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VACUUM PUMP SYSTEMS

Masport’s New Hydra Pump and System

The most Advanced liquid
cooled pump on the market!

» Higher continuous vacuum & pressure

» Lower oil consumption
» Quieter operation

» Reliable operation under extreme hot
or cold weather conditions

THE HARD WORKING PUMPER

800-228-4510 | cs@masportpump.com | www.masportpump.com
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10 Reading Between the Lines: Septage
Management is Everybody’s Business
Pumpers should drive home the point to customers,
neighbors and local government that we're all
responsible for disposal of human waste.

- Jim Kneiszel, Editor

14 @pumper.com
Check out the latest online-only content at the Pumper
website.

26 Money Manager:

Top Tips to Get the Best Insurance Coverage
Coverage experts lay out a plan for pumpers to protect
themselves against any legal claims that come along.

- Erik Gunn

32 Classy Truck

McNel Septic Service, Ravensdale, Washington

36 Addition by Subtraction

Wisconsin’s Schulteis Pumping finds success by
focusing on one profitable specialty and letting go of
related wastewater services.

- Ken Wysocky

46 Rules & Regulations

Maryland considers return of best-technology rule for
onsite systems.

- David Steinkraus

50 Septic System Answer Man: Pumpers Play
an Important Role in Disease Prevention

Talk to your customers about how neglecting septic
systems can lead to infections and insect-borne viruses.
- Jim Anderson

54 Pumper Interview: Educating Wastewater

Professionals and Septic System Users
Oklahoma State University’s Onsite Wastewater
Treatment Training Facility features a variety of
demonstration systems placed in a public garden
setting.

- David Steinkraus
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’
I's a Great Career
- Betty Dageforde
The pumping business has been rewarding for Ohio’s Gene
Morris. He’s still adapting to new technologies, but at the
same time looking for a winning retirement plan.
ON THE GOVER: Gene Morris, of Jarvis Septic & Drain, has thoroughly enjoyed his
25 years working in the wastewater industry, but is now starting to look at a plan for
retirement. Jarvis is shown getting out of the cab of his 2016 Western Star 4900 SF

built out by Ohio-based Tiger General with a National Vacuum Equipment blower.
(Photo by Amy Voigt)

58 States Snapshot:

Business is a Mad Dash for Scott Kellogg
‘It’s like they open the gates at 6 a.m. every morning
and it’s a full-out sprint like the Kentucky Derby all day

long until I climb back into bed!

64 Building the Business:

Saying ‘Thank You’ is Good for Business
Show your gratitude to employees and customers, and
reap the benefits of more revenue and a happier crew.
- Kate Zabriskie

70 Associations List

74 Classy Truck
Royal Flush Septic, Southwest Harbor, Maine

78 Product Focus/Case Studies:

Septage Disposal Management
- Craig Mandli

82 Product News

Product Spotlight: PowerSewer offers alternatives
for conveying wastewater.

- Anthony Drew

83 Industry News
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Pumpers should drive home the point to customers, neighbors and local government
that we’re all responsible for disposal of human waste By Jim Kneiszel

t'sa common refrain pumpers hear from the public when it comes to land
application of septage — not in my backyard!

As metropolitan areas grow past established suburban boundaries,
the big pipe of municipal sewer usually stops well short of the creep of peo-
ple who want to build dream-home estates in the countryside.

When it comes time to build and the only feasible way to deal with
wastewater is an onsite septic system, these homesteaders are happy to have
a private treatment alternative. But then, right after the picket fence goes up
and they invite their new neighbors over for a cookout, their interest in deal-
ing with wastewater comes to an end.

The new rural residents don’t want to see, smell or hear any evidence
that septic tanks are being pumped and their contents are being disposed
of. They help create the waste stream, but they'd be happy if pumpers could
wave a magic suction hose and make it all disappear from their new neigh-
borhood.

But you and I know it’s not that simple.

THREATS TO LAND SPREADING

The wastewater industry needs to find practical ways to dispose of the
septic sludges, both from a cost and environmental standpoint. Many times
land application turns out to be the most economical and viable way to dis-
pose of the waste. It saves on fuel costs, reduces the carbon footprint, puts
nutrients on the farm fields and returns water to the local aquifer.

But no matter how much good, common sense it makes to spread
septage close to its source, you won'’t find many folks willing to accept that
the waste is their problem and they need to cooperate for a local disposal
solution. It happens all the time: A recent example is in Ravalli County, Mon-
tana, where residents were up in arms over a pumper applying for a legal
land application permit.
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As reported in the Bitterroot

) . Contact Jim
Star newspaper, Eckert’s Patriot with your
Pumping in Stevensville, Mon- comments,
tana, wanted to spread on a 160- guestions and
acre farm. When the permit was OS"?O@;S at
. editor
discussed by the county Board of pumper.com.

Health, applicant Conrad Eckert
explained he was pursuing land
application to remain competitive
with other pumpers in the area rather than paying triple the cost of taking
all his loads to a treatment plant. A Health Board member explained maxi-
mum dumping on the site would be 100 loads and 300,000 gallons over a
six-month period.

Neighboring landowners predictably opposed a land-application per-
mit, citing concerns over impacts on groundwater, pets and wildlife, as well
as odors and wear and tear on the roads surrounding the application site.
They brought forward a myriad of arguments in hopes that one might stick.

The Montana Department of Environmental Quality, however, was
clear in its support of land spreading in an environmental assessment pub-
lished in the paper.

A GOOD IDEA

“When properly managed, septage is a resource. When used as a soil
conditioner, septage contains nutrients that can reduce reliance on chemi-
cal fertilizers for agriculture. A properly managed land-application program
recognizes the benefits of septage and employs practices to maximize the
value of the material. Land application of septage benefits agricultural land
by the addition of moisture, organic matter and nutrients to the soil, and
does not adversely affect public health.”

(continued)
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HOUSE OF IMPORTS 1947 GAL ANGEL AT.

6995 NW 32ND AVE ¢ MIAMI, FL 33147 ¢ info@houseofimportsvacuumtrucks.com 186.258.3384

BI.IY FAETIJHY DIRECT -

ongel@houseofimportsvacuumtrucks.com

4800 Gal, 18 spd, Loaded | Call for 4200 Gal, 400 hp, 20 Front, | $86,000 4000 Gal, 480 hp, | Call for
price 46 Rear, 100K Miles! Cummins ISX, 10 spd. | PriCe
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$77,000
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New 2000 Gal, 347 CFM Pump Pre-Emission
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$85,000
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Tank World Corp

ALL MAJOR BRANDS
IN STOCK AND
READY TO BUILD.

Refurbished Truck

Aluminum 2000 gal Porta Potty Tanks
In stock 500/1500 2 compartment

Porta potty trucks, and Body swaps.
We can do Steel, Stainless Steel and Aluminum.

Kick Off The Summer With A New Truck,
Come See Us At Tank Worild

Parts and Accessories In Stock

www.TankWorld01.com

12001 W. Peoria Ave | Jerry’s cell 623-680-2037 | Office 623-536-1199
El Mirage, AZ 85335 | tank.jerry1@gmail.com | Fax 623-935-4782
tankworld01@gmail.com
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Despite the DEQ findings, the discussion was ongoing earlier this year.
Like the Montana DEQ stands, some states encourage and support the use
of land application of septage, while others restrict, discourage or ban the
practice. It appears that spreading will be a tool in the disposal arsenal of
pumpers in many areas for years to come, but it also seems likely that as sub-
urban and rural dwellers continue to clash over the issue, there will remain a
constant threat to the future of the practice.

How should pumpers react to this ongoing debate? If land spreading is
a viable option for your business, promote the message shared in the Mon-
tana DEQ environmental assessment. If your state allows land application,
support the pumpers who can take advantage of such a program. Encourage
your state wastewater association to speak out in favor of reasonable use of
land application. If done responsibly, spreading can help serve the environ-
ment and free up treatment plant capacity for those pumpers who are not in
a position to spread on land.

Furthermore, make sure consumers
and your customers know that any eco-
nomical way to dispose of waste keeps
their pumping costs down. And explain
to them that everyone contributes to
the waste stream, and so everyone is re-
sponsible to find safe and efficient ways
to recycle those wastes. We're all in this
together.

Encourage your
state wastewater
association to
speak out in favor
of reasonable use
of land application.
If done responsibly,
spreading can

help serve the
environment and
free up treatment
plant capacity for
those pumpers who
are not in a position
to spread on land.

MEET THE CHALLENGE

Whether you spread waste, dump at
a treatment plant or are looking for new,
creative solutions to disposal challenges,
this issue of Pumper is devoted to you.
Our Product Focus feature covers the top-
ic of septage disposal management and
highlights a wide range of equipment,
including dewatering technologies, stor-
age tanks and roll-off containers, that
could help pumpers meet their disposal
demands.

The challenges facing today’s decen-
tralized wastewater industry are many. Millions of septic systems are woe-
fully in need of pumping and maintenance. Millions more are outdated and
in need of replacement. A burgeoning housing market is creating demand
to add many more onsite systems as cities flex and grow. At the same time,
treatment plants across the country are reaching capacity and local govern-
ments are often unwilling to expand or take on more septage.

This may seem like a big problem, but rather it is an exciting opportu-
nity for the pumping profession. Our industry must answer the call and find
solutions to all of these growing issues. That means pursuing land applica-
tion where it makes economic and environmental sense. It means looking
into private plants — either serving individual pumpers or groups of haulers
who come together as partners — to relieve some of the pressure at munici-
pal plants.

In short, pumpers have a chance to better control their own destiny in
business and serve the public good. After all, we all create the waste, so we
all have a responsibility to take care of it. ll
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ADVANCED ENGINEERING

len Upgrades to the
MAXIM 3000 ™

The Maxim 3000 is better than ever
with fen new upgrades that include a
middle door hinge, interlocking
corers, formditted sidewalls and
base, deeper hand grips, smoother
inferior walls, a standard hook and
shelf, matching side and rear panels,
a new roof design and a lower step
info the restroom.

Best of all, the blow-molded, double-
wall  design  still - provides  the
smoothest inferior of any restroom, a
feature that makes it easier to clean
and more attractive.

Satell%e”
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Visit the site daily for new, exclusive content. Read our blogs,
find resources and get the most out of Pumper magazine.

When David Knight got back into the pumping
business in 2011, he brought a customer service
philosophy that had been instilled into him many
years prior while working for his father’s pumping
and install company. The basic idea is that you
spend the extra time — and sometimes the extra
money — on the job to make sure your customers
are happy. Returning customers turned Knight's
one-man operation into a full-service company.

pumper.com/featured

CONNECT WITH US

Visit Pumper.com and sign up for
newsletters and alerts. Get exclusive content
delivered right to your inbox, and stay in the
loop on topics important to you!
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TURNING HEADS

Firstimpressions are
important in the septic
pumping business,
which is why Henry
Damm insistson
going all out with

his trucks. When the
neighbors start staring,
it translates to more
work for his company,
Big Bore Drilling
Certified Septic and
Hydroflushing. In this
article, Damm explains
why he loves vehicle
wraps.

pumper.com/featured

— Sometimes the Simplest Tools Are the Most Effective

pumper.com/featured

tank access

Pumpers often deal with septic
tankaccessissues,andin a
business where regulatory
agencies require periodic
inspections or regular
solids removal, gaining
accessisamust. That's why
University of Minnesota
onsite wastewater treatment
instructor Jim Anderson recommends
that septicinstallers provide manholes,
allow access to tank baffles and make
sure to bring entry points to the
surface by using risers and secure lids.

pumper.com/featured

expanding service

Expanding your pumping services
sometimes means modifying how you
spec out your pump truck. Just ask Eric
Zuech about how his company started
cleaning catch basins and car wash
pits in addition to septic tanks. He took
a different approach to speccing out
his 2012 Kenworth T800, and it netted
him some unique business.

pumper.com/featured
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relationship with
a customer.

BEST.

Best provides a full line of
Vacuum pumps and available
parts, to serve you.

All orders received by 2 pm CST, will be shipped the same day

Best Enterprises, Inc.
Located in Cabot, Arkansas

-8 B> :EI" K fo ‘ : T,"
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By Betty Dageforde

anniversary of his company, Jarvis Septic & Drain, he’s begin-
ning to think about a future for the business that doesn’t in-
clude him or his wife, Kathy, his co-owner. “I'm thinking about an exit

A s Gene Morris celebrates both his 55th birthday and the 25th

strategy,” he says. “I personally don’t think 10 or 12 years is too early to
start thinking about it.”

Morris is actually in the identical position his predecessor, Noble
Jarvis, was in 25 years ago. Jarvis started the company in 1961, ran it on
his own for 31 years, then got out of it by selling to Morris.
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Gene and Kathy Morris
(Photos by Amy Voigt)

Jarvis Septic & Drain

Seville, Ohio

OWNERS: Gene and Kathy Morris
FOUNDED: 1961

EMPLOYEES: 2

SERVICGE AREA: 20-mile radius

SERVICES: Septic and grease trap pumping,
drain cleaning, pipe repair

WEBSITE: www.jarvisseptic.com

The Morrises also run the business on their own, operating out of
their 25-acre property in Seville, Ohio. Kathy handles the office work
while Gene works in the field. In an emergency he can call on a neph-
ew, brother-in-law or friend for backup help. Morris likes to stay within
a 20-mile radius but says the profit is in that first 10 miles.

THE COMPANY’S FIRST TRANSITION

Morris got started in the septic industry right out of high school
when he went to work for a pumper in 1981. He stayed about five years,
tried another pumper for a few years, then returned to the first com-
pany. He experienced some frustrations along the way and started to

(continued)
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get the idea that maybe he could do things a little better.

“There were too many years of shaking your head and thinking why did
the boss do it that way,” he says. “If  was the boss I'd do it this way. The time
came to put up or shut up.” Morris had a good relationship with Jarvis, as
they were both in the industry and went to the same church. Morris knew
Jarvis was getting to a retirement age, and told him to get in touch when he
was ready to sell. “In 1992 he called me up and that’s where it started,” he
says.

Morris says the transition was seamless for the customers, as he and
Jarvis not only had the same “treat the customer right” philosophy, but even
had similar mannerisms. Other than Jarvis introducing Morris to the major
commercial accounts and smoothing things over with a couple of elderly
women who were afraid to let Morris in the house, the hand-off was quick
and painless for everyone involved.

Morris pretty much ran the busi-
ness the same way Jarvis had, always ‘

To the right
person who's
willing to learn

the business and
work hard it's a
very good Income,
a good living. But
1t takes the right
person. 99y

GENE MORRIS

keeping Jarvis's high standards in
mind. But he did eventually branch
out from just doing septic pumping
and today, when he’s not running his
vacuum truck you'll find him operat-
ing out of a van full of drain cleaning
and pipe repair equipment.

THE VACUUM TRUCK

About 65 percent of the com-
pany’s work is pumping of one kind
or another, whether it’s residential
septic tanks, restaurant grease traps,
commercial plants, municipal catch
basins and treatment plants, lift stations, or light industrial projects. Morris
is licensed to dispose of septage at several wastewater treatment facilities,
including one that takes grease.

In December 2015, for only the second time in his career, Morris sold his
vacuum truck and bought a new one, a 2016 Western Star 4900 SF built out
by Ohio-based Tiger General. It has a 4,000-gallon steel tank, a three-stage
hydraulic hoist assembly, a full-opening rear door and a National Vacuum
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Left: Morris works a valve before hooking
up his hose and pumping a septic tank.

Below: Morris is used to rolling a lot of
hose, serving septic customers for 25 years
in and around Seville, Ohio.

Equipment 4310 blower. He wanted a blower because he thought it would
work better for some of his tougher jobs such as catch basin clean-outs. He
also noticed the blowers at some of the sewage treatment plants, which run
24/7, were still going strong after 20 years — “So, I'm hoping the durability
and reliability is going to be there,” he says.

Customers are encouraged to sign up for a service reminder, but even if

they don’t, Kathy contacts them every couple years if she hasn’t heard from
them. Jarvis was an early adopter of technology and started automating cus-
tomer records in 1985. The Morrises used his system until March 2016 when
they purchased Smart Service from My Service Depot, a dispatching soft-
ware program that links with their QuickBooks program.

After an initial painstaking effort of importing job and client data into
the new program, and a lot of work by Kathy to create custom PDF files,
the system has been a tremendous timesaver. With a few clicks on his iPad,
Morris can send an invoice to a client while he’s standing with them in their
driveway. It also automatically fills out parts of the forms he’s required to
send to the state and counties on every pumping job, then he easily fills out
the rest using drop-down boxes.

They also use the system for scheduling. Kathy enters the job informa-
tion, which then shows up on Morris’ iPad along with the customer’s history.
Last-minute jobs are automatically added as the system refreshes.

Regulations affecting homeowner septic systems are always being dis-
cussed by governmental agencies. An adjacent county is establishing a re-
quired maintenance program. Morris is in favor of regulations but does not
like this approach. “I think the state and environment and everything would
benefit more on a mandatory pumping program than a forced maintenance

(continued)
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Fun with drones

When Gene Morris, owner, along with his wife, Kathy, of Jarvis Septic &
Drain, wanted to show off his new vacuum truck, he posted a video of it on
his personal YouTube page. But the most remarkable thing about the video
was the device it was taken with — a DJI Phantom 3 four-propeller drone.
“It took a 360-degree overhead view circling the truck,” Morris says. The
Morrises bought the drone as a Christmas present to themselves last year.

The unit is roughly 18 inches across and 8 inches high. It has a built-in
GPS, and the operating instructions recommend flying it in GPS mode, al-
though Morris says it does have advanced modes for more skilled pilots. He
says it’s very user-friendly to operate, somewhat like flying a fancy model
airplane.

But the main difference, besides having a camera, is it comes with some
pretty hefty Federal Aviation Administration regulations, which are con-
stantly evolving as the units become more popular. He registered the drone
with the FAA and uses it strictly for fun. He cautions that using it for com-
mercial purposes puts it in a whole other category of regulations.

“The FAA has all kinds of regulations if you’re using them commer-
cially,” he says. “As long as you’re using it for personal use and not for
commercial or for-profit, you don’t have to have a license to fly it. It’s very
similar to a pilot’s license, from what | understand, to use it commercially.”

The Morrises live on a 25-acre property, so they have plenty of room to
enjoy the drone recreationally. But weather conditions have to be just right,
Morris says. “It’s not good in the cold or if it’s too windy. There’s just a few
ideal days out of the year — and it seems when there’s days there’s no time,
and when there’s time the weather’s not conducive.”

To view the drone video of the Jarvis Septic truck, go to www.youtube.
com/watch?v=5ARMOhBhXec.

program,” he says. The difference is who ends up being the bad guy, he says.
In other words, is it going to be the county or the pumper who has to tell the
homeowner their system needs pumping or replacing?

THE SERVICE VAN

Nonpumping work is done out of the company’s 2012 Ford Econoline
E350 one-ton van. Services include sewer drain cleaning for residential,
commercial and light industrial custom-
ers, video camera work, electronic locat-
ing, and installation of aerators and sump
pumps. Morris is also trained and licensed
to make up to 4-foot repairs on 3-inch,
4-inch and 6-inch sewer lines using cured-
in-place PipePatch from Source One Envi-
ronmental.

Morris says a tremendous amount of
his work comes from contractor referrals
— plumbers who can’t or don’t want to handle drain problems, and excava-
tors and installers who need locating services.

Equipment includes a RIDGID SeeSnake Plus 325-foot self-leveling
color video camera unit, a RIDGID SeeSnake nanoReel camera for smaller
lines, and a RIDGID Scout locator. Morris uses a Landa 4,000 psi hot-water
pressure washer and a 300-foot 1/4-inch hose wrapped on a General Pipe
Cleaners reel for thawing frozen lines. Larger sewer lines are cleared using
an Electric Eel Model C with 300 feet of 1 1/4-inch cable. He also has a RIDG-
ID K60 that runs 7/8-inch and 5/8-inch cable, and a hand-held Electric Eel
Model S with 1/4-inch cable for bathroom sinks and tubs.

Kathy Morris works in the home
office, educating a customer
about proper septic system care.

Morris returns the hose to his
Western Star service truck, built
out by Tiger General and carrying
an NVE blower unit. He likes

the powerful blower to get his
pumping jobs done efficiently.
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CUSTOMER SERVICE

Morris has a strong opinion about how to get and keep customers, and
it doesn’t involve trying to be the cheapest guy in town. Instead he talks
about perceived value — the customer feeling they received good value for
their dollar. “And it’s treating the customers like you wish to be treated in
your own home,” he says. He shows up to jobs on time, looks clean and acts
professional.

“No matter how bad of a day I'm having I never let the customer see
that,” he says. “I always smile and put my best foot forward.” He always tries
to do the best job possible, cleans up his messes, makes a point of not over-
booking, and calls if he’s going to be late. “People are a lot less unhappy if
you tell them you can’t get there than promising them something and not

showing up.”
‘ ‘ No matter
how bad of

In the beginning he tried to be
available 24/7, but that was not sus-

a day I'm having
I never let the

tainable. However, he does check his
voice messages and will respond to

customer see that.
[ always smile

true emergencies.

Jarvis Septic doesn’t advertise
much. They have a small ad in the
phone book, but mostly rely on word-
of-mouth and contractor referrals. “If

you treat the customers with respect and put my best
and do the best job possible you're go- foot forward. 99
ing to get the referrals and you're going

to stay busy,” he says. GENE MORRIS




THE NEXT TRANSITION

As they think about retirement,
the couple is taking a look at all an-
gles and options.

“We're trying to decide where
we need to go, how we need to position the business, and what it’s going to

Wearing a sharp uniform and greeting
customers build a positive image for
Jarvis Septic. Here, Gene Morris uses
an iPad to generate an invoice for
customer Ken Hemburg.

take to get out of it and on with the retirement years,” Morris says. “It’s just
a matter of trying to determine if it’s going to be a viable business to sell or
if it’s just going to be a matter of liquidating the equipment and closing the
door. I hope that’s not the case.”

No ideas are off the table, but some scenarios might be more compli-
cated than others. For example, Morris believes that to attract an investor
rather than an owner-operator they'd probably have to have employees,
which they don’t necessarily want to do. On the other hand, having employ-
ees would present another possibility — “At that point we may be able to just
keep going beyond our target retirement age and just cut our hours back” He
also says they have a couple of customers in the trucking industry who might
consider taking it on.

Perhaps the ideal scenario would be the same one he was presented
with when he had the chance to buy the business — someone with a similar
work ethic and customer service philosophy who's interested in operating it
themselves.

“To the right person who's willing

to learn the business and work hard
Electric Eel Mfg.

it’s a very good income, a good living,”
he says. “But it takes the right person.”

IT WAS FUN

Overall, Morris has enjoyed be-
ing his own boss and working in an
industry where he can get out, meet
people and provide a good service. “I
don’t think I could do something like
work on an assembly line,” he says. “I
enjoy the job being complete at the
end of the day and the customer be-
ing happy with the work you've done.
That’s the most rewarding part.”

The question now is how to pass
the baton while ensuring his custom-
ers continue to get the great service
they’re used to. “That’s the biggest
thing on our minds, is how do we get
out,” he says. Bl

800/833-1212
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My Service Depot
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National Vacuum Equipment, Inc.
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www.natvac.com

(See ad page 7)

RIDGID
800/769-7743
www.ridgid.com

Source One Environmental
877/450-3701
www.s1eonline.com

Tiger General LLC
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www.tigergeneral.com
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MONEY MANAGER

Top Tips to Get the

Erik Gunn is a magazine
business writer in
Racine, Wisconsin.
Direct inquiries to him at
editor@pumper.com.

Best Insurance Coverage

Coverage experts lay out a plan for pumpers to protect themselves against any legal claims that come along

By Erik Gunn

hope you'll never need to use it.
If you're a business owner, you might feel slightly annoyed by
that. Who wants to buy something and not use it? But knowing the types of
insurance you need — and how much of each you need to be adequately

T here’s a paradox at the heart of insurance: You have to buy it, but you

protected — is critical for all small-business owners, because it can be a
business-saver if you do need to use it.

The information below is a good primer if you're questioning your own
policies.

What kind of insurance do I need?

General liability insurance: Michael M. Senderovich, president and
founder of Zeyger Insurance, which operates in California, Texas and Ohio,
calls this “The insurance to have.” It protects your business and your custom-
ers from injury — but make sure it covers the various kinds of work you do.

Property insurance: Coverage for your office and other real estate used
in your business.

Contractor’s tools insurance or “inland marine” insurance: When
work requires you to move around to different job sites, it’s a must-have.
Property insurance will only cover equipment at the home office, “which
doesn’t help plumbers much when they’re driving across town to fix a col-
lapsed lateral line,” points out Marivel Alvarez, a licensed insurance agent
for Insureon, an online small-business insurance provider based in Chica-
go. “Contractor’s tools insurance can cover property even while it’s at vari-
ous locations.”

Don’t count on your vehicle insurance for that purpose, Senderovich
adds: If someone steals your tools from your truck, the vehicle policy prob-
ably won’t cover the theft.

Workers’ compensation insurance: This is required in most states and
covers your workers for on-the-job injuries.

Commercial auto insurance: You need this whether you've got an en-
tire fleet of service trucks or are starting out and using a personal vehicle
for work. “Personal insurance policies do not cover vehicle usage for work,
regardless of the vehicle type,” Senderovich says. Not only that, but the com-
mercial policy may provide better coverage for less money.

Pollution liability insurance: If your work exposes asbestos, mold,
pollutants and bacteria, this coverage could be important, Alvarez says.

Builder’s risk insurance: If you buy materials and store them at a job
site, says Senderovich, “builder’s risk helps protect you from physical loss or
damage during the course of the project”
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Excess liability insurance or an umbrella policy: It provides addi-
tional coverage on top of your regular liability policy. It’s especially impor-
tant if your business is growing and you're doing bigger projects, among
other things.

There’s also one more that you might not think of as insurance at first:

A contractor bond: Required to get licensed in many states, “bonds
function much like a credit card,” Senderovich explains. “If there’s a claim
against a bond, the indemnitor (bond holder) will have to pay the bond
company back”

How much coverage do I need?

“States will set minimum requirements for these coverages,” Alvarez
notes. But those minimums aren’t guaranteed to be sufficient. And buying
larger policies can turn out to be more cost-effective.

Alvarez had one client who “wanted just the bare minimum for work-
ers’ comp, but I was able to get them
$400,000 worth of extra coverage for
about $25 more per year” Even an-
other $100 a year is worth it if it dou-
bles your coverage, she points out.

For general liability, Senderov-
ich recommends no less than $1 mil-
lion per occurrence and $2 million
aggregate. With vehicle coverage,
settling for only the state minimum is
“outright dangerous,” he adds.

For the excess/umbrella policy,
talk to your agent about your risks
and needs. Coverage usually starts at
$1 million but can go much higher. Your agent will advise you on other cat-

‘ Talk to your broker/
agent. Really talk to
them. Knowledge is power.
The better they understand
your company, the better
they will be able to provide
proper coverage. 3

Michael M. Senderovich

egories as well. Keep good records; claims are that much easier to settle if
you can show on paper when you bought those tools that were stolen from
your truck, for instance.

How can I tell how much I need?

Every business situation is different and depends on the size of the op-
eration, how many employees you have, your state licensing requirements,
the kind of work you do and the risk it entails to your customers, your gross
receipts, and the number as well as the size and type of jobs you undertake.

(continued)
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“Talk to your broker/agent,” says Senderovich. “Really talk to them.
Knowledge is power. The better they understand your company, the better
they will be able to provide proper coverage.”

How can I lower the cost?

As with any insurance, if you want lower premiums, raise your deduct-
ibles, Alvarez says.

But don’t just cut coverage to save money. “Insurance is all about gaps,”’
says Senderovich — and reducing coverage makes gaps bigger: “What’s the
purpose of paying for insurance if it doesn’t cover you for anything anyway?”

Are you offered coverage at bargain rates? Read the fine print. “A cut-
rate price usually means a cut-rate policy,” says Senderovich — one that lim-
its coverage in ways you'll regret. (Imagine you're a plumber with a liabil-
ity policy that excludes water damage.) “If the price is too good to be true,
you're probably not covered.”

Think long-term instead: Keep your records clean and up to date. Focus
on preventing losses. For workers’ comp, that means making sure employees
have protective equipment and safety training, and use them. Keep vehicles
properly maintained and serviced, and when it comes time to buy a new truck,
consider the long-term cost of insuring and operating it, Senderovich says.

Look for a carrier that will give you a discount if you bundle several
lines under one provider. And never, ever let your coverage lapse: “Auto-pay
is your friend.”

You can save money by shopping around, and as Senderovich says,
your broker should compare prices for you at renewal time.

At the same time, says Alvarez, see if your current carrier rewards cus-
tomer loyalty with discounts after three or more years of continuous cover-
age. Business owners who switch carriers chasing cheaper premiums “may
miss out on long-term savings,” she says.
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What mistakes should I avoid?

Don’t assume general liability will cover everything, says Alvarez. And
don’t get confused about “medical pay” in your general liability policy. That
doesn’t cover your employees’ injuries, just the medical bills of customers or
others who aren't affiliated with your business, if they sue you for a problem.

Shop on quality, not price, Senderovich advises: “Cheap is usually dan-
gerous.” And go with an agent who knows your kind of business. However
good the agent who has your homeowners’ or personal auto policy is, “if
they don’t specialize in your trade, they may not know all the risks associ-
ated with your business.”

Is there such a thing as too much insurance?

That’s pretty uncommon, says Senderovich. If you think you're paying
too much, talk to your agent.

The real risk, Alvarez says, is to have too much in one policy and not
enough in others. It's the “not enough” you need to pay attention to. A $1
million liability policy might seem like a lot, but it won’t cover car accidents
or worker injuries, she says. “No matter how much general liability coverage
you buy, it won’t cover that.”

Your best bet, both Alvarez and Senderovich say: Find an agent who
knows your business, then sit down and work through what coverage you
need.

In the end, insurance may seem like a gamble, but compared to the al-
ternative, it’s the safest bet you can make. ll

Are you walking away
from bigger profits?

ADD TO YOUR
PROFITS WITH...

OME FULLYEAR'S 5ypLy pF ENVIROHMENTALLY SAFE

EEII!:::::::! -
Bio-Tab
SEPTIC SYSTF"*S

VM'P_\\-'c-ghl B oz (22650 %

Whatis Bio-Tah°?

Bio-Tabhe is a highly concentrated tablet of bacteria (both aerobic and
anaerobic) and enzymes that acts as a biological activator for septic tanks.
In short, Bio-Tahe helps septic systems work like they were intended.

Bio-Tah'!

Unlike most competitor’s dusty powders or messy liquids, Bio-Tah® is in a
tablet form. Easy to use and easy to store, Bio-Tall® is highly concentrated
(one jar contains a year's supply). It is a safe, non-toxic, non-corrosive and
non-poisonous product that will not harm plumbing or septic systems.

(( CENTWRY

CHEMICAL CORPORATION

28790 County Road 20 W.= Elkhart, IN 46517
574-293-9521 - 800-348-3505

www.centurychemical.com
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Extra! Extra!
Want More Stories?

Get extra news,
extra information,

extra features with

Online Exclusives

Exclusive online content
for Pumper

www.Pumper.com/online_exclusives

GET FIT

with the right pumper truck!

=

2018 M2-106 with New 4000 gal. Imperial 2008 M2-106 W/ New 2500 gal Imperial
Alum. Tank, NVE4307 Blower Package, Tank, NVE 607 Pump, Mercedes and Allison

350 HP Cummins, Allison Auto., Air Ride, 3000 RDS, Air Ride Suspension. 290892
Full Lockers. Coming Soon!

2018 M2-106 (non-CDL) with 2000 Volvo WG64 w/3500 gal 2018 M2-106 W/ 2500 gal
Imperial 2150 gal Alum. Tank,  Tank, 18,000 front, 40,000 rears ~ Aluminum Imperial Tank, NVE
1600 Waste/550 water Masport ~ on Hendrickson, Full Lockers, 607 Pump, Cummins L9 with an
HXL75 Vacuum Pack., Cummins  Double Frame. 554066 Allison 3000 RDS, Air Ride, Diff
ISB w/Allison. Coming Soon! Lock. 550250

B call 888-961-4185

, ) See our entire inventory at
FAMILY OWNED SINCE 1958 Finduson

. W m  Truckcountry.com
NEW and USED SALES « EXPERT SERVICE « PARTS « FINANCING
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$35,500

PREMIER

Track Sales & Rental, Inc.

$87,500

$89,500

2003 MACK RD688S VACUUM TANK TRUCK
MACK E7 @ 427 HP, 8LL TRANS, 18/44 ON
CAMELBACK SUSP, 237"WHEELBASE, 150" (T,
STEEL TANK, MASPORT PUMP

$99,500

2013 MACK GU713 VACUUM TANK TRUCKS
MACK MP8 @ 505 HP, 10 SPEED TRANS, 20/46 ON
AIRRIDE, 284" WB, 195" CT, PIK RITE STEEL TANK,
MASPORT PUMP, 20,000LB STEERABLE LIFT AXLE

2013 FREIGHTLINER 114SD VACUUM TRUCK
DETROIT DD13 @ 450 HP, 18 SPEED, 20/46 ON
HENDRICKSON, CURRY VACUUM TANK, 110 BARREL,
4700 GALLON TANK, MASPORT PUMP

$149,500

2012 PETERBILT 367 VACUUM TANK TRUCK
CUMMINS ISX @ 500 HP, 18 SPEED, 20/46 ON AIR
TRAC, HERITAGE 4,650 GALLON TANK, FRUITLAND
PUMP, 266" WB, 170" (T, DOUBLE FRAME

REPRESENTATIVE PHOTO
$9,000 EACH

2013 FREIGHTLINER VACUUM TANK TRUCK
CORONADO 122 SD, CUMMINS 1SX15 @ 525 HP, 18
SPEED TRANS, 20/46 ON HENDRICKSON SUSP, CURRY
VACUUM TANK, 100 BARREL, MASPORT PUMP

2017 KENWORTH T880 ROLL OFF TRUCKS
CUMMINS ISX15 @ 485 HP, AUTO OR 8LL
TRANSMISSION, 20/46 ON CHALMERS SUSPENSION,
GALFAB OR AMERICAN HOIST, LOW MILES!

2015 KENWORTH T880 VACUUM TANK TRUCK
CUMMINS ISX15 @ 525 HP, 18 SPEED, 20/46 ON
HENDRICKSON AIR RIDE, HERITAGE 4,700 GALLON
VACTANK, S/N'HS 571, 410 RATIO, 257" WB

800.825.1255
www.premiertrucksales.com
5800 W. Canal Rd., Cleveland, Ohio 44125

i,

—

Used by More Professional Pumpers
to Increase Their Business

Backed By Science = Proven with Experience = Many Satisfied Homeowners

Septic-Scrub™ is a superior product for
the maintenance and restoration of
septic system drainfields. Customers
appreciate that it is environmentally
safe, contains no organic
chemicals and does

not produce any

toxic by-products.

Most importantly,
Septic-Scrub works.

It breaks down sulfide
buildup in the biomat
and soil to allow for
better water absorption.

Learn more about
Septic-Scrub at www.arcan.com.

arcan

P.O. Box 31057
Clarksville, TN 37040

For information on increasing
sales and providing a valuable
service to your customers,

call Arcan Enterprises at
888-35ARCAN (352-7226)
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USED VACUUM CONTAINERS
25 CUBICYARDS, HEAVY DUTY TUB STYLE,
6”OUTLETS ON EACH END

Vacuum Sales Inc.
51 Stone Road, Lindenwold, NJ 08021

Order Discounted Pumps Online

24 hours a day 7 days a week

www.vacuumsalesinc.com
parts@vacuumsalesinc.com

800-547-7790 » fax: 856-627-3044




J toilets
o sinks
 holding tanks

J chemical / deodorizer
 parts & hardware

It's summer, you're busy and there’s no time to go back to the drawing board. If
you want to get ahead this busy season, you can’t afford to forget the basics.

We have everything your business needs. From sinks, to deodorizer & cleaners, to
holding tanks & replacement parts, we've got you covered.

With competitive pricing and the best products on the market, you can’t lose.

W

Portable Restrooms | Hand Wash Stations | Deodorizers | Cleaners

PolyPortables, LLC.

‘goﬁreen Way Products f ¥ wid jn & (800) 241-7951 or (706) 864-3776
solutions for life

www.polyportables.com
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www.crustbusters.com *
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Ravensdale, Washington

'SAVE TIME
AND MONEY!
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Be Sure to
Request a
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Kenworth T880 built out by Erickson Tank & Pump with a 4,000-gallon

steel tank and Masport 400 cfm pump. The truck is powered by a 485
hp Cummins ISX engine tied to a 13-speed Eaton UltraShift Plus automatic
transmission. The truck has a three-stage jake brake, steerable pusher axle
and full-locking rears, Hendrickson HaulMaax suspension, polished alumi-
num Alcoa wheels, chrome 7-inch dual exhaust stacks and visor. Exterior fea-
tures include tool holders, two 4-inch and one 3-inch intake valves, a 6-inch
dump valve, five 5-inch rear sight glasses, extra tail bedrails for additional
hose, stainless steel ProTech toolboxes with interior LED lighting, stainless
steel tank guards, bedrail protection, and rear fender guards. The interior
includes Kenworth’s premium package including air-ride seats, wood-grain
dash, full gauges navigation, LED lighting, CB radio, satellite/CD stereo and
power/heated mirrors. Graphics were provided by RK Graphics. ll

SHOW US YOURS!

0 wner Shawn Carlton added a two-tone blue and metallic silver 2016

Got a truck with real WOW appeal? Show it off to Pumper readers!

Send photos of your truck after it has been lettered with your
company name. Any industry-related truck is acceptable. Please limit
your submission to one truck only.

Your Classy Truck submission must include your name, company
name, mailing address, phone number, and details about the truck,
including tank size, cab/chassis information, pump information, the
company that built the truck, and any other details you consider
important. In particular, tell us what features of the truck help make
your work life more efficient and more profitable. Email your materials
to editor@pumper.com or mail to Editor, Pumper, P.0. Box 220, Three Lakes, Wi
54562. We look forward to hearing from you!




................................ 577, 500
950/300 Aluminum Tank, 4x4, Diesel........oovievnns 382,500
9507300 Aluminum Tank, Ford Gas..............cccoceu.n... 568,000

.......................................................

e

All toilet trucks have heated fresh water valves. Wash down pumps
inside cab to prevent freezing. HXL-4 Masport or NVE 304 vacuum pump.
Steel with Polished Aluminum Skirting, 4x4, Diesel. s8[] 500 Rack for 2 toilets. Trailer Hitch. 50' 5/8" hose reel /

All Brands and Sizes of Tanks and Trucks are Available

. TOILET TRANSPORT TRAILERS

R

.‘ '3 n PY Ml | seesessessecssescsscsscsscsscscne

L 13" Tires » 24 ngh [0 Hauler............ 54,200

[2 Hauler................ 4,400

, [4 Hauler................. 4 800 ;
. 16 Hauler......... $5,200 i

™ Used trailers $ o
' also for sale & 20 Hauler-................... 6,500 8

SLIDE-IN UNITS & USED TRUCKS AVAILABLE / MASPORT, JUROP & CONDE VACUUM PUMPS
CHECK OUR PRICES

LANE’S VACUUM TANK, INC.

3133 VANZORA RD. » BENTON, KY 42025 £

800.592.3308 » 270.527.9945

Rooney Lane’s Cett 270.832.3793 www.LANESMOBILEJOHN.COM




AP [Fisiciic FAST o FLEXIBLE « FINANCING

ALLEGIANT PARTNERS

Fmancmg for portable restrooms, pumper trucks, and more!
Michael Schultz Benefits of Financing with AP

(888) 996-0305 - Finance New & Used equipment  + Same Day approvals available
« Application-Only up to $150,000  + Seasonal payment options

mschultz@apfinancing.com « Terms up to 84 months - Finance multiple units
www.apfinancing.com

p

www.ScreencoSystems.com

sales@screencosystems.com Your leader for simple innovative technology. Products built and
ysll.ems f I == field tested by industry professionals. Equipment that really works!

)

Screencw 208-790-8770 NEW PRODUCTS

| SCREEN
PORTABUE]RECEIVING/STATION

© No Other System Can Machh 6ur GPM Capacity
® 40.5 sq. ft. of Screen ® Off-Loads At Up To 1000 GPM
e 6" Offload Through Dual Fan Spreaders

e Optional Two 4" Hoses - Offload 2 Trucks Simultaneously

o Same Great Design, Ships Truck Freight
e Easily Fits In Pickup for Transport
o Small Footprint, Big Results

500 GPM Patented Dual Screen Design " |MYA\X|l(SvGREENI
NEW ¥ PORTABLE{SEPTIC
> S (RECEIVING/STATIONS}
/ D. i?”az'eSEve"t chee"'"dg % Features On " Aluminum & Stainless Construction
QUBIES 5S SCIEENEr apJeacer All S - e Affordable e Screens That Really Work
Mobile Septic Receiving Station creens
p g Bolt On Universal o No Moving Parts e Gravity Off-Load At 500 GPM
* Clean Up Your )  NEW 4' Trash Extension Puts Trash Directly Into Dumpster
Land Application Site Trash Exit

e Optional Patz Conveyor To Move Trash to Dumpster
Patented Dual Screen Design

- (HANDLEZTECH) Hose & Pipe Handles

e Never Hand Pick Trash Again

o Saves Back Injuries
o Auto Brake Winch

@RIT){EIIIM El T@ﬂ

i © Only Weighs 28 Ibs. Increased Productivity Authorized
* Heavy-duty Aluminum Reduces Fatigue & Injuries Distributor
/ Construction © Removes Grit From Flow Stream GET A GRIP
7, © Folds to Fit on Hose Deck e Available In 4-5-6 ft Models o Keeps Onsite Storage Grit Free 1.5To 6" Sizes

i

o \ax Load 600 Ibs. o Lifts Stubborn Tapered Lids ~ = Available in 15-31.5 cu. ft. Grit Capacity = e Easy One Handed Clamp for Handling Hoses & Pipes

(Patz> DISTRIBUTOR

PRVOG RESSIVE ]
CAVITY[PUMP _ SHAETDRIVE
Soey e wgyor o (eared motor, directly PUMPS
E\’rvzpwjgdssz\llﬁﬁtnéllll:lis flanged to thé pump AND I:\G IT ATLQRS
Smodth. 1edured.and ‘£ e Pinjoint sealed with e Housing can be completely
coldtemberature Beltin elastomeric boot drained N \
availablep $7% < 90° suction housing flange " Low angularity connecting * Mix while dewatering.
¢ Chobse ffom 4 wide rotation rod ' engte s
oty of o Stator has gaskets o Standard ANSI connections ¢ ® Move septic and grease  transfer fast, load fast.
*'—"‘\ I/aneﬁ'o C‘?jlt1|\1’ey0r : o Hardeted Steel hard Moo enSure o ‘dad interceptor waste with e Handles sand grit and
atz ' :r?jtlozdvzlapazlt?epsee 2 chrome plating rotor zones’ allowing complete ease from underground s!urry type materials.
PROVEN - Conveylargevolumes — Jo o bl * Enlarged suction housing. -~ drainage storage tanks. * Pit depths of 3 - 12 ft.
pERFORMANGE, 0 Materal tostorage £8ed, t E (h T T o T T ¢ Works with above and 3333 Up to 500 GPM
facility or load into eqmprfnen acky. UM | s00s0 | soosp | ezomo | a00sp | szomp |2 below ground storage 4444 Up to 1580 GPM
In Ag Industry = - coort vehicles. manufacturer written e * Great for transferring to~ 6000 & 8000 PTO Up to
for 68 Yrs warranty. Maten | SPM | 26 88 88 | 132 ] 132 land application site. 3500 GPM. >
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PreVac

k Industrial Pumpout System

Ideal For Grease Trap Service

PROCHOCK - TRANSPORT HOLD DOWN

Visit Us At: www.westmooritd.com

Diesel Unit Packages
35 CFM Thru 230 CFM

Right Angle Drive Packages

. Westmoor Ltd,
906 West Hamilton Ave.
Shefﬁll New York 13461

Gas Unit Packages

35 CFM Thru 230 CFM

Direct Drive Unit Packages
35 CFM Thru 115 CFM

Pump Accessories

SDS Pumps w/ Hydraulic Bracket

. Phone: 18003670972

\

AN
Vs GOSN R 16608
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Wisconsin’s Schulteis Pumping

finds success by focusing

ADDITION BY -
and letting go of related

SUBTRACTION
By Ken Wysocky

ervice diversification benefits many companies by generating

S multiple revenue streams and minimizing exposure to market

Schulteis nd mini
P - I.I.c downturns. But as Schulteis Pumping grew and evolved, the
umplng family-run business elected to jettison several services and instead fo-

Slinger, Wisconsin Wisconsin

cus on doing one thing really well: Pumping and repairing residential
septic tanks.

OWNERS: Nate Hill and Tim Schulteis “We’'ve downsized over the years,” says Nate Hill, 38, who now
FOUNDED: 1966 owns the Slinger, Wisconsin-based business with his cousin, Tim Schul-
EMPLOYEES: 6 teis, 43. “We’ve also become more efficient, especially by running big-

SERVICE AREA: 20-mile radius around Slinger ger trucks. Bigger payloads equal more money.”

SERVICES: Pumping residential and commercial septic and holding Diversification made sense for many years, explains Jim Schulteis,
tanks, septic system repairs whose father, Robert, founded the business in 1966. “Our generation

WEBSITE: www.schulteispumping.com was different,” says Jim, 67, who went on to own the company with his
" ' . brother, Ron. Both he and Ron are now retired. “My dad’s emphasis al-

(continued)
» - *\ Pl "' -
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Nate Hill, left, and Tim Schulteis, owners of e
Schulteis Pumping, are shown with two of

their vacuum trucks in the background, a 2005
Peterbilt 378 from T-Line Equipment running a
Masport pump, and a 2016 Mack Granite from
Imperial Industries running a National Vacuum
Equipment blower. (Photos by Michggl_@cLoone)

b
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norwecor

Engineering the future of water
and wastewater treatment

TODAY'S ANSWER FOR THE PROTECTION
OF TOMORROW'S ENVIRONMENT

Norweco’s revolutionary Phos-4-Fade® phosphorus removal filter and
Phos-4-Fade® tablets provide the most effective way to fight agalnst |
the ‘harmful algal blooms that contmue to plague our watemays.. b




ways was on diversification, so that if one thing faltered, something else was
there to take its place. We even dug graves — whatever it took.

“But things have really changed,” he continues. “Nowadays, things are
more specialized. But there’s nothing wrong with that, because the custom-
ers get better service. If you specialize in one thing and do it well, you don’t
always need so many businesses.”

EARLY GROWTH

Schulteis Pumping was established when Robert bought a trenching
company in 1966. Jim and Ron eventually worked with him. To capitalize
on a residential construction boom, the business expanded into septic sys-
tem installation in 1971, after Robert earned a plumber’s license. Later, the
company added septic pumping to its roster of services, for two reasons: It
made sense to offer customers
a complementary service, plus
it would provide a job for Jim,
who had come home after a stint
in the U.S. Army. By 1975, there
was enough pumping business
to make it a full-time job.

In search of further growth,
the company widened its ser-
vice scope once again, this time
branching into portable rest-
room rentals and service in 1980.

“It was a natural extension of
our services and we could make
money on the weekends,” Jim ex-
plains. “It all went hand in hand
(trenching, septic services and
portable restrooms).”

“We never had any kind of
master plan,” he continues, re-
ferring to the company’s growth.
“We flew by the seat of our pants.
... As our children grew up, we
expanded the work so they could
have jobs.

Nate and Tim learned the
business from the ground up.
Nate started working with his
stepfather in 1993 at age 15, pull-
ing hoses and the like. When he
turned 16, he handled portable
restroom runs. At age 18, he gota
commercial driver’s license and

‘ ‘ The trend is
toward either
very big or very small
(restroom operators),
adds Nate. “We didn't
want to make the
investment required
to go to that next level.
Instead, we decided
to focus on septic
pumping. 99
started driving septic vacuum

trucks. Later he operated the NATE HILL
company’s portable restroom
division. Tim joined the business in 1992 as a septic system installer and li-
censed perc tester. The two cousins bought the business in April 2016; Nate

is the company president and Tim is the vice president.

The company’s growth peaked in recent years, as reflected by its stable
of equipment. The company owns a 2005 Peterbilt 378 outfitted by T-Line
Equipment with a 5,800-gallon stainless steel tank and Masport pump, a
2008 International 7600 built out by Imperial Industries with a 4,400-gal-
lon aluminum tank and Masport pump, and a 2016 Mack Granite with a
4,400-gallon aluminum tank and National Vacuum Equipment blower (540
cfm) outfitted by Imperial.

38 Pumper ¢ June 2017

MORE CAPACITY

The three trucks are equipped with large tanks because big septic tanks
are common in the area. In addition, the local water table is fairly high and
many homes are located on narrow lakefront lots that aren’t big enough to
hold a septic system. As such, many homeowners rely on large holding tanks
that require frequent pumping.

On average, the holding tanks hold 5,000 or 6,000 gallons, and some
commercial septic tanks hold more than 10,000 gallons. So to minimize dis-
posal runs to treatment plants — as well as minimize wasted time and wear
and tear on trucks — it made sense to invest in larger tanks.

As luck would have it, Schulteis Pumping has no issues with waste dis-
posal. In fact, it has permits to unload waste at eight different disposal facili-

(continued)

Left: Nate Hill readies his service truck for
dumping. The rig is a 2005 Peterbilt 378 from
T-Line Equipment with a 5,800-gallon tank and
Masport pump.

Below: The biggest vacuum truck in the fleet,
with a 5,800-gallon tank, is capable of taking on
loads from several septic tanks, and can handle
large holding tanks and jobs from commercial
customers. Here, Hill unloads at the local
treatment plant.



The Lombrico automated crawler for remote hose-end

control and much more.

The Lombrico remote controlled, double tracked
crawler gets the vacuum hose-end directly into
dangerous and hazardous material and hard to
reach places — keeping the operator out of harms
way. ldeal for confined spaces and no man entry
in such environments as steel plants, refineries
and mining operations, the innovative Lombrico
mini excavator can be used to vacuum settled
material in sewage pipelines, manifolds and
tunnels larger than 2.6 feet (80 cm) in diameter.

Brought to by FS Solutions

EfSolutions

The compact Lombrico is available in different
sizes with a wide range of tooling. Offered
exclusively by FS Solutions with 12 convenient
nationwide locations and from Joe Johnson
Equipment with 8 Canadian locations.

Visit www. FSSolutionsGroup.com/automation
or call 1-800-822-8785 for more information or
to schedule a demonstration.

Joe Johnson
Equipment




ties, all within the company’s general service area. “We're pretty fortunate,”
Nate says. “In most cases, we can pump and unload just a half-hour later.

One b|g, happy fam | Iy And the village of Slinger treatment plant is less than half a mile from our

shop. That definitely adds up on the bottom line”

Anyone who works with family in a business knows some conflict is
inevitable, no matter how well everyone usually gets along. Just ask Jim
Schulteis, the former owner of Schulteis Pumping.

The firm is a family-run company in every sense. For many years, Jim
Schulteis owned the business with his brother, Ron. Before that, he and
Ron worked for their father, Robert. And Jim’s stepsons, Nate and Gus Hill,
and Ron’s son, Tim, also worked for years with Jim and Ron. Cindy Schul-
teis (Jim’s wife) still serves as the company’s office manager. (Nate Hill
and Tim Schulteis now own the company, and Jim and Ron are retired.)

While the family tree is complicated, Jim Schulteis’ advice for keep-
ing peace within a family-run business is simple: Be patient and don’t
speak rashly, which he concedes can be easier said than done. “Family

GETTING LEANER

The company at one time ran as many as four portable sanitation ser-
vice trucks and 350 restrooms. But in 2015, the family sold the portable re-
stroom division.

“We were just too small to make an impact on the local market,” Jim
says. “And the profit margins weren’t high enough to justify all the labor and
machinery. Plus we were tired after 34 years of working on weekends. In the
end, we just decided we could use our resources and expertise more effec-
tively in other areas.”

“The trend is toward ei-

: th bi 1l (re-
businesses are very nice and also very unique,” he says. “The challenges ‘ ‘ Famlly Stgo‘:;rzpérga?;r‘s?;g: NS;
ot e o il e 6t it e kot o st At DUSINESSES AT€  rwedidn'twantio make thein-

: ' tment required to go to that
“As such, you have to weigh words carefully and be more consider- very nice and 8180 very fliiﬁl:;lri?;gz d \?veg?ie(c):i d;
ate,” he continues. “You have to be patient and be more careful about unique. The challenges ‘ o )
how you phrase things.” . b ) to focus on septic pumping be-
On the other end ;)f the spectrum, Nate Hill says it's important to allse because YOU e cause that was growing and re-
’ ' 2 : d 'n
always listen and learn from those who are more experienced. “There’s always deahng with qulrzhzn:;;m:rrllp;\;vszto ed
a lot of knowledge there,” he says. “Over the years, we’ve learned a lot famﬂy. .. The person pany pp

installing septic systems in
2015 because Ron wanted to

morning you SUH have retire. Moreover, to stay in the

from my stepfather and step-uncle, like how to deal with customers and you yeﬂ at in the
how to collect money, too. He taught me to treat everyone with respect
and like you'd want to be treated.”

: . ket 1d’ ired fur-

Nate and Tim also point out they picked up a family trait they both ad- to sit with at the supper rﬁar o on e ve Tednee

ire: The gift of gab — making small talk that puts customers at ease. “Not table at night. 99 o mesmens I expensve
mire: . aple a ng . equipment, and it was becom-

everyone is born with that. ... We acquired it by observing,” Nate says. .
JIM SCHULTEIS ing harder and harder to com-

=

The crew at ScAuIteis Pumping includes (
from left) CindySchulteis, Gus Hill, Jim Schllter
and Nate Hill, afid (back row, from left) Tim#Seh
Pat WondolkowSki, John Bera ahd Ron Schiilté




pete with larger excavating companies, Jim notes.

In the mid-1990s, the company went through another dramatic change
when it stopped land-applying waste in favor of taking it to waste treatment
plants. Primary factors driving the switch included the emergence of large
residential subdivisions, which made it tougher to find enough farmland
suitable for land application, and increasing difficulty in obtaining pollution
insurance, Jim explains.

“Without insurance, you're vulnerable to lawsuits,” he says. “All it takes
is one complaint. And when you take waste to a treatment plant, everything
is documented and the waste is disposed of in a very professional manner.
With all those factors in play, we felt land-applying just wasn'’t the way to go
anymore.

“It was hard at first because land application is much more cost-ef-
fective and a lot of our competitors
were still land-applying,” he contin-
ues. “So our profit margins suffered,
but not enough to put us out of busi-
ness. Land application was also very
time-consuming, which kept us
from doing other work and earning
more revenue.”

Our
experience
and knowledge 1s

a big advantage. ..
You only go as far as
the people you have,
and we have really
good people. 99

NATE HILL

KEYS TO SUCCESS

Nate says the company’s em-
ployees have been critical to its
success. Many have been with the
company for decades, and some are
plumbers who are adept at diagnos-
ing and fixing onsite problems. “Our experience and knowledge is a big ad-
vantage,” he points out. “We all grew up in the business, including my mom,
Cindy Schulteis, who's played a gigantic role in our success (as the compa-
ny’s office manager). She’s the face and voice of the company — the first
person customers come in contact with. Not all customers are happy when
they call us (because they're having septage problems), but she handles it
very well.

“You only go as far as the people you have, and we have really good
people,” Nate says. Aside from Nate, Tim and Cindy, the staff includes John
Bera, a septic technician; Nate’s brother, Gus Hill, who's a shop laborer; and
Pat Wondolkowski, a septic technician.

Looking ahead, Jim says he believes the company will continue to grow
with Nate and Tim at the helm. He has no regrets about retiring.

“It’s their turn,” he says. “I did it for 40 years and that’s a long time. ...
I'm actually kind of relieved that they're
taking over. It’s time for some new blood
and new ideas. And I'm always here to
help if they need it.”

Nate says he doesn’t anticipate go-

MORE INFO

Imperial Industries, Inc.
800/558-2945
www.imperialind.com

(See ad page 19) ing back to adding more services. Nor

Masport, Inc. does he expect — or want, for that mat-

800/228-4510
Www.masportpump.com
(See ad page 3)

ter — explosive, exponential growth, fa-
voring sustainable growth instead.

. “We almost can’t help but grow be-
National Vacuum

Equipment, Inc.
800/253-5500
www.natvac.com
(See ad page 7)

cause the county where we’re based is
growing so fast,” he says. “I eventually
would like to add another truck. But we

T-Line Equi v don’t want to outgrow our capabilities.
-Line Equipment, Inc. .
920/864-4444 We want to focus on one thing and do

itwell” B
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A ‘VIP Best 1T’ change can really change your mood.

And it will definitely change your business.

Motion censored lights and odor-free exhaust fan

VIP Best 1™ System is designed to adapt to many
of the best and most popular “chemical restroom”
shells/roofs, ready to convert your existing fleet.

Ceramic “flushing” RV bowl completely eliminates
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side access or available VIP Best 1" patent pending
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80 watt solar panel easily adjusts a full 20 degrees from
9 am to 6 pm catching maximum “blue sky” rays.

Use your existing roof and shell.

Access from outside rear, allows
for fast and easy water fill.

Lockable pump and battery compartment.
Can be serviced while restroom in use.

Large, “easy access” vacuum port with patent pending
“Sure-Seal ™" virtually eliminates escaping odors while
a2 in sealed position. No chemical deodorizers needed.
j / L ; KEEP YOUR PROFITS!

Contact us today:
See our VIDEO at VIP BEST 1" | thevipbestl@gmail.com | www.VIPBest1.com
www.vipbest1.com

Protected by U.S. Pat. No. 9340963 and Patent Pending
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800-422-9840

sales@longhorntank.com
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Laal
Dual VIP Restroom Traller =R I
+ Food Festivals « Flushing, china toilet
« Community Events « Enclosed sink

- Restroom Remodeling - Power Converter (option) _' s

+ Movie Production « Air-conditioning (option) ‘&
« Interior Heater (option)
- Sink Water Heater (option)

1737 S. VINEYARD AVENUE * ONTARIO, CA 91761
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RU LES & REGS Rules and Regs is a monthly feature in Pumper.
We welcome information about state or local

regulations of potential broad interest to onsite
contractors. Send ideas to editor@pumper.com.

Maryland considers return of
best-technology rule for onsite systems

By David Steinkraus

he state that surrounds most of Chesapeake Bay, where struggles over

water quality have occupied public attention for several years, may

revive a rule to require the best available onsite wastewater technol-
ogy everywhere.

A regulation created by the administration of former Gov. Martin
O’Malley in 2012 required best-available technology for all new construc-
tion across the state. Current Gov. Larry Hogan reversed the O’Malley regu-
lation last summer. That means best-available systems are required only in
environmentally critical areas, defined as coastal lands or lands within 1,000
feet of the bay.

State Sen. Joan Carter Conway introduced a bill to write the O’Malley
regulation into law, but the bill is struggling in the Maryland Senate. The
bill failed to pass a committee by one vote, but then one legislator asked the
committee to reconsider its vote.

Opponents of the idea question the need to have homeowners pay for
best-available technology on land that may be 25 miles from coastal areas. For
example, in voicing its opposition, the Worcester County Commission said
requiring best-available technology could add as much as $15,000 to the cost
of a home. The county lies along the Atlantic Ocean shore on the eastern side
of the Delmarva Peninsula, which contains most of Delaware and forms the
Chesapeake Bay on its western side. Supporters of the rule say the nitrogen
removed by best-available systems is one of the major pollutants in the bay
and say Hogan’s action was a concession to developers and rural landowners.

In the meantime, the Harford County Council is preparing legislation
that would remove the need for best-available systems on any land outside
the environmentally critical areas. The county sits on the northwestern end
of Chesapeake Bay not too far from Baltimore.

If the Senate bill becomes law, money from a special fund would subsi-
dize the approximately $7,500 cost difference between a conventional waste-
water system and a best-available system. The bill also proposes an $8,000
fine for any home not using a best-available system where one is required.

Oregon

Vagueness in the law stopped one wastewater operator’s plans, but the
issue may now be clarified for everyone by the state Legislature.

Wayne Buma, who operates AAA Septic Cleaning in southern Oregon,
wanted to process septage and spread the resulting product on farmland as
fertilizer. The Jackson County government objected — not on the grounds
of public health, but because the state’s land-use law is unclear. The county
said it is not certain whether treatment is allowed on land zoned exclusive-
ly for farm use. Generally state law allows processing only in urban areas,
which would increase Buma'’s hauling cost.

HB 2179 would clarify the law and allow treatment of biosolids on
farms, provided the processing is done with mobile equipment. Without the
clarification, Buma would have to process wastewater at the location of each
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tank he pumps. His process involves screening septage to remove debris,
then adding lime to change the pH and kill pathogens.

Florida

Algae blooms were a problem in Florida last summer, and now are the
target of special funding in the state budget.

Republican Gov. Rick Scott included $40 million in his proposed bud-
get for a matching grant program to help people in communities affected by
algae blooms. The money will aid people in converting from septic tanks to
municipal sewer. At the peak of the problem last summer, Scott promised to
seek money to help remedy it.

Meanwhile, state Rep. Charlie Stone, R-Ocala, sponsored a bill calling
for $20 million from the state’s conservation fund to help property owners
improve onsite wastewater systems or connect to sewers. That bill is pres-
ently going through the committee process.

New York

A supervisor in the town of Southampton on Long Island said he ex-
pects his community to follow the lead of East Hampton and require ni-
trogen-reducing wastewater systems for new construction. Supervisor Jay
Schneiderman said revised codes will require such systems only where pol-
lution could reach bays and ponds.

The town will also work on rebate programs to encourage homeown-
ers to replace older systems with the latest technology. Money would come
from the town’s Community Preservation Fund, which is supported by a fee
on real estate transactions.

Homeowners in East Hampton are eligible for payments of $5,000 to
$15,000 depending on household income and what system is in place now.

Indiana

Commissioners in Brown County are working through a complete over-
haul of the county septic system ordinance. The county is about 30 miles
south of Indianapolis.

The rules have not been revised since 1997. A revision was passed in
2013, but that was challenged with a lawsuit, and a court negated the rules af-
ter finding the county’s work had not been properly advertised to the public.

Most areas of the county depend on onsite systems, and under the draft
most homeowners would not see any effect from the law unless they add to
their home, sell the property, or have a failing onsite system. A draft of the
new ordinance requires an inspection of the system when a property is sold.

John Kennard, a county environmental health specialist, said a random
sample of 10 local real estate listings found that six had systems too small for
the number of bedrooms detailed in the listing.

Among other changes, the draft ordinance contains rules specific to
guest rentals such as bed-and-breakfast establishments, lays out a proce-
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dure for evaluating drainfield sites, and sets rules for holding tanks.

Canada

Two governments at opposite ends of Canada are grappling with the
maintenance of septic systems.

In Central Frontenac Township, Ontario, located about 60 miles south-
west of Ottawa, the nation’s capital, the town council approved a septic in-
spection program. The township is located on Sharbot Lake, a large body of
water in eastern Ontario.

Property owners will be required to have a licensed pumper inspect on-
site systems and report the results to the township. The inspection can take
place during a regular pumpout. Property owners must have an inspection
on file every five years.

Township Councillor Victor Heese said research by a council commit-
tee found only 2 to 4 percent of onsite systems required a major repair or
replacement. The council also formed a committee to investigate financial
assistance for homeowners unable to pay for system repairs or replacement.

On the other end of the country, the Comox Valley Regional District is
considering a mandate to maintain septic systems. The district, which incor-
porates several local governments, is located on Vancouver Island about 100
miles northwest of the city of Vancouver.

Engineering staff will first work on a public education program to be
approved by elected officials this spring. The staff will also investigate a man-
datory maintenance program. According to a member of the staff, only the
government district around the provincial capital of Victoria has a manda-
tory maintenance program. That program includes fees to recover costs and
arequirement for regular reporting. ll
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SEPTIC SYSTEM ANSWER MAN

Jim Anderson, Ph.D., is an emeritus professor
at the University of Minnesota Department of
Soil, Water and Climate and recipient of the
pumping industry’s Ralph Macchio Lifetime
Achievement Award. Email Jim questions
about septic system maintenance and
operation at editor@pumper.com.

Pumpers Play an Important Role
in Disease Prevention

Talk to your customers about how neglecting septic systems can lead to infections

and insect-borne viruses By Jim Anderson, Ph.D.

e are moving into the height of the flying and biting insect season in

my part of the world. So I thought it would be a good time to bring up

a topic I had questions about last fall: that is the role septic systems
might play in the spread of the Zika virus. This is part of a larger question about
what impacts failing or less-than-adequate systems have on human health.

During classes on septic system inspections, my colleagues and I talk in
general terms about the importance of good systems that protect the envi-
ronment and human health. There is always some discussion about the po-
tential threat of a failing or poorly maintained septic system. And someone
always points out that homeowners and others know enough to stay away
from surfacing effluent and around sewage tanks. Our response, though
lighthearted and hopefully somewhat humorous, is to point out the home-
owner’s black Lab likes to find stinky things and roll in them. Afterward, Fido
comes into the house to show his love and affection!

This generally leads to a more serious discussion about the fact that
children can get into these areas and come in direct contact with the efflu-
ent. And since service providers wear the proper protective clothing while
working on systems, shouldn’t they then consider any direct contact with
wastewater a big problem?

VIRUS RISKS

Outside of direct contact though, there are other ways disease can be
spread, the most concerning of which is through insects, primarily mosqui-
toes. It is not so much that the mosquitoes pick up disease from the effluent,
but more that having wet areas and standing water create good breeding ar-
eas for mosquitoes. And then they subsequently pick up viruses like Zika or
West Nile during their life cycle and transmit those viruses to humans when
they bite us.

Where I live in the upper Midwest, we don’t have the Zika virus, but we
do have West Nile virus, and while the incidence of West Nile disease are
relatively low — a few cases a year — it is something to be aware of. Typical-
ly, West Nile virus spreads to humans and animals via infected mosquitoes.
Mosquitoes become infected when they feed on infected birds. You can’t get
infected from casual contact with an infected person or animal.

Most West Nile virus infections occur during warm weather when mos-
quitoes are active. The incubation period — the period between the bite by
an infected mosquito and the appearance of signs and symptoms of the ill-
ness — ranges from two to 14 days.

West Nile virus has occurred in Africa, Asia, Europe and the Middle
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East. It appeared in the U.S. in 1999, and since then has been reported in
every state except Hawaii and Alaska, as well as in Canada.

Information supplied from Mayo Clinic shows West Nile virus might
have spread in other ways, including organ transplantation and blood trans-
fusion. However, blood donors are screened for the virus, substantially re-
ducing the risk of infection from blood transfusions. There have also been
reports of possible transmission of the virus from mother to child during
pregnancy or breast-feeding, or exposure to the virus in a lab, but these are
rare and not conclusively confirmed.

The good news is that only about 1 percent of people infected become
seriously ill beyond flu-like symptoms. The elderly and people with a condi-
tion like cancer that suppresses the immune system are most susceptible.

TIME TO REPAIR

The question posed was, can pesticides be used to control the mosqui-
toes around the failing septic systems? The easy answer to this is yes, but the
ultimate solution is to repair or replace the system or parts of the system that
are causing the condition.

Products on the market can be used to temporarily reduce mosquito
breeding potential. Oils can be applied to the surface that suffocate the adult
mosquitoes, and the pesticide methoprene — at very low concentrations —
can be sprayed. Contact your local health department, agriculture depart-
ment or mosquito control districts for the list of allowable pesticides in your
area and to learn about required permits for their use.

The real solution is to fix or prevent the problem. Just like everything
else we do as professionals, this involves educating the homeowners and
the general public about the potential problem and how to fix it. Contrac-
tors and service providers are always in contact with the public, so this
should be a part of our conversations to ensure system problems are deter-
mined and fixed.

As mosquito season approaches, homeowners should be encouraged to
have a professional check seals on septic tanks and make sure risers are sound
and watertight. If there is evidence of surfacing effluent, the system should be
inspected, the causes determined and repairs or replacement scheduled. As
a public service, you can suggest the homeowner walk their property once a
week and check tarps or old tires for standing water, clean clogged gutters;
basically address any identifiable areas where mosquitoes can breed.

As industry professionals, it is important that we highlight the many
ways neglected septic systems can affect public health. l
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PUMPER INTERVIEW

Educating Wastewater Professionals
and Septic System Users

Oklahoma State University’s Onsite Wastewater Treatment Training Facility features a variety of
demonstration systems placed in a public garden setting By David Steinkraus

ne of the nation’s most rural states has a new resource to teach septic
system users and wastewater professionals about onsite technology.
With only 25 to 75 people per square mile, Oklahoma is among
the least densely populated states in the nation, and as a result has a large
number of onsite wastewater systems. Pumpers know how important it is to
teach customers about proper care and usage of their septic systems, and
that’s where Sergio Abit comes in.

When Abit came to Oklahoma State University as an assistant professor
of soil science, he saw a need for better education about wastewater technol-
ogies, and established the Onsite Wastewater Treatment Training Facility. In
2016, the university opened a demonstration center
where people can see what onsite systems look like.
Pumper asked Abit about the programs he’s running
and what he hopes to accomplish.

Pumper: How widespread are onsite systems
in Oklahoma?

Abit: There is an estimate that 40 percent of
homes in Oklahoma have onsite systems, which is
a significant number because the national average
is 20 percent. And that is understandable because
apart from Oklahoma City and Tulsa, we have a
lot of rural areas that do not have their own central
wastewater treatment facilities.

That is not the only estimate. If we look at the number of homes built
and the number of septic system applications from the last four years, we
could have as many as 52 percent of homes with onsite systems. And this is
because during the past few years, many people moved into areas outside of

Reach Sergio Abit
at 405/744-9586 or
sergio.abit@okstate.edu

a centralized sewer system.

Pumper: How did the training facility start?

Abit: I came here in the summer of 2012, and I was required to do some
sort of program on sustainable agriculture. When I asked our Extension ad-
ministrator who was doing education on onsite systems, I was told nobody
was. It was kind of interesting that in a state like Oklahoma nobody was do-
ing any septic system education.

I came from North Carolina State — where I earned my master’s and
doctoral degrees — and they had an extensive education program. The pro-
fessor who was my adviser was connected to that effort.

So I said, “Can I make a proposal for an onsite wastewater extension
program?” and they said, “Put it in writing,” and it was approved.
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Pumper: What is the facility intended to do?

Abit: We have a three-part mission. One is to write statewide training
materials for installers, inspectors, homeowners and so on. The second is
to organize an annual statewide wastewater conference. And the third is to
establish an onsite wastewater training and demonstration facility.

For the training, we surveyed people about what they needed most, and
we prepared materials to match their needs. In November 2016, we had our
second annual wastewater conference, and 167 people attended, up from
152 in 2015. And in 2016, we opened the training facility.

All this has been accomplished with collaboration from the Oklahoma
Certified Installers Association, the state Department of Environmental
Quality, and members of Oklahoma’s Native American nations and Indian
Health Services. We also had support from industry, primarily from Infiltra-
tor Water Technologies and Clearstream Wastewater Systems.

Pumper: Would you describe the demonstration center?

Abit: We were given a prime piece of land that is part of the univer-
sity’s botanical garden. Thousands of people already come there every year
tolook at the plant exhibits or receive other training, so it gives us an entirely
different group of people, non-industry people, who can walk around and
look at our displays.

Everything we have is built above ground so people can see it, and we
have signs telling people what they're looking at and for what conditions sys-
tems are appropriate. We have a gravity-fed drainfield, stone-filled trench-
es, low-pressure dosing and an aerobic treatment system. The systems are
mockups to illustrate how the components work, but none are functional.

We have it arranged so we can tell people a story. We say if soils are
perfect you can rely on gravity, but poorer soils require pressure dosing, and
so on.

The back part of our site isn't filled yet, and we're reserving that for dis-
plays of advanced systems such as a membrane bioreactor.

Pumper: What training do you provide?

Abit: We have our courses designed for several groups — for regulators
from the DEQ, sanitarians, for installers, and for end users, meaning home-
owners, Realtors, builders and inspectors.

For the installers we cover the basics of system installations, safety,
operations and maintenance. For the regulators we talk about the basics of
soils, how to profile soils, how systems work, and we cover ethics because
these are the people who are regulating the industry.

(continued)
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Abhove: Displays at the Onsite Wastewater Treatment Training
Facility include cross-sections (at rear) so visitors have an idea
of what the systems look like in the ground. (Photos courtesy
Oklahoma State University)

Right: When no one is on hand to talk to visitors at the
Oklahoma Onsite Wastewater Treatment Training Facility, signs
like this one explain the systems people look at.

Before we established this program, people were
getting continuing education courses on their own, but the training didn'’t al-
ways line up with what people needed to learn. Now we have that, and we hope
wastewater professionals will take advantage of it. At our most recent confer-
ence we had almost 100 percent attendance by the state regulators from DEQ,
but we have to do a better job of encouraging more installers to attend the con-
ference. The sanitarians are just beginning to be involved with our program.

800-330-3965

WWW.PIKRITE.COM
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Pumper: Where do you see the demonstration center heading?

Abit: We want to expand the demonstration portion. As I said, we have
room for more advanced systems, and we’d like to have more of those. At the
moment we lump all of them together under the label of advanced systems,
but they should be separate because they are all different. At the moment,
Oklahoma permits only a few types of basic systems, and we need to educate
Oklahomans about other available technologies.

We want to reach out to as many stakeholder groups as possible — even
those who are not directly involved in the onsite wastewater industry. That
was the reason behind putting the demonstration center in the botanical
garden. For example, if the master gardeners are at
the garden for training, I can come in for an hour, talk
to them about wastewater systems, and invite them to
look at our displays.

Of course we also want to use the demonstra-
tion center for our students in the university. We
have a lot of courses covering water treatment and
environmental protection, and the ability to show
students what professors are talking about will be
very valuable.

And we want to use this for people not connected
to the industry. That also means kids in FFA and 4-H programs. If you can
educate the children, they will grow to become responsible adults with a
good understanding of wastewater treatment technologies. ll
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STATES SNAPSHOT

Business is a Mad Dash for Scott Kellogg

‘It’s like they open the gates at 6 a.m. every morning and it’s a full-out sprint like the Kentucky Derby

all day long until | climb back into bed’

In States Snapshot, we visit with a member of a state, pro-
vincial or national trade association in the decentralized
wastewater industry. This time we learn about a leader in
the Colorado Professionals in Onsite Wastewater.

Scott Kellogg

Business: Douglas County Septic
Location: Franktown, Colorado
Age: 49

Years in the industry: 17

Association involvement:

Member of Colorado Professionals in Onsite Wastewater,
served on the CPOW board as state installer representative 2015-
16, member of National Association of Wastewater Technicians, NAWT in-
spector certified, NAWT installer certified.

Benefits of belonging to the association:

Belonging to CPOW and NAWT allows us to stay current with state reg-
ulations, industry changes, and provides opportunity for feedback and com-
munication with other industry professionals as well as regulatory agencies
on both state and county levels.

Biggest issue facing our association right now:

Trending environmental issues are causing designers and local gov-
ernmental agencies to “raise the bar,” thus increasing construction costs to
homeowners for new and replacement systems. Space is limited for new and
replacement systems, thus creating costly challenges for installations. De-
velopers and building departments are not allowing enough space on prop-
erties for construction of onsite wastewater systems and need to be educated
on regulation requirements encompassing the sizing, setbacks, topography
and feasibility of construction of future onsite wastewater systems.

Our crew includes:

Four two-man crews and two office staff.

Colton Mathews is a NAWT-certified inspector. He is our lead main-
tenance technician, title transfer inspector/vacuum truck foreman. Jason
Policarpo is the vacuum truck technician.

Efrain Jimenez is a NAWT-certified installer and is our lead installation
foreman. Adrian Hernandez is our installation technician.
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Reynaldo Santos is a NAWT-certified
inspector and is our lead troubleshooting

The Douglas County Septic
crew includes (top row, from
left) Adrian Lopez, Zach Wilson,
Colton Mathews, Sheri Trehal,
Reynaldo Santos and Efrain
Jimenez. Kneeling (from left) are
Scott Kellogg and Manual San-
tos. (Photo courtesy of Douglas
County Septic)

and repair foreman. Manual Santos is our
repair technician

Zach Wilson is our excavation fore-
man, and Isidro Bocanegra is our primary
equipment operator.

Sheri Trehal is coordinator of schedul-
ing, work orders, payroll and accounts re-
ceivable.

Kay Kuhl is coordinator of customer service, invoicing and accounts
payable.

Typical day on the job:

We have come to the conclusion that there is never a “typical day” in
our world. Most days will consist of a well-thought-out and planned sched-
ule that quickly changes in the first hour of the following day when emergen-
cies start rolling in, or equipment breaks down or other issues arise. Phone
calls and text messages begin between 6 and 6:30 a.m. communicating with
employees, builders and suppliers. Generally, I will try to be on-site meet-
ing with our foreman, reviewing jobs and laying out repairs or system in-
stallations between 7-10 a.m. Additionally, by 8 a.m. our office staff will be
communicating with me, generally dealing with emergencies that came in
overnight and adjusting schedules to prioritize and accommodate custom-
ers that need to be addressed before day’s end.

(continued)
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Running our basement excavation division also takes up a fair bit of
time every day as well. I typically try for a minimum of two days per week
in the office working on invoicing, estimates and project coordination. As
much as many people dislike text messaging and would prefer to talk over
the phone, I heavily rely on it and would be lost if it ever went away. I can be
communicating with three to four employees and our office staff by a group
message letting them know of a change in plans, while at the same time be
texting suppliers directions or builders I'm meeting with my ETA. We rely
heavily on our field technicians to text pictures of repairs they’ve complet-
ed, site conditions, and other issues that need documentation, which helps
keep me from having to step foot on every single job we have going, so I can
focus my energy elsewhere.

I generally spend at least an hour or two in the evenings after dinner
working on bids and answering emails. I explained to someone recently: It’s
like they open the gates at 6 a.m. every morning and it’s a full-out sprint like
the Kentucky Derby all day long until I climb back into bed. It’s exhausting at
times, but always very rewarding.

The job I'll never forget:

A few years back we received a phone call from a health department of-
ficial asking if we could assist in cleanup and removal of human waste in a
backyard of a high-density residential neighborhood. An elderly lady who
had mental impairments had been defecating in her backyard for an ex-
tended period of time. The health department had been getting complaints
from neighbors and in turn contacted the sheriff department. After carefully
planning and coordination with the sheriff and health departments, a search
warrant was issued. It was almost like a sting operation, trying to elude lo-
cal news channels and move our equipment onto the property and get out
quickly without causing too much of a ruckus. It’s definitely a project that will
not be forgotten, especially by the technicians, who are no longer with us.

My favorite piece of equipment:

I think everyone would agree our favorite equipment is our mini-exca-
vators. We have four (three Bobcat, one John Deere) ranging in size from a
small 4,000-pound-class machine used primarily for exposing lids and small
repairs, to our larger 19,000-pound-class machine used for deep city sewer
installs and large chambered systems. Everyone can run them proficiently,
they are compact enough to get in tight places, easy to mobilize, and still
have the power of a rubber-tired backhoe to get the job done. Sometimes
we'll even double up on a project with two excavators to speed up the instal-
lation process.

Most challenging site I've worked on:

Our common niche is typically residential onsite; however, we ventured
out and were awarded a replacement system for a large 120-year-old Cath-
olic church campus. It was probably one of the most challenging installa-
tions we’ve ever completed, taking into consideration the coordination of all
phases of the project, the time of year, and not being able to take the church
out of service during construction.

Highlights of the project included directional boring of new mainline
sewer to proper grade, demolition of existing tanks, and installation of two
new large-capacity treatment tanks — one 2,000-gallon three-compartment
and one 3,250-gallon three-compartment — while coping with groundwater
and dewatering open holes for several days. We imported more than 3,000
cubicyards of filter sand and backfill material, installed 650 Infiltrator cham-
bers in four separate beds as well as an irrigation ditch crossing involving
pipe encasement.

This happened over six weeks during Colorado’s notorious hard freeze
in January/February and required many hours of planning and coordina-
tion. Frost protection, gluing pipe, dewatering and trying to expose existing
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utilities in a foot or two of frozen ground are hard items to cover in a bid. The
project turned out a success and met required deadlines. Taking the church
off a state-permitted system and getting approval through the county level
saved over $100,000 in capital cost and around $20,000 per year in O & M
cost the church was incurring.

The craziest question I've been asked by a customer:

On several occasions we have been asked by homeowners if we can
locate and retrieve diamond rings, earrings and other valuables from their
septic tank. Our vacuum truck is like most of those out there, and we have
not found a unique or feasible way to accomplish “finding a needle in the
haystack.

Best piece of small-business advice I've heard:

My belief in keeping our business successful boils down to ethics, mak-
ing the right decisions and always doing the right thing no matter how dif-
ficult it is or how bad it may hurt. Like I explain to new hires with our team:
“It’s taken a long time and a lot of hard work to earn a good reputation; it
only takes one mishap or oversight to ruin that reputation in a matter of min-
utes.”” Like I was taught at a very young age by my father, I believe strongly in
standing behind my word and following through with promises I've made.
If customers know you are honest and can own up to a mistake, they will no
doubt be calling you back for their next project. Additionally, keeping a clean
image certainly helps internally, as well as to our customers. Our technicians
know they are held to a certain standard in keeping trucks and equipment
clean, wearing uniforms and always performing on a professional level. This
keeps morale high internally and reflects the professional image we want to
portray to our customers.

If I wasn’t working in the wastewater industry, I would:

Probably be ranching or involved in the agriculture industry in some
shape or form. I really enjoy working with my hands, the outdoors and the
feeling of accomplishment after a hard day’s work. Oftentimes when I find
myself knee deep in you-know-what — the Toby Keith song “Should’ve Been
A Cowboy” starts playing in my head!

Crystal ball time — this is my outlook for the wastewater industry:

I strongly believe it’s going to be very important for everyone in our in-
dustry to keep up with technology and be willing to look and work “outside
the box.” With all the growth we have seen in our region, we are finding more
and more sites that are difficult to build on, and even more challenging to
construct an onsite wastewater system on. I see challenges in our future with
limited space in expanding existing systems and constructing new systems.
The overall footprint of future systems will need to be smaller, and therefore
filtering and advanced treatment will be key in my opinion. Designers will
need to take more time to design systems that will fit the topography of the
site, same as what an architect does with designing a custom home.

I also believe that O & M should be enforced harder by the regulatory
agencies, with more stringent guidelines. If a property owner is not required
to maintain their system, they more than likely won’t until there is a problem.
By that time, it’s too late. Like I explain to many of our customers, pumping
your septic tank is no different than changing the oil and filter on your car
engine. If you neglect it for too long, you'll be faced with a rebuild and it won’t
be cheap. This goes hand in hand with educating the owners of onsite waste-
water systems, possibly creating mandatory maintenance on their systems. If
they miss a tank cleaning, maybe the “septic police” would place a padlock
on a valve to prevent them from using the system until they get it serviced,
similar to what happens when you don’t pay your gas or electric bill. l

- Compiled by Sarah Umhoefer
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Introducing Plastiflex’s

New HI-VAC LTW Sewer/Septic Hose

New Proprietary
Resin Formulation

Designed for use on pumper trucks and vacuum
equipment servicing the septic pumping, sewer
cleaning and marine sanitation markets, the

NEW HI-VAC LTW Sewer/Septic Hose utilizes a
new propietary resin blend and an enhanced hose
15% Lig hter profile to provide outstanding service performance
against all competitors in its class.

Offering a 15% reduction in weight, combined
with 10% improved flexibility versus the Original
HI-VAC design, the HI-VAC LTW hose solution
affords multi-purpose ease-of-use within the

most challenging service environments.

10% More
Flexible

As with all HI-VAC long length products, the
HI-VAC LTW hose is the ONLY hose in its class
to use Over-Molded Cuff to Hose assembly.

This means all cuff to hose connections are
factory fused joints requiring no glue or other

polyweld processes which are susceptible to
cracking and leaking.

Only Available in multiple sizes and in the
traditional yellow and black or NEW

' . OVQI‘-MO|C|€C| - = Safety Orange and Black, the
CUffS in |'|ZS Class . HI-VAC LTW Sewer/Septic hose is

now the suction hose of choice where
flexibility, ease of use and leak-free
cuff performance are required.

Multi-Purpose Use

PLASTI FLEy To order or learn more about HI-VAC LTW products,
(N contact Kelly Robinson HI-VAC Market Manager

Hose System Solutions (423) 534-2044 | kelly.robinson@plastiflex.com

plastiflex.com
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BUILDING THE BUSINESS

Kate Zabriskie develops

customer service strategies
and training programs as

% president of Maryland-

based Business Training

Works Inc. For more

B information, visit www.

‘ businesstrainingworks.com.

Saying “Thank You’ is Good for Business

Show your gratitude to employees and customers, and reap the benefits of more revenue

and a happier crew By Kate Zabriskie

but it’s a bit like clapping with one hand. You know you're doing it, but

does anyone else? Probably not. When shown appropriately, gratitude has
tremendous power in the world of small business. At a minimum, it will keep
you from appearing like an ungrateful and uncouth toad. On the other end
of the spectrum, well-expressed thanks can open doors, solidify working re-
lationships and help build your business. The key to giving and getting with
gratitude is knowing who to thank, when to thank them, and how to do it.

I fyou're grateful but don’t take the time tell anyone, does it count? Maybe,

WHO TO THANK
Thank your crew, your suppliers and your customers.

Thank your hardworking employees. Maybe your team worked long
hours providing clean portable sanitation service at a special event over the
weekend. Maybe an individual worker put in extra effort this week. Perhaps
an employee who has had a hard time meeting expectations finally does so.
If you want those types of activities to continue to occur on any kind of regu-
lar basis, you need to recognize them.

Thank the folks who help you pay the bills. Customers, colleagues and
suppliers will support you if they feel you acknowledge their efforts. If you
want to grow and build your network and workplace support system, those
are the people you must cultivate. Doesn’t it make sense to nurture the rela-
tionships you have with them?

WHEN TO THANK

The world would be kinder and gentler place if people displayed more
grace. Can you imagine how your workplace would function if everyone ex-
pressed sincere gratitude at least once an hour? Motivated, appreciated and
valued are some possibilities that come to mind. When you think about it,
once an hour may be a bit much at first, but it is not a bad goal to work toward.

And as with most activities, the more you do it, the easier it will become.
But be warned: You must choose well. Recognizing people inappropriately is
worse than not recognizing them at all.

For example, ask any kid how much a certificate, award or trophy re-
ceived for some trivial activity meant to him. If you don’t already know, the
answer is a whole lot of “zero.” Kids are not stupid, and neither are the big
people they turn into.

Gratitude should feel real and be relevant. If either one of those ele-
ments is missing, your “thank you” will most likely seem hollow.

HOW TO THANK
The words “thank you” are an adequate choice for acknowledging com-
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mon courtesies shown to you. However, when people go beyond the basics,
your recognition should as well. By following a few simple guidelines, you
can quickly and easily step up your gratitude game.

Get specific. Focus on a detail, and your “thank you” will mean more.
For instance, “The lemon muffins you made and brought into the office to-
day were some of the best I've ever had. The glaze was amazing. You were so
thoughtful to share them with us.” That’s a whole lot better than “Thanks for
the muffins.”

Get personal. Share with others how what they’ve done meant some-
thing to you, and your thanks will both seem and be more sincere. With a
little thought, you can connect feelings to the most mundane topics. For ex-
ample, “John, I wanted to tell you how much I appreciated your effort to get
that work truck back on the road this afternoon. Your ability to diagnose and
fix a mechanical problem saved us time and money today.”

Get creative. Ironically, the phrase “thank you” hinders most people’s
ability to express gratitude effectively. Avoid using the phrase at the start
of your sentences, and you'll find you are more imaginative. For instance,
“Thank you for coming in early for the safety meeting and asking questions.
The entire crew benefitted from your active participation.” That’s OK, but
consider the following: “I think everyone learned some valuable safety les-
sons at this morning’s meeting. Your contributions helped all of us stress
the importance of being careful on the job. I appreciate your help pro-
moting safety” The second choice is stronger and it doesn’t use the words
“thank you.”

Get to your keyboard. Email is appropriate when a verbal “thank you”
seems a bit inadequate or is not possible when workers are out on a route
all day and your customers and suppliers are hard to reach by phone. Al-
though you don’t want to fill people’s inboxes with unnecessary messages,
recognize that for most folks, it is a pleasure to receive an occasional note of
appreciation among the usual dreck. Start typing.

Get out your stationery. If you really want to show your thanks, think
old school. These days, handwritten notes are few and far between, so when
you take the time to craft one, it won’t go unnoticed. Write at least three sen-
tences using your best penmanship, focus on a detail, and tell your recipi-
ents how what they’ve done for you has made a difference.

THE BOTTOM LINE

So there you have it: the who, what and how of a good “thank you.”
And at this point, if you are still reading, I sincerely appreciate your taking
the time to consider these ideas. As you might imagine, it’s great to feel as
if what you have to say might be useful to someone. You've made my day.
Thank you! H
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AQUA-Zyme
Disposal Systems
Call us at (979) 245-5656
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Fax: 800.521.3260
Email: sales@mightyprobe.com

800.521.6893
www.MightyProbe.com

Call for a FREE Catalog
Boreje) I I © 103 [[e)

> Several different styles of heattreated hooks are available
> Top Poppers are great to open manhole covers
> The Handy Hooks allow two handed use

UR TRUCK
ND TANK
DQUARTERS

> Insulated, standard, and specialty soil probes

> Metal shaft sizes: 3/8" round, 3/8" hex, or 7/16” hex

> Replaceable tips are threaded on and hardened

> A “slide” allows the handle to pound the shaft into the ground

Offer the CCLS Family of Products

THE ORIGINAL

3
} 2017 Western Star 4700SB:
. Cummins 350 HP
Allison Trans
New Imperial
{HHitie Aluffn(i)r(1)L?mG'(|?c1|lr?kn s ==
20" Marway CAPE COD BIOCHEMICAL CO.
. ﬁ h 4 / 300-759-CCLS
NVE 4307 Pump
$162,900
WWW.SEPTICONLINE.COM
CALL FOR Marshfield, WI Madison, WI Rreen Products for
QUOTES ON 800-826-2308 866-846-0680 . ) ;
TRUCKS OR TANKS www.vhtrucks.com A \N pEpUCEIUEsSndls

Since 1976
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stroom Manufacture and Rental
1en Solve Them!

Over 50 Years Experience in Po
We Identify Pra

Providing the

Highest Quality Best Value®

for the dollar spent

FEATURES & BENEFITS
of ALL Sansom Models

All Sansom portable restrooms

include these highly innovative and very valuable features—

STANDARD!

Improved, stronger plastic hinges that do not bend
Hands-free lock/unlock with hover handle built in
Seat lock system

Multiple
Patents Pending

Hands free open and close
10-year limited warranty oreign and Domestic
3-roll paper holder
Very sturdy and useful coat/utility hook
Hand sanitizer mounting location

Ultra-strong corners withstand heavy ratchet strapping

€ - o100

-

Fully ADA and California Title 24 Compliant

ADA

Distribution

* f/\l)
Centers In: -Portage, WIS
St-Louis-MO

THREE ALL-NEW Models

MAX

“The bitterness of poor quality remains...
long after the sweetness of low price is forgotten.”

844-972-6766 - SAINT LOUIS, MISSOURI
SANSOMINDUSTRIES.COM

Designed and built to provide a
Minimum
30-year Service Life

with minimal annual parts cost

Excellence...

Zenith

Py

7

The Superior Mid-Price Range Unit

RAM

MEMBER



TRADE ASSOCIATIONS

If you would like your wastewater trade association added to this list, send contact information to editor@pumper.com.

Serving the Industry

Visit your state and provincial trade associations

Alabama
Alabama Onsite Wastewater Association
www.aowainfo.org; 334/396-3434

Arizona
Arizona Onsite Wastewater Recycling Association
www.azowra.org; 928/443-0333

Arkansas
Arkansas Onsite Wastewater Association
www.arkowa.com

California
California Onsite Wastewater Association
www.cowa.org; 530/513-6658

Colorado
Colorado Professionals in Onsite Wastewater

www.cpow.net; 720/626-8989

Connecticut

Connecticut Onsite Wastewater Recycling Association

www.cowra-online.org; 860/267-1057

Delaware

Delaware On-Site Wastewater Recycling Association

www.dowra.org

Florida
Florida Onsite Wastewater Association
www.fowaonsite.com; 321/363-1590

Georgia
Georgia Onsite Wastewater Association
www.onsitewastewater.org; 678/646-0379

Georgia F.0.G. Alliance
www.georgiafog.com

Idaho

Onsite Wastewater Association of Idaho
www.owaidaho.org; 208/664-2133

lllinois

Onsite Wastewater Professionals of lllinois
WWW.0Wpi.org
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Indiana
Indiana Onsite Waste Water Professionals Association
www.iowpa.org; 317/889-2382

lowa
lowa Onsite Waste Water Association
www.iowwa.com; 515/225-1051

Kansas
Kansas Small Flows Association
www.ksfa.org; 913/594-1472

Kentucky
Kentucky Onsite Wastewater Association
www.kentuckyonsite.org; 855/818-5692

Maine
Maine Association Of Site Evaluators
WWW.mainese.com.

Maine Association of Professional Soil Scientists
WWW.Mapss.org.

Maryland
Maryland Onsite Wastewater Professionals Association
www.mowpa.org; 443/570-2029

Massachusetts

Massachusetts Association of Onsite Wastewater
Professionals

www.maowp.org; 781/939-5710

Michigan
Michigan Onsite Wastewater Recycling Association
WWW.Mowra.org

Michigan Septic Tank Association
www.msta.biz; 989/808-8648

Minnesota
Minnesota Onsite Wastewater Association
www.mowa-mn.com; 888/810-4178

Missouri
Missouri Smallflows Organization
www.mosmallflows.org; 417/631-4027

Nebraska
Nebraska On-site Waste Water Association
www.nowwa.org; 402/476-0162

New Hampshire
New Hampshire Association of Septage Haulers
www.nhash.com; 603/831-8670

Granite State Designers and Installers Association
www.gsdia.org; 603/228-1231

New Mexico

Professional Onsite Wastewater Reuse
Association of New Mexico
www.powranm.org; 505/989-7676

New York

Long Island Liquid Waste Association, Inc.
www.lilwa.org; 631/585-0448

North Carolina

North Carolina Septic Tank Association
www.ncsta.net; 336/416-3564

North Carolina Portable Toilet Group
www.ncportabletoiletgroup.org; 252/249-1097

North Carolina Pumper Group
Www.ncpumpergroup.org; 252/249-1097

Ohio
Ohio Onsite Wastewater Association
www.ohioonsite.org; 866/843-4429

Oregon
Oregon Onsite Wastewater Association
www.02wa.org; 541/389-6692

Pennsylvania
Pennsylvania Association of Sewage Enforcement Officers
WWw.pa-seo.org; 717/761-8648

Pennsylvania Onsite Wastewater Recycling Association
WWW.powra.org

Pennsylvania Septage Management Association
www.psma.net; 717/763-7762



Professionals in the Vacuum Tank & Trailer Industry

P.0. Box 8136, Cranston, Rl 02920
jerry@tankservicesinc.com
Cell: 401-688-0043
www.tankservicesinc.com

Amanda Hensarling
Baytown, TX
amanda@tankservicesinc.com
Cell: 401-339-9992

w/2500 gal. tank NVE 607

PR

IN STO
4500 gal. aluminum tank

7000-9000
Trailers In
Stock

8000 & 9000 Gal. Aluminum Tri-Axle Trailers,
Air ride suspension (tri-axle), pump platform, bright
finish, LED lights, Betts valves, IN STOCK

a
[Ceeczine Bl

hom 'NVE Pumps For Sale

NVE 866 and 4307 Packages Available

Tennessee
Tennessee Onsite Wastewater Association
www.tnonsite.org.

Texas
Texas On-Site Wastewater Association
www.txowa.org; 888/398-7188

Education 4 Onsite Wastewater Management
www.edowm.com; 713/774-6694

Virginia
Virginia Onsite Wastewater Recycling Association
www.vowra.org; 540/377-9830

Washington
Washington On-Site Sewage Association
WWW.W0ssa.org; 253/770-6594

Wisconsin
Wisconsin Onsite Water Recycling Association
www.wowra.com; 608/441-1436

Wisconsin Liquid Waste Carriers Association
www.wlwca.com; 608/441-1436

017 567 Peterbilt
10-speed, 485 HP, tri-axle, aluminum wheels,
5,000 gal. tank, NVE 866 “Max" package
liquid cooled, all air, loaded

Self Contained Unit
600 gal. steel tank, 33.5 HP Kubota
diesel engine (choice of pumps),
200 gal. poly tank, 6 gpm 3,000
psijetter.

(2) 5,000 gal.

& aluminum tanks
IN STOCK

5 ready to mountour
- chassis or yours.

NATIONAL

Water Environment Federation
www.wef.org; 800/666-0206

National Onsite Wastewater Recycling Association
www.nowra.org; 800/966-2942

National Association of Wastewater Technicians
www.nawt.org; 800/236-6298

CANADA

Alberta
Alberta Onsite Wastewater Management Association
www.aowma.com; 877/489-7471

British Columbia
WCOWMA Onsite Wastewater Management of B.C.
www.wcowma-bc.com; 877/489-7471

British Columbia Onsite Sewage Association
www.bcossa.org; 778/432-2120

Manitoba
Manitoba Onsite Wastewater Management Association
Www.mowma.org; 877/489-7471

SHINE ON prodgucts From

2017 Peterhilt 337
300 HP, Allison auto, NVE 607 Pack,
2800 gal. aluminum tank. IN STOCK

Restroom Tanks
Stainless steel and aluminum available in various
sizes and compartments. IN STOCK

2015 Harley Davidson
Street Glide Special
17,000 miles, loaded $19,500

2010 MRU613 Mack
148K Mi., PR200 vacuum pump,
350HP, Allison 4500, NVE SS valves,
5200 gal. aluminum tank.
Excellent condition.

—

g
Slide-In Units
500-1,000 gal's, 1 or 2 compartment;
selecta pump package & engine HP.
Standard units “Always in Stock”
all light weight aluminum, many
available options.

PUMPOUT STATION

Onsite Wastewater Systems Installers of Manitoba, Inc.
www.owsim.com; 204/771-0455

New Brunswick

New Brunswick Association

of Onsite Wastewater Professionals
www.nbaowp.ca; 506/455-5477

Nova Scotia
Waste Water Nova Scotia
www.wwns.ca; 902/246-2131

Ontario

Ontario Onsite Wastewater Association
www.0owa.org; 855/905-6692

Ontario Association of Sewage Industry Services
www.oasisontario.on.ca; 877/202-0082

Saskatchewan
Saskatchewan Onsite Wastewater
Management Association
www.sowma.ca; 877/489-7471

Canadian Regional
Western Canada Onsite Wastewater
Management Association
www.wcowma.com; 877/489-7471
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“Bobtail with VOL in stock”

£ ! ﬁﬁ ,, .—.V " - - =
“ B 3 Call for quotes
g Tanks can be shipped

| "

GVS Liquid Ring Unit

Manufacturer Of ASME DOT 412 Tanks & Trailers

Global Vacuum Systems, Inc. @
15431 State Hwy 6 = Navasota, TX 77868 [ icrnen
Toll Free: 800-843-0866 » Phone: 936-825-2000 G
Email: Fyan@globalvacuumsystems.com .

*DOT 412 Code Unit, Full Tilt/Full Open *CVS 4000 Liquid Ring Pump,
3000 USG Capacity Debris Body (We 2393 CFM, 27" Hg, 14.5 PSl for

can cusfom build fo your size specs.) Pressure Off Loading (The CVS 3100
200 USG Water Tank with Sight Glass, ~ Model is Also Available)

Heat Exchanger, 2" Fill Port, 2" Bottom  #30" Diameter Cyclone Separator with

Drain Bottom Cleanout

Global
acuum
ystems

web: www.globalvacuumsystems.com

prai Jetting E

m\‘ o 4

Hot and Cold Trailer Models
Up to 7000 psi
Flows up to 40 gpm
S Powered Reels
":' P Diesel Powered Models

Mobile Belt Filter Press with
Operator Room
Dewatering Solutions for
Bio Solids, Sludge & Slurries

Sales, Rentals, Skid and truck mount

-~ £ —- & Leasing Options models up to 7000 psi
N Portable Hot
; and Cold Water
I 6 H-I- Diesel Powered Models
Phone; 269-793-7183 Fax: 269-193-L022
127N Water St, Hopkins, M1 19328 TECHNOLOG'ES We will custom build to your specifications
www brghtbelpress.com e www.camspray.com 800-648-5011
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This pump has
outlasted a truck &

3 of its drivers.

The above Fruitland Manufacturing® RCF 500 pump was mounted on a previous truck in 1993.
Almost a quarter century, two trucks and four drivers later, this workhorse is still going strong—

pumping about 3.8 million gallons of liquid waste each year. At Fruitland Manufacturing® we're

redefining reliability and outlasting the competition. Just give us a call to learn what we can do for you.

Elim FB2000 Blower Package

e Includes FB2000 Blower
o Washable Filter
o External Oil Filling Ports

VACUUI PUNIPS  External Oil Level Gauges
Reliability Redefined™ « Hydraulic or Belt Drive
e 6”7 Connections
324 Leaside Avenue e Vacuum and Pressure Gauges
Stoney Creek, ON Canada L8E 2N7 « Low Noise

Tel: 905-662-6552 / TF: 1-800-663-9003
Fax: 905-662-5412

e Low Cost
« Strong Noise Absorption Enclosure

www.fruitlandmanufacturing.com Call to locate your nearest dealer



CLASSY TRUCK ™

Southwest Harbor, Maine

Kenworth 335 with a 4,000-gallon aluminum tank and Jurop/Chan-

dler 398 cfm pump. The truck is powered by a Cummins 350 hp en-
gine tied to an Eaton eight-speed transmission. The rig was painted in-house
by Scottie Griffin, and features a digital tank readout, heated collars, top and
rear 20-inch manways, passenger side toolbox, 50-gallon water tank, LED
rear work and marker lights all around, and polished aluminum wheels, vi-
sor and steps. The tank was epoxy coated by Copia Specialty Contractors.
Hand lettering was done by Art by Bart. The interior features air-ride leather
seats, new AC and stereo. Mark Wark drives the truck, which is used for resi-
dential and commercial septic service.

SHOW US YOURS!

Got a truck with real WOW appeal? Show it off to Pumper readers!

Send photos of your truck after it has been lettered with your
company name. Any industry-related truck is acceptable. Please limit
your submission to one truck only.

Your Classy Truck submission must include your name, company

O wner Jimmy Norwood refurbished a 2006 black, orange and silver

chempcorpomn

mmmmm-m
Sentic - Grease Trap - Br

_bioFORCE™ MAXX Private Labeled Packets,/Liquids

ZULTIMATE g9 ickets/Lig
DRAINFIELD TREATMENT! 0% B'””"-’””"a”"’ & Enviro-Friendy!

Private Labeled at
0 Extra Charge!

name, mailing address, phone number, and details about the truck,
including tank size, cab/chassis information, pump information, the
company that built the truck, and any other details you consider
important. In particular, tell us what features of the truck help make
your work life more efficient and more profitable. Email your materials
to editor@pumper.com or mail to Editor, Pumper, P.0. Box 220, Three Lakes, WI
54562. We look forward to hearing from you!

gcl'lE" PAGE:.EB@EED
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Strong. Experienced. Worldwide.

SANA\,I':ORY" Infused Anti-Bacterial Agent

Microbes -
Your Enemy!

Cleanest Toilet
In Your Fleet

Anti-Microbial
Protection
Engineered into
the Polymer/
Plastic

99% Reduction
of Stain and Odor
Causing
Bacteria and
Mold /
Microbes

SANAFOR
Integrated /
Built-In
Anti-Microbial
Product
Protection

ARMAL Inc. | 122 Hudson Industrial Drive - Griffin, GA 30224 USA | Phone: +1 770 491 6410 - Fax: +1 770 491 9458 | Toll free: 866 873 7796 | www.armal.biz



800.364.7307

- 2100 EAST BOOTH ST. * SEARCY, AR 72143
‘S | Fox: 501.279.0003 ¢ E-moail: shs3647307@gmail.com

BASE TANKS INCLUDE:
* 1/4" Thick Steel ® Primary Shutoff
* Pipe Reinforced Baffles

* Flanged & Dished Heads VaP R TR S Inf fi
* 21" Top & Rear Hatches * ntormation

¢ Full Length Under Carriage on Bottom of Tank Or Prices

BASE TANK PRICING On Tanks
/4

2100 gal.....$5800 3360 gal
2500 gal.....$6740 3570 gal \ Pumps And
ie 3000 gal.....$7575 4000 gal All Parts
STINLESS STiEEI; & STEEL UNITS -
CALL FOR INFORMATION $

SERvice

pecono IR0
Screenfechh /o D
PENGIRN, E Doy
g g — L'-'-'—“"H(?

a division of Roeda Signs, Inc. = lbo nor
= _lINK WATER

Now Available
On All Lid Sizes

Seal:R
Bids? @ﬂ@@@ &

* Service Records A '
* Custom Designs |
* Die-Cut Shapes '

¢ Lack of Service Tags L Sizes:
* Fence Signs 12", 15", 18",
* Signs & Safety . 2’4.. 30", -
Products M 42" g
« THOUSANDS of 36", Get the Exact Size for Each Job!

Stock Decals

LOW COST
FAST TURNAROUND

Plastic riser pipe gives an e Easy 10 minute installation!
exact height each time. o Segure fit for all systems!
Try our system and never « Made & sold by septic
have to carry concrete installers!

pipe aT‘d lids again. ) e Prevent ground water

Save time by not having infiltration and

to assemble multiple save money
sections. at the same time!

800-829-3021

roeda@screentech.com

BrenLin Company, Inc

Manufacturers of Seal-R™ Products

888-606-1998 | www.seal-r.com

samtatlongraphlcs com
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BETTER BY DESIGN

AL \{‘*]“ '““i “ m hi ”' "1 | l; l‘ I \1 U\\m\\l“\ \“w '1\\\[\\1&\1\“‘ ““‘H |‘:

x
’3})

SIMPLETREFFECTIVEIDESIEN
THAT BUTPERFORMES |

*Save Mnusv, -rms AND WATER WIT'H OuRrR Recvm.s JETVAI’.‘.‘ um'r
 *NO DRIVE TO WATER sauacs, NO FILL 'rm:-: A 3
. W UNBEIJEVEA‘BLY l‘.‘!uuz'r DPERATI’DN : : g
o ‘OPEMTJDN AT s‘ua-.zsna TL-‘.‘MPB w—m‘nuau wamcms w:TH WABTEWATER
: _.I'canrtuuausur CLEAN WATER S RS Sr T T X
*BIGGER JETTER Pump = INEREABED JET‘!‘TNE PUMP Fu:lw- T XA SRR
'THurzauaHr_Y BLEAN PJF'E.‘B uF 1-1;: Twn nmss I‘-'AETER S

\ GAPVAX IS THE #1 CHOICE
MANUFACTURER OF CUSTOM BUILT
) CoOMBINATION JETVACS
HYyDrRO EXCAVATORS ®* AIR MOVERS
RECYCLE JETVACS

SKID MOUNTED VAC UNITS
JETTERS * PARTS & ACCESSORIES

= WWW.GAPVAX.COM
@ PARTSEXPRESS
JOHNSTOWN, PA 15902 LAa PORTE, TX 77571

@s i B88-442-7829 281-88B4-B658




PRODUCT FOCUS/CASE STUDIES

Septage Disposal
Management

By Craig Mandli

DEWATERING EQUIPMENT

BRIGHT
TECHNOLOGIES
0.6-METER SKID-
MOUNTED BELT
FILTER PRESS

The 0.6-meter skid-mounted belt filter press from Bright Technologies has
a stainless steel frame and roller construction, and radius wedge zone and
wing roller. Integrated components include a sludge pump, polymer sys-
tem and wash-water booster pump. Options include a sludge flowmeter, air
compressor and discharge conveyors. The compact walk-around skid de-
sign can be used in as little as a 20- by 10-foot floor area. Its Boerger rotary
lobe sludge pump has a maintain-in-place design. Its Goulds Water Tech-
nology belt wash booster pump can handle small solids and operate with

recycled water from the process. Allen Bradley controls and touch screen
integrate the components. Cake of up to 35 percent solids can be achieved
with septage and grease trap slurries. It offers production rates of 25 to 50
gpm, depending on sludge type. 800/253-0532; www.brightbeltpress.com.

FOURNIER
INDUSTRIES
ROTARY PRESS

The Rotary Press from Fourni-
er Industries uses two slowly
rotating screens to create a
2-inch-wide channel that the
sludge passes through as it de-
waters. A pressure restrictor on the outlet of the press allows the operator
to vary the degree of cake dryness in the final product. The unit has very
few components and is designed for ease of maintenance and unattended

operation. The totally enclosed design mitigates odors and allows the opera-
tor to avoid direct contact with the sludge. It can be equipped with a single
dewatering channel, or can be expanded up to eight channels on a single
machine. Septage can be treated to a cake dryness in the more than 40 per-
cent range. 418/423-4241; www.rotary-press.com.
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IN THE ROUND
DEWATERING
HORIZONTAL DRUM
The horizontal biosolids de-
watering system from In The
Round Dewatering has a stainless steel drum with perforated plastic tile
lining. The drum is mounted on a roll-off frame for easy transport and un-
loading. Water trays allow containment of discharge water. An 18,000- to
25,000-gallon batch is mixed with polymer before being filtered in the rotat-
ing drum, driven by a 1/2 hp variable-speed electric motor with a heavy-
duty chain and sprocket. The turning eliminates crusting and wet pockets to
produce uniform, consistent results. The dewatered material dumps easily
and the drum is self-cleaning. 317/539-7304; www.itrdewatering.com.

SIMON MOOS
MASKINFABRIK A/S

KSA COMPACT

The KSA Compact from Simon
Moos Maskinfabrik A/S is mounted
on a two-axle chassis. This small,
versatile mobile unit is designed to
dewater sludge at a high volume. It is ideal to carry out dewatering projects
with limited access in rural and urban situations, such as inner-city restau-
rant grease traps. The unit can be built on a frame, tested, and shipped to the
customer. It can then be mounted onto a chosen chassis. It can be used in
conjunction with a trailer-mounted AVC dewatering container, allowing the
user to perform larger dewatering jobs. www.simonmoos.com.

(continued)

GASE STUDY

PRESS USED TO FURTHER
DEWATER OILY SLUDGE

Problem: Action Environmental of Fort Wayne, Indiana, specializes in the treatment of
wastewater from industrial cleaning, machinery maintenance and remediation. Ed Black,
president of Action Environmental, was looking
for a solution that would allow further dewa-
tering of the oily sludge produced during their
main treatment process. For years, the com-
pany has been hauling the sludge to a landfill.

Solution: The MD Press 202 from Trident

Processes receives the material directly from

the plant’s sludge holding tank. For thin, dilut-

ed sludge, a polymer can be applied with the

unit’s optional floc tank and mixer. The system

only requires 1 hp. Black reported that the Trident press “allowed us to seamlessly treat
variable, mixed media sludge types.”

Result: The MD Press proved to be the right choice for Black’s plant operation. For every
drum of solids, his team separates one to two drums of liquid for an estimated 50 to 65
percent weekly reduction in landfill loads hauled. The tested samples also passed the
landfill’s paint filter test, which is an indication of more savings to come. 800/799-3740;
www.tridentprocesses.com.



TJ Shorty

7

:\\7 Sy

100 Gallon Fresh
Water Supply Tank

TJ Kids

Tuff-Jon llI

o Tank sizes 60, e Standard holes e Can customize
105, 225, 300 are 2 - 3" holes holes to match

and 440 gallons. with plugs your specs TJ Junfor Single 90 Gal_lon -
Free Standing Sink Free-Standing Sink Containment Tray
(16 gallons fresh water) (45 gallons fresh water)

Sink Lifting
Bracket

60 Gallon Rinse Tank

TJ Handy Stand
Waterless Gel Touch
Dispensers

Interior View of Deluxe TJ-IlI

@The TSF Company Inc.

2930 S St. Phillips Rd. | Evansville, IN 47712
7S Toll Free: 1-800-843-9286 ' 812-985-2630 ' Fax: 812-985-3671
Q Email: aschenk@tuff-jon.com ' Website: www.tuff-jon.com

e Lifting Bracket e Towel Dispenser

Rssembly e Hand Washer
¢ Sky Heater Availahble For
e Corner Shelf Both Styles of

Tuff-Jon




LAND APPLICATION

IMPERIAL INDUSTRIES
ULTIMATE DEBRIS
COLLECTOR

The Ultimate Debris Collector
from Imperial Industries combs
debris from septic waste so it can
be land-applied according to state
regulations or pretreated for off-
loading at a disposal plant. The 85-pound unit attaches to the rear valve of
the vacuum truck. Two options on filter combs are available for septic and
holding tank service. The septic filter, with 22 teeth, spaced 3/4 inch apart,
is designed for removing larger debris, while the holding tank filter has 45
teeth spread 3/8 inch apart. A hinged end cap makes it easy to slide the filters
out for cleaning. Debris on the filter can be brushed into a disposal con-
tainer. 800/558-2945; www.imperialind.com.

ROLL-OFF CONTAINERS

AQUA-ZYME .\
DISPOSAL SYSTEMS
ADS

The ADS 30-yard open-top roll-
off dewatering unit from AQUA-
Zyme Disposal Systems can be
filled with 22,000 to 25,000 gallons of biosolids at 1 to 2 percent solids in
about two hours. After draining 24 hours, the unit can be picked up using a
standard-capacity roll-off truck and transported for solids disposal. Sludge
volume can be reduced by 80 percent with reductions to 98 percent in BOD,
COD, FOG and TSS. Effluent is clear, the unit has few moving parts, and the
size of filter media can be selected according to job requirements. Standard
equipment includes a roll-over tarp system; side, floor and center screens;
1/4-inch floor plate; 7-gauge side plates; four door binder ratchets; eight
drain ports; two inlet ports; and a long-handle scraper. Units are also avail-
able in a 15-yard size. 979/245-5656; www.aqua-zyme.com.

PARK PROCESS
SLUDGE KING

The Sludge King dewatering con-
tainer from Park Process includes
radiused, edged filter screens pro-
viding extra filter area and eliminating
90-degree angles that can trap cake when
dumping. Between the bottom ends of the wall
filters and middle wall filters are installed Cake Away thick plastic panels
that fill the void in the container bottom where water could collect. They fa-
cilitate the dumping of cake from the container by providing a nonstick sur-
face. Two center-wall filter panels offer additional filter area, translating into
dryer cakes and faster dewatering times. The inlet manifold has individually
controlled inlet ports for distributing the incoming flow equally to each side
of the center wall filters. Units are offered in five capacities. 855/511-7275;
www.parkprocess.com.
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JWC ENVIRONMENTAL

HONEY MONSTER % ),

The Honey Monster receiving | .

system from JWC Environmen- !/ { |
4 | 48

tal screens and processes septage,
grease or sludge from vacuum trucks. The automated system reduces and
separates unwanted solids, such as rocks, rags, clothing, plastic and debris
to allow for cleaner waste handling. The combination of grinding, solids re-
moval, washing and dewatering allows a typical septage truck to unload in
five to 15 minutes. The system is completely enclosed to ensure safety, vec-
tor control and capture foul odors. It has a Muffin Monster grinder, a dual-
helix compaction zone for additional dewatering, and a triple-spray wash
manifold to wash away soft organics. It provides optimal throughput while
minimizing odors, and protects plants from debris bypass with perforated
plate screening. 800/331-2277; www.jwce.com.

.. SCREENCO SYSTEMS
» MEGA SCREEN

The Mega Screen septic receiving station

from ScreenCo Systems has 40.5 square
feet of screening area and is fed through
a 6-inch inlet with dual fan spreaders. The
front screens are self-cleaning, pro-

cessing up to 1,000 gpm. The dual
screen design is nonmechanical and uses gravity to separate trash from the
waste stream. The unit is constructed from aluminum and utilizes stainless
steel 3/8-inch gapped bar screens at opposing angles, meeting the 503 regu-
lations for septic screening. It can be set up with a single 6-inch inlet hose
or two 4-inch inlet hoses capable of off-loading two trucks simultaneously.
It will not plug with rags or hair, and simple raking to the trash drain tray
with provided custom tools makes clean-out simple. Built-in forklift skids
make it portable. An OSHA-compliant catwalk is included. 208/790-8770;
www.screencosystems.com.

.

STORAGE TANKS

HUSKY PORTABLE
CONTAINMENT BLADDER TANK
Husky Portable Containment Bladder Tanks
are available in custom bladders or pillow tanks
to meet requirements and specifications. They
can be manufactured taller, shorter, wider or lon-
ger with any fitting and valve configuration. They
are available in sizes from 25 to 50,000 gallons, and manufactured to meet
military or commercial specifications. Construction materials include XRs,
PVCs and urethanes (MIL Spec), with PVC (NSF 61), aluminum, stainless
steel and brass fittings from 3/4-inch to 6-inch. They include access panels,
maneuvering straps near the corners and every 5 feet down the sides, flame
arrestors, double T-style and mushroom vents. Storage bags are included.
Ground covers and sunscreens in various weights are available, as are field
repair kits. 800/260-9950; www.huskyportable.com.




SLUDGE TREATMENT

BIONETIX
INTERNATIONAL
FIZZY-TAB

Fizzy-Tab from Bionetix Interna-
tional is a multipurpose natural
cleaner that controls odor and helps —— —

maintain healthy grease traps and

septic systems. It contains diverse microbiological organisms designed to
activate digestion of solid waste and reduce sludge buildup in the bottom
of tanks. Naturally occurring bacteria and enzymes (cellulase, lipase, prote-
ase and amylase) in the tablets speed up the biodegradation of paper, oils,
grease and other inert solid materials that settle on tank bottoms. They can
be applied to toilets or directly to septic tanks to reduce sludge buildup, ex-
tend drain life, prevent drain blockage, reduce pumping frequency and lower
the risk of a leachfield failure, while simultaneously improving drainfield
percolation. They come as blue 22-gram tablets containing 5 billion CFU/
gram. They replace chemical products and do not attack plastic or metal
pipes. They should be added monthly to keep the septic or grease trap system
healthy and functioning. 514/457-2914; www.bionetix-international.com.

HYDRA-TECH PUMPS S4T-2
The S4T-2 4-inch trash pump from Hydra-Tech Pumps

has integral stainless steel wear plates above and be-
low the impeller. It fits into tight spaces and can be
used as a submersible pump or a tank truck flange
mount for direct loading or off-loading, using on-
board truck hydraulics. Requiring only 8 to 10 gpm
of hydraulic flow at pressures to 2,500 psi, it is suited
for operating with smaller hydraulic power units. It
has a cast and machined hardened aluminum volute,
stainless steel wear plates for durability in a lighter package, and a two-vane
open-channel impeller. It includes a stainless steel intermediate shaft with
pressed-in-place upper and lower bearings attached to a heavy-duty gear
motor with high-pressure lip seal, which combine to drive the impeller. It
delivers output flows to 700 gpm, heads to 100 feet and pressure up to 2,000
psi. 570/645-3779; www.hydra-tech.com.

NEWTECH NT4000-TR

The NT4000-TR thickening reactor from New-
Tech is used for dewatering liquid waste such
as sludge, septage, grease and food-processing
waste, which is mixed with polymer before en-
tering the thickening reactor. Inner screens al-
low water to pass through and drain out while
retaining thickened solids inside. The thickened
solids are then vacuumed for disposal or ben-
eficial reuse. A clean-in-place cycle is activated
and the screens are automatically cleaned by
the fixed wash head. It reduces waste volume
by up to 90 percent, is easy to use and clean, relies on gravity with no moving
mechanical parts, and is constructed of stainless steel for long-lasting use.
800/210-2361; www.newtechenviro.com. ll

CASE STUDY

GREASE DIGESTER SOLVES
ODOR ISSUES AT GOLF COURSE

Problem: Foul odors were emitting from three combined sewer manhole units 25 feet
away from the 18th green and 75 feet from the outside dining facility of a Detroit-area
country club. The combined sewers had grease, food waste, sludge and human waste
multiple feet thick. The area downstream had to be pumped regularly by the municipality.
Offensive odors were also present inside the clubhouse.

Solution: The Eco-Drain System Company stepped in with a protocol designed to elimi-
nate the problem using a BioForce Heavy Duty Grease Digester from Chempace
Corporation. The sewers were dosed daily in addition to treatment inside the building.

Result: After 10 days, less water and less sludge was reported in the sewers. The odor
was also dissipating. A visit 45 days later confirmed the solution was working. 800/423-
5350; www.chempace.com.

ERICKSON

NK 8 PUMP \

Thanks to Honey Buckets, Puyallup, WA

Pickup Mounted Vacuum Units

OTHERS AVAILABLE, CHECK OUR WEBSITE

“Tanks” for your business!

‘E=ER 509.785.2955

WWW. ERICKSONTANK COM,

SEE OUR LIST OF EQUIPMENT ON WEBSITE WA dealer #1812
DEWATERING 2
CENTRIFUGES
‘!da

Mobile

Self-Contained
SALES LEASING e RENTALS

sales@ferguspowerproduds.com
www.ferguspowerproducts.com

(800) 243-7584

Tech. Support

Fergus
Power
L Products
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PRODUCT NEWS

o the
By Anthony Drew

POWERSEWER
OFFERS ALTERNATIVES
FOR CONVEYING
WASTEWATER

[t's difficult developing wastewater treatment plans
for small- to medium-sized communities, where
gravity sewers can be prohibitively expensive and

traditional septic systems aren’t always possible.
Franklin Electric offers FPS PowerSewer as an

alternative to convey wastewater in many challenging situations.

This low-pressure system can eliminate the need for costly lift stations and the
deep trenching of gravity systems. The FPS PowerSewer collects wastewater and
can pump long distances to treatment, including to community or cluster onsite
systems, as well as public sewers, according to Jessie Hinther, the company’s
market development manager. “With the addition of three-phase pumps, we’re now
capable of servicing both residential and commercial applications.”

The FPS PowerSewer can be installed to serve almost any building site, regard-
less of topography or soil type, according to Hinther. The system is compatible with
any of Franklin Electric’s FPS 2 hp grinder pumps, which feature grinding at 414,000
cuts per minute, up to a 200-foot high-head shutoff, and easy serviceability.

With its rotomolded HDPE large-capacity tank, the PowerSewer supplies reserve
storage space during power outages. A shallow dry well houses the electrical
junction box and isolation valve handle, while a sealed wet well opening prevents
exposure to sewage.

A drop inlet allows for straightforward pipe adjustments and feeds solids directly
to the grinding plane. A NEMA 4X enclosure holds the pump and alarm power
circuit breakers, manual pump control and an alarm system that can be equipped
with leak-detection circuitry.

The original PowerSewer designs have been on the market for more than 15
years. The company consulted with installers and service providers in developing the
enhanced design, adding new 2 hp grinder models to broaden service applications.

The PowerSewer offers numerous grinder pump electrical configurations and
isolated pump support, an anti-shear discharge to protect service lines from forces
generated by backfill and tank settling, a float-tree assembly with spring release for
easy maintenance, and an anti-siphon check valve.

“That keeps backflow from entering back into the system, as well as eliminates
clogged pumps resulting from pumping downhill,” says Hinther. 866/271-2859;
www.franklinengineered.com.

Do you héVe a truck with WOW appeal?
Show it off to Pumper readers!

WHISPER WASH

FROM WATER CANNON
Whisper Wash Professional Rotary Spray Systems from Wa-

ter Cannon can be used with conventional hot or cold pres-
sure washers from 2,000 to 5,000 psi. The Classic comes
with oversized self-lubricating twin-thrust bearings,
balanced spray bar and portable breakaway handles
for easy transport and storage. The Big Guy 4
model has an oversized 28-inch housing that
covers large surfaces and is crafted with Xenoy,
stainless steel and aircraft-grade aluminum for
long life. The Platinum Series offers a one-piece unitized swivel cartridge,
5,000 psi maximum working pressure and 212 degrees F maximum working
temperature. 800/333-9274; www.watercannon.com.

COXREELS THREE-WAY PIN LOCK
The three-way pin lock from COXREELS locks reels for
transport in heavy-duty applications. It can be installed
on either side of the reel and, with the use of the univer-
sal bracket, can be installed in 0-, 30-, 60- or 90-degree rota-
” tion in respect to the base mount surface of the reel. The lock
safely secures the reel and eases the activation of the rewind
while ensuring the two actions are mutually exclusive. The pin lock en-
gages into a separate ring or the chain sprocket rather than into the side of
the drum-side disc for extra strength and reliable activation. 800/269-7335;

www.coxreels.com.

WESTECH WOLF
HYDROEXCAVATOR
The Westech Wolf noncode
certified hydroexcavator uses
a Hibon 8702 tri-lobe blower
rated at 5,300 cfm and 27 inches
Hg. Side-mounted water tanks on the truck are designed to reduce weight

by more than 40 percent and are joined from left to right with a crossover
equipped with glycol heat tracing. The debris body is lifted using a telescop-
ing, dual-acting hydraulic cylinder capable of 36,000 pounds of force. The
water system uses a CAT 3560 triplex water pump rated at 20 gpm and 3,000
psig. The boom is a 10-inch turret design with 26-foot overall reach and 320
degrees of motion. 780/955-3030; www.westechvac.com. ll

Send photos of your truck after it has been lettered with your
company name. Any industry-related truck is acceptable. Please
limit your submission to one truck only.

Your Classy Truck submission must include your name, company
name, mailing address, phone number, and details about the truck
including tank size, cab/chassis information, pump information, the
company that built the truck and any other details you consider im-
portant. In particular, tell us what features of the truck help make
your work life more efficient and more profitable.

Email your materials to editor@pumper.com.
We look forward to hearing from you!
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Barry Gump, 74, former president of Andy Gump Temporary Site Ser-
vices, died April 17 at his home in Valencia, California. Barry was responsi-
ble for growing the company founded by his father, Massena “Andy” Gump,
in 1956, to one of the largest portable restroom companies in the California.
The Gump family also is involved with the ownership of the portable rest-
room manufacturing company NuConcepts.

The Gump family has been active in the Portable Sanitation Associa-
tion International for many years, and the PSAI's major award is named for
Andy Gump. The company has been led by Barry’s daughter, Nancy Gump-
Melancon since his retirement. Gump is survived by his wife, Pati; daughter,
Nancy; and three grandchildren, Andy, Josh and Cole. His second daughter,
Cherilyn, died at age 3.

Enerpac Integrated Solutions is now Heavy Lifting Technology. A man-
ufacturer of high-pressure hydraulic products, the company has 28 offices in
22 countries and more than 1,000 employees.

Armstrong Equipment, based in Santa Fe Springs, California, an-
nounced it now stocks Samson Corporation, Reelmaster Reels and Air Op-
erated Pumps. B

AMAZING.
MACHINERY:-

Your Equipment SUPERSTORE Since 1995

Complete Details At
AmazingMachinery.com 3811 0ld Tasso Rd. * Cleveland, TN 37312

Upcoming Training & Events

SAVE THE DATES

COLORADO PENNSYLVANIA
CPOW /NAWT Inspector Course  8th Waste Treatment Symposium
November 16-17, 2017 August 23-24, 2017
Greenwood Village, CO Apollo, PA
Lisa Nicoll - 720-626-8989
TEXAS

(POW@CPOW.NET

RETS/NAWT - Septic Training
Inspector Course
September 8-9, 2017
Arlington, TX
Brian Murphy - 817-467-0213
Rets@rets-llc.com

OREGON

NAWT/02WA Inspector
Training Course

June 22-23, 2017

Salem, OR

Contact: Belinda Rasmussen

541-389-6692 info@o2wa.org n
LY NAWT

National Association of Wastewater Technicians

penp momstncai: 800-236-6298
INING WWW_NAWT.ORG

1-800-504-7435

PACKAGE PRICE
STARTING AT

Shown with
optional reels

HONDA
ENGINLS

VizTrac
BASIC

STARTING AT

-.1 EA a - ID
(i reig

Introducing the All New

Boss]et
MAX

STARTING AT

z:-l.la
reig

G @ saxr $FLIR LOT <vee

e 7" Flat Screen LCD
in ABS Case

e Quality High Resolution
Color Camera

e Camera Vision Angle
Up To 60 Degrees

e Stainless Steel Body
with Sapphire Lens

e Commercial Quality
OHV Air-cooled,
4-Stroke Engine

e Low Oil Automatic
Shut Down

e Adjustable Pressure

e HD Powder-Coated
15" Tube Frame

e Aqua Pulse Feature

6 Months,
No Interest!

¢ 1.375" Diameter
“Easy Push”
Camera Head
e Waterproof
Camera Head
e 6 Super-Bright White
LED Lights w/Dimmer

e 12" Steel Spring Leader

e Premium CAT or
A/R Triplex Pump

e I/," Laser Penetrator
Nozzle

e 3/5" or'/z" Super Slick
Push Cable

e Heavy Duty
Powder Coated
Storage Reel

e Operates On
Single 120 Volt
Electric Plug

e 4 Large Tires for
Stability & Ease of Use

e Compact to Fit Through
Most Doorways

® Wash-down Gun and Tipse Protective Roll Cage

e 50'High Pressure
Lead Hose

e Lock-in Station for
Remote Hose Reel

e Designed to Clean
2"to6"Lines

Get 6 Months to Pay on Purchases of *99 or More. ﬁ

Choose PayPal Credit® at Checkout.
Subject o Credit Approval.
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Marketplace Advertising

From PUMPER
TRUCK EXHAUST

Effectively controls offensive
pump exhaust odors PLUS!

290 Alpha Drive, Pittsburgh, PA 15238
SURC

=

* 1-800-556-0111 / Inth: 412-252-7000

www.surcopt.com

OUR MOST VERSATILE JETTER!
FULLY LOADED! PRICE INCLUDES DELIVERY!*

» 10GPM @ 4,000 PSI
vith Hot OR Cold Water

www.hotjetusa.com

855.511.PARK
%%

YD

AgualCat 4
SludgeKin

Features
* Drier Cakes

* Faster Drying Time

= 30% More Filter Area

* No Cake Sticking When Dumping

Available Package
With @ ‘i

PonCat

Just Foc It!

* Ages Polymer m
* Skid Mounted

* Includes VortaFlo™ Static Mixer

OFARE

Batch Mixing
Polymer System

Features

www.ParkProcess.com

T&T Tools, Inc.
800.521.6893

CALL Q

for a
FREE
Catalog

Many styles
Available

-

Insulated Heat-Treated
Soil Probes Hooks
[for locating) [for covers, lids, etc)

www.mightyprobe.com

DREDGING & DEWATERING SERVICE

e Municipal and Industrial e Digester and Lagoon Cleaning
e Double Belt Filter Presses e Liner Repair & Replacement

Fluid Technology, Inc.

www.fluidtechnologyinc.com

_ (513) 241-1600
G Fax (513) 756-1995
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{j 1500 & 1000 Gal.

Ej 2 Compt.
w Septic Tank Forms

Septic Tank =
Delivery Beds il =l

Call Dewayne for a quote!

2009 Freightliner,
173,000 Miles, 240 HP Engine, Auto
w/Airbrakes, GVWR 26,000,

16' set bed,

For Pricing and more information
contact Dewayne

256-737-0051

www. shaddix.us

Drain Line
Grease Trap

Septic Maintainer

.153|00ne

Meets LS. EPA
Safer Product
Standards

epagovfsaberchoice

800-951-4246

www.onebiotechnology.com

Every Pumper
Needs A
TOOLBOX JETTER

GET YOURS
TODAY!

s | AMERICAN
s | JETTER.COM

== |866-944-3569

We own
the name.

You’ve
earned the
name.

Since 1979

Everyone
talks about
creating a
greener
environment.

You actually doit.

Find the tools you need to keep
your communities green at

= www.colepublishing.com.

| 4
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IndustrialOdorControl.com

A Broad and Economical Range of Odor Control Solutions

Pictured: Super Wolverine 84 Unit
Patent # US 8,273,162

¢ Septic Vent Filters
¢ Activated Carbon
e Vapor Phase Adsorbers
* Patented Cross Flow Design
Wicks Away Moisture
e Custom Solutions

o
Simple Solutions

nnnnnnnnnnnnnnn

866-NO-STINK
(866-667-8465)
973-846-7817 inNJ

Makers of the Wolverine Brand
of Odor Control Solutions

cepted

facebook.com/PumperMag
twitter.com/PumperMag
plus.google.com
youtube.com/PumperMagazine
linkedin.com/company/pumper-magazine

DOUBLE DRAIN
PLUG

<

DUAL STAINLESS
LOCKING CORNERS

CONFINED
SPACE
) ENTRY

PACKAGE

2%3,195

* 4-Gas Air Monitor
(2 Year Sensor Warranty)

« 7' Tripod '
» 3-Way Fall Protection

* Work Winch A
« Full Body Harness ;

e

Add a Blower with 15 of duct for only s35!)'
Add a 5 Minute Escape Respirator for only $500!

== Fc77 800.362.0240

www.mtechcompany.com

Portable Toilet
Deodorant

SUMMERIPLUS
FORMULA
SUMMER FRESH

FRAGRANCE

L )
SERRY CHERRY

- FRAGRANCE -

New mess-free
packets available!
Call to get your FREE sample

SsuUuRrco

?> =) | PORTABLE SANITATION PRODUCTS

800.556.0111
surcopt.com

Join A National Brand: www.RooterMan.com

“To 77 /ze Rescue

NO ROYALTY ON PERCENTAGE OF SALES
Franchise Package $3,975

RESERVE YOUR EXCLUSIVE TERRITORY ¢ Call 1-800-700-8062

® @

FAST-DRAIN
BUTTON

@

Marketplace Advertising

FJTE
_ CANNON M
12-Month 3%

Inventory Financing
Program
$99/mo for first 3 Months

Introducing Water Cannon's
End User Inventory Program!
Make 3 payments for 99 followed by 9 equal
payments to complete the 12-month term.

Benefits of our 12-Month

3% Interest Program
* Get the cleaning equipment
solution you need now — pay for it over a
12-month period
* Conserve working capital
* Equipment also can be used for rental pools
* Simple application/approval process
* No documentation fee
* Suggested order: $20K

WaterCannon.com

1.800.333.WASH
(9274)

FRICTION
FEET

ALL STAINLESS OR
ALUMINUM HARDWARE

Order yours at FatboyCoolers.com. Use promo code

COLE17 to save 10% on your order and get free shipping
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classirieds

see photos in color at www.pumper.com

BUSINESSES

Well-established SW Florida business for
sale. 900+ units on the street, 15 ADA, 30+
sinks, 20+ holding tanks, 7 trucks, 2 trailers.
Many long-term construction customers,
year-round event customers. Documented
yearly growth. Only serious buyers need
to inquire. Email office@ronsjons.com or
portapottyrentals@yahoo.com (P0O8)

Septic Tank Cleaning & Inspection Ser-
vice Business for Sale in Gentral Maine.
Owner is retiring and is motivated to sell.
Profitable (Average 3-yr Gross $205K), turn-
key business with 5,200 loyal customer
base. Two pump truck operation — (1) 2000
GMC - 2,500-gallon capacity. (1) 2004 Pe-
terbilt — 4,500-gallon capacity. Serious in-
quiries only! Email septicbizsale@gmail.com
or call 207-782-1620 (PBM)

Septic Business for sale in central Florida,
truck and equipment, 40+ yrs., same phone
# 352-429-2426. $250,000. For more info,
email tcraigseptic@gmail.com (PO8)

Septic business for sale in the Central San
Joaquin Valley, California. Well known, es-
tablished name. 2002 Sterling pumper truck,
3,200 gallons, CARB compliant. Also a 1994
International pumper, 2,200 gallons, low an-
nual mileage compliant, and a great backup
truck. A jetter is included as well as a We-
eVac. Serious inquiries only, please email
cindy.alvarado1@verizon.net (PO7)

West Texas portable restroom business for
sale, Odessa and Midland area. Small busi-
ness has over 200 toilets and 3 new service
trucks. We also carry trash trailers. | have
2 other businesses also and don’t have the
time to oversee this one. On pace to do close
to a $1,000,000 in sales for the year. Will
sell with or without the yard. For questions
please email: joe@gincocorp.com (PO7)

Portable Toilet Rental & Waste Disposal Busi-
ness available for acquisition. In business
over 30 years, excellent reputation, grow-
ing trade area. Approximately 850 portables,
plus 75 roll-off units, handwashing stations,
7 pumper trucks, 2 roll-off trucks. Revenue
over $2M, EBITDA $800,000+ and growing.
Well-trained and stable employees. Contact
Phillip  Wilhite, at Corporate Investment,
pwilhite@corpinvest.com for more informa-
tion. (P06)

Septic tank business for sale. Owner is re-
tiring. Two (2) Freightliner pump trucks in
excellent condition. Excellent income. Will
train new owners. Price $235,000 firm. Also
house for sale with acreage to expand busi-
ness. arlnjss@yahoo.com (P0B6)

Portable toilet & trash removal company
for sale in Hawaii. Service trucks, delivery
trucks, and toilets. Standard, ADAs, sinks.
Front load trucks, container delivery trucks,
roll-off trucks, front-load dumpsters and
roll-off containers. Serious inquiries only.
Email hawaiianpumper@mail.com  (P06)

For Sale: 8 pumper trucks, 2013 and 2014
models. F-550 1,100w/300f and (1) 2014
with 300w/150f slide-in tank, call for pric-
ing. We have 243 blue PJ3 portable toilets
for sale, $250 each. (22) 250-gallon holding
tanks, $175 each. (111) 300-gallon holding
tanks, $187.50 each. There are also inside
wash sinks, outside free-standing wash
sinks, single portable trailers, 10-unit por-
table trailers, etc. Call for details 956-842-
3603 or 956-330-5476. Selling due to retire-
ment. Located in Edinburg, Texas. (P0B6)

Roto-Rooter Franchise in NE AZ. In business
since 1989. With significant down payment,
owner might carry paper. Call 928-537-3123
text rotorootershowlow@gmail.com. (P06)

WIND RIVER ENVIRONMENTAL is actively
seeking opportunities to acquire companies
in the septic, grease, waste hauling, drain
cleaning and commercial plumbing service
lines on the East Coast. Join a winning team!
Check us out at www.wrenvironmental.com.
Email Dave@Klinesservices.com or call my
cell at 717-587-1909. (PBM)

Portable restroom business for sale. Located
in Midcoast Maine for 20 years. Loyal cus-
tomer base, contractors and events. Fully
equipped. $125,000. Call 207-449-8741 or
email portabizsale@gmail.com (PO8)

If you're interested in selling your grease trap
service, used cooking oil or other non-haz
wastewater disposal business, we'd like to
hear from you! Liquid Environmental So-
lutions is the nation's largest liquid waste
management company - providing service
across the USA. Sell your business and enjoy
retirement or join us - we can always use
great team members. Contact Dana King:
dana.king@liquidenviro.com or call 858-
481-8106 ext 10. (P10)

Septic business for sale, New York water-
shed. Includes trucks and equipment. 20+
years with same phone number. $150,000.
hacksaw12481@gmail.com (P09)

Septic company for sale in Jacksonville, FL
area. Owner will qualify if not licensed until
you are. pumpr@comcast.net (P06)

www.RooterMan.com. Franchises avail-
able with low flat fee. New concept. Visit
website or call 1-800-700-8062. (PBM)

Looking to start your own septic tank
business in Florida? | can help. Have li-
cense, will sponsor. Call 931-277-5541 or
931-248-1284. (PBM)

Florida septic business for sale with two
trucks and all equipment. Established 36
years. Specializing in drainfields, tank instal-
lations and repairs. $289,000 negotiable.
Commercially-zoned house & office available
for an additional $130,000. Serious inquiries
only. Call for more info. 727-326-5044. (P06)

Connecticut-based restroom trailer business
for sale. Successful, stable business in its
11th year with many repeat customers and
events. Consistent revenues in $600-800K
with operating income of $130-180K. In-
credible upside potential in a very lucrative
market! Units are currently kept in Southern
CT, with business coming from throughout
the New England market. Included in the
transaction: 25 assorted trailers (10 stalls,
shower trailers, ADA accessible, two/three
stalls), 3 delivery trucks, training, depend-
able work force, website domain and man-
agement team open for transition period.
No existing port-o-potties or sanitation. A
great add-on addition to your business or
a turnkey business for someone looking to
enter the industry. Please contact seller at
203-520-4397. Serious inquiries only. (P06)

Fully-equipped Long Island, NY cess-
pool cleaning company for sale. Estab-
lished 50+ years serving Nassau & Suf-
folk Counties with excellent reputation and
high-repeat customer base. High volume of
drain cleaning calls every week. Best offer.
516-993-0446 (PO7)

National Grease Recycling Inc. Let us
teach you how to recycle restaurant’s waste,
fryer grease and oil (yellow grease) only. Big
$. Over 30 years experience, will guide you
through complete process from collection to
processing to marketing to end users. Don’t
lose your trap business to competitors that
offer both services. We also buy cooking oil,
unprocessed, anywhere in the country. Call
for information. References available - many
success stories. Dewey Walker, 813-704-
6599 or 813-758-2552. (PBM)

CATCH BASIN CLEANERS

1991 International dump, DT466 motor, low
miles. Everything works. 950 Stetco Crain
dump body is in good condition. No rust.
$25,000 negotiable. Email for more info:
dma1371@aol.com (P06)

COMPUTER SOFTWARE

FreeServiceReminderSoftware.com,
FreeServiceDispatchSoftware.com,
FreeRouteManagementSoftware.com.

(P0G)
DEWATERING

Portable septic and grease receiving sta-
tions, dual-screen design. Screens that really
work - simple, non-mechanical. Set it up any-
where. 208-790-8770 screencosystems.com
sales@screencosystems.com (PBM)

DeWatering Solids Units. 1. Hycor Roto
Strainer Screen for removal of core solids.
It is stainless steel, 4 ft. long and comes
with 20,000 wedge wire screen plus a Hy-
droscreen. Asking $10,000. 2. Roto Strainer
Screen. It is stainless steel, 8 ft. long and
comes with Hydroscreen. Asking $25,000.
Please contact 734-722-8922 (P0B)

2003 1.2-meter mobile Ashbrook Klampress
belt press. Ready to work! Comes with poly-
mer makedown system, 4" sludge pump, and
water booster pump. Refurbished in 2015.
$65,000. Call Tom at 423-240-9737  (P06)

DRAINFIELD RESTORATION

New and used terralifts for sale starting at
$20,000 used and $38,000 new. Financing
available. Call John at AerraTech 413-298-
4272. (PBM)

Terralifts - New and Used. Financing avail-
able for qualified buyers. For more infor-
mation call Dick Crane 800-223-2256 or
aalco@tds.net for electronic brochure. www.
youtube.com/watch?v=t8ApRUOasnY (PBM)

HAZARDOUS
WASTE UNITS

2005 Sterling/Presvac PowerVac,
stainless steel, DOT certified, 3,500-gal-
lon wet/dry. Dump door with high rail gear
and boom, Hibon 27” blower with PV750
vacuum loading offloading pump. Tri-axle
truck with CAT 435hp engine with Fuller
8-speed transmission. Runs excellent.
KLM Companies
617-909-9044

3

Pre-owned 2016 Presvac 5,500 U.S. gal-
lon, carbon steel, D.0.T. 412 (A.S.M.E.)
vacuum tanker with a hydraulic-driven
Fruitland RCF500 pump. (Stock# 5002C)

www.VacuumSalesinc.com
(888) VAC-UNIT (822-8648) raw
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Pre-owned 2,300 U.S. gallon, carbon
steel, D.0.T. certified, vacuum pressure
tank. Mounted on 2002 International
cab and chassis with a Presvac PV750

vacuum pressure pump. (Stock# 0529V)

www.VacuumSalesinc.com
(888) VAC-UNIT (822-8648) rsv

New 3,200 U.S. gallon, carbon steel,
DOT certified, 407/412 vacuum tank,
dump type with full open rear, door and
a Presvac PVB 750 vacuum-pressure
pump installed on a 2017 Peterbilt 348
cab and chassis. Four (4) units available.

www.VacuumSalesinc.com

(888) VAC-UNIT (822-8648) ram

2007 International 9200i with a Prog-
ress aluminum 3,180-gallon 2-compart-
ment — 2,950 waste (DOT 412) & 230
freshwater. Full-open rear door dump
unit with a NVE vacuum pump, 3” trans-
fer pump and high-pressure washdown
pump. (Stock# 2757C)

www.VacuumSalesinc.com
(888) VAC-UNIT (822-8648) rsv

1998 King Vac, 1998 Ford L8T, 8.3-liter
Cummins, 3,000-gallon tank replaced
412012, o $49,900

Call 800-535-8606, OH  ro7

Submit your classified ad online!
www.pumper.com/classifieds/place_ad

JET VACS

with Roots 827 blower, 1999 Interna-

tional Model 2554 cab and chassis.

(Stock #3918C) $48,000
www.VacuumSalesinc.com
(888) VAC-UNIT (822-8648) rsw

Vac-Con i'ndustrial. niacﬁine mounted
on a pre-owned 2006 Sterling cab and
chassis. $68,000. (Stock #8593C)

www.VacuumSalesinc.com
(888) VAC-UNIT (822-8648) rsm

2007 Aquatech B10/1500: CAT 335hp
(EPA 04) with Allison auto. transmission.
88,000 miles. 1,400 hours. New Roots
624 blower, 8" x 19' extendable boom,
pump-off option, internal tank flush,
6-function joystick. Excellent condition.

KLM Companies
617-909-9044 PBM

1999 Sterling L9501 Vac-Con 2100: 19,700
miles. Automatic Allison transmission. Roots
824 PD blower. 80gpm 2,000psi jetter pump.
10-yd. debris body. Hydraulic hose, dump,
and locks. $65,000. 706-798-8080  (P06)

Jack Doheny Supplies Inc. offers a full range

of late model combo units and DOT industrial

vacuum loaders. Call us @1-800-3DOHENY.
(PBM)

JETTERS-TRAILER

2004 US Jet 4018-300 trailer: Hatz 3-cylin-
der silent pack diesel engine, 1,560 hours.
500 ft. 1/2" hose. Very good condition.
Newer control panel, new tires with spare, 2
new aluminum tool boxes and fenders. New
steel antifreeze tank and new muffler. Good
running machine. $22,500 negotiable. 866-
889-3738, PA. mike@birosseptic.com (P06)

2010 PipeHunter jetter trailer: 25gpm,
4,000psi. Over $5,000 in tips. 500 hours.
$28,000

Mike 443-235-5979, DE o6

The Industry’s Most Versatile Trailer
Jetter! Model# HJ2TA1030HW, tandem
axletrailer,35 hpVanguard 10 gpm @ 3,850
psi, 325-gallon water tank, 300" hose, Gen-
eral pump. Fully loaded! List $36,995.
On sale for $32,995.
800-213-3272,
www.hotjetusa.com

JETTERS-TRUCK

1999 SECA 747-SP: 40 gpm @ 2,000
psi, 700-gallon poly tank. 4,940 hours.
Mounted on ex-municipal truck with
37,400 miles. .......ccoeevererennnes $14,000

608-835-7767, Wi PBM

1974 Ford F-600 jet truck 23,000 GVW,
1,650 psi, 65 gpm. 300 Cl industrial engine
for pump with 500 ft. of hose on truck, reel
plunger, Myers pump. Works well. Great
truck for sewer and drain company. $8,000.
801-807-8335 (P06)

LEASE/FINANCING

Western Equipment Finance, a bank-
owned direct lender, is committed to con-
tinuing to help you prosper. All equipment
types, new or used; we have the best rates
and terms you deserve. App-Only Financ-
ing and credit decisions within an hour. Call
the team you can trust, Jim Stekl at West-
ern Equipment Finance 701-665-1647.
jim.stekl@westernequipmentfinance.com (PBM)

Quick and easy financing for new or used
equipment — without all the headaches.
Credit is not an issue. We have working
capital available for commercial equip-
ment purchases $20,000 to $2,000,000.
BSG Services - Call 866-259-5370 or email
bsgfin@earthlink.net (PBM)

MISCELLANEOUS

2012 Nissan Pathfinder, 4x4, 4.0L V6 gas,
73k miles, auto. Clean title, 1 owner, navi-
gation, full options. $9,500. Call 313-636-
4303. (P06)

PORTABLE RESTROOMS

100 dark blue Synergy/Taurus units. Park/
construction grade. $300 each. Call 608-
835-3459. (P06)

30 used PolyJohn portable restrooms. Blue
w/white tops. None older than 2006 - all in
good condition. 219-928-8962 (P0B)

Blue TSF portable toilets. From $75 to $250..
Construction to good grade. Salisbury, NC. 30
miles NE of Charlotte. You pick up - no de-
livery. Email: myersseptictank@att.net; 704-
633-3962 (P06)

Portable toilets, rough, but usable, PolyJohns,
15 yrs+, $90 each. (minimum 10 units). Ken-
tucky. Contact eric@a1portables.com (P06)

150 Olympic fiberglass units, white in color,

construction grade, $150 each. Please call or

text 712-433-1662, terrysseptic@gmail.com
(P06)

100 construction-grade PolyPortables/Poly-
Johns. Miscellaneous green, tan, & brown.
$275 each. Please call or text 712-433-1662.
terrysseptic@gmail.com (PO7)

All the equipment and service truck for por-
table toilet business for sale in Colorado.
149 units. $69,900. Call for more details.
970-725-0126 (PBM)

200 PolyJohn porta potties - used for one
event, great condition. $300 per pot or best
offer. Email Desdoucet3d@hotmail.com or
call 325-653-4975. (P06)

28 Tan PolyPortable Restrooms with wood
skids for sale $300 each. Green, blue and
tank Integras mixed plastic and wood skids
$300 each. In quantities of 10 or more.
920-322-3342 (P06)

130 used PolyJohn restrooms for sale,
construction grade. Best units (minimum
10 units) @ $125 each, down to $90 each.
Lexington, KY. 859-255-6605 (P06)

PORTABLE RESTROOM
TRAILERS
2 Decons, 28' Tonto, 18' Royal, 2001 ASCI,

16' Presidential, 26' Presidential, portable toi-
let hauler trailers. 315-437-1291, NY. (PBM)
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PORTABLE RESTROOM
TRAILERS

NuConcepts upscale event restroom
trailers for sale. Two (2) 4-units & two
(2) 2-units. Excellent condition. $50,000
cash. Rental income over $200k/yr. pos

Call/text Richard 770-807-2446, GA

28' Industrial Restroom Trailer - manu-
factured by JAG. 5 stalls on women's with
double sink. 3 stalls, 4 urinals on men's
side with double sink. Very little usage -
bought for a specific yearly project. $35,000.
carrie@outdooreventservices.com  (P06)

PORTABLE RESTROOM
TRUCKS

Complete Portable Toilet service
truck mount units (turn-key), mount-
ed on your truck or ours. Tool boxes,
dual work stations, dc10 washdown
pump, reversible vacuum pump, hose
reel, set up complete, toilet racks avail-
able. 1100 waste/400 fresh: $21,000,
1700 waste/600 fresh: $23,500. Any
custom options or sizes available!

TexLa Services
936-641-3938
www.texlaservices.com pos

2016 International Terrastar, 4x4,
50k, 3 cells (300 fresh/1,000 waste/
200 fresh) set up for portable restroom
service & septic. Truck well maintained

$85,000

Call or text 785-477-2254 ros

2001 Ford F650: Cummins diesel, Al-
lison automatic transmission, 700-gal-
lon waste/400-gallon freshwater, HXL4
Vacuum pump. c.o.eeeeeerererererenes $29,000

231-690-2964, MI P06

2007 International 4200 VT365,
Non-CDL, 126K, 6.0 diesel motor, needs
work. Body/cab/tank in good condi-
tion. New auto. transmission, Progress
1,100w/400f tank, Masport pump.

$15,000 0BO

Chris 609-234-4110,NJ P06

2005 IH 4300 septic/toilet combination.
Under CDL, one owner. 1,100 waste/400
pressurized water. Dual service. 3”
rear inlet. 2-unit hauler gate. All hoses.
270,000 miles, overhauled at 220,000.
Tires 80%. A/C, A/T, cruise. Excellent
condition. ........cccoeveveiiierenennn. $34,500

870-238-9481, AR P06

2010 Hino 268 under CDL. Keith Hu-

ber Princess Il 1,500-gallon (1,100

waste/400 fresh) Dual side service

lowered work station. Masport HXL75,

Burks washdown pump. Allison trans-

mission. 257k miles. .............. $39,900
For info & pics contact

pflynn@superiorportables.com
or 330-733-9000, OH P06

2012 International TerraStar: Excel-
lent condition, under 142,000 miles.
Imperial Industries-built aluminum tank
with 900 waste/400 water. Truck is un-
der CDL weight requirements. Pictures
onling. ..ooooveveeiieecceee e, $54,700

eric@a1portables.com
or 859-255-6605, KY P06

2006 International DuraStar 4300:
DT466, 6-speed, non-CDL with 300
waste/150 water and a MEC4000
pump. Hauls 8 units. Truck has 117,000
miles on it. .......... Asking $17,000 0BO

Call Joe for details
716-823-3606, NY P06

2006 Ford F550, Satellite-built truck, 6.0 die-
sel, automatic, 600 waste, 300 fresh. 2-unit
carrier, Conde Super 6 pump. Excellent run-
ning truck, good shape. $23,495 0BO. Call or
text 712-433-1662 terrysseptic@gmail.com

(P0B)

Selling International septic trucks and a In-
ternational stake truck with 16-unit carry
capacity - $12,000. 300-gallon slide-in sep-
tic tank for a pickup - $1,500. 3,000-gallon
septic International truck - $16,000. GMC
TopKick with 700-gallon capacity tank -
$5,000. 1,100-gallon capacity septic truck
- $16,000. Location: Brighton, Michigan. Call
Bart at 810-217-4639. (P06)

2012 Ford F550: 89,000 miles, stain-
less steel 400 waste/250 water, electric-
start Honda PTO provisions. 2-unit carrier.
$50,000. 715-425-1025 (P06)

1999 International 4700: 1,100 waste,
400 fresh. Dual side service with Masport.
223,610 miles. Call 843-283-3749 or email
powellst@sccoast.net (P0B)

2006 Freightliner M2, C7 CAT, 6-speed
manual, air brake, 26k GVW. 500/300 split
aluminum Kee-Vac tank, 500-gallon plas-
tic chemical tank, AMT washdown pumper.
Carries 8 toilets, liftgate, Masport pump
hydraulic drive, tool boxes. Low miles.
$37,500 0BO. Text or call for info. Richard
620-629-7212 (PO7)

2005 International DuraStar 4300:
DT466, 6-speed manual transmis-
sion with new 402 Wally pump. 1,500
waste/400 chemical. GVW is 32,000
and truck has approx. 85,000 miles.
Asking $27,000 0BO. Call for details.

Joe 716-823-3606, NY  ros

2007 Isuzu NPR, 108,000 miles. 600-gallon
waste compartment, 350-gallon freshwater
compartment. 60 cubic feet of dry storage
space. Place to handle 4 portable bathrooms,
lift gate. For more information please contact
rauny@thenet.com. (P0B)

2007 International 4300 1,350-gallon
$39,500; 2006 International 4300 1,350-gal-
lon $37,500; 2002 International 4300
1,350-gallon  $21,000. 256-757-9900 or
www.pbsos.com (PBM)

2006 Ford F550 4x4: New 11’ flatbed, new
950-gallon portable toilet slide-in tank -
650/300. Conde SDS6, 9hp electric start
Honda. Bucket fill, 30’ Tiger Tail. Ready to
work. $29,995. Denver, CO. 303-789-9440
Ask for Matt. (PBM)

2008 Isuzu NPRHD: Crescent flat tank, 550w/
250f, 6-unit carrier, 120,000 miles. Diesel,
automatic, exhaust brake. Masport pump,
Thieman liftgate. Dual side service, work-
lights. $37,000. Call 203-748-6906  (P06)

1999 Ford F450, 7.3 diesel, 124,000 miles.
315-gallon freshwater and 400-gallon waste
tanks. Porta-pot carrier on back. $14,995 0BO.
Call/text 712-433-1662. (P0B)

2007 Ford F550 4x4: New 11’ flatbed, new
800-gallon portable toilet slide-in tank -
540/260. Conde Super 6, 70cfm, 5.5hp
electric start Honda. Bucket fill, 30 Tiger Tail.
Ready to work. $27,995. Denver CO. 303-
789-9440 Ask for Matt. (PBM)

2009 Dodge 5500: 6.7 Cummins diesel,
auto., 4x4, new aluminum vacuum tank,
700w/260f, Masport pump. Honda engine.
www.pumpertrucksales.com. Call JR. @
720-253-8014, CO. (PBM)

2005 Chevy Kodiak 4500: Duramax diesel,
auto., 4x4, 13-t flatbed, 52,000 miles. Like-
new. Vacuum tank & pump can be added
for additional cost. www.pumpertrucksales.
com. Call JR. @ 720-253-8014, CO. (PBM)
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PORTABLE SINKS

types of portable handwash stations.
46 units available. Some need minor re-
pair. $75 per unit. P0G

brandenj@waltersservicesinc.com

For Sale: Portable handwash stations, differ-
ent makes and models. Some need repair.
1,500-gallon holding tanks. Call for pricing.
423-745-4863 (P06)

PORTABLE SHOWER
TRAILERS

Attention large outdoor events promoters
and seasonal campgrounds requiring show-
ers, sinks and hot water availability: FOR
SALE: Two (2) 40-ft. shower containers. 14
shower heads per container, handicap ac-
cessible. Trailer and accessories included.
For pictures go to www.candsshowers.com.
712-428-6143 or cell 712-880-1250. (PBM)

POSITIONS AVAILABLE

Industrial/Environmental ~ Vacuum  Truck
Contractor looking for Sales/Operations
person. Must be highly motivated with 3
years experience. Opportunity is in the NY
Tri-State Area. High compensation pack-
age with benefits. Please email resume to
guzzler195@gmail.com (P0B6)

GapVax, Inc., a nationally recognized manu-
facturing business, is seeking a talented,
highly motivated individual to fill a full-time
Sales Position in the Midwest (lowa based
preferred) region. GapVax is the leading
manufacturer of industrial and municipal
vacuum units and hydroexcavation units
in the United States. We provide the most
reliable, comprehensive, and efficient mo-
bile vacuum units in the industrial and
municipal markets. Specifications of the
position are listed on our website, www.
gapvax.com, click on the Now Hiring link in
the left hand column. Send resumes to or
betty@gapvax.com or 575 Central Avenue,
Johnstown, PA 15902. (PBM)

Submit your classified ad online!
www.pumper.com/classifieds/place_ad

POSITIONS WANTED

Portable Restroom/Temp Fence experienced,
hands-on Director of Operations/Operations
Manager looking for new adventure. Proven
track record and excellent references. Willing
to relocate. 775-291-0340 (P06)

PRESSURE WASHERS

Industrial Pressure Washer - New w/warranty
$9,500. 2,000psi, 18gpm. 999cc Kohler & AR
pump. Will deliver. 321-800-5763  (PBM)

Honda horizontal GX engines, new in-the-box
w/warranty. GX200QX - $399; GX270QAG -
$579; GX390QA - $599 delivered price. 800-
363-9855 or GXParts.com (PBM)

PUMPS

Buy & Sell all makes and models, new & used
vacuum pumps & high pressure water pumps,
and good used replacement parts. Call for an
inventory sheet and save. www.Vacuum
Salesinc.com, (888) VAC-UNIT (822-8648)
(PBM)

2011 Fruitland Vacuum Pump - Model 500
LUF; Ser: 517549; Location: 4008 Main St.,
Dallas, TX. $2,200. Phone 214-824-7276

(PO6)

RENTAL EQUIPMENT

Liquid vacs, wet/dry industrial vacs, combi-
nation jetter/vacs, vacuum street sweeper &
catch basin cleaner, truck & trailer mount-
ed jetters. All available for daily, weekly,
monthly, and yearly rentals. VSI Rent-
als, LLC, (888) VAC-UNIT (822-8648)
www.vsirentalslic.com (PBM)

2016 Acro Vacuum Trailer: Stainless steel
6,000 gallon, DOT certified double conical
with air-ride suspension. Aluminum wheels
all positions, full hose trays, OSHA walkways
and railings. Vacuum pump option either hy-
draulic or self-contained. KLM Rentals, Inc.
617-909-9044 (PBM)

ROLL-OFF TRAILERS

2001 ESP Roll-off trailer: Two (2) container
roll-off trailer good brakes, tires, frame. etc.
KLM Companies 617-909-9044 (PBM)

SAFETY EQUIPMENT

Save on super-strong Black Mamba nitrile dis-
posable gloves at www.OrderMyGloves.com.
Also, latex and vinyl gloves from $3.99/box
of 100. (PO7)

SEPTIC TRUCKS

2004 Freightliner M2 with 2,500 gallon
tank/100-gallon water tank. 367 Challenger.
Automatic transmission. ~150,000 miles.
$43,000. Call 615-477-4741 (PO6)

2001 Sterling: ISM 330hp Cummins
engine, 263,114 miles, 20,000 Ib. front
axle, 46,000 Ib. rear axle, 4,500-gallon
tank, Jurop LC420 pump. ........ $53,000

715-889-1544, Wi P06

1989 Ford L8000 with 10-speed,
1995 2,500-gallon Transway tank and
250cfm pump. Little rust and runs great.

$15,500 0BO

Call 716-417-5962, NY  ros

2008 Kenworth Paccar PX-8, 66,000
miles, air ride, 10-speed transmission,
new tires. 90-barrel stainless steel tank,
4310 vacuum pump, National Vacuum
Equipment. NVE blower pkg, 5,600 hrs.,
heated valves, digital tank level reader.

$68,000 FIRM

678-898-2928, GA PBM

2005 Sterling: 2,500-gallon Presvac
vacuum tank, Challenger pump. 136,200
MIlBS. e $45,000 0BO

231-250-1483, Mi P06

1999 International 8100, M-11 Cummins,
Twin-screw, air-bag suspension. 2,683-gal-
lon Imperial tank, Masport HXL400 pump.
3-stage hydro-hoist, 3 ft. hydro-manhole
on back. Excellent condition. $37,500.
Call or text 712-433-1662. (P06)

2012 Freightliner M2-112: Detroit
DD13, 10-speed, 20/44 full lock, only
41,000 miles. Cusco DOT Duravac 820
vacuum unit, 3,600 USG, mint condition.
We are located near Montreal, Canada.
We can take care of all the customs pa-
perwork. Take advantage of the money
exchange rate. .............. $135,000 USD

Martin Ratte 514-794-4631 ros

1990 Ford L8000: 3,000-gallon full-
opening rear door with hoist. Built on
jetter with 150-gallon water tank. Good
tires. Runs great, working daily. Low
MIIES 92,XXX. veovereveerererrerres $27,500

Dave 612-221-6355, MN  ros

2012 Peterbilt 388: 4,200-gallon car-
bon-steel tank, full-dump unit with 36-
inch rear manhole. NVE 866 pump. New
tires. 485hp Paccar engine. Abernethy
body. 214,678 miles.

706-252-4743, GA P06

1996 Ford L8000: 2,300-gallon tank,
MEC 8000 pump, heated valves, 33,000
GVW, air brakes and seat, 8.3L Cum-
mins, 6-speed. Good rubber. Current
DOT. Ready to work. ................ $22,000

218-259-1542, MN PoO7
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SEPTIC TRUCKS

2009 International WorkStar: Interna-
tional engine, 225,000 miles, 4,200-gal-
lon Curry vac tank, Masport pump.

$62,500

248-431-5899, MI
davidjanette@comcast.net ros

1999 Kenworth T300 with 1999 Lely
tank. 1,000 waste, 300 fresh. 396k
miles, 33k GVW. Everything works. Truck
located in Oregon. ........... $19,500 0BO

Randy 408-455-2900 P06

2005 Mack CV713: 10-speed trans-
mission, 5,000-gallon Transway tank
with new RFC 500 pump. Truck has
many new parts and approx. 440,000
miles. ..oocoveeenenns Asking $53,000 0BO

Gall Joe for details
716-823-3606, NY P06

2005 Kenworth T800: C-13, 385hp,
184Kk miles, 13,600 hours. 4,000-gallon
waste tank, 75 gallon water tank with
jetter. Full hoist, full rear door. Good tires,
ready to WOrK. ........ccovvevvernenes $85,000

802-658-6243, \IT P06

s

2011 Kenworth, 5,000-gallon Pik Rite,
Masport 400, 264k miles, new tires. Extra
Jurop pump (new) included. ....$102,000

Mike 443-235-5979 P06

1996 Kenworth T800, Cummins M11,
370hp, 10-speed RoadRanger, air-ride
suspension. 3,500-gallon tank, 367
Challenger pump, 3" and 4" valve, 6”
dump, heated valves. .............. $35,000

Squires, Pierson and Sons, Inc.
631-283-1403, NY P06

For Sale: 1998 IH, 3,250-gallon T-Line
tank, liquid-cooled Wallenstein pump,
heated valves, 210 ft. of hose included.

$39,000

Call 715-853-5447, Wl o5

2010 International 5900i PayStar:
525hp Cummins ISX engine, 188,000
miles, J&J 4,600-gallon lined tank,
Fruitland pump. New red paint, loaded
inside cab, like-new condition. Located
in Michigan. .............. Asking $109,000

Call 810-614-9141
or 586-996-5552 P06

New 2016 Freightliner M2, 33K, 300hp
Cummins ISL, 3500 RDS auto., 2,500-gal-
lon septic. Larry Towner 770-241-0989,
[towner@peachstatetrucks.com (P0B)

1991 Ford F700, 1,700-gallon, $6,900.
1988 Ford F600, 1,600-gallon, $5,900. NY.
845-382-2112 (P06)

2000 Volvo septic truck, approx.
482,000 miles. New 4,000-gallon tank
installed in 2013. ..oocvvvveeen. $30,000

Call 810-614-9141
or 586-996-5552 P06

1991 International, 221k miles, 3,600-
gallon tank, rebuilt Jurop pump. All new
valves, LED lights, hoses, brand-new
front springs. N14 Cummins, new paint.
Tank has a non-corrosive chemical liner
N e $41,000

918-342-9072, 0K P06

2014 Kenworth T-270: Cummins
325hp, EF 8-speed,127k miles, Jurop
RV360. New tires all around, new paint
tank & frame. Great truck. ...... $68,500

804-895-6355, VA P06

1999 International 8100: Cummins
M11 plus 3,500 gallons, Jurop 260
pump, water jetting. .. Asking $27,0000

Call/text 239-272-8238, FL ros

2000 Mack 600R: Mack motor 350hp,
4,000-gallon Transway tank and pump -
$27,000 or best offer. 1995 Freightliner Cab
Over: Cummins motor 390hp, 3,500-gal-
lon tank with pump - $18,000 or best offer.
Contact Dave at 484-274-1356 or email
dotterssepticservices@yahoo.com  (P06)

J
Turn-Key Vacuum Tank Units: 3,600-
gallon, unit mounted on your truck or
ours; $23,500. 2,500-gallon truck units;
$20,000. 1,500-gallon truck units;
$17,000. Self-contained vacuum skids,
1,000-gallon; $11,000. 2,500-gallon
painted tanks ready to mount; $13,000.
PortaPotty trucks and any custom op-
tions or sizes available!
TexLa Services
936-641-3938
www.texlaservices.com  ros

1990 Ford LTL 9000 2-axle, double-
frame Hendrickson suspension, Cummins
400 Big Cam, Eaton 13-speed, 628,000
miles. Runs good. Newer 3,600-gal-
lon aluminum tank, Masport pump. One
owner (non-smoker) $20,000

805-226-8170, CA P06

2007 Freightliner: 2,650-gallon tank,
Jurop pump, toolbox jetter. 70k miles.
Brand-new, extra Jurop pump included
WATUCK. evvcveveverevereree e $40,000

Mike 443-235-5979 P06

1997 Ford L9000, 2004 Imperial
4,800-gallon, Fruitland pump. Good old
truck working daily. ................. $25,000

Dave 612-221-6355 P06
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1993 Ford L8000: Cummins, 10-speed,
2,300-gallon steel tank & Moro vac
pump. Used daily. .....c.cccoervneee $11,000

Call Brian 618-973-9165, IL ros

rial TMV2500 (2,500 gallons) with an
NVE607 (357cfm). 173,059 miles. Get
this package for as low as $1,012.79 a
[1110) 0111 $69,900

Kyle 715-359-0200 P06

b\ -
2006 Kenworth T800: C-15, 485hp,
10-speed, 211k miles, about 15,600
hrs. 4,000-gallon waste tank, 200-gal-
lon freshwater with jetter. Full hoist, full
rear-opening door. Good tires, ready to
WOTK. oo $95,000

802-658-6243,\IT P06

1995 Chevrolet Kodiak 454, 2,000-
gallon steel tank, Jurop pump. 126k
miles, new tires and upholstery. Monroe,
(€7 W $25,000 will negotiate

770-314-0501, GA P06

2002 Kenworth T800: 357k miles, 5,000-gal-
lon Progress tank, Wittig 150 water-cooled
pump, heated valves. Tri-axle, 10-speed,
jake brake, pre-emission, air ride, loaded.
All new under carriage. One owner. $65,000
0BO. 302-841-0323 (PO7)

2002 International, DT466, 150,000
miles, 2,500-gallon tank, new front tires.
Ready to go work. ........... $20,000 0BO
For more info call or text
912-383-7507, GA P06

2012 Peterbilt 388: 550 Cummins,
18-speed transmission, 110 bbl. Pik Rite
tank, 248,000 miles. .............. $85,000

Dave 724-747-3229,PA P06

Five (5) older pump trucks with full-opening
rear doors for sale. All are in good shape
and work daily. 3,000 to 3,600 gallons with
large Jurop pumps. Contact Joe Waters @
775-691-1403. (P08)

1999 International 8100 with a 3,500-
gallon steel tank. 10-speed transmission,
M11 Cummins 330 hp, Jurop pump. Ev-
erything still works, $5,500. Call 989-450-
9826. Michigan (P0B)

2007 Freightliner M2, C7 CAT, 6-speed man-
ual, air shift, PTO shaft-drive Masport 75.
1,800-gallon tank. 22.5 tires. 110k miles.
Send message for pictures. $29,500 OBO.
620-629-7212 (PO7)

2000 Ford F750: CAT 6-speed engine,
180,000 miles. 2,350-gallon tank with
Challenger pump that is about 2 yeas old.
336-870-1144 (P0OB)

1995 Ford F800: 8.3 Cummins, 6-speed,
254k miles. NVE pump, 2,200-gallon tank.
$16,500 0BO. 951-830-4840 (P06)

2004 Freightliner FL70: 1,200-gallon unit,
low-entry cab with a van body and liftgate.
(Stock#4101V)www.VacuumSalesinc.com
(888) VAC-UNIT (822-8648) (PBM)

2004 Sterling Acterra with a Progress
2,500-gallon aluminum vacuum tank and
Masport pump. (Stock# 8460C) www.
VacuumSalesinc.com (888) VAC-UNIT
(822-8648) (PBM)

Submit your classified ad online!
www.pumper.com/classifieds/place_ad

Pre-owned 3,000 U.S. gallon, carbon-steel
vacuum tank with a Masport H75W vacuum-
pressure pump installed on a 2000 Mack
CH613 cab and chassis. (Stock# 8498C)
www.VacuumSalesinc.com (888) VAC-
UNIT (822-8648) (PBM)

2011 International 4300: 230hp, diesel,
auto. New 1,850-gallon steel vacuum tank,
new Masport pump. www.pumpertrucksales.
com. Call JR. @ 720-253-8014, CO. (PBM)

2012 International 4300: 230hp, diesel,
auto. New 1,850-gallon steel vacuum tank,
new Masport pump. www.pumpertrucksales.
com. Call JR. @ 720-253-8014, CO. (PBM)

2012 International 4300: 260hp die-
sel, auto., 95,000 miles. New 1,850-gallon
steel vacuum tank, new Masport pump.
www.pumpertrucksales.com. Call JR. @
720-253-8014, CO. (PBM)

2013 International: MaxxForce DT, 245hp,
Allison auto., 85,000 miles. New 1,850-gal-
lon steel vacuum tank, new Masport pump.
Like-new condition. www.pumpertrucksales.
com. Call JR. @ 720-253-8014, CO. (PBM)

SERVICE/REPAIR

Dynamic Repairs - Inspection Camera
Repairs: 48 hour turn-around time. General
Wire, Ratech, Ridgid, Electric Eel, Gator Cams,
Insight Vision, Vision Intruders. Quality service
on all brands. Rental equipment available.
For more info call Jack at 973-478-0893.
Lodi, NJ. www.dynamicrepairs.biz ~ (PBM)

TANKS

100 - 2011 Wichita 500 bbl. (21,400
gallons) portable frac tanks. Epoxy lined.
Delivery available. Geneva Equipment, Inc.

Call 815-341-0375
or tom@genevaequipment.com

www.genevaequipment.com rsv

Cheap, Used Vacuum Tanks - Late
model, lined steel tank sale! 4,650-gal-
lon, many available. $8,500 - some with
pumps. Also: Low-price plug-and-play
Moro and Fruitland pumps.

Call 269-751-5167, Ml  raw

1,500-gallon aluminum Progress tanks, 2
available. 300 water/1,200 septic. Ready
to mount on trucks. Price: $5,900 each.
832-914-2855 (P0B)

Vacuum Tanks - New: Sizes from 1,000-
4,300 gallons. All complete! Delivery avail-
able. www.JEagleTanks.com. Contact
Jerry: JEagleTanks@yahoo.com or 800-
721-2774. (PBM)

TANK TRAILERS

Two (2) 2005 Largo stainless vacuum pump
trailers, 2,100 gallons. $12,000 each. Excel-
lent condition! Call for pictures. Walt 570-
278-9466 (P06)

TOOLS

Crust Busters: Portable, lightweight ma-
chine, guaranteed to mix up septic tanks and
grease traps! Save time and money! wwwv.
crustbusters.com, 1-888-878-2296.(PBM)

T&T Tools, Probes, Hooks: Probes feature
steel shafts with threaded and hardened tips.
The insulated Mighty Probe™ tested to
50,000 volts. Top Poppers™ open manhole
covers easily. Free catalog. www.TandT
tools.com. Phone 800-521-6893. (PBM)

TOYS

Septic pumper and vacuum die-cast toy
trucks: In your choice of colors and logos,
several cabs available. Call 877-450-2100,
write to Granite State Collectibles, PO Box
440, New Ipswich, NH 03071; or www.
granitestatecollectibles.com. (PBM)

TRAILERS-
VACUUM/TANKER

= -' = s
Imperial Vacuum Trailers: In stock,
6,000- and 6,300-gallon aluminum single-
compartment Imperial vacuum trailers.

Call Kyle
800-558-2945 Ext. 424 gy

3,000-gallon vacuum tank trailer w/man-
hole. Dual-axle, constructed of heavy-duty
steel. Solid mechanical condition. Located in
Holland, MI. $4,000. 616-307-8226  (P06)

TRUCKS -
MISCELLANEOUS

1997 International Eagle: 3406 CAT engine,
425hp, air-ride. 3,200-gallon hoist tank.
New paint, 380,000 miles (only 60,000
miles on rebuilt engine.) Recently inspected.
$29,000. Call or text 585-217-1652 for
more info or photos. (P06)

PLACE YOUR AD ONLINE AT www.pumper.com - IT’S ALWAYS THERE TO MEET YOUR BUSY SCHEDULE
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AFTER HOURS

What do you do when you’re not holding

the working end of a vacuum hose?

Our After Hours feature explores the personal stories
behind the pumper, talking about what you do in your leisure
time, your personal interests and hobbies, your charitable
pursuits or community involvement.

Pumper welcomes story ideas If you take part in something
interesting outside of work, or if you know someone in the

pumping business who does.

Send us a note to editor@pumper.com.
We look forward to hearing from you!
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TRUCKS -
MISCELLANEOUS

1982 Ford vacuum truck, 2,500 gallons,
vane pump w/dump. 92,000 miles, 8.2L De-
troit diesel, 4+2-speed, single-axle. Original
owner. $5,500 0BO. 616-307-8226  (P06)

1989 Freightliner FL-112: C-12 CAT, 4,300-
gallon aluminum dump tank. 139,605 odom-
eter. Witting RFW150DVR pump. Call Jerry
865-617-9041. (PO6)

TV INSPECTION

2007 Aries CCTV Unit - CUES Laser
Profiler: CCTV mainline, POSM soft-
ware, joint/crack measuring capabilities,
TR3000 tractor. ...........cc......... $40,000

Call Rob 386-527-0998, FL ros

2011 Chevy 3500 Hi-Cube TV inspection
truck. 18,000 miles, 2 cameras, 2 crawlers,
new cable. All tools, spare parts, safety gear
and rebuilt Honda generator. $46,500. For
photos, text your email address to 630-333-
3704 or call 630-333-3704. (PO6)

VACUUM LOADERS

1999 International Guzzler vacuum
excavator: Totally refurbished, purchased
new for Big Dig Project. 27" blower, CAT
engine, auto remote. Special noise-sup-
pression equipment. Tri-axle. High-pres-
sure wash-down system - 300-gallon
water tank. $85,900 0BO. Also available
1997 Ford Guzzler vacuum excavator -
same features as 1999 International.
No washdown system. $85,900 0BO.

617-212-0162, MA P06

2006 International 7600 Guzzler NX Tech-
nology Air Mover with boom. CAT C13,
227k miles. Guzzler vac pump. $150,000.
oilfieldtruckworld.com 832-914-2855 (P06)

2009 Sterling LT9500 with a Vacall AVRB-
18 industrial vacuum loader. (Stock# 4792C)
www.VacuumSalesinc.com (888) VAC-
UNIT (822-8648) (PBM)

1996 Sterling with Guzzler Clas-
sic vacuum loader - $65,000. 2007
Mercedes with Guzzler Classic vacuum
loader - $75,000. Ready to work!

Tom 423-240-9737,GA o6

1996 Ford Guzzler Ace: 27" blower,
new cyclone, good tires. Call for details.
Northwest Ohio. .............. $48,000 0BO

419-937-8909 P06

Pre-owned Super Products Supersucker
industrial vacuum loader, with a Roots TRI-
NADO blower mounted on a 2009 Sterling
L9500 cab & chassis. (Stock# 4366C) www.
VacuumSalesinc.com (888) VAC-UNIT
(822-8648) (PBM)

2014 Freightliner 114SD with a Vacall AVRB-
18 industial vacuum loader. (Stock# 9116C)
www.VacuumSalesinc.com (888) VAC-
UNIT (822-8648) (PBM)

1991 Western Star Model 4864F with a Cusco
Turbo Vac 2127, carbon steel 3,000-gallon
unit. (Stock# 8905) www.VacuumSalesinc.
com (888) VAC-UNIT (822-8648) (PBM)

VANES

NEED a vane supplier? Franklin Fibre-
Lamitex Corp. is the premier American
manufacturer of composite vanes for pumps
and compressors. OEM tested and approved.
Competitive pricing and reduced lead times.
800-233-9739 www.franklinfibre.com (P07)

WANTED

We are looking to purchase used portable
toilets and half-high toilets. Please contact
Lance at lance@redtoilets.com or call 561-
346-9296. (PO7)

Wanted to Buy: Vactor 2100s and late model
Guzzlers. Cash. Phone 800-336-4369. (PBM)

WATERBLASTING

For Sale: Two (2) Myers M1610K40 — pumps
only. www.waterjettingequipment.com or
phone 714-259-7700. (PBM)

PLACE YOUR AD ONLINE AT www.pumper.com
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DEDICATED TO THE LIQUID WASTE INDUSTRY

Order this custom Pumper T-Shirt by July 10th!

Only $18.95 Short-sleeved | $22.95 long-sleeved | FREE Shipping!

Tee Style: O Men 10 Women Tee Color: QWhite (1 Black

Tee Size: QSmall QMedium Qlarge QO X-large Q0 XX-Large
COLE Publishing

Tee Sleeves: QShort Qlong  Quantity: PO Box 220
Three Lakes, WI 54562

Notes:
715-546-3786

Name:
Address: COLE Publishing
City: State: Zip:
Phone:

| shop.pumper.com
Credit Card #: CC Exp: V-Code:

NOTE: Do you have an idea for a tee shirt that Pumper readers would love? Send your idea to

Sorry, no foreign orders, shipping to United States only. . If we choose your idea you’ll get a free 6 pack of tees with your design!
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1.888.428.6422

SNELSON@TANKTEC. BIZ

WWW.TANKTEC.BIZ
300 to 6000 Gallons
Aluminum or Stainless

Tank Technologies & Supply Co, LLC

. PORTABLE RESTROOM gt PORTABLE RESTROOM
= 2017 RAM 4500 HEMI, power group == RAM 5500, HEMI, auto === Kenworth T370, 350hp ISL, Allison 3000RDS —

999 Gallon (699/300) 1250 gallon (950/300) ___ 4200 gallon aluminum tank
~ NVE304, 210 cfm NVE304, 210cfm NVE887 535 cfm vacuum pump
= FloJet w/ Garden Hose =~ DC10 pump with Hannay reel =~ 2 large toolboxes
? 2 unit fold up toilet hauler 2 unit fold up toilet hauler LED lighting
| Dual cabinets Large cahinets 6" discharge
_fl LED lighting $66 400 wssees LED lighting $72 900 = 4" inlet

DC10, HANNAY REEL
DUAL SERVICE

HINO 268A, 25,999 GVW
1500/500 GALLON ALUM TANK
2 UNIT FOLD UP TOILER HAULER
NVE304, 210 CFM

i

SLIDE |N TANKS Tl'

300 Gallon (200/100)
450 Gallon (300/150)

600 Gallon (400/200) SiZES Standard Features:
800 Gallon (540/260) . z
995 Gallon (670/325) Aluminum construction

25’ vacuum hose with valve and wand
Honda engine driven vacuum pump
12v water pump

Completely self-contained and ready to work!
Smaller or larger sizes available.
Trailer mount, flatbed mount and
custom configurations available.

TANKTEC USES FLOWMARK FOR FACTORY BUILT TRUCKS

0 FLOWMARK
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Even the simplest ideas can be improved. And even the most durable products must
continue to evolve. That's what drives our talented team of engineers. Whether it's the
efficient use of every inch of space inside our restrooms or a soap dispenser you can
turn upside down without spilling a drop, smarter designs can lead to some illuminating
innovations — and a brighter future for your business.

PJUSA PJ CANADA PJINTERNATIONAL

DoE< T TAK

How MANy PEPPLE

PJ LATIN AMERICA

\___

Ll do il

POLYJOHN

there when you need us

800.292.1305 www.polyjohn.com



Code Liquidvac

Powervac

4131 Morris Drive Nationwide Sales & Service
Burlington, Ontario, Canada L7L 5L5
Fax: 905-681-0411 800-387-7763 905-637-2353 www.presvac.com


www.presvac.com



