campground units, finishing around 9:30 a.m. 

During the day, they pumped out 20 RVs and 19 holding tanks — 10 at the 

two shower facilities and the balance for the food vendors.

Five service vehicles were used: A 2010 Peterbilt 335 and a 2008 

International 4300, both built out by Progress Vactruck with 1,500-gallon 

waste/500-gallon freshwater aluminum tanks; a 2001 Isuzu FTR from 

Workmate/FMI Truck Sales & Service with an 850-gallon waste/350-gallon 

freshwater steel tank; and two 2000 International 4700s built out by Lely 

Manufacturing Inc. with 750-gallon waste/350-gallon freshwater steel tanks. 

All have Masport pumps.

Waste was transported to the company’s yard each night and transferred 

to a 20,000-gallon tank. From there, another pumping contractor picked up 

the waste and disposed of it by land application.

 

SAME BUT DIFFERENT

In one sense, Weld was an old pro at this event, so it was “pretty much 

business as usual,” he says. On the other hand, the size and scope had 

changed significantly over the years — their first year, they brought in 60 

units for one venue and four campgrounds. “That was the most difficult 

thing for me,” he says. “So I had to get my act together.” He quickly got his 

arms around it. “You’ve got to just scratch your head and kick it in gear and 

go. We didn’t stop moving all weekend.” ■

Advanced Containment 
Systems, Inc.
800/927-2271
www.acsi-us.com

Ameri-Can Engineering
574/892-5151
www.ameri-can.com

Lely Manufacturing, Inc.
800/334-2763
www.lelyus.com

Masport, Inc.
800/228-4510
www.masportpump.com

McKee Technologies - 
Explorer Trailers
866/457-5425
www.mckeetechnologies.com
(See ad page 46)

PolyPortables, Inc.
800/241-7951
www.polyportables.com
(See ad page 33)

Progress Vactruck
800/467-5600
www.progressvactruck.com

Satellite Industries
800/328-3332
www.satelliteindustries.com
(See ad page 27)

Workmate/FMI Truck  
Sales & Service
800/927-8750
www.fmitrucks.com

MORE INFO

^^^ Milah Weld helps out her father’s crew, keeping restrooms and hand-wash 
stations stocked with soap and paper products at the Oregon Jamboree, includ-
ing these Wave sinks from Satellite Industries.

^^^ Satellite Industries Tufway restrooms are lined up and ready to go before the 
Oregon Jamboree, complete with lighting strung in the front of the units.

Reprinted with permission from PRO™ / February 2013 / © 2013, COLE Publishing Inc., P.O. Box 220, Three Lakes, WI 54562 / 800-257-7222 / www.promonthly.com

Personal customer attention 
drives Alberta Septic Systems
Page 26

EYE 
A Watchful

Pennsylvania’s Jeff Rachlin
serves clients with thorough
onsite system maintenance
Page 16
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T
o improve cash fl ow, operate more effi  ciently, 

lower prices, and boost customer loyalty while 

fending off  competitors, OnSite Management Inc. 

in West Chester, Pa., employs a simple and inexpensive 

tool: maintenance contracts.   

Jeff  Rachlin, who owns OnSite Management along 

with partners Bud Baroni and Derald Hay, says the 

company has been using maintenance contracts for about 

10 years. Slightly more than 20 percent of the company’s 

5,000 or so accounts have signed maintenance contracts, 

and that number continues to grow.

“� e rest of our customers just haven’t reached that 

teachable moment yet, where they’ve just had a major 

repair or watched the previous homeowner go through 

a $10,000 to $40,000 system replacement,” Rachlin says. 

“� ey fi gure ‘If it ain’t broke, don’t fi x it.’ Everyone learns 

diff erently … but usually, cost is a big infl uence.”

OnSite Management – which tests, designs, 

inspects, installs and services septic systems  in a four-

county area in southeastern Pennsylvania – markets the 

contracts to new customers after installing a system, and 

to existing customers, but only after their system passes 

an inspection.

Rachlin says maintenance agreements benefi t both 

customers and the company.

For customers, regular inspections save money in 

the long run by detecting small problems before they 

lead to costly system failures. And customers appreciate 

making smaller quarterly payments instead of receiving 

one large pumping bill. � e contracts eff ectively enable 

them to amortize the cost of tank pumping over the life of the contract, 

which runs for three years. Furthermore, they end up paying less for service 

because the company can schedule pumping routes more effi  ciently.

For OnSite Management, quarterly contract payments generate more 

consistent cash fl ow, as opposed to one pumping fee charged every several 

FOUNDED: 1997

OWNERS: Jeff Rachlin, Bud Baroni and Derald Hay

EMPLOYEES: 9

SPECIALTIES: Testing, designing, inspecting, 

installing and pumping septic systems

SERVICE AREA: Southeastern Pennsylvania

AFFILIATIONS: Pennsylvania Septage Management Association, National 

Association of Wastewater Technicians

WEBSITE: www.onsitemgt.com

OnSite Management Inc., West Chester, Pa.

Profi le

★
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■

I’m proud 
of my industry.

I belong to an elite group of business people

who keep homes and communities safe, clean

and healthy. My colleagues and competitors

are true professionals who care about their

work and about customers’ welfare. Members

of this industry are some of my greatest 

role models and best friends.

I work with the greatest people in the world.

Lead the way
For your customers,
your industry, 
and your business
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SJE opens new facility in Ohio 
SJE opened a new 51,000-square-

foot facility in Ashland, Ohio. About 60 

employees work at the facility designed 

with both time and energy efficiency in 

mind. It replaces the company’s older, 

multilevel building.

PolyJohn announces Davis as new team member
PolyJohn announced Chris Davis joined the team on Feb. 1. He brings 

over 20 years’ experience in portable sanitation equipment sales. As a 

member of the crew at PolyJohn International, Davis will sell the company’s 

products on a global scale. The company serves customers in over 50 dif-

ferent countries.

Michael Cooper, president of PolyJohn Enterprises, based in Whiting, 

Indiana, made the announcement. “We are in the process of expanding 

our international operations,” Cooper says. “We have known and respected 

Chris for many years and are delighted that the timing of this move worked 

well for both of us.”

“I am really happy to join the PolyJohn group,” Davis says. “It’s great 

to be part of a family-owned company that manufactures such high-quality 

products.”

 

Boss Industries announces new 
vice president of business development 
and OEM sales

Boss Industries named Jim Perschke vice president 

of business development and OEM sales. He will identify 

and capture growth opportunities in all markets and as-

sist with product enhancements, sales, service, training 

and marketing efforts. Perschke has extensive experience 

in the work-truck accessory industry.

Super Products to build new vacuum trucks facility
Alamo Group announced that it has plans to build a new $15 million 

facility for its Super Products vacuum trucks operation. The facility will be 

located in the village of Mukwonago, Wisconsin, and will allow the company 

to consolidate and expand current production, which operates out of sev-

eral facilities in the greater Milwaukee area. The plant is anticipated to com-

mence operations in the first quarter of 2020.

The facility will allow Super Products to consolidate its manufactur-

ing and customer support operations into a single, highly efficient location. 

It will also enable Super Products to bring in operations that are currently 

outsourced due to capacity limitations. The site also offers the potential to 

expand operations to meet future needs.

In 2018, Super Products opened two new rental locations in Savannah, 

Georgia, and Corpus Christi, Texas, and now operates eight rental locations 

in seven states. The additional capacity provided by the larger facility will 

allow Super Products to continue its growth in the coming years.

 

Vac-Con announces new distribution agreement
for HD video nozzle

Vac-Con announced it has entered an agreement with Sewer Robotics 

to be the exclusive North American distributor of the C70 HD video cleaning 

nozzle. The nozzle is designed to jet pipelines ranging from 6 to 40 inches 

and is available through the Vac-Con dealer network.

Pipe Lining Supply offers Quik-Shot system
exchange program

Pipe Lining Supply’s Quik-Shot lateral lining inversion unit now fea-

tures an improved nozzle design that allows the cured-in-place pipe lateral 

lining material to flow through with ease, using the venturi process. With the 

new design, Pipe Lining Supply now offers a retrofit exchange program to 

rework any nozzles from existing customers.

 

United Site Services names new CEO and CFO
United Site Services appointed Asterios Satrazemis CEO and Scott 

Jamroz chief financial officer. Satrazemis succeeds Ron Carapezzi, who had 

served as president and CEO since 2009. Carapezzi will transition into the 

chairman role.

 

Hoot Systems welcomes 
new sales director

Hoot Systems announced that Mike Catanzaro was 

named sales director and has joined its residential and 

commercial wastewater team. He has more than 25 years’ 

experience in the commercial and residential decentral-

ized wastewater markets and holds four wastewater-relat-

ed patents. He is a member of both the Water Environment 

Foundation and National Onsite Wastewater Recycling Association.

 

Howden strengthens commitment
to the Gulf Coast oil and gas sector

Howden has completed the move to a new state-of-the art, 

35,000-square-foot service center in Houston. Howden services centrifugal 

fans, cooling fans, air preheaters, reciprocating compressors, blowers, cen-

trifugal compressors and screw compressors. The larger service contains 

three 20-ton overhead cranes, nine 2-ton jib cranes, balancing equipment, 

a component repair bay, welding bay, paint booth and ample testing space.

 

Garsite Progress acquires Kansas operations
Garsite Progress, an entity formed by AFI Partners, announced the ac-

quisition of Garsite and Progress Tank, U.S.-based manufacturers of aviation 

refueling and liquid waste transportation equipment. Since 1922, Progress 

Tank has been a manufacturer of truck-mounted tanks used in the refined 

fuel, heating oil, propane and liquid waste industries. Progress Tank offers 

national distribution, service and support of its core product line through 

some of the largest chassis dealers in the country, including Rush Truck 

Centers, Truck Country and M&K. ■

INDUSTRY NEWS

Jim Perschke

Mike Catanzaro

COTTAGE TRAILERS

574-892-5151             www.ameri-can.com

- Restroom Trailers for Special Events

- Luxury Restroom Trailers

- Construction Grade Restroom Trailers

- ADA Restrooms and Showers Trailers

- Shower Trailers  - Laundry Trailers

- Restroom/Shower Combination Trailers

- Hand Wash Trailers  - Plaza Units

- Decontamination Trailers

For your customers,
your industr
and your business

http://www.pumper.com
http://www.ameri-can.com
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Marketplace Advertising
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=Thank You!

meaty-delivery.com
833-777-8443

Delivered$199.99

Hand-selected Wisconsin 

sausage and jerky  

delivered in a 20-qt.

                     cooler.

INDUSTRIAL - 
GRADE  

PRESSURE 
WASHERS

.c
om

800.333.9274

Custom Made To 
Your Specs Truck 

Beds & Forms

256-737-0051

Call Dewayne for a quote!

www.shaddix.us

Septic 

Tank 

Delivery 

Beds

1500 & 1000 Gal.  

2 Compt. Septic Tank Forms

Custom Made To 
Your Specs Truck 

Beds & Forms
Let Us Build Your 

JETTER

Diesel
Propane
Gas

Hot or 

Cold

866-944-3569

Join A National Brand: www.RooterMan.com

Franchise Package $3,975

FILL 
a job opening

ANNOUNCE 
contracted services 

offered 

BID OUT 
an upcoming job

SELL 
used equipment

OBTAIN 
a position wanted

FIND 
what you’re  
looking for!

Reach

25,000 
dedicated professionals 
each month in Pumper!

www.pumper.com/
order/classified/

Advertising

800.556.0111
surco.com

New mess-free  
packets available!

The Sani-Klip
R. Nesbit Portable Toilets introduces:

A COST  

EFFECTIVE 

SOLUTION  

FOR  

PROVIDING  

ALL OF YOUR  

CUSTOMER’S 

HAND  

SANITIZER

CONTACT: KATIE/AMY

R. NESBIT PORTABLE TOILETS

724-652-8232
www.best-portable-toilets.com

IndustrialOdorControl.com
A Broad and Economical Range of Odor Control Solutions

• Municipal and Industrial • Digester and Lagoon Cleaning 

• Double Belt Filter Presses • Liner Repair & Replacement

http://www.shaddix.us
http://www.RooterMan.com
http://www.pumper.com/
http://www.meaty-delivery.com
http://www.watercannon.com/c-48-pressure-washers.aspx
www.surco.com
www.easykleen.com
www.americanjetter.com
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Advertising
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=

meaty-deliv .c
833-777-8443

Delivered

Hand-selected Wisconsin 

sausage and jerky  

delivered in a 20-qt.

                     cooler.

Let Us Build Your 

JETTER

Diesel
Propane
Gas

Hot or 

Cold

866-944-3569

a job opening

contracted services 
offered 

an upcoming job

used equipment

a position wanted

what you’re  
looking for!

Marketplace Advertising

F R A G R A N C E

F R A G R A N C E

SUMMER FRESH
FRAGRANCE

290 Alpha Drive, Pittsburgh PA 15238

PORTABLE SANITATION PRODUCTS 

800.556.0111
surco.com

New mess-free  
packets available!

Call to get your FREE sample

Portable Toilet

Deodorant

Surco®

800.362.0240

O
N

LY
 

$3,195

www.mtechcompany.com

The Best Package On The 
Market Includes:

Add a Blower with 15’ of duct for only $350!
Add a 5 Minute Escape Respirator for only $500!

CONFINED 

SPACE 

ENTRY 

PACKAGE 
SM

SM

 (3 Year Sensor Warranty)
• 4-Gas Air Monitor 

• 7’ Tripod

• Work Winch

• Full Body Harness

• 3-Way Fall Protection 

The Sani-Klip
R. Nesbit Portable Toilets introduces:

A COST  

EFFECTIVE 

SOLUTION  

FOR  

PROVIDING  

ALL OF YOUR  

CUSTOMER’S 

HAND  

SANITIZER

CONTACT: KATIE/AMY

R. NESBIT PORTABLE TOILETS

724-652-8232
www.best-portable-toilets.com

•  Manhole  
Odor Inserts

•  Pollution Control 
Barrels

• Activated Carbon

•  Lift Station  
Odor Control

• Septic Vent Filters
• Custom Solutions

866-NO-STINK 
(866-667-8465)

973-846-7817 in NJ

Makers of the Wolverine Brand of Odor Control Solutions

IndustrialOdorControl.com
A Broad and Economical Range of Odor Control Solutions

PATENT #US 8,273,162

DREDGING & DEWATERING SERVICE

www.fluidtechnologyinc.com

(513) 241-1600

Fax (513) 756-1995
Fluid Technology, Inc.

• Municipal and Industrial • Digester and Lagoon Cleaning 

• Double Belt Filter Presses • Liner Repair & Replacement

FIND OUT HOW.
FREE subscription 
at digdifferent.com

Beyond 
buckets 
& blades.& blades.

RUGIDGear.com

833-777-8443

Computer Cases

WATER PROOF SUBMERGE PROOFDUST PROOF FLOATS

http://www.pumper.com
http://www.mtechcompany.com
http://www.best-portable-toilets.com
http://www.fluidtechnologyinc.com
www.easykleen.com
www.easykleen.com
www.surco.com
www.hotjetusa.com
www.mightyprobe.com
www.industrialodorcontrol.com
www.rugidgear.com
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BUSINESSES

Selling the Klear It Kone product busi-

ness. Includes U.S. Patent, customer list, 

and existing inventory. Contacts for future 

production also available. Product infor-

mation at www.klearitkone.com. We have 

received great feedback and no product 

returns from customers. A great oppor-

tunity to provide a useful product to the 

septic industry.  ... Asking price $300,000

Contact Stacie 603-659-8150 

or klearitkone@gmail.com P04

Well-established septic and grease trap 

pumping company working on Cape Cod 

and the south shore of Massachusetts. 

Two pumper trucks: 2003 Mack with a 

4,800-gallon aluminum tank and Masport 

H75W pump; 1990 Mack with a 3,500-gal-

lon steel tank and Masport H75W pump 

installed in 2002. Both trucks have heated 

valves. Business includes website, phone 

number, client list. 6,300 residential cus-

tomers, 110 commercial customers. Serious 

inquiries only. www.bousfieldseptic.com or 

508-962-5489  (P04)

National Grease Recycling Inc. Let us 

teach you how to recycle restaurant’s waste, 

fryer grease and oil (yellow grease) only. Big 

$. Over 30 years experience, will guide you 

through complete process from collection to 

processing to marketing to end users. Don’t 

lose your trap business to competitors that 

offer both services. We also buy cooking oil, 

unprocessed, anywhere in the country. Call 

for information. References available - many 

success stories. Dewey Walker, 813-756-

6121 or 813-758-2552. (PBM)

Septic business for sale, New York water-

shed. Includes trucks and equipment. 20+ 

years with same phone number. $250,000. 

hacksaw12481@gmail.com  (PBM)

Start your own septic service business in 

Florida! For more information call 931-248-

1284.  (PBM)

If you’re interested in selling your grease 

trap service, used cooking oil or other non-

haz wastewater disposal business, we’d like 

to hear from you! Liquid Environmental Solu-

tions is the nation’s largest liquid waste man-

agement company - providing service across 

the USA. Sell your business and enjoy retire-

ment or join us - we can always use great 

team members. Contact Brian Bidelspach: 

brian.bidelspach@liquidenviro.com or call 

602-206-3636.  (PBM)

Septic Tank Service Business for Sale: 

Owner wishes to retire. Located in Cal-

lahan, FL (Nassau County) north of Jack-

sonville - fastest growing county in Florida. 

33 years in operation with loyal customer 

base. Includes: 1996 International 4900 

w/DT466E, 5-speed transmission, 2-speed 

axle. 2,500-gallon capacity truck. 302k 

miles, fresh in-frame, new transmission, 

excellent condition. 2000 Freightliner FL70 

w/8.3 Cummins diesel, 6-speed transmis-

sion. 2,400-gallon capacity truck. 198k 

miles, excellent condition. Also included: 

Complete DEP-approved lime stabiliza-

tion site and facility for land application. 

Owner will train and assist with licensing. 

For more information contact K.A. “Kenny” 

Farmer at 904-879-4701 or 904-545-0357; 

farmer613259@aol.com  (P04)

www.RooterMan.com. Franchises avail-

able with low flat fee. New concept. Visit  

website or call 1-800-700-8062. (PBM)

COMPUTER SOFTWARE

FreeSer v iceReminderSof tware .com, 

FreeSe r v i ceD i spa tchSo f tware . com,  

FreeRouteManagementSoftware.com.  

 (P04)

DEWATERING

Portable septic and grease receiving sta-
tions, dual-screen design. Screens that really 
work - simple, non-mechanical. Set it up any-
where. 208-790-8770 screencosystems.com 
sales@screencosystems.com  (PBM)

2008 Lakeside fine screen in stainless tank, 
hydraulic power pack driven. Power pack 
and panel board is included. Power pack is 
480v three-phase. $65,000 OBO. Call 574-
930-6702  (P04)

Surplus Equipment for Sale: Item 1: Mo-

bile rotary sludge thickener $29,000. Item 

2: 6,300-gallon SS thickened sludge land 

application tanker $17,000. We have DVDs 

of both working. Contact Mark Scott at 

Mark@delta-pioneer.com for details.  (P05)

DRAIN/SEWER
CLEANING EQUIPMENT

FOR IMMEDIATE SALE - US Jetting 

high-pressure jetting unit. Single-axle 

trailer Model USJ 4018-300. 55hp die-

sel engine; 4,000psi @ 18gpm pump 

system, 320-gallon water tank. Excel-

lent condition. Approximately 100 hours 

used. Only one owner. Serious inquiries 

only.  ........................................  $30,000

203-392-0433, CT

cmalangone@sbcglobal.net

P04

DRAINFIELD RESTORATION

New and used terralifts for sale starting at 

$20,000 used and $38,000 new. Financing 

available. Call John at AerraTech 413-298-

4272.  (PBM)

Terralifts - New and Used. Financing avail-

able for qualified buyers. For more infor-

mation call Dick Crane 800-223-2256 or 

aalco@tds.net for electronic brochure. www. 

youtube.com/watch?v=t8ApRUOasnY (PBM)

HAZARDOUS WASTE UNITS

1984 Mack R686ST with a 1999 Keith Huber 

Dominator 3,000-gallon carbon-steel, dump 

type, DOT, vacuum tank unit. (Stock# 1165C) 

www.VacuumSalesInc.com (888) VAC-

UNIT (822-8648)  (PBM)

1997 Ford cab and chassis with a 3,500 U.S. 

gallon, carbon steel, DOT-certified vacuum 

tank. Dump type with full-open rear door 

and a Masport HXL400WV vacuum-pres-

sure pump. (Stock# 1829V) www.Vacuum 

SalesInc.com (888) VAC-UNIT (822-

8648)  (PBM)

2008 International with a 3,200 gallon alu-

minum two-compartment DOT 412 vacuum 

tank unit. (Stock# 9666V) www.Vacuum-

SalesInc.com; (888) VAC-UNIT (822-

8648)  (PBM)

HYDROEXCAVATORS

2006 Kenworth PowerVac 5300 High 
Dump, Wet/Dry, C15 Cat engine. Truck 
hours 5,417; Mileage 90,972. Stainless 
3,000 US gallon tank. 28" blower with 
2,309 hours.  ........................  $265,000

Tim 810-217-5764, MI P04

JET VACS

2001 Mack Vactor 2115: 100gpm rod-

der, 800' hose reel, 1024 Roots blower, 

hydro kit. Only 3 years on rebuilt Cum-

mins ISX600 engine. 318k miles, 16k 

hours on this well-maintained, work- 

ready truck!  ............................ $55,000

Call 248-345-3993, MI P06

Jack Doheny Supplies Inc. offers a full range 

of late model combo units and DOT industrial 

vacuum loaders. Call us @1-800-3DOHENY. 

 (PBM)

JETTERS-TRAILER

PBM

The Industry’s Most Versatile Trailer 

Jetter! Model# HJ2TA1030HW, tandem 

axle trailer, 35 hp Vanguard 10 gpm @ 3,850 

psi, 325-gallon water tank, 300' hose, Gen-

eral pump. Fully loaded! List $36,995. 

On sale for $32,995.

800-213-3272,
www.hotjetusa.com

JETTERS-TRUCK

2015 Ford F450 Super-Duty jet truck, 6.7L 

diesel-automatic, 116,097 miles, American 

Jetter-skid 1740, 600-gallon water capac-

ity, 4,000psi, 65hp, 17gpm, twin engines. 

Pictures available. $45,000. Call Frank 978-

758-6265  (PBM)
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2009 Freightliner, Mercedes Benz en-

gine Detroit Allison transmission Sewer 

Equipment Co. of America jetter truck. 

3,000-gallon tank, tandem axle. 550' 

of 1" hose. 2,100 engine hours, 13,634 

miles, 580 hours on pump, 65 gpm.  

Asking price  .........................  $125,000

Midwest Vac Professionals 

641-755-6987, IA 

midwestvacpros@gmail.com

P04

LEASE/FINANCING

Quick and easy financing for new or used 

equipment — without all the headaches. 

Credit is not an issue. We have working 

capital available for commercial equip-

ment purchases $10,000 to $2,000,000. 

BSG Services - Call 866-259-5370 or email 

bsgfin@earthlink.net (PBM)

Western Equipment Finance, a bank-

owned direct lender, is committed to con-

tinuing to help you prosper. All equipment 

types, new or used; we have the best rates 

and terms you deserve. App-Only Financ-

ing and credit decisions within an hour. Call 

the team you can trust, Jim Stekl at West-

ern Equipment Finance 701-665-1647. 

jim.stekl@westernequipmentfinance.com  (PBM)

PORTABLE RESTROOMS

500 Satellite Maxim 3000 portable 

restrooms units for sale. All units 4- to 

6-years old, double-walled with hand 

sanitizer and 3 toilet paper holders. Price 

is $350 per unit.

Call Dave 724-222-6080, PA P05

4,000 used portable restrooms for sale. Up-

dating our fleet to the new Zenith portable 

restrooms from Sansom Industries. Prices 

range from $125 - $325. Call Jim Reisinger 

@ 314-776-4000.  (PBM)

Old portable units for sale. Will sell individu-

ally or in a lot. Email for pictures: admin@

centexww.com  (P04)

We are a N.Y. based portable restroom 

company, looking to buy handicap portable 

toilets. Units must be good looking and in 

working condition. For the right price we can 

take up to 40 units. Contact Juda at 929-

413-8100.  (P04)

Miscellaneous portable toilets for sale, all 

varying condition: 5 PolyJohn Fleet, green 

and white, $100 per unit. 20 PolyPortables 

Axxis toilets, blue, some wooden legs, some 

plastic, $50. 23 Satellite Tuffways, older 

models, light blue, $100. 10 Synergy, tan and 

blue, $50. 10 Synergy, gray, $50. 10 Armal 

units, gray, $25. 5 Five Peaks, various colors, 

$25. Contact Thomas for pictures 228-493-

7327; tjphares@scenicgroup.com  (P04)

PORTABLE RESTROOM 
TRAILERS

2016 Rich Specialty Trailers rest-
room trailer.  ............................ $32,000

Chuck 608-835-3459, WI P04

Toilet trailer, has one toilet and one uri-
nal. Sink and hand dryer.  .........  $5,000

325-388-4044,  TX P04

2009 VIP restroom trailer from Rich Rest-

room Trailers. 4 stalls and 3 sinks on wom-

ens’ side and 2 stalls, 2 urinals, and 2 sinks 

on mens’ side. Winter package with fireplac-

es. $30,000. Call/text 402-689-9496.  (P04)

Beautiful Platinum Series 8-stall trailer. 

Winterized. Mechanically clean and ready 

to roll. Includes brand-new generator. Pics 

upon request. $23,000. Please call or text 

309-429-5724.  (P04)

2001 Keith Huber International pump truck. 

2 Decons, 28' Tonto, 18' Royal, 2001 ASCI, 

16' Presidential, 26' Presidential, portable toi-

let hauler trailers. 315-437-1291, NY. (PBM)

PORTABLE RESTROOM 
TRUCKS

Texla Services Portable Toilet Service 

Truck Bodies – Standard turnkey pack-
age mounted on your chassis includes: 
painted body, lighting, right angle Jurop, 
DC10, water hose, valves & plumbing 
and PTO. 1,100/400 - $22,500; 700/300 
- $19,500; 1,700/600 - $24,500.

936-641-3938 

Check us out on Facebook! PBM

2013 International 4300 M7, 4x2, 
only 83,643 miles. PacMac engine, auto-
matic transmission. 1,700-gallon waste, 
300-gallon freshwater, Masport HXL4 
vacuum pump. Dual service with single 
drop, aluminum toilet bumper.    $68,500

Call Larry Moore 903-593-0400 

or 903-930-3542, TX P04

2016 International 4300 Series, 
56,500 miles. 3-compartment stainless-
steel tank, 900-gallon waste and (2) 
300-gallon water tanks. NVE Defender 
500 pump and hydraulic up/down 2-unit 
hauling rack.  ...............  Asking $80,000

Dave 724-222-6080, PA P05

2005 Freightliner, Caterpillar motor, 6-speed 

transmission, Kieth Huber tank, Masport 

pump. 340k miles, new clutch. Tires and 

brakes are 80%. $13,999 OBO. 786-488-

4276; info@expressportable.com (P05)

Two (2) 2014 Hino 195 tank trucks. Best 

Enterprises stainless steel vacuum tanks 

- 750 waste/300 water. Trucks are in per-

fect condition and ready to work. Both have 

Conde PTO-driven pumps and 175k miles. 

$44,900 each. 718-634-2780  (P06)

2007 Ford F750, 5.9 Cummins, 2000 
Series Allison auto. transmission, Masport 
pump. 1,100 waste/400 fresh, dual pump 
hose. Call for pricing.

301-475-3035, MD 

tandtsweepport@outlook.com

P05

2008 Isuzu pickup/delivery truck w/
Crescent 700/300 capacity tank. Truck 
holds 8 toilets with gate down.  $25,000

Call Jeff 704-252-7100 P04

I have a 2007 GMC Duramax LMM C5500 

with a brand-new motor with 15,000 miles 

on it. The truck has 150,000 miles. It’s fully 

deleted EGR, exhaust, and tuned. The tank is a 

1,000 gallons (800 waste, 200 fresh) You can 

pump from ether side of the truck. It also has 

a RV water pump to wash the portajons. It’s 

fully stocked with all hoses and has multiple 

compartments for supplies. It can also haul 

up to 2 portajons at once.T his is a very nice 

truck, just wanting to upgrade to a new one. 

Asking $40,000 OBO. If you want pictures 

please contact me at 575-921-1028.  (P04)

2016 Isuzu NPR-HD, gas, 61k miles. 450/ 

250-gallon Imperial tank, bed will carry 6 

units with liftgate down. Asking $45,000. 

2016 Isuzu NPR-HD with 47k miles. 300/ 

150-gallon tank, bed will carry 8 units with 

liftgate down. Asking $48,000. Both bed & 

tank on second vehicle. Call 585-694-5001 

or email keldredge@ur.com (P04)

2004 Ford F550, 6.0 diesel. In use, 99,300 

miles. New Masport HXL4V pump, new cast-

iron water pump. 500-gallon waste/400-

gallon fresh. 2-toilet carrier rack. $23,500. 

336-625-6376  (P04)

2007 GMC 5500 with Duramax 6.6-liter 

engine, 210,000 miles, 6-unit. Refurbished 

900-gallon tank/350-gallon freshwater with 

new Masport pump, lift gate. Involved in acci-

dent in 2017 with right front end damage. En-

tire front end replaced. Salvaged truck title. 

Has been running routes for past two years. 

Great truck if you have cash. $20,000 Firm. 

585-217-1652.  (P04)
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PORTABLE RESTROOM 
TRUCKS

2007 Isuzu NPR, 8' flat bed with Progress 

tank (400/200 split). 170,000 miles. All ser‑

vices records included from date of purchase. 

$16,000. Ricky@portapros.com; Office 208‑

467‑0089; Cell 208‑949‑0117  (P06)

2014 International pump truck, Flow‑

Mark aluminum 1,850‑gallon tank, 62,000 

miles, $85,000; 2007 International 4300 

1,350‑gallon, 265,000 miles, $37,500. 256‑

757‑9900 or www.pbsos.com  (PBM)

2006 Ford F350 diesel with 2015 350‑gal‑

lon Crescent slide‑in tank, 250‑gallon water 

tank, aluminum toilet hauler, 175k miles. 

Currently running routes. $12,000. Call 585‑

217‑1652  (P04)

2018 Hino 268A cab & chassis, 25,950 

GVW with a new 1,600‑gallon portable 

toilet service unit. (Stock# 13762) www. 

VacuumSalesInc.com (888) VAC-UNIT 

(822-8648) (PBM)

2008 Ford F550 cab & chassis with an alumi‑

num 1,100 U.S. gallon,2‑compartment (750 

– 350) PTS unit and Masport vacuum pump. 

(Stock# 6618V) www.VacuumSalesInc.

com (888) VAC-UNIT (822-8648)  (PBM)

PORTABLE SHOWER 
TRAILERS

Attention large outdoor events promoters 

and seasonal campgrounds requiring show‑

ers, sinks and hot water availability: FOR 

SALE: Two (2) 40‑ft. shower containers. 14 

shower heads per container, handicap ac‑

cessible. Trailer and accessories included. 

For pictures go to www.candsshowers.com. 

712‑428‑6143 or cell 712‑880‑1250. (PBM)

POSITIONS AVAILABLE

GapVax, Inc., a nationally recognized manu‑
facturing business, is seeking a talented, 
highly motivated individual to fill a full‑time 
Sales Position in the Midwest (Iowa based 
preferred) region. GapVax is the leading man‑
ufacturer of industrial and municipal vacuum 
units and hydroexcavation units in the United 
States. We provide the most reliable, com‑
prehensive, and efficient mobile vacuum 
units in the industrial and municipal markets. 
Specifications of the position are listed on our 
website, www.gapvax.com, click on the Now 
Hiring link in the left hand column. Send re‑
sumes to or betty@gapvax.com or 575 Cen‑
tral Avenue, Johnstown, PA 15902. (PBM)

PUMPS

2009 Gorman Rupp 4" Self‑Priming 

Pump Model PA4A60‑4045T. John 

Deere diesel engine ‑ has current 

SCAQMD permit & California DMV li‑

censing. 5,130 hours (may be more 

as the unit is used when needed) 

Self‑priming 4" suction, 4" discharge. 

Suction hose with basket is included. 

Discharge hose is included. New tires, 

Pintle hook hitch (can be changed to 

a ball coupler easily by buyer). Unit is 

offered for sale where is/as is. $9,000. 

E‑mail your offer or questions:

greg.denning.us@gmail.com P04

Buy & Sell all makes and models, new & used 

vacuum pumps, blowers, high‑pressure wa‑

ter pumps, new and good used replacement 

parts. Buy discounted pumps online 24/7. Call 

us for a current inventory list. www.Vacuum 

SalesInc.com, (888) VAC-UNIT (822-8648)

 (PBM)

RENTAL EQUIPMENT

Liquid vacs, wet/dry industrial vacs, combi‑

nation jetter/vacs, vacuum street sweeper & 

catch basin cleaner, truck & trailer mount‑

ed jetters. All available for daily, weekly, 

monthly, and yearly rentals. VSI Rent-

als, LLC, (888) VAC-UNIT (822-8648) 

www.vsirentalsllc.com (PBM)

2016 Acro Vacuum Trailer: Stainless steel 
6,000 gallon, DOT certified double conical 
with air‑ride suspension. Aluminum wheels 
all positions, full hose trays, OSHA walkways 
and railings. Vacuum pump option either hy‑
draulic or self‑contained. KLM Rentals, Inc. 
617‑909‑9044  (PBM)

ROLL-OFF TRAILERS

2001 ESP Roll‑off trailer: Two (2) container 

roll‑off trailer good brakes, tires, frame. etc. 

KLM Companies 617‑909‑9044  (PBM)

SEPTIC TRUCKS

Texla Services Vacuum Truck Bodies – 

Turnkey package mounted on your chas‑
sis includes: painted body, lighting, valves, 
PTO and pump. 3,600‑gallon ‑ $25,000; 
2,500‑gallon ‑ $22,000; 1,500‑gallon ‑ 
$18,500. Many custom options are avail‑
able. Bodies out of paint: 2,500‑gallon 
‑ $13,500. Self‑contained skids available.

936-641-3938 

Check us out on Facebook! PBM

1997 International Eagle, CAT en‑

gine, 13‑speed Eaton Fuller transmis‑

sion, 3,200‑gallon hoist tank, new paint, 

400,000 miles.

802-232-2222, VT P04

2014 International 4300, under CDL. 

DT466 diesel, auto., NEW 1,800‑gallon 

tank and Masport  pump.

Call JR @ 720-253-8014, CO PBM

NEW Vacuum Truck: 2016 Ford F550, 

970.07 miles. Turbo diesel, automatic 

transmission w/floor shift, 4‑wheel 

drive. Hands‑free phone capable. Pear‑

son Brothers Better Built pump.

Call 903-277-1883, TX 

a1nationalseptic@aol.com P05

2005 International 7400, DT400, 

4,000‑gallon waste tank which tilts 

up and opens from the rear. 300‑gal‑

lon freshwater tank with jetter. Tires 

are good. Engine needs work. 385,000 

miles.  ........................  Asking $29,500

Andrew 561-302-7195, FL P05

2000 Sterling, 3,500‑gallon tank. Good 

truck, lots of new parts. Detroit 475hp, 

E/F transmission, 70% tires and breaks. 

Great value for the price.  ........  $37,000

Call/text 440-812-0045, OH P04

2002 Freightliner, 319,000 miles, 

2,300‑gallon Presvac tank, Moro pump, 

heated valves. 3126 Cat, 6‑speed man‑

ual transmission.  ................... $32,000

tom@landerwastewater.com 

484-758-0870, PA P04

1996 International, 60 Series Detroit, 

470hp, 10‑speed, a/c, cruise, heavier 

front axle. Newer 4,200‑gallon Progress 

aluminum tank, Wittig 412cfm vacuum 

pump. Drive tires 90% with new alu‑

minum wheels. Very nice, clean truck 

with hose. Ready to work. $42,000. Call 

Hull’s Truck Bodies or send us a mes‑

sage on Facebook at http://www.face 

book.com/hullstruckbodies

740-820-5338, OH P04

LIST YOUR EQUIPMENT IN THE PAGES OF PUMPER!
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2019 International MV Series, 270hp 

Cummins with Allison 2500 RDS auto-

matic transmission, luxury package. 

2,500/200 tank with Jurop RV360 

pump. AR 4,000psi at 4gpm jetter with 

150’ hose. All aluminum. ......  $129,850

Call 318-780-1731 

or 318-207-2749, LA P05

Ford sale: 2016 Freightliner pump 

truck, Cummins ISL 15 motor and Alli-

son automatic transmission. 2,500-gal-

lon aluminum tank, NVE vac pump. Jet-

ter with lots of hose, 98k miles. Truck 

is awesome and ready to go to the first 

one that brings the money. Serious folks 

only.  ......................................  $98,000

Call/text 813-927-1528, FL P04

1994 Kenworth T450, 3,500-gallon 

Cor-Ten steel, aluminum hose trays. 

Rebuilt L10 Cummins 2 yrs ago, 300hp, 

8LL transmission. Double frame, air-

ride, dual steering boxes, a/c, jake 

brake. Jurop 102 vacuum pump. In-

cludes hoses, etc.  ......  Asking $35,000

Call Pat 914-755-0129, NY P04

1977 Septic truck: $5,000. We have 

had it running in the last year, but it isn't 

in use.

Call 325-388-4044, TX P04

2000 Sterling, 3126 Cat engine, 

3,000-gallon steel tank, NVE 367 vac-

uum pump. All new tires, 133,000 origi-

nal miles, excellent condition.  $43,500

Call 906-290-0700, MI P04

2013 Mack GU713, 48,364 miles. 

Mack 18-speed transmission, 505hp. 

110 bbl. Pik Rite tank, Masport vac 

pump. 1-owner truck. $135,000. Also 

have (2) 2012 Mack vac trucks with low 

miles, also 1-owner. 

570-806-1482, PA P04

2008 Kenworth T800, Cummins ISX 
475hp, 10-speed, 245,000 miles. 5,000- 
gallon carbon-steel tank. New Masport 
Hydra pump. New tires all around, new 
aluminum rims.  ........................$95,000

Call Alan 786-908-5436 P04

2008 Freightliner (non CDL) with 
2,000-gallon aluminum Progress sep-
tic/portable toilet tank. Cummins engine 
with Allison automatic. New Fruitland 
RCF250 vacuum pump. All new brakes 
and rotors. Runs excellent.  ..... $48,500

KLM Companies 

617-909-9044 PBM

Two (2) available: 2007 Peterbilt 378, 
C13 Caterpillar, 10-speed, 380,000 
miles. 5,000-gallon carbon-steel tank. 
46k rear, 20k front, 14k triaxle. New tires 
all around, new polished aluminum rims.  
................................................ $87,000

Call Alan 786-908-5436 P04

2007 Sterling LT9513, 450hp (non-
emissions), 10-speed. 273,000 miles, 
heavy duty. PW, a/c, heavy axles. NVE 
367 pump, 3,600 gallons.  .....  $65,000

Call 989-379-3054, MI P04

1995 Freightliner FL70 septic truck 
with 89,965 miles, 2,500-gallon tank, 
6-speed manual with Cummins 5.9 die-
sel. 2015 Masport pump  .. $33,750 OBO

Jeff  217-224-1932, IL 

midwestserviceent@gmail.com

P04

2011 Mack Vision vacuum septic alu-
minum sewer truck. Mack engine MP7 
C 365hp, Eaton-Fuller autoshift with 
clutch, can be converted to manual 
transmission. Cruise control, 455,919 
miles. 3,600-gallon aluminum tank. Lo-
cated in Florida.  .............. $83,500 OBO

Call Jose 786-302-4989 

or Geo 786-236-7108 P04

2002 Sterling, 3126 Cat, 8LL, 201k 
miles. 2-year-old Imperial 4,000-gallon 
and Masport 400HXL. New brakes, ex-
haust and tires. Good hoses. Ready to go 
to work. Call or text for more pictures.  
................................................ $52,500

Dave 612-221-6355, MN P04

2013 Peterbilts, ISX Cummins, 500hp, 
18-speed. Every bell and whistle. 
4,200-gallon Curry tanks, Masport 
400HXL. Steerable pusher and tag. 20k 
front, 46k rears, double frames. Heavy-
spec trucks, NOT TRACTORS. Call or text 
for more info and pictures.  .....  $95,000

Dave 612-221-6355, MN P04

1994 International 9400 vacuum 
truck. New engine head and injec-
tors, Eaton 10-speed transmission. 
3,600-gallon steel tank, Jurop pump. 
Pressure washer with hose and fresh-
water holding tank. Runs strong and 
works daily.  ................... $18,000 OBO

772-777-5494, FL P04

Septic Trucks! All shapes, sizes and 
colors. We have what you need! Your 
trade welcome here! Shipping and fi-
nancing available! Central Arkansas

Caleb 281-914-1192 P04

2001 Kenworth T800 Michigan Special: 

Manual transmission, Cat C10, 400hp, tan-

dem axle. 750k miles – had a rebuild at 650k 

miles. 3,500-gallon aluminum tank. Com-

plete service records and current DOT. Run-

ning daily. $52,000. Delivery available. Call or 

text for more info. 734-777-0390  (P04)

http://www.p
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SEPTIC TRUCKS

1997 Ford LN9000 with Presvac 
2,300-gallon, either DOT Code or septic 
use. Tank in great shape. Cummins with 
Fuller transmission. Just inspected, 
runs excellent.  ......................  $25,500

KLM Companies 

617-909-9044 PBM

2008 Peterbilt 340, only 139,000 
miles. Automatic transmission, new 
3,500-gallon steel tank, new pump, 
new PTO. $79,750. Central Arkansas. 
Shipping and financing available.

Caleb 281-914-1192 P04

1996 Ford L8000: 66k original miles, man-

ual transmission. All service records, fresh 

DOT inspection. 2,350-gallon vacuum tank 

with hydraulic lift. Spare truck, barely used. 

Delivery available. $29,000. Call or text 

734-777-0390.  (P04)

1994 Volvo WG64 with Presvac 3,300-gal-
lon, two-compartment tank (2,300/1,000). 
Cat 3406, 400hp with Fruitland 1200 vac-
uum pump. $27,500. KLM Companies 617-
909-9044  (PBM)

2012 International 4300, 33,000 GVW, 

DT466, 245hp, Ultrashift automatic. NEW 

2,500-gallon steel or aluminum vac tank - 

your choice. New Fruitland vac pump. Call JR 

@ 720-253-8014, CO.  (PBM)

1995 Ford L8000 cab & chassis with a 3,300 

U.S. gallon Keith Huber Dominator, carbon steel. 

Full-opening rear door, dump-type unit with a 

Becker 440 vacuum pump. (Stock# 2507C) 

www.VacuumSalesInc.com (888) VAC-

UNIT (822-8648)  (PBM)

1999 Sterling L9000 tri-axle cab & chas-

sis with a 4,000 U.S. gallon Keith Huber 

Dominator, two compartment (500 water 

– 3,500 waste) C/S. Full-opening rear door, 

dump-type unit with a Becker 440 vacuum 

pump and jetting system. (Stock# 3408C) 

www.VacuumSalesInc.com (888) VAC-

UNIT (822-8648)  (PBM)

New 4,000 U.S. gallon, aluminum, vacuum-

pressure tank mounted on a 2019 Peterbilt 

348 cab & chassis with NVE Challenger 866 

fan-cooled vacuum pump. (Stock# 13789) 

www.VacuumSalesInc.com (888) VAC-

UNIT (822-8648)  (PBM)

New 4,000 U.S. gallon, aluminum, vacuum-

pressure tank mounted on a 2019 Peterbilt 

348 cab & chassis with NVE Challenger 866 

fan-cooled vacuum pump. (Stock# 13810) 

www.VacuumSalesInc.com (888) VAC-

UNIT (822-8648)  (PBM)

New 5,000 U.S. gallon, aluminum vacuum-

pressure tank mounted on a 2019 Volvo 

VHD tri-axle cab & chassis with an NVE 

4310 PD blower package. (Stock# 13796) 

www.VacuumSalesInc.com (888) VAC-

UNIT (822-8648)   (PBM)

1997 Mack RD688S tri-axle cab & chassis 

with a 4,500-gallon aluminum vacuum tank 

and Wittig RFL100 pump package – coming in 

September. (Stock# 3130V) www.Vacuum 

SalesInc.com (888) VAC-UNIT (822-

8648) (PBM)

2006 Western Star 4900 tri-axle cab 

& chassis with a 5,000-gallon car-

bon-steel vacuum tank & Masport HX-

L20WV pump package. (Stock# 7347V) 

www.VacuumSalesInc.com (888) VAC-

UNIT (822-8648)  (PBM)

2004 Freightliner M2-106 with a Presvac 

1,500-gallon carbon-steel vacuum tank and 

Masport HXL400WV pump. (Stock# 4468C) 

www.VacuumSalesInc.com (888) VAC-

UNIT (822-8648)  (PBM)

2010 Ford F750 with a Presvac 2,300-gallon 

c/s tank and Masport pump. (Stock# 0764C) 

www.VacuumSalesInc.com (888) VAC-

UNIT (822-8648)  (PBM)

SERVICE/REPAIR

Dynamic Repairs - Inspection Camera 

Repairs: 48 hour turn-around time. General 

Wire, Ratech, Ridgid, Electric Eel, Gator Cams, 

Insight Vision, Vision Intruders. Quality service 

on all brands. Rental equipment available. 

For more info call Jack at 973-478-0893. 

Lodi, NJ. www.dynamicrepairs.biz (PBM)

SLIDE-IN UNITS

Imperial 550-gallon aluminum slide-
in tanks, 3 available. Honda motors, 
Masport pumps. All in good working 
condition.  ........................  $8,500 each

Contact 563-568-1379, IA P04

Slide-in 250-gallon waste, 100-gallon 

fresh. Newer Honda motor, Jurop pump. 

Extra equipment after a company purchase. 

$4,500 OBO. Please call Jeff 217-224-1932 

or email-midwestserviceent@gmail.com for 

information/pictures.  (P04)

TANKS

For sale is one (1) 5,500-gallon, custom 
built, ALL ALUMINUM tank. $20,000. It 
comes complete with trays, pump, and 
is ready to install on your truck. The 
truck that it is currently attached to 
does not run, but can be purchased for 
an additional $2,500. Serious inquiries 
only, please.

863-385-0917, FL 

bakersepticprecast@gmail.com

P04

Frac Tanks from Geneva Equipment. 
Financing available! Delivered to your
door! Perfect for: Portable sanitation 
storage; Dewatering; Wastewater storage 
and treatment; Hydroexcavation; Storm-
water runoff. Geneva Equipment has 
1,000+ frac tanks available, epoxy lined 
and EPA compliant.

Call 855-202-7872
 or sales@genevaequipment.com

      www.genevaequipment.com  P04

For sale is one (1) 2,000-gallon, custom 
built, ALL ALUMINUM tank. $8,000. It 
comes complete with trays, pump, and 
is ready to install on your truck. The 
truck that it is currently attached to 
does not run, but can be purchased for 
an additional $2,500. Serious inquiries 
only, please.

863-385-0917, FL 

bakersepticprecast@gmail.com

P04

Tanks in stock, ready to ship out or let 
us install it for you. Restroom, septic, 
grease in stock with mounting kits.

Call 888-6VACTANK today! PBM

New 2,000- to 2,500-gallon aluminum 

tanks with lights; New 1,800- to 2,500- 

gallon steel tanks with lights. New 

450-gallon (300-gallon waste/150-gal-

lon fresh) aluminum slide-ins. In stock, 

ready to ship. New and used CDL and 

non-CDL trucks available.

Call JR @ 720-253-8014, CO

 or Mike @ 303-478-4796 PBM

Vacuum Tanks - New: 800- to 5,000- 

gallon tanks available. 3,600-gallon tanks – 

$14,000. 2,500-gallon tanks – $12,000. 

Delivery available. Contact Jerry: 800-721-

2774; JEagleTanks@yahoo.com  (PBM)

TOOLS

T&T Tools, Probes, Hooks: Probes feature 

steel shafts with threaded and hardened tips. 

The insulated Mighty Probe™ tested to 

50,000 volts. Top Poppers™ open manhole 

covers easily. Free catalog.  www.TandT 

tools.com. Phone 800-521-6893. (PBM)
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Crust Busters: Portable, lightweight ma-

chine, guaranteed to mix up septic tanks and 

grease traps! Save time and money! www.

crustbusters.com, 1-888-878-2296. (PBM)

TOYS
Septic pumper and vacuum die-cast toy 

trucks: In your choice of colors and logos, 

several cabs available. Call 877-450-2100, 

write to Granite State Collectibles, PO Box 

440, New Ipswich, NH 03071; or www.

granitestatecollectibles.com. (PBM)

TRAILERS-
VACUUM/TANKER

Imperial Vacuum Trailers: In stock, 
6,000- and 6,300-gallon aluminum single-
compartment Imperial vacuum trailers.

Call Cory
800-558-2945 Ext. 426 PBM

TRUCKS – BOOM

1989 Peterbilt 379, double frame, 
3406 Cat engine, 18-speed transmis-
sion. Del Zotto Hydra Brute rail pack-
age. $30,000. Martin Septic Service Inc, 
North Port, FL

cguffey@martinseptic.com P04

TRUCKS – MISC.

Brand-new 2019 Kenworth T270, 
full manufacturer’s warranty. Under 
CDL. New: 2,100- gallon tank, Jurop 
PN-84 vacuum pump, and stainless 
hosetrays. A/C, cruise, automatic trans-
mission. $95,000. Financing and de-
livery options available. Equipment 
installed by Hull’s Truck Bodies. Other 
trucks available at Hull’s Truck Bodies. 
http://www.facebook.com/hullstruckbodies

Call 740-820-5338 , OH P04

VACUUM LOADERS

PRICES REDUCED! MUST SELL! 1999 In-

ternational Guzzler vacuum excavator: 

Totally refurbished, purchased new for Big 

Dig Project. 27" blower, CAT engine, auto re-

mote. Special noise-suppression equipment. 

Tri-axle. High-pressure wash-down system 

- 300-gallon water tank. $50,500 OBO. Also 

available 1997 Ford Guzzler vacuum exca-

vator - same features as 1999 International. 

No washdown system. $45,000 OBO. Call 

617-908-1629. (P04)

WANTED

Wanted to Buy: Vactor 2100s and late model 

Guzzlers. Cash. Phone 800-336-4369. (PBM)

WATERBLASTING

2010 NLB 10305. 2,475 hours. Call for pric-

ing – 330-716-2004.  (P05)

2006 Jet Stream 10175. 10,675 hours. Call 

for pricing - 330-716-2004.  (P05)

FILL a job opening

BID OUTan upcoming job

ANNOUNCE
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OBTAIN a position wanted
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DOWNLOAD OUR GUIDES
PJProductGuide.com | PJBuyersGuide.com

2500 GASPAR AVE., WHITING, IN 46394

pjpUMPER.com | 800.292.1305

with PolyJohn portable restrooms.

INTO THE BUSY SEASON...

They’re durable and backed by the best 

warranty in the industry. Plus, more 

than a dozen color options are 

available. Your hunt for the 

best portable restroom

in the industry is over!

www.pjpumper.com


Established 1972

4131 Morris Drive

Burlington, Ontario, Canada L7L 5L5

Fax: 905-681-0411

Nationwide Sales & Service

800-387-7763 | 905-637-2353 | www.presvac.com
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Powervac 6400
> 16 Cubic Yard Tank

> Carbon Steel Construction

> 6400 CFM, 28" HG

> Fruitland RCF500  

Pressure Off Pump

> Application: Plant Maintenance

Hydro X 5300 
> 15 Cubic Yard Debris Tank  

Carbon Steel

> 1200 US Gallon Water Tank SS 304

> 5300 CFM Blower, 28" HG

> Water Pump, Adjustable Flow  

& Pressure

> Up to: 18 GPM & 3500 PSI

> 660,000 BTU Burner

> Acoustic Enclosure

> Winterization Package

> Application: Hydro Excavation

www.presvac.com



