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MAL 4000
CHASSIS: 2017 Peterbilt 348

Tank Size: 4000 gallons

$136,689.00 + FET

MD 950 4X2

CHASSIS: 2017 Ford F-550

Fresh Water: 300 gallons

Waste Water: 650 gallons

$72,384.00 plus tax

MD 
CHASSIS:

Fresh Water:

Waste Water:

$72,384.00 plus tax

Hand.
Demand.

Pre-Built Trucks In All Sizes. Call Now.

SS 1600
CHASSIS: 2017 Hino 348

Fresh Water: 500 gallons

Waste Water: 1100 gallons

*Call for pricing

Working long days in the field 

can leave you with little to no 

time to shop around when your 

truck breaks down. Thankfully we 

have restroom and septic trucks 

pre-built and ready for delivery.

Every truck is designed around 

the workspace, providing drivers 

with easy access to controls, 

hoses, storage and valves for 

increased efficiency and reduced 

driver fatigue. 

To see our entire inventory of 

pre-built trucks visit our websites 

or call 800-328-3332 for 

assistance.

check out our new websites 

      Septic                                   Restroom

satellitevacuumxpress.com satellitetruckxpress.com

MAL 2500
CHASSIS: 2016 Peterbilt 337

Tank Size: 2500 gallons

$119,652.00 plus FET

800.328.3332800.328.3332800.328.3332800.328.3332800.328.3332800.328.3332
satelliteindustries.comsatelliteindustries.comsatelliteindustries.comsatelliteindustries.comsatelliteindustries.comsatelliteindustries.comsatelliteindustries.com



800-228-4510    |    cs@masportpump.com    |    www.masportpump.com

Higher continuous vacuum & pressure 

Quieter operation

Lower oil consumption

Reliable operation under extreme hot
or cold weather conditions

Masport’s New Hydra Pump and System 

The most Advanced liquid 
cooled pump on the market!
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Bio-Products, Packaging and Marketing Experts

1-800-223-3083

FREE Private Labeling  •  Root Control
Septic Solutions  •  Grease Solutions  •  Drainfield Solutions

Or text to 920-288-2847  

Click on Contractors Page:
www.lenzyme.com

Customer’s ask for

Monthly Treatments
Drainfi eld

Rejuvenation Kits 
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Arthur and Justin Breault and the crew at ADB Construction 
& Septic keep on expanding services so they never have to 
say ‘no’ when a customer calls.

ON THE COVER: ADB Construction & Septic is intent on improving the image of the 
wastewater industry through professional marketing and consumer education. Justin, 
left, and Arthur Breault are shown with their Peterbilt vacuum truck built out by Crown 
Tank with a 4,600-gallon steel tank and a Fruitland Mfg. vacuum pump. 
(Photo by Tim Becker)
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      n Brandon, Vermont — where Steve Cijka is responsible for preventing root              
      damage to the town’s sewer lines — a lot of the pipes were laid in the 1930s 
      and are easy prey for the roots of Brandon’s many sugar maples. 
Until they started using RootX®, Steve and his crews used a root 
cutting machine and the slow going made for a lot of unpleasant work 
in the 20-degree Brandon winters. Since he switched to RootX®, 
Steve reports that he sees the evidence of RootX® working in real 
time, killing roots while not damaging the town’s beloved trees. 

“ I trust 
RootX® 
because
it works.”
Steve Cijka, Chief Operator, Town of Brandon, VT

• EPA-accepted, proven root-killing solution
•  Easily applied by sewer crews with your existing 

equipment— no waiting for contractors
• Cost effective and guaranteed to work up to 36 months.*

      damage to the town’s sewer lines — a lot of the pipes were laid in the 1930s 

Vermont Sugar Maple
[ acer saccharum ]

THE RIGHT SOLUTION. 
RIGHT NOW.

Eliminate SSOs today! Visit www.RootX.com, or 
talk to your RootX® representative at 1-800-844-4974.
*visit www.rootx.com/municipalities/guarantee for details.
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      n Brandon, Vermont — where Steve Cijka is responsible for preventing root              
      damage to the town’s sewer lines — a lot of the pipes were laid in the 1930s 
      and are easy prey for the roots of Brandon’s many sugar maples. 
Until they started using RootX®, Steve and his crews used a root 
cutting machine and the slow going made for a lot of unpleasant work 
in the 20-degree Brandon winters. Since he switched to RootX®, 
Steve reports that he sees the evidence of RootX® working in real 
time, killing roots while not damaging the town’s beloved trees. 

“ I trust 
RootX® 
because
it works.”
Steve Cijka, Chief Operator, Town of Brandon, VT

• EPA-accepted, proven root-killing solution
•  Easily applied by sewer crews with your existing 

equipment— no waiting for contractors
• Cost effective and guaranteed to work up to 36 months.*

      damage to the town’s sewer lines — a lot of the pipes were laid in the 1930s 

Vermont Sugar Maple
[ acer saccharum ]

THE RIGHT SOLUTION. 
RIGHT NOW.

Eliminate SSOs today! Visit www.RootX.com, or 
talk to your RootX® representative at 1-800-844-4974.
*visit www.rootx.com/municipalities/guarantee for details.
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• 2 year/100K mile warranty on engine, transmission 
   and rear end for Class 6 and Class 7 vehicles.

• 1 year/100K mile warranty included on engines for class 8 vehicles.

2007 GMC
Duramax Turbo Diesel, Auto, AC, 

New 2000 Gal., 347 CFM Pump  

2007 GMC
Duramax Turbo Diesel, Auto, AC, 

New 2000 Gal., 347 CFM Pump  

2006 International 8600 
4000 Gal., 

Pre-Emission

2006 Kenworth
4200 Gal., 300k Miles, 

Cummins ISX, 480h.p., 10 spd.

2007 International 8600
New 5000 Gal., Cummins ISM, 

400 h.p., 10 spd., Low Miles

2006 International
4000 Gal., 400 h.p., 10 spd., 

AC, Cummins ISX

2007 Peterbilt 378
4000 Gal., 

400 Cat, 10 spd.

 

$53,000
 

$53,000
 

$77,000

 
Two In
Progress

 

$85,000

 
Call for 
price

 

$76,000

 MADE IN THE U.S.A.
BUY FACTORY DIRECT

BUY FACTORY DIRECT

2006 International 
Full Dump Tank

Call for information!

 
Call for 
price

A 
few months ago, I used this space to propose wastewater industry rec-
ognition of an educator who goes above and beyond to help consum-
ers understand the need for proper maintenance of septic systems. I 

heralded the efforts of Sandy May, the wastewater system specialist for St. 
Charles County, Missouri, who has helped countless homeowners extend 
the lives of their onsite systems and protect the environment around them.

Folks like Sandy do a great job of explaining how ever-more-complex 
wastewater systems work — and that they require periodic inspection and 
pumping. Through her career-long efforts, Sandy has helped homeowners 
save money and deal with the heartaches felt when a system fails. There are 
many good people like Sandy working on behalf of our industry, showing 
the value of private onsite wastewater treatment and its important role in 
developing rural and suburban areas.

But all of septic educators’ good work can be quickly undone. Some-
times it seems there aren’t enough top-notch educators to make up for the 
ignorance of so many people who boldly speak out on a topic about which 
they know little or nothing. You know who I mean:

• It’s the homeowner, so certain in his opinion, who stands up at a town 
board meeting to explain his secret to caring for a septic system. Maybe he 
advocates for putting a chicken from the supermarket in the septic tank once 
a year to raise bacteria levels.

• It’s the state legislator from a rural district so opposed to any environ-
mental regulations that he refuses to listen to county or state health officials 
who try to explain the science of wastewater treatment. Playing up to a vot-
ing block that doesn’t want to open their wallets — even if it’s in their best 
interest to do so — he fights tooth and nail against even the least restrictive 
pumping rules.

• It’s the Realtors group in Anytown, U.S.A., that values a quick sale 
over well-informed buyers and sellers every time. “Point-of-sale inspection? 
There’s no reason for a point-of-sale inspection. That’s just the septic service 
companies putting dollars in their pockets.” Let’s not paint Realtors with too 
broad a brush, but you’ve all heard this argument at one time or another.

 
I KNOW WHEN TO PUMP!

This is an exaggeration, some critics might say. People in positions of 
power don’t spout unqualified opinions just to score political points, they 
argue. Why, people with little or no knowledge of septic systems would nev-
er give advice that would actually hurt homeowners, right?

Thanks for raising those points. So let’s look at a few recent examples of 
the septic maintenance deniers who are doing a grave disservice to users of 
onsite systems. These both came from Ontario, Canada.

In the communities surrounding Thunder Bay, officials have univer-

sally opposed new rules that would require septic tanks to be pumped every 
five years or when the sludge fills one-third of the tank. Particularly interest-
ing was the response from Oliver-Paipoonge Mayor Lucy Kloosterhuis, as 
reported at tbnewswatch.com:

“We all know when it’s time to have our septic tanks pumped out and 
we pump it out,” said Kloosterhuis, adding that her tank hasn’t been pumped 
since 2006. Her response to provincial officials who would mandate pump-
ing: “We more or less told them to ‘mind their own business,’ kind of. No-
body tells us when we have to clean out our chimneys for our wood stoves 
or pump out our septic tanks. They’re just getting a bit too much in our face.”

Stop and think about what Kloosterhuis said. How does she know when 
it’s time to pump her tank? I doubt she’s digging up the lid and checking the 
sludge level, cleaning her outlet filter or inspecting her drainfield lines. I’m 
going to go out on a limb and guess she’s basing her strong opinion about 
septic maintenance on exactly no expert knowledge.

It sounds to me like Kloosterhuis is precisely the type of person who needs 
to be told when to pump her septic tank. And while they’re at it, provincial of-
ficials might want to look into her chimney to protect her from a fire hazard.

 
TOO MUCH MAINTENANCE?

My second example comes from Central Frontenac, north of Lake On-
tario, where town council member Jamie Riddell spoke out against a sep-
tic system maintenance and assessment program. This is what he said at a 
meeting while trying to rescind the maintenance provisions, as reported by 
kingstonregion.com:

“From my understanding from people who sell septic systems is that 
over-maintaining can have just as much harm on a septic system as under-
maintaining,” he told the governing members.

Let that sink in. While I’m sure every pumper has heard a customer 
question whether pumping is necessary, I wonder if you’ve heard anyone 
say it’s harmful to provide too much maintenance to a septic system? I’m try-
ing to conceive of the situation where a pumper would stand over the open 
lid, suction hose in hand, and tell Riddell, “Well, we probably shouldn’t in-

READING BETWEEN THE LINES

(continued)

A Big Thumbs-Down for Septic Stupidity
People say the darndest things in an effort to discredit mandated maintenance of onsite systems 
By Jim Kneiszel, Editor

Sometimes it seems there aren’t enough top-notch 
educators to make up for the ignorance of so many 
people who boldly speak out on a topic about which 
they know little or nothing.
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Hinge System 
Now Available  
On All Lid Sizes

BrenLin Company, Inc
Manufacturers of Seal-R™ Products

888-606-1998 | www.seal-r.com

Seal-R™  
Sizes:

12", 15", 18",  
24", 30",  
36", 42"

Seal-R  
Lids, Rings & 

Hinge Systems

Get the Exact Size for Each Job!
Plastic riser pipe gives an  
exact height each time.  
Try our system and never  
have to carry concrete 
pipe and lids again. 
Save time by not having 
to assemble multiple 
sections.

• Easy 10 minute installation!

• Secure fit for all systems!

•  Made & sold by septic 
installers!

•  Prevent ground water  
infiltration and  
save money  
at the same time!

spect your system too often, because, you know, that could be a lot worse 
than never looking at it. Better to put that lid back on and come back and talk 
about it again in 20 years.”

 
SOME NEED REGULATIONS

Many people are opposed to rules from the government in general — 
fearing over-regulation in many areas of life. I won’t dispute that concern. 
But let’s look at septic systems and where mandated maintenance might be 
a prudent idea.

Many homeowners build relationships with septic service providers 
and rely on them to take care of their systems. Some people with septic sys-
tems further make it their business to learn how they work. A few will go so 
far as to check the depth of sludge and clean their own outlet filters. Mainte-
nance regulations are not aimed at these people and, frankly, they probably 
don’t need them.

But how about people like Kloosterhuis and Riddell? Some people re-
fuse to listen to sound, expert advice about maintaining these complex and 
expensive systems. We may need to mandate septic inspections and pump-
ing intervals to protect them from themselves — and perhaps more impor-
tantly, protect their neighbors from them. Those of us who know a thing or 
two about septic systems and want to protect the general public and the en-
vironment may choose to support reasonable maintenance rules.

 
THUMBS-DOWN

Just like we could give an award to a fine septic educator every year, we 
could give a Siskel and Ebert-style “thumbs-down” every year to a person or 
persons who set back those education efforts through their ignorant public 
remarks. I’ve suggested a few candidates and maybe you have a few more for 
consideration. Share them with me at editor@pumper.com. ■
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THE NATION`S LARGEST SOURCE OF
IN-STOCK VACUUM TRUCKS

FOR MORE INFORMATION :
(855) 653-8100

SALES@FLOWMARK.COM
FLOWMARK.COM

F750 V10 GAS

$93,000
$86,000

DRY DECK TILES IN CABINETS

LED LIGHTING FOR LONG 
LASTING PERFORMANCE

ENGINEERED BUMPER FOR 
STRENGTH AND EASY SERVICE

FULLY WIRE-HARNESSED 
FOR RELIABILITYIP67 INDUSTRIAL SWITCHES 

IN WATER TIGHT ENCLOSURE

2017

IN STOCK - CUSTOM BUILT 
FINANCE AND LEASE OPTIONS AVAILABLE

LEASE FROM $1090

LEASE FROM $2120

$65,800

Isuzu 999 Gallon Restroom SVC F550 1250 Gal Deluxe Restroom SVC

2000 Gallon 2016 F750 Blowout! 3600 - 4200 Gallon Vacuum Trucks

$122,000
PLUS FET

FROM

$82,350
DIESEL$76,400

V10

emails and alerts
Visit Pumper.com and sign up for 
newsletters and alerts. Get exclusive content 
delivered right to your inbox, and stay in the 
loop on topics important to you!

want more?
Find us on Facebook at 
facebook.com/PumperMag 
or Twitter at twitter.com/
PumperMag

When we slam the competition 
as incompetent, we tell the 
customer that pumpers and 
plumbers are crooks and liars.

— Here’s Why You Shouldn’t Bad-Mouth Your Competition
pumper.com/featured

CONNECT WITH US

supersize 
your truck

INCREASE PRODUCTIVITY

CHEMICAL TREATMENT

putting down 
roots
Tree roots are like miniature 
excavators — they’ll move 
anything they can to accomplish 
their task. In their endless search 
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The Lombrico remote controlled, double tracked 
crawler gets the vacuum hose-end directly into 
dangerous and hazardous material and hard to 
reach places – keeping the operator out of harms 
way. Ideal for confined spaces and no man entry 
in such environments as steel plants, refineries 
and mining operations, the innovative Lombrico 
mini excavator can be used to vacuum settled 
material in sewage pipelines, manifolds and 
tunnels larger than 2.6 feet (80 cm) in diameter.

The compact Lombrico is available in different 
sizes with a wide range of tooling. Offered 
exclusively by FS Solutions with 12 convenient 
nationwide locations and from Joe Johnson 
Equipment with 8 Canadian locations.

Visit www.FSSolutionsGroup.com/automation 
or call 1-800-822-8785 for more information or 
to schedule a demonstration.

Goes Where No Man 
Should... (or can’t) Go.
The Lombrico automated crawler for remote hose-end 
control and much more.

Brought to by FS Solutions

 GEROTTOad2017pFINALv4COLE.indd   1 4/5/17   3:46 PM
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F or most businesses, answering phone calls from potential cus-
tomers is simply a means to an end: booking a job. But at ADB 
Construction & Septic, phone calls are viewed as a marketing 

opportunity — a chance to probe callers for valuable information and 
promote other services offered by the well-diversified company.

“We used to get phone calls from customers who would ask for 
a specific service and that’s where it would end,” says Arthur Breault, 
owner of the company based in Manchester, Connecticut. “But now 
we try to do more than just sell a job. We try to get more information 
when they call and explain that we not only do drain cleaning, for in-
stance, but also pump septic tanks and replace sewer pipes.

“It’s almost like we interview customers, which brings us more 
work,” he continues. “Before, we were losing sales that we didn’t even 
know were out there. Better yet, it doesn’t cost us anything.”

The approach makes sense. By calling, customers are already 
indicating they’re interested in hiring the company. As such, they’re 
probably more receptive to taking a few minutes to listen. “We’ve al-
ready passed some kind of initial test for determining which contrac-
tor they’ll use,” says Justin Breault, Arthur’s son, the company’s service 
manager. “So now we get a chance to educate them about other ser-

 THE 
YES MEN

(continued)

Arthur and Justin Breault and the crew 
at ADB Construction & Septic keep on 
expanding services so they never have to 
say ‘no’ when a customer calls

By Ken Wysocky

The ADB Construction and Septic crew includes, from 
left, Thomas Nevins, Chris Barnard, Justin Breault, Arthur 
Breault, Melinda Onofrio, Mark Williams and Matt Choptij. 
(Photos by Tim Becker)

Profile
ADB Construction & Septic 
Manchester, Connecticut

OWNER: Arthur Breault

FOUNDED: 2005

EMPLOYEES: 7

SERVICES: Septic pumping, 
system repairs and inspections, drain cleaning and pipe lining

SERVICE AREA: 30-mile radius around Hartford

WEBSITE: www.adbseptic.com

Connecticut
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SALES OR SERVICE - ORDER ONLINE @ PUMPERSHOP.COM SOURCE KEY

7P17

12 WASHDOWN PUMPS

SALE!
VOLT

DC

YOUR CHOICE
$59900

THE ONLY ONE STOP PUMPER SHOP!
SALES + SERVICE WITH JUST ONE CALL

    866-872-1224TOLL
FREE

• 1 HP 12 Volt DC Premium Washdown Duty Motor for Severe
 and Damp/Wet Operating Conditions. 60 minute duty cycle.

• Flows up to 58GPM / 94GPM Max., Pressures up to 49PSI Max.

• Pressure Switches, Solenoids and Check Valves all

PART# WASHDOWN 150
1 ½  " INLET, 1 ¼  " DISCHARGE

Compare to AMT 489g-95

PART# WASHDOWN 125
1 ¼  " INLET, 1" DISCHARGE

Compare to DC 10

PRICE GOOD THROUGH 8/31/17

07P17.indd   1 6/13/17   8:38 PM

vices they may not know we offer.”
Receptionists also obtain callers’ email addresses, which are then used 

in future marketing efforts. Moreover, calls also provide an opportunity to 
explain to price-sensitive customers that there’s more to consider than cost 
when hiring a septic tank pumper.

“We want to help them understand who we are as a company,” Arthur 
says. “They need to understand that we’re selling a product. … A lot of guys 
will just throw a hose into a tank and start pumping, and the homeowner 
thinks they’re getting properly serviced. But we tell (potential) customers 
that we perform a mini-inspection 
of their system — check things 
like the condition of the tank and 
baffles, the water level and what 
we find inside the tank.

“Along the way, we explain 
that cheap prices will probably 
cost them more down the road,” he 
adds. “Sure, there are times when 
we have to decline jobs (when 
customers want a better rate). But 
we don’t lower our prices. Many 
times, customers don’t realize 
that the other guy’s price is so low 
because he may not be pumping 
full time, for example, and has no 
overhead and no insurance.”

 
TEACHABLE MOMENTS

When Arthur founded ADB 
Construction in 2005, he wanted to develop a company with customer edu-
cation as its centerpiece.

“The industry has a bad rap as it is and I wanted to change that,” says Ar-
thur, 59. “I wanted to explain to customers what we’re doing and why we’re 
doing it. There’s a lot of (mystery) in this industry from customers’ stand-
points and sometimes companies take advantage of that.”

Arthur started out doing septic system repairs, equipped at first with 

nothing more than some basic hand tools and a 1972 Buick Skylark. But he 
reinvested profits back into the business, buying more tools and equipment 
to increase efficiency. He also started installing sewer lines for homes being 
converted from septic service; at that point, he subbed out pumping work 
to a friend.

“Things were still a little slow for the first five years,” Arthur says. “But 
then business exploded. Our (gross) revenue has increased between 400 and 
500 percent in the last five years.”

Arthur says the company’s educational approach played a large role in 
that growth. And it doesn’t end with the initial phone call; drivers take time 
on job sites to explain procedures to customers and build relationships. To 
allow time to do that, the company schedules fewer stops for its drivers than 
it otherwise could, Justin notes.

“If a driver has eight or nine pump-outs in a day, he’s jamming — there’s 
no time to be personal with customers,’’ Justin explains. “We like to see them 
take a couple of minutes to say hello, shake hands and explain what’s going 
on with their system.”

 
EXPANDING SERVICES

In 2011, the company added drain cleaning to its menu of services. It 
was a natural fit because, often enough, clogged lines are the cause of cus-

(continued)

A lot of guys 
will just throw 

a hose into a tank 
and start pumping, 
and the homeowner 
thinks they’re 
getting properly 
serviced. But we tell 
(potential) customers 
that we perform a 
mini-inspection of 
their system.
ARTHUR BREAULT

Left: Justin Breault and Matt Choptij 
dig a trench through a garden bed for a 
water softener discharge drywell. They 
are using a Futtura LT-800 laser level.

Below: Matt Choptij guides Justin 
Breault as he maneuvers a Yanmar 
mini-excavator off of a Big Tex trailer. 
The International 4300 carries a 
Crysteel dump body.
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chines and three RIDGID SeeSnake pipeline inspection camera systems.
To support excavations for sewer line repairs and replacements, the 

company owns two Takeuchi excavators, one Takeuchi skid-steer, a Yanmar 
mini-excavator, a Big Tex equipment trailer, a 2016 Peterbilt with 16-cubic-
foot Bibeau dump body, and a 2005 International 4300 with a Crysteel dump 
body. The company also owns a Chevy pickup equipped with a Knapheide 
utility body, a GMC cut-away van with a Stahl (a Scott Fetzer company) util-
ity body, and a 2010 Ford van. To carry the pipe lining system, the company 
bought a 16-foot Sure-Trac enclosed trailer.

 
GATHERING INTEL

When the Breaults need to educate themselves, they attend the WWETT 
Show. Knowledge gleaned at the trade shows has led to valuable revenue-
generating and efficiency-enhancing investments, like the Nu Flow pipe lin-
ing system.

“We get to meet and talk to other people — it’s a great place to network 
and share tricks of the trade, Arthur says. “When you talk to people who 
don’t operate in your market, they’re not afraid to share information.”

WWETT attendance led the Breaults to invest in RazorSync field-
management software to improve productivity. For example, when a job is 
booked, essential customer information — phone number, email address 
and so forth — is added to the RazorSync system. “Sometimes our techs 
don’t even come to the office in the morning because they can call up their 
schedule on a smartphone,” Art says.

The system also tracks how much time it takes technicians to do jobs 
and enables them to input critical information, such as the location of septic 
tanks and the size of the tank, on reports that are scanned into the system. 

“Technicians can call up custom-
ers’ files on their cellphones and 
see what we did last time and 
who did the work,” Art explains. 
“The files might contain infor-
mation as simple as a beware-of-
dog warning or note that there’s 
no clean-out access in the base-
ment.”

 
BRAND RECOGNITION

To establish a more promi-
nent business profile, the 
Breaults are working with a mar-
keting firm to ensure the com-
pany’s brand is consistently rep-

resented on a variety of platforms, from vinyl wraps on trucks and internet 
advertising to technicians’ uniforms and business cards, invoices and yard 
signs. A key component is a new company logo.

“We want people to think of us when they think of waste and sewers,” 
Justin explains. “If you’re not pushing forward as a business and striving to 
be better — be a leader in your industry — then you’re stagnant, and stag-
nant businesses don’t last very long. We really want to keep growing our 
business, and creating a fresh brand seemed to be the most logical next step.”

While growth is important, the Breaults believe that slow and steady is 
better than exponential increases. “Two years ago, we grew too much, too 
fast,” Arthur says. “But we’ve stabilized that a bit and now we’re concentrat-
ing more on developing employees.”

Currently, septic-related business generates about 60 percent of the 
company’s revenue, while drain cleaning kicks in another 30 percent and 
pipe lining contributes the balance. Arthur says further growth could come 
from buying additional equipment, such as a trailer-mounted water jetter or 

a portable grease-trap pumping unit. He also expects pipe lining to become 
a bigger part of the company’s business in the years ahead.

“Down the road, we’re even thinking about getting into portable rest-
rooms,” he adds. “We think the future looks really, really good.”  ■

  MORE INFO

Crown Tank
855/276-9682
www.crowntank.com
 
Fruitland Manufacturing
800/663-9003
www.fruitlandmanufacturing.com
(See ad page 17)
 
Futtura
405/789-9900
www.futturaus.com
 
Gardner Denver Inc.
866/428-4890
www.gardnerdenver.com/gdproducts
 
General Pipe Cleaners
800/245-6200
www.drainbrain.com
 
LMT Inc.
800/545-0174
www.lmtmfg.com
(See ad page 28)
 

Nu Flow
800/834-9597
www.nuflowtechnologies.com
 
RazorSync
877/675-4395
www.razorsync.com
 
RIDGID
800/769-7743
www.ridgid.com
 
Spartan Tool
800/435-3866
www.spartantool.com
 
The Knapheide Mfg Co
217/222-7131
www.knapheide.com

If you’re not 
pushing 

forward as a business 
and striving to be 
better — be a leader in 
your industry — then 
you’re stagnant, and 
stagnant businesses 
don’t last very long.
JUSTIN BREAULT

tomers’ septic system problems. Drain cleaning also created opportunities 
to sell other services, Justin says.

“Drain cleaning is essentially a loss leader that leads to larger repairs — 
gets us in the door with customers,” he says. “In some situations, we might 
clean lines and find a system needs to be replaced, but the customer can’t 
afford $15,000 to $20,000 for a new system. The short-term solution is more 
frequent pumping. So we get the pumping business and when the customer 
has enough money, we get the installation business, too.”

In 2012, the company bought its first vacuum truck. Pumping out tanks 
was not only another logical extension of the company’s core services, it 
also boosted revenue that previously went to pumping subcontractors. “We 
started tracking the number of times we were hiring someone else to pump 
tanks,” Justin explains. “We found we were giving a lot of money to someone 
else.” Moreover, tank pump-outs often lead to drain cleaning work in order 
to solve customers’ problems, he adds.

In 2016, ADB invested in a Nu Flow pipe lining system, adding yet an-
other complementary service to its core offerings. After noticing the growing 
need for replacing aging water and sewer infrastructure, the Breaults started 
looking at pipe lining systems at the WWETT Show. In addition, trenchless 
pipe lining is an attractive solution for customers who want to avoid tearing 
up driveways, sidewalks, patios and the like in order to replace sewer lines, 
Justin says.

Diversification not only allows the company to better serve customers, 
but also stabilizes the business. If one segment hits a cyclical lull — think 
tank pump-outs in winter, for instance — other segments keep contributing 
to cash flow. Employees stay busy, averting seasonal layoffs.

“When the economy got bad (in 2008 and 2009), companies with all 
their eggs in one basket got hurt,” Arthur says. “We flourished on one side 
even if another dried up. People might put off septic pumping for a year. 
But if their toilet isn’t working because a sewer line goes bad, they have no 
choice but to get it fixed.”

 
MORE EQUIPMENT

As services grow, so does the company’s fleet of equipment. On the sep-
tic end, the company relies on two trucks, built on 2013 Peterbilt 388 and 
2001 Mack truck chassis. The Peterbilt was outfitted by Crown Tank with a 

4,600-gallon steel tank and a Fruitland Mfg. 
vacuum pump. The Mack was built out by 
LMT Inc. with a 4,000-gallon steel tank and a 
Wittig pump (Gardner Denver).

For drain cleaning, technicians use a 
RIDGID K-330 cart-mounted jetter (3,000 psi 
at 5.5 gpm), a Spartan 300 drum machine, a 
JM 1000 mini-jet toolbox jetter from General 
Pipe Cleaners, two RIDGID K-400 drum ma-

Last year marked the first time ADB Construction & Septic participated 
in the annual Wishes On Wheels event, which raises money for the Make-A-
Wish Foundation. And Justin Breault, the service manager of the Manches-
ter, Connecticut-based business, vows it won’t be the last.

In 2016, the event — held in nearby East Hartford — raised more than 
$100,000 for children with life-threatening conditions. Breault was one of 
more than 530 drivers who paid $25 each to participate in the fundraising 
convoy, in which people from all manner of businesses drive their rigs on a 
roughly 22-mile loop, mostly on I-384.

“It’s a massive event,” says Breault, the son of company owner Arthur 
Breault. “By the time the first trucks are returning to the starting point, other 
trucks are still waiting to leave. The sheer magnitude of all those trucks roll-
ing down the highway is mighty impressive. People stand on the overpasses 
with signs and wave at the trucks.”

The trek starts and ends at Pratt & Whitney Stadium at Rentschler Field, 
the football and soccer home of the University of Connecticut Huskies. A 
variety of events are held after the convoy, including contests for best-
looking truck, most unusual truck, and the truck that traveled the farthest 
to participate.

Breault drove the company’s Peterbilt dump truck while route driver 
Chris Barnard piloted a 2013 Peterbilt vacuum truck. “You see all kinds of 
trucks, including wreckers, box trucks, semi tractors, UPS and FedEx deliv-
ery trucks, dump trucks, hook-lift trucks and crane trucks,” Breault says.

In many cases, a sick child rides shotgun with a truck driver. The reac-
tion from the children is priceless, Breault says. And the emotions run even 
higher during a ceremony held later inside the stadium, where participating 
children get introduced and announce their individual wishes. “There’s not 
a dry eye in the crowd,” he says.

The company also participates in many other local charitable events. 
“Charity and giving back is really important,” says Arthur Breault. “It’s 
only right that we give back to the towns and communities that have done 
right by us.”

As for the Wishes On Wheels event, Breault says it’s penciled in on the 
calendar for next year. “We’re going to try to make this a routine event every 
year,” he notes. “It’s really worth the time.”

Kids, trucks and charity

Chris Barnard, waste haul 
manager, activates the PTO 
in the cab of a Peterbilt truck 
from Crown Tank, carrying a 
Fruitland Mfg. pump.

Barnard connects the suction 
hose during a septic service 
appointment.
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chines and three RIDGID SeeSnake pipeline inspection camera systems.
To support excavations for sewer line repairs and replacements, the 

company owns two Takeuchi excavators, one Takeuchi skid-steer, a Yanmar 
mini-excavator, a Big Tex equipment trailer, a 2016 Peterbilt with 16-cubic-
foot Bibeau dump body, and a 2005 International 4300 with a Crysteel dump 
body. The company also owns a Chevy pickup equipped with a Knapheide 
utility body, a GMC cut-away van with a Stahl (a Scott Fetzer company) util-
ity body, and a 2010 Ford van. To carry the pipe lining system, the company 
bought a 16-foot Sure-Trac enclosed trailer.

 
GATHERING INTEL

When the Breaults need to educate themselves, they attend the WWETT 
Show. Knowledge gleaned at the trade shows has led to valuable revenue-
generating and efficiency-enhancing investments, like the Nu Flow pipe lin-
ing system.

“We get to meet and talk to other people — it’s a great place to network 
and share tricks of the trade, Arthur says. “When you talk to people who 
don’t operate in your market, they’re not afraid to share information.”

WWETT attendance led the Breaults to invest in RazorSync field-
management software to improve productivity. For example, when a job is 
booked, essential customer information — phone number, email address 
and so forth — is added to the RazorSync system. “Sometimes our techs 
don’t even come to the office in the morning because they can call up their 
schedule on a smartphone,” Art says.

The system also tracks how much time it takes technicians to do jobs 
and enables them to input critical information, such as the location of septic 
tanks and the size of the tank, on reports that are scanned into the system. 

“Technicians can call up custom-
ers’ files on their cellphones and 
see what we did last time and 
who did the work,” Art explains. 
“The files might contain infor-
mation as simple as a beware-of-
dog warning or note that there’s 
no clean-out access in the base-
ment.”

 
BRAND RECOGNITION

To establish a more promi-
nent business profile, the 
Breaults are working with a mar-
keting firm to ensure the com-
pany’s brand is consistently rep-

resented on a variety of platforms, from vinyl wraps on trucks and internet 
advertising to technicians’ uniforms and business cards, invoices and yard 
signs. A key component is a new company logo.

“We want people to think of us when they think of waste and sewers,” 
Justin explains. “If you’re not pushing forward as a business and striving to 
be better — be a leader in your industry — then you’re stagnant, and stag-
nant businesses don’t last very long. We really want to keep growing our 
business, and creating a fresh brand seemed to be the most logical next step.”

While growth is important, the Breaults believe that slow and steady is 
better than exponential increases. “Two years ago, we grew too much, too 
fast,” Arthur says. “But we’ve stabilized that a bit and now we’re concentrat-
ing more on developing employees.”

Currently, septic-related business generates about 60 percent of the 
company’s revenue, while drain cleaning kicks in another 30 percent and 
pipe lining contributes the balance. Arthur says further growth could come 
from buying additional equipment, such as a trailer-mounted water jetter or 

a portable grease-trap pumping unit. He also expects pipe lining to become 
a bigger part of the company’s business in the years ahead.

“Down the road, we’re even thinking about getting into portable rest-
rooms,” he adds. “We think the future looks really, really good.”  ■

  MORE INFO
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www.crowntank.com
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www.fruitlandmanufacturing.com
(See ad page 17)
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Spartan Tool
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tomers’ septic system problems. Drain cleaning also created opportunities 
to sell other services, Justin says.
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looking at pipe lining systems at the WWETT Show. In addition, trenchless 
pipe lining is an attractive solution for customers who want to avoid tearing 
up driveways, sidewalks, patios and the like in order to replace sewer lines, 
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Diversification not only allows the company to better serve customers, 
but also stabilizes the business. If one segment hits a cyclical lull — think 
tank pump-outs in winter, for instance — other segments keep contributing 
to cash flow. Employees stay busy, averting seasonal layoffs.

“When the economy got bad (in 2008 and 2009), companies with all 
their eggs in one basket got hurt,” Arthur says. “We flourished on one side 
even if another dried up. People might put off septic pumping for a year. 
But if their toilet isn’t working because a sewer line goes bad, they have no 
choice but to get it fixed.”
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2001 Mack truck chassis. The Peterbilt was outfitted by Crown Tank with a 

4,600-gallon steel tank and a Fruitland Mfg. 
vacuum pump. The Mack was built out by 
LMT Inc. with a 4,000-gallon steel tank and a 
Wittig pump (Gardner Denver).
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RIDGID K-330 cart-mounted jetter (3,000 psi 
at 5.5 gpm), a Spartan 300 drum machine, a 
JM 1000 mini-jet toolbox jetter from General 
Pipe Cleaners, two RIDGID K-400 drum ma-

Last year marked the first time ADB Construction & Septic participated 
in the annual Wishes On Wheels event, which raises money for the Make-A-
Wish Foundation. And Justin Breault, the service manager of the Manches-
ter, Connecticut-based business, vows it won’t be the last.

In 2016, the event — held in nearby East Hartford — raised more than 
$100,000 for children with life-threatening conditions. Breault was one of 
more than 530 drivers who paid $25 each to participate in the fundraising 
convoy, in which people from all manner of businesses drive their rigs on a 
roughly 22-mile loop, mostly on I-384.

“It’s a massive event,” says Breault, the son of company owner Arthur 
Breault. “By the time the first trucks are returning to the starting point, other 
trucks are still waiting to leave. The sheer magnitude of all those trucks roll-
ing down the highway is mighty impressive. People stand on the overpasses 
with signs and wave at the trucks.”

The trek starts and ends at Pratt & Whitney Stadium at Rentschler Field, 
the football and soccer home of the University of Connecticut Huskies. A 
variety of events are held after the convoy, including contests for best-
looking truck, most unusual truck, and the truck that traveled the farthest 
to participate.

Breault drove the company’s Peterbilt dump truck while route driver 
Chris Barnard piloted a 2013 Peterbilt vacuum truck. “You see all kinds of 
trucks, including wreckers, box trucks, semi tractors, UPS and FedEx deliv-
ery trucks, dump trucks, hook-lift trucks and crane trucks,” Breault says.

In many cases, a sick child rides shotgun with a truck driver. The reac-
tion from the children is priceless, Breault says. And the emotions run even 
higher during a ceremony held later inside the stadium, where participating 
children get introduced and announce their individual wishes. “There’s not 
a dry eye in the crowd,” he says.

The company also participates in many other local charitable events. 
“Charity and giving back is really important,” says Arthur Breault. “It’s 
only right that we give back to the towns and communities that have done 
right by us.”

As for the Wishes On Wheels event, Breault says it’s penciled in on the 
calendar for next year. “We’re going to try to make this a routine event every 
year,” he notes. “It’s really worth the time.”
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Designed for use on pumper trucks and vacuum  
equipment servicing the septic pumping, sewer  
cleaning and marine sanitation markets, the  
NEW HI-VAC LTW Sewer/Septic Hose utilizes a  
new propietary resin blend and an enhanced hose 
profile to provide outstanding service performance 
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contact Kelly Robinson HI-VAC Market Manager 
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G ood branding and marketing weren’t invented yesterday. Consider 
the story of John K. Hogg of Frederick, Maryland, a manufacturer of 
soap. Mr. Hogg had a concept for a special soap, so he applied for a 

trademark for the name Star Soap and a star symbol to be “printed, stamped 
or impressed upon the outside of each piece of soap,” as he wrote in his ap-
plication. Yes, Mr. Hogg exhibited sophisticated 21st century branding and 
marketing skills more than 100 years ago:

• A simple, one-syllable name
• A name to convey both his aspirations and the quality of his product
• A striking physical symbol built right into the name
And the rest of the story? Mr. Hogg was the recipient of trademark No. 9. 

That’s right, one of the first trademarks ever issued by the U.S. government. The 
date of his registration was Oct. 25, 1870. Memorable names Colt (1889), Quak-
er (1895), Pepsi-Cola (1896) and Mercedes (1900) all followed the soap maker.

 
What is a trademark?
A trademark is defined by the United States Patent and Trademark Of-

fice as any word, slogan, shape, color, scent, taste or any combination of 
these used in commerce to identify and distinguish the goods of one man-
ufacturer or seller from those of another and to indicate the source of the 
goods. A trademark is a mark that is applied to a product. For example, if 
you sell footwear, then the mark you apply to the shoe (the Nike swoosh, for 
example) is a trademark.

A service mark is used in the delivery of services. If your bank is offer-
ing a checking account service called “Smart Checking,” the term would be 
a service mark rather that a trademark, because it is used in the delivery of 
services rather than being applied to a physical product.

 
What are trademarks for?
Satisfied consumers are likely to buy or use the product or service again 

in the future. For this, they need to be able to distinguish easily between 
identical or similar products. The main function of a trademark is to enable 
consumers to identify a product or service of a particular company and dis-
tinguish it from competitors. You know what it’s like walking down the aisles 
of a grocery store. Somehow you find the product you want out of the hun-
dreds on the shelf. That’s the power of a trademark.

By enabling companies to differentiate their products and services, 
trademarks play a powerful role in the branding and marketing strategies of 
companies. The image and reputation of a company helps create trust, the 
basis for establishing a loyal clientele and enhancing a company’s goodwill. 
Consumers develop an emotional attachment to certain trademarks based 

on desired qualities or features of the products or services they use.

 The value of trademarks
A carefully selected and nurtured trademark is a valuable asset for your 

small business. For some, it may be the most valuable asset they own. Esti-
mates of the value of some of the world’s most famous trademarks such as 
Coca-Cola or IBM exceed $70 billion each. This is because consumers value 
trademarks, their reputation, their image and desired qualities they associ-
ate with the mark, and are willing to buy a product bearing a trademark they 
recognize. Therefore, the very ownership of a trademark with a good image 
and reputation provides a company with a competitive edge.

While most businesses realize the importance of using trademarks to 
differentiate their products or services from competitors, not all realize the 
importance of protecting them through registration.

Registration, under relevant U.S. trademark law, gives your company 
the exclusive right to prevent others from marketing identical or similar 
products or services under the same or a confusingly similar mark. With-
out trademark registration, your investments in marketing may be wasted 
as rival companies could adopt similar identities. If a competitor takes on 
a similar or identical trademark, your customers may be misled into buy-
ing the competitor’s product or service. This could not only decrease your 
company’s profits and confuse your customers, but it may also damage the 
reputation and image of your company, particularly if the rival product or 
service is of inferior quality.

Receiving a trademark cease-and-desist letter or infringement notice 
can be an unsettling event. There are many circumstances under which you 
may receive one, but they all have one common thread — if the allegations 
in the letter are true, they can be devastating for a business. Securing owner-
ship of intellectual property serves as prima-facie evidence of the validity 
and exclusivity of the mark for the goods and services listed in the registra-
tion and serves as defense in a conflict matter.

Given the value of trademarks and the importance that a trademark may 
have in determining the success of your business, it is critical to make sure 
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Andrew A. Gonzalez
is an attorney who focuses 
on business and intellectual 
property matters.
For more information,
visit www.golawny.com.

BUILDING THE BUSINESS

 
What Is a Trademark 
and Why Do You Need One?
You’ve worked hard to build a good name and customer recognition for your pumping business. Now it’s 
time to protect your reputation  By Andrew A. Gonzalez

Consumers value trademarks … and desired qualities 
they associate with the mark. … Therefore, the very 
ownership of a trademark with a good image and 
reputation provides a company with a competitive edge.

that it is registered in the relevant markets. In addition, a registered trademark 
may be licensed to other companies, thus providing an additional source of 
revenue for your company or may be the basis for a franchising agreement.

 
How can your company protect its trademarks and service marks?
Trademark protection can be obtained through registration and, in 

some cases, through use. Even where trademarks can be protected through 
use, you are well advised to register the trademark by filing the appropriate 
application. Registering a trademark will provide stronger protection, par-
ticularly in case of conflict with an identical or confusingly similar mark.

 
STAR SOAP TODAY

Yes, Mr. Hogg showed some serious branding and marketing skills back 
in the day. Star Soap is still being sold almost 150 years later.  ■
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G ood branding and marketing weren’t invented yesterday. Consider 
the story of John K. Hogg of Frederick, Maryland, a manufacturer of 
soap. Mr. Hogg had a concept for a special soap, so he applied for a 

trademark for the name Star Soap and a star symbol to be “printed, stamped 
or impressed upon the outside of each piece of soap,” as he wrote in his ap-
plication. Yes, Mr. Hogg exhibited sophisticated 21st century branding and 
marketing skills more than 100 years ago:

• A simple, one-syllable name
• A name to convey both his aspirations and the quality of his product
• A striking physical symbol built right into the name
And the rest of the story? Mr. Hogg was the recipient of trademark No. 9. 

That’s right, one of the first trademarks ever issued by the U.S. government. The 
date of his registration was Oct. 25, 1870. Memorable names Colt (1889), Quak-
er (1895), Pepsi-Cola (1896) and Mercedes (1900) all followed the soap maker.
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fice as any word, slogan, shape, color, scent, taste or any combination of 
these used in commerce to identify and distinguish the goods of one man-
ufacturer or seller from those of another and to indicate the source of the 
goods. A trademark is a mark that is applied to a product. For example, if 
you sell footwear, then the mark you apply to the shoe (the Nike swoosh, for 
example) is a trademark.

A service mark is used in the delivery of services. If your bank is offer-
ing a checking account service called “Smart Checking,” the term would be 
a service mark rather that a trademark, because it is used in the delivery of 
services rather than being applied to a physical product.

 
What are trademarks for?
Satisfied consumers are likely to buy or use the product or service again 

in the future. For this, they need to be able to distinguish easily between 
identical or similar products. The main function of a trademark is to enable 
consumers to identify a product or service of a particular company and dis-
tinguish it from competitors. You know what it’s like walking down the aisles 
of a grocery store. Somehow you find the product you want out of the hun-
dreds on the shelf. That’s the power of a trademark.

By enabling companies to differentiate their products and services, 
trademarks play a powerful role in the branding and marketing strategies of 
companies. The image and reputation of a company helps create trust, the 
basis for establishing a loyal clientele and enhancing a company’s goodwill. 
Consumers develop an emotional attachment to certain trademarks based 

on desired qualities or features of the products or services they use.

 The value of trademarks
A carefully selected and nurtured trademark is a valuable asset for your 
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What Is a Trademark 
and Why Do You Need One?
You’ve worked hard to build a good name and customer recognition for your pumping business. Now it’s 
time to protect your reputation  By Andrew A. Gonzalez

Consumers value trademarks … and desired qualities 
they associate with the mark. … Therefore, the very 
ownership of a trademark with a good image and 
reputation provides a company with a competitive edge.

that it is registered in the relevant markets. In addition, a registered trademark 
may be licensed to other companies, thus providing an additional source of 
revenue for your company or may be the basis for a franchising agreement.

 
How can your company protect its trademarks and service marks?
Trademark protection can be obtained through registration and, in 

some cases, through use. Even where trademarks can be protected through 
use, you are well advised to register the trademark by filing the appropriate 
application. Registering a trademark will provide stronger protection, par-
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STAR SOAP TODAY

Yes, Mr. Hogg showed some serious branding and marketing skills back 
in the day. Star Soap is still being sold almost 150 years later.  ■
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T o lease or to buy?
For contractors like you, that question more typically comes up when 
talking about equipment — that new vacuum truck or excavator, for 

instance. In this case, we’re exploring a more basic business asset: the land 
and space your business calls home.

If that surprises you, you’re probably not alone. Leasing business space 
— isn’t that something that professional offices do? Lawyers and accountants?

Isn’t that a stretch for a service contractor, who needs not just an office but 
also a garage to store and repair service trucks and other heavy equipment?

Not as much as you might think.
 
Better returns
John Ingrassia, a New Jersey land developer and investor, suggests there 

are some sound reasons to consider leasing your business real estate instead 
of buying it. That’s what most big Fortune 500 companies do, he points out.

“They almost all of the time lease rather than buy,” Ingrassia says. “The 
question is, ‘Are you in the real estate business, or are you in some other 
business that will benefit more over the years from your ability to use the 
money to buy newer and better equipment, and products to sell and in-
crease your overall business?’”

Given the volatile nature of real estate prices, he believes, over a 10-year 
period a well-run business will do better putting its money in areas such as 
marketing and inventory, ensuring it’s visible to customers and prospective 
customers, and always prepared to meet their needs. Even after one subtracts 
the monthly or annual cost of leasing your business property, Ingrassia says, 
the return on investment could easily be 10 to 12 percent a year better.

“You rarely see a bank, McDonald’s, or other large successful compa-
ny owning real estate because money invested in inventory or advertising 
yields a greater return — even given the tax credit of owning.”

 
Startups and veterans
For a startup business, leasing is an obvious attraction. Just as a new 

college graduate taking her first job may have no choice but to rent an apart-
ment instead of buying a home until she can save for that big down payment, 
the startup business can marshal whatever capital resources it has more ef-
ficiently if it doesn’t tie it up in a major real estate commitment to start with.

Especially for a long-established, multi-generation operation, there are, 
of course, solid reasons to own your real estate — especially if you already 
own it free and clear. If your grandparents started up your pumping busi-
ness, bought the land and built the buildings, and your parents made im-
provements and have paid them off, there probably isn’t much advantage to 
just turning your back on that and going out to lease something new instead.

On the other hand, perhaps you already have a business reason to move. 
You could be landlocked with no room to expand your footprint even as you’re 

growing at such a fast clip that you’ve added new employees, new equipment 
and even new services as you expand into related lines of business.

Where is that extra garage going to go for the three new restroom trailers 
you’ve acquired? Or what do you do if your community has developed so that 
your primary customer base has moved farther and farther west of town, no 
longer surrounding you like spokes around the hub of a wheel? All those and 
more scenarios may put you in the position of having to look at relocating 
anyway — and if so, the buy-or-lease decision may be relevant even to you.

 
No single answer
Harry Hecht, a strategic business consultant and entrepreneur coach in 

Orlando, Florida, says the real answer to the “lease or buy” question when it 
comes to business real estate is, “it depends.”

“A contractor should rent or lease a facility to start, preferably on a 
short-term basis,” Hecht says. “This way the business can plan for growth 
and not commit too early to square footage or a location that may not work 

for them a few years down the road.”
An alternative? “Share a space with 

another company,” he says. “Many prop-
erty owners are not fully utilizing their 
facilities and may be able to offer greater 
flexibility through a sharing arrangement.

“The goal for any business, espe-
cially a newer one, is to keep expenses as 
low as possible until the business is con-
sistently profitable. Owning a property 
might seem like a good idea, but there 
are significant risks should business be-
gin to deteriorate or possibly accelerate 
where additional space is needed.”

But this is not a one-size-fits-all 
question, he cautions.

“Owning offers a business the op-
portunity to build equity outside of the value of the ‘business,’” Hecht points 
out. Some, like Ingrassia, might look askance at the tax advantages or the po-
tential for appreciation when you own your property. But Hecht says those 
can be real benefits.

“In addition, there are tax advantages and potential appreciation gains 
available should the value of the property increase,” he says.

But there is still that potential downside: “There is also the risk that the 
property value could go down, and the owner may then have to come up 
with cash to sell the property if they are in a negative equity situation.”

 The location factor
There’s the old saw that in real estate, the three most important features 

MONEY MANAGER

Is It Important to Own Your Land and Shop?
Leasing is an option for property and buildings used to start up or grow an existing pumping business  By Erik Gunn
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The goal for 
any business, 

especially a newer one, 
is to keep expenses as 
low as possible until the 
business is consistently 
profitable. Owning a 
property might seem like 
a good idea, but there 
are significant risks.

Harry Hecht

are “Location, location, location.” That’s an important point to remember 
when considering your business property options and making that lease-
or-buy decision. Leasing, of course, gives you the flexibility to move should 
your current location no longer be adequate for your needs.

So too, when buying, you need to be able to look at that location with 
the long view in mind.

“Always be sure that when acquiring any property for a business that lo-
cation is still very important, and should be in your servicing area and close 
to your employees,” Hecht says. “Also be sure that there are options for expan-
sion and that the zoning is properly researched prior to any commitment.”

There is another option to consider, Hecht points out. As the owner of 
your contracting business, you could set up a separate business entity that 
owns the property, then leases it back to your contracting firm, which pays 
the rent. An arrangement like this can give you some of the advantages of 
flexibility — unshackling your business from the land it is on — while at the 
same time maintaining the advantages that building long-term equity can 
provide. Should changes make it advisable for you to move your operation 
elsewhere, you might still profit in the long-term if you can find a new cus-
tomer for the property you own even as you leave it behind.

Then, your answer to Ingrassia’s question might actually be, “Well, I’m 
in both the real estate business and my other business.”

These are highly complicated arrangements, and you shouldn’t consid-
er them without walking through all your options, their advantages and dis-
advantages against your specific business conditions, needs, and long-term 
plans with your lawyer, accountant and other professional advisers.

If rethinking exactly what kind of relationship you want to have with the 
grounds and buildings your business stands on intrigues you, it might be 
time to take a closer look. ■
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PUMPER PROFILE
Steve Smith, left, with son 

Stephen Smith, are shown with a 
Kenworth service truck built out 
by Pik Rite with a blower from 
National Vacuum Equipment. 
(Photos by James Robinson)

Stephen Smith bought a vacuum 
truck in the 1950s to serve his 
mobile home park and parlayed the 
experience into a multigeneration 
family wastewater business

By Dee Goerge

Smith’s Sanitary Septic Service 
Hanover, Pennsylvania

Profile

OWNERS: Steve and Joan Smith
FOUNDED: 1959
EMPLOYEES: 13
SERVICES: Commercial and 
residential pumping, excavating, 
installation, jetting, locating systems, inspections
SERVICE AREA: 25-mile radius
WEBSITE: www.smithsseptichanoverpa.com

Pennsylvania

W hen Stephen I. Smith purchased a 1949 Studebaker 
pumper truck in the 1950s, he had no intention of getting 
into the septic service business. Rather, his purpose was 

practical. He couldn’t find reliable pumpers to service his mobile 
home park, so he decided to do the work himself.

It wasn’t long before family and friends were asking him to 
pump their septic tanks, and in 1959 he officially started a part-
time pumping business. From the beginning, his 12-year-old son, 
Stephen (Steve) C. Smith, rode with his father. When he graduat-
ed from high school in 1966, Steve worked full time in the family 
pumping business covering the Hanover, Pennsylvania, area.

These days, Steve, 69, carries on the three-generation business 
with his son, Stephen Paul Smith, who is 41. With nine trucks and 
a 330-acre farm, Smith’s Sanitary Septic Service has added a broad 
spectrum of services to meet customers’ needs as types of allow-
able septic systems have changed over the years.

According to Joan Smith, Steve’s wife, who runs the office with 
two other women, Smith’s offers one-stop service from pumping to 
installation to repair and inspection. The company has grown over 
the years, but the Smith name and reputation continue to focus on 

(continued)
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the quality of service since its simple beginnings.
The service menu has grown gradually, Joan explains.
“It just evolved,” she explains, recalling her nearly 46 years with the 

company since marrying Steve. “At first we had two trucks, and then we’d 
add more each year as the business grew.”

Before CDL licenses were required, and when the trucks were smaller, 
she drove a truck and learned the 
business hands-on. With the office 
in their home, the Smiths started out 
with two trucks parked in an over-
sized garage at their home.

 
DOING MORE

About 75 percent of the Smiths’ 
work continues to be pumping, 
with about 25 percent commercial, 
including pumping grease. The re-
maining revenue comes from relat-
ed services. The additional services 
began when Stephen graduated from high school, and he was interested in 
excavating.

“We used to give backhoe work away,” Joan explains their one-time 
preference for subcontracting the dirt work. “But then they’d be busy, and 
we had to have someone immediately. We decided it was best to do our own 
(backhoe work). When a septic is backed up, you need to do it immediately.”

With repair and installation services, jetting was added. Later, Joan and 
a driver earned certifications in 2007 to do inspections.

One reason for adding services comes from how systems have changed 
over the years.

“We had cesspools from the ’40s through the ’60s. In the ’70s we went 
to drainfields. In the 1990s we had sand mound systems and then more so-
phisticated systems in the 2000s. With the changes came the need to repair 
pumps and install systems, and emergency repair,” Joan says.

In addition to onsite excavation, their son, Stephen, oversees the farm 
and land application end of the business. He was the one who pushed for 
purchasing land four years ago. His father, Steve, land-applied septage un-
til 1991, before regulations increased and it became difficult to find land. 
Hauling septage to a treatment plant became more practical.

“For the size we are now, it is much more worth it. The amount of 
gallons (3 to 4 million gallons/year) made more sense expense-wise,” Ste-
phen notes. Besides the 180 tillable acres on the Smiths’ 330-acre farm, 
the business has access to a neighbor’s fields for a total of nearly 500 acres 
— more than they need to meet regulations.

Though it requires more management and fieldwork hours, land ap-
plication has been a good addition to the business, Stephen says.

 
PROMOTION AND IMAGE

While their son keeps track of land application and the farm, Steve and 
Joan have a handle on the day-to-day workload. Joan’s on-the-job educa-
tion pays off when she answers phones. “At first they don’t want to talk to a 
woman, until they realize I know what I am talking about,” Joan says.

Appearance 
means a lot. 

We keep (the trucks) 
clean, and my 
husband takes a lot of 
pride in doing that.
JOAN SMITH

The Smith’s Sanitary Septic Service team includes, from left, 
James Strift, Annalee Werelius, Darren Dixon, Stephen Smith, 
Todd Sherman, Steve Smith, Adam Kreider, Joan Smith, Gerald 
Shanebrook, Donna Hull, Ray Sloan, Alex Pullin and Jeff Baldwin.

(continued)
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In the business’ early years, customers only called when they had prob-
lems with their system. Years ago, she started a handwritten system to con-
tact customers every couple of years to remind them it was time to have their 
tanks pumped. Now the information is handy to retrieve through her com-
puter’s Septic Tracker (Westrom) software.

“Over the years we’ve educated our customers. It’s preventative main-
tenance,” Joan says.

“When we clean a septic tank we hook up a water hose. We (backflush) 

and also use the water hose hookup to completely clean the tank and wash 
it down to the bottom.”

An important component of good service is making sure technicians 
are effectively trained on all procedures and prepared to meet a standard of 
service dictated from the top.  

“We are very particular about our pumpers before they go out on their 
own,” she adds. Newly hired crew members ride along with an experienced 
driver for a couple of months before going solo.

 
A FIT FLEET

Steve’s priority of thorough cleaning can also be seen in the condition 
of the truck fleet.

“Appearance means a lot. We keep them clean, and my husband takes 
a lot of pride in doing that,” Joan says. The service trucks with blue cabs and 
white tanks help create a professional image and effective mobile advertis-
ing for the business, she says. The Smiths believe money spent to make the 
trucks look sharp has a big payoff in image.

“You can never have too much chrome,” Steve says.
To maintain consistency, the Smiths have ordered their last 18 trucks 

from Pik Rite Inc. The manufacturer is conveniently located two hours away, 
and Joan says the company builds quality trucks and stands behind its prod-
ucts. Since winter weather can be a challenge and the Smiths pump tanks 
year-round, one feature they include on every truck is heated valves.

The current Pik Rite fleet of nine trucks all carry steel tanks, with ca-
pacities ranging from 4,200 gallons to 5,500 gallons. Model years range from 

Because Smith Sanitary Septic Service operates year-round and 
deals with a large volume of septage, land application is an economical 
and efficient alternative to hauling to a treatment plant, says Stephen 
Smith. But it takes planning and plenty of storage to meet regulations and 
have the flexibility to work around the weather.

The farm owned by Smith’s Sanitary Septic Service has three under-
ground tanks: a 500,000-gallon tank, 750,000-gallon tank and a 1 million-
gallon tank. These poured concrete tanks range from 8 to 10 feet in height 
and 119 to 140 feet in diameter, and were constructed following Natural 
Resources Conservation Service (NRCS) regulations for manure storage. 
They feature required leak detection systems for holding septage.

“It’s a long-term investment,” Stephen says. “The massive storage 
allows us to haul for big accounts, and if we don’t have the right weather, 
we can store for months.”

By spreading whenever the weather allows, they don’t anticipate 
ever filling the tanks to capacity. But having extra storage ensures they 
don’t have to haul to a waste treatment plant.

In Pennsylvania, certified tanks with liners are required, and the waste 
is tested a couple times a year. It is screened and stabilized with lime 
to raise the pH to 12 before 
being spread on fields. The 
Smiths use an 8230 4WD John 
Deere tractor and 7,400-gal-
lon Jamesway spreader with 
flotation tires. By spreading 
during the summer and fall 
when soils aren’t too wet and 
on no-till fields, there is mini-
mal soil compaction.

For Stephen, who spreads 
the septage with the help of a 
neighbor, a big part of the job 
is paperwork and planning. 
“The amount of gallons is based on nitrogen in accordance with the crop 
in the field,” he says, explaining he figures the nitrogen conversion based 
on the test results. Septage can only be spread on hay and field animal 
crops such as corn.

“We have more land than material, so it makes it more selectable 
when you are spreading,” Smith adds.

With the farm and storage tanks located centrally in the business’ 
service territory and 12 miles from the shop, it is convenient and saves 
time for employees to empty loads and get back on the road quickly. At 
the same time, if it makes more sense they have the option of going to a 
treatment plant.

The ups and downs 
of land application

It’s a long-term 
investment. 

The massive storage 
allows us to haul for 
big accounts, and if 
we don’t have the 
right weather, we can 
store for months.
STEPHEN SMITH

Above: Technician Todd 
Sherman racks the 
hoses after a residential 
pumping job. The truck 
was built by Pik Rite and 
uses a National Vacuum 
Equipment blower to 
generate vacuum.

Left: Technician Jeff 
Baldwin pumps a 
residential FRALO (now 
Roth Global Plastics) 
septic tank.

2008 to 2017 and chassis come from Peterbilt, Mack and Kenworth. Most 
of the trucks run pumps from Wittig (Gardner Denver) or Jurop/Chandler, 
but the last three were purchased with more powerful vacuum blowers from 
National Vacuum Equipment.

“We tried one on the 2016 truck, liked it and put them on the next two 
trucks,” Joan says. “They (NVE blower pumps) definitely save time. We strive 
to have the top-of-the-line equipment,” Stephen adds.

 
ADAPTING AND IMPROVING

During their decades of work in the wastewater industry, Steve and 
Joan have witnessed many changes, and they’ve blended traditional and 
new ways of working. They still work from home, but now two large shops 
with three bays each house the bigger trucks they purchased in the past sev-
eral years. Steve has a washing area outside to keep the trucks clean accord-
ing to his high standards. Maintenance and minor repair work can be done 
indoors by a part-time mechanic.

In her home office, Joan, Annalee Werelius and Donna Hull keep the driv-
ers on track with daily job sheets, which they can update or add stops for driv-
ers through cellphone texts. All the trucks have GPS. Customers can pay bills 
with credit cards through the office. When she’s not in the office, Joan can often 
be found mowing about 2 acres of lawn to keep up the business’ appearance.

Driver/technicians are Jeff Baldwin, Darren Dixon, Adam Kreider, Na-
thanael Nell, Alan Pullin, Todd Sherman, James Stiff, Jeff Schuhart, Gerald 
Shanebrook and Ray Sloan.

The Smiths maintain a landline phone and advertise in five phone 
books, but also have taken up new technologies to improve marketing, uti-
lizing a website, a Facebook page and employing small-business digital mar-
keting firm Hibu.

Though Steve and Joan have reached a typical retirement age, that’s not 
part of any discussion, Joan says. The business is a big part of their lives, and 
they enjoy what they do. Besides maintaining the trucks, Steve drives and 
provides services when the need comes up.

“Eventually, we would like to take more time off,” Joan says.
 

THE NEXT GENERATION
Stephen has taken on a bigger role over the years. “My job is overseeing 

daily operations, and to keep the ball 
rolling,” he says. He has taken over the 
hiring process, and by offering better 
wages, incentives and bonuses, the goal 
is to keep good employees.

In addition to seeking out oppor-
tunities for more commercial work, he 
is open to adding services as the need 
comes up.

“Maybe we will get a little more 
into plumbing; so far we just do out-
side work,” Stephen says. “And maybe 
we can do more advertising to make 
people aware that we do all aspects of it 
— pumping, excavating, plumbing and 
troubleshooting.”

Wherever the future takes the busi-
ness, he emphasizes that some things 
won’t change.

“We stress that it’s done right. 
Name recognition is a large part of our 
business,” he concludes. ■

  MORE INFO

Gardner Denver Inc.
866/428-4890
www.gardnerdenver.com/
gdproducts

Jurop/Chandler
800/342-0887
www.chandlerequipment.com

National Vacuum 
Equipment, Inc.
800/253-5500
www.natvac.com
(See ad page 7)

Pik Rite, Inc.
800/330-3965
www.pikrite.com
(See ad page 64)

Roth Global Plastics
866/943-7256
www.rothmultitank.com

Westrom Software
866/480-1879
www.westromsoftware.com
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service territory and 12 miles from the shop, it is convenient and saves 
time for employees to empty loads and get back on the road quickly. At 
the same time, if it makes more sense they have the option of going to a 
treatment plant.

The ups and downs 
of land application

It’s a long-term 
investment. 

The massive storage 
allows us to haul for 
big accounts, and if 
we don’t have the 
right weather, we can 
store for months.
STEPHEN SMITH

Above: Technician Todd 
Sherman racks the 
hoses after a residential 
pumping job. The truck 
was built by Pik Rite and 
uses a National Vacuum 
Equipment blower to 
generate vacuum.

Left: Technician Jeff 
Baldwin pumps a 
residential FRALO (now 
Roth Global Plastics) 
septic tank.

2008 to 2017 and chassis come from Peterbilt, Mack and Kenworth. Most 
of the trucks run pumps from Wittig (Gardner Denver) or Jurop/Chandler, 
but the last three were purchased with more powerful vacuum blowers from 
National Vacuum Equipment.

“We tried one on the 2016 truck, liked it and put them on the next two 
trucks,” Joan says. “They (NVE blower pumps) definitely save time. We strive 
to have the top-of-the-line equipment,” Stephen adds.

 
ADAPTING AND IMPROVING

During their decades of work in the wastewater industry, Steve and 
Joan have witnessed many changes, and they’ve blended traditional and 
new ways of working. They still work from home, but now two large shops 
with three bays each house the bigger trucks they purchased in the past sev-
eral years. Steve has a washing area outside to keep the trucks clean accord-
ing to his high standards. Maintenance and minor repair work can be done 
indoors by a part-time mechanic.

In her home office, Joan, Annalee Werelius and Donna Hull keep the driv-
ers on track with daily job sheets, which they can update or add stops for driv-
ers through cellphone texts. All the trucks have GPS. Customers can pay bills 
with credit cards through the office. When she’s not in the office, Joan can often 
be found mowing about 2 acres of lawn to keep up the business’ appearance.

Driver/technicians are Jeff Baldwin, Darren Dixon, Adam Kreider, Na-
thanael Nell, Alan Pullin, Todd Sherman, James Stiff, Jeff Schuhart, Gerald 
Shanebrook and Ray Sloan.

The Smiths maintain a landline phone and advertise in five phone 
books, but also have taken up new technologies to improve marketing, uti-
lizing a website, a Facebook page and employing small-business digital mar-
keting firm Hibu.

Though Steve and Joan have reached a typical retirement age, that’s not 
part of any discussion, Joan says. The business is a big part of their lives, and 
they enjoy what they do. Besides maintaining the trucks, Steve drives and 
provides services when the need comes up.

“Eventually, we would like to take more time off,” Joan says.
 

THE NEXT GENERATION
Stephen has taken on a bigger role over the years. “My job is overseeing 

daily operations, and to keep the ball 
rolling,” he says. He has taken over the 
hiring process, and by offering better 
wages, incentives and bonuses, the goal 
is to keep good employees.

In addition to seeking out oppor-
tunities for more commercial work, he 
is open to adding services as the need 
comes up.

“Maybe we will get a little more 
into plumbing; so far we just do out-
side work,” Stephen says. “And maybe 
we can do more advertising to make 
people aware that we do all aspects of it 
— pumping, excavating, plumbing and 
troubleshooting.”

Wherever the future takes the busi-
ness, he emphasizes that some things 
won’t change.

“We stress that it’s done right. 
Name recognition is a large part of our 
business,” he concludes. ■

  MORE INFO

Gardner Denver Inc.
866/428-4890
www.gardnerdenver.com/
gdproducts

Jurop/Chandler
800/342-0887
www.chandlerequipment.com

National Vacuum 
Equipment, Inc.
800/253-5500
www.natvac.com
(See ad page 7)

Pik Rite, Inc.
800/330-3965
www.pikrite.com
(See ad page 64)

Roth Global Plastics
866/943-7256
www.rothmultitank.com

Westrom Software
866/480-1879
www.westromsoftware.com
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We Have Money To Loan
Conserve your working capital. Keep existing credit  

lines intact, and enjoy the security of knowing  
financing is there when you need it. We offer loan 

and leasing plans tailored to individual needs.

100% FINANCING. NO DOWN PAYMENT. 
If you are having difficulty getting the Credit you need call Jim Thomas.

NEW AND USED  
WASTEWATER 

EQUIPMENT
v  Programs offer longer terms 

for older equipment
v We do start ups
v  Seasonal Payment Programs  

Available

Toll-Free 877-333-4539 • JimThomas@KeyCommercial.com

Commerical Equipment Financing

www.keycommercial.com

JIM THOMAS
SINCE 1997

give me a call!

Chemical-free to freshwater flushing restroom kit.

See our VIDEO at 
www.vipbest1.com VIP BEST 1™

Contact us today:
thevipbest1@gmail.com | www.VIPBest1.com

Protected by U.S. Pat. No. 9340963 and Patent Pending

A ‘VIP Best 1™’ change can really change your mood.  
And it will definitely change your business.

Motion censored lights and  
odor-free exhaust fan

Ceramic “flushing” RV bowl  
completely eliminates unsightly  
waste and odor.

Restroom mobility is made easy 
with standard forklift side access or 
available VIP Best 1™ patent pending 
Towing System from front or rear.

VIP Best 1™ System is designed  
to adapt to many of the best and 
most popular “chemical restroom” 
shells/roofs, ready to convert your 
existing fleet.

80 watt solar panel easily  
adjusts a full 90 degrees from  

9 am to 6 pm catching  
maximum “blue sky” rays.

Access from outside rear,  
allows for fast and easy water fill.

Large, “easy access” vacuum port 
with patent pending “Sure-Seal™” 

virtually eliminates escaping 
odors while in sealed position. 

No chemical deodorizers needed. 
KEEP YOUR PROFITS!

Large, “easy access” vacuum port 
with patent pending “Sure-Seal™” 

virtually eliminates escaping 
odors while in sealed position. 

No chemical deodorizers needed. 
KEEP YOUR PROFITS!

Lockable pump and  
battery compartment. Can be 

serviced while restroom in use.

Lockable pump and  
battery compartment. Can be 

serviced while restroom in use.

Use your existing roof and shell.Use your existing roof and shell.

WA dealer #1812SEE OUR LIST OF EQUIPMENT ON WEBSITE

Others Available, Check Our Website

Thanks to Burr Plumbing, San Jose, CA



www.pumper.com • Since 1979    July 2017      41

For  More Information, Contact:For  More Information, Contact:For  More Information, Contact:



42     Pumper • July 2017

C alifornia’s multi-year drought was officially declared over this spring, 
but the Legislature is on the verge of making the state a pioneer in the 
direct reuse of wastewater for potable consumption.

A bill in the General Assembly would require the state Water Resources 
Control Board to formulate uniform state standards for potable reuse by 
Dec. 31, 2021. By June 2018, the board would have to adopt a framework for 
the regulation of potable reuse projects.

AB 547 is sponsored by Rep. Bill Quirk (D-Hayward), who chairs the leg-
islature’s Environmental Safety and Toxic Materials Committee. According 
to a fact sheet prepared by committee staff, the bill has the support of 42 
environmental groups, utilities and municipalities. Among them are the U.S. 
Green Building Council, the Metropolitan Water District of Southern Cali-
fornia and the California Association of Sanitation Agencies.

There are no regulations in the country governing direct potable re-
use, and California will need to expand its use of recycled water in order to 
meet projected demand. A report on the issue to the legislature by the water 
board says the state’s population is expected to increase from the current 39 
million to about 50 million by the year 2049. The board’s report found only 
two direct potable reuse projects operating in the world, one in Namibia 
and the other in Texas.

While the legislature is working on the bill, water board experts are 
working on concerns raised in the report to the legislature, said board 
spokesman Andrew DiLuccia. Those include developing methods to moni-
tor pathogens in raw wastewater and establish maximum counts for recy-
cled water, and developing methods to identify unknown contaminants that 
may not be removed by advanced treatment.

As part of the response to the most recent drought, California Gov. Jerry 
Brown ordered a statewide cut of 25 percent in urban water use.

 
Florida

A bill before the state legislature was stripped of a provision mandating 
time-of-sale septic system inspections. The bill’s sponsor, Rep. Randy Fine 
(R-Palm Bay), changed the bill to require only that a seller tell a buyer wheth-
er a property has a septic system. Buyers would have to sign a form saying 
they understand systems need to be inspected and pumped every three to 
five years because they can contribute to the pollution of groundwater. In-
spections would be voluntary. News reports said Fine altered the bill after it 
attracted opposition from other lawmakers and the real estate industry. 

The bill would also order the Florida Department of Health to create, by 
January 2019, a statewide database and map of existing septic systems. Fine 
said there are an estimated 2 to 3 million septic systems in the state, and an 
estimated 10 percent of them are malfunctioning.

Tennessee
A bill in the state Legislature would roll back state regulations on farms 

so that only those with animal waste actually polluting groundwater would 
be subject to state oversight. If it passes, the bill would make Tennessee rules 
consistent with federal regulations.

Tennessee regulations currently require farms with 200 or more dairy 
cows to obtain state permits that govern the storage and disposal of animal 
waste. Farms with pigs, chickens and other animals would also be affected.

News reports quoted Tish Calabrese Benton, director of water quality 
at the state Department of Environment and Conservation, as saying the de-
partment’s ability to protect waterways would be reduced if the state adopts 
the less-strict federal standard. The department currently permits 332 ani-
mal feeding operations. Only 15 of those have permits under the federal 
Clean Water Act.

For the agricultural industry, it’s a matter of cost and competitiveness. 
Plans for waste disposal facilities can cost $8,000 to $10,000. But according 
to state and federal statistics, agricultural businesses are the leading cause of 
pollution of the 27 miles of impaired waterways in Tennessee.

 
Wyoming

To help educate the public about water quality, the Teton Conservation 
District is offering a subsidy for cleaning septic systems.

The conservation district is in Teton County, which lies in the north-
western corner of the state and incorporates land around Grand Teton and 
Yellowstone national parks. The program offers homeowners a 50 percent 
reimbursement, up to $150, for cleaning systems that have not been main-
tained for at least five years.

“We’re doing it because septic systems pose a threat to human and 
environmental health,” says Carlin Girard, a water resources specialist for 
the conservation district. “Septic system maintenance is an opportunity to 
mitigate that risk, and by offering the reimbursement we are hoping to raise 
awareness about the topic.”

No one knows how many septic systems are in the county or where they 
are located. A recent U.S. Geological Survey study found septic systems ac-
count for about 4 percent of the nitrogen and 5 percent of phosphorus in the 
watershed of Fish Creek.

 
Ontario, Canada

As part of a wide-ranging revision of its building code, the province 
is proposing a stricter rule for pumping septic tanks. Present rules require 
pumping when sludge and scum occupy one-third of working capacity. The 
proposed change would require pumping at the one-third level or every five 

Rules and Regs is a monthly feature in Pumper. 
We welcome information about state or local 
regulations of potential broad interest to onsite 
contractors. Send ideas to editor@pumper.com.

RULES & REGS

California prepares for direct 
potable reuse of wastewater
By David Steinkraus

years, whichever comes first. Anyone who operates a septic system would be 
required to keep records of the cleanings.

Provincial officials acknowledge this will impose costs on property 
owners and on municipalities that will manage enforcement, but they also 
say current code does not require regular pumping.

All six rural communities surrounding Thunder Bay, Ontario, on the 
northern shore of Lake Superior, passed resolutions opposing the proposal. 
News reports said the communities are asking the province to exempt rural 
residential homeowners. ■
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Systems
ScreenCO 208-790-8770 

www.ScreencoSystems.com 
sales@screencosystems.com

•  Increased Productivity  
•  Reduces Fatigue & Injuries
• GET A GRIP
• 1.5 To 6" Sizes
•  Easy One Handed Clamp for Handling Hoses & Pipes

• Portable Event Screening
• Doubles As Screener Spreader & 
Mobile Septic Receiving Station

• Clean Up Your  
Land Application Site

• Never Hand Pick Trash Again

HANDLE-TECHHANDLE-TECH

MAXI SCREEN  
PORTABLE SEPTIC  

RECEIVING STATIONS
Aluminum & Stainless Construction

MAXI SCREEN  
PORTABLE SEPTIC  

RECEIVING STATIONS

Patented Dual Screen Design

Patented Dual Screen Design

• Affordable • Screens That Really Work 
• No Moving Parts • Gravity Off-Load At 500 GPM  

• NEW 4' Trash Extension Puts Trash Directly Into Dumpster
• Optional Patz Conveyor To Move Trash to Dumpster

MINI DUAL SCREEN  
PORTABLE RECEIVING 

STATION

MINI DUAL SCREEN  
PORTABLE RECEIVING 

STATION

MEGA DUAL SCREEN  
PORTABLE RECEIVING STATION

MEGA DUAL SCREEN  
PORTABLE RECEIVING STATION

• Same Great Design, Ships Truck Freight 
• Easily Fits In Pickup for Transport

• Small Footprint, Big Results

• No Other System Can Match Our GPM Capacity 
• 40.5 sq. ft. of Screen • Off-Loads At Up To 1000 GPM

• 6" Offload Through Dual Fan Spreaders 
• Optional Two 4" Hoses - Offload 2 Trucks Simultaneously  

• Removes Grit From Flow Stream  
• Keeps Onsite Storage Grit Free

• Available in 15-72 cu. ft. Grit Capacity

500 GPM

•  Folds to Fit on Hose Deck
• Max Load 600 lbs.  

TRIPOD  
LID & PUMP 

LIFTER

TRIPOD  
LID & PUMP 

LIFTER

GRIT ELIMINATORGRIT ELIMINATOR Hose & Pipe Handles
Authorized  
Distributor

•  Convey large volumes 
of material to storage 
facility or load into 
transport vehicles. 

•  Convey one-way or 
two-way, straight-Line, 
or up and down inclines. 
Smooth, textured and 
cold temperature belting 
available.

•  Choose from a wide  
variety of conveyor 
lengths, widths, speeds 
and load capacities.

•  Rugged, dependable 
equipment back by 
manufacturer written 
warranty.

•   Geared motor, directly 
flanged to the pump 

•  Pin joint sealed with 
elastomeric boot

•  90° suction housing flange 
rotation 

•  Stator has gaskets
•  Hardened steel, hard 

chrome plating rotor
•  Enlarged suction housing

•   Housing can be completely 
drained

•  Low angularity connecting 
rod

•  Standard ANSI connections 
sized to ensure no ‘dead 
zones’ allowing complete 
drainagePROVEN  

PERFORMANCE  
In Ag Industry  

for 68 Yrs

HIGH-VOLUME  
CONVEYING EQUIPMENT

HIGH-VOLUME  
CONVEYING EQUIPMENT

PROGRESSIVE 
CAVITY PUMP
PROGRESSIVE 
CAVITY PUMP

• Saves Back Injuries
• Auto Brake Winch 
• Only Weighs 28 lbs.
•  Heavy-duty Aluminum 

Construction 
•  Available In 4-5-6 ft Models
•  Lifts Stubborn Tapered Lids

U/M
015-

300SD
045-

600SD
045-

620HD
065-

900SD
065-

920HD
Flow Rate 
(Water) GPM 26 88 88 132 132

NEW PRODUCTS
Your leader for simple innovative technology. Products built and 

field tested by industry professionals. Equipment that really works!

 TRUCK TOW BEHIND PORTASCREEN SPREADER TRUCK TOW BEHIND PORTASCREEN SPREADER

•  Move septic and grease 
interceptor waste with 
ease from underground 
storage tanks. 

•  Works with above and 
below ground storage

•   Great for transferring to 
land application site. 

•  Mix while dewatering.
•  Agitate fast,  

transfer fast, load fast.
•  Handles sand grit and 

slurry type materials. 
•  Pit depths of 3 - 12 ft.  

3333 Up to 500 GPM 
4444 Up to 1580 GPM 
6000 & 8000 PTO Up to 
3500 GPM.

SHAFT DRIVE書
PUMPS  

AND AGITATORS

SHAFT DRIVE書
PUMPS  

AND AGITATORS

DISTRIBUTOR

NEW  
Features On  
All Screens -  

Bolt On Universal 
Trash ExitC alifornia’s multi-year drought was officially declared over this spring, 

but the Legislature is on the verge of making the state a pioneer in the 
direct reuse of wastewater for potable consumption.

A bill in the General Assembly would require the state Water Resources 
Control Board to formulate uniform state standards for potable reuse by 
Dec. 31, 2021. By June 2018, the board would have to adopt a framework for 
the regulation of potable reuse projects.

AB 547 is sponsored by Rep. Bill Quirk (D-Hayward), who chairs the leg-
islature’s Environmental Safety and Toxic Materials Committee. According 
to a fact sheet prepared by committee staff, the bill has the support of 42 
environmental groups, utilities and municipalities. Among them are the U.S. 
Green Building Council, the Metropolitan Water District of Southern Cali-
fornia and the California Association of Sanitation Agencies.

There are no regulations in the country governing direct potable re-
use, and California will need to expand its use of recycled water in order to 
meet projected demand. A report on the issue to the legislature by the water 
board says the state’s population is expected to increase from the current 39 
million to about 50 million by the year 2049. The board’s report found only 
two direct potable reuse projects operating in the world, one in Namibia 
and the other in Texas.

While the legislature is working on the bill, water board experts are 
working on concerns raised in the report to the legislature, said board 
spokesman Andrew DiLuccia. Those include developing methods to moni-
tor pathogens in raw wastewater and establish maximum counts for recy-
cled water, and developing methods to identify unknown contaminants that 
may not be removed by advanced treatment.

As part of the response to the most recent drought, California Gov. Jerry 
Brown ordered a statewide cut of 25 percent in urban water use.

 
Florida

A bill before the state legislature was stripped of a provision mandating 
time-of-sale septic system inspections. The bill’s sponsor, Rep. Randy Fine 
(R-Palm Bay), changed the bill to require only that a seller tell a buyer wheth-
er a property has a septic system. Buyers would have to sign a form saying 
they understand systems need to be inspected and pumped every three to 
five years because they can contribute to the pollution of groundwater. In-
spections would be voluntary. News reports said Fine altered the bill after it 
attracted opposition from other lawmakers and the real estate industry. 

The bill would also order the Florida Department of Health to create, by 
January 2019, a statewide database and map of existing septic systems. Fine 
said there are an estimated 2 to 3 million septic systems in the state, and an 
estimated 10 percent of them are malfunctioning.

Tennessee
A bill in the state Legislature would roll back state regulations on farms 

so that only those with animal waste actually polluting groundwater would 
be subject to state oversight. If it passes, the bill would make Tennessee rules 
consistent with federal regulations.

Tennessee regulations currently require farms with 200 or more dairy 
cows to obtain state permits that govern the storage and disposal of animal 
waste. Farms with pigs, chickens and other animals would also be affected.

News reports quoted Tish Calabrese Benton, director of water quality 
at the state Department of Environment and Conservation, as saying the de-
partment’s ability to protect waterways would be reduced if the state adopts 
the less-strict federal standard. The department currently permits 332 ani-
mal feeding operations. Only 15 of those have permits under the federal 
Clean Water Act.

For the agricultural industry, it’s a matter of cost and competitiveness. 
Plans for waste disposal facilities can cost $8,000 to $10,000. But according 
to state and federal statistics, agricultural businesses are the leading cause of 
pollution of the 27 miles of impaired waterways in Tennessee.

 
Wyoming

To help educate the public about water quality, the Teton Conservation 
District is offering a subsidy for cleaning septic systems.

The conservation district is in Teton County, which lies in the north-
western corner of the state and incorporates land around Grand Teton and 
Yellowstone national parks. The program offers homeowners a 50 percent 
reimbursement, up to $150, for cleaning systems that have not been main-
tained for at least five years.

“We’re doing it because septic systems pose a threat to human and 
environmental health,” says Carlin Girard, a water resources specialist for 
the conservation district. “Septic system maintenance is an opportunity to 
mitigate that risk, and by offering the reimbursement we are hoping to raise 
awareness about the topic.”

No one knows how many septic systems are in the county or where they 
are located. A recent U.S. Geological Survey study found septic systems ac-
count for about 4 percent of the nitrogen and 5 percent of phosphorus in the 
watershed of Fish Creek.

 
Ontario, Canada

As part of a wide-ranging revision of its building code, the province 
is proposing a stricter rule for pumping septic tanks. Present rules require 
pumping when sludge and scum occupy one-third of working capacity. The 
proposed change would require pumping at the one-third level or every five 

Rules and Regs is a monthly feature in Pumper. 
We welcome information about state or local 
regulations of potential broad interest to onsite 
contractors. Send ideas to editor@pumper.com.

RULES & REGS

California prepares for direct 
potable reuse of wastewater
By David Steinkraus

years, whichever comes first. Anyone who operates a septic system would be 
required to keep records of the cleanings.

Provincial officials acknowledge this will impose costs on property 
owners and on municipalities that will manage enforcement, but they also 
say current code does not require regular pumping.

All six rural communities surrounding Thunder Bay, Ontario, on the 
northern shore of Lake Superior, passed resolutions opposing the proposal. 
News reports said the communities are asking the province to exempt rural 
residential homeowners. ■
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Your Equipment SUPERSTORE Since 1995

Complete Details At
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1-800-504-7435
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FREE Freight

Shown with  
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BossJet  
MAX
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OHV Air-cooled,  
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•     Low Oil Automatic  
Shut Down

•    Adjustable Pressure
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1.5" Tube Frame
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A/R Triplex Pump

•   1/4" Laser Penetrator 
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in ABS Case
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Color Camera 
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Up To 60 Degrees
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DON’T LET THE SUMMER HEAT GET THE BEST OF YOU.  
KEEP COOL IN YOUR  

NEW PUMPER,
IF YOUR TRUCK IS YOUR OFFICE, MAKE SURE IT’S A NICE OFFICE!

Custom built slide-in tanks.  
Your imagination is the only limitation

Like us on 
Facebook

P0717

Industries,  Inc.

ALL EQUIPMENT COMPLETE AND READY TO WORK 866.789.9440 www.keevac.com

2017 Ram 2017 Isuzu

450 Gallon Slide-In
950 Gallon Slide-In
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»Hemi gas engine (it’s a Hemi)
»1350 gallon stainless  

steel tank 950/400
»2 unit hauler
»Tow package

»NVE 304 (210 CFM)  
Flo Jet fresh water pump

»4000 gallon septic pumper
»350 HP

»6.0 gas engine 
»999 gallon aluminum tank 

700/299 
»Masport HXL 4 (156 CFM)  

» Honda driven, electric start
»Tow package

»Flo Jet fresh water pump 
»2 unit hauler

»260 HP 
»Automatic 

»300/150 
»Condé Super 6 (70 CFM) 

»Electric start   
»5.5 HP Honda

»115 CFM Condé SDS 6  
»Honda 9 HP electric start  
»Engine vacuum/pressure.  

»Full-size top manway side engine 

We have slide-ins in stock, and we build mild to wild. 

»2500 gallon aluminum  
»NVE 607 (380 CFM)

»10 speed
»NVE 866 (520 CFM)

2018  
Freightliner M2
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Freightliner M2
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Names: Bill Coffey, president; Billy Coffey, vice president

Business: Pembroke Pumping Services Inc.

Location:  Danbury, Connecticut

Age: Bill 72, Billy 46

Years in the industry: Bill 47, Billy 26

Our crew includes:

Judy Coffey (founder), treasurer

Kelli Coffey, secretary

Sara Coffey and Erica Carboni, office staff

Bill Conlea (lead foreman), Dave White and Will Coffey, 
installation and repair

Greg Corso, mechanic

Diego Lesmes and Jesus Mendieta, pumping

Andy Pankulis, Bob Barnwell and Rob Dzamko, portable sanitation

Bill Coffey:

Association involvement:
Connecticut Onsite Wastewater Recycling Association (COWRA). We 

have been members for over 30 years, 12 of which I have held the position 
of vice president.

Benefits of belonging to the association:
COWRA is a legislative organization employing a lobbyist who works 

with the state of Connecticut regarding rules and regulations affecting septic 
installations and repairs. Two representatives from COWRA meet with the 
state Department of Health on a regular basis. These representatives have 
input on state codes, which benefit the organization’s members. The impor-
tance of COWRA is to keep its members current to the constantly changing 
health code.

Biggest issue facing your association 
right now: 

FOG (fats, oils and grease) seems to be 
the trending topic right now. It’s a very sore 
subject for most cities because it’s such a detriment to sewer lines, septic sys-
tems and lift stations. City infrastructures are clogging with grease, and busi-
nesses and government are battling on how to solve this problem. The De-
partment of Energy and Environmental Protection is now mandating restau-
rants pump grease traps every three months instead of a couple times a year 
and local governments are enforcing this now more than ever. The biggest 
issue is where to dispose of the grease because many facilities don’t have frac 
tanks to take it. In our district we are allotted one grease day a week for 3,000 
gallons. This becomes difficult to manage the increasing customer demand.

 

Billy Coffey:

Typical day on the job:
The guys come into the office and grab work orders or contracts we have 

scheduled for the day. We go over important details/specifics of the job and 
then send out the separate crews. I will help on jobs when needed, but I find 
myself much more productive in the office generating and scheduling work 
for the week. In the past I would spend many hours on the job, in the hole, 
but more recently I’ve learned to let others do the labor so I can stay on top 
of the endless paperwork in the office.

STATES SNAPSHOT

 
We Need More Flexible Regulations
Pumpers, installers and their customers would benefit if state and local health officials would give 
latitude to solve septic system challenges

(continued)

Bill Coffey and son Billy Coffey.
(Photos courtesy of Pembroke 
Pumping Services Inc.)

In States Snapshot, we visit with a member of a state, pro-
vincial or national trade association in the decentralized 
wastewater industry. This time we learn about a leader in 
the Connecticut Onsite Wastewater Recycling Association.
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Helping hands — indispensable crew member:
I can’t choose one member, as all contribute an important role. It is a 

difficult industry to maintain good help, so the turnover rate can be high. 
The crew members we have presently have been with us for several years 
and each brings something different to the table. Our lead foreman has been 
with us 35 years and his knowledge is irreplaceable.

The job I’ll never forget:
Every job has its story. The most recent one is a residential site where we 

had to crane all the equipment and materials in and out due to the slope of 
the property on the side of a mountain. The yard was probably 50 feet below 
the road with no accessibility. It was a tedious process but the cranes, com-
bined with the talent of the crew, got the job done. The customer, neighbors, 
sanitarians and all involved were very impressed with the final product.

My favorite piece of equipment:
The Camel truck from Super Products. Repairing broken waterlines is 

a large part of our business, which used to require digging and repairing by 
hand. Once we purchased the truck 10 or 15 years ago, 
this process became simplified by using hydroexcavation 
instead. It’s a timesaving piece of equipment.

Most challenging site I’ve worked on:
There was a septic system we installed about 20 years 

ago on the side of a cliff on Lake Candlewood. It was on a 
small lot with a narrow road and all work had to be done 
over a wall with a steep drop. This was before we discovered 
cranes on a job, which made this very challenging. This job 
was not for anyone with a fear of heights. The drop was ter-
rifying. Since that time, we have returned to pump the sep-
tic tank a half dozen times, and to date I am still a bit queasy when I do this job.

The craziest question I’ve been asked by a customer:
Why is my grass the wrong shade of green? I had a customer who did 

not like the color of her grass. The job came out beautiful and she calls and 
complains about the color of the grass. I chuckled and said, “I’m sorry, that’s 
the color Mother Nature gives you. I 
can’t do anything about that.”

If I could change one industry 
regulation, it would be:

Municipalities — a little more flex-

ibility, a little less rigidity. Our engineering departments 
don’t allow any on-the-job changes that could ultimately 
be better and more cost-effective for the town and the cus-
tomer. Things can happen on the job that differ from the 
original plan and there is not enough flexibility for chang-

es. OSHA is the largest and most necessary of industry regulators. As essential 
as they are for every employee’s safety, they can be challenging, as well.

Best piece of small-business advice I’ve heard:
My father always said, “Stick with what you’re good at.” A lot of guys want 

to diversify in business and sometimes that’ll sink a ship. My father started 
with one septic truck back in 1970 and then we expanded into portable toi-
lets, then we expanded into the electric snaking and the jetting. It all fell right 
in line with septic and sewer, so that’s pretty much where we’ve stayed.

If I wasn’t working in the wastewater industry, I would:
I always said I wanted to be a lawyer, but I never had the staying power 

for school. I knew I would follow in my father’s footsteps, expanding and 
growing the family business, just as I have. In hindsight, I wouldn’t have 
changed a thing.

Crystal ball time — this is my outlook for the wastewater industry:
I’ve seen things change from when I was younger, backing up to a pond 

and blowing your septic truck off and looking at the biggest tomatoes you’ve 
ever seen grow in what they call lagoons! Today we have to give samples 
when we go to the treatment plant since the technology with dewatering has 
changed so drastically. Technology has become a game-changer in our in-
dustry in terms of snaking and cameras and things of that nature, and the 
key is to stay on top of the constant changes. Some people don’t like change. 
I am all for it. I want the latest and greatest products and equipment avail-
able that are going to save me time and the customer money. ■

 
- Compiled by Betty Dageforde

In a recent job, 
the crew deliv-
ered a Kubota 
KX121-3 Super 
Series Excava-
tor by crane 
to a cliff-side 
residential site.

The Pembroke Pumping crew 
includes (back row, from left) Bill 
Coffey, Kelli Coffey and Billy Coffey; 
front row, from left, Judy Coffey, 
Erica Carboni and Sara Coffey.
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PUMP
DISTRIBUTOR

Secondary Shutoffs

2100 EAST BOOTH ST. • SEARCY, AR 72143
Fax: 501.279.0003 • E-mail: sbs3647307@gmail.com

12" Primary Shutoffs
21" & 36" Manways

Sight Glasses, Valves & Couplings

B A S E  TA N K  P R I C I N G

Call Today 
For  

Information  
Or Prices 
On Tanks, 

Pumps And 
All Parts

M BATTIONI
M CHALLENGER
M FRUITLAND
M JUROP
M MASPORT
M MORO

Pump Rebuild Kits In Stock

800.364.7307

BASE TANKS INCLUDE:
• 1/4" Thick Steel • Primary Shutoff  

• Pipe Reinforced Baffles  
• Flanged & Dished Heads  
• 21" Top & Rear Hatches  

• Full Length Under Carriage on Bottom of Tank

2100 gal .....$5800
2500 gal .....$6740
3000 gal .....$7575

3360 gal .....$8140
3570 gal .....$9000
4000 gal .....$9920

TANKS TO YOUR DESIGN

TANKS SHIPPED TO YOUR LOCATION

STAINLESS STEEL & STEEL UNITS - 
CALL FOR INFORMATION

•  Finance New & Used equipment
• Application-Only up to $150,000
• Terms up to 84 months

•  Same Day approvals available
•  Seasonal payment options
•  Finance multiple units

Financing for portable restrooms, pumper trucks, and more!

mschultz@apfinancing.com
www.apfinancing.com

FAST • FLEXIBLE • FINANCING

Benefits of Financing with AP
Michael Schultz
(888) 996-0305

FIND OUT HOW.
FREE subscription at digdifferent.com

Beyond 
buckets 
and blades.
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Tennessee
Tennessee Onsite Wastewater Association 
www.tnonsite.org.

Texas
Texas On-Site Wastewater Association 
www.txowa.org; 888/398-7188

Education 4 Onsite Wastewater Management
www.e4owm.com; 713/774-6694
 

Virginia
Virginia Onsite Wastewater Recycling Association 
www.vowra.org; 540/377-9830
 

Washington
Washington On-Site Sewage Association 
www.wossa.org; 253/770-6594  
 

Wisconsin
Wisconsin Onsite Water Recycling Association 
www.wowra.com; 608/441-1436
 
Wisconsin Liquid Waste Carriers Association 
www.wlwca.com; 608/441-1436

NATIONAL

Water Environment Federation 
www.wef.org; 800/666-0206

National Onsite Wastewater Recycling Association 
www.nowra.org; 800/966-2942

National Association of Wastewater Technicians 
www.nawt.org; 800/236-6298

CANADA

Alberta
Alberta Onsite Wastewater Management Association 
www.aowma.com; 877/489-7471

British Columbia
WCOWMA Onsite Wastewater Management of B.C. 
www.wcowma-bc.com; 877/489-7471

British Columbia Onsite Sewage Association
www.bcossa.org; 778/432-2120
 

Manitoba
Manitoba Onsite Wastewater Management Association 
www.mowma.org; 877/489-7471

Onsite Wastewater Systems Installers of Manitoba, Inc.
www.owsim.com; 204/771-0455

New Brunswick
New Brunswick Association  
of Onsite Wastewater Professionals 
www.nbaowp.ca; 506/455-5477

Nova Scotia
Waste Water Nova Scotia 
www.wwns.ca; 902/246-2131

Ontario
Ontario Onsite Wastewater Association 
www.oowa.org; 855/905-6692

Ontario Association of Sewage Industry Services 
www.oasisontario.on.ca; 877/202-0082

Saskatchewan
Saskatchewan Onsite Wastewater 
Management Association 
www.sowma.ca; 877/489-7471

Canadian Regional
Western Canada Onsite Wastewater 
Management Association 
www.wcowma.com; 877/489-7471

Alabama
Alabama Onsite Wastewater Association 
www.aowainfo.org; 334/396-3434

Arizona
Arizona Onsite Wastewater Recycling Association 
www.azowra.org; 928/443-0333

Arkansas
Arkansas Onsite Wastewater Association 
www.arkowa.com
 
California
California Onsite Wastewater Association 
www.cowa.org; 530/513-6658
 
Colorado
Colorado Professionals in Onsite Wastewater 
www.cpow.net; 720/626-8989
 

Connecticut
Connecticut Onsite Wastewater Recycling Association 
www.cowra-online.org; 860/267-1057
 
Delaware
Delaware On-Site Wastewater Recycling Association 
www.dowra.org
 
Florida
Florida Onsite Wastewater Association 
www.fowaonsite.com; 321/363-1590
 

Georgia
Georgia Onsite Wastewater Association 
www.onsitewastewater.org; 678/646-0379
 
Georgia F.O.G. Alliance 
www.georgiafog.com
 

Idaho
Onsite Wastewater Association of Idaho 
www.owaidaho.org; 208/664-2133

Illinois
Onsite Wastewater Professionals of Illinois 
www.owpi.org

Indiana
Indiana Onsite Waste Water Professionals Association 
www.iowpa.org; 317/889-2382

Iowa
Iowa Onsite Waste Water Association 
www.iowwa.com; 515/225-1051

Kansas
Kansas Small Flows Association 
www.ksfa.org; 913/594-1472

Kentucky
Kentucky Onsite Wastewater Association 
www.kentuckyonsite.org; 855/818-5692

Maine
Maine Association Of Site Evaluators 
www.mainese.com.  
 
Maine Association of Professional Soil Scientists 
www.mapss.org.

Maryland
Maryland Onsite Wastewater Professionals Association 
www.mowpa.org; 443/570-2029
 

Massachusetts
Yankee Onsite Wastewater Association 
www.maowp.org; 781/939-5710

Michigan
Michigan Onsite Wastewater Recycling Association 
www.mowra.org
 
Michigan Septic Tank Association 
www.msta.biz; 989/808-8648
 

Minnesota
Minnesota Onsite Wastewater Association 
www.mowa-mn.com; 888/810-4178

Missouri
Missouri Smallflows Organization 
www.mosmallflows.org; 417/631-4027

Nebraska
Nebraska On-site Waste Water Association 
www.nowwa.org; 402/476-0162
 

New Hampshire
New Hampshire Association of Septage Haulers 
www.nhash.com; 603/831-8670
 
Granite State Designers and Installers Association
www.gsdia.org; 603/228-1231
 

New Mexico
Professional Onsite Wastewater Reuse 
Association of New Mexico 
www.powranm.org; 505/989-7676
 

New York
Long Island Liquid Waste Association, Inc. 
www.lilwa.org; 631/585-0448

North Carolina
North Carolina Septic Tank Association 
www.ncsta.net; 336/416-3564
 
North Carolina Portable Toilet Group 
www.ncportabletoiletgroup.org; 252/249-1097
 
North Carolina Pumper Group 
www.ncpumpergroup.org; 252/249-1097
 

Ohio
Ohio Onsite Wastewater Association 
www.ohioonsite.org; 866/843-4429
 

Oregon
Oregon Onsite Wastewater Association 
www.o2wa.org; 541/389-6692
 

Pennsylvania
Pennsylvania Association of Sewage Enforcement Officers 
www.pa-seo.org; 717/761-8648
 
Pennsylvania Onsite Wastewater Recycling Association
www.powra.org
 
Pennsylvania Septage Management Association 
www.psma.net; 717/763-7762

TRADE ASSOCIATIONS
If you would like your wastewater trade association added to this list, send contact information to editor@pumper.com.

 
Serving the Industry 
Visit your state and provincial trade associations
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Maine
Maine Association Of Site Evaluators 
www.mainese.com.  
 
Maine Association of Professional Soil Scientists 
www.mapss.org.

Maryland
Maryland Onsite Wastewater Professionals Association 
www.mowpa.org; 443/570-2029
 

Massachusetts
Yankee Onsite Wastewater Association 
www.maowp.org; 781/939-5710

Michigan
Michigan Onsite Wastewater Recycling Association 
www.mowra.org
 
Michigan Septic Tank Association 
www.msta.biz; 989/808-8648
 

Minnesota
Minnesota Onsite Wastewater Association 
www.mowa-mn.com; 888/810-4178

Missouri
Missouri Smallflows Organization 
www.mosmallflows.org; 417/631-4027

Nebraska
Nebraska On-site Waste Water Association 
www.nowwa.org; 402/476-0162
 

New Hampshire
New Hampshire Association of Septage Haulers 
www.nhash.com; 603/831-8670
 
Granite State Designers and Installers Association
www.gsdia.org; 603/228-1231
 

New Mexico
Professional Onsite Wastewater Reuse 
Association of New Mexico 
www.powranm.org; 505/989-7676
 

New York
Long Island Liquid Waste Association, Inc. 
www.lilwa.org; 631/585-0448

North Carolina
North Carolina Septic Tank Association 
www.ncsta.net; 336/416-3564
 
North Carolina Portable Toilet Group 
www.ncportabletoiletgroup.org; 252/249-1097
 
North Carolina Pumper Group 
www.ncpumpergroup.org; 252/249-1097
 

Ohio
Ohio Onsite Wastewater Association 
www.ohioonsite.org; 866/843-4429
 

Oregon
Oregon Onsite Wastewater Association 
www.o2wa.org; 541/389-6692
 

Pennsylvania
Pennsylvania Association of Sewage Enforcement Officers 
www.pa-seo.org; 717/761-8648
 
Pennsylvania Onsite Wastewater Recycling Association
www.powra.org
 
Pennsylvania Septage Management Association 
www.psma.net; 717/763-7762

TRADE ASSOCIATIONS
If you would like your wastewater trade association added to this list, send contact information to editor@pumper.com.

 
Serving the Industry 
Visit your state and provincial trade associations
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  Delivery Available Anywhere in the Lower 48!! www.TransportTruck.com

LOW, LOW MILES

NON CDL

NON CDL

LOW, LOW MILES

Ask for Scott or Frank – 888-395-7551
After hours call Scott at 816-590-4076

TRANSPORT TRUCK SALES, INC.

 2006 and 2007 International 4300, DT466 210 HP, 
Allison Auto or 6 spd, Non CDL, NEW 1850 gallon steel  

vac tank, NEW Jurop PN84 vac pump.
Call For Pricing!

2-YEAR 200,000 MILE  
DRIVE TRAIN WARRANTY

2005 Peterbilt, Cat 210 HP, 6 spd, NEW 2300 gallon 
steel tank, NEW Jurop PN 84 vac pump.

$51,500
1-YEAR 100,000 MILE  

DRIVE TRAIN WARRANTY

2007 Mack CX613,  AC-380 HP,  jakes, 10 spd,  
double framed, 14# lb fronts, 44# lb rears,  

NEW 3400 gallon steel vac tank,  
NEW Masport 400 liquid cooled pump, heated valves.

$71,850
2-YEAR 200,000 MILE  

DRIVE TRAIN WARRANTY

2011 and 2015 Freightliner SD, Detroits, 450 HP, 
8LL and Allison auto, jakes, full lockers, CODE 407 3360 gal-
lon steel vacs, inner lined, Masport liquid cooled vac pumps.

Call For Complete Specs and Pricing!
SAVE BIG OFF NEW!

2 - 2007 Freightliner M2, Cat 210 HP, 6 spd,  
NEW 2300 gallon steel tank, NEW Jurop PN 84 vac pump.

Call For Pricing!
2-YEAR 200,000 MILE  

DRIVE TRAIN WARRANTY

2009 Freightliner M2, Cummins 260 HP, 6 spd, 
NEW 2450 gallon steel vac tank,  

NEW Jurop PN84 vac pump.
Call For Pricing!

2-YEAR 200,000 MILE  
DRIVE TRAIN WARRANTY

2008 Sterling Acterra, Cummins 240 HP, 6 spd, 
NON CDL, NEW 1850 gallon steel vac tank,  

NEW Jurop PN84 vac pump.
Call For Pricing!

2-YEAR 200,000 MILE  
DRIVE TRAIN WARRANTY

2013, 2014 and 2015 Western Stars, Detroits  
450 HP, Allison autos, jakes, full lockers, CODE 407 3360 gal-
lon steel vacs, inner lined, Masport liquid cooled vac pumps.

Call For Complete Specs and Pricing!  
SAVE BIG OFF NEW!

 2007 International 9200, Cummins 435 HP, 10 spd, 
Jakes, NEW 3360 gallon steel vac tank,  

NEW Masport HXL400 liquid cooled vac pump.
$65,950

2-YEAR 200,000 MILE  
DRIVE TRAIN WARRANTY



  Delivery Available Anywhere in the Lower 48!! www.TransportTruck.com

LOW, LOW MILES

NON CDL

NON CDL

LOW, LOW MILES

Ask for Scott or Frank – 888-395-7551
After hours call Scott at 816-590-4076

TRANSPORT TRUCK SALES, INC.

 2006 and 2007 International 4300, DT466 210 HP, 
Allison Auto or 6 spd, Non CDL, NEW 1850 gallon steel  

vac tank, NEW Jurop PN84 vac pump.
Call For Pricing!

2-YEAR 200,000 MILE  
DRIVE TRAIN WARRANTY

2005 Peterbilt, Cat 210 HP, 6 spd, NEW 2300 gallon 
steel tank, NEW Jurop PN 84 vac pump.

$51,500
1-YEAR 100,000 MILE  

DRIVE TRAIN WARRANTY

2007 Mack CX613,  AC-380 HP,  jakes, 10 spd,  
double framed, 14# lb fronts, 44# lb rears,  

NEW 3400 gallon steel vac tank,  
NEW Masport 400 liquid cooled pump, heated valves.

$71,850
2-YEAR 200,000 MILE  

DRIVE TRAIN WARRANTY

2011 and 2015 Freightliner SD, Detroits, 450 HP, 
8LL and Allison auto, jakes, full lockers, CODE 407 3360 gal-
lon steel vacs, inner lined, Masport liquid cooled vac pumps.

Call For Complete Specs and Pricing!
SAVE BIG OFF NEW!

2 - 2007 Freightliner M2, Cat 210 HP, 6 spd,  
NEW 2300 gallon steel tank, NEW Jurop PN 84 vac pump.

Call For Pricing!
2-YEAR 200,000 MILE  

DRIVE TRAIN WARRANTY

2009 Freightliner M2, Cummins 260 HP, 6 spd, 
NEW 2450 gallon steel vac tank,  

NEW Jurop PN84 vac pump.
Call For Pricing!

2-YEAR 200,000 MILE  
DRIVE TRAIN WARRANTY

2008 Sterling Acterra, Cummins 240 HP, 6 spd, 
NON CDL, NEW 1850 gallon steel vac tank,  

NEW Jurop PN84 vac pump.
Call For Pricing!

2-YEAR 200,000 MILE  
DRIVE TRAIN WARRANTY

2013, 2014 and 2015 Western Stars, Detroits  
450 HP, Allison autos, jakes, full lockers, CODE 407 3360 gal-
lon steel vacs, inner lined, Masport liquid cooled vac pumps.

Call For Complete Specs and Pricing!  
SAVE BIG OFF NEW!

 2007 International 9200, Cummins 435 HP, 10 spd, 
Jakes, NEW 3360 gallon steel vac tank,  

NEW Masport HXL400 liquid cooled vac pump.
$65,950

2-YEAR 200,000 MILE  
DRIVE TRAIN WARRANTY



 Wallenstein 30  50 - 1,800 28" 35 20 4 Air 500 - 1,750

 Wallenstein 151  50 - 1,800 28" 35 100 4 Air 500 - 1,750

 Wallenstein 202  50 - 1,800 28" 35 160 3 Fan 500 - 1,200

 Wallenstein 302  50 - 1,800 28" 35 185 3 Fan 500 - 1,200

 Wallenstein 402  50 - 1,800 28" 35 200 3 Fan 500 - 1,200

 Wallenstein 403  1,800 - 4,300 28" 35 245 3 Fan 500 - 1,200

 Wallenstein 403LN  1,800 - 4,300 28.5" 35 245 3 Liquid 500 - 1,200

 Wallenstein 553  1,800 - 4,300 28" 35 300 3 Fan 500 - 1,200

 Wallenstein 753  1,800 - 4,300 28" 35 340 3 Fan 500 - 1,200

 Wallenstein 753LN  1,800 - 4,300 28.5" 35 340 3 Liquid 500 - 1,200

 Wallenstein 1054  3,200 - 10,000 28" 35 700 5 Fan 500 - 1,100

 Wallenstein 1054LN  3,200 - 10,000 28.5" 35 750 5 Liquid 500 - 1,100

 Wallenstein 1504LN  3,200 - 10,000 28.5" 35 750 3 Liquid 500 - 1,100

 Wallenstein 1604  3,200 - 10,000 28" 35 1,200 5 Fan 500 - 1,100

 Wallenstein 1604LN  3,200 - 10,000 28.5" 35 1,200 5 Liquid 500 - 1,100

 Wallenstein 2106  3,200 - 10,000 28" 35 1,700 5 Fan 500 - 1,100

 Wallenstein 2106LN  3,200 - 10,000 28.5" 35 1,700 5 Liquid 500 - 1,100

 RCF 250  500 - 3,000 27" 30 255 4 Fan 1,400

 RCF 370  500 - 3,000 28.5" 35 385 8 Fan 1,400

 RCF 500  Any 28.5" 35 450 8 Air 1,400

 RCF 870  Any 28.5" 30 575 8 Air 1,400

 RCF 1200  Any 28.5" 35 1,400 8 Air 1,000

 VacuStar WR 2500  Any 26" 21.3 385  Liquid 1,600

 VacuStar WR 3100  Any 26" 21.3 422  Liquid 1,600

 VacuStar WR 4000  Any 27" 14.5 657  Liquid 1,300

 W1600  3,000 - 8,000 27" 29 747 6 Liquid 1,000 - 1,500

  FB 2000 2,000 - 8,000 27" 10 545   2,000 - 3,300 3 90 6"

 Hydra  4,000 27" 30 467 6 Liquid 1,000 - 1,400

 Titan  4,000 27" 30 545 6 Fan 1,000 - 1,400

 Sidewinder  4,000 27" 30 550 6 Fan 1,000 - 1,400

 HXL400WV  4,000 27" 30 450 6 Liquid 1,000 - 1,250  

 HXL75WV  2,500 27" 30 260 4 Liquid 1,000 - 1,250  

 HXL75V  2,500 27" 25 230 4 Air 1,000 - 1,250  

 HXL4V  1,500 27" 15 167 4 Air 1,100 - 1,400  

 HXL3V  1,000 27" 15 110 4 Air 1,225 - 1,750  

 HXL2V  750 27" 15 96 4 Air 1,225 - 1,750  

 PM60A  500 - 2,500 28" 29 265 6 Air 1,100 - 1,400

 PM70A  1,000 - 3,000 28" 29 309 6 Air 1,100 - 1,400

 PM80A  1,000 - 4,000 28" 29 358 6 Air 1,100 - 1,400

 PM70T  500 - 2,500 28" 21.7 287 3 Fan 1,100 - 1,300

 PM80T  1,000 - 3,000 28" 29 401 3 Fan 1,100 - 1,300

 PM100T  2,000 - 6,000 28" 29 480 6 Fan 1,200 - 1,500

PUMP MODEL #MANUFACTURER – COMPANY BLOWER MODEL # RE
CO
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Elmira Machine Industries
20 Martins Ln.
Elmira, ON N3B 2A1 Canada
800-801-6663 • 519-669-1541
(f) 519-669-8331
info@elmiramachine.com
www.wallypumps.com

Masport, Inc.
6801 Cornhusker Hwy.
Lincoln, NE 68507
800-228-4510 • 402-466-8428
cs@masportpump.com
www.masportpump.com

Fruitland Manufacturing
324 Leaside Ave.
Stoney Creek, ON L8E 2N7 Canada
800-663-9003 • 905-662-6552
(f) 905-662-5412
sales@fruitland-mfg.com
www.fruitlandmanufacturing.com

See ad
page 71

See ad
page 17

See ad
page 3

See ad
page 61

Moro USA, Inc.
PO Box 424
Union, MO 63084
800-383-6304 • 412-787-8400
(f) 412-787-8444
sales@morousa.com
www.morousa.com

moro
P U M P S

Blower & Vacuum Pump
Manufacturer Directory

 AC5T  2,000 - 6,000 28" 14.5 441 3 Fan 1,100 - 1,300

 PM80W  2,000 - 4,000 28" 29 455 6 Liquid 1,200 - 1,400

 PM110W  2,000 - 6,000 28" 29 585 6 Liquid 1,200 - 1,400

 M9  3,000 - 6,000 28" 14.5 970 2 Liquid 900 - 1,000

 PM200  3,000 - 6,000 28" 14.5 970 3 Liquid 1,100 - 1,250

 PM2000  3,000 - 6,000 28" 29 1,034 6 Liquid 1,200 - 1,400

 PM3000  3,000 - 6,000 28" 29 1,177 6 Liquid 1,200 - 1,400

 HM36  3,000 - 6,000 28" 14.5 1,323 6 Liquid 1,000

 HM46  3,000 - 6,000 28" 14.5 1,587 6 Liquid 1,000

 900i  Any 27" 14.5 210  Liquid Ring 1,200 - 1,350

 1600i  Any 27" 14.5 397  Liquid Ring 1,200 - 1,350

 2000i  Any 27" 14.5 397  Liquid Ring 1,200 - 1,350

 2400i  Any 25" 14.5 463  Liquid Ring 1,200 - 1,350

 3100i  Any 25" 14.5 463  Liquid Ring 1,200 - 1,350

 7000i  Any 24" 14.5 1,433  Liquid Ring 1,200 - 1,350

 304 Challenger  Application Specific 27.5" 30 260 4 Air 1,100 - 1,400   

 607 PRO Challenger Heavy-Duty  Application Specific 28" 30 395 7 Fan/Liquid 1,100 - 1,500   

 866 Challenger Heavy-Duty  Application Specific 27" 20 507 6 Fan/Liquid 800 - 1,150   

 887 Challenger Heavy-Duty  Application Specific 28" 30 631 7 Fan/Ballast Port Cooled 900 - 1,200

 Defender 500  Application Specific 27.5" 25 397 5 Ballast Port Cooled 900 - 1,200   

  4307 Tri-Lobe Application Specific 27" 15 421  Ballast Port Cooled 2,400 - 4,000 3 47 4"

  4310 Tri-Lobe Application Specific 27" 15 456  Ballast Port Cooled 2,400 - 4,000 3 58 4"

  5314 Tri-Lobe Application Specific 27" 15 532  Ballast Port Cooled 1,500 - 3,600 3 95 6"

 PV 750  1,000 - 6,000 27" 35 450 8 Fan/Ballast 1,500
        Port Cooled

 Patriot 300  2,000 - 6,000 18" 21.8 397  Ballast Port Cooled 900 - 1,200

  

 Conde Super 6  300 - 500 28" 20 80 3 Air 1,200 - 1,750  

 Conde SDS 6  500 - 1,000 28" 20 100 4 Air 1,100 - 1,500  

 Conde SDS 12  1,000 - 2,000 28" 20 150 4 Air 1,100 - 1,500  

 Conde SDS Ultra  1,200 - 2,500 28" 20 160 8 Air 1,100 - 1,500

 Conde ProVac3  50 - 300 28" 20 45 4 Air 1,100 - 1,750

PUMP MODEL #MANUFACTURER – COMPANY BLOWER MODEL # RE
CO
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Presvac Systems
4131 Morris Dr. 
Burlington, ON L7L 5L5 Canada
800-387-7763 • 905-637-2353 
(f) 905-681-0411
sales@presvac.com
www.presvac.com

See ad
page 65

See ad
page 21

See ad
page 96

See ad
page 7

National Vacuum Equipment
2707 Aero Park Dr.
Traverse City, MI 49686
800-253-5500 • 231-941-0215
(f) 231-941-2354
sales@natvac.com
www.natvac.com

Series
Vacuum pumps & Blowers

VARCo
7489 Mason King Ct.
Manassas, VA 20109
866-872-1224 • 703-334-5980
(f) 703-334-5979
sales@varcopumper.com
www.varcopumper.com

Westmoor, Ltd. 
906 W Hamilton Ave. 
Sherrill, NY 13461
800-367-0972 • 315-363-1500 
(f) 315-363-0193
pumps@westmoorltd.com
www.westmoorltd.com

Blower & Vacuum Pump
Manufacturer Directory

See ad
page 61

Moro USA, Inc.
PO Box 424
Union, MO 63084
800-383-6304 • 412-787-8400
(f) 412-787-8444
sales@morousa.com
www.morousa.com

moro
P U M P S
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 Wallenstein 30  50 - 1,800 28" 35 20 4 Air 500 - 1,750

 Wallenstein 151  50 - 1,800 28" 35 100 4 Air 500 - 1,750

 Wallenstein 202  50 - 1,800 28" 35 160 3 Fan 500 - 1,200

 Wallenstein 302  50 - 1,800 28" 35 185 3 Fan 500 - 1,200

 Wallenstein 402  50 - 1,800 28" 35 200 3 Fan 500 - 1,200

 Wallenstein 403  1,800 - 4,300 28" 35 245 3 Fan 500 - 1,200

 Wallenstein 403LN  1,800 - 4,300 28.5" 35 245 3 Liquid 500 - 1,200

 Wallenstein 553  1,800 - 4,300 28" 35 300 3 Fan 500 - 1,200

 Wallenstein 753  1,800 - 4,300 28" 35 340 3 Fan 500 - 1,200

 Wallenstein 753LN  1,800 - 4,300 28.5" 35 340 3 Liquid 500 - 1,200

 Wallenstein 1054  3,200 - 10,000 28" 35 700 5 Fan 500 - 1,100

 Wallenstein 1054LN  3,200 - 10,000 28.5" 35 750 5 Liquid 500 - 1,100

 Wallenstein 1504LN  3,200 - 10,000 28.5" 35 750 3 Liquid 500 - 1,100

 Wallenstein 1604  3,200 - 10,000 28" 35 1,200 5 Fan 500 - 1,100

 Wallenstein 1604LN  3,200 - 10,000 28.5" 35 1,200 5 Liquid 500 - 1,100

 Wallenstein 2106  3,200 - 10,000 28" 35 1,700 5 Fan 500 - 1,100

 Wallenstein 2106LN  3,200 - 10,000 28.5" 35 1,700 5 Liquid 500 - 1,100

 RCF 250  500 - 3,000 27" 30 255 4 Fan 1,400

 RCF 370  500 - 3,000 28.5" 35 385 8 Fan 1,400

 RCF 500  Any 28.5" 35 450 8 Air 1,400

 RCF 870  Any 28.5" 30 575 8 Air 1,400

 RCF 1200  Any 28.5" 35 1,400 8 Air 1,000

 VacuStar WR 2500  Any 26" 21.3 385  Liquid 1,600

 VacuStar WR 3100  Any 26" 21.3 422  Liquid 1,600

 VacuStar WR 4000  Any 27" 14.5 657  Liquid 1,300

 W1600  3,000 - 8,000 27" 29 747 6 Liquid 1,000 - 1,500

  FB 2000 2,000 - 8,000 27" 10 545   2,000 - 3,300 3 90 6"

 Hydra  4,000 27" 30 467 6 Liquid 1,000 - 1,400

 Titan  4,000 27" 30 545 6 Fan 1,000 - 1,400

 Sidewinder  4,000 27" 30 550 6 Fan 1,000 - 1,400

 HXL400WV  4,000 27" 30 450 6 Liquid 1,000 - 1,250  

 HXL75WV  2,500 27" 30 260 4 Liquid 1,000 - 1,250  

 HXL75V  2,500 27" 25 230 4 Air 1,000 - 1,250  

 HXL4V  1,500 27" 15 167 4 Air 1,100 - 1,400  

 HXL3V  1,000 27" 15 110 4 Air 1,225 - 1,750  

 HXL2V  750 27" 15 96 4 Air 1,225 - 1,750  

 PM60A  500 - 2,500 28" 29 265 6 Air 1,100 - 1,400

 PM70A  1,000 - 3,000 28" 29 309 6 Air 1,100 - 1,400

 PM80A  1,000 - 4,000 28" 29 358 6 Air 1,100 - 1,400

 PM70T  500 - 2,500 28" 21.7 287 3 Fan 1,100 - 1,300

 PM80T  1,000 - 3,000 28" 29 401 3 Fan 1,100 - 1,300

 PM100T  2,000 - 6,000 28" 29 480 6 Fan 1,200 - 1,500
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Elmira Machine Industries
20 Martins Ln.
Elmira, ON N3B 2A1 Canada
800-801-6663 • 519-669-1541
(f) 519-669-8331
info@elmiramachine.com
www.wallypumps.com

Masport, Inc.
6801 Cornhusker Hwy.
Lincoln, NE 68507
800-228-4510 • 402-466-8428
cs@masportpump.com
www.masportpump.com

Fruitland Manufacturing
324 Leaside Ave.
Stoney Creek, ON L8E 2N7 Canada
800-663-9003 • 905-662-6552
(f) 905-662-5412
sales@fruitland-mfg.com
www.fruitlandmanufacturing.com

See ad
page 71

See ad
page 17

See ad
page 3

See ad
page 61

Moro USA, Inc.
PO Box 424
Union, MO 63084
800-383-6304 • 412-787-8400
(f) 412-787-8444
sales@morousa.com
www.morousa.com

moro
P U M P S

Blower & Vacuum Pump
Manufacturer Directory

 AC5T  2,000 - 6,000 28" 14.5 441 3 Fan 1,100 - 1,300

 PM80W  2,000 - 4,000 28" 29 455 6 Liquid 1,200 - 1,400

 PM110W  2,000 - 6,000 28" 29 585 6 Liquid 1,200 - 1,400

 M9  3,000 - 6,000 28" 14.5 970 2 Liquid 900 - 1,000

 PM200  3,000 - 6,000 28" 14.5 970 3 Liquid 1,100 - 1,250

 PM2000  3,000 - 6,000 28" 29 1,034 6 Liquid 1,200 - 1,400

 PM3000  3,000 - 6,000 28" 29 1,177 6 Liquid 1,200 - 1,400

 HM36  3,000 - 6,000 28" 14.5 1,323 6 Liquid 1,000

 HM46  3,000 - 6,000 28" 14.5 1,587 6 Liquid 1,000

 900i  Any 27" 14.5 210  Liquid Ring 1,200 - 1,350

 1600i  Any 27" 14.5 397  Liquid Ring 1,200 - 1,350

 2000i  Any 27" 14.5 397  Liquid Ring 1,200 - 1,350

 2400i  Any 25" 14.5 463  Liquid Ring 1,200 - 1,350

 3100i  Any 25" 14.5 463  Liquid Ring 1,200 - 1,350

 7000i  Any 24" 14.5 1,433  Liquid Ring 1,200 - 1,350

 304 Challenger  Application Specific 27.5" 30 260 4 Air 1,100 - 1,400   

 607 PRO Challenger Heavy-Duty  Application Specific 28" 30 395 7 Fan/Liquid 1,100 - 1,500   

 866 Challenger Heavy-Duty  Application Specific 27" 20 507 6 Fan/Liquid 800 - 1,150   

 887 Challenger Heavy-Duty  Application Specific 28" 30 631 7 Fan/Ballast Port Cooled 900 - 1,200

 Defender 500  Application Specific 27.5" 25 397 5 Ballast Port Cooled 900 - 1,200   

  4307 Tri-Lobe Application Specific 27" 15 421  Ballast Port Cooled 2,400 - 4,000 3 47 4"

  4310 Tri-Lobe Application Specific 27" 15 456  Ballast Port Cooled 2,400 - 4,000 3 58 4"

  5314 Tri-Lobe Application Specific 27" 15 532  Ballast Port Cooled 1,500 - 3,600 3 95 6"

 PV 750  1,000 - 6,000 27" 35 450 8 Fan/Ballast 1,500
        Port Cooled

 Patriot 300  2,000 - 6,000 18" 21.8 397  Ballast Port Cooled 900 - 1,200

  

 Conde Super 6  300 - 500 28" 20 80 3 Air 1,200 - 1,750  

 Conde SDS 6  500 - 1,000 28" 20 100 4 Air 1,100 - 1,500  

 Conde SDS 12  1,000 - 2,000 28" 20 150 4 Air 1,100 - 1,500  

 Conde SDS Ultra  1,200 - 2,500 28" 20 160 8 Air 1,100 - 1,500

 Conde ProVac3  50 - 300 28" 20 45 4 Air 1,100 - 1,750
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Presvac Systems
4131 Morris Dr. 
Burlington, ON L7L 5L5 Canada
800-387-7763 • 905-637-2353 
(f) 905-681-0411
sales@presvac.com
www.presvac.com

See ad
page 65

See ad
page 21

See ad
page 96

See ad
page 7

National Vacuum Equipment
2707 Aero Park Dr.
Traverse City, MI 49686
800-253-5500 • 231-941-0215
(f) 231-941-2354
sales@natvac.com
www.natvac.com

Series
Vacuum pumps & Blowers

VARCo
7489 Mason King Ct.
Manassas, VA 20109
866-872-1224 • 703-334-5980
(f) 703-334-5979
sales@varcopumper.com
www.varcopumper.com

Westmoor, Ltd. 
906 W Hamilton Ave. 
Sherrill, NY 13461
800-367-0972 • 315-363-1500 
(f) 315-363-0193
pumps@westmoorltd.com
www.westmoorltd.com

Blower & Vacuum Pump
Manufacturer Directory

See ad
page 61

Moro USA, Inc.
PO Box 424
Union, MO 63084
800-383-6304 • 412-787-8400
(f) 412-787-8444
sales@morousa.com
www.morousa.com

moro
P U M P S
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TOILET TRANSPORT TRAILERS

LANE’S VACUUM TANK, INC.
 3133 VANZORA RD.  •  BENTON, KY 42025

800.592.3308 • 270.527.9945
www.LanesMobiLeJohn.coM

SLIDE-IN UNITS & USED TRUCKS AVAILABLE / MASPORT, JUROP & CONDÉ VACUUM PUMPS
CHECK OUR PRICES

Rodne y Lane ’s CeLL 270.832.3793

10 Hauler ................... $4,200
12 Hauler ................... $4,400
14 Hauler ................... $4,800
16 Hauler ................... $5,200
20 Hauler ................... $6,500

13" Tires • 24" High

Used trailers 
also for sale

DODGE 5500 or FORD F-550 
950/300 Aluminum Tank, Diesel................................$77,500 
950/300 Aluminum Tank, 4x4, Diesel ........................$82,500
950/300 Aluminum Tank, Ford Gas ...........................$68,000

All toilet trucks have heated fresh water valves. Wash down pumps  
inside cab to prevent freezing. HXL-4 Masport or NVE 304 vacuum pump. 

Rack for 2 toilets. Trailer Hitch. 50' 5/8" hose reel

24" Off the ground. 13" Tires. Spare Tire. Adjustable Hitch. 3500 Pound Axles with Brakes. I Beam fold up on rear for handicap units

STEEL & ALUMINUM TANKS
POLISHED ALUMINUM SKIRTING AND TOOL BOXES

All Brands and Sizes of Tanks and Trucks are Available

HINO 268
1900/400 Aluminum Toilet Septic Combo .............. $106,000 
2300 Aluminum Septic Tank .................................. $104,000
1500/500 Aluminum with Work Stations ............... $104,000

DODGE 5500 or FORD F-550
Steel with Polished Aluminum Skirting, Diesel .........$75,500 
Steel with Polished Aluminum Skirting, 4x4, Diesel . $80,500

A.R. North America
140 81st Ave. NE 
Fridley, MN 55432
763-398-2008 • (f) 763-398-2009
thomasc@arnorthamerica.com   www.arnorthamerica.com

Advance Pump & Equipment
15418 Old Hwy. Rd., Peosta, IA 52068
563-557-0957 • (f) 563-557-0961
wayne@advancepump.com   www.advancepump.com

Andert, Inc.
39 Route 244, Eastford, CT 06242
860-974-3893 • (f) 860-974-2145
andertinc@gmail.com

Armstrong Equipment, Inc.
11200 Greenstone Ave., Santa Fe Springs, CA 90670
800-699-7557 • 562-944-0404 • (f) 562-944-3636
jerome@vacpump.com   www.vacpump.com

Best Enterprises, Inc.
3513 W Mountain Springs Rd., Cabot, AR 72023
800-288-2378 • 501-988-1905 • (f) 501-988-2880
info@bestenterprises.net   www.bestenterprises.net

Crescent Tank Mfg.
PO Box 116,  Bloomfield NY 14469
585-657-4104 • (f) 585-657-1014
info@crescenttank.com  www.crescenttank.com

Engine & Accessory, Inc.
12201 NW 30th Pl., Miami, FL 33167
800-327-5431 •  305-573-2268 • (f) 305-576-4617
rcs@rampstar.com   www.rampstar.com

Erickson Tank & Pump
800 Rd. P .5 SW, Quincy, WA 98848
509-785-2955 • (f) 509-785-3770   
sales@ericksontank.com   www.ericksontank.com 
   
Fraserwoods Fabrication 
& Machining Ltd.
418 Ellis Dr., Units 5-8, 53016 Hwy 60 
Acheson, AB T7X 5A7 Canada
780-962-1827 • (f) 780-962-1830
sales@fraserwoods.ca   www.fraserwoods.ca

GapVax, Inc.
575 Central Ave., Johnstown, PA 15902
888-442-7829 • 814-535-6766 • (f) 814-539-3617
kdoyka@gapvax.com  www.gapvax.com

Imperial Industries, Inc.
505 W Industrial Park Ave.
Rothschild, WI 54474
800-558-2945 • 715-359-0200 • 715-355-5349
info@imperialind.com   www.imperialind.com

LMT Inc.
1105 SE 2nd St., Galva, IL 61434
309-932-3311
info@lmtmfg.com   www.lmtmfg.com

Marengo Fabricated Steed, LTD.
1089 Cty. Rd. 26, Marengo, OH 43334
800-919-2652 • (f) 419-253-2120
www.mfsltd.com

Marsh Industrial
135 E Mile Rd., Kalkaska, MI 49646
800-952-1537 • 231-258-4870 • (f) 231-258-2019
sales@marshind.com   www.marshind.com

Milwaukee Rubber Products, Inc.
N52 W13319 Falls Creek Ct., Menomonee Falls, WI 53051
800-325-3730 • 262-781-7888 • (f) 262-781-1742
www.milwaukeerubber.com

National Vacuum Equipment
2707 Aero Park Dr., Traverse City, MI 49686
800-253-5500 • 231-941-0215 • (f) 800-998-6834
sales@natvac.com   www.natvac.com

Pik Rite, Inc.
60 Pik Rite Ln., Lewisburg, PA 17837
800-326-9763 • 570-523-8174 • (f) 570-523-8175
sales@pikrite.com   www.pikrite.com

R.A. Ross NE, Inc.
10280 Brecksville Rd., Brecksville, OH 44141
800-678-4581 • 440-546-1190 • (f) 440-546-1188
jeremy@rarossne.com   www.rarossne.com

Rider Agri Sales & Service, Inc.
7716 Greenville Celina Rd., Greenville, OH 45331
800-521-1338 • 937-548-2080 • (f) 937-547-0818
jlrider@embarqmail.com   www.rideragrisales.com

Robinson Vacuum Tanks
306 Runville Rd., Bellefonte, PA 16823
844-393-1871 • 814-933-0927 • (f) 844-857-0741
info@robinsontanks.com   www.robinsontanks.com

Specialty B Sales
2100 Booth St., Searcy, AR 72143
800-364-7307 • 501-279-0001 • (f) 501-279-0003
rstevens@cdlworld.net

Tank World Corp
12001 W Peoria Ave., El Mirage, AZ 85335
623-536-1199 • (f) 623-935-4782
tankworld01@gmail.com   www.tankworld01.com

TankTec
10100 Quinn St. NW, Minneapolis, MN 55433
888-428-6422 • 763-755-8075 • (f) 763-757-9788
snelson@tanktec.biz   www.tanktec.biz

Transport Truck Sales, Inc.
6740 Kaw Dr., Kansas City, KS 66111
888-395-7551 • 913-334-2400 • (f) 913-334-4576
scott@transporttruck.com   www.transporttruck.com

TSI Tank Services, Inc.
PO Box 8136, Cranston, RI 02920
866-720-4999 • 401-688-0043 • (f) 401-383-7462
jerry@tankservicesinc.com   www.tankservicesinc.com

Vacutrux Limited
20 Martins Ln., Elmira, ON N3B 2A1 Canada
800-403-4305 • 519-669-1625 • (f) 519-669-8331
info@vacutrux.com   www.vacutrux.com

Vacuum Sales, Inc.
51 Stone Rd., Lindenwold, NJ 08021
800-547-7790 • 856-627-7790 • (f) 856-627-3044
parts@vacuumsalesinc.com    www.vacuumsalesinc.com

VARCo.
7489 Mason King Ct., Manassas, VA 20109
866-872-1224 • 703-334-5980 • (f) 703-334-5979
sales@varcopumper.com   www.varcopumper.com

Wee Engineer, Inc.
PO Box 39, Dayton, IN 47941
877-296-2555 • (f) 765-296-3027
weesales@wee-engineer.com   www.wee-engineer.com

Battioni

Conde, Demaag Wittig, 
Dresser Roots, Jurop, Masport, 
Moro, National Vacuum Equipment, 
Robuschi

Fruitland, Masport, 
National Vacuum Equipment, 
Wittig

Battioni,  Burks DC 10, Conde, 
Fruitland, Gardner Denver Wittig, 
Jurop, Masport, MORO, National 
Vacuum Equipment, Sutorbilt, Tuthill

Battioni, Conde, Fruitland, 
Jurop, Masport, Moro, 
National Vacuum Equipment, 
Wallenstein

Conde, Masport, Moro, 
National Vacuum Equipment

Fruitland, Hibon, Jurop, Masport, 
National Vacuum Equipment

Masport

Fruitland, Gardner Denver, 
Hibon, Hick Hargreaves, Holmes, 
Howden Roots, Moro,
National Vacuum Equipment, 
Robuschi, Sutorbilt, Tuthill

Fruitland, Hibon

Conde, Fruitland, Masport, Moro, 
National Vacuum Equipment, Wittig

Battioni Pagani, Conde, Fruitland, 
Hertell,  Jurop, Masport, Moro, 
National Vacuum Equipment, 
Wallenstein

Masport, Moro, Wallenstein

Conde, Giant, Jurop, Masport, 
Moro, National Vacuum Equipment

Jurop, Moro 
National Vacuum Equipment

Battioni

Conde, Fruitland, Gardner Denver 
Wittig, Jurop, Masport, Moro,  
National Vacuum Equipment, 
Robuschi, Wallenstein

Battioni, Conde, Dresser Roots, 
Fruitland, Gardner Denver, Hibon, 
Jurop, Masport, Moro, National 
Vacuum Equipment, Robuschi, Tuthill

Jurop

Conde, Fruitland, Jurop, Masport, 
Moro, National Vacuum Equipment

Battioni, Fruitland, 
Jurop, Masport, Moro, 
National Vacuum Equipment

Conde, Jurop, Masport, Moro, 
National Vacuum Equipment

Conde, Masport, 
National Vacuum Equipment

Jurop, Fruitland, Masport, Moro, 
National Vacuum Equipment, 
Wallenstein

National Vacuum Equipment

Wallenstein

Fruitland, Gardner Denver Wittig, 
General, Masport, Moro, Myers, 
National Vacuum Equipment

Battioni, Conde, Jurop, Masport, 
Moro, National Vacuum Equipment

Masport,
National Vacuum Equipment
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TOILET TRANSPORT TRAILERS

LANE’S VACUUM TANK, INC.
 3133 VANZORA RD.  •  BENTON, KY 42025

800.592.3308 • 270.527.9945
www.LanesMobiLeJohn.coM

SLIDE-IN UNITS & USED TRUCKS AVAILABLE / MASPORT, JUROP & CONDÉ VACUUM PUMPS
CHECK OUR PRICES

Rodne y Lane ’s CeLL 270.832.3793

10 Hauler ................... $4,200
12 Hauler ................... $4,400
14 Hauler ................... $4,800
16 Hauler ................... $5,200
20 Hauler ................... $6,500

13" Tires • 24" High

Used trailers 
also for sale

DODGE 5500 or FORD F-550 
950/300 Aluminum Tank, Diesel................................$77,500 
950/300 Aluminum Tank, 4x4, Diesel ........................$82,500
950/300 Aluminum Tank, Ford Gas ...........................$68,000

All toilet trucks have heated fresh water valves. Wash down pumps  
inside cab to prevent freezing. HXL-4 Masport or NVE 304 vacuum pump. 

Rack for 2 toilets. Trailer Hitch. 50' 5/8" hose reel

24" Off the ground. 13" Tires. Spare Tire. Adjustable Hitch. 3500 Pound Axles with Brakes. I Beam fold up on rear for handicap units

STEEL & ALUMINUM TANKS
POLISHED ALUMINUM SKIRTING AND TOOL BOXES

All Brands and Sizes of Tanks and Trucks are Available

HINO 268
1900/400 Aluminum Toilet Septic Combo .............. $106,000 
2300 Aluminum Septic Tank .................................. $104,000
1500/500 Aluminum with Work Stations ............... $104,000

DODGE 5500 or FORD F-550
Steel with Polished Aluminum Skirting, Diesel .........$75,500 
Steel with Polished Aluminum Skirting, 4x4, Diesel . $80,500

A.R. North America
140 81st Ave. NE 
Fridley, MN 55432
763-398-2008 • (f) 763-398-2009
thomasc@arnorthamerica.com   www.arnorthamerica.com

Advance Pump & Equipment
15418 Old Hwy. Rd., Peosta, IA 52068
563-557-0957 • (f) 563-557-0961
wayne@advancepump.com   www.advancepump.com

Andert, Inc.
39 Route 244, Eastford, CT 06242
860-974-3893 • (f) 860-974-2145
andertinc@gmail.com

Armstrong Equipment, Inc.
11200 Greenstone Ave., Santa Fe Springs, CA 90670
800-699-7557 • 562-944-0404 • (f) 562-944-3636
jerome@vacpump.com   www.vacpump.com

Best Enterprises, Inc.
3513 W Mountain Springs Rd., Cabot, AR 72023
800-288-2378 • 501-988-1905 • (f) 501-988-2880
info@bestenterprises.net   www.bestenterprises.net

Crescent Tank Mfg.
PO Box 116,  Bloomfield NY 14469
585-657-4104 • (f) 585-657-1014
info@crescenttank.com  www.crescenttank.com

Engine & Accessory, Inc.
12201 NW 30th Pl., Miami, FL 33167
800-327-5431 •  305-573-2268 • (f) 305-576-4617
rcs@rampstar.com   www.rampstar.com

Erickson Tank & Pump
800 Rd. P .5 SW, Quincy, WA 98848
509-785-2955 • (f) 509-785-3770   
sales@ericksontank.com   www.ericksontank.com 
   
Fraserwoods Fabrication 
& Machining Ltd.
418 Ellis Dr., Units 5-8, 53016 Hwy 60 
Acheson, AB T7X 5A7 Canada
780-962-1827 • (f) 780-962-1830
sales@fraserwoods.ca   www.fraserwoods.ca

GapVax, Inc.
575 Central Ave., Johnstown, PA 15902
888-442-7829 • 814-535-6766 • (f) 814-539-3617
kdoyka@gapvax.com  www.gapvax.com

Imperial Industries, Inc.
505 W Industrial Park Ave.
Rothschild, WI 54474
800-558-2945 • 715-359-0200 • 715-355-5349
info@imperialind.com   www.imperialind.com

LMT Inc.
1105 SE 2nd St., Galva, IL 61434
309-932-3311
info@lmtmfg.com   www.lmtmfg.com

Marengo Fabricated Steed, LTD.
1089 Cty. Rd. 26, Marengo, OH 43334
800-919-2652 • (f) 419-253-2120
www.mfsltd.com

Marsh Industrial
135 E Mile Rd., Kalkaska, MI 49646
800-952-1537 • 231-258-4870 • (f) 231-258-2019
sales@marshind.com   www.marshind.com

Milwaukee Rubber Products, Inc.
N52 W13319 Falls Creek Ct., Menomonee Falls, WI 53051
800-325-3730 • 262-781-7888 • (f) 262-781-1742
www.milwaukeerubber.com

National Vacuum Equipment
2707 Aero Park Dr., Traverse City, MI 49686
800-253-5500 • 231-941-0215 • (f) 800-998-6834
sales@natvac.com   www.natvac.com

Pik Rite, Inc.
60 Pik Rite Ln., Lewisburg, PA 17837
800-326-9763 • 570-523-8174 • (f) 570-523-8175
sales@pikrite.com   www.pikrite.com

R.A. Ross NE, Inc.
10280 Brecksville Rd., Brecksville, OH 44141
800-678-4581 • 440-546-1190 • (f) 440-546-1188
jeremy@rarossne.com   www.rarossne.com

Rider Agri Sales & Service, Inc.
7716 Greenville Celina Rd., Greenville, OH 45331
800-521-1338 • 937-548-2080 • (f) 937-547-0818
jlrider@embarqmail.com   www.rideragrisales.com

Robinson Vacuum Tanks
306 Runville Rd., Bellefonte, PA 16823
844-393-1871 • 814-933-0927 • (f) 844-857-0741
info@robinsontanks.com   www.robinsontanks.com

Specialty B Sales
2100 Booth St., Searcy, AR 72143
800-364-7307 • 501-279-0001 • (f) 501-279-0003
rstevens@cdlworld.net

Tank World Corp
12001 W Peoria Ave., El Mirage, AZ 85335
623-536-1199 • (f) 623-935-4782
tankworld01@gmail.com   www.tankworld01.com

TankTec
10100 Quinn St. NW, Minneapolis, MN 55433
888-428-6422 • 763-755-8075 • (f) 763-757-9788
snelson@tanktec.biz   www.tanktec.biz

Transport Truck Sales, Inc.
6740 Kaw Dr., Kansas City, KS 66111
888-395-7551 • 913-334-2400 • (f) 913-334-4576
scott@transporttruck.com   www.transporttruck.com

TSI Tank Services, Inc.
PO Box 8136, Cranston, RI 02920
866-720-4999 • 401-688-0043 • (f) 401-383-7462
jerry@tankservicesinc.com   www.tankservicesinc.com

Vacutrux Limited
20 Martins Ln., Elmira, ON N3B 2A1 Canada
800-403-4305 • 519-669-1625 • (f) 519-669-8331
info@vacutrux.com   www.vacutrux.com

Vacuum Sales, Inc.
51 Stone Rd., Lindenwold, NJ 08021
800-547-7790 • 856-627-7790 • (f) 856-627-3044
parts@vacuumsalesinc.com    www.vacuumsalesinc.com

VARCo.
7489 Mason King Ct., Manassas, VA 20109
866-872-1224 • 703-334-5980 • (f) 703-334-5979
sales@varcopumper.com   www.varcopumper.com

Wee Engineer, Inc.
PO Box 39, Dayton, IN 47941
877-296-2555 • (f) 765-296-3027
weesales@wee-engineer.com   www.wee-engineer.com

Battioni

Conde, Demaag Wittig, 
Dresser Roots, Jurop, Masport, 
Moro, National Vacuum Equipment, 
Robuschi

Fruitland, Masport, 
National Vacuum Equipment, 
Wittig

Battioni,  Burks DC 10, Conde, 
Fruitland, Gardner Denver Wittig, 
Jurop, Masport, MORO, National 
Vacuum Equipment, Sutorbilt, Tuthill

Battioni, Conde, Fruitland, 
Jurop, Masport, Moro, 
National Vacuum Equipment, 
Wallenstein

Conde, Masport, Moro, 
National Vacuum Equipment

Fruitland, Hibon, Jurop, Masport, 
National Vacuum Equipment

Masport

Fruitland, Gardner Denver, 
Hibon, Hick Hargreaves, Holmes, 
Howden Roots, Moro,
National Vacuum Equipment, 
Robuschi, Sutorbilt, Tuthill

Fruitland, Hibon

Conde, Fruitland, Masport, Moro, 
National Vacuum Equipment, Wittig

Battioni Pagani, Conde, Fruitland, 
Hertell,  Jurop, Masport, Moro, 
National Vacuum Equipment, 
Wallenstein

Masport, Moro, Wallenstein

Conde, Giant, Jurop, Masport, 
Moro, National Vacuum Equipment

Jurop, Moro 
National Vacuum Equipment

Battioni

Conde, Fruitland, Gardner Denver 
Wittig, Jurop, Masport, Moro,  
National Vacuum Equipment, 
Robuschi, Wallenstein

Battioni, Conde, Dresser Roots, 
Fruitland, Gardner Denver, Hibon, 
Jurop, Masport, Moro, National 
Vacuum Equipment, Robuschi, Tuthill

Jurop

Conde, Fruitland, Jurop, Masport, 
Moro, National Vacuum Equipment

Battioni, Fruitland, 
Jurop, Masport, Moro, 
National Vacuum Equipment

Conde, Jurop, Masport, Moro, 
National Vacuum Equipment

Conde, Masport, 
National Vacuum Equipment

Jurop, Fruitland, Masport, Moro, 
National Vacuum Equipment, 
Wallenstein

National Vacuum Equipment

Wallenstein

Fruitland, Gardner Denver Wittig, 
General, Masport, Moro, Myers, 
National Vacuum Equipment

Battioni, Conde, Jurop, Masport, 
Moro, National Vacuum Equipment

Masport,
National Vacuum Equipment
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Meet 
the new 

Glacier Bay 
team.

fivepeaks.net

A Fresh 
Start

made in u.s.a.
info@fivepeaks.net 
231.830.8099  866.293.1502 

premium fragrance odor control

Truck Mounted 
Tanks for Septic, 
Portable Toilets, 

Grease Traps, Etc.

Aluminum,
Stainless,
and Steel

Vacuum Trailers  
in any Size

www.LonghornTank.Com

Call or Email Us For a Quote Today

800-422-9840     sales@longhorntank.com
PO Box 1147  Gravette, AR  75736    Fax 479-787-6935

ASME Certified
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IMPERIAL
INDUSTRIES
INCORPORATED

More than 100,000 Tanks – Trusted for the Long Haul

Imperial Industries, proudly family-owned and operated in central Wisconsin for more than 35 years, is the trusted choice for specialized septic solutions and expert service.

You want truck-mounted tanks that you can drive with pride and trust with your livelihood, and you’ve 
come to expect both from Imperial Industries. It’s why every single one of the more than 100,000 aluminum, 

steel and stainless tanks we’ve manufactured has been delivered with top-notch craftsmanship, reliable 
service and a trustworthy warranty. That’s why we’re expanding to bring you more

A 
reader posed a question about water in the soil and how it moves. He 
asked: “Is it true that regardless of whether a lower soil is a sand or 
clay texture that water will not move into the lower layer until the layer 

above is saturated?” Yes it is true, and the answer has relevance to what we 
do in a couple of different ways. Before we discuss those, let me try to explain 
why the answer is true.

The ability of soil to conduct water is not controlled by the total porosity 
of the soil. This is called soil permeability or conductivity. It is controlled by 
size, continuity and what soil scientists call tortuosity of the pores. Tortuosity 
is a way to express that although pores may be continuous, they take twists 
and turns. A clay soil has more total pore space than a sand, but the amount 
of water that will move through sand over a given time period is much greater. 
This is because the pores in a sandy soil are larger and more continuous than 
in the clay. I liken this to comparing a 1-inch-diameter garden hose to a 4-inch 
fire hose. Which one will convey water faster? Hopefully the answer is obvious!

When I used to teach classes on this subject, I always asked which soil has 
more pore space, a sand or a clay? The class would usually choose sand because 
they knew from experience that water moved through sand faster. In fact, sands 
typically have about 35 percent pore space versus 50 percent for a clay.

 
TWO MAJOR FORCES

Water in soil pores is subject to a number of different forces, but two 
are predominant. The first is gravity, the natural pull toward the center of the 
earth. (This is why in our business we say sewage runs downhill!) The second 
is called matric potential, and is a result of the affinity water molecules have 
to each other and soil particles.

In soil pores, water molecules are attracted to other water molecules 
by cohesion and to the sides of the soil pores (particles) by adhesion. The 
result of these forces operating together is to draw water into and hold water 
in the pores against the gravitational pull. This is called capillary rise. If you 
can remember back to your high school science classes, this phenomenon is 
demonstrated by putting the ends of glass tubing with different diameters in 
a beaker of water. Water rose in the smaller-diameter tubing; this is cohesion 
and adhesion at work. When the weight of the water equals the gravitational 
pull the rise stops. Water is held tighter in the smaller pores.

In soils this means a couple of things. First, if soil is saturated and al-
lowed to drain, it will drain out of the largest pores first because they have 
the weakest hold on water, and water is held in the finer pores because they 
can better retain water against the force of gravity.

Back to the question: Soil layers that have different pore sizes and per-
meability will interfere with downward flow of effluent because of these 
characteristics. Any abrupt change in permeability, as reflected by pore size 
and continuity, means that for water to move from one layer into another, 
the soil above the lower layer has to become saturated at the boundary be-
fore water will move across it.

If the upper layer has a significantly higher permeability, the water 
ponds because the lower layer cannot transmit water as fast as the upper 
layer delivers it due to the size of the pores. In our reader’s question this 
would be where a sand layer overlies a clay layer. On the other hand, if the 
upper layer has the smaller pores (clay) the lower layer (sand) cannot absorb 
the water until the layer becomes saturated because the pores in the upper 
layer hold on to the water too tightly.

It is important to identify changes in soil layers to make sure there is 
enough distance between where septic tank effluent enters the soil and any 
saturated soil conditions caused by the layer change.

 
WHY THE PONDING?

For gravity distribution systems, these same principles apply. As a biomat 
forms in an operating trench, effluent ponds above the biomat. The soil un-
derneath is unsaturated because the larger pores remain air-filled, since they 
cannot pull the water across the boundary, while the smaller pores are water-
filled because they can pull the water down in conjunction with the hydrostatic 
pressure pushing downward from the ponded liquid above the boundary.

This is what sets up the unsaturated, well-aerated soil beneath the sys-
tem that allows for efficient treatment. For gravity-fed systems we rely on 
this to occur to provide our desired level of treatment. This is also why our 
design soil-loading rates are based on development of the biomat.

Obviously, it is a bit more complicated than this, and it has some other 
implications for site evaluation methods and for system selection to be ad-
dressed in future columns. ■
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Know the Forces That Impact 
Water Movement Through Soil Pores
It’s important to understand how water moves through different soils when diagnosing septic system 
performance issues  By Jim Anderson, Ph.D.

If the upper layer has a significantly higher 
permeability, the water ponds because the lower 
layer cannot transmit water as fast as the upper layer 
delivers it due to the size of the pores.
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filled because they can pull the water down in conjunction with the hydrostatic 
pressure pushing downward from the ponded liquid above the boundary.

This is what sets up the unsaturated, well-aerated soil beneath the sys-
tem that allows for efficient treatment. For gravity-fed systems we rely on 
this to occur to provide our desired level of treatment. This is also why our 
design soil-loading rates are based on development of the biomat.
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F rom time to time we need to enter a truck’s vacuum tank (or a septic 
tank) to clean and inspect it. That means we must understand working 
in “confined space” and necessary critical safety precautions before 

entering an unknown atmosphere. We’ve all heard the stories online and 
during safety meetings of workers going into tanks, passing out, and then 
others going in behind them and passing out too, eventually leading to mul-
tiple deaths. The danger is real.    

Many workplaces include areas considered as “confined spaces.” They 
are not necessarily designed for entry by workers, but entry is necessary 
sometimes for inspection, maintenance and repairs. A confined space also 
has limited or restricted means for entry or exit and is not designed for con-
tinuous occupancy. Confined spaces include, but are not limited to, tanks, 
vessels, silos, storage bins, hoppers, vaults, pits, manholes, tunnels, equip-
ment housings, ductwork, pipelines, etc. For the pumper, septic tanks and 
truck tanks should be approached as confined spaces with a great potential 
for danger.

The Occupational Safety and Health Administration, or OSHA, uses the 
term “permit-required confined space” (permit space) to describe a con-
fined space that has one or more of the following characteristics:

• Contains or has the potential to contain a hazardous atmosphere
• Contains material that has the potential to engulf an entrant
•  Has walls that converge inward or floors that slope downward and 

taper into a smaller area, which could trap or asphyxiate an entrant
•  Contains any other recognized safety or health hazard, such as un-

guarded machinery, exposed live wires or heat stress
 

TRAINING AND TOOLS
I am guilty of entering septic tanks without taking the appropriate 

measures. However, I am not a hypocrite. These instances were before my 
training at WOSSA (Washington On-Site Sewage Association). I had been 
working under the misconception that ventilating the tank for 15 minutes 
would “remove” the confined space criteria. Now, I don’t know where I got 
that in my mind. Maybe I read it somewhere, and over time I believed this 
was the rule.

One of the keys to confined space safety is knowing what type of air is 
in the environment. Is it safe to breathe and enter? You need to pick up an 
air monitor to answer these questions. My air monitor was purchased at an 
Airgas welding supply store. They can be rented for about $35 and cost about 
$1,500 to buy. My monitor is the BW Gas Quattro. It tests for oxygen content, 
carbon monoxide, hydrogen sulfide, and lower explosive level gases. It is not 
required but recommended to get an Escape Breathing Apparatus or EBA. 
Depending on the model it can provide you with five or 10 minutes of air. 

The EBA is required if you can’t ventilate the tank to safe levels.
Following this web address will take you to a video of me demonstrat-

ing air quality sampling inside a septic tank: youtu.be/SlLTCSkTt9Y. I have 
sampled the air from 1,000 septic tanks before entering. And 999 times the 
sample came back good, and no worries. Seldom is a problem encountered. 
But there is the one time, and the video proves that dangerous levels of gas 
are found inside a tank. I looked in this tank, like I do every time, and I didn’t 
see anything wrong. But I ran my sample before entering, and it showed 
2,600 ppm of CO.

Carbon monoxide is harmful when breathed because it displaces ox-
ygen in the blood and deprives the heart, brain and other vital organs of 
oxygen. Large amounts of CO can overcome you in minutes without warn-
ing — causing you to lose consciousness and suffocate. Besides tightness 
across the chest, initial symptoms of CO poisoning may include headache, 
fatigue, dizziness, drowsiness or nausea. Sudden chest pain may occur in 
people with angina. During prolonged or high exposures, symptoms may 
worsen and include vomiting, confusion and collapse in addition to loss of 
consciousness and muscle weakness.

 
HIGH-RISK GROUPS

Symptoms vary widely from person to person, according to OSHA. CO 
poisoning may occur sooner in those most susceptible: young children, el-
derly people, people with lung or heart disease, people at high altitudes, or 
those who already have elevated CO blood levels, such as smokers. Also, CO 
poisoning poses a special risk to fetuses. CO poisoning can be reversed if 
caught in time. But even if you recover, acute poisoning may result in perma-
nent damage to the parts of your body that require a lot of oxygen such as the 
heart and brain. Significant reproductive risk is also linked to CO.

Threshold limit value is the maximum concentration of a chemical al-
lowable for repeated exposure without producing adverse health effects.

In the tank test mentioned above, my air monitor tested the CO concen-
tration inside this tank at 2,600 ppm. It looked completely safe. If it wasn’t 
for my air monitor, I would have gone inside. An Iowa State University report 
shows just how dangerous the conditions were inside that tank:

TRUCK CORNER

Entering a Tank: Proceed With Caution
Get the right equipment and follow these procedures to safely inspect the inside of your truck’s vacuum tank 
By Ronnie Tamez
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of First Call Septic 
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Ground, Washington. 
Send your Truck Corner 
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editor@pumper.com.

Always use a gas monitor and remember that 
continuous monitoring is required during work. 
Confined spaces are to be taken very seriously and all 
employees helping/assisting on site must be certified.

•  More than 2 ppm raises questions about why CO is elevated; 
source should be identified and might be normal, such as traffic or 
kitchen range

•  9 ppm is the threshold limit value for an eight-hour period in any 
year

•  50 ppm is when most fire departments require self-contained breath-
ing apparatus

•  800 ppm causes dizziness, nausea and convulsions within 45 min-
utes, unconsciousness within two hours and death within two to 
three hours

•  1,600 ppm causes headache, dizziness and nausea within 20 min-
utes, death within an hour

•  6,400 ppm causes headache, dizziness and nausea within one to two 
minutes, death within 10-15 minutes

• 12,800 ppm causes death in one to three minutes
 
So with my air monitor registering CO at 2,600 ppm, if I were to go in I 

would begin having symptoms in 10-15 minutes. If I didn’t get out and be 
administered pure oxygen by a paramedic, death would result in about an 
hour or less. Maybe 45 minutes.

 
VACUUM TANK ENTRY

Properly ventilate your tank with an OSHA-approved ventilation fan 
and ductwork. The fan and ductwork we purchased for about $150 delivers 
1,590 cubic feet of fresh air per minute. Most vacuum truck units pull air in at 
260-500 cubic feet per minute. Also remember that OSHA requires air to be 
forced into the confined space and not vacuumed out. Whatever you do, do 
not blow air in from your truck, as the oil in the air will be atomized and can 
coat your lungs, causing shortness of breath and could lead to death.

So let’s do some math. A 1,000-gallon septic tank has approximately 
140 cubic feet of volume. At 1,590 cubic feet of air transfer per minute, that 
air will be completely changed out in 8.8 seconds. It’s pretty standard to let 
the ventilation system work for 15 minutes. How many times will that air 
have been changed out in 15 minutes? The air would have been changed out 
102.3 times with 23,850 cubic feet of air that has been blown in.

When we enter a vacuum tank or a septic tank, we are using a tripod, 
harness, air monitors, air blowers, winches and rescue cables. There is an 
entrant, attendee and supervisor on site. My attendee has his hand on the 
winch and watches the gas monitor. The supervisor is there to bring tools or 
run errands while I’m in the tank.

Tripods are used in our septic tank entry. On vacuum tank entry we 
wear the harness and it’s secured to a rope out of the 36-inch manway on the 
back of the truck. In case of an emergency, the attendee and supervisor will 
pull out the entrant.

You have to pay attention to how you’d get a worker out of a vacuum 
tank. Some trucks don’t have a rear manway, only one on top of the tank. 
In that case, there needs to be a rescue system in place to be able to pull the 
entrant out from above.

 
SERIOUS BUSINESS

Always use a gas monitor and remember that continuous monitoring is 
required during work. Confined spaces are to be taken very seriously and all 
employees helping/assisting on site must be certified. Remember that this 
is just one example of the criteria and what can go wrong when entering a 
confined space. Get trained, get certified, and be safe.

Next month, we will explore the steps for a thorough vacuum tank in-
spection and how knowing these confined space entry rules plays an impor-
tant role in the process. ■
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others going in behind them and passing out too, eventually leading to mul-
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measures. However, I am not a hypocrite. These instances were before my 
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working under the misconception that ventilating the tank for 15 minutes 
would “remove” the confined space criteria. Now, I don’t know where I got 
that in my mind. Maybe I read it somewhere, and over time I believed this 
was the rule.
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in the environment. Is it safe to breathe and enter? You need to pick up an 
air monitor to answer these questions. My air monitor was purchased at an 
Airgas welding supply store. They can be rented for about $35 and cost about 
$1,500 to buy. My monitor is the BW Gas Quattro. It tests for oxygen content, 
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required but recommended to get an Escape Breathing Apparatus or EBA. 
Depending on the model it can provide you with five or 10 minutes of air. 

The EBA is required if you can’t ventilate the tank to safe levels.
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But there is the one time, and the video proves that dangerous levels of gas 
are found inside a tank. I looked in this tank, like I do every time, and I didn’t 
see anything wrong. But I ran my sample before entering, and it showed 
2,600 ppm of CO.

Carbon monoxide is harmful when breathed because it displaces ox-
ygen in the blood and deprives the heart, brain and other vital organs of 
oxygen. Large amounts of CO can overcome you in minutes without warn-
ing — causing you to lose consciousness and suffocate. Besides tightness 
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HIGH-RISK GROUPS

Symptoms vary widely from person to person, according to OSHA. CO 
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those who already have elevated CO blood levels, such as smokers. Also, CO 
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In the tank test mentioned above, my air monitor tested the CO concen-
tration inside this tank at 2,600 ppm. It looked completely safe. If it wasn’t 
for my air monitor, I would have gone inside. An Iowa State University report 
shows just how dangerous the conditions were inside that tank:
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continuous monitoring is required during work. 
Confined spaces are to be taken very seriously and all 
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source should be identified and might be normal, such as traffic or 
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•  9 ppm is the threshold limit value for an eight-hour period in any 
year

•  50 ppm is when most fire departments require self-contained breath-
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utes, death within an hour
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minutes, death within 10-15 minutes

• 12,800 ppm causes death in one to three minutes
 
So with my air monitor registering CO at 2,600 ppm, if I were to go in I 

would begin having symptoms in 10-15 minutes. If I didn’t get out and be 
administered pure oxygen by a paramedic, death would result in about an 
hour or less. Maybe 45 minutes.

 
VACUUM TANK ENTRY

Properly ventilate your tank with an OSHA-approved ventilation fan 
and ductwork. The fan and ductwork we purchased for about $150 delivers 
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the ventilation system work for 15 minutes. How many times will that air 
have been changed out in 15 minutes? The air would have been changed out 
102.3 times with 23,850 cubic feet of air that has been blown in.

When we enter a vacuum tank or a septic tank, we are using a tripod, 
harness, air monitors, air blowers, winches and rescue cables. There is an 
entrant, attendee and supervisor on site. My attendee has his hand on the 
winch and watches the gas monitor. The supervisor is there to bring tools or 
run errands while I’m in the tank.

Tripods are used in our septic tank entry. On vacuum tank entry we 
wear the harness and it’s secured to a rope out of the 36-inch manway on the 
back of the truck. In case of an emergency, the attendee and supervisor will 
pull out the entrant.

You have to pay attention to how you’d get a worker out of a vacuum 
tank. Some trucks don’t have a rear manway, only one on top of the tank. 
In that case, there needs to be a rescue system in place to be able to pull the 
entrant out from above.
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required during work. Confined spaces are to be taken very seriously and all 
employees helping/assisting on site must be certified. Remember that this 
is just one example of the criteria and what can go wrong when entering a 
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N estled along the southern shore of Lake Michigan, La Porte County is 
the first in Indiana to enact an official point-of-sale property transfer 
ordinance requiring that all septic systems be inspected by certified 

members of the Indiana Onsite Wastewater Professionals Association 
(IOWPA) and then repaired or replaced if necessary.

The primary push for the regulations came from Amanda Lahners, en-
vironmental health and food supervisor, La Porte 
County Health Department. She says that shep-
herding the concept to official status was a delicate 
balancing act that required the support of legisla-
tors, Realtors and the expertise of IOWPA members. 
The point-of-sale requirement has been on the 
books for a year, and Lahners explains how it came 
about and how it’s been accepted:

 
Pumper: You’ve described yourself as a 

“septic nerd.” What do you find interesting about 
this field?

Lahners: It’s just so much more than digging a 
hole in the ground. I have a degree in biology, but 
septic relies on biology, chemistry, physics and en-
gineering. I just love the complexity of the process.

 
Pumper: How common are septic systems in the county and how 

well are they maintained?
Lahners: We have 111,000 people in the county and other than a few 

larger centers like Michigan City, they’re all on septics — about 60 percent 
of the county. The documentation on these septic systems isn’t very strong. 
Many of them are between 20 and 60 years old, but we’re not sure what 
shape they’re in.

 
Pumper: What was the reason for introducing Ordinance No. 2016-02?
Lahners: There were several reasons. The first was environmental. Some 

voluntary inspections were taking place, but often the inspectors weren’t 
pumping the tanks, checking the condition of the construction of the tanks or 
seeing what was below the surface. The county sits on two major watersheds, 
Lake Michigan and the Kankakee River, so if there were any problems with 
improperly functioning septic tanks, waste would eventually drain through 
the groundwater to one or the other. It was a good way for us to build bet-
ter records of the county’s septic systems and what condition they were in. 
It would also protect new homeowners by letting buyers know exactly what 

they were purchasing. Some people moving here from the city aren’t even 
aware that they have a septic system, let alone that it should be inspected.

 
Pumper: How was IOWPA’s septic inspector certification program 

important to the ordinance?
Lahners: IOWPA began offering an inspector certification program 

for septic systems in 2013, but typically only offers the course once a year. 
I worked with IOWPA to bring the three-day training course to La Porte 
County to get local companies certified and ready for when the ordinance 
went into effect. Many local IOWPA members wanted to become certified 

for septic inspections. That put the last 
piece in place for going forward with 
the new ordinance. 

 
Pumper: How was the ordi-

nance designed to work?
Lahners: IOWPA has developed 

a detailed 12-page inspection report 
form for septic systems that ensures 
every inspection is on the same page. 
Once an IOWPA-certified inspector 
completes the report, they send that 
report to us. Based on that informa-
tion, we would either certify the sys-
tem as having passed, or issue a repair 
or replace order if it failed.

 
Pumper: Were there any road-

blocks to getting the new ordinance 
passed?

Lahners: We’re required to con-
duct three public readings of the or-
dinance before it can be signed off. 
Some legislators were slow to warm 
up to the idea. We also had some ini-

tial pushback from the Realtors’ groups we met with, because they were 
unhappy with the idea that the ordinance would hold up a sale. The ordi-
nance covered both wells and septic systems. Our compromise was that if 
the inspectors found anything wrong with either system, the sale could still 
proceed. Based on the inspection report, we either issue a certificate that 
says the system is compliant or not compliant, but the new owner would be 

PUMPER INTERVIEW

 

Laying the Groundwork 
for Time-of-Sale Inspections
Indiana’s LaPorte County stands alone in the state in requiring repair or replacement of failing systems 
at home sales; works to build consensus with installers and real estate interests  By Peter Kenter

Reach Amanda 
Lahners at 219/326-
6808 or alahners@
laportecounty.org.

(continued)

             We said that 
             we had no 
right to tell a private 
contractor what they 
should charge for 
their time any more 
than we could tell a 
restaurant owner how 
much to charge for a 
cheeseburger. We tell 
homeowners that they 
should compare quotes 
for septic 
inspections.

– Amanda Lahners

required to do any work under a repair order within a certain time frame.
Some of the Realtors thought it was a cash grab on our part, but we ex-

plained we receive no revenue from the inspection. The Realtor groups also 
wanted us to set a fixed price for an IOWPA inspection, but we said that we 
had no right to tell a private contractor what they should charge for their 
time any more than we could tell a restaurant owner how much to charge 
for a cheeseburger. We tell homeowners that they should compare quotes 
for septic inspections.

 
Pumper: Have you had any growing pains during the first year of the 

ordinance?
Lahners: Initially we were issuing orders for failed systems and also 

for missing components including baffles, tank risers and gas deflectors. In-
spectors were telling clients and Realtors that everything was fine and then 
we might still issue orders for those (components). The original intent of the 
ordinance was to identify failing septics, so last October we met with Real-
tors to iron out these details. I developed a summary page to accompany 
the 12-page IOWPA inspection report, which identifies what has to be fixed, 
such as failed systems or cracked tanks, and also what is recommended for 
the proper functioning of the system. A missing baffle is now identified as an 
item that is highly recommended for repair, but not required for compliance.

We’ve also had some homeowners decide they didn’t want to sell their 
homes after their septic system failed an inspection. That doesn’t change the 
fact that they have a nasty pool of sewage in their yard — they still have to fix it.

 
Pumper: Can you share any statistics about inspections since the or-

dinance took effect?
Lahners: As of March 31, 2017, we have seen 499 septic systems in-

spected. We’ve had 34 systems failed and had 28 tanks and five distribu-
tion boxes replaced. We’ve closed four cesspools, one pipe going straight 
out to the lake, eight graywater systems used for a washing machine or sink, 
and two systems where washing machines were discharging straight to the 
ground.

 
Pumper: Has the ordinance attracted any attention in the rest of the 

state?
Lahners: I’ve had other counties contact me to see how they could enact 

a similar ordinance and I’ve given presentations on that. What’s particularly 
important to them is how we included stakeholders in developing the 
ordinance, so that everyone could feel they had some influence on the 
result. ■
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Septic-Scrub™ is a superior product for 
the maintenance and restoration of 
septic system drainfields. Customers 
appreciate that it is environmentally 
safe, contains no organic 
chemicals and does 
not produce any 
toxic by-products. 
Most importantly, 
Septic-Scrub works. 
It breaks down sulfide 
buildup in the biomat 
and soil to allow for 
better water absorption. 

Learn more about 
Septic-Scrub at www.arcan.com.

The First Choice for Pumpers to
Restore and Maintain Drainfields

Backed By Science � Proven with Experience � Many Satisfied Homeowners

For information on increasing
sales and providing a valuable
service to your customers, 
call Arcan Enterprises at 
888-35ARCAN (352-7226)

Septic-ScrubSeptic-Scrub™Septic-Scrub

P.O. Box 31057
Clarksville, TN 37040

PO Box 39, Dayton, IN 47941

Toll-Free: 877.296.2555   

Phone: 765.296.2027 

Fax: 765.296.3027

www.wee-engineer.com

Wee Engineer
WITH IMAGINATION

Tanks • Pumper Trucks • Vacuum Tank Trucks • Portable Toilet Trailers • Custom Fabrications • Environmental Equipment

Follow Us

SPRING MOUNTS  
decrease fatigue on your tank frame,  
mounts to most tanks, easy bolt or weld-on 
style, heavy-duty stress relieved springs.  
Mounts with springs..$82.00

Springs alone ...........$11.00 ea.
Thank you, Cliff  

with C & C Portables
for purchasing this  

2000 gallon  
2 chamber tank  

and pump system.

HEATED COLLARS 
Preventing your valves from freezing will 
help your profits during the winter months.

Installation kit and 110 volt heater kit available

 1.5-2" ..... $110
 3" .......... $165

 4" .......... $198
 6" .......... $297

Best Heavy-Duty Portable 
Toilet Trailers on the Market

Our customers are pleased with the time 
they save loading and unloading toilets.

Available Lengths 
Call For Pricing
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CLASSY TRUCK

Madison, South Dakota

O wners Dave and Dana Nau started their pumping company by put-
ting together an all-white 1999 Sterling vacuum truck carrying a re-
purposed 2,600-gallon steel manure-spreading tank built by Badger 

Tank. T & H Welding shortened the truck frame, and mounted the tank and a 
Battioni 6500 pump. The truck is powered by a Cat 3126 engine tied to an Ea-
ton six-speed transmission. The truck was painted by Franklin Refinishing 
with graphics by Admeyerd Design. The truck features a top 20-inch man-
way, 3-inch intake, 4-inch dump valve and 2-inch sight glasses. The wheels 
are painted white to match the rest of the truck. The interior features air-ride 
driver’s seat, AC, stereo and Garmin GPS. Dave Nau is the driver and uses 
the truck for residential septic pumping. ■

Complete Septic Service

Got a truck with real WOW appeal? Show it off to Pumper readers!
Send photos of your truck after it has been lettered with your  

company name. Any industry-related truck is acceptable. Please limit  
your submission to one truck only.

Your Classy Truck submission must include your name, company 
name, mailing address, phone number, and details about the truck,  
including tank size, cab/chassis information, pump information, the  
company that built the truck, and any other details you consider  
important. In particular, tell us what features of the truck help make  
your work life more efficient and more profitable. Email your materials  
to editor@pumper.com or mail to Editor, Pumper, P.O. Box 220, Three Lakes, WI 
54562. We look forward to hearing from you!

SHOW US YOURS! 

bioFORCE™ MAXX 
ULTIMATE  

DRAINFIELD TREATMENT!

Complete Source For ALL Your Needs  
Septic • Grease Trap • Drain Lines
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SAVE THE DATES

Upcoming Training & Events

COLORADO
CPOW/NAWT Inspector Course
November 16-17, 2017
Greenwood Village, CO
Lisa Nicoll - 720-626-8989
CPOW@CPOW.NET

PENNSYLVANIA
8th Waste Treatment Symposium
August 23-24, 2017
Apollo, PA

TEXAS
RETS/NAWT - Septic Training 
Inspector Course 
September 8-9, 2017
Arlington, TX
Brian Murphy - 817-467-0213
Rets@rets-llc.com

800-236-6298
WWW.NAWT.ORG

YOUR SOURCE 
FOR REAL 
LEARNING

 For more 
information call:

manufactured 
by

Vector

The New  
Vac-Con  

VecJet
700 or 350 gallon 

25GPM @ 4000 PSI to 40GPM @ 3000 PSI 
99HP Kubota diesel

VAC-CON.COM
855.336.2962  
e-mail: vns@vac-con.com

MORE POWER TO YOU

Companies

Vector Technologies Ltd.
VECTOR-VACUUMS.COM 
800.832.4010
e-mail: inquiry@vector-vacuums.com

BEST  ENTERPRISES, INC.
Building quality Stainless Steel Tanks since 1978

Best Enterprises, Inc.    Located in Cabot, Arkansas    501-988-1905
800-288-2378    www.bestenterprises.net    www.youtube.com/bestentinc

All 304 Stainless Steel

What  
we manufacture  

does not need to be  
replaced, this leads  

to an ever lasting  
relationship with  

a customer.

Best  
provides a full line 
of Vacuum pumps  

and available  
parts, to  

serve you.

DON’T  
SETTLE  

FOR LESS  
DEMAND THE 
BEST.

I t’s time to make your plans for the eighth National Association of Waste-
water Technicians (NAWT) Waste Treatment Symposium. The Sympo-
sium will be held Aug. 23-24 in Monroeville, Pennsylvania.

This event will give you all you need to know about the decision-mak-
ing process for taking charge of treating your own wastes. Highlighted at 
this year’s symposium will be case histories of companies that have been 
through the same decision-making process. Presentations will be given by 
leaders in treatment processes and vendors sharing the pros and cons of var-
ious equipment. There will be ample time to network with attendees. There 
also will be two field trips:

• McCutcheon Enterprises Inc., Apollo, Pennsylvania, a treatment facil-
ity where septage, grease trap and industrial wastes are processed and the 
resulting water is discharged to a municipal sewer system.

• Kiski Valley Water Pollution Control Authority, Leechburg, Pennsylva-
nia, a wastewater treatment facility where McCutcheon’s discharged water 
ends up. You will also see various pieces of equipment working with septage, 
grease trap waste and sewage sludge.

Check NAWT’s website at www.nawt.org for more information. This will 
be a real hands-on opportunity for those who want to take control of their 
disposal destiny. ■

NAWT BOARD OF DIRECTORS:
Gene Bassett, President/NM
Jamie Miller, Vice-President/VA
Jeff Rachlin, Treasurer/Past Pres./PA
Tom Ferrero, Secretary/PA
Jim Anderson, Ed. Comm./MN
Kim Seipp, Ed. Comm./CO
Michael Barry, NY

NAWT EXECUTIVE ADMINISTRATOR:    Donn Lesko

2800 W Higgins Rd., Ste. 440, Hoffman Estates, IL 60169 • 1-800-236-NAWT (6298) • Fax 847-885-8393 • www.nawt.org

Attend the 2017 NAWT Waste Treatment 
Symposium in Pennsylvania

By Dhru Bhatt

John Creed, IN
Jace Ensor, NM
Tom Frank, OH
Joe Garner, NJ
Roxanne Grover, FL
Bill Hall, CT
Mitch Okerstrom, MM

Kit Rosefield/Nick Weigel, CA
Mark Scott/Dave Snyder (Alt.), MI
Gary Steinhardt, IN
Jim Tyrrell, NH
Hollis Warren, DE
Roger S. Winter, ON, Canada
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PREMIER
Truck Sales & Rental, Inc.

5800 W. Canal Rd., Cleveland, Ohio 44125

800.825.1255
www.premiertrucksales.com

2013 MACK GU713 VACUUM TANK TRUCKS
MACK MP8 @ 505 HP, 10 SPEED TRANS, 20/46 ON 
AIR RIDE, 284”  WB, 195” CT, PIK RITE STEEL TANK, 
MASPORT PUMP, 20,000LB STEERABLE LIFT AXLE

2015 KENWORTH T880 ROLL OFF TRUCK
CUMMINS ISX15 @ 485 HP, 8LL, 20/46 ON CHALMERS, 

75,000LB AMERICAN HOIST, PIONEER TARPER, 24’ 
OUTSIDE RAILS, DOUBLE FRAME, 134,569 MILES

2013 FREIGHTLINER 114SD VACUUM TRUCK
DETROIT DD13 @ 450 HP, 18 SPEED, 20/46 ON 

HENDRICKSON, CURRY VACUUM TANK, 110 BARREL, 
4700 GALLON TANK, MASPORT PUMP

2012 PETERBILT 367 VACUUM TANK TRUCK
CUMMINS ISX @ 500 HP, 18 SPEED, 20/46 ON AIR 

TRAC, HERITAGE 4,650 GALLON TANK, FRUITLAND 
PUMP, 266” WB, 170” CT, DOUBLE FRAME

$89,500

2003 MACK RD688S VACUUM TANK TRUCK
MACK E7 @ 427 HP, 8LL TRANS, 18/44 ON

CAMELBACK SUSP, 237” WHEELBASE, 150” CT,
STEEL TANK, MASPORT PUMP

$149,500

$87,500 $89,500

USED VACUUM CONTAINERS
25 CUBIC YARDS, HEAVY DUTY TUB STYLE,

6” OUTLETS ON EACH END

$35,500

$9,000 EACH

2017 KENWORTH T880 ROLL OFF TRUCKS
CUMMINS ISX15 @ 485 HP, AUTO OR 8LL 

TRANSMISSION, 20/46 ON CHALMERS SUSPENSION, 
GALFAB OR AMERICAN HOIST, LOW MILES!

STARTING AT $169,500
BUY OR RENT!

2012 KENWORTH T800 VACUUM TANK TRUCK
CUMMINS ISX15 @ 500 HP, 18 SPEED, 20/46 ON AIR 

RIDE, 4,700 GALLON CURRY TANK, H400W MASPORT 
PUMP, 255” WB, 110 GALLON FUEL TANK

$89,500
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. Perfected.

Look for the Metazene® 
Odor Neutralizer Shield 

Visit us at our booth at 
the 2017 WWETT Show

. Perfected.

More of everything that matters.

P.T. Spray Down™

Pump 
Surface 
Spray™

Fresh Lube™ 
Pump Oil 
Additive

Surco® offers a fully-integrated line of odor control and air freshening products that exceed 
the industry standard - catering to the needs of all maintenance staff, portable restrooms 
and cleaning professionals. From our deep blue Potty Fresh Plus® liquid concentrate to our 
Fresh Straps™ self-locking air fresheners we’ve got you covered. With our team of experts, along with 
our state of the art manufacturing facility, Surco® has perfected the art of keeping your air fresh. Check 
out our products online or better yet, call a representative today. 

wiZZard™ 
Urinal Screens

Fresh Straps™ 
Air Fresheners

Water Soluble Packets 

Summer Plus™ 

Concentrate

Portable Sanitation Products

Surco Products   surco.com   800-556-0111
RIDC Industrial Park, Pittsburgh, PA 15238  
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 POSITIVE DISPLACEMENT BLOWERS

NATIONAL 
VACUUM EQUIPMENT 
CHALLENGER 
43 SERIES
The Challenger 43 Series hybrid 
blower from National Vacuum 
Equipment is available in the 
4307, which moves 560 cfm, and 
the 4310, which moves 940 cfm. The sound enclosure allows the package 
to be compact, taking up only 36 inches of frame space, and quiet to allow 
for pumping at night in residential areas. The blower doesn’t require oil, 
and will work continuously at high vacuum. It is designed for frame or top 
mounting to fit on most trucks, and for complete service from within the 
enclosure. Packages are offered in hydraulic, gearbox or belt drive to work 
with a variety of transmissions, both manual and automatic. 800/253-5500; 
www.natvac.com.

 VACUUM PUMPS 

FRUITLAND 
MANUFACTURING RCF870
The RCF870 vacuum pump from Fruit-
land Manufacturing is available in clock-
wise and counterclockwise rotations with 
top- and side-mount four-way valve loca-
tions. The pump is available with hydraulic, angle 
(gearbox) and belt-drive options. It can be mounted on all Eliminator-style 
packages. It is a true 4-inch pump with 4-inch pipe connections produc-
ing 512 cfm and weighing 575 pounds. It is fan-forced air-cooled with an 
available air injection cooling system (VACS) for continuous duty at high-
er vacuum. It includes an integral oil reservoir with low-consumption 
oil pump, an integral final filter and vane-wear test ports. 800/663-9003; 
www.fruitlandmanufacturing.com.

MASPORT TITAN
The Masport Titan vacuum pump offers 407 cfm 
free air displacement, achieving a minimum 
of 27 inches Hg. It is fan-cooled, with 
precise machining and assembly, Viton 
oil seals for longer service life, and heat-
stabilized Kevlar vanes. It has vane wear 
inspection ports, an integrated inlet filter 
with a washable stainless-steel design for 
long filter life, a mechanical oil pump with automatic oiling, and durable 
translucent high-temperature oil lines that make the flow of oil to the 
pump visible. Integral mounting bosses guarantee precise alignment for 
hydraulic- or gearbox-drive applications. End thrust protection prevents 
rotor-to-end cover contact. It has 3-inch NPT bolt-on valve flanges for ease 
of installation, a 1/4-inch NPT vane flush port, integral vacuum relief valve 
and integral valve that allows the pump to operate in vacuum and pressure 
mode. O-Ring end covers eliminate air or oil leakage. 800/228-4510; 
www.masportpump.com.

MORO USA 
PM2000 STORM SERIES
The PM2000 Storm Series liquid-cooled 
vacuum pump from Moro USA is 
capable of pumping nonvolatile liquids 
and sludge from long distances. It 
includes an integrated check valve, 
changeover valve, automatic oiling 
system, industrial-duty bearings, Viton 
seals and high-flow-rate asbestos-free spark-proof vanes. Its onboard 
liquid cooling system incorporates a forced-circulation external water 
pump. It is capable of 43.5 psia and a continuous vacuum of 24 inches Hg, 
along with a flow rate of 824 cfm and 1,200 rpm rotation. It has a 4-inch 
flange connection. 800/383-6304; 
www.morousa.com.
 

PRESVAC PV750
The Presvac PV750 rotary vane pump 
is designed for continuous full vacuum 
operation in extreme conditions. It 
offers 400 cfm at free air, 350 cfm at 
15 inches Hg, maximum vacuum of 
27 inches Hg and maximum pressure 
of 35 psi. Dual fans and twin ballast 
ports efficiently cool the pump. The 
solid housing with deep cooling ribs allows for greater heat transfer from 
the vacuum chamber. Aluminum fans and shrouding work like a heat 
exchanger to further aid in heat reduction. Multiple manifold and drive 
options are available for truck, trailer or stationary applications. 800/387-
7763; www.presvac.com.

By Craig Mandli

PRODUCT FOCUS

Vacuum Pumps 
and Blowers

WALLENSTEIN VACUUM PUMPS 
753 SERIES
The 753 Series vacuum pump from Wallenstein 
Vacuum Pumps incorporates extra-wide vanes 
that allow up to an inch of wear, designed for lon-
ger service life and lower maintenance costs. It 
provides 422 cfm airflow at 1,200 rpm and is preci-
sion-machined to provide vacuum levels up to 28 
inches Hg. Options include air, liquid or dual cooling 
systems where air injection is combined with liquid cooling. A pump-flushing 
port is included on the top valve for convenient routine maintenance. Oil lu-
brication is via a mechanical piston pump driven by shaft rotation or available 
with a sight-feed valve oil regulator system using vacuum/pressure to draw oil 
with no moving parts. 800/801-6663; www.wallenstein.com.
 

WESTMOOR LTD. CONDE ULTRA SDS
The Conde Ultra SDS vacuum pump from 
Westmoor Ltd. pumps at 230 cfm, and 
has an automatic oiling system that 
never needs adjusting. It incorporates 
the Conde Slide Valve/Change-Over 
Valve, which is compact, low-profile and 
works easily, according to the maker. It is offered 
with either a pump-mounted or remote oil reservoir, with sealed high-tem-
perature maintenance-free bearings. It can be driven by a variety of power 
sources including gas or diesel engines, PTO, right-angle drive or hydraulic 
pump. The unit is double shafted and can be set up for either clockwise or 
counter-clockwise rotation. 800/367-0972; www.westmoorltd.com. ■
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www.TankWorld01.com
12001 W. Peoria Ave
El Mirage, AZ 85335

Jerry’s cell 623-680-2037
tank.jerry1@gmail.com

Office 623-536-1199
Fax 623-935-4782
tankworld01@gmail.com

Parts and Accessories In Stock

Tank World Corp
ALL MAJOR BRANDS  

IN STOCK AND  
READY TO BUILD.

Aluminum 2000 gal Porta Potty Tanks
In stock 500/1500 2 compartment

We build Vacuum trucks, Septic trucks, 
Porta potty trucks, and Body swaps.

We can do Steel, Stainless Steel and Aluminum.

See Fireworks When You Come  
to Tank World
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AQUA-Zyme  
Disposal Systems

Call us at (979) 245-5656
zymme@aqua-zyme.com
www.aqua-zyme.com

We do one thing to perfection — 
Dewater Liquid Waste!

»Pass the paint filter test  
in 24 hours

»No waiting, Equipment is in stock

»Visitors welcome at  
our dewatering facilities

DEWATERING
Dewatering Unit 

Polymer Injection System  
Sludge Pump • Hoses • Working 

Platform • Hydraulic Trailer

Don’t settle for less ...
 demand the best – ADS

 POSITIVE DISPLACEMENT BLOWERS

NATIONAL 
VACUUM EQUIPMENT 
CHALLENGER 
43 SERIES
The Challenger 43 Series hybrid 
blower from National Vacuum 
Equipment is available in the 
4307, which moves 560 cfm, and 
the 4310, which moves 940 cfm. The sound enclosure allows the package 
to be compact, taking up only 36 inches of frame space, and quiet to allow 
for pumping at night in residential areas. The blower doesn’t require oil, 
and will work continuously at high vacuum. It is designed for frame or top 
mounting to fit on most trucks, and for complete service from within the 
enclosure. Packages are offered in hydraulic, gearbox or belt drive to work 
with a variety of transmissions, both manual and automatic. 800/253-5500; 
www.natvac.com.

 VACUUM PUMPS 

FRUITLAND 
MANUFACTURING RCF870
The RCF870 vacuum pump from Fruit-
land Manufacturing is available in clock-
wise and counterclockwise rotations with 
top- and side-mount four-way valve loca-
tions. The pump is available with hydraulic, angle 
(gearbox) and belt-drive options. It can be mounted on all Eliminator-style 
packages. It is a true 4-inch pump with 4-inch pipe connections produc-
ing 512 cfm and weighing 575 pounds. It is fan-forced air-cooled with an 
available air injection cooling system (VACS) for continuous duty at high-
er vacuum. It includes an integral oil reservoir with low-consumption 
oil pump, an integral final filter and vane-wear test ports. 800/663-9003; 
www.fruitlandmanufacturing.com.

MASPORT TITAN
The Masport Titan vacuum pump offers 407 cfm 
free air displacement, achieving a minimum 
of 27 inches Hg. It is fan-cooled, with 
precise machining and assembly, Viton 
oil seals for longer service life, and heat-
stabilized Kevlar vanes. It has vane wear 
inspection ports, an integrated inlet filter 
with a washable stainless-steel design for 
long filter life, a mechanical oil pump with automatic oiling, and durable 
translucent high-temperature oil lines that make the flow of oil to the 
pump visible. Integral mounting bosses guarantee precise alignment for 
hydraulic- or gearbox-drive applications. End thrust protection prevents 
rotor-to-end cover contact. It has 3-inch NPT bolt-on valve flanges for ease 
of installation, a 1/4-inch NPT vane flush port, integral vacuum relief valve 
and integral valve that allows the pump to operate in vacuum and pressure 
mode. O-Ring end covers eliminate air or oil leakage. 800/228-4510; 
www.masportpump.com.

MORO USA 
PM2000 STORM SERIES
The PM2000 Storm Series liquid-cooled 
vacuum pump from Moro USA is 
capable of pumping nonvolatile liquids 
and sludge from long distances. It 
includes an integrated check valve, 
changeover valve, automatic oiling 
system, industrial-duty bearings, Viton 
seals and high-flow-rate asbestos-free spark-proof vanes. Its onboard 
liquid cooling system incorporates a forced-circulation external water 
pump. It is capable of 43.5 psia and a continuous vacuum of 24 inches Hg, 
along with a flow rate of 824 cfm and 1,200 rpm rotation. It has a 4-inch 
flange connection. 800/383-6304; 
www.morousa.com.
 

PRESVAC PV750
The Presvac PV750 rotary vane pump 
is designed for continuous full vacuum 
operation in extreme conditions. It 
offers 400 cfm at free air, 350 cfm at 
15 inches Hg, maximum vacuum of 
27 inches Hg and maximum pressure 
of 35 psi. Dual fans and twin ballast 
ports efficiently cool the pump. The 
solid housing with deep cooling ribs allows for greater heat transfer from 
the vacuum chamber. Aluminum fans and shrouding work like a heat 
exchanger to further aid in heat reduction. Multiple manifold and drive 
options are available for truck, trailer or stationary applications. 800/387-
7763; www.presvac.com.

By Craig Mandli
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Vacuum Pumps 
and Blowers

WALLENSTEIN VACUUM PUMPS 
753 SERIES
The 753 Series vacuum pump from Wallenstein 
Vacuum Pumps incorporates extra-wide vanes 
that allow up to an inch of wear, designed for lon-
ger service life and lower maintenance costs. It 
provides 422 cfm airflow at 1,200 rpm and is preci-
sion-machined to provide vacuum levels up to 28 
inches Hg. Options include air, liquid or dual cooling 
systems where air injection is combined with liquid cooling. A pump-flushing 
port is included on the top valve for convenient routine maintenance. Oil lu-
brication is via a mechanical piston pump driven by shaft rotation or available 
with a sight-feed valve oil regulator system using vacuum/pressure to draw oil 
with no moving parts. 800/801-6663; www.wallenstein.com.
 

WESTMOOR LTD. CONDE ULTRA SDS
The Conde Ultra SDS vacuum pump from 
Westmoor Ltd. pumps at 230 cfm, and 
has an automatic oiling system that 
never needs adjusting. It incorporates 
the Conde Slide Valve/Change-Over 
Valve, which is compact, low-profile and 
works easily, according to the maker. It is offered 
with either a pump-mounted or remote oil reservoir, with sealed high-tem-
perature maintenance-free bearings. It can be driven by a variety of power 
sources including gas or diesel engines, PTO, right-angle drive or hydraulic 
pump. The unit is double shafted and can be set up for either clockwise or 
counter-clockwise rotation. 800/367-0972; www.westmoorltd.com. ■
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FRANKLIN ELECTRIC’S 
SUBMONITOR CONNECT
Franklin Electric’s SubMonitor Connect elec-
tronic motor protector provides three-phase 
protection and enhanced troubleshooting pro-
ficiency. Featuring the FE Connect app, the Sub-
Monitor Connect offers real date- and time-stamped 
system monitoring to improve troubleshooting, while protecting three-
phase systems from 1 to 700 hp, or those that require up to 1,000 amps. It 
protects against damage due to a variety of adverse conditions, such as low-
flow wells, clogging, bound pumps, over/under power and voltage protec-
tion, voltage phase loss and unbalance, locked rotor, cycle fault and ground 
fault. 260/824-2900; www.franklinwater.com.

    FELLING TRAILERS 
   BLACKWOOD DECKING

Felling Trailers added Blackwood 
Lumber to its trailer options. The 

lumber starts with treated south-
ern yellow pine and each board 

has 1/4 inch milled out of the topside. Once milled, 
the rubber from reground tires is infused into the boards 6 mm thick. The 
rubber is above flush with the surface of the lumber so the rubber always 
makes the first contact with equipment. The rubber doesn’t fade, crack or 
stain, and can be cleaned with water. 800/245-2809; www.felling.com.

REELCRAFT’S SPRING-
RETRACTABLE HIGH-CAPACITY 
HOSE REELS
G9000 Series high-capacity hose reels from Reel-
craft are designed to be compact and allow for 
longer lengths of larger-diameter hose. The rede-
signed gooseneck can be removed from the reel 
for easier hose attachment. An external drive spring 
allows for convenient access to the spring components and im-
proved servicing of the reel. The roller bearing inside of the pillow block pro-
duces a smoother spool rotation and easier operation. Models are available 
for 50-foot 1 1/2-inch I.D. low-pressure air and water hose, 75-foot 1-inch 
I.D. and 75-foot 3/4-inch I.D. medium-pressure oil hose. 800/444-3134; 
www.reelcraft.com.

J&J CHEMICAL 
DISINTEGRATOR HOLDING 
TANK CLEANER
Disintegrator holding tank cleaner from 
J&J Chemical is a self-dissolving packet 
designed to clean restroom trailer holding 
tanks in as little as 12 hours. The concen-
trated formula contains natural enzymes 
that target and penetrate waste and paper 

buildup on the interior walls of holding tanks. One packet is used per 100 
gallons of water. 800/345-3303; www.jjchem.com.

COXREELS PIN LOCK 
FOR CHALLENGER SERIES
The pin lock mechanism by COXREELS is available 
for the Challenger Series. The lock secures the drum 
and prevents the hose from unspooling when the reel 
is not in use. The assembly can be used on any of the Challeng-
er models, including the 12- and 17-inch disks. 800/269-7335;  
www.coxreels.com. ■

(continued)

PRODUCT NEWS

KENWORTH ALLISON TC10 
AUTOMATIC TRANSMISSION 
Kenworth will offer Allison’s TC10(R) fully auto-
matic transmission as an option on its T680 on-
highway and T880 vocational model tractors. It 
provides 10 forward and two reverse speeds. A 
torque converter and twin countershaft gearbox are designed to optimize 
acceleration while improving fuel economy through engine down-speeding 
and uninterrupted power shifting in all ranges. The transmission is integrat-
ed with multiple engine offerings and for applications requiring torque up to 
1,850 ft-lbs and up to 110,000 GCW. www.kenworth.com.

SJE-RHOMBUS 
TANK ALERT SOLAR ALARM
A rechargeable battery via a 12-volt DC, 10-watt so-
lar panel powers the Tank Alert Solar Alarm from SJE-
Rhombus. In full alarm, the unit will run for about 24 
hours. Idle use without any solar charging will run for 

about five days. It features a NEMA 4X indoor/outdoor-
rated enclosure with integral mounting tabs for convenient 

installation and features LED indicators to show power on, 
reverse battery polarity and battery charging. Lithium-ion bat-

teries provide backup power. 888/342-5753; www.sjerhombus.com.

VACALL INDUSTRIES 
ALLVAC VACUUM TRUCK
The AllVac vacuum truck from Vacall 
Industries uses a twin cyclone fil-
tration design that ensures wet, dry 
and fine materials are separated to 
create clean air. A single engine controls the chassis 
and vacuum system, and an air cannon cleaning system operates continu-
ally, resetting after every cycle. A hinged twin-cyclone top door offers access 
to ductwork for easy decontamination and a fail-safe tailgate design opens, 
closes and locks with one control. Oversized dump chutes allow materials 
to flow freely, and a safety prop allows engagement of the body prop by one 
person. 800/382-8302; www.vacall.com.

PLASTIFLEX HI-VAC LTW 
SEWER/SEPTIC PUMPER HOSE 
The Hi-Vac LTW Sewer/Septic Pumper Hose from Plastiflex is designed for 
moderate to heavy-duty suction service. Engineered with a new polymer 
resin blend and enhanced profile design, it provides durability for a variety 
of service applications, including sewer, septic, environmental and marine 
pumping. The over-molded cuff assembly offers direct cuff-to-hose mating 
for continuous leak-free performance. 423/534-2044; www.plastiflex.com.

VACTOR MATTRACKS 
400 SERIES TRACK 
CONVERSION SYSTEM
The extreme-terrain configuration 
of the Vactor HXX Paradigm fea-
tures a Mattracks 400 Series rub-
ber track conversion system for 
pipeline, utility and construction applications. Its hub-mounted design 
promotes fast conversion, approximately 45 minutes in a shop, from tires to 
tracks. It features a rubber torsion anti-torque system, a 20-inch-wide front 
track and a 30-inch-wide rear track, and has steering assist and a rocker sus-
pension. 800/627-3171; www.vactor.com.

For the manager of a septic service company, it’s not always easy to organize 
the pumping, storing and transportation of liquid waste. In this business, it’s good 
practice to have storage and hauling options. Pik Rite’s 3,600-gallon self-con-
tained roll-off vacuum unit is designed to offer flexibility.

The unit can be dropped off at job sites to pump or store liquid waste. The mul-
tipurpose unit allows septic pumpers and portable restroom operators to reduce 
equipment inventory costs and keep fewer trucks on the road, according to Pik Rite 
sales representative Clint Morris.

“We’ve received very positive feedback overall,” he says. Customers “like the 
15-year warranty on the steel tank, flexibility and time savings, and lower equip-
ment inventory costs.”

Pumpers will find many uses for the roll-off tank, says Morris. “Our customers 
can use the chassis for multiple purposes, including wastewater storage, wastewa-
ter pumping, grease traps, portable toilet industry, residential septic pumping and 
energy services liquid waste,” he says.

The unit is equipped with a Jurop/Chandler R260 vacuum pump, which is 
mounted on a front pump stand and powered by a Kohler 25 hp electric-start en-
gine. The tank is set up with a float-ball level indicator, rear sight eyes, 36-inch rear 
manway, 20-inch top manway, 3-inch intake with an internal 3-inch stand pipe, 
4-inch discharge and 50-foot grounding reel.

A low-profile 12-inch primary shutoff is paired with a 10-gallon secondary shut-
off, while a spray-on liner under the hoses protects the tank from scratches. Work 
lights and a safety beacon are mounted on the rear tank head, and a side-mounted 
ladder offers access to the top manway.

Morris says the unit is built in the U.S. “There’s an A-frame connected to the 
head, and the three-point connection gives this unit additional strength,” he says.

Polished aluminum hose trays and custom paint finish come standard with the 
Pik Rite 3,600-gallon roll-off unit. “The final paint finish is top quality,” says Morris. 
“It protects the tank from rust and promotes company branding.”

The product has been on the market since the late 1990s and the design can be 
customized in various sizes and features. 800/337-5975; www.pikrite.com.

PIK RITE ROLL-
OFF VACUUM TANK 
OFFERS PUMPING AND 
STORAGE VERSATILITY

in the
SPOTLIGHT
By Anthony Drew
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FRANKLIN ELECTRIC’S 
SUBMONITOR CONNECT
Franklin Electric’s SubMonitor Connect elec-
tronic motor protector provides three-phase 
protection and enhanced troubleshooting pro-
ficiency. Featuring the FE Connect app, the Sub-
Monitor Connect offers real date- and time-stamped 
system monitoring to improve troubleshooting, while protecting three-
phase systems from 1 to 700 hp, or those that require up to 1,000 amps. It 
protects against damage due to a variety of adverse conditions, such as low-
flow wells, clogging, bound pumps, over/under power and voltage protec-
tion, voltage phase loss and unbalance, locked rotor, cycle fault and ground 
fault. 260/824-2900; www.franklinwater.com.

    FELLING TRAILERS 
   BLACKWOOD DECKING

Felling Trailers added Blackwood 
Lumber to its trailer options. The 

lumber starts with treated south-
ern yellow pine and each board 

has 1/4 inch milled out of the topside. Once milled, 
the rubber from reground tires is infused into the boards 6 mm thick. The 
rubber is above flush with the surface of the lumber so the rubber always 
makes the first contact with equipment. The rubber doesn’t fade, crack or 
stain, and can be cleaned with water. 800/245-2809; www.felling.com.

REELCRAFT’S SPRING-
RETRACTABLE HIGH-CAPACITY 
HOSE REELS
G9000 Series high-capacity hose reels from Reel-
craft are designed to be compact and allow for 
longer lengths of larger-diameter hose. The rede-
signed gooseneck can be removed from the reel 
for easier hose attachment. An external drive spring 
allows for convenient access to the spring components and im-
proved servicing of the reel. The roller bearing inside of the pillow block pro-
duces a smoother spool rotation and easier operation. Models are available 
for 50-foot 1 1/2-inch I.D. low-pressure air and water hose, 75-foot 1-inch 
I.D. and 75-foot 3/4-inch I.D. medium-pressure oil hose. 800/444-3134; 
www.reelcraft.com.

J&J CHEMICAL 
DISINTEGRATOR HOLDING 
TANK CLEANER
Disintegrator holding tank cleaner from 
J&J Chemical is a self-dissolving packet 
designed to clean restroom trailer holding 
tanks in as little as 12 hours. The concen-
trated formula contains natural enzymes 
that target and penetrate waste and paper 

buildup on the interior walls of holding tanks. One packet is used per 100 
gallons of water. 800/345-3303; www.jjchem.com.

COXREELS PIN LOCK 
FOR CHALLENGER SERIES
The pin lock mechanism by COXREELS is available 
for the Challenger Series. The lock secures the drum 
and prevents the hose from unspooling when the reel 
is not in use. The assembly can be used on any of the Challeng-
er models, including the 12- and 17-inch disks. 800/269-7335;  
www.coxreels.com. ■
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By Pressure Lift Corporation
PATENTED TECHNOLOGY FOR PUMPING

Proudly made in the USA

POWER BOOSTERS:
No moving parts

Require no gas or maintenance

Attach to the end of the hose,  
no heavy equipment to hold

Feature rugged lightweight construction,  
the 3 Inch unit only weighs 10 lbs.

PressureLift.com 866-504-6596

WATCH A VIDEO OF THESE UNITS IN ACTION,  
ON OUR PRODUCTS PAGE At

PRESSURELIFT.COM

WHY A POWER BOOSTER?

Power Booster Sizes:  

2", 3", 4", 6" & 8"

Decrease pumping time/Increase profits

Get the competitive edge –  
Be the company who gets the job done 
where others have failed

Conquer deep lifts and long hose runs

Reduce work load on equipment/ 
Keep the pump cooler

Dealers  
In:

Authorized 
Dealer For 

New Zealand Australia Macau Asia Ecuador Italy

Now you will BUST IT UP/MIX IT UP and PUMP IT UP IN RECORD TIME

PRODUCT NEWS

KENWORTH ALLISON TC10 
AUTOMATIC TRANSMISSION 
Kenworth will offer Allison’s TC10(R) fully auto-
matic transmission as an option on its T680 on-
highway and T880 vocational model tractors. It 
provides 10 forward and two reverse speeds. A 
torque converter and twin countershaft gearbox are designed to optimize 
acceleration while improving fuel economy through engine down-speeding 
and uninterrupted power shifting in all ranges. The transmission is integrat-
ed with multiple engine offerings and for applications requiring torque up to 
1,850 ft-lbs and up to 110,000 GCW. www.kenworth.com.

SJE-RHOMBUS 
TANK ALERT SOLAR ALARM
A rechargeable battery via a 12-volt DC, 10-watt so-
lar panel powers the Tank Alert Solar Alarm from SJE-
Rhombus. In full alarm, the unit will run for about 24 
hours. Idle use without any solar charging will run for 

about five days. It features a NEMA 4X indoor/outdoor-
rated enclosure with integral mounting tabs for convenient 

installation and features LED indicators to show power on, 
reverse battery polarity and battery charging. Lithium-ion bat-

teries provide backup power. 888/342-5753; www.sjerhombus.com.

VACALL INDUSTRIES 
ALLVAC VACUUM TRUCK
The AllVac vacuum truck from Vacall 
Industries uses a twin cyclone fil-
tration design that ensures wet, dry 
and fine materials are separated to 
create clean air. A single engine controls the chassis 
and vacuum system, and an air cannon cleaning system operates continu-
ally, resetting after every cycle. A hinged twin-cyclone top door offers access 
to ductwork for easy decontamination and a fail-safe tailgate design opens, 
closes and locks with one control. Oversized dump chutes allow materials 
to flow freely, and a safety prop allows engagement of the body prop by one 
person. 800/382-8302; www.vacall.com.

PLASTIFLEX HI-VAC LTW 
SEWER/SEPTIC PUMPER HOSE 
The Hi-Vac LTW Sewer/Septic Pumper Hose from Plastiflex is designed for 
moderate to heavy-duty suction service. Engineered with a new polymer 
resin blend and enhanced profile design, it provides durability for a variety 
of service applications, including sewer, septic, environmental and marine 
pumping. The over-molded cuff assembly offers direct cuff-to-hose mating 
for continuous leak-free performance. 423/534-2044; www.plastiflex.com.

VACTOR MATTRACKS 
400 SERIES TRACK 
CONVERSION SYSTEM
The extreme-terrain configuration 
of the Vactor HXX Paradigm fea-
tures a Mattracks 400 Series rub-
ber track conversion system for 
pipeline, utility and construction applications. Its hub-mounted design 
promotes fast conversion, approximately 45 minutes in a shop, from tires to 
tracks. It features a rubber torsion anti-torque system, a 20-inch-wide front 
track and a 30-inch-wide rear track, and has steering assist and a rocker sus-
pension. 800/627-3171; www.vactor.com.

For the manager of a septic service company, it’s not always easy to organize 
the pumping, storing and transportation of liquid waste. In this business, it’s good 
practice to have storage and hauling options. Pik Rite’s 3,600-gallon self-con-
tained roll-off vacuum unit is designed to offer flexibility.

The unit can be dropped off at job sites to pump or store liquid waste. The mul-
tipurpose unit allows septic pumpers and portable restroom operators to reduce 
equipment inventory costs and keep fewer trucks on the road, according to Pik Rite 
sales representative Clint Morris.

“We’ve received very positive feedback overall,” he says. Customers “like the 
15-year warranty on the steel tank, flexibility and time savings, and lower equip-
ment inventory costs.”

Pumpers will find many uses for the roll-off tank, says Morris. “Our customers 
can use the chassis for multiple purposes, including wastewater storage, wastewa-
ter pumping, grease traps, portable toilet industry, residential septic pumping and 
energy services liquid waste,” he says.

The unit is equipped with a Jurop/Chandler R260 vacuum pump, which is 
mounted on a front pump stand and powered by a Kohler 25 hp electric-start en-
gine. The tank is set up with a float-ball level indicator, rear sight eyes, 36-inch rear 
manway, 20-inch top manway, 3-inch intake with an internal 3-inch stand pipe, 
4-inch discharge and 50-foot grounding reel.

A low-profile 12-inch primary shutoff is paired with a 10-gallon secondary shut-
off, while a spray-on liner under the hoses protects the tank from scratches. Work 
lights and a safety beacon are mounted on the rear tank head, and a side-mounted 
ladder offers access to the top manway.

Morris says the unit is built in the U.S. “There’s an A-frame connected to the 
head, and the three-point connection gives this unit additional strength,” he says.

Polished aluminum hose trays and custom paint finish come standard with the 
Pik Rite 3,600-gallon roll-off unit. “The final paint finish is top quality,” says Morris. 
“It protects the tank from rust and promotes company branding.”

The product has been on the market since the late 1990s and the design can be 
customized in various sizes and features. 800/337-5975; www.pikrite.com.

PIK RITE ROLL-
OFF VACUUM TANK 
OFFERS PUMPING AND 
STORAGE VERSATILITY

in the
SPOTLIGHT
By Anthony Drew
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Bio-Tab®!

ADD TO YOUR
PROFITS WITH...

ADD TO YO
PROFITS WIT

Are you walking away
from bigger profits?

What is  Bio-Tab®?
Bio-Tab® is a highly concentrated tablet of bacteria (both aerobic and 
anaerobic) and enzymes that acts as a biological activator for septic tanks. 
In short, Bio-Tab® helps septic systems work like they were intended.

Unlike most competitor’s dusty powders or messy liquids, Bio-Tab® is in a 
tablet form. Easy to use and easy to store, Bio-Tab® is highly concentrated 
(one jar contains a year’s supply). It is a safe, non-toxic, non-corrosive and 
non-poisonous product that will not harm plumbing or septic systems.

www.centurychemical.com

28790 County Road 20 W.   Elkhart, IN 46517

574-293-9521   800-348-3505

Century Chemical Bio-Tab Ad • Size: 4.0” wide x 4.875” high
Grayscale • Rev 2 • April 02/15

Get FIT

NEW and USED SALES • EXPERT SERVICE • PARTS • FINANCING

with the right pumper truck!

See our entire inventory at 

Truckcountry.com

Call 888-961-4185

2018 M2-106 with New 4000 gal. Imperial Alum. Tank, 
NVE4307 Blower Package, 350 HP Cummins, Allison Auto., Air 
Ride, Full Lockers. 559762, 559763  

Find us on

2018 M2-106 (non-CDL) with Imperial 
2150 gal Alum. Tank, 1600 Waste/550 
water Masport HXL75 Vacuum Pack., 
Cummins ISB w/Allison. 563468 

2018 M2-106 W/ 2500 gal Aluminum 
Imperial Tank, NVE 607 Pump,  
Cummins L9 with an Allison 3000 RDS, 
Air Ride, Di� Lock. 558321

FREE FREIGHT  
on Full Cartons!

LID MAY BE USED WITH OR  
WITHOUT CONCRETE CENTER

24” HEAVY DUTY MULTI-PURPOSE

FLAT RISER LID
Fits most commercially 
available:

•  Risers
•   IPEX PVC Ribbed Pipe
•  Corrugated Pipe

Safety Screws
4 Horizontal

Vertical Safety 
Screws

For a Complete Catalog and Pricing 

Call 1-800-382-7009  

Tuf-Tite®, Inc. 1200 Flex Court, Lake Zurich, IL 60047  

www.tuf-tite.com     |    800-382-7009  © 2013 Tuf-Tite®, Inc. 
All rights reserved.

18”14”

One-piece effluent filter fits in 4” 
Sanitary Tee.

• Injection molded PolyPro
• Simple to install - Easy to clean

Injection molded T-Baffle™.

• Injection molded T-Baffle
• Fits 4” Sch. 40 and SDR-35 pipe
• Simple to install
•  May also be used as Inlet &  

Outlet Tee

4” Effluent Filter and 4” T-Baffle™

4” Effluent Filter EF-4

4” Sanitary Inlet/Outlet T-Baffle™

86 ft. of 1/16” filtration area.

800 GPD
ANSI/NSF 
Standard 46

COMPONENT 
ANSI/NSF 
Standard 46

COMPONENT 
ANSI/NSF 
Standard 46

4” Sch. 40 & 
SDR-35

SD-4

TB-4 Housing 
18/carton

TB-4-18 Housing 
12/carton

EF-4 Combo 
Includes Filter, 
Housing and 

EF-4 Combo 18
Increases time 
between filter 
cleaning.

Gas/Solids Deflector

One-piece effluent filter fits 
in 6” T-Baffle™.
• Injection molded PolyPro
• Simple to install
• Easy to clean

Injection molded T-Baffle™.

• Injection molded
• Fits 4” Sch. 40 and SDR-35 pipe
• Simple to install
•  May also be used as Outlet Tee 

with Solids Deflector

6” Effluent Filter and 6” T-Baffle™

6” Effluent Filter EF-6

6” Sanitary T-Baffle™

244 ft. of 1/16” filtration area.

1500 GPD
ANSI/NSF 
Standard 46

COMPONENT 
ANSI/NSF 
Standard 46

4” Sch. 40 & 
SDR-35

TB-6 Housing

EF-6 Combo 
Includes Filter, 
Housing and Bushing

Gas/Solids 
Deflector

Secured by 6 Vertical and 4 Horizontal 
Safety Screws. Screws Included.

Foamed-in Permanent  
Polyurethane Gasket.

Holds up to 70 lbs of Concrete 
for Added Safety.

Concrete Keepers™ Tuf-Tite® Riser

Vertical and 
Horizontal Safety 

Screws

Water-TITE™  
Joint

Increases 
time between 
filter cleaning.

Telular launches new fleet 
management portal from SkyBitz

Telular launched a new fleet management portal and mobile app from 
SkyBitz Local Fleets. The Ops Center portal and app deliver GPS tracking 
features and data including vehicle location, fuel usage, speed and mileage 
reports.

 
Kenney named Franklin Electric 
president

Franklin Electric appointed Donald Kenney as 
president, North America Water Systems. He is re-
sponsible for all aspects of the NAWS business that 
supports the sale of Franklin Electric products in Can-
ada, the U.S., Mexico and Central America.

 
Hi-Vac hires industrial sales manager

Hi-Vac hired Dennis Zorn as the Western territory 
sales manager. He has more than 30 years’ experience specifically with in-
dustrial vacuum systems, bulk material handling and process automation.

 
Pik Rite president wins award

Pik Rite president, Elvin Stoltzfus, has 
been named 2017 Small Business Person of 
the Year in Pennsylvania by the U.S. Small 
Business Administration.

 
Felling Trailers earns ISO 9001 
in Minnesota locations

Felling Trailers received ISO 9001:2015 certification for its quality man-
agement system at its Sauk Centre, Minnesota, and Litchfield, Minnesota, 
operations. The certification process included a detailed assessment of the 
company’s facilities.

 
COXREELS exceeds recommended 
salt spray testing hours

COXREELS exceeded 20 percent more hours than the recommended 
industry standard for salt spray testing for anti-corrosion coatings, the com-
pany announced. An independent lab test measured the corrosion and UV 
resistance of its powder-coated materials.

 
Hino Trucks adds dealers to Certified Ultimate network

Hino Trucks named new dealers selected as Certified Ultimate in its 
dealer excellence program. The dealerships are: H.K. Truck Services, Plain-
field, New Jersey; Bentley Truck Services, New Castle, Delaware; Lynch 
Truck Center, Waterford, Wisconsin; Matheny Motor Truck, Mineral Wells, 
West Virginia; and Industrial Power Truck & Equipment, Fort Worth, Texas.

 
SJE-Rhombus receives ESOP award

SJE-Rhombus was awarded the 2017 ESOP Company of the Year award 
for the Minnesota/Dakotas Chapter of the ESOP Association. The award is 
presented to one of over 100 employee-owned companies in the local chap-
ter for displaying a strong commitment to employee ownership and promo-
tion of the benefits and unique culture common among successful employ-
ee-owned companies.

 
Armstrong Equipment announces new equipment

Armstrong Equipment, based in Santa Fe Springs, California, an-
nounced it now stocks Baja Designs LED lighting solutions. ■

INDUSTRY NEWS

Donald Kenney

Elvin Stoltzfus
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company’s facilities.
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resistance of its powder-coated materials.
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SJE-Rhombus was awarded the 2017 ESOP Company of the Year award 
for the Minnesota/Dakotas Chapter of the ESOP Association. The award is 
presented to one of over 100 employee-owned companies in the local chap-
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Keep stuff cold. Keep stuff dry. Keep stuff safe.

24 CANS + ICE FLOATS WATERPROOF RUGGED PADDED INSULATED REFLECTIVE

DUAL STAINLESS
LOCKING CORNERS

FRICTION
FEET

ALL STAINLESS OR
ALUMINUM HARDWARE

DOUBLE DRAIN
PLUG

FAST-DRAIN
BUTTON

Order yours at FatboyCoolers.com

Marketplace Advertising

12-Month 3%
Inventory Financing  

Program
$99/mo for first 3 Months

Introducing Water Cannon’s  
End User Inventory Program!

Make 3 payments for $99 followed by 9 equal 
payments to complete the 12-month term.

Benefits of our 12-Month  
3% Interest Program

•  Get the cleaning equipment  
solution you need now – pay for it over a 
12-month period

• Conserve working capital
•  Equipment also can be used for rental pools
• Simple application/approval process
• No documentation fee
• Suggested order: $20K

WaterCannon.com
1.800.333.WASH      

                           (9274)

For Terms and Conditions Go To
F R A G R A N C E F R A G R A N C E

F R A G R A N C EF R A G R A N C E

SUMMER FRESH
FRAGRANCE
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SUMMER FRESH
FRAGRANCE

290 Alpha Drive, Pittsburgh PA 15238
     800.556.0111      412.252.7000
surcopt.com

PORTABLE SANITATION PRODUCTS 

800.556.0111
surcopt.com

New mess-free  
packets available!

Call to get your FREE sample

Portable Toilet
Deodorant

Surco®

Every Pumper 
Needs A  

TOOLBOX JETTER

GET YOURS 
TODAY!

866-944-3569

• Septic Vent Filters
• Activated Carbon

• Vapor Phase Adsorbers
• Patented Cross Flow Design 

Wicks Away Moisture
• Custom Solutions

866-NO-STINK 
(866-667-8465)

973-846-7817 in NJ
Makers of the Wolverine Brand

of Odor Control Solutions

Pictured: Super Wolverine 8# Unit

Patent # US 8,273,162

IndustrialOdorControl.com
A Broad and Economical Range of Odor Control Solutions

800.362.0240

O
NL

Y $3,195

www.mtechcompany.com

The Best Package On The 
Market Includes:

Add a Blower with 15’ of duct for only $350!
Add a 5 Minute Escape Respirator for only $500!

CONFINED 
SPACE 
ENTRY 

PACKAGE 
SM

SM

 (3 Year Sensor Warranty)
• 4-Gas Air Monitor 

• 7’ Tripod

• Work Winch

• Full Body Harness

• 3-Way Fall Protection 

800.362.0240

O
NL

Y $3,195

www.mtechcompany.com

The Best Package On The 
Market Includes:

Add a Blower with 15’ of duct for only $350!
Add a 5 Minute Escape Respirator for only $500!

CONFINED 
SPACE 
ENTRY 

PACKAGE 
SM

SM

 (2 Year Sensor Warranty)
• 4-Gas Air Monitor 

• 7’ Tripod

• Work Winch

• Full Body Harness

• 3-Way Fall Protection 

DREDGING & DEWATERING SERVICE

www.fluidtechnologyinc.com

(513) 241-1600

Fax (513) 756-1995
Fluid Technology, Inc.

• Municipal and Industrial • Digester and Lagoon Cleaning 

• Double Belt Filter Presses • Liner Repair & Replacement

facebook.com/PumperMag
twitter.com/PumperMag

plus.google.com
youtube.com/PumperMagazine

linkedin.com/company/pumper-magazine

SociallyAccepted
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BUSINESSES
Well-established SW Florida business for 
sale. 900+ units on the street, 15 ADA, 30+ 
sinks, 20+ holding tanks, 7 trucks, 2 trailers. 
Many long-term construction customers, 
year-round event customers. Documented 
yearly growth. Only serious buyers need 
to inquire. Email office@ronsjons.com or 
portapottyrentals@yahoo.com  (P08)

Septic Tank Cleaning & Inspection Ser-
vice Business for Sale in Central Maine. 
Owner is retiring and is motivated to sell. 
Profitable (Average 3-yr Gross $205K), turn-
key business with 5,200 loyal customer 
base. Two pump truck operation – (1) 2000 
GMC - 2,500-gallon capacity. (1) 2004 Pe-
terbilt – 4,500-gallon capacity. Serious in-
quiries only! Email septicbizsale@gmail.com 
or call 207-782-1620 (PBM)

FOR SALE: 70-year established portable 
toilet business in Lubbock, TX area. (3) 
service trucks, portajohns, handicap units, 
holding tanks, hand sinks, mobile RV unit 
and trailers. With 70 years of large cus-
tomer base. Only serious buyers need to in-
quire. For more information call Lee or Dale 
806-762-1066.  (P07)

Houston, TX: Fast-growing market - $12,500 
average monthly revenue; priced for quick 
sale! Porta-can division. Call 713-458-8043  
 (P07)

Septic Business for sale in central Florida, 
truck and equipment, 40+ yrs., same phone 
# 352-429-2426. $250,000. For more info, 
email tcraigseptic@gmail.com  (P08)

Septic business for sale in the Central San 
Joaquin Valley, California. Well known, es-
tablished name. 2002 Sterling pumper truck, 
3,200 gallons, CARB compliant. Also a 1994 
International pumper, 2,200 gallons, low an-
nual mileage compliant, and a great backup 
truck. A jetter is included as well as a We-
eVac. Serious inquiries only, please email 
cindy.alvarado1@verizon.net  (P07)

West Texas portable restroom business for 
sale, Odessa and Midland area. Small busi-
ness has over 200 toilets and 3 new service 
trucks. We also carry trash trailers. I have 
2 other businesses also and don’t have the 
time to oversee this one. On pace to do close 
to a $1,000,000 in sales for the year. Will 
sell with or without the yard. For questions 
please email: joe@gincocorp.com  (P07)

Portable restroom business for sale. Located 
in Midcoast Maine for 20 years. Loyal cus-
tomer base, contractors and events. Fully 
equipped. $125,000. Call 207-449-8741 or 
email portabizsale@gmail.com  (P08)

Septic tank business for sale. Located in 
Central North Carolina. Two (2) Freight-
liner pump trucks in excellent condition. 
Excellent income. Will train new own-
ers. Price $230,000 firm. Also house for 
sale with acreage to expand business. 
arlnjss@yahoo.com  (P07)

For Sale: Septic pumping, drainline cleaning, 
and port-a-john business. Located in the UP. 
For inquiries call 906-293-3069 or email 
c_bowler@sbcglobal.net (P07)

For Sale: Growing portable toilet com-
pany in Suffolk County, Long Island, New 
York with an established base of 13 years. 
Fully-equipped turnkey operation. 3 service 
vehicles, 1 slide-in unit, 2 trailers and ap-
prox. 280 units. Excellent summer sales to 
residential customers. Please call 631-960-
2301 with any questions.  (P08)

WIND RIVER ENVIRONMENTAL is actively 
seeking opportunities to acquire companies 
in the septic, grease, waste hauling, drain 
cleaning and commercial plumbing service 
lines on the East Coast. Join a winning team! 
Check us out at www.wrenvironmental.com. 
Email Dave@Klinesservices.com or call my 
cell at 717-587-1909. (PBM)

If you’re interested in selling your grease trap 
service, used cooking oil or other non-haz 
wastewater disposal business, we'd like to 
hear from you! Liquid Environmental So-
lutions is the nation's largest liquid waste 
management company - providing service 
across the USA. Sell your business and enjoy 
retirement or join us - we can always use 
great team members. Contact Dana King: 
dana.king@liquidenviro.com or call 858-
481-8106 ext 10.  (P10)

Septic business for sale, New York water-
shed. Includes trucks and equipment. 20+ 
years with same phone number. $150,000. 
hacksaw12481@gmail.com  (P09)

www.RooterMan.com. Franchises avail-
able with low flat fee. New concept. Visit  
website or call 1-800-700-8062. (PBM)

Start your own septic service business 
in Florida! For more information call 931-
248-1284.   (PBM)

Fully-equipped Long Island, NY cess-
pool cleaning company for sale. Estab-
lished 50+ years serving Nassau & Suf-
folk Counties with excellent reputation and 
high-repeat customer base. High volume of 
drain cleaning calls every week. Best offer. 
516-993-0446  (P07)

National Grease Recycling Inc. Let us 
teach you how to recycle restaurant’s waste, 
fryer grease and oil (yellow grease) only. Big 
$. Over 30 years experience, will guide you 
through complete process from collection to 
processing to marketing to end users. Don’t 
lose your trap business to competitors that 
offer both services. We also buy cooking oil, 
unprocessed, anywhere in the country. Call 
for information. References available - many 
success stories. Dewey Walker, 813-704-
6599 or 813-758-2552. (PBM)

COMPUTER SOFTWARE
FreeSer v iceReminderSof tware .com, 
FreeSe r v i ceD i spa tchSo f tware . com,  
FreeRouteManagementSoftware.com.  
 (P07)

DEWATERING

New 2017 30-yard dewatering filter 
box with center wall including roll-over 
tarp system, permanent filter material, 
loading manifold, drain and washout 
ports.  ...................................... $34,500

For more information 
call 863-984-8994 P07

Portable septic and grease receiving sta-
tions, dual-screen design. Screens that really 
work - simple, non-mechanical. Set it up any-
where. 208-790-8770 screencosystems.com 
sales@screencosystems.com  (PBM)

Aquacare System filter press plate & frame 
model EP1200/25-76. 75 cubic feet; year 
1999; cake thickness 1”. 25mm Polypro re-
cessed plates, 100 PSIG plate transport, semi 
auto air over; 5hp hydraulic pump motor. 
No cloths, manual included. Working when 
removed. Located in NY. $30,000. 315-564-
5046; e-mail kpbeginski@msn.com  (P07)

DRAINFIELD RESTORATION
New and used terralifts for sale starting at 
$20,000 used and $38,000 new. Financing 
available. Call John at AerraTech 413-298-
4272.  (PBM)

Terralifts - New and Used. Financing avail-
able for qualified buyers. For more infor-
mation call Dick Crane 800-223-2256 or 
aalco@tds.net for electronic brochure. www. 
youtube.com/watch?v=t8ApRUOasnY (PBM)

EASEMENT 
SEWER FLUSHER

Extendajet E600 Easement Machine, 20hp 
Onan gas engine. Comes with trailer. Runs 
and works good. $6,000. Call 219-863-4414 
or buschbrosinc@gmail.com  (P08)

HAZARDOUS 
WASTE UNITS

Pre-owned 2016 Presvac 5,500 U.S. gal-
lon, carbon steel, D.O.T. 412 (A.S.M.E.) 
vacuum tanker with a hydraulic-driven 
Fruitland RCF500 pump. (Stock# 5002C)

www.VacuumSalesInc.com
(888) VAC-UNIT (822-8648) PBM

2007 International 9200i with a Prog-
ress aluminum 3,180-gallon 2-compart-
ment – 2,950 waste (DOT 412) & 230 
freshwater. Full-open rear door dump 
unit with a NVE vacuum pump, 3” trans-
fer pump and high-pressure washdown 
pump. (Stock# 2757C)

www.VacuumSalesInc.com
(888) VAC-UNIT (822-8648) PBM

New 3,200 U.S. gallon, carbon steel, 
DOT certified, 407/412 vacuum tank, 
dump type with full open rear, door and 
a Presvac PVB 750 vacuum-pressure 
pump installed on a 2017 Peterbilt 348 
cab and chassis. Four (4) units available.

www.VacuumSalesInc.com
(888) VAC-UNIT (822-8648) PBM
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Pre-owned 2,300 U.S. gallon, carbon 
steel, D.O.T. certified, vacuum pressure 
tank. Mounted on 2002 International 
cab and chassis with a Presvac PV750 
vacuum pressure pump. (Stock# 0529V)

www.VacuumSalesInc.com
(888) VAC-UNIT (822-8648) PBM

1998 King Vac, 1998 Ford L8T, 8.3-liter 
Cummins, 3,000-gallon tank replaced 
4/2012. ..................................  $49,900

Call 800-535-8606, OH P07

2008 International, DOT code, 21k miles, 
Becker pump, hyraulic tank tilts, 3,300 gal-
lons. Fully refurbished, ready to work! Tarek 
832-914-2855 oilfieldtruckworld.com (P07)

HYDROEXCAVATORS

2007 Volvo Ram Vac HX12 hydro-
vac: 112,026.7 miles, VIN# 4V5KC9G 
F17N465205. 12-yard capacity, 1,200 
gallons water. 18gpm 3,000psi water 
pump. 900,000 Btu water boiler. 23’ 
reach boom 8”. 27” Hibon vacuum blow-
er, 5,300 cfm. Power inverter, heated 
water. Hydraulics enclosed cabinet, wire-
less remote. Turnkey truck.  ...  $150,000

Call Brian 978-808-9289, MA P07

JET VACS

Vac-Con industrial machine mounted 
on a pre-owned 2006 Sterling cab and 
chassis. $68,000. (Stock #8593C) 

www.VacuumSalesInc.com 
(888) VAC-UNIT (822-8648) PBM

2004 Vac-Con jet vac unit mounted 
on International Model 7400 chassis. 
.....................................  $125,000 OBO

772-201-2087, FL P07

Aquatec B-52 Combo Sewer Cleaner 
mounted on a 2001 International 4900 
6x4: Municipal-owned, 6,200 hours. 
2,000-gallon water tank, 5-yard debris 
tank, 65gpm water pump. 2001 Interna-
tional 4900: 66,752 miles, International 
diesel engine, 10-speed. Completely 
serviced, work ready. FOB: Nashville, TN.  
............................................... $59,500

Call Chad 615-416-5982 
or Terry 615-957-9472 P07

2013 Aquatech B6-800 - Freightliner 
M2106: Cummins diesel, Allison 
3000RDS. 6-yard debris tank, 800 gal-
lons of water, Roots 624 blower, 50gpm 
@ 3,000psi water pump. 300gpm 
pumpoff system. 600 ft. of 3/4" hose, 8" 
vacuum tube. Dealer demo unit in like-
new condition with low hours. 775 hours 
and 17,000 miles. Asking $169,000 OBO

Contact Gavin Singleton 
909-930-1822, CA

gavin.singleton@nixon-egli.com
P07

2009 International pre-emmsion en-
gine with 2009 Vactor 2112 combina-
tion vacuum/jetter unit. Super low miles 
at 30,120 and low, low hours of 200 on 
this unit.  .............................. $158,000

781-858-2120, MA P07

2007 Aquatech B10/1500: CAT 335hp 
(EPA 04) with Allison auto. transmission. 
88,000 miles. 1,400 hours. New Roots 
624 blower, 8" x 19' extendable boom, 
pump-off option, internal tank flush, 
6-function joystick. Excellent condition.

KLM Companies
617-909-9044 PBM

2006 Vactor 2110: 6x6 chassis, 60gpm @ 
2,500psi multi-flow, Hydro-X, 2-stage fan. 
Ex-municipal, low hours. $115,000. Contact 
James Wheeler 916-768-1717  (P08)

1999 Sterling L9501 Vac-Con 2100: 19,700 
miles. Automatic Allison transmission. Roots 
824 PD blower. 80gpm 2,000psi jetter pump. 
10-yd. debris body. Hydraulic hose, dump, 
and locks. $65,000. 706-798-8080  (P07)

Jack Doheny Supplies Inc. offers a full range 
of late model combo units and DOT industrial 
vacuum loaders. Call us @1-800-3DOHENY. 
 (PBM)

JETTERS-TRAILER

 
 

2010 PipeHunter jetter trailer: 25gpm, 
4,000psi. Over $5,000 in tips. 500 hours.  
................................................ $28,000

Mike 443-235-5979, DE P07

PBM

The Industry’s Most Versatile Trailer 
Jetter! Model# HJ2TA1030HW, tandem 
axle trailer, 35 hp Vanguard 10 gpm @ 3,850 
psi, 325-gallon water tank, 300' hose, Gen-
eral pump. Fully loaded! List $36,995. 
On sale for $32,995.

800-213-3272,
www.hotjetusa.com

JETTERS-TRUCK

1994 Ford L9000 chassis, Cummins 
8.1 liter, 50,000 miles, 5,525 hrs. on 
truck meter. Vac-Con jetter unit. 4-cyl. 
JD power unit for pump, 950 hrs. Good 
condition.  ...............................  $20,000

716-864-4043, NY P07

Aquatech Jetter - Tank size: 1,500 
gallons, hose length: 500 ft.. Jetter is 
65gpm at 2,000psi. The jetter has less 
than 800 hrs on it. The truck is a 1986 
Chevy C6500 and has 113,000 miles and 
it is a twin screw. It has really good rub-
ber and runs great! Asking $15,000 OBO

Gene 515-200-9381, IA P07

Heavy-spec tandem Izuzu 4-cyl. diesel, 
Rockford transmission, FMC Triplex, 4,000psi 
750gal water tank, rotating hose reel. Tarek 
832-914-2855 oilfieldtruckworld.com (P07)

LEASE/FINANCING
Western Equipment Finance, a bank-
owned direct lender, is committed to con-
tinuing to help you prosper. All equipment 
types, new or used; we have the best rates 
and terms you deserve. App-Only Financ-
ing and credit decisions within an hour. Call 
the team you can trust, Jim Stekl at West-
ern Equipment Finance 701-665-1647. 
jim.stekl@westernequipmentfinance.com  (PBM)

Quick and easy financing for new or used 
equipment — without all the headaches. 
Credit is not an issue. We have working 
capital available for commercial equip-
ment purchases $20,000 to $2,000,000. 
BSG Services - Call 866-259-5370 or email 
bsgfin@earthlink.net (PBM)

PORTABLE RESTROOMS
Portable Toilets/ Hand-Wash Stations/ Hold-
ing Tanks. Toilets $300 each. Handwash sta-
tions $300-$450 each. Holding tanks $250-
$300 each. Call/text 928-920-4471 for pics/
details.  (P07)

Submit your classified ad online!
www.pumper.com/classifieds/place_ad
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BUSINESSES
Well-established SW Florida business for 
sale. 900+ units on the street, 15 ADA, 30+ 
sinks, 20+ holding tanks, 7 trucks, 2 trailers. 
Many long-term construction customers, 
year-round event customers. Documented 
yearly growth. Only serious buyers need 
to inquire. Email office@ronsjons.com or 
portapottyrentals@yahoo.com  (P08)

Septic Tank Cleaning & Inspection Ser-
vice Business for Sale in Central Maine. 
Owner is retiring and is motivated to sell. 
Profitable (Average 3-yr Gross $205K), turn-
key business with 5,200 loyal customer 
base. Two pump truck operation – (1) 2000 
GMC - 2,500-gallon capacity. (1) 2004 Pe-
terbilt – 4,500-gallon capacity. Serious in-
quiries only! Email septicbizsale@gmail.com 
or call 207-782-1620 (PBM)

FOR SALE: 70-year established portable 
toilet business in Lubbock, TX area. (3) 
service trucks, portajohns, handicap units, 
holding tanks, hand sinks, mobile RV unit 
and trailers. With 70 years of large cus-
tomer base. Only serious buyers need to in-
quire. For more information call Lee or Dale 
806-762-1066.  (P07)

Houston, TX: Fast-growing market - $12,500 
average monthly revenue; priced for quick 
sale! Porta-can division. Call 713-458-8043  
 (P07)

Septic Business for sale in central Florida, 
truck and equipment, 40+ yrs., same phone 
# 352-429-2426. $250,000. For more info, 
email tcraigseptic@gmail.com  (P08)

Septic business for sale in the Central San 
Joaquin Valley, California. Well known, es-
tablished name. 2002 Sterling pumper truck, 
3,200 gallons, CARB compliant. Also a 1994 
International pumper, 2,200 gallons, low an-
nual mileage compliant, and a great backup 
truck. A jetter is included as well as a We-
eVac. Serious inquiries only, please email 
cindy.alvarado1@verizon.net  (P07)

West Texas portable restroom business for 
sale, Odessa and Midland area. Small busi-
ness has over 200 toilets and 3 new service 
trucks. We also carry trash trailers. I have 
2 other businesses also and don’t have the 
time to oversee this one. On pace to do close 
to a $1,000,000 in sales for the year. Will 
sell with or without the yard. For questions 
please email: joe@gincocorp.com  (P07)

Portable restroom business for sale. Located 
in Midcoast Maine for 20 years. Loyal cus-
tomer base, contractors and events. Fully 
equipped. $125,000. Call 207-449-8741 or 
email portabizsale@gmail.com  (P08)

Septic tank business for sale. Located in 
Central North Carolina. Two (2) Freight-
liner pump trucks in excellent condition. 
Excellent income. Will train new own-
ers. Price $230,000 firm. Also house for 
sale with acreage to expand business. 
arlnjss@yahoo.com  (P07)

For Sale: Septic pumping, drainline cleaning, 
and port-a-john business. Located in the UP. 
For inquiries call 906-293-3069 or email 
c_bowler@sbcglobal.net (P07)

For Sale: Growing portable toilet com-
pany in Suffolk County, Long Island, New 
York with an established base of 13 years. 
Fully-equipped turnkey operation. 3 service 
vehicles, 1 slide-in unit, 2 trailers and ap-
prox. 280 units. Excellent summer sales to 
residential customers. Please call 631-960-
2301 with any questions.  (P08)

WIND RIVER ENVIRONMENTAL is actively 
seeking opportunities to acquire companies 
in the septic, grease, waste hauling, drain 
cleaning and commercial plumbing service 
lines on the East Coast. Join a winning team! 
Check us out at www.wrenvironmental.com. 
Email Dave@Klinesservices.com or call my 
cell at 717-587-1909. (PBM)

If you’re interested in selling your grease trap 
service, used cooking oil or other non-haz 
wastewater disposal business, we'd like to 
hear from you! Liquid Environmental So-
lutions is the nation's largest liquid waste 
management company - providing service 
across the USA. Sell your business and enjoy 
retirement or join us - we can always use 
great team members. Contact Dana King: 
dana.king@liquidenviro.com or call 858-
481-8106 ext 10.  (P10)

Septic business for sale, New York water-
shed. Includes trucks and equipment. 20+ 
years with same phone number. $150,000. 
hacksaw12481@gmail.com  (P09)

www.RooterMan.com. Franchises avail-
able with low flat fee. New concept. Visit  
website or call 1-800-700-8062. (PBM)

Start your own septic service business 
in Florida! For more information call 931-
248-1284.   (PBM)

Fully-equipped Long Island, NY cess-
pool cleaning company for sale. Estab-
lished 50+ years serving Nassau & Suf-
folk Counties with excellent reputation and 
high-repeat customer base. High volume of 
drain cleaning calls every week. Best offer. 
516-993-0446  (P07)

National Grease Recycling Inc. Let us 
teach you how to recycle restaurant’s waste, 
fryer grease and oil (yellow grease) only. Big 
$. Over 30 years experience, will guide you 
through complete process from collection to 
processing to marketing to end users. Don’t 
lose your trap business to competitors that 
offer both services. We also buy cooking oil, 
unprocessed, anywhere in the country. Call 
for information. References available - many 
success stories. Dewey Walker, 813-704-
6599 or 813-758-2552. (PBM)

COMPUTER SOFTWARE
FreeSer v iceReminderSof tware .com, 
FreeSe r v i ceD i spa tchSo f tware . com,  
FreeRouteManagementSoftware.com.  
 (P07)

DEWATERING

New 2017 30-yard dewatering filter 
box with center wall including roll-over 
tarp system, permanent filter material, 
loading manifold, drain and washout 
ports.  ...................................... $34,500

For more information 
call 863-984-8994 P07

Portable septic and grease receiving sta-
tions, dual-screen design. Screens that really 
work - simple, non-mechanical. Set it up any-
where. 208-790-8770 screencosystems.com 
sales@screencosystems.com  (PBM)

Aquacare System filter press plate & frame 
model EP1200/25-76. 75 cubic feet; year 
1999; cake thickness 1”. 25mm Polypro re-
cessed plates, 100 PSIG plate transport, semi 
auto air over; 5hp hydraulic pump motor. 
No cloths, manual included. Working when 
removed. Located in NY. $30,000. 315-564-
5046; e-mail kpbeginski@msn.com  (P07)

DRAINFIELD RESTORATION
New and used terralifts for sale starting at 
$20,000 used and $38,000 new. Financing 
available. Call John at AerraTech 413-298-
4272.  (PBM)

Terralifts - New and Used. Financing avail-
able for qualified buyers. For more infor-
mation call Dick Crane 800-223-2256 or 
aalco@tds.net for electronic brochure. www. 
youtube.com/watch?v=t8ApRUOasnY (PBM)

EASEMENT 
SEWER FLUSHER

Extendajet E600 Easement Machine, 20hp 
Onan gas engine. Comes with trailer. Runs 
and works good. $6,000. Call 219-863-4414 
or buschbrosinc@gmail.com  (P08)

HAZARDOUS 
WASTE UNITS

Pre-owned 2016 Presvac 5,500 U.S. gal-
lon, carbon steel, D.O.T. 412 (A.S.M.E.) 
vacuum tanker with a hydraulic-driven 
Fruitland RCF500 pump. (Stock# 5002C)

www.VacuumSalesInc.com
(888) VAC-UNIT (822-8648) PBM

2007 International 9200i with a Prog-
ress aluminum 3,180-gallon 2-compart-
ment – 2,950 waste (DOT 412) & 230 
freshwater. Full-open rear door dump 
unit with a NVE vacuum pump, 3” trans-
fer pump and high-pressure washdown 
pump. (Stock# 2757C)

www.VacuumSalesInc.com
(888) VAC-UNIT (822-8648) PBM

New 3,200 U.S. gallon, carbon steel, 
DOT certified, 407/412 vacuum tank, 
dump type with full open rear, door and 
a Presvac PVB 750 vacuum-pressure 
pump installed on a 2017 Peterbilt 348 
cab and chassis. Four (4) units available.

www.VacuumSalesInc.com
(888) VAC-UNIT (822-8648) PBM
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Pre-owned 2,300 U.S. gallon, carbon 
steel, D.O.T. certified, vacuum pressure 
tank. Mounted on 2002 International 
cab and chassis with a Presvac PV750 
vacuum pressure pump. (Stock# 0529V)

www.VacuumSalesInc.com
(888) VAC-UNIT (822-8648) PBM

1998 King Vac, 1998 Ford L8T, 8.3-liter 
Cummins, 3,000-gallon tank replaced 
4/2012. ..................................  $49,900

Call 800-535-8606, OH P07

2008 International, DOT code, 21k miles, 
Becker pump, hyraulic tank tilts, 3,300 gal-
lons. Fully refurbished, ready to work! Tarek 
832-914-2855 oilfieldtruckworld.com (P07)

HYDROEXCAVATORS

2007 Volvo Ram Vac HX12 hydro-
vac: 112,026.7 miles, VIN# 4V5KC9G 
F17N465205. 12-yard capacity, 1,200 
gallons water. 18gpm 3,000psi water 
pump. 900,000 Btu water boiler. 23’ 
reach boom 8”. 27” Hibon vacuum blow-
er, 5,300 cfm. Power inverter, heated 
water. Hydraulics enclosed cabinet, wire-
less remote. Turnkey truck.  ...  $150,000

Call Brian 978-808-9289, MA P07

JET VACS

Vac-Con industrial machine mounted 
on a pre-owned 2006 Sterling cab and 
chassis. $68,000. (Stock #8593C) 

www.VacuumSalesInc.com 
(888) VAC-UNIT (822-8648) PBM

2004 Vac-Con jet vac unit mounted 
on International Model 7400 chassis. 
.....................................  $125,000 OBO

772-201-2087, FL P07

Aquatec B-52 Combo Sewer Cleaner 
mounted on a 2001 International 4900 
6x4: Municipal-owned, 6,200 hours. 
2,000-gallon water tank, 5-yard debris 
tank, 65gpm water pump. 2001 Interna-
tional 4900: 66,752 miles, International 
diesel engine, 10-speed. Completely 
serviced, work ready. FOB: Nashville, TN.  
............................................... $59,500

Call Chad 615-416-5982 
or Terry 615-957-9472 P07

2013 Aquatech B6-800 - Freightliner 
M2106: Cummins diesel, Allison 
3000RDS. 6-yard debris tank, 800 gal-
lons of water, Roots 624 blower, 50gpm 
@ 3,000psi water pump. 300gpm 
pumpoff system. 600 ft. of 3/4" hose, 8" 
vacuum tube. Dealer demo unit in like-
new condition with low hours. 775 hours 
and 17,000 miles. Asking $169,000 OBO

Contact Gavin Singleton 
909-930-1822, CA

gavin.singleton@nixon-egli.com
P07

2009 International pre-emmsion en-
gine with 2009 Vactor 2112 combina-
tion vacuum/jetter unit. Super low miles 
at 30,120 and low, low hours of 200 on 
this unit.  .............................. $158,000

781-858-2120, MA P07

2007 Aquatech B10/1500: CAT 335hp 
(EPA 04) with Allison auto. transmission. 
88,000 miles. 1,400 hours. New Roots 
624 blower, 8" x 19' extendable boom, 
pump-off option, internal tank flush, 
6-function joystick. Excellent condition.

KLM Companies
617-909-9044 PBM

2006 Vactor 2110: 6x6 chassis, 60gpm @ 
2,500psi multi-flow, Hydro-X, 2-stage fan. 
Ex-municipal, low hours. $115,000. Contact 
James Wheeler 916-768-1717  (P08)

1999 Sterling L9501 Vac-Con 2100: 19,700 
miles. Automatic Allison transmission. Roots 
824 PD blower. 80gpm 2,000psi jetter pump. 
10-yd. debris body. Hydraulic hose, dump, 
and locks. $65,000. 706-798-8080  (P07)

Jack Doheny Supplies Inc. offers a full range 
of late model combo units and DOT industrial 
vacuum loaders. Call us @1-800-3DOHENY. 
 (PBM)

JETTERS-TRAILER

 
 

2010 PipeHunter jetter trailer: 25gpm, 
4,000psi. Over $5,000 in tips. 500 hours.  
................................................ $28,000

Mike 443-235-5979, DE P07

PBM

The Industry’s Most Versatile Trailer 
Jetter! Model# HJ2TA1030HW, tandem 
axle trailer, 35 hp Vanguard 10 gpm @ 3,850 
psi, 325-gallon water tank, 300' hose, Gen-
eral pump. Fully loaded! List $36,995. 
On sale for $32,995.

800-213-3272,
www.hotjetusa.com

JETTERS-TRUCK

1994 Ford L9000 chassis, Cummins 
8.1 liter, 50,000 miles, 5,525 hrs. on 
truck meter. Vac-Con jetter unit. 4-cyl. 
JD power unit for pump, 950 hrs. Good 
condition.  ...............................  $20,000

716-864-4043, NY P07

Aquatech Jetter - Tank size: 1,500 
gallons, hose length: 500 ft.. Jetter is 
65gpm at 2,000psi. The jetter has less 
than 800 hrs on it. The truck is a 1986 
Chevy C6500 and has 113,000 miles and 
it is a twin screw. It has really good rub-
ber and runs great! Asking $15,000 OBO

Gene 515-200-9381, IA P07

Heavy-spec tandem Izuzu 4-cyl. diesel, 
Rockford transmission, FMC Triplex, 4,000psi 
750gal water tank, rotating hose reel. Tarek 
832-914-2855 oilfieldtruckworld.com (P07)

LEASE/FINANCING
Western Equipment Finance, a bank-
owned direct lender, is committed to con-
tinuing to help you prosper. All equipment 
types, new or used; we have the best rates 
and terms you deserve. App-Only Financ-
ing and credit decisions within an hour. Call 
the team you can trust, Jim Stekl at West-
ern Equipment Finance 701-665-1647. 
jim.stekl@westernequipmentfinance.com  (PBM)

Quick and easy financing for new or used 
equipment — without all the headaches. 
Credit is not an issue. We have working 
capital available for commercial equip-
ment purchases $20,000 to $2,000,000. 
BSG Services - Call 866-259-5370 or email 
bsgfin@earthlink.net (PBM)

PORTABLE RESTROOMS
Portable Toilets/ Hand-Wash Stations/ Hold-
ing Tanks. Toilets $300 each. Handwash sta-
tions $300-$450 each. Holding tanks $250-
$300 each. Call/text 928-920-4471 for pics/
details.  (P07)

Submit your classified ad online!
www.pumper.com/classifieds/place_ad
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PORTABLE RESTROOMS

Wood Runner PolyJohn portable toi-
lets & plastic PolyJohn portable toilets 
$75 to $200 each depending on con-
dition. PolyJohn portable toilet trailers 
(transports 2 portable toilets) $400 each

Please contact Don Feger 
573-473-4093 P07

20 to 40 used Poly-San portable toilets, 
beige and aqua-green, very good condition. 
$400 each. Located in Birch Run, Michigan. 
Call 989-746-0009  (P07)

PolyJohn PJN3 and fleet units for sale. Prices 
are $200 to $350. Good to fixable condition. 
Located in Florida. Please call 772-370-0831. 
  (P07)

150 Olympic fiberglass units, white in color, 
construction grade, $175 each. Please call or 
text 712-433-1662, terrysseptic@gmail.com  
 (P07)

PJ3 porta potties- 45 wooden skid for $225 
each. Located in Texas. Call 325-653-4975 
or email Desdoucet3d@hotmail.com for 
more information or pictures.  (P07)

100 construction-grade PolyPortables/Poly-
Johns. Miscellaneous green, tan, & brown. 
$275 each. Please call or text 712-433-1662. 
terrysseptic@gmail.com (P07)

150 Olympic fiberglass units, white in color, 
construction grade, $175 each. Please call or 
text 712-433-1662, terrysseptic@gmail.com 
  (P07)

All the equipment and service truck for por-
table toilet business for sale in Colorado. 
149 units. $69,900. Call for more details. 
970-725-0126  (PBM)

PORTABLE RESTROOM 
HAULERS

1990 International Tractor with 28 unit trailer. 
135,000 miles. Great for big, special events. 
Photos available. $17,000. 817-568-2333; 
patrick@moorecans.com   (P07)

PORTABLE RESTROOM 
TRAILERS

Three (3) NuConcept 4-Unit Trailers: Price 
per trailer - $15,000 OBO. 2007 Ford F350 
Stakebed - $14,999. 818-585-8983. Here 
is a link to the manufacturer's product: 
http://nuconcepts.wpengine.com/restroom- 
trailers/vip-classic-restroom-trailer/  (P07)

33-ft. toilet trailer: 2 stalls with dressing 
room in the women’s; 2 stalls and 3 urinals 
in men’s. Water heater, a/c, heat and (3) 
250-gallon holding tanks. Call or email for 
pics 920-342-3251; dlamke@envspec.com. 
Watertown WI 53098  (P07)

2 Decons, 28' Tonto, 18' Royal, 2001 ASCI, 
16' Presidential, 26' Presidential, portable toi-
let hauler trailers. 315-437-1291, NY. (PBM)

2015 Comforts of Home 2-stall restroom 
trailer. 300-gallon waste/200-gallon fresh. 
A/C, 13,500 BTU, 115v electric/water hose 
hook up. Used for one project. In new con-
dition. $14,950. Call Steve for pics 863- 
581-5680.  (P07)

PORTABLE RESTROOM 
TRUCKS

2004 International 4300: 6-speed 
manual, 1,100 gallons waste, 400 gal-
lons fresh. Had an engine overhaul at 
264,455 miles. Also has a new radia-
tor, fan, clutch, water pump, front tires, 
shocks and brakes. 282,000 current 
miles.  ....................................  $33,000

johnsanitation1@yahoo.com
248-437-0841 P07

Complete Portable Toilet service 
truck mount units (turn-key), mount-
ed on your truck or ours. Tool boxes, 
dual work stations, dc10 washdown 
pump, reversible vacuum pump, hose 
reel, set up complete, toilet racks avail-
able. 1100 waste/400 fresh: $21,000, 
1700 waste/600 fresh: $23,500. Any 
custom options or sizes available!

TexLa Services
936-641-3938

www.texlaservices.com P07

All Chevrolet C5500 700/300: 2002 & 2006 
do not run ($5,000 each) 2005 & 2006 run 
($10,000 each). powerstjp@aol.com 407- 
645-3438  (P07)

2016 International Terrastar, 4x4, 
50k, 3 cells (300 fresh/1,000 waste/ 
200 fresh) set up for portable restroom 
service & septic. Truck well maintained 
............................................... $75,000 

Call or text 785-477-2254 P07

2002 Chevy 3500 4x4, 300 waste/150 
fresh, Conde pump. Hauls 6 units with 
gate down. .............................  $14,000

608-835-7767, WI PBM

2009 Dodge 5500: 6.7 Cummins die-
sel, automatic transmission, 4x4. New 
aluminum vacuum tank, 700w/260f, 
Masport pump. Honda engine. 

www.pumpertrucksales.com 
Call JR @ 720-253-8014, CO PBM

2012 Ford F550: 89,000 miles, stain-
less steel 400 waste/250 water, elec-
tric-start Honda PTO provisions. 2-unit 
carrier.  ...........................  $48,000 OBO

715-425-1025, WI P07

2006 Hino 268 automatic portable toilet 
truck with 220,445 miles. 2010 Glendale 
Welding tank 400/1,000. Asking $32,500. 
Call 254-534-5007.  (P07)

1999 International 4700: 1,100 waste, 
400 fresh. Dual side service with Masport. 
223,610 miles. Call 843-283-3749 or email 
powellst@sccoast.net  (P07)

Retired: Selling (5) 2012, 2013 and 2014 
F-550 pumper trucks 1,100w/400f, (2) 
slide-in tanks 300w/150f and 200w/100f 
and (1) storage rack for slide-in removal. 
Pickups for either slide-in, (8) blue PJ3 por-
table toilets with sinks, wash sinks for inside 
portable toilets and repair parts. 300-gallon 
holding tanks, small trailers to haul portable 
restrooms, 10-unit trailer carrier for portable 
restrooms, Mongo hauler and parts to ac-
commodate all of above. Call 956-844-4100 
or 956-842-3603 or 956-330-5476. Located 
in Edinburg, Texas.  (P08)

2006 Ford F650 16' delivery truck: 115,785 
miles. Powerstroke 6.0L, automatic. Tuck-
under liftgate, 650-gallon (150/500) slide-in 
service tank system. $27,500. 330-507-2299  
 (P07)

2007 Ford F550 4x4: New 11’ flatbed, new 
800-gallon portable toilet slide-in tank - 
540/260. Conde Super 6, 70cfm, 5.5hp 
electric start Honda. Bucket fill, 30’ Tiger Tail. 
Ready to work. $27,995. Denver CO. 303-
789-9440 Ask for Matt.  (PBM)

2007 Isuzu NPR: 600-gallon waste compart-
ment, 350-gallon freshwater compartment. 
60 cubic feet of dry storage space. 108,000 
miles. Can transport 4 portable restrooms. 
$17,995. For more information please con-
tact rauny@thejnet.com  (P07)

2006 International 4300 SB truck, key-
o-vac pump system, Fruitland farm 250 
pump, 1,000 waste/500 fresh. 268k miles. 
Located in Texas. $27,000 OBO. Email 
Desdoucet3d@hotmail.com or call 325-
653-4975.  (P07)

2006 Ford F550, Satellite-built truck, 6.0 die-
sel, automatic, 600 waste, 300 fresh. 2-unit 
carrier, Conde Super 6 pump. Excellent run-
ning truck, good shape. $23,495 OBO. Call or 
text 712-433-1662 terrysseptic@gmail.com  
 (P07)

2006 Freightliner M2, C7 CAT, 6-speed 
manual, air brake, 26k GVW. 500/300 split 
aluminum Kee-Vac tank, 500-gallon plas-
tic chemical tank, AMT washdown pumper. 
Carries 8 toilets, liftgate, Masport pump 
hydraulic drive, tool boxes. Low miles. 
$37,500 OBO. Text or call for info. Richard 
620-629-7212  (P07) 

2014 International pump truck, Flow-
Mark aluminum 1,850-gallon tank, 62,000 
miles, $85,000; 2007 International 4300 
1,350-gallon, 265,000 miles, $37,500. 256-
757-9900 or www.pbsos.com  (PBM) 

2006 Ford F550 4x4: New 11’ flatbed, new 
950-gallon portable toilet slide-in tank - 
650/300. Conde SDS6, 9hp electric start 
Honda. Bucket fill, 30’ Tiger Tail. Ready to 
work. $29,995. Denver, CO. 303-789-9440 
Ask for Matt.  (PBM)

Submit your classified ad online!
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1999 Ford F450, 7.3 diesel, 124,000 miles. 
315-gallon freshwater and 400-gallon waste 
tanks. Porta-pot carrier on back. $13,995. 
Call/text 712-433-1662.  (P07)

2004 Kenworth with 1,800-gallon Keith Hu-
ber tank. Service both sides, truck in good 
shape. 315,000 miles. Photos available. 
$45,000. patrick@moorecans.com; 817-568- 
2333 (P07)

2005 Chevy Kodiak 4500: Duramax diesel, 
auto., 4x4, 13-ft flatbed, 52,000 miles. Like-
new. Vacuum tank & pump can be added 
for additional cost. www.pumpertrucksales.
com. Call JR. @ 720-253-8014, CO. (PBM)

PORTABLE SHOWER 
TRAILERS

Attention large outdoor events promoters 
and seasonal campgrounds requiring show-
ers, sinks and hot water availability: FOR 
SALE: Two (2) 40-ft. shower containers. 14 
shower heads per container, handicap ac-
cessible. Trailer and accessories included. 
For pictures go to www.candsshowers.com. 
712-428-6143 or cell 712-880-1250. (PBM)

POSITIONS AVAILABLE
EnviroWaste Services Group is currently 
seeking individuals for its Florida offices in 
Miami, Orlando, Tampa, Naples and Sara-
sota. Positions available: Jet-vac operators 
and helpers, CCTV/grout truck operators. 
Envirowaste Services Group, 877-637-9665, 
info@envirowastesg.com (P08)

Sansom Industries now hiring: We are seek-
ing motivated salespeople with knowledge 
and experience in the portable sanita-
tion industry for regional sales positions. 
Please email your resume to Clyde Sansom: 
cmannie13@sbcglobal.net  (P07)

GapVax, Inc., a nationally recognized manu-
facturing business, is seeking a talented, 
highly motivated individual to fill a full-time 
Sales Position in the Midwest (Iowa based 
preferred) region. GapVax is the leading 
manufacturer of industrial and municipal 
vacuum units and hydroexcavation units 
in the United States. We provide the most 
reliable, comprehensive, and efficient mo-
bile vacuum units in the industrial and 
municipal markets. Specifications of the 
position are listed on our website, www.
gapvax.com, click on the Now Hiring link in 
the left hand column. Send resumes to or 
betty@gapvax.com or 575 Central Avenue, 
Johnstown, PA 15902. (PBM)

PRESSURE WASHERS
Industrial Pressure Washer - New w/warranty 
$9,500. 2,000psi, 18gpm. 999cc Kohler & AR 
pump. Will deliver. 321-800-5763 (PBM)

Honda horizontal GX engines, new in-the-box 
w/warranty. GX200QX - $399; GX270QAG - 
$579; GX390QA - $599 delivered price. 800-
363-9855 or GXParts.com  (PBM)

PUMPS
2004 Presvac Model 750 360cfm vacuum 
pump. $500. 716-864-4043  (P07)

Buy & Sell all makes and models, new & used 
vacuum pumps & high pressure water pumps, 
and good used replacement parts. Call for an 
inventory sheet and save. www.Vacuum 
SalesInc.com, (888) VAC-UNIT (822-8648)
 (PBM)

RENTAL EQUIPMENT
Liquid vacs, wet/dry industrial vacs, combi-
nation jetter/vacs, vacuum street sweeper & 
catch basin cleaner, truck & trailer mount-
ed jetters. All available for daily, weekly, 
monthly, and yearly rentals. VSI Rent-
als, LLC, (888) VAC-UNIT (822-8648) 
www.vsirentalsllc.com (PBM)

2016 Acro Vacuum Trailer: Stainless steel 
6,000 gallon, DOT certified double conical 
with air-ride suspension. Aluminum wheels 
all positions, full hose trays, OSHA walkways 
and railings. Vacuum pump option either hy-
draulic or self-contained. KLM Rentals, Inc. 
617-909-9044  (PBM)

ROLL-OFF TRAILERS
2001 ESP Roll-off trailer: Two (2) container 
roll-off trailer good brakes, tires, frame. etc. 
KLM Companies 617-909-9044  (PBM)

SAFETY EQUIPMENT
Save on super-strong Black Mamba nitrile dis-
posable gloves at www.OrderMyGloves.com. 
Also, latex and vinyl gloves from $3.99/box 
of 100.  (P07)

SEPTIC TRUCKS

2001 Mack RD688S tri-axle, rebuilt 
Eaton-Fuller 8LL 8-speed transmis-
sion with new clutch. 24.5” virgin tires 
with good tread. 4,300-gallon Presvac 
carbon-steel tank with Fruitland RCF800 
air-cooled PTO-belt-drive pump. Heated 
valves, camelback spring suspension. 
Dual 50-gallon fuel tanks, air condition-
ing. 384,788 miles.  ................ $30,000

Call Tim 800-672-3402, NH P07

2008 Kenworth Paccar PX-8, 66,000 
miles, air ride, 10-speed transmission, 
new tires. 90-barrel stainless steel tank, 
4310 vacuum pump, National Vacuum 
Equipment. NVE blower pkg, 5,600 hrs., 
heated valves, digital tank level reader.  
......................................  $68,000 FIRM

678-898-2928, GA PBM

2000 Freightliner: 370hp, 10-speed 
Eaton manual transmission. Brand-new, 
never-used 3,600-gallon carbon-steel 
tank. Battioni vacuum pump, 467cfm. 
411,000 miles. Well maintained, 2nd 
owner.  ................................... $28,900

612-559-3456, MN P07

2011 International 7500: MaxxForce 
350 10-speed. Full lockers, exhaust 
brake. 3,600-gallon aluminum tank, 6" 
and 4" valves. LC420 Jurop liquid-cooled 
pump. 38,000 original miles.  ... $88,000

For more info and photos 
call 610-754-9309 
or 484-888-0737 P08

1998 Ford septic truck with 3,500-gal-
lon carbon-steel vacuum tank. CAT 
350hp with Fuller 8-speed transmission. 
Rebuilt Presvac PV750 vacuum pump. 
Ready for work.  ......................  $38,500

KLM Companies 
617-909-9044 PBM

2002 International 7400, 4,000-gal-
lon tank, Masport pump. Pusher axle, 
heated valves, good rubber, work hoses 
included. Ready to work.  ........  $60,000

Call 701-340-7780, ND P08

1996 Ford L8000: 2,300-gallon tank, 
MEC 8000 pump, heated valves, 33,000 
GVW, air brakes and seat, 8.3L Cum-
mins, 6-speed. Good rubber. Current 
DOT. Ready to work.  ................ $22,000

218-259-1542, MN P07

2012 Freightliner M2 106: 2,500-gal-
lon aluminum Imperial tank, 260hp ISC 
Cummins, 6-speed, NVE 607. Heated 
valves, site tube and glasses. 101,500 
miles. Ready to work, hoses included. 
One owner/driver. $60,000. Open to rea-
sonable offers

401-568-5805, RI P07

2006 Freightliner: C-13 CAT, 425 
horsepower, 10-speed transmission, a/c, 
cruise. 3,250-gallon Keith Huber tank 
with hoist and Fruitland 500 vacuum 
pump. Very nice unit!  ..............  $48,500

Call/text 740-961-7431 P07
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PORTABLE RESTROOMS

Wood Runner PolyJohn portable toi-
lets & plastic PolyJohn portable toilets 
$75 to $200 each depending on con-
dition. PolyJohn portable toilet trailers 
(transports 2 portable toilets) $400 each

Please contact Don Feger 
573-473-4093 P07

20 to 40 used Poly-San portable toilets, 
beige and aqua-green, very good condition. 
$400 each. Located in Birch Run, Michigan. 
Call 989-746-0009  (P07)

PolyJohn PJN3 and fleet units for sale. Prices 
are $200 to $350. Good to fixable condition. 
Located in Florida. Please call 772-370-0831. 
  (P07)

150 Olympic fiberglass units, white in color, 
construction grade, $175 each. Please call or 
text 712-433-1662, terrysseptic@gmail.com  
 (P07)

PJ3 porta potties- 45 wooden skid for $225 
each. Located in Texas. Call 325-653-4975 
or email Desdoucet3d@hotmail.com for 
more information or pictures.  (P07)

100 construction-grade PolyPortables/Poly-
Johns. Miscellaneous green, tan, & brown. 
$275 each. Please call or text 712-433-1662. 
terrysseptic@gmail.com (P07)

150 Olympic fiberglass units, white in color, 
construction grade, $175 each. Please call or 
text 712-433-1662, terrysseptic@gmail.com 
  (P07)

All the equipment and service truck for por-
table toilet business for sale in Colorado. 
149 units. $69,900. Call for more details. 
970-725-0126  (PBM)

PORTABLE RESTROOM 
HAULERS

1990 International Tractor with 28 unit trailer. 
135,000 miles. Great for big, special events. 
Photos available. $17,000. 817-568-2333; 
patrick@moorecans.com   (P07)

PORTABLE RESTROOM 
TRAILERS

Three (3) NuConcept 4-Unit Trailers: Price 
per trailer - $15,000 OBO. 2007 Ford F350 
Stakebed - $14,999. 818-585-8983. Here 
is a link to the manufacturer's product: 
http://nuconcepts.wpengine.com/restroom- 
trailers/vip-classic-restroom-trailer/  (P07)

33-ft. toilet trailer: 2 stalls with dressing 
room in the women’s; 2 stalls and 3 urinals 
in men’s. Water heater, a/c, heat and (3) 
250-gallon holding tanks. Call or email for 
pics 920-342-3251; dlamke@envspec.com. 
Watertown WI 53098  (P07)

2 Decons, 28' Tonto, 18' Royal, 2001 ASCI, 
16' Presidential, 26' Presidential, portable toi-
let hauler trailers. 315-437-1291, NY. (PBM)

2015 Comforts of Home 2-stall restroom 
trailer. 300-gallon waste/200-gallon fresh. 
A/C, 13,500 BTU, 115v electric/water hose 
hook up. Used for one project. In new con-
dition. $14,950. Call Steve for pics 863- 
581-5680.  (P07)

PORTABLE RESTROOM 
TRUCKS

2004 International 4300: 6-speed 
manual, 1,100 gallons waste, 400 gal-
lons fresh. Had an engine overhaul at 
264,455 miles. Also has a new radia-
tor, fan, clutch, water pump, front tires, 
shocks and brakes. 282,000 current 
miles.  ....................................  $33,000

johnsanitation1@yahoo.com
248-437-0841 P07

Complete Portable Toilet service 
truck mount units (turn-key), mount-
ed on your truck or ours. Tool boxes, 
dual work stations, dc10 washdown 
pump, reversible vacuum pump, hose 
reel, set up complete, toilet racks avail-
able. 1100 waste/400 fresh: $21,000, 
1700 waste/600 fresh: $23,500. Any 
custom options or sizes available!

TexLa Services
936-641-3938

www.texlaservices.com P07

All Chevrolet C5500 700/300: 2002 & 2006 
do not run ($5,000 each) 2005 & 2006 run 
($10,000 each). powerstjp@aol.com 407- 
645-3438  (P07)

2016 International Terrastar, 4x4, 
50k, 3 cells (300 fresh/1,000 waste/ 
200 fresh) set up for portable restroom 
service & septic. Truck well maintained 
............................................... $75,000 

Call or text 785-477-2254 P07

2002 Chevy 3500 4x4, 300 waste/150 
fresh, Conde pump. Hauls 6 units with 
gate down. .............................  $14,000

608-835-7767, WI PBM

2009 Dodge 5500: 6.7 Cummins die-
sel, automatic transmission, 4x4. New 
aluminum vacuum tank, 700w/260f, 
Masport pump. Honda engine. 

www.pumpertrucksales.com 
Call JR @ 720-253-8014, CO PBM

2012 Ford F550: 89,000 miles, stain-
less steel 400 waste/250 water, elec-
tric-start Honda PTO provisions. 2-unit 
carrier.  ...........................  $48,000 OBO

715-425-1025, WI P07

2006 Hino 268 automatic portable toilet 
truck with 220,445 miles. 2010 Glendale 
Welding tank 400/1,000. Asking $32,500. 
Call 254-534-5007.  (P07)

1999 International 4700: 1,100 waste, 
400 fresh. Dual side service with Masport. 
223,610 miles. Call 843-283-3749 or email 
powellst@sccoast.net  (P07)

Retired: Selling (5) 2012, 2013 and 2014 
F-550 pumper trucks 1,100w/400f, (2) 
slide-in tanks 300w/150f and 200w/100f 
and (1) storage rack for slide-in removal. 
Pickups for either slide-in, (8) blue PJ3 por-
table toilets with sinks, wash sinks for inside 
portable toilets and repair parts. 300-gallon 
holding tanks, small trailers to haul portable 
restrooms, 10-unit trailer carrier for portable 
restrooms, Mongo hauler and parts to ac-
commodate all of above. Call 956-844-4100 
or 956-842-3603 or 956-330-5476. Located 
in Edinburg, Texas.  (P08)

2006 Ford F650 16' delivery truck: 115,785 
miles. Powerstroke 6.0L, automatic. Tuck-
under liftgate, 650-gallon (150/500) slide-in 
service tank system. $27,500. 330-507-2299  
 (P07)

2007 Ford F550 4x4: New 11’ flatbed, new 
800-gallon portable toilet slide-in tank - 
540/260. Conde Super 6, 70cfm, 5.5hp 
electric start Honda. Bucket fill, 30’ Tiger Tail. 
Ready to work. $27,995. Denver CO. 303-
789-9440 Ask for Matt.  (PBM)

2007 Isuzu NPR: 600-gallon waste compart-
ment, 350-gallon freshwater compartment. 
60 cubic feet of dry storage space. 108,000 
miles. Can transport 4 portable restrooms. 
$17,995. For more information please con-
tact rauny@thejnet.com  (P07)

2006 International 4300 SB truck, key-
o-vac pump system, Fruitland farm 250 
pump, 1,000 waste/500 fresh. 268k miles. 
Located in Texas. $27,000 OBO. Email 
Desdoucet3d@hotmail.com or call 325-
653-4975.  (P07)

2006 Ford F550, Satellite-built truck, 6.0 die-
sel, automatic, 600 waste, 300 fresh. 2-unit 
carrier, Conde Super 6 pump. Excellent run-
ning truck, good shape. $23,495 OBO. Call or 
text 712-433-1662 terrysseptic@gmail.com  
 (P07)

2006 Freightliner M2, C7 CAT, 6-speed 
manual, air brake, 26k GVW. 500/300 split 
aluminum Kee-Vac tank, 500-gallon plas-
tic chemical tank, AMT washdown pumper. 
Carries 8 toilets, liftgate, Masport pump 
hydraulic drive, tool boxes. Low miles. 
$37,500 OBO. Text or call for info. Richard 
620-629-7212  (P07) 

2014 International pump truck, Flow-
Mark aluminum 1,850-gallon tank, 62,000 
miles, $85,000; 2007 International 4300 
1,350-gallon, 265,000 miles, $37,500. 256-
757-9900 or www.pbsos.com  (PBM) 

2006 Ford F550 4x4: New 11’ flatbed, new 
950-gallon portable toilet slide-in tank - 
650/300. Conde SDS6, 9hp electric start 
Honda. Bucket fill, 30’ Tiger Tail. Ready to 
work. $29,995. Denver, CO. 303-789-9440 
Ask for Matt.  (PBM)

Submit your classified ad online!
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1999 Ford F450, 7.3 diesel, 124,000 miles. 
315-gallon freshwater and 400-gallon waste 
tanks. Porta-pot carrier on back. $13,995. 
Call/text 712-433-1662.  (P07)

2004 Kenworth with 1,800-gallon Keith Hu-
ber tank. Service both sides, truck in good 
shape. 315,000 miles. Photos available. 
$45,000. patrick@moorecans.com; 817-568- 
2333 (P07)

2005 Chevy Kodiak 4500: Duramax diesel, 
auto., 4x4, 13-ft flatbed, 52,000 miles. Like-
new. Vacuum tank & pump can be added 
for additional cost. www.pumpertrucksales.
com. Call JR. @ 720-253-8014, CO. (PBM)

PORTABLE SHOWER 
TRAILERS

Attention large outdoor events promoters 
and seasonal campgrounds requiring show-
ers, sinks and hot water availability: FOR 
SALE: Two (2) 40-ft. shower containers. 14 
shower heads per container, handicap ac-
cessible. Trailer and accessories included. 
For pictures go to www.candsshowers.com. 
712-428-6143 or cell 712-880-1250. (PBM)

POSITIONS AVAILABLE
EnviroWaste Services Group is currently 
seeking individuals for its Florida offices in 
Miami, Orlando, Tampa, Naples and Sara-
sota. Positions available: Jet-vac operators 
and helpers, CCTV/grout truck operators. 
Envirowaste Services Group, 877-637-9665, 
info@envirowastesg.com (P08)

Sansom Industries now hiring: We are seek-
ing motivated salespeople with knowledge 
and experience in the portable sanita-
tion industry for regional sales positions. 
Please email your resume to Clyde Sansom: 
cmannie13@sbcglobal.net  (P07)

GapVax, Inc., a nationally recognized manu-
facturing business, is seeking a talented, 
highly motivated individual to fill a full-time 
Sales Position in the Midwest (Iowa based 
preferred) region. GapVax is the leading 
manufacturer of industrial and municipal 
vacuum units and hydroexcavation units 
in the United States. We provide the most 
reliable, comprehensive, and efficient mo-
bile vacuum units in the industrial and 
municipal markets. Specifications of the 
position are listed on our website, www.
gapvax.com, click on the Now Hiring link in 
the left hand column. Send resumes to or 
betty@gapvax.com or 575 Central Avenue, 
Johnstown, PA 15902. (PBM)

PRESSURE WASHERS
Industrial Pressure Washer - New w/warranty 
$9,500. 2,000psi, 18gpm. 999cc Kohler & AR 
pump. Will deliver. 321-800-5763 (PBM)

Honda horizontal GX engines, new in-the-box 
w/warranty. GX200QX - $399; GX270QAG - 
$579; GX390QA - $599 delivered price. 800-
363-9855 or GXParts.com  (PBM)

PUMPS
2004 Presvac Model 750 360cfm vacuum 
pump. $500. 716-864-4043  (P07)

Buy & Sell all makes and models, new & used 
vacuum pumps & high pressure water pumps, 
and good used replacement parts. Call for an 
inventory sheet and save. www.Vacuum 
SalesInc.com, (888) VAC-UNIT (822-8648)
 (PBM)

RENTAL EQUIPMENT
Liquid vacs, wet/dry industrial vacs, combi-
nation jetter/vacs, vacuum street sweeper & 
catch basin cleaner, truck & trailer mount-
ed jetters. All available for daily, weekly, 
monthly, and yearly rentals. VSI Rent-
als, LLC, (888) VAC-UNIT (822-8648) 
www.vsirentalsllc.com (PBM)

2016 Acro Vacuum Trailer: Stainless steel 
6,000 gallon, DOT certified double conical 
with air-ride suspension. Aluminum wheels 
all positions, full hose trays, OSHA walkways 
and railings. Vacuum pump option either hy-
draulic or self-contained. KLM Rentals, Inc. 
617-909-9044  (PBM)

ROLL-OFF TRAILERS
2001 ESP Roll-off trailer: Two (2) container 
roll-off trailer good brakes, tires, frame. etc. 
KLM Companies 617-909-9044  (PBM)

SAFETY EQUIPMENT
Save on super-strong Black Mamba nitrile dis-
posable gloves at www.OrderMyGloves.com. 
Also, latex and vinyl gloves from $3.99/box 
of 100.  (P07)

SEPTIC TRUCKS

2001 Mack RD688S tri-axle, rebuilt 
Eaton-Fuller 8LL 8-speed transmis-
sion with new clutch. 24.5” virgin tires 
with good tread. 4,300-gallon Presvac 
carbon-steel tank with Fruitland RCF800 
air-cooled PTO-belt-drive pump. Heated 
valves, camelback spring suspension. 
Dual 50-gallon fuel tanks, air condition-
ing. 384,788 miles.  ................ $30,000

Call Tim 800-672-3402, NH P07

2008 Kenworth Paccar PX-8, 66,000 
miles, air ride, 10-speed transmission, 
new tires. 90-barrel stainless steel tank, 
4310 vacuum pump, National Vacuum 
Equipment. NVE blower pkg, 5,600 hrs., 
heated valves, digital tank level reader.  
......................................  $68,000 FIRM

678-898-2928, GA PBM

2000 Freightliner: 370hp, 10-speed 
Eaton manual transmission. Brand-new, 
never-used 3,600-gallon carbon-steel 
tank. Battioni vacuum pump, 467cfm. 
411,000 miles. Well maintained, 2nd 
owner.  ................................... $28,900

612-559-3456, MN P07

2011 International 7500: MaxxForce 
350 10-speed. Full lockers, exhaust 
brake. 3,600-gallon aluminum tank, 6" 
and 4" valves. LC420 Jurop liquid-cooled 
pump. 38,000 original miles.  ... $88,000

For more info and photos 
call 610-754-9309 
or 484-888-0737 P08

1998 Ford septic truck with 3,500-gal-
lon carbon-steel vacuum tank. CAT 
350hp with Fuller 8-speed transmission. 
Rebuilt Presvac PV750 vacuum pump. 
Ready for work.  ......................  $38,500

KLM Companies 
617-909-9044 PBM

2002 International 7400, 4,000-gal-
lon tank, Masport pump. Pusher axle, 
heated valves, good rubber, work hoses 
included. Ready to work.  ........  $60,000

Call 701-340-7780, ND P08

1996 Ford L8000: 2,300-gallon tank, 
MEC 8000 pump, heated valves, 33,000 
GVW, air brakes and seat, 8.3L Cum-
mins, 6-speed. Good rubber. Current 
DOT. Ready to work.  ................ $22,000

218-259-1542, MN P07

2012 Freightliner M2 106: 2,500-gal-
lon aluminum Imperial tank, 260hp ISC 
Cummins, 6-speed, NVE 607. Heated 
valves, site tube and glasses. 101,500 
miles. Ready to work, hoses included. 
One owner/driver. $60,000. Open to rea-
sonable offers

401-568-5805, RI P07

2006 Freightliner: C-13 CAT, 425 
horsepower, 10-speed transmission, a/c, 
cruise. 3,250-gallon Keith Huber tank 
with hoist and Fruitland 500 vacuum 
pump. Very nice unit!  ..............  $48,500

Call/text 740-961-7431 P07
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SEPTIC TRUCKS

1997 Mack, 350 horsepower, 8LL trans-
mission, a/c. 18k front, 44k rears, double 
frame, Camelback suspension, 20k 
lift axle. Newer 4,500-gallon tank and 
Masport 400 vacuum pump. This truck is 
in excellent shape with new bushings in 
suspension, lots of power and very tight. 
................................................. $34,000

Call/text 740-961-7431, OH P07

1996 Kenworth T800, Cummins M11, 
370hp, 10-speed RoadRanger, air-ride 
suspension. 3,500-gallon tank, 367 
Challenger pump, 3" and 4" valve, 6” 
dump, heated valves.  .............. $30,000

Squires, Pierson and Sons, Inc. 
631-283-1403, NY P07

2009 International WorkStar: Interna-
tional engine, 225,000 miles, 4,200-gal-
lon Curry vac tank, Masport pump. 
................................................  $62,500

248-431-5899, MI
davidjanette@comcast.net P07

1991 Kenworth T800: CAT 3406B, 13-speed, 
air suspension. 3,000-gallon tank, hoist, 
Jurop R260, 3" valve w/6" dump. 36" 
rear door. Located in central MN. $27,500. 
320-995-6546  (P08)

2010 International 4300: 179k miles. Brand-
new 2,100-gallon tank, brand-new pump. 
Color: White. Automatic transmission. Good 
rubber. Very clean/strong truck.  Located in 
central Arkansas. Can send pics on request. 
$45,000. Call Caleb 281-914-1192. (P07)

1987 Mack 300. 3,000-gallon tank, 250k 
miles. Runs great. Newer tires, pump, man-
holes, secondary trap. $10,000. Call John 
978-587-1192, Wilmington, MA  (P07)

2000 International: DT444 diesel, 125k 
miles, 6+1 transmission, a/c, cruise. 
New: 2,000-gallon tank, SS hose trays, 
Jurop PN84 vacuum pump. Very clean, 
low-mile truck. Under CDL.  ...... $32,000

Call/text 740-961-7431 P07

Turn-Key Vacuum Tank Units: 3,600- 
gallon, unit mounted on your truck or 
ours; $23,500. 2,500-gallon truck units; 
$20,000. 1,500-gallon truck units; 
$17,000. Self-contained vacuum skids, 
1,000-gallon; $11,000. 2,500-gallon 
painted tanks ready to mount; $13,000. 
PortaPotty trucks and any custom op-
tions or sizes available!

TexLa Services
936-641-3938

www.texlaservices.com P07

1994 Freightliner FL80 vacuum truck, 
ex-government owned, US Navy. Never 
used for sewer, only light bilge work. 
2,000-gallon tank. 5.9 Cummins diesel 
motor, 5X2-speed transmission. Only 
23,500 miles.  ........................  $34,995

Call Bob 619-540-4804, AZ P07

2004 Freightliner M2 with 2,500-gallon 
tank/100-gallon water tank. 367 Challenger. 
Automatic transmission. ~150,000 miles. 
$43,000. Call 615-477-4741  (P07)

1987 Ford L8000 vacuum truck. 2,000-gal-
lon tank. Ford 210F engine. 66,000 miles. 
New tires, hoses included. $11,500. Call 
203-376-0907  (P07)

1998 Mack TR600: 427hp Mack mo-
tor, Eaton 10-speed transmission. New 
3,600-gallon tank (never been used), 
500cfm Fruitland pump.  ......... $45,000

763-218-8235 P07

2012 International 4300DT: 230hp, 
auto. Under CDL. New 1,850-gallon steel 
vacuum tank, new Masport pump. 

www.pumpertrucksales.com 
Call JR @ 720-253-8014, CO PBM

2002 Kenworth T800: 357k miles, 5,000-gal-
lon Progress tank, Wittig 150 water-cooled 
pump, heated valves. Tri-axle, 10-speed, 
jake brake, pre-emission, air ride, loaded. 
All new under carriage. One owner. $65,000 
OBO. 302-841-0323 (P07)

1999 International 8100, M-11 Cummins, 
Twin-screw, air-bag suspension. 2,683-gal-
lon Imperial tank, Masport HXL400 pump. 
3-stage hydro-hoist, 3 ft. hydro-manhole 
on back. Excellent condition. $37,500. 
Call or text 712-433-1662. (P07)

Five (5) older pump trucks with full-opening 
rear doors for sale. All are in good shape 
and work daily. 3,000 to 3,600 gallons with 
large Jurop pumps. Contact Joe Waters @ 
775-691-1403. (P08)

2006 International with 2,700-gallon tank. 
New engine, out-of-frame overhaul. Call for 
more details. $37,500. 337-315-0692 (P07)

1995 Ford F800: 8.3 Cummins, 6-speed, 
254k miles. NVE pump, 2,200-gallon tank. 
$15,500. Serious inquiries only please. 
951-830-4840  (P07)

2003 International 4300 equipped with a 
DT466E, 6-speed manual transmission. 
252k miles, new tires, brakes, drums. Cur-
rent DOT. NEW 2,500-gallon vacuum tank 
complete with a Jurop LC420 vacuum/pres-
sure pump. 3" inlet, 4" discharge both with 
lever valves and stainless steel cam locks, 
sight glasses, manways. Best of everything 
$44,000. Call or text 734-309-2093 for com-
plete specs and pictures. Warranty included. 
Delivery included to lower 48!  (P07)

2006 Mack: 4,000 gallons, 495k miles, NVE 
Challenger pump, air-ride, 370hp, fully refur-
bished! Ready to work! Tarek 832-914-2855 
oilfieldtruckworld.com  (P07)

2007 Freightliner M2, C7 CAT, 6-speed man-
ual, air shift, PTO shaft-drive Masport 75. 
1,800-gallon tank. 22.5 tires. 110k miles. 
Send message for pictures. $29,500 OBO. 
620-629-7212  (P07)

2018 Peterbilt 348 with a new 4,000-gallon 
aluminum vacuum tank with Masport HX-
L400wv pump and jet unit. (Stock# 13725) 
www.VacuumSalesInc.com (888) VAC-
UNIT (822-8648)  (PBM)

1990 International with a Presvac 2,300-gal-
lon carbon-steel tank and Masport pump. 
(Stock# 5532V) www.VacuumSalesInc.
com (888) VAC-UNIT (822-8648)  (PBM)

2004 Freightliner FL70: 1,200-gallon unit, 
low-entry cab with a van body and liftgate. 
(Stock# 4101V) www.VacuumSalesInc.com 
(888) VAC-UNIT (822-8648)  (PBM)

2004 Sterling Acterra with a Progress 
2,500-gallon aluminum vacuum tank and 
Masport pump. (Stock# 8460C) www. 
VacuumSalesInc.com (888) VAC-UNIT 
(822-8648)  (PBM)

Pre-owned 3,000 U.S. gallon, carbon-steel 
vacuum tank with a Masport H75W vacuum-
pressure pump installed on a 2000 Mack 
CH613 cab and chassis. (Stock# 8498C) 
www.VacuumSalesInc.com (888) VAC-
UNIT (822-8648)  (PBM)

2011 International 4300: 230hp, diesel, 
auto. Under CDL. New 1,850-gallon steel 
vacuum tank, new Masport pump. www.
pumpertrucksales.com. Call JR. @ 720-253-
8014, CO.  (PBM)

2013 International 4300DT: 245hp, Al-
lison auto., 85,000 miles. Under CDL. New 
1,850-gallon steel vacuum tank, new 
Masport pump. Like-new condition. www.
pumpertrucksales.com. Call JR. @ 720-253-
8014, CO. (PBM)

SERVICE/REPAIR
Dynamic Repairs - Inspection Camera 
Repairs: 48 hour turn-around time. General 
Wire, Ratech, Ridgid, Electric Eel, Gator Cams, 
Insight Vision, Vision Intruders. Quality service 
on all brands. Rental equipment available. 
For more info call Jack at 973-478-0893. 
Lodi, NJ. www.dynamicrepairs.biz (PBM)

SLIDE-IN UNITS
NEW 650-gallon (450/200) slide-in unit. 
Honda & Jurop powered. Set up and ready 
to go. Delivery available. $7,250. Other sizes 
available. 337-315-0692  (P07)

TANKS

100 - 2011 Wichita 500 bbl. (21,400 
gallons) portable frac tanks. Epoxy lined. 
Delivery available. Geneva Equipment, Inc.

Call 815-341-0375
 or tom@genevaequipment.com

www.genevaequipment.com PBM

Tank for pumper truck for sale. Excellent 
condition. Call or email for more info.

carla@bartowprecast.com
770-382-4477 P07

Cheap, Used Vacuum Tanks - Late 
model, lined, steel tank sale! 4,650-gal-
lon: $9,500 and lower; 3,500-gallon: 
$12,500. Also: Low-price, plug-and-play 
pumps -- Masport, Fruitland, Jurop, NVE.

Call 269-751-5167, MI PBM

2006 Midstate 3,600-gallon aluminum tank. 
Needs minor repair. Make offer. Call or text 
for pictures 330-442-8070.  (P08)

2,000-gallon lined steel vacuum tank: 500 
fresh/1,500 waste, good condition. Complete 
with primary/secondary/valves, etc. Sold “as 
is”. $4,000 cash. Call/text 928-920-4471 
for pics/info.  (P07)

Vacuum Tanks - New: Sizes from 1,000-
4,300 gallons. All complete! Delivery avail-
able. www.JEagleTanks.com. Contact 
Jerry: JEagleTanks@yahoo.com or 800-
721-2774. (PBM)

TOOLS
T&T Tools, Probes, Hooks: Probes feature 
steel shafts with threaded and hardened tips. 
The insulated Mighty Probe™ tested to 
50,000 volts. Top Poppers™ open manhole 
covers easily. Free catalog.  www.TandT 
tools.com. Phone 800-521-6893. (PBM)

Crust Busters: Portable, lightweight ma-
chine, guaranteed to mix up septic tanks and 
grease traps! Save time and money! www.
crustbusters.com, 1-888-878-2296. (PBM)

TOYS
Septic pumper and vacuum die-cast toy 
trucks: In your choice of colors and logos, 
several cabs available. Call 877-450-2100, 
write to Granite State Collectibles, PO Box 
440, New Ipswich, NH 03071; or www.
granitestatecollectibles.com. (PBM)

TRAILERS-
VACUUM/TANKER

Imperial Vacuum Trailers: In stock, 
6,000- and 6,300-gallon aluminum single-
compartment Imperial vacuum trailers.

Call Kyle
800-558-2945 Ext. 424 PBM

2007 Freightliner Columbia 120, Detroit 60 
with 400+ hp, 10-speed, air ride, 302,000 
miles with a NVE Challenger 607 vacuum 
pump. 2011 130 bbl. Majona vacuum trailer. 
$60,000 for both. Call 254-534-5007  (P07)

TRUCKS -
MISCELLANEOUS

1994 International, 60 Series Detroit, 
3,200-gallon tank, Jurop pump. $20,000

Shannon 828-361-3390, NC P07

2,600-Gallon Keith Huber Dominator 
vacuum truck. Make: 1999 International; 
Model: 4700 DT466E; Mileage: 92,107; 
Price: $23,500. Truck has high-pressure 
jetter pump and carries 300 gallons 
freshwater. Equipped for portable toilets.

Billy Johnson 850-336-4988, FL 
JohnsonSepticTank@gmail.com P07

TV INSPECTION
2011 Chevy 3500 Hi-Cube TV inspection 
truck. 2 cameras, 2 crawlers. All tools, spare 
parts and safety gear. $37,500 OBO. For 
photos, text your email address to 630-333-
3704. For more information, call 630-333-
3704.  (P07)

WANTED: Grout trailer unit. Prefer Telespec-
tor unit. Must be in good condition. Call Jerry 
813-677-7655 or e-mail jerrybaes@aol.com. 
  (P09)

VACUUM LOADERS

1999 International Guzzler vacuum 
excavator: Totally refurbished, purchased 
new for Big Dig Project. 27" blower, CAT 
engine, auto remote. Special noise-sup-
pression equipment. Tri-axle. High-pres-
sure wash-down system - 300-gallon 
water tank. $85,900 OBO. Also available 
1997 Ford Guzzler vacuum excavator - 
same features as 1999 International. 
No washdown system. $85,900 OBO.

617-212-0162, MA P07

Pre-owned Super Products Supersucker 
industrial vacuum loader, with a Roots TRI-
NADO blower mounted on a 2009 Sterling 
L9500 cab & chassis. (Stock# 4366C) www.
VacuumSalesInc.com (888) VAC-UNIT 
(822-8648)  (PBM)

2014 Freightliner 114SD with a Vacall AVRB-
18 industial vacuum loader. (Stock# 9116C) 
www.VacuumSalesInc.com (888) VAC-
UNIT (822-8648)  (PBM)

1991 Western Star Model 4864F with a Cusco 
Turbo Vac 2127, carbon steel 3,000-gallon 
unit. (Stock# 8905) www.VacuumSalesInc.
com (888) VAC-UNIT (822-8648)  (PBM)

2009 Sterling LT9500 with a Vacall AVRB-
18 industrial vacuum loader. (Stock# 4792C) 
www.VacuumSalesInc.com (888) VAC-
UNIT (822-8648)  (PBM)

VANES
NEED a vane supplier? Franklin Fibre-
Lamitex Corp. is the premier American 
manufacturer of composite vanes for pumps 
and compressors. OEM tested and approved. 
Competitive pricing and reduced lead times. 
800-233-9739 www.franklinfibre.com  (P07)

WANTED
We are looking to purchase used portable 
toilets and half-high toilets. Please contact 
Lance at lance@redtoilets.com or call 561-
346-9296. (P07)

We are looking to purchase used equipment, 
such as portable toilets, half-high toilets, 
and restroom trailers. Please contact Lance 
at 561-346-9296 or lance@redtoilets.com 
  (P01)

Wanted to Buy: Vactor 2100s and late model 
Guzzlers. Cash. Phone 800-336-4369. (PBM)

WATERBLASTING
For Sale: Two (2) Myers M1610K40 – pumps 
only. www.waterjettingequipment.com or 
phone 714-259-7700.  (PBM)
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SEPTIC TRUCKS

1997 Mack, 350 horsepower, 8LL trans-
mission, a/c. 18k front, 44k rears, double 
frame, Camelback suspension, 20k 
lift axle. Newer 4,500-gallon tank and 
Masport 400 vacuum pump. This truck is 
in excellent shape with new bushings in 
suspension, lots of power and very tight. 
................................................. $34,000

Call/text 740-961-7431, OH P07

1996 Kenworth T800, Cummins M11, 
370hp, 10-speed RoadRanger, air-ride 
suspension. 3,500-gallon tank, 367 
Challenger pump, 3" and 4" valve, 6” 
dump, heated valves.  .............. $30,000

Squires, Pierson and Sons, Inc. 
631-283-1403, NY P07

2009 International WorkStar: Interna-
tional engine, 225,000 miles, 4,200-gal-
lon Curry vac tank, Masport pump. 
................................................  $62,500

248-431-5899, MI
davidjanette@comcast.net P07

1991 Kenworth T800: CAT 3406B, 13-speed, 
air suspension. 3,000-gallon tank, hoist, 
Jurop R260, 3" valve w/6" dump. 36" 
rear door. Located in central MN. $27,500. 
320-995-6546  (P08)

2010 International 4300: 179k miles. Brand-
new 2,100-gallon tank, brand-new pump. 
Color: White. Automatic transmission. Good 
rubber. Very clean/strong truck.  Located in 
central Arkansas. Can send pics on request. 
$45,000. Call Caleb 281-914-1192. (P07)

1987 Mack 300. 3,000-gallon tank, 250k 
miles. Runs great. Newer tires, pump, man-
holes, secondary trap. $10,000. Call John 
978-587-1192, Wilmington, MA  (P07)

2000 International: DT444 diesel, 125k 
miles, 6+1 transmission, a/c, cruise. 
New: 2,000-gallon tank, SS hose trays, 
Jurop PN84 vacuum pump. Very clean, 
low-mile truck. Under CDL.  ...... $32,000

Call/text 740-961-7431 P07

Turn-Key Vacuum Tank Units: 3,600- 
gallon, unit mounted on your truck or 
ours; $23,500. 2,500-gallon truck units; 
$20,000. 1,500-gallon truck units; 
$17,000. Self-contained vacuum skids, 
1,000-gallon; $11,000. 2,500-gallon 
painted tanks ready to mount; $13,000. 
PortaPotty trucks and any custom op-
tions or sizes available!

TexLa Services
936-641-3938

www.texlaservices.com P07

1994 Freightliner FL80 vacuum truck, 
ex-government owned, US Navy. Never 
used for sewer, only light bilge work. 
2,000-gallon tank. 5.9 Cummins diesel 
motor, 5X2-speed transmission. Only 
23,500 miles.  ........................  $34,995

Call Bob 619-540-4804, AZ P07

2004 Freightliner M2 with 2,500-gallon 
tank/100-gallon water tank. 367 Challenger. 
Automatic transmission. ~150,000 miles. 
$43,000. Call 615-477-4741  (P07)

1987 Ford L8000 vacuum truck. 2,000-gal-
lon tank. Ford 210F engine. 66,000 miles. 
New tires, hoses included. $11,500. Call 
203-376-0907  (P07)

1998 Mack TR600: 427hp Mack mo-
tor, Eaton 10-speed transmission. New 
3,600-gallon tank (never been used), 
500cfm Fruitland pump.  ......... $45,000

763-218-8235 P07

2012 International 4300DT: 230hp, 
auto. Under CDL. New 1,850-gallon steel 
vacuum tank, new Masport pump. 

www.pumpertrucksales.com 
Call JR @ 720-253-8014, CO PBM

2002 Kenworth T800: 357k miles, 5,000-gal-
lon Progress tank, Wittig 150 water-cooled 
pump, heated valves. Tri-axle, 10-speed, 
jake brake, pre-emission, air ride, loaded. 
All new under carriage. One owner. $65,000 
OBO. 302-841-0323 (P07)

1999 International 8100, M-11 Cummins, 
Twin-screw, air-bag suspension. 2,683-gal-
lon Imperial tank, Masport HXL400 pump. 
3-stage hydro-hoist, 3 ft. hydro-manhole 
on back. Excellent condition. $37,500. 
Call or text 712-433-1662. (P07)

Five (5) older pump trucks with full-opening 
rear doors for sale. All are in good shape 
and work daily. 3,000 to 3,600 gallons with 
large Jurop pumps. Contact Joe Waters @ 
775-691-1403. (P08)

2006 International with 2,700-gallon tank. 
New engine, out-of-frame overhaul. Call for 
more details. $37,500. 337-315-0692 (P07)

1995 Ford F800: 8.3 Cummins, 6-speed, 
254k miles. NVE pump, 2,200-gallon tank. 
$15,500. Serious inquiries only please. 
951-830-4840  (P07)

2003 International 4300 equipped with a 
DT466E, 6-speed manual transmission. 
252k miles, new tires, brakes, drums. Cur-
rent DOT. NEW 2,500-gallon vacuum tank 
complete with a Jurop LC420 vacuum/pres-
sure pump. 3" inlet, 4" discharge both with 
lever valves and stainless steel cam locks, 
sight glasses, manways. Best of everything 
$44,000. Call or text 734-309-2093 for com-
plete specs and pictures. Warranty included. 
Delivery included to lower 48!  (P07)

2006 Mack: 4,000 gallons, 495k miles, NVE 
Challenger pump, air-ride, 370hp, fully refur-
bished! Ready to work! Tarek 832-914-2855 
oilfieldtruckworld.com  (P07)

2007 Freightliner M2, C7 CAT, 6-speed man-
ual, air shift, PTO shaft-drive Masport 75. 
1,800-gallon tank. 22.5 tires. 110k miles. 
Send message for pictures. $29,500 OBO. 
620-629-7212  (P07)

2018 Peterbilt 348 with a new 4,000-gallon 
aluminum vacuum tank with Masport HX-
L400wv pump and jet unit. (Stock# 13725) 
www.VacuumSalesInc.com (888) VAC-
UNIT (822-8648)  (PBM)

1990 International with a Presvac 2,300-gal-
lon carbon-steel tank and Masport pump. 
(Stock# 5532V) www.VacuumSalesInc.
com (888) VAC-UNIT (822-8648)  (PBM)

2004 Freightliner FL70: 1,200-gallon unit, 
low-entry cab with a van body and liftgate. 
(Stock# 4101V) www.VacuumSalesInc.com 
(888) VAC-UNIT (822-8648)  (PBM)

2004 Sterling Acterra with a Progress 
2,500-gallon aluminum vacuum tank and 
Masport pump. (Stock# 8460C) www. 
VacuumSalesInc.com (888) VAC-UNIT 
(822-8648)  (PBM)

Pre-owned 3,000 U.S. gallon, carbon-steel 
vacuum tank with a Masport H75W vacuum-
pressure pump installed on a 2000 Mack 
CH613 cab and chassis. (Stock# 8498C) 
www.VacuumSalesInc.com (888) VAC-
UNIT (822-8648)  (PBM)

2011 International 4300: 230hp, diesel, 
auto. Under CDL. New 1,850-gallon steel 
vacuum tank, new Masport pump. www.
pumpertrucksales.com. Call JR. @ 720-253-
8014, CO.  (PBM)

2013 International 4300DT: 245hp, Al-
lison auto., 85,000 miles. Under CDL. New 
1,850-gallon steel vacuum tank, new 
Masport pump. Like-new condition. www.
pumpertrucksales.com. Call JR. @ 720-253-
8014, CO. (PBM)

SERVICE/REPAIR
Dynamic Repairs - Inspection Camera 
Repairs: 48 hour turn-around time. General 
Wire, Ratech, Ridgid, Electric Eel, Gator Cams, 
Insight Vision, Vision Intruders. Quality service 
on all brands. Rental equipment available. 
For more info call Jack at 973-478-0893. 
Lodi, NJ. www.dynamicrepairs.biz (PBM)

SLIDE-IN UNITS
NEW 650-gallon (450/200) slide-in unit. 
Honda & Jurop powered. Set up and ready 
to go. Delivery available. $7,250. Other sizes 
available. 337-315-0692  (P07)

TANKS

100 - 2011 Wichita 500 bbl. (21,400 
gallons) portable frac tanks. Epoxy lined. 
Delivery available. Geneva Equipment, Inc.

Call 815-341-0375
 or tom@genevaequipment.com

www.genevaequipment.com PBM

Tank for pumper truck for sale. Excellent 
condition. Call or email for more info.

carla@bartowprecast.com
770-382-4477 P07

Cheap, Used Vacuum Tanks - Late 
model, lined, steel tank sale! 4,650-gal-
lon: $9,500 and lower; 3,500-gallon: 
$12,500. Also: Low-price, plug-and-play 
pumps -- Masport, Fruitland, Jurop, NVE.

Call 269-751-5167, MI PBM

2006 Midstate 3,600-gallon aluminum tank. 
Needs minor repair. Make offer. Call or text 
for pictures 330-442-8070.  (P08)

2,000-gallon lined steel vacuum tank: 500 
fresh/1,500 waste, good condition. Complete 
with primary/secondary/valves, etc. Sold “as 
is”. $4,000 cash. Call/text 928-920-4471 
for pics/info.  (P07)

Vacuum Tanks - New: Sizes from 1,000-
4,300 gallons. All complete! Delivery avail-
able. www.JEagleTanks.com. Contact 
Jerry: JEagleTanks@yahoo.com or 800-
721-2774. (PBM)

TOOLS
T&T Tools, Probes, Hooks: Probes feature 
steel shafts with threaded and hardened tips. 
The insulated Mighty Probe™ tested to 
50,000 volts. Top Poppers™ open manhole 
covers easily. Free catalog.  www.TandT 
tools.com. Phone 800-521-6893. (PBM)

Crust Busters: Portable, lightweight ma-
chine, guaranteed to mix up septic tanks and 
grease traps! Save time and money! www.
crustbusters.com, 1-888-878-2296. (PBM)

TOYS
Septic pumper and vacuum die-cast toy 
trucks: In your choice of colors and logos, 
several cabs available. Call 877-450-2100, 
write to Granite State Collectibles, PO Box 
440, New Ipswich, NH 03071; or www.
granitestatecollectibles.com. (PBM)

TRAILERS-
VACUUM/TANKER

Imperial Vacuum Trailers: In stock, 
6,000- and 6,300-gallon aluminum single-
compartment Imperial vacuum trailers.

Call Kyle
800-558-2945 Ext. 424 PBM

2007 Freightliner Columbia 120, Detroit 60 
with 400+ hp, 10-speed, air ride, 302,000 
miles with a NVE Challenger 607 vacuum 
pump. 2011 130 bbl. Majona vacuum trailer. 
$60,000 for both. Call 254-534-5007  (P07)

TRUCKS -
MISCELLANEOUS

1994 International, 60 Series Detroit, 
3,200-gallon tank, Jurop pump. $20,000

Shannon 828-361-3390, NC P07

2,600-Gallon Keith Huber Dominator 
vacuum truck. Make: 1999 International; 
Model: 4700 DT466E; Mileage: 92,107; 
Price: $23,500. Truck has high-pressure 
jetter pump and carries 300 gallons 
freshwater. Equipped for portable toilets.

Billy Johnson 850-336-4988, FL 
JohnsonSepticTank@gmail.com P07

TV INSPECTION
2011 Chevy 3500 Hi-Cube TV inspection 
truck. 2 cameras, 2 crawlers. All tools, spare 
parts and safety gear. $37,500 OBO. For 
photos, text your email address to 630-333-
3704. For more information, call 630-333-
3704.  (P07)

WANTED: Grout trailer unit. Prefer Telespec-
tor unit. Must be in good condition. Call Jerry 
813-677-7655 or e-mail jerrybaes@aol.com. 
  (P09)

VACUUM LOADERS

1999 International Guzzler vacuum 
excavator: Totally refurbished, purchased 
new for Big Dig Project. 27" blower, CAT 
engine, auto remote. Special noise-sup-
pression equipment. Tri-axle. High-pres-
sure wash-down system - 300-gallon 
water tank. $85,900 OBO. Also available 
1997 Ford Guzzler vacuum excavator - 
same features as 1999 International. 
No washdown system. $85,900 OBO.

617-212-0162, MA P07

Pre-owned Super Products Supersucker 
industrial vacuum loader, with a Roots TRI-
NADO blower mounted on a 2009 Sterling 
L9500 cab & chassis. (Stock# 4366C) www.
VacuumSalesInc.com (888) VAC-UNIT 
(822-8648)  (PBM)

2014 Freightliner 114SD with a Vacall AVRB-
18 industial vacuum loader. (Stock# 9116C) 
www.VacuumSalesInc.com (888) VAC-
UNIT (822-8648)  (PBM)

1991 Western Star Model 4864F with a Cusco 
Turbo Vac 2127, carbon steel 3,000-gallon 
unit. (Stock# 8905) www.VacuumSalesInc.
com (888) VAC-UNIT (822-8648)  (PBM)

2009 Sterling LT9500 with a Vacall AVRB-
18 industrial vacuum loader. (Stock# 4792C) 
www.VacuumSalesInc.com (888) VAC-
UNIT (822-8648)  (PBM)

VANES
NEED a vane supplier? Franklin Fibre-
Lamitex Corp. is the premier American 
manufacturer of composite vanes for pumps 
and compressors. OEM tested and approved. 
Competitive pricing and reduced lead times. 
800-233-9739 www.franklinfibre.com  (P07)

WANTED
We are looking to purchase used portable 
toilets and half-high toilets. Please contact 
Lance at lance@redtoilets.com or call 561-
346-9296. (P07)

We are looking to purchase used equipment, 
such as portable toilets, half-high toilets, 
and restroom trailers. Please contact Lance 
at 561-346-9296 or lance@redtoilets.com 
  (P01)

Wanted to Buy: Vactor 2100s and late model 
Guzzlers. Cash. Phone 800-336-4369. (PBM)

WATERBLASTING
For Sale: Two (2) Myers M1610K40 – pumps 
only. www.waterjettingequipment.com or 
phone 714-259-7700.  (PBM)
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ANNOUNCE
contracted services offered

SELL used equipment

OBTAIN a position wanted
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www.pumper.com
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DC10, HANNAY REEL

DUAL SERVICE

2016 F750 V10 GAS

1500/500 GALLON ALUM TANK

2 UNIT FOLD UP TOILER HAULER

NVE304, 210 CFM

IN-STOCK!

$86,000
$93,000

FACTORY BUILT TRUCKS, BUILT-TO-ORDER
IN-STOCK, FINANCING & LEASE OPTIONS

TANKTEC USES FLOWMARK FOR FACTORY BUILT TRUCKS

Kenworth T370, 350hp ISL, Allison 3000RDS
4200 gallon aluminum tank
NVE887 535 cfm vacuum pump
2 large toolboxes
LED lighting
6” discharge
4” inlet4” inlet

RAM 5500, HEMI, auto
1250 gallon (950/300)
NVE304, 210cfm
DC10 pump with Hannay reel
2 unit fold up toilet hauler
Large cabinets
LED lightingLED lighting

2017 RAM 4500 HEMI, power group
999 Gallon (699/300)
NVE304, 210 cfm 
FloJet w/ Garden Hose
2 unit fold up toilet hauler
Dual cabinets
LED lightingLED lighting
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We know a thing or two about moving a great idea forward. After all, we’ve been 
manufacturing our own quality products for decades. From heat-treated aluminum 
doorjambs to our durable door hinges, PolyJohn puts premium care into everything we 
design. Our products are built to last so you can keep your portable sanitation business 
on the road — where it belongs.
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Work with us ... We listen!

4131 Morris Drive
Burlington, Ontario, Canada L7L 5L5
Fax: 905-681-0411

Nationwide Sales & Service

800-387-7763 | 905-637-2353 | www.presvac.com

Powervac 
> DOT 407 / 412 Code Tank

> 3250 US Gallon Tank
> 6400 CFM, 28" HG

> 8" Power Rotating Boom
> Presvac PV750 Pressure Off Pump
> Water Pump: 10 GPM @ 3000 PSI

Code Dump Trailer
> DOT 407/412 Code Tanks  

> 5200 US Gallon Tank
> Fruitland RCF 870 Vacuum Pump

> 500 CFM @ Free Air
> 460 CFM @ 18" HG

Code Liquidvac
> DOT 407 / 412 Code Tank

> 3000 US Gallon Tank
> Fruitland RCF500 Vacuum Pump

> 300 CFM @ 18" HG
> Liquid / Dual Carbon Filtration

> AreaRAE Monitor
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www.presvac.com

