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EZ Plumb Engine Drive System

Simplify your Installation - Saving you more Money!
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Vacuum & pressure relief valves
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Pre-filter with washable filter
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Bio-Products, Packaging and Marketing Experts

1-800-223-3083

FREE Private Labeling  •  Root Control
Septic Solutions  •  Grease Solutions  •  Drainfield Solutions

Or text to 920-288-2847  

Click on Contractors Page:
www.lenzyme.com

Customer’s ask for

Monthly Treatments
Drainfi eld

Rejuvenation Kits 

Customers want it!
You need it!

Check out the video now for a limited time:
www.ritam.com/proof1

Do less and accomplish more!
(Without replacing any existing software!)

Ritam Technologies, LLC - Summit Array of software

http://www.lenzyme.com
http://www.ritam.com/proof1
www.oakmontfinance.com
www.lenzyme.com
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King’s Sanitary Service traded portable restrooms for a 
combination truck in search of profitable municipal and 
hydroexcavation work in northeast Ohio communities

ON THE COVER: Rex King Jr., owner of King’s Sanitary Service, is always looking 
for a more profitable workload, which prompted him to swap portable restrooms for 
municipal work and hydroexcavation. He is shown with a 2017 Western Star vacuum 
truck built out by FlowMark and using an NVE pump. (Photo by Amy Voigt)
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T he residential housing market has been picking up steam in recent 
years following the real estate-induced recession that rocked the U.S. 
almost a decade ago. This creates more opportunities for expert ser-

vices needed by buyers and sellers as they step out and make the biggest 
purchases of their lives.

An area that remains underserved is qualified septic system inspec-
tions, and I’m sure you’ve seen evidence of this vacuum of expertise first-
hand from the homebuyer’s perspective. No doubt at some point you have 
been the bearer of bad news to an unsuspecting new homeowner facing a 
costly system failure.

There’s nothing quite so heartbreaking as a young couple, excited to 
move into their first house, only to find out they’re going to be another $10,000 
in debt to replace a drainfield or crumbling septic tank. A recent Q&A story 
from syndicated House Detective columnist Barry Stone showed a great ex-
ample of how homeowners need the help of septic service professionals.

 
SEPTIC PRO NEEDED

“Last summer we moved from the city to the country and bought our 
first house with a septic system,” wrote a reader. “A month after we moved in, 
both toilets overflowed onto the floor. That’s when we learned the septic sys-
tem was installed without a permit, and replacement … would cost $8,000. 
We asked our home inspector why he did not discover this problem and he 
said septic systems are not included in a home inspection. How can some-
thing as basic as sewage disposal not be part of a thorough inspection?”

Stone explained that septic systems are belowground and inaccessible 
to the general home inspector, and therefore not evaluated in a standard in-
spection. Because the septic tank must be pumped and other underground 
components must be carefully examined, Stone said a proper onsite inspec-
tion can only be performed by a septic service contractor.

“Homebuyers from the city are often unaware of this, being accustomed 
to the convenience of municipal sewers,” he wrote. “Buying a rural property 
without a thorough septic evaluation is a major gamble and can have costly 
consequences. When a septic system stops working, the only thing that goes 
down the drain is money.”

Stone was speaking to this befuddled homeowner and the general 
readership of homebuyers and sellers. But the message should be coming 
through loud and clear to pumpers as well: If you’re not providing real es-
tate inspections, you’re not offering complete service to septic system users 
and you’re not maximizing your revenue potential. As it turns out, home-
owners are sorely in need of your expertise and, in turn, you could always 
use more income.

And as a side benefit to pumpers, educating customers and preventing 
disasters are great ways to build solid business relationships that pay off big 
over the long haul. You want consumer loyalty? Help sellers get out in front 
of a failed septic system to preserve a transaction and ease hard feelings. Or 
give buyers the leverage they need to get a septic issue fixed before they sign 
on the dotted line. In either scenario, you may develop customers for life.

 
CRACK THE MARKET

This is not the first time you’ve heard about the value of providing time-
of-sale septic inspections. But it’s a reminder that the real estate market is on a 
positive trajectory and opportunities exist to make inspections a valuable prof-
it center and marketing engine for your business. You have the skills and the 
equipment to do the job. Now, how can you most effectively crack the market?

Here are a couple ideas to get you started:
 
Reach out to established home inspectors in your area
Home inspectors should be your ally, not your adversary, in better serv-

ing buyers and sellers. Call and meet with them, offering your expertise as 
a subcontractor when they encounter a situation where they are concerned 
about a home’s onsite system. Share information about various types of sep-
tic systems and routine maintenance best practices that come from trusted 
wastewater industry sources. Encourage them to be more proactive in talking 
to their customers about septic inspections and proper care of these expen-
sive systems. If you are going to expand your real estate services, maybe you 
could recruit one of these home inspectors to become a member of your team.

 
Start a homeowner education program
If you haven’t done so already, add an education component to your 

website. Contact an area university extension service office, the local health 
department, your state’s wastewater trade association, the National Asso-
ciation of Wastewater Technicians (NAWT) and National Onsite Wastewater 
Recycling Association (NOWRA) to develop valuable content for brochures, 
mailings or other marketing materials. In order to better serve would-be 
homeowners, you need to reach and inform them first. Once you’ve de-
veloped education materials, approach homeowner associations and local 
governments, and offer to present seminars on septic maintenance.

 
Partner with real estate professionals
A movement to require real estate inspections by state, provincial and 

local governments is slow to gain momentum, and we’ve actually seen some 
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Finding a Market for 
Real Estate Inspections
Housing sales are rising all over. Now is your chance to help would-be homeowners 
and build a new profit center.  By Jim Kneiszel, Editor
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Tank World Corp
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Aluminum 2000 gal Porta Potty Tanks
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Your Logo 
Here! 8 - 525 gallons.

Request a quote
for special sizes.

backsliding on this issue. Realtors are big influencers when time-of-sale in-
spection rules are discussed, and an important conduit to homebuyers and 
sellers. It’s critical to show your local real estate professionals why these in-
spections are good for their industry. Keeping both sides of a sale happy is 
good for the reputation of Realtors. An unsatisfied buyer facing a septic failure 
this time will not be their client when selling the home down the road. Real-
tors often say that inspections will slow or kill hard-earned sales commissions. 
This is a short-sighted attitude and your service can help smooth over rough 
situations. Do whatever you can to convince Realtors you are on the same side.

 
Dedicate a staff member to inspection work
To get a successful real estate inspection service off the ground, you might 

assign someone to work exclusively on the effort. The team member might con-
centrate on both reaching your customer base and providing the inspections. 
An inspector may not simply be your regular septic service technician called 
on to provide a new service. The inspector may dress differently, drive a dif-
ferent type of vehicle and carry different tools than your pumper/driver. They 
may need to develop deeper customer service skills, get trained to be more of 
a teacher, and spend hours rather than minutes with each client. Think of the 
inspector as a unique position on your team rather than a jack-of-all-trades.

 
Get out there and sell, sell, sell
Finding success with inspection work, just like pumping and any other 

related service, comes down to sales. You may really get stoked to overcome 
a challenge in the field, but you wouldn’t be flipping that tank lid and haul-
ing out the hose if it weren’t for someone making the sale. When getting into 
inspections, put together a business plan, talk to others in the industry about 
their programs, and research all best practices. Then go out and find the cus-
tomers who desperately need your service. ■

http://www.TankWorld01.com
mailto:tank.jerry1@gmail.com
mailto:tankworld01@gmail.com
http://www.romotek.com
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Screws

Water-TITE™  
Joint

Increases 
time between 
filter cleaning.

http://www.MilwaukeeRubber.com
www.itrdewatering.com


FREE FREIGHT  
on Full Cartons!

LID MAY BE USED WITH OR  
WITHOUT CONCRETE CENTER

24” HEAVY DUTY MULTI-PURPOSE

FLAT RISER LID
Fits most commercially 
available:

•  Risers
•   IPEX PVC Ribbed Pipe
•  Corrugated Pipe

Safety Screws
4 Horizontal

Vertical Safety 
Screws

For a Complete Catalog and Pricing 

Call 1-800-382-7009  

Tuf-Tite®, Inc. 1200 Flex Court, Lake Zurich, IL 60047  

www.tuf-tite.com     |    800-382-7009  © 2013 Tuf-Tite®, Inc. 
All rights reserved.
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• Injection molded PolyPro
• Simple to install - Easy to clean

Injection molded T-Baffle™.
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The Lombrico remote controlled, double tracked 
crawler gets the vacuum hose-end directly into 
dangerous and hazardous material and hard to 
reach places – keeping the operator out of harms 
way. Ideal for confi ned spaces and no man entry 
in such environments as steel plants, refi neries 
and mining operations, the innovative Lombrico 
mini excavator can be used to vacuum settled 
material in sewage pipelines, manifolds and 
tunnels larger than 2.6 feet (80 cm) in diameter.

The compact Lombrico is available in different 
sizes with a wide range of tooling. Offered 
exclusively by FS Solutions with 12 convenient 
nationwide locations and from Joe Johnson 
Equipment with 8 Canadian locations.

Visit www.FSSolutionsGroup.com/automation 
or call 1-800-822-8785 for more information 
or to schedule a demonstration.

Joe Johnson Equipment
Subsidiary of Federal Signal Corporation 

Goes Where No Man 
Should... (or can’t) Go.
The Lombrico automated crawler for remote hose-end 
control and much more.

Brought to by FS Solutions

emails and alerts
Visit Pumper.com and sign up for 
newsletters and alerts. Get exclusive content 
delivered right to your inbox, and stay in the 
loop on topics important to you!

want more?
Find us on Facebook at 
facebook.com/PumperMag 
or Twitter at twitter.com/
PumperMag

In my time, coming up on 
eight years, this is the first 
time something of this nature 
has happened.

— Pumper Empties Into Stormwater Drain, Forcing Cancellation of Swim Fest
pumper.com/featured

CONNECT WITH US

HOUSEHOLD HABITS

monitoring 
tanks
The Otter Tail Water Management 
District in Minnesota recently 
provided a unique study 
opportunity for the analysis 
of household practices and 
maintenance needs of septic 
systems. The district is comprised 
of both permanent and seasonal 
residences, and the study 
looked for correlations between 
household practices and the 
accumulation of sludge and scum.

pumper.com/featured

BUILT FROM SCRATCH

smart 
speccing
Do it right the first time — 
that’s Gene Morris’ motto 
when it comes to replacing 
pumper trucks. Morris, owner 
of Jarvis Septic & Drain in 
Wadsworth, Ohio, says he 
buys new to spec out his 
truck exactly how he needs 
it. A 2016 Western Star 4900 
Series truck, built out by Tiger 
General, is the second truck he 
has built from scratch.

pumper.com/featured

HARDWORKING COUPLE

business 
is booming
Richard and Lynn Gillespie 
have been busy the past 
10 years. Since the last time Pumper magazine spoke to them, they’ve 
added trucks, employees and municipal work to Alpena Septic Service, 
based out of Spruce, Michigan. The Gillespies saw significant growth 
in a decade, showcasing the pumping trade’s resiliency to economic 
recession and the rewards business owners can see in return for good 
old-fashioned hard work.  pumper.com/featured

dignified trucks

TRUE PROFESSIONALISM

As the owner of Advanced Septic in Crystal 
River, Florida, Brandon Buckingham is all 
about professionalism — as emphasized by 
the latest addition to his company’s fleet: a 
gleaming, custom-built vacuum truck. Check 
out Buckingham’s 2009 Freightliner, which 
Engine & Accessory Manufacturing outfitted 
with a 4,000-gallon tank and a RCF870 Fruitland 
Manufacturing pump.

pumper.com/featured

Pumper.com
Visit the site daily for new, exclusive content. Read our blogs, 

find resources and get the most out of Pumper magazine. 
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Custom Engineered Systems To Meet ANY Specifi cation

 1-800-315-5533 
Proudly Made in North America

  www.easykleen.com       sales@easykleen.com  

OUR CUSTOMERS COME FIRST - USER FRIENDLY, RELIABLE EQUIPMENT

EZO440VCB

INSTALL READY FOR  VACUUM 
AND HYDRO VAC TRUCKS  

EZO1000

Hot Water / Steam Option
1/2”, 3/4”, 1”, 1-1/4” Coils

2 to 30 GPM
2500 to 11,500 PSI 

200,000 to 1,800,000 BTUs
Stainless Steel Option

CUSTOMER TESTIMONIAL
“Reliable and Rugged...Easy Kleen 
reaches a quality standard 
unmatched by any competitor 
in the Industy.”
- Troy Canning
Clean Earth Industrial Services

EZO440VCB

Up to 
8000 PSI

 600 gallon steel tank 
-  400 Gal. Waste/200 Gal. freshwater capacity
 16' flatbed 
- Theiman liftgate w/bar grating on gate 
- 5 heavy duty winches w/slider tracks and stops 
- 5 heavy duty straps

 NVE 304 vacuum system 
- 50' of 2" vacuum hose with wand
21 gallon stainless steel chemical tank
(2) 18x18x36 toolboxes
50' of 1/2" water hose w/nozzle
Heavy duty trailer hitch w/wire plug to pull trailer

TECHNICAL DATA & SPECIFICATIONS:

Introducing Pac-Mac’s  
Portable Restroom Event Truck: ET-600

To Contact Us  
email: mckee.jimmy@hol-mac.com 

website: www.e-pac-mac.com 
toll free: 800-844-3019

JT-215

PR-9.5

VP-45A

SALES OR SERVICE - ORDER ONLINE @ PUMPERSHOP.COM SOURCE KEY
9P17

12 WASHDOWN PUMPS

SALE!
VOLT

DC

YOUR CHOICE
$59900

THE ONLY ONE STOP PUMPER SHOP!
SALES + SERVICE WITH JUST ONE CALL

    866-872-1224TOLL
FREE

VARCO 12V DC WASHDOWN PUMPS
• 1 HP 12 Volt DC Enclosed Motor. 60 minute duty cycle. Full load amperage: 83
• Flows up to 58GPM / 94GPM Max, Pressures up to 49PSI Max.
• No Relief Valve Necessary.
• Water Flow Can Be Controlled at the Spray Nozzle
 with no Damage to Pump System.
• Noryl impeller with buna seal.

SALE!SALE!
PART# WASHDOWN 125
1 ¼  " INLET, 1" DISCHARGE

PART# WASHDOWN 150
1 ½  " INLET, 1 ¼  " DISCHARGE

PRICE GOOD THROUGH 10/15/17

09P17.indd   1 8/16/17   10:34 PM

http://www.easykleen.com
mailto:sales@easykleen.com
mailto:mckee.jimmy@hol-mac.com
http://www.e-pac-mac.com
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Kyle Dye, left, and Gary Lucik clean the 
boom on a Vactor 2110 combination truck 
at a job site in Bristolville, Ohio. 
(Photos by Amy Voigt)

King’s Sanitary Service LLC 
Bristolville, Ohio

OWNERS: Rex King Jr., Rex King Sr. 
and a silent partner

FOUNDED: 2012

EMPLOYEES: 6

SERVICES: Septic service and drain 
cleaning, hydroexcavation

SERVICE AREA: 45-mile radius around Bristolville 
(40 miles east of Cleveland)

WEBSITE: www.kingsanitaryservice.com

Ohio

I n fall 2016, Rex King Jr. — majority owner of King’s Sanitary Ser-
vice in Bristolville, Ohio — made a game-changing move by sell-
ing the portable restroom arm of his septic pumping and drain 

cleaning company.
In doing so, the 26-year-old businessman dramatically altered 

the face of a company he’d acquired in 2012. By selling roughly 400 
restrooms and a luxury restroom trailer to a competitor, he shed a 
seasonal business with lower profit margins. And by using the pro-
ceeds to increase marketing efforts, update aging equipment and 
invest in a combination sewer vacuum truck with a hydroexcavating 
package, he positioned King’s Sanitary for growth in market sectors 
that offered higher profits and greater business volume: Cleaning 
sewer lines and exposing utility lines for neighboring municipalities.

“It definitely was a big move for us,” says King, who owns the 
business along with his father, Rex King Sr., and a silent partner. 

“There was money to be made in portable restrooms, but not 
year-round … and it required a lot of work for profit 

margins that weren’t high enough. Now I feel like 

FOLLOW 
THE MONEY

(continued)

Profile

King’s Sanitary Service traded portable 
restrooms for a combination truck in 
search of profitable municipal and 
hydroexcavation work in northeast Ohio 
communities  By Ken Wysocky
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hydroexcavation work in northeast Ohio 
communities  By Ken Wysocky
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All 304 Stainless Steel

Best provides  
a full line of  

Vacuum pumps 
and parts.  

All orders received by  
2 pm CST, will be  

shipped the same day

There are those who bought STAINLESS  
and those who wish they had. 

BEST  ENTERPRISES, INC.

Best Enterprises, Inc.
Located in Cabot, Arkansas  

501-988-1905   800-288-2378  
www.bestenterprises.net 

Building quality Stainless Steel Tanks  
One Truck at a Time, Since 1972

In the beginning there is price to purchase Stainless &  
in the end there is cost savings never to replace.

300 waste / 150 water 

400 waste / 200 water 

we’re well positioned for growth in municipal work.”
To avoid going too far into debt, King bought a 

used vacuum truck for $80,000 instead of spending more than $400,000 on 
a new unit. “When you’re entering a new market, you don’t spend a lot of 
money as if it’s going to be a sure thing,” he says. “You’ve got to be financially 
prudent.”

The company makeover reflects key attributes that have enabled King 
to increase gross revenue by more than 100 percent since he acquired a lo-
cal company and renamed it King’s Sanitary Service: A conservative fiscal 
approach; an eye for new, high-potential markets; a willingness to take cal-
culated risks; understanding the importance of embracing and investing in 
newer technology; and strong support from family, both financial and oth-
erwise.

 
TRULY A FAMILY BUSINESS

As a youngster, King worked for his father, the owner of King Bros., a 
61-year-old company that became the family business when Russell and 
Kenneth King — King Jr.’s grandfather and great-uncle — bought a feed mill 
at a sheriff’s sale in 1956 and named it King Bros. Feed & Supply. During the 
next 30 years, the company expanded dramatically. Its services now include 
installation of residential and commercial septic systems and excavation 
work, and the company also owns a concrete business, a sand-and-gravel 

pit, a car wash and a hardware store.
King says he benefited greatly from his father’s entrepreneurial spirit. 

“My father is a genius,” he says. “He taught me so much, including how to 
treat customers, and showed me what a good work ethic is all about. I also 
can’t say enough about my mother, Mary, and my grandmother, Marlene 
Hillman. They’re the backbone of our family.”

From 2009 to 2012, King worked as a full-time employee for his fa-
ther, who regularly hired the company King now owns as a subcontractor 
to pump out tanks. When the owner decided to retire in 2012, he talked to 
Rex Sr. about buying the company, which would mesh well with King Bros.’ 
septic installation services.

“My father came to me and said here’s what the company does … asked 
me if this was something I’d want to do,” King explains. “I couldn’t get fi-
nancing because I was so young (age 21), so my family helped me finance 
the purchase. It was a challenge I was willing to accept. … I thought it was a 
great idea.

“Essentially, what I did in a nutshell was make King Bros. more of a full-
service company,” he continues. “King Bros. installs tanks and King’s Sani-
tary Service pumps them out. There’s a lot going on at King Bros., and the 
part I own is a small piece of this giant puzzle.”

(continued)

Everything comes 
down to providing 

great customer service, and 
our employees do a great job. 
Our customers very rarely 
get an answering machine. 
… And if we ever make a 
mistake, we take care of it — 
make it right.
REX KING JR.

Left: Kyle Dye, left, and Rex King Jr. get ready to 
assemble the boom on a Vactor 2110 combination truck.

Below: Gary Lucik, left, and Kyle Dye, with King’s 
Sanitary Service, use a Vactor 2110 combination truck 
on a hydroexcavation project.

Left: Rex King Jr., right, owner of King’s Sanitary 
Service, with technician Gary Lucik at work.
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newer technology; and strong support from family, both financial and oth-
erwise.
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treat customers, and showed me what a good work ethic is all about. I also 
can’t say enough about my mother, Mary, and my grandmother, Marlene 
Hillman. They’re the backbone of our family.”

From 2009 to 2012, King worked as a full-time employee for his fa-
ther, who regularly hired the company King now owns as a subcontractor 
to pump out tanks. When the owner decided to retire in 2012, he talked to 
Rex Sr. about buying the company, which would mesh well with King Bros.’ 
septic installation services.

“My father came to me and said here’s what the company does … asked 
me if this was something I’d want to do,” King explains. “I couldn’t get fi-
nancing because I was so young (age 21), so my family helped me finance 
the purchase. It was a challenge I was willing to accept. … I thought it was a 
great idea.

“Essentially, what I did in a nutshell was make King Bros. more of a full-
service company,” he continues. “King Bros. installs tanks and King’s Sani-
tary Service pumps them out. There’s a lot going on at King Bros., and the 
part I own is a small piece of this giant puzzle.”

(continued)

Everything comes 
down to providing 

great customer service, and 
our employees do a great job. 
Our customers very rarely 
get an answering machine. 
… And if we ever make a 
mistake, we take care of it — 
make it right.
REX KING JR.

Left: Kyle Dye, left, and Rex King Jr. get ready to 
assemble the boom on a Vactor 2110 combination truck.

Below: Gary Lucik, left, and Kyle Dye, with King’s 
Sanitary Service, use a Vactor 2110 combination truck 
on a hydroexcavation project.
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Service, with technician Gary Lucik at work.
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Of course, it takes good employees to work all the equipment and keep 
things running smoothly. King says he’s lucky to have great employees like 
Kyle Dye, manager; Fred Bell, head septic service tech; Gary Lucik, service 
technician; Chrystal McCrimmon, office manager; and his mother, Mary 
King, who handles the books. “You’re only as good as your employees,” King 
notes. “I can do a lot, but I’m only one person.

“We’ve got a great team,” he adds. “We take the calls and get the job 
done. We often provide same-day service. Everything comes down to pro-
viding great customer service, and our employees do a great job. Our cus-
tomers very rarely get an answering machine; emergency after-hours calls 
go right to my cellphone. And if we ever make a mistake, we take care of 
it — make it right.”

 
CONTINUING EDUCATION

While King learned a lot about the business from his father, he says the 
Water & Wastewater Equipment, Treatment & Transport Show has been a 
valuable tool in his professional development. The show enables him to see 
the newest technological advances in person and offers a convenient way to 
fulfill Ohio’s requirement for six continuing education credits a year.

“It’s nice because I can pick and choose classes that I’m particularly in-
terested in,” he explains. “If I want to learn about effluent pumps, I can go to 
this class. And if I want to learn the latest about drainfields and leachfields, 
I go to another class.”

King says he also benefits greatly from networking with other opera-
tors. Because WWETT attendees aren’t typically direct competitors, he says 
they’re more willing to share information, tips and advice. In one instance, 
he mentioned to a colleague that he was having trouble getting the correct 
pH level in a customer’s septic tank. “Then he asked me if someone in the 
house has cancer and is getting chemotherapy treatments,” he says. “That 
turned out to be the problem. You don’t always find out about things like 
that unless you talk to people.”

Attending a recent WWETT Show also convinced King to enter a lucra-
tive market for hydroexcavating. While talking about the possible purchase 
of a combination sewer truck, a representative from Vactor mentioned that 
a hydroexcavating package would add value to the unit. “That’s what pushed 
us toward hydroexcavating,” he says.

 
MORE GROWTH EXPECTED

King says he’s optimistic about further growth, especially in hydroexca-
vating work and cleaning larger municipal sewer lines. Because even used 
sewer/hydroexcavating trucks are expensive, most companies are reluctant 
to buy them, so there’s an inherent barrier to market entry by competitors, 
he points out.

“We haven’t even owned the 
(sewer) truck for a year yet and we’ve 
already definitely seen an increase in 
hydroexcavating business,” King says. 
“We’ve found work for it without even 
marketing its capabilities. Numerous 
municipalities have called to ask us to 

expose (utility) lines. I really see that part of the business taking off in the 
next year or two.”

King also expects continued growth in septic service as well as cleaning 
municipal sewer lines. As such, he’s considering investing in a crawler pipe-
line inspection camera capable of televising large-diameter lines. “Within 
about a 45-mile radius, there are probably 10 to 15 smaller municipalities 
that need help with sewer maintenance. I think we’ll see more and more 
municipalities hiring out that work because they can’t afford to buy an ex-
pensive combination sewer truck that might sit idle most of the time.” ■

@pumper.com
To learn more about King’s 
Sanitary Service, see a video 
profile at www.pumper.com

  MORE INFO

FlowMark
855/653-8100
www.flowmark.com
(See ad page 29)
 
Harben, Inc.
800/327-5387
www.harben.com
 
Jack Doheny Companies
800/336-4369
www.dohenycompanies.com
 
Jurop/Chandler
800/342-0887
www.chandlerequipment.com
 
Mid-State Tank/Arthur Custom Tank
800/722-8384
www.midstatetank.com
 
Mongoose Jetters 
by Sewer Equipment
877/735-4640
www.mongoosejetters.com
 
Morgan Corporation
800/666-7426
www.morgancorp.com

National Vacuum Equipment, Inc.
800/253-5500
www.natvac.com
(See ad page 7)
 
Ratech Electronics, Ltd.
800/461-9200
www.ratech-electronics.com
 
Supreme Corporation
800/642-4889
www.supremecorp.com
 
Tiger General LLC
800/433-5608
www.tigergeneral.com
 
US Jetting
800/538-8464
www.usjetting.com
 
Vactor Manufacturing
800/627-3171
www.vactor.com

 
MAKING INVESTMENTS

As King’s Sanitary grew, so did its roster of 
equipment. To pump out septic tanks, the company 
relies on three vacuum trucks. Mid-State Tank built 
out a 2006 Sterling chassis with a 4,000-gallon alu-
minum tank and a Jurop/Chandler pump; Tiger General outfitted a 2003 
Freightliner with a 4,600-gallon steel tank and a National Vacuum Equip-
ment pump; and FlowMark rigged a 2017 Western Star with a 4,000-gallon 
stainless steel tank and NVE pump.

To clean sewer lines and do hydroexcavating work, the company relies 
on a Vactor 2110 combination truck built on a Sterling chassis. It features a 
10-cubic-yard debris tank, a 1,000-gallon water tank, a dual-fan unit and a 
water pump (80 gpm at 2,500 psi). The business also owns two skid-mounted 
water jetters, carried in Ford box trucks; the trucks’ 14-foot insulated/heated 
box bodies were built by Morgan Corp. and Supreme Corp. One truck car-
ries a US Jetting water jetter equipped with a 600-gallon water tank, Harben 
pump (15 gpm at 4,000 psi) pump and a Hatz diesel engine. The other ve-
hicle carries a Mongoose Jetters by Sewer Equipment; it features a Caterpil-
lar diesel engine, a 600-gallon water tank and a water pump that generates 
pressure and flow of 18 gpm at 4,000 psi.

King’s Sanitary also owns two push pipeline inspection cameras for 
televising 4- to 6-inch sewer lines. One is made by Ratech Electronics and 
the other is a Vyper model from Jack Doheny Cos.

The company invested in the sewer vac truck after municipalities began 

to ask King about cleaning large-diameter pipes. “If 
there’s one thing I hate, it’s telling customers, ‘No,’” 
King says. He added the hydroexcavating package 
because he felt the relatively small additional ex-
pense would generate more business — and rev-
enue. “Plus they’re safer and more cost-effective for 

excavating,” he explains.
The truck has opened doors to new markets, too, such as a long-term 

contract to clean large lines at a local auto manufacturing plant. “We 
couldn’t clean those kinds of lines before, but now we can,” King points out.

Potty humor is commonly used to market portable sanitation compa-
nies, but Rex King Jr. isn’t a fan. From vacuum trucks painted yellow and 
labeled “The Stool Bus” to others with slogans like, “Yesterday’s Meals on 
Wheels” or “We Like to Potty,” he figures he’s seen them all — and he’s 
not going down that road.

Instead, King — the co-owner of King’s Sanitary Service in Bristolville, 
Ohio — settled on something decidedly less crude for his company’s slo-

gan: Your No. 1 choice for reliable 
and qualified sanitary services. 
While it doesn’t employ bad puns 
and elicit chuckles, it positions 
the company as a serious, profes-
sional outfit — something that’s 
far more important to King than 
generating laughs.

“I hate those dumb slogans,” 
says King. “It hurts the industry. 
How are people ever going to 
take you seriously? How are you 
ever going to raise your prices if 
people think you’re a joke? This 
is a professional industry and we 
need to treat it that way.”

But professionalism at the 
company extends further than 
just a no-nonsense logo that 
clearly states what the company 
is all about. Route drivers are 

required to wear blue pants supplied by a uniform company and either a 
King’s Sanitary T-shirt or baseball hat. They’re also required to be polite 
and well groomed.

“I believe that things like that make a difference,” he explains. “I 
wouldn’t want someone on my property who doesn’t look nice and I sure 
wouldn’t want to write him a check. The bottom line is that we’re profes-
sionals. I tell my guys that my name is on the trucks and this is how we’re 
going to do things. I’m not asking them to change their lives, just be neat, 
well groomed and well manicured.”

King is also a firm believer in educating customers whenever possible. 
That portrays the company as knowledgeable and that it puts its custom-
ers’ interests first. “If you educate your customers, it carries you farther 
than any money you spend on advertising,” he notes. “That’s what keeps 
them calling the next time they need service.”

Presenting a professional image 
is no joke

@pumper.com
To learn more about King’s 
Sanitary Service, see a video 
profile at www.pumper.com

From left, Kyle Dye, 
Gary Lucik and Rex 
King Jr. share a laugh 
while pumping a 
septic tank.

Technician Fred Bell 
puts away the hose to 
a 2006 Sterling built 
out by Mid-State Tank 
with a Jurop/Chandler 
pump after pumping a 
residential septic tank.

The bottom 
line is that 

we’re professionals. 
I tell my guys that 
my name is on the 
trucks and this is 
how we’re going 
to do things. I’m 
not asking them to 
change their lives, 
just be neat, well 
groomed and well 
manicured.
REX KING JR.
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Of course, it takes good employees to work all the equipment and keep 
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Kyle Dye, manager; Fred Bell, head septic service tech; Gary Lucik, service 
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viding great customer service, and our employees do a great job. Our cus-
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CONTINUING EDUCATION
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the newest technological advances in person and offers a convenient way to 
fulfill Ohio’s requirement for six continuing education credits a year.
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of a combination sewer truck, a representative from Vactor mentioned that 
a hydroexcavating package would add value to the unit. “That’s what pushed 
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MORE GROWTH EXPECTED
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sewer/hydroexcavating trucks are expensive, most companies are reluctant 
to buy them, so there’s an inherent barrier to market entry by competitors, 
he points out.

“We haven’t even owned the 
(sewer) truck for a year yet and we’ve 
already definitely seen an increase in 
hydroexcavating business,” King says. 
“We’ve found work for it without even 
marketing its capabilities. Numerous 
municipalities have called to ask us to 

expose (utility) lines. I really see that part of the business taking off in the 
next year or two.”

King also expects continued growth in septic service as well as cleaning 
municipal sewer lines. As such, he’s considering investing in a crawler pipe-
line inspection camera capable of televising large-diameter lines. “Within 
about a 45-mile radius, there are probably 10 to 15 smaller municipalities 
that need help with sewer maintenance. I think we’ll see more and more 
municipalities hiring out that work because they can’t afford to buy an ex-
pensive combination sewer truck that might sit idle most of the time.” ■
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To clean sewer lines and do hydroexcavating work, the company relies 
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King says. He added the hydroexcavating package 
because he felt the relatively small additional ex-
pense would generate more business — and rev-
enue. “Plus they’re safer and more cost-effective for 
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couldn’t clean those kinds of lines before, but now we can,” King points out.
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labeled “The Stool Bus” to others with slogans like, “Yesterday’s Meals on 
Wheels” or “We Like to Potty,” he figures he’s seen them all — and he’s 
not going down that road.
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sional outfit — something that’s 
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generating laughs.
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How are people ever going to 
take you seriously? How are you 
ever going to raise your prices if 
people think you’re a joke? This 
is a professional industry and we 
need to treat it that way.”

But professionalism at the 
company extends further than 
just a no-nonsense logo that 
clearly states what the company 
is all about. Route drivers are 

required to wear blue pants supplied by a uniform company and either a 
King’s Sanitary T-shirt or baseball hat. They’re also required to be polite 
and well groomed.

“I believe that things like that make a difference,” he explains. “I 
wouldn’t want someone on my property who doesn’t look nice and I sure 
wouldn’t want to write him a check. The bottom line is that we’re profes-
sionals. I tell my guys that my name is on the trucks and this is how we’re 
going to do things. I’m not asking them to change their lives, just be neat, 
well groomed and well manicured.”

King is also a firm believer in educating customers whenever possible. 
That portrays the company as knowledgeable and that it puts its custom-
ers’ interests first. “If you educate your customers, it carries you farther 
than any money you spend on advertising,” he notes. “That’s what keeps 
them calling the next time they need service.”
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W e’re texting all the time. Sending a text is more timely than send-
ing an email, yet feels less intrusive than calling someone. Texting 
is replacing voice calls, especially among 18- to 24-year-olds, who 

send and receive nearly 4,000 text messages per month.
And as the lines between work and life become increasingly blurred, 

there is nothing stopping your crews of wastewater technicians and office 
staff from bringing their personal habits — especially texting — to work. Is 
that a good thing, a bad thing, or just the reality we have to deal with?

Although texting has found its way to the workplace, numerous ques-
tions remain about texting etiquette. Largely prompted by the rapid rise of 
smartphone use in the workplace combined with the huge number of mil-
lennials (typically ages 18-34) entering the workplace, texting has made its 
way on the job before proper protocol could be set.

Praful Shah, senior vice president of strategy for RingCentral, has wit-
nessed a recent shift toward multiple devices in the workplace, including 
mobile phones, tablets, desk phones and laptops. He notes that each of 
these channels of communication required adoption of new habits and pro-
tocols within a business context.

Here are his six rules workers should follow when texting with manag-
ers, co-workers and customers in the field.

 
1. Grab some context clues
Sending text messages is a natural way to communicate, especially for 

millennials who have been texting more or less their entire lives. But this 
doesn’t mean you, your managers and the company’s customers feel the 
same way. Workers should watch for clues before testing. If the boss or a 
customer has initiated a text message in the past, it’s safe to assume they 
have the green light.

 
2. Feel it out
If workers are unsure if a manager or customer prefers texting to calling 

or emailing, they may test the waters the next time an extremely time-urgent 
issue arises by texting a question such as, “Need to chat about the project 
ASAP; have a few minutes to talk?” If the conversation keeps going via text, 
it’s safe to say the door is open for future text conversations. If a colleague 
or customer prefers moving to a phone contact, perhaps it’s best to save the 
trouble next time by calling right off the bat.

 
3. Keep it professional
Texting with friends and family is typically casual, but it shouldn’t be 

in the workplace, especially to customers or other VIPs. Avoid using abbre-
viations that wouldn’t be understood across all generations and stay away 
from emoji overkill, since both make texts informal. The focus of workplace 
text messages, especially to customers, should remain centered on work at 
all times, unless the other party initiates a personal conversation about ap-
propriate topics.

 
4. Only text when response time is important
Text messaging may typically be saved for time-sensitive information, 

when emailing wouldn’t generate a response quickly enough. Texting is less 
intrusive than placing a phone call, because the receivers have the option of 
ignoring the message if they are too busy to respond. When you need a quick 
response off-hours, text messaging is a better option than calling. A quick 
text might prompt a response, or at least a read receipt, instead of leaving 
you wondering if your email has been read.

 
5. Limit group texting to critical things
If you loop a customer into a group text, you will likely send an over-

abundance of texts that person doesn’t need to see. Be respectful of others 
by not encouraging off-hours group texts that will keep everyone’s phones 
binging and clanging away when they are home spending time with family. 
Group texting has its place — if it’s a dire customer emergency, for example, 
and you need input right away.

 
6. If it can wait, don’t text
Bottom line, you communicate with your customers and co-workers 

daily face-to-face and via email and conference calls. Before you add texting 
to the mix, ask yourself if it can wait until you’re back in the office or online 
tomorrow. If it can wait, you’ve saved yourself the headache of wondering 
whether or not a text was appropriate.

 
HERE TO STAY

There’s no way to eliminate text messaging from our communication 
mix, and it’s infiltrating our conversations at work. If you think before you 
text, and save texting for the most urgent conversations, it can be a helpful 
channel for communicating with customers, employees and other business 
contacts. If not, and you go overboard with the number of texts sent, emoji 
used or spelling errors made, it can be extremely unprofessional.

The simple answer: If it’s work-related, think it through before you send 
that text. ■
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BUILDING THE BUSINESS

 
6 Tips for Appropriate Use 
of Text Messaging at Work
Millennials are driving increased use of texting on the job. How you handle this communication tool can 
determine if it’s a positive or a negative development.  By Dana Manciagli

http://www.danamanciagli.com


W e’re texting all the time. Sending a text is more timely than send-
ing an email, yet feels less intrusive than calling someone. Texting 
is replacing voice calls, especially among 18- to 24-year-olds, who 

send and receive nearly 4,000 text messages per month.
And as the lines between work and life become increasingly blurred, 

there is nothing stopping your crews of wastewater technicians and office 
staff from bringing their personal habits — especially texting — to work. Is 
that a good thing, a bad thing, or just the reality we have to deal with?

Although texting has found its way to the workplace, numerous ques-
tions remain about texting etiquette. Largely prompted by the rapid rise of 
smartphone use in the workplace combined with the huge number of mil-
lennials (typically ages 18-34) entering the workplace, texting has made its 
way on the job before proper protocol could be set.

Praful Shah, senior vice president of strategy for RingCentral, has wit-
nessed a recent shift toward multiple devices in the workplace, including 
mobile phones, tablets, desk phones and laptops. He notes that each of 
these channels of communication required adoption of new habits and pro-
tocols within a business context.

Here are his six rules workers should follow when texting with manag-
ers, co-workers and customers in the field.

 
1. Grab some context clues
Sending text messages is a natural way to communicate, especially for 

millennials who have been texting more or less their entire lives. But this 
doesn’t mean you, your managers and the company’s customers feel the 
same way. Workers should watch for clues before testing. If the boss or a 
customer has initiated a text message in the past, it’s safe to assume they 
have the green light.

 
2. Feel it out
If workers are unsure if a manager or customer prefers texting to calling 

or emailing, they may test the waters the next time an extremely time-urgent 
issue arises by texting a question such as, “Need to chat about the project 
ASAP; have a few minutes to talk?” If the conversation keeps going via text, 
it’s safe to say the door is open for future text conversations. If a colleague 
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viations that wouldn’t be understood across all generations and stay away 
from emoji overkill, since both make texts informal. The focus of workplace 
text messages, especially to customers, should remain centered on work at 
all times, unless the other party initiates a personal conversation about ap-
propriate topics.

 
4. Only text when response time is important
Text messaging may typically be saved for time-sensitive information, 

when emailing wouldn’t generate a response quickly enough. Texting is less 
intrusive than placing a phone call, because the receivers have the option of 
ignoring the message if they are too busy to respond. When you need a quick 
response off-hours, text messaging is a better option than calling. A quick 
text might prompt a response, or at least a read receipt, instead of leaving 
you wondering if your email has been read.

 
5. Limit group texting to critical things
If you loop a customer into a group text, you will likely send an over-

abundance of texts that person doesn’t need to see. Be respectful of others 
by not encouraging off-hours group texts that will keep everyone’s phones 
binging and clanging away when they are home spending time with family. 
Group texting has its place — if it’s a dire customer emergency, for example, 
and you need input right away.

 
6. If it can wait, don’t text
Bottom line, you communicate with your customers and co-workers 

daily face-to-face and via email and conference calls. Before you add texting 
to the mix, ask yourself if it can wait until you’re back in the office or online 
tomorrow. If it can wait, you’ve saved yourself the headache of wondering 
whether or not a text was appropriate.

 
HERE TO STAY

There’s no way to eliminate text messaging from our communication 
mix, and it’s infiltrating our conversations at work. If you think before you 
text, and save texting for the most urgent conversations, it can be a helpful 
channel for communicating with customers, employees and other business 
contacts. If not, and you go overboard with the number of texts sent, emoji 
used or spelling errors made, it can be extremely unprofessional.

The simple answer: If it’s work-related, think it through before you send 
that text. ■
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I t sounds like a simple question.
If you’re running a small business, what’s the best way to spend your 

money? What percentage of your annual revenue should go to salaries, 
training, marketing, investing in new equipment, retirement savings?

The answer, though, turns out to be unexpectedly complicated.
Wouldn’t it be so convenient if there were handy rules of thumb? After 

all, we try to use them when we make choices about our household expens-
es — like the one that says your housing expenses shouldn’t be more than 
about 25 percent of your income.

Yet looking closely at even that longstanding principle suggests why this 
may be more difficult than it would seem. Does someone making $1,000 a 
week ($4,000 a month) and living where there’s a severe shortage of hous-
ing have any choice if the cheapest rents are $1,800 a month? Perhaps over 
the very long term (move or seek a higher-paying job). But the specific con-
ditions of where you are — geographically and otherwise — defy such airy 
pronouncements.

 
THE MARKET IS KING

Larry Rush of Reading, Pennsylvania, spent 45 years in banking. In re-
tirement, he now mentors small business owners through SCORE, which 
was previously an acronym for the Service Corps of Retired Executives.

“There is no one way to allocate percentages from revenues” to specific 
categories of expense, Rush says. Market differences along with individual 
business and industry circumstances all play a part in dictating those deci-
sions, and you ignore that at your peril.

“When we at SCORE counsel new or present businesses, we ask the 
owners to do a business plan,” Rush explains. Using data from various 
sources, Rush and his fellow business mentors then offer examples of suc-
cessful businesses within the particular industry to project cash flows from 
revenues to various expenses.

Even within an industry, though, there’s too much variability to come 
up with a one-size-fits-all set of rules. The first and most obvious: Is the op-
eration a startup or long established?

Existing businesses “have historical numbers, which we review to see if 
they seem out of balance to their profitability,” he says.

 
CRUNCHING THE NUMBERS

“With startups, we ask each owner to tell us what equipment they need 
to perform their daily work,” he continues. And embedded in the answer to 
that question is another question — do you buy that equipment or lease it? 
“Leasing or even renting may be an option, so it doesn’t cost the full pur-
chase price” when allocating revenues to that line item.

Employee costs are another variable. As the owner, you’ll start by do-

ing everything, but the number of employees — and therefore the share of 
employment costs against your revenues — will change with the volume of 
work, increasing along with your revenue.

With a larger operation, you’ll need to consider how you as the owner 
manage your time most efficiently and parcel the work out effectively. As 
the business and number of employees grow, ensuring you have seasoned 
supervisors who can mentor new employees is key.

The time also comes when you must hire administrative personnel “to 
be sure that costing, billing, and payroll can be done without having the 
owner do that,” Rush points out. Your time as the owner is more important 

than those tasks — but your office per-
sonnel “need to represent the owner 100 
percent to reflect the company’s face to 
the community.”

 
WHERE THE BUDGET FITS IN

So does all that mean budgets don’t 
matter? Of course not.

Rush advises starting by tracking 
your profit loss and cash flow month to 
month against the jobs you do and the 
revenue they produce. “We suggest that 
each job be priced with its projected over-
head — costs of equipment, fuel, labor 
time, insurance and other overhead ex-
penses — and then at the end of the job, 
price it to see if your beginning quote was 
correct or was at a loss,” he says. “Then 
learn from that.”

Overhead costs especially need to 
be spread out month to month, not just 
treated as lump expenses when they oc-

curred. You’re paying $2,400 a year for insurance? That means you budget 
it at $200 a month. If your work has seasonal ups and downs, you need to 
account for that as well.

When setting wages, your benchmark is what other people with the 
same skills and experience in your market are making — and don’t forget 
benefits or the cost of vacation time. And you need to review those questions 
regularly.

 
YOUR OWN SPECIAL INTEREST

All of this doesn’t mean the starting question is pointless. It does mean 
that the answer is going to be so specific — to your business, where you’re 

MONEY MANAGER

How Much Should You Spend?
There’s no one-size-fits-all solution to managing expenses and cash flow  By Erik Gunn
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Larry Rush

located, and a host of other factors — that the only reliable answer is to 
consult with your local trade association and data providers that collect 
and aggregate information from a large number of companies in discrete 
industries.

And there’s another important thing to remember, which as a seasoned 
business owner you almost certainly already know far too well: Day to day, 
month to month, year to year, your business is not going to just tick on like 
some perpetual motion machine.

A seasonal boom might require you to call in part-time employees or 
hire a subcontractor. A sudden glut could force you to find makework for 
your people, or even, unthinkably, lay some of them off.

The only way you can prepare for those unexpected jerks in your bot-
tom line is to relentlessly monitor your month-to-month profitability so you 
can maximize your cash flow and know you’ll be able to cover downturns 
when they occur.

And that, Rush concludes, is where budgeting comes in. You look at 
how you’ve performed in the past, and what you need to do differently to 
perform better next year.

Because the real answer to how much you should spend and what you 
should spend it on comes down to where you are now, where you want to be, 
and how you plan to get there.

And that’s a formula that will be as unique to you as your fingerprints. ■
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money? What percentage of your annual revenue should go to salaries, 
training, marketing, investing in new equipment, retirement savings?

The answer, though, turns out to be unexpectedly complicated.
Wouldn’t it be so convenient if there were handy rules of thumb? After 

all, we try to use them when we make choices about our household expens-
es — like the one that says your housing expenses shouldn’t be more than 
about 25 percent of your income.

Yet looking closely at even that longstanding principle suggests why this 
may be more difficult than it would seem. Does someone making $1,000 a 
week ($4,000 a month) and living where there’s a severe shortage of hous-
ing have any choice if the cheapest rents are $1,800 a month? Perhaps over 
the very long term (move or seek a higher-paying job). But the specific con-
ditions of where you are — geographically and otherwise — defy such airy 
pronouncements.
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Larry Rush of Reading, Pennsylvania, spent 45 years in banking. In re-
tirement, he now mentors small business owners through SCORE, which 
was previously an acronym for the Service Corps of Retired Executives.

“There is no one way to allocate percentages from revenues” to specific 
categories of expense, Rush says. Market differences along with individual 
business and industry circumstances all play a part in dictating those deci-
sions, and you ignore that at your peril.

“When we at SCORE counsel new or present businesses, we ask the 
owners to do a business plan,” Rush explains. Using data from various 
sources, Rush and his fellow business mentors then offer examples of suc-
cessful businesses within the particular industry to project cash flows from 
revenues to various expenses.

Even within an industry, though, there’s too much variability to come 
up with a one-size-fits-all set of rules. The first and most obvious: Is the op-
eration a startup or long established?

Existing businesses “have historical numbers, which we review to see if 
they seem out of balance to their profitability,” he says.
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“With startups, we ask each owner to tell us what equipment they need 
to perform their daily work,” he continues. And embedded in the answer to 
that question is another question — do you buy that equipment or lease it? 
“Leasing or even renting may be an option, so it doesn’t cost the full pur-
chase price” when allocating revenues to that line item.

Employee costs are another variable. As the owner, you’ll start by do-

ing everything, but the number of employees — and therefore the share of 
employment costs against your revenues — will change with the volume of 
work, increasing along with your revenue.

With a larger operation, you’ll need to consider how you as the owner 
manage your time most efficiently and parcel the work out effectively. As 
the business and number of employees grow, ensuring you have seasoned 
supervisors who can mentor new employees is key.

The time also comes when you must hire administrative personnel “to 
be sure that costing, billing, and payroll can be done without having the 
owner do that,” Rush points out. Your time as the owner is more important 

than those tasks — but your office per-
sonnel “need to represent the owner 100 
percent to reflect the company’s face to 
the community.”
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So does all that mean budgets don’t 
matter? Of course not.

Rush advises starting by tracking 
your profit loss and cash flow month to 
month against the jobs you do and the 
revenue they produce. “We suggest that 
each job be priced with its projected over-
head — costs of equipment, fuel, labor 
time, insurance and other overhead ex-
penses — and then at the end of the job, 
price it to see if your beginning quote was 
correct or was at a loss,” he says. “Then 
learn from that.”

Overhead costs especially need to 
be spread out month to month, not just 
treated as lump expenses when they oc-

curred. You’re paying $2,400 a year for insurance? That means you budget 
it at $200 a month. If your work has seasonal ups and downs, you need to 
account for that as well.

When setting wages, your benchmark is what other people with the 
same skills and experience in your market are making — and don’t forget 
benefits or the cost of vacation time. And you need to review those questions 
regularly.

 
YOUR OWN SPECIAL INTEREST

All of this doesn’t mean the starting question is pointless. It does mean 
that the answer is going to be so specific — to your business, where you’re 
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located, and a host of other factors — that the only reliable answer is to 
consult with your local trade association and data providers that collect 
and aggregate information from a large number of companies in discrete 
industries.

And there’s another important thing to remember, which as a seasoned 
business owner you almost certainly already know far too well: Day to day, 
month to month, year to year, your business is not going to just tick on like 
some perpetual motion machine.

A seasonal boom might require you to call in part-time employees or 
hire a subcontractor. A sudden glut could force you to find makework for 
your people, or even, unthinkably, lay some of them off.

The only way you can prepare for those unexpected jerks in your bot-
tom line is to relentlessly monitor your month-to-month profitability so you 
can maximize your cash flow and know you’ll be able to cover downturns 
when they occur.

And that, Rush concludes, is where budgeting comes in. You look at 
how you’ve performed in the past, and what you need to do differently to 
perform better next year.

Because the real answer to how much you should spend and what you 
should spend it on comes down to where you are now, where you want to be, 
and how you plan to get there.

And that’s a formula that will be as unique to you as your fingerprints. ■
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O wner Mike Flaherty likes to say three things haven’t 
changed about his family’s company, Advanced Pollution 
Control (APC) Corp., since it was founded by his father in 

1975: dedication to customers, a family atmosphere and hard-
working crews.

Many pumpers will point to traits like these to explain how 
their companies have survived and thrived. But APC has another 
successful formula other pumping contractors could learn from: 
tapping revenue growth and profits available through industrial 
vacuum excavation, a backbone service of the Bridgewater, Mas-
sachusetts, company.

APC started with a specialty in serving power plants and waste-
water treatment plants. Through the years, the business has evolved 
to include utility locating and other vacuum excavation services. Fla-
herty’s dad, Mike (known as Big Mike), saw a need for power plant 
cleanup work in the Boston area. About 95 percent of the initial work-
load was servicing power plants and water and wastewater treatment 
plants. Those services expanded over time, and now the company 
provides vacuum excavation for construction companies.

 NO-DIG ADVANTAGES
“It’s a service that has taken off for us,” Flaherty says. “Construc-

tion companies are now realizing that vacuum excavation saves them 
a lot of collateral damage because they aren’t striking water or gas 
lines. It’s not as fast as an excavator, but it certainly has its place.”

The company’s fleet now consists of nine GapVax combina-
tion units. The newest truck arrived in 2016 and, like the others, has 
a stainless steel tank. “They’re all stainless steel,” Flaherty says. “I 

PUMPING UP 
PROFITS

PUMPER PROFILE

(continued)

Mike Flaherty, owner of APC Corp. in Bridgewater, 
Massachusetts, stands near one of his company’s 
nine GapVax hydroexcavators on a job site.  
(Photos by Richard T. Gagnon)

APC Corp. uses a fleet of 
powerful GapVax trucks to serve 
the wide-ranging vacuum needs 
of industrial customers

By Cory Dellenbach

APC Corp. 
Bridgewater, Massachusetts

Profile

OWNER: Mike Flaherty II
FOUNDED: 1975
EMPLOYEES: 15
SERVICES: Vacuum excavation, power plant services, 
tank cleaning, utility locating
SERVICE AREA: New England

Massachusetts
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Many pumpers will point to traits like these to explain how 
their companies have survived and thrived. But APC has another 
successful formula other pumping contractors could learn from: 
tapping revenue growth and profits available through industrial 
vacuum excavation, a backbone service of the Bridgewater, Mas-
sachusetts, company.

APC started with a specialty in serving power plants and waste-
water treatment plants. Through the years, the business has evolved 
to include utility locating and other vacuum excavation services. Fla-
herty’s dad, Mike (known as Big Mike), saw a need for power plant 
cleanup work in the Boston area. About 95 percent of the initial work-
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plants. Those services expanded over time, and now the company 
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spend a little extra in the beginning 
and the trucks are very dependable 
and don’t rust out. It takes a lot more 
punishment before it’ll deform or 
needs to be replaced.”

APC crews try to perform dry 
vacuum instead of hydroexcavation 
because it allows them to backfill 
with dry material. “The dry stuff is far 
easier to control,” Flaherty says. “It’s 
neater to work with than mud slurry 
and saves our customers money. 
We never bring waste from one job 
to another location due to environ-
mental regulations, so if we can’t 
use what we excavate, the customer 
has to pay for it to be dumped.”

To allow for air excavation, the 
company has outfitted each truck 
with a 185 cfm air compressor.

Not long after starting vacuum 
excavation, Flaherty saw another need in the area and branched off into ser-
vicing railways. Two hydrovac units are fitted with high-rail systems. “We 

do about 15 percent of our business with the high-rail trucks,” Flaherty says. 
“We’re called out to derailments and things like that. You never know when 
you’re going to get busy.”

 
BUILD A DEPENDABLE CREW

Just like traditional septic service companies, it’s important for Flaherty 
to have a readily available staff capable of doing any job for spur-of-the-mo-
ment calls. Flaherty is proud of his crew of 15.

“The big thing that makes a difference with our people is their tenure,” 
Flaherty says. One operator, Mike Darmetko, has been with the company for 
38 years, and operations manager Rick Gay for 35 years. Operator Jim Silva 
has been with the company for 15 years. The rest of the workforce averages 
eight years of experience. “When we send out a truck, we’re sending out a 
very capable, well-paid, union operator who has seen a lot of different jobs 
and know how to do the jobs the most efficient and safest way.”

Flaherty attracts and keeps employees by treating them right. He makes 
sure they get 40 hours of work a week throughout the year. The company of-

(continued)

Construction 
companies 

are now realizing 
that vacuum 
excavation saves 
them a lot of 
collateral damage 
because they aren’t 
striking water or gas 
lines. It’s not as fast 
as an excavator, but 
it certainly has its 
place.
MIKE FLAHERTY
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Flaherty, Mike 
Flaherty, Shaun 
Wilcox and Ben 
Chaves.

Left: Operator 
Shaun Wilcox 
runs the GapVax 
hydroexcavator 
as he performs a 
high-pressure pipe 
cleaning at the 
city of Randolph, 
Massachusetts, 
wastewater 
treatment plant.

APC Corp. owner Mike Flaherty, left, and 
operator Stefano D’Emilia perform a 
high-rail vacuum excavation service with 
a GapVax truck at the Stiles & Hart Brick 
Co. in Bridgewater, Massachusetts.
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fers holiday and vacation pay, as well as sick time. “The fellas seem to care 
about the company, and they want to see it do well so that we’re out working 
and not staying here in the maintenance facility,” Flaherty says. “We want to 
be making money, not losing money.”

Even though nearing retirement age, Flaherty still joins crews on job sites, 
puts the work clothes on and starts digging. “I’m happy while I’m doing it,” 
he says. “If you have dependable equipment and a happy 
crew, it’s a winning situation.”

 
A SAFETY FOCUS

An experienced crew also helps with safety mea-
sures. The company provides regular safety training sem-
inars for confined-space entry, lockout/tagout and other 
typical procedures. “We’ll also do respirator training, 
personal fall protection, hearing protection, hazard com-
munication and forklift safety, and we’ll go over personal 
protective equipment,” Flaherty says. “We try to get the jobs done as quickly 
and safely as possible, and try to keep our reputation as a good company.”

The safety focus doesn’t stop at the shop; crews are always thinking 
safety on the job. If heading to a power plant job, crews will pull one of the 
company’s 14-foot enclosed safety trailers. Flaherty put together APC’s first 
safety trailers in 1980, and the equipment they carry has advanced in quan-
tity and sophistication.

“They’re equipped with breathing equipment for working in bad air in 
confined spaces,” Flaherty says. The trailers have cascade breathing systems 
with eight 4-foot bottles, each with 250 cubic feet of air, good for about eight 
hours each.

“A hose no longer than 300 feet connects the bottles to a worker’s per-
sonalized breathing mask. A five-minute emergency escape breathing bot-
tle is attached to each worker’s belt. We 
don’t charge for it unless we have to use 
it, but we have it all if the air changes or 
something bad happens. We just go into 
a different mode and no one gets hurt.”

The safety trailers also carry rescue 
and retrieval tripods used in confined 
spaces. Other fall-protection and safety 
equipment brought to the job includes 
winches and beam trolleys, Tyvek suits 
from DuPont Personal Protection (pa-
per coveralls that protect workers’ cloth-
ing from contact with waste), encapsu-
lated suits, ventilation fans, rain gear 
and extra rubber boots and gloves.

 
VACUUMING COAL

Last year, crews made sure to have 

(continued)

It’s not hard to spot one of APC Corp.’s nine GapVax hydroexcavators. 
The machines are painted a pale yellow from the Peterbilt chassis to the 
debris tank.

“There are some different options on each truck and there are improve-
ments that the manufacturer has made,” says APC owner Mike Flaherty. 
“The fellas have to get trained on everything so when they are out in the 
field they know how to work everything and work it safely.”

All nine tri-axle hydrovacs have 16-yard debris tanks and hold 3,200 
gallons. After the company takes ownership of a machine, crews install a 
185 cfm air compressor on it to allow for air excavation. The trucks also 
have hot- and cold-water pressure washers.

The color choice goes back to when Flaherty’s dad founded the com-
pany in 1975. When he bought his first vacuum truck he didn’t have a lot 
of money to paint it. That’s when longtime family friend Ed Porter told him 
he was throwing away some yellow paint — three 5-gallon cans of it. “We 
painted one truck and it looked pretty good, and we’ve stayed with that 
color ever since,” Flaherty says.

Why the yellow trucks?

APC Corp. 
crews are on an 

emergency job 
near Bridgewater, 

Massachusetts, 
where the company 
is hydroexcavating 

to reach the 
waterlines for 

repair.

As the 
industry 

continues to 
change at a 
rapid pace, I 
am focused on 
making sure we 
control the things 
we can control, 
which is doing 
a good job every 
day for every 
customer.
MICHAEL FLAHERTY

APC Corp. has a fleet of nine GapVax HV-56 
hydroexcavators. All of the trucks are painted a 
similar pale yellow color and are equipped with 185 
cfm air compressors for air excavation capabilities. 
(Photography by Richard T. Gagnon)
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the safety trailer with breathing tanks when the 
company was hired to clean coal silos at a power 
plant. The coal was burning within the silos. “The 
methane gas inside of it was something we had to 
be careful of,” Flaherty says.

APC workers ran 200 feet of aluminum pipes 
from the fourth floor of the power plant where the 
coal was down to the trucks and vacuumed the 
coal that was burning. They used a conveyor belt system beneath the silos to 
get the coal moving to the vacuum hose.

“When the methane got too high, we let the plant know we didn’t want 
to continue working because it was going to be a possible explosion,” Fla-
herty says. “They wetted down the fire and then we were able to continue.”

APC removed 77 truckloads of coal, averaging about 18 trucks a day. 
The job was finished in about four days.

 
FAMILY SUCCESSION

A third generation of the Flaherty family is working at the company. 
Two years after Mike “Big Mike” Flaherty started APC, his son joined the 
company and took over control before the founder passed away in 1996. 
“I’ve been working for the company since I was just out of college in 1977,” 
he says.

Now he is training his son, Michael, to take over: “He started at the very 
bottom as a laborer and he’s progressed over the last three years.” Michael 
is an operator and works sales. Eventually Michael will take over. “He’s been 
a great kid all his life. He’s 25 years old now and everything he’s done, he’s 
done well.”

Michael says it was natural for him to work for the company, having 
grown up around it. “After college, I knew that I wouldn’t like a cubicle job, 
so I figured I’d give APC a shot,” he says.

Even though he hasn’t taken over yet, Michael has some big goals for 
the company.

“As the industry continues 
to change at a rapid pace, I am 
focused on making sure we con-
trol the things we can control, 
which is doing a good job every 
day for every customer,” he says. 
“Short term, I would like to see 
us grow some other areas of our 
business such as pipe cleaning, 
pipe relining, X-ray inspection 
and video inspection.” ■

  MORE INFO

DuPont Personal Protection
800/931-3456
www.personalprotection.dupont.com

GapVax, Inc.
888/442-7829
www.gapvax.com
(See ad page 35)

A worker dumps coal ash 
from one of APC Corp.’s 
GapVax hydroexcavators 
after vacuuming it up at 
the Stiles & Hart Brick 
Co. in Bridgewater, 
Massachusetts.

http://www.personalprotection.dupont.com
http://www.gapvax.com
www.septictankparts.com
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Portable Restroom Trailers

LANE’S VACUUM TANK, INC.
 3133 VANZORA RD.  •  BENTON, KY 42025

800.592.3308 • 270.527.9945

Polished Aluminum Skirting and Tool Boxes

SLIDE-IN UNITS & USED TRUCKS AVAILABLE / MASPORT, JUROP & CONDE VACUUM PUMPS
CHECK OUR PRICES

Rodne y Lane ’s CeLL 270.832.3793
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10 Restroom
12 Restroom
14 Restroom
16 Restroom
20 Restroom

13" Tires
23" High

Call about our new design to haul handicaps Used trailers  
also for sale

Steel Tanks Aluminum Tanks

•   2017 Ford F-550,  
950 Waste, 300 Fresh,  
Gas .....................$68,000

•   2017 Durastar or Hino 
1900 Waste, 400 Fresh,  
Diesel ................$108,000
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950 Waste, 300 Fresh,  
Gas ......................$66,000

•   2017 Dodge 5500,  
1000 Waste, 300 Fresh 
 ..............................$75,500 
4x4 ........................$81,000

•   2017 Ford F-550,  
950 Waste, 300 Fresh,  
Diesel ..................$75,000 
Diesel 4x4 ...........$80,000   •  2017 Dodge 5500,  

950 Waste, 300 Fresh 
 .............................$77,500 
4x4 .......................$83,000

•   2017 Ford F-550,  
950 Waste, 300 Fresh,  
Diesel ..................$77,000 
Diesel 4x4 ...........$82,000

All Truck Manufacturers Now Available

Vacuum Sales Inc.  
51 Stone Road, Lindenwold, NJ 08021

800-547-7790 • fax: 856-627-3044

Order Discounted Pumps Online
24 hours a day 7 days a week
www.vacuumsalesinc.com

parts@vacuumsalesinc.com

http://www.vacuumsalesinc.com
mailto:parts@vacuumsalesinc.com
http://www.p-pod.ca
www.lanesmobilejohn.com
www.ferguspowerproducts.com
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Systems
ScreenCO 208-790-8770 

www.ScreencoSystems.com 
sales@screencosystems.com

•  Increased Productivity  
•  Reduces Fatigue & Injuries
• GET A GRIP
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• No Moving Parts • Gravity Off-Load At 500 GPM  

• NEW 4' Trash Extension Puts Trash Directly Into Dumpster
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MEGA DUAL SCREEN  
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• Easily Fits In Pickup for Transport

• Small Footprint, Big Results
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manufacturer written 
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PROGRESSIVE 
CAVITY PUMP
PROGRESSIVE 
CAVITY PUMP
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Flow Rate 
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NEW PRODUCTS
Your leader for simple innovative technology. Products built and 

field tested by industry professionals. Equipment that really works!

 TRUCK TOW BEHIND PORTASCREEN SPREADER TRUCK TOW BEHIND PORTASCREEN SPREADER

•  Move septic and grease 
interceptor waste with 
ease from underground 
storage tanks. 
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below ground storage

•   Great for transferring to 
land application site. 
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•  Handles sand grit and 
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Features On  
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100 Gallon Fresh 
Water Supply Tank

O   Tank sizes 60,  
105, 225, 300 
and 440 gallons.

O  Standard holes  
are 2 - 3" holes 
with plugs

O  Can customize 
holes to match  
your specs 

O  Lifting Bracket 
Assembly

O Sky Heater

O Corner Shelf

O Towel Dispenser

O  Hand Washer 
Available For 
Both Styles of 
Tuff-Jon

TJ Shorty

TJ Kids
Tuff-Jon III

TJ Junior Single
Free Standing Sink

(16 gallons fresh water)

Tuff-Jon

90 Gallon  
Free-Standing Sink
(45 gallons fresh water)

Containment Tray
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TJ Handy Stand
Waterless Gel Touch 

Dispensers

60 Gallon Rinse Tank

Interior View of Deluxe TJ-III

The TSF Company Inc. 
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 California
The owner of a wastewater company in San Marcos and the company 

have agreed to pay up to $4.1 million in restitution for illegally dumping 
wastewater from portable restrooms into municipal wastewater systems. 
The owner of Diamond Environmental Services, Eric De Jong III, and the 
company’s chief operating officer, Warren Van Dam, pleaded guilty in fed-
eral court to conspiracy to unlawfully discharge pollutants. Ronald Fabor, 
the company’s safety and compliance manager, has been charged with per-
jury in the case.

Employees were instructed to build dump stations inside five company 
facilities between San Diego and the Greater Los Angeles area. Drivers emp-
tied their tanks in the stations without creating a billing record for the local 
municipal wastewater agency. At a cost of about $75 per 1,000 gallons, that 
means the company avoided between $1.3 million and $4.1 million in fees.

Also in California, residents near Malibu want to know why they are be-
ing pushed to connect to a sewer system when they say onsite technology 
would accomplish the same goal at a lower cost. The state has ordered 444 
homeowners to stop using their septic systems in the next few years. State 
and federal officials are concerned about the nutrients these systems are 
adding to the Malibu Lagoon and to the ocean at Surfrider Beach. The esti-
mated cost of a new sewer system is $35 million. Residents of Serra Retreat 
asked why they could not install less-expensive advanced treatment units 
instead of paying for a new plant.

 
Massachusetts

The Massachusetts Association of Onsite Wastewater Professionals is 
no more. Instead, the organization is returning to its previous name: Yankee 
Onsite Wastewater Association. Although the organization will continue to 
focus primarily on Massachusetts, the name change reflects a membership 
that is regional and the organization’s goal of making YOWA a New England 
organization, according to association President Tom Groves. This is the 
only organization focused on the onsite industry in the region, Groves said 
in the association’s most recent newsletter.

 
Colorado

The latest revision of Colorado’s onsite regulation took effect June 17. 
In 2013, the state adopted its first revision of Regulation No. 43 in more than 
30 years. After experience with it, officials and professionals identified some 
parts that required tweaking. Interested parties held 16 meetings beginning 
in August 2015. The revisions were adopted by the state Water Quality Con-
trol Commission in May. Local agencies will have one year to bring their or-
dinances into compliance with the revised regulation.

 
Ohio

To reduce water contamination, local governments in the Toledo area 
covered $75 of the cost of septic pumping for homes in the watershed of 
Wolf Creek. That figure equals the per 1,000-gallon dumping fee at treatment 
plants associated with the program. Wolf Creek empties into Lake Erie at 
Maumee Bay State Park, and tests have found that bacteria from the creek 
contribute to water quality problems at the park’s beach. About 400 homes 
in the watershed are on septic systems, officials said.

 
Montana

The owner of a bar and restaurant in Four Corners — about 6 miles west 
of Bozeman in the southwestern part of the state — filed suit against the 
Gallatin County health officer for denying a food serving permit because of 
problems with the restaurant’s septic system. Jerry Ritter, owner of the Ko-
rner Klub, told a reporter that his system had a rough time just after it was 
installed in 2013. A pipe broke and power to its pumps was off for several 

months, Ritter said. Septage surfaced, filling an open pit for several months, 
but the system is fine now, he said.

Matt Kelley, the county health officer, said Ritter is delaying repairs and 
is threatening public health. In 2015, engineers for the business submitted 
documents saying the 1,600 gpd design capacity of the system needed to be 
expanded because the business was producing 2,000 to 2,500 gpd.

Just after the county Board of Health voted down the Korner Klub’s 2017 
food license, Ritter opened for business as usual, said a report in the Boze-
man Chronicle. Meanwhile, county and state officials disputed which level 
of government was responsible for enforcement since Ritter was apparently 
serving food without a proper license. ■

I n its early steps in rewriting the Waters of the U.S. Rule, the U.S. Environ-
mental Protection Agency recently sent letters to several governors ask-
ing for state advice in how to modify the rule that governs what bodies of 

water are subject to federal pollution oversight.
When it was issued in 2015, the rule drew vocal opposition from busi-

ness. The head of the National Association of Homebuilders said a devel-
oper would face higher hurdles building on a piece of rural land. In Febru-
ary, President Donald Trump signed an executive order requiring the EPA to 
rewrite the rule.

Revising the rule will consist of two steps, and both supporters and op-
ponents of the rule agree the process will take time. One step will rework 
current regulations to conform with what courts have said about the existing 
rule. The second will formulate a new, narrower rule. The EPA must devel-
op technical evidence supporting any revision, and any proposed changes 
must go through a period of public comments and hearings.

The 2015 rule was originally an attempt to clarify what waters are sub-
ject to federal oversight. The Clean Water Act gave the federal government 
jurisdiction over “navigable waters,” and since the act became law several 
court cases have been filed over the meaning of that phrase.

The 2015 rule took inspiration from the opinion of Supreme Court 
Justice Anthony Kennedy’s opinion in a 2006 lawsuit over the meaning of 
navigable waters. Kennedy wrote the term should refer to water significantly 
connected to navigable rivers and seas, including a biological or chemical 
connection. The executive order from Trump requires a rule consistent with 
the opinion of the late Justice Antonin Scalia in the same case. Scalia had 
a narrow interpretation of the term. He described navigable water as water 
that had a relatively permanent flow or had a surface connection to waters 
with a relatively permanent flow.

At the moment, Waters of the U.S. is not in effect because the Sixth Cir-
cuit Court of Appeals issued a nationwide stay in 2016 as the result of a law-
suit brought by several industry groups and states. In the meantime, there 
is a Supreme Court case pending because of a dispute over what court can 
hear lawsuits — a federal district court or a federal appeals court. Lawyers 
are still filing briefs on this case, and a date for oral arguments before the 
court has not been set.

News reports quote Ellen Gilinsky, a former EPA official who advised 
on the rule, as saying many fears of opponents are overblown. Supporters 
of the rule say states don’t have the resources to ensure the health of water, 
and Gilinsky said she hopes the revision procedure will get all sides to finally 
agree on what waters should have federal oversight.

 
Florida

When the current legislative session ended, a bill that would have re-
quired property buyers to be notified of the presence of a septic system 
died with it.

The bill, authored by Rep. Randy Fine (R-Brevard County), originally re-
quired a wastewater system inspection at the time a property is sold. Fine rep-
resents a part of Florida adjacent to the Indian River Lagoon, a 50-mile-long 
stretch of water that is separated from the Atlantic Ocean by a narrow strip of 
barrier island and has water contaminated by faulty or failing septic systems.

As the bill progressed through the Legislature it was altered to remove 
the requirement for an inspection. Instead, the bill required property sellers 
to only inform buyers of the presence of a septic system, and sellers would not 
have been required to disclose problems. Buyers would have been required 
to sign a form telling them systems need pumping every three to five years.

News reports said the Florida Real Estate Association was concerned 
the original bill would discourage people from buying properties with sep-
tic systems.

Fine’s bill also would have required the state Health Department to cre-
ate a statewide database and map of existing septic systems.

A separate bill that would have allocated $20 million annually to help 
property owners retrofit septic systems or connect to sewer lines also died 
for lack of legislative action.

Also, county commissioners in Indian River County — adjacent to the 
Indian River Lagoon and immediately south of Brevard County — voted to 
raise septage dumping fees from $7.51 to $15 per wet ton. A memo from 
county attorneys said the previous rate covered only about half of the cost at 
the county’s biosolids facility. In May, commissioners restricted waste com-
ing in from out of the county.

Earlier this year, the state Department of Environmental Protection cit-
ed the county for periodic discharges of organic matter, nitrogen and phos-
phorus at its West Regional Wastewater Treatment Facility between Novem-
ber 2014 and February of this year.

 
New York

Suffolk County, which occupies the eastern end of Long Island, has a 
new program to help fund wastewater system upgrades that combat nitro-
gen pollution. County executive Steve Bellone signed the Reclaim Our Water 
Septic Improvement Program into law earlier this year. The county approved 
a $10 million grant program to fund the initiative. Citizens may apply for 
grants of $10,000 to $11,000 per home to pay for about 200 systems annu-
ally to be converted from cesspools to advanced nitrogen removal systems. 
About 360,000 homes in Suffolk County — about 75 percent of all homes 
— use cesspools. County officials said the program will prioritize homes in 
low-lying areas.

The county is working to provide predictable pricing of the four ap-
proved systems: Norweco Singulair and Hydro-Kinetic, Orenco AdvanTex, 
and Hydro-Action.

The county has set up a website (www.reclaimourwater.info) as a point 
of contact for the public.

Rules and Regs is a monthly feature in Pumper. 
We welcome information about state or local 
regulations of potential broad interest to onsite 
contractors. Send ideas to editor@pumper.com.
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Name: Rob Ratta, owner
Business: R.M. Ratta Corp.
Location:  Ayer, Massachusetts
Age: 45
Years in the industry: Ratta Corp. is a third-generation family business 

operating for over 60 years.

Association involvement: I’m new to YOWA (Yankee Onsite Wastewa-
ter Association) but over the years our family has belonged to this associa-
tion as well as others.

Benefits of belonging to the association: It gives us an opportunity to 
see how other small businesses are adapting to the changing market, and 
a chance to share information. It also keeps us informed about the ever-
changing technology that is key to our performance.

Biggest issue facing your association right now: Finding help. Let’s 
face it, being a pump truck operator can be a physically demanding job and 
it’s tough filling those spots with quality help. We try to set the bar high for 
the level of service.

Our crew includes:
Technicians
•  My cousin, Fred Ehwa, is my right hand. He has been running with the 

pumping business for the last couple of years and is doing an amaz-
ing job.

•  Scott Goodman has been with our family for 20 years, pumping and 
doing inspections. Customers ask for him by name. You won’t find a 
better service provider out there than Scott.

•  My brother-in-law, Matt Robinson, has been here almost as long as 
Scott. He’s our lead Title 5 inspector, and with the market as good as 
it’s been lately he’s always in the field.

•  T.J. MacGregor is one of our “newbies,” 
with a year under his belt. Already he’s 
made his mark as a crucial part of the 
team. He’ll be running his own construc-
tion crew before we know it.

•  My cousin, Nick Ratta, has recently come back to the family business 
and we couldn’t be happier. His flexibility and attitude are one of a 
kind. He may start the day in a pump truck, take the 10-wheeler to de-
liver some material, and finish up the day helping with a system repair 
or installation, all with a smile and ready to do it again the next day.

•  Jon Olden came to us when we purchased the portable toilet division 
of a company a few years back. He has the highest attention to detail 

and demand for perfection with every portable 
unit that is in service. Like Scott, customers ask 
for him by name.

STATES SNAPSHOT

 
Give Me a Vintage Truck 
and Hardworking Employees
Rob Ratta enjoys running older rigs for installing 
and pumping work, and thinks recruiting 
good workers is the biggest challenge facing 
the wastewater industry

(continued)

In States Snapshot, we visit with a member of a state, provincial or 
national trade association in the decentralized wastewater industry. 
This time we learn about a member of the Yankee Onsite Wastewater 
Association.

The job site crew at R.M. 
Ratta includes, from left, 
Matt Robinson, T.J. Mac-
Gregor, Fred Ehwa, Nick 
Ratta and Scott Goodman.
(Photos courtesy of R.M. 
Ratta Corp.)

The office staff includes, 
from left, Mary Trainor, Jen 
Ratta, Lynne Bourque and 
Mark McKenna. 
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Office
•   Our office team is a close-

knit group. My wife, Jen Rat-
ta, keeps us on track and has 
assembled a team I could 
not be more proud of.

•  Mark McKenna has been with us the longest and han-
dles all our commercial accounts. He is tenacious in 
growing that side of the business and keeping the con-
struction pipeline filled.

•  Lynne Bourque manages the portable restrooms and 
the Title 5 inspections, and has an incredible drive for 
knowledge of the industry. Recently she became a Certi-
fied Grade 2M operator, and we can’t wait to see what she decides to 
tackle next.

•  Mary Trainor started as a backup for Jen and has worked side by side 
with her for the past four years. There isn’t much that Mary can’t han-
dle in the office.

Typical day on the job: I cannot really say that any day is “typical.” We 
run a small crew here considering the size of our business. On any given day 
my construction crew may consist of just T.J. and myself, and that is OK. With 
some creativity and hard work, we are able to get the job done. The guys on 
my team are all resourceful, and not one of them would say, “that’s not my 
job.” I’ve been doing this long enough that I know how the job should go, 
but sometimes Mother Nature just doesn’t want to cooperate and we need 
to adapt.

Helping hands — indispensable crew member: This is a tough one, 
as every one of our employees is a key component to what makes this busi-
ness successful. I would have to say there are two — my cousin, Fred, and 
my wife, Jen. I trust Fred immensely and could not be more proud of where 
he is taking our pumping business. The relationships he has built with plant 
operators, homeowner associations and property management companies 
are a solid piece of this business. I don’t have to worry or second-guess what 
he’s doing. At times I really wish I could clone him. Jen keeps me grounded.

The job I’ll never forget: Two jobs really solidified our reputation as 

an installer. The first was a sewer main extension and preliminary 
treatment plant updates for the Groton School. The job was a bit of 
a challenge and a blast to do. The second was the replacement of 
a septic system at the Fruitlands Museum in Harvard, Massachu-
setts. This was an enormous undertaking for both us and the mu-
seum. The project lasted four months and through the winter. It was 
28,000 square feet of leaching network, a series of collection tanks, 
a Microfast 9.0 system, and a host of additional utility upgrades. 
Never once did we feel like we bit off more than we could chew.

My favorite piece of equipment: They are all my favorites. 
Most of our trucks are old, vintage even. We still run a 1979 Inter-

national pump truck that my dad bought 
brand new. It has been overhauled once or 
twice, and it’s a showpiece to go down the 
road. It still will work circles around some of 
the newer technology that is out there. My 
dad is still running his 1972 Brockway with 
a 4,000-gallon IME tank on it up in New 
Hampshire.

Most challenging site I’ve worked 
on: I would have to say that the most chal-
lenging sites have involved dealing with 
groundwater and controlling it.

The craziest question I’ve been asked 
by a customer: “How did you do that?”

If I could change one industry regu-
lation, it would be: Like our Title 5 inspec-
tor’s license, I would like to see Massachu-
setts adopt a statewide pumping and in-

stallers license like New Hampshire does.

Best piece of small-business advice I’ve heard: Well, that would be 
from Dad and it goes something like this — “Care about what you do, do 
your best all the time, and treat your customers like they’re family. You have 
to be able to lay your head down on your pillow at night and be proud about 
what you’ve done.”

If I wasn’t working in the wastewater industry, I would: I don’t think 
I will ever be able to get completely away from the industry. I tell my wife 
all the time when I retire I am going to run the pumpout boat at a marina 
someplace warm.

This is my outlook for the wastewater industry: This is a construction 
trade. The population and the technology are growing faster than the num-
ber of qualified people to operate it. I am concerned that there is not enough 
of the younger generation taking an interest in this field to keep it moving 
forward and keep up with the technology. It can be a labor-intensive job, 
and folks just don’t want to get their hands dirty anymore, which leads us 
to having inexperienced operators in the field that don’t necessarily under-
stand the job in front of them. It takes years of experience in this trade to be 
good at what you do, and the technology is outpacing the experience. ■

 
- Compiled by Betty Dageforde

Above: The R.M. Ratta crew 
is hard at work installing 
driplines at a residential 
property. They are using a 
Link-Belt 225 excavator to 
complete the project.

Right: Rob Ratta is on the 
job installing another onsite 
system.
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Office
•   Our office team is a close-

knit group. My wife, Jen Rat-
ta, keeps us on track and has 
assembled a team I could 
not be more proud of.

•  Mark McKenna has been with us the longest and han-
dles all our commercial accounts. He is tenacious in 
growing that side of the business and keeping the con-
struction pipeline filled.

•  Lynne Bourque manages the portable restrooms and 
the Title 5 inspections, and has an incredible drive for 
knowledge of the industry. Recently she became a Certi-
fied Grade 2M operator, and we can’t wait to see what she decides to 
tackle next.

•  Mary Trainor started as a backup for Jen and has worked side by side 
with her for the past four years. There isn’t much that Mary can’t han-
dle in the office.

Typical day on the job: I cannot really say that any day is “typical.” We 
run a small crew here considering the size of our business. On any given day 
my construction crew may consist of just T.J. and myself, and that is OK. With 
some creativity and hard work, we are able to get the job done. The guys on 
my team are all resourceful, and not one of them would say, “that’s not my 
job.” I’ve been doing this long enough that I know how the job should go, 
but sometimes Mother Nature just doesn’t want to cooperate and we need 
to adapt.

Helping hands — indispensable crew member: This is a tough one, 
as every one of our employees is a key component to what makes this busi-
ness successful. I would have to say there are two — my cousin, Fred, and 
my wife, Jen. I trust Fred immensely and could not be more proud of where 
he is taking our pumping business. The relationships he has built with plant 
operators, homeowner associations and property management companies 
are a solid piece of this business. I don’t have to worry or second-guess what 
he’s doing. At times I really wish I could clone him. Jen keeps me grounded.

The job I’ll never forget: Two jobs really solidified our reputation as 

an installer. The first was a sewer main extension and preliminary 
treatment plant updates for the Groton School. The job was a bit of 
a challenge and a blast to do. The second was the replacement of 
a septic system at the Fruitlands Museum in Harvard, Massachu-
setts. This was an enormous undertaking for both us and the mu-
seum. The project lasted four months and through the winter. It was 
28,000 square feet of leaching network, a series of collection tanks, 
a Microfast 9.0 system, and a host of additional utility upgrades. 
Never once did we feel like we bit off more than we could chew.

My favorite piece of equipment: They are all my favorites. 
Most of our trucks are old, vintage even. We still run a 1979 Inter-

national pump truck that my dad bought 
brand new. It has been overhauled once or 
twice, and it’s a showpiece to go down the 
road. It still will work circles around some of 
the newer technology that is out there. My 
dad is still running his 1972 Brockway with 
a 4,000-gallon IME tank on it up in New 
Hampshire.

Most challenging site I’ve worked 
on: I would have to say that the most chal-
lenging sites have involved dealing with 
groundwater and controlling it.

The craziest question I’ve been asked 
by a customer: “How did you do that?”

If I could change one industry regu-
lation, it would be: Like our Title 5 inspec-
tor’s license, I would like to see Massachu-
setts adopt a statewide pumping and in-

stallers license like New Hampshire does.

Best piece of small-business advice I’ve heard: Well, that would be 
from Dad and it goes something like this — “Care about what you do, do 
your best all the time, and treat your customers like they’re family. You have 
to be able to lay your head down on your pillow at night and be proud about 
what you’ve done.”

If I wasn’t working in the wastewater industry, I would: I don’t think 
I will ever be able to get completely away from the industry. I tell my wife 
all the time when I retire I am going to run the pumpout boat at a marina 
someplace warm.

This is my outlook for the wastewater industry: This is a construction 
trade. The population and the technology are growing faster than the num-
ber of qualified people to operate it. I am concerned that there is not enough 
of the younger generation taking an interest in this field to keep it moving 
forward and keep up with the technology. It can be a labor-intensive job, 
and folks just don’t want to get their hands dirty anymore, which leads us 
to having inexperienced operators in the field that don’t necessarily under-
stand the job in front of them. It takes years of experience in this trade to be 
good at what you do, and the technology is outpacing the experience. ■

 
- Compiled by Betty Dageforde

Above: The R.M. Ratta crew 
is hard at work installing 
driplines at a residential 
property. They are using a 
Link-Belt 225 excavator to 
complete the project.

Right: Rob Ratta is on the 
job installing another onsite 
system.
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2013 FREIGHTLINER 114SD VAC TANK TRUCK
DETROIT DD13 @ 500 HP, 10 SPEED, 20/44 ON AIR 

RIDE, KEE VAC 4,000 GALLON ALUMINUM TANK, 60 
GALLON FUEL TANK, MASPORT PUMP

2011 KENWORTH T800 ROLL OFF TRUCK
CAT C13 @ 445 HP, 8LL TRANS, 20/46 ON CHALMERS, 

75,000LB GALFAB HOIST, PIONEER RACK’N PINION 
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2013 FREIGHTLINER 114SD VAC TANK TRUCK
DETROIT DD13 @ 500 HP, 10 SPEED, 20/44 ON AIR 
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STARTING AT $169,500
BUY OR RENT!

2012 KENWORTH T800 ROLL OFF TRUCK
CUMMINS ISX15 @ 485 HP, 10 SPEED, 20/46 ON 
CHALMERS, 75,000LB GALFAB HOIST, ALC TARP 

SYSTEM, SCALES, 3.91 RATIO

$129,500
REPRESENTATIVE PHOTO

manufactured 
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The New  
Vac-Con  

Mudslinger
535 or 845 gallon debris tank 

4 GPM @ 4,000 PSI 
1,200 CFM/16" HG PD blower

66.8 HP Kubota diesel

225 or 325 gallon water tank
11' hydraulic boom with 270° rotation
Heavy duty welded tube steel trailer

VAC-CON.COM
855.336.2962  
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VECTOR-VACUUMS.COM 
800.832.4010
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These floating wetlands also create habitat for 
animals, and as far as we could find, no one has cataloged all the animals that 
will use floating wetlands. I was attacked repeatedly by this red wing black-
bird that nested on one of our rafts. There were also other birds, amphibians, 
snails and spiders. The cattail rafts were home to many more creatures than 
the open pond we put next to our experimental pond as a comparison.

 
Pumper: Why haven’t people looked at this technique before?
Strosnider: They have for about two decades, but it’s been done in fits 

and starts, and much of this work seems to have been driven by the interests 
of individuals. Now it seems formal funding is increasing for research into 
such alternative technologies.

People already use aerators to introduce more oxygen and knock down 
algae blooms in ponds. Floating wetlands could be a yet softer solution. 
We’re trying to figure out what we could do with a series of floating wetlands 
on a pond, how much coverage would you need to make a difference in wa-
ter quality.

People in the wastewater industry are already using this technology. 
Wetlands are being increasingly applied for municipal wastewater treat-
ment across the globe, especially in Europe. Over the last three decades, 
an increasing number of treatment wetlands have come online, addressing 
everything from raw wastewater treatment to the polishing of final efflu-
ent. There are a few folks out there promoting this technology, but although 
we know theoretically what will happen, we can’t plug data into a formula 
and calculate a recommendation for a customer because the basic research 
hasn’t been done yet.

For example, we don’t know how nitrate removal happened in our 
pond. We’re pretty sure it happens in or around the root zone, but to use 
floating wetlands as a solution we need to know what the mechanism is and, 
by extension, how many plants we need to bring about a given reduction in 
nitrogen.

 
Pumper: Why look at floating wetlands when we’re already building 

fixed wetlands for water treatment?
Strosnider: That’s one of the big questions: Can floating wetlands com-

pete with the conventional ones? Research hasn’t answered this question 
yet, and without it you can’t do a cost-benefit analysis for customers. One 

fact about current floating wetland systems is they’re very expensive, and 
part of our project is trying to find an inexpensive combination of materials.

 
Pumper: How can wastewater professionals use this technology?
Strosnider: They could be particularly useful for nitrogen removal. 

Wetlands are most commonly used as the final stage in municipal wastewa-
ter treatment systems to address residual nitrogen, phosphorus, pathogen, 
or organic concentrations. Since nitrogen is often in its oxidized form (ni-
trate) by the time it reaches the final stage of a wastewater treatment plant, 
high-coverage floating treatment wetlands might be able to out-perform tra-
ditional surface flow wetlands in nitrogen removal by more effectively pro-

viding the anaerobic conditions necessary for nitrate 
processing. And the same goes for use in an onsite 
installation.

 
Pumper: What advice do you have for people 

who want to experiment with floating wetlands on 
their own before the research is done?

Strosnider: First of all, I would design for the 
winds and waves you would expect from a typical 
storm in your area. You need something that will be 
stable in the elements.

Next, give the structure a head start first in a 
greenhouse or some other protected area. Let the plants get comfortable 
and intertwined with the substrate you’re using, and then put them outside.

In any situation where land is cheap and you have less access to a power 
grid, chemicals, complicated equipment, and maybe expertise, cost-benefit 
calculations shift toward passive approaches like floating wetlands. ■

Above: Experimental floating wetlands at the University of 
Oklahoma.

Right: These tadpoles are living among the floating wetlands 
at the test site. (Photos courtesy of William Strosnider)W astewater treatment usually involves a combination of pumps 

and power, but for millions of years it has been done with plants 
and sunlight. It is this nature-based plan that William Strosnider 

follows in his search for wastewater engineering solutions.
Strosnider is an associate professor of environmental engineering and 

director of the Center for Watershed Re-
search & Service at St. Francis College in 
Loretto, Pennsylvania. For some years 
he has been experimenting with floating 
wetlands to clean polluted water, and his 
latest piece of research on this appeared 
in the January issue of the Journal of En-
vironmental Quality. He and colleagues 
at the University of Oklahoma built a 
few floating wetlands in some unused 
aquaculture ponds at the University of 
Oklahoma and measured how well they 
worked. Pumper asked him to talk about 
his research and where floating wetlands 
can fit among the options for wastewater 
professionals.

 
Pumper: What does your research 

center do?
Strosnider: We’ve been running for 

about five years, and we have two goals. 
One is to get students out in the field, 
primarily to help nonprofit and govern-
ment partners. The other is to undertake 
research projects that are actionable and 
close to the ground. We’ve done a lot of 
work on improving stream quality in western and central Pennsylvania.

The big, interesting idea in our work is figuring out what nature already 
can do to improve water quality and seeing how we can engineer that for our 
purposes. It obviously is possible. We just need to be creative, and maybe a 
bit more patient to let things grow.

 
Pumper: What is a floating wetland, and why use such a simple ap-

proach?
Strosnider: A floating wetland is just a raft of vegetation that isn’t an-

chored to the shore or the bottom of a pond. Cattails form floating rafts natu-
rally. They grow out from the edge of a pond, and at some point this raft of 
plants will detach and float around the pond in a stable state.

It really isn’t a simple process because nature isn’t. But traditionally 
we’ve met wastewater treatment engineering goals by using a lot of power 
or refined chemicals. We’re trying to achieve the same goals with processes 
that require fewer inputs. Usually these solutions require more land area 
— treating water with a wetland requires maybe 10 times the land area of 
a machine-based solution — but could require very little ongoing mainte-
nance and no pumping.

When we get this figured out, it is a solution that you could use in, for 
example, a detention pond in a subdivision.

 
Pumper: How did your experiment work?
Strosnider: Ultimately the goal is to engineer a raft of vegetation that 

renews itself with sunlight and nutrients from the water. Plants do that natu-
rally under the right conditions, but it turns out it’s pretty tricky for us to do 

the same thing.
One issue in Oklahoma was the 

wind. It’s serious wind, and it blew over 
our young plants quite a few times, so 
the plants had to send up new shoots. 
That requires a lot of energy from the 
roots, and plants can do that only so 
many times. We lost quite a few plants 
that way.

We also found we needed a bet-
ter substrate for the plants to root in. 
Or they need to be started in a green-
house first so they can establish a good 
root structure before they’re put into a 
pond.

 
Pumper: Did you use special 

plants for this?
Strosnider: No, we planted the 

cattails and bulrushes you find in any North American wetland.
The water we put them in had somewhat elevated concentrations of ni-

trogen, the kind of water you would find in a pond collecting runoff from a 
farm field.

PUMPER INTERVIEW

 

What Are Floating Wetlands and How 
Might They Serve the Wastewater Industry?
Nature’s nitrogen removal solution may provide an important tool at the end 
of the onsite treatment train  By David Steinkraus

William Strosnider prepares to 
retrieve flow sensors from beneath 
a street in Aiken, South Carolina. 
The sensors were destined for a 
nursery where Clemson University 
is leading a water-management 
project. The site is also a possible 
location for future floating wetland 
research. Contact Strosnider at 
wstrosnider@francis.edu.

(continued)

             Over the last 
             three decades, 
an increasing number 
of treatment wetlands 
have come online, 
addressing everything 
from raw wastewater 
treatment to the
polishing of
final effluent.

– William Strosnider
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These floating wetlands also create habitat for 
animals, and as far as we could find, no one has cataloged all the animals that 
will use floating wetlands. I was attacked repeatedly by this red wing black-
bird that nested on one of our rafts. There were also other birds, amphibians, 
snails and spiders. The cattail rafts were home to many more creatures than 
the open pond we put next to our experimental pond as a comparison.

 
Pumper: Why haven’t people looked at this technique before?
Strosnider: They have for about two decades, but it’s been done in fits 

and starts, and much of this work seems to have been driven by the interests 
of individuals. Now it seems formal funding is increasing for research into 
such alternative technologies.

People already use aerators to introduce more oxygen and knock down 
algae blooms in ponds. Floating wetlands could be a yet softer solution. 
We’re trying to figure out what we could do with a series of floating wetlands 
on a pond, how much coverage would you need to make a difference in wa-
ter quality.

People in the wastewater industry are already using this technology. 
Wetlands are being increasingly applied for municipal wastewater treat-
ment across the globe, especially in Europe. Over the last three decades, 
an increasing number of treatment wetlands have come online, addressing 
everything from raw wastewater treatment to the polishing of final efflu-
ent. There are a few folks out there promoting this technology, but although 
we know theoretically what will happen, we can’t plug data into a formula 
and calculate a recommendation for a customer because the basic research 
hasn’t been done yet.

For example, we don’t know how nitrate removal happened in our 
pond. We’re pretty sure it happens in or around the root zone, but to use 
floating wetlands as a solution we need to know what the mechanism is and, 
by extension, how many plants we need to bring about a given reduction in 
nitrogen.

 
Pumper: Why look at floating wetlands when we’re already building 

fixed wetlands for water treatment?
Strosnider: That’s one of the big questions: Can floating wetlands com-

pete with the conventional ones? Research hasn’t answered this question 
yet, and without it you can’t do a cost-benefit analysis for customers. One 

fact about current floating wetland systems is they’re very expensive, and 
part of our project is trying to find an inexpensive combination of materials.

 
Pumper: How can wastewater professionals use this technology?
Strosnider: They could be particularly useful for nitrogen removal. 

Wetlands are most commonly used as the final stage in municipal wastewa-
ter treatment systems to address residual nitrogen, phosphorus, pathogen, 
or organic concentrations. Since nitrogen is often in its oxidized form (ni-
trate) by the time it reaches the final stage of a wastewater treatment plant, 
high-coverage floating treatment wetlands might be able to out-perform tra-
ditional surface flow wetlands in nitrogen removal by more effectively pro-

viding the anaerobic conditions necessary for nitrate 
processing. And the same goes for use in an onsite 
installation.

 
Pumper: What advice do you have for people 

who want to experiment with floating wetlands on 
their own before the research is done?

Strosnider: First of all, I would design for the 
winds and waves you would expect from a typical 
storm in your area. You need something that will be 
stable in the elements.

Next, give the structure a head start first in a 
greenhouse or some other protected area. Let the plants get comfortable 
and intertwined with the substrate you’re using, and then put them outside.

In any situation where land is cheap and you have less access to a power 
grid, chemicals, complicated equipment, and maybe expertise, cost-benefit 
calculations shift toward passive approaches like floating wetlands. ■

Above: Experimental floating wetlands at the University of 
Oklahoma.

Right: These tadpoles are living among the floating wetlands 
at the test site. (Photos courtesy of William Strosnider)
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W astewater treatment usually involves a combination of pumps 
and power, but for millions of years it has been done with plants 
and sunlight. It is this nature-based plan that William Strosnider 

follows in his search for wastewater engineering solutions.
Strosnider is an associate professor of environmental engineering and 

director of the Center for Watershed Re-
search & Service at St. Francis College in 
Loretto, Pennsylvania. For some years 
he has been experimenting with floating 
wetlands to clean polluted water, and his 
latest piece of research on this appeared 
in the January issue of the Journal of En-
vironmental Quality. He and colleagues 
at the University of Oklahoma built a 
few floating wetlands in some unused 
aquaculture ponds at the University of 
Oklahoma and measured how well they 
worked. Pumper asked him to talk about 
his research and where floating wetlands 
can fit among the options for wastewater 
professionals.

 
Pumper: What does your research 

center do?
Strosnider: We’ve been running for 

about five years, and we have two goals. 
One is to get students out in the field, 
primarily to help nonprofit and govern-
ment partners. The other is to undertake 
research projects that are actionable and 
close to the ground. We’ve done a lot of 
work on improving stream quality in western and central Pennsylvania.

The big, interesting idea in our work is figuring out what nature already 
can do to improve water quality and seeing how we can engineer that for our 
purposes. It obviously is possible. We just need to be creative, and maybe a 
bit more patient to let things grow.

 
Pumper: What is a floating wetland, and why use such a simple ap-

proach?
Strosnider: A floating wetland is just a raft of vegetation that isn’t an-

chored to the shore or the bottom of a pond. Cattails form floating rafts natu-
rally. They grow out from the edge of a pond, and at some point this raft of 
plants will detach and float around the pond in a stable state.

It really isn’t a simple process because nature isn’t. But traditionally 
we’ve met wastewater treatment engineering goals by using a lot of power 
or refined chemicals. We’re trying to achieve the same goals with processes 
that require fewer inputs. Usually these solutions require more land area 
— treating water with a wetland requires maybe 10 times the land area of 
a machine-based solution — but could require very little ongoing mainte-
nance and no pumping.

When we get this figured out, it is a solution that you could use in, for 
example, a detention pond in a subdivision.

 
Pumper: How did your experiment work?
Strosnider: Ultimately the goal is to engineer a raft of vegetation that 

renews itself with sunlight and nutrients from the water. Plants do that natu-
rally under the right conditions, but it turns out it’s pretty tricky for us to do 

the same thing.
One issue in Oklahoma was the 

wind. It’s serious wind, and it blew over 
our young plants quite a few times, so 
the plants had to send up new shoots. 
That requires a lot of energy from the 
roots, and plants can do that only so 
many times. We lost quite a few plants 
that way.

We also found we needed a bet-
ter substrate for the plants to root in. 
Or they need to be started in a green-
house first so they can establish a good 
root structure before they’re put into a 
pond.

 
Pumper: Did you use special 

plants for this?
Strosnider: No, we planted the 

cattails and bulrushes you find in any North American wetland.
The water we put them in had somewhat elevated concentrations of ni-

trogen, the kind of water you would find in a pond collecting runoff from a 
farm field.

PUMPER INTERVIEW

 

What Are Floating Wetlands and How 
Might They Serve the Wastewater Industry?
Nature’s nitrogen removal solution may provide an important tool at the end 
of the onsite treatment train  By David Steinkraus

William Strosnider prepares to 
retrieve flow sensors from beneath 
a street in Aiken, South Carolina. 
The sensors were destined for a 
nursery where Clemson University 
is leading a water-management 
project. The site is also a possible 
location for future floating wetland 
research. Contact Strosnider at 
wstrosnider@francis.edu.

(continued)

             Over the last 
             three decades, 
an increasing number 
of treatment wetlands 
have come online, 
addressing everything 
from raw wastewater 
treatment to the
polishing of
final effluent.

– William Strosnider
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O nce in a while I am reminded that even with all the progress we have 
made in the industry in the past couple of decades, there are still a lot 
of old systems that should be replaced — even if their current owners 

will tell you they are working fine!
Recently I received a note from a person on the East Coast who is get-

ting into the onsite inspection business and he ran into a black-colored, mis-
shapen sewer pipe leading from the residence to the septic tank. In addition 
to not being round, the pipe had a number of roots in it. Apparently as he 
asked around, he was told it was Orangeburg pipe. He asked me if he should 
expect to see a lot of this type of pipe and what he should recommend be 
done with it.

The pipe itself is made of layers of wood fiber or pulp and pitch. In some 
areas of the country, this product was referred to as “fiber conduit.” The Or-
angeburg name came from the town of Orangeburg, New York, where the con-
duit was manufactured. The pipe was used for a fairly long time from the 1860s 
to 1970, when it was replaced by PVC pipe. So, those of us who have been 
around the industry long enough can remember seeing the pipe installed.

 
BEFORE PVC CAME ALONG

Since it was the main type of pipe readily available after World War II, it 
was used in a lot of the post-war residential construction. Not only for hous-
es with onsite systems, but also urban residential construction. PVC piping 
came in during the 1960s and began replacing Orangeburg pipe because of 
its better durability and reliability. By about 1970, you did not see it in new 
construction any longer.

This means that any Orangeburg pipe this new inspector will see is 
probably 50 or more years old. When it was sold, it was touted as having a 
50-year life span. Any of this pipe we see now is well past its expiration date 
and should be replaced. According to reports I have seen, deformation of the 
pipe begins after about 30 years with failure around 40 years. Other symp-
toms of failure include root penetration and frequent clogging. When the 
pipe totally fails it will collapse and basically come apart so it will no longer 
convey sewage.

All of this is consistent with the observation of the new inspector that 
the pipe was not round, it was clogged and had root penetration. In the in-
spection terminology I would use, this is unacceptable for the sewer line and 
it is not operating the way it should, so the piping should be replaced.

Seeing dollar signs when advised to replace the pipe, I would expect 
homeowners to ask: “Do I need to replace all of the piping or just the areas 
that are current problems?” My answer to this is if only a part of it is replaced, 
the parts not replaced are more likely to fail due to increased pressure on the 
pipe and problems with the connections.

 
REPLACE IT ALL

Remember, this material is made out of a base of fiber; it is essentially 
an enhanced toilet paper tube. This means that it will very easily break after 
so many years of pressure and moisture. In the long run, it will save money 
rather than having to replace the pipe a section at a time with multiple visits 
and excavations in the backyard. Save your wallet and your property by get-
ting your pipes replaced or enhanced as soon as possible.

I have personal experience with replacing this pipe at a lake cottage I 
owned in the 1990s. I was continually having problems with a clogged sewer 
line to the septic tank, which meant that on many a holiday weekend in the 
summer I spent my time under the cottage with a plumber’s snake unclog-
ging the line. While friends and family were having cold drinks on the beach, 
I was taking care of my sewer. This led me to replace part of the line one 
summer. Everything worked great for the rest of the year, so I felt pretty good 
about fixing the problem.

Next summer, literally over July Fourth weekend, the piping gave out. 
Fortunately, neighbors allowed us to use their facilities until I could line up 
a contractor to replace all the pipe. The bottom line is that if you see Orange-
burg pipe during an inspection, the best recommendation to the homeown-
er is to replace it as soon as possible. ■
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Jim Anderson, Ph.D., is an emeritus professor 
at the University of Minnesota Department of 
Soil, Water and Climate and recipient of the 
pumping industry’s Ralph Macchio Lifetime 
Achievement Award. Email Jim questions 
about septic system maintenance and 
operation at editor@pumper.com.

What Is This Thing 
Called Orangeburg Pipe?
With new people entering the onsite industry all the time, we frequently need to highlight 
obsolete product technologies they may run into  By Jim Anderson, Ph.D.
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Cape Cod Biochemical Co.

800-759-CCLS
www.SepticOnline.com

Green Products for 
Septic Professionals 
Since 1976

MSW Buyer's Guide Fall 2017.indd   1 8/4/2017   9:26:44 AM

Frac Tanks from Geneva Equipment
500 bbl (21,000 gal) portable Frac Tanks

1000+ tanks available
Delivery to your door

Store fresh water for your  
hydroexcavation operation 

with convenient, economical 
flat-top Frac Tanks, delivered 

right to your job site.
Park the Frac Tank next to your hydroexcavation job and 
you have ready access to 21,000 gallons of fresh water.  
Frac tanks hold over 3 times the volume of a semi-trailer, 
so you are not wasting time and money going back and 
forth to transport more water.  Geneva Equipment has a 
huge inventory of Frac Tanks and will help you find the 
ones that are best for your job.

“I called Tom from the jobsite and  
he took care of me on the spot!” 
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Or call Tom directly to discuss your project and equipment needs:  855.202.7872
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W hen the business cycle is slow, Dan Lin, safety coordinator/
operator of Supreme Vac in Edmonton, Alberta, jumps into a truck 
and works in the field. It is this versatility that has allowed this 

small business to maintain a designated safety person on staff.
The company itself provides vacuum truck, hydrovac and steam servic-

es with a large emphasis on safety. All employees are required to have cur-
rent certifications and safety training, but the company takes it even further 
by having a specific safety person on staff. This wasn’t an overnight position, 
but one that evolved over time.

“As a business’ customer portfolio and client requirements grow, it is 
important to enhance and comply with a safety program,” says Braydon 
Jeske, foreman/operator at Supreme Vac.

 
A DEDICATION TO SAFETY

In 2011 and 2012, the company first had an employee designated 
to manage the paperwork and administration necessary for safety. That 
evolved to Lin taking his current position in late 2014. What makes him 
unique in this position is that he also has the required licensure to operate 
the trucks.

This has given Lin the versatility to spend approximately 50 percent of 
his time in a safety administrative role and 50 percent of his time directly in 
the field, operating equipment. He works to make sure Supreme Vac is in 
compliance with its own safety requirements as well as government regula-
tions and client compliance requirements. He knows what to do, the chal-
lenges within the field and how to monitor as well as document safety plans, 
procedures and requirements. It is this combined knowledge that helps him 
provide safety features for Supreme Vac.

Most small companies, however, are not able to always have a designat-
ed safety person on staff because of the funds available. Instead, the owners 
handle the safety person role themselves, or the employees are expected to 
simply comply after training has been presented.

The need for a designated person becomes more important for that 
small company to compete with the larger ones when bidding on jobs that 
have a safety coordinator as a requirement.

 
ADDING A DEDICATED SAFETY PERSON

Lin suggests looking at the type of work a company is currently doing 
and expects into the future. This insight is valuable when choosing the route 
of adding a staff member focused specifically on safety.

Jeske also recommends focusing on a safety employee who is diversi-
fied in skill sets. Lin is that guy for Supreme Vac. While he oversees safety 
at the company, he can also run equipment in the field during those slow 

cycles that each business in the industry faces. This means he isn’t just sit-
ting in an office.   

The safety culture, however, isn’t fully dependent on the safety person. 
The focus on safety becomes everyone’s responsibility, Jeske says. He also 
recommends any person put in the safety roll needs to be confident, knowl-
edgeable of policy and procedures, and able to enforce the safety processes 
and procedures.

 
STAY FOCUSED ON SAFETY

Even if a full-time safety coordinator is not within reach for a company, 
it doesn’t mean it should skimp on safety. There are simple things the com-
pany can do to keep its employees safe. For example, Supreme Vac, always 
sends two operators on a job. This way someone is there to handle any po-
tential issues and to assist in potentially dangerous situations such as spot-
ting and congestion with traffic.

Regardless of whether a designated 
safety person is on staff, communication 
is another key to safety. Supreme Vac fo-
cuses this communication not only inter-
nally with its employees, but also with its 
clients. The company will request feed-
back from clients. These conversations 
can include processes used as well as 
equipment and specific concerns.

These upper management conver-
sations are important because a client 
may be reluctant to talk directly with 
the equipment operators. Instead, talk-
ing with the designated safety person or 
someone in higher management is a way 
to keep those communication lines open.

 
IS A SAFETY PERSON NEEDED?

Companies can review the need for a designated safety person by look-
ing at current and expected contracts, regular processes, dangerous work 
environments, equipment used and customer lists.

After that review, consider how management prepares and communi-
cates with employees to safely complete all aspects of the jobs. Companies 
might just start with basic safety processes and procedures, and then grow 
from there — just as Supreme Vac did.

“The bigger the company gets, the more the safety needs to expand,” 
Jeske says. ■

SAFETY FIRST 

A Safety Coordinator Opens 
the Door to More Contracts
Even smaller wastewater companies should try to train a point person to oversee 
safety for the good of employees and to land more work  By Jessica Whitmore

             As a business’ 
             customer 
portfolio and client 
requirements grow, 
it is important to 
enhance and comply 
with a safety 
program.

– Braydon Jeske
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P.O. Box 1107 - 135 E Mile Road - Kalkaska, MI 49646 
p: 231.258.4870 - f: 231.258.2019 - sales@marshind.com

800.952.1537 - WWW.MARSHIND.COM

Join us on Facebook See the progress of some of our units in the making.

Check out our website for more information: www.marshind.com

Quality People Doing Quality Work

DOT Code &  
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Rear Door  

Options

Vacuum Septic Units

Thanks to Alaska Native 
(ANTHC) for  
purchasing this  
750 gallon  
Aluminum Septic  
Service Unit.

Portable Toilet Units

Slide-In Units

Various Sizes Available

Mini Vac Trailers

 Industrial Units  
DOT Code & Non Code

Industrial Vacuum Units

Portable Toilet  
Restroom  
Services  
Units.
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Alabama
Alabama Onsite Wastewater Association 
www.aowainfo.org; 334/396-3434

Arizona
Arizona Onsite Wastewater Recycling Association 
www.azowra.org; 928/443-0333

Arkansas
Arkansas Onsite Wastewater Association 
www.arkowa.com
 
California
California Onsite Wastewater Association 
www.cowa.org; 530/513-6658
 
Colorado
Colorado Professionals in Onsite Wastewater 
www.cpow.net; 720/626-8989
 

Connecticut
Connecticut Onsite Wastewater Recycling Association 
www.cowra-online.org; 860/267-1057
 
Delaware
Delaware On-Site Wastewater Recycling Association 
www.dowra.org
 
Florida
Florida Onsite Wastewater Association 
www.fowaonsite.com; 321/363-1590
 

Georgia
Georgia Onsite Wastewater Association 
www.onsitewastewater.org; 678/646-0379
 
Georgia F.O.G. Alliance 
www.georgiafog.com
 

Idaho
Onsite Wastewater Association of Idaho 
www.owaidaho.org; 208/664-2133

Illinois
Onsite Wastewater Professionals of Illinois 
www.owpi.org

Indiana
Indiana Onsite Waste Water Professionals Association 
www.iowpa.org; 317/889-2382

Iowa
Iowa Onsite Waste Water Association 
www.iowwa.com; 515/225-1051

Kansas
Kansas Small Flows Association 
www.ksfa.org; 913/594-1472

Kentucky
Kentucky Onsite Wastewater Association 
www.kentuckyonsite.org; 855/818-5692

Maine
Maine Association Of Site Evaluators 
www.mainese.com.  
 
Maine Association of Professional Soil Scientists 
www.mapss.org.

Maryland
Maryland Onsite Wastewater Professionals Association 
www.mowpa.org; 443/570-2029
 

Massachusetts
Yankee Onsite Wastewater Association 
www.maowp.org; 781/939-5710

Michigan
Michigan Onsite Wastewater Recycling Association 
www.mowra.org
 
Michigan Septic Tank Association 
www.msta.biz; 989/808-8648
 

Minnesota
Minnesota Onsite Wastewater Association 
www.mowa-mn.com; 888/810-4178

Missouri
Missouri Smallflows Organization 
www.mosmallflows.org; 417/631-4027

Nebraska
Nebraska On-site Waste Water Association 
www.nowwa.org; 402/476-0162
 

New Hampshire
New Hampshire Association of Septage Haulers 
www.nhash.com; 603/831-8670
 
Granite State Designers and Installers Association
www.gsdia.org; 603/228-1231
 

New Mexico
Professional Onsite Wastewater Reuse 
Association of New Mexico 
www.powranm.org; 505/989-7676
 

New York
Long Island Liquid Waste Association, Inc. 
www.lilwa.org; 631/585-0448

North Carolina
North Carolina Septic Tank Association 
www.ncsta.net; 336/416-3564
 
North Carolina Portable Toilet Group 
www.ncportabletoiletgroup.org; 252/249-1097
 
North Carolina Pumper Group 
www.ncpumpergroup.org; 252/249-1097
 

Ohio
Ohio Onsite Wastewater Association 
www.ohioonsite.org; 888-294-0084
 

Oregon
Oregon Onsite Wastewater Association 
www.o2wa.org; 541/389-6692
 

Pennsylvania
Pennsylvania Association of Sewage Enforcement Officers 
www.pa-seo.org; 717/761-8648
 
Pennsylvania Onsite Wastewater Recycling Association
www.powra.org
 
Pennsylvania Septage Management Association 
www.psma.net; 717/763-7762

TRADE ASSOCIATIONS
If you would like your wastewater trade association added to this list, send contact information to editor@pumper.com.

 
Serving the Industry 
Visit your state and provincial trade associations

Tennessee
Tennessee Onsite Wastewater Association 
www.tnonsite.org.

Texas
Texas On-Site Wastewater Association 
www.txowa.org; 888/398-7188

Education 4 Onsite Wastewater Management
www.e4owm.com; 713/774-6694
 

Virginia
Virginia Onsite Wastewater Recycling Association 
www.vowra.org; 540/377-9830
 

Washington
Washington On-Site Sewage Association 
www.wossa.org; 253/770-6594  
 

Wisconsin
Wisconsin Onsite Water Recycling Association 
www.wowra.com; 608/441-1436
 
Wisconsin Liquid Waste Carriers Association 
www.wlwca.com; 608/441-1436

NATIONAL

Water Environment Federation 
www.wef.org; 800/666-0206

National Onsite Wastewater Recycling Association 
www.nowra.org; 800/966-2942

National Association of Wastewater Technicians 
www.nawt.org; 800/236-6298

CANADA

Alberta
Alberta Onsite Wastewater Management Association 
www.aowma.com; 877/489-7471

British Columbia
WCOWMA Onsite Wastewater Management of B.C. 
www.wcowma-bc.com; 877/489-7471

British Columbia Onsite Sewage Association
www.bcossa.org; 778/432-2120
 

Manitoba
Manitoba Onsite Wastewater Management Association 
www.mowma.org; 877/489-7471

Onsite Wastewater Systems Installers of Manitoba, Inc.
www.owsim.com; 204/771-0455

New Brunswick
New Brunswick Association  
of Onsite Wastewater Professionals 
www.nbaowp.ca; 506/455-5477

Nova Scotia
Waste Water Nova Scotia 
www.wwns.ca; 902/246-2131

Ontario
Ontario Onsite Wastewater Association 
www.oowa.org; 855/905-6692

Ontario Association of Sewage Industry Services 
www.oasisontario.on.ca; 877/202-0082

Saskatchewan
Saskatchewan Onsite Wastewater 
Management Association 
www.sowma.ca; 877/489-7471

Canadian Regional
Western Canada Onsite Wastewater 
Management Association 
www.wcowma.com; 877/489-7471

http://www.aowainfo.org
http://www.azowra.org
http://www.arkowa.com
http://www.cowa.org
http://www.cpow.net
http://www.cowra-online.org
http://www.dowra.org
http://www.fowaonsite.com
http://www.onsitewastewater.org
http://www.georgiafog.com
http://www.owaidaho.org
http://www.owpi.org
http://www.iowpa.org
http://www.iowwa.com
http://www.ksfa.org
http://www.kentuckyonsite.org
http://www.mainese.com
http://www.mapss.org
http://www.mowpa.org
http://www.maowp.org
http://www.mowra.org
http://www.msta.biz
http://www.mowa-mn.com
http://www.mosmallflows.org
http://www.nowwa.org
http://www.nhash.com
http://www.gsdia.org
http://www.powranm.org
http://www.lilwa.org
http://www.ncsta.net
http://www.ncportabletoiletgroup.org
http://www.ncpumpergroup.org
http://www.ohioonsite.org
http://www.o2wa.org
http://www.pa-seo.org
http://www.powra.org
http://www.psma.net
mailto:editor@pumper.com
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800-330-3965
WWW.PIKRITE.COM

HELPING YOU 
SPEND LESS TIME

WITH YOUR 

E Q U I P M E N T

ASK ABOUT OUR 
15-YEAR STEEL 

TANK WARRANT Y

PIK RITE SELF CONTAINED 
ROLL-OFF UNITS OFFER 

VERSATILIT Y & EFFICIENCY 

B U I L T  T O  W O R K  T H E  W A Y  Y O U  W O R K

Alabama
Alabama Onsite Wastewater Association 
www.aowainfo.org; 334/396-3434

Arizona
Arizona Onsite Wastewater Recycling Association 
www.azowra.org; 928/443-0333

Arkansas
Arkansas Onsite Wastewater Association 
www.arkowa.com
 
California
California Onsite Wastewater Association 
www.cowa.org; 530/513-6658
 
Colorado
Colorado Professionals in Onsite Wastewater 
www.cpow.net; 720/626-8989
 

Connecticut
Connecticut Onsite Wastewater Recycling Association 
www.cowra-online.org; 860/267-1057
 
Delaware
Delaware On-Site Wastewater Recycling Association 
www.dowra.org
 
Florida
Florida Onsite Wastewater Association 
www.fowaonsite.com; 321/363-1590
 

Georgia
Georgia Onsite Wastewater Association 
www.onsitewastewater.org; 678/646-0379
 
Georgia F.O.G. Alliance 
www.georgiafog.com
 

Idaho
Onsite Wastewater Association of Idaho 
www.owaidaho.org; 208/664-2133

Illinois
Onsite Wastewater Professionals of Illinois 
www.owpi.org

Indiana
Indiana Onsite Waste Water Professionals Association 
www.iowpa.org; 317/889-2382

Iowa
Iowa Onsite Waste Water Association 
www.iowwa.com; 515/225-1051

Kansas
Kansas Small Flows Association 
www.ksfa.org; 913/594-1472

Kentucky
Kentucky Onsite Wastewater Association 
www.kentuckyonsite.org; 855/818-5692

Maine
Maine Association Of Site Evaluators 
www.mainese.com.  
 
Maine Association of Professional Soil Scientists 
www.mapss.org.

Maryland
Maryland Onsite Wastewater Professionals Association 
www.mowpa.org; 443/570-2029
 

Massachusetts
Yankee Onsite Wastewater Association 
www.maowp.org; 781/939-5710

Michigan
Michigan Onsite Wastewater Recycling Association 
www.mowra.org
 
Michigan Septic Tank Association 
www.msta.biz; 989/808-8648
 

Minnesota
Minnesota Onsite Wastewater Association 
www.mowa-mn.com; 888/810-4178

Missouri
Missouri Smallflows Organization 
www.mosmallflows.org; 417/631-4027

Nebraska
Nebraska On-site Waste Water Association 
www.nowwa.org; 402/476-0162
 

New Hampshire
New Hampshire Association of Septage Haulers 
www.nhash.com; 603/831-8670
 
Granite State Designers and Installers Association
www.gsdia.org; 603/228-1231
 

New Mexico
Professional Onsite Wastewater Reuse 
Association of New Mexico 
www.powranm.org; 505/989-7676
 

New York
Long Island Liquid Waste Association, Inc. 
www.lilwa.org; 631/585-0448

North Carolina
North Carolina Septic Tank Association 
www.ncsta.net; 336/416-3564
 
North Carolina Portable Toilet Group 
www.ncportabletoiletgroup.org; 252/249-1097
 
North Carolina Pumper Group 
www.ncpumpergroup.org; 252/249-1097
 

Ohio
Ohio Onsite Wastewater Association 
www.ohioonsite.org; 888-294-0084
 

Oregon
Oregon Onsite Wastewater Association 
www.o2wa.org; 541/389-6692
 

Pennsylvania
Pennsylvania Association of Sewage Enforcement Officers 
www.pa-seo.org; 717/761-8648
 
Pennsylvania Onsite Wastewater Recycling Association
www.powra.org
 
Pennsylvania Septage Management Association 
www.psma.net; 717/763-7762

TRADE ASSOCIATIONS
If you would like your wastewater trade association added to this list, send contact information to editor@pumper.com.

 
Serving the Industry 
Visit your state and provincial trade associations

Tennessee
Tennessee Onsite Wastewater Association 
www.tnonsite.org.

Texas
Texas On-Site Wastewater Association 
www.txowa.org; 888/398-7188

Education 4 Onsite Wastewater Management
www.e4owm.com; 713/774-6694
 

Virginia
Virginia Onsite Wastewater Recycling Association 
www.vowra.org; 540/377-9830
 

Washington
Washington On-Site Sewage Association 
www.wossa.org; 253/770-6594  
 

Wisconsin
Wisconsin Onsite Water Recycling Association 
www.wowra.com; 608/441-1436
 
Wisconsin Liquid Waste Carriers Association 
www.wlwca.com; 608/441-1436

NATIONAL

Water Environment Federation 
www.wef.org; 800/666-0206

National Onsite Wastewater Recycling Association 
www.nowra.org; 800/966-2942

National Association of Wastewater Technicians 
www.nawt.org; 800/236-6298

CANADA

Alberta
Alberta Onsite Wastewater Management Association 
www.aowma.com; 877/489-7471

British Columbia
WCOWMA Onsite Wastewater Management of B.C. 
www.wcowma-bc.com; 877/489-7471

British Columbia Onsite Sewage Association
www.bcossa.org; 778/432-2120
 

Manitoba
Manitoba Onsite Wastewater Management Association 
www.mowma.org; 877/489-7471

Onsite Wastewater Systems Installers of Manitoba, Inc.
www.owsim.com; 204/771-0455

New Brunswick
New Brunswick Association  
of Onsite Wastewater Professionals 
www.nbaowp.ca; 506/455-5477

Nova Scotia
Waste Water Nova Scotia 
www.wwns.ca; 902/246-2131

Ontario
Ontario Onsite Wastewater Association 
www.oowa.org; 855/905-6692

Ontario Association of Sewage Industry Services 
www.oasisontario.on.ca; 877/202-0082

Saskatchewan
Saskatchewan Onsite Wastewater 
Management Association 
www.sowma.ca; 877/489-7471

Canadian Regional
Western Canada Onsite Wastewater 
Management Association 
www.wcowma.com; 877/489-7471

http://www.pumper.com
http://www.tnonsite.org
http://www.txowa.org
http://www.e4owm.com
http://www.vowra.org
http://www.wossa.org
http://www.wowra.com
http://www.wlwca.com
http://www.wef.org
http://www.nowra.org
http://www.nawt.org
http://www.aowma.com
http://www.wcowma-bc.com
http://www.bcossa.org
http://www.mowma.org
http://www.owsim.com
http://www.nbaowp.ca
http://www.wwns.ca
http://www.oowa.org
http://www.oasisontario.on.ca
http://www.sowma.ca
http://www.wcowma.com
www.pikrite.com
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AQUA-Zyme  
Disposal Systems

Call us at (979) 245-5656
zymme@aqua-zyme.com
www.aqua-zyme.com

We do one thing to perfection — 
Dewater Liquid Waste!

»Pass the paint filter test  
in 24 hours

»No waiting, Equipment is in stock

»Visitors welcome at  
our dewatering facilities

DEWATERING
Dewatering Unit 

Polymer Injection System  
Sludge Pump • Hoses • Working 

Platform • Hydraulic Trailer

Don’t settle for less ...
 demand the best – ADS

We Have Money To Loan
Conserve your working capital. Keep existing credit  

lines intact, and enjoy the security of knowing  
financing is there when you need it. We offer loan 

and leasing plans tailored to individual needs.

100% FINANCING. NO DOWN PAYMENT. 
If you are having difficulty getting the Credit you need call Jim Thomas.

NEW AND USED  
WASTEWATER 

EQUIPMENT
v  Programs offer longer terms 

for older equipment
v We do start ups
v  Seasonal Payment Programs  

Available

Toll-Free 877-333-4539 • JimThomas@KeyCommercial.com

Commerical Equipment Financing

www.keycommercial.com

JIM THOMAS
SINCE 1997

give me a call!

mailto:zymme@aqua-zyme.com
http://www.aqua-zyme.com
mailto:JimThomas@KeyCommercial.com
http://www.keycommercial.com
www.pumperhose.com
http://www.aqua-zyme.com
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Stainless Steel 
Aluminum

Code & Non-Code

www.acrotrailer.com  •  417.862.1758  •  Fax - 417.862.8084  •  Springfield, Missouri

Manufacturing Vacuum Trailers  
for the Liquid Transportation Industry

Parts  •  Repair  •  Complete Pumping Systems

Units come with  
A/C  

Heat  
HD Steps  

and 300 Gallon 
Waste Tank

info@cohsi.com • 630.906.8002 • www.cohsi.com

GS-07F-0236V

See our website for layouts and options.

• Lowest interior floor height in the industry
• ADA wheelchair accessible units

• Unlimited floor plans from 8' to 53' trailers
• Rigid steel shell construction from top to  

bottom to resist rot and warping
• Specializing in customizing trailers
• Easy fold-up steps & door handles

• 24/7 tech support
• Free Nation Wide Lead Program for our customers

• Large capacity waste tanks
• Standard high privacy partitions for added comfort

• Rigid platform, our smallest wide body trailers  
start out with Dual 10" ASTM I-beams

For Special Events
& Other Necessities

Luxury Trailers

For Special Events
& Other Necessities

Luxury Trailers

http://www.acrotrailer.com
http://www.pumper.com
mailto:info@cohsi.com
http://www.cohsi.com
www.mightyprobe.com
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CLASSY TRUCK

Armagh, England

J ames Mallon added this orange 2010 cabover DAF (PACCAR) CF vac-
uum truck with a 3,000-gallon waste/100-gallon freshwater stainless 
steel tank with a full-opening rear door built out by Whale Tankers, 

Solihull, West Midlands, England. Vacuum is provided by a Mistral 7 liquid 
ring suction pump, and the truck carries a Pratissoli jetting pump. The truck 
is powered by a DAF 400 hp engine and a manual transmission, and features 
a rear lift and steer axle to get into tight spaces. Lettering was provided by 
Impact Graphics. Mallon is the driver and the truck is used for residential 
septic service and industrial pumping, including fats and waste blood from 
meatpacking plants. ■

Drain & Sewer Control

Got a truck with real WOW appeal? Show it off to Pumper readers!
Send photos of your truck after it has been lettered with your  

company name. Any industry-related truck is acceptable. Please limit  
your submission to one truck only.

Your Classy Truck submission must include your name, company 
name, mailing address, phone number, and details about the truck,  
including tank size, cab/chassis information, pump information, the  
company that built the truck, and any other details you consider  
important. In particular, tell us what features of the truck help make  
your work life more efficient and more profitable. Email your materials  
to editor@pumper.com or mail to Editor, Pumper, P.O. Box 220, Three Lakes, WI 
54562. We look forward to hearing from you!

SHOW US YOURS!  Be Sure to 
Request a 

FREE
Informational

DVD!

  SAVE TIME
AND MONEY!

888.878.2296

www.crustbusters.com

Now buy all your Crust 
Buster products online!

EXPANDING ON 35 YEARS OF 
TANK AND TRAILER EXPERTISE
With the expansion of our 200,000-square-foot manufacturing facility, our family-owned team of more than 35 

years is growing. It’s part of our commitment to continue serving you with higher-quality vacuum tanks and trailers, 

unmatched customer service, and complete confidence in your investment. Our new facility features state-of-the-art 

manufacturing technology, a dedicated stainless area for higher-grade steel truck mounts, and gives us increased 

capacity to put your business first – because our team is on your team.  

 

Give your team the Imperial advantage at imperialind.com.

Imperial Industries, proudly family-owned and operated in central Wisconsin for more than 35 years, is the trusted choice for specialized septic solutions and expert service.

Add show-stopping curb appeal to any vehicle in your fleet with our detailed 
custom paint process. From color matching to logo etching, pearlescent or sparkled 
layers and more, turn to Imperial Industries to turn heads with your tank’s paint job.

http://www.crustbusters.com
mailto:editor@pumper.com
www.custbusters.com
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CLASSY TRUCK

Armagh, England

J ames Mallon added this orange 2010 cabover DAF (PACCAR) CF vac-
uum truck with a 3,000-gallon waste/100-gallon freshwater stainless 
steel tank with a full-opening rear door built out by Whale Tankers, 

Solihull, West Midlands, England. Vacuum is provided by a Mistral 7 liquid 
ring suction pump, and the truck carries a Pratissoli jetting pump. The truck 
is powered by a DAF 400 hp engine and a manual transmission, and features 
a rear lift and steer axle to get into tight spaces. Lettering was provided by 
Impact Graphics. Mallon is the driver and the truck is used for residential 
septic service and industrial pumping, including fats and waste blood from 
meatpacking plants. ■

Drain & Sewer Control

Got a truck with real WOW appeal? Show it off to Pumper readers!
Send photos of your truck after it has been lettered with your  

company name. Any industry-related truck is acceptable. Please limit  
your submission to one truck only.

Your Classy Truck submission must include your name, company 
name, mailing address, phone number, and details about the truck,  
including tank size, cab/chassis information, pump information, the  
company that built the truck, and any other details you consider  
important. In particular, tell us what features of the truck help make  
your work life more efficient and more profitable. Email your materials  
to editor@pumper.com or mail to Editor, Pumper, P.O. Box 220, Three Lakes, WI 
54562. We look forward to hearing from you!

SHOW US YOURS! 

EXPANDING ON 35 YEARS OF 
TANK AND TRAILER EXPERTISE
With the expansion of our 200,000-square-foot manufacturing facility, our family-owned team of more than 35 

years is growing. It’s part of our commitment to continue serving you with higher-quality vacuum tanks and trailers, 

unmatched customer service, and complete confidence in your investment. Our new facility features state-of-the-art 

manufacturing technology, a dedicated stainless area for higher-grade steel truck mounts, and gives us increased 

capacity to put your business first – because our team is on your team.  

 

Give your team the Imperial advantage at imperialind.com.

Imperial Industries, proudly family-owned and operated in central Wisconsin for more than 35 years, is the trusted choice for specialized septic solutions and expert service.

Add show-stopping curb appeal to any vehicle in your fleet with our detailed 
custom paint process. From color matching to logo etching, pearlescent or sparkled 
layers and more, turn to Imperial Industries to turn heads with your tank’s paint job.

http://www.pumper.com
www.imperialind.com
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 BLOWERS

NATIONAL VACUUM 
EQUIPMENT 
CHALLENGER 
43 SERIES
The Challenger 43 Series hybrid 
blower from National Vacuum 
Equipment is available in the 4307, which moves 560 cfm, and the 4310, which 
moves 940 cfm. The sound enclosure allows this package to be compact, tak-
ing up only 36 inches of frame space, and makes it quiet to allow for pumping at 
night in residential areas. The blower doesn’t require oil, and will work at high 
vacuum levels continuously. It is designed to be easily frame- or top-mount-
ed to accommodate most trucks, and is completely serviceable from within 
the enclosure. Packages are offered in hydraulic, gearbox or belt drive to work 
with a variety of transmissions, both manual and automatic. 800/253-5500; 
www.natvac.com.

 
 HAZARDOUS UNITS

HYDRA-TECH PUMPS 
HT20EVX
Designed to provide electric mo-
tor-based hydraulic power for 
temporary or fixed application, 
the HT20EVX from Hydra-Tech 
Pumps meets at minimum Class I, 
Div. I standards and can be modified for more stringent requirements. The 
unit has a NEMA 7-rated control panel with available soft start to operate the 
20 hp power pack. The standard variable-volume piston hydraulic pump can 
be fitted with a remote compensator valve, then the hydraulic outputs can 
be adjusted to meet performance requirements. Standard hydraulic outputs 
are 11 gpm at 2,700 psi. External power required for activating solenoids or 
safety shutdown switches is low-voltage 12-volt DC. It comes in either a skid 
or trailer build, and can be fitted with options including auto-start, a tam-
perproof roll cage, and tube and bundle oil cooler. In addition to powering 
submersible pumps, it can be configured to run other tools and equipment. 
570/645-3779; www.hydra-tech.com.

 HYDROEXCAVATORS

HI-VAC 
X-VAC X-13
The X-Vac X-13 hydroexcavator from Hi-Vac has a 27-inch Hg high-capacity 
vacuum system; a 10 gpm at 2,500 psi triplex water pump; a top-loading 
360-degree boom; polygraphite, rust-free water tanks; a power transfer with 
OMSI heavy-duty transfer case design; and a noise-deadening, heat-retain-
ing enclosure that surrounds both the water system and the vacuum system. 
It can carry up to 23,000 pounds, and can transport and dump debris on site. 
800/752-2400; www.hi-vac.com.

LMT SMART-DIG 
HX-2100
The SMART-DIG HX-2100 hydro-
excavator from LMT is powered by 
a 59 hp Kubota VT2403 diesel en-
gine that drives a 1,300 cfm Tuthill 

blower and 2,200 psi Udor water blaster. The compact design includes a 
700-gallon debris tank and 300 gallons of freshwater. The trailer has a fully 
automatic rear-open door with wireless remote control. Filtration is pro-
vided by the SMART-DIG dropbox and washable PTFE filters. An antifreeze 
winterization system is standard, and an optional diesel-powered water 
heater is available for colder climates and improved digging performance. 
309/932-3311; www.lmtmfg.com.

PRESVAC 
HYDROVAC
The versatile Presvac 
Hydrovac is designed 
for cold weather opera-
tion with optional full 
compliance with DOT 
specifications for collection or transportation of hazardous materials. The 
high-vacuum blower allows extraction of all types of soils, gravel, rock, clay, 
water and silt material, with knockout features in the debris tank minimiz-
ing carryover. Modular filtration configured to blower size provides blower 
protection and minimal maintenance. It comes with a heavy-duty 8-inch 
boom that extends up to 25 feet, with six-way hydraulic power and wireless 
controls for all boom functions, soft-start water pump, vacuum breaker and 
truck engine speed. 800/387-7763; www.presvac.com.

By Craig Mandli

PRODUCT FOCUS/CASE STUDY

Hydroexcavation and 
Industrial Jet/Vac Services

TRANSWAY SYSTEMS 
TERRA-VEX HV38
The Terra-Vex HV38 from Tran-
sway Systems has a 12-yard de-
bris tank with onboard scales, 
allowing the operator to load the 
tank worry-free with extra capacity 
for lighter loads, saving time and money. It has a simple one-touch-operated 
hydraulic half-door with a 3,800 cfm 27-inch Hg hydraulically driven blower 
with an 8-inch telescopic boom extending to 26 feet. Water pressure is achieved 
with a hydraulically driven triplex pump, delivering 10 gpm at 3,600 psi from a 
700-gallon HDPE baffled water tank. Water is heated with a 420,000 Btu diesel-
fired burner for cold weather operation. The blower and water systems are en-
closed in an insulated and heated acoustical enclosure with thermostat-con-
trolled heater, with no winterization required. Many options are available for 
equipment and chassis specs. 905/578-1000; www.transwaysystems.com.

VAC-CON 
XXCAVATOR
The Vac-Con XXcavator 
is a safe, durable, easy-
to-operate machine that 
can be provided in several 
different configurations 
depending on customer 

requirements. Its two powerful PD blower units make excavating easy work, 
pulling material over extreme distances. Front- or rear-facing booms offer 
long reaches. The optional Powerflex boom uses an articulating elbow that 
allows the operator to use it much like a backhoe. It has standard storage for 
all tools necessary to perform the job. Debris-tank capacities range from 3.5 
to 16 cubic yards, and water systems offer 20 gpm and 4,000 psi for digging 
in any soil type. 904/284-4200; www.vac-con.com.

 HYDROEXCAVATORS

RIVAL 
HYDROVAC T7
The T7 from Rival Hy-
drovac was engineered 
to offer a nimble unit, 
which can haul a full 
load of most debris types down a road within the constraints of the law. It 
answers growing concerns regarding weight compliance, specifically in 
urban centers. The 30-foot 11-inch unit is equipped with an Allison auto-
matic transmission. Its 7-yard debris capacity is spread evenly throughout 
the wheelbase of the unit for optimal weight distribution. It comes with poly 
saddle-style freshwater tanks, equalized both front-to-back and side-to-
side; a Robuschi RBDV105 blower package, fully enclosed in a soundproof 
structure; a Pratossoli pressure pump; Dynablast diesel-fired, CSA-approved 
boiler; and a 20-foot top-mount boom with full rotation and a 6-foot hose. 
The boom is equipped with a full-port stainless steel actuated ball valve to 
allow for tank isolation when pressuring loads off or working remotely off 
the back-tank valves. 844/467-4825; www.rivalhydrovac.com.

SUPER 
PRODUCTS 
MUD DOG 1200
The Mud Dog 1200 
12-yard-debris-capacity 
hydroexcavator from Su-
per Products has a rear-
mounted boom capable 

of a 19- to 27-foot reach, 335-degree rotation, 45-degree upward and 25-de-
gree downward pivot. This range of boom motion allows crews to achieve 
greater work area access and deeper digging without halting production to 
reposition the trunk. For fast, thorough and safe debris removal, it uses easy-
to-use ejector plate unloading technology. A tilt-unloading feature ensures 
liquids in the debris tank are cleared quickly and efficiently even when un-
loading in an up-slope/nose-down position. Options include the Acculevel 
load sensor system for precise debris tank level measurement. 800/837-
9711; www.superproductsllc.com.

TORNADO 
GLOBAL 
HYDROVACS 
F3 ECO
The F3 ECO from Tor-
nado Global Hydrovacs 
holds 12 cubic yards 
of mud and more than 
1,700 gallons of freshwater. This unit is more than 4,000 pounds lighter than 
the company’s older models, so an operator can carry up to 10,000 pounds 
more payload in the debris tank and reduce fuel consumption. The boom 
has a 342-degree rotation and a 26-foot reach. All critical components are 
housed in an insulated and heated aluminum van body. Because of its 
curved, sloped floor, operators do not need to hoist the tank to empty it. 
877/340-8141; www.tghl.ca.

 

 CASE STUDY

HYDROEXCAVATOR PROVIDES SAFE 
AND EFFICIENT DIGGING IN MOBILE HOME 
COMMUNITY 
Problem: A mobile home com-
munity in Lancaster County, 
Pennsylvania, had an unde-
tected water leak under one 
of the mobile homes for over 
a year. “It was a challenge for 
the plumbing contractor to gain 
access underneath the mobile 
home for the repair,” says Ryan 
Frank, of Ecotech Hydro Exca-
vation. To hand-dig would have been time-consuming and extremely challenging be-
cause of the excessive amount of mud and water. Due to how the water shut-off was 
set up in the community, over half of the homes would be without water during the time 
of the repair, so speed and efficiency was a factor.

Solution: Ecotech crews responded with one of their GapVax HV-55 hydroexcavators. 
The truck was set up 50 feet away from the mobile home. Using the remote hose, the 
crew quickly removed the slurry and provided 8 feet of benched trench to allow the 
plumbers safe access to do the repair.

Result: Ecotech was able to complete the job safely, efficiently and with no additional 
property damage. 888/442-7829; www.gapvax.com.

http://www.natvac.com
http://www.hydra-tech.com
http://www.hi-vac.com
http://www.lmtmfg.com
http://www.presvac.com
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 BLOWERS

NATIONAL VACUUM 
EQUIPMENT 
CHALLENGER 
43 SERIES
The Challenger 43 Series hybrid 
blower from National Vacuum 
Equipment is available in the 4307, which moves 560 cfm, and the 4310, which 
moves 940 cfm. The sound enclosure allows this package to be compact, tak-
ing up only 36 inches of frame space, and makes it quiet to allow for pumping at 
night in residential areas. The blower doesn’t require oil, and will work at high 
vacuum levels continuously. It is designed to be easily frame- or top-mount-
ed to accommodate most trucks, and is completely serviceable from within 
the enclosure. Packages are offered in hydraulic, gearbox or belt drive to work 
with a variety of transmissions, both manual and automatic. 800/253-5500; 
www.natvac.com.

 
 HAZARDOUS UNITS

HYDRA-TECH PUMPS 
HT20EVX
Designed to provide electric mo-
tor-based hydraulic power for 
temporary or fixed application, 
the HT20EVX from Hydra-Tech 
Pumps meets at minimum Class I, 
Div. I standards and can be modified for more stringent requirements. The 
unit has a NEMA 7-rated control panel with available soft start to operate the 
20 hp power pack. The standard variable-volume piston hydraulic pump can 
be fitted with a remote compensator valve, then the hydraulic outputs can 
be adjusted to meet performance requirements. Standard hydraulic outputs 
are 11 gpm at 2,700 psi. External power required for activating solenoids or 
safety shutdown switches is low-voltage 12-volt DC. It comes in either a skid 
or trailer build, and can be fitted with options including auto-start, a tam-
perproof roll cage, and tube and bundle oil cooler. In addition to powering 
submersible pumps, it can be configured to run other tools and equipment. 
570/645-3779; www.hydra-tech.com.

 HYDROEXCAVATORS

HI-VAC 
X-VAC X-13
The X-Vac X-13 hydroexcavator from Hi-Vac has a 27-inch Hg high-capacity 
vacuum system; a 10 gpm at 2,500 psi triplex water pump; a top-loading 
360-degree boom; polygraphite, rust-free water tanks; a power transfer with 
OMSI heavy-duty transfer case design; and a noise-deadening, heat-retain-
ing enclosure that surrounds both the water system and the vacuum system. 
It can carry up to 23,000 pounds, and can transport and dump debris on site. 
800/752-2400; www.hi-vac.com.

LMT SMART-DIG 
HX-2100
The SMART-DIG HX-2100 hydro-
excavator from LMT is powered by 
a 59 hp Kubota VT2403 diesel en-
gine that drives a 1,300 cfm Tuthill 

blower and 2,200 psi Udor water blaster. The compact design includes a 
700-gallon debris tank and 300 gallons of freshwater. The trailer has a fully 
automatic rear-open door with wireless remote control. Filtration is pro-
vided by the SMART-DIG dropbox and washable PTFE filters. An antifreeze 
winterization system is standard, and an optional diesel-powered water 
heater is available for colder climates and improved digging performance. 
309/932-3311; www.lmtmfg.com.

PRESVAC 
HYDROVAC
The versatile Presvac 
Hydrovac is designed 
for cold weather opera-
tion with optional full 
compliance with DOT 
specifications for collection or transportation of hazardous materials. The 
high-vacuum blower allows extraction of all types of soils, gravel, rock, clay, 
water and silt material, with knockout features in the debris tank minimiz-
ing carryover. Modular filtration configured to blower size provides blower 
protection and minimal maintenance. It comes with a heavy-duty 8-inch 
boom that extends up to 25 feet, with six-way hydraulic power and wireless 
controls for all boom functions, soft-start water pump, vacuum breaker and 
truck engine speed. 800/387-7763; www.presvac.com.

By Craig Mandli

PRODUCT FOCUS/CASE STUDY

Hydroexcavation and 
Industrial Jet/Vac Services

TRANSWAY SYSTEMS 
TERRA-VEX HV38
The Terra-Vex HV38 from Tran-
sway Systems has a 12-yard de-
bris tank with onboard scales, 
allowing the operator to load the 
tank worry-free with extra capacity 
for lighter loads, saving time and money. It has a simple one-touch-operated 
hydraulic half-door with a 3,800 cfm 27-inch Hg hydraulically driven blower 
with an 8-inch telescopic boom extending to 26 feet. Water pressure is achieved 
with a hydraulically driven triplex pump, delivering 10 gpm at 3,600 psi from a 
700-gallon HDPE baffled water tank. Water is heated with a 420,000 Btu diesel-
fired burner for cold weather operation. The blower and water systems are en-
closed in an insulated and heated acoustical enclosure with thermostat-con-
trolled heater, with no winterization required. Many options are available for 
equipment and chassis specs. 905/578-1000; www.transwaysystems.com.

VAC-CON 
XXCAVATOR
The Vac-Con XXcavator 
is a safe, durable, easy-
to-operate machine that 
can be provided in several 
different configurations 
depending on customer 

requirements. Its two powerful PD blower units make excavating easy work, 
pulling material over extreme distances. Front- or rear-facing booms offer 
long reaches. The optional Powerflex boom uses an articulating elbow that 
allows the operator to use it much like a backhoe. It has standard storage for 
all tools necessary to perform the job. Debris-tank capacities range from 3.5 
to 16 cubic yards, and water systems offer 20 gpm and 4,000 psi for digging 
in any soil type. 904/284-4200; www.vac-con.com.

 HYDROEXCAVATORS

RIVAL 
HYDROVAC T7
The T7 from Rival Hy-
drovac was engineered 
to offer a nimble unit, 
which can haul a full 
load of most debris types down a road within the constraints of the law. It 
answers growing concerns regarding weight compliance, specifically in 
urban centers. The 30-foot 11-inch unit is equipped with an Allison auto-
matic transmission. Its 7-yard debris capacity is spread evenly throughout 
the wheelbase of the unit for optimal weight distribution. It comes with poly 
saddle-style freshwater tanks, equalized both front-to-back and side-to-
side; a Robuschi RBDV105 blower package, fully enclosed in a soundproof 
structure; a Pratossoli pressure pump; Dynablast diesel-fired, CSA-approved 
boiler; and a 20-foot top-mount boom with full rotation and a 6-foot hose. 
The boom is equipped with a full-port stainless steel actuated ball valve to 
allow for tank isolation when pressuring loads off or working remotely off 
the back-tank valves. 844/467-4825; www.rivalhydrovac.com.

SUPER 
PRODUCTS 
MUD DOG 1200
The Mud Dog 1200 
12-yard-debris-capacity 
hydroexcavator from Su-
per Products has a rear-
mounted boom capable 

of a 19- to 27-foot reach, 335-degree rotation, 45-degree upward and 25-de-
gree downward pivot. This range of boom motion allows crews to achieve 
greater work area access and deeper digging without halting production to 
reposition the trunk. For fast, thorough and safe debris removal, it uses easy-
to-use ejector plate unloading technology. A tilt-unloading feature ensures 
liquids in the debris tank are cleared quickly and efficiently even when un-
loading in an up-slope/nose-down position. Options include the Acculevel 
load sensor system for precise debris tank level measurement. 800/837-
9711; www.superproductsllc.com.

TORNADO 
GLOBAL 
HYDROVACS 
F3 ECO
The F3 ECO from Tor-
nado Global Hydrovacs 
holds 12 cubic yards 
of mud and more than 
1,700 gallons of freshwater. This unit is more than 4,000 pounds lighter than 
the company’s older models, so an operator can carry up to 10,000 pounds 
more payload in the debris tank and reduce fuel consumption. The boom 
has a 342-degree rotation and a 26-foot reach. All critical components are 
housed in an insulated and heated aluminum van body. Because of its 
curved, sloped floor, operators do not need to hoist the tank to empty it. 
877/340-8141; www.tghl.ca.

 

 CASE STUDY

HYDROEXCAVATOR PROVIDES SAFE 
AND EFFICIENT DIGGING IN MOBILE HOME 
COMMUNITY 
Problem: A mobile home com-
munity in Lancaster County, 
Pennsylvania, had an unde-
tected water leak under one 
of the mobile homes for over 
a year. “It was a challenge for 
the plumbing contractor to gain 
access underneath the mobile 
home for the repair,” says Ryan 
Frank, of Ecotech Hydro Exca-
vation. To hand-dig would have been time-consuming and extremely challenging be-
cause of the excessive amount of mud and water. Due to how the water shut-off was 
set up in the community, over half of the homes would be without water during the time 
of the repair, so speed and efficiency was a factor.

Solution: Ecotech crews responded with one of their GapVax HV-55 hydroexcavators. 
The truck was set up 50 feet away from the mobile home. Using the remote hose, the 
crew quickly removed the slurry and provided 8 feet of benched trench to allow the 
plumbers safe access to do the repair.

Result: Ecotech was able to complete the job safely, efficiently and with no additional 
property damage. 888/442-7829; www.gapvax.com.

http://www.transwaysystems.com
http://www.vac-con.com
http://www.pumper.com
http://www.rivalhydrovac.com
http://www.superproductsllc.com
http://www.tghl.ca
http://www.gapvax.com
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 HYDROEXCAVATORS

VACALL ALLEXCAVATE
Vacall AllExcavate hydroexcavators 
include AllSmartFlow smart controls 
that conserve water during high-perfor-
mance jet/vac digging around utilities 
and waterlines or cleaning frac tanks and 
vessels. Single-engine efficiency helps conserve fuel and reduce emissions. It 
has a high-pressure water system with rheostat control to vary water volume 
and capacity output. A heated compartment enclosing the water system pro-
tects components from freezing. Its water tanks are made of high-quality alumi-
num for extra strength. Large, galvanized steel debris tanks are also available. A 
single control is used to open, close and lock the tailgate. It has double-cyclone 
filtration with a simplified design to reduce maintenance, extend performance 
and increase working life. Its rear-mounted boom front-loads debris. It is avail-
able with a cold weather package. 800/382-8302; www.vacall.com.

VACTOR 
MANUFACTURING 
HXX PARADIGM
The HXX ParaDIGm vacuum 
excavator from Vactor Manufac-
turing is designed for utility, mu-
nicipal and contractor custom-
ers involved in the installation, 

maintenance and repair of underground water, sewer, gas, electric and tele-
communications lines. The compact, multiuse truck can dig holes with water or 
air; vacuum, contain and dispose of drill mud; power pneumatic, hydraulic or 
electrical tools; and provide transport and storage of replacement parts, equip-
ment and tools. The truck’s Park-n-Dig design minimizes the time between ar-
riving on the job site and excavation, including the ability to dig up to 6 feet in 
depth without additional pipe and hose. The air compressor is able to power 
utility tools such as jackhammers and tampers that may be used on the job. 
The truck has substantial storage space for these tools, including a long-handle 
toolbox. It can tow up to 20,000 pounds. 800/627-3171; www.vactor.com.

WESTECH VAC 
SYSTEMS WOLF
The Wolf noncode certified 
hydroexcavator from West-
ech Vac Systems has a debris 
body optimally positioned on 
the chassis to ensure the pay-
load is proportionately dis-
tributed across all axles simultaneously, maximizing legal payload and im-
proving operational efficiency. Side-mounted water tanks reduce weight by 
more than 40 percent, lowering the overall cost of the truck. The 1,500-gal-
lon capacity ensures ample water storage for large or remote jobs. A top-
mounted no-touch water-fill system is easily accessible from the passenger 
side of the vehicle. The debris body is lifted using a telescoping, dual-acting 
hydraulic cylinder capable of 36,000 pounds of force. When fully extended, 
the debris body exceeds a 45-degree dump angle for fast and efficient off-
loading. To help the off-loading process, a heavy-duty, hydraulically pow-
ered tank vibrator is mounted to the belly of the debris body. 780/955-3030; 
www.westechvac.com.

 HYDROEXCAVATION/AIR EXCAVATION TOOLS

DITCH WITCH AIR SABER
Rated for operation at 250 psi, the 
Ditch Witch Air Saber empowers 
operators to dig faster and more effi-
ciently on a variety of utility installa-
tion projects. Its innovative design in-
creases airflow for users while main-
taining safe operation. A spring-lock, 
quick-connection system prevents 
the air hose from inadvertent separa-

tion, supporting project safety, while the body is constructed from noncon-
ductive material, also improving operator safety. The ergonomic, full-hand 
squeeze trigger is comfortable and easy to use. It is compatible with the FXT 
Air Series along with other air excavator models on the market. 800/654-
6481; www.ditchwitch.com.

FOREMOST RAPTORLOCK
The Raptorlock system from Foremost is designed to 
make operation of a vacuum truck safer and 
more efficient. It allows easier opera-
tion of the hydrovac and 
provides a safer and faster 
method of emptying the 
debris tank. The system 
consists of three key com-
ponents — a debris tank certified 
to be pressured to 10 psi, hydraulic components that allow the tank to be 
pressured up and the rear door to be locked remotely, and a fail-safe hydrau-
lically actuated lock arrangement to secure the rear door. This technology is 
available to hydrovac owners and operators incorporating Rival Hydrovacs 
in their fleets, and will soon be available for other Foremost vacuum trucks. 
403/295-5800; www.foremost.ca.

HOWDEN ROOTS 827 
DVJ WHISPAIR
Roots 827 DVJ Whispair dry vacuum 

exhausters from Howden Roots elimi-
nate the problems associated with high 
temperatures at vacuum levels beyond 16 
inches Hg. They can be arranged to operate 

in two- and three-stage systems to achieve vac-
uum levels down to 1 torr. Their heavy-duty design is 

suited for V-belt or direct-drive applications with integral-
shaft ductile iron impellers. The casing, headplates, gear cover and drive end 
cover are gray iron. Carburized and ground alloy steel spur timing gears are 
taper-mounted on the shafts, secured with a locknut. Cylindrical roller bear-
ings are splash lubricated at both the gear and opposite gear ends of the unit. 
Piston rings reduce air leakage through the headplate bores, and lip-type oil 
seals prevent lubricants from entering the air chamber. Rugged steel mount-
ing feet permit in-field adaptability to either vertical or horizontal installa-
tion requirements. 800/557-6687; www.howdenroots.com.

(continued)
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http://www.howdenroots.com
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Meet 
the new 

Glacier Bay 
team.

fivepeaks.net

A Fresh 
Start

made in u.s.a.
info@fivepeaks.net 
231.830.8099  866.293.1502 

premium fragrance odor control

$5,000-$250,000
ONLY NEED CREDIT APPLICATION!

                   No one makes it easier!
For more than 38 years, Gerry Oestreich has  
been a trusted name in new and used 
    equipment financing.

• New Or Used Trucks
• Portable Potties
• Pressure Washers
• Trailers and more ...

•  NEW-WORKING  
CAPITAL LOANS

Visit Our New Website:

ABCLeasingNY@gmail.com

www.abclease.net

518-618-0033
LEASING & FINANCING

Equipping Your  
Business for Less -

Call Gerry Oestreich
Today To Learn More!

Get FIT

NEW and USED SALES • EXPERT SERVICE • PARTS • FINANCING

with the right pumper truck!

See our entire inventory at 

Truckcountry.com

Call 888-961-4185

2018 M2-106 with New 4000 gal. Imperial 
Alum. Tank, NVE4307 Blower Package, 350 HP 
Cummins, Allison Auto., Air Ride, Full Lockers. 
559763  

Find us on

2018 M2-106 (non-CDL) with Imperial 2150 gal 
Alum. Tank, 1600 Waste/550 water Masport HXL75 
Vacuum Pack., Cummins ISB w/Allison. 563468 

2018 M2-106 W/ 2500 gal Aluminum Imperial 
Tank, NVE 607 Pump, Cummins L9 with an Allison 
3000 RDS, Air Ride, Di� Lock. 558321

2007 Sterling LT9513, 410 HP, 4500RDS  
Allison Automatic, 20k Front Axle,  46k Rear 
Axles, Double Frame, Full Lockers. 574278

 HYDROEXCAVATORS

VACALL ALLEXCAVATE
Vacall AllExcavate hydroexcavators 
include AllSmartFlow smart controls 
that conserve water during high-perfor-
mance jet/vac digging around utilities 
and waterlines or cleaning frac tanks and 
vessels. Single-engine efficiency helps conserve fuel and reduce emissions. It 
has a high-pressure water system with rheostat control to vary water volume 
and capacity output. A heated compartment enclosing the water system pro-
tects components from freezing. Its water tanks are made of high-quality alumi-
num for extra strength. Large, galvanized steel debris tanks are also available. A 
single control is used to open, close and lock the tailgate. It has double-cyclone 
filtration with a simplified design to reduce maintenance, extend performance 
and increase working life. Its rear-mounted boom front-loads debris. It is avail-
able with a cold weather package. 800/382-8302; www.vacall.com.

VACTOR 
MANUFACTURING 
HXX PARADIGM
The HXX ParaDIGm vacuum 
excavator from Vactor Manufac-
turing is designed for utility, mu-
nicipal and contractor custom-
ers involved in the installation, 

maintenance and repair of underground water, sewer, gas, electric and tele-
communications lines. The compact, multiuse truck can dig holes with water or 
air; vacuum, contain and dispose of drill mud; power pneumatic, hydraulic or 
electrical tools; and provide transport and storage of replacement parts, equip-
ment and tools. The truck’s Park-n-Dig design minimizes the time between ar-
riving on the job site and excavation, including the ability to dig up to 6 feet in 
depth without additional pipe and hose. The air compressor is able to power 
utility tools such as jackhammers and tampers that may be used on the job. 
The truck has substantial storage space for these tools, including a long-handle 
toolbox. It can tow up to 20,000 pounds. 800/627-3171; www.vactor.com.

WESTECH VAC 
SYSTEMS WOLF
The Wolf noncode certified 
hydroexcavator from West-
ech Vac Systems has a debris 
body optimally positioned on 
the chassis to ensure the pay-
load is proportionately dis-
tributed across all axles simultaneously, maximizing legal payload and im-
proving operational efficiency. Side-mounted water tanks reduce weight by 
more than 40 percent, lowering the overall cost of the truck. The 1,500-gal-
lon capacity ensures ample water storage for large or remote jobs. A top-
mounted no-touch water-fill system is easily accessible from the passenger 
side of the vehicle. The debris body is lifted using a telescoping, dual-acting 
hydraulic cylinder capable of 36,000 pounds of force. When fully extended, 
the debris body exceeds a 45-degree dump angle for fast and efficient off-
loading. To help the off-loading process, a heavy-duty, hydraulically pow-
ered tank vibrator is mounted to the belly of the debris body. 780/955-3030; 
www.westechvac.com.

 HYDROEXCAVATION/AIR EXCAVATION TOOLS

DITCH WITCH AIR SABER
Rated for operation at 250 psi, the 
Ditch Witch Air Saber empowers 
operators to dig faster and more effi-
ciently on a variety of utility installa-
tion projects. Its innovative design in-
creases airflow for users while main-
taining safe operation. A spring-lock, 
quick-connection system prevents 
the air hose from inadvertent separa-

tion, supporting project safety, while the body is constructed from noncon-
ductive material, also improving operator safety. The ergonomic, full-hand 
squeeze trigger is comfortable and easy to use. It is compatible with the FXT 
Air Series along with other air excavator models on the market. 800/654-
6481; www.ditchwitch.com.

FOREMOST RAPTORLOCK
The Raptorlock system from Foremost is designed to 
make operation of a vacuum truck safer and 
more efficient. It allows easier opera-
tion of the hydrovac and 
provides a safer and faster 
method of emptying the 
debris tank. The system 
consists of three key com-
ponents — a debris tank certified 
to be pressured to 10 psi, hydraulic components that allow the tank to be 
pressured up and the rear door to be locked remotely, and a fail-safe hydrau-
lically actuated lock arrangement to secure the rear door. This technology is 
available to hydrovac owners and operators incorporating Rival Hydrovacs 
in their fleets, and will soon be available for other Foremost vacuum trucks. 
403/295-5800; www.foremost.ca.

HOWDEN ROOTS 827 
DVJ WHISPAIR
Roots 827 DVJ Whispair dry vacuum 

exhausters from Howden Roots elimi-
nate the problems associated with high 
temperatures at vacuum levels beyond 16 
inches Hg. They can be arranged to operate 

in two- and three-stage systems to achieve vac-
uum levels down to 1 torr. Their heavy-duty design is 

suited for V-belt or direct-drive applications with integral-
shaft ductile iron impellers. The casing, headplates, gear cover and drive end 
cover are gray iron. Carburized and ground alloy steel spur timing gears are 
taper-mounted on the shafts, secured with a locknut. Cylindrical roller bear-
ings are splash lubricated at both the gear and opposite gear ends of the unit. 
Piston rings reduce air leakage through the headplate bores, and lip-type oil 
seals prevent lubricants from entering the air chamber. Rugged steel mount-
ing feet permit in-field adaptability to either vertical or horizontal installa-
tion requirements. 800/557-6687; www.howdenroots.com.
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 HYDROEXCAVATION/AIR EXCAVATION TOOLS

HYDRA-FLEX SWITCHBLADE
The Switchblade static, 0-degree nozzle from Hy-
dra-Flex has the impingement and stream qual-
ity to allow operators to dig fast and use less water 
for greater efficiency. Designed for durability, the 
heavy-duty, high-impact nozzle operates at up to 3,200 
psi and is constructed with stainless steel housings and 
tungsten carbide wear surfaces. The nonconductive urethane coating on 
the body extends nozzle life, while protecting the safety of the user and 
sensitive underground assets. A range of flow rates and spray patterns are 
available for applications such as potholing and trenching. 952/808-3640; 
www.hydraflexinc.com.

NOZZTEQ MONRO-JET
The MONRO-JET hydroexcavation nozzle from 

NozzTeq combines the power of a solid-stream 
pencil jet with the large coverage of a fan jet. Its 
circular water jet motion generates tremendous 

power at modest gpm rates, allowing the operator 
to move faster whether hydroexcavating, surface cleaning or cleaning sewer 
lines. It can be used for other types of surface cleaning such as concrete, 
steel, castings and large surface areas including line removal from runways. 
It can be modified for internal pipe cleaning of sewers and pipes of all types. 
An orbital design increases performance at a lower gpm rate and pressures 
as high as 36,250 psi. 866/620-5915; www.nozzteq.com.

PRESSURE LIFT 
POWER BOOSTER
The Power Booster from Pressure Lift 
comes with a male camlock fitting on 
each end to provide versatility. It can be 
used as a single tool or inverted for stir-
ring thick, viscous materials, putting them 
back into suspension. It can also be used in series for difficult long-hose jobs 
with or without high vertical lifts. As a single unit, when hooked up properly 
it has the ability to pump a column of fluid over 300 feet vertically. Units un-
dergo rigorous testing to meet published engineering standards to confirm 
operational capabilities. 866/504-6596; www.pressurelift.com.

SOIL SURGEON
The Soil Surgeon hydroexcavating tool fits 
any sewer combination truck equipped with 
a telescoping 6- or 8-inch boom. The tool 
has a 1-inch water connection. The operator 
controls water pressure and power through 
truck controls. It has a 6-foot Tuff Tube with 
handles to guide the unit down for pothol-
ing or side to side for trenching. Six jets bor-
ing inward cut the soil, while six boring out-
ward bring the tube down. 949/363-1401; 
www.soilsurgeoninc.com.

SUTTNER AMERICA 
TURBO NOZZLE
Turbo nozzles from Suttner America 
are available with 1/2-inch inlets. 
They are made of high-quality, du-
rable brass to withstand harsh envi-
ronments. The 1/2-inch inlet elimi-
nates the need for additional fittings 

and decreases the possibility of leaking. The stainless steel version provides 
improved materials (tungsten carbide seat and PEEK rotor) which extends 
the life of the nozzle. They offer flow ratings up to 40 gpm and pressure rat-
ings up to 8,700 psi. Repair kits and protective covers are available. 800/831-
0660; www.suttner.com.

 JET/VAC COMBO UNITS

SUPERVAC 
2000 TRITON
The Triton combination sewer 
cleaner from Supervac 2000 
has a water recycling system 
that uses a Juggler filter to allow con-
tinuous work without downtime for water filling. It filters water collected in 
the debris tank and transfers it to a water reservoir used by the Pratissoli 
water pump. It comes with a 2,500-gallon debris tank with stainless steel 
liner and vibrator, 1,500-gallon water tank, hydraulic boom and dump, and 
a full-opening rear door. Vacuum is provided by a 3,800 cfm at 27 inches Hg 
Robuschi blower, while jetting power is provided by an 80 gpm, 2,500 psi 
Pratissoli water pump. The rear door-mounted hydraulic hose reel holds 600 
feet of 1-inch hose. 866/839-5702; www.supervac2000.com.

VAC-TRON 
EQUIPMENT 
MINI COMBO 
SERIES
The Vac-Tron Equipment 
Mini Combo Series com-
bines high cfm vacuum 

with jetter capabilities. Its Cat jetter pump is rated at 2,000 psi at 15 gpm, and 
can be used to clean lateral lines up to 12 inches in diameter. It comes with 
300 feet of 1/2-inch jetter hose with an electric hose reel. Options include 
a hydraulic boom or strong arm to maximize job performance by helping 
to reduce work fatigue that can sometimes occur from using a manually 
controlled vacuum hose. It is available mounted either on a trailer or truck. 
888/822-8766; www.vactron.com.
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 HYDROEXCAVATION/AIR EXCAVATION TOOLS

HYDRA-FLEX SWITCHBLADE
The Switchblade static, 0-degree nozzle from Hy-
dra-Flex has the impingement and stream qual-
ity to allow operators to dig fast and use less water 
for greater efficiency. Designed for durability, the 
heavy-duty, high-impact nozzle operates at up to 3,200 
psi and is constructed with stainless steel housings and 
tungsten carbide wear surfaces. The nonconductive urethane coating on 
the body extends nozzle life, while protecting the safety of the user and 
sensitive underground assets. A range of flow rates and spray patterns are 
available for applications such as potholing and trenching. 952/808-3640; 
www.hydraflexinc.com.

NOZZTEQ MONRO-JET
The MONRO-JET hydroexcavation nozzle from 

NozzTeq combines the power of a solid-stream 
pencil jet with the large coverage of a fan jet. Its 
circular water jet motion generates tremendous 

power at modest gpm rates, allowing the operator 
to move faster whether hydroexcavating, surface cleaning or cleaning sewer 
lines. It can be used for other types of surface cleaning such as concrete, 
steel, castings and large surface areas including line removal from runways. 
It can be modified for internal pipe cleaning of sewers and pipes of all types. 
An orbital design increases performance at a lower gpm rate and pressures 
as high as 36,250 psi. 866/620-5915; www.nozzteq.com.

PRESSURE LIFT 
POWER BOOSTER
The Power Booster from Pressure Lift 
comes with a male camlock fitting on 
each end to provide versatility. It can be 
used as a single tool or inverted for stir-
ring thick, viscous materials, putting them 
back into suspension. It can also be used in series for difficult long-hose jobs 
with or without high vertical lifts. As a single unit, when hooked up properly 
it has the ability to pump a column of fluid over 300 feet vertically. Units un-
dergo rigorous testing to meet published engineering standards to confirm 
operational capabilities. 866/504-6596; www.pressurelift.com.

SOIL SURGEON
The Soil Surgeon hydroexcavating tool fits 
any sewer combination truck equipped with 
a telescoping 6- or 8-inch boom. The tool 
has a 1-inch water connection. The operator 
controls water pressure and power through 
truck controls. It has a 6-foot Tuff Tube with 
handles to guide the unit down for pothol-
ing or side to side for trenching. Six jets bor-
ing inward cut the soil, while six boring out-
ward bring the tube down. 949/363-1401; 
www.soilsurgeoninc.com.

SUTTNER AMERICA 
TURBO NOZZLE
Turbo nozzles from Suttner America 
are available with 1/2-inch inlets. 
They are made of high-quality, du-
rable brass to withstand harsh envi-
ronments. The 1/2-inch inlet elimi-
nates the need for additional fittings 

and decreases the possibility of leaking. The stainless steel version provides 
improved materials (tungsten carbide seat and PEEK rotor) which extends 
the life of the nozzle. They offer flow ratings up to 40 gpm and pressure rat-
ings up to 8,700 psi. Repair kits and protective covers are available. 800/831-
0660; www.suttner.com.

 JET/VAC COMBO UNITS

SUPERVAC 
2000 TRITON
The Triton combination sewer 
cleaner from Supervac 2000 
has a water recycling system 
that uses a Juggler filter to allow con-
tinuous work without downtime for water filling. It filters water collected in 
the debris tank and transfers it to a water reservoir used by the Pratissoli 
water pump. It comes with a 2,500-gallon debris tank with stainless steel 
liner and vibrator, 1,500-gallon water tank, hydraulic boom and dump, and 
a full-opening rear door. Vacuum is provided by a 3,800 cfm at 27 inches Hg 
Robuschi blower, while jetting power is provided by an 80 gpm, 2,500 psi 
Pratissoli water pump. The rear door-mounted hydraulic hose reel holds 600 
feet of 1-inch hose. 866/839-5702; www.supervac2000.com.

VAC-TRON 
EQUIPMENT 
MINI COMBO 
SERIES
The Vac-Tron Equipment 
Mini Combo Series com-
bines high cfm vacuum 

with jetter capabilities. Its Cat jetter pump is rated at 2,000 psi at 15 gpm, and 
can be used to clean lateral lines up to 12 inches in diameter. It comes with 
300 feet of 1/2-inch jetter hose with an electric hose reel. Options include 
a hydraulic boom or strong arm to maximize job performance by helping 
to reduce work fatigue that can sometimes occur from using a manually 
controlled vacuum hose. It is available mounted either on a trailer or truck. 
888/822-8766; www.vactron.com.
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 VACUUM PUMPS

FRUITLAND 
MANUFACTURING RCF870
The RCF870 vacuum pump from Fruit-
land Manufacturing is available in 
clockwise and counterclockwise rotation 
with top- and side-mount four-way valve 
locations. The pump is available with hydrau-
lic, angle (gearbox) and belt-drive options. It can 
be mounted on all Eliminator-style packages. It is a true 4-inch pump with 
4-inch pipe connections producing 512 cfm and weighing 575 pounds. It is 
fan-forced air-cooled with an available air injection cooling system (VACS) 
for continuous duty at higher vacuum. It includes an integral oil reservoir 
with low-consumption oil pump, an integral final filter and vane-wear test 
ports. 800/663-9003; www.fruitlandmanufacturing.com.

MASPORT TITAN
The Titan vacuum/pressure pump from Ma-
sport has a washable stainless steel inlet fil-

ter for long filter life, integral mounting 
bosses for alignment with the gearbox 
and hydraulic mount, an automatic ad-
justment-free mechanical oil pump, and 

heat-stabilized Kevlar vanes machined to 
exacting tolerances. It can achieve a mini-

mum of 27 inches Hg and is fan-cooled for higher 
continuous vacuum operations. It has heavy-duty bearings, Viton oil seals, 
vane-wear inspection ports and durable translucent high-temperature oil 
lines that allow visible flow of oil to the pump. End thrust protection pre-
vents rotor-to-end-cover contact created by direct PTO drive or misaligned 
belt-driven systems. It comes with 3-inch NPT bolt-on valve flanges for ease 
of installation, a 1/4-inch NPT vane flush port, integral vacuum relief valve, 
an integral valve that allows the pump to operate in vacuum and pressure 
mode and reduces plumbing and installation costs, and O-ring end covers 
that eliminate air or oil leakages. 800/228-4510; www.masportpump.com.

MORO PM80W
The Moro PM80W water-cooled vacuum pump is 
designed and built for low maintenance, long 
life and trouble-free service in tough indus-
trial applications. It is a 424-cfm pump with 
28 inches Hg maximum vacuum and 29-psi 
maximum pressure capability. It comes with 
Kevlar vanes, visual inspection ports in the 
casing and Viton oil seals. Its low rotating speed 
extends pump life. With sealed or oiled bear-
ings, there are no grease points. The oiling system is direct-feed and sealed 
to reduce downtime for routine service and maintenance. 866/383-6304; 
www.morousa.com.

WALLENSTEIN VACUUM PUMPS 
753 SERIES
The 753 Series vacuum pump from Wallen-
stein Vacuum Pumps incorporates extra-wide 
vanes that allow up to an inch of wear, designed 
for longer service life and lower maintenance 
costs. It provides 422 cfm airflow at 1,200 rpm 
and is precision-machined to provide vacuum 
levels up to 28 inches Hg. Options include air, liquid 
or dual cooling systems where air injection is combined with liquid cooling. 
A pump-flushing port is included on the top valve for convenient routine 
maintenance. The quick-access housing end plate allows for easy internal 
inspection with no bearings to pull. Oil lubrication is via a mechanical pis-
ton pump driven by shaft rotation or available with a sight-feed valve oil 
regulator system using vacuum/pressure to draw oil with no moving parts. 
800/801-6663; www.wallenstein.com.

 VACUUM TRUCKS/TANKS/TRAILERS

AMTHOR 
MATADOR
The 4,000-gallon alumi-
num Matador code or non-
code septic/grease vacuum 
tank from Amthor Inter-
national comes standard 
with a 5/16-inch-thick side shell and floor, full head baffles and no exter-
nal rings. It is available as a dumping tank with or without full-opening rear 
doors, as well as with off-road construction options for various applications. 
Various pump models are available, including numerous stock tanks and 
chassis. 800/328-6633; www.amthorinternational.com.

IMPERIAL INDUSTRIES MRK
The MRK aluminum tank series from Imperial Industries is offered in stock 
units of 6,000-, 6,300- and 7,500-gallon aluminum trailer units. The vacuum-
style trailer unit is available with vacuum pumps or blowers mounted off the 
driver’s side or a pump rack off the bottom of the trailer unit. It includes a 
Ridewell suspension with Holland running gear, retractable ladder, 14-gal-
lon secondary, 4-inch air line, 20-inch rear manway and an optional OSHA 
handrail. Trailer units are in stock and can also be built to custom specifica-
tions. 800/558-2945; www.imperialind.com.

 VACUUM TRUCKS/TANKS/TRAILERS

PIK RITE DUAL-
COMPARTMENT 
3,600-GALLON 
VACUUM TANK
The dual-compartment 
3,600-gallon vacuum 
tank from Pik Rite provides capacity for 150 gallons of freshwater and 3,450 
gallons of waste. Vacuum is provided by a National Vacuum Equipment 
4310 blower. Three sight eyes provide level indication for the waste compart-
ment and a clear 3/4-inch sight hose indicates the level of freshwater. The 
hoisted tank has walk-through baffles and a 36-inch rear manway for easy 
clean-out. The LED running light kit is installed with a fully molded wire har-
ness. Operator work lights and a strobe light are mounted on the top-rear 
lighting bracket. Polished aluminum hose trays, the tank sides and the low 
hose hooks are coated with protective super liner. A 20 gpm electric wash-
down pump and hose reel is mounted inside the passenger-side toolbox. 
800/326-9763; www.pikrite.com.

VACUTRUX LIMITED SEPTICTRUX
SepticTrux from Vacutrux Limited are available on chassis from 33,000 to 
86,000 GVWR single axle, tandem or tri, with tank sizes from 1,800 to 5,400 
gallons. Vacuum systems are powered by Wallenstein vacuum pumps. 
800/305-4305; www.vacutrux.com.

 WATER PUMPS

MTH PUMPS 
REGENERATIVE 
TURBINE PUMPS
High-pressure, low-flow re-
generative turbine pumps 
from MTH Pumps can pro-
duce as little as 5 psi up to 1,000 psi and anywhere from a 1/2 to 150 gpm. 
They are available in rugged cast construction iron, bronze, and stainless 
steel materials with a variety of sealing options. Horizontal and vertical 
models are available with a number of drive options including AC- and DC-
volt motors or pedestal mountings. Every pump is tested before it leaves the 
facility. 630/552-4115; www.mthpumps.com. ■
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fan-forced air-cooled with an available air injection cooling system (VACS) 
for continuous duty at higher vacuum. It includes an integral oil reservoir 
with low-consumption oil pump, an integral final filter and vane-wear test 
ports. 800/663-9003; www.fruitlandmanufacturing.com.
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The Titan vacuum/pressure pump from Ma-
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bosses for alignment with the gearbox 
and hydraulic mount, an automatic ad-
justment-free mechanical oil pump, and 

heat-stabilized Kevlar vanes machined to 
exacting tolerances. It can achieve a mini-

mum of 27 inches Hg and is fan-cooled for higher 
continuous vacuum operations. It has heavy-duty bearings, Viton oil seals, 
vane-wear inspection ports and durable translucent high-temperature oil 
lines that allow visible flow of oil to the pump. End thrust protection pre-
vents rotor-to-end-cover contact created by direct PTO drive or misaligned 
belt-driven systems. It comes with 3-inch NPT bolt-on valve flanges for ease 
of installation, a 1/4-inch NPT vane flush port, integral vacuum relief valve, 
an integral valve that allows the pump to operate in vacuum and pressure 
mode and reduces plumbing and installation costs, and O-ring end covers 
that eliminate air or oil leakages. 800/228-4510; www.masportpump.com.

MORO PM80W
The Moro PM80W water-cooled vacuum pump is 
designed and built for low maintenance, long 
life and trouble-free service in tough indus-
trial applications. It is a 424-cfm pump with 
28 inches Hg maximum vacuum and 29-psi 
maximum pressure capability. It comes with 
Kevlar vanes, visual inspection ports in the 
casing and Viton oil seals. Its low rotating speed 
extends pump life. With sealed or oiled bear-
ings, there are no grease points. The oiling system is direct-feed and sealed 
to reduce downtime for routine service and maintenance. 866/383-6304; 
www.morousa.com.

WALLENSTEIN VACUUM PUMPS 
753 SERIES
The 753 Series vacuum pump from Wallen-
stein Vacuum Pumps incorporates extra-wide 
vanes that allow up to an inch of wear, designed 
for longer service life and lower maintenance 
costs. It provides 422 cfm airflow at 1,200 rpm 
and is precision-machined to provide vacuum 
levels up to 28 inches Hg. Options include air, liquid 
or dual cooling systems where air injection is combined with liquid cooling. 
A pump-flushing port is included on the top valve for convenient routine 
maintenance. The quick-access housing end plate allows for easy internal 
inspection with no bearings to pull. Oil lubrication is via a mechanical pis-
ton pump driven by shaft rotation or available with a sight-feed valve oil 
regulator system using vacuum/pressure to draw oil with no moving parts. 
800/801-6663; www.wallenstein.com.
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with a 5/16-inch-thick side shell and floor, full head baffles and no exter-
nal rings. It is available as a dumping tank with or without full-opening rear 
doors, as well as with off-road construction options for various applications. 
Various pump models are available, including numerous stock tanks and 
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tank from Pik Rite provides capacity for 150 gallons of freshwater and 3,450 
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4310 blower. Three sight eyes provide level indication for the waste compart-
ment and a clear 3/4-inch sight hose indicates the level of freshwater. The 
hoisted tank has walk-through baffles and a 36-inch rear manway for easy 
clean-out. The LED running light kit is installed with a fully molded wire har-
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lighting bracket. Polished aluminum hose trays, the tank sides and the low 
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generative turbine pumps 
from MTH Pumps can pro-
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PRODUCT NEWS

SATELLITE SUITES 
USAGE CALCULATOR APP
The Usage Calc app from Satellite Suites 
works with Satellite Suite restroom trail-
ers to help determine the right-size 
trailer to place on site. It is available 
in both the Apple and Google Play stores under the name Usage Calc. The 
app provides information on trailer sizes 6 by 10, 6 by 14, 8 by 20 and 6 by 
10 International with the allowable number of uses based on the trailer 
tank size. To use, open the app, choose trailer size, and use the slide bar 
and buttons to determine the maximum number of uses. 574/350-2150;  
www.satelliterestroomtrailers.com.

J&J TRUCK BODIES 
AND TRAILERS STAINLESS 

STEEL TANKER
J&J Truck Bodies and Trailers 
stainless steel pressure vacuum 
tank has a 5,460-gallon capac-

ity and is corrosion resistant. Tank-
ers can be built in various configurations 

with capacities ranging from 3,360 to 6,000 gallons and are outfitted with 
one-piece aluminum hose trays, anti-surge baffles, top and rear manways, 
and plug-and-play vacuum pumps. Options include toolboxes and onboard 
scales. 814/444-3400; www.jjbodies.com.

COXREELS NICKEL-PLATED 
STEEL INLINE SWIVEL
Spring-driven 1 1/4- and 1 1/2-inch SLPL models 
from COXREELS come with a nickel-plated steel in-
line swivel, which increases the pressure rating of the 
inline plumbing from 250 to 1,500 psi. The steel model 
is rugged and durable, and replaces the previously 
used aluminum model. The swivels use multilobe 
seals for improved leak integrity. The inline swivel is also available in stain-
less steel and boasts a less restrictive flow path than the 90-degree swivel. The 
axle plumbing in both the carbon and stainless steel models uses a swept ris-
er design for improved flow efficiency. 800/269-7335; www.coxreels.com.

ZOELLER 64 HD SERIES 
SOLIDS-HANDLING PUMP
The 64 HD Series pump from Zoeller Engineered Products 
is for commercial, municipal and industrial applications. Its 
motor is designed with finned castings for heat dissipation, 
and oil-filled housings and non-overloading windings enable 

the motor to maintain a low operating temperature in harsh 
conditions. The pump is available in 25 to 60 bhp, with 4- 

and 6-inch discharge units, and 3 1/8- or 4-inch spheri-
cal passing capability. An inverter-duty motor is offered 
as an option. 800/298-7867; www.zoellerengprod.com.

FRANKLIN ELECTRIC 
PUMP SELECTOR 
SOFTWARE
The FE Select from Franklin Electric is an online tool that assists with prod-
uct selection, configuration and quoting for water systems. It has basic ap-
plication data such as flow and total dynamic head demands. Other features 
include a quick-price option for selecting submersible motors, drives and 
controls, and simple software navigation for quoting complete pump pack-
ages. 260/824-2900; www.franklinwater.com.

Backyards can be difficult to reach with large vacuum trucks. In northern 
climates, road weight limits keep trucks off the road. That doesn’t mean the jobs 
don’t need to be done, though. Designed for smaller applications, the Neptune 
trailer-mounted combination machine solves those problems. The units are manu-
factured for Vac-Con by Vector Technologies.

“It’s a great fit for your smaller contractors and even municipalities who don’t 
need a big truck,” says David Mitchell, president of Vector Technologies.

The unit can be used to flush and vacuum drainpipes, small-diameter sewer 
lines, lift stations and septic systems. It can be trailer- or skid-mounted and could 
be considered an entry-level unit for contractors considering service diversification.

“Because it offers 2,000 psi, you can even do some smaller hydroexcavation 
and potholing jobs,” says Mitchell. “Plus, it’s small and light enough at 9,100 
pounds to be pulled with an F-250 pickup.”

The Neptune is available with debris tank capacities up to 800 gallons, up to 
a 1,000 cfm vacuum system, a 4 gpm at 4,000 psi water system, plus another 
independently powered water system rated at 20 gpm at 2,000 psi. Essentially a 
mini-combination machine, the unit is available with up to 325 gallons of fresh-
water storage, optional reverse flow, hydraulically rotating and lifting extendable 
boom, and a range of tools, including a hydraulic valve exerciser. Standard fea-
tures include a hydraulic opening and locking rear door.

“We feel it’s a great fit for Vac-Con’s product line because it fills a big need in the 
industry,” says Mitchell. “The need for smaller, more efficient units continues to grow.”

The unit’s debris tank has a 55-degree dump angle for easy discharge, and 
the specifically designed trailer offers the stability for jetting operations. A Super 
Neptune option adds higher-performance vacuum systems up to 2,400 cfm for 
larger jetting jobs. Skids can be adapted to flatbed or roll-off (hook-lift) truck ap-
plications. 800/832-4010; www.vector-vacuums.com.

(continued)

TIGHT SPACES 
NO PROBLEM FOR 
COMPACT VACUUM SYSTEM

in the
SPOTLIGHT
By Craig Mandli
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Bio-Tab®!

ADD TO YOUR
PROFITS WITH...

ADD TO YO
PROFITS WIT

Are you walking away
from bigger profits?

What is  Bio-Tab®?
Bio-Tab® is a highly concentrated tablet of bacteria (both aerobic and 
anaerobic) and enzymes that acts as a biological activator for septic tanks. 
In short, Bio-Tab® helps septic systems work like they were intended.

Unlike most competitor’s dusty powders or messy liquids, Bio-Tab® is in a 
tablet form. Easy to use and easy to store, Bio-Tab® is highly concentrated 
(one jar contains a year’s supply). It is a safe, non-toxic, non-corrosive and 
non-poisonous product that will not harm plumbing or septic systems.

www.centurychemical.com

28790 County Road 20 W.   Elkhart, IN 46517

574-293-9521   800-348-3505

Century Chemical Bio-Tab Ad • Size: 4.0” wide x 4.875” high
Grayscale • Rev 2 • April 02/15

PO Box 39, Dayton, IN 47941

Toll-Free: 877.296.2555   

Phone: 765.296.2027 

Fax: 765.296.3027

www.wee-engineer.com

Wee Engineer
WITH IMAGINATION

Tanks • Pumper Trucks • Vacuum Tank Trucks • Portable Toilet Trailers • Custom Fabrications • Environmental Equipment

Follow Us

SPRING MOUNTS  
decrease fatigue on your tank frame,  
mounts to most tanks, easy bolt or weld-on 
style, heavy-duty stress relieved springs.  
Mounts with springs..$82.00

Springs alone ...........$11.00 ea.

HEATED COLLARS 
Preventing your valves from freezing will 
help your profits during the winter months.

Installation kit and 110 volt heater kit available

 1.5-2" ..... $110
 3" .......... $165

 4" .......... $198
 6" .......... $297

Best Heavy-Duty Portable 
Toilet Trailers on the Market

Our customers are pleased with the time 
they save loading and unloading toilets.

Available Lengths 
Call For Pricing

IN PROGRESS  
2007 Pre-Emissions International

215,000 Miles
10sp, 330HP Cummins

NEW 2500 gallon Steel tank
NEW Vacuum Pump system

$57,000 Call for details
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app provides information on trailer sizes 6 by 10, 6 by 14, 8 by 20 and 6 by 
10 International with the allowable number of uses based on the trailer 
tank size. To use, open the app, choose trailer size, and use the slide bar 
and buttons to determine the maximum number of uses. 574/350-2150;  
www.satelliterestroomtrailers.com.

J&J TRUCK BODIES 
AND TRAILERS STAINLESS 

STEEL TANKER
J&J Truck Bodies and Trailers 
stainless steel pressure vacuum 
tank has a 5,460-gallon capac-

ity and is corrosion resistant. Tank-
ers can be built in various configurations 

with capacities ranging from 3,360 to 6,000 gallons and are outfitted with 
one-piece aluminum hose trays, anti-surge baffles, top and rear manways, 
and plug-and-play vacuum pumps. Options include toolboxes and onboard 
scales. 814/444-3400; www.jjbodies.com.

COXREELS NICKEL-PLATED 
STEEL INLINE SWIVEL
Spring-driven 1 1/4- and 1 1/2-inch SLPL models 
from COXREELS come with a nickel-plated steel in-
line swivel, which increases the pressure rating of the 
inline plumbing from 250 to 1,500 psi. The steel model 
is rugged and durable, and replaces the previously 
used aluminum model. The swivels use multilobe 
seals for improved leak integrity. The inline swivel is also available in stain-
less steel and boasts a less restrictive flow path than the 90-degree swivel. The 
axle plumbing in both the carbon and stainless steel models uses a swept ris-
er design for improved flow efficiency. 800/269-7335; www.coxreels.com.

ZOELLER 64 HD SERIES 
SOLIDS-HANDLING PUMP
The 64 HD Series pump from Zoeller Engineered Products 
is for commercial, municipal and industrial applications. Its 
motor is designed with finned castings for heat dissipation, 
and oil-filled housings and non-overloading windings enable 

the motor to maintain a low operating temperature in harsh 
conditions. The pump is available in 25 to 60 bhp, with 4- 

and 6-inch discharge units, and 3 1/8- or 4-inch spheri-
cal passing capability. An inverter-duty motor is offered 
as an option. 800/298-7867; www.zoellerengprod.com.

FRANKLIN ELECTRIC 
PUMP SELECTOR 
SOFTWARE
The FE Select from Franklin Electric is an online tool that assists with prod-
uct selection, configuration and quoting for water systems. It has basic ap-
plication data such as flow and total dynamic head demands. Other features 
include a quick-price option for selecting submersible motors, drives and 
controls, and simple software navigation for quoting complete pump pack-
ages. 260/824-2900; www.franklinwater.com.

Backyards can be difficult to reach with large vacuum trucks. In northern 
climates, road weight limits keep trucks off the road. That doesn’t mean the jobs 
don’t need to be done, though. Designed for smaller applications, the Neptune 
trailer-mounted combination machine solves those problems. The units are manu-
factured for Vac-Con by Vector Technologies.

“It’s a great fit for your smaller contractors and even municipalities who don’t 
need a big truck,” says David Mitchell, president of Vector Technologies.

The unit can be used to flush and vacuum drainpipes, small-diameter sewer 
lines, lift stations and septic systems. It can be trailer- or skid-mounted and could 
be considered an entry-level unit for contractors considering service diversification.

“Because it offers 2,000 psi, you can even do some smaller hydroexcavation 
and potholing jobs,” says Mitchell. “Plus, it’s small and light enough at 9,100 
pounds to be pulled with an F-250 pickup.”

The Neptune is available with debris tank capacities up to 800 gallons, up to 
a 1,000 cfm vacuum system, a 4 gpm at 4,000 psi water system, plus another 
independently powered water system rated at 20 gpm at 2,000 psi. Essentially a 
mini-combination machine, the unit is available with up to 325 gallons of fresh-
water storage, optional reverse flow, hydraulically rotating and lifting extendable 
boom, and a range of tools, including a hydraulic valve exerciser. Standard fea-
tures include a hydraulic opening and locking rear door.

“We feel it’s a great fit for Vac-Con’s product line because it fills a big need in the 
industry,” says Mitchell. “The need for smaller, more efficient units continues to grow.”

The unit’s debris tank has a 55-degree dump angle for easy discharge, and 
the specifically designed trailer offers the stability for jetting operations. A Super 
Neptune option adds higher-performance vacuum systems up to 2,400 cfm for 
larger jetting jobs. Skids can be adapted to flatbed or roll-off (hook-lift) truck ap-
plications. 800/832-4010; www.vector-vacuums.com.

(continued)

TIGHT SPACES 
NO PROBLEM FOR 
COMPACT VACUUM SYSTEM

in the
SPOTLIGHT
By Craig Mandli

    Upcoming Training & Events

COLORADO
CPOW/NAWT Inspector Course
November 16-17, 2017
Greenwood Village, CO
Lisa Nicoll - 720-626-8989
CPOW@CPOW.NET

MONTANA
DEQ/NAWT Installer Course
October 3, 2017
Bozeman, MT
Fred Collins - 406-444-9879
fcollins2@mt.gov

MONTANA 
DEQ/NAWT Operation &  
Maintenance 1
October 4-5, 2017
Bozeman, MT
Fred Collins - 406-444-9879
fcollins2@mt.gov

TEXAS
RETS/NAWT - Septic Training 
Inspector Course 
September 8-9, 2017
Arlington, TX
Brian Murphy - 817-467-0213
Rets@rets-llc.com

800-236-6298
WWW.NAWT.ORG

YOUR SOURCE 
FOR REAL 
LEARNING

 For more 
information call:

Save the Dates

http://www.pumper.com
http://www.centurychemical.com
http://www.wee-engineer.com
mailto:CPOW@CPOW.NET
mailto:fcollins2@mt.gov
mailto:fcollins2@mt.gov
mailto:Rets@rets-llc.com
www.nawt.org
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Marketplace Advertising

12-Month 3%
Inventory Financing  

Program
$99/mo for first 3 Months

Introducing Water Cannon’s  
End User Inventory Program!

Make 3 payments for $99 followed by 9 equal 
payments to complete the 12-month term.

Benefits of our 12-Month  
3% Interest Program

•  Get the cleaning equipment  
solution you need now – pay for it over a 
12-month period

• Conserve working capital
•  Equipment also can be used for rental pools
• Simple application/approval process
• No documentation fee
• Suggested order: $20K

WaterCannon.com
1.800.333.WASH      

                           (9274)

For Terms and Conditions Go To

F R A G R A N C E F R A G R A N C E

F R A G R A N C EF R A G R A N C E

SUMMER FRESH
FRAGRANCE

F R A G R A N C E F R A G R A N C E

F R A G R A N C EF R A G R A N C E

SUMMER FRESH
FRAGRANCE

F R A G R A N C E F R A G R A N C E

F R A G R A N C EF R A G R A N C E

SUMMER FRESH
FRAGRANCE

F R A G R A N C E F R A G R A N C E

F R A G R A N C EF R A G R A N C E

SUMMER FRESH
FRAGRANCE

F R A G R A N C E F R A G R A N C E

F R A G R A N C EF R A G R A N C E

SUMMER FRESH
FRAGRANCE

290 Alpha Drive, Pittsburgh PA 15238
     800.556.0111      412.252.7000
surcopt.com

PORTABLE SANITATION PRODUCTS 

800.556.0111
surcopt.com

New mess-free  
packets available!

Call to get your FREE sample

Portable Toilet
Deodorant

Surco®

Every Pumper 
Needs A  

TOOLBOX JETTER

GET YOURS 
TODAY!

866-944-3569

800.362.0240

O
NL

Y $3,195

www.mtechcompany.com

The Best Package On The 
Market Includes:

Add a Blower with 15’ of duct for only $350!
Add a 5 Minute Escape Respirator for only $500!

CONFINED 
SPACE 
ENTRY 

PACKAGE 
SM

SM

 (3 Year Sensor Warranty)
• 4-Gas Air Monitor 

• 7’ Tripod

• Work Winch

• Full Body Harness

• 3-Way Fall Protection 

800.362.0240

O
NL

Y $3,195

www.mtechcompany.com

The Best Package On The 
Market Includes:

Add a Blower with 15’ of duct for only $350!
Add a 5 Minute Escape Respirator for only $500!

CONFINED 
SPACE 
ENTRY 

PACKAGE 
SM

SM

 (2 Year Sensor Warranty)
• 4-Gas Air Monitor 

• 7’ Tripod

• Work Winch

• Full Body Harness

• 3-Way Fall Protection 

• Septic Vent Filters
• Activated Carbon

• Vapor Phase Adsorbers
• Patented Cross Flow Design 

Wicks Away Moisture
• Custom Solutions

866-NO-STINK 
(866-667-8465)

973-846-7817 in NJ
Makers of the Wolverine Brand

of Odor Control Solutions

Pictured: Super Wolverine 8# Unit

Patent # US 8,273,162

IndustrialOdorControl.com
A Broad and Economical Range of Odor Control Solutions

DREDGING & DEWATERING SERVICE

www.fluidtechnologyinc.com

(513) 241-1600

Fax (513) 756-1995
Fluid Technology, Inc.

• Municipal and Industrial • Digester and Lagoon Cleaning 

• Double Belt Filter Presses • Liner Repair & Replacement

After  
What Do You Do

Send us a note to  
editor@pumper.com. 

Our After Hours feature explores the 
personal stories behind the pumper, 
talking about what you do in your  
leisure time, your personal interests  
and hobbies, your charitable pursuits  
or community involvement. 

Pumper welcomes story ideas If you 
take part in something interesting  
outside of work, or if you know 
someone in the pumping business 
who does.

http://www.mtechcompany.com
http://www.fluidtechnologyinc.com
mailto:editor@pumper.com
http://www.watercannon.com/c-48-pressure-washers.aspx
www.onebiotechnology.com
www.hotjetusa.com
www.americanjetter.com
www.mightyprobe.com
www.surcopt.com
www.surcopt.com
www.industrialodorcontrol.com
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Septic-Scrub™ is a superior product for 
the maintenance and restoration of 
septic system drainfields. Customers 
appreciate that it is environmentally 
safe, contains no organic 
chemicals and does 
not produce any 
toxic by-products. 
Most importantly, 
Septic-Scrub works. 
It breaks down sulfide 
buildup in the biomat 
and soil to allow for 
better water absorption. 

Learn more about 
Septic-Scrub at www.arcan.com.

Used by More Professional Pumpers
to Increase Their Business

Backed By Science � Proven with Experience � Many Satisfied Homeowners

For information on increasing
sales and providing a valuable
service to your customers, 
call Arcan Enterprises at 
888-35ARCAN (352-7226)

Septic-ScrubSeptic-Scrub™Septic-Scrub

P.O. Box 31057
Clarksville, TN 37040

By Pressure Lift Corporation
Home of the Original Power Booster®

PATENTED TECHNOLOGY FOR PUMPING

Proudly made in the USA

POWER BOOSTERS:
No moving parts

Require no gas or maintenance

Attach to the end of the hose,  
no heavy equipment to hold

Feature rugged lightweight construction,  
the 3 Inch unit only weighs 10 lbs.

PressureLift.com 866-504-6596

WATCH A VIDEO OF THESE UNITS IN ACTION,  
ON OUR HOME PAGE At

PRESSURELIFT.COM
WHY A POWER BOOSTER?

Power Booster Sizes:  

2", 3", 4", 6" & 8"

Decrease pumping time/Increase profits

Get the competitive edge – Complete 
difficult jobs, where others have failed

Conquer deep lifts and long hose runs

Reduce work load on equipment/ 
Keep the pump cooler

Shortens pump cycle times

Dealers  
In:

Authorized 
Dealer For 

New Zealand Macau Asia Ecuador

Now you will BUST IT UP/MIX IT UP and PUMP IT UP IN RECORD TIME

D Male camlock fitting on each end.
D  Use as a single tool or invert for 

stirring up thick viscous materials.

D  Used for long hose jobs with  
or without extreme vertical lifts.  

D  Pump a column of fluid over  
300 feet vertically.

D  Rigorously tested to meet  
published engineering standards.

Stuart Hose & Pipe
For Municipal Sales OK, LA, TX, NM 

972-221-5731

Marketplace Advertising

12-Month 3%
Inventory Financing  

Program
$99/mo for first 3 Months

Introducing Water Cannon’s  
End User Inventory Program!

Make 3 payments for $99 followed by 9 equal 
payments to complete the 12-month term.

Benefits of our 12-Month  
3% Interest Program

•  Get the cleaning equipment  
solution you need now – pay for it over a 
12-month period

• Conserve working capital
•  Equipment also can be used for rental pools
• Simple application/approval process
• No documentation fee
• Suggested order: $20K
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TOOLBOX JETTER
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TODAY!
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The Best Package On The 
Market Includes:

Add a Blower with 15’ of duct for only $350!
Add a 5 Minute Escape Respirator for only $500!
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 (3 Year Sensor Warranty)
• 4-Gas Air Monitor 

• 7’ Tripod

• Work Winch

• Full Body Harness

• 3-Way Fall Protection 
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The Best Package On The 
Market Includes:

Add a Blower with 15’ of duct for only $350!
Add a 5 Minute Escape Respirator for only $500!

CONFINED 
SPACE 
ENTRY 

PACKAGE 
SM

SM

 (2 Year Sensor Warranty)
• 4-Gas Air Monitor 

• 7’ Tripod

• Work Winch

• Full Body Harness

• 3-Way Fall Protection 

• Septic Vent Filters
• Activated Carbon

• Vapor Phase Adsorbers
• Patented Cross Flow Design 

Wicks Away Moisture
• Custom Solutions

866-NO-STINK 
(866-667-8465)

973-846-7817 in NJ
Makers of the Wolverine Brand

of Odor Control Solutions

Pictured: Super Wolverine 8# Unit

Patent # US 8,273,162

IndustrialOdorControl.com
A Broad and Economical Range of Odor Control Solutions

DREDGING & DEWATERING SERVICE

www.fluidtechnologyinc.com

(513) 241-1600

Fax (513) 756-1995
Fluid Technology, Inc.

• Municipal and Industrial • Digester and Lagoon Cleaning 

• Double Belt Filter Presses • Liner Repair & Replacement

After  
What Do You Do

Send us a note to  
editor@pumper.com. 

Our After Hours feature explores the 
personal stories behind the pumper, 
talking about what you do in your  
leisure time, your personal interests  
and hobbies, your charitable pursuits  
or community involvement. 

Pumper welcomes story ideas If you 
take part in something interesting  
outside of work, or if you know 
someone in the pumping business 
who does.

NLB partners with Vac2Go
NLB Corp. announced that it has entered into an agreement with Vac-

2Go. The reciprocal agreement will include Vac2Go’s Louisville, Kentucky; 
Rock Hill, South Carolina; and Memphis, Tennessee locations featuring se-
lect NLB waterjetting units for rent and for long-term lease.

 
Reelcraft to join Madison Industries

Reelcraft will be acquired by Chicago-based Madison Industries, sub-
ject to regulatory approval. Customers will keep current sales representa-
tives and source products through existing channels and points of contact. ■

INDUSTRY NEWS

http://www.pumper.com
http://www.arcan.com
www.weqfair.com
www.pressurelift.com
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BLOWERS
New Roots Blowers - Best price & in stock. 
Reconditioned exchange program. Volume 
discounts. Call Pat’s Pump & Blower 800-
359-7867 or email PatsPump@aol.com (P01)

BUSINESSES
Septic pumping and service business in 
western WI. Two trucks, spare pumps, tools, 
parts, hoses, etc. $75,000. Call Steve at 
715-491-3828 for more information.  (P10)

FOR SALE: 70-year established portable toi-
let business in Lubbock, TX area. (3) service 
trucks, portajohns, handicap units, holding 
tanks, hand sinks, mobile RV unit and trail-
ers. With 70 years of large customer base. 
Only serious buyers need to inquire. PRICE 
NEGOTIABLE For more information call Lee 
or Dale 806-762-1066.  (P09)

Eastern Massachusetts pumping, dumpster 
and excavation (Title V) business for sale. 
Large customer base and excellent reputa-
tion. 2014 3,500-gallon Mack pump truck. 
Call 413-531-2302 for inquiries. (P10)

East Texas grease trap/septic cleaning busi-
ness for sale. Established 2007. Includes 
equipment, truck, disposal setup, clients. 
$30,000. Call 903-701-0813, leave mes-
sage.  (P09)

Portable restroom equipment & accounts for 
sale. Septic & portable restroom company 
in Southwest Florida is looking to sell off 
portable restroom equipment and accounts. 
5 service trucks, 8-unit toilet hauler, state 
& county contracts in place. Approximately 
700 units currently in the field with long-
term customer base. For more information 
call 941-270-0539.  (P10)

Family-owned business for sale. Includes 
all items needed to run business, includ-
ing van. O’Brien jetter, cable drives and 
parts for cable drive, locator, two scooter 
camera reels, and Dark Horse mainline. 
Please contact with questions and price at 
tjtomchuk@outlook.com.  (P09)

Own or operate NW Oregon’s oldest family-
owned septic business, started in 1948 and 
maintains a reputation of honesty and integ-
rity. This business has over 6,000 residential 
and commercial clients. Services offered 
include septic cleaning, design, installation, 
operation and maintenance, and real estate 
evaluations. All septage pumped is treated 
and land applied as a soil amendment, no 
costly fees! $950,000 includes permits, 
equipment and long-term lease. For informa-
tion email Kris.wall76@gmail.com  (P10)

PARADISE FOR SALE! Bee's Honey Pots, 
Inc., portable toilet company established in 
1983 in the beautiful Florida Keys is for sale. 
Based on Big Pine Key, Bee's is the oldest 
established and largest portable toilet com-
pany in the Keys. Sole owner and operator 
for the past 30+ years wants to go fishing! 
Interested? Call 305-872-2287.  (P09)

Roto-Rooter franchise for sale, NE Arizona. 
Three (3) vans, pumper, John Deere trac-
tor, and more. Established in 1989, turnkey. 
928-537-3123  (P12)

Septic & portajohn business for sale in San 
Angelo, TX. 150 portajohns, 3 trucks. 30 
years in business. $130,000. 325-656-6007 
  (P09)

Escape to the Northern Arizona pines where 
a successful septic and porta-jon company 
awaits you! 2 septic trucks, 5 service trucks 
and 700 toilets with lots of extras! Great, 
consistent clientele! 928-710-9598  (P11)

If you’re interested in selling your grease trap 
service, used cooking oil or other non-haz 
wastewater disposal business, we’d like to 
hear from you! Liquid Environmental Solu-
tions is the nation’s largest liquid waste man-
agement company - providing service across 
the USA. Sell your business and enjoy retire-
ment or join us - we can always use great 
team members. Contact Brian Bidelspach: 
brian.bidelspach@liquidenviro.com or call 
602-206-3636.  (P10)

Septic business for sale, New York water-
shed. Includes trucks and equipment. 20+ 
years with same phone number. $250,000. 
hacksaw12481@gmail.com  (P09)

Start your own septic service business 
in Florida! For more information call 931-
248-1284.   (PBM)

National Grease Recycling Inc. Let us 
teach you how to recycle restaurant’s waste, 
fryer grease and oil (yellow grease) only. Big 
$. Over 30 years experience, will guide you 
through complete process from collection to 
processing to marketing to end users. Don’t 
lose your trap business to competitors that 
offer both services. We also buy cooking oil, 
unprocessed, anywhere in the country. Call 
for information. References available - many 
success stories. Dewey Walker, 813-704-
6599 or 813-758-2552. (PBM)

www.RooterMan.com. Franchises avail-
able with low flat fee. New concept. Visit  
website or call 1-800-700-8062. (PBM)

COMPUTER SOFTWARE
FreeSer v iceReminderSof tware .com, 
FreeSe r v i ceD i spa tchSo f tware . com,  
FreeRouteManagementSoftware.com.  
 (P09)

DEWATERING
Portable septic and grease receiving sta-
tions, dual-screen design. Screens that really 
work - simple, non-mechanical. Set it up any-
where. 208-790-8770 screencosystems.com 
sales@screencosystems.com  (PBM)

ALAR Auto-Vac 640, good condition. Cur-
rently running on 230v 3-phase - can be 
converted to 460v. Includes some filter 
media and two (2) 4,000-gallon poly tanks. 
$35,000 OBO. Call 501-412-4531. (P09)

Would like to buy used dewatering filter 
dumpsters. Please call or email Jim Craft, J 
C Drainfield, Naples Florida. 239-253-0965; 
jcdrainfield@aol.com  (P10)

DRAIN/SEWER
CLEANING EQUIPMENT

2008 Sterling L8500 Vac-Con sewer 
vac truck, Cummins ISM diesel, 300hp, 
Allison 3000RDS automatic, air brakes, 
a/c. Vac-Con VDP42162LHA, Roots 827 
PD blower, 16-cubic-yard debris tank, 
10' extendable boom, 8" suction hose. 
Duetz 138hp aux. diesel, Giant GP7145 
water pump, 60gpm @ 3,000psi. 
1,300-gallon water capacity, 600' of 1" 
jetter hose, midship handgun w/hose 
reel. Hydraulic door locks, directional 
board, air-weigh system, backup cam-
era. 60,000 GVW, DPF system. Ex-city 
unit, ECM verified, 50,000 miles. More 
pictures available.

713-992-0916, TX P09

F-350 Ford van, 5 drain-cleaning machines, 
2 big auto-feed machines, 2 - 4" machines 
and one washing machine cleaning ma-
chine. 1,000-gallon pump truck, needs work. 
$18,000 OBO. 601-479-1762. Meridian, MS 
  (P10)

DRAINFIELD RESTORATION
New and used terralifts for sale starting at 
$20,000 used and $38,000 new. Financing 
available. Call John at AerraTech 413-298-
4272.  (PBM)

Terralifts - New and Used. Financing avail-
able for qualified buyers. For more infor-
mation call Dick Crane 800-223-2256 or 
aalco@tds.net for electronic brochure. www. 
youtube.com/watch?v=t8ApRUOasnY (PBM)

EASEMENT 
SEWER FLUSHER

Extendajet E600 Easement Machine, 
20hp Onan gas engine. Comes with 
trailer. Runs and works good.  .... $3,500

Call 219-863-4414 or
buschbrosinc@gmail.com P09

GREASE TRAP UNITS

Grease containers 100-200 gallons. 
Some w/coils; some w/lock screens. We 
will load. Best offer.

SMC Grease Specialist
951-788-6042, CA P09

HAZARDOUS
WASTE UNITS

1998 King Vac, 1998 Ford L8T, 8.3-liter 
Cummins, 3,000-gallon tank replaced 
4/2012. ..................................  $39,900

Call 800-535-8606, OH P09

Pre-owned 2016 Presvac 5,500 U.S. gal-
lon, carbon steel, D.O.T. 412 (A.S.M.E.) 
vacuum tanker with a hydraulic-driven 
Fruitland RCF500 pump. (Stock# 5002C)

www.VacuumSalesInc.com
(888) VAC-UNIT (822-8648) PBM

P L A C E  Y O U R  A D  O N L I N E  A T  w w w . p u m p e r . c o m  –  I T ’ S  A L W A Y S  T H E R E  T O  M E E T  Y O U R  B U S Y  S C H E D U L E

see photos in color at www.pumper.com

classif ieds

P L A C E  Y O U R  A D  O N L I N E  A T  w w w . p u m p e r . c o m  –  I T ’ S  A L W A Y S  T H E R E  T O  M E E T  Y O U R  B U S Y  S C H E D U L E

2007 International 9200i with a Prog-
ress aluminum 3,180-gallon 2-compart-
ment – 2,950 waste (DOT 412) & 230 
freshwater. Full-open rear door dump 
unit with a NVE vacuum pump, 3” trans-
fer pump and high-pressure washdown 
pump. (Stock# 2757C)

www.VacuumSalesInc.com
(888) VAC-UNIT (822-8648) PBM

New 3,200 U.S. gallon, carbon steel, 
DOT certified, 407/412 vacuum tank, 
dump type with full open rear, door and 
a Presvac PVB 750 vacuum-pressure 
pump installed on a 2017 Peterbilt 348 
cab and chassis. Four (4) units available.

www.VacuumSalesInc.com
(888) VAC-UNIT (822-8648) PBM

Pre-owned 2,300 U.S. gallon, carbon 
steel, D.O.T. certified, vacuum pressure 
tank. Mounted on 2002 International 
cab and chassis with a Presvac PV750 
vacuum pressure pump. (Stock# 0529V)

www.VacuumSalesInc.com
(888) VAC-UNIT (822-8648) PBM

ITI Trailer and Truck Bodies I-vac 
4,200-gallon 304 stainless steel tank, 
dumping with reversing agitator system 
inside. NVE Challenger 5314 blower 
package, DOT 407 certified. Stainless 
dump door with 6-way power boom. 4" 
intake, wireless remote. On new 2015 
CAT CT660 tri-axle chassis, 475hp, auto. 
transmission. Cleveland Brothers Equip-
ment Co., Inc.

Call Andy Porterfield today 
724-672-1845, PA P09

HYDROEXCAVATING 
EQUIPMENT

Like-New, Perfect condition, Financ-
ing available! New AmeriVac MaxVax 
1000T Hydrovac System truck mounted 
on 2016 Western Star 4700 SF tandem-
axle chassis. Cummins ISL/350hp, 
Allison 3000 RDS 6-speed, 272” WB, 
aluminum wheels, 16,000 front/40,000 
rear axle capacity. 10-yard debris tank, 
1,000-gallon freshwater tank, heated 
enclosure, 10gpm @ 2,500psi water 
pump, 3,000cfm Roots PD bi-directional 
blower, 6” vacuum system, water lance 
package, complete electrical controls, 
Amerivac Smartdig touchscreen display. 
Please call for pricing and financing 
options. Location: Pearland, TX.

Mark Chabra 203-956-3335 
MChabra@Hitachicapitalamerica.com

PBM

2015 Freightliner 108SD 6x6 with RamVac 
HX9 body. Like new with fresh inspection/DOT! 
Low miles and blower hours. Only $239,000! 
More info available. Call Jason at 303-
301-7684 or jmitchell@transleaseinc.com 
 (P11)

JET VACS
Jack Doheny Supplies Inc. offers a full range 
of late model combo units and DOT industrial 
vacuum loaders. Call us @1-800-3DOHENY. 
 (PBM)

Vac-Con industrial machine mounted 
on a pre-owned 2006 Sterling cab and 
chassis. $68,000. (Stock #8593C) 

www.VacuumSalesInc.com 
(888) VAC-UNIT (822-8648) PBM

2007 Aquatech B10/1500: CAT 335hp 
(EPA 04) with Allison auto. transmission. 
88,000 miles. 1,400 hours. New Roots 
624 blower, 8" x 19' extendable boom, 
pump-off option, internal tank flush, 
6-function joystick. Excellent condition.

KLM Companies
617-909-9044 PBM

2007 VACALL ALLJET VAC AJV1015 
Combo. Sterling LT7501 chassis CAT 
C-7 330hp, Allison 3000 RDS, 171,853 
miles, 11,250 hours. OMSI TC, 80gpm 
General MSS55, Roots 824, 10-cubic-
yard debris tank and 1,500-gallon water 
tank.  ..............................  $95,000 OBO

Call Mark for more information 
708-475-7116, IL P09

JETTERS-TRAILER

PBM

The Industry’s Most Versatile Trailer 
Jetter! Model# HJ2TA1030HW, tandem 
axle trailer, 35 hp Vanguard 10 gpm @ 3,850 
psi, 325-gallon water tank, 300' hose, Gen-
eral pump. Fully loaded! List $36,995. 
On sale for $32,995.

800-213-3272,
www.hotjetusa.com

4016 Harben: Reconditioned with 125 hours. 
(2) 300-gallon tanks, new 4-wheel trailer. 
Runs great. $20,000. Call Mike at 765-427-
7575.  (P09)

JETTERS-TRUCK
1975 Ford F700 jetter truck, 36,000 miles. 
Bean Royal 6-60E water pump. 1,000-gallon 
water tank. Good condition, ready to work! 
$4,500. 706-798-8080  (P09)

LEASE/FINANCING
Quick and easy financing for new or used 
equipment — without all the headaches. 
Credit is not an issue. We have working 
capital available for commercial equip-
ment purchases $10,000 to $2,000,000. 
BSG Services - Call 866-259-5370 or email 
bsgfin@earthlink.net (PBM)

Western Equipment Finance, a bank-
owned direct lender, is committed to con-
tinuing to help you prosper. All equipment 
types, new or used; we have the best rates 
and terms you deserve. App-Only Financ-
ing and credit decisions within an hour. Call 
the team you can trust, Jim Stekl at West-
ern Equipment Finance 701-665-1647. 
jim.stekl@westernequipmentfinance.com  (PBM)

PORTABLE RESTROOMS
20 Construction-grade PolyPortables units, 
blue with yellow tops: $225 each. Call 706-
595-4712. (P09)

150 Olympic fiberglass units, white in color, 
construction grade, $175 each. Please call or 
text 712-433-1662, terrysseptic@gmail.com 
  (P09)

PORTABLE RESTROOM 
TANKS

2003 aluminum restroom tanks. 1 Progress, 
1 Workmate. Both 1,250 gallons (900/350). 
Both have Masport pumps, in good shape. 
$4,950 ea. Call or text Steve for pics 863-
581-5680.  (P09)

PORTABLE RESTROOM 
TRAILERS

I'm looking to purchase an ADA-compliant 
restroom trailer. Will consider anything. 
Please email Glendak1966@gmail.com or 
call 309-429-5724. Thank you.  (P09)

NuConcepts event restroom trailers for 
sale. Three (3) 4-units & 2007 Ford F350 
Stakebed. Great condition. $48,000 cash. 
Rental income over $300k+/yr. Atlanta, GA. 
Call/text 818-585-8983  (P09)

1998 Owns restroom trailers: 4 women 
stalls, 2 men stalls, 2 urinals. 600-gallon 
waste tank, dual a/c. Price $14,500. Pic-
tures at restroomtrailerforsale.com. 4 avail-
able. 98 Toybox restroom trailer: 5 women 
stalls, 2 men stalls, 6 urinals. 900-gallon 
waste tank, dual a/c. Price $14,500. Pic-
tures at restroomtrailerforsale.com or call 
702-649-6497  (P10)
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BLOWERS
New Roots Blowers - Best price & in stock. 
Reconditioned exchange program. Volume 
discounts. Call Pat’s Pump & Blower 800-
359-7867 or email PatsPump@aol.com (P01)

BUSINESSES
Septic pumping and service business in 
western WI. Two trucks, spare pumps, tools, 
parts, hoses, etc. $75,000. Call Steve at 
715-491-3828 for more information.  (P10)

FOR SALE: 70-year established portable toi-
let business in Lubbock, TX area. (3) service 
trucks, portajohns, handicap units, holding 
tanks, hand sinks, mobile RV unit and trail-
ers. With 70 years of large customer base. 
Only serious buyers need to inquire. PRICE 
NEGOTIABLE For more information call Lee 
or Dale 806-762-1066.  (P09)

Eastern Massachusetts pumping, dumpster 
and excavation (Title V) business for sale. 
Large customer base and excellent reputa-
tion. 2014 3,500-gallon Mack pump truck. 
Call 413-531-2302 for inquiries. (P10)

East Texas grease trap/septic cleaning busi-
ness for sale. Established 2007. Includes 
equipment, truck, disposal setup, clients. 
$30,000. Call 903-701-0813, leave mes-
sage.  (P09)

Portable restroom equipment & accounts for 
sale. Septic & portable restroom company 
in Southwest Florida is looking to sell off 
portable restroom equipment and accounts. 
5 service trucks, 8-unit toilet hauler, state 
& county contracts in place. Approximately 
700 units currently in the field with long-
term customer base. For more information 
call 941-270-0539.  (P10)

Family-owned business for sale. Includes 
all items needed to run business, includ-
ing van. O’Brien jetter, cable drives and 
parts for cable drive, locator, two scooter 
camera reels, and Dark Horse mainline. 
Please contact with questions and price at 
tjtomchuk@outlook.com.  (P09)

Own or operate NW Oregon’s oldest family-
owned septic business, started in 1948 and 
maintains a reputation of honesty and integ-
rity. This business has over 6,000 residential 
and commercial clients. Services offered 
include septic cleaning, design, installation, 
operation and maintenance, and real estate 
evaluations. All septage pumped is treated 
and land applied as a soil amendment, no 
costly fees! $950,000 includes permits, 
equipment and long-term lease. For informa-
tion email Kris.wall76@gmail.com  (P10)

PARADISE FOR SALE! Bee's Honey Pots, 
Inc., portable toilet company established in 
1983 in the beautiful Florida Keys is for sale. 
Based on Big Pine Key, Bee's is the oldest 
established and largest portable toilet com-
pany in the Keys. Sole owner and operator 
for the past 30+ years wants to go fishing! 
Interested? Call 305-872-2287.  (P09)

Roto-Rooter franchise for sale, NE Arizona. 
Three (3) vans, pumper, John Deere trac-
tor, and more. Established in 1989, turnkey. 
928-537-3123  (P12)

Septic & portajohn business for sale in San 
Angelo, TX. 150 portajohns, 3 trucks. 30 
years in business. $130,000. 325-656-6007 
  (P09)

Escape to the Northern Arizona pines where 
a successful septic and porta-jon company 
awaits you! 2 septic trucks, 5 service trucks 
and 700 toilets with lots of extras! Great, 
consistent clientele! 928-710-9598  (P11)

If you’re interested in selling your grease trap 
service, used cooking oil or other non-haz 
wastewater disposal business, we’d like to 
hear from you! Liquid Environmental Solu-
tions is the nation’s largest liquid waste man-
agement company - providing service across 
the USA. Sell your business and enjoy retire-
ment or join us - we can always use great 
team members. Contact Brian Bidelspach: 
brian.bidelspach@liquidenviro.com or call 
602-206-3636.  (P10)

Septic business for sale, New York water-
shed. Includes trucks and equipment. 20+ 
years with same phone number. $250,000. 
hacksaw12481@gmail.com  (P09)

Start your own septic service business 
in Florida! For more information call 931-
248-1284.   (PBM)

National Grease Recycling Inc. Let us 
teach you how to recycle restaurant’s waste, 
fryer grease and oil (yellow grease) only. Big 
$. Over 30 years experience, will guide you 
through complete process from collection to 
processing to marketing to end users. Don’t 
lose your trap business to competitors that 
offer both services. We also buy cooking oil, 
unprocessed, anywhere in the country. Call 
for information. References available - many 
success stories. Dewey Walker, 813-704-
6599 or 813-758-2552. (PBM)

www.RooterMan.com. Franchises avail-
able with low flat fee. New concept. Visit  
website or call 1-800-700-8062. (PBM)

COMPUTER SOFTWARE
FreeSer v iceReminderSof tware .com, 
FreeSe r v i ceD i spa tchSo f tware . com,  
FreeRouteManagementSoftware.com.  
 (P09)

DEWATERING
Portable septic and grease receiving sta-
tions, dual-screen design. Screens that really 
work - simple, non-mechanical. Set it up any-
where. 208-790-8770 screencosystems.com 
sales@screencosystems.com  (PBM)

ALAR Auto-Vac 640, good condition. Cur-
rently running on 230v 3-phase - can be 
converted to 460v. Includes some filter 
media and two (2) 4,000-gallon poly tanks. 
$35,000 OBO. Call 501-412-4531. (P09)

Would like to buy used dewatering filter 
dumpsters. Please call or email Jim Craft, J 
C Drainfield, Naples Florida. 239-253-0965; 
jcdrainfield@aol.com  (P10)

DRAIN/SEWER
CLEANING EQUIPMENT

2008 Sterling L8500 Vac-Con sewer 
vac truck, Cummins ISM diesel, 300hp, 
Allison 3000RDS automatic, air brakes, 
a/c. Vac-Con VDP42162LHA, Roots 827 
PD blower, 16-cubic-yard debris tank, 
10' extendable boom, 8" suction hose. 
Duetz 138hp aux. diesel, Giant GP7145 
water pump, 60gpm @ 3,000psi. 
1,300-gallon water capacity, 600' of 1" 
jetter hose, midship handgun w/hose 
reel. Hydraulic door locks, directional 
board, air-weigh system, backup cam-
era. 60,000 GVW, DPF system. Ex-city 
unit, ECM verified, 50,000 miles. More 
pictures available.

713-992-0916, TX P09

F-350 Ford van, 5 drain-cleaning machines, 
2 big auto-feed machines, 2 - 4" machines 
and one washing machine cleaning ma-
chine. 1,000-gallon pump truck, needs work. 
$18,000 OBO. 601-479-1762. Meridian, MS 
  (P10)

DRAINFIELD RESTORATION
New and used terralifts for sale starting at 
$20,000 used and $38,000 new. Financing 
available. Call John at AerraTech 413-298-
4272.  (PBM)

Terralifts - New and Used. Financing avail-
able for qualified buyers. For more infor-
mation call Dick Crane 800-223-2256 or 
aalco@tds.net for electronic brochure. www. 
youtube.com/watch?v=t8ApRUOasnY (PBM)

EASEMENT 
SEWER FLUSHER

Extendajet E600 Easement Machine, 
20hp Onan gas engine. Comes with 
trailer. Runs and works good.  .... $3,500

Call 219-863-4414 or
buschbrosinc@gmail.com P09

GREASE TRAP UNITS

Grease containers 100-200 gallons. 
Some w/coils; some w/lock screens. We 
will load. Best offer.

SMC Grease Specialist
951-788-6042, CA P09

HAZARDOUS
WASTE UNITS

1998 King Vac, 1998 Ford L8T, 8.3-liter 
Cummins, 3,000-gallon tank replaced 
4/2012. ..................................  $39,900

Call 800-535-8606, OH P09

Pre-owned 2016 Presvac 5,500 U.S. gal-
lon, carbon steel, D.O.T. 412 (A.S.M.E.) 
vacuum tanker with a hydraulic-driven 
Fruitland RCF500 pump. (Stock# 5002C)

www.VacuumSalesInc.com
(888) VAC-UNIT (822-8648) PBM
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2007 International 9200i with a Prog-
ress aluminum 3,180-gallon 2-compart-
ment – 2,950 waste (DOT 412) & 230 
freshwater. Full-open rear door dump 
unit with a NVE vacuum pump, 3” trans-
fer pump and high-pressure washdown 
pump. (Stock# 2757C)

www.VacuumSalesInc.com
(888) VAC-UNIT (822-8648) PBM

New 3,200 U.S. gallon, carbon steel, 
DOT certified, 407/412 vacuum tank, 
dump type with full open rear, door and 
a Presvac PVB 750 vacuum-pressure 
pump installed on a 2017 Peterbilt 348 
cab and chassis. Four (4) units available.

www.VacuumSalesInc.com
(888) VAC-UNIT (822-8648) PBM

Pre-owned 2,300 U.S. gallon, carbon 
steel, D.O.T. certified, vacuum pressure 
tank. Mounted on 2002 International 
cab and chassis with a Presvac PV750 
vacuum pressure pump. (Stock# 0529V)

www.VacuumSalesInc.com
(888) VAC-UNIT (822-8648) PBM

ITI Trailer and Truck Bodies I-vac 
4,200-gallon 304 stainless steel tank, 
dumping with reversing agitator system 
inside. NVE Challenger 5314 blower 
package, DOT 407 certified. Stainless 
dump door with 6-way power boom. 4" 
intake, wireless remote. On new 2015 
CAT CT660 tri-axle chassis, 475hp, auto. 
transmission. Cleveland Brothers Equip-
ment Co., Inc.

Call Andy Porterfield today 
724-672-1845, PA P09

HYDROEXCAVATING 
EQUIPMENT

Like-New, Perfect condition, Financ-
ing available! New AmeriVac MaxVax 
1000T Hydrovac System truck mounted 
on 2016 Western Star 4700 SF tandem-
axle chassis. Cummins ISL/350hp, 
Allison 3000 RDS 6-speed, 272” WB, 
aluminum wheels, 16,000 front/40,000 
rear axle capacity. 10-yard debris tank, 
1,000-gallon freshwater tank, heated 
enclosure, 10gpm @ 2,500psi water 
pump, 3,000cfm Roots PD bi-directional 
blower, 6” vacuum system, water lance 
package, complete electrical controls, 
Amerivac Smartdig touchscreen display. 
Please call for pricing and financing 
options. Location: Pearland, TX.

Mark Chabra 203-956-3335 
MChabra@Hitachicapitalamerica.com

PBM

2015 Freightliner 108SD 6x6 with RamVac 
HX9 body. Like new with fresh inspection/DOT! 
Low miles and blower hours. Only $239,000! 
More info available. Call Jason at 303-
301-7684 or jmitchell@transleaseinc.com 
 (P11)

JET VACS
Jack Doheny Supplies Inc. offers a full range 
of late model combo units and DOT industrial 
vacuum loaders. Call us @1-800-3DOHENY. 
 (PBM)

Vac-Con industrial machine mounted 
on a pre-owned 2006 Sterling cab and 
chassis. $68,000. (Stock #8593C) 

www.VacuumSalesInc.com 
(888) VAC-UNIT (822-8648) PBM

2007 Aquatech B10/1500: CAT 335hp 
(EPA 04) with Allison auto. transmission. 
88,000 miles. 1,400 hours. New Roots 
624 blower, 8" x 19' extendable boom, 
pump-off option, internal tank flush, 
6-function joystick. Excellent condition.

KLM Companies
617-909-9044 PBM

2007 VACALL ALLJET VAC AJV1015 
Combo. Sterling LT7501 chassis CAT 
C-7 330hp, Allison 3000 RDS, 171,853 
miles, 11,250 hours. OMSI TC, 80gpm 
General MSS55, Roots 824, 10-cubic-
yard debris tank and 1,500-gallon water 
tank.  ..............................  $95,000 OBO

Call Mark for more information 
708-475-7116, IL P09

JETTERS-TRAILER

PBM

The Industry’s Most Versatile Trailer 
Jetter! Model# HJ2TA1030HW, tandem 
axle trailer, 35 hp Vanguard 10 gpm @ 3,850 
psi, 325-gallon water tank, 300' hose, Gen-
eral pump. Fully loaded! List $36,995. 
On sale for $32,995.

800-213-3272,
www.hotjetusa.com

4016 Harben: Reconditioned with 125 hours. 
(2) 300-gallon tanks, new 4-wheel trailer. 
Runs great. $20,000. Call Mike at 765-427-
7575.  (P09)

JETTERS-TRUCK
1975 Ford F700 jetter truck, 36,000 miles. 
Bean Royal 6-60E water pump. 1,000-gallon 
water tank. Good condition, ready to work! 
$4,500. 706-798-8080  (P09)

LEASE/FINANCING
Quick and easy financing for new or used 
equipment — without all the headaches. 
Credit is not an issue. We have working 
capital available for commercial equip-
ment purchases $10,000 to $2,000,000. 
BSG Services - Call 866-259-5370 or email 
bsgfin@earthlink.net (PBM)

Western Equipment Finance, a bank-
owned direct lender, is committed to con-
tinuing to help you prosper. All equipment 
types, new or used; we have the best rates 
and terms you deserve. App-Only Financ-
ing and credit decisions within an hour. Call 
the team you can trust, Jim Stekl at West-
ern Equipment Finance 701-665-1647. 
jim.stekl@westernequipmentfinance.com  (PBM)

PORTABLE RESTROOMS
20 Construction-grade PolyPortables units, 
blue with yellow tops: $225 each. Call 706-
595-4712. (P09)

150 Olympic fiberglass units, white in color, 
construction grade, $175 each. Please call or 
text 712-433-1662, terrysseptic@gmail.com 
  (P09)

PORTABLE RESTROOM 
TANKS

2003 aluminum restroom tanks. 1 Progress, 
1 Workmate. Both 1,250 gallons (900/350). 
Both have Masport pumps, in good shape. 
$4,950 ea. Call or text Steve for pics 863-
581-5680.  (P09)

PORTABLE RESTROOM 
TRAILERS

I'm looking to purchase an ADA-compliant 
restroom trailer. Will consider anything. 
Please email Glendak1966@gmail.com or 
call 309-429-5724. Thank you.  (P09)

NuConcepts event restroom trailers for 
sale. Three (3) 4-units & 2007 Ford F350 
Stakebed. Great condition. $48,000 cash. 
Rental income over $300k+/yr. Atlanta, GA. 
Call/text 818-585-8983  (P09)

1998 Owns restroom trailers: 4 women 
stalls, 2 men stalls, 2 urinals. 600-gallon 
waste tank, dual a/c. Price $14,500. Pic-
tures at restroomtrailerforsale.com. 4 avail-
able. 98 Toybox restroom trailer: 5 women 
stalls, 2 men stalls, 6 urinals. 900-gallon 
waste tank, dual a/c. Price $14,500. Pic-
tures at restroomtrailerforsale.com or call 
702-649-6497  (P10)
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PORTABLE RESTROOM 
TRAILERS

2006 Wells Cargo 3-stall restroom trailer, 
400-gallon graywater, 100-gallon freshwa-
ter. Granite counter tops, a/c. Extra clean - 
everything works as it should. $14,900. Call 
or text Steve for pics 863-581-5680.  (P09)

2 Decons, 28' Tonto, 18' Royal, 2001 ASCI, 
16' Presidential, 26' Presidential, portable toi-
let hauler trailers. 315-437-1291, NY. (PBM)

PORTABLE RESTROOM 
TRUCKS

Complete Portable Toilet service 
truck mount units (turn-key), mount-
ed on your truck or ours. Tool boxes, 
dual work stations, dc10 washdown 
pump, reversible vacuum pump, hose 
reel, set up complete, toilet racks avail-
able. 1100 waste/400 fresh: $21,000, 
1700 waste/600 fresh: $23,500. Any 
custom options or sizes available!

TexLa Services
936-641-3938

www.texlaservices.com P09

2002 Chevy 3500 4x4, 300 waste/150 
fresh, Conde pump. Hauls 6 units with 
gate down. .............................  $14,000

608-835-7767, WI PBM

Retired: Selling (3) 2013 F-550 pumper 
trucks, 1,100w/400f,(3) blue PJ3 portable toi-
lets with sinks, (8) wash sinks for inside por-
table toilets, (61) 300-gallon holding tanks, 
small trailers to haul portable restrooms and 
parts to accommodate all of above. Call 956-
844-4100. Located in Edinburg, TX.  (P09)

2005 Ford F450, diesel, 5-speed manual 
transmission, split tank-500 waste/300 fresh. 
New paint all around, nice truck. $18,500. 
Call/text 712-433-1662.  (P09)

1999 International 4700 LP pumper, 
holds 500 gallons wastewater and 250 
gallons freshwater. .................  $10,000

Call 724-947-9008 P09

2004 Ford F750 CAT, Allison, aluminum 
500 fresh/1,500 waste, Berks DC10, 
Masport. Dealer replaced motor at 118k. 
345,000 miles. $29,500. Also have 2005 
International 4300, DT466, fresh motor, 
Allison, 400/1,000. $26,500

Cory@portabowlinc.com
215-416-3005, PA PBM

2003 GMC: 240,000 miles. Steel tank 
has a 600-gallon waste capacity and 
300-gallon water capacity. Call with any 
questions.  ............................... $19,000

518-622-3353, NY P09

Two (2) 4-Wheel Drive Ford F550s for 
sale. $29,500 each. 2013 with 178,000 
miles and 2012 with 182,000 miles. 
Both aluminum tanks have a 900-gallon 
waste capacity and 300-gallon water 
capacity. Call with any questions.

518-622-3353, NY P09

2009 Dodge 5500: 6.7 Cummins die-
sel, automatic transmission, 4x4. New 
aluminum vacuum tank, 700w/260f, 
Masport pump. Honda engine. 

www.pumpertrucksales.com 
Call JR @ 720-253-8014, CO PBM

1996 International 4700 LP, holds 
500 gallons wastewater and 250 gallons 
freshwater.  ............................  $10,000

Call 724-947-9008 P09

1999 Ford F450, 7.3 diesel, 124,000 miles. 
315-gallon freshwater and 400-gallon waste 
tanks. Porta-pot carrier on back. $12,995. 
Call/text 712-433-1662  (P09)

2004 Kenworth with 1,800-gallon Keith Hu-
ber tank. Service both sides, truck in good 
shape. 315,000 miles. Photos available. 
$35,000. patrick@moorecans.com 817-
568-2333  (P09)

2006 International 4400: 239,700 miles, 
fresh motor, new 1,200 waste/200 fresh, 
Conde 6 gas-powered pump. $48,500. 
Crossville, TN. 931-260-4136  (P09)

2014 International pump truck, Flow-
Mark aluminum 1,850-gallon tank, 62,000 
miles, $85,000; 2007 International 4300 
1,350-gallon, 265,000 miles, $37,500. 256-
757-9900 or www.pbsos.com  (PBM) 

2005 Chevy Kodiak 4500: Duramax diesel, 
auto., 4x4, 13-ft flatbed, 52,000 miles. Like-
new. Vacuum tank & pump can be added 
for additional cost. www.pumpertrucksales.
com. Call JR. @ 720-253-8014, CO. (PBM)

PORTABLE SHOWER 
TRAILERS

Attention large outdoor events promoters 
and seasonal campgrounds requiring show-
ers, sinks and hot water availability: FOR 
SALE: Two (2) 40-ft. shower containers. 14 
shower heads per container, handicap ac-
cessible. Trailer and accessories included. 
For pictures go to www.candsshowers.com. 
712-428-6143 or cell 712-880-1250. (PBM)

2005 Wells Cargo Elite 3-stall shower trailer 
for sale. Excellent shape. For more informa-
tion, call 601-441-1642.  (P09)

POSITIONS AVAILABLE
GapVax, Inc., a nationally recognized manu-
facturing business, is seeking a talented, 
highly motivated individual to fill a full-time 
Sales Position in the Midwest (Iowa based 
preferred) region. GapVax is the leading 
manufacturer of industrial and municipal 
vacuum units and hydroexcavation units 
in the United States. We provide the most 
reliable, comprehensive, and efficient mo-
bile vacuum units in the industrial and 
municipal markets. Specifications of the 
position are listed on our website, www.
gapvax.com, click on the Now Hiring link in 
the left hand column. Send resumes to or 
betty@gapvax.com or 575 Central Avenue, 
Johnstown, PA 15902. (PBM)

PRESSURE WASHERS
Industrial Pressure Washer - New w/warranty 
$9,500. 2,000psi, 18gpm. 999cc Kohler & AR 
pump. Will deliver. 321-800-5763 (PBM)

Honda horizontal GX engines, new in-the-box 
w/warranty. GX200QX - $399; GX270QAG - 
$579; GX390QA - $599 delivered price. 800-
363-9855 or GXParts.com  (PBM)

PUMPS

Hammelmann HDP500 high-pressure 
pump. 20,000 psi (1379 bar), 43 gpm 
(162.7 lpm). Two (2) units available. Call 
for pricing.

Waterblasting Technologies
772-214-1714, FL P09

Buy & Sell all makes and models, new & used 
vacuum pumps & high pressure water pumps, 
and good used replacement parts. Call for an 
inventory sheet and save. www.Vacuum 
SalesInc.com, (888) VAC-UNIT (822-8648)
 (PBM)

RENTAL EQUIPMENT
Liquid vacs, wet/dry industrial vacs, combi-
nation jetter/vacs, vacuum street sweeper & 
catch basin cleaner, truck & trailer mount-
ed jetters. All available for daily, weekly, 
monthly, and yearly rentals. VSI Rent-
als, LLC, (888) VAC-UNIT (822-8648) 
www.vsirentalsllc.com (PBM)
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2016 Acro Vacuum Trailer: Stainless steel 
6,000 gallon, DOT certified double conical 
with air-ride suspension. Aluminum wheels 
all positions, full hose trays, OSHA walkways 
and railings. Vacuum pump option either hy-
draulic or self-contained. KLM Rentals, Inc. 
617-909-9044  (PBM)

ROLL-OFF TRAILERS
2001 ESP Roll-off trailer: Two (2) container 
roll-off trailer good brakes, tires, frame. etc. 
KLM Companies 617-909-9044  (PBM)

SEPTIC TRUCKS

2008 Kenworth Paccar PX-8, 66,000 
miles, air ride, 10-speed transmission, 
new tires. 90-barrel stainless steel tank, 
4310 vacuum pump, National Vacuum 
Equipment. NVE blower pkg, 5,600 hrs., 
heated valves, digital tank level reader.  
......................................  $68,000 FIRM

678-898-2928, GA PBM

1998 Ford septic truck with 3,500-gal-
lon carbon-steel vacuum tank. CAT 
350hp with Fuller 8-speed transmission. 
Rebuilt Presvac PV750 vacuum pump. 
Ready for work.  ......................  $38,500

KLM Companies 
617-909-9044 PBM

2012 International 4300DT: 230hp, 
auto. Under CDL. New 1,850-gallon steel 
vacuum tank, new Masport pump. 

www.pumpertrucksales.com 
Call JR @ 720-253-8014, CO PBM

2015 International, 450hp, Cummins, 
134k miles, 10-speed, a/c, cruise, jake. 
All new: 3,500-gallon tank, stainless 
steel hose trays, Jurop PN155R (liquid-
cooled) vacuum pump (538cfm), paint, 
tires and aluminum wheels.  ...  $89,000

740-259-5555, OH P09

2007 GMC 7500 pumper truck, low mile-
age. 2,100 gallons, CAT-C7 with 65,000 
miles, Allison automatic transmission. 
One owner/operator, all maintenance re-
cords available. All equipment and 140 ft. 
of hose included. ...........  Asking $90,000

Call Jim 908-295-2392, NJ P09

2016 Peterbilt PB348: 3,000-gallon 
vacuum tank, Keith Huber Dominator 
Series III vacuum unit, Less than 4,000 
miles.  ..................................  $150,000

Call Sandy or Jack
681-207-3079, WV P09

2005 Volvo VHD-64-T quad axle, D-12, 
435/465hp, low miles, HD4560 6-speed 
auto. New 6,000-gallon septic tank, 
18k/46k on Hendrickson air-ride. (2) new 
steerable pusher axles. Stock# 4769B.

Prairie Truck & Auto Sales 
608-842-3040, WI

sales@ptatrucks.com P09

2007 International 4400: Automatic 
Allison transmission, 3,300-gallon tank. 
Truck and vacuum pump in good run-
ning condition. 325,000 miles. $52,500 
or will consider reasonable offer. Truck is 
in Sterlington, LA.

318-953-0914 P09

1998 Mack TR600: 427hp Mack mo-
tor, Eaton 10-speed transmission. New 
3,600-gallon tank (never been used), 
500cfm Fruitland pump.  ......... $45,000

763-213-8235 P09

2005 Kenworth T-800: C-13 motor, 
10-speed, 185k miles. Transway 1200 
pump, 4,000-gallon tank, full hoist, full 
rear-opening door and shaker. 24.5 
tires. In good shape, ready to work. 
....................................... $75,000 OBO

802-658-6243, VT P09

2006 Freightliner M2: 2,800-gallon alumi-
num tank, C7, 245hp, 6-speed. New tires 
and brakes, Jurop vacuum pump. Ready 
to work w/100' of hose. Pictures available. 
James 713-992-0916  (P09)

1999 International 8100, M-11 Cummins, 
Twin-screw, air-bag suspension. 2,683-gal-
lon Imperial tank, Masport HXL400 pump. 
3-stage hydro-hoist, 3 ft. hydro-manhole on 
back. Excellent condition. $32,995. Call/text 
712-433-1662 (P09)

2004 Mack TM600 with 3,500-gallon Pik-
Rite steel tank, Moro pump, lift axle, 236,000 
miles. Working daily. $45,000. Gene 410-
294-9520  (P10)

2007 Sterling Acterra with a brand-
new 2,450-gallon steel tank. Brand-
new PTO, and brand-new Jurop pump. 
Only 180,000 miles. Allison automatic. 
Backup camera, work lights, cold a/c, 
pre-emissions. Fully turnkey truck. 
Located in Central Arkansas. $46,000. 
Call/text for more pictures:

Caleb 281-914-1192 P09

2012 International automatic. $39,000. 
Ace Septic 804-790-0096

Call Tim Porter 
804-640-3606, VA P09

 

2000 International 4900, 210hp 
DT466, 6-speed Eaton Fuller, 2,100-gal-
lon tank. Tank is in excellent condition. 
Good tires, runs great, very little rust. 
462,000 miles, rebuilt engine - only 
73,000 miles. Excellent starter or back-
up truck.  ........................  $15,000 OBO

814-590-0513, PA P09

1998 GMC 7500: 2,500-gallon, 6-speed, 
256,000 miles. Good condition. Cash talks, 
let’s deal. $36,500. NW Florida. Email for pho-
tos dvwillson@outlook.com; 850-653-9406 
 (P10)

2002 Peterbilt 330: 130,00 original miles, 
new 3,400-gallon tank just installed, Wittig 
pump. Truck ready to go. $65,000. Call 781-
864-3230  (P09)

2005 Kenworth T300: 2,000-gallon steel 
tank. Tank and pump are 1-year old. 215k 
miles. Manual. CAT 3126. We are getting out 
of the business. All hoses and tools included. 
$51,000. Located in central Arkansas. 281-
914-1192. Buy the business for $65,000 or 
just the truck for $51,000.  (P09)

http://www.texlaservices.com
http://www.p
mailto:Cory@portabowlinc.com
http://www.pumpertrucksales.com
mailto:patrick@moorecans.com
http://www.pbsos.com
http://www.pumpertrucksales
http://www.candsshowers.com
http://www.gapvax.com
http://www.gapvax.com
mailto:betty@gapvax.com
http://www.Vacuum
http://www.vsirentalsllc.com
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PORTABLE RESTROOM 
TRAILERS

2006 Wells Cargo 3-stall restroom trailer, 
400-gallon graywater, 100-gallon freshwa-
ter. Granite counter tops, a/c. Extra clean - 
everything works as it should. $14,900. Call 
or text Steve for pics 863-581-5680.  (P09)

2 Decons, 28' Tonto, 18' Royal, 2001 ASCI, 
16' Presidential, 26' Presidential, portable toi-
let hauler trailers. 315-437-1291, NY. (PBM)

PORTABLE RESTROOM 
TRUCKS

Complete Portable Toilet service 
truck mount units (turn-key), mount-
ed on your truck or ours. Tool boxes, 
dual work stations, dc10 washdown 
pump, reversible vacuum pump, hose 
reel, set up complete, toilet racks avail-
able. 1100 waste/400 fresh: $21,000, 
1700 waste/600 fresh: $23,500. Any 
custom options or sizes available!

TexLa Services
936-641-3938

www.texlaservices.com P09

2002 Chevy 3500 4x4, 300 waste/150 
fresh, Conde pump. Hauls 6 units with 
gate down. .............................  $14,000

608-835-7767, WI PBM

Retired: Selling (3) 2013 F-550 pumper 
trucks, 1,100w/400f,(3) blue PJ3 portable toi-
lets with sinks, (8) wash sinks for inside por-
table toilets, (61) 300-gallon holding tanks, 
small trailers to haul portable restrooms and 
parts to accommodate all of above. Call 956-
844-4100. Located in Edinburg, TX.  (P09)

2005 Ford F450, diesel, 5-speed manual 
transmission, split tank-500 waste/300 fresh. 
New paint all around, nice truck. $18,500. 
Call/text 712-433-1662.  (P09)

1999 International 4700 LP pumper, 
holds 500 gallons wastewater and 250 
gallons freshwater. .................  $10,000

Call 724-947-9008 P09

2004 Ford F750 CAT, Allison, aluminum 
500 fresh/1,500 waste, Berks DC10, 
Masport. Dealer replaced motor at 118k. 
345,000 miles. $29,500. Also have 2005 
International 4300, DT466, fresh motor, 
Allison, 400/1,000. $26,500

Cory@portabowlinc.com
215-416-3005, PA PBM

2003 GMC: 240,000 miles. Steel tank 
has a 600-gallon waste capacity and 
300-gallon water capacity. Call with any 
questions.  ............................... $19,000

518-622-3353, NY P09

Two (2) 4-Wheel Drive Ford F550s for 
sale. $29,500 each. 2013 with 178,000 
miles and 2012 with 182,000 miles. 
Both aluminum tanks have a 900-gallon 
waste capacity and 300-gallon water 
capacity. Call with any questions.

518-622-3353, NY P09

2009 Dodge 5500: 6.7 Cummins die-
sel, automatic transmission, 4x4. New 
aluminum vacuum tank, 700w/260f, 
Masport pump. Honda engine. 

www.pumpertrucksales.com 
Call JR @ 720-253-8014, CO PBM

1996 International 4700 LP, holds 
500 gallons wastewater and 250 gallons 
freshwater.  ............................  $10,000

Call 724-947-9008 P09

1999 Ford F450, 7.3 diesel, 124,000 miles. 
315-gallon freshwater and 400-gallon waste 
tanks. Porta-pot carrier on back. $12,995. 
Call/text 712-433-1662  (P09)

2004 Kenworth with 1,800-gallon Keith Hu-
ber tank. Service both sides, truck in good 
shape. 315,000 miles. Photos available. 
$35,000. patrick@moorecans.com 817-
568-2333  (P09)

2006 International 4400: 239,700 miles, 
fresh motor, new 1,200 waste/200 fresh, 
Conde 6 gas-powered pump. $48,500. 
Crossville, TN. 931-260-4136  (P09)

2014 International pump truck, Flow-
Mark aluminum 1,850-gallon tank, 62,000 
miles, $85,000; 2007 International 4300 
1,350-gallon, 265,000 miles, $37,500. 256-
757-9900 or www.pbsos.com  (PBM) 

2005 Chevy Kodiak 4500: Duramax diesel, 
auto., 4x4, 13-ft flatbed, 52,000 miles. Like-
new. Vacuum tank & pump can be added 
for additional cost. www.pumpertrucksales.
com. Call JR. @ 720-253-8014, CO. (PBM)

PORTABLE SHOWER 
TRAILERS

Attention large outdoor events promoters 
and seasonal campgrounds requiring show-
ers, sinks and hot water availability: FOR 
SALE: Two (2) 40-ft. shower containers. 14 
shower heads per container, handicap ac-
cessible. Trailer and accessories included. 
For pictures go to www.candsshowers.com. 
712-428-6143 or cell 712-880-1250. (PBM)

2005 Wells Cargo Elite 3-stall shower trailer 
for sale. Excellent shape. For more informa-
tion, call 601-441-1642.  (P09)

POSITIONS AVAILABLE
GapVax, Inc., a nationally recognized manu-
facturing business, is seeking a talented, 
highly motivated individual to fill a full-time 
Sales Position in the Midwest (Iowa based 
preferred) region. GapVax is the leading 
manufacturer of industrial and municipal 
vacuum units and hydroexcavation units 
in the United States. We provide the most 
reliable, comprehensive, and efficient mo-
bile vacuum units in the industrial and 
municipal markets. Specifications of the 
position are listed on our website, www.
gapvax.com, click on the Now Hiring link in 
the left hand column. Send resumes to or 
betty@gapvax.com or 575 Central Avenue, 
Johnstown, PA 15902. (PBM)

PRESSURE WASHERS
Industrial Pressure Washer - New w/warranty 
$9,500. 2,000psi, 18gpm. 999cc Kohler & AR 
pump. Will deliver. 321-800-5763 (PBM)

Honda horizontal GX engines, new in-the-box 
w/warranty. GX200QX - $399; GX270QAG - 
$579; GX390QA - $599 delivered price. 800-
363-9855 or GXParts.com  (PBM)

PUMPS

Hammelmann HDP500 high-pressure 
pump. 20,000 psi (1379 bar), 43 gpm 
(162.7 lpm). Two (2) units available. Call 
for pricing.

Waterblasting Technologies
772-214-1714, FL P09

Buy & Sell all makes and models, new & used 
vacuum pumps & high pressure water pumps, 
and good used replacement parts. Call for an 
inventory sheet and save. www.Vacuum 
SalesInc.com, (888) VAC-UNIT (822-8648)
 (PBM)

RENTAL EQUIPMENT
Liquid vacs, wet/dry industrial vacs, combi-
nation jetter/vacs, vacuum street sweeper & 
catch basin cleaner, truck & trailer mount-
ed jetters. All available for daily, weekly, 
monthly, and yearly rentals. VSI Rent-
als, LLC, (888) VAC-UNIT (822-8648) 
www.vsirentalsllc.com (PBM)
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2016 Acro Vacuum Trailer: Stainless steel 
6,000 gallon, DOT certified double conical 
with air-ride suspension. Aluminum wheels 
all positions, full hose trays, OSHA walkways 
and railings. Vacuum pump option either hy-
draulic or self-contained. KLM Rentals, Inc. 
617-909-9044  (PBM)

ROLL-OFF TRAILERS
2001 ESP Roll-off trailer: Two (2) container 
roll-off trailer good brakes, tires, frame. etc. 
KLM Companies 617-909-9044  (PBM)

SEPTIC TRUCKS

2008 Kenworth Paccar PX-8, 66,000 
miles, air ride, 10-speed transmission, 
new tires. 90-barrel stainless steel tank, 
4310 vacuum pump, National Vacuum 
Equipment. NVE blower pkg, 5,600 hrs., 
heated valves, digital tank level reader.  
......................................  $68,000 FIRM

678-898-2928, GA PBM

1998 Ford septic truck with 3,500-gal-
lon carbon-steel vacuum tank. CAT 
350hp with Fuller 8-speed transmission. 
Rebuilt Presvac PV750 vacuum pump. 
Ready for work.  ......................  $38,500

KLM Companies 
617-909-9044 PBM

2012 International 4300DT: 230hp, 
auto. Under CDL. New 1,850-gallon steel 
vacuum tank, new Masport pump. 

www.pumpertrucksales.com 
Call JR @ 720-253-8014, CO PBM

2015 International, 450hp, Cummins, 
134k miles, 10-speed, a/c, cruise, jake. 
All new: 3,500-gallon tank, stainless 
steel hose trays, Jurop PN155R (liquid-
cooled) vacuum pump (538cfm), paint, 
tires and aluminum wheels.  ...  $89,000

740-259-5555, OH P09

2007 GMC 7500 pumper truck, low mile-
age. 2,100 gallons, CAT-C7 with 65,000 
miles, Allison automatic transmission. 
One owner/operator, all maintenance re-
cords available. All equipment and 140 ft. 
of hose included. ...........  Asking $90,000

Call Jim 908-295-2392, NJ P09

2016 Peterbilt PB348: 3,000-gallon 
vacuum tank, Keith Huber Dominator 
Series III vacuum unit, Less than 4,000 
miles.  ..................................  $150,000

Call Sandy or Jack
681-207-3079, WV P09

2005 Volvo VHD-64-T quad axle, D-12, 
435/465hp, low miles, HD4560 6-speed 
auto. New 6,000-gallon septic tank, 
18k/46k on Hendrickson air-ride. (2) new 
steerable pusher axles. Stock# 4769B.

Prairie Truck & Auto Sales 
608-842-3040, WI

sales@ptatrucks.com P09

2007 International 4400: Automatic 
Allison transmission, 3,300-gallon tank. 
Truck and vacuum pump in good run-
ning condition. 325,000 miles. $52,500 
or will consider reasonable offer. Truck is 
in Sterlington, LA.

318-953-0914 P09

1998 Mack TR600: 427hp Mack mo-
tor, Eaton 10-speed transmission. New 
3,600-gallon tank (never been used), 
500cfm Fruitland pump.  ......... $45,000

763-213-8235 P09

2005 Kenworth T-800: C-13 motor, 
10-speed, 185k miles. Transway 1200 
pump, 4,000-gallon tank, full hoist, full 
rear-opening door and shaker. 24.5 
tires. In good shape, ready to work. 
....................................... $75,000 OBO

802-658-6243, VT P09

2006 Freightliner M2: 2,800-gallon alumi-
num tank, C7, 245hp, 6-speed. New tires 
and brakes, Jurop vacuum pump. Ready 
to work w/100' of hose. Pictures available. 
James 713-992-0916  (P09)

1999 International 8100, M-11 Cummins, 
Twin-screw, air-bag suspension. 2,683-gal-
lon Imperial tank, Masport HXL400 pump. 
3-stage hydro-hoist, 3 ft. hydro-manhole on 
back. Excellent condition. $32,995. Call/text 
712-433-1662 (P09)

2004 Mack TM600 with 3,500-gallon Pik-
Rite steel tank, Moro pump, lift axle, 236,000 
miles. Working daily. $45,000. Gene 410-
294-9520  (P10)

2007 Sterling Acterra with a brand-
new 2,450-gallon steel tank. Brand-
new PTO, and brand-new Jurop pump. 
Only 180,000 miles. Allison automatic. 
Backup camera, work lights, cold a/c, 
pre-emissions. Fully turnkey truck. 
Located in Central Arkansas. $46,000. 
Call/text for more pictures:

Caleb 281-914-1192 P09

2012 International automatic. $39,000. 
Ace Septic 804-790-0096

Call Tim Porter 
804-640-3606, VA P09

 

2000 International 4900, 210hp 
DT466, 6-speed Eaton Fuller, 2,100-gal-
lon tank. Tank is in excellent condition. 
Good tires, runs great, very little rust. 
462,000 miles, rebuilt engine - only 
73,000 miles. Excellent starter or back-
up truck.  ........................  $15,000 OBO

814-590-0513, PA P09

1998 GMC 7500: 2,500-gallon, 6-speed, 
256,000 miles. Good condition. Cash talks, 
let’s deal. $36,500. NW Florida. Email for pho-
tos dvwillson@outlook.com; 850-653-9406 
 (P10)

2002 Peterbilt 330: 130,00 original miles, 
new 3,400-gallon tank just installed, Wittig 
pump. Truck ready to go. $65,000. Call 781-
864-3230  (P09)

2005 Kenworth T300: 2,000-gallon steel 
tank. Tank and pump are 1-year old. 215k 
miles. Manual. CAT 3126. We are getting out 
of the business. All hoses and tools included. 
$51,000. Located in central Arkansas. 281-
914-1192. Buy the business for $65,000 or 
just the truck for $51,000.  (P09)

http://www.p
http://www.pumper.com
http://www.pumpertrucksales.com
mailto:sales@ptatrucks.com
mailto:dvwillson@outlook.com
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SEPTIC TRUCKS
 

2011 Kenworth T800: CAT C-13 AC-
ERT engine with 430hp and 10-speed 
transmission. Power windows, cold a/c 
and everything works as it should. It runs 
and drives like a new truck. 2 brand new 
batteries installed last week, new start-
er, remanufactured water pump. Steers 
90%, drives 60-70%. 2017 3,200/300 
vacuum/freshwater tank with all new 
components. NVE Challenger 607 pump, 
14gpm sewer jetter in enclosed toolbox 
bay. Truck has heated valves, with a 4" 
suction and a 6" dump valve. This deal 
comes with 133' of vacuum hose and 
250' of jetter line. Ready to go to work. 
Price is negotiable.  ......  $120,000 OBO

765-230-7049, IN P09

2005 Peterbilt 379: 5,000-gallon Ab-
ernethy vac body, NVE max pack pump. 
Body and pump system is a 2013. New 
tires, all LED lighting, chrome every-
where. Factory heavy-spec axle truck 
including drop axles. See-level indicator, 
heavy hitch, heated valves.  ..  $108,000

706-252-4743, GA P10

2006 Kenworth T-800: C-15 motor, 
10-speed, 212k miles. New Transway 
1200 pump. 4,000-gallon steel septic 
tank, full hoist, full rear-opening door 
with shaker. Mew 22.5 tires. Ready to 
work.  ............................. $85,000 OBO

802-658-6243, VT P09

1999 International 9100 septic/grease 
pump truck for sale. 2,500 gallons. Cum-
mins ISM280. 550,000 miles. Great truck! 
$25,000. Email portaproseptic@gmail.com; 
View photos: https://www.facebook.com/
portapro.septic  (P09)

1988 Kenworth pumper: LTA10 Cum-
mins, Jurop R260 pump. Holds 4,000 
gallons wastewater.  ...............  $22,500

Call 724-947-9008 P09

1996 International, 775,350 miles, 
new NVE 866 pump, 4,000-gallon tank 
(2002).  ........................... $25,000 OBO

401-688-0043, RI P09

Turn-Key Vacuum Tank Units: 3,600- 
gallon, unit mounted on your truck or 
ours; $23,500. 2,500-gallon truck units; 
$20,000. 1,500-gallon truck units; 
$17,000. Self-contained vacuum skids, 
1,000-gallon; $11,000. 2,500-gallon 
painted tanks ready to mount; $13,000. 
PortaPotty trucks and any custom op-
tions or sizes available!

TexLa Services
936-641-3938

www.texlaservices.com P09

2001 International 4900: DT466E, 6+1 
transmission, 33,000 GVW, 2,500-gallon 
tank, HXLW20V pump. Works daily, asking 
$19,000. Call 740-525-1726. (P09)

1995 Ford F800: 8.3 Cummins, 6-speed, 
254k miles. NVE pump, 2,200-gallon tank. 
$15,500. Serious inquiries only please. 
951-830-4840  (P09)

1989 GMC 7000 pumper, 1,550-gallon tank. 
5-speed transmission, high & low rear end. 
208,381 miles. 28,000 GVW. Asking $10,000 
OBO. For more info call 219-462-5849. (P09)

2000 Freightliner: Detriot 60, Eaton-Fuller 
10-speed, 3,100 gallons, new tires. Ready to 
work w/100' of hose. Pictures upon request. 
James 713-992-0916  (P09)

2001 Mack RD688S tri-axle, rebuilt 
Eaton-Fuller 8LL 8-speed transmis-
sion with new clutch. 24.5” virgin tires 
with good tread. 4,300-gallon Presvac 
carbon-steel tank with Fruitland RCF800 
air-cooled PTO-belt-drive pump. Heated 
valves, camelback spring suspension. 
Dual 50-gallon fuel tanks, air condition-
ing. 384,788 miles.  ................ $20,000

Call Tim 800-672-3402, NH P09

1997 Frightliner: 8.3 Cummins, 
250hp, air-ride, 6-speed transmission, 
a/c, power steering, air brakes. 33,000 
GVW. 33,670 actual miles. Just built, 
never used as a pump truck. New Bat-
tioni pump package, 100' new suction 
hose, new manholes, valves. New paint 
on 2,500-gallon tank, approx. 10 years 
old. Excellent condition, ready to work. 
Located in NE Oregon.  ..........  $34,500

Call Rick 541-910-3458 P09

1996 Freightliner M11: 330hp, 3,500-gal-
lon tank. New tires, new wheels, less than 
600,000 miles. Great truck. Asking $24,500. 
Call John 937-926-1482. Springfield, OH 
  (P10)

2012 International 7500: MaxxForce 350hp, 
Allison automatic transmission, pusher axle. 
4,300 US gallon steel tank, NVE 500cfm 
pump, Transway system. 3" suction, 4" dis-
charge valves. Side-mount toolbox, work tray 
in back, 72,000 original miles. $105,000. 
Call 860-628-7355.  (P09)

2011 International 4300: 230hp, diesel, 
auto. Under CDL. New 1,850-gallon steel 
vacuum tank, new Masport pump. www.
pumpertrucksales.com. Call JR. @ 720-253-
8014, CO.  (PBM)

Pre-owned 3,000 U.S. gallon, carbon-steel 
vacuum tank with a Masport H75W vacuum-
pressure pump installed on a 2000 Mack 
CH613 cab and chassis. (Stock# 8498C) 
www.VacuumSalesInc.com (888) VAC-
UNIT (822-8648)  (PBM)

2018 Peterbilt 348 with a new 4,000-gallon 
aluminum vacuum tank with Masport HX-
L400wv pump and jet unit. (Stock# 13725) 
www.VacuumSalesInc.com (888) VAC-
UNIT (822-8648)  (PBM)

2005 Peterbilt 335 with 2,500-gallon, car-
bon-steel vacuum tank and Fruitland RCF500 
vacuum pump package. (Stock# 8481C) 
www.VacuumSalesInc.com (888) VAC-
UNIT (822-8648)  (PBM)

1982 International with a Presvac 2,300-gal-
lon carbon-steel tank and Masport pump. 
(Stock# 5532V) www.VacuumSalesInc.
com (888) VAC-UNIT (822-8648)  (PBM)

2004 Freightliner FL70: 1,200-gallon unit, 
low-entry cab with a van body and liftgate. 
(Stock# 4101V) www.VacuumSalesInc.com 
(888) VAC-UNIT (822-8648)  (PBM)

2016 Peterbilt PB348 Keith Huber 3,000-gal-
lon Dominator Series III vacuum unit. Only 
3,933 miles. $150,000. Call 239-849-0363 
Ask for Jack or Sandy.  (P10)

SERVICE/REPAIR
Dynamic Repairs - Inspection Camera 
Repairs: 48 hour turn-around time. General 
Wire, Ratech, Ridgid, Electric Eel, Gator Cams, 
Insight Vision, Vision Intruders. Quality service 
on all brands. Rental equipment available. 
For more info call Jack at 973-478-0893. 
Lodi, NJ. www.dynamicrepairs.biz (PBM)

TANKS

Frac Tanks from Geneva Equipment 
500 bbl. (21,000 gallons) portable frac 
tanks. 1,000+ tanks available. Epoxy 
lined. Delivered to your door.

Call 855-202-7872
 or tom@genevaequipment.com

www.genevaequipment.com P10

SUBMIT YOUR 
CLASSIFIED AD
ONLINE at 
www.pumper.com

Used septic tanker, 3,800-gallon waste 
& 150-gallon freshwater compartment. 
Needs new hose trays. No leaks.  $2,000

517-548-2487, MI P09

Very good, used, late-model vacuum 
truck tanks. Over a dozen 110 bbl. J&J 
and Dragon tanks available. Asking 
$7,500 each with pumps. Located in 
Throop, PA.

Call Mark @ 570-347-5125 P09

Cheap, Used Vacuum Tanks - Late 
model, lined, steel tank sale! 4,650-gal-
lon: $9,500 and lower; 3,500-gallon: 
$12,500. Also: Low-price, plug-and-play 
pumps -- Masport, Fruitland, Jurop, NVE.

Call 269-751-5167, MI PBM

Vacuum Tanks - New: Sizes from 1,000-
4,300 gallons. All complete! Delivery avail-
able. www.JEagleTanks.com. Contact 
Jerry: JEagleTanks@yahoo.com or 800-
721-2774. (PBM)

TOOLS
T&T Tools, Probes, Hooks: Probes feature 
steel shafts with threaded and hardened tips. 
The insulated Mighty Probe™ tested to 
50,000 volts. Top Poppers™ open manhole 
covers easily. Free catalog.  www.TandT 
tools.com. Phone 800-521-6893. (PBM)

Crust Busters: Portable, lightweight ma-
chine, guaranteed to mix up septic tanks and 
grease traps! Save time and money! www.
crustbusters.com, 1-888-878-2296. (PBM)

TOYS
Septic pumper and vacuum die-cast toy 
trucks: In your choice of colors and logos, 
several cabs available. Call 877-450-2100, 
write to Granite State Collectibles, PO Box 
440, New Ipswich, NH 03071; or www.
granitestatecollectibles.com. (PBM)

TRAILERS-
VACUUM/TANKER

Imperial Vacuum Trailers: In stock, 
6,000- and 6,300-gallon aluminum single-
compartment Imperial vacuum trailers.

Call Kyle
800-558-2945 Ext. 424 PBM

2011 Southern Vac steel vacuum/tanker trail-
er w/cat walk. 6,000-gallon. Good condition. 
$9,000 OBO. Call/text 330-442-8070.  (P09)

TRUCKS - MISC.

2004 International 4300 potable wa-
ter truck with 2,000-gallon potable water 
tank. Good tires, A/T. Super clean, com-
pletely rebuilt engine. ...............$35,000

Call 601-297-7317 P09

1999 International, 1,500-gallon tank. 
Truck is in great shape. Battioni pump is 
strong.  ............................  $21,500 OBO

Shannon 828-361-3390, NC P09

2008 Ford F750 for sale: 1,500/500 tank, 
190,000 miles, $40,000. Located in Orlando, 
FL. Email powerstjp@aol.com for pics.  (P09)

TV INSPECTION
WANTED: Grout trailer unit. Prefer Telespec-
tor unit. Must be in good condition. Call Jerry 
813-677-7655 or e-mail jerrybaes@aol.com. 
  (P09)

CUES Pipe Inspection unit with 16' box, 
2008 Ford E450 with only 36,000 miles, V8 
diesel, roof/dash a/c, 7.5kw Genset, Jenny 
compressor, ProData 2000, local gov't re-
tired, Tampa FL. $39,999. 813-877-6638 or 
www.shumatetruckcenter.com  (P09)

VACUUM EQUIPMENT

2003 Keith Huber custom-built por-
table tank cleaning vac unit. 2,000-gal-
lon, rear hydraulic-opening hatch, pow-
ered by 60hp diesel John Deer engine. 
100hp hydraulic pump, 2 Becker rotary 
vane pressure/vac pumps. Both pumps 
can be brought online together to pro-
duce 800cfm @ 26Hg. Suitable for ma-
rine and sensitive environments. Clean, 
only 73 hours on machine, works as de-
signed. Truck/Rail/Marine.  .......  $55,000

360-468-4683 or 360-293-4300 
ask for Chuck, WA P09

VACUUM LOADERS
Guzzler vacuum trucks for sale. 2003 In-
ternational wet/dry dense phase offload, 
2007 Sterling Guzzler, 2003 Sterling Guzzler 
ACE, 1999 International Guzzler, and 2013 
Peterbilt VacAll Hydroexcavator. Multiple 
2,000psi/65gpm trailer jetters also for sale! 
Contact Ryan: ryan@brewerindustrial.com 
or 478-946-3193  (P09)

2014 Freightliner 114SD with a Vacall AVRB-
18 industial vacuum loader. (Stock# 9116C) 
www.VacuumSalesInc.com (888) VAC-
UNIT (822-8648)  (PBM)

1999 International Guzzler vacuum 
excavator: Totally refurbished, purchased 
new for Big Dig Project. 27" blower, CAT 
engine, auto remote. Special noise-sup-
pression equipment. Tri-axle. High-pres-
sure wash-down system - 300-gallon 
water tank. $79,500 OBO. Also available 
1997 Ford Guzzler vacuum excavator - 
same features as 1999 International. 
No washdown system. $79,500 OBO.

617-212-0162, MA P09

2009 Sterling LT9500 with a Vacall AVRB-
18 industrial vacuum loader. (Stock# 4792C) 
www.VacuumSalesInc.com (888) VAC-
UNIT (822-8648)  (PBM)

WANTED
We are looking to purchase used equipment, 
such as portable toilets, half-high toilets, 
and restroom trailers. Please contact Lance 
at 561-346-9296 or lance@redtoilets.com 
  (P01)

Wanted to Buy: Vactor 2100s and late model 
Guzzlers. Cash. Phone 800-336-4369. (PBM)

WATERBLASTING
For Sale: Two (2) Myers M1610K40 – pumps 
only. www.waterjettingequipment.com or 
phone 714-259-7700.  (PBM)
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SEPTIC TRUCKS
 

2011 Kenworth T800: CAT C-13 AC-
ERT engine with 430hp and 10-speed 
transmission. Power windows, cold a/c 
and everything works as it should. It runs 
and drives like a new truck. 2 brand new 
batteries installed last week, new start-
er, remanufactured water pump. Steers 
90%, drives 60-70%. 2017 3,200/300 
vacuum/freshwater tank with all new 
components. NVE Challenger 607 pump, 
14gpm sewer jetter in enclosed toolbox 
bay. Truck has heated valves, with a 4" 
suction and a 6" dump valve. This deal 
comes with 133' of vacuum hose and 
250' of jetter line. Ready to go to work. 
Price is negotiable.  ......  $120,000 OBO

765-230-7049, IN P09

2005 Peterbilt 379: 5,000-gallon Ab-
ernethy vac body, NVE max pack pump. 
Body and pump system is a 2013. New 
tires, all LED lighting, chrome every-
where. Factory heavy-spec axle truck 
including drop axles. See-level indicator, 
heavy hitch, heated valves.  ..  $108,000

706-252-4743, GA P10

2006 Kenworth T-800: C-15 motor, 
10-speed, 212k miles. New Transway 
1200 pump. 4,000-gallon steel septic 
tank, full hoist, full rear-opening door 
with shaker. Mew 22.5 tires. Ready to 
work.  ............................. $85,000 OBO

802-658-6243, VT P09

1999 International 9100 septic/grease 
pump truck for sale. 2,500 gallons. Cum-
mins ISM280. 550,000 miles. Great truck! 
$25,000. Email portaproseptic@gmail.com; 
View photos: https://www.facebook.com/
portapro.septic  (P09)

1988 Kenworth pumper: LTA10 Cum-
mins, Jurop R260 pump. Holds 4,000 
gallons wastewater.  ...............  $22,500

Call 724-947-9008 P09

1996 International, 775,350 miles, 
new NVE 866 pump, 4,000-gallon tank 
(2002).  ........................... $25,000 OBO

401-688-0043, RI P09

Turn-Key Vacuum Tank Units: 3,600- 
gallon, unit mounted on your truck or 
ours; $23,500. 2,500-gallon truck units; 
$20,000. 1,500-gallon truck units; 
$17,000. Self-contained vacuum skids, 
1,000-gallon; $11,000. 2,500-gallon 
painted tanks ready to mount; $13,000. 
PortaPotty trucks and any custom op-
tions or sizes available!

TexLa Services
936-641-3938

www.texlaservices.com P09

2001 International 4900: DT466E, 6+1 
transmission, 33,000 GVW, 2,500-gallon 
tank, HXLW20V pump. Works daily, asking 
$19,000. Call 740-525-1726. (P09)

1995 Ford F800: 8.3 Cummins, 6-speed, 
254k miles. NVE pump, 2,200-gallon tank. 
$15,500. Serious inquiries only please. 
951-830-4840  (P09)

1989 GMC 7000 pumper, 1,550-gallon tank. 
5-speed transmission, high & low rear end. 
208,381 miles. 28,000 GVW. Asking $10,000 
OBO. For more info call 219-462-5849. (P09)

2000 Freightliner: Detriot 60, Eaton-Fuller 
10-speed, 3,100 gallons, new tires. Ready to 
work w/100' of hose. Pictures upon request. 
James 713-992-0916  (P09)

2001 Mack RD688S tri-axle, rebuilt 
Eaton-Fuller 8LL 8-speed transmis-
sion with new clutch. 24.5” virgin tires 
with good tread. 4,300-gallon Presvac 
carbon-steel tank with Fruitland RCF800 
air-cooled PTO-belt-drive pump. Heated 
valves, camelback spring suspension. 
Dual 50-gallon fuel tanks, air condition-
ing. 384,788 miles.  ................ $20,000

Call Tim 800-672-3402, NH P09

1997 Frightliner: 8.3 Cummins, 
250hp, air-ride, 6-speed transmission, 
a/c, power steering, air brakes. 33,000 
GVW. 33,670 actual miles. Just built, 
never used as a pump truck. New Bat-
tioni pump package, 100' new suction 
hose, new manholes, valves. New paint 
on 2,500-gallon tank, approx. 10 years 
old. Excellent condition, ready to work. 
Located in NE Oregon.  ..........  $34,500

Call Rick 541-910-3458 P09

1996 Freightliner M11: 330hp, 3,500-gal-
lon tank. New tires, new wheels, less than 
600,000 miles. Great truck. Asking $24,500. 
Call John 937-926-1482. Springfield, OH 
  (P10)

2012 International 7500: MaxxForce 350hp, 
Allison automatic transmission, pusher axle. 
4,300 US gallon steel tank, NVE 500cfm 
pump, Transway system. 3" suction, 4" dis-
charge valves. Side-mount toolbox, work tray 
in back, 72,000 original miles. $105,000. 
Call 860-628-7355.  (P09)

2011 International 4300: 230hp, diesel, 
auto. Under CDL. New 1,850-gallon steel 
vacuum tank, new Masport pump. www.
pumpertrucksales.com. Call JR. @ 720-253-
8014, CO.  (PBM)

Pre-owned 3,000 U.S. gallon, carbon-steel 
vacuum tank with a Masport H75W vacuum-
pressure pump installed on a 2000 Mack 
CH613 cab and chassis. (Stock# 8498C) 
www.VacuumSalesInc.com (888) VAC-
UNIT (822-8648)  (PBM)

2018 Peterbilt 348 with a new 4,000-gallon 
aluminum vacuum tank with Masport HX-
L400wv pump and jet unit. (Stock# 13725) 
www.VacuumSalesInc.com (888) VAC-
UNIT (822-8648)  (PBM)

2005 Peterbilt 335 with 2,500-gallon, car-
bon-steel vacuum tank and Fruitland RCF500 
vacuum pump package. (Stock# 8481C) 
www.VacuumSalesInc.com (888) VAC-
UNIT (822-8648)  (PBM)

1982 International with a Presvac 2,300-gal-
lon carbon-steel tank and Masport pump. 
(Stock# 5532V) www.VacuumSalesInc.
com (888) VAC-UNIT (822-8648)  (PBM)

2004 Freightliner FL70: 1,200-gallon unit, 
low-entry cab with a van body and liftgate. 
(Stock# 4101V) www.VacuumSalesInc.com 
(888) VAC-UNIT (822-8648)  (PBM)

2016 Peterbilt PB348 Keith Huber 3,000-gal-
lon Dominator Series III vacuum unit. Only 
3,933 miles. $150,000. Call 239-849-0363 
Ask for Jack or Sandy.  (P10)

SERVICE/REPAIR
Dynamic Repairs - Inspection Camera 
Repairs: 48 hour turn-around time. General 
Wire, Ratech, Ridgid, Electric Eel, Gator Cams, 
Insight Vision, Vision Intruders. Quality service 
on all brands. Rental equipment available. 
For more info call Jack at 973-478-0893. 
Lodi, NJ. www.dynamicrepairs.biz (PBM)

TANKS

Frac Tanks from Geneva Equipment 
500 bbl. (21,000 gallons) portable frac 
tanks. 1,000+ tanks available. Epoxy 
lined. Delivered to your door.

Call 855-202-7872
 or tom@genevaequipment.com

www.genevaequipment.com P10

SUBMIT YOUR 
CLASSIFIED AD
ONLINE at 
www.pumper.com

Used septic tanker, 3,800-gallon waste 
& 150-gallon freshwater compartment. 
Needs new hose trays. No leaks.  $2,000

517-548-2487, MI P09

Very good, used, late-model vacuum 
truck tanks. Over a dozen 110 bbl. J&J 
and Dragon tanks available. Asking 
$7,500 each with pumps. Located in 
Throop, PA.

Call Mark @ 570-347-5125 P09

Cheap, Used Vacuum Tanks - Late 
model, lined, steel tank sale! 4,650-gal-
lon: $9,500 and lower; 3,500-gallon: 
$12,500. Also: Low-price, plug-and-play 
pumps -- Masport, Fruitland, Jurop, NVE.

Call 269-751-5167, MI PBM

Vacuum Tanks - New: Sizes from 1,000-
4,300 gallons. All complete! Delivery avail-
able. www.JEagleTanks.com. Contact 
Jerry: JEagleTanks@yahoo.com or 800-
721-2774. (PBM)

TOOLS
T&T Tools, Probes, Hooks: Probes feature 
steel shafts with threaded and hardened tips. 
The insulated Mighty Probe™ tested to 
50,000 volts. Top Poppers™ open manhole 
covers easily. Free catalog.  www.TandT 
tools.com. Phone 800-521-6893. (PBM)

Crust Busters: Portable, lightweight ma-
chine, guaranteed to mix up septic tanks and 
grease traps! Save time and money! www.
crustbusters.com, 1-888-878-2296. (PBM)

TOYS
Septic pumper and vacuum die-cast toy 
trucks: In your choice of colors and logos, 
several cabs available. Call 877-450-2100, 
write to Granite State Collectibles, PO Box 
440, New Ipswich, NH 03071; or www.
granitestatecollectibles.com. (PBM)

TRAILERS-
VACUUM/TANKER

Imperial Vacuum Trailers: In stock, 
6,000- and 6,300-gallon aluminum single-
compartment Imperial vacuum trailers.

Call Kyle
800-558-2945 Ext. 424 PBM

2011 Southern Vac steel vacuum/tanker trail-
er w/cat walk. 6,000-gallon. Good condition. 
$9,000 OBO. Call/text 330-442-8070.  (P09)

TRUCKS - MISC.

2004 International 4300 potable wa-
ter truck with 2,000-gallon potable water 
tank. Good tires, A/T. Super clean, com-
pletely rebuilt engine. ...............$35,000

Call 601-297-7317 P09

1999 International, 1,500-gallon tank. 
Truck is in great shape. Battioni pump is 
strong.  ............................  $21,500 OBO

Shannon 828-361-3390, NC P09

2008 Ford F750 for sale: 1,500/500 tank, 
190,000 miles, $40,000. Located in Orlando, 
FL. Email powerstjp@aol.com for pics.  (P09)

TV INSPECTION
WANTED: Grout trailer unit. Prefer Telespec-
tor unit. Must be in good condition. Call Jerry 
813-677-7655 or e-mail jerrybaes@aol.com. 
  (P09)

CUES Pipe Inspection unit with 16' box, 
2008 Ford E450 with only 36,000 miles, V8 
diesel, roof/dash a/c, 7.5kw Genset, Jenny 
compressor, ProData 2000, local gov't re-
tired, Tampa FL. $39,999. 813-877-6638 or 
www.shumatetruckcenter.com  (P09)

VACUUM EQUIPMENT

2003 Keith Huber custom-built por-
table tank cleaning vac unit. 2,000-gal-
lon, rear hydraulic-opening hatch, pow-
ered by 60hp diesel John Deer engine. 
100hp hydraulic pump, 2 Becker rotary 
vane pressure/vac pumps. Both pumps 
can be brought online together to pro-
duce 800cfm @ 26Hg. Suitable for ma-
rine and sensitive environments. Clean, 
only 73 hours on machine, works as de-
signed. Truck/Rail/Marine.  .......  $55,000

360-468-4683 or 360-293-4300 
ask for Chuck, WA P09

VACUUM LOADERS
Guzzler vacuum trucks for sale. 2003 In-
ternational wet/dry dense phase offload, 
2007 Sterling Guzzler, 2003 Sterling Guzzler 
ACE, 1999 International Guzzler, and 2013 
Peterbilt VacAll Hydroexcavator. Multiple 
2,000psi/65gpm trailer jetters also for sale! 
Contact Ryan: ryan@brewerindustrial.com 
or 478-946-3193  (P09)

2014 Freightliner 114SD with a Vacall AVRB-
18 industial vacuum loader. (Stock# 9116C) 
www.VacuumSalesInc.com (888) VAC-
UNIT (822-8648)  (PBM)

1999 International Guzzler vacuum 
excavator: Totally refurbished, purchased 
new for Big Dig Project. 27" blower, CAT 
engine, auto remote. Special noise-sup-
pression equipment. Tri-axle. High-pres-
sure wash-down system - 300-gallon 
water tank. $79,500 OBO. Also available 
1997 Ford Guzzler vacuum excavator - 
same features as 1999 International. 
No washdown system. $79,500 OBO.

617-212-0162, MA P09

2009 Sterling LT9500 with a Vacall AVRB-
18 industrial vacuum loader. (Stock# 4792C) 
www.VacuumSalesInc.com (888) VAC-
UNIT (822-8648)  (PBM)

WANTED
We are looking to purchase used equipment, 
such as portable toilets, half-high toilets, 
and restroom trailers. Please contact Lance 
at 561-346-9296 or lance@redtoilets.com 
  (P01)

Wanted to Buy: Vactor 2100s and late model 
Guzzlers. Cash. Phone 800-336-4369. (PBM)

WATERBLASTING
For Sale: Two (2) Myers M1610K40 – pumps 
only. www.waterjettingequipment.com or 
phone 714-259-7700.  (PBM)
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Even the simplest ideas can be improved. And even the most durable products must 
continue to evolve. That’s what drives our talented team of engineers. Whether it’s the 
efficient use of every inch of space inside our restrooms or a soap dispenser you can 
turn upside down without spilling a drop, smarter designs can lead to some illuminating 
innovations — and a brighter future for your business. 
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Work with us ... We listen!

4131 Morris Drive
Burlington, Ontario, Canada L7L 5L5
Fax: 905-681-0411

Nationwide Sales & Service

800-387-7763 | 905-637-2353 | www.presvac.com

Powervac 
> DOT 407 / 412 Code Tank

> 3250 US Gallon Tank
> 6400 CFM, 28" HG

> 8" Power Rotating Boom
> Presvac PV750 Pressure Off Pump
> Water Pump: 10 GPM @ 3000 PSI

Code Dump Trailer
> DOT 407/412 Code Tanks  

> 5200 US Gallon Tank
> Fruitland RCF 870 Vacuum Pump

> 500 CFM @ Free Air
> 460 CFM @ 18" HG

Code Liquidvac
> DOT 407 / 412 Code Tank

> 3000 US Gallon Tank
> Fruitland RCF500 Vacuum Pump

> 300 CFM @ 18" HG
> Liquid / Dual Carbon Filtration

> AreaRAE Monitor

Qu
al

ity
…

…
is 

ou
r T

ra
de

m
ar

k

www.presvac.com



