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ASK ABOUT OUR “BUSTER BRACKETS” FOR TRUCK MOUNTING

        Visit Us At

 Booth 5007
  And Ask About 
   Our Expo Specials

888.878.2296

 

Phone:  763.878.2296

Fax:  763.878.2299

E-mail:  pete@crustbusters.com

The Crust Buster is a septic tank 

agitator that, when used on your 

job, will save you time and money. 

Through the use of engineered blades 

and high-power rotation the Crust Buster 

creates a “lifting” agitation within your tank.

www.crustbusters.com

Now buy  
all your  
Crust  

Buster  
products  
online!

BOOTH

3028

One box FREE on us to get you Started

Bio Products and Packaging Experts

Contact Alan @ 786-908-5436

w w w . 2 7 T H - T R U C K S . c o m

‘12 CAT CT660S
Cat CT13, 10 speed,  

Eaton Fuller, 229,170 miles, 
New 4000 gallon  
carbon steel tank, 

New Masport Titan pump  

Call for price

‘11 Hino 336
184,305 miles, 6 speed 

New 2500 gallon 
carbon steel tank,
New Jurop pump

$49,900

‘08 Mack Vision
279K miles, automatic, 400 Hp, 

4000 gallon steel tank.

Starting at $79,000

PRICE  

REDUCED!

http://www.crustbusters.com
mailto:pete@crustbusters.com
http://www.27TH-TRUCKS.com
www.lenzyme.com


TRUCKS AS DEPENDABLE 

AS THEIR OWNERS

Let’s face it, your job can be difficult.  Long hours & grueling work can certainly take its toll.  The last thing you need 

to worry about is failing equipment — especially when so many people depend on you.  That’s why knowledgeable 

owners turn to Transway.  Our custom-built septic trucks are assembled with the utmost care and attention to detail.  

When it comes to reliability, you can’t beat Transway.  We think you deserve some dependability.  Don’t you?

314 Lake Avenue N., Hamilton, ON  L8E 3A2  |  t:  800-263-4508  |  e:  sales@transwaysystems.com  |  www.transwaysystems.com

CUSTOM BUILT.  DRIVEN BY YOU.

VISIT US AT BOOTH #6444 & #6546   |   FEBRUARY 21, 2019   |    INDIANA CONVENTION CENTER   |   INDIANAPOLIS, IN

mailto:sales@transwaysystems.com
http://www.transwaysystems.com
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After 63 years, change is the only thing Dirk Feikema can 

count on as he follows his father and grandfather, serving 

the needs of folks in northwest Indiana.

ON THE COVER: Dirk Feikema, the third-generation owner of Feikema Plumbing 

& Sanitation, has had to tweak the services he offers to fit changing needs of 

customers in northwest Indiana. Feikema is shown with a vacuum truck built out 

by Advance Pump & Equipment and carrying a National Vacuum Equipment pump. 

(Photo by Marc Lebryk)
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2012 International 4300 2011 Freightliner M2

2011 Freightliner M2

2010 International 4400  2011 Freightliner M2

2007 International 8600

2009-2012 International 4400

2009 Sterling A9500

DT-466 (245 HP), 157K-250K Miles, 6 Spd & Auto,  

New 2500 Gal. U.S. Tank, New Jurop PN-84  

Razor-Pak Vacuum Pump (317 CFM) 

Starting at $53,000

Detroit S-60 (450 HP), 430K Miles, 10 Spd,  

New 4,000 Gal. U.S. Tank, New Jurop LC-420 

Razor-Pak vacuum Pump (425 CFM)  

$84,000

DT-466 (245 HP), Automatic, 181K Miles,  

New 1800 Gal. U.S. Tank, New Jurop  

PN-58 Razor-Pak Vacuum pump (230 CFM)  

$60,000

Cummins ISB (285 HP), Allison Automatic,  

220K – 250k Miles, New 2500 Gal. U.S. Tank,  

New Jurop PN-84 Razor-Pak (317 CFM)  

Starting at $60,000

Detroit DD13 (450 HP), 440 K Miles, 10 Spd,  

Engine Brake, New 4,000 Gal. U.S. tank, New Jurop 

LC-420 Liquid-Cooled Vacuum Pump (425 CFM) 

$90,000

 DT-466 (310 HP) 205K Miles, Automatic,  

New 3600 Gal. U.S. Tank,  

New Jurop R-260 Vacuum Pump (363 CFM)  

$72,000 

Cummins ISC, 350K Miles, 9 Spd,  

New 3600 Gal. U.S. Tank,  

New Jurop R-260 Vacuum Pump (363 CFM)  

$82,000

Cummins ISM (410 HP), 10 Spd, 341K Miles,  

New 4,000 Gal. U.S. Tank, New Jurop LC-420  

Liquid-Cooled Vacuum Pump (425 CFM)  

$78,500

UNDER CDL

4 TO CHOOSE 

      Come see us at the WWETT Show

www.NationalTruckCenter.com

Sold exclusively at  
National Truck Center

2010 Freightliner Cascadia

Detroit DD13, 482K miles, 10 Spd, Engine Brake, 

New 4,000 Gal. U.S. Tank Dump Tank, New Jurop 

LC-420 Liquid-Cooled Vacuum Pump (425 CFM)  

$92,000

5  IN  STOCK

BOOTH

1511

http://www.NationalTruckCenter.com
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A
few months ago, we lived through another bitter and partisan election 

cycle. The nasty attack ads blanketing the airwaves, the 24-hour cable 

news channel squawkers, the rhetoric of the candidates themselves; 

it all contributed toward the divisiveness of the world we live in.

No matter what side of the aisle you’re on, personal political bickering 

has probably taken a toll on your daily life. Maybe you have gone a little too 

far with a neighbor you disagree with. Or there is no longer much amiable 

family conversation around the Thanksgiving dinner table because every-

one is in fear of offending a relative.

You’d like to think that once the political fever of the election season 

dies down, we can all return to the way it used to be … so many years ago. If 

you are old enough, you may remember a time when politics was more of a 

patriotic duty than the all-consuming blood sport it seems to be today.

You learned about the candidates and wanted to make an informed 

choice. But the political talk pretty much ended after Election Day, and then 

everyone tried their best to get along and support whoever was in office. 

Folks thought that was best for the country.

 

A WASTE OF TIME

While I don’t understand it, I recognize that those days are gone. And 

even now, after the congressional races have been run, people are still con-

stantly arguing about politics … and the heat never seems to simmer down. 

If that’s how people want to spend their personal time, God bless ’em. But 

what happens when the line blurs between personal time and the workday? 

What rules should employees and employers follow so everyone can con-

tinue to get along and work well as a team? How do we ensure that politics 

don’t get in the way of productivity in our workplaces?

Some of you may disagree, but I think generally it’s best to avoid mix-

ing work and politics. What good can come from your technicians, your su-

pervisors or you sparring over the actions of one political party or another? 

And maybe even more important, can you imagine a positive outcome when 

someone on your team shares strong political views with your customers?

I’ve said it before and I believe it will always be one of the most im-

portant rules for running a small business: Don’t broadcast your political 

views unless you want to offend about half of your potential customers! And 

this rule should probably extend to interactions with your team and between 

your employees.

Time wasted on politics in the office or shop will take away focus on your 

main mission of solving your customers’ wastewater issues. It will also dis-

tract you and your crew’s concentration on working safely and getting along 

together. I’m not saying folks should be any less passionate about their beliefs 

on issues they find important … just follow that passion only when you’re not 

clocked in at work and only when it doesn’t hurt the company you work for.

As we head into 2019, we can hope more people just want to come to-

gether and leave the political bickering behind. But by now we know that 

isn’t going to happen. So here are some suggestions for pumping company 

decision-makers to come closer to achieving a politics-free environment at 

work this year:

Create a policy outlining the limits of politics at work.

The first thing to know is that private employers may establish a policy 

limiting political discussions or promoting a political candidate at work. 

There is no First Amendment protection for workers while they are on the 

job. However, there is one caveat: Through the National Labor Relations 

Act, employees are guaranteed the right to discuss working conditions and 

union organization. Those may include talk of health care or fair wage provi-

sions, for example.

But you may be surprised to learn that a quarter of employers in a Soci-

ety for Human Resource Management survey report having a written policy 

curtailing political discussions at work. Further, 20 percent report having 

unwritten rules prohibiting politics at work and 5 percent report disciplin-

ing workers for breaking those rules. In another survey by the Society for 

Human Resource Management, 72 percent of employer respondents report 

they discourage political talk at work.

So what can go into such a policy? You may establish a dress code that 

prohibits wearing T-shirts, political buttons or caps that support a candidate 

or issue outside the scope of the National Labor Relations Act protections. 

You can forbid workers from handing out political literature at work. You can 

prevent workers from engaging in political arguments on the job, both with 

fellow employees and — especially — with customers in the field.

According to many human resources experts, the key to a successful 

politics-free workplace policy is consistent enforcement. You must hold ev-

eryone on your team to the same standard, even if the majority agree po-

litically, including front-line workers, managers and company owners. And 

that leads to point No. 2.

READING BETWEEN THE LINES

(continued)

Stamp Out Politics in the Workplace
Constant political bickering among your crew reduces productivity, leads to hard feelings 
and could cost you customers if you don’t get it under control  By Jim Kneiszel, Editor

A quarter of employers in a Society for Human 

Resource Management survey report having a written 

policy curtailing political discussions at work. Further, 

20 percent report having unwritten rules prohibiting 

politics at work and 5 percent report disciplining 

workers for breaking those rules.
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Contact Jim with 

your comments, 

questions and 

opinions at  

editor@pumper.com. 

MADE IN THE U. A.

mailto:editor@pumper.com


Contact Jim with 

your comments, 

questions and 

opinions at  

editor@pumper.com. 

• 2 year/100K mile warranty on engine, transmission 
   and rear end for Class 6 and Class 7 vehicles.

• 1 year/100K mile warranty included on engines for class 8 vehicles.

2009 Hino
260 h.p., Auto, AC,  

New 2500 Gal., Jake Brake  

2006 International 8600 
4000 Gal., Auto, Pre-Emission

2007 International 8600
New 5000 Gal., Cummins ISM, 

400 h.p., 10 spd., Low Miles

Seven 2007 Peterbilt 378s
Low Miles, 475 h.p., Cummins ISX, 8 spd. LL

2007 Mack Vision
4200 Gal., 400 h.p., 10 spd.

 

$59,500
 

$77,000

 

$85,000

 

In Progress
 

$85,000

 MADE IN THE U.S.A.

NEW & USED IN STOCK

BUY FACTORY DIRECT

2011 International Prostar
4,000 Gal., Cummins ISX, 450 h.p., 10 spd.

Full Hydraulic Dump 

 

Call for Price

PRE-EMISSION PETES
7 to Choose From!

Available Options:

• Hydraulic Hoist System

• Rear Opening Door

• Multiple Compartments

• Heated Valves

• Electronic Gallon Indicator

• Interior Plumbing

• Fluid Level Indicator

• Pump & Blowers

• Interior Epoxy Coated Tank

• Lift Axles

• Jetter Box

• Heavy Duty Jetter System

• 20K Front Axles

www.vacuumtruckusa.com
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DTDAVIDSON TANKDAVIDSON TANKDAVIDSON TANKDAVIDSON TANKDAVIDSON TANKDAVIDSON TANKDAVIDSON TANKDAVIDSON TANK

661.325.2145    www.DavidsonTank.com

Bakersfield, California

•  Septic/Grease/ 
Industrial Waste

•  400-5,000 Gallon 

•  Aluminum/ 
Steel/Stainless

•  Septic/Grease/ 

Industrial Waste/ 

Slide-in 

•  300-995 Gallon

•  1 Compartment 

Waste OR  

2 Compartment 

Water/Waste

Our Chassis Or Yours • Built To Specs

800-758-2743

EMAIL TRUCK PHOTO
sales@stampworks.net

Refrigerator Magnets Work!

800-758-2743

Refrigerator Magnets Work!

FREE  

Art Proof

We make ‘em 

look like  

your tru
ck

Visit us at the WWETT Show 

Booth #2567

In Business Since 1959

Portable Toilets  |  Holding Tanks  |  Hand Wash Units  |  Accessories

TUFF-JON
Don’t ask employees to support a candidate or party.

While it is not strictly prohibited with all of your workers, it may be in the 

best interest of your company’s productivity to avoid asking any employees to 

support a particular candidate or issue. Citing federal law, the online human 

resources site, www.hrsimple.com reports employers can ask certain mana-

gerial or supervisory employees to vote for or against a candidate. But those 

protections do not apply to state elections or to front-line, nonexempt workers.

Further, election laws prohibit anyone from forcing another person to 

refrain from registering to vote, contribute to any particular candidate or po-

litical party, or sign or refrain from signing a petition.

All that being said, it seems best for employers to avoid sharing their 

own political views or encouraging any workers to vote one way or the oth-

er. Aside from potential violations, put yourself in your employees’ shoes. 

Would you want anyone suggesting how you should vote in an election? Es-

pecially the person who signs your paycheck?

Refocus on customers.

As the company owner, you are always looking to improve efficiency 

and reduce wasted time. According to two recent surveys by the Ameri-

can Psychological Association, U.S. workers report their job performance 

declined when politics was brought into the workplace. While they often 

shared the same views as co-workers, many respondents say political talk 

raises tension on the job. About half of workers surveyed say they try to avoid 

talking politics at work and 20 percent say they avoid some co-workers be-

cause of political disagreements.

Stress to your crew that job No. 1 is providing quality service to custom-

ers, and anything that takes you further from reaching that goal is to be dis-

couraged. That includes bringing a soapbox to work and holding a political 

rally in the lunchroom. ■

THE MOST VERSATILE 
TOOL IN THE INDUSTRY

Our Rugged Products  

Available In: 

Industry Uses: 

THE POWER BOOSTER:
• Virtually maintenance-free

• No moving parts

•  Attaches to the end of the hose,  
or in line for long distances

•  Eliminates holding heavy hose,  
no more hose burping

• No heavy equipment needed

•  Comes fully equipped

•  Features rugged lightweight  
construction, the 3" unit only weighs 10 lbs.

2"
3"
4"
6"

Septic, Marine, Limited Access,

Lift Stations,

Sewer Maintenance,

Sand Traps,

Oil & Gas Industry,

Heavy Industry,

Industrial Waste Streams,

Heavy Sludge Tank Clean Out,

Marine Casualty,

Ship Maintenance,

Hull Cleaning,

Ship-Cargo Hold Cleaning,

Refinery Tank Cleaning,

On- Off-shore  
Platform Tank Maintenance,

Production Line Trap Cleaning, 

Hydro-Excavating, etc.

8"

®

Proudly made in the USA PressureLift.com 866-504-6596

D
ea

le
rs

 
In

: Allflow Equipment
New Zealand

AES Group
Brazil

+55 (21) 99044-7887

Allvac Equipment
Australia

PATENTED TECHNOLOGY FOR PUMPING

STOPS OVERHEATING PUMPS

Authorized Dealer For 

Authorized  
Stocking  

Dealer For 

mailto:sales@stampworks.net
http://www.hrsimple.com
www.davidsontank.com
www.pressurelift.com
www.stampworks.net


Toll Free: 1-800-843-9286 | 812-985-2630 | Fax: 812-985-3671

Email: aschenk@tuff-jon.com | Website: www.tuff-jon.com
The TSF Company Inc. 

2930 S St. Phillips Rd. | Evansville, IN 47712 

In Business Since 1959

Portable Toilets  |  Holding Tanks  |  Hand Wash Units  |  Accessories

TUFF-JON

BOOTH

4005

TJ Junior Single
Free Standing Sink

(16 gallons fresh water)

Containment Tray
TJ Handy Stand

Waterless Gel Touch 
Dispensers

60 Gallon Rinse Tank

•   Tank sizes 60,  
105, 225, 300 
and 440 gallons.

•  Standard holes  
are 2 - 3" holes 
with plugs

•  Can customize 
holes to match  
your specs Interior View of Deluxe TJ-III Sink Lifting Bracket

90 Gallon Free-Standing Sink
with Optional Handicap Accessible Sink 

(45 gallons fresh water)

100 Gallon Fresh 
Water Supply Tank

TJ Shorty

TJ Kids
Tuff-Jon III Tuff-Jon

Happy New Year! 

• Lifting Bracket  

Assembly

• Sky Heater

• Corner Shelf

• Towel Dispenser

• Hand Washer  

Available For Both 

Styles of Tuff-Jon

■

mailto:aschenk@tuff-jon.com
http://www.tuff-jon.com
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PUMPER PRODUCTS
We have been formulating products exclusively for 

septic contractors since 1976. Our products are made 
to address the issues that you see on the job every day.  

We have hands-on experience in the field; and we speak 
your language. When you call us for advice, we give you 
honest advice. We don’t just try to sell you something.

Please consider these pumper-specific products to  

enhance your capabilities and your bottom line:

These products have evolved in response to the  

needs of YOU, the septic contractor.

For details on these products, as well as our program 
of “Better Business Through Customer Education” please 
call us at 1-800-759-2257. We’ll send you our catalog—

including prices and all educational materials—
or visit us at www.SepticOnline.com.

                         Please call today. Your customers and
                         your bank account will appreciate it, 
                         and so will we! Thank you!

800.952.1537 - WWW.MARSHIND.COM

Join us on Facebook See the progress of some of our units in the making.

Check out our website for more information: www.marshind.com

Quality People Doing Quality Work

Vacuum Septic Units

Portable Toilet Units

Slide-In Units Mini Vac Trailers

 Industrial Units  
DOT Code & Non Code

DOT Industrial Vacuum Units

Aluminum Or  
Steel Tanks In  
A Variety Of  
Capacities.

P.O. Box 1107 - 135 E Mile Road - Kalkaska, MI 49646 
p: 231.258.4870 - f: 231.258.2019 - sales@marshind.com

Various Sizes Available. 

DOT Code &  
Non-code  

Hoist &  
Rear Door  

Options

Thank you  
Cole and Son  

from Linden, Mi  
in  purchasing 

this 2300 Gallon 
Septic Service 

Unit.

Happy 
New Year

mailto:sales@marshind.com
http://www.SepticOnline.com
http://www.marshind.com
www.septiconline.com
www.marshind.com


http://www.plastiflex.com/
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emails and alerts
Visit Pumper.com and sign up for 

newsletters and alerts. Get exclusive content 

delivered right to your inbox, and stay in the 

loop on topics important to you!

want more?
Find us on Facebook at 

facebook.com/PumperMag 

or Twitter at twitter.com/

PumperMag

Since it is unlikely you will 
ever know the health conditions 
of those using a particular 
system, always assume that 
health risks exist.

— Could Your Septic Job Make You Sick?

pumper.com/featured

CONNECT WITH US

QUALITY LOCATORS

saving time and money
The tool that Benny Karnes likes best is the one that helps him do 

jobs no one else can complete — his locator. For about 10 years, 

the co-owner of BDK Septic Service in Santa Rosa, California, used a 

model that generated a tone to signal proximity to a sonde. When 

it began failing, he spent some time at the Water & Wastewater 

Equipment Treatment & Transport (WWETT) Show studying the new 

models on the market. Check out this online exclusive article to see 

what he found. pumper.com/featured

FOCUS ON PRODUCTIVITY

don’t waste 
employees’ 
time
You’ve heard the phrase “time 

is money.” For pumpers, that 

is often true in a literal way. 

In an industry where you can 

only serve as many customers 

as you have appointments in 

a day, it’s easy to see when 

your employees are wasting 

company time. But have you 

ever stopped to wonder if 

you’re wasting their time too? 

In this online article, author 

Anja Smith breaks down 

some of the ways you can 

stop wasting time and start 

ramping up productivity. 

pumper.com/featured

trench concerns

DRAINFIELD TROUBLESHOOTING

Installing drainfields is important work, but that 

doesn’t mean every installer does it correctly. 

In this online exclusive article, Jim Anderson, 

emeritus professor in the University of Minnesota’s 

Department of Soil Water and Climate, writes 

about troubleshooting a septic system’s drainfield 

problems by looking at trench issues.

pumper.com/featured

INSPECTIONS

take the 
guesswork out
Diagnosing septic tank problems 

on some of the older properties 

in West Brookfield, Massachusetts, 

is tricky work. And anything that 

takes the guesswork out of the 

equation is like money in the 

bank for Karl Alm, owner of Alm & 

Son Septic Service. One tool Alm 

didn’t have when he started as a 

pumper 24 years ago is a camera 

for inspecting septic systems. 

These days, he uses a camera for 

inspections two or three times 

per week.

pumper.com/featured

Pumper.com
Visit the site daily for new, exclusive content. Read our blogs, 

find resources and get the most out of Pumper magazine. 
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Pressure Washers 

& Drain Jetting

Equipment

STB Series

Trailer-Mounted Drain Jets

STB4012K $18,999
• 12 G.P.M. @ 4000 PSI
• 999 CC Kohler • 400' x 1/2"Hose

STB3015K $18,999
• 15 G.P.M. @ 3000 PSI
• 999 CC Kohler • 400' x 1/2"Hose

STB2712K $13,499
• 11.5 G.P.M. @ 2700 PSI
• 689 CC Honda • 400' x 1/2"Hose

STB3708K $13,299
• 8 G.P.M. @ 3700 PSI
• 689 CC Honda • 300' x 3/8"Hose

STB4007K $13,299
• 7 G.P.M. @ 4000 PSI
• 689 CC Honda • 300' x 3/8"Hose

•  DC-Powered Jet Hose Reel and 4-Nozzle Set
• Pressure Gauge & Hour Meter
• Electric Start with Low Oil Shutdown
• Pumps Handle Fluids Up To 160°
• Lockable Tool and Storage Boxes
• 150' Garden Hose on Manual Reel
• 300 Gallon Tank with Low Water Shut Off
•  Gearbox Drive Triplex Plunger Pump  

with Ceramic Plungers and Stainless Valves
•  Trailer with Industrial Painted Finish and  

15" Aluminum Wheels

•  Produces 25 Gallons Per Minute at 4000 PSI
•  74 HP EPA Tier 4 Final Compliant Hatz Turbo Intercooled Diesel Engine
•  Hydraulic Slide Out Swivel Reel with 500' x 5/8" Hose
•  Air Purge Valve and 18 Gallon Anti-Freeze Tank and Freeze Protection
•   Heavily Constructed Trailer with 2" x 4" Steel Tube Box Frame
•  26 Gal Fuel Tank Gives Hours of Run Time on a Single Fill
• Wireless Remote to Control Throttle Up and Down, Water Valve and More
•  350 Gallon Tank with 2" Hydrant Fill
•  Features 150' Wash Down Hose and Front-mounted & Over-fender Tool Boxes

TT4025HZ-35   
$52,995

We Custom Build  
Machines To  

Your Specifications!

800-648-5011
www.camspray.com

sales@camspray.com

Van and Truck Mount Models Available

See All The Features And Specifications At CamSpray.com

BOOTH

2201

More Stories at Pumper.com/featured

See what’s not in print!

MORE?!

http://www.pumper.com
http://www.camspray.com
mailto:sales@camspray.com
www.silverliner.com
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VACUUM TANKS

SPECIFIC NEEDS

BIG SALE

Global Vacuum Systems, Inc.

Navasota, TX

TF: 800-843-0866

P: 936-825-2000

E: ryan@globalvacuumsystems.com

W: www.globalvacuumsystems.com

Manufacturer Of ASME DOT 412 Tanks & Trailers

GVS Liquid Ring UnitNon Code  
Vacuum Unit

130 BBL  
Code Trailer

70 BBL DOT Code  
Vacuum Unit with VOC

Call for quotes Tanks can be shipped

•Risers
•IPEXPVCRibbedPipe
•CorrugatedPipe

ForaCompleteCatalogandPricing

•InjectionmoldedPolyPro
•Simpletoinstall-Easytoclea

InjectionmoldedT-Baffle™.

•InjectionmoldedT-Baffle
•Fits4”Sch.40andSDR-35pipe
•Simpletoinstall
•MayalsobeusedasInlet&

4”EffluentFilterand4”T-Baffle

4”SanitaryInlet/OutletT-Baffle

ANSI/NSF 

Standard 46

COMPONENT

ANSI/NSF 

Standard 46

COMPONENT

ANSI/NSF 

Standard 46

Sch.40&
SDR-35

SD-4

TB-4Housing
TB-4-18Housing

EF-4Combo

Housingand

EF-4Combo18

betweenfilter

Gas/SolidsDeflector

in6”T-Baffle™.
•InjectionmoldedPolyPro
•Simpletoinstall
•Easytoclean

InjectionmoldedT-Baffle™.

•Injectionmolded
•Fits4”Sch.40andSDR-35pipe
•Simpletoinstall
• MayalsobeusedasOutletTee

withSolidsDeflector

6”EffluentFilterand6”T-Baffle

6”SanitaryT-Baffle™

ANSI/NSF 

Standard 46

COMPONENT

ANSI/NSF 

Standard 46

Sch.40&
SDR-35

TB-6Housing

EF-6Combo

HousingandBushing

Deflector

Securedby6Verticaland4Horizontal Foamed-inPermanent
PolyurethaneGasket.

Holdsupto70lbsofConcrete

ConcreteKeepers

Verticaland
HorizontalSafety

™

timebetween

BOOTH

mailto:ryan@globalvacuumsystems.com
http://www.globalvacuumsystems.com
www.generalpump.com


FREE FREIGHT  

on Full Cartons!

LID MAY BE USED WITH OR  

WITHOUT CONCRETE CENTER

24” HEAVY DUTY MULTI-PURPOSE

FLAT RISER LID
Fits most commercially 
available:

•Risers
•IPEXPVCRibbedPipe
•CorrugatedPipe

Safety Screws
4 Horizontal

Vertical Safety 
Screws

ForaCompleteCatalogandPricing 

Call 1-800-382-7009  

Tuf-Tite®, Inc. 1200 Flex Court, Lake Zurich, IL 60047  

www.tuf-tite.com     |    800-382-7009  © 2013 Tuf-Tite®, Inc. 
All rights reserved.

18”14”

One-piece effluent filter fits in 4” 
Sanitary Tee.

•InjectionmoldedPolyPro
•Simpletoinstall-Easytoclean

InjectionmoldedT-Baffle™.

•InjectionmoldedT-Baffle
•Fits4”Sch.40andSDR-35pipe
•Simpletoinstall
•MayalsobeusedasInlet& 

Outlet Tee

4”EffluentFilterand4”T-Baffle™

4” Effluent Filter EF-4

4”SanitaryInlet/OutletT-Baffle™

86 ft. of 1/16” filtration area.

800 GPD

ANSI/NSF 

Standard 46

COMPONENT 

ANSI/NSF 

Standard 46

COMPONENT 

ANSI/NSF 

Standard 46

4” Sch.40&
SDR-35

SD-4

TB-4Housing 
18/carton

TB-4-18Housing 
12/carton

EF-4Combo 
Includes Filter, 
Housingand

EF-4Combo18
Increases time 
betweenfilter
cleaning.

Gas/SolidsDeflector

One-piece effluent filter fits 
in6”T-Baffle™.
•InjectionmoldedPolyPro
•Simpletoinstall
•Easytoclean

InjectionmoldedT-Baffle™.

•Injectionmolded
•Fits4”Sch.40andSDR-35pipe
•Simpletoinstall
•  MayalsobeusedasOutletTee

withSolidsDeflector

6”EffluentFilterand6”T-Baffle™

6” Effluent Filter EF-6

6”SanitaryT-Baffle™

244 ft. of 1/16” filtration area.

1500 GPD

ANSI/NSF 

Standard 46

COMPONENT 

ANSI/NSF 

Standard 46

4” Sch.40&
SDR-35

TB-6Housing

EF-6Combo 
Includes Filter, 
HousingandBushing

Gas/Solids 
Deflector

Securedby6Verticaland4Horizontal
Safety Screws. Screws Included.

Foamed-inPermanent 
PolyurethaneGasket.

Holdsupto70lbsofConcrete
for Added Safety.

ConcreteKeepers™ Tuf-Tite® Riser

Verticaland
HorizontalSafety

Screws

Water-TITE™  
Joint

Increases 
timebetween
filter cleaning.

BOOTH

6632

http://www.tuf-tite.com
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BOOTHS

A
few years after Dirk Feikema bought Wesley Feikema & Son Sani-

tation Services from his father in 2006, he changed the name to 

Feikema Plumbing & Sanitation — a move that reflected the com-

pany’s growing shift toward a more diverse business base.

“So many of our septic customers said they didn’t know I also did 

plumbing, so I had to do something about that,” says Feikema, 50, the 

third-generation owner of the company. His grandfather, the late Peter 

Feikema, established the business in 1956 in Munster, located near the 

Illinois/Indiana state line in the northwestern corner of Indiana.

Why Feikema changed the face of his business offers a valuable les-

son for pumpers about recognizing new market niches — and investing in 

the technology required to capitalize on those markets. And for pumpers 

looking to add a new revenue stream, Feikema’s success underscores how 

plumbing and drain cleaning offer a complementary, hand-in-glove fit.

“There was never any kind of master plan,” the master plumber says, 

explaining the company’s gradual makeover. “It was just a go-where-

God-leads-you kind of thing. I’m good at what I do, but I’m no strate-

gic genius. Plumbing was just more my thing, while my father (Wesley 

Feikema, now retired) just loved to dig holes.

FOREVER 
EVOLVING

COVER
STORY

PUMPER PROFILE

(continued)

After 63 years, change is the only 
thing Dirk Feikema can count 
on as he follows his father and 
grandfather, serving the needs of 
folks in northwest Indiana

By Ken Wysocky

Feikema Plumbing & Sanitation 
Munster, Indiana

Indiana

OWNER: Dirk Feikema

FOUNDED: 1956

EMPLOYEES: 7

SERVICES: Septic tank pumping, 

system repairs and residential service 

and repair plumbing

SERVICE AREA: Northern half 

of Lake County

WEBSITE: www.feikemasanitation.com

The Feikema Plumbing & Sanitation team 
includes (from left) Chris Burrell, Rob 
Hamstra, Dirk Feikema, Kyle Arnold and David 
Buckmaster. (Photos by Marc Lebryk)

http://www.feikemasanitation.com


BOOTHS

4210,
4211

www.rushrefusesystems.com
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“I started out by just filling customers’ needs,” he adds. “Eventually 

it grew from a part-time thing into basically three of us now doing service 

(plumbing) work and one guy doing septic tanks full time.”

 

CHANGE WITH THE TIMES

Market forces nudged Feikema toward plumbing, but it didn’t happen 

overnight. As new-home construction slowed in the northern half of Lake 

County where the company does most of its work, demand for excavation 

work declined. Meanwhile, demand for service plumbing grew as the hous-

ing stock aged. As such, local plumbing work just made more sense than 

incurring higher travel expenses and wear and tear on vehicles to reach the 

farther construction work, he says.

“We could follow the new-construction world, but that would mean 

working farther and farther away from our yard,” he says. “Or we can focus 

on fixing our neighbors’ problems and stay 5 to 10 miles away from our yard. 

It’s a no-brainer.”

But it wasn’t always that way. The company started out as Peter Feike-

ma Excavation and primarily focused on new residential construction work, 

fueled by the post-World War II building boom that drove demand for every-

thing from basements to septic system installations. After a few years, Peter 

Feikema and his son, Wesley Feikema, 

decided to do pumping work, as well 

as septic system installations. Along 

with that, the company branched out 

into installing waterlines, sewer lines 

and drain tiles.

Dirk Feikema started working for 

his father during summers after he 

graduated from eighth grade. He went 

to college with ambitions to be a teach-

er. But after he graduated from college 

in 1991 with a history degree from Cal-

vin College in Michigan, he decided to 

work for his father.

At the time, the company was 

dabbling in minor plumbing jobs, but 

Feikema felt it could be more valuable 

than just fill-in work. “So drain clean-

ing and service plumbing became my 

thing,” says Feikema, who started at-

tending plumbing school. “I’d pump 

two septic tanks in the morning and then do two or three drain cleanings in 

the afternoon. That’s how we went along for years.”

 

SOLVING PROBLEMS

The bulk of housing in the company’s service area was built in the 

1950s, ’60s and ’70s, and the company has been around long enough now 

that some clients have been customers for decades.

“I’ve pumped the same septic tanks that my grandfather and father 

(continued)

When I 
was at high 

school, I used to 
get mad at my dad 
because he was 
such a workaholic. 
And now I realize I 
work just as much 
as he did — it’s 
easy to work long 
hours when you 
take ownership of 
something.

DIRK FEIKEMA

Left: Dirk Feikema, left, shares the daily work assignment 
with David Buckmaster, lead service person.

Below: Darrell Smith, left, and Kyle Arnold unload Infiltrator 
Water Technologies chambers for an installation project.

Left: Chris Haniford, a 
member of the septic/
sewer crew at Feikema 
Plumbing & Sanitation, 
replaces a crumbling 
concrete distribution box 
with a TUF-TITE unit at a 
residential site.
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When I 
was at high 

school, I used to 
get mad at my dad 
because he was 
such a workaholic. 
And now I realize I 
work just as much 
as he did — it’s 
easy to work long 
hours when you 
take ownership of 
something.

DIRK FEIKEMA

http://www.pumper.com
www.norweco.com
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■

o me, our long-
time customers are 

extended family. I don’t 
even need their home 
addresses. … They’re one 
of the reasons I came 
back home to do this 
(after college). It’s very 
gratifying.

DIRK FEIKEMA

pumped and worked on sewer lines that my grandfather and father installed 

in the 1970s when a lot of people were converting from septic systems to 

sewers,” Feikema says. “I take a lot of pride in that,” he continues. “To me, 

our long-time customers are extended family. I don’t even need their home 

addresses. … They’re one of the reasons I came back home to do this (after 

college). It’s very gratifying.”

To serve septic customers, the company relies on a 2002 International 

4400 built out by Advance Pump & Equipment with a 3,500-gallon alumi-

num tank and a Challenger 360 vacuum pump made by National Vacuum 

Equipment. The truck carries a ROTHENBERGER USA R600 drain cleaning 

machine.

The company also owns a 

soil-restoration machine made by 

the Terralift International Family 

of Cos. and uses soil-remediation 

kits made by Ecological Laborato-

ries; Lenzyme Trap-Cleer bacteria 

additives; TUF-TITE EF-6 combo 

filters; and hoses made by Kanaf-

lex. “It’s a smooth-exterior hose, 

which is easier to drag — less like-

ly to get caught on a corner while 

going through garages and breezeways, which we often 

have to do,” Feikema says.

Feikema fashions his own risers from generic 18-foot lengths of 18- and 

24-inch-diameter corrugated pipe topped with Polylok lids.

For drain cleaning, the company relies on almost a dozen RIDGID ma-

chines, a cart-mounted jetter made by General Pipe Cleaners/General Wire 

Spring, and a Crap Shooter and Crap Shooter II from BullFrog Industries. 

Feikema also owns two RIDGID SeeSnake pipeline inspection cameras, 

one SeeSnake Mini camera and a pipe bursting system manufactured by TT 

Technologies.

For repairing sewer lines and waterlines, crews use three dump trucks 

built on a 2004 Chevrolet Silverado 3500, a 2014 Chevrolet Silverado 3500 

and a 1997 International 8100. The Silverados carry 5-cu-

bic-yard dump bodies made by Regional Truck Equipment 

of Indiana and the International carries a 15-cubic-yard 

dump body. The company also owns a Bobcat mini-exca-

vator and a backhoe and a tractor made by John Deere.

On average, the company installs only one or two 

new-construction septic systems annually, mostly trench 

or mound systems. Feikema buys concrete tanks from BG 

Concrete. If delivery trucks can’t get into a customer’s yard, 

he sometimes uses fiberglass tanks made by AK Industries.

 

JUST THE RIGHT SIZE

Looking ahead, Feikema has no ambitions to dramatically increase the 

company’s size and scope. Once again, geography makes that an easy stra-

tegic decision. “Sizewise, I don’t want to grow any larger,” he says. “I’m at a 

comfortable level in terms of employees and equipment.

“In addition, I’m sort of limited by my geographic location in that we 

work out of a barn on a farm my family owns,” he continues. “When we start-

ed out, there was no town around us … but now we’re boxed in by neighbors, 

so I can’t expand my yard. And it makes no sense to move to another loca-

tion to get more room. Again, would you rather do service calls a mile or two 

from your shop or, say, more than 30 miles from your shop? I’ve accepted the 

size-limitation factors.”

Down the road, Feikema may have to accept something else: The fact 

that there might not be a fourth generation taking over the family business. 

To Dirk Feikema, the essence of good customer service is not all that 

complicated: Be accessible. Operate with honesty and integrity. And make it 

easy for people to remember you.

“A lot of it boils down to just caring for the customer,” says the third-

generation owner of Feikema Plumbing & Sanitation. “Most of my customers 

are pretty loyal to me because I take care of them.”

Accessibility is a key factor in that customer care. “For better or for worse, 

I answer the phone almost all the time,” he says, noting that office calls usu-

ally get transferred to his cellphone. “That way when 

customers call, I can give them an answer right away.”

The honesty component comes into play by not 

recommending unnecessary repairs. “Right now I’m 

driving out to look at a septic system that the cus-

tomer was told is failing, but what the customer is 

describing doesn’t sound like a system failure,” he 

explains. “So I’m going to provide a second opinion.”

Feikema also suggests risers for customers re-

quiring deeper excavations to reach tanks. He doesn’t 

do it to make more money, but rather to ensure mini-

mal disturbance to customers’ yards the next time 

the tanks need to be pumped — even if he doesn’t 

do the pumping.

To make it easy for customers to remember his 

company, Feikema hands out refrigerator magnets 

that look like his pump truck. The magnets, made by 

Stamp Works Magnets, include the company’s con-

tact information, along with a blank space where he writes in the suggested 

date for the next tank pumping.

“People respond well to that,” he says. “It’s hard to quantify how it af-

fects business, but all I know is that when I go into customers’ kitchens to 

get paid, I usually still see the magnet on the fridge — and they usually ask 

for another one.”

Above: When rain started falling during a repair job, the 
Feikema crew put up a tent cover and kept working.

Left: Rob Hamstra uses a John Deere backhoe to load 
Infiltrator Water Technologies chambers for a install job.

Dirk Feikema 
has advertising 
magnets made 
to look like his 
vacuum trucks 
by Stamp Works 
Magnets. The date 
of next pumping 
is added to the 
magnets for a 
reminder.

Creating customers for life
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He has two children, a son and a daughter, ages 

18 and 16. And neither of them appear to be in-

terested in taking the reins.

“I don’t expect my son to come back,” Feike-

ma says. “I’m trying to not put pressure on him to 

come back, either. If it happens, it happens — he 

has to choose his own life.

“But in the meantime, I would like to oper-

ate the business for another 10 years or so. And at 

the point, if there’s no heir apparent, I’ll have to 

look at selling the business.”

Feikema says losing a 63-year-old tradition 

would be difficult. But finding a buyer he likes 

would help ease the pain. Either way, he has 

no regrets about the decision he made 30-some 

years ago to come back home and work for his 

father.

“It’s funny because when I was at high 

school, I used to get mad at my dad because he 

was such a workaholic,” he says. “And now I real-

ize I work just as much as he did — it’s easy to 

work long hours when you take ownership of 

something.

“Ultimately, I feel lucky that I found some-

thing I’m good at and that allows me to help 

people with their problems,” he concludes. “I’ve 

been successful enough at it to make a good liv-

ing. It’s been very good for us.”■

Advance Pump & 
Equipment, Inc.
563-557-0957
www.advancepump.com
(See ad page 3, Eastern & 

Midwest Supplement)

AK Industries
800-370-3749
www.akindustries.com

BullFrog Industries LLC
888-890-1555
www.flushafrog.com

Ecological Laboratories 
800-326-7867
www.propump.com
(See ad page 40)

General Pipe Cleaners/
General Wire Spring
800-245-6200
www.drainbrain.com

Infiltrator Water 
Technologies, LLC
800-221-4436
www.infiltratorwater.com

Kanaflex Corporation
847-634-6100
www.kanaflex-usa.com

Lenzyme Trap-Cleer Inc. 
800-223-3083
www.lenzyme.com
(See ad page 4)

National Vacuum 
Equipment, Inc. 
800-253-5500
www.natvac.com
(See ad page 3)

Polylok, Inc. 
877-765-9565
www.polylok.com

RIDGID 
800-769-7743
www.ridgid.com

ROTHENBERGER USA
800-545-7698
www.rothenberger-usa.com

Stamp Works Magnets
800-758-2743
www.stampworks.net
(See ad page 12)

TT Technologies, Inc. 
800-533-2078
www.tttechnologies.com

TUF-TITE, Inc.
800-382-7009
www.tuf-tite.com
(See ads, pages 19, 59)

To me, our long-
time customers are 

extended family. I don’t 
even need their home 
addresses. … They’re one 
of the reasons I came 
back home to do this 
(after college). It’s very 
gratifying.

DIRK FEIKEMA

Dirk and Jill Feikema are shown with their vacuum 
truck, built out by Advance Pump & Equipment and 
carrying a pump from National Vacuum Equipment.

  MORE INFO

BOOTH

5324

http://www.pumper.com
http://www.advancepump.com
http://www.akindustries.com
http://www.flushafrog.com
http://www.propump.com
http://www.drainbrain.com
http://www.infiltratorwater.com
http://www.kanaflex-usa.com
http://www.lenzyme.com
http://www.natvac.com
http://www.polylok.com
http://www.ridgid.com
http://www.rothenberger-usa.com
http://www.stampworks.net
http://www.tttechnologies.com
http://www.tuf-tite.com
www.masportpump.com


https://www.imperialind.com/


https://www.imperialind.com/
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BUILT FOR INDUSTRIAL SOLIDS HANDLING.

T
here’s nothing that unwinds Josh Campbell more than the distinc-

tive Johnny Pop putt-putt sound of an old two-cylinder John Deere 

tractor and the power he feels pulling a 15- to 20-ton weight transfer 

sled. Relatively new to competitive tractor pulling, he is already a two-time 

national champion in the modified antique tractor class using tractors built 

through 1959.

“It’s something that is so totally different than most people do,” Campbell 

says. “It’s therapy for me to hear and preserve the old tractors.”

He needs the therapy, he says, after a labor-intensive summer of 

farming about 400 acres and raising pigs with his father, and running Fresh 

and Clean Restrooms, a portable restroom and septic pumping business in 

Bismarck, Missouri. Plus, his role as a county commissioner eats up another 

day or two of each week. It’s a busy life and a good life, he says. But it’s also 

important to get away from it all. With seven dependable employees, it’s 

possible for him to take time off for the tractor pulling circuit during the 

slightly less busy months from November through April.

 

HE’S A JOHN DEERE MAN

Growing up on the farm and working at the portable restroom business 

his parents, Charles and Kathy Campbell, purchased in 1986, there wasn’t 

time for vacations, Campbell says. But, the family loved John Deere tractors 

for farming and cheering on at county fairs. As a teen, Campbell restored a 

John Deere B tractor and won many show tractor competitions. Pulling didn’t 

come until much later, after Campbell purchased the restroom business 

from his mother in 2005 and bought out a septic pumping business in 2010.

“When I had money to waste (about seven years ago), I started wasting it 

on a pulling tractor,” Campbell laughs.

That tractor is a 1955 John Deere model 70, which was the largest row 

crop tractor John Deere built at the time. Originally, it had a 413 ci, 48 hp 

engine. With help from his mechanic friend, Jim Matzenbacher, the engine 

has been bored out and modified to be more than 800 ci and 150 hp. The 

steel wheels have been replaced with aluminum rims and the tire treads cut 

down to about 5/8-inch to kick up less dirt for maximum grip.

“You get the tractor as light (weight) as you can to get the most power in 

the lightest class,” Campbell explains.

Pulling the sled the longest distance involves more than just hitting the 

tractor’s gas pedal, he adds. Weights are added to the front and the back 

of the tractor to get the right balance to have the best traction. And there 

are speed limits set for different events: 4, 6 or 8 mph, though most tractors 

don’t have gauges to show the speed.

“You just have to know the revolutions per minute and gears and do your 

best to keep it there,” Campbell says. “You need to keep a steady speed.” The 

sled gets heavier the farther the tractor pulls it, so it’s a challenge to pull far 

enough to be in the top five in order to earn points.

AFTER HOURS

Antique tractor pulling contests allow busy pumper 

Josh Campbell to blow off some steam   By Dee Goerge

(continued)

The Thrill of Flying Mud 
and Roaring Engines

Josh Campbell modified his 1955 

John Deere Model 70 tractor to triple the 

power output to 150 hp so it can pull 15 

to 20 tons during pulling competitions. 

(Photos courtesy of Josh Campbell)
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SUBMERSIBLE CHOPPER PUMPS

CRANEPUMPS.COM

BUILT FOR INDUSTRIAL SOLIDS HANDLING.BUILT FOR INDUSTRIAL SOLIDS HANDLING.

http://www.pumper.com
www.cranepumps.com
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 3133 VANZORA RD.  •  BENTON, KY 42025

www.LanesMobiLeJohn.coMRodn y Lan ’s C LL

6 Hauler .....................

10 Hauler ...................

12 Hauler ...................

14 Hauler ...................

16 Hauler ...................

20 Hauler ...................

Used trailers also for sale

POLISHED ALUMINUM SKIRTING AND TOOL BOXES

Based on points accumulated at events with the National Tractor 

Pullers Association through the pulling season, Campbell won first place in 

two divisions (7,000 pounds and 7,500 pounds) in 2016 and third place in 

2015 in the 5,500-pound division.

 

SUPPORTING ST. JUDE

For Campbell, victory is extra sweet because his two-cylinder tractor 

out-pulls four-cylinder tractors.

“It’s always fun to beat a red tractor. A lot of the competition pulls with 

(red) Farmall and farms with John Deere,” he notes.

Campbell is 100 percent John Deere. This year, he’ll have a chance 

to prove that loyalty as part of a charity he supports — St. Jude Children’s 

Research Hospital.

“A group of pullers (Midwest Hellion Tractor Pullers) pitch in their time 

and money to build a pulling tractor to raffle off at the Tunica Southern 

Nationals in Tunica, Mississippi,” Campbell says, explaining the tractor is 

taken to pulls throughout the season to sell $20 raffle tickets. The value of 

the tractor can be as high as $15,000, and one past raffle surpassed $50,000 

in contributions to St. Jude.

For 2019, a John Deere tractor will be the featured pulling tractor prize 

for the first time, so Campbell and Matzenbacher are contributing money 

and labor to create the tractor to raffle off.

Campbell values the friendships he has made on the pulling circuit.

“There are a lot of good people across the whole country; the majority of 

pullers are farmers, but not all,” he says. “It doesn’t matter if they have red 

or green (tractors).” If someone needs a part or breaks down while traveling, 

pullers pitch in to help each other.

 

WHEN I’M NOT PULLING …

Old tractors aren’t just for pulling, Campbell says. At 38, Campbell 

refers to himself as “a simple guy who likes old stuff in a house built in 1860 

and collects antiques, and farms with 1950s and 1960s equipment.”

Due to low commodity prices, he’s converting much of his farmland to 

pasture to raise hay for beef cattle and horses and to feed the pigs butchered 

and marketed locally. He farms without chemicals, and he fertilizes with 

septic sludge from his business. He land-applies all of the septic sludge from 

his business and has been part of a green initiative since 2010, collecting 

rainwater to use as freshwater in his portable restroom trucks.

Campbell’s portable restroom trucks were built out by FlowMark 

Vacuum Trucks using aluminum 

tanks and National Vacuum 

Equipment pumps and Dodge chassis. 

His septic trucks have 1,500-, 2,500- 

and 4,500-gallon steel tanks (from 

unknown manufacturers), and use 

Masport pumps. Campbell and his 

crew have built out a few trucks on 

their own.

Fresh and Clean Restrooms has 

650 units from Satellite Industries and 

PolyPortables, a division of Satellite, 

that Campbell purchased in two 

buyouts. He also plans to order Sansom Industries units next. The restrooms 

are transported using Liquid Waste Industries restroom delivery trailers.

With more than 30 years working on the farm and running the pumping 

business, and being able to count on dependable employees, the business 

operates on “autopilot,” Campbell says.

The crew works hard and puts in long hours during the summer to get 

everything done. Still, Campbell manages to squeeze in a few tractor pulls at 

local fairs and has the cash prizes to prove he is good at it.

It’s all good practice to keep him competitive at the national circuit 

where he likes to play as hard as he works. He travels to several events from 

Lincoln, Nebraska, to Wauseon, Ohio.

“I try to separate my personal life from my business life because I see 

people get burned out,” he says. “I want something to separate me from 

work. I go tractor pulling. That’s my time.”  ■

When I had money 

to waste (about 

seven years ago), I started 

wasting it on a pulling 

tractor. … It’s therapy for 

me to hear and preserve 

the old tractors.

Josh Campbell

Campbell is shown behind the wheel of his John 

Deere tractor preparing to drag a weighted sled. 



TOILET TRANSPORT TRAILERS

LANE’S VACUUM TANK, INC.
 3133 VANZORA RD.  •  BENTON, KY 42025

800.592.3308 • 270.527.9945
www.LanesMobiLeJohn.coM

SLIDE-IN UNITS & USED TRUCKS AVAILABLE / MASPORT, JUROP & CONDÉ VACUUM PUMPS
CHECK OUR PRICES

Rodne y Lane ’s CeLL 270.832.3793

6 Hauler ..................... $3,050

10 Hauler ................... $4,600

12 Hauler ................... $4,800

14 Hauler ................... $5,200

16 Hauler ................... $5,700

20 Hauler ................... $7,000

13" Tires • 25" High

Used trailers also for sale

All toilet trucks have heated fresh water valves. Wash down pumps  

inside cab to prevent freezing. HXL-4 Masport or NVE 304 vacuum pump. 

Rack for 2 toilets. Trailer Hitch. 50' 5/8" hose reel

25" Off the ground. 13" Tires. Spare Tire. Adjustable Hitch.  

3500 Pound Axles with Brakes. I Beam fold up on rear for handicap units

STEEL & ALUMINUM TANKS
POLISHED ALUMINUM SKIRTING AND TOOL BOXES

All Brands and Sizes of Aluminum Tanks and Trucks are Available

2019 HINO
1500/500 Aluminum Tank, Diesel .......................... $105,000

2019 FORD F-550
950/300 Aluminum Tank, Diesel................................$79,000 
4x4, Diesel ............................................................. $84,500
Gas ........................................................................ $70,200

950/300 Steel Tank, Diesel ........................................$77,000 
4x4, Diesel ............................................................. $82,500
Gas ........................................................................ $68,200

2019 Freightliner
1500/500 Aluminum Tank, Diesel .......................... $104,500

2018 Dodge 5500
950/300 Aluminum Tank, Diesel................................$79,000
4x4 .............................................................................$84,500

950/300 Steel Tank, Diesel ........................................$77,000
4x4 .............................................................................$82,500

■

http://www.LanesMobiLeJohn.coM
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NVE 866 and 4307  
Packages Available

Pumps  
For Sale

NEW ENGLAND 
DISTRIBUTOR  Need Equipment? Contact Us We Can Get It.Conde

TANK SERVICES, INC

TANK SERVICES, INC

TANK SERVICES, INC

TANK SERVICES, INC

TANK SERVICES, INC

TSITSI
TANK SERVICES, INC

Jerry Blake
Cranston, RI     

jerry@tankservicesinc.com   

Cell: 401-688-0043

Amanda Hensarling
Baytown, TX    

amanda@tankservicesinc.com

Cell: 401-339-9992

Professionals in the Vacuum Tank & Trailer Industry
866-720-4999   www.tankservicesinc.com

CALL TODAY FO
R

 SAVINGS

 2010 International

2019 Peterbilt 337

Slide-In Units
Restroom 

Tanks Self Contained Unit

2019 Hino

2019 Peterbilt 337

(2) 5,000 Gal.  
Aluminum tanks

7000 - 9000 Gal. Aluminum 
Tri-Axle TrailersCall For Pricing

NEW

Standard Units In Stock
IN STOCK

Call For Pricing

NEW

NEW

IN STOCK

3600 gal. steel tank, 

Masport HXL400

330HP, auto, 2800 gal. aluminum tank,  

NVE 4310 blower package.

500-1,000 gal’s, 

1 or 2 compartment;  

Select a pump package  

& engine HP.  

All light weight aluminum,   

Many available options.

600 gal. steel tank,  

33.5 HP Kubota diesel engine 

(choice of pumps),  

200 gal. poly tank,  

6 gpm 3,000 psi jetter.

2500 gal. tank  

NVE 607

300 HP, Allison auto, NVE 607 pack,  

2800 gal. aluminum tank.

Ready to mount  

our chassis  

or yours.

Air ride suspension (tri-axle), pump platform, 

bright finish, LED lights, Betts valves.

In Stock

2019 Kenworth T880
IN STOCK

5000 gal. aluminum vacuum tank,  

NVE 4310 package.

Stainless steel and 

aluminum available 

in various sizes 

and compartments.

mailto:jerry@tankservicesinc.com
mailto:amanda@tankservicesinc.com
http://www.tankservicesinc.com
www.easykleen.com
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Your customers count on you to be there when they need you, to help them get life back 

to normal. In such a demanding, fast-paced field, you don’t always get the recognition you 

deserve, but at the WWETT Show, you will. Surrounded by other wastewater professionals 

who understand your daily challenges, you’ll discover the newest technologies, tactics and 

tools designed to streamline your services and generate new sources of revenue. Try out 

the newest equipment and get hands-on training and demos. Earn CEUs through industry 

classes. Attend courses tailored to your business needs in marketing, hiring and budgeting. 

Step into the forefront of your industry and career.

YOUR EXPERTISE IS ON CALL

R E G I S T E R  T O D A Y  |  w w w . w w e t t s h o w . c o m

FEBRUARY 20 –  23,  2019

Indiana Convention Center

Indianapolis ,  IN

From Behind  

the Scenes to 

Front and Center

WWETT19-Septic-9x10.875.indd   1 9/5/18   2:08 PM

Winning is moving beyond paying the bills to building 

long-term profitability and we can help. 

Our restrooms, deodorizers, trucks, and trailers will 

improve your service times, control odors, decrease 

driver fatigue and provide your customers with a luxury 

restroom experience. Add the industries best warranties 

and that’s how Satellite|PolyPortables can help you build 

long-term profitability.

The next time you need equipment, think beyond a 

supplier to a business partner who has your back.

BOOTH

www.wwettshow.com


From Behind  

the Scenes to 

Front and Center

WWETT19-Septic-9x10.875.indd   1 9/5/18   2:08 PM

�at’s a Winning Combination

www.satelliteindustries.com | www.polyportables.com | 866-358-0859

Your Name On Front

Ours On Back

Winning is moving beyond paying the bills to building 

long-term profitability and we can help. 

Our restrooms, deodorizers, trucks, and trailers will 

improve your service times, control odors, decrease 

driver fatigue and provide your customers with a luxury 

restroom experience. Add the industries best warranties 

and that’s how Satellite|PolyPortables can help you build 

long-term profitability.

The next time you need equipment, think beyond a 

supplier to a business partner who has your back.

Your Name Here

BOOTH

5022

http://www.satelliteindustries.com
http://www.polyportables.com
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M
ost of us like to be thanked, especially when the sentiment is sincere. 

For that reason, “thank you” is one of the most powerful phrases in 

the English language.

In addition to using it to recognize past acts, you can also say thank you 

to influence people and steer them toward a desired behavior.

A gate agent: “I want to thank everyone in the waiting area for being 

great travelers tonight and for your patience. Your fabulous attitudes make 

my job easier when we’re experiencing flight delays. Let me know if there is 

anything I can do to make the wait better for you. I’m going to keep checking 

for updates, and when I have new information, I’ll let you know. Please feel 

free to visit me at the counter if I can answer any questions, and thank you 

again.”

A hotel manager: “Team, I know you understand how important giv-

ing great customer service is to the success of our business, and I appreciate 

how hard you work to be an exceptional staff. I want to thank you in ad-

vance for going the extra mile today. In particular, thank you for greeting our 

guests with enthusiasm, finding clever ways to delight them, and handling 

any problems promptly and professionally. If we do our job right, any sur-

prises should be kept to a minimum. Thank you again for your effort. Now, 

let’s get to work.”

A sign at a private club: “We appreciate everything our club members 

do to make Royal Oaks the region’s best-rated pool club nine years in a row. 

Thank you for placing used towels in the hamper and for alerting staff mem-

bers if our facility needs cleaning or maintenance. Enjoy your swim!”

 

WHY BOTHER?

Some people will argue that thanking people for doing what they are 

“supposed to do” is a waste of time. Chances are, however, those same peo-

ple find themselves frustrated by customers, clients and co-workers who 

don’t behave the way they should. For those nonbelievers, the thank-you-

in-advance method of influence is certainly worth a shot.

It works.

Thanking people in advance works for a few reasons. The first has to 

do with a sense of obligation many people feel to reciprocate after they’ve 

received something.

The second explanation for the technique’s effectiveness has to do 

with people wanting to conform to a positive image of themselves. In other 

words, “I’m going to act like a good traveler because I am a good traveler.”

A third explanation for the thank-you method’s power has to do with 

instruction. Often, we assume people intuitively know what they are sup-

posed to do. Guess what? Many don’t, they’ve forgotten, they’re preoccupied 

or they’re simply not thinking. Offered in the right way, many people will 

follow a suggested course of action because it’s the path of least resistance.

Here’s the structure of an advanced thank-you.

To plan an advanced thank-you, use the following framework:

1.  First, think about the desired result. “I want my employees to show 

up on time.”

2.  Second, identify the type of people who typically demonstrate that 

behavior. “Responsible and accountable people show up on time.”

3.  Third, craft a statement that identifies the people you are addressing 

as that group and be specific about what you want to see.

“I appreciate the fact that I have such a dedicated team. I want to thank 

you in advance for giving 110 percent this week. The hours during the holiday 

season are demanding, and it takes a true group of professionals to act upbeat 

and engaged with every customer. This is why we hired you.”

Follow these tips and cautions.

Thanking people in advance is part science and part art. The framework 

offered provides a method for constructing the basics of a message. The spe-

cific words you choose, the tone in which you deliver them and your timing 

are the components in the process that are more subjective. The following 

tips and cautions should help you get the most from the method.

1.  Thanking people for good behavior should be done before you’ve ob-

served anything particularly egregious. For example, imagine a cha-

otic scene where customers are pushing and shoving each other. It’s 

more difficult to thank them into a reverse course after they’ve gone 

wild. However, a little advanced gratitude offered earlier could have 

helped avoid mayhem.

BUILDING THE BUSINESS

 
Thanks in Advance 
for Reading This Column – Kate
Showing appreciation for a job well-done by your workers or loyalty by your customers is a good thing. 

And sometimes you can do it pre-emptively.  By Kate Zabriskie

K
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b
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Kate Zabriskie 

develops customer service 

strategies and training 

programs as president of 

Maryland-based Business 

Training Works. For more 

information, visit www.

businesstrainingworks.

com.

Thanking people is not a substitute for confronting 

inappropriate behavior. For example, if an employee 

comes to work dressed improperly, you can’t thank your 

way around addressing the problem. However, you can 

use a thank-you as part of the corrective conversation.

■

http://www.businesstrainingworks
http://www.businesstrainingworks
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Kate Zabriskie 

develops customer service 

strategies and training 

programs as president of 

Maryland-based Business 

Training Works. For more 

information, visit www.

businesstrainingworks.

com.

2.  Thanking people is not a substitute for confronting inappropriate be-

havior. For example, if an employee comes to work dressed improp-

erly, you can’t thank your way around addressing the problem. How-

ever, you can use a thank-you as part of the corrective conversation. 

“Mary, I appreciate you listening to me this morning, and I want to 

thank you in advance for taking the conversation seriously. I know 

you have what it takes to represent our company well. I look forward 

to seeing you be successful here.”

3.  Thanking people for everything dilutes the method’s effectiveness. 

“Bill, I want to thank you for coming in on time today. I know how 

important punctuality is to you, so thank you for parking in the em-

ployee lot and not taking a visitor’s space ...” Too much of that and Bill 

is going to think you’ve got a screw or two loose. Worse still, he’s not 

going to believe a word you say.

4.  Finally, recognize that this method falls flat with some people. They 

weren’t behaving in a way we wanted before we tried it, and they’re 

not behaving after the fact either. Fortunately, this group is small.

 

GIVE IT A TRY

Perfecting the science and art of the advanced thank-you takes time. 

The more you practice, the easier it is, and the more likely it will become a 

strategy your brain launches on autopilot.

I know you’ll eventually be successful in getting this to work, and I want 

to thank you in advance for giving the method a try. Who will you influence 

first? ■

YOUR TRUCK AND  
TANK HEADQUARTERS

CALL FOR  

QUOTES ON  

TRUCKS OR TANKS

Stock Units

and Units in 

Production www.istatetruck.com

 Madison, WI
866-846-0680

2019 Western Star

2019 Western Star

Cummins L9  
350 HP Engine

3500 RDS  
Allison tran.

18,000FA/40,000RA

4000 Gallon  
Imperial Aluminum Tank

4307 NVE Blower

6" Discharge/4" Intake

LED Light Package

Polished Trays

Detroit DD13 470 HP Engine

Allison Auto  
4500 RDS Trans

20,000FA/46,000RA

Airliner Susp

13,200# Steerable Pusher Axle

Wheel Lock/Power Divider

All Aluminum Wheels

Call For Pricing

Call For Pricing

5000 Gallon  
Imperial Aluminum Tank

NVE 4310 Blower

Diamond Plate Chip Guard

6" Discharge/4" Intake

Polished Hose Trays

LED Light Package

http://www.pumper.com
http://www.istatetruck.com
www.wallenstein.com
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Dewatering Made Easy

800-253-0532 | 269-793-7183 | F: 269-793-4022
127 N. Water St., Hopkins, MI  49328

www.brightbeltpress.com

INTEGRATED COMPONENTS:

 Stainless Steel Frame & Rollers 

 Biosolids Pump 

 Polymer System 

 Wash Water Booster Pump

 Cake Solids of 35% Solids

 1,000 GPM Dewatering

 Fits 18.5' X 6.2' Floor Area

ADDITIONAL OPTIONS: 

 Flowmeter 

 Air Compressor

 Discharge Conveyors

 1.0 Meter Skid Mounted Press

BOOTH

5312, 5314, 5413

BOOTH

5063

http://www.brightbeltpress.com
www.mightyprobe.com
www.amtpump.com
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Commercial Equipment Financing
Call 800-422-1844 ext. 112

7 Church Road Hatfield, PA 19440

Phone: 800.422.1844 Fax: 888.883.9380

Visit our website: www.libertyfg.com

Financing for
New and Used Equipment:

Trucks

Trailers

Cameras

Tanks

Toilets

Jetters

also Computer Hardware & Software

Flexible 
and Affordable

Financing 
Options

Flexible 
and Affordable

Financing 
Options

7 Church Road Hatfield, PA 19440

Phone: 800.422.1844 Fax: 888.883.9380

Visit our website: www.libertyfg.com

BOOTH
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And take your customers with you!

The New

Zenith

844-972-6766 • SAINT LOUIS, MISSOURI  • SANSOMINDUSTRIES.COM

Zenith

10-year Limited Warranty 

sansom ad 2018 go first class 2 page flyer_Zenith  11/6/2018  3:12 PM  Page 2

BOOTH

www.propump.com
www.fmitrucks.com
www.libertyfg.com


And take your customers with you!

No one has ever been sorry that they bought THE BEST.

Go! First Class

The New

Zenith

• Hygenic and convenient, HANDS-FREE
extry/exit

• Double thickness walls, doors, and
jambs

• Taller, wider, and bigger

• Smooth walls for easier cleaning

• Larger 80-gallon tank

• 5 gallons of chemical water yields a 
5'' depth

• Forces chemical, by law of gravity, 
to lowest point

• Keeps waste covered and more 
sanitary between services

• SEAT SAVER! Seat cannot move or shift.

• No more vents to replace

• No more corner strips to replace

• No more rivets to replace

• No more thin single-sheet plastic
walls to replace

• No more hinges to replace

• No more clogged urinals

• Ratchet belts will not damage the
New Zenith

• No more places for dust to collect

• No more maintenance cost (except
for vandalism)

844-972-6766 • SAINT LOUIS, MISSOURI  • SANSOMINDUSTRIES.COM

Profitable Advantages & Features

of the New Zenith Model: 

The High Quality that 
Your Customers Deserve

For just 40¢ per day, for one year, you
could upgrade from inferior models to
the superior new Zenith!

You and your customers
will be delighted with the

Zenith

100% made in

the USA

ZERO Foreign-made Components

Designed · Manufactured · Assembled

Distribution Centers in
Portage, WI and St. Louis, MO

10-year Limited Warranty 

sansom ad 2018 go first class 2 page flyer_Zenith  11/6/2018  3:12 PM  Page 2

BOOTH

2624

www.sansomindustries.com


TANK 
TO TURF

PUMPER PROFILE

Total Site Services 
Haliburton, Ontario

OWNER: Pat Casey

FOUNDED: 1965

EMPLOYEES: 15 to 30

SERVICES: Septic 

pumping, installation 

and inspection, installation 

of water wells and geothermal systems, construction 

site preparation, drilling and blasting, trucking services, 

commercial snow removal

SERVICE AREA: 60-mile radius

AFFILIATION: Ontario Association of Sewage Industry Services

WEBSITE: www.totalsiteservices.ca

Ontario

L
ocated in a village of 1,100 people in cottage country in central On-

tario, Total Site Services has had to diversify and expand its service 

menu to survive and thrive over more than 50 years.

The resilient, multigeneration, family business started as a drilling 

and blasting specialist but has recently incorporated a full line of septic 

services to serve a population that heavily relies on decentralized waste 

treatment. Along with that change has come a broader image rebranding 

and a realization of the critical importance of efficient septage disposal.

Based in Haliburton, three hours northeast of Toronto, Total Site 

Services was founded by Tim Casey who in the 1960s worked contracts 

ranging from quarrying to roadwork, anywhere from the Arctic to Texas.

“We were spending so much time on contracts far away from home, 

taking away from family time, so we settled on providing services closer 

to Haliburton,” recalls Pat Casey, Tim Casey’s son and the current owner 

and company president.

 

EXPANSION PLANS

Total Site Services slowly transitioned into a one-stop shop for any 

site work within an hour’s drive of Haliburton. “We take care of many of 

the site preparation steps that landowners would otherwise need to call 

individual contractors to handle,” Pat Casey says. “The name reflects that.”

Septic system installation and pumping began in 2014.

The company remains a family business. Tim Casey still works 

alongside drilling and blasting crews, pinch-hitting for other depart-

ments as well. Pat Casey runs the operation today, and one of his four 

children, Regan, has already joined as a full-time equipment operator. 

The others help out when not at school. The business employs between 

15 and 30 people, depending on the season.

Collection and disposal plans were 
seamlessly integrated from the start when 
Canada’s Total Site Services entered the 
pumping business  By Peter Kenter

(continued)

Technician Ben Ford pumps 
a tank for Total Site Services. 
(Photos by Bruce Bell)
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http://www.totalsiteservices.ca
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The ability of employees to pivot quickly from busi-

ness to business is crucial. Tracey Laframboise, opera-

tions manager, has been with Total Site Services since 

2004 and is responsible for scheduling work and allocat-

ing both equipment and human resources to maintain 

maximum efficiency in a hectic market.

“Tracey’s work is essential to keep us on top of 

things,” Casey says. “There isn’t as large a market as 

there is in the outskirts of the greater Toronto area. We 

cross-train our people so that they can work on any 

project. We have to work with the weather, not against 

it, and we have to be strategic with asset allocation. You 

never want to see equipment that isn’t busy.”

The company operates two Freightliner septic 

pumpers, a 2003 and 2004 with 4,100-gallon carbon-

steel tanks and Elmira Machine Industries / Wallenstein 

Vacuum pumps, built out by Vacutrux. A 2004 Ford cube 

van is used for installations and repairs. A pair of 2017 

Ford pickups — an F-150 and an F-250 — are used for sales and service. A 

2019 Ford F-150 with electric liftgate comes in handy for septic tank mainte-

nance and repair work. A pair of trailers include a 2006 CAM Superline 20-ton 

and an 8-ton fabricated in-house, which fills out the lineup for bigger jobs.

Construction equipment includes three Internationals: a 2018 tri-axle 

with a Beau-Roc dump body, a 2018 tandem with a Bibeau dump body, and 

a 2005 tandem dump truck. It also includes a 2013 Dodge Ram 5500 with 

dump box. Four Cat machines round out the construction fleet: a 2017 325 

excavator, a 2017 308E2 mini-excavator, a 2008 EC55 mini-excavator, and a 

2014 289D skid-steer.

A full-time mechanic handles equipment repairs on the entire fleet, com-

pleting about 70 percent of repairs in-house. The company’s shop has recently 

opened up to perform work on commercial vehicles from other companies.

 

LAND APPLICATION FROM THE GET-GO

Total Site Services began land-spreading septage straight out of the gate 

in 2014.

“Septic service had always been part of our long-term plan, and land 

spreading was always part of the business formula,” Casey says. “When a va-

cant field came up for sale, we took it seriously and jumped on it.”

The field had once been used by a retired pumper for spreading — 

one of only two sites in Haliburton County currently approved for applying 

septage. It’s centrally located within a 10-minute drive of the company’s 

home base. Land application may be done on 35 acres with flat terrain, san-

dy and dry soil, which limits puddling on the surface and good absorption.

The closest house to the field is about 1,800 feet away, and most neigh-

bors had already accepted the land-spreading operation. Total Site Services 

optimized the terrain by further clearing and leveling the field using its own 

construction equipment. The field was planned to create appropriate treed 

buffer zones and setbacks from sensitive wetlands. The spreadable area was 

then planted with grasses, mostly timothy and clover, to take up the nutri-

ents following land application. When the grass matures, Casey cuts it down 

with a mower.

 

BEING A GOOD NEIGHBOR

While a few residents were opposed to the application, residents largely 

voiced their support. In many cases, neighbors rely on the Total Site Services 

land-spreading operation to keep the cost of septic pumping down. Without 

the field, hauling distances to the nearest wastewater treatment plants could 

cause costs to skyrocket.

The company has made good use of about 10 acres of the property, 

which was approved for 3.6 million gallons of septage per year. In 2017, the 

company spread a little more than 1.1 million gallons.

(continued)

We want to be 
good stewards 

of the land and also 
good neighbors, so 

we held an open 
house in fall 2017 to 
show residents our 
operation, how we 
planned to expand 
and how a lagoon 

operation works.

PAT CASEY

Left: One of two pumping rigs used by Total Site 
Services to pump septic tanks in rural Ontario, 
built out by Vacutrux and carrying Elmira Machine 
Industries / Wallenstein Vacuum pumps.

Below: Ben Ford attaches a suction hose to his 
pumping rig built out by Vacutrux and using a Elmira 
Machine Industries / Wallenstein Vacuum pump.
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We want to be 
good stewards 

of the land and also 
good neighbors, so 

we held an open 
house in fall 2017 to 
show residents our 
operation, how we 
planned to expand 
and how a lagoon 

operation works.

PAT CASEY

SALES OR SERVICE - ORDER ONLINE @PUMPERSHOP.COM
SOURCE KEY
1P19

PORTA BLUE SUCTION HOSE
• Double profi le helix construction allows for easy movement on surfaces

• Excellent fl exibility and service performance • Superior abrasion resistance - Crush resistant

• Smooth interior assures effi  cient fl ow • Made with factory-installed leak proof polyweld cuff s

10' 15' 20' 25' 30' 35' 40' 50' 60'

2" $20.15 $29.95 $39.95 $49.95 $60.45 $69.85 $79.95 $99.75 $120.50

3" $36.50 $54.65 $72.85 $91.05 $109.25 $126.05 $151.95 $182.15 $226.50

RATED

TO FULL

VACUUM!

THE ONLY ONE STOP PUMPER SHOP!

    866-872-1224TOLL
FREE

NEW!

Couple it MXF for only $9.95 for 2" - $16.95 for 3" 

FACTORY

INSTALLED LEAK PROOF 

POLYWELDED CUFFS

NEW YEAR... NEW HOSE!
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Located in Cabot, Arkansas

www.bestenterprises.net 

In April 2018, the company applied to On-

tario’s environment ministry to increase the 

spreading area to 25 acres. At the same time, 

Total Site Services also requested that the Mu-

nicipality of Dysart permit rezoning to construct 

a four-cell, earthen walled-sewage lagoon lined 

with clay and geotextile. The lagoon would allow 

septage to be stored on the property year-round, 

awaiting land application.

Dysart was amenable to the plan, in part 

because its own municipal waste treatment 

plant was already operating near capacity. The 

Town Council approved the plan in June 2018.

“We want to be good stewards of the land 

and also good neighbors, so we held an open 

house in fall 2017 to show residents our opera-

tion, how we planned to expand and how a la-

goon operation works,” Casey says. “We offered 

free Tim Hortons donuts and coffee. As it turns out, it was more of an educa-

tional event than one in which people expressed a lot of concern.”

 

BUSY SUMMERS

Total Site Services currently earmarks seven workers for the septic busi-

ness: three for pumping, three for septic system installations, and a rover 

who performs septic system inspection and maintenance. From June to the 

end of September, pumpers are out six days a week and on call 24/7.

“Even with the addition of the 2004 Freightliner, we’re still running 10- 

to 12-hour days,” Casey says.

Most of the tank systems, chambers, risers and lids the company in-

stalls are manufactured by Brooklin Concrete Products. Sewage pumps and 

grinders are manufactured by Liberty Pumps.

“In some cases, we don’t have enough room to install a full traditional 

septic system, due to regulations involving setbacks from lakes, creeks and 

property lines,” Casey says. “In those cases, we’ve been turning to high-effi-

ciency models under the Eljen brand that can be installed on a small foot-

print.”

The company advertises heavily, from radio ads to roadside billboards 

to Google and Facebook. The company’s Facebook page highlights interest-

ing customer projects. About 60 percent of pumping customers are seasonal 

residents who rely on their mobile devices while in the area. Newspapers 

represent only a small subset of the advertising budget. Total Site Services 

also exhibits at the Haliburton Home & Cottage Show.

“We keep a careful log of what works by asking customers how they 

found out about us, and we disperse our advertising dollars in the direction 

that appears most fruitful,” Casey says.

Total Site Services also recently expanded its branding efforts by sup-

plying all workers with new uniforms.

 

PORTABLES NEXT?

Looking to the future, Casey is considering 

adding portable sanitation service to the busi-

ness. “We realize that it would require a whole 

new equipment base and considerations of 

where to dispose of the waste,” he says. “But it 

would definitely fit into our range of services. We still have ample room for 

growth under the Total brand.” ■

Ben Ford spreads waste 
at the Total Site Services 
disposal field. The 
company started land-
spreading when it began 
pumping in 2014.

Total Site Services is a family business in more than one way. Both 

the Casey family homestead and the company’s 45-acre headquarters are 

located on land owned by the family since Canada was founded in 1867. 

Company owner Pat Casey’s children will be the seventh generation of the 

family to live there.

“Our roots are here, and the family has used the land for various busi-

nesses and many business cycles throughout the years,” Casey says.

The original settlers were homesteaders but soon opened a lodge 

nearby. “They were self-sufficient, growing their own food, making their 

own maple syrup and producing their own honey,” Casey says.

Casey’s father, Tim Casey, and his uncle Dennis started Shamrock Drill-

ing and Blasting in 1965, with the business eventually evolving into Total 

Site Services.

Casey has four children, Regan (20), Parker (16), Reese (14) and Keira 

(13). So far, only Regan has joined the full-time work team, but there’s hope 

that he will one day take the helm of Total Site 

Services and maintain the family connection to 

both the business and the land.

“He’s committed to it verbally and he’s in 

the excavation side of the business right now,” 

Casey says. “I keep impressing on him that it’s a 

lot easier to take over an active business than to 

start a new one.”

A business built on a family legacy

Septic service 
had always been 

part of our long-term 
plan, and land spreading 
was always part of the 
business formula. When 
a vacant field came up for 
sale, we took it seriously 
and jumped on it.

PAT CASEY

CAM Superline, Inc.
800-378-7623
www.camsuperline.com

Eljen Corporation
800-444-1359
www.eljen.com

  MORE INFO

Elmira Machine Industries / 
Wallenstein Vacuum 
800-801-6663
www.wallensteinpumps.ca
(See ad, page 37)

Liberty Pumps 
800-543-2550
www.libertypumps.com
(See ad, page 49)

Vacutrux Limited
800-305-4305
www.vacutrux.com
(See ad, page 67)

http://www.camsuperline.com
http://www.eljen.com
http://www.wallensteinpumps.ca
http://www.libertypumps.com
http://www.vacutrux.com


400 waste / 200 water 

BEST ENTERPRISES, INC.

300 waste / 150 water 

Best Enterprises, Inc.
Located in Cabot, Arkansas  

501-988-1905   800-288-2378  
www.bestenterprises.net 

Slide-ins IN STOCK

Building Quality Stainless Steel Tanks Since 1978

Come See 
Us At

HINO GH1100/400

KENWORTH T-880 GH3400/200

KENWORTH GH1100/400

ISUZU GH800/300

BEST ENTERPRISES  

WWETT SHOW PREMIER:

BEST ENTERPRISES, INC.

Orders received by 2:00 Central Time will ship same day

Follow Us On

BOOTH

2407
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Septic service 
had always been 

part of our long-term 
plan, and land spreading 
was always part of the 
business formula. When 
a vacant field came up for 
sale, we took it seriously 
and jumped on it.

PAT CASEY
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12001 W Peoria Ave
El Mirage, AZ 85335

Office 623-536-1199
Fax 623-935-4514
service@tankworldaz.com

Jerry’s cell 623-680-2037
tank.jerry1@gmail.com

ASME & R stamp accredited                                UL 142

FIND OUT HOW.
FREE subscription at digdifferent.com

Beyond 
buckets 
and blades. BOOTH

mailto:service@tankworldaz.com
mailto:tank.jerry1@gmail.com
www.tankworldaz.com
www.formadrain411.com
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Name and title or job description: Ned Lang, president

Business name and location: Enviroventures, Narrowsburg, New York, 

and 10 Roto-Rooter franchises in the area

Age: 57

Years in the industry: My father bought his first Roto-Rooter franchise 

in 1960 when I was born, so I grew up in the industry. And then I bought my 

parents out in 1985.

Association involvement: I’ve been involved in the Pennsylvania 

Septage Management Association since its inception around 1985. It was 

originally called the Pennsylvania Liquid Waste Haulers Association. I’m 

currently a vice president. I was the Region 3 representative for many years.

Benefits of belonging to the association: The benefits are boundless. 

The association has so much great representation. I’ve done a number of 

citizen lobbyist days down in Harrisburg with our lobbyist. You get to meet 

a lot of the powers that be, both the House and the Senate, both the Re-

publican and Democratic leaders, meeting them face-to-face and bring-

ing forth the issues of our membership — and basically the issues of the 

public because we do represent the public since 44 percent of the people 

in Pennsylvania use onsite septic systems. Anything that affects them, the 

Pennsylvania Septage Management Association is on top of. There are so 

many facets to the association that if you’re in the on-lot septage industry 

or doing land application, you definitely should be part of it.

Biggest issue facing your association right now: Staying on top of the 

regulatory climate in Harrisburg is critical. Some so-called environmentalists 

try to get different regulations passed that are confounding and against good 

commonsense practices as far as either the operation of on-lot septic systems 

or the disposal and treatment of septage and biosolids. A current proposal 

would require operators to go through a hearing process if they wanted to 

land-apply in an area, which I think is nothing more than a lot of emotional 

ruckus. The process is fantastic, and it’s the best resource recovery program in 

the country. It completes the nutrient circle of life because as the products are 

taken off the farm, they’re consumed, then the residuals from that consump-

tion (your septage and biosolids) are then placed back on the farmlands.

Our crew includes: We have two partially retired drivers who have 

been with me 20-plus years and 18 full-time people. They’re all fantastic and 

do a great job.

Typical day on the job: I usually get out of bed around 5:30 a.m., exer-

cise, then get to work around 7 a.m. Some days when we run to the landfill, 

we’re on the road by 5 a.m. Then the customers get called, we review the jobs 

from the previous day if there’s anything that still needs to be done today, we 

take care of any mechanical issues and then dispatch everybody out. Then 

I do my bookwork. By noon I like to be where I can either go out and look at 

jobs or I’m in a truck taking biosolids to the farms.

The job I’ll never forget: The most memo-

rable job happened when I was about 8 years old 

on a job with my father pumping out a restau-

rant customer’s cesspool. We were on the side 

of a hill. We didn’t have vacuum trucks back 

then; we had these centrifugal pumps, and if 

they sucked air, you would lose the load. My fa-

ther was checking to see how full the truck was, 

and I was down pumping the tank. I must have 

lifted the hose out of the cesspool, and as soon 

as that air went up and hit that pump, it imme-

diately lost compression and suction. The owner 

was standing on the other side of the septic tank, 

and suddenly all that product came flying down out of that 3-inch hose. It 

actually set me back, and the hose lifted and hit the guy and knocked him 

down the hill. The poor guy, he was just full of sewage.

My favorite piece of equipment: I really enjoy excavators. We’ve got a 

John Deere 590, John Deere 27, Caterpillar 312 and Komatsu 75. They’re just 

fun to operate. You can do so many things. The smaller ones have blades on 

them so you can grade a whole lot easier. They can do so much work in tight 

places. It just makes your life a lot easier.

Most challenging site I’ve worked on: We used to do work for a Sor-

rento cheese plant when they were here. One time, they had a broken line in 

their cheese processing area. It was a really tough job. We had to shut down 

their process. Then we cut about 40 or 50 feet of the concrete floor where 

all of their processing equipment was and installed a whole new pipe be-

cause the other one had rotted out. We couldn’t reline pipes back then, but 

it would have been tough anyway because there were a lot of laterals. We 

shut the plant down at 3 p.m., and by 11 a.m. the next morning, we had ev-

erything done — the floor cut, jackhammered, the line removed, a new line 

put in, everything hooked up, concrete put back — and they were operating 

again by 2 p.m. We had 15 or 20 guys in there just going crazy.

The craziest question I’ve been asked by a customer: We get asked 

to retrieve rings from down the drain. It’s usually a really expensive ring or 

maybe they’re newlyweds. They set the ring on the side of the sink and all of 

STATES SNAPSHOT

 
Pennsylvania Installers Need Streamlined 
Approvals for New Technology
Industry advances are stymied by a state government slow to adapt to 

advanced onsite systems proven to work in other regions

In States Snapshot, we visit with a member of a state, provincial or 

national trade association in the decentralized wastewater industry. 

This time, we learn about a member of the Pennsylvania Septage 

Management Association.

Ned Lang

■



www.pumper.com • Since 1979   January 2019      51

COMFORT STATIONS 
CONTRACTOR GRADE • JOB SITES & SPECIAL EVENTS 

• Fully self-contained
• Low floor height - easy access
• Carbon steel outer shell
• Fabricated steel frame
• Dedicated utility room
• Heated and /or air conditioned
• Commercial trailer chassis
• Diamond plate flooring
• Stainless steel counter top --. ,
• Water saver faucets
• Low flush porcelain toilets
• FRP institutional interior surfaces
• More floor plans, plus shower stall options Contractor 2-Unlt 

HANDWASH STATIONS 
EVENT & JOB SANITATION • VERSATILITY 

Our handwash unit is designed as a self contained system which 
allows outdoor crowds to have easy access to warm soapy water. 

• Stainless steel counter tops & sinks
• Self-closing water saving faucets.
• Soap & towel holders.
• Hot water tank & pressure tank
• Large fresh & gray water holding tanks. �
• Commercial trailer chassis
• Paint and branding options available.
• Locking utility cabinet with diamond

plate doors
• Mirror & Lighting

accessories available

PORTABLE TOI LET TRANSPORTERS 
QUALITY CONSTRUCTION • BUILT FOR SAFE DELIVERY 

Explorer improves transport safety by directly securing most sizes of toilet skid 
to the specially designed carrier slats on the trailer bed. 

12 -Tollet Transporter Shown here. 
We haveyourslze ... 1-24 

Manufactured By: Columbia Sanitary Plumas Sanitation Satellite Industries 
McKee Technologles Golden, CO Portola, CA Minneapolis, MN 

(303) 526-5370 (800) 328-3332Elmira, ON (530) 832-0370
Island Johnny LLC. Steve Bale Ent. Ted Hoover Elton Tamplin
Shelton, WA Apopka, FL Crossfield, AB Mansfield, TX 
(360) 426-6697 (407) 709-8175 (866) 587-7262 (254) 379-1384

Explore the Finest in Sanitation! 
Portable Toilet Transport, Comfort Stations, 
Handwash Stations, Drinking Water Stations 

explorertrailers.com 
1-866-457-5425

BOOTHS

5318-5418-5420

a sudden it’s down the drain. We go down there with video inspection equip-

ment. I’d say we’ve retrieved 50 percent of them.

If I could change one industry regulation, it would be: The biggest 

problem we have right now is around the state government allowing new 

on-lot septic system technologies to be easily implemented. These are tech-

nologies that have been approved by the National Sanitation Foundation or 

that are used in other states. Right now it’s a very difficult process, and it re-

ally needs to be streamlined. There are a lot of great technologies out there 

that Pennsylvania isn’t allowed to use because of the regulatory process, and 

that’s a shame.

Best piece of small-business advice I’ve heard: I was introduced to 

the Franklin Planner a number of years ago. It’s a fantastic tool to run your 

day, organize, balance and prioritize your life and your daily tasks according 

to what you hold dearest and what your values are. It’s indispensable.

If I wasn’t working in the wastewater industry, I would: Be a skipper 

on an offshore fishing boat.

Crystal ball time – This is my outlook for the wastewater industry: 

Big companies are buying up the mom and pops and private businesses so 

I think you’re going to see a lot of consolidation in the industry. And you’re 

going to see a lot of the processing facilities that are owned by family mem-

bers get bought up by the larger companies. ■
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Bio-Tab
®

!

ADD TO YOUR

PROFITS WITH...

ADD TO YO

PROFITS WIT

Are you walking away
from bigger profits?

What is  Bio-Tab®?

Bio-Tab® is a highly concentrated tablet of bacteria (both aerobic and 

anaerobic) and enzymes that acts as a biological activator for septic tanks. 

In short, Bio-Tab® helps septic systems work like they were intended.

Unlike most competitor’s dusty powders or messy liquids, Bio-Tab® is in a 

tablet form. Easy to use and easy to store, Bio-Tab® is highly concentrated 

(one jar contains a year’s supply). It is a safe, non-toxic, non-corrosive and 

non-poisonous product that will not harm plumbing or septic systems.

www.centurychemical.com

28790 County Road 20 W.   Elkhart, IN 46517

574-293-9521   800-348-3505
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PHOENIX TRUCK SALES
Miami, FL

786-478-5372
www.PhoenixTruckSales.net

2011 Freightliner Cascadia, 
DD13,10 spd. fuller, 171K miles! New 
4,000 gal. vacuum tank, New Jurop 
LC420 vacuum pump, brand new rims, 
tires, brakes; pressure washer, 100 gal. 
water tank $95,000 

2011 International 4300, DT466, 
Allison auto, 219K miles! Under CDL! 
New 2,200 gal. vacuum tank,  
New Jurop PN84 vacuum pump $57,500

2009 MACK LEU613, Cummins M11/
ISM, Allison 6 spd. auto, severe duty 
transmission, like used in garbage trucks, 
111,224 original miles! Low hour unit, 
New 4000 gal. vacuum tank,  
New Masport pump, hydraulic driven, 
Hendrickson suspension $75,500

2010 International 7600,  
Cummins ISM, fuller auto, 300K miles, 
New 4000 gal. vacuum tank,  
New Masport pump $85,000

http://www.centurychemical.com
http://www.PhoenixTruckSales.net
http://www.arnorthamerica.com/
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L
ast year, two bills were introduced into the Michigan Legislature with 

the intent of establishing a statewide code for onsite wastewater sys-

tems. According to Dendra Best, executive director of WasteWater Ed-

ucation, a nonprofit group based in Traverse City, Michigan, a House Fiscal 

Agency analysis says the bills would: 

1) Require the state Department of Environmental Quality to develop 

a statewide code setting standards for siting and design of onsite systems, 

for effluent, for inspection and maintenance of onsite systems, and for the 

qualifications and continuing education of people managing onsite systems, 

among other things.

2) Allow local health departments to administer the code.

3) Forbid local governments from adopting point-of-sale ordinances 

that require an inspection of an onsite system when a property is sold.

4) Require the owner of a septic tank to have it assessed at least every 

10 years by a local health department or a registered inspector or service 

provider.

5) Require alternative systems to be inspected by the state, local health 

department, or registered inspector at least once every five years.

6) Require all installations after Jan. 1, 2020, to be done with a permit 

from the state or local health department and using only products that have 

been registered with the DEQ for use in Michigan.

7) Establish a technical advisory committee of 16 people, including 

three from the onsite industry, to advise the DEQ on its rules.

WasteWater Education, which works to raise awareness of the link be-

tween water quality and wastewater management systems, hosted some on-

line forums to discuss the proposed code.

“I guess the biggest complaint that came out was that the code imposed 

regulation without any discussion of how to implement the rules,” Best says. 

There was an absence of transparency when the bill was being drafted, and 

that left out the local health officials charged with implementing the rules, 

she says.

The Ottawa County Health Department wrote a four-page position pa-

per objecting to the proposed code. Among other points, the department 

says there is a lack of evidence showing need for the legislation, yet it would 

also limit the development potential of large portions of the county. (Ottawa 

County lies immediately west of Grand Rapids and includes a section of the 

Lake Michigan shore.)

The requirement for regular inspections would create tensions with 

citizens, and the proposed rules would add a significant burden to the work 

of local health departments as they track inspections and ensure compli-

ance with the rules, the Ottawa County department writes. The department’s 

position paper also faults legislators for creating the bill quickly and without 

broad input from the public.

The best solution would be to start over, Best says, and spend a couple 

of years refining the details as Ohio did. Although standardization is a good 

idea, she says, a one-size-fits-all code would not work well in Michigan be-

cause it has several geologically distinct areas that need to be treated indi-

vidually. For example, there is flat and fertile farmland around Saginaw Bay 

next to Michigan’s thumb, and there is the hilly Upper Peninsula where bed-

rock may be covered by a thin layer of soil.

The condition of the state’s septic systems has been the focus of more 

than one study in recent years. In mid-September, the Saginaw Bay Water-

shed Initiative Network released an analysis saying failing onsite systems 

in five counties around the bay may be a significant cause of water-quality 

problems in the bay. The nonprofit group advocates for improved water 

quality in the bay and by extension in the rivers and streams that feed it. 

The analysis was done by a consulting firm and guided by representatives 

from the watershed network and eight other conservation and government 

organizations.

Between 6,000 and 15,000 onsite systems are likely failing, says a press 

release from the watershed network. That implies a release of as much as 

1.26 billion gallons of untreated wastewater every year. But the release also 

doesn’t blame onsite technology so much as fault system owners.

“When properly designed, sited, installed and maintained, septic sys-

tems provide cost-effective and environmentally safe disposal of wastewa-

ter. Similar to other household infrastructure, like a furnace or roof, septic 

systems have an expected service life and require periodic maintenance,” 

the release says.

 

Florida

The state is providing funds to upgrade onsite systems located near 

Florida’s springs. Nitrogen pollution is seeping through the ground and 

emerging in springs where it fuels algae blooms.

As many as 200,000 homeowners may be eligible for the payments of up 

to $10,000. Money is paid directly to installers.

Drew Bartlett, deputy secretary at the state Department of Environmen-

tal Protection, says it is unclear how much nitrogen-reducing systems will 

cost, according to the Orlando Sentinel. But the cost may drop as systems 

become more available, he says.

Also in Florida, Brevard County commissioners voted to overhaul the 

county’s onsite wastewater rules to reduce pollution of the Indian River La-

goon. The new rules ban installation of conventional septic systems on the 

county’s barrier islands and on mainland areas within 200 feet of the lagoon.

The lagoon stretches for about 50 miles along Florida’s east coast, and 

Brevard County contains its upstream end just east of Orlando. Only new 

system installations are affected. People with existing septic systems would 

not be required to upgrade to nitrogen-reducing units.

Commissioners say they would revisit the ordinance no later than Au-

gust 2020 when additional research on the effects of septic tanks should be 

complete.

A special 0.5 percent sales tax implemented for lagoon restoration will 

be used to remove or retrofit about 3,700 septic systems. The estimated cost 

is $68 million. The county’s natural resources director says there are about 

15,000 septic systems within 165 feet of the lagoon.

Rules and Regs is a monthly feature in Pumper. 
We welcome information about state or local 
regulations of potential broad interest to onsite 
contractors. Send ideas to editor@pumper.com.

RULES & REGS

Progress Is Slow for New Michigan Septic Code Bills
By David Steinkraus

■
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NEED POLYMER?
Economical Dewatering Polymer

Grease Traps • Septic Tanks • Municipal & Industrial Wastewater

Serving customers for 39 years

• Expert technical  
sales staff

• Affordable  
& efficient

• Responsive  
shipping and  

customer service

877.771.6041

www.aquaben.com

sales@aquaben.com

S A F E T Y  S E R I E S

©2018 FS Solutions Group. All Rights Reserved.

Call your local FS Solutions facility or 

1-800-822-8785 for more details on our 

complete product and service offerings.

The Lombrico remote operated vehicle 
gets a vacuum hose-end directly into 
dangerous or hazardous material and 
hard to reach places. Exclusively from 
FS Solutions, get the hose end where 

a man cannot or should not go. 

MORE PRODUCTION

NO MAN ENTRY � LESS FATIGUE

fssolutionsgroup.com/Locations
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California

A man accused of illegally dumping septage was sentenced to a year in 

county jail and may pay up to $400,000 in fines.

Carlos Velarde Chavez, 64, owner of Carlos’ Petaluma Septic Services, 

pleaded no contest in August to one felony count of theft of utility services 

and one misdemeanor count of advertising construction work without a 

proper license, according to The Press Democrat in Santa Rosa. Chavez was 

originally charged in the spring with two felonies and 22 misdemeanors.

Investigators found Chavez while checking complaints of septic tank 

grit blocking city sewer pipes. Police say he was emptying a 2,800-gallon 

truck about six days each week into a pipe installed in the backyard of his 

home and connected to municipal sewer pipes.

Chavez must pay a $30,700 penalty. A hearing will determine how 

much more he will pay in damages to the municipalities whose pipes he 

used. Santa Rosa claims he cost the city $353,977, while Rohnert Park says it 

is owed $15,576.

“It’s a fairly significant case in that it’s large fines, and we did proceed 

with a felony for the reason that it caused significant harm to the sewer,” says 

Scott Jamar, chief deputy district attorney. “Cities have to pay for that real 

cost, and it’s thievery, and it has environmental (consequences) if it’s not 

disposed of appropriately given that volume.”

 

Massachusetts

The Falmouth Water Quality Management Committee hopes to submit 

a wastewater management implementation plan for Oyster Pond to the state 

well ahead of its December 2019 deadline.

The estuary on the southern side of Cape Cod is troubled by nitrogen 

pollution, and the plan would require the installation of advanced technol-

ogy onsite systems at homes in the pond’s watershed. At a meeting, the com-

mittee discussed connecting homes to a sewer system, but one committee 

member says onsite technology could be used before the town’s next oppor-

tunity to expand municipal sewer.

Another member of the committee says older onsite systems permitted 

by the state meet a nitrogen standard of 19 mg/L. What is needed for the 

pond is a concentration of no more than 10 mg/L or removal of 75 percent of 

nitrogen, the Falmouth Enterprise reports.

 

Pennsylvania

Shenango Township in western Pennsylvania recently approved an or-

dinance requiring specific procedures for abandoned septic tanks.

Unconnected tanks must either be removed from the ground or filled 

with a material such as sand that can be compacted to prevent collapse, re-

ports the New Castle News. The town is 45 miles northwest of Pittsburgh. ■
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SAME DAY APPROVALS AVAILABLE

� Finance NEW & USED equipment

� Application-Only up to $150,000

� Seasonal payment options available

� Finance multiple units

FAST & FLEXIBLE 
FINANCING WITH AP

Contact Us Today!

Scott Enbom
(888) 996-0305 

senbom@apfi nancing.com
www.apfi nancing.com

Financing For New & Used 
Sanitation Equipment

100% FINANCING ON YOUR PORTABLE RESTROOMS, PUMPER TRUCKS, & MORE!

$100 A MONTH, FOR THE 
FIRST 2 MONTHS!*

FEBRUARY 21ST - 23RD, WE WILL BE AT THE WWETT SHOW! 

STOP BY AND TAKE ADVANTAGE OF OUR SHOW SPECIAL

*Must apply by April 30th to be eligible.BOOTH 6641

The LD-18 Digital Water Leak Detector 

uses patented technology to significantly  

reduce ambient noises from dogs bark-

ing, footsteps, people talking, etc. The 

digital amplifier samples the sounds 

every few tenths of a second, rejecting 

intermittent sounds instantly. 

See the LD-18 at www.subsurfaceleak.com.

(408) 249-4673
www.subsurfaceleak.com

Trailer & Skid Mounted  
Industrial Vacuum Machines

Hydro-excavation Machine VecLoader

Jetter Machine Combination Machine

BOOTH

1061

VAC-CON.COM

855.336.2962  
e-mail: vns@vac-con.com

MORE POWER TO YOU

Companies

Vector Technologies Ltd.
VECTOR-VACUUMS.COM 

800.832.4010
e-mail: inquiry@vector-vacuums.com

www.apfinancing.com
http://www.subsurfaceleak.com
http://www.subsurfaceleak.com
mailto:vns@vac-con.com
mailto:inquiry@vector-vacuums.com
http://www.vac-con.com
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T
here are several essentials in your wastewater business — skilled 

workers, appropriate licenses, a sharp front office staff. And then 

there’s your heavy equipment.

You have at least one truck, and chances are you’ve got several — vac-

uum trucks, combination trucks, service vans and pickups, perhaps a back-

hoe or other excavating machine, and more.

If yours is a small operation, you probably take equipment to an outside 

shop for maintenance and repairs. But at what point is it a better deal to staff 

up and hire a full-time mechanic as your direct employee?

 

COMPLEX DECISION

It’s not a simple decision, says Bob Rudolf, who teaches future diesel 

mechanics at Milwaukee Area Technical College in Wisconsin. The first 

question – how large is your fleet? – is really only half of the question, Rudolf 

points out. You also need to consider how old it is on average. The older your 

equipment, the more demand you’re likely to have for a mechanic’s services, 

whether you contract out for the work or do it in-house.

“You have to do a little bit of a balancing act,” Rudolf says.

Start with the fact that in the typical service shop, you could pay as much 

as $100 an hour for repairs and maintenance for your vehicles. It’s one thing 

if they’re new and just go in and out for routine maintenance. It’s another 

if they’re starting to age and need new parts and more frequent attention.

But new or old, federal law requires commercial trucks to go through 

an inspection every year, Rudolf points out. And new or old, your vehicles 

need a thorough checkup every 10,000 miles, including an oil change and 

a grease job. As a fleet grows, that mandate alone could justify hiring a li-

censed mechanic of your own to conduct the inspections and provide the 

routine upkeep.

“If I’m a business guy and I’ve got one or two trucks and they’re rela-

tively new, I’m not interested in hiring a technician,” Rudolf says. “I would 

consider a full-time technician with a fleet of 10 trucks or more.” If the fleet 

is older, that threshold might be lower.

 

COMPETITION FOR LABOR

If you decide to hire an in-house mechanic, it’s important to know the 

reality of the industry these days. “Right now the truck world is very com-

petitive, and there’s a huge shortage of diesel technicians,” he says. By the 

next decade, the shortage could be critical.

Chances are you’ve already faced similar hiring challenges and for 

similar reasons. “Baby boomers are retiring,” Rudolf points out. “The young 

people have been conditioned to go to school to become a doctor or lawyer 

or businessperson, and the trades are getting neglected.”

So if you think you don’t have 40 hours a week of work for a mechanic 

but will just hire someone part time, forget it. “You’re probably going to have 

to go full time or nothing,” he says.

Something else to remember is that most, if not all, of your equipment 

is what the trade calls “vocational,” special purpose, not general purpose 

vehicles. The exception might be pickup trucks that have been turned into 

basic service trucks, mostly used for hauling tools and supplies.

But chances are most of your 

trucks come with a lot of additional 

parts, such as pumps, tanks, perhaps 

a built-in jetter, and they all need spe-

cialized mechanical care. So your me-

chanic needs at least a beginning fa-

miliarity with those machines and the 

capacity to learn a lot more, and fast.

 

OFFER GOOD WAGES

When it comes to hiring, don’t try 

to skimp, either. Starting wages in the 

Midwest for automotive technicians 

have climbed to between $17 and 

more than $20 an hour. They’re likely 

to be higher in some parts of the country.

“If you’re going to hire a master technician, you’re talking $25-$30 an 

hour, maybe $35 in some cases,” Rudolf says.

It’s possible you could strike up an arrangement with another business 

that has need for a mechanic’s services similar to your own, and work out a 

deal to jointly hire a full-time technician. But that might be a lot more compli-

cated than simply waiting until you’re big enough to hire a full-timer yourself.

And don’t skimp on the actual cost of repairs, either, even if you’re do-

ing them in-house.

“You don’t want to hire a technician and have to make them make do 

with Band-Aids and bailing wire,” Rudolf says. The job is too critical to the 

health and safety of your employees and the general public for that. “If the 

truck is in a collision and there’s a fatality, they might be looking at a man-

slaughter charge,” he says.

MONEY MANAGER

Is Your Pumping Business Ready 
for a Full-Time Mechanic?
Weigh many important financial factors before hiring an in-house wrencher 

to care for your fleet of vehicles and equipment  By Erik Gunn

For me personally, 

a mom and pop 

shop is the best. There’s 

a family atmosphere. You 

have a lot more freedom 

as a technician than you 

do in large shop. You’re 

not a number. You’re 

actually a name.

Bob Rudolf
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Based in Racine, 

Wisconsin, Erik Gunn 

writes for magazines 

on business and 

other topics.
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And then there are the costs you take in addition to employee compen-

sation.

Just like your personal car, more and more your heavy equipment is 

filled with sophisticated, computer-controlled systems. Just like your car’s 

mechanic, your equipment mechanic will need diagnostic computer soft-

ware to analyze problems that crop up. That software might run on a $1,500 

laptop computer, but it probably will cost you up to $10,000, Rudolf says.

And just as your other specialized workers need periodic training as 

technology changes, your automotive technician will too. Upgrading their 

skills with proper training and certification is just as much your responsibil-

ity as it is with the rest of your staff.

On the plus side, some of that training may be free or at relatively low 

cost. Machine manufacturers may provide factory training to their custom-

ers at little or no charge; parts suppliers might, too. For other training needs, 

check out your local technical education offerings.

 

OTHER CONSIDERATIONS

Also, you’ll have to take responsibility for the environmental impact of 

a vehicle repair facility on your property. You may already deal with a wide 

range of chemicals, and as someone in the business of making sure waste-

water is handled safely and clean water stays clean, preventing contamina-

tion is a top concern.

It’s no different in auto repair. You need to properly take care of every-

thing from waste oil every time you service your trucks to other chemicals 

and cleaners that are essential to automotive repair. Handling those will re-

quire special licenses from regulatory authorities and special equipment to 

make sure everything is handled and disposed of safely.

“You want to make sure you’re not creating a mess, or otherwise you 

could be into some fines,” Rudolf says.

You might be wondering whether an operation like yours would attract 

a full-time mechanic. After all, unless you’re a huge operation, there’s prob-

ably not going to be a long career path.

Don’t sell yourself short. Not everyone goes into a job expecting to 

climb some promotional ladder that leads to an office with a vice president’s 

nameplate on the door.

“For me personally, a mom and pop shop is the best,” Rudolf says. 

“There’s a family atmosphere. You have a lot more freedom as a technician 

than you do in large shop. You’re not a number. You’re actually a name. If 

you’re in a dealership, you might not have some of that camaraderie.”

So is it worth it to hire your own mechanic instead of taking your ve-

hicles to an outside dealership? In the end, of course, only you can make that 

decision. But as your fleet grows, and as it gets older, it might be worth it to at 

least sit down and work out the detailed costs and benefits.

After all, without solid, dependable equipment, what future would your 

business have? ■

WE OFFER ALUMINUM, STEEL & STAINLESS TANKS, 
 AS WELL AS BLOWER & VANE PUMP OPTIONS

877-248-8782
FULL PACKAGE FINANCING & LEASE OFFERS AVAILABLE

www.MidStateTruck.com

PRICES DO NOT INCLUDE TAX, 
TITLE & LICENSING FEES –  
SEE DEALER FOR DETAILS

2019 Int’l HV 607 
Cummins L9, 350 HP,  
10 Spd or Auto Trans.,  

4000 Gal. Alum Imperial Tank,  
NVE Blower or Vane Pump

2019 Isuzu NPR 
NEW Isuzu NRR, 5.2L Isuzu Diesel,  

6 Spd Allison Auto Trans.,  
1300 Gal. Alum Tank, 900 Waste/ 

400 Water, Masport HXL4V  
Vacuum Pump, 160 CFM

2015 Western Star 4700SB 
Cummins ISL, 345 HP,  

Allison 3000RDS Trans.,  
Airliner Susp.,  

FA 14,600, RA 40,000, 
189" Wheelbase, 277,606 Miles

2010 Kenworth T800 
Cummins ISX15, 550 HP,  

Eaton Trans., Walking Beam Susp., 
401,386 Miles,  

FA 16,000, RA 46,000,  
268" Wheelbase

2011 Kenworth T440 
Paccar, 350 HP, Allison 3000 

Trans., Air Ride Susp.,  
FA 20,000, RA 40,000,  

292" Wheelbase, 186,290 Miles

2007 Western Star 4900FA
Cat C13, 430 HP, Allison Auto Trans.,  

Air Ride Susp., 362,380 Miles,  
Quad-Axle, FA 18,740, RA 46,000,  

270" Wheelbase

$65,900  
#802A-18

$77,900  
#648A-18

$68,900  
#653A-18

$89,900  
#450A-17

CURRENTLY BEING ASSEMBLED
CURRENTLY BEING ASSEMBLED

NEW

2019 Int’l HX620 
Cummins X15, 485 HP,  
13-Spd or Auto Trans.,  

5000 Gal. Alum Imperial Tank,  
NVE 4310 Blower

2019 Int’l MV 607 
Cummins ISB, 260 HP,  
6 Spd or Auto Trans.,  

2500 Gal. Alum Imperial Tank,  
NVE 607 Vane Pump

USED
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60     Pumper • January 2019

F
IN

A
N

C
IN

G
 

A
V

A
IL

A
B

L
E

AQUA-Zyme  

Disposal Systems
Call us at (979) 245-5656

zymme@aqua-zyme.com
www.aqua-zyme.com

We do one thing to perfection — 

Dewater Liquid Waste!

»Pass the paint filter test  
in 24 hours

»No waiting, Equipment is in stock

»Visitors welcome at  
our dewatering facilities

DEWATERING
Dewatering Unit 

Polymer Injection System  

Sludge Pump • Hoses • Working 

Platform • Hydraulic Trailer

Don’t settle for less ...
 demand the best – ADS

Seal-R™  

Sizes:

12", 15", 18",  

24", 30",  

36", 42" Get the Exact Size for Each Job!

Plastic riser pipe gives an  

exact height each time.  

Try our system and never  

have to carry concrete 

pipe and lids again. 

Save time by not having 

to assemble multiple 

sections.

• Easy 10 minute installation!

• Secure fit for all systems!

•  Made & sold by septic 
installers!

•  Prevent ground water  
infiltration and  
save money  
at the same time!

Seal-R
Lids, Rings &

Hinge Systems

Customized 
Lids

(Hinges Available On 24"-42")

Add Your Company Name

BrenLin Company, Inc
Manufacturers of Seal-R™ Products

888-606-1998 | www.seal-r.com

Secondary Shutoffs

2100 EAST BOOTH ST. • SEARCY, AR 72143
Fax: 501.279.0003 • E-mail: sbs3647307@gmail.com

12" Primary Shutoffs
21" & 36" Manways

Sight Glasses, Valves & Couplings

Tanks  

Of Various 

Sizes And 

Stages  

Of  
Completion 

In Stock

PUMP
DISTRIBUTOR

M BATTIONI
M CHALLENGER
M FRUITLAND
M JUROP
M MASPORT
M MORO

Pump Rebuild Kits In Stock

800.364.7307

B A S E  TA N K  P R I C I N G

BASE TANKS INCLUDE:
• 1/4" Thick Steel • Primary Shutoff  

• Pipe Reinforced Baffles  
• Flanged & Dished Heads  
• 21" Top & Rear Hatches  

• Full Length Under Carriage on Bottom of Tank

2100 gal .....$5800
2500 gal .....$6740
3000 gal .....$7575

3360 gal .....$8140
3570 gal .....$9000
4000 gal .....$9920

STAINLESS STEEL & STEEL UNITS - 
CALL FOR INFORMATION

TANKS TO YOUR DESIGN

TANKS SHIPPED TO YOUR LOCATION

mailto:zymme@aqua-zyme.com
http://www.aqua-zyme.com
http://www.seal-r.com
mailto:sbs3647307@gmail.com
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We provide 

reprint options

Featured 
In An 

Article?
Sizes: 24" x 30" & 36" x 45"

LASER 
REPRINTS 

Starting At

$10

ELECTRONIC 
REPRINTS 

Starting At

$25

www.pumper.comOrder through 
our website

POSTERS 
Starting At

$35

Sizes: 24" x 30" & 36" x 45"Sizes: 24" x 30" & 36" x 45"
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Cleanliness means success for 
North Carolina’s TES Group
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The crew at Buck’s Sanitary
provides service that sings
for Oregon Music Festival
Page 10
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PORTABLE RESTROOM OPERATOR

TM

“The very day we found out we’d have to move our shop, somebody 

came through the door and said, ‘Do you want to buy Buck’s back?’ It 

was really a door closing, door opening, all in the same day.” They quickly 

jumped at the chance.

Today their business is exclusively portable restrooms, serving the 

100-mile-wide Willamette Valley. They’ve got about 1,500 Satellite Industries 

units — gray Tufways and Maxims (and a few white ones for weddings, and 

green units for their University of Oregon tailgating; “quack shacks,” they call 

them after the Oregon Ducks mascot), several ADA-compliant Freedoms 

and wheelchair-accessible Liberties — an Ameri-Can Engineering Crowd 

Pleaser restroom trailer, and two smaller Comfort Station trailers from 

Advanced Containment Systems, Inc. About 50 percent of their work is 

special events, including, in 2012, the U.S. Olympic track-and-field trials.

 

MAKING CONNECTIONS

The Welds live in Sweet Home so they’ve always had the hometown 

advantage for the Jamboree and Buck’s has done it since its beginning in 

1996. They feel confident they’ll retain the work as long as they provide good 

service and a reasonable price.

 

THE MAIN EVENT

In the early ’90s, when Sweet Home came up with an idea to help 

fund civic projects, this little town asked a big star to perform at their first 

country music festival. Surprisingly, Wynonna Judd said yes and the festival 

has attracted top talent ever since. In 2012, the 9,000 residents welcomed 

40,000 visitors August 3-5, most of whom camped out. Judd was back to help 

celebrate the Jamboree’s 20th anniversary, along with Rascal Flatts, Dierks 

Bentley, the Charlie Daniels Band, and enough performers for 22 shows on 

two stages. Other attractions included beer and wine gardens, merchandise 

booths and a kids’ zone. The event is held in a no-facilities, 20-acre park-like 

setting near the edge of the picturesque town.

 

BY THE NUMBERS

The company brought in 265 units (20 Maxims, 10 Freedoms, 20 

Liberties, one Standing Room Only urinal unit, and the balance Tufways), 

three restroom trailers, and 73 hand-wash stations (half Satellite Industries 

Waves from the company’s inventory, the rest PolyPortables, Inc. Tag Alongs 

rented from a colleague).

Some 115 units, including five handicap-accessible, were set up at the 

main venue — a few at bus stops, the hospitality center, and parking lots, 

but the bulk in large banks, along with six to eight hand-wash stations, were 

placed at the four corners of the facility. The crew placed the ACSI trailers 

near the stage for the performers and the Ameri-Can Engineering trailer in 

the food court/beer garden, along with the urinal unit.

Thirty units and six hand-wash stations were arranged in two banks 

at a smaller, adjacent venue. The rest of the inventory was taken to 23 

campgrounds. Thirteen units were rented to individual campsites.

“It’s easier to send a driver 

to pick up toilets if they’re 

all in one spot. I probably 

spent a little bit extra labor, 

but at least you don’t 

have to send somebody 

with a map to go to this 

campground, get these six, 

go to another campground, 

get these eight.’’

SCOTT WELD

<<< The Buck’s team includes, from 
left, Milah Weld, Susie Sieg, Josh 
Wooley, Sten Weld, Scott Weld and 
Eric Brownrigg.

(continued)

THE TEAM

Lisa and Scott Weld, owners of Buck’s 

Sanitary Service in Eugene, Ore., have a 

staff  of 10 — an offi  ce worker, yard worker, 

part-time mechanic and seven drivers. 

Lisa works in the offi  ce answering phones 

and managing the creative and marketing 

side while Scott fi lls in on everything 

from management to running routes to 

maintenance. Five people worked on the 

Oregon Jamboree along with the Welds 

and their three children, Maren, 9; Milah, 

13; and Sten, 17; who are accustomed to 

helping out at events.

 

COMPANY HISTORY

In April 2012, Lisa and Scott Weld 

bought Buck’s — for the second time. Th eir 

fi rst crack at it was in 1995 when Scott’s 

father heard the 20 -year-old business was 

having problems. Th e family made an off er 

to the founder and operated it for four 

years as an add-on to their trash and septic 

service business. In 1999, when Weld’s 

father retired, they sold it to a national 

solid waste company. Weld went to work 

for that company, then 10 years later tried 

his hand again at self-employment in the 

trash business. A few challenges cropped 

up, but they turned out to be fortuitous, 

says Lisa Weld.

(continued)

<<< Susie Sieg, of Buck’s Sanitary Service, 
unloads a Satellite Industries Maxim 3000 

restroom at the Oregon Jamboree.
(Photos by Peter Krupp)

THE JOB: Oregon Jamboree

LOCATION: Sweet Home, Ore.

THE PRO: Buck’s Sanitary Service

ON LOCATION

“The very day we found out we’d 

have to move our shop, somebody 

came through the door and said, 

‘Do you want to buy Buck’s back?’ 

It was really a door closing, door 

opening, all in the same day.”

SCOTT WELD

Taking
           a Bow

At the Oregon Jamboree 
music festival, the crew 
at Buck’s Sanitary Service 
provides service that sings
BY BETTY DAGEFORDE

 LET’S ROLL

Eight times, Sunday through Wednesday, a caravan of three trailers 

made the hour-long drive up Interstate 5 from the company’s yard to the 

Jamboree site to deliver units. Two of their 15-year-old company-built 

trailers held 16 units each and a third trailer carried 20 (also company-built, 

using an Explorer receiver from McKee Technologies, Inc.). The company 

used service vehicles to pull the trailers.

Weld tried a new approach for the removal process. Sunday night 

and continuing Monday, the team pumped and moved all units to a single 

staging area, which he felt simplified the job. “It’s easier to send a driver to 

pick up toilets if they’re all in one spot,” he explains. “I probably spent a little 

bit extra labor, but at least you don’t have to send somebody with a map to 

go to this campground, get these six, go to another campground, get these 

eight. Then you start leaving sinks behind and the (handicap unit) doesn’t 

fit. It’s just a logistics nightmare trying to get the loads to work out.” During 

the week, they grabbed units as schedules permitted.

 

KEEPIN’ IT CLEAN

Jamboree organizers required someone be on site and available by 

radio at all times so Weld, his son and another member of the team stayed in 

a motor home at one of the campgrounds.

Venue units were serviced each night from 11 p.m. to 2 a.m. At 6:30 

a.m. they started in on the campground units, finishing around 9:30 a.m. 

During the day, they pumped out 20 RVs and 19 holding tanks — 10 at the 

two shower facilities and the balance for the food vendors.

Five service vehicles were used: A 2010 Peterbilt 335 and a 2008 

International 4300, both built out by Progress Vactruck with 1,500-gallon 

waste/500-gallon freshwater aluminum tanks; a 2001 Isuzu FTR from 

Workmate/FMI Truck Sales & Service with an 850-gallon waste/350-gallon 

freshwater steel tank; and two 2000 International 4700s built out by Lely 

Manufacturing Inc. with 750-gallon waste/350-gallon freshwater steel tanks. 

All have Masport pumps.

Waste was transported to the company’s yard each night and transferred 

to a 20,000-gallon tank. From there, another pumping contractor picked up 

the waste and disposed of it by land application.

 

SAME BUT DIFFERENT

In one sense, Weld was an old pro at this event, so it was “pretty much 

business as usual,” he says. On the other hand, the size and scope had 

changed significantly over the years — their first year, they brought in 60 

units for one venue and four campgrounds. “That was the most difficult 

thing for me,” he says. “So I had to get my act together.” He quickly got his 

arms around it. “You’ve got to just scratch your head and kick it in gear and 

go. We didn’t stop moving all weekend.” ■

Advanced Containment 
Systems, Inc.
800/927-2271
www.acsi-us.com

Ameri-Can Engineering
574/892-5151
www.ameri-can.com

Lely Manufacturing, Inc.
800/334-2763
www.lelyus.com

Masport, Inc.
800/228-4510
www.masportpump.com

McKee Technologies - 
Explorer Trailers
866/457-5425
www.mckeetechnologies.com
(See ad page 46)

PolyPortables, Inc.
800/241-7951
www.polyportables.com
(See ad page 33)

Progress Vactruck
800/467-5600
www.progressvactruck.com

Satellite Industries
800/328-3332
www.satelliteindustries.com
(See ad page 27)

Workmate/FMI Truck  
Sales & Service
800/927-8750
www.fmitrucks.com

MORE INFO

^^^ Milah Weld helps out her father’s crew, keeping restrooms and hand-wash 
stations stocked with soap and paper products at the Oregon Jamboree, includ-
ing these Wave sinks from Satellite Industries.

^^^ Satellite Industries Tufway restrooms are lined up and ready to go before the 
Oregon Jamboree, complete with lighting strung in the front of the units.

Reprinted with permission from PRO™ / February 2013 / © 2013, COLE Publishing Inc., P.O. Box 220, Three Lakes, WI 54562 / 800-257-7222 / www.promonthly.com

Personal customer attention 
drives Alberta Septic Systems
Page 26

EYE 
A Watchful

Pennsylvania’s Jeff Rachlin
serves clients with thorough
onsite system maintenance
Page 16
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T
o improve cash fl ow, operate more effi  ciently, 

lower prices, and boost customer loyalty while 

fending off  competitors, OnSite Management Inc. 

in West Chester, Pa., employs a simple and inexpensive 

tool: maintenance contracts.   

Jeff  Rachlin, who owns OnSite Management along 

with partners Bud Baroni and Derald Hay, says the 

company has been using maintenance contracts for about 

10 years. Slightly more than 20 percent of the company’s 

5,000 or so accounts have signed maintenance contracts, 

and that number continues to grow.

“Th e rest of our customers just haven’t reached that 

teachable moment yet, where they’ve just had a major 

repair or watched the previous homeowner go through 

a $10,000 to $40,000 system replacement,” Rachlin says. 

“Th ey fi gure ‘If it ain’t broke, don’t fi x it.’ Everyone learns 

diff erently … but usually, cost is a big infl uence.”

OnSite Management – which tests, designs, 

inspects, installs and services septic systems  in a four-

county area in southeastern Pennsylvania – markets the 

contracts to new customers after installing a system, and 

to existing customers, but only after their system passes 

an inspection.

Rachlin says maintenance agreements benefi t both 

customers and the company.

For customers, regular inspections save money in 

the long run by detecting small problems before they 

lead to costly system failures. And customers appreciate 

making smaller quarterly payments instead of receiving 

one large pumping bill. Th e contracts eff ectively enable 

them to amortize the cost of tank pumping over the life of the contract, 

which runs for three years. Furthermore, they end up paying less for service 

because the company can schedule pumping routes more effi  ciently.

For OnSite Management, quarterly contract payments generate more 

consistent cash fl ow, as opposed to one pumping fee charged every several 

FOUNDED: 1997

OWNERS: Jeff Rachlin, Bud Baroni and Derald Hay

EMPLOYEES: 9

SPECIALTIES: Testing, designing, inspecting, 

installing and pumping septic systems

SERVICE AREA: Southeastern Pennsylvania

AFFILIATIONS: Pennsylvania Septage Management Association, National 

Association of Wastewater Technicians

WEBSITE: www.onsitemgt.com

OnSite Management Inc., West Chester, Pa.

Profi le

★

http://www.pumper.com
http://www.pumper.com
http://www.pumper.com
http://www.promonthly.com
http://www.acsi-us.com
http://www.ameri-can.com
http://www.lelyus.com
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http://www.mckeetechnologies.com
http://www.polyportables.com
http://www.progressvactruck.com
http://www.satelliteindustries.com
http://www.fmitrucks.com
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www.zoomdrain.com/franchising
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Cummins 450 HP,  
10 spd, Jakes,  3360 gallon steel vac tank,  

 Masport Hydra vac pump.

 Mercedes 230 HP,  auto,  
low miles,  2450 gallon steel vac tank,  

 Masport 15 fan cooled.

 240 HP diesel, Allison auto, 
Non CDL,  1500 gallon portable toilet tank,  

hot dip galvanized (will never rust),  

 Jurop PN58 vac pump, toilet rack.

 N13 475 HP, 10 spd, Jakes, 
 4000 gallon aluminum vac tank,  

 Masport Hydra vac pump.

 ISX Cummins 500 HP, 18 spd,  
20 fronts, lift axle, 4700 gallon steel vac tank,  

Masport 400 vac pump.

 Cummins 240 HP,  auto, NON CDL, 
 1870 gallon steel vac tank,  

 Jurop PN84 vac pump.

 Paccar 300 HP, auto, low miles, 
 2450 gallon steel vac tank,  
 Masport Viper vac pump.

 350 HP, auto, jake,  
20# lb fronts,   3500 gallon steel vac tank,  

 Masport Hydra liquid cooled vac pump.

MF DT 260 HP, auto, NON CDL, 
low miles,  1870 gallon steel vac tank,  

 Jurop PN84 vac pump.

R
ecently I answered a question from prospective homeowners moving 

into a house served by a septic system. They indicated that in their 

current house they had a water softener and that the well test done 

for the new residence showed water high in calcium and magnesium — in 

other words, “hard” water. They had been told they should not have a water 

softener because they were going to be using a septic system.

Over the 40-plus years I have worked on industry problems, there have 

been many questions or concerns about the impact water softeners have on 

the operation and efficiency of onsite wastewater treatment systems. Ini-

tially the main concern was about potential negative impacts of delivery of 

the regenerative water, high in sodium, to the septic tank and subsequent 

delivery to the soil treatment area. The concerns are the ability of the soil to 

accept wastewater due to dispersion and breakdown of soil structure.

There are also concerns from a water-use perspective that each re-

charge event delivering 30 to 80 gallons could result in large volumes of 

water delivered to the system. This combined with homeowner water-use 

patterns could result in systems being hydraulically overloaded. Remember 

soil treatment areas have finite capacities to accept effluent.

 

IMPACT ON SYSTEMS?

The past two decades have brought a lot of anecdotal information 

from pumpers and other service providers about the lack of scum layers 

and lowered biological activity in septic tanks and other pretreatment 

units where water softeners were in use. The concern is with treatment ef-

ficiency resulting in more solids and higher BOD delivered to the soil treat-

ment area, reducing the soil’s ability to accept effluent due to increased 

biomat resistance.

Research done in the late 1970s indicated there was no significant ef-

fect on hydraulic conductivity in soils due to typical use of water softeners. 

However, another conclusion was that there could be impacts on soil if all 

water used in the household were softened and the regeneration waste was 

not allowed to enter the soil treatment area.

This conclusion points to how homeowner use patterns could affect 

whether this was a problem. Research indicated that if for some reason the 

soil treatment area received clean water low in salts, such as rainwater, it 

could upset the balance leading to breakdowns in soil structure. More re-

cent research has indicated there are potential problems with soils high in 

sodium content to begin with and in low cation-exchange capacity soils. Soil 

surveys are useful in identifying — at least in general areas — where this may 

be a concern.

Research has been conducted more recently on whether addition of 

the regeneration water to septic tanks can affect the settling of solids, which 

of course is one of the major reasons for a septic tank. Similarly, some re-

searchers have looked at biological activity — which also could lead to more 

suspended solids and higher BODs — resulting in drainfield problems.

Here results have been somewhat mixed. From a biological activity 

standpoint, it appears most researchers agree that the bacteria adjust rela-

tively rapidly to changing conditions. So if a homeowner switched to a water 

softener, there would be some effect on activity of microbes but long-term 

they would persist.

 

LOOK FOR SOLUTIONS

Based on the amounts of calcium and magnesium versus sodium in the 

regeneration water, the conclusion is there can be a negative impact from 

the regeneration water on the settling of solids in the septic tank. Whether 

this happens in any given situation depends on initial water hardness, the 

amount of water used, equipment problems such as broken timers or sticky 

valves, the way the softener is managed by the homeowner, as well as oth-

er site-specific factors. Specific use variables and water-quality factors are 

probably why some service providers would say they saw no effect versus 

others who saw problems in a lot of systems.

Water softener regeneration water is not considered sewage by most 

regulatory agencies. This means it does not have to be treated to any high-

er degree before it is discharged. For the 30-some odd years I was with the 

University of Minnesota, we recommended our installers route the softener 

backwash to an area other than the drainfield. The other area could consist 

of a separate tank with effluent delivered to a separate trench just for the 

backwash, or to the surface away from the residence, not near the drainfield 

and not onto a neighbors’ property. Some state codes require the water be 

routed to a separate holding tank that should be pumped regularly and the 

contents delivered to a treatment facility.  

The solution is not to get rid of the water softener. The homeowners 

mentioned earlier have a softener due to problems with their water. It takes 

more water and soap to get things clean if you have hard water. So if the 

softener is removed, their water use will likely increase, not decrease, which 

runs counter to sending less water to the drainfield.

Another potential solution in some areas is to hire a water treatment 

service to supply exchange tanks to soften the water; these tanks are replaced 

at regular intervals and taken back to the shop for regeneration. There is no 

regeneration water delivered to the system. ■

SEPTIC SYSTEM ANSWER MAN
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Jim Anderson, Ph.D., is an emeritus professor 
at the University of Minnesota Department of 
Soil, Water and Climate and recipient of the 
pumping industry’s Ralph Macchio Lifetime 
Achievement Award. Email Jim questions 
about septic system maintenance and 
operation at editor@pumper.com.

You Can Be the Water Softener 
Problem-Solver
Homeowners with hard water want to keep their water softeners. Your job is to find a way 

to make that happen without compromising wastewater treatment.  By Jim Anderson, Ph.D.

mailto:editor@pumper.com


  Delivery Available Anywhere in the Lower 48!! www.TransportTruck.com

NON CDL NON CDL

NON CDL

Ask for Scott – 888-395-7551  After hours call Scott at 816-590-4076

3 AVAILABLE

TRANSPORT TRUCK SALES, INC.

2010 International Prostar, Cummins 450 HP,  
10 spd, Jakes, NEW 3360 gallon steel vac tank,  

NEW Masport Hydra vac pump.

Call For Pricing!

 1-YEAR NATIONWIDE DRIVE TRAIN  
AND EMISSIONS WARRANTY 

 2007 Freightliner M2, Mercedes 230 HP,  auto,  
low miles, NEW 2450 gallon steel vac tank,  

NEW Masport 15 fan cooled.

Call For Pricing!

1-YEAR NATIONWIDE  
DRIVE TRAIN WARRANTY

2008 Mitsubishi FK 260, 240 HP diesel, Allison auto, 
Non CDL, NEW 1500 gallon portable toilet tank,  

hot dip galvanized (will never rust),  

NEW Jurop PN58 vac pump, toilet rack.

 $49,500

1-YEAR NATIONWIDE DRIVE TRAIN  
AND EMISSIONS WARRANTY

2014 International 5900i, N13 475 HP, 10 spd, Jakes, 
NEW 4000 gallon aluminum vac tank,  

NEW Masport Hydra vac pump.

Call For Pricing!

1-YEAR NATIONWIDE DRIVE TRAIN  
AND EMISSIONS WARRANTY

2012 Peterbilt 388, ISX Cummins 500 HP, 18 spd,  
20 fronts, lift axle, 4700 gallon steel vac tank,  

Masport 400 vac pump.

Call For Pricing!

1-YEAR NATIONWIDE DRIVE TRAIN  
AND EMISSIONS WARRANTY

2012 Freightliner, Cummins 240 HP,  auto, NON CDL, 
NEW 1870 gallon steel vac tank,  

NEW Jurop PN84 vac pump.

Call For Pricing!

1-YEAR NATIONWIDE DRIVE TRAIN  
AND EMISSIONS WARRANTY

2013 Kenworth T370, Paccar 300 HP, auto, low miles, 
NEW 2450 gallon steel vac tank,  
NEW Masport Viper vac pump.

Call For Pricing! 

1-YEAR NATIONWIDE DRIVE TRAIN  
AND EMISSIONS WARRANTY

NEW 2019 Peterbilt 348, 350 HP, auto, jake,  
20# lb fronts,  NEW 3500 gallon steel vac tank,  
NEW Masport Hydra liquid cooled vac pump.

Trades welcome!

 2013 International, MF DT 260 HP, auto, NON CDL, 
low miles, NEW 1870 gallon steel vac tank,  

NEW Jurop PN84 vac pump.

Call For Pricing!

 1-YEAR NATIONWIDE DRIVE TRAIN  
AND EMISSIONS WARRANTY

■

http://www.TransportTruck.com
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A
s hydroexcavator operator Joe Harp walked up to his co-worker to aid 

him on a job site, he suddenly felt like he had been shot with a BB 

gun.

“I turned my face away from the wand and immediately shut the water 

off,” Harp says. He was running the wireless remote to the unit while his co-

worker was running the dig wand. Harp knew he had just been hit by a rock. 

“I was thinking that it just went under my shield, but after looking, I noticed 

a hole that was in my face shield that was in the same area where I was hit 

on my chin.”

Harp wasn’t seriously injured — no blood or broken teeth — but he 

knew that it could’ve been different if he hadn’t put down his face shield 

before approaching his co-worker.

“If it wasn’t for my face shield slowing that down or possibly changing 

the trajectory of the flying debris, I would have had a long explanation and 

even longer paperwork on why I wasn’t using my PPE,” Harp says.

 

STANDARDS FOR SAFETY

Just as important as the heavy equipment to any project is the safety 

protection gear for any operator who will use the equipment. To guard 

against the impact of flying debris, safety glasses and face protection are 

tested to the ANSI Z87.1-2015 standard, which 

is designed to make the difference between a 

day that ends successfully and a day that ends 

in the hospital.

“Spectacles (glasses) are tested for high 

impact by using a 6.35 mm steel ball travel-

ing at 150 ft/s, and face shields are also test-

ed for high impact at 300 ft/s,” says Michael 

Myrick, marketing product trainer and ana-

lyst at MCR Safety of Collierville, Tennessee. 

“According to the standard, there is no testing 

method for PSI.”

He also points out, “Generally, high-

impact glasses — in conjunction with a high-

impact face shield — would work best for an 

application like excavation. The face shield 

would act as secondary protection for the 

eyes, and the glasses would act as the pri-

mary protection. As such, the coverage of the 

glasses should completely encapsulate the orbital area around the eye. In 

the event of hydroexcavation, the use of an indirect vented goggle that is 

tested to the ANSI Z87.1-2015 standard for water droplets and rated a D3 

would work best.”

 

ALREADY WEARING GLASSES

Sometimes, though, prescription glasses are already being worn by the 

operator.

“If the person wears prescription glasses, it’s recommended they use a 

prescription safety glasses company to either supply them with prescription 

glasses or goggle inserts,” Myrick says. “Also, the use of an over-the-glasses, 

high-impact-rated safety glass could be used over standard prescription 

glasses. In either case, they need to use something along with a high-impact-

rated face shield.”

Echoing Myrick’s comments is Tony Spearing, vice president at Brass 

Knuckle Protection of Alpharetta, Georgia. He suggests existing options and 

alternatives for eyeglass wearers.

“Some goggle styles allow prescription glasses, or prescription (Rx) 

inserts, to go underneath (inside) them,” Spearing says. “Also, some safety 

eyewear styles also come with Rx inserts, while others provide diopter op-

tions, which are already molded into the lens. Often, full prescription safety 

glasses are available either through the employee’s optician or a vision pro-

gram offered by the employer in conjunction with a manufacturer.”

 

PROTECTION PROVES PRUDENT

The importance of safety glasses and face shields can never be under-

SAFETY FIRST

Joe Harp’s face 

shield after he was 

hit by flying debris on 

a job site. The face 

shield prevented any 

major injuries from 

happening, but it did 

put a hole through 

the shield. (Photo 

courtesy of Joe Harp)

 

Don’t Underestimate the Importance 
of Safety Glasses and Face Shields
In an instant, flying debris can injure or kill a worker performing tasks that require high water pressure 

By Brenda Silva

If it wasn’t for 

my face shield 

slowing that down 

or possibly changing 

the trajectory of the 

flying debris, I would 

have had a long 

explanation and even 

longer paperwork on 

why I wasn’t using 

my PPE.

Joe Harp

■



www.pumper.com • Since 1979   January 2019      67

BOOTH

6536

BOOTHS

5318-5418-5420

estimated — especially in extreme en-

vironments that have rigorous project 

demands. At those times, safety gear 

items can become one of the most im-

portant factors to project completion 

and cost-effectiveness.

“In extreme environments like 

vacuum excavation, one would need to 

use glasses with superior anti-scratch 

and anti-fog properties,” Myrick says. 

“When selecting the right glasses for 

the wearer, you should answer the 

following concerns: comfort, cover-

age and protection level. Over my 22 

years in the industry, I found that if the 

glasses are not comfortable, the em-

ployee simply will not wear them.”

Harp encourages his fellow hy-

droexcavator operators to make sure they are wearing the proper PPEs, and 

he has even gone on social media to tell the story of his close call.

“To sum everything up, PPE in the world of hydrovacing is an essential 

part of what we do,” Harp says. “Although it can be a nuisance and seem like 

it’s slowing you down, it does do its job — which is to make your job safer. 

Never become complacent with your PPE and safety plans because it could 

save your eyes, your teeth and your time.” ■

Generally, high-

impact glasses 

— in conjunction with a 

high-impact face shield 

— would work best for an 

application like excavation. 

The face shield would act 

as secondary protection 

for the eyes, and the 

glasses would act as the 

primary protection.

Michael Myrick

http://www.pumper.com
www.roeda.com
www.vacutrux.com
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Applications:

• Septic handling • Liquid and dry chemical & fertilizers

• Construction • Sewer cleaning, water jetting leader hose 

Tiger™ Green/Tiger™ Red/Tiger™ Yellow/Tiger™ Blue

• Superior EPDM compounds - longer life; more durable; superior chemical resistance.

•  Superior Flexibility - 22% more flexible! Easier to handle off trucks, especially in  

cold weather!

• UV and weather resistant exterior.

•  Specially designed abrasion-resistant helix – slides over and around objects;  

easier to handle and work with.

Piranha® Slither® Jetting/Lateral Line Hose

• Ultra Slick polyether-urethane cover design.

• Maneuvers around and through difficult bends.

• Makes lateral line sewer cleaning jobs easier.

Slither®  Sewer

Jetting Hose

BOOTH

6006

info@cohsi.com l 630.906.8002 l www.cohsi.com

See our website for floor plans and options.

BATHROOM • SHOWER • SPECIALTY TRAILERS

THE MOST LAYOUTS AVAILABLE FOR 

HANDICAP ACCESSIBLE TRAILERS

GS-07F-0236V

Proudly Made 
Since 2003

BOOTH

6414

BOOTH

5019

mailto:info@cohsi.com
http://www.cohsi.com
www.kuriyama.com
www.shoring.com


www.morousa.com
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Alabama
Alabama Onsite Wastewater Association 

www.aowainfo.org; 334-396-3434

Arizona
Arizona Onsite Wastewater Recycling Association 

www.azowra.org; 928-443-0333

Arkansas
Arkansas Onsite Wastewater Association 

www.arkowa.com

California
California Onsite Wastewater Association 

www.cowa.org; 530-513-6658

Colorado
Colorado Professionals in Onsite Wastewater 

www.cpow.net; 720-626-8989

Connecticut
Connecticut Onsite Wastewater Recycling Association 

www.cowra-online.org; 860-267-1057

Delaware
Delaware On-Site Wastewater Recycling Association 

www.dowra.org

Florida
Florida Onsite Wastewater Association 

www.fowaonsite.com; 321-363-1590

Georgia
Georgia Onsite Wastewater Association 

www.onsitewastewater.org; 706-407-2552
 

Georgia F.O.G. Alliance 

www.georgiafog.com

Idaho
Onsite Wastewater Association of Idaho 

www.owaidaho.org; 208-664-2133

Illinois
Onsite Wastewater Professionals of Illinois 

www.owpi.org

Indiana
Indiana Onsite Waste Water Professionals Association 

www.iowpa.org; 317-889-2382

Iowa
Iowa Onsite Waste Water Association 

www.iowwa.com; 515-225-1051

Kansas
Kansas Small Flows Association 

www.ksfa.org; 913-594-1472

Kentucky
Kentucky Onsite Wastewater Association 

www.kentuckyonsite.org; 855-818-5692

Maine
Maine Association Of Site Evaluators 

www.mainese.com.  
 

Maine Association of Professional Soil Scientists 

www.mapss.org.

Maryland
Maryland Onsite Wastewater Professionals Association 

www.mowpa.org; 443-570-2029

Massachusetts
Yankee Onsite Wastewater Association 

www.maowp.org; 781-939-5710

Michigan
Michigan Onsite Wastewater Recycling Association 

www.mowra.org
 

Michigan Septic Tank Association 

www.msta.biz; 989-808-8648

Minnesota
Minnesota Onsite Wastewater Association 

www.mowa-mn.com; 888-810-4178

Mississippi
Mississippi Pumpers Association

www.mspumpersassociation.com, 601-249-2066

Missouri
Missouri Smallflows Organization 

www.mosmallflows.org; 417-631-4027

Nebraska
Nebraska On-site Waste Water Association 

www.nowwa.org; 402-476-0162

New Hampshire
New Hampshire Association of Septage Haulers 

www.nhash.com; 603-831-8670
 

Granite State Designers and Installers Association

www.gsdia.org; 603-228-1231

New Mexico
Professional Onsite Wastewater Reuse 

Association of New Mexico 

www.powranm.org; 505-989-7676

New York
Long Island Liquid Waste Association, Inc. 

www.lilwa.org; 631-585-0448

North Carolina
North Carolina Septic Tank Association 

www.ncsta.net; 336-416-3564
 

North Carolina Portable Toilet Group 

www.ncportabletoiletgroup.org; 252-249-1097
 

North Carolina Pumper Group 

www.ncpumpergroup.org; 252-249-1097

Ohio
Ohio Onsite Wastewater Association 

www.ohioonsite.org; 888-294-0084

Oregon
Oregon Onsite Wastewater Association 

www.o2wa.org; 541-389-6692

Pennsylvania
Pennsylvania Association of Sewage Enforcement Officers 

www.pa-seo.org; 717-761-8648
 

Pennsylvania Onsite Wastewater Recycling Association

www.powra.org
 

Pennsylvania Septage Management Association 

www.psma.net; 717-763-7762

Tennessee
Tennessee Onsite Wastewater Association 

www.tnonsite.org.

TRADE ASSOCIATIONS

If you would like your wastewater trade association added to this list, send contact information to editor@pumper.com.

 
Serving the Industry 
Visit your state and provincial trade associations

http://www.aowainfo.org
http://www.azowra.org
http://www.arkowa.com
http://www.cowa.org
http://www.cpow.net
http://www.cowra-online.org
http://www.dowra.org
http://www.fowaonsite.com
http://www.onsitewastewater.org
http://www.georgiafog.com
http://www.owaidaho.org
http://www.owpi.org
http://www.iowpa.org
http://www.iowwa.com
http://www.ksfa.org
http://www.kentuckyonsite.org
http://www.mainese.com
http://www.mapss.org
http://www.mowpa.org
http://www.maowp.org
http://www.mowra.org
http://www.msta.biz
http://www.mowa-mn.com
http://www.mspumpersassociation.com
http://www.mosmallflows.org
http://www.nowwa.org
http://www.nhash.com
http://www.gsdia.org
http://www.powranm.org
http://www.lilwa.org
http://www.ncsta.net
http://www.ncportabletoiletgroup.org
http://www.ncpumpergroup.org
http://www.ohioonsite.org
http://www.o2wa.org
http://www.pa-seo.org
http://www.powra.org
http://www.psma.net
http://www.tnonsite.org
mailto:editor@pumper.com
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Texas
Texas On-Site Wastewater Association 

www.txowa.org; 409-718-0645

Education 4 Onsite Wastewater Management

www.e4owm.com; 713-774-6694

Virginia
Virginia Onsite Wastewater Recycling Association 

www.vowra.org; 540-377-9830

Washington
Washington On-Site Sewage Association 

www.wossa.org; 253-770-6594  

Wisconsin
Wisconsin Onsite Water Recycling Association 

www.wowra.com; 608-441-1436
 

Wisconsin Liquid Waste Carriers Association 

www.wlwca.com; 608-441-1436

NATIONAL

Water Environment Federation 

www.wef.org; 800-666-0206

National Onsite Wastewater Recycling Association 

www.nowra.org; 800-966-2942

National Association of Wastewater Technicians 

www.nawt.org; 800-236-6298

CANADA

Alberta
Alberta Onsite Wastewater Management Association 

www.aowma.com; 877-489-7471

British Columbia
WCOWMA Onsite Wastewater Management of B.C. 

www.wcowma-bc.com; 877-489-7471

British Columbia Onsite Sewage Association

www.bcossa.org; 778-432-2120

 

Manitoba
Manitoba Onsite Wastewater Management Association 

www.mowma.org; 877-489-7471

Onsite Wastewater Systems Installers of Manitoba, Inc.

www.owsim.com; 204-771-0455

 

New Brunswick
New Brunswick Association  

of Onsite Wastewater Professionals 

www.nbaowp.ca; 506-455-5477

Nova Scotia
Waste Water Nova Scotia 

www.wwns.ca; 902-246-2131

Ontario
Ontario Onsite Wastewater Association 

www.oowa.org; 855-905-6692

Ontario Association of Sewage Industry Services 

www.oasisontario.on.ca; 877-202-0082

Saskatchewan
Saskatchewan Onsite Wastewater 

Management Association 

www.sowma.ca; 877-489-7471

Canadian Regional
Western Canada Onsite Wastewater 

Management Association 

www.wcowma.com; 877-489-7471

wastequip-cusco.com

The underworld can be a dirty place, but Cusco’s new 

Sewer Jetter obliterates blockages to keep you up and 

running when you need it most. This industry-leading 

truck performs major cleanups by excavating debris 

with a 26 ft. boom reach and a 270˚ boom rotation 

to reach every clog, every time. Outfitted with quality 

components and reverse engineered for optimal weight 

and payload with a superior operator control system, 

the Sewer Jetter is packed with features and benefits to 

outlast the competition.

Boom Rotation Boom Reach

26 ft.

Oversized Waste Tank CA Max. Maneuverability

 206"

INTRODUCING CUSCO’S SEWER JETTER

CLEAN 

SEWERS 

ON THE 

HORIZON.

BOOTH

6214

http://www.pumper.com
http://www.txowa.org
http://www.e4owm.com
http://www.vowra.org
http://www.wossa.org
http://www.wowra.com
http://www.wlwca.com
http://www.wef.org
http://www.nowra.org
http://www.nawt.org
http://www.aowma.com
http://www.wcowma-bc.com
http://www.bcossa.org
http://www.mowma.org
http://www.owsim.com
http://www.nbaowp.ca
http://www.wwns.ca
http://www.oowa.org
http://www.oasisontario.on.ca
http://www.sowma.ca
http://www.wcowma.com
http://www.wastequip-cusco.com
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BOOTH

4342

BOOTH

5259
305.836.9066

info@ustanksindustry.com
3001 East 11 Ave Hialeah, FL 33013

We Export and Deliver!
u.s.tanksindustry

@U.S.Tanksindustry

MADE  
IN THE 
USA

CALL TO  

ORDER YOUR  

CUSTOM TANK!

STANDARD SIZES
*1,800 Gallons*
*2,500 Gallons*
*3,200 Gallons*
*3,600 Gallons*

*4,000 Gallons*
*4,620 Gallons*
*5,000 Gallons*
*Custom Built to Order*

mailto:info@ustanksindustry.com
mailto:@U.S.Tanksindustry
www.armal.com
https://www.vacuumtruckusa.com/
www.pumperhose.com


www.gapvax.com
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CLASSY TRUCK

Dansville, New York

T
odd Wolfer added this 2012 International WorkStar with a Pik Rite 

4,100-gallon waste and 100-gallon freshwater steel tank and MEC800 

with auto-lube and air-shift PTO to provide vacuum. The truck is pow-

ered by a Navistar MaxxForce engine linked to a Fuller 18-speed transmis-

sion (Eaton Vehicle Group). It features Hendrickson suspension, a 3-foot cab 

extension for carrying tools, a COXREELS hose reel and jetter for freshwater 

delivery, three 5-inch sight glasses, a ProTech aluminum diamond plate 

toolbox, top and rear 20-inch manways and a ladder to reach the top open-

ing, and a 4-inch heated inlet valve. The truck has halogen rear work lights 

and LED running lights. The cab features air-ride seats, air conditioning, 

radio/CD and power mirrors with integrated LED lights. Aluminum hose 

trays and the lower part of the tank were coated with J. Simmons Industries 

Superliner. Pik Rite painted the tank and rims white, and Custom Craft Signs 

provided the vinyl graphics. Driver Chris Wolfer represents the third genera-

tion of family pumpers, and he uses the truck for residential septic service. ■

Wolfer’s Septic Services

Got a truck with real WOW appeal? 
Show it off to Pumper readers!
Send photos of your truck after it has been lettered with your company name. 

Any industry-related truck is acceptable. Please limit your submission to one truck only.

Your Classy Truck submission must include your name, company name, mailing address, 

phone number, and details about the truck, including tank size, cab/chassis information, 

pump information, the company that built the truck, and any other details you consider 

important. In particular, tell us what features of the truck help make your work life more 

efficient and more profitable. Email your materials to editor@pumper.com or mail to 

Editor, Pumper, P.O. Box 220, Three Lakes, WI 54562.

We look forward to hearing from you!

SHOW US YOUR CLASSY TRUCK! 

Get FIT

TRUCK SALES | EXPERT SERVICE | PARTS | FINANCING

in the Right Pumper Truck!

See our entire inventory at 

truckcountry.com

Call 920-997-4922

2019 Freightliner 122SD, 470 HP —  

DD13, Allison Auto., 5000 Gal. Aluminum 

NVE 4310 Blowers.  

Multiple Units Available! 

2019 M2106 with 4000 Gal. Tank, 

350 HP Allison Automatic, Air Ride  

4000 Gal. Aluminum NVE 4307  

Blowers. Multiple Units Available!

Coming soon — 2 units 

2019 Freightliner 122SD DD13 Allison Auto  

5,000 Gal. NVE 4310 Blower

mailto:editor@pumper.com
www.truckcountry.com
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■

Systems
ScreenCO

208-790-8770 
www.screencosystems.com 

sales@screencosystems.com

•  Increased Productivity  

•  Reduces Fatigue & Injuries

• GET A GRIP

• 1.5 To 6" Sizes

•  Easy One Handed Clamp For Handling Hoses & Pipes

• Portable Event Screening

• Doubles As Screener Spreader & 

Mobile Septic Receiving Station

• Clean Up Your  

Land Application Site

• Never Hand Pick Trash Again

HANDLE-TECHHANDLE-TECH

MAXI SCREEN 400 

PORTABLE SEPTIC  

RECEIVING STATIONS
Aluminum & Stainless Construction

MAXI SCREEN 400  

PORTABLE SEPTIC  

RECEIVING STATIONS

Patented Dual Screen Design

Patented Dual Screen Design

• Affordable • Screens That Really Work 

• No Moving Parts • Gravity Off-Load At 500 GPM  

• NEW 4' Trash Extension Puts Trash Directly Into Dumpster

• Optional Patz Conveyor To Move Trash To Dumpster

MINI SCREEN 400  

PORTABLE RECEIVING 

STATION

MINI SCREEN 400  

PORTABLE RECEIVING 

STATION

MEGA SCREEN 600  

PORTABLE RECEIVING STATION

MEGA SCREEN 600  

PORTABLE RECEIVING STATION

• Same Great Design, Ships Truck Freight 
• Easily Fits In Pickup for Transport

• Small Footprint, Big Results

• No Other System Can Match Our GPM Capacity 
• 40.5 Sq. Ft. Of Screen • Off-Loads At Up To 1000 GPM

• 6" Offload Through Dual Fan Spreaders 
• Optional Two 4" Hoses - Offload 2 Trucks Simultaneously  

• Removes Grit From Flow Stream  
• Keeps Onsite Storage Grit Free

• Available in 18-96 Cu. Ft. Grit Capacity

500 GPM

•  Folds To Fit On Hose Deck

• Max Load 600 lbs.  

TRIPOD  

LID & PUMP 

LIFTER

TRIPOD  

LID & PUMP 

LIFTER

GRIT ELIMINATORGRIT ELIMINATOR Hose & Pipe Handles

Authorized  

Distributor

•  Convey Large Volumes 

Of Material To Storage 

Facility Or Load Into 

Transport Vehicles.

•  Convey One-way Or Two-

way, Straight-line, Or 

Up And Down Inclines. 

Smooth, Textured And 

Cold Temperature 

Belting Available.

•  Choose From A Wide  

Variety Of Conveyor 

Lengths, Widths, Speeds 

And Load Capacities.

•  Rugged, Dependable 

Equipment Backed  

By Manufacturer  

Written Warranty.

PROVEN  

PERFORMANCE  

In Ag Industry  

for 68 Yrs

HIGH-VOLUME  

CONVEYING EQUIPMENT

HIGH-VOLUME  

CONVEYING EQUIPMENT

• Saves Back Injuries

• Auto Brake Winch 

• Only Weighs 28 lbs.

•  Heavy-duty Aluminum 

Construction 

•  Available In 4-5-6 ft Models

•  Lifts Stubborn Tapered Lids

 TRUCK TOW BEHIND PORTASCREEN SPREADER TRUCK TOW BEHIND PORTASCREEN SPREADER

•  Move Septic And Grease 

Interceptor Waste With 

Ease From Underground 

Storage Tanks. 

•  Works With Above And 

Below Ground Storage

•   Great For Transferring To 

Land Application Site. 

•  Mix While Dewatering.

•  Agitate Fast,  

Transfer Fast, Load Fast.

•  Handles Sand Grit And 

Slurry Type Materials. 

•  Pit Depths Of 3 - 12 Ft.  

3333 Up To 500 GPM 

4444 Up To 1580 GPM 

6000 & 8000 PTO Up To 

3500 GPM.

SHAFT DRIVE�

PUMPS  

AND AGITATORS

SHAFT DRIVE�

PUMPS  

AND AGITATORS

DISTRIBUTOR

BOOTHS

6314, 6318

Grit  

Eliminator  

capacity 18 cu ft, 

32 cu ft, 64 cu ft 

and 96 cu ft

OUR  

SYSTEMS  

MEET  

ECOLOGY  

503S

NEW PRODUCTS
Your leader for simple innovative technology. Products built and 

field tested by industry professionals. Equipment that really works!

•  The Largest Screen  

In Our New Line Up

•  51 Sq. Ft Of Screening Area 

Largest Receiving Station 

On The Market 

•   Offloads At 1000 GPM 

Through Dual Fan 

Spreaders 

•  8' Wide With Side Sheets 

Extensions Allows For Vac 

Tank Rear Door Opening 

Over The Unit And Full Tank 

Cleanout

•  Contains Waist For  

Dewatering Wet Well And 

Lift Station Trash

•  Universal Trash Exit

MEGA SCREEN 800 

RECEIVING STATION

MEGA SCREEN 800  

RECEIVING STATIONN
E
W

Socially 
Accepted

facebook.com/PumperMag

twitter.com/PumperMag

youtube.com/PumperMagazine

linkedin.com/company/pumper-magazine

http://www.pumper.com
http://www.screencosystems.com
mailto:sales@screencosystems.com


ONE STOP SHOPPING
Pressure Pro, Simpson,  

Delivered Price – Quantity Discounts

Water Cannon, Easy-Kleen, Hydro Tek

www.wwettshow.com


ONE STOP SHOPPING
Pressure Pro, Simpson,  

Delivered Price – Quantity Discounts

Water Cannon, Easy-Kleen, Hydro Tek
AllPressureWashers.com         1.800.363.9855

Industry Trained Staff

Orlando | Phoenix | Minneapolis | Hattiesburg | Melbourne | Toronto | Bogota

International: 1-321-800-5763

Water Cannon 
is proud to be a 

MWBE

Water Cannon, Un contacto en Espanol: llama al: 1.800.917.9274available from 8:30 a.m. to 6:00 p.m. 
weekdays E.S.T.

JETTER KIT

Hot  
Water  

Portable

48" Side-walk  
Cleaners

Hydraulic  
Pressure Washers

Indoor Electric Powered  
7000 psi

Diesel Powered  
7000 psi

Jetter Package TrailerRoll Cage Series  
3600-7000 psi

Mobile  
Wash

Car & 
Truck  

Detailer

Rental Duty –  
No Tip Frames

Gas, Electric & Diesel 
15000 psi

Hot Water Up to 12 gpm Hot Water Diesel  
11500 psi

Hot Gas, Electric & Diesel 
15000 psi

Diesel Portable Skid –  
Slide-in 

Units

http://www.watercannon.com/c-48-pressure-washers.aspx
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 HYDROEXCAVATION EQUIPMENT

Ditch Witch HX30
The Ditch Witch HX30 vacu-

um excavation trailer offers a 

24.8 hp Kubota diesel engine 

designed for performance 

and productivity on midsized 

potholing, soft-excavation or cleanup tasks. The low-profile machine reduc-

es unit height without compromising ground clearance. It is available with 

a 500- or 800-gallon debris tank and in a light or heavy version. Optional 

advanced boom designs improve ease of use, including noise-reduction 

technology and a reverse-flow feature allowing faster and easier spoil off-

loading. 800-654-6481; www.ditchwitch.com.

Dynablast CAB420FLS-12V
The Dynablast CAB420FLS-12V hydrovac water heater 

produces 420,000 Btus with an output temperature of 

175 degrees F at 5 gpm to work in colder climates and 

for improved digging in clay-filled areas. It is designed 

to fit most municipal hydrovac trucks with its 24-by-24-

inch footprint. It is ETL-certified, providing improved 

heat transfer between the Schedule 80 pipe and water. It 

comes with two service access panels and two momen-

tary override controls, which improve serviceability. The 

cabinet is designed with a reversible door for a variety of 

truck configurations and uses 14-gauge steel with polyester UV-protected, 

powder-coated paint with an aluminum discharge cap and stainless steel 

hardware. 905-867-4642; www.dynablast.ca.

Easy Kleen Pressure Systems 
Wildcat Heaters
Wildcat Heaters high-pressure, oil-fired hot-water/steam 

heaters and hydraulic pump systems from Easy Kleen 

Pressure Systems are designed for reliability and efficien-

cy and are install-ready for vacuum trucks and hydroexca-

vators, according to the maker. A full range of heater op-

tions include dry steam, redundancy packages, Schedule 

80 and 160 stainless steel or A53 boiler pipe, fine-tuned 

temperature and flow-control systems. All coils are man-

ufactured in-house, with CRN boiler-approved coils now 

available. Heaters can be designed for mounting in a cabinet 

or supplied as a completed cabinet unit. They are CSA- and ETL-approved. 

800-315-5533; www.easykleen.com.

GapVax HV33
Designed to safely transport 

water and debris in urban 

areas, the GapVax HV33 is 

shorter, smaller and more 

compact than its predeces-

sor. It is 30 feet long overall 

on a medium-duty chassis 

and includes a 600-gallon water tank, 6-cubic-yard debris body, a 14- to 17-

foot 6-inch boom in 8 or 6 inches, 4,000 cfm power, and an inverted, full-

opening tailgate. 888-442-7829; www.gapvax.com.

Hydra-Flex Ripsaw
The Ripsaw rotating turbo nozzle from Hydra-Flex provides a 

0-degree water stream at up to 3,200 psi while rotating at a high 

speed for an 18-degree cone of coverage. Its 

flow pattern is designed for potholing appli-

cations. The heavy-duty, high-impact nozzles 

are constructed with stainless steel housings 

and tungsten carbide wear surfaces to withstand 

harsh environments and provide long life, according to the 

maker. Repair kits are available. Select from traditional coating (blue) or up-

grade to the heavy-duty coating (green), a formulation designed for use in 

extreme environments. Greater impingement allows users to complete jobs 

faster or use a smaller nozzle size while getting the same impact as nozzles 

with higher flow rates. 952-808-3640; www.hydraflexinc.com.

Imperial Industries 
Hydro 3600 Hybrid 
Excavator
The Hydro 3600 Hybrid 

Excavator from Imperial 

Industries offers compact 

power and versatility, with capabilities that include digging trenches to lo-

cating fiber optic cables and clearing debris. It provides direct applications 

for septic hauling, utilities maintenance and emergency response situa-

tions. It can be operated by one person. Units are available in code and non-

code. 800-558-2945; www.imperialind.com.

By Craig Mandli

PRODUCT FOCUS/CASE STUDY

(continued)

Industrial Services

http://www.ditchwitch.com
http://www.dynablast.ca
http://www.easykleen.com
http://www.gapvax.com
http://www.hydraflexinc.com
http://www.imperialind.com
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rampstar.com Call Today for Specs and Pricing  800.327.5431

2020 Peterbilt 567, Cummins ISX 450 hp., Allison auto trans.  
5000 gal. steel hoist or alum. tank, NVE 940 cfm blower,  

12 gpm jetter w/ 200 gal. water tanks

2019 Peterbilt 337, 300 hp, chrome package, diff Lock, air ride, 
2500 gal. alum. tank, auto, 407 cfm pump

2019 Mack Granite ISL, Cummins 350 hp.,  Allison auto. – 4000 alum. tank, 
Fruitland high efficiency pump 512 CFM -  FET not included. $153K

2020 Freightliner M2, 300 hp, diff lock, air ride,  
2500 gal. steel hoist tank. auto, 512 cfm pump

Full Service Shop & Parts Department

Tank Swap 

Alum., Steel & Stainless Steel Tanks

Specializing in Custom Built Trucks

We Buy Direct From Peterbilt, Kenworth,  

Mack, Freightliner, Ford, International,  

Dodge, Isuzu and Hino Chassis

• Roger, Regional Manager 305-409-8603 

• Raul, Inside Sales 786-328-9330 

• George, VP of Sales 954-558-0816

Tank Truck Manufacturing Since 1950

2020 Peterbilt 567, auto. trans., Cummins 450 hp,  
4000/200 water alum. tank, PTO jetter w/ NVE 940 cfm blower

2 In Production
2 In Production

4 In Production
2 In Production

2 In Production

Happy New Year! 
We want to thank 

all our loyal  

customers and  

new customers  

for a great  

2018

Visit us at the 

Show

January 23RD-25TH  

in Hickory, NC

Go to pumper.com/alerts and get started today!

GET  

EMAIL NEWS 

ALERTS 

F
O

R

http://www.pumper.com
www.rampstar.com


BOOTH

Presvac Systems 
Hydrovac
The Presvac Systems Hy-

drovac is designed for ver-

satility and cold-weather 

operation with optional full 

compliance with DOT speci-

fications for collection or transportation of hazardous materials. The high-

vacuum blower allows extraction of all types of soils, gravel, rock, clay, water, 

and silt material, with knockout features in the debris tank minimizing carry-

over. Modular filtration configured to blower size provides blower protection 

and minimal maintenance, according to the maker. It comes with a heavy-

duty, 8-inch boom that extends up to 25 feet, with six-way hydraulic power 

and wireless controls for all boom functions, soft-start water pump, vacuum 

breaker and truck engine speed. 800-387-7763; www.presvac.com.

Rival Hydrovac T7
The T7 from Rival Hydro-

vac is a road-legal unit en-

gineered to work primarily 

in urban settings. It offers a 

7-cubic-yard debris body, 800 

gallons of freshwater storage, 

and hoist and “pressure off” off-loading capabilities, allowing it to quickly 

transfer loads into other vessels, vehicles or tanks. Its RAPTORLOCK dump 

door system allows the door to hold a seal under vacuum or pressure without 

the use of manual wing nuts. It includes a Robuschi USA ROBOX enclosed 

blower system with quiet operation and 2,650 cfm at full vacuum. It comes 

with a 12-volt boiler system, 14 gpm water system and winterization features. 

Its 6-inch boom offers full rotation and is extendable to 20 feet. An Aarcomm 

Systems remote system controls the boom, water, and vacuum, and it dis-

plays real-time truck weight. 403-550-7997; www.rivalhydrovac.com.

Soil Surgeon hydroexcavating tool
The Soil Surgeon hydroexcavating tool fits any sew-

er combination truck equipped with a telescoping 6- 

or 8-inch boom. The tool has a 1-inch water connec-

tion. The operator controls water pressure and pow-

er through truck controls. It has a 6-foot Tuff Tube 

with handles to guide the unit down for potholing 

or side to side for trenching. Six jets boring inward 

cut the soil, while six boring outward bring the tube 

down. 949-363-1401; www.soilsurgeoninc.com.

 

Southland Tool Reducer Cuff
The Reducer Cuff from Southland Tool is designed to solve 

the problem of large rocks and material becoming stuck in 

8-inch tubes, top-mounted elbows, horizontal hoses and tele-

scopic extensions. Blocked debris can cut off suction flow and 

overheat the pump, requiring workers to stop to disassemble 

tubes to locate and remove the blockage. The 8-by-6-inch unit 

attaches to the 8-inch flat flange or other connection and then 

reduces to a 6-inch steel pipe with a 6-inch Kanaflex 180 AR hose bolted to it. 

This allows the user to dig and not damage utility lines while avoiding suck-

ing up anything larger than 6 inches. It weighs 10 pounds and is 17 inches 

tall. 714-632-8198; www.southlandtool.com.

 HYDROEXCAVATION EQUIPMENT

LMT SMART-DIG HX-2100
The SMART-DIG HX-2100 hydroexca-

vator from LMT is powered by a 

59 hp Kubota VT2403 diesel en-

gine driving a 1,300 cfm Tuthill 

blower and 2,200 psi Udor U.S.A. 

water blaster. The compact design includes a 700-gallon debris tank and 300 

gallons of freshwater. The trailer has a fully automatic rear-open door with 

wireless remote control. Filtration is provided by the SMART-DIG dropbox 

and washable PTFE filters. An antifreeze winterization system is standard, 

and an optional diesel-powered water heater is available for colder climates 

and improved digging performance. 309-932-3311; www.vaxteel.com.

NozzTeq MONRO-JET
The MONRO-JET hydroexcavation nozzle from 

NozzTeq combines the power of a solid-stream 

pencil jet with the large coverage of a fan jet, 

according to the maker. An orbital design in-

creases performance at a lower gallons-per-

minute rate and pressures as high as 36,250 psi, 

allowing the operator to move faster when hydroexcavating, surface clean-

ing or cleaning sewer lines. It can be used for other types of surface cleaning 

such as concrete, steel, castings and large surface areas including line re-

moval from runways. It can be modified for internal cleaning of sewers and 

pipes of all types. 866-620-5915; www.nozzteq.com.

(continued)

CASE STUDY

Oil spill containment company increases 
efficiency with vacuum excavators

Problem: Carol Van Zandt, owner of VZ Environmental, was challenged by a customer to 

find a simple method to contain liquid spills in the oil and gas industry.

Solution: Van Zandt partnered with 

an equipment supplier to design 

VMatz, a drive-over foam bermed 

containment membrane to capture 

and dispose of drips and spills on 

oil and gas sites. They then utilize a 

Vac-Tron Equipment vacuum ex-

cavator to clean up the spill from the 

containment membrane for proper 

disposal. “Our customers use the 

VMatz to catch drips and spills while on location and then we come in to clean up,” Van 

Zandt says. “The Vac-Tron trailer helps us clean up our VMatz by removing the fluid from 

our containments more efficiently and a lot faster. We are not sitting on location waiting 

on vacuum trucks to arrive.” The Vac-Tron units come with 500-gallon debris tanks and 

1,000 cfm, which helps pick up the rocks and sludge customers leave in the contain-

ments. “This is a perfect size because its small and they can park it off to the side, then 

call upon it as needed,” Van Zandt says.

Result: “With a Vac-Tron trailer, we can save our customers money through minimizing 

the number of trips that they have to call out a vacuum truck,” Van Zandt says.

352-728-2222; www.vactron.com.
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 HYDROEXCAVATION EQUIPMENT

Super Products 
Mud Dog 1200
The Mud Dog 1200 12-yard-

debris-capacity hydroexca-

vator from Super Products 

has a rear-mounted boom 

capable of a 19- to 27-foot reach, 335-degree rotation, 45-degree upward 

and 25-degree downward pivot. This range of boom motion allows crews to 

achieve greater work area access and deeper digging without halting pro-

duction to reposition the trunk. Easy-to-use ejector plate unloading tech-

nology provides fast, thorough and safe debris removal, according to the 

maker. A tilt-unloading feature ensures liquids in the debris tank are cleared 

efficiently, even when unloading in an up-slope/nose-down position. Op-

tions include the Acculevel load-sensor system for precise debris tank level 

measurement. 800-837-9711; www.superproductsllc.com.

Supervac Atlas
At 33 feet, the Atlas hydroex-

cavation trailer from Super-

vac is designed to combine 

the compact versatility of a 

regular vacuum truck with a 

payload capacity of 45,000 pounds. It is easy to maneuver with a tight turn-

ing radius and solves road weight limit issues, according to the maker. It 

comes with a flashing arrow and LED working lights, full-opening rear door, 

protection arm and LED light, a hydraulic door lock, 3,600-gallon carbon-

steel debris tank and baffle, and a catwalk access ladder and handrail. Its 

six side-mounted and evenly distributed plastic water tanks (three on each 

side) have a total capacity of 1,500 gallons. It runs off the chassis engine of 

the tractor being used to haul the trailer. The unit’s top-loading boom offers 

320-degree rotation, extension of 25 feet, an 8-inch flex hose, top access door 

and protection elbow. 866-839-5702; www.supervac.com.

Suttner America 1/2-inch Inline 
Hydro Excavation Spray Gun
The 1/2-inch Inline Hydro Excavation Spray 

Gun from Suttner America has a horizontal 

flow-through design and an impact-resistant 

trigger guard. It offers flow ratings up to 16 gpm 

and pressure ratings up to 3,200 psi. 800-831-0660; www.suttner.com.

Tornado Global 
Hydrovacs F4 
ECOLITE
The F4 ECOLITE from Tor-

nado Global Hydrovacs has 

a 12-cubic-yard mud tank 

and holds 1,400 gallons of freshwater. The unit is more than 7,000 pounds 

lighter than the company’s older models and offers more than double the 

payload. The boom has a 342-degree rotation and a 26-foot reach. The small-

er F3 ECOLITE is a 10-cubic-yard, 1,200-gallon tandem-axle unit that also 

more than doubles older payload capacities. It features an 8-inch boom and 

a 3,800 cfm blower. 715-441-7157; www.tornadotrucks.com.

Transway Systems 
Terra-Vex HV38
The Transway Systems Terra-Vex 

HV38 has a 12-yard debris tank 

with onboard scales for worry-free 

loading. It features a 26-foot-by-

8-inch telescopic boom, a one-

touch-operated hydraulic half-door and a hydraulically driven blower provid-

ing 3,800 cfm at 27 inches Hg. Water pressure is achieved with a hydraulically 

driven triplex pump delivering 10 gpm at 3,600 psi from a 1,000-gallon HDPE 

baffled water tank. The water is heated with a 420,000 Btu diesel-fired burner 

for cold-weather operation. 800-263-4508; www.transwaysystems.com.

Vac-Con X-Cavator
The X-Cavator from Vac-Con 

is designed to be powerful, 

durable and easy to operate. It 

features a hydrostatic drive us-

ing the chassis engine for vac-

uum, creating a more efficient 

system that eliminates the need for power takeoff, clutch and gearbox opera-

tion. It is available with water systems up to 4,000 psi and a mobile, wireless 

remote-control system controlling chassis engine revolutions per minute, 

boom, automatic vacuum breaker, dump controls and hydraulic door locks 

from up to a half-mile away. 904-284-4200; www.vac-con.com.

Vacall AllExcavate 
cold weather package
Vacall offers a step-in compartment on its All-

Excavate hydroexcavators to protect operators 

from inclement weather. The standard heated 

compartment has enough space for an opera-

tor to change out of wet and muddy boots and 

clothing. The compartment has floor drainage, 

racks to hang dry clothing and another rack 

to store the high-pressure handgun and extensions. Larger compartments 

with extra room are available. Along with new LED lighting, the cold weather 

package includes extra insulation, heated cabinets for the hose reel and wa-

ter pumps, and boilers that can heat water for more effective hydroexcava-

tion in frozen ground. 330-339-2211; www.vacall.com.

Vector Technologies 
Mudslinger
The Mudslinger line of compact trail-

er-mounted hydroexcavation vacu-

ums from Vac-Con, in cooperation 

with Vector Technologies, uses a 66.8 

hp Kubota diesel engine with a 1,200 

cfm at 16 inches Hg positive displacement blower and comes with a 535- or 

845-gallon debris tank with 55-degree hydraulic dump hoist and a hydrau-

lic door. The water system is 4 gpm at 4,000 psi with 50 inches of 3/8-inch 

hose and comes with a 225- or 325-gallon HDPE water tank. A 9-foot boom 

with 24 inches of hydraulic extension, hydraulic up/down and 270 degrees 

of manual rotation is also available. It is mounted on a heavy-duty welded 

tube steel trailer. 800-832-4010; www.vector-vacuums.com.

(continued)
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 HYDROEXCAVATION EQUIPMENT

Westech Vac Systems 
Wolf
The Wolf noncode hydrovac truck 

from Westech Vac Systems is de-

signed to work in extreme condi-

tions. The debris body is positioned 

in the optimal spot of the chassis to 

ensure the payload is proportion-

ately distributed across all axles simultaneously, maximizing legal payload 

and improving efficiency, according to the maker. The side-mounted water 

tanks reduce weight by more than 40 percent, lowering overall cost of the 

truck. The 1,500-gallon capacity ensures ample water storage for large or 

remote jobs. A top-mounted, no-touch water fill system is easily accessible 

from the passenger side of the vehicle. The debris body is lifted using a tele-

scoping, dual-acting hydraulic cylinder capable of 36,000 pounds of force. 

When fully extended, the debris body exceeds a 45-degree dump angle for 

efficient off-loading. To help in off-loading, a heavy-duty, hydraulically pow-

ered tank vibrator is mounted to the belly of the debris body. 780-955-3030; 

www.westechvac.com.

 JET/VAC COMBO UNIT

Cusco Sewer Jetter
The Sewer Jetter from Cusco can 

help perform major cleanups by 

excavating debris with a 26-foot 

boom reach and a 270-degree 

boom rotation. The manufacturer states the unit is outfitted with quality 

components and reverse engineered for optimal weight and payload with 

a superior operator control system. The unit is designed for simple regular 

maintenance and features durable and uncomplicated systems. It can be 

paired with a Cusco SJX hydroexcavator to provide growing municipalities 

and contractors a powerful option for handling sewer and waterline mainte-

nance and digging new lines with one piece of equipment. Options include 

various tank and chassis sizes and can be modified based on customer spec-

ifications. 800-490-3541; www.wastequip-cusco.com.

 SAFETY/PERSONAL PROTECTION EQUIPMENT

Sonetics Apex Gen 3.2
Apex Gen 3.2 wireless headsets from Sonetics in-

clude an increased Noise Reduction Rating of 24 

dB that covers the entire product line, including 

the APX377 and APX379 wireless headsets with 

DECT7 wireless technology. Also included is a 

“headset to multibase station” feature that en-

ables a single headset to pair simultaneously with up to four SON150 wire-

less base stations. Users can move between separate work teams and auto-

matically pair to each connected base station. A split push-to-talk feature 

lets users transmit over either an SCH305/310 ComHub-connected portable 

radio and/or one direct-wired to an Apex 3-Series wireless headset. The 

package includes several durability enhancements that boost the headsets’ 

overall ruggedness and flexibility, according to the maker. 800-833-4558; 

www.soneticscorp.com.

 VACUUM TRUCKS/TRAILERS

Amthor International 
Matador
The 4,000-gallon aluminum 

Matador code or noncode sep-

tic/grease vacuum tank from 

Amthor International comes 

standard with a 5/16-inch-

thick side shell and floor, full-head baffles and no external rings. It is avail-

able as a dumping tank with or without full-opening rear doors, as well as 

with off-road construction options for various applications. Various pump 

models are available with a choice of numerous stock tanks and chassis. 

800-328-6633; www.amthorinternational.com.

Guzzler CL
The CL (Classic) industrial vacuum loader 

from Guzzler is designed to recover, con-

tain and carry solids, dry bulk powders, 

liquids, slurries and thick sludge from 

hard-to-reach areas. The truck offers en-

hanced operator ergonomics, improved 

air routing, filtration and maintenance, a 

longer body for improved material separa-

tion, an enlarged bag house and cyclone clean-out access doors for easier 

access, according to the maker. Its modular design allows for a wide selec-

tion of off-loading configurations, including a rear-door-mounted sludge 

pump for unloading sludges from the debris body, an XCR system with a 

swing-out cyclone that allows material discharge into collection vessels 

while vacuuming, and a high-rail system (available in three configurations) 

with a loading boom, hydraulic creep drive, and rear-mounted operator 

chair. 800-627-3171; www.guzzler.com.

Vacutrux 
SepticTrux
SepticTrux from Vacu-

trux are available on chas-

sis from 33,000 to 86,000 

GVWR single axle, tan-

dem or tri, with tank sizes from 1,800 to 5,400 gallons. Vacuum systems are 

powered by vacuum pumps from Elmira Machine Industries / Wallenstein 

Vacuum Pumps. 800-305-4305; www.vacutrux.com.

 WATER RECYCLERS

Bucher Municipal 
RECycler 315
The Bucher Municipal RECycler 315 sew-

er cleaning unit offers a fully continuous 

water recycling system, automatic fuel-

saving technology and easy maintenance. 

Its five-step recycling process protects the 

tank, pumps and sewer lines, giving units a 

long operating life and a high residual value. It comes with an 8- or 15-cubic-

yard tank, and a winter option allows for operation down to 20 degrees be-

low zero. 312-705-3818; www.buchermunicipal.us.

■
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Dewaters Overnight

Consistent Results

Low Energy Use

Self-Cleaning

> All Stainless Steel &  
PVC construction

>Roll-Off Frame

>Very Forgiving

>Amazing results

Patent #9,828,274

OVERNIGHT DEWATERINGOVERNIGHT DEWATERING

If it will Floc,  
it will work.

In the Round Dewatering
ITRDewatering.com 
317-539-7511

BOOTHS

1521, 1523

Vacuum Sales Inc.  
51 Stone Road, Lindenwold, NJ 08021

800-547-7790 • fax: 856-627-3044

Order Discounted Pumps Online
24 hours a day 7 days a week

We Service  

What We Sell

www.vacuumsalesinc.com
parts@vacuumsalesinc.com

 WATER RECYCLERS

Vactor 2100 Plus with 
water recycling
A water recycling system, available 

as an option for the Vactor 2100 Plus 

sewer cleaner, reuses water already in 

the sewer to clean sewer lines, elimi-

nating the need for clean water. The 

system helps municipalities save thousands of gallons of freshwater, im-

prove efficiencies, reduce costs and promote sustainability. The system can 

also increase operator productivity, enabling operators to clean twice the 

number of lines in a day, according to the manufacturer. The five-stage filtra-

tion system combines settling, centrifugal separation and absolute filtration 

to 100-micron particle sizes, preventing most abrasive solids from entering 

the jetting system. The filter cleaning system allows the machine to oper-

ate continuously at full operating flows and pressures throughout the day. 

800-627-3171; www.vactor.com. ■

http://www.vacuumsalesinc.com
mailto:parts@vacuumsalesinc.com
http://www.pumper.com
http://www.vactor.com
www.itrdewatering.com
www.robinsontanks.com
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We Have Money To Loan

Conserve your working capital. Keep existing credit  

lines intact, and enjoy the security of knowing  

financing is there when you need it. We offer loan 

and leasing plans tailored to individual needs.

100% FINANCING. NO DOWN PAYMENT. 
If you are having difficulty getting the Credit you need call Jim Thomas.

NEW AND USED  
WASTEWATER 

EQUIPMENT

v  Programs offer longer terms 

for older equipment

v We do start ups

v  Seasonal Payment Programs  

Available

Toll-Free 877-333-4539 • JimThomas@KeyCommercial.com

Commerical Equipment Financing

www.keycommercial.com

JIM THOMAS

SINCE 1997

give me a call!

After Hours

Send us a note to editor@pumper.com. 

We look forward to hearing from you!

What do you do when you’re not holding 

the working end of a vacuum hose? 

Our After Hours feature explores the personal stories 

behind the pumper, talking about what you do in your leisure 

time, your personal interests and hobbies, your charitable 

pursuits or community involvement. 

Pumper welcomes story ideas If you take part in something 

interesting outside of work, or if you know someone in the 

pumping business who does.

WA dealer #1812SEE OUR LIST OF EQUIPMENT ON WEBSITE

Others Available, Check Our Website

Thanks to Northwest Cascade, Puyallup, WA

mailto:JimThomas@KeyCommercial.com
http://www.keycommercial.com
mailto:editor@pumper.com
www.rooterman.com
www.ericksontank.com
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www.MilwaukeeRubber.com 

800-325-3730
Hose | Couplings | Valves | Pumps | Rubber Products   

Vacuum Accessories | Safety Equipment 

Hose Distributor

HOSE & EQUIPMENT 
SPECIALISTS

BOOTH

3010

PO Box 39, Dayton, IN 47941

Toll-Free: 877.296.2555   

Phone: 765.296.2027 

Fax: 765.296.3027

www.wee-engineer.com

Wee Engineer
WITH IMAGINATION

Tanks • Pumper Trucks • Vacuum Tank Trucks • Portable Toilet Trailers • Custom Fabrications • Environmental Equipment

Follow Us

SPRING MOUNTS  
decrease fatigue on your tank frame,  

mounts to most tanks, easy bolt or weld-on 

style, heavy-duty stress relieved springs.  

Mounts with springs..$82.00

Springs alone ...........$11.00 ea.

HEATED COLLARS 
Preventing your valves from freezing will 
help your profits during the winter months.

 1.5-2" ..... $110
 3" .......... $165

 4" .......... $198
 6" .......... $297

2150 Gallon & 
2500 Gallon  
Vacuum Tanks

In Progress

http://www.MilwaukeeRubber.com
http://www.wee-engineer.com
http://www.pumper.com
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PRODUCT NEWS

CUES QUICKZOOM III VIDEO 
INSPECTION POLE CAMERA
The QuickZoom III from CUES is a lightweight, 

portable, wireless digital video inspection pole 

camera that can be operated by one person. It 

is designed to provide cable-free safe viewing 

in industrial or environmental areas with no-

man entry, such as pipelines, wet wells, man-

holes, steam generators, tanks and vessels. 

The camera can also be used to locate lateral 

services or to identify blockages at manholes, 

access ports or other entry points without entering the line or structure. The 

QZIII is mounted on a carbon fiber adjustable telescopic pole that extends 

up to 30 feet. The 1,080 pixel digital camera features a 360-to-1 zoom with 

built-in image stabilization, automatic focus and can be operated using 

a tablet. It also includes distance-to-defect with laser and is powered 

by batteries that last more than five hours on a charge. 800-327-7791; 

www.cuesinc.com.

WATER CANNON
ELECTRIC CLUTCH SERIES 
OF PRESSURE WASHERS

The heavy-duty, 12-volt electric clutch series 

of pressure washers from Water Cannon Inc. 

- MWBE are designed to mount on front of a diesel 

engine for high-pressure washing on location. It is available in three pressures 

from 2,000 to 4,000 psi and flow rates from 4 to 8 gpm. Other features include a 

continuous-duty hydraulic coupling drive system, an in-line serviceable stain-

less steel mesh water filter, stainless steel unitized valves, forged brass mani-

fold and a heavy-duty triplex plunger pump. The thermo-pump protector en-

gages at 140 degrees F, and the adjustable pressure regulator is from 150 psi to 

the max pressure. 800-333-9274; www.watercannon.com.

 

 

GOULDS WATER 
TECHNOLOGY, A XYLEM 
BRAND, GFK AND GFV 
SERIES SUBMERSIBLE 
SEWAGE PUMPS
Goulds Water Technology, a Xylem 

brand, launched the GFK and GFV 

Series of high-performance sewage 

pumps for residential, light commer-

cial and industrial wastewater applications. The GFK pump series features 

Xylem’s K-impeller technology, which minimizes downtime, reduces clog-

ging and enhances efficiency. Both the GFK and GFV Series are available in 

multiple sizes and have an air-filled motor with built-in thermal overload 

protection enabling the pump to run continuously without overheating. 

Other features include cast iron components for long product life and easy 

maintenance, durable bearings, double mechanical seals providing extra 

protection against pump damage or failure, and upgraded panel installa-

tion options for high temperature and seal leak detection. 866-325-4210; 

www.goulds.com. ■

Putting away the vacuum hose follow-

ing a septic pumping job can be a messy, 

backbreaking ordeal. Whether wrapped on 

hooks on the back of the vacuum tank or laid 

on hose trays on both sides of the tank, techni-

cians often have to climb or work around other 

equipment to return the hose and move on to the next job. In wet conditions, that 

can lead to falls or potential injury. That’s why Hannay Reels has introduced a reel 

specifically for suction applications — the VAC-5000.

The VAC-5000 series hose reel can be used for live vacuum and suction ap-

plications on septic trucks or trailers. The series is designed to provide quick, safe 

and effortless rewinding of hoses, either by hand or with a power rewind option. 

This prevents operators from hand-coiling hoses around a small bracket, hand-

wrapping hoses around the tank of a septic truck, or coiling them into a small 

spool, according to Jennifer Wing, marketing manager for Hannay Reels.

“These reels are a timesaver on the job,” she says. “They protect the life of the 

hose and make a difficult job cleaner, neater and faster.”

The VAC-5000 series offers a variety of mounting configurations depending on 

tank/truck size constraints and length of hose, and it can provide easy access to 

the hose from both sides. Constructed using a heavy-duty channel frame for du-

rability and spoked discs to prevent buildup, the dirt and debris are able to easily 

fall through the reel. The design offers operators easy access to the internal por-

tion of the live reel, allowing effective removal of clogs that may occur.

The reel is designed to handle 2- through 4-inch I.D. hose and is available 

in a heavy-duty version for longer lengths and large diameters of vacuum hose 

through 4 inches. A gear-driven crank rewind or chain and sprocket drive pow-

ered by an electric, hydraulic or compressed air motor is available, along with a 

ball bearing swivel joint with female NPT threads. The ability to suit the reels to 

the job is popular, according to Wing.

877-467-3357; www.hannay.com

ALTERNATIVE 
VACUUM HOSE 
STORAGE

in the

SPOTLIGHT
By Craig Mandli

BOOTH
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Wieser Concrete plant tour at NOWRA conference
The annual National Onsite Wastewater Recycling Association (NOW-

RA) held an extensive, guided tour of the Wieser Concrete plant headquar-

tered in Maiden Rock, Wisconsin. The tour group, which included engi-

neers, designers, installers, pumpers, manufacturers and regulators, walked 

through the 101,000-square-foot facility and heard a presentation on the 

company’s history. In addition to the plant tour, attendees were driven to 

the new City of Afton Large Subsurface Sewage Treatment System and the 

St. Croix Bluffs Regional Park campground septic system site, both of which 

have used various Wieser Concrete tanks.

 

Valley Industries names new 
Comet product manager

Pete Gustin was named Valley Industries’ new Com-

et product manager. He will be responsible for managing 

sales and product development for Comet pumps and ac-

cessories in North America. Gustin started working with 

Comet pumps in 1995 while working for his family’s busi-

ness, UNICO Spray Products. UNICO merged with Valley 

Industries in 2010 and provided the support for Gustin to expand Comet 

diaphragm pumps into new industrial applications such as carpet cleaning, 

softwash and liquid rubber.

 

Felling Trailers holds sixth annual 
Trailer for a Cause Auction

Felling Trailers held its sixth annual online auction of an FT-3 drop-

deck utility trailer to benefit a nonprofit organization. For 2018, Minnesota 

Ovarian Cancer Alliance was chosen. The winning bid of $3,400 was placed 

by Jon Stein, owner of Centre Dairy Equipment and Supply in Sauk Centre, 

Minnesota. Stein’s wife, Laurie, is an ovarian cancer survivor.

SJE-Rhombus launches new websites
SJE-Rhombus launched four new websites as part of the company’s 

rebranding effort. Existing sites for www.csicontrols.com, www.primex 

controls.com and www.sjerhombus.com received a redesign, while an addi-

tional corporate site was created for SJE-Rhombus at www.sjeinc.com. This 

new site contains all corporate information.

Andrew Burland,
Dave Amato promoted
within Parker Filtration Group 

Parker Filtration Group announced 

promotions of Andrew Burland and 

Dave Amato. Burland is director of sales 

– engine mobile aftermarket filtration. 

He leads the sales team focused on the mobile aftermarket space and rep-

resents a variety of brands, including Baldwin Filters. Amato is director of 

marketing – engine mobile aftermarket division. He is responsible for lead-

ing the inside sales and marketing departments.

 

CUES launches redesigned website
CUES launched a newly designed website featuring a new look and feel 

with less text and more imagery. Streamlined menus and simplified naviga-

tion make it easier to use, and it has a responsive layout for all platforms, 

including smartphones and tablets.

 

GPS Insight announces new CEO 
and executive promotions

GPS Insight announced the promotion of Gary Fitzgerald to CEO. Rob 

Donat, former CEO and founder, will remain with the company as chair-

man. Wayne Holder, the company’s controller, moves to chief financial of-

ficer; and Jason Walker, vice president of sales, becomes chief revenue offi-

cer. Fitzgerald joined the company in November 2016 from General Electric, 

where he served as an enterprise architect. He has served as vice president 

of technology for almost two years and led the company’s product develop-

ment efforts, technical teams and security practice.

COXREELS exceeds recommended 
salt spray testing hours

COXREELS announced the company exceeded 20 percent more hours 

than the industry recommended standard for salt spray testing. The inde-

pendent lab test measured the corrosion- and UV-resistance of COXREELS’ 

powder-coated materials, and results indicate the products ranks in the top 

tier of the grading system for both.

 

Tornado Global Hydrovacs
announces strategic alliances

Tornado Global Hydrovacs announced that its wholly-owned subsid-

iary Tornado China entered into a five-year strategic partnership agreement 

with Anhui Jianghuai Yangtian Automobile to manufacture Tornado’s lineup 

of hydrovac trucks. The trucks are customized to satisfy all the Chinese regu-

latory requirements for sale and operation in China.

Tornado also announced that Tornado China executed a strategic part-

nership agreement with Daqing Haotian Xinda Technology for an initial 

term of one year to assist Tornado China with developing a client base in the 

excavation market in the Heilongjiang province. ■

 

 

INDUSTRY NEWS

Pete Gustin

Dave AmatoAndrew Burland

Felling Trailers co-owners, 

Brenda Jennissen (CEO) 

and Bonnie Radjenovich 

(vice president of human 

resources), with bid winners 

Jon and Laurie Stein of Centre 

Dairy Equipment & Supply.

http://www.csicontrols.com
http://www.primex
http://www.sjerhombus.com
http://www.sjeinc.com
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Septic-Scrub™ is a superior product for 

the maintenance and restoration of 

septic system drainfields. Customers 

appreciate that it is environmentally 

safe, contains no organic 

chemicals and does 

not produce any 

toxic by-products. 

Most importantly, 

Septic-Scrub works. 

It breaks down sulfide 

buildup in the biomat 

and soil to allow for 

better water absorption. 

Learn more about 

Septic-Scrub at www.arcan.com.

The First Choice for Pumpers to
Restore and Maintain Drainfields

Backed By Science ■ Proven with Experience ■ Many Satisfied Homeowners

For information on increasing
sales and providing a valuable
service to your customers, 
call Arcan Enterprises at 
888-35ARCAN (352-7226)

Septic-ScrubSeptic-Scrub
™

Septic-Scrub

P.O. Box 31057

Clarksville, TN 37040

BOOTH

2673

BOOTH

4312

    

SAVE THE DATES

800-236-6298

WWW.NAWT.ORG

YOUR SOURCE 

FOR REAL 
LEARNING

 For more 
information call:

Upcoming Training & Events

YOUR SOURCE 

FOR REAL 
LEARNING

Online Vacuum Truck  
Training Available!

Please visit our website 
for more information.

CPOW O&M 1

January 10-11, 2019
Greenwood Village, CO 
Contact: Lisa Nicoll 
Email: cpow@cpow.net

CPOW Inspector

January 14-15, 2019
Lakewood, CO 
Contact: Lisa Nicoll 
Email: cpow@cpow.net

CPOW Inspector

January 17-18, 2019
Frisco, CO 
Contact: Lisa Nicoll 
Email: cpow@cpow.net
 
UA Inspector

January 28-29, 2019
Frisco, CO 
Contact: Aaron Tevik
Email: atevik@cals.arizona.edu

Vacuum Truck Technician 
Training Course  

February 7, 2019
Sheraton Hotel & Convention Center
Red Deer, Alberta
Contact: Lesley Desjardins
Tel: 780.489.7471
Email: lesley@aowma.com

AOWMA Vacuum  
Truck Training  

February 7, 2019
Contact: Lesley Desjardins
Tel: 780.489.7471
Email: lesley@aowma.com

CPOW O&M 2

February 7-8, 2019
Greenwood Village, CO 
Contact: Lisa Nicoll 
Email: cpow@cpow.net

■

http://www.pumper.com
http://www.arcan.com
mailto:cpow@cpow.net
mailto:cpow@cpow.net
mailto:cpow@cpow.net
mailto:atevik@cals.arizona.edu
mailto:lesley@aowma.com
mailto:lesley@aowma.com
mailto:cpow@cpow.net
www.nawt.org
www.ritam.com


Explore the Marketplace for tools and 

resources you need for your business

CEUs from some of the best and brightest 

speakers in the industry

Events to network with your peers - or just 

kick back with friends.

WHY SHOULD YOU ATTEND?

Come to the WWETT Show for the best in education 
for our industry. 

• 100 sessions across 21 topic tracks

• CEU credits from 45 states, provinces, and organizations

• Certification classes, Technical Tours, and the new 
Workshop series

WWETT Show Education. It’s a great way to step up 
your game.

M O R E  I N F O R M A T I O N  A T  W W W.W W E T T S H O W. C O M

BEST-IN-CLASS-EDUCATION

WWETT19_TPO_ 9x10.875.indd   1 8/29/18   3:25 PM

www.wwettshow.com
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I’m proud 
of my industry.

I belong to an elite group of business people

who keep homes and communities safe, clean

and healthy. My colleagues and competitors

are true professionals who care about their

work and about customers’ welfare. Members

of this industry are some of my greatest 

role models and best friends.

I work with the greatest people in the world.

Lead the way
For your customers,
your industry, 
and your business

 Show us 
Yours

Email your materials to editor@pumper.com. 

We look forward to hearing from you!

Do you have a truck with WOW appeal? 

Show it off to Pumper readers! 

Send photos of your truck after it has been lettered with 

your company name. Any industry-related truck is accept-

able. Please limit your submission to one truck only.

Your Classy Truck submission must include your name, 

company name, mailing address, phone number, and details 

about the truck including tank size, cab/chassis information, 

pump information, the company that built the truck and any 

other details you consider important. In particular, tell us 

what features of the truck help make your work life more 

effi cient and more profi table. 

http://www.pumper.com
mailto:editor@pumper.com
www.pikrite.com


Advertising

IndustrialOdorControl.com
A Broad and Economical Range of Odor Control Solutions

BOOTH

Let Us Build Your 

JETTER

Diesel
Propane
Gas

Hot or 

Cold

866-944-3569

800.556.0111
surco.com

New mess-free  
packets available!

• Municipal and Industrial • Digester and Lagoon Cleaning 

• Double Belt Filter Presses • Liner Repair & Replacement

+

=

meaty-deliv .c
833-777-8443

Delivered

Hand-selected Wisconsin 

sausage and jerky  

delivered in a 20-qt.

                     cooler.

COMPACT HD BINOCULARS

20 Quart Cooler

Size: 21.25 x 13.75 x 14.25

Capacity: 30 cans no ice

$149.99

Small Handgun/Electronics Case

Large Handgun/Laptop Case

Tactical/AR Case

Rifle Case

Compound Bow Case

Shotgun Case

Specs: 9”L x 8”W x 2”H, PVC Exterior, Floats

Specs: 16”L x 11.75”W x 2”H, PVC Exterior, Floats

Specs: 44”L x 14.25”W x 2”H,  

PVC Exterior, Floats

Specs: 48”L x 10.385”W x 2”H,  

PVC Exterior, Floats

Specs: 39”L x 18.5”W x 6”H,  

PVC Exterior, Floats

Specs: 54”L x 10”W x 2”H,  

PVC Exterior, Floats

35 Quart Cooler

Size: 22.5 x 16.25 x 16.25

Capacity: 48 cans no ice

$179.99

45 Quart Cooler

Size: 27 x 16 x 16.25

Capacity: 64 cans no ice

$199.99

60 Quart Cooler

Size: 28.5 x 18.375 x 18

Capacity: 95 cans no ice

$239.99

75 Quart  
Cooler

Size: 34.25 x 18.375 x 18

Capacity:  
117 cans no ice

$299.99

  $39.99                     $69.99

  $49.99                     $79.99

Standard Waterproof: $99.99
Submersible Waterproof: $149.99

  $189.99
   $239.99

Standard Waterproof: $99.99  Submersible Waterproof:  $149.99

Standard Waterproof: $99.99  Submersible Waterproof:  $149.99

8 x 42 Binoculars

10 x 42 Binoculars

Specs: 5.3”H x 4.9”W,  

Waterproof, Fog Proof, 

Roof Prism BAK4, 

Coated Lenses

Specs: 5.3”H x 4.9”W,  

Waterproof, Fog Proof, 

Roof Prism BAK4, 

Coated Lenses

$189.99

$199.99

HIGH PERFORMANCE COOLERS

FLOATING & WATERPROOF

GUN & BOW CASES

Durable Gear for Extreme Conditions

Shown in Snow

Shown in Surf

Shown in Sand

Shown in Sky

Shown in Slate

RUGIDGEAR.COM

Order online at:

Or call us to order toll free: 833-777-8443

Standard
Waterproof:

Standard
Waterproof:

Submersible 
Waterproof:

Submersible 
Waterproof:

Standard
Waterproof:

Submersible 
Waterproof:

FLAT RATE SHIPPING
ON ALL ORDERS

$9
*

* Continental U.S. Only

www.rugidgear.com
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Marketplace Advertising

BOOTH

4310

•  Manhole  
Odor Inserts

•  Pollution Control 
Barrels

• Activated Carbon

•  Lift Station  
Odor Control

• Septic Vent Filters
• Custom Solutions

866-NO-STINK 
(866-667-8465)

973-846-7817 in NJ

Makers of the Wolverine Brand of Odor Control Solutions

IndustrialOdorControl.com
A Broad and Economical Range of Odor Control Solutions

PATENT #US 8,273,162

BOOTH

1639

BOOTH

5063

Let Us Build Your 

JETTER

Diesel
Propane
Gas

Hot or 

Cold

866-944-3569

ARCTIC BLASTERS INC.  
SUNDRE, ALBERTA

403.638.3934 • ArcticBlaster.com

Valve Heaters for your Septic Truck

Heat the Valve,  

Not the Sewage

Arctic Valve Heaters

> No piping changes or welding 
needed on your truck.   

> For: 3", 4" or 6" MZ Lever Valves 

And: 4" or 6" Betts Valves   

> Developed by the inventor  

of the Arctic Blaster

And They Work!

> Thaws pipes above &  

below ground   
> Use on plastic, copper or ABS   
>Perfect for roof drains

F R A G R A N C E

F R A G R A N C E

SUMMER FRESH
FRAGRANCE

290 Alpha Drive, Pittsburgh PA 15238

PORTABLE SANITATION PRODUCTS 

800.556.0111
surco.com

New mess-free  
packets available!

Call to get your FREE sample

Portable Toilet

Deodorant

Surco®

BOOTH

1639

DREDGING & DEWATERING SERVICE

www.fluidtechnologyinc.com

(513) 241-1600

Fax (513) 756-1995
Fluid Technology, Inc.

• Municipal and Industrial • Digester and Lagoon Cleaning 

• Double Belt Filter Presses • Liner Repair & Replacement

Join A National Brand: www.RooterMan.com

Franchise Package $3,975

+

=Thank You!

meaty-delivery.com
833-777-8443

Delivered$199.99

Hand-selected Wisconsin 

sausage and jerky  

delivered in a 20-qt.

                     cooler.

COMPACT HD BINOCULARS

20 Quart Cooler

Size: 21.25 x 13.75 x 14.25

apacity: 30 cans no ic

$149.99

Small Handgun/Electronics Case

Large Handgun/Laptop Case

actical/AR Case

Rifle Case

Compound Bow Case

gun Case

Specs: 9”L x 8”W x 2”H, PVC Exterior, Floats

Specs: 16”L x 11.75”W x 2”H, PVC Exterior, Floats

Specs: 44”L x 14.25”W x 2”H,  

PVC Exterior, Floats

Specs: 48”L x 10.385”W x 2”H,  

PVC Exterior, Floats

Specs: 39”L x 18.5”W x 6”H,  

PVC Exterior, Floats

Specs: 54”L x 10”W x 2”H,  

PVC Exterior, Floats

35 Quart Cooler

Size: 22.5 x 16.25 x 16.25

apacity: 48 cans no ic

$179.99

45 Quart Cooler

Size: 27 x 16 x 16.25

apacity: 64 cans no ic

6  Quart Cooler

Size: 28.5 x 18.375 x 18

apacity: 95 cans no ic

$239.99

75 Quart  
Cooler

Size: 34.25 x 18.375 x 18

apacity:  
117 cans no ic

  $39.99                     $69.99

  $49.99                     $79.99

Standard Wat f: 

Submersible Wat f: $149.99

  $189.99
   $239.99

Standard Wat f: $99.99  Submersible Wat f:  $149.99

Standard Wat f: $99.99  Submersible Wat f:  $149.99

8 x 42 Binoculars

10 x 42 Binoculars

Specs: 5.3”H x 4.9”W,  

aterproof, Fog Proof, 

Roof Prism BAK4, 

Coated Lenses

Specs: 5.3”H x 4.9”W,  

aterproof, Fog Proof, 

Roof Prism BAK4, 

Coated Lenses

$189.99

HIGH PERFORMANCE C OLERS

ATING & WATERPRO

GUN & BOW CA

Durable Gear for Extreme Conditions

Shown in Snow

Shown in Surf

Shown in Sand

Shown in Sk

Shown in Slat

RUGIDGEAR.COM

Order online at:

Or call us to order toll free: 833-777-8443

Standard
Wat f:

Standard
Wat f:

Submersible 
Wat f:

Submersible 
Wat f:

Standard
Wat f:

Submersible 
Wat f:

FLAT RATE SHIPPING
ON ALL ORDERS

* Continental U.S. Only

http://www.pumper.com
http://www.fluidtechnologyinc.com
http://www.RooterMan.com
www.parkprocess.com
http://www.meaty-delivery.com
www.hotjetusa.com
www.surcopt.com
www.surco.com
www.arcticblaster.com
www.americanjetter.com
www.industrialodorcontrol.com
www.rooterman.com
www.mightyprobe.com
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BUSINESSES

Well-established, booming SW Florida busi-

ness for sale. From North Port to Marco Is-

land 900+ units on the street, 15 ADA, 30+ 

sinks, 20+ holding tanks, 7 trucks, 2 trailers. 

Many long-term construction customers, 

year-round event customers. Documented 

yearly growth. Only serious buyers need to 

inquire. Email office@ronsjons.com  (P03)

Septic tank cleaning business established 

in 1966 serves Northeast Pennsylvania’s 

Tri-County region of Columbia, Luzerne, 

and Lackawanna Counties. The business 

provides service to residential, commercial 

and municipal accounts. This turnkey op-

eration includes real estate with the ONLY 

PRIVATE DEP LICENSED MUNICIPAL WASTE 

TRANSFER FACILITY in Pennsylvania having 

a 10,000 gallon capacity, and three trucks: 

2,500/3,500/5,000-gallon capacity. Owner 

is willing to stay on for a period of time to as-

sist in the transition. For information contact 

stig75018@gmail.com. Serious inquiries 

only. (NDA) required.  (P01)

Well-established septic pumping and porta-

ble restroom rental business located in West 

Tennessee for sale. Contact Doug Starnes for 

details. getyourpottyon@icloud.com; 901-

872-0772  (P01)

Cooking oil processing plant. Includes 3 

tanks and low-pressure boiler. 2,000-gallon 

screened tank, 6,000-gallon cook tank with 

heating coils, 7,500-gallon finished product 

tank. $15,000. 443-235-5979  (P01)

National Grease Recycling Inc. Let us 

teach you how to recycle restaurant’s waste, 

fryer grease and oil (yellow grease) only. Big 

$. Over 30 years experience, will guide you 

through complete process from collection to 

processing to marketing to end users. Don’t 

lose your trap business to competitors that 

offer both services. We also buy cooking oil, 

unprocessed, anywhere in the country. Call 

for information. References available - many 

success stories. Dewey Walker, 813-756-

6121 or 813-758-2552. (PBM)

If you’re interested in selling your grease 

trap service, used cooking oil or other non-

haz wastewater disposal business, we’d like 

to hear from you! Liquid Environmental Solu-

tions is the nation’s largest liquid waste man-

agement company - providing service across 

the USA. Sell your business and enjoy retire-

ment or join us - we can always use great 

team members. Contact Brian Bidelspach: 

brian.bidelspach@liquidenviro.com or call 

602-206-3636.  (PBM)

Septic business for sale, New York water-

shed. Includes trucks and equipment. 20+ 

years with same phone number. $250,000. 

hacksaw12481@gmail.com  (PBM)

Septic Tank Service Business for Sale: 

Owner wishes to retire. Located in Cal-

lahan, FL (Nassau County) north of Jack-

sonville - fastest growing county in Florida. 

33 years in operation with loyal customer 

base. Includes: 1996 International 4900 

w/DT466E, 5-speed transmission, 2-speed 

axle. 2,500-gallon capacity truck. 302k 

miles, fresh in-frame, new transmission, 

excellent condition. 2000 Freightliner FL70 

w/8.3 Cummins diesel, 6-speed transmis-

sion. 2,400-gallon capacity truck. 198k 

miles, excellent condition. Also included: 

Complete DEP-approved lime stabiliza-

tion site and facility for land application. 

Owner will train and assist with licensing. 

For more information contact K.A. “Kenny” 

Farmer at 904-879-4701 or 904-545-0357; 

farmer613259@aol.com  (P01)

www.RooterMan.com. Franchises avail-

able with low flat fee. New concept. Visit  

website or call 1-800-700-8062. (PBM)

COMPUTER SOFTWARE

FreeSer v iceReminderSof tware .com, 

FreeSe r v i ceD i spa tchSo f tware . com,  

FreeRouteManagementSoftware.com.  

 (P01)

DEWATERING

Portable septic and grease receiving sta-
tions, dual-screen design. Screens that really 
work - simple, non-mechanical. Set it up any-
where. 208-790-8770 screencosystems.com 
sales@screencosystems.com  (PBM)

2016 Flo Trend 12-yard Sludge Mate trailer 

with polymer injection system. $70k new. In 

very good condition, works great. Lost my 

spot to dewater. $50,000. Will deliver for a fee. 

970-618-4828 text will send photos.  (P02)

Surplus Equipment Sale: Item 1: Mobile ro-
tary sludge thickener, $29,000. Item 2: Stain-
less steel 6,300-gallon thickened sludge land 
application tanker, $17,000. Contact Mark 
Scott at Mark@delta-pioneer.com  (P01)

2007 Flo Trend Sludge Mate 30-yard dewa-
tering box is designed to dewater: grease trap 
waste, septic tank waste, digester sludge, 
alum sludge. Also includes Polymate polymer 
mixing and injection system. Serious inquiries 
only, please. $28,900. Call Rite-Way Services: 
606-877-2670  (P01)

FOR SALE: Two (2) Andritz 2.2-meter belt 

presses, unused after complete refurbishing 

to Andritz factory specifications throughout. 

Dyer Equipment Co. 970-454-3784, Ault, CO 

or dyerequipment@aol.com  (P01)

DRAIN/SEWER
CLEANING EQUIPMENT

O’Brien jetter; locator; large and small cable 

drives; Scooter camera reels; Dark Horse 

mainline camera and miscellaneous parts. 

Asking $8,000. Located in Dickinson, ND. 

Email tjtomchuk@outlook.com for more in-

formation. (P01)

DRAINFIELD RESTORATION

New and used terralifts for sale starting at 

$20,000 used and $38,000 new. Financing 

available. Call John at AerraTech 413-298-

4272.  (PBM)

Terralifts - New and Used. Financing avail-

able for qualified buyers. For more infor-

mation call Dick Crane 800-223-2256 or 

aalco@tds.net for electronic brochure. www. 

youtube.com/watch?v=t8ApRUOasnY (PBM)

HAZARDOUS 
WASTE UNITS

1997 Ford LN9000 with Presvac 2,300-gal-
lon DOT-certified tank. Tank in great shape. 
Cummins with Fuller transmission. Just in-
spected, runs excellent. $25,500. KLM Com-
panies 617-909-9044  (PBM)

1994 Volvo WG64 with Presvac 3,300- 
gallon, two-compartment, DOT-certified tank 
tank (2,300/1,000). Cat 3406, 400hp with 
Fruitland 1200 vacuum pump. $27,500. KLM 
Companies 617-909-9044 (PBM)

New 3,200 U.S. gallon, carbon steel, 
D.O.T. 412. Full-opening rear door, dump-
type unit with a PV750 pump mounted on 
a 2019 Peterbilt 348 cab & chassis with 
automatic transmission. (Stock# 13814) 

www.vacuumsalesinc.com (888) VAC-

UNIT (822-8648)  (PBM)

2004 Sterling cab & chassis with a carbon-
steel Presvac 3,000 U.S. gallon, DOT 412, 
full-open rear door, dump-type vacuum 
tank and Wittig RFL100 vacuum pump. 

(Stock# 8717V) www.VacuumSalesInc.com 

(888) VAC-UNIT (822-8648) (PBM)

1984 Mack R686ST with a 1999 Keith Huber 

Dominator 3,000-gallon carbon-steel, dump 

type, DOT, vacuum tank unit. (Stock# 1165C) 

www.VacuumSalesInc.com (888) VAC-

UNIT (822-8648)  (PBM)

1997 Ford cab and chassis with a 3,500 U.S. 

gallon, carbon steel, DOT-certified vacuum 

tank. Dump type with full-open rear door 

and a Masport HXL400WV vacuum-pres-

sure pump. (Stock# 1829V) www.Vacuum 

SalesInc.com (888) VAC-UNIT (822-

8648)  (PBM)

JET VACS

2004 Vac-Con sewer combination. 

International 7400 DT530, many new 

parts. 9-yard body, 3-stage fan. Origi-

nal owner. Garage kept. Ready to work. 

........................................ $85,000 OBO

Contact Ken 410-984-0101 

khatfield@hatfieldsequipment.com

P01

Jack Doheny Supplies Inc. offers a full range 

of late model combo units and DOT industrial 

vacuum loaders. Call us @1-800-3DOHENY. 

 (PBM)

JETTERS-TRAILER

PBM

The Industry’s Most Versatile Trailer 

Jetter! Model# HJ2TA1030HW, tandem 

axle trailer, 35 hp Vanguard 10 gpm @ 3,850 

psi, 325-gallon water tank, 300' hose, Gen-

eral pump. Fully loaded! List $36,995. 

On sale for $32,995.

800-213-3272,
www.hotjetusa.com

LEASE/FINANCING

Quick and easy financing for new or used 

equipment — without all the headaches. 

Credit is not an issue. We have working 

capital available for commercial equip-

ment purchases $10,000 to $2,000,000. 

BSG Services - Call 866-259-5370 or email 

bsgfin@earthlink.net (PBM)
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Pumper 
AVERAGE MONTHLY

CIRCULATION REACHES

23,000+ 
READERS!

Submit your classified ad online!
www.pumper.com/classifieds/place_ad

see photos in color at www.pumper.com

classif 
ieds
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Western Equipment Finance, a bank-

owned direct lender, is committed to con-

tinuing to help you prosper. All equipment 

types, new or used; we have the best rates 

and terms you deserve. App-Only Financ-

ing and credit decisions within an hour. Call 

the team you can trust, Jim Stekl at West-

ern Equipment Finance 701-665-1647. 

jim.stekl@westernequipmentfinance.com  (PBM)

PORTABLE RESTROOMS

60 PolyPortables units, blue/white. 

Photo taken 11/04/18. $310 ea. 1998 

Isuzu, runs, 600/200. $10,000. Florida 

panhandle.

Contact Don 850-653-6745 

or dvwillson@outlook.com P02

4,000 used portable restrooms for sale. Up-

dating our fleet to the new Zenith portable 

restrooms from Sansom Industries. Prices 

range from $125 - $325. Call Jim Reisinger 

@ 314-776-4000.  (PBM)

250 Two-tone grey PolyPortables Integras. 

All in excellent, rentable condition. WILL NOT 

LAST! $200 per unit. Call 800-634-2085 

NY  (P03)

Business Opportunity! Easily relocatable 

military-grade tactical and mobile sanitation 

product. Plenty of room for growth and seller 

financing available. Asking $400,000. Please 

contact Ann @ 801-910-4897 for more in-

formation.  (P01)

Business Opportunity! Newly issued patent 

related to a portable toilet system. https://

www.bizbuysell.com/listings/Profile/Preview. 

aspx?q=1479511&l_ibwlp=1. Contact Ann 

@ 801-910-4897 for more details.  (P01)

PORTABLE RESTROOM 
TRAILERS

Two (2) 8' Jag Porta-Lisa, one (1) 15' Jag 

4-station, two (2) Jag 24' 8-station. All re-

stroom trailers still in great rental condition. 

Call for more details and pricing. Pictures 

available upon request. Contact Bruce at 

631-767-9404. (P01)

2001 Keith Huber International pump truck. 

2 Decons, 28' Tonto, 18' Royal, 2001 ASCI, 

16' Presidential, 26' Presidential, portable toi-

let hauler trailers. 315-437-1291, NY. (PBM)

3 luxury restroom trailers for sale. 

12-stall 42’ luxury restroom trailer, 5 

mens, 6 womens, 1 family room/handi-

cap. 8-stall 24’ luxury restroom trailer, 

4 womens, 4 mens. 2-stall 14’ luxury 

restroom trailer (unfinished). Designed 

with all the comforts of an upscale 

bathroom. Features include ac/heat, 

freshwater flushing, porcelain toilets, 

urinals, mirrored vanity counters, and 

ceiling-mounted exhaust fans. These 

portable luxury restrooms/restroom 

trailers are perfect for hosting anything 

from a backyard get together, to large 

celebrations like weddings, graduations, 

concerts, festivals, community events, 

and more. These units can accommo-

date any occasion. Asking $43,000 OBO 

for all 3 trailers. Please call for more pic-

tures or questions you may have.

218-736-6772, MN P01

PORTABLE RESTROOM 
TRUCKS

2014 Ford F550, gas V10, 102,000 
miles. Satellite 950 pump unit 650/300. 
HotShift PTO with a Masort HXL4 vacu-
um pump and DC 10 water pump. Very 
nice condition, ready to work.    $32,000

Call 419-466-1349, TX P01

2008 Sterling Acterra, Mercedes 
diesel engine, automatic transmission. 
Air brakes, AM-FM radio, air condition-
ing. Masport pump, 1,100-gallon waste 
600-gallon freshwater tank capacity. 
117,222 Miles. Runs great and in good 
condition.  ...............................  $30,000

Call 608-697-5336 

or 608-742-2648, WI P02

Three (3) pumper trucks for sale w/

tanks: 2005 Ford F750, Cat C-7 diesel 
with 350 fresh/750 waste tank. 120,000 
miles. $55,000 (pictured). 1990 Interna-
tional with 5.9 L6 diesel and 150/300 
tank, 165,000 miles. $15,500. 2007 
Ford F450 with a 6.0 L V-8 diesel and 
200/350 tank, 130,000 miles. $19,500. 
Please call or email with any questions 
or for more information.

217-344-5004, IL 

ipt-info@gullifordservices.com
P01

2012 Hino 268 auto/air with Keith Hu-
ber Princess 1,200-gallon waste/350-
gallon water, Masport HXL75 vacuum 
pump, PTO HotShift, Burks DC10 water 
pump, 2-unit carrier. Clean cab. 120,000 
miles.  ....................................  $39,000

419-466-1349, OH P01

1990 International 7100 for sale with 
a 2004 T-Line 775/300 steel tank. This 
truck has a liftgate and platform large 
enough for two stand units or one handi-
cap portable toilet. Truck has a DT-466 
and an Allison automatic in it. The Bat-
tioni MEC 4000 pump is powered by a 
13hp Honda.  ................... $22,000 OBO

Call 920-726-4101, WI

or email mncp@lakefield.net

P01

2007 Isuzu NNR, 975/375 split, Progressive 

aluminum tank, Masport HXL4V pump, DC10 

washdown pump, dual side service. 285,000 

miles. Top half engine rebuilt @ 210,000 

miles. Runs good, all records available. 

Photos available. $22,000. 815-877-9770; 

portajohn@portajohn1.com  (P02)

2007 International, non-CDL. DT466 
(not MaxxForce), air brakes, automatic. 
FlowMark system brand-new in 2015. 
2,000-gallon tank (1500/500). Restroom 
carrier.  .................................... $34,500

979-525-6319, TX P01

NEW 2017 Dodge 4500 4x4, gas, 9 ft. 

flatbed. 77 miles. New aluminum tank, 

630w/300f, new Masport HXL2 vac 

pump, Honda engine drive.

Call JR @ 720-253-8014, CO PBM

1993 Isuzu NRR portable toilet truck, 
400 waste/400 water, Conde vacuum 
pump, DC-10 washdown pump, 2-unit 
carrier gate. 288k miles, 6-cylinder 
diesel. Great running truck, all tires less 
than 1 year old .......................... $7,950

662-285-8531, MS P01

2005 Ford F350 XLT 6.0 diesel, auto, red. PW, 

AC. 600 waste, 250 fresh, Masport pump, alu-

minum tool boxes, side troughs, hauls toilets 

on rear bumper. 227,000 miles. Can email 

pictures. $14,500. 989-379-3054  (P01)

2004 Ford F550 6.0 Diesel: In use, new truck 

ordered. 99,300 miles. New Masport HXL4V 

pump, new cast-iron water pump. 500 

waste/400 fresh steel tank, 2-toilet carrier 

rack. $26,500. 336-625-6374, NC  (P01)

2000 Ford F450, 7.3 diesel, manual trans-

mission. 700-gallon tank (250/450), 2-unit 

carrier. 184k miles, original owner. $12,000. 

507-210-1722  (P01)
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PORTABLE RESTROOM 
TRUCKS

(2) 2006 Isuzu NQR 500/300. 2006 GMC 

cab-over 500/300. 2004 Isuzu 900/300. 

All for sale, updating my fleet. $12,500 

each. Call or text for more info and pictures. 

570-656-8483   (P01)

2014 International pump truck, Flow-

Mark aluminum 1,850-gallon tank, 62,000 

miles, $85,000; 2007 International 4300 

1,350-gallon, 265,000 miles, $37,500. 256-

757-9900 or www.pbsos.com  (PBM)

2018 Hino 268A cab & chassis, 25,950 

GVW with a new 1,600-gallon portable 

toilet service unit. (Stock# 13762) www. 

VacuumSalesInc.com (888) VAC-UNIT 

(822-8648) (PBM)

2008 Ford F550 cab & chassis with an alu-

minum 1,160 U.S. gallon, 3-compartment 

(130 – 670 – 360) PTS unit and Masport 

vacuum pump. (Stock# 1661V) www. 

VacuumSalesInc.com (888) VAC-UNIT 

(822-8648)  (PBM)

2008 Ford F550 cab & chassis with an alumi-

num 1,100 U.S. gallon,2-compartment (750 

– 350) PTS unit and Masport vacuum pump. 

(Stock# 6618V) www.VacuumSalesInc.

com (888) VAC-UNIT (822-8648)  (PBM)

PORTABLE SHOWER 
TRAILERS

Attention large outdoor events promoters 

and seasonal campgrounds requiring show-

ers, sinks and hot water availability: FOR 

SALE: Two (2) 40-ft. shower containers. 14 

shower heads per container, handicap ac-

cessible. Trailer and accessories included. 

For pictures go to www.candsshowers.com. 

712-428-6143 or cell 712-880-1250. (PBM)

POSITIONS AVAILABLE

GapVax, Inc., a nationally recognized manu-
facturing business, is seeking a talented, 
highly motivated individual to fill a full-time 
Sales Position in the Midwest (Iowa based 
preferred) region. GapVax is the leading man-
ufacturer of industrial and municipal vacuum 
units and hydroexcavation units in the United 
States. We provide the most reliable, com-
prehensive, and efficient mobile vacuum 
units in the industrial and municipal markets. 
Specifications of the position are listed on our 
website, www.gapvax.com, click on the Now 
Hiring link in the left hand column. Send re-
sumes to or betty@gapvax.com or 575 Cen-
tral Avenue, Johnstown, PA 15902. (PBM)

PUMPS

New, used & rebuilt pumps, tanks and parts. 

Fruitland, Masport, Challenger, Moro, Conde, 

Jurop, Roper. Oklahoma-based for 25 yrs. 

FOR ALL YOUR TANK TRUCK NEEDS. 866-

735-7327  (P01)

Buy & Sell all makes and models, new & used 

vacuum pumps, blowers, high-pressure wa-

ter pumps, new and good used replacement 

parts. Buy discounted pumps online 24/7. Call 

us for a current inventory list. www.Vacuum 

SalesInc.com, (888) VAC-UNIT (822-8648)

 (PBM)

RENTAL EQUIPMENT

Liquid vacs, wet/dry industrial vacs, combi-

nation jetter/vacs, vacuum street sweeper & 

catch basin cleaner, truck & trailer mount-

ed jetters. All available for daily, weekly, 

monthly, and yearly rentals. VSI Rent-

als, LLC, (888) VAC-UNIT (822-8648) 

www.vsirentalsllc.com (PBM)

2016 Acro Vacuum Trailer: Stainless steel 
6,000 gallon, DOT certified double conical 
with air-ride suspension. Aluminum wheels 
all positions, full hose trays, OSHA walkways 
and railings. Vacuum pump option either hy-
draulic or self-contained. KLM Rentals, Inc. 
617-909-9044  (PBM)

ROLL-OFF TRAILERS

2001 ESP Roll-off trailer: Two (2) container 

roll-off trailer good brakes, tires, frame. etc. 

KLM Companies 617-909-9044  (PBM)

SEPTIC TRUCKS

2017 Kenworth T880, 4,500-gallon 

tank (200-gallon fresh, 4,300-gallon 

waste), 103k miles. 450hp diesel en-

gine, Ultrashift automatic. Telescopic 

hoist, hydraulic-operated vibrator and 

full-open rear door. TSI 870 vacuum 

pump, high-pressure jetter pump 

(10gpm, 2,500psi). ...............  $175,000

Call Zeb 850-826-2982, FL P01

2004 Kenworth T300: 220k miles, manual 

transmission, New 11R/22.5 tires, new brakes 

and drums. Current DOT. 33k GVW. 2,500-gal-

lon vacuum tank with a Masport HXL400 

pump. Heated valves, LED lights, fresh paint. 

Pictures upon request. Delivery available. 

$38,000. Call or text 734-777-0390.  (P01)

2007 International 4300: VIN: 1HTMM 

AAM47H386725; GVW: 25,900. Eaton 

6-speed manual, DT466 engine, 245k 

miles. Used cab & chassis. NEW 2,000- 

gallon tank with 2 internal baffles (non-

DOT/Code tank). (2) 4" suction (1 high 

rise) ports, (1) 6” discharge. Low-Pro 

primary, 12-gallon cyclone second-

ary. New Jurop R260 vacuum/pres-

sure pump & PTO. Interior refurbished. 

Spray-on liner bottom portion of tank. 

Steel 1/4” hose trays, LED tank lighting. 

Tank & pump carry 2-year manufac-

turer’s warranty (Stephenson Specialty). 

This is a used cab & chassis. Chassis is 

as is. My son decided he would rather 

go to college than to drive a honey wag-

on! My loss, your gain! Pumped maybe 

30 tanks since May 2018. $49,900. 

Call Joe in San Marcos, TX:

512-774-5094 P01

2018 International, 350 Cummins, 

10-speed manual, 17,000 miles. 

4,000-gallon Imperial tank, Challenger 

4307 blower. Heated valves, see-level 

gauges. Like-new condition.   $150,000

443-235-5979 P01

2000 Volvo w/Cummins engine, Eaton 

transmission, steerable drop axle. 

2010 4,000-gallon steel tank (hardly 

used). NVE pump, heated valves. Sand-

blasted & repainted truck, frame, and 

tank (just to change color). This truck/

tank is in GREAT condition and is work-

ready. Can deliver to the WWETT Show. 

...........................  Asking $39,000 OBO 

Call/text 330-360-9200, OH P01

2007 Sterling, 260hp Mercedes pre- 

emissions, 201,000 miles. Imperial 

2,500-gallon vacuum tank, Masport 

W400 vacuum pump  .............  $43,000

443-235-5979 P01

1992 International 4900 6x6, 203k 

miles. Masport HXL400W pump, heated 

valves. 3,200-gallon tank, 60-gallon 

freshwater tank. Portajohn rear bum-

per. (6) 40 ft. x 3" hoses, aluminum 

tool boxes, air-ride seat. Very clean and 

well-maintained truck.  ..........  $35,000

Chuck 269-729-4009, MI P01

2001 Mack RD690S 80 bbl. vacuum 

truck, Fruitland RCF500 pump (fresh re-

build), 165,727 miles, 5,487 hrs. 50-gal-

lon freshwater tank with pump and 50' 

hose. EM7-300 engine, MaxiTorque 

transmission, new Valair clutch. 2” and 

3" hoses. Truck is operational, equipped 

and ready for work.  ................. $40,000

361-772-8784, TX 

robert@broadoaktx.com P01

2007 Sterling LT9513, 450hp Mercedes, 

10-speed, red. PW, AC, air ride. 18,000 front 

axle, 44,000 rear axles. 3,600-gallon, NVE 

367 pump, aluminum tool boxes. 270,000 

miles. Heavy-duty truck. Can email pictures. 

$67,500. 989-379-3054  (P01)

1995 Freightliner FL70 septic truck with 

89,965 miles. 2,500-gallon tank. 6-speed 

manual with Cummins 5.9 diesel. Newer 

Masport pump. Asking $34,500 OBO. 

Contact Jeff at 217-224-1932 or email 

midwestserviceent@gmail.com (can email 

pictures).  (P01)
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1995 Mack: This truck has a 4,000-gal-

lon aluminum tank and jetter with 

300-gallon freshwater tank. It needs a 

transmission and clutch.  ......... $19,000

561-302-7195, FL P03

2006 International, 2,500-gallon Ad-

vanced pump tank, automatic transmis-

sion, 150 ft. hose, 200,000 miles. Ex-

cellent condition. Located in Monroe, MI  

 ............................................. $50,000.

Gerry Noble 734-735-3270 P01

2004 Mack MR cab-over bulk hauler. 
Liquid automatic transmission, 20,000 
lbs. front axle, 30,000 lbs. rear axle. 
GVW – 49,000 lbs. 3,000-gallon capac-
ity aluminum tank, Gardner Denver RFL 
80 PTO pump – less than 500 hours on 
rebuilt pump.  ........................  $63,500

justin@meyersenv.com, NY P01

Selling septic trucks and a septic tank stake 

truck with 16-unit carry capacity - $12,000. 

1,100-gallon capacity International septic 

truck - $9,500. Location: Brighton, Michigan. 

Call 810-217-4639, ask for Bart.  (P01)

2006 International, 6-speed manual trans-

mission, 2,500-gallon capacity tank, 3-inch 

pump hose. $57,900. Orlando, FL. 407-296-

5799; Shpangels@gmail.com  (P01)

2014 International 4300, under CDL. 

DT466 diesel, auto., 128k miles. NEW 

1,800-gallon tank and Masport  pump.

Call JR @ 720-253-8014, CO PBM

2001 Sterling Acterra, 191,519 miles, 
manual. 2,150-gallon tank. Located SE 
Pennsylvania ................... $27,000 OBO

Contact Mark 

mark831@hotmail.com P02

2007 International 8600, Cummins 
ISX, 370hp, 10-speed, 342k miles. New 
2,500-gallon steel tank, new pump. 
...............................................  $43,500

Call 305-835-9030 

or 786-908-5436 P01

1995 Freightliner with a 2014 3,500- 

gallon tank in excellent condition over-

all. Good pump and rubber. M11 motor 

with a 10-speed Eaton/Fuller transmis-

sion. 369,000 original miles. Located 

in California, may be able to deliver to 

any state. Can not operate in California 

– does not comply with California emis-

sions regulations.

Call Martin 805-276-5516 P01

2011 Mack Vision vacuum septic/

sewer truck. Mack MP7, 365hp. Eaton/

Fuller Autoshift with clutch, cruise con-

trol. 455,919 miles. 3,600-gallon alumi-

num septic tank.  .................... $89,000

Call 786-236-7108 

or 786-302-4989, FL P01

2002 Sterling Acterra septic truck, 
330hp, 3,600-gallon aluminum tank, re-
built NVE 506 Challenger vacuum pump. 
275,243 miles.  ......................  $36,000

Eric 570-336-1088, PA 

ericsorg@rotorooterservices.com

P03

2007 Freightliner M2 with Cat C-7, 

Allison 3000RDS automatic 220k miles, 

non-CDL. 2,300-gallon tank with 3" in-

let and 6" outlet, 300' of 3" hose. Crust-

Buster mounted on bed. Spare Jurop 

RV360 vacuum pump still on pallet from 

manufacturer.  ........................ $45,000

314-608-2457, MO P01

2010 International 8600, Cummins, 
10-speed, Eaton Fuller, 290,000 miles. 
New 2,500-gallon carbon-steel tank, 
new Jurop pump, 360cfm. New tires all 
around.  ..................................  $49,900

Call 305-835-9030 

or 786-908-5436 P01

Vacuum/Pump Truck for Sale: 2013 

Freightliner Cascadia 125 DD15 455hp 

diesel. Mileage: 480,001. 10-speed 

automatic Ultrashift transmission. Air-

ride suspension. Extended frame. New 

13,500-pound pusher axle. New bottom 

mount 125% PTO. Complete overhaul 

on a NVE Challenger 607 vacuum and 

pressure pump including machining the 

bore. New Kevlar veins, bearings, seals, 

gaskets, oil lines, fill tank, flush tank. 

1/4”-thick 4,200-gallon steel reinforced 

tank with liner. New 3” hoses. $109,500

Bryan 479-806-0151, AR P01

1996 GMC, 2,300-gallon tank, gas, 

airbrakes, 5&2 transmission. All brand-

new hoses. Working daily. Great starter 

or backup truck.  ...................  $12,000

Dave 612-221-6355, MN P01

Thanks California, forced to sell good truck. 

1994 International pumper truck, 2,090 

gallons. Well maintained. Asking $15,000. 

I can text or email picture. Contact Cindy 

559-804-9152  (P01)

2008 Sterling, 182k miles, Cummins, 26k 

lb. GVWR, automatic transmission. New 

1,870-gallon steel tank, new pump. Dual fuel 

tanks, air ride, single axle. Ready to work. 

$46,500. Arkansas. Caleb 281-914-1192. 

Shipping, financing.  (P01)

2007 33k Freightliner 1,800-gallon septic 

tank truck. All service records. 188k total 

miles. 20k miles on brand-new engine and 

turbo. Two tool boxes as well as two side 

trays. Truck is ready for work! $45,000. 

225-718-2997  (P01)

2011 International MaxxForce 7 DuraStar for 

sale, 107,174 miles. Equipped with the fol-

lowing: Jurop vacuum pump, portable toilet 

rack, 2,200-gallon tank, 1.5 hp freshwater 

pump, new batteries. $60,000. Also for sale 

is a 1998 International DT466 with 278,000 

miles. Equipped with a vacuum pump, 

1,600-gallon tank and portable toilet rack. 

$12,000. For more info or pictures please 

call/text Brian at 903-221-3936.  (P01)
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SEPTIC TRUCKS

For sale: 2007 International with a 2014 

Imperial 3,400-gallon steel tank. Truck built 

Imperial Industries for V&H Truck in 2014. 

Currently in daily use. New 10-speed manual 

transmission this summer, heated valves, 

NVE 607 pump. Tires and brakes in good 

condition. New truck coming in January, so it 

is available right away. Asking $43,500 OBO. 

Pictures upon request. Call 715-570-6142 or 

email garrison@wctc.net  (P01)

2007 International 4300, 157k miles on pre-

emission DT466. New 2,500-gallon steel 

tank, new pump. Single axle, 33k lb. GVWR. 

Ready to work. $48,400. Caleb 281-914-

1192. Arkansas. Shipping, Financing. Pics 

available.  (P01)

2002 Ford F750 XLT, 2,500-gallon aluminum 

tank, NVE vacuum pump. New vanes and 

bearings. Good working order. $35,000. 715-

760-1025; Darrellsseptic@gmail.com   (P01)

2012 International 4300, 33,000 GVW, 

DT466, 245hp, Ultrashift automatic. NEW 

2,500-gallon steel or aluminum vac tank - 

your choice. New Fruitland vac pump. Call JR 

@ 720-253-8014, CO.  (PBM)

1995 Ford L8000 cab & chassis with a 3,300 

U.S. gallon Keith Huber Dominator, carbon steel. 

Full-opening rear door, dump-type unit with a 

Becker 440 vacuum pump. (Stock# 2507C) 

www.VacuumSalesInc.com (888) VAC-

UNIT (822-8648)  (PBM)

1999 Sterling L9000 tri-axle cab & chas-

sis with a 4,000 U.S. gallon Keith Huber 

Dominator, two compartment (500 water 

– 3,500 waste) C/S. Full-opening rear door, 

dump-type unit with a Becker 440 vacuum 

pump and jetting system. (Stock# 3408C) 

www.VacuumSalesInc.com (888) VAC-

UNIT (822-8648)  (PBM)

New 4,000 U.S. gallon, aluminum, vacuum-

pressure tank mounted on a 2019 Peterbilt 

348 cab & chassis with NVE Challenger 866 

fan-cooled vacuum pump. (Stock# 13789) 

www.VacuumSalesInc.com (888) VAC-

UNIT (822-8648)  (PBM)

New 4,000 U.S. gallon, aluminum vacuum-

pressure tank mounted on a 2019 Freight-

liner M2-106 cab & chassis with an NVE 

877 fan-cooled pump. (Stock# 13796) 

www.VacuumSalesInc.com (888) VAC-

UNIT (822-8648)  (PBM)

New 4,800 U.S. gallon, aluminum, vacuum-

pressure tank mounted on a 2019 Volvo 

VHD tri-axle cab & chassis with an NVE 866 

fan-cooled vacuum pump. (Stock# 13796) 

www.VacuumSalesInc.com (888) VAC-

UNIT (822-8648)  (PBM)

New 5,000 U.S. gallon, aluminum vacuum-

pressure tank mounted on a 2019 Volvo 

VHD tri-axle cab & chassis with an NVE 

4310 PD blower package. (Stock# 13796) 

www.VacuumSalesInc.com (888) VAC-

UNIT (822-8648)   (PBM)

2010 Ford F750 with a Presvac 2,300-gallon 

c/s tank and Masport pump. (Stock# 0764C) 

www.VacuumSalesInc.com (888) VAC-

UNIT (822-8648)  (PBM)

1997 Mack RD688S tri-axle cab & chassis 

with a 4,500-gallon aluminum vacuum tank 

and Wittig RFL100 pump package – coming in 

September. (Stock# 3130V) www.Vacuum 

SalesInc.com (888) VAC-UNIT (822-

8648) (PBM)

2005 Western Star 4900 tri-axle cab & chas-

sis with a 5,000-gallon carbon-steel vacuum 

tank & Masport HXL20WV pump package 

– coming in September. (Stock# 7347V) 

www.VacuumSalesInc.com (888) VAC-

UNIT (822-8648)  (PBM)

2004 Freightliner M2-106 with a Presvac 

1,500-gallon carbon-steel vacuum tank and 

Masport HXL400WV pump. (Stock# 4468C) 

www.VacuumSalesInc.com (888) VAC-

UNIT (822-8648)  (PBM)

SERVICE/REPAIR

Dynamic Repairs - Inspection Camera 

Repairs: 48 hour turn-around time. General 

Wire, Ratech, Ridgid, Electric Eel, Gator Cams, 

Insight Vision, Vision Intruders. Quality service 

on all brands. Rental equipment available. 

For more info call Jack at 973-478-0893. 

Lodi, NJ. www.dynamicrepairs.biz (PBM)

SLIDE-IN UNITS

2012 Kee-Vac 300SC. Tank is in great shape 

and ready for use. Slide-in tank is 300 gal-

lons waste, 150 gallons fresh. 5.5hp Honda 

electric-start motor, Conde Super6 vacuum/

pressure pump. Please call 954-658-1974 

for more information.  (P01)

TANKS

Tanks in stock, ready to ship out or let 
us install it for you. Restroom, septic, 
grease in stock with mounting kits.

Call 888-6VACTANK today! PBM

Frac Tanks from Geneva Equipment. 
Financing available! Delivered to your
door! Perfect for: Portable sanitation 
storage; Dewatering; Wastewater storage 
and treatment; Hydroexcavation; Storm-
water runoff. Geneva Equipment has 
1,000+ frac tanks available, epoxy lined 
and EPA compliant.

Call 855-202-7872
 or sales@genevaequipment.com

      www.genevaequipment.com  P01

New 2,000- to 2,500-gallon aluminum 

tanks with lights; New 1,800- to 2,500- 

gallon steel tanks with lights. In stock, 

ready to ship. New and used CDL and 

non-CDL trucks available.

Call JR @ 720-253-8014, CO

 or Mike @ 303-478-4796 PBM

Vacuum Tanks - New: 800- to 5,000- 

gallon tanks available. 3,600-gallon tanks – 

$14,000. 2,500-gallon tanks – $12,000. 

Delivery available. Contact Jerry: 800-721-

2774; JEagleTanks@yahoo.com  (PBM)

TOOLS

T&T Tools, Probes, Hooks: Probes feature 

steel shafts with threaded and hardened tips. 

The insulated Mighty Probe™ tested to 

50,000 volts. Top Poppers™ open manhole 

covers easily. Free catalog.  www.TandT 

tools.com. Phone 800-521-6893. (PBM)

Crust Busters: Portable, lightweight ma-

chine, guaranteed to mix up septic tanks and 

grease traps! Save time and money! www.

crustbusters.com, 1-888-878-2296. (PBM)
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TOYS
Septic pumper and vacuum die-cast toy 

trucks: In your choice of colors and logos, 

several cabs available. Call 877-450-2100, 

write to Granite State Collectibles, PO Box 

440, New Ipswich, NH 03071; or www.

granitestatecollectibles.com. (PBM)

TRAILERS-
VACUUM/TANKER

Imperial Vacuum Trailers: In stock, 
6,000- and 6,300-gallon aluminum single-
compartment Imperial vacuum trailers.

Call Kyle
800-558-2945 Ext. 424 PBM

TRUCKS – MISC.

2004 International DT530 300hp 
vacuum truck, 245,774 miles, 10-speed 
Eaton-Fuller transmission, Masport 
pump, 2,500-gallon steel tank. 36" 
manway, 6" dump, rear and passenger 
side inlet ports, heated collars. Heavy-
duty bumper w/pintle hookup, 7-way 
electric plug. New turbo, freshly paint-
ed, new toolbox. Rear work lights, air-
bag suspension, cruise control, power 
windows & locks, heated mirrors, air 
ride seat, radio.  .....................  $36,000

518-842-1540, NY P01

Two (2) 2004 International 7500 

dual-axle pump trucks. Pre-emissions. 
Both trucks had engines rebuilt within 
the last 2 years, well maintained. NVE 
Challenger vacuum pumps replaced 
within last 3 years. 3,600-gallon alu-
minum tanks and Allison AUTOMATIC 
transmissions! See-level indicators 
and 9-30ft. hoses included with each. 
$45,950 OBO per truck. Will sell indi-
vidually or package deal.

Call Jim 847-343-5068, IL P01

2005 GMC C7500 vacuum truck, C7 
engine, Allison automatic transmission. 
UNDER CDL. 1,800-gallon waste tank 
and 400-gallon freshwater tank. 219k 
miles.  .................................... $40,000

Contact BJ at 903-309-7466 

or Erik at 903-424-8033, FL P01

VACUUM LOADERS

2000 Peterbilt 320 Vac-Con combo 
cleaner. 52,655 miles. 6-yard debris 
tank recently refurbished. 2,000psi 
pump @ 80gpm. Swiveling reel on 
front, hydraulic assist. Call for questions 
or more information.  ...... $45,000 OBO

Joe 480-220-1231 P01

PRICES REDUCED! MUST SELL! 1999 In-

ternational Guzzler vacuum excavator: 

Totally refurbished, purchased new for Big 

Dig Project. 27" blower, CAT engine, auto re-

mote. Special noise-suppression equipment. 

Tri-axle. High-pressure wash-down system 

- 300-gallon water tank. $50,500 OBO. Also 

available 1997 Ford Guzzler vacuum exca-

vator - same features as 1999 International. 

No washdown system. $45,000 OBO. Call 

617-908-1629. (P01)

WANTED
I am interested in purchasing a septic busi-

ness - Oregon or Washington state. Contact 

Rick at 360-521-5765.  (P02)

Looking for slide-in unit for servicing por-

table toilets – all sizes and shapes consid-

ered. Also looking for toilets, handwashing 

units. etc. Email josh@jsblandservices.com 

or 316-393-4145 text or voice.  (P01)

Buying COTTA gearboxes. All types - work-

ing or not. Email part number or description 

to cores@cotta.com, or call 608-368-5600.  

 (P02)

Wanted to Buy: Vactor 2100s and late model 

Guzzlers. Cash. Phone 800-336-4369. (PBM)

SOLD
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Powervac 6400
> 16 Cubic Yard Tank

> Carbon Steel Construction

> 6400 CFM, 28" HG

> Fruitland RCF500  

Pressure Off Pump

> Application: Plant Maintenance

Hydro X 5300 
> 15 Cubic Yard Debris Tank  

Carbon Steel

> 1200 US Gallon Water Tank SS 304

> 5300 CFM Blower, 28" HG

> Water Pump, Adjustable Flow  

& Pressure

> Up to: 18 GPM & 3500 PSI

> 660,000 BTU Burner

> Acoustic Enclosure

> Winterization Package

> Application: Hydro Excavation

BOOTH
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www.presvac.com



