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MAL 4000
CHASSIS: 2017 Peterbilt 348

Tank Size: 4000 gallons

$136,689.00 + FET

MD 950 4X2

CHASSIS: 2017 Ford F-550

Fresh Water: 300 gallons

Waste Water: 650 gallons

$72,384.00 plus tax

MD 
CHASSIS:

Fresh Water:

Waste Water:

$72,384.00 plus tax

Hand.
Demand.

Pre-Built Trucks In All Sizes. Call Now.

SS 1600
CHASSIS: 2017 Hino 348

Fresh Water: 500 gallons

Waste Water: 1100 gallons

*Call for pricing

Working long days in the field 

can leave you with little to no 

time to shop around when your 

truck breaks down. Thankfully we 

have restroom and septic trucks 

pre-built and ready for delivery.

Every truck is designed around 

the workspace, providing drivers 

with easy access to controls, 

hoses, storage and valves for 

increased efficiency and reduced 

driver fatigue. 

To see our entire inventory of 

pre-built trucks visit our websites 

or call 800-328-3332 for 

assistance.

check out our new websites 

      Septic                                   Restroom

satellitevacuumxpress.com satellitetruckxpress.com

MAL 2500
CHASSIS: 2016 Peterbilt 337

Tank Size: 2500 gallons

$119,652.00 plus FET

800.328.3332800.328.3332800.328.3332800.328.3332800.328.3332800.328.3332
satelliteindustries.comsatelliteindustries.comsatelliteindustries.comsatelliteindustries.comsatelliteindustries.comsatelliteindustries.comsatelliteindustries.com

www.satelliteindustries.com


800-228-4510    |    cs@masportpump.com    |    www.masportpump.com

Introducing Masport’s New
EZ Plumb Engine Drive System

Simplify your Installation - Saving you more Money!

Plus all the standard Pro Pack features!

Vacuum & pressure relief valves

Battery

Vacuum/pressure gauge

Oil reservoir

Pre-filter with washable filter

Designed with the following integrated features:

New!

mailto:cs@masportpump.com
http://www.masportpump.com
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Bio-Products, Packaging and Marketing Experts

1-800-223-3083

FREE Private Labeling  •  Root Control
Septic Solutions  •  Grease Solutions  •  Drainfield Solutions

Or text to 920-288-2847  

Click on Contractors Page:
www.lenzyme.com

Customer’s ask for

Monthly Treatments
Drainfi eld

Rejuvenation Kits 

24"

18"

15"

•Long lasting durability
•On-site installation flexibility
•Custom logo option
•15", 18" and 24" 
   sizes designed 
   to fit standard 
   riser pipes 
•1/4" closed cell 
   gasket seals tight
•Ships with 2" Stainless Steel Fasteners

Water Tanks
Lids for Risers

RomoTech is a 
custom molder. 
See us for your 
new project. 
574.831.6450
www.romotek.com

 

Your Logo 
Here! 8 - 525 gallons.

Request a quote
for special sizes.

http://www.lenzyme.com
http://www.romotek.com
www.oakmontfinance.com


www.transwaysystems.com
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Longtime employee Mike Fly moved from the end of the hose 
to the owner’s desk at California’s Sweet Septic.

ON THE COVER: After working almost 30 years for Sweet Septic in Placerville, 
California, Mike Fly bought the pumping company and left company founder Bud 
Sweet’s name on the trucks. Mike and Annette Fly are shown with their dog, Lexi, in 
front of their newest rig, a 2015 Kenworth with a 3,600-gallon aluminum tank and 
Masport pump from Progress Tank. (Photo by Lezlie Sterling)
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PolyPortables, LLC.
(800) 241-7951 or (706) 864-3776

www.polyportables.com

It’s time to set your business apart.

17 unique colors in endless combinations, for every job, concert, 
sporting event, festival and special occasion.
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B 
ruce Fox was out in front of the crowd at a National Association of 
Wastewater Technicians meeting during the WWETT Show accepting 
the Ralph Macchio Lifetime Achievement Award. But he’d tell you the 

credit for that high honor from the wastewater industry belonged to his crew 
back home.

The co-owner of Allstate Septic Systems in Bangor, Pennsylvania, said 
a web of family and friends who work in the business provided the support 
necessary to lift him to this lofty spot to share in an honor bestowed to a 
who’s who of wastewater industry leaders.

But Bruce is good at deflecting credit for a career of hard work and will-
ing involvement in a number of causes that helped raise standards in the 
pumping community. He has held a variety of the leadership positions at 
the Pennsylvania Septage Management Association and NAWT, and he con-
tinues his involvement today as a NAWT representative to the U.S. Environ-
mental Protection Agency MOU consortium.

I’ve seen Bruce on occasion over nearly 15 years and he’s a modest guy, 
always working in the background to help the industry, and even as presi-
dent of NAWT was never one to seek the spotlight. His attitude reflects his 
upbringing in a farm family: It’s all work, plowing ahead and trying to make 
progress, year after year.

 
A KEEN OBSERVER

“Over the years somebody from your organization has asked me to do 
an interview,” he told me when I called about capturing the Macchio award. 
“We don’t usually toot our own horn around here.” He said the award, re-
ceived earlier this year, was “totally unexpected and it was never one of my 
goals. It wasn’t on my bucket list to get this award, and I am truly honored.”

I’d say Bruce is a keen observer and a doer when it comes to developing 
industry training, promoting professionalism and shepherding initiatives 
that are important to pumpers. He’s always willing to talk on an issue-ori-
ented topic, but he’s careful not to focus on his personal accomplishments.

However, I thought this award warranted a little reflection over Bruce’s 
career to date, and so I pried a little. Some background is in order.

In partnership with his brother, Dennis, Bruce has grown Allstate Septic 
from a one-truck pumping outfit to a company with 40 employees, a dozen 
vacuum trucks and a diverse menu of services including pumping, onsite 
system repair and installation, excavation and portable sanitation. Bruce, 
now 64, is happily surrounded by family at work, including his wife, Sharon, 
their daughter, Tiffann Myers, and extended family including Annie Kummer, 

Brittany Kummer, Ty Fox and Eric Kohisian.
“The first year after going into business, 

I went to the Pumper Show (now the WWETT 
Show) in Nashville and I didn’t know any-
body. We got down there and were like coun-
try bumpkins,” Bruce recalls his introduction 
to the industry 30 years ago. That has changed as he joined the PSMA and 
helped develop a training program, and then joined NAWT and served as 
president from 2004 to 2006 and remained active in many projects.

“I’ve just been blessed with making a lot of friends and meeting a lot 
of people,” he says today. Bruce says joining these organizations has been a 
great career move, helping him grow a successful business and help so many 
customers along the way.

“Every minute that I’ve given to the organizations I’ve gotten something 
back tenfold,” he says. “The knowledge, the friendships, it’s been great for 
me as a person. The rewards to me and to our business have been fabulous.”

 
JOIN YOUR ASSOCIATION

If there’s one piece of advice Bruce would pass on to other pumpers, it’s 
to urge them to become involved in their state and national wastewater as-
sociations. He shared a few examples about how his company has benefitted 
from these activities over the years:

READING BETWEEN THE LINES

(continued)

What Can You Learn from a 
Lifetime Achievement Award Winner?
Pennsylvania’s Bruce Fox passes along tips from a career of involvement in his state and national 
wastewater trade associations  By Jim Kneiszel, Editor

From left, Ralph Macchio, Bruce 
Fox and COLE Publishing founder 
Bob Kendall celebrate Fox’s 
Lifetime Achievement Award at the 
WWETT Show earlier this year. 
(Photo by Jim Kneiszel)
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Contact Jim with 
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opinions at  
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back home.
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a web of family and friends who work in the business provided the support 
necessary to lift him to this lofty spot to share in an honor bestowed to a 
who’s who of wastewater industry leaders.

But Bruce is good at deflecting credit for a career of hard work and will-
ing involvement in a number of causes that helped raise standards in the 
pumping community. He has held a variety of the leadership positions at 
the Pennsylvania Septage Management Association and NAWT, and he con-
tinues his involvement today as a NAWT representative to the U.S. Environ-
mental Protection Agency MOU consortium.

I’ve seen Bruce on occasion over nearly 15 years and he’s a modest guy, 
always working in the background to help the industry, and even as presi-
dent of NAWT was never one to seek the spotlight. His attitude reflects his 
upbringing in a farm family: It’s all work, plowing ahead and trying to make 
progress, year after year.

 
A KEEN OBSERVER

“Over the years somebody from your organization has asked me to do 
an interview,” he told me when I called about capturing the Macchio award. 
“We don’t usually toot our own horn around here.” He said the award, re-
ceived earlier this year, was “totally unexpected and it was never one of my 
goals. It wasn’t on my bucket list to get this award, and I am truly honored.”

I’d say Bruce is a keen observer and a doer when it comes to developing 
industry training, promoting professionalism and shepherding initiatives 
that are important to pumpers. He’s always willing to talk on an issue-ori-
ented topic, but he’s careful not to focus on his personal accomplishments.

However, I thought this award warranted a little reflection over Bruce’s 
career to date, and so I pried a little. Some background is in order.

In partnership with his brother, Dennis, Bruce has grown Allstate Septic 
from a one-truck pumping outfit to a company with 40 employees, a dozen 
vacuum trucks and a diverse menu of services including pumping, onsite 
system repair and installation, excavation and portable sanitation. Bruce, 
now 64, is happily surrounded by family at work, including his wife, Sharon, 
their daughter, Tiffann Myers, and extended family including Annie Kummer, 

Brittany Kummer, Ty Fox and Eric Kohisian.
“The first year after going into business, 

I went to the Pumper Show (now the WWETT 
Show) in Nashville and I didn’t know any-
body. We got down there and were like coun-
try bumpkins,” Bruce recalls his introduction 
to the industry 30 years ago. That has changed as he joined the PSMA and 
helped develop a training program, and then joined NAWT and served as 
president from 2004 to 2006 and remained active in many projects.

“I’ve just been blessed with making a lot of friends and meeting a lot 
of people,” he says today. Bruce says joining these organizations has been a 
great career move, helping him grow a successful business and help so many 
customers along the way.

“Every minute that I’ve given to the organizations I’ve gotten something 
back tenfold,” he says. “The knowledge, the friendships, it’s been great for 
me as a person. The rewards to me and to our business have been fabulous.”
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If there’s one piece of advice Bruce would pass on to other pumpers, it’s 
to urge them to become involved in their state and national wastewater as-
sociations. He shared a few examples about how his company has benefitted 
from these activities over the years:

READING BETWEEN THE LINES

(continued)

What Can You Learn from a 
Lifetime Achievement Award Winner?
Pennsylvania’s Bruce Fox passes along tips from a career of involvement in his state and national 
wastewater trade associations  By Jim Kneiszel, Editor

From left, Ralph Macchio, Bruce 
Fox and COLE Publishing founder 
Bob Kendall celebrate Fox’s 
Lifetime Achievement Award at the 
WWETT Show earlier this year. 
(Photo by Jim Kneiszel)

Ji
m

 K
ne

is
ze

l, 
Ed

ito
r

Contact Jim with 
your comments, 
questions and 
opinions at  
editor@pumper.com. 

• 2 year/100K mile warranty on engine, transmission 
   and rear end for Class 6 and Class 7 vehicles.

• 1 year/100K mile warranty included on engines for class 8 vehicles.

2007 GMC
Duramax Turbo Diesel, Auto, AC, 

New 2000 Gal., 347 CFM Pump  

2007 GMC
Duramax Turbo Diesel, Auto, AC, 

New 2000 Gal., 347 CFM Pump  

2006 International 8600 
4000 Gal., 

Pre-Emission

2006 Kenworth
4200 Gal., 300k Miles, 

Cummins ISX, 480h.p., 10 spd.

2007 International 8600
New 5000 Gal., Cummins ISM, 

400 h.p., 10 spd., Low Miles

2006 International
4000 Gal., 400 h.p., 10 spd., 

AC, Cummins ISX

2007 Peterbilt 378
4000 Gal., 

400 Cat, 10 spd.

 

$53,000
 

$53,000
 

$77,000

 
Two In
Progress

 

$85,000

 
Call for 
price

 

$76,000

 MADE IN THE U.S.A.
BUY FACTORY DIRECT

BUY FACTORY DIRECT

2006 International 
Full Dump Tank

Call for information!

 
Call for 
price

www.vacuumtruckusa.com


12     Pumper • August 2017

• Ramping up a successful inspection program. When his business 
was new, Bruce received calls from banks for septic system inspections, but 
there was no established and accepted protocol for these inspections. The 
PSMA developed a procedure that has helped wastewater companies com-
plete the work more efficiently and with proven standards.

• Networking with other professionals. Just like Bruce felt like he was 
on his own when he started, all septic service contractors have the same ques-
tions when they start out and con-
stantly come up with new challenges 
to overcome as the industry evolves. 
Getting to know so many other busi-
ness owners has been a godsend.

“When people get into busi-
ness, there is no book that says this 
is what you do and what you don’t 
do,” he says, using his state’s home 
improvement contractor law and 
confusing Department of Transpor-
tation regulations as examples of 
where networking is helpful. “The 
DOT doesn’t tell you what you’re 
supposed to do with your trucks, but 
let them pull you over and they will 
tell you. Both (the PSMA and NAWT) 
have educational materials that will 
tell you what you should be doing.”

• Learning ways to educate the public. He connects with septic sys-
tem users on a regular basis through his business and presentations he gives 
through the local Cooperative Extension service. “It’s letting Johnny Home-
owner know what they have in their backyard and how to take care of it. … 
I always say to them, ‘I can get you now or later, and if I’m going to get you 
later, I’m going to get you big. If you abuse (your system) we’ll do a bigger job 
later.’” The reality check is a valuable service for homeowners in the long run.

 
NO SLOWING DOWN

Bruce has pulled back a little from the association leadership, but con-
tinues to help out with training. And don’t make the mistake of thinking the 
Lifetime Achievement Award is an indication he’s slowing down at work.

“When they see the same people at the helm all the time, they’ll assume 
(the associations) are like a clique. I try to discourage those thoughts. Guys 
who don’t belong are seriously missing out,” he says. And as for retirement: 
“I don’t see that happening. I enjoy the business and I’ve got a good group 
of people here.”

I’m glad to hear that Bruce doesn’t want to ride off into the sunset. We 
need all the good people we can get to keep advancing this industry. ■

     When people get into 
business, there is no book 
that says this is what you 
do and what you don’t do. 
The DOT doesn’t tell you 
what you’re supposed to do 
with your trucks. … Both 
(the PSMA and NAWT) 
have educational materials 
that will tell you what you 
should be doing.

Bruce Fox
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Lifetime Achievement Award is an indication he’s slowing down at work.
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emails and alerts
Visit Pumper.com and sign up for 
newsletters and alerts. Get exclusive content 
delivered right to your inbox, and stay in the 
loop on topics important to you!

want more?
Find us on Facebook at 
facebook.com/PumperMag 
or Twitter at twitter.com/
PumperMag

In order for family businesses to 
succeed and thrive, business owners 
must distinguish their emotional 
motivation and sentiment from their 
logical motivation.

— Balancing Emotions and Logic in Business Decision-Making
pumper.com/featured

CONNECT WITH US

FIRST IMPRESSIONS

prepare your 
employees
“You will never get a second 
chance to make a first impression.” 
That famous quote attributed 
to Will Rogers is why the people 
you hire to answer your phones 
and talk to your customers are 
so important. You want every 
person who calls your company 
to have a great experience. You 
also want them to come back 
to you every time they need 
pumping services.

pumper.com/featured

NEW TO THE INDUSTRY

pumping on 
a budget
Build on what you already 
have, and work your way up 
from there. Dave and Dana Neu 
embraced that philosophy 
when they launched Complete 
Septic Service of Madison, South 
Dakota, and bought their first 
pumper truck: a 1999 Sterling 
with a repurposed 2,600-gallon 
manure-spreading tank. This 
couple broke into the industry 
on a tight budget.

pumper.com/featured

REFURB FROM SCRATCH

chassis 
to classy
A quality refurbish job on a 
pumper truck takes time, but 
it’s even more of an investment when you’re starting with nothing 
more than a used truck chassis. Jimmy Norwood, owner of Royal 
Flush Septic of Southwest Harbor, Maine, does just that. And he’s 
meticulous about choosing the right chassis to rig up with a tank.

pumper.com/featured

big tanks,
big accounts
Septic service professional Arthur Breault’s 2013 
Peterbilt 388 has a 4,600-gallon steel tank on 
it. He says the large-capacity tank is the most 
valuable piece of equipment his company owns 
because it greatly improves productivity by 
minimizing time-consuming disposal runs. It also 
helps him win jobs he might not otherwise get, 
like commercial accounts with large septic tanks.

pumper.com/featured

Pumper.com
Visit the site daily for new, exclusive content. Read our blogs, 

find resources and get the most out of Pumper magazine. 

  Delivery Available Anywhere in the Lower 48!! www.TransportTruck.com

LOW, LOW MILES

NON CDL

NON CDL

LOW, LOW MILES

Ask for Scott or Frank – 888-395-7551
After hours call Scott at 816-590-4076

TRANSPORT TRUCK SALES, INC.

 2006 and 2007 International 4300, DT466 210 HP, 
Allison Auto or 6 spd, Non CDL, NEW 1850 gallon steel  

vac tank, NEW Jurop PN84 vac pump.
Call For Pricing!

2-YEAR 200,000 MILE  
DRIVE TRAIN WARRANTY

2007 Sterling AT-9513, Mercedes 450 HP, 8LL spd,  
jakes, low miles, 16# lb fronts, full lockers, 3360 gallon  

steel vac tank, Masport liquid cooled vac pump.
$47,500

2007 Mack CX613,  AC-380 HP,  jakes, 10 spd,  
double framed, 14# lb fronts, 44# lb rears,  

NEW 3400 gallon steel vac tank,  
NEW Masport 400 liquid cooled pump, heated valves.

$71,850
2-YEAR 200,000 MILE  

DRIVE TRAIN WARRANTY

2011 and 2015 Freightliner SD, Detroits, 450 HP, 
8LL and Allison auto, jakes, full lockers, CODE 407 3360 gal-
lon steel vacs, inner lined, Masport liquid cooled vac pumps.

Call For Complete Specs and Pricing!
SAVE BIG OFF NEW!

2 - 2007 Freightliner M2, Cat 210 HP, 6 spd,  
NEW 2300 gallon steel tank, NEW Jurop PN 84 vac pump.

Call For Pricing!
2-YEAR 200,000 MILE  

DRIVE TRAIN WARRANTY

2009 Freightliner M2, Cummins 260 HP, 6 spd, 
NEW 2450 gallon steel vac tank,  

NEW Jurop PN84 vac pump.
Call For Pricing!

2-YEAR 200,000 MILE  
DRIVE TRAIN WARRANTY

2008 Sterling Acterra, Cummins 240 HP, 6 spd, 
NON CDL, NEW 1850 gallon steel vac tank,  

NEW Jurop PN84 vac pump.
Call For Pricing!

2-YEAR 200,000 MILE  
DRIVE TRAIN WARRANTY

2013 Western Star, Detroit 450 HP, Allison auto,  
jakes, full lockers, CODE 407 3360 gallon steel vac,  

inner lined, Masport liquid cooled vac pump.

Call For Complete Specs and Pricing!  
SAVE BIG OFF NEW!

 2007 International 9200, Cummins 435 HP, 10 spd, 
Jakes, NEW 3360 gallon steel vac tank,  

NEW Masport HXL400 liquid cooled vac pump.
$65,950

2-YEAR 200,000 MILE  
DRIVE TRAIN WARRANTY
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Frac Tanks from Geneva Equipment
500 bbl (21,000 gal) portable Frac Tanks

1000+ tanks available
Delivery to your door

Make your septic pumping  
operation more efficient with  
Geneva Equipment’s portable 
flat-top Frac Tanks, delivered 

right to your job site.
Park the Frac Tank next to your septic pumping operation 
and pump directly from your vacuum truck, then move 
it to the next operation.  Since each Frac Tank holds 
21,000 gallons, you can transfer 4 to 7 vacuum tank 
loads into the Frac Tank for later disposal.  And  
Geneva Equipment’s tanks are epoxy lined so they won’t  
deteriorate with the chemical composition of wastewater.

“Tom is my go-to guy to get  
portable Frac Tanks for all my jobs.” 

Check out Geneva’s Frac Tanks and other equipment inventory:  www.genevaequipment.com

Or call Tom directly to discuss your project and equipment needs:  855.202.7872

PO Box 39, Dayton, IN 47941

Toll-Free: 877.296.2555   

Phone: 765.296.2027 

Fax: 765.296.3027

www.wee-engineer.com

Wee Engineer
WITH IMAGINATION

Tanks • Pumper Trucks • Vacuum Tank Trucks • Portable Toilet Trailers • Custom Fabrications • Environmental Equipment

Follow Us

SPRING MOUNTS  
decrease fatigue on your tank frame,  
mounts to most tanks, easy bolt or weld-on 
style, heavy-duty stress relieved springs.  
Mounts with springs..$82.00

Springs alone ...........$11.00 ea.Thank you Kelly  
and Zack Weidner  
from Kel’s Septic
for purchasing this  

truck and tank.

HEATED COLLARS 
Preventing your valves from freezing will 
help your profits during the winter months.

Installation kit and 110 volt heater kit available

 1.5-2" ..... $110
 3" .......... $165

 4" .......... $198
 6" .......... $297

Best Heavy-Duty Portable 
Toilet Trailers on the Market

Our customers are pleased with the time 
they save loading and unloading toilets.

Available Lengths 
Call For Pricing

http://www.genevaequipment.com
http://www.wee-engineer.com
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COVER
STORY

PUMPER PROFILE

W hen 16-year-old Mike Fly stopped into a septic service sup-
ply store in 1983 hoping to sell some batteries to owner Bud 
Sweet, he came away with more than the gas money he was 

hoping for. “He asked me if I wanted to come to work. I said yes. He 
said show up Saturday morning at 8 o’clock. I showed up Saturday 
morning at 8 o’clock and I haven’t left.”

The Placerville, California, company was undergoing rapid expan-
sion at the time, as the retail and pumping business Sweet had started 
11 years earlier expanded into manufacturing precast concrete septic 
tanks. By the time Pumper ran a feature story on the company in 2004, 
they had three locations and 20 employees. But things changed a few 
years later after a rough ride through the 2007-08 recession, and the 
company came full circle back to its roots, as Sweet gave up on manu-
facturing and downsized to one location — the original storefront.

By that time, Mike was president of the company and very familiar 
with all aspects of the business. In 2011, he and his wife, Annette, be-
came the new owners when Sweet retired.
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The store continues to be the heart of Sweet Sep-
tic’s operation. The Flys feel this unique way to en-
gage with customers gives them a competitive edge. 
People can wander in, get advice, ask questions and 
pick up supplies. Or just pet Lexi, the couple’s black 
Labrador, and visit awhile.

The 2,000-square-foot building sits on 1.5 acres. 
The company provides pumping, locating and in-
spection services throughout all of El Dorado County, which runs about 80 
miles from the outskirts of Sacramento to the Nevada state line. Technician 
Dennis Alberty, who’s been with the company 33 years, works with Mike in 
the field, while Anne Darr spends three days a week helping Annette with 
bookkeeping, running the store and scheduling. They’re in the process of 
replacing a driver who recently left for health reasons, but it’s been difficult 
as there’s currently a shortage of truck drivers in their county.

 
CLIMBING THE LADDER

Mike’s first job at the company was working in the yard, but by age 19 
he’d had enough of that and asked Sweet if he could drive a vacuum truck. 
After getting approval from the insurance company, he stepped into his next 
role and over the years progressed into management and then into the office 
doing scheduling and payroll. By the time he was 25, he was president.

Sweet took Mike under his wing, mentoring him and encouraging him 
to go to college. “He treated him just like family,” Annette says. “In fact, ev-
eryone thought Mike was his son.” And likewise, Sweet knew he could count 
on Mike for anything. “He just said, ‘Go do this,’ and it got done.”

The recession difficulties in 2007 were compounded by the escalating 
cost of housing permits, Annette says. “In our county it went from $2,000 to 
over $10,000. That put a damper on new building.” Sweet tried to keep the 
manufacturing going, laying people off then starting up again, but eventu-
ally had to shut the plant down. By 2009, there were only a handful of em-
ployees left. After getting the business stabilized, Sweet was ready to retire.

 
BUYING A BUSINESS

Prior to buying Sweet Septic, Annette had been a freelance bookkeep-
er and says the only thing she knew about septic systems was that she had 
one. Sweet wanted her on board so Mike would have someone to handle 
the business side of things. Annette admits she and Mike had to really think 

about what it would mean to spend 
every waking moment together, but 
it’s worked out fine as they each 
have their own areas of expertise.

The first order of business was 
handling details of the sale. “It was 
a lot of work,” Mike says, “and An-
nette came in and did her magic.” 
It was a lot of grunt work, she says 
— “and filling out about a thousand 
pieces of paper.” The local bank, fa-
miliar with the company and having 
a good relationship with Sweet, was 
instrumental in helping get the deal 
done. The whole process took four 
or five months.

The setup at first was that the Flys would buy the business and lease the 
store/property — “Bud said he could only sell so many things at one time,” 
Annette says — but a couple years later, Sweet was ready to sell everything. 
Today, he still enjoys stopping by the store to visit.

The couple chose not to tell their customers. “We just wanted a nice 
smooth transition,” Annette explains. “Hardly any of our customers knew 
because Mike was always the face anyway. We just let it happen naturally.”

(continued)

I’m very glad 
we bought it. 

There’s times that 
it’s tough and you’re 
stressed — but I’m 
my own boss and I 
prefer it that way. 
And I get to work 
with my wife and 
my dog.
MIKE FLY

Above: The front of 
Sweet Septic office 
and store.

Right: Annette Fly 
helps a customer at 
the counter of the 
Sweet Septic office/
store.

Below: Sweet Septic maintains a supply store and 
its headquarters. Mike Fly walks past a display of 
TUF-TITE lids and risers available to customers
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BUYING A TRUCK

Three vacuum trucks came with the purchase of 
the business, one of which immediately needed a new 
motor. A few years later when it blew a third motor, the 
Flys knew they’d have to replace it. The process turned 
out to be a little more involved than they imagined. They knew they couldn’t 
buy a used truck because it wouldn’t conform to strict California air qual-
ity regulations. And they were surprised to find it would take three or four 
months to have one built. “And that wasn’t even with the tank on it yet,” Mike 
says. They were a little desperate making do with their small truck — a 2001 
International 4900 with a 2,500-gallon aluminum Lely Tank & Waste Solu-
tions LLC tank and Masport HXL75 water-cooled pump — which resulted 
in a lot of extra work.

“Our county’s very big, so it’s hard to do multiple jobs with that truck 
without going to the dump,” Mike says. “Plus, we have big jobs we do with 
three trucks and we couldn’t do that, so we had to do something fast. I ended 
up looking through Pumper and calling up manufacturers to see what they 
had in stock.” He found a truck from Progress Tank — a 2015 Kenworth 5370 
with a 3,600-gallon aluminum tank. Progress obligingly switched out the 
pump to a Masport HXL400 water-cooled pump — the same one Mike had 
on his other high-capacity truck, a 2007 International 4400 also with a Prog-
ress 3,600-gallon aluminum tank — and he had the vehicle within two weeks.

 
CUSTOMER MIX

About one-third of the company’s work is inspections. They also pro-
vide locating services using Prototek AR-1 analog underground locators. On 
the pumping side, about 20 percent of the work is for commercial accounts. 

While their residential work tends to be responding to emergencies, com-
mercial customers are put on regular schedules in order to avoid problems 
that would affect a large number of people.

Customers include the wastewater district, mobile home parks, golf 
courses, campgrounds, schools, as well as the U.S. Forest Service for its cabins, 
dorms and vault toilets. On large jobs, Mike prefers to send all the trucks and 
get the job done in one day or less. Disposal is at the county wastewater facility.

For marketing, the company relies on word-of-mouth and a longstand-
ing reputation in the county, but they also run ads in the local paper and 
sponsor a lot of kids’ sports and dance programs. Mike says they maintain a 
good name by giving great service. “We’re on a schedule, but we always try 

to go the extra mile,” he says.
Annette handles the scheduling 

and routing. “I literally do it on paper,” 
she says. “We write it down, which I 
know sounds antiquated, but we al-
ways know where the trucks are and 
we do a really good job about group-
ing jobs together.” Every night the 
team talks about how the day went and 
what’s coming up for the next day. It’s 
family oriented, Annette says, adding 
they try to reward the hardworking em-
ployees that keep the business going.

 
MEANWHILE,
BACK AT THE STORE

While Mike and Dennis are out 
servicing customers, Annette and 
Anne are doing the same at the store as 
they field questions and troubleshoot 
problems. Customers love that there 
is always someone there to talk to. The 
shop is open 8 a.m. to 5 p.m. Monday 
through Friday. Customers also stop in 

Most wastewater treatment plants are only open Monday through Fri-
day. Septic companies, on the other hand, often need to work weekends 
and holidays responding to emergencies or catching up on backed-up 
workload. The difficulty then is what to do with the septage until the plant 
opens on Monday morning. In some cases, a company might have to turn 
down work.

Mike and Annette Fly, owners of Sweet Septic in Placerville, California, 
are fortunate to have a solution to the problem — underground storage. 
Bud Sweet, the previous owner, manufactured concrete septic tanks and 
had a number of them installed on the company’s storefront property. 
“We’re the only company in the county who has that, because we’re the 
only ones with a yard and a storefront as well,” Annette says. The under-
ground tanks have a total capacity of 10,000 gallons, giving the company 
the ability to handle any emergency.

There is always someone on call at Sweet Septic after-hours. Annette 
says they try to limit it to one person — “because everyone needs time 
off” — but it doesn’t always work out that way. “We do our best to help as 
many people as we can on the weekends,” she says.

Weekend septage storage

Left: Manager and senior technician 
Dennis Alberty pumps a tank using 
Sweet Septic’s newest truck, a 2015 
Kenworth built out by Progress Tank.

Below: Drivers at Sweet Septic have 
saved many items pulled from septic 
tanks over the years. Pumper readers 
have probably found many similar 
toys when off-loading septage.

to buy septic products and supplies. The com-
pany buys risers from TUF-TITE Inc., and sells 
their own enzyme product Sweet named Bugs 
to You.

In addition to minding the store, the of-
fice team takes care of the books. Thanks to the 

foresight of Sweet and his wife, Sheila, the company has detailed computer 
records going back to the late 1980s on every tank pumped. The original 
digital records are now being transferred to QuickBooks. Daughter Kaitlyn, 
in between college semesters, is scanning all their older paper files into the 
computer. “It will take years, but it will be well worth it,” Annette says.

The detailed information is helpful for the drivers, and customers are 
grateful to be able to get information on their system — where their tank is 
(the most common question), when it was last serviced, how deep it is and 
how many risers it has. Even the county calls them to get information on 
someone’s property when a request comes in to put on an addition.

 
NO REGRETS

Buying the business was a natural step for Mike. And, when the time 
is right, it looks like they have now found the 
perfect person to succeed them. “Our daugh-
ter, Becca (Russell), who has a business degree 
and is currently a project manager for a solar 
company, has expressed interest in taking over 
the business and carrying it on for us,” Annette 
says. “Not anytime soon, but that’s what we’re 
going to be grooming her for.”

For Annette, the most rewarding aspect of 
the business is helping customers — “hearing 
the relief in people’s voices when we can help 
them.” Mike agrees. “I’m very glad we bought 
it,” he says. “There’s times that it’s tough and 
you’re stressed — but I’m my own boss and I 
prefer it that way. And I get to work with my 
wife and my dog.” ■

  MORE INFO

Lely Tank & 
Waste Solutions, LLC
800/367-5359
www.lelytank.com
(See ad page 95)
 
Masport, Inc.
800/228-4510
www.masportpump.com
(See ad page 3)

Progress Tank
816/714-2600
www.progresstank.com
 
Prototek
800/541-9123
www.prototek.net
 
TUF-TITE, Inc.
800/382-7009
www.tuf-tite.com
(See ad page 35)

Sweet Septic is a dog-
friendly work zone, as 
Mike and Annette Fly and 
assistant Anne Darr enjoy 
the company of their dogs, 
Lexi and Chewie.
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W e’ve all heard the horror stories of great businesses utterly collaps-
ing because the founders were good friends and the relationship 
turned sour. Things often get complicated. Difficult, impersonal 

decisions constantly need to be made in the name of creating the best future 
for the company.

Many entrepreneurs that start a business with a friend wind up with bro-
ken finances and ruined friendships. In fact, if you hedge your business deci-
sions on the wisdom of statistics alone, stoically ignoring your friend’s frantic 
excitement about “this cool business idea” seems to be the safest route.

Heartless, yes, but a Harvard Business School study showed that among 
technology founders, the group that is made up of friends proved to be the 
most unstable, with a founder turnover rate of nearly 30 percent. On the oth-
er hand, the group composed of total strangers fared better.

As John D. Rockefeller put it, “Friendships based on business are much 
better than businesses founded on friendships.”

However, many ventures founded by friends do succeed, and in fact 
represent some of the world’s most prominent brands. Apple with Steve Jobs 
and Steve Wozniak, Microsoft with Bill Gates and Paul Allen, Google with 
Larry Page and Sergey Brin, Hewlett-Packard with Bill Hewlett and Dave 
Packard, or Ben & Jerry’s with Ben Cohen and Jerry Greenfield.

Certainly, life wasn’t always a joy ride for these founding partners. Vary-
ing tastes, priorities and approaches often lead to conflicts. A little caution 
will go a long way, and you need to know the advantages and disadvantages 
of starting a business with your best friend.

 
THE PROS:
A partner you know and trust
Years of experience understanding how your friend reacts to certain 

situations, what their belief systems are founded upon, and knowing what 
can trigger your tempers can be valuable. In this respect, friends can gener-
ally solve problems by intuitively drawing on their respective strengths and 
treading lightly on known character flaws.

You share many beliefs
Most of the time, friends share the same interests and general belief sys-

tems. As birds of the same feather, you and your best friend/business partner 
will likely find it easier to agree on the literally thousands of crucial decisions, 
despite having different personal preferences when it comes to details.

You communicate more meaningfully
Years of building a genuine friendship, playfully insulting each other 

and sharing major life events or struggles have broadened your communica-
tion channels to better articulate business goals and strategies.

You can assume roles naturally
You can both be technologically savvy or creative types, but over the 

years, you and your best friend know exactly which specific role in the com-
pany you will both be best suited for.

 
THE CONS:
Familiarity breeds contempt
Knowing so much about one person can sometimes erode mutual re-

spect. Similar to the struggles within marriages, this is also a major minefield 
for business friendships because you know so much about each other’s per-
sonal lives.

Situations can get awkward
Friends go to friends for support. There’s nothing wrong with that. But 

when one partner frequently slacks off and thinks the other will consistently 
pick up the slack, the costs will be incurred by the business. Endorsing un-
proven or incompetent friends to be part of your business will all but guar-
antee failure.

Who’s the boss?
Unless roles are clearly defined, a 50-50 business partnership carries 

the risk of leadership ambiguity. This can quickly trigger power struggles, af-
fecting all aspects of the business, including differing opinions on the com-
pany’s vision, strategy and daily operations.

Your social networks overlap
Because longtime friends generally share the same set of acquaintanc-

es, you start off with a more limited network, market and support structure 
for your business than if you choose a partner based on expanding business 
opportunities.
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Ryan Robinson is an 
online educator, teaching 
over 200,000 monthly 
readers how to start 
and grow profitable side 
businesses. To learn more, 
go to www.ryrob.com.

BUILDING THE BUSINESS

 
Can Friendships Survive 
Business Partnerships?
Have you started your wastewater business with a friend, or are you contemplating a new startup with 
your bestie? If so, you should proceed with caution  By Ryan Robinson

It’s ironic, but lack of communication ranks among 
the top killers of friendship-driven businesses. 
Don’t assume your partner will always feel the same 
way you do on key business matters.

 THAT BEING SAID …
With these pros and cons in mind, I’m still a huge advocate of starting 

businesses with my talented friends. Each time I consider launching a busi-
ness with someone I’ve forged a personal relationship with, I force myself to 
take an objective look at how this decision is likely to play out. Here are a few 
important points to consider:

Get everything in writing at the beginning
You must have a signed document in place that clearly specifies your 

company vision, targets, roles, ownership breakdown, investment amounts, 
conflict resolution protocols, succession plans and compensation amounts. 
Without this step, you leave yourselves open to potential complications that 
could adversely affect your business and friendship.

Plan for the likelihood of total failure
Given that more than a half-million U.S. businesses shut down each 

month, failure and loss of your initial investment is a very real possibility. 
Have an open conversation about that scenario and how you’ll both feel sit-
ting on the other end of that rather likely outcome.

Separate business and personal accounts
Never mix your personal finances together when starting a business 

partnership, especially with a good friend. Have financial best practices in 
place to prevent mismanagement of company funds and be prepared for 
your first tax season.

Define your roles
From the beginning, establish a chain of command and clearly define 

each partner’s roles. If the business was solely your idea and you have the 
relevant expertise, industry relationships, and plan to work on it full time, 
your ownership would likely be higher than that of your partner’s.

Always communicate
It’s ironic, but lack of communication ranks among the top killers of 

friendship-driven businesses. Don’t assume your partner will always feel the 
same way you do on key business matters. Fully understanding and making 
strategic decisions from day one is a key component to achieving success in 
today’s business environment.

 
THINK IT OVER
Before launching a business with your friend, take a moment to pon-

der the complexities of business partnerships and discuss them together. 
You need a road map that’ll help you find the way to your shared definition 
success. ■

http://www.ryrob.com
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NEED POLYMER?
Economical Dewatering Polymer

Grease Traps • Septic Tanks • Municipal & Industrial Wastewater

Serving customers for 39 years

• Expert technical  
sales staff

• Affordable  
& efficient

• Responsive  
shipping and  

customer service

877.771.6041
www.aquaben.com

sales@aquaben.com

www.TankWorld01.com
12001 W. Peoria Ave
El Mirage, AZ 85335

Jerry’s cell 623-680-2037
tank.jerry1@gmail.com

Office 623-536-1199
Fax 623-935-4782
tankworld01@gmail.com

Parts and Accessories In Stock

Tank World Corp

ALL MAJOR BRANDS  
IN STOCK AND  

READY TO BUILD.

Aluminum 2000 gal Porta Potty Tanks
In stock 500/1500 2 compartment

We build Vacuum trucks, Septic trucks, 
Porta potty trucks, and Body swaps.

We can do Steel, Stainless Steel and Aluminum.

Make The Right Choice  
Come To Tank World

http://www.pumper.com
http://www.aquaben.com
mailto:sales@aquaben.com
http://www.TankWorld01.com
mailto:tank.jerry1@gmail.com
mailto:tankworld01@gmail.com


30     Pumper • August 2017

14000 E. Valley Blvd. Industry, CA 91746  |  (626) 961-9326  |  www.unitedpumping.com

- Hazardous & Non-Hazardous Waste
  Management & Transportaaon
      Stainless Steel & Lined Tankers
        Industrial Vactors & Jeeers
- Waste Idenaficaaon & Disposal
- Stabilizaaon/ Solidificaaon of Waste
- S- Sewer Maintenance
- Lab Packing & Bio-Waste Cleanup
- Decommissioning of PCB containing
  Transformers & Capacitators
- Contaminated Soil Excavaaon
   & Removal

47

Meet 
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Glacier Bay 
team.

fivepeaks.net

A Fresh 
Start

made in u.s.a.
info@fivepeaks.net 
231.830.8099  866.293.1502 
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Industry Trained Staff
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International: 1-321-800-5763

Water Cannon 
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MWBE
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Pumps, Parts & Accessories
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http://www.unitedpumping.com
mailto:info@fivepeaks.net
www.fivepeaks.net


Industry Trained Staff
Orlando | Phoenix | Minneapolis | Hattiesburg | Melbourne | Toronto | Bogota

International: 1-321-800-5763

Water Cannon 
is proud to be a 

MWBE

Water Cannon, Un contacto en Espanol: llama al: 1.800.917.9274available from 8:30 a.m. to 6:00 p.m. 
weekdays E.S.T.

Pressure Washers, Replacement Engines
Pumps, Parts & Accessories

WaterCannon.com      1.800.333.WASH (9274)

HORIZONTAL 
AXIAL  

PUMPS

ELECTRIC FLANGE HOLLOW SHAFT PUMPS

SOLID SHAFT PUMPS

PUMPS WITH BUILT-IN UNLOADER & INJECTOR

GAS FLANGE HOLLOW SHAFT PUMPSHORIZONTAL TRIPLEX 

Contractor 
Duty

3/4"

1"

1"

VERTICAL 
AXIAL 

PUMPS

DIRECT MOUNT UNLOADER 
CONTROL SETS

SAFETY PRESSURE RELIEF 
(POP-OFF) VALVES

PUMP MOUNTED  
UNLOADERS WITH EXTERNAL 

BYPASS

THERMAL  
RELIEF VALVES

EASY START 
VALVES

INDUSTRIAL UNLOADER 
VALVES & REGULATORS

HONDA 
GX  

SERIES

DIRECT MOUNT 
UNLOADER 
CONTROL 
SETS

TRAPPED PRESSURE  
UNLOADER VALVES

FLOW SENSITIVE 
UNLOADERS

JETTER 
VALVES

http://www.watercannon.com/c-48-pressure-washers.aspx


32     Pumper • August 2017

CLASSY TRUCK

Archdale, North Carolina

O wner Derrick Driggers added this all-black 2007 Freightliner M2 with 
a new 2,500-gallon waste/300-gallon freshwater steel tank and Jurop/
Chandler R260 pump built out by Central Truck Sales in Miami. The 

truck is powered by a 330 hp Cat C7 engine tied to a six-speed Eaton Fuller 
manual transmission. The truck was painted by JFP Florida Tanks with let-
tering added in Carolina Panthers blue by STH Graphics. The truck has top 
and rear 36-inch manways, heated valves, a 3-foot aluminum passenger-side 
toolbox and 2-foot aluminum driver’s side toolbox, chrome wheels, mirrors, 
front bumper and dual chrome fuel tanks, three sight glasses, a 4-inch in-
take with safety flap to prevent spills, and a 6-inch dump valve. The spotless 
interior features include A/C, Pioneer stereo with kicker speakers, backup 
camera, air-ride and cruise control. Driggers drives the truck, which is used 
for residential septic pumping. ■

Driggers Septic Tank

Got a truck with real WOW appeal? Show it off to Pumper readers!
Send photos of your truck after it has been lettered with your  

company name. Any industry-related truck is acceptable. Please limit  
your submission to one truck only.

Your Classy Truck submission must include your name, company 
name, mailing address, phone number, and details about the truck,  
including tank size, cab/chassis information, pump information, the  
company that built the truck, and any other details you consider  
important. In particular, tell us what features of the truck help make  
your work life more efficient and more profitable. Email your materials  
to editor@pumper.com or mail to Editor, Pumper, P.O. Box 220, Three Lakes, WI 
54562. We look forward to hearing from you!

SHOW US YOURS! 
manufactured 

by Vector

The New  
Vac-Con  

Mudslinger
535 or 845 gallon debris tank 

4 GPM @ 4,000 PSI 
1,200 CFM/16" HG PD blower

66.8 HP Kubota diesel

225 or 325 gallon water tank
11' hydraulic boom with 270° rotation
Heavy duty welded tube steel trailer

VAC-CON.COM
855.336.2962  
e-mail: vns@vac-con.com

MORE POWER TO YOU

Companies

Vector Technologies Ltd.
VECTOR-VACUUMS.COM 
800.832.4010
e-mail: inquiry@vector-vacuums.com

EXPANDING ON 35 YEARS OF 
TANK AND TRAILER EXPERTISE
With the expansion of our 200,000-square-foot manufacturing facility, our family-owned team of more than 

35 years is growing. It’s part of our commitment to continue serving you with higher-quality vacuum tanks and 

trailers, unmatched customer service, and complete confidence in your investment. Our new facility features state-

of-the-art manufacturing technology, a dedicated stainless area for higher-grade steel truck mounts, and gives us 

increased capacity to put your business first – because our team is on your team.  

Give your team the Imperial advantage at imperialind.com.

Imperial Industries, proudly family-owned and operated in central Wisconsin for more than 35 years, is the trusted choice for specialized septic solutions and expert service.

VISIT US AT THE WATER EXPO IN BOOTH 801.

mailto:editor@pumper.com
mailto:vns@vac-con.com
mailto:inquiry@vector-vacuums.com
http://www.vac-con.com
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•  Finance New & Used equipment
• Application-Only up to $150,000
• Terms up to 84 months

•  Same Day approvals available
•  Seasonal payment options
•  Finance multiple units

Financing for portable restrooms, pumper trucks, and more!

mschultz@apfinancing.com
www.apfinancing.com

FAST • FLEXIBLE • FINANCING

Benefits of Financing with AP
Michael Schultz
(888) 996-0305

By Pressure Lift Corporation
PATENTED TECHNOLOGY FOR PUMPING

Proudly made in the USA

POWER BOOSTERS:
No moving parts

Require no gas or maintenance

Attach to the end of the hose,  
no heavy equipment to hold

Feature rugged lightweight construction,  
the 3 Inch unit only weighs 10 lbs.

PressureLift.com 866-504-6596

WATCH A VIDEO OF THESE UNITS IN ACTION,  
ON OUR PRODUCTS PAGE At

PRESSURELIFT.COM
WHY A POWER BOOSTER?

Power Booster Sizes:  

2", 3", 4", 6" & 8"

Decrease pumping time/Increase profits

Get the competitive edge –  
Be the company who gets the job done 
where others have failed

Conquer deep lifts and long hose runs

Reduce work load on equipment/ 
Keep the pump cooler

Dealers  
In:

Authorized 
Dealer For 

New Zealand Macau Asia Ecuador

Now you will BUST IT UP/MIX IT UP and PUMP IT UP IN RECORD TIME

> Male camlock fitting on each end.
>  Use as a single tool or invert for 

stirring up thick viscous materials.

>  Used for long hose jobs with  
or without extreme vertical lifts.  

>  Pump a column of fluid over  
300 feet vertically.

>  Rigorously tested to meet  
published engineering standards.

FREE FREIGHT  
on Full Cartons!

LID MAY BE USED WITH OR  
WITHOUT CONCRETE CENTER

24” HEAVY DUTY MULTI-PURPOSE

FLAT RISER LID
Fits most commercially 
available:

•  Risers
•   IPEX PVC Ribbed Pipe
•  Corrugated Pipe

Safety Screws
4 Horizontal

Vertical Safety 
Screws

For a Complete Catalog and Pricing 

Call 1-800-382-7009  

Tuf-Tite®, Inc. 1200 Flex Court, Lake Zurich, IL 60047  

www.tuf-tite.com     |    800-382-7009  © 2013 Tuf-Tite®, Inc. 
All rights reserved.

18”14”

One-piece effluent filter fits in 4” 
Sanitary Tee.

• Injection molded PolyPro
• Simple to install - Easy to clean

Injection molded T-Baffle™.

• Injection molded T-Baffle
• Fits 4” Sch. 40 and SDR-35 pipe
• Simple to install
•  May also be used as Inlet &  

Outlet Tee

4” Effluent Filter and 4” T-Baffle™

4” Effluent Filter EF-4

4” Sanitary Inlet/Outlet T-Baffle™

86 ft. of 1/16” filtration area.

800 GPD
ANSI/NSF 
Standard 46

COMPONENT 
ANSI/NSF 
Standard 46

COMPONENT 
ANSI/NSF 
Standard 46

4” Sch. 40 & 
SDR-35

SD-4

TB-4 Housing 
18/carton

TB-4-18 Housing 
12/carton

EF-4 Combo 
Includes Filter, 
Housing and 

EF-4 Combo 18
Increases time 
between filter 
cleaning.

Gas/Solids Deflector

One-piece effluent filter fits 
in 6” T-Baffle™.
• Injection molded PolyPro
• Simple to install
• Easy to clean

Injection molded T-Baffle™.

• Injection molded
• Fits 4” Sch. 40 and SDR-35 pipe
• Simple to install
•  May also be used as Outlet Tee 

with Solids Deflector

6” Effluent Filter and 6” T-Baffle™

6” Effluent Filter EF-6

6” Sanitary T-Baffle™

244 ft. of 1/16” filtration area.

1500 GPD
ANSI/NSF 
Standard 46

COMPONENT 
ANSI/NSF 
Standard 46

4” Sch. 40 & 
SDR-35

TB-6 Housing

EF-6 Combo 
Includes Filter, 
Housing and Bushing

Gas/Solids 
Deflector

Secured by 6 Vertical and 4 Horizontal 
Safety Screws. Screws Included.

Foamed-in Permanent  
Polyurethane Gasket.

Holds up to 70 lbs of Concrete 
for Added Safety.

Concrete Keepers™ Tuf-Tite® Riser

Vertical and 
Horizontal Safety 

Screws

Water-TITE™  
Joint

Increases 
time between 
filter cleaning.

mailto:mschultz@apfinancing.com
http://www.apfinancing.com
www.pressurelift.com
www.arnorthamerica.com
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T hurston County and the town of Lynden are at opposite ends of Puget 
Sound, and in the last month both took action on wastewater contam-
ination in different ways.

Lynden lies about 100 miles north of Seattle, 3 miles from the Canadian 
border, and several miles inland from the sound, but the Nooksack River 
that drains the area flows into Portage Bay, where the Lummi Nation has 
about 800 acres of shellfish beds. As part of the work to reduce fecal con-
tamination in the bay, the city is waiving the $6,682 fee for homeowners who 
want to disconnect their onsite wastewater systems and join Lynden’s sewer 
system. Although the city is waiving the fee, homeowners will still bear the 
cost of connecting to sewer mains.

For about six months each year, fecal contamination prevents the tribe 
from using their beds for any commercial, ceremonial or subsistence fish-
ing. Lummi Chairman Timothy Ballew II voiced support for the city’s pro-
gram. The tribe has also formed a partnership agreement with seven area 
farmers to keep manure out of the bay and to compensate shellfish users for 
any loss resulting from fecal pollution.

News reports said only 20 percent of sites monitored in Whatcom 
County, which encompasses Lynden, meet standards for bacterial pollution.

In Thurston County, which surrounds the state capital of Olympia on 
the south end of Puget Sound, county commissioners voted 3-0 in April to 
repeal a $10 fee that applied to about 42,000 septic system owners and was 
part of the county plan to monitor its septic systems. Monitoring and manag-
ing onsite systems is now required of Washington counties under state law.

The fee was approved 2-1 in December with support from two now-
retired Democratic members of the County Commission. Bud Blake, now 
the commission chairman, voted against the fee in December. He said he 
supports water quality, but thought the fee was not necessary. In the April 
vote to repeal the fee, he was joined by new commissioners John Hutchings 
and Gary Edwards.

More than 20 people testified at a public hearing about repeal of the fee. 
Supporters of the fee said $10 is a bargain price for protecting the sound’s 
fragile waters. Opponents said they are capable of monitoring their own sep-
tic systems and already pay for maintenance.

While all that was going on, the park district on Vashon Island, directly 
across Puget Sound from Seattle, discovered the historic home it has been 
renting out to vacationers for about nine years has no sanitation system. The 
problem surfaced when the lodge manager realized he never received a notice 
saying a septic tank needed pumping. The manager poked around and called 
in a wastewater professional, and they found sewage from the home surfacing 
10 feet from the mouth of Shinglemill Creek, a protected salmon stream.

It will cost the park district an estimated $40,000 to install an onsite sys-
tem. Park district commissioners did not commit to repairs at their meet-
ing in mid-April. Rentals have been cancelled and park district staff is look-

ing into grants and an insurance claim to cover costs. After it was given the 
home in 2008, the district spent $179,000 on renovations, but the wastewater 
system was apparently overlooked.

 
California

One resident tried but failed to break a decade-long septic system mor-
atorium in a California community.

The Quail Valley community is near Menifee, about 64 miles southeast 
of Los Angeles. Resident Frank Barcelo sought a permit for a subsurface-
discharge system, saying he had a right to provide for a future home. An of-
ficial of the Santa Ana Regional Water Quality Control Board said Barcelo 
presented no proof of his claimed right. The board denied Barcelo’s request.

Quail Valley covers about 1 square mile and has about 500 homes. 
Many septic systems in the community failed following heavy rains in 2004 
and 2005. Officials enacted a temporary moratorium and made it perma-
nent in 2007.

The nonprofit group Inland Empire Waterkeeper opposed Barcelo’s 
request, saying it would encourage other property owners to challenge the 
moratorium and saying that the conditions leading to the widespread septic 
failures have not changed. The solution is to extend sewer service to Quail 
Valley, said the group’s attorney. But that could take years.

 
New Jersey

By a 4-1 vote, the state Senate’s Environment and Energy Committee 
passed a resolution opposing a regulation that would increase the density of 
onsite systems in a rural region of New Jersey. The state Assembly passed an 
identical resolution in December.

The region in question is called the Highlands, and it is an expanse of 
woods, lakes and rolling hills in the central and northern part of the state. 
Proposed regulation would allow more septic tanks per acre. Environmen-
talists objected, saying septic systems are a primary source of nitrate pollu-
tion. Residents of the Highlands have cited state regulations as an impedi-
ment to development, and state Department of Environmental Protection 
officials defend the regulation, saying it protects water quality while allow-
ing minimal growth.

Legislators say the proposed regulation violates the intent of a 13-year-old 
law to preserve and protect hundreds of thousands of acres in the Highlands.

 
Minnesota

A group of Amish from Fillmore County in the southeastern corner of 
the state filed a lawsuit in April as part of a years-long battle against regula-
tions that require them to install onsite wastewater systems or holding tanks.

For the Amish it is a matter of religious choice. They say they reuse their 
graywater for watering their gardens.

Rules and Regs is a monthly feature in Pumper. 
We welcome information about state or local 
regulations of potential broad interest to onsite 
contractors. Send ideas to editor@pumper.com.

RULES & REGS

Communities take differing approaches to wastewater 
regulation around Washington’s Puget Sound
By David Steinkraus

“If we take a step in the wrong direction and teach our children and 
grandchildren and lead them in that direction, we will have to answer for it 
at the day of judgement. We are asking in the name of our Lord to be exempt 
and forgiven for this oppression that is being laid on us,” says one letter sent 
by 105 members of the community to the state about three years ago.

The Minnesota Pollution Control Agency — a defendant in the lawsuit 
along with Fillmore County — says the geology beneath the Amish homes is 
karst, and those eroded limestone structures easily transport contaminants 
to groundwater. News reports quoted Fillmore County Attorney Brett Cor-
son as saying several other cases have been decided in favor of the county.

Amish in Ohio have made similar objections to wastewater regulations 
in that state, but those cases were either settled with a compromise or de-
cided in favor of state and local government.

 
New York

All water suppliers in the state will be required to test for at least three 
unregulated contaminants under a provision in the state’s new budget.

The contaminants have all been found in Long Island’s aquifers. They 
are: 1,4-dioxane; perfluorooctanoic acid, or PFOA; and perfluorooctane sul-
fonate, or PFOS. A 12-member water quality council, also established by the 
budget, will recommend whether other contaminants should be added to 
the list for testing and whether the state should set standards separate from 
those in federal regulations.

All water providers, public or private, must test if they have at least five 
year-round connections or regularly serve at least 25 residents. State officials 
said this is the first regulation in the nation to require almost all water sup-
pliers to test for contamination.

 
Wisconsin

Gov. Scott Walker’s proposed two-year budget would eliminate a fund 
that provides financial assistance for low-income citizens to replace aging 
septic systems shown to be contaminating groundwater or drinking water.

Currrently, people making up to $32,000 annually can apply to the Wis-
consin Fund for grants for the work. In 2016, the fund paid about $2.3 million 
to 654 property owners. A portion of county septic system permit fees are 
sent to the state to fund the program. ■

mailto:editor@pumper.com
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KEEPING UP 
APPEARANCES

PUMPER PROFILE

Brandon, wife Zoe and daughter 
Madeline are shown with an Advanced 
Septic vacuum truck, a Freightliner 
equipped with a 4,000-gallon 
aluminum tank and Fruitland pump 
built by Engine & Accessory Inc. 
(Photos by Alan Youngblood)

A professional approach to a 
dirty job — with uniformed 
drivers and a consumer-
education focus — wipes out 
the tired old stereotypes holding 
back the pumping industry

By Ken Wysocky

Advanced Septic LLC 
Crystal River, Florida

Profile

OWNER: Brandon Buckingham
FOUNDED: 2007
EMPLOYEES: 10
SERVICES: Septic pumping, system installations 
and maintenance
SERVICE AREA: 70-mile radius north of Tampa, Florida
WEBSITE: www.crystalriverseptic.com

Florida

F rom uniformed route drivers to gleaming trucks, to a strong 
focus on educating customers about best practices for 
maintaining septic systems, it’s clear that Brandon Buck-

ingham promotes professionalism as a core trait of his company, 
Advanced Septic in Crystal River, Florida.

The reasons he does so are compelling. First of all, it was 
instilled in him by his father, Harold Buckingham Jr., who also 
ran a pumping company. He’s also a part-time firefighter for the 
Crystal River Fire Department, a profession that demands put-
ting a best foot forward in public. But on a broader level, running 
a professional outfit helps Buckingham develop a distinct brand 
for his company — avoiding industry stereotypes — that helps 
him more effectively market Advanced Septic.

(continued)

http://www.crystalriverseptic.com
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Right: Technician Clint Stevenson digs 
up a tank while a customer looks on.

Below: Stevenson hauls hose during 
a residential septic pumping job. He’s 
using a Freightliner truck built out by 

Engine & Accessory.

Left: Brandon 
Buckingham and Will 
Bunch, background, 
wash the fleet at 
Advanced Septic. 
Vacuum trucks are 
built out by Engine & 
Accessory, Central Tank 
sales and one built in-
house. Pumps are from 
Fruitland and Jurop/
Chandler.

Last but not least, he says that how customers and the general pub-
lic perceive his business and its employees reflects directly on him. “I’m a 
proud individual,” he explains. “It’s my name on the business and on the 
trucks, so I want to be sure everything looks like it’s the best.

“The septic industry is not a very clean or glorified industry,” he adds. 
“It’s not something that people generally want to discuss or deal with. But I 
feel that if we look clean and professional, people will hire us because they 
believe that our work will be professional, too. So far, it seems to be working 
great.”

 
STARTING OUT YOUNG

Indeed, Advanced Septic — which derives about 55 percent of its rev-
enue from septic tank pumping and the rest from system installations and 
maintenance — has flourished since Buckingham founded the business in 
2007. He started out with a used vacuum truck, a pickup truck, a mini-exca-
vator and one employee: himself. Now the company runs three vac trucks 
and owns a variety of other vehicles and machines, and employs 10 people.

Buckingham grew up in the business, which gave him the experience 
needed to run a portable sanitation company. “Sure, it’s difficult to run 
any business,” he says. “But I already had a pretty good idea of what to do, 
and my parents helped out a lot. I basically started from nothing — bought 
equipment when I could afford it and grew from there.”

Buckingham’s roots in the industry actually go back further than his 

father. His grandparents, Linda 
and Harold Buckingham Sr., ran a 
septic service business from 1960 
to the mid-1980s in Seminole, a 
small city 15 miles west of St. Pe-
tersburg. Harold Buckingham Jr. 
also ran one in Crystal River, locat-
ed about 80 miles north of Tampa, 
for 20 years or so.

Buckingham worked for his 
dad from the time he was a young-
ster. “We still have photos of me 
helping out when I was 4 or 5 years 
old,” says Buckingham, now 30. “So 
I’ve been doing this for a while.”

His father sold his business in 
2007, which prompted Bucking-
ham to strike out on his own. “He 
asked me if I wanted the business, 
because it was supposed to be 
mine,” he explains. “But he got an 
offer he couldn’t refuse, so I told 

him to take the money. I really wanted my own outfit anyway. … I didn’t 
want to work under his shadow forever. It’s a little weird now because I com-
pete against my dad’s old business, but you kind of get used to it.”

 (continued)

If someone 
pulls up in 

a beat-up truck 
and nasty-looking 
clothes, it’s hard to 
convince customers 
that the work is 
going to be fully 
professional. And at 
the end of the day, 
that’s why customers 
hire companies — 
they believe you’re a 
professional.
BRANDON BUCKINGHAM
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THE PATH TO GROWTH
The company has grown considerably during the last decade. Gross 

revenue has doubled annually over the last three years, and Buckingham 
says it’s on pace to do it again in 2017. “The market has a lot to do with it,” 
he points out. “People are more willing to spend money now on repairs 
and new installations.”

Part of that growth stems from Advanced Septic offering more ser-
vices than its name implies. The company also does excavating; installs 
water, sewer and stormwater lines; pumps grease traps; and cleans drain-

lines and lift stations. The business even 
owns 10 portable restrooms, made by Poly-
Portables. While the restrooms provide 
minimal revenue, they fit into Bucking-
ham’s philosophy of making the company as much of a one-stop shop for 
customers as possible.

As Advanced Septic’s services and customer base grew, so did its ros-
ter of equipment. The company currently runs three vacuum trucks: a 2009 
Freightliner equipped with a 4,000-gallon aluminum tank and Fruitland 
Manufacturing pump built by Engine & Accessory Inc.; a 2006 Freightliner 
with a 2,600-gallon steel tank and Jurop/Chandler pump built by Central 
Truck Sales; and a 1993 Kenworth tractor trailer that Buckingham self-fab-
ricated with a Fruitland vacuum pump and a 5,500-gallon steel tank (once 
was used by a farmer to haul molasses).

The company also owns three flatbed trucks — a Freightliner, a Chev-
rolet and a GMC — for hauling drainfield supplies; a John Deere 50G mini-
excavator; a John Deere 60G mini-excavator; a Kubota 7060 grading tractor; 
a John Deere 333 skid-steer; a 1993 Ford L8000 dump truck with a 12-cu-
bic-yard dump body manufactured by R/S-Godwin Truck Body Co.; and a 

(continued)

 Faced with high septage disposal rates and a nearly two-hour 
round trip to the nearest treatment plant, Brandon Buckingham — own-
er of Advanced Septic — decided to handle the waste at his company 
headquarters in Crystal River, Florida.

“It is much easier for us and more cost-effective to treat everything 
ourselves, versus taking it somewhere and paying to dump,” he ex-
plains, noting that the nearest treatment plant charges nearly 10 cents 
per gallon for disposal. “We haul anywhere from 30,000 to 50,000 gal-
lons a week. So if you do the math, it’s a no-brainer.”

Buckingham built the 30,000-gallon-capacity facility himself and 
says it wasn’t that difficult. Trucks off-load waste into a large screen-
ing tank that filters out trash. From there, waste travels to a larger 
tank, where hydrated lime is mechanically injected. After that, it’s land-
applied on property the company owns.

Building the treatment center cost about $30,000. There are other 
costs to consider, such as electricity, lime, labor, and the time it takes to 
haul waste for land application.

“The majority of septic companies around here have their own treat-
ment plants,” Buckingham points out. “Ours has paid for itself. If you can 
treat waste in-house, it’s by far the most cost-effective way of doing it.”

Doing our own disposal

Technician Will Bunch loads 
drainfield pipe onto a flatbed 
truck at Advanced Septic.

The Advanced Septic team includes, back 
row (from left) Josh Beane, Will Bunch, 
Rob Pinter, Joe Iverson, Clint Stevenson 
and Bryan Hodges. Front Row (from left) 
is Brandon Buckingham, Zoe Buckingham, 
Allisha Will and Holly Wingrove.
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1983 Mack rack truck equipped with 
a 20,000-pound Hydra-Brute crane 
made by Del Zotto Products of Flor-
ida for setting septic tanks.

For installing septic systems, 
Buckingham uses products made by 
Plastic Tubing Industries and ADS, 
and concrete tanks manufactured by 
Del Zotto Products and Bonded Sep-
tic Tank.

 
LOOKING GOOD

Investing in good equipment 
and keeping it well maintained is part 
of Buckingham’s approach to profes-
sionalism. “If someone pulls up in 
a beat-up truck and nasty-looking 
clothes, it’s hard to convince custom-
ers that the work is going to be fully 
professional,” he points out. “And at the end of the day, that’s why customers 
hire companies — they believe you’re a professional.”

Route drivers are required to look as sharp as their trucks. They wear 
company-issued blue pants or shorts, a gray shirt emblazoned with the com-
pany’s name, and proper work boots. They can also wear company-logoed 
baseball hats, if they want.

Employees in the field can also wear company-logoed fluorescent or-
ange or yellow shirts. “It’s all about brand marketing,” Buckingham explains. 
“I view us as a brand as well as a company. I like eye-catching, vibrant colors 
that stand out. At the end of the day, it’s all about name recognition. If a 
bright-colored shirt grabs someone’s attention, all the better.”

If necessary, drivers also get training to properly interact with custom-
ers as well as educate them about septic system usage and maintenance, 
and why they’re important. Buckingham says that when hiring route drivers, 
he looks for people who are motivated and have a great attitude. “I’m big on 
high morale and good attitudes,” he says. “I want employees who are will-
ing to work their butts off and treat customers the way they (the employees) 
would like to be treated.”

To Buckingham, being a wastewater pro-
fessional also means working with an environ-
mentally conscious mindset — realizing that, 
in no small way, pumpers are stewards and 
protectors of a precious resource: water. That’s 
especially important in Crystal River, which 
is known as the manatee capital of the world. 
Every winter, roughly 600 of these friendly ma-
rine giants spend winters in the Crystal River 

area, home of the Crystal River National Wildlife Refuge — the only such 
refuge created specifically to protect the endangered Florida manatee.

“I’m an avid hunter and fisherman, so I understand full well the impor-
tance of conserving our natural resources,” he says. “So we make sure that 
we put our best foot forward and be environmentally conscious — no job 
site spills and making sure tools and hoses are clean — so that future genera-
tions can enjoy things.

 
A BRIGHT FUTURE

“It all goes back to professionalism,” he adds. “Professionalism goes 
hand in hand with good environmental practices.”

Looking ahead, Buckingham expects bigger things for his company, 
noting that the rural area around Crystal River continues to grow in popula-
tion. “There’s not a lot of big pipe (sewers) in our area and not a lot of de-
mand for it, either,” he says. “So with our equipment and employees, we’re 
well positioned for more growth.” ■

  MORE INFO

ADS LLC
800/633-7246
www.adsenv.com

Central Truck Sales
866/570-1412
www.centraltrucksales.net
 
Chandler Equipment
800/342-0887
www.chandlerequipment.com
 
Del Zotto Products of Florida, Inc.
352/351-3834
www.delzottoproducts.com
 
Engine & Accessory, Inc.
800/327-5431
www.rampstar.com
(See ad page 93)

Fruitland Manufacturing
800/663-9003
www.fruitlandmanufacturing.com
(See ad page 79)

Plastic Tubing Industries
800/780-5121
www.pti-pipe.com
 
PolyPortables, LLC
800/241-7951
www.polyportables.com
(See ad page 9)

Employees Josh Beane, left, 
and Bryan Hodges position 
a new septic tank during a 
system installation.

Mechanic Joe Iverson 
performs a pre-route 
inspection on a Freightliner 
vacuum truck.
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We do one thing to perfection — 
Dewater Liquid Waste!

»Pass the paint filter 
test in 24 hours

»No waiting,  
Equipment is  

in stock

»Visitors welcome  
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AQUA-Zyme  
Disposal Systems

Call us at (979) 245-5656
zymme@aqua-zyme.com
www.aqua-zyme.com

DEWATERING
Dewatering Unit • Polymer Injection System  

Sludge Pump • Hoses • Working Platform • Hydraulic Trailer

Don’t settle for less ...
 demand the best – ADS

www.contitech.us

 We know the 
        ins and outs 
     of fluid transfer.

We understand the intricacies of your jobsite. That is why we developed Green Hornet® XF Waste 

Management Hose and our multi-purpose Velocity™ Water Transfer Hose. The Green Hornet® XF is a suction 

and discharge hose that is tough, lightweight and flexible. Requiring 45% less force to bend, it helps you get 

it where you need it. Velocity is a clear water transfer hose with a corrugated outer helix and synthetic braid 

reinforcement that provides exceptional performance allowing you to see the water in motion. Demand your 

hose be tough and flexible enough to withstand any jobsite and light enough to go where you need it.
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Get FIT

NEW and USED SALES • EXPERT SERVICE • PARTS • FINANCING

with the right pumper truck!

See our entire inventory at 

Truckcountry.com

Call 888-961-4185

2018 M2-106 with New 4000 gal. Imperial Alum. Tank, 
NVE4307 Blower Package, 350 HP Cummins, Allison Auto., Air 
Ride, Full Lockers. 559762, 559763  

Find us on

2018 M2-106 (non-CDL) with Imperial 
2150 gal Alum. Tank, 1600 Waste/550 
water Masport HXL75 Vacuum Pack., 
Cummins ISB w/Allison. 563468 

2018 M2-106 W/ 2500 gal Aluminum 
Imperial Tank, NVE 607 Pump,  
Cummins L9 with an Allison 3000 RDS, 
Air Ride, Di� Lock. 558321

mailto:zymme@aqua-zyme.com
http://www.aqua-zyme.com
www.truckcountry.com
www.ritam.com
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T o help reduce fuel consumption by corporate truck fleets through the 
use of alternative fuels and other fuel-economy strategies, the Clean 
Cities coalition program — sponsored by the United States Department 

of Energy — created the National Clean Fleets Partnership (NCFP).
The NCFP initiative helps companies interested in fuel conservation 

network with like-minded businesses. It also provides technical assistance, 
tools and resources to help companies develop fu-
el-conservation strategies. The program leverages 
the strength of nearly 100 Clean Cities coalitions 
that include nearly 18,000 participants.

Thanks to the NCFP initiative, corporate 
fleets averted the creation of nearly 369,000 tons 
of greenhouse gases in 2015 alone and saved the 
equivalent of 152 million gallons of petroleum. In 
addition, 101,677 alternative-fuel and advanced-
technology vehicles have been deployed as a result 
of the program.

United Site Services (USS), national provider 
of portable restrooms, temporary fencing and other 
site services, joined the NCFP in November 2016. 
With more than 85,000 customers served annu-
ally, USS’s membership in the program is noteworthy. To find out why the 
company joined the NCFP and what it hopes to gain from participating in 
this initiative, Pumper spoke with Kevin Podmore, vice president of fleet and 
strategic sourcing for USS.

 
Pumper: Why did USS get involved with this program?
Podmore: I knew about the program from my previous employer, which 

was heavily involved. USS wanted to get in on the ground floor with a fleet-
sustainability strategy and this program provides a great network to tap into 
— folks with lots of experience in the marketplace. They can help us achieve 
an immediate impact on our fleet and help us develop a long-term strategy.

 
Pumper: How many vehicles does USS own?
Podmore: We have a fleet of about 2,000 vehicles, which includes vac-

uum trucks for portable sanitation waste, high-volume pump trucks, fence 
trucks, and pickup and delivery trucks. We’ve got a pretty diverse fleet.

 
Pumper: Does that make it more difficult to develop a fleet-sustain-

ability strategy?

Podmore: No. It allows us to tap into the knowledge of more truck man-
ufacturers than if we had just one of two different makes of trucks. It’s easier 
to go after emerging technologies when you have a diverse fleet.

 
Pumper: How does the program work?
Podmore: After you become a partner in the program, which is volun-

tary, you gain access to valuable information, such as the names of suppliers 
for compressed natural gas-powered (CNG) vacuum trucks, for example. Or 
databases that show locations of CNG fueling stations. If we decide to put an 
alternative-fuel truck into our fleet, we can check with the NCFP for testing 

results or get the names of other compa-
nies that are running similar platforms. 
For us, the bottom line is that this is the 
most cost-effective way to find alterna-
tive-fuel strategies and vehicles.

It also gives us another group of 
folks with whom we can network and 
bounce ideas off of. There are a lot of 
lessons learned that I can apply to our 
fleet quite quickly. Some companies in 
the partnership have more than 25,000 
vehicles, so there’s a wealth of experi-
ence out there.

 
Pumper: Couldn’t you do all this 

without the NCFP?
Podmore: Yes, but it would be 

time-consuming. There are a lot of en-
terprises out there trying to sell different technologies. You don’t want to be 
a test bed for somebody’s good idea. The program gives us access to prov-
en, sustainable technology that other fleets already are using successfully. 
You’re drawing from their experiences from day one.

 
Pumper: Can you provide a concrete example?
Podmore: Sure. Our goal is to start with hybrid fuel trucks in the state 

of California. With the NCFP and truck providers, we’re diligently working 
out exact specifications for those trucks. It’s more challenging working with 
vacuum trucks because they use PTO, but the partnership gives us a good 
head start on what we’re looking for.

 

PUMPER INTERVIEW

 

Clean Fleet Partnership Saves Fuel 
Costs, Builds a Greener Reputation
United Site Services joins partnership to encourage putting more alternative-fuel work trucks 
on the road, reducing greenhouse gas emissions  By Ken Wysocky

Reach Kevin Podmore 
at Kevin.Podmore@
unitedsiteservices.com.

(continued)

             Building a
             culture of 
sustainability in any 
organization should 
be the norm, not 
viewed as something 
we have to do. 
It’s just good 
business sense.

– Kevin Podmore

Pumper: Does the program require any 
kind of financial investment?

Podmore: No.
 
Pumper: Does USS have companywide 

goals for reducing emissions?
Podmore: We’re on the ground floor of what 

I’d call a comprehensive sustainable-vehicle 
strategy. And as we pilot new technologies, we 
need to figure out what works best for our fleet. 
At that point, we will benchmark and set some 
concrete goals for fuel and emissions reductions. 
There’s no question that it’s doable.

 
Pumper: How would USS go about con-

verting its fleet?
Podmore: We would incorporate it into our 

normal vehicle procurement and replacement 
cycle. By working with partners within the NCFP, 
we can be more diverse with what we order when 
it comes to fuel types and chassis manufacturers.

 
Pumper: As the country’s largest porta-

ble-sanitation-services company, do you feel 
a particular need to be at the forefront of fleet 
sustainability?

Podmore: We do. When you look across the 
industry, it’s already considered sustainable be-
cause we’re all about water conservation. This is 
just another parallel avenue. As an industry lead-
er, we want to show smaller companies that it’s 
possible to have an alternative-fuel fleet and still 
maintain a high level of customer service day-in 
and day-out.

 
Pumper: Is it more important for this in-

dustry to embrace initiatives like this, given that 
it’s a steward of precious natural resources?

Podmore: Absolutely. Using portable rest-
rooms saves 45 million gallons of freshwater an-
nually. Building a culture of sustainability in any 
organization should be the norm, not viewed as 
something we have to do. It’s just good business 
sense to do the right thing for our environment.

 
Pumper: What do you envision for vacu-

um trucks in 10, maybe even 20 years?
Podmore: I think we will continue to see 

growth in the market for alternative-fuel trucks: 
CNG, hybrid and electric vehicles. I also think 
that we’ll see more tanks and truck chassis being 
built with composite materials, which will allow 
for higher-capacity tanks with lower gross-vehi-
cle-weight ratings.

 
Pumper: Are there other fuel-reduction 

technologies the industry should be adopting?
Podmore: Yes — optimized routing soft-

ware. We do more than 12 million services annu-

ally and so not just for miles driven, but for every 
mile not driven, there are cost and fuel savings as 
well as emission reductions. That helps compa-
nies work and drive smarter for customers.

 
Pumper: Do you encourage other portable 

sanitation companies to get involved in this 
initiative?

Podmore: Yes. I think there’s savings there, 
even with small fleets. And when customers see 
that your “green” strategies align with your cor-
porate goals, you become the vendor of choice. I 

think we’re going to see more of that.
Overall, it’s a great program. The more that 

folks from the portable sanitation industry get 
involved, the better off we are as an industry. ■
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trucks, and pickup and delivery trucks. We’ve got a pretty diverse fleet.

 
Pumper: Does that make it more difficult to develop a fleet-sustain-

ability strategy?

Podmore: No. It allows us to tap into the knowledge of more truck man-
ufacturers than if we had just one of two different makes of trucks. It’s easier 
to go after emerging technologies when you have a diverse fleet.

 
Pumper: How does the program work?
Podmore: After you become a partner in the program, which is volun-

tary, you gain access to valuable information, such as the names of suppliers 
for compressed natural gas-powered (CNG) vacuum trucks, for example. Or 
databases that show locations of CNG fueling stations. If we decide to put an 
alternative-fuel truck into our fleet, we can check with the NCFP for testing 

results or get the names of other compa-
nies that are running similar platforms. 
For us, the bottom line is that this is the 
most cost-effective way to find alterna-
tive-fuel strategies and vehicles.

It also gives us another group of 
folks with whom we can network and 
bounce ideas off of. There are a lot of 
lessons learned that I can apply to our 
fleet quite quickly. Some companies in 
the partnership have more than 25,000 
vehicles, so there’s a wealth of experi-
ence out there.

 
Pumper: Couldn’t you do all this 

without the NCFP?
Podmore: Yes, but it would be 

time-consuming. There are a lot of en-
terprises out there trying to sell different technologies. You don’t want to be 
a test bed for somebody’s good idea. The program gives us access to prov-
en, sustainable technology that other fleets already are using successfully. 
You’re drawing from their experiences from day one.

 
Pumper: Can you provide a concrete example?
Podmore: Sure. Our goal is to start with hybrid fuel trucks in the state 

of California. With the NCFP and truck providers, we’re diligently working 
out exact specifications for those trucks. It’s more challenging working with 
vacuum trucks because they use PTO, but the partnership gives us a good 
head start on what we’re looking for.

 

PUMPER INTERVIEW

 

Clean Fleet Partnership Saves Fuel 
Costs, Builds a Greener Reputation
United Site Services joins partnership to encourage putting more alternative-fuel work trucks 
on the road, reducing greenhouse gas emissions  By Ken Wysocky

Reach Kevin Podmore 
at Kevin.Podmore@
unitedsiteservices.com.

(continued)

             Building a
             culture of 
sustainability in any 
organization should 
be the norm, not 
viewed as something 
we have to do. 
It’s just good 
business sense.

– Kevin Podmore

Pumper: Does the program require any 
kind of financial investment?

Podmore: No.
 
Pumper: Does USS have companywide 

goals for reducing emissions?
Podmore: We’re on the ground floor of what 

I’d call a comprehensive sustainable-vehicle 
strategy. And as we pilot new technologies, we 
need to figure out what works best for our fleet. 
At that point, we will benchmark and set some 
concrete goals for fuel and emissions reductions. 
There’s no question that it’s doable.

 
Pumper: How would USS go about con-

verting its fleet?
Podmore: We would incorporate it into our 

normal vehicle procurement and replacement 
cycle. By working with partners within the NCFP, 
we can be more diverse with what we order when 
it comes to fuel types and chassis manufacturers.

 
Pumper: As the country’s largest porta-

ble-sanitation-services company, do you feel 
a particular need to be at the forefront of fleet 
sustainability?

Podmore: We do. When you look across the 
industry, it’s already considered sustainable be-
cause we’re all about water conservation. This is 
just another parallel avenue. As an industry lead-
er, we want to show smaller companies that it’s 
possible to have an alternative-fuel fleet and still 
maintain a high level of customer service day-in 
and day-out.

 
Pumper: Is it more important for this in-

dustry to embrace initiatives like this, given that 
it’s a steward of precious natural resources?

Podmore: Absolutely. Using portable rest-
rooms saves 45 million gallons of freshwater an-
nually. Building a culture of sustainability in any 
organization should be the norm, not viewed as 
something we have to do. It’s just good business 
sense to do the right thing for our environment.

 
Pumper: What do you envision for vacu-

um trucks in 10, maybe even 20 years?
Podmore: I think we will continue to see 

growth in the market for alternative-fuel trucks: 
CNG, hybrid and electric vehicles. I also think 
that we’ll see more tanks and truck chassis being 
built with composite materials, which will allow 
for higher-capacity tanks with lower gross-vehi-
cle-weight ratings.

 
Pumper: Are there other fuel-reduction 

technologies the industry should be adopting?
Podmore: Yes — optimized routing soft-

ware. We do more than 12 million services annu-

ally and so not just for miles driven, but for every 
mile not driven, there are cost and fuel savings as 
well as emission reductions. That helps compa-
nies work and drive smarter for customers.

 
Pumper: Do you encourage other portable 

sanitation companies to get involved in this 
initiative?

Podmore: Yes. I think there’s savings there, 
even with small fleets. And when customers see 
that your “green” strategies align with your cor-
porate goals, you become the vendor of choice. I 

think we’re going to see more of that.
Overall, it’s a great program. The more that 

folks from the portable sanitation industry get 
involved, the better off we are as an industry. ■

http://www.pumper.com
www.robuschiusa.com
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For every field
Whether it be work, sports, fun or events,
when nature calls, Armal responds.

Armal INC 
122 Hudson Industrial Drive 
Griffin, GA 30224 USA 

Phone: +1 770 491 6410
Toll free: 866 873 7796
www.armal.biz

http://www.armal.biz
www.pumperhose.com
www.robinsontanks.com


www.gapvax.com
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Acro Trailer Company
2320 N Packer Rd., Spring Fields, MO 65803
800-589-5254 • 417-862-1758 • (f) 417-862-8084
www.acrotrailer.com • tgiovanni@acrotrailer.com 

n	 n	 n	 n	 	 	 	 	 n	 n	 n	

Advance Pump & Equipment Inc.
15418 Old Hwy Rd., Peosta, IA 52068
563-557-0957 • (f) 563-557-0961
www.advancepump.com • wayne@advancepump.com 

n	 n	 n	 n	 n	 n	 n	 n	 n	 	 n	 n

Amthor International
237 Industrial Dr., Gretna, VA 24557
800-328-6633 • 434-656-6233 • (f) 434-656-1101
www.amthorinternational.com • bramthor@amthorinternational.com 

n	 n	 n	 	 n	 	 n	 n	 n	 n	 n	

Andert, Inc.
39 Route 244, Eastford, CT 06242
860-974-3893 • (f) 860-974-2145
andertinc@gmail.com 

	 n	 	 	 n	 n	 n	 n	 	 	 n	

Armstrong Equipment, Inc.
11200 Greenstone Ave., Santa Fe Springs, CA 90670 
800-699-7557 • 562-944-0404 • (f) 562-944-3636
www.vacpump.com • sales@vacpump.com 

	 	 	 	 	 n	 	 	 	 	 	

Best Enterprises, Inc.
3513 W Mountain Springs Rd., Cabot, AR 72023
501-988-1905 • (f) 501-988-2880
www.bestenterprises.net • info@bestenterprises.net 

	 n	 	 	 n	 n	 	 n	 	 	 n	

Crescent Tank Manufacturing
PO Box 116, Bloomfield, NY 14469
585-657-4104 • (f) 585-657-1014
www.crescenttank.com • info@crescenttank.com 

n	 	 	 	 n	 n	 n	 	 	 	 n	

Cusco
305 Enford Rd., Richmond Hill, ON L4C 3E9 Canada
800-490-3541 • 905-883-1214
www.wastequip-cusco.com 

n	 n	 n	 n	 	 	 n	 n	 	 n	 n	

Engine & Accessory, Inc.
12201 NW 30th Pl., Miami, FL 33167
800-327-5431 • 305-573-2268 • (f) 305-576-4617
www.rampstar.com • info@rampstar.com 

n	 n	 n	 n	 n	 n	 n	 n	 n	 n	 n	

Erickson Tank & Pump LLC
800 Rd. P.5 SW, Quincy, WA 98848
509-785-2955 • (f) 509-785-3770
www.ericksontank.com • sales@ericksontank.com 

n	 n	 	 n	 n	 n	 n	 n	 n	 	 n	 n

FlowMark
610 S Adams St., Kansas City, KS 66105
855-653-8100 
www.flowmark.com • sales@flowmark.com 

n	 n	 n	 	 n	 	 n	 n	 n	 n	 n	

See ad page 37

See ad page 2
Eastern Supplement
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See ad page 80
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FMI Truck Sales & Service/WorkMate
8305 NE MLK Jr. Blvd., Portland, OR 97211
800-927-8750 • 503-286-2800 • (f) 503-286-3223
www.fmitrucks.com • johnb@fmitrucks.com 

n	 n	 n	 n	 n	 n	 n	 n	 n	 n	 n	 n

F.S. Solutions
8584 Borden Ave. SE, Leeds, AL 35094
800-822-8785 • (f) 205-699-2253
www.fssolutionsgroup.com • info@fssolutionsgroup.com 

	 	 	 	 	 	 	 	 	 	 	 n

GapVax Inc.
575 Central Ave., Johnston, PA 15902
888-442-7829 • 814-535-6766 • (f) 814-539-3617
www.gapvax.com • inquiry@gapvax.com 

	 n	 	 	 	 	 n	 n	 	 	 	

Global Vacuum Systems, Inc.
15431 St. Hwy 6, Navasota, TX 77868
800-843-0866 • 936-825-2000 • (f) 936-825-2020
www.globalvacuumsystems.com • ryan@globalvacuumsystems.com 

n	 n	 	 n	 	 	 n	 n	 n	 n	 n	 n

Guzzler Manufacturing
1621 S Illinois St., Streator, IL 61364
800-627-3171 • 815-672-3171 • (f) 815-672-2779
www.guzzler.com • sales@guzzler.com 

n	 n	 	 	 	 	 	 n	 	 n	 	

House of Imports, Inc.
9815 NW 27th Ave., Miami, FL 33147
305-691-4778 • (f) 305-691-4779
www.house-of-imports.com • houseofimports00@aol.com 

	 n	 n	 	 n	 n	 n	 n	 n	 n	 n	 n

Imperial Industries, Inc.
505 W Industrial Park Ave., Rothschild, WI 54474
800-558-2945 • 715-359-0200 • (f) 715-241-9385
www.imperialind.com • indsales@imperialind.com 

n	 n	 n	 n	 n	 n	 n	 n	 n	 n	 n	

KeeVac Industries, Inc.
7717 W 6th Ave., Unit E, Lakewood, CO 80214
866-789-9440 • 303-789-9440 • (f) 303-459-4439
www.keevac.com • info@keevac.com 

n	 n	 n	 n	 n	 n	 n	 n	 n	 n	 n	 n

Lane’s Vacuum Tank, Inc.
3133 Vanzora Rd., Benton, KY 42025
800-592-3308 • 270-832-3793 • (f) 270-527-3569
www.lanesmobilejohn.com •  lane3801@bellsouth.net 

n	 	 	 	 n	 n	 n	 	 n	 	 n	 n

Lely Tank and Waste Solutions, LLC
PO Box 1026, Temple, TX 76503
800-367-5359 • 254-938-2564 • (f) 254-938-7204
www.lelytank.com • bjones@lelytank.com 

n	 n	 n	 	 n	 n	 n	 n	 n	 	 	 n	

LMT Inc.
1105 SE 2nd St., Galva, IL 61434
800-545-0174 • 309-932-3311
www.lmtmfg.com • info@lmtmfg.com 

n	 n	 n	 	 n	 n	 n	 n	 	 	 n	 	

Marengo Fabricated Steel, LTD.
1089 Co. Rd. 26, Marengo, OH 43334
419-253-2119 • (f) 419-253-2120
www.mfsltd.com • michelle@mfsltd.com 

n	 n	 n	 n	 n	 n	 n	 	 	 	 	 	

Marsh Industrial Services, Inc.
PO Box 1107/135 E Mile Rd., Kalkaska, MI 49646
800-952-1537 • 231-258-4870
www.marshind.com • sales@marshind.com 

n	 n	 n	 n	 n	 n	 n	 n	 n	 n	 n	
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Acro Trailer Company
2320 N Packer Rd., Spring Fields, MO 65803
800-589-5254 • 417-862-1758 • (f) 417-862-8084
www.acrotrailer.com • tgiovanni@acrotrailer.com 

n	 n	 n	 n	 	 	 	 	 n	 n	 n	

Advance Pump & Equipment Inc.
15418 Old Hwy Rd., Peosta, IA 52068
563-557-0957 • (f) 563-557-0961
www.advancepump.com • wayne@advancepump.com 

n	 n	 n	 n	 n	 n	 n	 n	 n	 	 n	 n

Amthor International
237 Industrial Dr., Gretna, VA 24557
800-328-6633 • 434-656-6233 • (f) 434-656-1101
www.amthorinternational.com • bramthor@amthorinternational.com 

n	 n	 n	 	 n	 	 n	 n	 n	 n	 n	

Andert, Inc.
39 Route 244, Eastford, CT 06242
860-974-3893 • (f) 860-974-2145
andertinc@gmail.com 

	 n	 	 	 n	 n	 n	 n	 	 	 n	

Armstrong Equipment, Inc.
11200 Greenstone Ave., Santa Fe Springs, CA 90670 
800-699-7557 • 562-944-0404 • (f) 562-944-3636
www.vacpump.com • sales@vacpump.com 

	 	 	 	 	 n	 	 	 	 	 	

Best Enterprises, Inc.
3513 W Mountain Springs Rd., Cabot, AR 72023
501-988-1905 • (f) 501-988-2880
www.bestenterprises.net • info@bestenterprises.net 

	 n	 	 	 n	 n	 	 n	 	 	 n	

Crescent Tank Manufacturing
PO Box 116, Bloomfield, NY 14469
585-657-4104 • (f) 585-657-1014
www.crescenttank.com • info@crescenttank.com 

n	 	 	 	 n	 n	 n	 	 	 	 n	

Cusco
305 Enford Rd., Richmond Hill, ON L4C 3E9 Canada
800-490-3541 • 905-883-1214
www.wastequip-cusco.com 

n	 n	 n	 n	 	 	 n	 n	 	 n	 n	

Engine & Accessory, Inc.
12201 NW 30th Pl., Miami, FL 33167
800-327-5431 • 305-573-2268 • (f) 305-576-4617
www.rampstar.com • info@rampstar.com 

n	 n	 n	 n	 n	 n	 n	 n	 n	 n	 n	

Erickson Tank & Pump LLC
800 Rd. P.5 SW, Quincy, WA 98848
509-785-2955 • (f) 509-785-3770
www.ericksontank.com • sales@ericksontank.com 

n	 n	 	 n	 n	 n	 n	 n	 n	 	 n	 n

FlowMark
610 S Adams St., Kansas City, KS 66105
855-653-8100 
www.flowmark.com • sales@flowmark.com 

n	 n	 n	 	 n	 	 n	 n	 n	 n	 n	
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FMI Truck Sales & Service/WorkMate
8305 NE MLK Jr. Blvd., Portland, OR 97211
800-927-8750 • 503-286-2800 • (f) 503-286-3223
www.fmitrucks.com • johnb@fmitrucks.com 

n	 n	 n	 n	 n	 n	 n	 n	 n	 n	 n	 n

F.S. Solutions
8584 Borden Ave. SE, Leeds, AL 35094
800-822-8785 • (f) 205-699-2253
www.fssolutionsgroup.com • info@fssolutionsgroup.com 

	 	 	 	 	 	 	 	 	 	 	 n

GapVax Inc.
575 Central Ave., Johnston, PA 15902
888-442-7829 • 814-535-6766 • (f) 814-539-3617
www.gapvax.com • inquiry@gapvax.com 

	 n	 	 	 	 	 n	 n	 	 	 	

Global Vacuum Systems, Inc.
15431 St. Hwy 6, Navasota, TX 77868
800-843-0866 • 936-825-2000 • (f) 936-825-2020
www.globalvacuumsystems.com • ryan@globalvacuumsystems.com 

n	 n	 	 n	 	 	 n	 n	 n	 n	 n	 n

Guzzler Manufacturing
1621 S Illinois St., Streator, IL 61364
800-627-3171 • 815-672-3171 • (f) 815-672-2779
www.guzzler.com • sales@guzzler.com 

n	 n	 	 	 	 	 	 n	 	 n	 	

House of Imports, Inc.
9815 NW 27th Ave., Miami, FL 33147
305-691-4778 • (f) 305-691-4779
www.house-of-imports.com • houseofimports00@aol.com 

	 n	 n	 	 n	 n	 n	 n	 n	 n	 n	 n

Imperial Industries, Inc.
505 W Industrial Park Ave., Rothschild, WI 54474
800-558-2945 • 715-359-0200 • (f) 715-241-9385
www.imperialind.com • indsales@imperialind.com 

n	 n	 n	 n	 n	 n	 n	 n	 n	 n	 n	

KeeVac Industries, Inc.
7717 W 6th Ave., Unit E, Lakewood, CO 80214
866-789-9440 • 303-789-9440 • (f) 303-459-4439
www.keevac.com • info@keevac.com 

n	 n	 n	 n	 n	 n	 n	 n	 n	 n	 n	 n

Lane’s Vacuum Tank, Inc.
3133 Vanzora Rd., Benton, KY 42025
800-592-3308 • 270-832-3793 • (f) 270-527-3569
www.lanesmobilejohn.com •  lane3801@bellsouth.net 

n	 	 	 	 n	 n	 n	 	 n	 	 n	 n

Lely Tank and Waste Solutions, LLC
PO Box 1026, Temple, TX 76503
800-367-5359 • 254-938-2564 • (f) 254-938-7204
www.lelytank.com • bjones@lelytank.com 

n	 n	 n	 	 n	 n	 n	 n	 n	 	 	 n	

LMT Inc.
1105 SE 2nd St., Galva, IL 61434
800-545-0174 • 309-932-3311
www.lmtmfg.com • info@lmtmfg.com 

n	 n	 n	 	 n	 n	 n	 n	 	 	 n	 	

Marengo Fabricated Steel, LTD.
1089 Co. Rd. 26, Marengo, OH 43334
419-253-2119 • (f) 419-253-2120
www.mfsltd.com • michelle@mfsltd.com 

n	 n	 n	 n	 n	 n	 n	 	 	 	 	 	

Marsh Industrial Services, Inc.
PO Box 1107/135 E Mile Rd., Kalkaska, MI 49646
800-952-1537 • 231-258-4870
www.marshind.com • sales@marshind.com 

n	 n	 n	 n	 n	 n	 n	 n	 n	 n	 n	
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Mid-State Truck Service, Inc.
6335 Packer Dr., Wausau, WI 54401
800-236-2044 • 715-845-2244 • (f) 715-845-3940
www.midstatetruck.com • allenl@midstatetruck.com 

n	 n	 n	 n	 n	 	 n	 n	 n	 n	 n	 n

National Truck Center
301 E 11th Ave., Hialeah, FL 33013
305-691-8407 • (f) 305-691-8416
www.nationaltruckcenter.com  • info@nationaltruckcenter.com 

n	 n	 n	 	 n	 	 n	 n	 n	 n	 n	 n

Pik Rite, Inc.
60 Pik Rite Ln., Lewisburg, PA 17837
800-326-9763 • 570-523-8174 • (f) 570-523-8175
www.pikrite.com • sales@pikrite.com 

n	 n	 n	 n	 n	 n	 n	 n	 n	 	 n	

PolyPortables, LLC
99 Crafton Dr., Dahlonega, GA 30533
800-241-7951 • 706-864-3776 • (f) 706-864-8111
www.polyportables.com • office@polyportables.com 

	 	 	 	 	 n	 	 	 	 	 	

Presvac Systems
4131 Morris Dr., Burlington, ON L7L 5L5 Canada
905-637-2353 • (f) 905-681-0411
www.presvac.com • sales@presvac.com 

n	 n	 n	 n	 n	 n	 n	 n	 n	 n	 n	

Robinson Vacuum Tanks
306 Runville Rd., Bellefonte, PA 16823
844-393-1871 • 814-933-0927 • (f) 844-957-0741
www.robinsontanks.com • info@robinsontanks.com 

n	 n	 n	 n	 n	 n	 n	 	 n	 	 n	

Rush Refuse Systems
8810 IH 10 E,  Converse, TX 78109
877-661-4511 • 210-901-7210 • (f) 210-901-7229
www.rushrefusesystems.com • refusesales@rush-enterprises.com 

n	 n	 n	 	 	 	 	 	 	 	 	 n

Slide-In Warehouse
7717 W 6th Ave., Unit E, Lakewood, CO 80214
888-445-4892 • 303-445-4892 • (f) 303-459-4439
www.slideinwarehouse.com • matt@slideinwarehouse.com 

	 	 	 n	 n	 n	 	 	 n	 	 n	 n

Specialty B Sales
2100 E Booth Rd., Searcy, AR 72143
800-364-7307 • 501-279-0001 • (f) 501-279-0003	 n	 n	 	 	 n	 n	 n	 n	 	 	 n	

sbs3647307@gmail.com

Super Products LLC
17000 W Cleveland Ave., New Berlin, WI 53151
800-837-9711 • 262-784-1700
www.superdroducts.com • info@superproducts.com 

n	 n	 n	 	 	 	 	 	 	 n	 	 n

TankTec
10100 Quinn St. NW, Minneapolis, MN 55443
888-428-6422 • 763-755-8075 • (f) 763-757-9788
www.tanktec.biz • info@tanktec.biz 

n	 n	 	 	 n	 n	 	 n	 n	 n	 n	

Tank World Corporation
12007 W Peoria Ave., El Mirage, AZ 85335 
623-536-1199
www.tankworld01.com • tankworld01@gmail.com 

n	 n	 	 	 n	 n	 n	 n	 n	 	 n	 n
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Thompson Tank, Inc.
8029 Phlox St., Downey, CA 90241
800-421-7545 • 562-869-7711 • (f) 562-869-7214
www.thompsontank.com • harleestanley@thompsontank.com 

n	 n	 n	 n	 	 n	 n	 n	 	 n	 n	

Transport Truck Sales, Inc.
6740 Kaw Dr., Kansas City, KS 66111
888-395-7551 • 913-334-2400 • (f) 913-334-4576
www.transporttruck.com • scott@transporttruck.com 

n	 n	 n	 n	 n	 	 n	 	 n	 n	 n	 n

Transway Systems, Inc.
314 Lake Ave. N, Hamilton, ON L8E 3A2 Canada
800-263-4508 • 905-578-1000 • (f) 905-561-9176
www.transwaysystems.com • sales@transwaysystems.com 

n	 n	 n	 	 n	 n	 n	 n	 n	 	 n	

Truck Country
2401 Progress Way, Kaukauna, WI 54130
800-236-5271 • 920-766-5222
www.truckcountry.com • marketing@truckcountry.com 

	 n	 	 	 	 	 	 	 	 	 	 n

Truck Express
2530 Xenium Ln. N, Plymouth, MN 55441
800-328-3332
www.satelliteindustries.com • west@satelliteindustries.com 

n	 n	 n	 n	 n	 n	 n	 n	 n	 n	 n	 n

TSI Tank Services, Inc.
PO Box 8136, Cranston, RI 02920
866-720-4999 • 401-437-8942 • (f) 401-383-7462
www.tankservicesinc.com • jerry@tankservicesinc.com 

n	 n	 n	 n	 n	 n	 n	 n	 n	 n	 n	 n

Vac-Con, Inc.
969 Hall Park Rd., Green Cove Springs, FL 32043
904-284-4200
www.vac-con.com • vns@vac-con.com 

n	 n	 	 	 	 	 	 	 	 	 	 n

Vactor Manufacturing
1621 S Illinois St., Streator, IL 61364
800-627-3171 • 815-672-3171 • (f) 815-672-2779
www.vactor.com • sales@vactor.com 

n	 n	 	 	 	 	 	 n	 	 	 	

Vacutrux Limited
20 Martin Ln., Elmira, ON N3B 2A1 Canada
800-305-4305 • 519-669-1625 • (f) 519-669-8331
www.vacutrux.com • info@vacutrux.com 

n	 n	 n	 n	 n	 n	 n	 n	 n	 n	 n	 n

Vacuum Sales, Inc.
51 Stone Rd., Lindenwold, NJ 08021
800-547-7790 • 856-627-7790 • (f) 856-627-3044
www.vacuumsalesinc.com • sales@vacuumsalesinc.com 

n	 n	 n	 n	 n	 n	 n	 n	 n	 n	 n	 n

Vantage Trailers, Inc.
29335 Hwy 90, Katy, TX 77494
800-826-8245 • (f) 800-826-8245
www.vantagetrailer.com • mporter@vantagetrailer.com 

n	 n	 n	 n	 n	 	 	 	 n	 n	 n	

Vector Technologies, Ltd
8301 W Parkland Ct., Milwaukee, WI 53223
800-832-4010 • 414-247-7100 • (f) 414-354-4314
www.vector-vacuums.com • inquiry@vector-vacuums.com 

	 	 	 n	 	 	 	 	 	 	 	

Wee Engineer, Inc.
PO Box 39/282 Delaware St., Dayton, IN 47941
877-296-5555 • 765-296-2027 • (f) 765-296-3027
www.wee-engineer.com • bparker@wee-engineer.com 

n	 n	 	 	 n	 	 n	 n	 n	 	 n	 n
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Mid-State Truck Service, Inc.
6335 Packer Dr., Wausau, WI 54401
800-236-2044 • 715-845-2244 • (f) 715-845-3940
www.midstatetruck.com • allenl@midstatetruck.com 

n	 n	 n	 n	 n	 	 n	 n	 n	 n	 n	 n

National Truck Center
301 E 11th Ave., Hialeah, FL 33013
305-691-8407 • (f) 305-691-8416
www.nationaltruckcenter.com  • info@nationaltruckcenter.com 

n	 n	 n	 	 n	 	 n	 n	 n	 n	 n	 n

Pik Rite, Inc.
60 Pik Rite Ln., Lewisburg, PA 17837
800-326-9763 • 570-523-8174 • (f) 570-523-8175
www.pikrite.com • sales@pikrite.com 

n	 n	 n	 n	 n	 n	 n	 n	 n	 	 n	

PolyPortables, LLC
99 Crafton Dr., Dahlonega, GA 30533
800-241-7951 • 706-864-3776 • (f) 706-864-8111
www.polyportables.com • office@polyportables.com 

	 	 	 	 	 n	 	 	 	 	 	

Presvac Systems
4131 Morris Dr., Burlington, ON L7L 5L5 Canada
905-637-2353 • (f) 905-681-0411
www.presvac.com • sales@presvac.com 

n	 n	 n	 n	 n	 n	 n	 n	 n	 n	 n	

Robinson Vacuum Tanks
306 Runville Rd., Bellefonte, PA 16823
844-393-1871 • 814-933-0927 • (f) 844-957-0741
www.robinsontanks.com • info@robinsontanks.com 

n	 n	 n	 n	 n	 n	 n	 	 n	 	 n	

Rush Refuse Systems
8810 IH 10 E,  Converse, TX 78109
877-661-4511 • 210-901-7210 • (f) 210-901-7229
www.rushrefusesystems.com • refusesales@rush-enterprises.com 

n	 n	 n	 	 	 	 	 	 	 	 	 n

Slide-In Warehouse
7717 W 6th Ave., Unit E, Lakewood, CO 80214
888-445-4892 • 303-445-4892 • (f) 303-459-4439
www.slideinwarehouse.com • matt@slideinwarehouse.com 

	 	 	 n	 n	 n	 	 	 n	 	 n	 n

Specialty B Sales
2100 E Booth Rd., Searcy, AR 72143
800-364-7307 • 501-279-0001 • (f) 501-279-0003	 n	 n	 	 	 n	 n	 n	 n	 	 	 n	

sbs3647307@gmail.com

Super Products LLC
17000 W Cleveland Ave., New Berlin, WI 53151
800-837-9711 • 262-784-1700
www.superdroducts.com • info@superproducts.com 

n	 n	 n	 	 	 	 	 	 	 n	 	 n

TankTec
10100 Quinn St. NW, Minneapolis, MN 55443
888-428-6422 • 763-755-8075 • (f) 763-757-9788
www.tanktec.biz • info@tanktec.biz 

n	 n	 	 	 n	 n	 	 n	 n	 n	 n	

Tank World Corporation
12007 W Peoria Ave., El Mirage, AZ 85335 
623-536-1199
www.tankworld01.com • tankworld01@gmail.com 

n	 n	 	 	 n	 n	 n	 n	 n	 	 n	 n
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VACUUM TANK 
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Thompson Tank, Inc.
8029 Phlox St., Downey, CA 90241
800-421-7545 • 562-869-7711 • (f) 562-869-7214
www.thompsontank.com • harleestanley@thompsontank.com 

n	 n	 n	 n	 	 n	 n	 n	 	 n	 n	

Transport Truck Sales, Inc.
6740 Kaw Dr., Kansas City, KS 66111
888-395-7551 • 913-334-2400 • (f) 913-334-4576
www.transporttruck.com • scott@transporttruck.com 

n	 n	 n	 n	 n	 	 n	 	 n	 n	 n	 n

Transway Systems, Inc.
314 Lake Ave. N, Hamilton, ON L8E 3A2 Canada
800-263-4508 • 905-578-1000 • (f) 905-561-9176
www.transwaysystems.com • sales@transwaysystems.com 

n	 n	 n	 	 n	 n	 n	 n	 n	 	 n	

Truck Country
2401 Progress Way, Kaukauna, WI 54130
800-236-5271 • 920-766-5222
www.truckcountry.com • marketing@truckcountry.com 

	 n	 	 	 	 	 	 	 	 	 	 n

Truck Express
2530 Xenium Ln. N, Plymouth, MN 55441
800-328-3332
www.satelliteindustries.com • west@satelliteindustries.com 

n	 n	 n	 n	 n	 n	 n	 n	 n	 n	 n	 n

TSI Tank Services, Inc.
PO Box 8136, Cranston, RI 02920
866-720-4999 • 401-437-8942 • (f) 401-383-7462
www.tankservicesinc.com • jerry@tankservicesinc.com 

n	 n	 n	 n	 n	 n	 n	 n	 n	 n	 n	 n

Vac-Con, Inc.
969 Hall Park Rd., Green Cove Springs, FL 32043
904-284-4200
www.vac-con.com • vns@vac-con.com 

n	 n	 	 	 	 	 	 	 	 	 	 n

Vactor Manufacturing
1621 S Illinois St., Streator, IL 61364
800-627-3171 • 815-672-3171 • (f) 815-672-2779
www.vactor.com • sales@vactor.com 

n	 n	 	 	 	 	 	 n	 	 	 	

Vacutrux Limited
20 Martin Ln., Elmira, ON N3B 2A1 Canada
800-305-4305 • 519-669-1625 • (f) 519-669-8331
www.vacutrux.com • info@vacutrux.com 

n	 n	 n	 n	 n	 n	 n	 n	 n	 n	 n	 n

Vacuum Sales, Inc.
51 Stone Rd., Lindenwold, NJ 08021
800-547-7790 • 856-627-7790 • (f) 856-627-3044
www.vacuumsalesinc.com • sales@vacuumsalesinc.com 

n	 n	 n	 n	 n	 n	 n	 n	 n	 n	 n	 n

Vantage Trailers, Inc.
29335 Hwy 90, Katy, TX 77494
800-826-8245 • (f) 800-826-8245
www.vantagetrailer.com • mporter@vantagetrailer.com 

n	 n	 n	 n	 n	 	 	 	 n	 n	 n	

Vector Technologies, Ltd
8301 W Parkland Ct., Milwaukee, WI 53223
800-832-4010 • 414-247-7100 • (f) 414-354-4314
www.vector-vacuums.com • inquiry@vector-vacuums.com 

	 	 	 n	 	 	 	 	 	 	 	

Wee Engineer, Inc.
PO Box 39/282 Delaware St., Dayton, IN 47941
877-296-5555 • 765-296-2027 • (f) 765-296-3027
www.wee-engineer.com • bparker@wee-engineer.com 

n	 n	 	 	 n	 	 n	 n	 n	 	 n	 n
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We Have Money To Loan
Conserve your working capital. Keep existing credit  

lines intact, and enjoy the security of knowing  
financing is there when you need it. We offer loan 

and leasing plans tailored to individual needs.

100% FINANCING. NO DOWN PAYMENT. 
If you are having difficulty getting the Credit you need call Jim Thomas.

NEW AND USED  
WASTEWATER 

EQUIPMENT
v  Programs offer longer terms 

for older equipment
v We do start ups
v  Seasonal Payment Programs  

Available

Toll-Free 877-333-4539 • JimThomas@KeyCommercial.com

Commerical Equipment Financing

www.keycommercial.com

JIM THOMAS
SINCE 1997

give me a call!

Bio-Tab®!

ADD TO YOUR
PROFITS WITH...

ADD TO YO
PROFITS WIT

Are you walking away
from bigger profits?

What is  Bio-Tab®?
Bio-Tab® is a highly concentrated tablet of bacteria (both aerobic and 
anaerobic) and enzymes that acts as a biological activator for septic tanks. 
In short, Bio-Tab® helps septic systems work like they were intended.

Unlike most competitor’s dusty powders or messy liquids, Bio-Tab® is in a 
tablet form. Easy to use and easy to store, Bio-Tab® is highly concentrated 
(one jar contains a year’s supply). It is a safe, non-toxic, non-corrosive and 
non-poisonous product that will not harm plumbing or septic systems.

www.centurychemical.com

28790 County Road 20 W.   Elkhart, IN 46517

574-293-9521   800-348-3505

Century Chemical Bio-Tab Ad • Size: 4.0” wide x 4.875” high
Grayscale • Rev 2 • April 02/15

BEST ENTERPRISES, INC.BEST ENTERPRISES, INC.

In Stock Slide-Ins
On Sale for August
Call for details & pricing

GO STAINLESS

In the beginning, there is a price to purchase stainless & in the end there is 
cost savings never to replace

Family Owned & Proud to have a long lasting relationship with our Customers

This picture was emailed to Best from one of our good customers, Mr. Laird. He wanted to share the reason to purchase stainless in the sanitation business. 
The Ford has over 280 thousands miles, original Masport and stainless tank, built in 2007. Mr. Laird also let us know the condition of his tank was 
GREAT! NO RUST or CORROSION inside or out, quality looks the same as when it was new. He knows with all the miles on his Ford there will come a 
time to replace it. When that time arrives, he can transfer his tank onto a new truck. The tank will be ready to work for another 10 years & longer. Mr. 
Laird was excited when he purchased his stainless tank, and still happy today. Glad to have made that choice and bought stainless from Best Enterprises.

400 waste / 200 water 300 waste / 150 water 

GH1100    
800 waste/ 300 water mounted on a Dodge 5500

Best Enterprises, Inc.
Located in Cabot, Arkansas  

501-988-1905   800-288-2378  
www.bestenterprises.net 

DON’T SETTLE for LESS
DEMAND the BEST!

Building Quality Stainless Steel Tanks Since 1978

Orders received by  
2:00 Central Time will ship same day

Best provides a full line of vacuum 
pumps and parts to serve you.

www.MilwaukeeRubber.com 

800-325-3730Hose | Couplings | Valves | Pumps | Vacuum Accessories | Rubber Products | Safety Equipment 

Hose Distributor

HOSE & EQUIPMENT 
SPECIALISTS

http://www.MilwaukeeRubber.com
mailto:JimThomas@KeyCommercial.com
http://www.keycommercial.com
http://www.centurychemical.com
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BEST ENTERPRISES, INC.BEST ENTERPRISES, INC.

In Stock Slide-Ins
On Sale for August
Call for details & pricing

GO STAINLESS

In the beginning, there is a price to purchase stainless & in the end there is 
cost savings never to replace

Family Owned & Proud to have a long lasting relationship with our Customers

This picture was emailed to Best from one of our good customers, Mr. Laird. He wanted to share the reason to purchase stainless in the sanitation business. 
The Ford has over 280 thousands miles, original Masport and stainless tank, built in 2007. Mr. Laird also let us know the condition of his tank was 
GREAT! NO RUST or CORROSION inside or out, quality looks the same as when it was new. He knows with all the miles on his Ford there will come a 
time to replace it. When that time arrives, he can transfer his tank onto a new truck. The tank will be ready to work for another 10 years & longer. Mr. 
Laird was excited when he purchased his stainless tank, and still happy today. Glad to have made that choice and bought stainless from Best Enterprises.

400 waste / 200 water 300 waste / 150 water 

GH1100    
800 waste/ 300 water mounted on a Dodge 5500

Best Enterprises, Inc.
Located in Cabot, Arkansas  

501-988-1905   800-288-2378  
www.bestenterprises.net 

DON’T SETTLE for LESS
DEMAND the BEST!

Building Quality Stainless Steel Tanks Since 1978

Orders received by  
2:00 Central Time will ship same day

Best provides a full line of vacuum 
pumps and parts to serve you.

http://www.pumper.com
http://www.bestenterprises.net
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A fter years at rock bottom, interest rates are slowly creeping up.
They’re still comfortably low — making your borrowing cheap 

and your savings account stingy. But the Federal Reserve has already 
raised the federal funds rate to 1.25 percent in June, and another increase is 
“widely expected” in the coming months, says Neil Staeck, business devel-
opment officer at Wisconsin-based Educators Credit Union.

“The amount of the increase and the time frame of course remain to 
be seen, but the likelihood increases as the economy continues to grow,” 
Staeck says.

So what does that mean for you and your business? Quite a lot, actually. 
The obvious impacts are what you’ll pay the next time you finance a major 
equipment, construction or real estate purchase. But it will also affect what 
you’re paying in revolving debt.

Short-term debt isn’t the only thing affected. “Long-term fixed rates on 
real estate secured loans will also creep higher over time, and adjustable-rate 
mortgages are probably headed towards a sizeable increase,” says Staeck.

So what do you do about it?
 
Be informed
The first thing is to refresh yourself on where things stand for you right 

now.
“In a rising rate environment, it doesn’t hurt a business owner to take 

a look at the loans they currently have and just see how they’re structured,” 
says Joe Pieper, senior vice president of commercial banking at Westbury 
Bank, a Milwaukee-area community bank.

“It’s important for business owners to know the terms of their existing 
debt,” adds Staeck. As rates go up broadly, the interest rates on your credit 
cards and lines of credit will increase.

Even if you have a locked interest rate, “it’s still important to know how 
long that rate is locked in for,” Staeck points out. “By the time that note ma-
tures, rates may have increased and you’ll be renewing at a higher rate.”

 
Explore your options
After reviewing your paperwork, give your bank a call. If your line of credit 

has the usual floating rate, see if there’s an option to convert to a fixed rate, 
Pieper suggests. “Depending on how the loan is written, there may or may not 
be that option, but it’s certainly a conversation worth having with your banker.”

 
Decisions, decisions
All of these questions become more urgent if you’re already in buying 

mode, whether for equipment or even real estate — perhaps a larger shop.
When equipment purchase is involved, ask your banker or accountant 

whether it’s a good idea to get a longer-term fixed rate to lower the monthly 
payments — “but that ties back to what your cash flow is,” he cautions. “If 

you’re debt-averse and you have good cash flow, and you’re looking to ac-
quire a piece of equipment, it may still make sense to do something on the 
shorter term — maybe two or three years — to pay it off.”

The calculus is different with real estate, however. “If you’re talking 
about adding on to your building or buying a building for the first time, in 
a rising rate environment it’s certainly in your best interests to try and get a 
longer-term fixed rate,” Pieper says.

And you might need to shop around a bit. “Some banks will lock rates 
up to five years, some banks will lock rates up to 10 — it all depends on the 
bank and how they structure these types of loans,” he points out. “There 
isn’t a magic bullet, there isn’t a magic formula that all banks tend to sub-

scribe to. It’s truly bank by bank based 
upon their appetite for new business 
loans or their risk appetite for certain 
types of industries.”

 
Calculations
Pieper also suggests that interest 

rates alone aren’t the only criterion to 
consider when you borrow money for 
your business — and the criteria can 
shift depending on the size of the loan.

“If you’re borrowing $25,000 or 
$50,000 for equipment or a truck, at the 
end of the day the monthly payment is 
what’s important to you,” he says. Of 
course you want to negotiate a fair inter-

est rate, but the term of the loan itself is probably a higher priority. You want 
“to make sure that it fits in your cash flow,” he explains — and in the overall 
cost, a slightly higher interest rate in return for easier payments is worth the 
reduced cash-flow pressure.

“Now if you’re borrowing a half a million or a million dollars for a build-
ing purchase, the interest rate is certainly a little more important,” he con-
tinues. Even there, however, “I would focus more on the availability of credit 
and the access to capital than the cost of capital.”

 
Silver lining?
You can also benefit, at least modestly, from rate increases, Pieper ob-

serves — thanks to your business checking account.
Perhaps you have one of the small-business accounts with a low, fixed-

fee structure that stays the same regardless of interest rates. On the other 
hand, he notes, it’s common for bigger business checking accounts to tie 
fees to interest rates. Under those circumstances, “as rates go up your fees 
inevitably should decrease a little bit because you’re getting more earnings 
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credit for the deposits that you’re keeping in the bank,” he says.
The bottom line? “It’s not only good to talk to your banker about the 

liability side of your balance sheet — your loans and payments and your in-
terest rate — but make sure your banker’s talking to you about cash manage-
ment,” Pieper says. “Making sure that you’re in the right checking account, 
making sure you understand what you’re paying for: what services or prod-
ucts you’re getting from the bank and what they cost.”

This may be as good a time as ever to conduct a thorough review of your 
account with your banker, understanding exactly what products or services 
are offered that you might not know about. And when you do that, “make 
sure your banker is talking to you as much about the asset side of your bal-
ance sheet as they are about the liability side.

 
Keep calm
Two things to remember, though, as you ponder these questions.
First, don’t panic. “I wouldn’t advise anyone to rush into buying some-

thing because rates are rising,” says Staeck of Educators Credit Union. “Do 
what makes sense for your business, and if you’re unsure of what to do, talk 
with a business lender, accountant or financial adviser for advice.”

Second, you’re not alone. Your business “isn’t the only one dealing with 
these changes,” Staeck says. “So are the companies and consumers you work 
with on a daily basis. If you adjust your business practices to compensate 
for the higher cost of borrowed money, keep in mind that your customers, 
vendors and suppliers might be changing theirs as well.”

Boiling it down? Be informed. Talk to your banker. Consider your op-
tions. And breathe easy. The changing interest rate environment is some-
thing you need to pay attention to. But it’s just one of many concerns you’ll 
need to juggle as you keep building and running your business. ■
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L 
ast month, I responded to a reader question about water saturation 
through varied soil types. A follow-up question involved how to iden-
tify saturated soil conditions and whether those characteristics will oc-

cur at the boundary between those two soil layers. The answer is yes, with a 
few caveats. We should explore those soil characteristics again in the context 
of this question.

Soil scientists are interested in identifying characteristics in the soil 
that indicate whether the soil is saturated to a depth of 6 feet to identify soils 
that fall into a specific classification that defines their condition to other soil 
scientists. Aside from classifying soils, these characteristics are useful for 
identifying wetland soils for wetland delineation and zones of seasonal or 
periodic saturation in soil profiles to identify limiting soil layers for onsite 
sewage treatment.

 
IRON MOVEMENT

When a soil layer is saturated for an extended period, usually more than 
two weeks, iron that is present in the soil begins to go into solution due to 
some biochemical reactions. As the layer dries it leads to a distinctly mottled-
color appearance. Iron is one of the chief coloring agents in soil and when it 
goes into solution it migrates with the water as the soil dries out. Areas where 
the iron left during the drying process are gray in color, while those areas 
where the iron moves to and accumulates become reddish in color.

A set of terms was created by soil scientists 20 years ago to define in 
great detail the depletions and concentrations. The overall name for this set 
of terms is redoximorphic features. If you look closely enough at these fea-
tures, in some instances you can tell which way the water is moving. Recog-
nizing the implications of these color patterns gives wastewater profession-
als the necessary information to determine where in the profile and what 
type of soil treatment component is appropriate for that site.

Soil scientists define these color changes using the Munsell color charts. 
With a little practice, a site evaluator, designer or installer can identify these 
most common color patterns. There are some exceptions to this typical pat-
tern. Working with a soil scientist can be helpful to identify these exceptions 
for where you live.

When color patterns are identified at the boundary between the two soil 
layers, the issue for us becomes what to do about the presence when locating 
depth of allowable excavation. My preferred approach is to keep the maxi-
mum excavation depth at or above the required separation distance from 
the highest identifiable mottled color pattern. In Minnesota, the separation 
distance is 3 feet. Your state may have a different required separation dis-
tance. If this means that an aboveground mound or at-grade system needs 
to be installed, so be it.

BOUNDARY LAYERS
A related question that I hear is: What 

if the evidence of color condition is con-
fined to a few inches above the boundary 
layer? If the layer is less than 6 inches over the boundary, I am a little less 
concerned about slowing down the flow at the boundary and it may help 
treatment. But remember, if you are seeing those color differences under 
natural rainfall conditions, the height above the boundary will increase 
when we start loading wastewater into the profile. Maintaining the separa-
tion distance above the boundary is still the way to go.

In the case where a clay soil layer is located over the sand layer, there is 
a tendency for installers and designers to excavate through the clay into the 
sand. There are two problems with this approach. First, if we excavate into 
the sand there is a high potential for inadequate treatment of the effluent 
as it moves rapidly through the sand. Often this sand overlies or is part of 
a confined aquifer; we do not want to contaminate that water with sewage.

Second, we run the risk of our trenches creating a drainage condition 
for the clay soil above. During wet periods this results in the system being 
hydraulically overloaded due to soil water draining into the trenches. When 
this happens there is not only a lack of treatment, but the entire system can 
be washed out if the precipitation event is large enough. ■
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features indicating saturation 
(Photo courtesy of Jim Anderson)

DON’T LET THE SUMMER HEAT GET THE BEST OF YOU.  
KEEP COOL IN YOUR  

NEW PUMPER,
IF YOUR TRUCK IS YOUR OFFICE, MAKE SURE IT’S A NICE OFFICE!

Your imagination is the only limitation

Like us on 
Facebook

P0817

Industries,  Inc.

ALL EQUIPMENT COMPLETE AND READY TO WORK 866.789.9440 www.keevac.com

950 Gallon Slide-In

O
N

LY

»NEW tank/pumping system
»Only 104,000 miles
»Auto transmission

»2300 gallon steel tank

»DT 466
»245 HP 

»Jurop PN 84 Max Pack  
(317 CFM)

»115 CFM Condé SDS 6  
»Honda 9 HP electric start  
»Engine vacuum/pressure.  

»Full-size top manway side engine 

Slide-ins in stock. Custom built.   
Servicing portable toilets, grease trap, yellow grease, septic 

»4x4  
»Hemi engine
»Dual service

»2 unit fold-up toilet hauler

»1500 (1100/400) portable restroom truck  
»Ram drive PTO system

»NVE 304 (210 CFM) vacuum/pressure pump
»Flo Jet water pump with garden hose

»2000 (1500/500) portable restroom truck 
»V-10 gas engine

»NVE 304 (210 CFM)

»DC 10
»Hannay hose reel

»PTO driven

   $16,495   $16,495   $16,495

2011 International $64,950$64,950 $64,950O
N

LY

2016  
Ford 750  $86,000$86,000$86,000$91,950 N

O
W

2017 Ram  $81,400$81,400 $81,400O
N

LY

mailto:editor@pumper.com


L 
ast month, I responded to a reader question about water saturation 
through varied soil types. A follow-up question involved how to iden-
tify saturated soil conditions and whether those characteristics will oc-

cur at the boundary between those two soil layers. The answer is yes, with a 
few caveats. We should explore those soil characteristics again in the context 
of this question.

Soil scientists are interested in identifying characteristics in the soil 
that indicate whether the soil is saturated to a depth of 6 feet to identify soils 
that fall into a specific classification that defines their condition to other soil 
scientists. Aside from classifying soils, these characteristics are useful for 
identifying wetland soils for wetland delineation and zones of seasonal or 
periodic saturation in soil profiles to identify limiting soil layers for onsite 
sewage treatment.

 
IRON MOVEMENT

When a soil layer is saturated for an extended period, usually more than 
two weeks, iron that is present in the soil begins to go into solution due to 
some biochemical reactions. As the layer dries it leads to a distinctly mottled-
color appearance. Iron is one of the chief coloring agents in soil and when it 
goes into solution it migrates with the water as the soil dries out. Areas where 
the iron left during the drying process are gray in color, while those areas 
where the iron moves to and accumulates become reddish in color.

A set of terms was created by soil scientists 20 years ago to define in 
great detail the depletions and concentrations. The overall name for this set 
of terms is redoximorphic features. If you look closely enough at these fea-
tures, in some instances you can tell which way the water is moving. Recog-
nizing the implications of these color patterns gives wastewater profession-
als the necessary information to determine where in the profile and what 
type of soil treatment component is appropriate for that site.

Soil scientists define these color changes using the Munsell color charts. 
With a little practice, a site evaluator, designer or installer can identify these 
most common color patterns. There are some exceptions to this typical pat-
tern. Working with a soil scientist can be helpful to identify these exceptions 
for where you live.

When color patterns are identified at the boundary between the two soil 
layers, the issue for us becomes what to do about the presence when locating 
depth of allowable excavation. My preferred approach is to keep the maxi-
mum excavation depth at or above the required separation distance from 
the highest identifiable mottled color pattern. In Minnesota, the separation 
distance is 3 feet. Your state may have a different required separation dis-
tance. If this means that an aboveground mound or at-grade system needs 
to be installed, so be it.

BOUNDARY LAYERS
A related question that I hear is: What 

if the evidence of color condition is con-
fined to a few inches above the boundary 
layer? If the layer is less than 6 inches over the boundary, I am a little less 
concerned about slowing down the flow at the boundary and it may help 
treatment. But remember, if you are seeing those color differences under 
natural rainfall conditions, the height above the boundary will increase 
when we start loading wastewater into the profile. Maintaining the separa-
tion distance above the boundary is still the way to go.

In the case where a clay soil layer is located over the sand layer, there is 
a tendency for installers and designers to excavate through the clay into the 
sand. There are two problems with this approach. First, if we excavate into 
the sand there is a high potential for inadequate treatment of the effluent 
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Names: Eddie Harrison

Business: BAT Onsite LLC

Location:  Mount Airy, Maryland

Age: 57

Years in the industry: 35

What we do: We service automated onsite systems including Mary-
land’s BAT (Best Available Technology), drip, mound and other automated 
systems, concentrating on residential systems and commercial systems un-
der 3,000 gpd. We check and clean filters, screens, aerators and distribution 
networks; maintain and repair control systems; and respond to alarm calls.

Association involvement: I’ve been a MOWPA member since some-
where near the beginning — around 2000. I’ve been a board member since 
2012 and president since 2014.

Benefits of belonging to the association: The benefit is to be on the 
front line for any changes or developments in the industry. Our state is going 
through a lot of regulatory changes and when you’re a member you’re able 
to stay on top of them. We also offer education to keep up with these chang-
es, such as pumper training for ATUs, installer training, property transfer 
inspection training. Whatever the industry calls for we try to meet that need 
with a training course.

Biggest issue facing your association right now: State politics. Regu-
lations have been thrust upon us that changed our industry and turned the 
way we operate upside down. Four years ago, the mandatory BAT on all new 
construction was rolled out with only six months to train, hire and retool to 
meet the demand, only to have the regulation rolled back three years later 
with only two months’ notice, all because there was a new state administra-
tion that felt we didn’t need it. Meanwhile, many businesses invested mil-

lions of dollars to meet the need, and now all 
that equipment can be put against the hedge-
row to grow weeds. These changes were based 
on politics and not on science.

Our crew includes: Jeanettea Williams works in the office to keep my 
books straight, schedule work, and keep me straight. I also have one assis-
tant in the field, Matthew Kidd.

Typical day on the job: Pretty much every day we’re heading in the 
direction of an alarm call. These automated systems all have alarms, and 
when the red light’s flashing and the buzzer’s buzzing, they call me. We go 
out to the site and repair what we can. I try to carry enough parts to fix most 
malfunctions. Some systems operate with blowers, some with pumps and 
others aerators. It could be a float, relay, clogged pipe, broken pipe. When 
we’re done with the alarm call we catch a couple routine services on the way 
home to fill the day out.

The job I’ll never forget: A homeowner had something installed 20 
years ago, a Bio-Microbics pretreatment unit and a Geoflow drip dispersal 
system, and he did absolutely no service in 20 years. He said it was working 
fine when it was actually running down over the hill. He had built a shed 
over the treatment unit, including the blower, to hide the unit, then filled the 
shed with junk that buried the components. He fenced in the drip dispersal 
system into a horse paddock. The horses busted up all the headworks and 
relief valves. He called me because he was selling the property and needed 
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the system certified for property transfer. When 
he called, he informed me that there was “noth-
ing wrong” with the system and it was “working 
fine.” It cost him $7,000 to repair the system that 
was “working fine.”

My favorite piece of equipment: I’m happy with my service truck I set 
up myself. I’ve been driving it about a year. It’s a Nissan NV2500 equipped 
with an Adrian Steel shelf package. I had an 1,800-watt inverter with ship-to-
shore hookup installed that allows me to leave my chargers working when 
the truck is parked for the night. This also allows me to plug in an electric 
heater during those cold winter nights and keep my water tank from freez-
ing. The 100-gallon aluminum water tank with a 12-volt pump allows me 
to clean filters and other parts at the site where pressurized water access is 
limited. I had the tank manufactured at a local welding shop with my design, 
and installed and plumbed it myself. I couldn’t find an upfitter to do it. I also 
added insulation and plywood walls to help hold in the heat in winter and 
hold out the heat in summer. I recently had it painted with some awesome 
graphics from a local graphic artist, Jack of Arts.

Most challenging site I’ve worked on: The house was on a hill off the 
street. There was a steep bank in front of the house and about 20 feet from the 
porch to the crest. On the left side of the front yard was a steep bank down 
to the driveway. On the right side, there was about 40 
feet to the property line with a large tree in the middle 
of the side yard. I had to put a trench across the front 
of the house and a tank in the 
right-side yard. I had to dig the 
whole system backward. All of 
the materials in and spoils out 
had to go through that right-
side yard and through the back-
yard. I had to pull all the dirt 
to me and then throw it up the 
hill. I had to dump the stone in 
the front of the trench, and then 
straddle the ditch and throw the 
stone to the back of the trench, 
then set the tank. I did this all 
with a John Deere 510B with ex-
tendable dipper stick.

The craziest question I’ve 
been asked by a customer: 
A customer had a frog in their 

second-story toilet. They tried to tell me there was something wrong with 
the septic tank that let the frog in. Of note, they had three boys between the 
ages of 6 and 11.

If I could change one industry regulation, it would be: I wish the 
politicians and government appointees would call on our organization and 
bring us to the table before they make changes, not after. The tendency is 
they bring us to the table after they have made up their minds just to tell us 
about it. We can voice any complaints we want but the decision’s already 
been made. We have a good rapport with the agency supervisors (perma-
nent employees). They come to our meetings and work with us to improve 
the onsite industry, from the private side to the public side. But they can only 
work within the parameters their higher-ups set. I feel we have a good group 
of public and private sector representatives that participate with us.

Best piece of small-business advice I’ve heard: It was from my dad — 
treat every customer with the utmost respect.

If I wasn’t working in the wastewater industry, I would: Be doing con-
struction of some kind.

Crystal ball time — this is my outlook for the wastewater industry: 
I think that the wastewater industry is getting much more automated and 
much more technical. So, in the future we’ll see more and more demand for 
more technically trained individuals. ■

 
- Compiled by Betty Dageforde

Matthew Kidd, Jeanettea 
Williams and Eddie Harrison 
with company-outfitted 
Nissan NV2500 service van.

Eddie Harrison 
rewires control panel.
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malfunctions. Some systems operate with blowers, some with pumps and 
others aerators. It could be a float, relay, clogged pipe, broken pipe. When 
we’re done with the alarm call we catch a couple routine services on the way 
home to fill the day out.

The job I’ll never forget: A homeowner had something installed 20 
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system, and he did absolutely no service in 20 years. He said it was working 
fine when it was actually running down over the hill. He had built a shed 
over the treatment unit, including the blower, to hide the unit, then filled the 
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V acuum tanks are subject to significant stress as you load and unload 
wastewater every day. Constant changes in pressure and vacuum, 
combined with the sludges, grit and other foreign objects passing 

through the valves, can weaken many points in the tank. So it’s important to 
clean out the tank regularly and go beyond your quick daily visual inspection.

Last month, we reviewed proper confined space entry so you can safely 
clean and inspect the inside of your vacuum tank. This step is critical to pro-
tect you and your crew from danger. Safety is job No. 1 so you can all go 
home to your families at night.

 
Here’s my step-by-step approach to a thorough vacuum tank inspection:
To get started, check vacuum gauges to verify all the stored energy has 

been released. This means there is no pressure or vacuum stored in the tank. 
Be sure to put the pump into neutral to dump vacuum or pressure. You can 
also open the load valve to equalize the pressure and release stored energy.

Vacuum and pressure gauges: Not much goes wrong with these. Clean 
the glass and make sure gauges haven’t been damaged by low-hanging 
branches as you negotiate driveways.

Manways: Before opening the manways, check tank gauges to be sure 
the tank is not under pressure or vacuum. Serious injury or death can result 
if this precaution is not taken. While most manways are operated manually, 
there are a few different options including pneumatically operated units. 
When opening the manway, check the gasket for wear. Look for chunks 
missing, dried out or brittle O-rings. Replace the gasket and O-rings as need-
ed. For a steel tank manway, use a wire brush to clean debris away from the 
sealing edge to create a more airtight seal. Leave manways open throughout 
the inspection.

Primary and secondary valves: While the pump is pulling vacuum, 
sewage must never enter the pump. If by some off chance the primary and 
secondary valves fail and sewage is allowed to enter the pump, the safety cou-
pler is designed to break and save the pump. That’s if you’re lucky. Unlucky 
would be vanes breaking in the pump, or the pump “grenading.” Grenading 
is where the vanes not only break, but they explode out of the pump casing 
and parts fly everywhere. This is a violent and dangerous explosion. Never 
remove or bypass these safety components that protect your pump.

Typically, five wing nuts hold down the primary valve, which is usually 
located along the top of the tank near the front. You’ll open these like you 
would the manways, and clean and inspect the gasket, replacing as needed. 
A cage holds a steel or plastic ball. This ball is designed to stop vacuum to the 
pump in case the tank is too full and prevent sewage from entering the pump 

and causing expensive damage. Be sure the ball is not dented and the cage is 
clean. Diaper wipes or cleaning wipes, a huge problem facing the wastewa-
ter industry, can lodge in this area and cause problems.

The secondary valve is connected to the primary through vacuum pipes 
and plumbing, typically with three wing nuts holding the cap on. Remove 
the cap and take care of the gaskets and sealing surfaces. Check the steel or 
plastic ball and replace as needed.

Prefilter: Some pumpers choose not to use a prefilter on their pumps. 
Most have the traditional setup utilizing the primary shut-off valve, second-
ary shut-off valve, and then the pump. From time to time, a piece of gravel 
or rust will come through the safety valve and the debris will go through the 
pump. A prefilter offers added protection to keep debris out of the pump. If 
you have a prefilter, remove the screen and hose it off, and replace as part of 
your maintenance protocol.

Check baffles and welds: Here’s where confined space safety precau-
tions come into play. Follow the appropriate procedures, and if you’re not 
clear about them, stop the inspection now and get familiar before proceed-
ing. Enter the tank to inspect the integrity of baffles and welds. Make sure 
they are not separating. A dropped baffle can make it very difficult to off-
load and can be very messy. And baffles add crucial structural strength to 
your tank when it is under vacuum.

Oil-catch muffler:  This muffler catches exhaust from the pump and 
collects the oil used by the pump. Drain this daily to avoid leaving oil spots 
on driveways or an oil blast mark.

 
WRAPPING UP

After the tank inspection, close manways and valves. Turn the pump 
on and pressurize the tank. Check for leaks and tighten seals as needed. 
Check pressure and vacuum relief valves to make sure they are opening at 
the pump/tank manufacturer’s recommended settings.

Run the pump to check that the oilers are functioning properly. Look 
for about a drop a second at operating speeds. All of our pumps now have 
automatic oilers and I highly suggest getting them. My first vacuum truck 
had manual oilers. I would set my oil speed at a drop per second, but after 30 
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A dropped baffle can make it very difficult to off-load 
and can be very messy. And baffles add crucial structural 
strength to your tank when it is under vacuum.

minutes of pumping it would be running too fast. Automatic oilers maintain 
the preset speed the entire job.

Shut the pump down and put the three-way valve into neutral. Verify 
with the gauges that there is no stored pressure or vacuum. Check to be sure 
the valve operates without binding and excessive force needed to operate. 
Also make sure there are no leaks; tighten as needed. Tanks in colder cli-
mates often have heated valves, which are warmed by the engine coolant. Be 
sure to inspect these hoses.

Inspect steps and handholds to make sure welded points are not start-
ing to crack. Also check that anti-slip surfaces are gripping. Look for signs of 
cracking and leakage around plumbing joints from the tank to the pump, all 
the way through the three-way valve to the exhaust. Address any problems 
you find. ■
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and plumbing, typically with three wing nuts holding the cap on. Remove 
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ary shut-off valve, and then the pump. From time to time, a piece of gravel 
or rust will come through the safety valve and the debris will go through the 
pump. A prefilter offers added protection to keep debris out of the pump. If 
you have a prefilter, remove the screen and hose it off, and replace as part of 
your maintenance protocol.

Check baffles and welds: Here’s where confined space safety precau-
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clear about them, stop the inspection now and get familiar before proceed-
ing. Enter the tank to inspect the integrity of baffles and welds. Make sure 
they are not separating. A dropped baffle can make it very difficult to off-
load and can be very messy. And baffles add crucial structural strength to 
your tank when it is under vacuum.

Oil-catch muffler:  This muffler catches exhaust from the pump and 
collects the oil used by the pump. Drain this daily to avoid leaving oil spots 
on driveways or an oil blast mark.
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on and pressurize the tank. Check for leaks and tighten seals as needed. 
Check pressure and vacuum relief valves to make sure they are opening at 
the pump/tank manufacturer’s recommended settings.

Run the pump to check that the oilers are functioning properly. Look 
for about a drop a second at operating speeds. All of our pumps now have 
automatic oilers and I highly suggest getting them. My first vacuum truck 
had manual oilers. I would set my oil speed at a drop per second, but after 30 
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and won’t fail you on the job site  By Ronnie Tamez

Ro
nn

ie
 Ta

m
ez

Ronnie and Jennifer 
Tamez are owners 
of First Call Septic 
Services in Battle 
Ground, Washington. 
Send your Truck Corner 
questions to 
editor@pumper.com.

A dropped baffle can make it very difficult to off-load 
and can be very messy. And baffles add crucial structural 
strength to your tank when it is under vacuum.

minutes of pumping it would be running too fast. Automatic oilers maintain 
the preset speed the entire job.

Shut the pump down and put the three-way valve into neutral. Verify 
with the gauges that there is no stored pressure or vacuum. Check to be sure 
the valve operates without binding and excessive force needed to operate. 
Also make sure there are no leaks; tighten as needed. Tanks in colder cli-
mates often have heated valves, which are warmed by the engine coolant. Be 
sure to inspect these hoses.

Inspect steps and handholds to make sure welded points are not start-
ing to crack. Also check that anti-slip surfaces are gripping. Look for signs of 
cracking and leakage around plumbing joints from the tank to the pump, all 
the way through the three-way valve to the exhaust. Address any problems 
you find. ■

http://www.pumper.com
http://www.p-pod.ca
www.septictankparts.com
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CLASSY TRUCK

Wadsworth, Ohio

O wner Gene Morris added an ultramarine blue and white 2016 West-
ern Star 4900 Series truck built out by Tiger General with a 4,000-gal-
lon tank with a 20-ton hoist and full-opening rear door, and a Na-

tional Vacuum Equipment 900 cfm blower with a stainless steel silencer 
and secondary shut-off. The truck is powered by a Cummins ISX 15 485 hp 
engine and a Fuller/Roadranger 8LL transmission. The truck features for-
ward steering axle and rear tag axle 3- and 4-inch intake valves and a 6-inch 
dump valve, custom toolboxes and trays, as well as aluminum wheels and 
fuel tank. The cab is a Western Star severe-duty model with an extra insu-
lation package, heated high-back air-ride seats, A/C, cruise and tilt. Alpha 
Twilight provided the minimal graphics. The truck is used for residential 
septic service, package and sewer treatment plant work, lift stations, grease 
trap service and hydroexcavation. ■

Jarvis Septic & Drain

Got a truck with real WOW appeal? Show it off to Pumper readers!
Send photos of your truck after it has been lettered with your  

company name. Any industry-related truck is acceptable. Please limit  
your submission to one truck only.

Your Classy Truck submission must include your name, company 
name, mailing address, phone number, and details about the truck,  
including tank size, cab/chassis information, pump information, the  
company that built the truck, and any other details you consider  
important. In particular, tell us what features of the truck help make  
your work life more efficient and more profitable. Email your materials  
to editor@pumper.com or mail to Editor, Pumper, P.O. Box 220, Three Lakes, WI 
54562. We look forward to hearing from you!

SHOW US YOURS! 

bioFORCE™ MAXX 
ULTIMATE  

DRAINFIELD TREATMENT!

Complete Source For ALL Your Needs  
Septic • Grease Trap • Drain Lines

mmppllllllet Se Sou ccrrcccee FFFFFFFoooor AALLLLLL YYYYouY r NNNNe

800-423-5350
www.CHEMPACE.com

Private Labeled at  
NO Extra Charge!

 BIOFORCE™ CUBES/BLOCKS

Private Labeled Packets/Liquids  
100% Biodegradable & Enviro-Friendly!

mailto:editor@pumper.com
www.chempace.com
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Global Vacuum Systems, Inc.
15431 State Hwy 6 • Navasota, TX 77868
Toll Free: 800-843-0866 • Phone: 936-825-2000
Email: ryan@globalvacuumsystems.com  
Web: www.globalvacuumsystems.com

Manufacturer Of ASME DOT 412 Tanks & Trailers

    Trailers &  

Bobtails In Stock!
“Bobtail with VOC in stock”

GVS Liquid Ring Unit

In Stock!

•DOT 412 Code Unit, Full Tilt/Full Open
• 3000 USG Capacity Debris Body (We 
can custom build to your size specs.)

• 200 USG Water Tank with Sight Glass, 
Heat Exchanger, 2" Fill Port, 2" Bottom 
Drain

• CVS 4000 Liquid Ring Pump,  
2393 CFM, 27" Hg, 14.5 PSI for 
Pressure Off Loading (The CVS 3100 
Model is Also Available)

• 30" Diameter Cyclone Separator with 
Bottom Cleanout

Call for quotes
Tanks can be shipped

Skid and truck mount 
models up to 7000 psi

Hot and Cold Trailer Models
Up to 7000 psi

Flows up to 40 gpm
Powered Reels

Diesel Powered Models

Portable Hot  
and Cold Water  

Diesel Powered Models

We will custom build to your specifications
www.camspray.com    800-648-5011

Working Well Under Pressure

 Be Sure to 
Request a 

FREE
Informational

DVD!

  SAVE TIME
AND MONEY!

888.878.2296

www.crustbusters.com

Now buy all your Crust 
Buster products online!

SALES OR SERVICE - ORDER ONLINE @ PUMPERSHOP.COM SOURCE KEY
8P17

12 WASHDOWN PUMPS

SALE!
VOLT

DC

YOUR CHOICE
$59900

THE ONLY ONE STOP PUMPER SHOP!
SALES + SERVICE WITH JUST ONE CALL

    866-872-1224TOLL
FREE

• 1 HP 12 Volt DC Premium Washdown Duty Motor for Severe
 and Damp/Wet Operating Conditions. 60 minute duty cycle.

• Flows up to 58GPM / 94GPM Max., Pressures up to 49PSI Max.

• Pressure Switches, Solenoids and Check Valves all

PART# WASHDOWN 125
1 ¼  " INLET, 1" DISCHARGE

Compare to AMT 489g-95

PART# WASHDOWN 150
1 ½  " INLET, 1 ¼  " DISCHARGE

Compare to DC 10

PRICE GOOD THROUGH 8/31/17

08P17.indd   1 7/16/17   8:02 PM

mailto:ryan@globalvacuumsystems.com
http://www.globalvacuumsystems.com
http://www.camspray.com
http://www.crustbusters.com
www.crustbusters.com
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324 Leaside Avenue
Stoney Creek, ON  Canada  L8E 2N7

Tel: 905-662-6552 / TF: 1-800-663-9003
Fax: 905-662-5412 

www.fruitlandmanufacturing.com 

This pump has
outlasted a truck &
3 of its drivers.

The above Fruitland Manufacturing® RCF 500 pump  was mounted on a previous truck in 1993.  

Almost a quarter century, two trucks and four drivers later, this workhorse is  still going strong—

pumping about 3.8 million gallons of liquid waste each year.  At  Fruitland Manufacturing® we’re 

redefining reliability and outlasting the competition.  Just give us a call to learn what we can do for you. 

• Includes FB2000 Blower
• Washable Filter
• External Oil Filling Ports
• External Oil Level Gauges
• Hydraulic or Belt Drive
• 6” Connections
• Vacuum and Pressure Gauges
• Low Noise
• Low Cost
• Strong Noise Absorption Enclosure

Elim FB2000 Blower Package

Call to locate your nearest dealer

I t’s time to make your plans for the eighth National Association of Waste-
water Technicians (NAWT) Waste Treatment Symposium. The Sympo-
sium will be held Aug. 23-24 in Monroeville, Pennsylvania.

This event will give you all you need to know about the decision-mak-
ing process for taking charge of treating your own wastes. Highlighted at 
this year’s symposium will be case histories of companies that have been 
through the same decision-making process. Presentations will be given by 
leaders in treatment processes and vendors sharing the pros and cons of var-
ious equipment. There will be ample time to network with attendees. There 
will also be two field trips:

• McCutcheon Enterprises Inc., Apollo, Pennsylvania, a treatment facil-
ity where septage, grease trap and industrial wastes are processed and the 
resulting water is discharged to a municipal sewer system.

• Kiski Valley Water Pollution Control Authority, Leechburg, Pennsylva-
nia, a wastewater treatment facility where McCutcheon’s discharged water 
ends up. You will also see various pieces of equipment working with septage, 
grease trap waste and sewage sludge.

Check our website at www.nawt.org for more information. This will be 
a real hands-on opportunity for those who want to take control of their dis-
posal destiny. ■

NAWT BOARD OF DIRECTORS:
Gene Bassett, President/NM
Jamie Miller, Vice-President/VA
Jeff Rachlin, Treasurer/Past Pres./PA
Tom Ferrero, Secretary/PA
Jim Anderson, Ed. Comm./MN
Kim Seipp, Ed. Comm./CO
Michael Barry, NY

NAWT EXECUTIVE ADMINISTRATOR:    Donn Lesko

2800 W Higgins Rd., Ste. 440, Hoffman Estates, IL 60169 • 1-800-236-NAWT (6298) • Fax 847-885-8393 • www.nawt.org

Attend the 2017 NAWT Waste Treatment 
Symposium in Pennsylvania

By Dhru Bhatt

John Creed, IN
Jace Ensor, NM
Tom Frank, OH
Joe Garner, NJ
Roxanne Grover, FL
Bill Hall, CT
Mitch Okerstrom, MM

Kit Rosefield/Nick Weigel, CA
Mark Scott/Jason Spangle (Alt.), MI
Gary Steinhardt, IN
Jim Tyrrell, NH
Hollis Warren, DE
Roger S. Winter, ON, Canada

    Upcoming Training & Events

COLORADO
CPOW/NAWT Inspector Course
November 16-17, 2017
Greenwood Village, CO
Lisa Nicoll - 720-626-8989
CPOW@CPOW.NET

MONTANA
DEQ/NAWT Installer Course
October 3, 2017
Bozeman, MT
Fred Collins - 406-444-9879
fcollins2@mt.gov

MONTANA 
DEQ/NAWT Operation &  
Maintenance 1
October 4-5, 2017
Bozeman, MT
Fred Collins - 406-444-9879
fcollins2@mt.gov 

PENNSYLVANIA
8th Waste Treatment Symposium
August 23-24, 2017
Apollo, PA

TEXAS
RETS/NAWT - Septic Training 
Inspector Course 
September 8-9, 2017
Arlington, TX
Brian Murphy - 817-467-0213
Rets@rets-llc.com

800-236-6298
WWW.NAWT.ORG

YOUR SOURCE 
FOR REAL 
LEARNING

 For more 
information call:

WA dealer #1812SEE OUR LIST OF EQUIPMENT ON WEBSITE

Others Available, Check Our Website

Thanks to Burr Plumbing, San Jose, CA

http://www.nawt.org
http://www.nawt.org
mailto:CPOW@CPOW.NET
mailto:fcollins2@mt.gov
mailto:fcollins2@mt.gov
mailto:Rets@rets-llc.com
www.nawt.org
www.ericksontank.com
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Having Pump Problems?
WE HAVE PUMPS AND MORE!

Santa Fe Springs, CA
562-944-0404 

Fax: 562-944-3636
800-699-7557

www.vacpump.com
Hablamos 
Español

Like us on  
Facebook

At Armstrong Equipment, we believe life and business require certain  
compromises, but not on those things on which your business and family 
depend. A beautiful, new and shiny vacuum truck with a burned out pump is 
nothing more than uncomfortable transportation at four miles per gallon.

Your customers depend on you!

Depend on us! That is why we sell the most dependable vacuum pumps, parts, 
valves and tank components available:

“No Comprom ise.”

We proudly stock Masport, Jurop, NVE, Condé, Fruitland, Moro and G-D 
Wittig vacuum pumps, Sutorbilt blowers, Garnet Instruments SeeLevel gauges, 
Clearflow Heavy Duty valves and most other vacuum truck components and 
accessories. We can also provide replacement pumps and repair kits for most 
major brands. For more information call us toll free at 800-699-7557.

Stock Tank Kits Available in
1800, 2300, 2500 & 3500 Gallons

800-545-0174 309-932-3311 www.lmtmfg.com
is smartphone friendly1105 SE 2nd St.  Galva, IL 61434

CUSTOM TANKS, TRUCKS, AND HYDRO EXCAVATORS
Choose LMT to build your custom vacuum equipment

Hoisted Full-Open Door

HX-4000

HX-2100

Special Pricing  
On All Hydro Excavators  

In-Stock

BOOTH

4516

Visit LMT & 
Smart-Dig at

Oct. 3-5, 2017

Tough 
enough

to go 
anywhere. 

Handling everything from 
construction sites to huge crowds, Five Peaks®  

portable restrooms offer a full line of well 
designed products with features that 

no one can compete with for 
quality or price. 

http://www.vacpump.com
http://www.lmtmfg.com


Tough 
enough

to go 
anywhere. 

Handling everything from 
construction sites to huge crowds, Five Peaks®  

portable restrooms offer a full line of well 
designed products with features that 

no one can compete with for 
quality or price. 

www.fivepeaks.net
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Alabama
Alabama Onsite Wastewater Association 
www.aowainfo.org; 334/396-3434

Arizona
Arizona Onsite Wastewater Recycling Association 
www.azowra.org; 928/443-0333

Arkansas
Arkansas Onsite Wastewater Association 
www.arkowa.com
 
California
California Onsite Wastewater Association 
www.cowa.org; 530/513-6658
 
Colorado
Colorado Professionals in Onsite Wastewater 
www.cpow.net; 720/626-8989
 

Connecticut
Connecticut Onsite Wastewater Recycling Association 
www.cowra-online.org; 860/267-1057
 
Delaware
Delaware On-Site Wastewater Recycling Association 
www.dowra.org
 
Florida
Florida Onsite Wastewater Association 
www.fowaonsite.com; 321/363-1590
 

Georgia
Georgia Onsite Wastewater Association 
www.onsitewastewater.org; 678/646-0379
 
Georgia F.O.G. Alliance 
www.georgiafog.com
 

Idaho
Onsite Wastewater Association of Idaho 
www.owaidaho.org; 208/664-2133

Illinois
Onsite Wastewater Professionals of Illinois 
www.owpi.org

Indiana
Indiana Onsite Waste Water Professionals Association 
www.iowpa.org; 317/889-2382

Iowa
Iowa Onsite Waste Water Association 
www.iowwa.com; 515/225-1051

Kansas
Kansas Small Flows Association 
www.ksfa.org; 913/594-1472

Kentucky
Kentucky Onsite Wastewater Association 
www.kentuckyonsite.org; 855/818-5692

Maine
Maine Association Of Site Evaluators 
www.mainese.com.  
 
Maine Association of Professional Soil Scientists 
www.mapss.org.

Maryland
Maryland Onsite Wastewater Professionals Association 
www.mowpa.org; 443/570-2029
 

Massachusetts
Yankee Onsite Wastewater Association 
www.maowp.org; 781/939-5710

Michigan
Michigan Onsite Wastewater Recycling Association 
www.mowra.org
 
Michigan Septic Tank Association 
www.msta.biz; 989/808-8648
 

Minnesota
Minnesota Onsite Wastewater Association 
www.mowa-mn.com; 888/810-4178

Missouri
Missouri Smallflows Organization 
www.mosmallflows.org; 417/631-4027

Nebraska
Nebraska On-site Waste Water Association 
www.nowwa.org; 402/476-0162
 

New Hampshire
New Hampshire Association of Septage Haulers 
www.nhash.com; 603/831-8670
 
Granite State Designers and Installers Association
www.gsdia.org; 603/228-1231
 

New Mexico
Professional Onsite Wastewater Reuse 
Association of New Mexico 
www.powranm.org; 505/989-7676
 

New York
Long Island Liquid Waste Association, Inc. 
www.lilwa.org; 631/585-0448

North Carolina
North Carolina Septic Tank Association 
www.ncsta.net; 336/416-3564
 
North Carolina Portable Toilet Group 
www.ncportabletoiletgroup.org; 252/249-1097
 
North Carolina Pumper Group 
www.ncpumpergroup.org; 252/249-1097
 

Ohio
Ohio Onsite Wastewater Association 
www.ohioonsite.org; 888-294-0084
 

Oregon
Oregon Onsite Wastewater Association 
www.o2wa.org; 541/389-6692
 

Pennsylvania
Pennsylvania Association of Sewage Enforcement Officers 
www.pa-seo.org; 717/761-8648
 
Pennsylvania Onsite Wastewater Recycling Association
www.powra.org
 
Pennsylvania Septage Management Association 
www.psma.net; 717/763-7762

TRADE ASSOCIATIONS
If you would like your wastewater trade association added to this list, send contact information to editor@pumper.com.

 
Serving the Industry 
Visit your state and provincial trade associations

Tennessee
Tennessee Onsite Wastewater Association 
www.tnonsite.org.

Texas
Texas On-Site Wastewater Association 
www.txowa.org; 888/398-7188

Education 4 Onsite Wastewater Management
www.e4owm.com; 713/774-6694
 

Virginia
Virginia Onsite Wastewater Recycling Association 
www.vowra.org; 540/377-9830
 

Washington
Washington On-Site Sewage Association 
www.wossa.org; 253/770-6594  
 

Wisconsin
Wisconsin Onsite Water Recycling Association 
www.wowra.com; 608/441-1436
 
Wisconsin Liquid Waste Carriers Association 
www.wlwca.com; 608/441-1436

NATIONAL

Water Environment Federation 
www.wef.org; 800/666-0206

National Onsite Wastewater Recycling Association 
www.nowra.org; 800/966-2942

National Association of Wastewater Technicians 
www.nawt.org; 800/236-6298

CANADA

Alberta
Alberta Onsite Wastewater Management Association 
www.aowma.com; 877/489-7471

British Columbia
WCOWMA Onsite Wastewater Management of B.C. 
www.wcowma-bc.com; 877/489-7471

British Columbia Onsite Sewage Association
www.bcossa.org; 778/432-2120
 

Manitoba
Manitoba Onsite Wastewater Management Association 
www.mowma.org; 877/489-7471

Onsite Wastewater Systems Installers of Manitoba, Inc.
www.owsim.com; 204/771-0455

New Brunswick
New Brunswick Association  
of Onsite Wastewater Professionals 
www.nbaowp.ca; 506/455-5477

Nova Scotia
Waste Water Nova Scotia 
www.wwns.ca; 902/246-2131

Ontario
Ontario Onsite Wastewater Association 
www.oowa.org; 855/905-6692

Ontario Association of Sewage Industry Services 
www.oasisontario.on.ca; 877/202-0082

Saskatchewan
Saskatchewan Onsite Wastewater 
Management Association 
www.sowma.ca; 877/489-7471

Canadian Regional
Western Canada Onsite Wastewater 
Management Association 
www.wcowma.com; 877/489-7471

http://www.aowainfo.org
http://www.azowra.org
http://www.arkowa.com
http://www.cowa.org
http://www.cpow.net
http://www.cowra-online.org
http://www.dowra.org
http://www.fowaonsite.com
http://www.onsitewastewater.org
http://www.georgiafog.com
http://www.owaidaho.org
http://www.owpi.org
http://www.iowpa.org
http://www.iowwa.com
http://www.ksfa.org
http://www.kentuckyonsite.org
http://www.mainese.com
http://www.mapss.org
http://www.mowpa.org
http://www.maowp.org
http://www.mowra.org
http://www.msta.biz
http://www.mowa-mn.com
http://www.mosmallflows.org
http://www.nowwa.org
http://www.nhash.com
http://www.gsdia.org
http://www.powranm.org
http://www.lilwa.org
http://www.ncsta.net
http://www.ncportabletoiletgroup.org
http://www.ncpumpergroup.org
http://www.ohioonsite.org
http://www.o2wa.org
http://www.pa-seo.org
http://www.powra.org
http://www.psma.net
mailto:editor@pumper.com
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www.mosmallflows.org; 417/631-4027

Nebraska
Nebraska On-site Waste Water Association 
www.nowwa.org; 402/476-0162
 

New Hampshire
New Hampshire Association of Septage Haulers 
www.nhash.com; 603/831-8670
 
Granite State Designers and Installers Association
www.gsdia.org; 603/228-1231
 

New Mexico
Professional Onsite Wastewater Reuse 
Association of New Mexico 
www.powranm.org; 505/989-7676
 

New York
Long Island Liquid Waste Association, Inc. 
www.lilwa.org; 631/585-0448

North Carolina
North Carolina Septic Tank Association 
www.ncsta.net; 336/416-3564
 
North Carolina Portable Toilet Group 
www.ncportabletoiletgroup.org; 252/249-1097
 
North Carolina Pumper Group 
www.ncpumpergroup.org; 252/249-1097
 

Ohio
Ohio Onsite Wastewater Association 
www.ohioonsite.org; 888-294-0084
 

Oregon
Oregon Onsite Wastewater Association 
www.o2wa.org; 541/389-6692
 

Pennsylvania
Pennsylvania Association of Sewage Enforcement Officers 
www.pa-seo.org; 717/761-8648
 
Pennsylvania Onsite Wastewater Recycling Association
www.powra.org
 
Pennsylvania Septage Management Association 
www.psma.net; 717/763-7762

TRADE ASSOCIATIONS
If you would like your wastewater trade association added to this list, send contact information to editor@pumper.com.

 
Serving the Industry 
Visit your state and provincial trade associations

Tennessee
Tennessee Onsite Wastewater Association 
www.tnonsite.org.

Texas
Texas On-Site Wastewater Association 
www.txowa.org; 888/398-7188

Education 4 Onsite Wastewater Management
www.e4owm.com; 713/774-6694
 

Virginia
Virginia Onsite Wastewater Recycling Association 
www.vowra.org; 540/377-9830
 

Washington
Washington On-Site Sewage Association 
www.wossa.org; 253/770-6594  
 

Wisconsin
Wisconsin Onsite Water Recycling Association 
www.wowra.com; 608/441-1436
 
Wisconsin Liquid Waste Carriers Association 
www.wlwca.com; 608/441-1436

NATIONAL

Water Environment Federation 
www.wef.org; 800/666-0206

National Onsite Wastewater Recycling Association 
www.nowra.org; 800/966-2942

National Association of Wastewater Technicians 
www.nawt.org; 800/236-6298

CANADA

Alberta
Alberta Onsite Wastewater Management Association 
www.aowma.com; 877/489-7471

British Columbia
WCOWMA Onsite Wastewater Management of B.C. 
www.wcowma-bc.com; 877/489-7471

British Columbia Onsite Sewage Association
www.bcossa.org; 778/432-2120
 

Manitoba
Manitoba Onsite Wastewater Management Association 
www.mowma.org; 877/489-7471

Onsite Wastewater Systems Installers of Manitoba, Inc.
www.owsim.com; 204/771-0455

New Brunswick
New Brunswick Association  
of Onsite Wastewater Professionals 
www.nbaowp.ca; 506/455-5477

Nova Scotia
Waste Water Nova Scotia 
www.wwns.ca; 902/246-2131

Ontario
Ontario Onsite Wastewater Association 
www.oowa.org; 855/905-6692

Ontario Association of Sewage Industry Services 
www.oasisontario.on.ca; 877/202-0082

Saskatchewan
Saskatchewan Onsite Wastewater 
Management Association 
www.sowma.ca; 877/489-7471

Canadian Regional
Western Canada Onsite Wastewater 
Management Association 
www.wcowma.com; 877/489-7471

800-330-3965
WWW.PIKRITE.COM

HELPING YOU 
SPEND LESS TIME

WITH YOUR 

E Q U I P M E N T

ASK ABOUT OUR 
15-YEAR STEEL 

TANK WARRANT Y

DUAL COMPARTMENT 
SLIDE- IN UNIT WITH  

A JETTER/POWER 
WASHER COMBO 

AND ELECTRIC HOSE 
REEL
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http://www.aowma.com
http://www.wcowma-bc.com
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http://www.owsim.com
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Explore the Marketplace for tools and 
resources you need for your business

Education taught by some of the best and 
brightest in the industry

Events to network with your peers - or just 
kick back with friends.

WHY SHOULD YOU ATTEND?

SAVE THE DATE!

INDIANAPOLIS 2018

The WWETT Show - Water & Wastewater, Equipment, Treatment & Transport - is the world’s largest annual trade 
show for wastewater and environmental services professionals. With 600 exhibiting companies, 110 conference 
sessions, and a schedule of great events, the WWETT Show provides value to professionals from every facet of 
our field.

M O R E  I N F O R M A T I O N  A T  W W W.W W E T T S H O W. C O M

wwett18_creative_jn_August ad.indd   1 7/5/17   1:42 PM

NVE 866 and 4307 Packages Available

Pumps For Sale
NEW ENGLAND 
DISTRIBUTOR

 Need Equipment? Contact Us We Can Get It.

SHINE ON Products From

SHINE ON Products From

Conde

Conde

TSITSITANK SERVICES, INC

TSITSI
TANK SERVICES, INC

TSITSITANK SERVICES, INC

TSITSITSI
TANK SERVICES, INC

TSITSITSITANK SERVICES, INC

TSITSI
TANK SERVICES, INC

P.O. Box 8136, Cranston, RI 02920     
jerry@tankservicesinc.com   

Cell: 401-688-0043 
www.tankservicesinc.com

Amanda Hensarling
Baytown, TX    

amanda@tankservicesinc.com
Cell: 401-339-9992

Professionals in the Vacuum Tank & Trailer Industry
Contact: Jerry Blake, Toll Free: 866-720-4999 or: Amanda: 401-339-9992

CALL TODAY FO
R SAVINGS

7000-9000 
Trailers In 

Stock

Self Contained Unit  
600 gal. steel tank, 33.5 HP Kubota 

diesel engine (choice of pumps),  
200 gal. poly tank, 6 gpm 3,000 

psi jetter.

(2) 5,000 gal.  
aluminum tanks 

IN STOCK  
ready to mount our 
chassis or yours.

Restroom Tanks  
Stainless steel and aluminum available in various 

sizes and compartments. IN STOCK 

2017 Peterbilt  337 
300 HP, Allison auto, NVE 607 Pack,  

2800 gal. aluminum tank. IN STOCK

2015 Harley Davidson 
Street Glide Special  

17,000 miles, loaded $19,500

IN STOCK  
4500 gal. aluminum tank 

2010 MRU613 Mack 
148K Mi., PR200 vacuum pump, 

350HP, Allison 4500, NVE SS valves, 
5200 gal. aluminum tank.  

Excellent condition.

Slide-In Units  
500-1,000 gal’s, 1 or 2 compartment; 
select a pump package & engine HP. 

Standard units “Always in Stock”  
all light weight aluminum, many 

available options.

8000 & 9000 Gal. Aluminum Tri-Axle Trailers,  
Air ride suspension (tri-axle), pump platform, bright 

finish, LED lights, Betts valves, IN STOCK

2016 Dodge 5500  
Diesel (4 X 4), Auto, 1200 aluminum RVT,  
NVE 304 hydraulic drive pump package,  

DC10, two unit carrier.

New 2017 Hino  
w/2500 gal. tank NVE 607

The LD-18 Digital Water Leak Detector 

uses patented technology to significantly  

reduce ambient noises from dogs bark-

ing, footsteps, people talking, etc. The 

digital amplifier samples the sounds 

every few tenths of a second, rejecting 

intermittent sounds instantly. 

See the LD-18 at www.subsurfaceleak.com.

(408) 249-4673
www.subsurfaceleak.com

mailto:jerry@tankservicesinc.com
http://www.tankservicesinc.com
mailto:amanda@tankservicesinc.com
http://www.subsurfaceleak.com
http://www.subsurfaceleak.com
www.sanitationgraphics.com
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 HOSE AND FITTINGS

KURIYAMA OF AMERICA 
TIGERFLEX AMPHIBIAN SOLARGUARD AMPH-SLR 
Tigerflex Amphibian Solarguard AMPH-SLR hose from Kuriyama of 
America is made to resist the cracking that can result from exposure to 
damaging UV light. Testing has shown that the specially formulated mate-
rial retained 97 percent of its original tensile strength after prolonged UV 
exposure. The safety-yellow color provides high visibility on job sites. The 
heavy-duty polyurethane-lined hose will handle wet or dry material-han-
dling applications. A static wire is available in the 6- and 8-inch I.D. sizes. 
847/755-0360; www.kuriyama.com.

 HOSE REELS

COXREELS 
1125 SERIES
The hand-crank 1125 Series 
pressure-washing hose reel from 
COXREELS helps users save time 
and allows for hassle-free mainte-
nance. A compact design and quality steel construction are incorporated 
into units, with a sturdy, one-piece, all-welded A-frame base as well as a low-
profile outlet riser and an open drum slot design providing for a noncrimp-
ing, smooth hose wrap. 800/269-7335; www.coxreels.com.

 
HANNAY REELS VAC-5000 SERIES

A spoked-disc single-wrap configuration, the VAC-
5000 Series from Hannay Reels is designed for 
use where width dimension is minimal, providing 
effortless rewinding and wrapping of hose with 
easy access from both sides of the vehicle. It is 

designed for longer lengths and 2- to 4-inch vac-
uum hose, with manual, electric, air or hydraulic 

rewind options. It is built to spec with heavy-gauge 
steel to stand up to everyday use. 877/467-3357;  

www.hannay.com.

REELCRAFT HIGH-OPERATING-
TEMPERATURE HOSE REEL
High-operating-temperature hose reels from Reel-
craft are supplied with low-pressure rubber ho ses for 
more extreme air temperature applications. They are 
rated for air temperatures ranging from minus 40 to 212 
degrees F. These spring-driven hose reels are ideal for use with 
portable compressors that operate at high temperatures and high volumes 
of continuous air. 800/444-3134; www.reelcraft.com.

 VACUUM PUMPS

FRUITLAND 
MANUFACTURING RCF870
The RCF870 vacuum pump from Fruitland 
Manufacturing is available in clockwise and 
counterclockwise rotations with top- and side-
mount four-way valve locations. The pump is available 
with hydraulic, angle (gearbox) and belt-drive options. It can be mounted 
on all Eliminator-style packages. It is a true 4-inch pump with 4-inch pipe 
connections producing 512 cfm and weighing 575 pounds. It is fan-forced 
air-cooled with an available air injection cooling system (VACS) for con-
tinuous duty at higher vacuum. It includes an integral oil reservoir with 
low-consumption oil pump, an integral final filter and vane-wear test ports. 
800/663-9003; www.fruitlandmanufacturing.com.

MORO PM80W
The Moro PM80W water-cooled vacuum pump is 

designed and built for low maintenance, long life 
and trouble-free service for tough industrial ap-
plications. It is a 424 cfm pump with 28 inches Hg 

max vacuum and 29 psi max pressure capability. 
It comes with Kevlar vanes and visual inspection 

ports in the casing and Viton oil seals. Its low ro-
tating speed extends pump life. With sealed or oiled 

bearings, there are no grease points. The oiling system is direct-feed and 
sealed to reduce downtime for routine service and maintenance. 866/383-
6304; www.morousa.com.

By Craig Mandli

PRODUCT FOCUS/CASE STUDIES

(continued)

Vacuum Trucks — Truck Builder
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low-consumption oil pump, an integral final filter and vane-wear test ports. 
800/663-9003; www.fruitlandmanufacturing.com.
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and trouble-free service for tough industrial ap-
plications. It is a 424 cfm pump with 28 inches Hg 

max vacuum and 29 psi max pressure capability. 
It comes with Kevlar vanes and visual inspection 

ports in the casing and Viton oil seals. Its low ro-
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 VACUUM PUMPS
 

NATIONAL VACUUM EQUIPMENT 
CHALLENGER 887
The Challenger 887 heavy-duty vacuum pump 
from National Vacuum Equipment is quiet and 
powerful at 532 cfm. Its air ballast system allows the 
pump to work at deep vacuum levels. Its silencer for the air ballast and ex-
haust ensure quiet operation. It is available in a variety of different packages 
to fit any installation and drive system. 800/253-5500; www.natvac.com.

PRESVAC PV750
The Presvac PV750 rotary vane pump is de-
signed for continuous full-vacuum opera-
tion in the most extreme conditions. It offers 
400 cfm at free air, 350 cfm at 15 inches Hg, a 
maximum vacuum of 27 inches Hg and max-
imum pressure of 35 psi. Dual fans and twin 

ballast ports efficiently cool the pump. The solid housing with deep cooling 
ribs allows for greater heat transfer from the vacuum chamber. Aluminum fans 
and shrouding work like a heat exchanger to aid in heat reduction. Multiple 
manifold and drive options are available for every application: truck, trailer or 
stationary. 800/387-7763; www.presvac.com.

WALLENSTEIN VACUUM PUMPS 
753 SERIES
The 753 Series vacuum pump from Wallenstein Vacuum 
Pumps incorporates extra-wide vanes that allow up 
to an inch of wear, designed for longer service life 
and lower maintenance costs. It provides 422 cfm 
airflow at 1,200 rpm and is precision-machined to 
provide vacuum levels up to 28 inches Hg. Options 
include air, liquid or dual cooling systems where air in-
jection is combined with liquid cooling. A pump-flushing port is included on 
the top valve for convenient routine maintenance. The quick-access housing 
end plate allows for easy internal inspection with no bearings to pull. Oil 
lubrication is via a mechanical piston pump driven by shaft rotation or avail-
able with a sight-feed valve oil regulator system using vacuum/pressure to 
draw oil with no moving parts. 800/801-6663; www.wallenstein.com.

 
WESTMOOR LTD. 
CONDE ULTRA SDS

The Conde Ultra SDS vacuum pump from 
Westmoor Ltd. pumps at 230 cfm, and 

has an automatic oiling system that 
never needs adjusting. It incorporates 

the Conde Slide Valve/Change-Over Valve, 
which is compact, low-profile and works eas-

ily, according to the maker. It is offered with either a pump-mounted or 
remote oil reservoir, with sealed high-temperature maintenance-free bear-
ings. It can be driven by a variety of power sources including gas or diesel 
engines, PTO, right-angle drive or hydraulic pump. The unit is double-
shafted and can be set up for either clockwise or counterclockwise rotation. 
800/367-0972; www.westmoorltd.com.

 VACUUM TRUCKS/TANKS

AMTHOR MATADOR
The 4,000-gallon aluminum 
Matador code or noncode sep-
tic/grease vacuum tank from 
Amthor International comes 
standard with a 5/16-inch-
thick side shell and floor, full 
head baffles and no external rings. It is available as a dumping tank with 
or without full-opening rear doors, as well as with off-road construction 
options for various applications. Various pump models are available, in-
cluding numerous stock tanks and chassis to choose from. 800/328-6633; 
www.amthorinternational.com.

 
BEST ENTERPRISES 
2500 WASTE/WATER 
VACUUM TANK
The 2500 Waste/Water Vac-
uum Tank from Best En-
terprises offers 1,250-gal-

lon waste and 1,250-gallon water compartments. It is built with 3/16-inch 
304 stainless steel heads and baffles with the shell built out of 7-gauge 
stainless steel. The bed is also made out of stainless steel. It has a manway 
over the waste compartment, plus a winter package consisting of heat-
ing coils, collars and a heated fan blower for both high- and low-pres-
sure water pumps. Both water pumps are installed in an insulated stain-
less steel box located under the bed. The unit’s drive system is hydraulic, 
and it includes large stainless steel workboxes on both sides of the bed. 
The tank comes with an easy-lift stainless steel portable restroom car-
rier made for two units and drop trays with bucket holders with out-
side switches to operate the PTO, lights and water pump. 800/288-2378; 
www.bestenterprises.net.

 
CRESCENT TANK 
VACUUM TANK
The Crescent Tank Vacuum 
Tank is completely flat inside 
and out. It has no baffles, al-
lowing it to be emptied com-
pletely to avoid internal corrosion, according to the manufacturer. With the 
included pump at specified cfm, unnecessary fatigue of the structure is elim-
inated and the life of the tank is prolonged. It is made from 1/4-inch steel, 
making it structurally strong. The workstation is designed for the portable 
restroom industry. The liftgate rail width allows units to fit, and multiple lift-
gate deck and rail options are available. It carries up to 10 restrooms, and the 
weight capacity is the same as a flatbed truck, the maker says. Freshwater is 
held inside the external 1/2-inch-thick poly tank. It can be installed by Cres-
cent Tank on any chassis within the specifications required for each model 
based on axle ratings and maximum load capacity, or can be installed by the 
purchaser. 585/657-4104; www.crescenttank.com.

(continued)
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making it structurally strong. The workstation is designed for the portable 
restroom industry. The liftgate rail width allows units to fit, and multiple lift-
gate deck and rail options are available. It carries up to 10 restrooms, and the 
weight capacity is the same as a flatbed truck, the maker says. Freshwater is 
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 VACUUM TRUCKS/TANKS

FMI TRUCK 
SALES & SERVICE 
WORKMATE
WorkMate septic service 
trucks from FMI Truck Sales 
& Service are dependable, 
easy to operate and specifi-
cally designed for the rigors 
of the service truck industry, according to the maker. They are available in 
mild steel, aluminum, carbon steel or stainless steel, with tank sizes of 2,500 
to 5,000 gallons in septic or grease trap service rigs. They are available in 
single- or two-compartment tanks with a jetter system and choice of rotary 
vane vacuum pump or blower. All trucks can be built on a choice of chassis. 
800/927-8750; www.fmitrucks.com.

IMPERIAL INDUSTRIES 
VAC SERIES

Imperial Industries VAC Series 
407/412 DOT tanks are available in 

3,200 or 3,600 gallons. They include 
an optional passenger OSHA guard-
rail, three rollover bars, 26-inch 

aluminum bolt-on hose trays, a 
float level indicator, 24- by 24- by 

24-inch toolbox, horizontal baffles, 4-inch 
intake with 4-inch air-activated valve and cam locks, a 6-inch discharge 
with air-activated valve and cam locks, three-stage hydraulic hoist, full rear-
opening door, LED light package, National Vacuum Equipment DOT valves 
and a 20-inch manway with a 12-inch primary, 4-inch interior air line, and 
choice of vacuum pumps. 800/558-2945; www.imperialind.com.
 

LELY TANK & 
WASTE SOLUTIONS 
SEPTIC TRUCK
Lely Tank & Waste Solutions 
offers a septic truck with a 
2,500-gallon waste/100-gal-
lon easy-fill freshwater two-
compartment tank. The tank is mounted on a 2017 International chassis 
with a 260 hp diesel engine and Allison automatic transmission. The vac-
uum system has a Jurop/Chandler R260 vacuum pump with 363 cfm free 
airflow plumbed through the tank-mounted secondary, and is connected to 
the side-mounted oil catch muffler. The tank has a 4-inch inlet and 6-inch 
discharge, with gate valves, adapters and watertight caps. It has a PumpTec 
750 psi, 5 gpm high-pressure water pump; cable reel with 50 feet of hose and 
spray nozzle for easy cleanup; four tank-mounted work lights; full-length 
hose trays with bed liner on each side; aluminum edge caps; and an 18- by 
18- by 24-inch toolbox. 800/367-5359; www.lelytank.com.

LMT VAXTEEL ST SERIES
The VAXTEEL ST Series of steel vacu-
um tanks from LMT comes in precon-
figured sizes with standard options, 
or can be custom configured to meet 
specific needs. These vacuum truck bodies can be shipped for installation 
or custom installed by LMT on a chassis of choice. Standard tanks have 
full-length mounting rails, full-length hose trays, primary shut-off, top and 
rear manways, and load and discharge ports. Options include full-opening 
rear door and hydraulic hoist for easier unloading. Standard bright white 
industrial finish coat is included in every package, with custom colors, full 
graphic design and application available. The Tank Size Wizard at LMT’s 
website assists in the design of custom vacuum tanks, providing a dynamic 
graphic view of the tank design, including capacity and weight distribution. 
800/545-0174; www.vaxteel.com.

MID-STATE TANK 
SEPTIC TRUCK TANK
Aluminum and stainless steel 
tanks for septic trucks from 
Mid-State Tank are available in 
capacities up to 5,500 gallons. 

They come standard with a 20-inch top manway, 20-inch rear manway, pri-
mary, three 5-inch sight eyes, pressure-relief valve, 4-inch inlet, 6-inch dis-
charge, full hose trays, hose support at rear, ladder to the top manway, LED 
lights and wiring, work lights at the rear, a full mounting kit, and heavy-duty 
rear bumper. The facility where they are manufactured is DOT and ISO 9001-
2008 QMS registered. 800/722-8384; www.midstatetank.com.

 

 CASE STUDY

FLEET BUYER VOWS TO STICK WITH 
AUTOMATED TRANSMISSIONS
Problem: Redbank Transport is a family-owned, 65-truck fleet that specializes in mov-
ing aggregates throughout the tri-state area of Ohio, Indiana and Kentucky. According 
to co-owner Dave Jackson, inclement weather can be especially difficult for driver and 
truck. “We do a lot of off-road 
work,” adds Jackson, “and a lot of 
the time we are trying to get into a 
place where it just rained all night. 
It can get quite soft.”

Solution: Jackson has been a 
longtime proponent of automated 
manual transmissions, and first 
experimented with the design in 
2012 to help satisfy his maneuver-
ability, fuel efficiency and driver 
comfort requirements. He is now running eight trucks with Eaton UltraShift PLUS VCS 
models, four sleeper-equipped trucks with UltraShift PLUS VHP models and two day-
cabs with UltraShift PLUS MHP models. The transmissions have a fully automated two-
pedal design with no clutch pedal, an electronic clutch actuator for smooth engagement, 
and safety features including auto neutral and Intelligent Hill Start Aid, which prevents 
roll-back and roll-forward while launching on grades.

Result: “When we first looked into Eaton AMTs it was because we wanted to improve 
our fuel mileage,” says Jackson. “We like the results and we are now seeing about 5.67 
miles per gallon, which is a big improvement.” As for maneuverability, Jackson says 
working with his Roadranger representative has helped with some fine-tuning of trans-
mission software to the point where trucks are performing as he wants. 800/826-4357; 
www.roadranger.com.

 VACUUM TRUCKS/TANKS

PIK RITE 
PAINTED ALUMINUM 
VACUUM TANK
Painted aluminum vacuum tanks 
from Pik Rite are available with a 
25-inch rear manway and capacity 
for 150 gallons of freshwater and 
1,650 gallons of waste. Vacuum is provided by a National Vacuum Equip-
ment 607 Challenger pump. The 3-inch intake and 6-inch dump both have 
heated valve jackets. Five sight eyes provide level indication for the waste 
compartment and a clear 3/4-inch sight hose indicates the level of fresh-
water. A 2-inch freshwater bucket fill pipe is mounted at the rear. The LED 
running light kit is installed with a fully molded wire harness. Operator 
work lights and a strobe light are mounted on the top-rear lighting bracket. 
Polished aluminum hose trays, the tank sides and the low hose hooks are 
coated with protective super liner. A 4 gpm hydraulic-drive jetter is mounted 
inside the driver’s-side toolbox. 800/326-9763; www.pikrite.com.

SCHELLVAC 
EQUIPMENT SEPTIC 
VACUUM TRUCK
The 2,150-gallon septic vacuum 
tank from SchellVac Equip-
ment is constructed using 1/4-
inch steel, 1/4-inch flanged 
and dished dome ends weld-

ed inside and out to tank shell, a full-length tank frame, one baffle, 12-inch 
low-profile primary shut-off, 5-gallon heated secondary moisture trap, and 
pressure- and vacuum-relief valves. It has four sight eyes (three rear and one 
front), full-length aluminum diamond plate hose trays, 21-inch rear door, 
heated 4-inch intake and 6-inch discharge, and an LED light package. Various 
pump models are available. 877/336-0081; www.schellvacequipment.com.

VACUTRUX LIMITED SEPTICTRUX
SepticTrux from Vacutrux Limited are available on chassis from 33,000 to 
86,000 GVWR single axle, tandem or tri, with tank sizes from 1,800 to 5,400 
gallons. Vacuum systems are powered by Wallenstein vacuum pumps. 
800/305-4305; www.vacutrux.com.

 WASHDOWN PUMPS

WATER CANNON 
RG SERIES PUMP
The RG Series Pump from Water Can-
non is rated for either 3.96 or 5.5 gpm at 
1,450 rpm, and has a nickel-plated mani-
fold rated for 3,600 psi. It takes the best parts 
from the RK, XW and SHP Series pumps and 
combines them into an all-around heavy-duty pump, 
according to the maker. The footprint is the same as the RW and XW Se-
ries ARNA pumps as well as the General 47 Series pumps. 800/333-9274; 
www.watercannon.com. ■
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 VACUUM TRUCKS/TANKS

FMI TRUCK 
SALES & SERVICE 
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PRODUCT NEWS

SATELLITE 
INDUSTRIES’ 
SATELLITE 
PORTABLE APP
Satellite Industries’ Satellite 
Portable app is designed for 
operators to calculate how 
many restrooms to place at spe-
cial events and construction sites. It is available in both the Apple app and 
Google Play stores. The app uses slide bars and buttons to quickly calculate 
the recommended number of restrooms based on number of users, duration 
of use and other data points. 800/328-3332; www.satelliteindustries.com.
 

FRANKLIN ELECTRIC 
STS SERIES SUBMERSIBLE 
TURBINE PUMP
The 9-inch STS Series submersible turbine 
pump from Franklin Electric features a pre-
mium glass-lined bowl for maximum ef-
ficiency and abrasion resistance, and the 
application flexibility provided by the dual 
discharge option for either a 6- or 8-inch 
drop pipe. Each pump features ductile iron 
motor brackets, ductile iron discharges, 
cast 304 stainless steel impellers, spiral cut-
lass rubber intermediate bowl bearings and 

copper bismuth bronze discharge and motor bracket bearings. The pro-
file upthrust adjustment bolt provides protection, while the bronze motor 
bracket bearing is protected with a stainless steel sand collar. 260/824-2900; 
www.franklinwater.com.

 
AIR-WEIGH’S 
UPDATED BINMAXX XL
The BinMaxx XL front-end loader, 
onboard bin scale from Air-Weigh 
uses cloud-based storage for all 
recorded lift data. It captures ev-
ery lift and downloads the data 
automatically to an office PC through Bluetooth technology. If not using the 
onboard computer, the system can transmit daily lift reports for each vehi-
cle. While in route, the BinMaxx XL captures each bin lift location, time and 
weight, and can record up to 1,000 lifts. The scale kit contains a complete 
scale, GPS receiver and Bluetooth transmitter to be installed in the truck cab, 
and a Bluetooth receiver to set up the connection to the office computer. 
888/459-3444; www.air-weigh.com.

Sometimes a pumper needs to get to a tank where the vacuum truck just 
won’t go. What do you do if you just don’t have enough vacuum hose to reach? 
Elastec answers that question with a vacuum system originally developed for 
the oil and mining sector, but is quickly finding a place among septic pumpers, 
municipalities and contractors — the PACS 1000.

The trailer-mounted 1,000-gallon vacuum system was originally built for 
removing oil, liquids, solids and sludge from reclaim pits, catch basins, waste-
water lagoons, tank cars and oil sites. However, its compact size and light 
weight have led contractors to employ it in hard-to-reach areas.

“The PACS 1000 is a great unit for many applications. Why take a 
$300,000 truck to a job that only requires a 4-inch hose?” says Charlie Storey, 
product development specialist with Elastec. “Its small size and weight also 
make it a fit in northern areas where road weight limits come into play. It also 
costs less to license and insure.”

The unit is available in a variety of blower and vane configurations. It is ap-
proved for highway towing (NATM) and can be pulled with a regular-size pickup 
truck. According to Storey, it was designed to go where large vacuum trucks 
can’t or for jobs where vac trucks are not cost-effective.

“If a septic pumper has a job far away from the home office, hooking up this 
trailer to a pickup is going to save a lot of money over driving a big vacuum 
truck out there for one job,” says Storey. “That makes it a great fit for rural 
areas too. Efficiency is a big buzz in the industry right now.”

The system includes a heavy-duty suction wand and a selection of suction 
hoses. Hydraulics may be used to operate a variety of auxiliary equipment, 
such as skimmers, pumps and pressure washers. Its frame is designed to 
withstand the difficult conditions of remote locations. The trailer has wide tires 
to keep yard damage minimal, and is equipped with safety equipment including 
surge brakes for highway or off-road towing. The unit is fitted with heavy-duty 
axles and suspension.

Most models have integral hydraulics that allow the unit to run an oil skim-
mer, a transfer pump, hydraulic tools, and to lift the spoils tank to dump con-
tents through the rear door. It is fitted with vacuum relief valves and cyclonic 
separator. A vacuum filter can also be added, as well as company branding.

“The great thing about this unit is that it can be designed the way you want 
it,” says Storey. “We’ll make it a good fit for anyone.” 618/382-2525; 
www.elastec.com.

(continued)

LIGHTWEIGHT 
VACUUM SYSTEM 
IS A GOOD FIT FOR 
BACKYARD PUMPING

in the
SPOTLIGHT
By Craig Mandli
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Continental ContiTech adding 
to Iowa manufacturing center

Continental ContiTech announced it is investing about $12 million in 
its PVC hose business in North America and is expanding its manufacturing 
capabilities and production capacities into a new competence center at its 
Mount Pleasant, Iowa, plant.

 
Federal Signal to acquire 
Truck Bodies & Equipment International

Federal Signal announced that it intends to acquire Truck Bodies & 
Equipment International for $270 million, subject to post-closing adjust-
ments. The company states the transaction will allow leveraging its expertise 
in building chassis-based vehicles, expanding its exposure to industrial end 
markets.

 
SJE-Rhombus awarded the 
2017 ESOP Company of the Year award

SJE-Rhombus was named the 2017 Employee Stock Ownership Plan 
Company of the Year at the annual ESOP Association Conference in Wash-
ington, D.C. Founded in 1975, the company has nearly 500 employees and 
eight locations globally. ■

INDUSTRY NEWS
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Portland, Oregon
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Marketplace Advertising

DREDGING & DEWATERING SERVICE

www.fluidtechnologyinc.com

(513) 241-1600

Fax (513) 756-1995
Fluid Technology, Inc.

• Municipal and Industrial • Digester and Lagoon Cleaning 

• Double Belt Filter Presses • Liner Repair & Replacement
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Add a 5 Minute Escape Respirator for only $500!
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ENTRY 
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 (3 Year Sensor Warranty)
• 4-Gas Air Monitor 

• 7’ Tripod
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What Do You Do
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Our After Hours feature explores the personal 
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you do in your leisure time, your personal 
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BLOWERS
New Roots Blowers - Best price & in stock. 
Reconditioned exchange program. Volume 
discounts. Call Pat’s Pump & Blower 800-
359-7867 or email PatsPump@aol.com (P01)

BUSINESSES
Well-established SW Florida business for 
sale. 900+ units on the street, 15 ADA, 30+ 
sinks, 20+ holding tanks, 7 trucks, 2 trailers. 
Many long-term construction customers, 
year-round event customers. Documented 
yearly growth. Only serious buyers need 
to inquire. Email office@ronsjons.com or 
portapottyrentals@yahoo.com  (P08)

Septic pumping and service business in 
western WI. Two trucks, spare pumps, tools, 
parts, hoses, etc. $75,000. Call Steve at 
715-491-3828 for more information.  (P10)

FOR SALE: 70-year established portable toi-
let business in Lubbock, TX area. (3) service 
trucks, portajohns, handicap units, holding 
tanks, hand sinks, mobile RV unit and trail-
ers. With 70 years of large customer base. 
Only serious buyers need to inquire. PRICE 
NEGOTIABLE For more information call Lee 
or Dale 806-762-1066.  (P08)

Houston, TX: Fast-growing market - $12,500 
average monthly revenue; priced for quick 
sale! Porta-can division. Call 713-458-8043  
 (P08)

Septic Business for sale in central Florida, 
truck and equipment, 40+ yrs., same phone 
# 352-429-2426. $250,000. For more info, 
email tcraigseptic@gmail.com  (P08)

Portable restroom business for sale. Located 
in Midcoast Maine for 20 years. Loyal cus-
tomer base, contractors and events. Fully 
equipped. $125,000. Call 207-449-8741 or 
email portabizsale@gmail.com  (P08)

Portable restroom equipment & accounts for 
sale. Septic & portable restroom company 
in Southwest Florida is looking to sell off 
portable restroom equipment and accounts. 
5 service trucks, 8-unit toilet hauler, state 
& county contracts in place. Approximately 
700 units currently in the field with long-
term customer base. For more information 
call 941-270-0539.  (P10)

Family-owned business for sale. Includes 
all items needed to run business, includ-
ing van. O’Brien jetter, cable drives and 
parts for cable drive, locator, two scooter 
camera reels, and Dark Horse mainline. 
Please contact with questions and price at 
tjtomchuk@outlook.com.  (P09)

Own or operate NW Oregon’s oldest family-
owned septic business, started in 1948 and 
maintains a reputation of honesty and integ-
rity. This business has over 6,000 residential 
and commercial clients. Services offered 
include septic cleaning, design, installation, 
operation and maintenance, and real estate 
evaluations. All septage pumped is treated 
and land applied as a soil amendment, no 
costly fees! $950,000 includes permits, 
equipment and long-term lease. For informa-
tion email Kris.wall76@gmail.com  (P10)

PARADISE FOR SALE! Bee's Honey Pots, 
Inc., portable toilet company established in 
1983 in the beautiful Florida Keys is for sale. 
Based on Big Pine Key, Bee's is the oldest 
established and largest portable toilet com-
pany in the Keys. Sole owner and operator 
for the past 30+ years wants to go fishing! 
Interested? Call 305-872-2287.  (P09)

Escape to the Northern Arizona pines where 
a successful septic and porta-jon company 
awaits you! 2 septic trucks, 5 service trucks 
and 700 toilets with lots of extras! Great, 
consistent clientele! 928-710-9598  (P11)

For Sale: Growing portable toilet com-
pany in Suffolk County, Long Island, New 
York with an established base of 13 years. 
Fully-equipped turnkey operation. 3 service 
vehicles, 1 slide-in unit, 2 trailers and ap-
prox. 280 units. Excellent summer sales to 
residential customers. Please call 631-960-
2301 with any questions.  (P08)

If you’re interested in selling your grease trap 
service, used cooking oil or other non-haz 
wastewater disposal business, we’d like to 
hear from you! Liquid Environmental Solu-
tions is the nation’s largest liquid waste man-
agement company - providing service across 
the USA. Sell your business and enjoy retire-
ment or join us - we can always use great 
team members. Contact Brian Bidelspach: 
brian.bidelspach@liquidenviro.com or call 
602-206-3636.  (P10)

Septic business for sale, New York water-
shed. Includes trucks and equipment. 20+ 
years with same phone number. $250,000. 
hacksaw12481@gmail.com  (P09)

Start your own septic service business 
in Florida! For more information call 931-
248-1284.   (PBM)

National Grease Recycling Inc. Let us 
teach you how to recycle restaurant’s waste, 
fryer grease and oil (yellow grease) only. Big 
$. Over 30 years experience, will guide you 
through complete process from collection to 
processing to marketing to end users. Don’t 
lose your trap business to competitors that 
offer both services. We also buy cooking oil, 
unprocessed, anywhere in the country. Call 
for information. References available - many 
success stories. Dewey Walker, 813-704-
6599 or 813-758-2552. (PBM)

www.RooterMan.com. Franchises avail-
able with low flat fee. New concept. Visit  
website or call 1-800-700-8062. (PBM)

COMPUTER SOFTWARE
FreeSer v iceReminderSof tware .com, 
FreeSe r v i ceD i spa tchSo f tware . com,  
FreeRouteManagementSoftware.com.  
 (P08)

DEWATERING
Portable septic and grease receiving sta-
tions, dual-screen design. Screens that really 
work - simple, non-mechanical. Set it up any-
where. 208-790-8770 screencosystems.com 
sales@screencosystems.com  (PBM)

Would like to buy used dewatering filter 
dumpsters. Please call or email Jim Craft, J 
C Drainfield, Naples Florida. 239-253-0965; 
jcdrainfield@aol.com  (P08)

DRAINFIELD RESTORATION
New and used terralifts for sale starting at 
$20,000 used and $38,000 new. Financing 
available. Call John at AerraTech 413-298-
4272.  (PBM)

Terralifts - New and Used. Financing avail-
able for qualified buyers. For more infor-
mation call Dick Crane 800-223-2256 or 
aalco@tds.net for electronic brochure. www. 
youtube.com/watch?v=t8ApRUOasnY (PBM)

EASEMENT 
SEWER FLUSHER

Extendajet E600 Easement Machine, 20hp 
Onan gas engine. Comes with trailer. Runs 
and works good. $6,000. Call 219-863-4414 
or buschbrosinc@gmail.com  (P08)

HAZARDOUS 
WASTE UNITS

ITI Trailer and Truck Bodies I-vac 
4,200-gallon 304 stainless steel tank, 
dumping with reversing agitator system 
inside. NVE Challenger 5314 blower 
package, DOT 407 certified. Stainless 
dump door with 6-way power boom. 4" 
intake, wireless remote. On new 2015 
CAT CT660 tri-axle chassis, 475hp, auto. 
transmission. Cleveland Brothers Equip-
ment Co., Inc.

Call Andy Porterfield today 
724-672-1845, PA P09

1998 King Vac, 1998 Ford L8T, 8.3-liter 
Cummins, 3,000-gallon tank replaced 
4/2012. ..................................  $39,900

Call 800-535-8606, OH P09

Pre-owned 2016 Presvac 5,500 U.S. gal-
lon, carbon steel, D.O.T. 412 (A.S.M.E.) 
vacuum tanker with a hydraulic-driven 
Fruitland RCF500 pump. (Stock# 5002C)

www.VacuumSalesInc.com
(888) VAC-UNIT (822-8648) PBM

2007 International 9200i with a Prog-
ress aluminum 3,180-gallon 2-compart-
ment – 2,950 waste (DOT 412) & 230 
freshwater. Full-open rear door dump 
unit with a NVE vacuum pump, 3” trans-
fer pump and high-pressure washdown 
pump. (Stock# 2757C)

www.VacuumSalesInc.com
(888) VAC-UNIT (822-8648) PBM

New 3,200 U.S. gallon, carbon steel, 
DOT certified, 407/412 vacuum tank, 
dump type with full open rear, door and 
a Presvac PVB 750 vacuum-pressure 
pump installed on a 2017 Peterbilt 348 
cab and chassis. Four (4) units available.

www.VacuumSalesInc.com
(888) VAC-UNIT (822-8648) PBM

P L A C E  Y O U R  A D  O N L I N E  A T  w w w . p u m p e r . c o m  –  I T ’ S  A L W A Y S  T H E R E  T O  M E E T  Y O U R  B U S Y  S C H E D U L E

Submit your classified ad online!
www.pumper.com/classifieds/place_ad

see photos in color at www.pumper.com
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Pre-owned 2,300 U.S. gallon, carbon 
steel, D.O.T. certified, vacuum pressure 
tank. Mounted on 2002 International 
cab and chassis with a Presvac PV750 
vacuum pressure pump. (Stock# 0529V)

www.VacuumSalesInc.com
(888) VAC-UNIT (822-8648) PBM

HYDROEXCAVATING 
EQUIPMENT

Like-New, Perfect condition, Financ-
ing available! New AmeriVac MaxVax 
1000T Hydrovac System truck mounted 
on 2016 Western Star 4700 SF tandem-
axle chassis. Cummins ISL/350hp, 
Allison 3000 RDS 6-speed, 272” WB, 
aluminum wheels, 16,000 front/40,000 
rear axle capacity. 10-yard debris tank, 
1,000-gallon freshwater tank, heated 
enclosure, 10gpm @ 2,500psi water 
pump, 3,000cfm Roots PD bi-directional 
blower, 6” vacuum system, water lance 
package, complete electrical controls, 
Amerivac Smartdig touchscreen display. 
Please call for pricing and financing 
options. Location: Pearland, TX.

Mark Chabra 203-956-3335 
MChabra@Hitachicapitalamerica.com

PBM

JET VACS

Vac-Con industrial machine mounted 
on a pre-owned 2006 Sterling cab and 
chassis. $68,000. (Stock #8593C) 

www.VacuumSalesInc.com 
(888) VAC-UNIT (822-8648) PBM

1999 Sterling L9501/Vac-Con 2100: 19,700 
miles. Automatic Allison transmission. Roots 
824 PD blower. 80gpm/2,000psi jetter pump. 
10-yard debris body. Hydraulic hose, dump, 
and locks. $65,000. 706-798-8080 (P08)

2007 Aquatech B10/1500: CAT 335hp 
(EPA 04) with Allison auto. transmission. 
88,000 miles. 1,400 hours. New Roots 
624 blower, 8" x 19' extendable boom, 
pump-off option, internal tank flush, 
6-function joystick. Excellent condition.

KLM Companies
617-909-9044 PBM

2007 VACALL ALLJET VAC AJV1015 
Combo. Sterling LT7501 chassis CAT 
C-7 330hp, Allison 3000 RDS, 171,853 
miles, 11,250 hours. OMSI TC, 80gpm 
General MSS55, Roots 824, 10-cubic-
yard debris tank and 1,500-gallon water 
tank.  ..............................  $95,000 OBO

Call Mark for more information 
708-475-7116, IL P08

2006 Vactor 2110: 6x6 chassis, 60gpm @ 
2,500psi multi-flow, Hydro-X, 2-stage fan. 
Ex-municipal, low hours. $115,000. Contact 
James Wheeler 916-768-1717  (P08)

Jack Doheny Supplies Inc. offers a full range 
of late model combo units and DOT industrial 
vacuum loaders. Call us @1-800-3DOHENY. 
 (PBM)

JETTERS-TRAILER

PBM

The Industry’s Most Versatile Trailer 
Jetter! Model# HJ2TA1030HW, tandem 
axle trailer, 35 hp Vanguard 10 gpm @ 3,850 
psi, 325-gallon water tank, 300' hose, Gen-
eral pump. Fully loaded! List $36,995. 
On sale for $32,995.

800-213-3272,
www.hotjetusa.com

2004 US Jetting 4018-300 trailer: Hatz 3-cyl-
inder silent pack diesel engine, 1,560 hours. 
500 ft. 1/2" hose. Very good condition. Newer 
control panel, new tires with spare, 2 new 
aluminum tool boxes and fenders. New steel 
antifreeze tank and new muffler. Good run-
ning machine. $19,500. 866-889-3738, PA. 
mike@birosseptic.com  (P08)

JETTERS-TRUCK
1975 Ford F700 jetter truck, 36,000 miles. 
Bean Royal 6-60E water pump. 1,000-gallon 
water tank. Good condition, ready to work! 
$4,500. 706-798-8080  (P09)

LEASE/FINANCING
Western Equipment Finance, a bank-
owned direct lender, is committed to con-
tinuing to help you prosper. All equipment 
types, new or used; we have the best rates 
and terms you deserve. App-Only Financ-
ing and credit decisions within an hour. Call 
the team you can trust, Jim Stekl at West-
ern Equipment Finance 701-665-1647. 
jim.stekl@westernequipmentfinance.com  (PBM)

Quick and easy financing for new or used 
equipment — without all the headaches. 
Credit is not an issue. We have working 
capital available for commercial equip-
ment purchases $20,000 to $2,000,000. 
BSG Services - Call 866-259-5370 or email 
bsgfin@earthlink.net (PBM)

PORTABLE RESTROOMS
I have 30+ portable toilets for sale. $250 each. 
Located in Aledo, IL. 309-429-5724  (P08)

Upgrading our fleet, we have Max 3000, 
Taurus’ and Globals for sale starting at $300 
each. Please call Jim 636-240-4306.  (P08)

100 construction-grade PolyPortables/Poly-
Jons. Miscellaneous green, tan, & brown. 
$275 each. Please call or text 712-433-
1662. terrysseptic@gmail.com  (P08)

All the equipment and service truck for por-
table toilet business for sale in Colorado. 
149 units. $69,900. Call for more details. 
970-725-0126  (PBM)

PORTABLE RESTROOM 
TRAILERS

Multiple used Olympic restroom trailers in 
rough condition are available as-is. Price 
varies per unit. Please call for inquiries. 
562-522-0942 (P08)

2015 JAG 3-room restroom trailer. Cottage 
decor, ac/heat, non-wood Forever Floor, 
dusk-to-dawn LED porch & stair lighting. 
490 waste, 160 fresh tanks. $25,500. 904-
315-7027; bo@thelovelyloo.com  (P08)

Original Executive Restroom Trailer. Recon-
ditioned and re-skinned with diamond-plate 
trim. Totally self-contained with recirculating 
toilets and pressurized freshwater systems. 
One 26 ft. and one 16 ft. unit available. 
Call Tim Haszard: 904 814-2184  (P08)

2 Decons, 28' Tonto, 18' Royal, 2001 ASCI, 
16' Presidential, 26' Presidential, portable toi-
let hauler trailers. 315-437-1291, NY. (PBM)

PORTABLE RESTROOM 
TRUCKS

2004 International 4300: 6-speed 
manual, 1,100 gallons waste, 400 gal-
lons fresh. Had an engine overhaul at 
264,455 miles. Also has a new radia-
tor, fan, clutch, water pump, front tires, 
shocks and brakes. 282,000 current 
miles.  ....................................  $30,000

johnsanitation1@yahoo.com
248-437-0841 P08

Complete Portable Toilet service 
truck mount units (turn-key), mount-
ed on your truck or ours. Tool boxes, 
dual work stations, dc10 washdown 
pump, reversible vacuum pump, hose 
reel, set up complete, toilet racks avail-
able. 1100 waste/400 fresh: $21,000, 
1700 waste/600 fresh: $23,500. Any 
custom options or sizes available!

TexLa Services
936-641-3938

www.texlaservices.com P08

2012 International TerraStar: Excel-
lent condition, under 142,000 miles. 
Imperial Industries-built aluminum tank 
with 900 waste/400 water. Truck is un-
der CDL weight requirements. Pictures 
online.  ...................................  $49,700

eric@a1portables.com 
or 859-255-6605, KY P08

BRAND NEW 2016 Ford F450 4x4, diesel 
portable restroom service truck. 1,050-gal-
lon tank (800 waste/250 fresh), Jurop pump. 
Dual side service, aluminum hose trays, twin 
storage boxes, washdown pump, hose reel. 
2-toilet carrier. Set up, ready to go! Call for 
pricing. 337-315-0692  (P08)
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BLOWERS
New Roots Blowers - Best price & in stock. 
Reconditioned exchange program. Volume 
discounts. Call Pat’s Pump & Blower 800-
359-7867 or email PatsPump@aol.com (P01)

BUSINESSES
Well-established SW Florida business for 
sale. 900+ units on the street, 15 ADA, 30+ 
sinks, 20+ holding tanks, 7 trucks, 2 trailers. 
Many long-term construction customers, 
year-round event customers. Documented 
yearly growth. Only serious buyers need 
to inquire. Email office@ronsjons.com or 
portapottyrentals@yahoo.com  (P08)

Septic pumping and service business in 
western WI. Two trucks, spare pumps, tools, 
parts, hoses, etc. $75,000. Call Steve at 
715-491-3828 for more information.  (P10)

FOR SALE: 70-year established portable toi-
let business in Lubbock, TX area. (3) service 
trucks, portajohns, handicap units, holding 
tanks, hand sinks, mobile RV unit and trail-
ers. With 70 years of large customer base. 
Only serious buyers need to inquire. PRICE 
NEGOTIABLE For more information call Lee 
or Dale 806-762-1066.  (P08)

Houston, TX: Fast-growing market - $12,500 
average monthly revenue; priced for quick 
sale! Porta-can division. Call 713-458-8043  
 (P08)

Septic Business for sale in central Florida, 
truck and equipment, 40+ yrs., same phone 
# 352-429-2426. $250,000. For more info, 
email tcraigseptic@gmail.com  (P08)

Portable restroom business for sale. Located 
in Midcoast Maine for 20 years. Loyal cus-
tomer base, contractors and events. Fully 
equipped. $125,000. Call 207-449-8741 or 
email portabizsale@gmail.com  (P08)

Portable restroom equipment & accounts for 
sale. Septic & portable restroom company 
in Southwest Florida is looking to sell off 
portable restroom equipment and accounts. 
5 service trucks, 8-unit toilet hauler, state 
& county contracts in place. Approximately 
700 units currently in the field with long-
term customer base. For more information 
call 941-270-0539.  (P10)

Family-owned business for sale. Includes 
all items needed to run business, includ-
ing van. O’Brien jetter, cable drives and 
parts for cable drive, locator, two scooter 
camera reels, and Dark Horse mainline. 
Please contact with questions and price at 
tjtomchuk@outlook.com.  (P09)

Own or operate NW Oregon’s oldest family-
owned septic business, started in 1948 and 
maintains a reputation of honesty and integ-
rity. This business has over 6,000 residential 
and commercial clients. Services offered 
include septic cleaning, design, installation, 
operation and maintenance, and real estate 
evaluations. All septage pumped is treated 
and land applied as a soil amendment, no 
costly fees! $950,000 includes permits, 
equipment and long-term lease. For informa-
tion email Kris.wall76@gmail.com  (P10)

PARADISE FOR SALE! Bee's Honey Pots, 
Inc., portable toilet company established in 
1983 in the beautiful Florida Keys is for sale. 
Based on Big Pine Key, Bee's is the oldest 
established and largest portable toilet com-
pany in the Keys. Sole owner and operator 
for the past 30+ years wants to go fishing! 
Interested? Call 305-872-2287.  (P09)

Escape to the Northern Arizona pines where 
a successful septic and porta-jon company 
awaits you! 2 septic trucks, 5 service trucks 
and 700 toilets with lots of extras! Great, 
consistent clientele! 928-710-9598  (P11)

For Sale: Growing portable toilet com-
pany in Suffolk County, Long Island, New 
York with an established base of 13 years. 
Fully-equipped turnkey operation. 3 service 
vehicles, 1 slide-in unit, 2 trailers and ap-
prox. 280 units. Excellent summer sales to 
residential customers. Please call 631-960-
2301 with any questions.  (P08)

If you’re interested in selling your grease trap 
service, used cooking oil or other non-haz 
wastewater disposal business, we’d like to 
hear from you! Liquid Environmental Solu-
tions is the nation’s largest liquid waste man-
agement company - providing service across 
the USA. Sell your business and enjoy retire-
ment or join us - we can always use great 
team members. Contact Brian Bidelspach: 
brian.bidelspach@liquidenviro.com or call 
602-206-3636.  (P10)

Septic business for sale, New York water-
shed. Includes trucks and equipment. 20+ 
years with same phone number. $250,000. 
hacksaw12481@gmail.com  (P09)

Start your own septic service business 
in Florida! For more information call 931-
248-1284.   (PBM)

National Grease Recycling Inc. Let us 
teach you how to recycle restaurant’s waste, 
fryer grease and oil (yellow grease) only. Big 
$. Over 30 years experience, will guide you 
through complete process from collection to 
processing to marketing to end users. Don’t 
lose your trap business to competitors that 
offer both services. We also buy cooking oil, 
unprocessed, anywhere in the country. Call 
for information. References available - many 
success stories. Dewey Walker, 813-704-
6599 or 813-758-2552. (PBM)

www.RooterMan.com. Franchises avail-
able with low flat fee. New concept. Visit  
website or call 1-800-700-8062. (PBM)

COMPUTER SOFTWARE
FreeSer v iceReminderSof tware .com, 
FreeSe r v i ceD i spa tchSo f tware . com,  
FreeRouteManagementSoftware.com.  
 (P08)

DEWATERING
Portable septic and grease receiving sta-
tions, dual-screen design. Screens that really 
work - simple, non-mechanical. Set it up any-
where. 208-790-8770 screencosystems.com 
sales@screencosystems.com  (PBM)

Would like to buy used dewatering filter 
dumpsters. Please call or email Jim Craft, J 
C Drainfield, Naples Florida. 239-253-0965; 
jcdrainfield@aol.com  (P08)

DRAINFIELD RESTORATION
New and used terralifts for sale starting at 
$20,000 used and $38,000 new. Financing 
available. Call John at AerraTech 413-298-
4272.  (PBM)

Terralifts - New and Used. Financing avail-
able for qualified buyers. For more infor-
mation call Dick Crane 800-223-2256 or 
aalco@tds.net for electronic brochure. www. 
youtube.com/watch?v=t8ApRUOasnY (PBM)

EASEMENT 
SEWER FLUSHER

Extendajet E600 Easement Machine, 20hp 
Onan gas engine. Comes with trailer. Runs 
and works good. $6,000. Call 219-863-4414 
or buschbrosinc@gmail.com  (P08)

HAZARDOUS 
WASTE UNITS

ITI Trailer and Truck Bodies I-vac 
4,200-gallon 304 stainless steel tank, 
dumping with reversing agitator system 
inside. NVE Challenger 5314 blower 
package, DOT 407 certified. Stainless 
dump door with 6-way power boom. 4" 
intake, wireless remote. On new 2015 
CAT CT660 tri-axle chassis, 475hp, auto. 
transmission. Cleveland Brothers Equip-
ment Co., Inc.

Call Andy Porterfield today 
724-672-1845, PA P09

1998 King Vac, 1998 Ford L8T, 8.3-liter 
Cummins, 3,000-gallon tank replaced 
4/2012. ..................................  $39,900

Call 800-535-8606, OH P09

Pre-owned 2016 Presvac 5,500 U.S. gal-
lon, carbon steel, D.O.T. 412 (A.S.M.E.) 
vacuum tanker with a hydraulic-driven 
Fruitland RCF500 pump. (Stock# 5002C)

www.VacuumSalesInc.com
(888) VAC-UNIT (822-8648) PBM

2007 International 9200i with a Prog-
ress aluminum 3,180-gallon 2-compart-
ment – 2,950 waste (DOT 412) & 230 
freshwater. Full-open rear door dump 
unit with a NVE vacuum pump, 3” trans-
fer pump and high-pressure washdown 
pump. (Stock# 2757C)

www.VacuumSalesInc.com
(888) VAC-UNIT (822-8648) PBM

New 3,200 U.S. gallon, carbon steel, 
DOT certified, 407/412 vacuum tank, 
dump type with full open rear, door and 
a Presvac PVB 750 vacuum-pressure 
pump installed on a 2017 Peterbilt 348 
cab and chassis. Four (4) units available.

www.VacuumSalesInc.com
(888) VAC-UNIT (822-8648) PBM
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Pre-owned 2,300 U.S. gallon, carbon 
steel, D.O.T. certified, vacuum pressure 
tank. Mounted on 2002 International 
cab and chassis with a Presvac PV750 
vacuum pressure pump. (Stock# 0529V)

www.VacuumSalesInc.com
(888) VAC-UNIT (822-8648) PBM

HYDROEXCAVATING 
EQUIPMENT

Like-New, Perfect condition, Financ-
ing available! New AmeriVac MaxVax 
1000T Hydrovac System truck mounted 
on 2016 Western Star 4700 SF tandem-
axle chassis. Cummins ISL/350hp, 
Allison 3000 RDS 6-speed, 272” WB, 
aluminum wheels, 16,000 front/40,000 
rear axle capacity. 10-yard debris tank, 
1,000-gallon freshwater tank, heated 
enclosure, 10gpm @ 2,500psi water 
pump, 3,000cfm Roots PD bi-directional 
blower, 6” vacuum system, water lance 
package, complete electrical controls, 
Amerivac Smartdig touchscreen display. 
Please call for pricing and financing 
options. Location: Pearland, TX.

Mark Chabra 203-956-3335 
MChabra@Hitachicapitalamerica.com

PBM

JET VACS

Vac-Con industrial machine mounted 
on a pre-owned 2006 Sterling cab and 
chassis. $68,000. (Stock #8593C) 

www.VacuumSalesInc.com 
(888) VAC-UNIT (822-8648) PBM

1999 Sterling L9501/Vac-Con 2100: 19,700 
miles. Automatic Allison transmission. Roots 
824 PD blower. 80gpm/2,000psi jetter pump. 
10-yard debris body. Hydraulic hose, dump, 
and locks. $65,000. 706-798-8080 (P08)

2007 Aquatech B10/1500: CAT 335hp 
(EPA 04) with Allison auto. transmission. 
88,000 miles. 1,400 hours. New Roots 
624 blower, 8" x 19' extendable boom, 
pump-off option, internal tank flush, 
6-function joystick. Excellent condition.

KLM Companies
617-909-9044 PBM

2007 VACALL ALLJET VAC AJV1015 
Combo. Sterling LT7501 chassis CAT 
C-7 330hp, Allison 3000 RDS, 171,853 
miles, 11,250 hours. OMSI TC, 80gpm 
General MSS55, Roots 824, 10-cubic-
yard debris tank and 1,500-gallon water 
tank.  ..............................  $95,000 OBO

Call Mark for more information 
708-475-7116, IL P08

2006 Vactor 2110: 6x6 chassis, 60gpm @ 
2,500psi multi-flow, Hydro-X, 2-stage fan. 
Ex-municipal, low hours. $115,000. Contact 
James Wheeler 916-768-1717  (P08)

Jack Doheny Supplies Inc. offers a full range 
of late model combo units and DOT industrial 
vacuum loaders. Call us @1-800-3DOHENY. 
 (PBM)

JETTERS-TRAILER

PBM

The Industry’s Most Versatile Trailer 
Jetter! Model# HJ2TA1030HW, tandem 
axle trailer, 35 hp Vanguard 10 gpm @ 3,850 
psi, 325-gallon water tank, 300' hose, Gen-
eral pump. Fully loaded! List $36,995. 
On sale for $32,995.

800-213-3272,
www.hotjetusa.com

2004 US Jetting 4018-300 trailer: Hatz 3-cyl-
inder silent pack diesel engine, 1,560 hours. 
500 ft. 1/2" hose. Very good condition. Newer 
control panel, new tires with spare, 2 new 
aluminum tool boxes and fenders. New steel 
antifreeze tank and new muffler. Good run-
ning machine. $19,500. 866-889-3738, PA. 
mike@birosseptic.com  (P08)

JETTERS-TRUCK
1975 Ford F700 jetter truck, 36,000 miles. 
Bean Royal 6-60E water pump. 1,000-gallon 
water tank. Good condition, ready to work! 
$4,500. 706-798-8080  (P09)

LEASE/FINANCING
Western Equipment Finance, a bank-
owned direct lender, is committed to con-
tinuing to help you prosper. All equipment 
types, new or used; we have the best rates 
and terms you deserve. App-Only Financ-
ing and credit decisions within an hour. Call 
the team you can trust, Jim Stekl at West-
ern Equipment Finance 701-665-1647. 
jim.stekl@westernequipmentfinance.com  (PBM)

Quick and easy financing for new or used 
equipment — without all the headaches. 
Credit is not an issue. We have working 
capital available for commercial equip-
ment purchases $20,000 to $2,000,000. 
BSG Services - Call 866-259-5370 or email 
bsgfin@earthlink.net (PBM)

PORTABLE RESTROOMS
I have 30+ portable toilets for sale. $250 each. 
Located in Aledo, IL. 309-429-5724  (P08)

Upgrading our fleet, we have Max 3000, 
Taurus’ and Globals for sale starting at $300 
each. Please call Jim 636-240-4306.  (P08)

100 construction-grade PolyPortables/Poly-
Jons. Miscellaneous green, tan, & brown. 
$275 each. Please call or text 712-433-
1662. terrysseptic@gmail.com  (P08)

All the equipment and service truck for por-
table toilet business for sale in Colorado. 
149 units. $69,900. Call for more details. 
970-725-0126  (PBM)

PORTABLE RESTROOM 
TRAILERS

Multiple used Olympic restroom trailers in 
rough condition are available as-is. Price 
varies per unit. Please call for inquiries. 
562-522-0942 (P08)

2015 JAG 3-room restroom trailer. Cottage 
decor, ac/heat, non-wood Forever Floor, 
dusk-to-dawn LED porch & stair lighting. 
490 waste, 160 fresh tanks. $25,500. 904-
315-7027; bo@thelovelyloo.com  (P08)

Original Executive Restroom Trailer. Recon-
ditioned and re-skinned with diamond-plate 
trim. Totally self-contained with recirculating 
toilets and pressurized freshwater systems. 
One 26 ft. and one 16 ft. unit available. 
Call Tim Haszard: 904 814-2184  (P08)

2 Decons, 28' Tonto, 18' Royal, 2001 ASCI, 
16' Presidential, 26' Presidential, portable toi-
let hauler trailers. 315-437-1291, NY. (PBM)

PORTABLE RESTROOM 
TRUCKS

2004 International 4300: 6-speed 
manual, 1,100 gallons waste, 400 gal-
lons fresh. Had an engine overhaul at 
264,455 miles. Also has a new radia-
tor, fan, clutch, water pump, front tires, 
shocks and brakes. 282,000 current 
miles.  ....................................  $30,000

johnsanitation1@yahoo.com
248-437-0841 P08

Complete Portable Toilet service 
truck mount units (turn-key), mount-
ed on your truck or ours. Tool boxes, 
dual work stations, dc10 washdown 
pump, reversible vacuum pump, hose 
reel, set up complete, toilet racks avail-
able. 1100 waste/400 fresh: $21,000, 
1700 waste/600 fresh: $23,500. Any 
custom options or sizes available!

TexLa Services
936-641-3938

www.texlaservices.com P08

2012 International TerraStar: Excel-
lent condition, under 142,000 miles. 
Imperial Industries-built aluminum tank 
with 900 waste/400 water. Truck is un-
der CDL weight requirements. Pictures 
online.  ...................................  $49,700

eric@a1portables.com 
or 859-255-6605, KY P08

BRAND NEW 2016 Ford F450 4x4, diesel 
portable restroom service truck. 1,050-gal-
lon tank (800 waste/250 fresh), Jurop pump. 
Dual side service, aluminum hose trays, twin 
storage boxes, washdown pump, hose reel. 
2-toilet carrier. Set up, ready to go! Call for 
pricing. 337-315-0692  (P08)

http://www.p
http://www.pumper.com
http://www.VacuumSalesInc.com
mailto:MChabra@Hitachicapitalamerica.com
http://www.VacuumSalesInc.com
http://www.hotjetusa.com
mailto:mike@birosseptic.com
mailto:jim.stekl@westernequipmentfinance.com
mailto:bsgfin@earthlink.net
mailto:terrysseptic@gmail.com
mailto:bo@thelovelyloo.com
mailto:johnsanitation1@yahoo.com
http://www.texlaservices.com
mailto:eric@a1portables.com


100     Pumper • August 2017

P L A C E  Y O U R  A D  O N L I N E  A T  w w w . p u m p e r . c o m  –  I T ’ S  A L W A Y S  T H E R E  T O  M E E T  Y O U R  B U S Y  S C H E D U L E

PORTABLE RESTROOM 
TRUCKS

2002 Chevy 3500 4x4, 300 waste/150 
fresh, Conde pump. Hauls 6 units with 
gate down. .............................  $14,000

608-835-7767, WI PBM

2009 Dodge 5500: 6.7 Cummins die-
sel, automatic transmission, 4x4. New 
aluminum vacuum tank, 700w/260f, 
Masport pump. Honda engine. 

www.pumpertrucksales.com 
Call JR @ 720-253-8014, CO PBM

2002 Ford F350 Superduty, 7.3 turbo diesel, 
automatic, a/c. Best stainless toilet service 
unit 300/150, flatbed, liftgate. Fits (5) PJN3 
units. Also available: PJN3 and sinks, most 
new. $50,000 OBO. 808-542-0250  (P08)

1998 Ford F800: Under CDL. Cummins au-
tomatic, air brakes, low miles. Aluminum 
tank 1,500-gallon waste, 500-gallon fresh. 
Clean leach lines or use as a porta-jon truck. 
$26,500. 937-674-7288  (P08)

1999 Ford F450, 7.3 diesel, 124,000 miles. 
315-gallon freshwater and 400-gallon waste 
tanks. Porta-pot carrier on back. $13,995. 
Call/text 712-433-1662.  (P08)

2007 Ford F550: 247,174 miles, 600-gallon 
waste/400-gallon fresh, 2-unit carrier. Call 
254-773-3921, TX or email ablejons@att.net  
 (P08)

Retired: Selling (5) 2012, 2013 and 2014 
F-550 pumper trucks 1,100w/400f, (2) 
slide-in tanks 300w/150f and 200w/100f 
and (1) storage rack for slide-in removal. 
Pickups for either slide-in, (8) blue PJ3 por-
table toilets with sinks, wash sinks for inside 
portable toilets and repair parts. 300-gallon 
holding tanks, small trailers to haul portable 
restrooms, 10-unit trailer carrier for portable 
restrooms, Mongo hauler and parts to ac-
commodate all of above. Call 956-844-4100 
or 956-842-3603 or 956-330-5476. Located 
in Edinburg, Texas.  (P08)

2006 International 4400: 239,700 miles, 
fresh motor, new 1,200 waste/200 fresh, 
Conde 6 gas-powered pump. $48,500. 
Crossville, TN. 931-260-4136  (P09)

2014 International pump truck, Flow-
Mark aluminum 1,850-gallon tank, 62,000 
miles, $85,000; 2007 International 4300 
1,350-gallon, 265,000 miles, $37,500. 256-
757-9900 or www.pbsos.com  (PBM) 

2005 Chevy Kodiak 4500: Duramax diesel, 
auto., 4x4, 13-ft flatbed, 52,000 miles. Like-
new. Vacuum tank & pump can be added 
for additional cost. www.pumpertrucksales.
com. Call JR. @ 720-253-8014, CO. (PBM)

PORTABLE SHOWER 
TRAILERS

Attention large outdoor events promoters 
and seasonal campgrounds requiring show-
ers, sinks and hot water availability: FOR 
SALE: Two (2) 40-ft. shower containers. 14 
shower heads per container, handicap ac-
cessible. Trailer and accessories included. 
For pictures go to www.candsshowers.com. 
712-428-6143 or cell 712-880-1250. (PBM)

POSITIONS AVAILABLE
EnviroWaste Services Group is currently 
seeking individuals for its Florida offices in 
Miami, Orlando, Tampa, Naples and Sara-
sota. Positions available: Jet-vac operators 
and helpers, CCTV/grout truck operators. 
Envirowaste Services Group, 877-637-9665, 
info@envirowastesg.com (P08)

GapVax, Inc., a nationally recognized manu-
facturing business, is seeking a talented, 
highly motivated individual to fill a full-time 
Sales Position in the Midwest (Iowa based 
preferred) region. GapVax is the leading 
manufacturer of industrial and municipal 
vacuum units and hydroexcavation units 
in the United States. We provide the most 
reliable, comprehensive, and efficient mo-
bile vacuum units in the industrial and 
municipal markets. Specifications of the 
position are listed on our website, www.
gapvax.com, click on the Now Hiring link in 
the left hand column. Send resumes to or 
betty@gapvax.com or 575 Central Avenue, 
Johnstown, PA 15902. (PBM)

PRESSURE WASHERS
Industrial Pressure Washer - New w/warranty 
$9,500. 2,000psi, 18gpm. 999cc Kohler & AR 
pump. Will deliver. 321-800-5763 (PBM)

Honda horizontal GX engines, new in-the-box 
w/warranty. GX200QX - $399; GX270QAG - 
$579; GX390QA - $599 delivered price. 800-
363-9855 or GXParts.com  (PBM)

PUMPS
Jurop PN84 vacuum/pressure pump. 3" con-
nections, air-cooled. Suggested tank size 
1,000-2,500 gallons. Used 7 months before 
upgrading. $1,200 OBO. Call/text for pics 
512-998-1919.  (P08)

Buy & Sell all makes and models, new & used 
vacuum pumps & high pressure water pumps, 
and good used replacement parts. Call for an 
inventory sheet and save. www.Vacuum 
SalesInc.com, (888) VAC-UNIT (822-8648)
 (PBM)

RENTAL EQUIPMENT
Liquid vacs, wet/dry industrial vacs, combi-
nation jetter/vacs, vacuum street sweeper & 
catch basin cleaner, truck & trailer mount-
ed jetters. All available for daily, weekly, 
monthly, and yearly rentals. VSI Rent-
als, LLC, (888) VAC-UNIT (822-8648) 
www.vsirentalsllc.com (PBM)

2016 Acro Vacuum Trailer: Stainless steel 
6,000 gallon, DOT certified double conical 
with air-ride suspension. Aluminum wheels 
all positions, full hose trays, OSHA walkways 
and railings. Vacuum pump option either hy-
draulic or self-contained. KLM Rentals, Inc. 
617-909-9044  (PBM)

ROLL-OFF TRAILERS
2001 ESP Roll-off trailer: Two (2) container 
roll-off trailer good brakes, tires, frame. etc. 
KLM Companies 617-909-9044  (PBM)

SEPTIC TRUCKS

2008 Kenworth Paccar PX-8, 66,000 
miles, air ride, 10-speed transmission, 
new tires. 90-barrel stainless steel tank, 
4310 vacuum pump, National Vacuum 
Equipment. NVE blower pkg, 5,600 hrs., 
heated valves, digital tank level reader.  
......................................  $68,000 FIRM

678-898-2928, GA PBM

2001 Sterling: ISM 330hp Cummins 
engine, 263,114 miles, 20,000 lb. front 
axle, 46,000 lb. rear axle, 4,500-gallon 
tank, Jurop LC420 pump.  ........ $53,000

715-889-1544, WI P08

2011 International 7500: MaxxForce 
350 10-speed. Full lockers, exhaust 
brake. 3,600-gallon aluminum tank, 6" 
and 4" valves. LC420 Jurop liquid-cooled 
pump. 38,000 original miles.  ... $88,000

For more info and photos 
call 610-754-9309 
or 484-888-0737 P08

1998 Ford septic truck with 3,500-gal-
lon carbon-steel vacuum tank. CAT 
350hp with Fuller 8-speed transmission. 
Rebuilt Presvac PV750 vacuum pump. 
Ready for work.  ......................  $38,500

KLM Companies 
617-909-9044 PBM

2001 Sterling, 3126 CAT, 122k miles, 
8LL transmission, a/c, cruise. 3,300-gal-
lon Keith Huber tank and Wittig vacuum 
pump. Full-open rear door, Hendrickson 
suspension. Very nice truck. Ready to 
work.  .....................................  $27,500

Call/text 740-961-7431 P08
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2002 International 7400, 4,000-gal-
lon tank, Masport pump. Pusher axle, 
heated valves, good rubber, work hoses 
included. Ready to work.  ........  $60,000

Call 701-340-7780, ND P08

2008 Kenworth T300, 330hp Cummins, 
183k miles. 3,600-gallon aluminum tank, 
NVE 367 pump. Exhaust brake, dual front 
& dual rear intakes, heated collars, 6" 
discharge. 50-gallon freshwater tank w/
pump. Excellent condition.  ....... $94,500

518-225-2262, NY P08

2016 Peterbilt PB348: 3,000-gallon 
vacuum tank, Keith Huber Dominator 
Series III vacuum unit, Less than 4,000 
miles.  ..................................  $150,000

Call Sandy or Jack
681-207-3079, WV P09

1999 International 4900: 2,500-gallon 
aluminum tank, 32,900 GVW. 166,000 
miles. DT466 engine recently rebuilt. No 
rust, 10,072 hours. Very good condition.  
................................................. $21,000

814-328-9918, PA P08

1991 Kenworth T800: CAT 3406B, 13-speed, 
air suspension. 3,000-gallon tank, hoist, 
Jurop R260, 3" valve w/6" dump. 36" 
rear door. Located in central MN. $27,500. 
320-995-6546  (P08)

1997 Mack, 350hp, 8LL transmission, 
a/c, 18k front, 44k rears. Double-frame, 
Camelback suspension, 20k lift axle. 
Newer 4,500-gallon tank and Masport 
400 vacuum pump. This truck is in 
excellent shape with new bushings in 
suspension, lots of power and very tight. 
...............................................  $29,000

Call/text 740-961-7431 P08

2017 Kenworth T880: Fruitland 870, 
4,200-gallon waste, 300 fresh. Tilt truck 
w/rear-open door. Ultrashift. Automatic. 
46k rears, 20k fronts. 12gpm jetter.  
.............................................. $185,000

850-598-3576, FL P08

1998 GMC 7500: 2,500-gallon, 6- 
speed, 256,000 miles.  Good condition. 
Cash talks, lets deal. $36,500. NW Florida.

dvwillson@outlook.com P08

2005 Volvo VHD-64-T quad axle, D-12, 
435/465hp, low miles, HD4560 6-speed 
auto. New 6,000-gallon septic tank, 
18k/46k on Hendrickson air-ride. (2) new 
steerable pusher axles. Stock# 4769B.

Prairie Truck & Auto Sales 
608-842-3040, WI

sales@ptatrucks.com P09

2009 International WorkStar: Interna-
tional engine, 225,000 miles, 4,200-gal-
lon Curry vacuum tank, Masport pump. 
................................................  $60,000

davidjanette@comcast.net
248-431-5899 P08

1985 International vacuum truck. 
Pump froze up. Runs good. Hydraulic 
brakes, 5-speed with split rear end. 
2,200-gallon tank.  .................... $5,000

830-708-7867, TX P08

2005 Sterling: 2,500-gallon aluminum, 
NVE Challenger pump, 136,200 miles, 
6-speed Eaton.  ......................  $42,000

231-250-1483, MI P08

2004 Freightliner M2 with 2,500-gallon 
tank/100-gallon water tank. 367 Challenger. 
Automatic transmission. ~150,000 miles. 
$43,000. Call 615-477-4741.  (P08)

2006 Mack CV713: Tandem axle, 
175,000 miles! Use as bio trailer/hauler 
or spec with your tank for service truck. 
18-speed, 480hp tractor with wet kit for 
multiple hydraulic operations.  ..  $49,950

Call/text 360-689-3119, WA
or email stockman4518@gmail.com

P08

2012 International 4300DT: 230hp, 
auto. Under CDL. New 1,850-gallon steel 
vacuum tank, new Masport pump. 

www.pumpertrucksales.com 
Call JR @ 720-253-8014, CO PBM

1995 Ford F800: 8.3 Cummins, 6-speed, 
254k miles. NVE pump, 2,200-gallon tank. 
$15,500. Serious inquiries only please. 
951-830-4840  (P08)

1989 GMC 7000 pumper, 1,550-gallon tank. 
5-speed transmission, high & low rear end. 
208,381 miles. 28,000 GVW. Asking $10,000 
OBO. For more info call 219-462-5849. (P08)

1994 Freightliner FL80 vacuum truck, ex-
government owned, US Navy. Never used 
for sewer, only light bilge work. 2,000-gallon 
tank. 5.9 Cummins diesel motor, 5x2-speed 
transmission. Only 23,500 miles. $34,995. 
Call Bob 619-540-4804.  (P08)
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PORTABLE RESTROOM 
TRUCKS

2002 Chevy 3500 4x4, 300 waste/150 
fresh, Conde pump. Hauls 6 units with 
gate down. .............................  $14,000

608-835-7767, WI PBM

2009 Dodge 5500: 6.7 Cummins die-
sel, automatic transmission, 4x4. New 
aluminum vacuum tank, 700w/260f, 
Masport pump. Honda engine. 

www.pumpertrucksales.com 
Call JR @ 720-253-8014, CO PBM

2002 Ford F350 Superduty, 7.3 turbo diesel, 
automatic, a/c. Best stainless toilet service 
unit 300/150, flatbed, liftgate. Fits (5) PJN3 
units. Also available: PJN3 and sinks, most 
new. $50,000 OBO. 808-542-0250  (P08)

1998 Ford F800: Under CDL. Cummins au-
tomatic, air brakes, low miles. Aluminum 
tank 1,500-gallon waste, 500-gallon fresh. 
Clean leach lines or use as a porta-jon truck. 
$26,500. 937-674-7288  (P08)

1999 Ford F450, 7.3 diesel, 124,000 miles. 
315-gallon freshwater and 400-gallon waste 
tanks. Porta-pot carrier on back. $13,995. 
Call/text 712-433-1662.  (P08)

2007 Ford F550: 247,174 miles, 600-gallon 
waste/400-gallon fresh, 2-unit carrier. Call 
254-773-3921, TX or email ablejons@att.net  
 (P08)

Retired: Selling (5) 2012, 2013 and 2014 
F-550 pumper trucks 1,100w/400f, (2) 
slide-in tanks 300w/150f and 200w/100f 
and (1) storage rack for slide-in removal. 
Pickups for either slide-in, (8) blue PJ3 por-
table toilets with sinks, wash sinks for inside 
portable toilets and repair parts. 300-gallon 
holding tanks, small trailers to haul portable 
restrooms, 10-unit trailer carrier for portable 
restrooms, Mongo hauler and parts to ac-
commodate all of above. Call 956-844-4100 
or 956-842-3603 or 956-330-5476. Located 
in Edinburg, Texas.  (P08)

2006 International 4400: 239,700 miles, 
fresh motor, new 1,200 waste/200 fresh, 
Conde 6 gas-powered pump. $48,500. 
Crossville, TN. 931-260-4136  (P09)

2014 International pump truck, Flow-
Mark aluminum 1,850-gallon tank, 62,000 
miles, $85,000; 2007 International 4300 
1,350-gallon, 265,000 miles, $37,500. 256-
757-9900 or www.pbsos.com  (PBM) 

2005 Chevy Kodiak 4500: Duramax diesel, 
auto., 4x4, 13-ft flatbed, 52,000 miles. Like-
new. Vacuum tank & pump can be added 
for additional cost. www.pumpertrucksales.
com. Call JR. @ 720-253-8014, CO. (PBM)

PORTABLE SHOWER 
TRAILERS

Attention large outdoor events promoters 
and seasonal campgrounds requiring show-
ers, sinks and hot water availability: FOR 
SALE: Two (2) 40-ft. shower containers. 14 
shower heads per container, handicap ac-
cessible. Trailer and accessories included. 
For pictures go to www.candsshowers.com. 
712-428-6143 or cell 712-880-1250. (PBM)

POSITIONS AVAILABLE
EnviroWaste Services Group is currently 
seeking individuals for its Florida offices in 
Miami, Orlando, Tampa, Naples and Sara-
sota. Positions available: Jet-vac operators 
and helpers, CCTV/grout truck operators. 
Envirowaste Services Group, 877-637-9665, 
info@envirowastesg.com (P08)

GapVax, Inc., a nationally recognized manu-
facturing business, is seeking a talented, 
highly motivated individual to fill a full-time 
Sales Position in the Midwest (Iowa based 
preferred) region. GapVax is the leading 
manufacturer of industrial and municipal 
vacuum units and hydroexcavation units 
in the United States. We provide the most 
reliable, comprehensive, and efficient mo-
bile vacuum units in the industrial and 
municipal markets. Specifications of the 
position are listed on our website, www.
gapvax.com, click on the Now Hiring link in 
the left hand column. Send resumes to or 
betty@gapvax.com or 575 Central Avenue, 
Johnstown, PA 15902. (PBM)

PRESSURE WASHERS
Industrial Pressure Washer - New w/warranty 
$9,500. 2,000psi, 18gpm. 999cc Kohler & AR 
pump. Will deliver. 321-800-5763 (PBM)

Honda horizontal GX engines, new in-the-box 
w/warranty. GX200QX - $399; GX270QAG - 
$579; GX390QA - $599 delivered price. 800-
363-9855 or GXParts.com  (PBM)

PUMPS
Jurop PN84 vacuum/pressure pump. 3" con-
nections, air-cooled. Suggested tank size 
1,000-2,500 gallons. Used 7 months before 
upgrading. $1,200 OBO. Call/text for pics 
512-998-1919.  (P08)

Buy & Sell all makes and models, new & used 
vacuum pumps & high pressure water pumps, 
and good used replacement parts. Call for an 
inventory sheet and save. www.Vacuum 
SalesInc.com, (888) VAC-UNIT (822-8648)
 (PBM)

RENTAL EQUIPMENT
Liquid vacs, wet/dry industrial vacs, combi-
nation jetter/vacs, vacuum street sweeper & 
catch basin cleaner, truck & trailer mount-
ed jetters. All available for daily, weekly, 
monthly, and yearly rentals. VSI Rent-
als, LLC, (888) VAC-UNIT (822-8648) 
www.vsirentalsllc.com (PBM)

2016 Acro Vacuum Trailer: Stainless steel 
6,000 gallon, DOT certified double conical 
with air-ride suspension. Aluminum wheels 
all positions, full hose trays, OSHA walkways 
and railings. Vacuum pump option either hy-
draulic or self-contained. KLM Rentals, Inc. 
617-909-9044  (PBM)

ROLL-OFF TRAILERS
2001 ESP Roll-off trailer: Two (2) container 
roll-off trailer good brakes, tires, frame. etc. 
KLM Companies 617-909-9044  (PBM)

SEPTIC TRUCKS

2008 Kenworth Paccar PX-8, 66,000 
miles, air ride, 10-speed transmission, 
new tires. 90-barrel stainless steel tank, 
4310 vacuum pump, National Vacuum 
Equipment. NVE blower pkg, 5,600 hrs., 
heated valves, digital tank level reader.  
......................................  $68,000 FIRM

678-898-2928, GA PBM

2001 Sterling: ISM 330hp Cummins 
engine, 263,114 miles, 20,000 lb. front 
axle, 46,000 lb. rear axle, 4,500-gallon 
tank, Jurop LC420 pump.  ........ $53,000

715-889-1544, WI P08

2011 International 7500: MaxxForce 
350 10-speed. Full lockers, exhaust 
brake. 3,600-gallon aluminum tank, 6" 
and 4" valves. LC420 Jurop liquid-cooled 
pump. 38,000 original miles.  ... $88,000

For more info and photos 
call 610-754-9309 
or 484-888-0737 P08

1998 Ford septic truck with 3,500-gal-
lon carbon-steel vacuum tank. CAT 
350hp with Fuller 8-speed transmission. 
Rebuilt Presvac PV750 vacuum pump. 
Ready for work.  ......................  $38,500

KLM Companies 
617-909-9044 PBM

2001 Sterling, 3126 CAT, 122k miles, 
8LL transmission, a/c, cruise. 3,300-gal-
lon Keith Huber tank and Wittig vacuum 
pump. Full-open rear door, Hendrickson 
suspension. Very nice truck. Ready to 
work.  .....................................  $27,500

Call/text 740-961-7431 P08

Pumper 
AVERAGE MONTHLY
CIRCULATION

REACHES 
23,000+ 
READERS!

P L A C E  Y O U R  A D  O N L I N E  A T  w w w . p u m p e r . c o m  –  I T ’ S  A L W A Y S  T H E R E  T O  M E E T  Y O U R  B U S Y  S C H E D U L E

2002 International 7400, 4,000-gal-
lon tank, Masport pump. Pusher axle, 
heated valves, good rubber, work hoses 
included. Ready to work.  ........  $60,000

Call 701-340-7780, ND P08

2008 Kenworth T300, 330hp Cummins, 
183k miles. 3,600-gallon aluminum tank, 
NVE 367 pump. Exhaust brake, dual front 
& dual rear intakes, heated collars, 6" 
discharge. 50-gallon freshwater tank w/
pump. Excellent condition.  ....... $94,500

518-225-2262, NY P08

2016 Peterbilt PB348: 3,000-gallon 
vacuum tank, Keith Huber Dominator 
Series III vacuum unit, Less than 4,000 
miles.  ..................................  $150,000

Call Sandy or Jack
681-207-3079, WV P09

1999 International 4900: 2,500-gallon 
aluminum tank, 32,900 GVW. 166,000 
miles. DT466 engine recently rebuilt. No 
rust, 10,072 hours. Very good condition.  
................................................. $21,000

814-328-9918, PA P08

1991 Kenworth T800: CAT 3406B, 13-speed, 
air suspension. 3,000-gallon tank, hoist, 
Jurop R260, 3" valve w/6" dump. 36" 
rear door. Located in central MN. $27,500. 
320-995-6546  (P08)

1997 Mack, 350hp, 8LL transmission, 
a/c, 18k front, 44k rears. Double-frame, 
Camelback suspension, 20k lift axle. 
Newer 4,500-gallon tank and Masport 
400 vacuum pump. This truck is in 
excellent shape with new bushings in 
suspension, lots of power and very tight. 
...............................................  $29,000

Call/text 740-961-7431 P08

2017 Kenworth T880: Fruitland 870, 
4,200-gallon waste, 300 fresh. Tilt truck 
w/rear-open door. Ultrashift. Automatic. 
46k rears, 20k fronts. 12gpm jetter.  
.............................................. $185,000

850-598-3576, FL P08

1998 GMC 7500: 2,500-gallon, 6- 
speed, 256,000 miles.  Good condition. 
Cash talks, lets deal. $36,500. NW Florida.

dvwillson@outlook.com P08

2005 Volvo VHD-64-T quad axle, D-12, 
435/465hp, low miles, HD4560 6-speed 
auto. New 6,000-gallon septic tank, 
18k/46k on Hendrickson air-ride. (2) new 
steerable pusher axles. Stock# 4769B.

Prairie Truck & Auto Sales 
608-842-3040, WI

sales@ptatrucks.com P09

2009 International WorkStar: Interna-
tional engine, 225,000 miles, 4,200-gal-
lon Curry vacuum tank, Masport pump. 
................................................  $60,000

davidjanette@comcast.net
248-431-5899 P08

1985 International vacuum truck. 
Pump froze up. Runs good. Hydraulic 
brakes, 5-speed with split rear end. 
2,200-gallon tank.  .................... $5,000

830-708-7867, TX P08

2005 Sterling: 2,500-gallon aluminum, 
NVE Challenger pump, 136,200 miles, 
6-speed Eaton.  ......................  $42,000

231-250-1483, MI P08

2004 Freightliner M2 with 2,500-gallon 
tank/100-gallon water tank. 367 Challenger. 
Automatic transmission. ~150,000 miles. 
$43,000. Call 615-477-4741.  (P08)

2006 Mack CV713: Tandem axle, 
175,000 miles! Use as bio trailer/hauler 
or spec with your tank for service truck. 
18-speed, 480hp tractor with wet kit for 
multiple hydraulic operations.  ..  $49,950

Call/text 360-689-3119, WA
or email stockman4518@gmail.com

P08

2012 International 4300DT: 230hp, 
auto. Under CDL. New 1,850-gallon steel 
vacuum tank, new Masport pump. 

www.pumpertrucksales.com 
Call JR @ 720-253-8014, CO PBM

1995 Ford F800: 8.3 Cummins, 6-speed, 
254k miles. NVE pump, 2,200-gallon tank. 
$15,500. Serious inquiries only please. 
951-830-4840  (P08)

1989 GMC 7000 pumper, 1,550-gallon tank. 
5-speed transmission, high & low rear end. 
208,381 miles. 28,000 GVW. Asking $10,000 
OBO. For more info call 219-462-5849. (P08)

1994 Freightliner FL80 vacuum truck, ex-
government owned, US Navy. Never used 
for sewer, only light bilge work. 2,000-gallon 
tank. 5.9 Cummins diesel motor, 5x2-speed 
transmission. Only 23,500 miles. $34,995. 
Call Bob 619-540-4804.  (P08)
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SEPTIC TRUCKS

1998 Mack TR600: 427hp Mack mo-
tor, Eaton 10-speed transmission. New 
3,600-gallon tank (never been used), 
500cfm Fruitland pump.  ......... $45,000

763-213-8235 P09

Turn-Key Vacuum Tank Units: 3,600- 
gallon, unit mounted on your truck or 
ours; $23,500. 2,500-gallon truck units; 
$20,000. 1,500-gallon truck units; 
$17,000. Self-contained vacuum skids, 
1,000-gallon; $11,000. 2,500-gallon 
painted tanks ready to mount; $13,000. 
PortaPotty trucks and any custom op-
tions or sizes available!

TexLa Services
936-641-3938

www.texlaservices.com P08

2011 International 4300: 230hp, diesel, 
auto. Under CDL. New 1,850-gallon steel 
vacuum tank, new Masport pump. www.
pumpertrucksales.com. Call JR. @ 720-253-
8014, CO.  (PBM)

2018 Peterbilt 348 with a new 4,000-gallon 
aluminum vacuum tank with Masport HX-
L400wv pump and jet unit. (Stock# 13725) 
www.VacuumSalesInc.com (888) VAC-
UNIT (822-8648)  (PBM)

2005 Peterbilt 335 with 2,500-gallon, car-
bon-steel vacuum tank and Fruitland RCF500 
vacuum pump package. (Stock# 8481C) 
www.VacuumSalesInc.com (888) VAC-
UNIT (822-8648)  (PBM)

1982 International with a Presvac 2,300-gal-
lon carbon-steel tank and Masport pump. 
(Stock# 5532V) www.VacuumSalesInc.
com (888) VAC-UNIT (822-8648)  (PBM)

Pre-owned 3,000 U.S. gallon, carbon-steel 
vacuum tank with a Masport H75W vacuum-
pressure pump installed on a 2000 Mack 
CH613 cab and chassis. (Stock# 8498C) 
www.VacuumSalesInc.com (888) VAC-
UNIT (822-8648)  (PBM)

2004 Freightliner FL70: 1,200-gallon unit, 
low-entry cab with a van body and liftgate. 
(Stock# 4101V) www.VacuumSalesInc.com 
(888) VAC-UNIT (822-8648)  (PBM)

1999 International 8100, M-11 Cummins, 
Twin-screw, air-bag suspension. 2,683-gal-
lon Imperial tank, Masport HXL400 pump. 
3-stage hydro-hoist, 3 ft. hydro-manhole on 
back. Excellent condition. $37,500. Call/text 
712-433-1662  (P08)

Five (5) older pump trucks with full-opening 
rear doors for sale. All are in good shape 
and work daily. 3,000 to 3,600 gallons with 
large Jurop pumps. Contact Joe Waters @ 
775-691-1403. (P08)

2,500-gallon 1999 International 4900, 
DT466E with 6+ transmission. Jurop pump, 
heated valves, well maintained, newly paint-
ed. $37,000. 860-637-0558  (P08)

2008 Peterbilt, 2,500-gallon Imperial steel 
tank, 86,000 miles. Automatic, backup cam-
era, heated valves, Jurop R260. $55,000. 
402-750-0701  (P08)

2016 Peterbilt PB348 Keith Huber 3,000-gal-
lon Dominator Series III vacuum unit. Only 
3,933 miles. $150,000. Call 239-849-0363 
Ask for Jack or Sandy.  (P10)

SERVICE/REPAIR
Dynamic Repairs - Inspection Camera 
Repairs: 48 hour turn-around time. General 
Wire, Ratech, Ridgid, Electric Eel, Gator Cams, 
Insight Vision, Vision Intruders. Quality service 
on all brands. Rental equipment available. 
For more info call Jack at 973-478-0893. 
Lodi, NJ. www.dynamicrepairs.biz (PBM)

TANKS

Frac Tanks from Geneva Equipment 
500 bbl. (21,000 gallons) portable frac 
tanks. 1,000+ tanks available. Epoxy 
lined. Delivered to your door.

Call 855-202-7872
 or tom@genevaequipment.com

www.genevaequipment.com P10

Nice 1,600-gallon stainless steel holding 
tank, $2,500. 1,200-gallon aluminum hold-
ing tank, $1,500. Heavy 2,000-gallon sep-
tic tank, complete, $4,000. Pump, $1,000. 
300-gallon holding tank for porta-jon truck, 
$500. 937-674-7288  (P08)

1990 4,800-gallon vacuum tank and 
Fruitland pump. Good shape, needs very 
little to put in use. $15,000. Truck not in-
cluded - not running. Open to offers on 
whole unit.

830-708-7867, TX P08

Very good, used, late-model vacuum 
truck tanks. Over a dozen 110 bbl. J&J 
and Dragon tanks available. Asking 
$7,500 each with pumps. Located in 
Throop, PA.

Call Mark @ 570-347-5125 P09

Cheap, Used Vacuum Tanks - Late 
model, lined, steel tank sale! 4,650-gal-
lon: $9,500 and lower; 3,500-gallon: 
$12,500. Also: Low-price, plug-and-play 
pumps -- Masport, Fruitland, Jurop, NVE.

Call 269-751-5167, MI PBM

2002 300-gallon cab- and chassis-mount-
able vacuum tank. 2 freshwater tanks 
mounted on sides of tank, 35 gallons each. 
Tank is 8 feet long by 2 foot 6 inches. 
Also comes with hydraulic-run vacuum.  
$5,000 OBO. Matt Walker 208-569-6701; 
Menanpublicworks@gmail.com. Located in 
Menan, Idaho  (P08)

2006 Midstate 3,600-gallon aluminum tank. 
Needs minor repair. Make offer. Call or text 
for pictures 330-442-8070.  (P08)

Vacuum Tanks - New: Sizes from 1,000-
4,300 gallons. All complete! Delivery avail-
able. www.JEagleTanks.com. Contact 
Jerry: JEagleTanks@yahoo.com or 800-
721-2774. (PBM)

TOOLS
T&T Tools, Probes, Hooks: Probes feature 
steel shafts with threaded and hardened tips. 
The insulated Mighty Probe™ tested to 
50,000 volts. Top Poppers™ open manhole 
covers easily. Free catalog.  www.TandT 
tools.com. Phone 800-521-6893. (PBM)

Crust Busters: Portable, lightweight ma-
chine, guaranteed to mix up septic tanks and 
grease traps! Save time and money! www.
crustbusters.com, 1-888-878-2296. (PBM)

TOYS
Septic pumper and vacuum die-cast toy 
trucks: In your choice of colors and logos, 
several cabs available. Call 877-450-2100, 
write to Granite State Collectibles, PO Box 
440, New Ipswich, NH 03071; or www.
granitestatecollectibles.com. (PBM)

TRAILERS-
VACUUM/TANKER

Self-contained unit, perfectly-done vac-
uum trailer new build 4,000-gallon (100 
bbl.) 866 Challenger pump, 50hp Duetz 
hydraulic power. 8gpm jetter, 400' elec-
tric reel, 100-gallon freshwater. 2011 
International, Ultrashift, 333,426 miles. 
Clean truck, like new. This unit elimi-
nates down time and saves a minimum 
of 400 gallons of fuel per month!

832-473-7222, TX P08

Imperial Vacuum Trailers: In stock, 
6,000- and 6,300-gallon aluminum single-
compartment Imperial vacuum trailers.

Call Kyle
800-558-2945 Ext. 424 PBM

TRUCKS -
MISCELLANEOUS

2004 International 4300 potable wa-
ter truck with 2,000-gallon potable water 
tank. Good tires, A/T. Super clean, com-
pletely rebuilt engine. ...............$35,000

Call 601-297-7317 P09

TV INSPECTION
Aries Saturn lll self-propelled mainline sewer 
camera with trailer and generator. Lot num-
ber 47060. On Auction @ www.wisconsin 
surplus.com  (P08)

VeriSight minicam pipeline push camera 
inspection system, 200 meters of cable, in-
spection camera, Sonde locator, picture and 
video. $1,500. Brian 412-257-1160  (P08)

CUES oldie-but-goody pull camera, 600 ft. of 
cable, black & white monitor $2,000. 609-
977-5765  (P08)

CUES Pipe Inspection unit with 16' box, 
2008 Ford E450 with only 36,000 miles, V8 
diesel, roof/dash a/c, 7.5kw Genset, Jenny 
compressor, ProData 2000, local gov't re-
tired, Tampa FL. $39,999. 813-877-6638 or 
www.shumatetruckcenter.com  (P09)

WANTED: Grout trailer unit. Prefer Telespec-
tor unit. Must be in good condition. Call Jerry 
813-677-7655 or e-mail jerrybaes@aol.com. 
  (P09)

VACUUM LOADERS

1999 International Guzzler vacuum 
excavator: Totally refurbished, purchased 
new for Big Dig Project. 27" blower, CAT 
engine, auto remote. Special noise-sup-
pression equipment. Tri-axle. High-pres-
sure wash-down system - 300-gallon 
water tank. $85,900 OBO. Also available 
1997 Ford Guzzler vacuum excavator - 
same features as 1999 International. 
No washdown system. $85,900 OBO.

617-212-0162, MA P08

Guzzler vacuum trucks for sale. 2003 In-
ternational wet/dry dense phase offload, 
2007 Sterling Guzzler, 2003 Sterling Guzzler 
ACE, 1999 International Guzzler, and 2013 
Peterbilt VacAll Hydroexcavator. Multiple 
2,000psi/65gpm trailer jetters also for sale! 
Contact Ryan: ryan@brewerindustrial.com 
or 478-946-3193  (P09)

2014 Freightliner 114SD with a Vacall AVRB-
18 industial vacuum loader. (Stock# 9116C) 
www.VacuumSalesInc.com (888) VAC-
UNIT (822-8648)  (PBM)

2009 Sterling LT9500 with a Vacall AVRB-
18 industrial vacuum loader. (Stock# 4792C) 
www.VacuumSalesInc.com (888) VAC-
UNIT (822-8648)  (PBM)

2009 International Workstar T4700 
Vac-Con combination: 12-yard debris 
with 2,000 gallon waste and 1,000-gal-
lon freshwater. Automatic with Allison 
transmission, 46,000 miles, 5,160 
hours. Truck is in EXCELLENT condition. 
.........................  Asking price $150,000

For further inquiries please call 
561-318-8416, FL P08

WANTED
We are looking to purchase used equipment, 
such as portable toilets, half-high toilets, 
and restroom trailers. Please contact Lance 
at 561-346-9296 or lance@redtoilets.com 
  (P01)

Wanted to Buy: Vactor 2100s and late model 
Guzzlers. Cash. Phone 800-336-4369. (PBM)

WATERBLASTING
For Sale: Two (2) Myers M1610K40 – pumps 
only. www.waterjettingequipment.com or 
phone 714-259-7700.  (PBM)

20,000 - 55,000 psi Sapphire Nozzles, OS4, 
OS6, OS7 replacements, UHP hoses & re-
placement parts. Excellent quality & prices. 
772-286-1218, info@alljetting.com, www.
alljetting.com.  (P08)
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SEPTIC TRUCKS

1998 Mack TR600: 427hp Mack mo-
tor, Eaton 10-speed transmission. New 
3,600-gallon tank (never been used), 
500cfm Fruitland pump.  ......... $45,000

763-213-8235 P09

Turn-Key Vacuum Tank Units: 3,600- 
gallon, unit mounted on your truck or 
ours; $23,500. 2,500-gallon truck units; 
$20,000. 1,500-gallon truck units; 
$17,000. Self-contained vacuum skids, 
1,000-gallon; $11,000. 2,500-gallon 
painted tanks ready to mount; $13,000. 
PortaPotty trucks and any custom op-
tions or sizes available!

TexLa Services
936-641-3938

www.texlaservices.com P08

2011 International 4300: 230hp, diesel, 
auto. Under CDL. New 1,850-gallon steel 
vacuum tank, new Masport pump. www.
pumpertrucksales.com. Call JR. @ 720-253-
8014, CO.  (PBM)

2018 Peterbilt 348 with a new 4,000-gallon 
aluminum vacuum tank with Masport HX-
L400wv pump and jet unit. (Stock# 13725) 
www.VacuumSalesInc.com (888) VAC-
UNIT (822-8648)  (PBM)

2005 Peterbilt 335 with 2,500-gallon, car-
bon-steel vacuum tank and Fruitland RCF500 
vacuum pump package. (Stock# 8481C) 
www.VacuumSalesInc.com (888) VAC-
UNIT (822-8648)  (PBM)

1982 International with a Presvac 2,300-gal-
lon carbon-steel tank and Masport pump. 
(Stock# 5532V) www.VacuumSalesInc.
com (888) VAC-UNIT (822-8648)  (PBM)

Pre-owned 3,000 U.S. gallon, carbon-steel 
vacuum tank with a Masport H75W vacuum-
pressure pump installed on a 2000 Mack 
CH613 cab and chassis. (Stock# 8498C) 
www.VacuumSalesInc.com (888) VAC-
UNIT (822-8648)  (PBM)

2004 Freightliner FL70: 1,200-gallon unit, 
low-entry cab with a van body and liftgate. 
(Stock# 4101V) www.VacuumSalesInc.com 
(888) VAC-UNIT (822-8648)  (PBM)

1999 International 8100, M-11 Cummins, 
Twin-screw, air-bag suspension. 2,683-gal-
lon Imperial tank, Masport HXL400 pump. 
3-stage hydro-hoist, 3 ft. hydro-manhole on 
back. Excellent condition. $37,500. Call/text 
712-433-1662  (P08)

Five (5) older pump trucks with full-opening 
rear doors for sale. All are in good shape 
and work daily. 3,000 to 3,600 gallons with 
large Jurop pumps. Contact Joe Waters @ 
775-691-1403. (P08)

2,500-gallon 1999 International 4900, 
DT466E with 6+ transmission. Jurop pump, 
heated valves, well maintained, newly paint-
ed. $37,000. 860-637-0558  (P08)

2008 Peterbilt, 2,500-gallon Imperial steel 
tank, 86,000 miles. Automatic, backup cam-
era, heated valves, Jurop R260. $55,000. 
402-750-0701  (P08)

2016 Peterbilt PB348 Keith Huber 3,000-gal-
lon Dominator Series III vacuum unit. Only 
3,933 miles. $150,000. Call 239-849-0363 
Ask for Jack or Sandy.  (P10)

SERVICE/REPAIR
Dynamic Repairs - Inspection Camera 
Repairs: 48 hour turn-around time. General 
Wire, Ratech, Ridgid, Electric Eel, Gator Cams, 
Insight Vision, Vision Intruders. Quality service 
on all brands. Rental equipment available. 
For more info call Jack at 973-478-0893. 
Lodi, NJ. www.dynamicrepairs.biz (PBM)

TANKS

Frac Tanks from Geneva Equipment 
500 bbl. (21,000 gallons) portable frac 
tanks. 1,000+ tanks available. Epoxy 
lined. Delivered to your door.

Call 855-202-7872
 or tom@genevaequipment.com

www.genevaequipment.com P10

Nice 1,600-gallon stainless steel holding 
tank, $2,500. 1,200-gallon aluminum hold-
ing tank, $1,500. Heavy 2,000-gallon sep-
tic tank, complete, $4,000. Pump, $1,000. 
300-gallon holding tank for porta-jon truck, 
$500. 937-674-7288  (P08)

1990 4,800-gallon vacuum tank and 
Fruitland pump. Good shape, needs very 
little to put in use. $15,000. Truck not in-
cluded - not running. Open to offers on 
whole unit.

830-708-7867, TX P08

Very good, used, late-model vacuum 
truck tanks. Over a dozen 110 bbl. J&J 
and Dragon tanks available. Asking 
$7,500 each with pumps. Located in 
Throop, PA.

Call Mark @ 570-347-5125 P09

Cheap, Used Vacuum Tanks - Late 
model, lined, steel tank sale! 4,650-gal-
lon: $9,500 and lower; 3,500-gallon: 
$12,500. Also: Low-price, plug-and-play 
pumps -- Masport, Fruitland, Jurop, NVE.

Call 269-751-5167, MI PBM

2002 300-gallon cab- and chassis-mount-
able vacuum tank. 2 freshwater tanks 
mounted on sides of tank, 35 gallons each. 
Tank is 8 feet long by 2 foot 6 inches. 
Also comes with hydraulic-run vacuum.  
$5,000 OBO. Matt Walker 208-569-6701; 
Menanpublicworks@gmail.com. Located in 
Menan, Idaho  (P08)

2006 Midstate 3,600-gallon aluminum tank. 
Needs minor repair. Make offer. Call or text 
for pictures 330-442-8070.  (P08)

Vacuum Tanks - New: Sizes from 1,000-
4,300 gallons. All complete! Delivery avail-
able. www.JEagleTanks.com. Contact 
Jerry: JEagleTanks@yahoo.com or 800-
721-2774. (PBM)

TOOLS
T&T Tools, Probes, Hooks: Probes feature 
steel shafts with threaded and hardened tips. 
The insulated Mighty Probe™ tested to 
50,000 volts. Top Poppers™ open manhole 
covers easily. Free catalog.  www.TandT 
tools.com. Phone 800-521-6893. (PBM)

Crust Busters: Portable, lightweight ma-
chine, guaranteed to mix up septic tanks and 
grease traps! Save time and money! www.
crustbusters.com, 1-888-878-2296. (PBM)

TOYS
Septic pumper and vacuum die-cast toy 
trucks: In your choice of colors and logos, 
several cabs available. Call 877-450-2100, 
write to Granite State Collectibles, PO Box 
440, New Ipswich, NH 03071; or www.
granitestatecollectibles.com. (PBM)

TRAILERS-
VACUUM/TANKER

Self-contained unit, perfectly-done vac-
uum trailer new build 4,000-gallon (100 
bbl.) 866 Challenger pump, 50hp Duetz 
hydraulic power. 8gpm jetter, 400' elec-
tric reel, 100-gallon freshwater. 2011 
International, Ultrashift, 333,426 miles. 
Clean truck, like new. This unit elimi-
nates down time and saves a minimum 
of 400 gallons of fuel per month!

832-473-7222, TX P08

Imperial Vacuum Trailers: In stock, 
6,000- and 6,300-gallon aluminum single-
compartment Imperial vacuum trailers.

Call Kyle
800-558-2945 Ext. 424 PBM

TRUCKS -
MISCELLANEOUS

2004 International 4300 potable wa-
ter truck with 2,000-gallon potable water 
tank. Good tires, A/T. Super clean, com-
pletely rebuilt engine. ...............$35,000

Call 601-297-7317 P09

TV INSPECTION
Aries Saturn lll self-propelled mainline sewer 
camera with trailer and generator. Lot num-
ber 47060. On Auction @ www.wisconsin 
surplus.com  (P08)

VeriSight minicam pipeline push camera 
inspection system, 200 meters of cable, in-
spection camera, Sonde locator, picture and 
video. $1,500. Brian 412-257-1160  (P08)

CUES oldie-but-goody pull camera, 600 ft. of 
cable, black & white monitor $2,000. 609-
977-5765  (P08)

CUES Pipe Inspection unit with 16' box, 
2008 Ford E450 with only 36,000 miles, V8 
diesel, roof/dash a/c, 7.5kw Genset, Jenny 
compressor, ProData 2000, local gov't re-
tired, Tampa FL. $39,999. 813-877-6638 or 
www.shumatetruckcenter.com  (P09)

WANTED: Grout trailer unit. Prefer Telespec-
tor unit. Must be in good condition. Call Jerry 
813-677-7655 or e-mail jerrybaes@aol.com. 
  (P09)

VACUUM LOADERS

1999 International Guzzler vacuum 
excavator: Totally refurbished, purchased 
new for Big Dig Project. 27" blower, CAT 
engine, auto remote. Special noise-sup-
pression equipment. Tri-axle. High-pres-
sure wash-down system - 300-gallon 
water tank. $85,900 OBO. Also available 
1997 Ford Guzzler vacuum excavator - 
same features as 1999 International. 
No washdown system. $85,900 OBO.

617-212-0162, MA P08

Guzzler vacuum trucks for sale. 2003 In-
ternational wet/dry dense phase offload, 
2007 Sterling Guzzler, 2003 Sterling Guzzler 
ACE, 1999 International Guzzler, and 2013 
Peterbilt VacAll Hydroexcavator. Multiple 
2,000psi/65gpm trailer jetters also for sale! 
Contact Ryan: ryan@brewerindustrial.com 
or 478-946-3193  (P09)

2014 Freightliner 114SD with a Vacall AVRB-
18 industial vacuum loader. (Stock# 9116C) 
www.VacuumSalesInc.com (888) VAC-
UNIT (822-8648)  (PBM)

2009 Sterling LT9500 with a Vacall AVRB-
18 industrial vacuum loader. (Stock# 4792C) 
www.VacuumSalesInc.com (888) VAC-
UNIT (822-8648)  (PBM)

2009 International Workstar T4700 
Vac-Con combination: 12-yard debris 
with 2,000 gallon waste and 1,000-gal-
lon freshwater. Automatic with Allison 
transmission, 46,000 miles, 5,160 
hours. Truck is in EXCELLENT condition. 
.........................  Asking price $150,000

For further inquiries please call 
561-318-8416, FL P08

WANTED
We are looking to purchase used equipment, 
such as portable toilets, half-high toilets, 
and restroom trailers. Please contact Lance 
at 561-346-9296 or lance@redtoilets.com 
  (P01)

Wanted to Buy: Vactor 2100s and late model 
Guzzlers. Cash. Phone 800-336-4369. (PBM)

WATERBLASTING
For Sale: Two (2) Myers M1610K40 – pumps 
only. www.waterjettingequipment.com or 
phone 714-259-7700.  (PBM)

20,000 - 55,000 psi Sapphire Nozzles, OS4, 
OS6, OS7 replacements, UHP hoses & re-
placement parts. Excellent quality & prices. 
772-286-1218, info@alljetting.com, www.
alljetting.com.  (P08)
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Hinge System 
Now Available  
On All Lid Sizes

BrenLin Company, Inc
Manufacturers of Seal-R™ Products

888-606-1998 | www.seal-r.com

Seal-R™  
Sizes:

12", 15", 18",  
24", 30",  
36", 42"

Seal-R  
Lids, Rings & 

Hinge Systems

Get the Exact Size for Each Job!
Plastic riser pipe gives an  
exact height each time.  
Try our system and never  
have to carry concrete 
pipe and lids again. 
Save time by not having 
to assemble multiple 
sections.

• Easy 10 minute installation!

• Secure fit for all systems!

•  Made & sold by septic 
installers!

•  Prevent ground water  
infiltration and  
save money  
at the same time!

Portable Restroom Trailers

LANE’S VACUUM TANK, INC.
 3133 VANZORA RD.  •  BENTON, KY 42025

800.592.3308 • 270.527.9945

Polished Aluminum Skirting and Tool Boxes

SLIDE-IN UNITS & USED TRUCKS AVAILABLE / MASPORT, JUROP & CONDE VACUUM PUMPS
CHECK OUR PRICES

Rodne y Lane ’s CeLL 270.832.3793

8 Restroom
10 Restroom
12 Restroom
14 Restroom
16 Restroom
20 Restroom

13" Tires
23" High

Call about our new design to haul handicaps Used trailers  
also for sale

Steel Tanks Aluminum Tanks

•   2017 Ford F-550,  
950 Waste, 300 Fresh,  
Gas .....................$68,000

•   2017 Durastar or Hino 
1900 Waste, 400 Fresh,  
Diesel ................$108,000

•   2017 Ford F-550,  
950 Waste, 300 Fresh,  
Gas ......................$66,000

•   2017 Dodge 5500,  
1000 Waste, 300 Fresh 
 ..............................$75,500 
4x4 ........................$81,000

•   2017 Ford F-550,  
950 Waste, 300 Fresh,  
Diesel ..................$75,000 
Diesel 4x4 ...........$80,000   •  2017 Dodge 5500,  

950 Waste, 300 Fresh 
 .............................$77,500 
4x4 .......................$83,000

•   2017 Ford F-550,  
950 Waste, 300 Fresh,  
Diesel ..................$77,000 
Diesel 4x4 ...........$82,000

All Truck Manufacturers Now Available

http://www.pumper.com
http://www.wisconsin
http://www.shumatetruckcenter.com
mailto:jerrybaes@aol.com
mailto:ryan@brewerindustrial.com
http://www.VacuumSalesInc.com
http://www.VacuumSalesInc.com
mailto:lance@redtoilets.com
http://www.waterjettingequipment.com
mailto:info@alljetting.com
http://www.alljetting.com
http://www.alljetting.com
http://www.pumper.com
http://www.p
http://www.seal-r.com
www.lanesmobilejohn.com
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Systems
ScreenCO 208-790-8770 

www.ScreencoSystems.com 
sales@screencosystems.com

•  Increased Productivity  
•  Reduces Fatigue & Injuries
• GET A GRIP
• 1.5 To 6" Sizes
•  Easy One Handed Clamp for Handling Hoses & Pipes

• Portable Event Screening
• Doubles As Screener Spreader & 
Mobile Septic Receiving Station

• Clean Up Your  
Land Application Site

• Never Hand Pick Trash Again

HANDLE-TECHHANDLE-TECH

MAXI SCREEN  
PORTABLE SEPTIC  

RECEIVING STATIONS
Aluminum & Stainless Construction

MAXI SCREEN  
PORTABLE SEPTIC  

RECEIVING STATIONS

Patented Dual Screen Design

Patented Dual Screen Design

• Affordable • Screens That Really Work 
• No Moving Parts • Gravity Off-Load At 500 GPM  

• NEW 4' Trash Extension Puts Trash Directly Into Dumpster
• Optional Patz Conveyor To Move Trash to Dumpster

MINI DUAL SCREEN  
PORTABLE RECEIVING 

STATION

MINI DUAL SCREEN  
PORTABLE RECEIVING 

STATION

MEGA DUAL SCREEN  
PORTABLE RECEIVING STATION

MEGA DUAL SCREEN  
PORTABLE RECEIVING STATION

• Same Great Design, Ships Truck Freight 
• Easily Fits In Pickup for Transport

• Small Footprint, Big Results

• No Other System Can Match Our GPM Capacity 
• 40.5 sq. ft. of Screen • Off-Loads At Up To 1000 GPM

• 6" Offload Through Dual Fan Spreaders 
• Optional Two 4" Hoses - Offload 2 Trucks Simultaneously  

• Removes Grit From Flow Stream  
• Keeps Onsite Storage Grit Free

• Available in 15-72 cu. ft. Grit Capacity

500 GPM

•  Folds to Fit on Hose Deck
• Max Load 600 lbs.  

TRIPOD  
LID & PUMP 

LIFTER

TRIPOD  
LID & PUMP 

LIFTER

GRIT ELIMINATORGRIT ELIMINATOR Hose & Pipe Handles
Authorized  
Distributor

•  Convey large volumes 
of material to storage 
facility or load into 
transport vehicles. 

•  Convey one-way or 
two-way, straight-Line, 
or up and down inclines. 
Smooth, textured and 
cold temperature belting 
available.

•  Choose from a wide  
variety of conveyor 
lengths, widths, speeds 
and load capacities.

•  Rugged, dependable 
equipment back by 
manufacturer written 
warranty.

•   Geared motor, directly 
flanged to the pump 

•  Pin joint sealed with 
elastomeric boot

•  90° suction housing flange 
rotation 

•  Stator has gaskets
•  Hardened steel, hard 

chrome plating rotor
•  Enlarged suction housing

•   Housing can be completely 
drained

•  Low angularity connecting 
rod

•  Standard ANSI connections 
sized to ensure no ‘dead 
zones’ allowing complete 
drainagePROVEN  

PERFORMANCE  
In Ag Industry  

for 68 Yrs

HIGH-VOLUME  
CONVEYING EQUIPMENT

HIGH-VOLUME  
CONVEYING EQUIPMENT

PROGRESSIVE 
CAVITY PUMP
PROGRESSIVE 
CAVITY PUMP

• Saves Back Injuries
• Auto Brake Winch 
• Only Weighs 28 lbs.
•  Heavy-duty Aluminum 

Construction 
•  Available In 4-5-6 ft Models
•  Lifts Stubborn Tapered Lids

U/M
015-

300SD
045-

600SD
045-

620HD
065-

900SD
065-

920HD
Flow Rate 
(Water) GPM 26 88 88 132 132

NEW PRODUCTS
Your leader for simple innovative technology. Products built and 

field tested by industry professionals. Equipment that really works!

 TRUCK TOW BEHIND PORTASCREEN SPREADER TRUCK TOW BEHIND PORTASCREEN SPREADER

•  Move septic and grease 
interceptor waste with 
ease from underground 
storage tanks. 

•  Works with above and 
below ground storage

•   Great for transferring to 
land application site. 

•  Mix while dewatering.
•  Agitate fast,  

transfer fast, load fast.
•  Handles sand grit and 

slurry type materials. 
•  Pit depths of 3 - 12 ft.  

3333 Up to 500 GPM 
4444 Up to 1580 GPM 
6000 & 8000 PTO Up to 
3500 GPM.

SHAFT DRIVE書
PUMPS  

AND AGITATORS

SHAFT DRIVE書
PUMPS  

AND AGITATORS

DISTRIBUTOR

NEW  
Features On  
All Screens -  

Bolt On Universal 
Trash Exit

Socially 
Accepted

facebook.com/PumperMag

twitter.com/PumperMag

plus.google.com

youtube.com/PumperMagazine

linkedin.com/company/pumper-magazine

http://www.pumper.com
http://www.ScreencoSystems.com
mailto:sales@screencosystems.com
www.screencosystems.com
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Work with us ... We listen!

4131 Morris Drive
Burlington, Ontario, Canada L7L 5L5
Fax: 905-681-0411

Nationwide Sales & Service

800-387-7763 | 905-637-2353 | www.presvac.com

Powervac 
> DOT 407 / 412 Code Tank

> 3250 US Gallon Tank
> 6400 CFM, 28" HG

> 8" Power Rotating Boom
> Presvac PV750 Pressure Off Pump
> Water Pump: 10 GPM @ 3000 PSI

Code Dump Trailer
> DOT 407/412 Code Tanks  

> 5200 US Gallon Tank
> Fruitland RCF 870 Vacuum Pump

> 500 CFM @ Free Air
> 460 CFM @ 18" HG

Code Liquidvac
> DOT 407 / 412 Code Tank

> 3000 US Gallon Tank
> Fruitland RCF500 Vacuum Pump

> 300 CFM @ 18" HG
> Liquid / Dual Carbon Filtration

> AreaRAE Monitor
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www.presvac.com



