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MD950
$71,823
2016 Ford 4X2
Mild Steel
650|300 Gallon
Stainless Steel 
Skirting, Floor
And Cabinets

Also Available: 2017 RAM 4X2 $73,413 | 2017 RAM 4X4 $78,732 | 2017 RAM 4X2 $73,413

SS1600
$111,881
2017 Hino
Stainless Steel
1100|500 Gallon
Dual Side Service

Also Available: 2017 HINO SS $100,283 | 2017 FORD MD1600 $100,044

TRUCKS ON 
THE GROUND

www.satelliteindustries.com | 800-328-3332

OVER 25 RESTROOM AND SEPTIC TRUCKS AVAILABLE FOR 
IMMEDIATE DELIVERY!

MAL2150
$120,209
2017 Peterbilt
Aluminum
1600|550 Gallon

4000 Septic
$143,437+ FET

2017 Peterbilt 348 Automatic        

Also Available:
2016 Pete 2500 $119.652+ FET



800-228-4510    |    cs@masportpump.com    |    www.masportpump.com

Higher continuous vacuum & pressure 

Quieter operation

Lower oil consumption

Reliable operation under extreme hot
or cold weather conditions

Masport’s New Hydra Pump and System 

The most Advanced liquid 
cooled pump on the market!
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Bio-Products, Packaging and Marketing Experts

1-800-223-3083

FREE Private Labeling  •  Root Control
Septic Solutions  •  Grease Solutions  •  Drainfield Solutions

Or text to 920-288-2847  

Click on Contractors Page:
www.lenzyme.com

Customer’s ask for

Monthly Treatments
Drainfi eld

Rejuvenation Kits 

Strong. Experienced. Worldwide.

Cleanest Toilet  
In Your Fleet

Anti-Microbial  
Protection  

Engineered into 
the Polymer / 

Plastic

Microbes -  
Your Enemy! 

 
Integrated / 

Built-In  
Anti-Microbial 

Product  
Protection

99% Reduction  
of Stain and Odor 

Causing  
Bacteria and 

Mold /  
Microbes

Infused Anti-Bacterial Agent

ARMAL Inc. | 122 Hudson Industrial Drive - Griffin, GA 30224 USA | Phone: +1 770 491 6410 - Fax: +1 770 491 9458 | Toll free: 866 873 7796 | www.armal.biz
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Mississippi’s David Knight overcomes a severe construction 
injury and multiple setbacks to build a thriving full-service 
septic business.

ON THE COVER: David Knight persevered after part of his leg was amputated 
following a construction injury to grow successful pumping business Knight 
Environmental in Caledonia, Mississippi. Knight is shown with his septic service truck, 
a 2005 Peterbilt with a 3,000-gallon tank and NVE pump built by House of Imports. 
(Photo by Meggan Haller)
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Introducing the newest weapon 
in the war on roots.

www.rootx.com

To � nd out how you can put the FDU 300 into your 
root control arsenal, visit www.RootX.com, or talk 
to your RootX® representative at 1-800-844-4974.

THIS CHANGES EVERYTHING.
Once again, RootX® has changed the game of root control. Introducing the FDU 300 
applicator— better in every way and engineered to make applying RootX® to mainlines 
faster, easier, and more effective than ever. It works with your existing jetter equipment, 
so there is no expensive equipment to buy, no costly upgrades, and no waiting to get 
on a contractor’s schedule. 
 

Within a month after applying RootX®, roots are dead and decaying — 
keeping your lines flowing for up to 36 months. Guaranteed.*

Now, more than ever, RootX® is the Right Solution. Right Now.

*visit www.rootx.com/municipalities/guarantee for details.

www.rootx.com
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Introducing the newest weapon 
in the war on roots.

www.rootx.com

To � nd out how you can put the FDU 300 into your 
root control arsenal, visit www.RootX.com, or talk 
to your RootX® representative at 1-800-844-4974.

THIS CHANGES EVERYTHING.
Once again, RootX® has changed the game of root control. Introducing the FDU 300 
applicator— better in every way and engineered to make applying RootX® to mainlines 
faster, easier, and more effective than ever. It works with your existing jetter equipment, 
so there is no expensive equipment to buy, no costly upgrades, and no waiting to get 
on a contractor’s schedule. 
 

Within a month after applying RootX®, roots are dead and decaying — 
keeping your lines flowing for up to 36 months. Guaranteed.*

Now, more than ever, RootX® is the Right Solution. Right Now.

*visit www.rootx.com/municipalities/guarantee for details.
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• 2 year/100K mile warranty on engine, transmission 
   and rear end for Class 6 and Class 7 vehicles.

• 1 year/100K mile warranty included on engines for class 8 vehicles.

2006 International
4100 Gal., 607 NVE, 

480 h.p., Cummins ISX

2007 GMC
Duramax Turbo Diesel, Auto, AC, 

New 2000 Gal., 347 CFM Pump  

2006 International 8600 
4000 Gal., 

Pre-Emission

2011 Peterbilt
4800 Gal., 18 spd., Loaded

2007 International 8600
New 5000 Gal., Cummins ISM, 

400 h.p., 10 spd., Low Miles

2007 Mack Granite
4200 Gal., 400 h.p., 20 Front, 

46 Rear, 100K Miles!

2008 Peterbilt 367
4000 Gal., 480 h.p., 

Cummins ISX, 10 spd.

 

$77,000
 

$53,000
 

$77,000

 
Call for 
price

 

$85,000

 
Call for 
price

 

$86,000

 MADE IN THE U.S.A.
BUY FACTORY DIRECT

BUY FACTORY DIRECT

2006 International 
Full Dump Tank

Call for information!

 
Call for 
price

W e were dealt a blow recently with the passing of a colleague, writ-
er and wastewater industry watchdog Doug Day. In his work for 
Pumper, Doug reached out to state and provincial wastewater 

trade associations to put together our monthly State of the States feature. 
Several years before we started that feature in 2013, Doug also began sifting 
through news items to produce our Rules & Regs columns. And Doug also 
occasionally pitched in with contractor profile stories and podcasts, where 
he took advantage of his trained radio voice to interview some of you over 
the years.

Yes, he was a jack-of-all-trades, both in the magazine work and in other 
areas of his career and life. As mentioned above, he worked many years as a 
radio announcer in the cities around his hometown of Two Rivers, Wiscon-
sin. He also served on the local city council, including two years as council 
president. He was passionate about his job as a high school sports official, 
and he ran his own advertising and public relations agency.

Doug was a true communications professional. He knew how to relate 
to everyone, from our trade group executives to the pumper in the field. He 
gathered news efficiently, knew how to separate the important from the 
mundane, was a competent interviewer and writer, and turned in his copy 
on deadline. That’s about the best you can say for a journalist.

On a personal level, Doug was a good guy and a straight shooter. Though 
we didn’t travel in the same circles, I could tell he was well liked by the folks 
in Two Rivers and appreciated for the many hours he spent volunteering for 
one local cause or another. Every hometown needs a core group of people 
like Doug, hard workers with skills who care deeply about making their cor-
ner of the world a better place to live. I know many of you pumpers are the 
same kind of boosters for your hometown.

Doug passed away Jan. 21 at age 60. That’s way too young. He had so 
much more to give to his clients, radio listeners, local athletes, his commu-
nity and the wastewater industry.

 
We remember Ed too
Doug is our most recent loss, following the death last fall of Ed Wodal-

ski, our own industry equipment expert and a COLE Publishing contributor 
for more than 25 years. Ed passed away Sept. 21, 2016. He was 64. I miss his 
friendship as well as his astute editing and writing skills.

Many of you will remember Ed from his inquiring mind as he learned 
about new products on the floor of the WWETT Show, or as he would know 
it better, the Pumper & Cleaner Expo. Ed attended many of the tradeshows 
over the years, taking photos, gathering product specs and getting to know 
pumpers from all corners of the U.S. and Canada. Ed excelled in understand-
ing the nuts and bolts of this industry, especially all parts of the vacuum 

trucks, and there is a good reason.
Ed had a passion for old cars and trucks, and was a big fan of racing, es-

pecially NASCAR. At one time he ran his own racing magazine, Speed Scene, 
worked at the local tracks, and was proud of his friendship with the older 
generation of drivers, especially Wisconsin native Dick Trickle. And Ed’s ga-
rage was full of projects of his own, including 1950s Chevy pickups and a 
1979 MGB sports car he had recently restored.

Many of you had the good fortune to work with Doug and Ed on stories. 
I wish all of you could have shared a conversation with them. Both are and 
will continue to be missed.

 
IN THIS ISSUE

I was struck by the resilience of pumper David Knight and his family 
when I met them at the WWETT Show last year. David and his wife, Andrea, 
explained the challenges they’ve overcome to build a successful company, 
Knight Environmental Services, in Caledonia, Mississippi. They endured the 
ups and downs of the construction market, were able to purchase back part 
of his family’s pumping business, and they pulled together to get through 
some really tough times after David broke both of his feet in an accident and 
had to have one leg amputated from the mid-calf.

But wait, there’s more. David fought his way back, eventually running 
in a 5K race and built the business to include full-time technicians, and is 
getting new equipment paid off. I was inspired by the story of hard work and 
perseverance, and was determined to see it told in the pages of Pumper. And 
so it is this month, with writer Kyle Rogers’ contractor profile, entitled “On-
ward and Upward.” Please join me in congratulating David and his entire 
family for their well-earned success.

Also in this issue, you’ll find a new feature, States Snapshot, which in-
troduces readers to a wastewater professional who is actively involved in a 
state or provincial industry trade association. We’re kicking it off by visiting 

READING BETWEEN THE LINES

(continued)

We’ve Lost Colleagues and Friends
The concepts of dealing with loss and overcoming obstacles come to mind as we reflect on the passing 
of key contributors to Pumper and tell the story of a persevering pumper  By Jim Kneiszel, Editor

Every hometown needs a core group of people like 
Doug, hard workers with skills who care deeply about 
making their corner of the world a better place to live. 
I know many of you pumpers are the same kind of 
boosters for your hometown.
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Contact Jim with 
your comments, 
questions and 
opinions at  
editor@pumper.com. 
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Get FIT

NEW and USED SALES • EXPERT SERVICE • PARTS • FINANCING

with the right pumper truck!

See our entire inventory at 
www.truckcountry.com
Call 888-961-4185

2018 M2-106 with New 4000 
gal. Imperial Alum. Tank, 
NVE4307 Blower Package, 350 
HP Cummins, Allison Auto., 
Air Ride, Full Lockers. Coming 
Soon! 

Find us on

2017 M2-106 (non-CDL) with 
Imperial 2150 gal Alum. Tank, 
1600 Waste/550 water Masport 
HXL75 Vacuum package, Cum-
mins ISB with an Allison. 544718

2016 114SD w/5000 gal  
Imperial Tank w/ NVE4307 
Blower Package, Detroit DD13, 
Allison 4500RDS, 20K FA/46K 
RA w/Full Lockers. 391341

2008 M2-106 W/ New 2500 gal 
Imperial Tank, NVE 607 Pump, 
Mercedes and Allison 3000 RDS, 
Air Ride Suspension. 290892

2000 Volvo WG64 w/3500 gal 
Tank, 18,000 front, 40,000 rears 
on Hendrickson, Full Lockers,  
Double Frame. 554066

2018 M2-106 W/ 2500 gal 
Aluminum Imperial Tank, NVE 
607 Pump, Cummins L9 with an 
Allison 3000 RDS, Air Ride, Diff 
Lock. 550250

with Bernie Miller, a member of the Minnesota Onsite Wastewater Associa-
tion and owner of Miller’s Sewage Treatment Solutions in Kimball, Minne-
sota, a small town northwest of the Twin Cities.

The Snapshot is an outgrowth of our State of the States feature, which 
has been summarizing the work of regional wastewater trade associations 
since 2013. We’ve covered each organization on our monthly Associations 
List — at least those who responded to our interview requests — and will 
now fill the space dedicated to associations with either follow-up State of the 
States or the States Snapshot features.

If your association hasn’t been highlighted over the past four years, and 
you want to share your good news about legislation, training initiatives or 
other hot-topic issues, please drop me a line at editor@pumper.com. That 
invitation also stands if you have the perfect candidate for the Snapshot fea-
ture. Our aim through both features is to continue to give wastewater trade 
associations a platform to discuss issues vital to the industry.

 
WHAT CAN WE DO FOR YOU?

We’re always looking for new ways to serve the pumping industry in 
these pages. We welcome your input about new features you’d like to see or 
issues you’d like to see covered in Pumper. Maybe you have a topic for our 
Septic System Answer Man, Jim Anderson, to explore? Or you would like to 
tell the story of your family pumping company? Or you have a new vacuum 
rig you’d like to show off in Classy Truck? No matter the reason, we always 
enjoy hearing from members of the Pumper family. And if you email, I prom-
ise a prompt response. ■
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emails and alerts
Visit Pumper.com and sign up for 
newsletters and alerts. Get exclusive content 
delivered right to your inbox, and stay in the 
loop on topics important to you!

want more?
Find us on Facebook at 
facebook.com/PumperMag 
or Twitter at twitter.com/
PumperMag

I said, ‘I want to put as 
many toolboxes on this thing 
as we can fit, in any spot that 
we can do it.’

— Tailor Your Truck to Your Needs, Not the Other Way Around
pumper.com/featured

CONNECT WITH US

fixing effluent 
screens

FINDING THE CAUSE

IN-HOUSE TREATMENT

greater 
efficiency
The decision to build an 
in-house treatment plant has 
helped all three areas of Clean 
Delaware’s septic, industrial and 

portable restroom pumping business. In 2015, a fire destroyed most 
of the company’s trucks and many portable restrooms, but it was the 
damage to its onsite treatment plant that truly set the business back. 

pumper.com/featured

If a screen requires more frequent service than 
anticipated, either the effluent screen or the 
wastewater characteristics must be evaluated to 
find the cause of premature clogging. To learn how 
to troubleshoot effluent screens, check out the 
recommendations in this article by engineer Sara 
Heger, who works as an onsite sewage treatment 
instructor at the University of Minnesota. 

pumper.com/featured

ASSEMBLING TRUCKS

building 
a business
Mike Stancil has a 
background in building 
trucks in the solid waste 
industry, and he puts that 
experience to good use 
now that he owns a septic 
services company. To date, 
Stancil has assembled 
17 vehicles for his fleet 
working out of a shop on 
his property. As you can 
imagine, he’s got just about 
every tool known to man. 

pumper.com/featured

FLEET CONSISTENCY

a recognizable 
look
When you’ve got a good thing 
going, stick with it. That’s how 
John Ackworth approaches 
his business, and it’s the reason 
he’s worked with the same few 
truck companies year after year. 
His fleet is uniform, the trucks’ 
parts are interchangeable and 
Ackworth wouldn’t have it any 
other way. Read about how he 
found his latest purchase on 
the floor at the WWETT Show in 
Indianapolis. 

pumper.com/featured

Pumper.com
Visit the site daily for new, exclusive content. Read our blogs, 

find resources and get the most out of Pumper magazine. 
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Your Equipment SUPERSTORE Since 1995

Complete Details At

AmazingMachinery.com 3811 Old Tasso Rd. • Cleveland, TN 37312
1-800-504-7435

$3295$3295
PACKAGE PRICE

FREE Freight

Shown with  
optional reels

BossJet  
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Introducing  the  All New
•    Commercial Quality  

OHV Air-cooled,  
4-Stroke Engine

•     Low Oil Automatic  
Shut Down

•    Adjustable Pressure
•     HD Powder-Coated  

1.5" Tube Frame
•    Aqua Pulse Feature
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A/R Triplex Pump

•   1/4" Laser Penetrator 
Nozzle

•  Wash-down Gun and Tips
•   50' High Pressure  

Lead Hose
•   Lock-in Station for  

Remote Hose Reel

•   4 Large Tires for  
Stability & Ease of Use

•   Compact to Fit Through  
Most Doorways

•   Protective Roll Cage
•   Designed to Clean  

2" to 6" Lines

•    7" Flat Screen LCD  
in ABS Case

•   Quality High Resolution  
Color Camera 

•   Camera Vision Angle  
Up To 60 Degrees

•   Stainless Steel Body  
with Sapphire Lens

•   1.375" Diameter  
“Easy Push”  
Camera Head

•   Waterproof  
Camera Head 

•   6 Super-Bright White  
LED Lights w/Dimmer

•   12" Steel Spring Leader 

•   3/8" or 1/2" Super Slick 
Push Cable

•   Heavy Duty  
Powder Coated  
Storage Reel 

•   Operates On  
Single 120 Volt  
Electric Plug

STARTING AT

FREE Freight

$1495$1495

$1995$1995
STARTING AT

FREE Freight

6 Months, 
No Interest!

Get 6 Months to Pay on Purchases of $99 or More.
Choose PayPal Credit® at Checkout.  

Subject to Credit Approval.

VizTrac 
BASIC

STARTING AT

WA dealer #1812SEE OUR LIST OF EQUIPMENT ON WEBSITE

Others Available, Check Our Website

Thanks to Honey Buckets, Puyallup, WA
Pickup Mounted Vacuum Units
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New Gray Interior
Added to SPA Series

AwesomeInteriors

Our SPA interior is now available in 
Gray, becoming a stunning third 
choice to compliment our popular Tan 
and Seafoam options.

If you want elegance, our Luxury 
interior has a rich, golden interior 
accented with beautiful dark 
woodwork able to impress your best 
customers

.
A highly durable commercial interior 
is available for when only toughness 
will do.

.

Using non-wood materials is essential 
to preserving the beauty, longevity and 
fresh atmosphere in a restroom trailer, 
which is why Satellite Suites has been 
a leader in bringing new water-proof 
materials and process to the industry.

To order a trailer, or for more 
information please call your Area 
Manager or 574-350-2150 for 
additional assistance.

info@satelliterestroomtrailers.com
www.satelliterestroomtrailers.com

574-350-2150

Unmatched
Craftsmanship

All interior and exterior surfaces are 
seamless to keep out moisture, a primary 

cause of odor and expensive repairs.

25’ Luxury Interior

25’ SPA Interior

COVER
STORY

PUMPER PROFILE

Profile
Knight Environmental 
Services 
Caledonia, Mississippi

Mississippi
OWNERS: David Knight

FOUNDED: 2011

EMPLOYEES: 6

SERVICE AREA: Five-county area, 
about 50-mile radius around Caledonia

SERVICES: Septic pumping, installing and 
maintenance; portable restrooms; utility waterline installations

WEBSITE: www.knightenvironmental.com

I n 2012, David Knight was well on his way toward establishing a success-
ful pumping company despite being only a year into the business venture. 
Although still largely a one-man operation, Knight had built a solid list of 

pumping clients and purchased an excavator to begin branching into septic 
repairs and installs.

Then everything came to an abrupt halt. While finishing up construction 
on a home he was building for family members, Knight had an accident, falling 
into the foyer of the home, and broke both of his feet.

“It was pretty devastating since I didn’t have any full-time drivers or any-
thing,” Knight says. “I crushed my heel on my right side, and I already had a 
plate and several screws in my ankle on the left side, so when I hit the ground it 
destroyed my ankle joint. I was wheelchair-bound for four months.”

ONWARD 
 ANDUPWARD

(continued)

Mississippi’s David Knight overcomes a severe 
construction injury and multiple setbacks to 
build a thriving full-service septic business

By Kyle Rogers

The team at Knight Environmental 
includes, from left, Jason Dyer, Tommy 
Kidd, Tina Lewis, David Knight, Andrea 
Knight, Toby Houde and Morris Saddler Jr. 
(Photos by Meggan Haller)
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Designed for use on pumper trucks and vacuum  
equipment servicing the septic pumping, sewer  
cleaning and marine sanitation markets, the  
NEW HI-VAC LTW Sewer/Septic Hose utilizes a  
new propietary resin blend and an enhanced hose 
profile to provide outstanding service performance 
against all competitors in its class. 

O�ering a 15% reduction in weight, combined  
with 10% improved  flexibility versus the Original  
HI-VAC design, the HI-VAC LTW hose solution 
a�ords multi-purpose ease-of-use within the  
most challenging service environments.

As with all HI-VAC long length products, the  
HI-VAC LTW hose is the ONLY hose in its class 
to use Over-Molded Cu� to Hose assembly. 
This means all cu� to hose connections are 
factory fused joints requiring no glue or other 
polyweld processes which are susceptible to 
cracking and leaking.  

Available in multiple sizes and in the  
traditional yellow and black or NEW  
Safety Orange and Black, the  
HI-VAC LTW Sewer/Septic hose is  
now the suction hose of choice where 
flexibility, ease of use and leak-free  
cu� performance are required.   

Introducing Plastiflex’s  
New HI-VAC LTW Sewer/Septic Hose

15% Lighter15% Lighter15% Lighter15% Lighter

Only 
Over-Molded Over-Molded 

Cu�s in Its ClassCu�s in Its Class

New Proprietary New Proprietary New Proprietary New Proprietary 
Resin FormulationResin FormulationResin FormulationResin Formulation

Multi-Purpose UseMulti-Purpose Use

10% More10% More
Flexible

To order or learn more about HI-VAC LTW products,  
contact Kelly Robinson HI-VAC Market Manager 

(423) 534-2044   |   kelly.robinson@plastiflex.com

plastiflex.com

New!
But the accident — only the first of several obstacles that occurred in 

the subsequent years — didn’t mark the end of Knight Environmental Ser-
vices, in Caledonia, Mississippi. Today, the diversified company is going 
strong with five full-time technicians and a varied workload, everything 
from pumping tanks to installing water mains for area utilities.

“Looking back at it, I don’t know how we made it through that rough 
period, but we did,” Knight says. “We just tried our best and did what we 
needed to do to live to fight another day.”

 
SON OF A PUMPER

Knight grew up around the septic service business. His father started an 
installing company in 1983 in Caledonia, and not long after added a vacuum 
truck. Knight helped out as a child, and then joined the company full time 
after graduating from high school in 1996.

“That was my college education I guess you could say,” says Knight. “We 
were blessed with a lot of business. Caledonia isn’t a real big town, but it’s in 
one of the larger counties in Mississippi.”

But by 2007, Knight admits he was burnt out on the septic business. He 
shifted course and became a homebuilder.

“I left on good terms with my dad,” Knight says. “He had some new guys 
come on board, and I stayed around a little longer to help train them. But he 
had been saving the company for me, so when I left, he had to shift his strat-
egy. Eventually the new guys came to him with an offer to buy the company, 
and they figured out a fair deal.”

Knight’s contracting business wasn’t solely reliant on new-home con-
struction, but in 2011 the recession had enough of an impact on it that he 
was open to new opportunities. For Knight that actually meant a return to 
his roots. He approached the new owners of his father’s former company 
and offered to purchase the pumping side of the business. The company was 

struggling to keep up with the pumping demand while it mostly focused on 
repairs and installs, and other dirt work.

“I made an offer and they took half of that, which I thought was a great 
gesture,” Knight says. “So I bought a truck and in September 2011 was back 

in business pumping tanks by my-
self, with a few young guys helping 
out after school and in the summer-
time.”

In the first year, Knight says he 
pumped 250 tanks. “For the size of 
our area, I thought that was pretty 
good,” he says.

 
OBSTACLE
AFTER OBSTACLE

All was going smoothly for 
Knight Environmental, with a grad-
ual but steady growth trajectory, 
when the accident happened in De-
cember 2012. Knight was fully com-
mitted to the pumping business, 
but he still had his general contrac-
tor’s license so he had taken a brief 
foray into his former profession to 
help relatives build their home.

When the one man of a one-man operation is looking at months of re-
covery, that doesn’t bode well for the company’s prospects. Knight says he 
had a lot of help from family, as well as other sources, to get through the time 
he had to stay out of the pumper truck.

First, Knight’s dad, brother and another friend all pitched in to keep up 
with the pumping workload.

“After-hours, and outside of other jobs they had, they would go pump 
tanks for me,” says Knight. “And my dad had actually had an accident just six 

It’s never 
going to be 

about how many 
jobs we can get in a 
week, or how many 
tanks we can pump 
in a day. I want to 
build a successful 
company that 
people can be proud 
to work for that 
doesn’t put stress 
on their families.
DAVID KNIGHT

(continued)
David Knight operates a 
Kubota excavator during the 
installation of a CajunAire 
treatment system from 
Acquired Wastewater 
Technologies. Lids and risers 
are from Tuf-Tite. Service 
technicians Jason Dyer, right, 
and Tommy Kidd, look on.
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treatment system from 
Acquired Wastewater 
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growth. You can look at the way Knight has handled his 
equipment purchases as an example. He didn’t attempt 
to hang on to too much following his accident, selling his 
excavator with the knowledge that it would be challenging 
enough keeping up on the payments for the vacuum truck.

“Everybody has things happen to them that they can’t 
control,” he says. “But when you’ve incurred debt, you have 
to make wise decisions and figure out a way to be respon-
sible and get through it. You might have to sell something.”

Despite not being able to work at all for a period of 
time, and remaining limited physically for even longer, 
Knight made sure that one piece of equipment he decided 
to keep — the pumper truck — never stopped working and 
was out in the field making the company money.

“When you have debt, you have to work, even during 
times when you may not like it,” Knight says. “If your goal is 
to get everything paid for and you want to do more than just pay the bills, you 
have to work. Then you can get to a point where you can be more profitable 
and not have to work at quite the same level.”

Because of that approach, Knight says he’s scheduled to pay off his septic 
service truck this year, even though 
he spent a significant chunk of his 
six years in business in survival 
mode. He’s been quickly adding to 
his equipment fleet in recent years 
as his health and business have 
picked up. The fleet includes: the 
2005 Peterbilt with a 3,000-gallon 
tank and NVE pump built by House 
of Imports, a 2013 Ford F-450 por-
table restroom truck with a 400-gal-
lon slide-in package from Best 
Enterprises, a 2016 Kubota SVL95 
skid-steer, a 2016 Kubota KX057 
mini-excavator, and a 2013 Kubota 
KX121 mini-excavator. Knight Envi-
ronmental has also gradually grown 
a portable restroom inventory as 
demand has called for it. It now 
numbers about 70 PolyJohn Enter-
prises units.

“As far as the fleet goes, we’re 
still building,” Knight says. “We’re trying to get stuff paid off as quickly as 
possible because there’s more equipment we want to acquire. We don’t want 
to put too much debt out there.”

 
THE FUTURE

Going forward, Knight says he wants to continue to grow his business, 
but only in line with customer demand and not to the point where it controls 
his or his employees’ personal lives.

“My goal is family comes first, and when you’re self-employed, that’s 
sometimes hard to do,” he says. “It’s never going to be about how many jobs 
we can get in a week, or how many tanks we can pump in a day. I want to 
build a successful company that people can be proud to work for that doesn’t 

put stress on their families. You have to find balance.”
Striking that balance has Knight especially enjoying his second go-

around in the septic business, no matter what challenges may arise.
“When I left my dad’s company in 2007, I didn’t care if I pumped a sep-

tic tank ever again. I was burnt out,” he says. “But having this opportunity 
to get back in the business, I’ve discovered I really love it. Yeah, there are 
challenges, but this whole time since I’ve been back I’ve loved everything 
that goes into it.” ■

  MORE INFO

Best Enterprises, Inc.
800/288-2378
www.bestenterprises.net
(See ad page 61)

House of Imports
305/691-4778
www.vacuumtrucks.com
(See ad page 11)

National Vacuum Equipment, Inc.
800/253-5500
www.natvac.com
(See ad page 7)

PolyJohn Enterprises, Inc.
800/292-1305
www.polyjohn.com
(See ad page 99)

Tuf-Tite, Inc.
800/382-7009
www.tuf-tite.com
(See ad page 49)

Morris Saddler Jr. services a portable restroom. 
Knight Environmental has an inventory of 70 

PolyJohn Enterprises restrooms and services them 
with a Ford truck carrying a 400-gallon slide-in 

vacuum unit from Best Enterprises.

weeks prior to mine, so he was a little limited in what he could do. We just 
limped through it, no pun intended, for about eight months until I got back 
on my feet somewhat.”

That allowed Knight to at least keep up on payments on the debt his 
young company was carrying. His bank allowed him to make interest-only 
payments on the vac truck for as long as it took before he could ramp up to 
full operations again. At the time, Knight also owned an excavator to begin 
branching into installations and repairs, but his dad’s former company was 
able to completely remove that burden.

“The guy I had bought the pumping business from, he came to visit me 
in the hospital, and I kiddingly asked him if he wanted to buy an excavator. 
But he said he’d love to have it, so I sold it to him for what I owed on it and 
got rid of that risk,” Knight says.

Nine months after the accident, Knight was still on crutches but back 
in the truck, with a young helper handling all the physical labor while 
Knight drove and supervised. Business started picking up. Knight eventually 
brought on two employees and began again pursuing repair jobs in addition 
to the pumping.

But in August 2014, Knight had another setback. His left foot had never 
properly healed following his accident and was still giving him problems. 
After consulting with doctors he made the decision to have it amputated.

“I had a mid-calf amputation, but I still had the two guys working for 
me,” Knight says. “They were really green but worked hard, so we stumbled 
through the early part of 2015. Then, within a week, both of them left. One 
took another job and the other had a 
change of venue. I was a fresh amputee 
and back to square one again.”

From there, however, the company 
has finally had a period of continual 

progress. A childhood friend joined 
Knight part time, and eventually full 
time, and by the end of 2015 Knight 
himself was moving beyond the 
physical struggles he’d had since the 
accident. In October of that year, he 
ran a 5K race on his prosthetic leg. A 

few more employees were hired, more equipment was pur-
chased, and the jobs kept coming.

“We bounced back as solid as ever,” Knight says. “Now 
we’re just trying to keep up with demand.”

 
HOW HE DID IT

Ambition combined with an acceptance of circum-
stances helped Knight ride out each setback, he says. To 
begin, even though he had his accident at a time when his 
new company was still trying to get established, he wasn’t 
deterred from one day building it into an operation with a 
steady workload.

“I didn’t know exactly what I wanted it to be,” he says. 
“I just wanted to grow and keep up with demand and find a 
happy medium. When it’s your baby — your investment — 
you’re going to get after it, just to protect it.”

But that drive didn’t push Knight into doing something 
foolish that would ultimately further hinder the company’s 

 
The former company of David Knight’s father was especially busy with 

new installations and repairs, so when Knight offered to purchase the 
pumping side of the business from the new owners, they gladly made the 
deal. But after getting re-established in the pumping game, Knight decided 
to add installs and repairs as well. Some might think a competition for mar-
ketplace domination would’ve resulted, but the two companies have taken a 
different approach — they don’t poach one another’s customers.

“They stay busy, we stay busy. We don’t get in each other’s way,” Knight 
says. “We have an agreement. It’s not written down. It’s not a binding agree-
ment. It’s just a courtesy we offer to each other to not get in the other’s way. 
There’s no need to. There’s plenty of work out there.”

Early on, Knight simply picked up repair jobs the other company wasn’t 
able to get to, but as he grew to a point where he wanted to more actively 
pursue repair jobs, he made sure he wasn’t stepping on feet.

“The Knights had a good name in the area, so I had a lot of contacts 
and started venturing farther west,” Knight says. “I want to build a thriv-
ing, successful company, but I’m not looking to put others out of business. 
If there’s a job out there and you don’t have access to it, I’m going after it. 
That’s my approach.”

And it’s been successful, with the workload staying steady for both com-
panies. It’s actually been a bit more than what each company can handle.

“I had to bring my dad out of retirement somewhat to handle the over-
flow that comes in,” Knight says. 
“Some of those old contracts he had 
are still around, so they get excited 
when they see my dad back out on 
the job. There’s a sense of security 
there because he always had a great 
reputation for being honest and doing 
good work.”

Enough work for everyone

Right: Jason Dyer and Morris Saddler Jr. 
confer during a pumping job. The truck is a 
2005 Peterbilt with an NVE pump built out 

by House of Imports.

Below: Saddler Jr. handles the suction 
hose during a pumping job.
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growth. You can look at the way Knight has handled his 
equipment purchases as an example. He didn’t attempt 
to hang on to too much following his accident, selling his 
excavator with the knowledge that it would be challenging 
enough keeping up on the payments for the vacuum truck.

“Everybody has things happen to them that they can’t 
control,” he says. “But when you’ve incurred debt, you have 
to make wise decisions and figure out a way to be respon-
sible and get through it. You might have to sell something.”

Despite not being able to work at all for a period of 
time, and remaining limited physically for even longer, 
Knight made sure that one piece of equipment he decided 
to keep — the pumper truck — never stopped working and 
was out in the field making the company money.

“When you have debt, you have to work, even during 
times when you may not like it,” Knight says. “If your goal is 
to get everything paid for and you want to do more than just pay the bills, you 
have to work. Then you can get to a point where you can be more profitable 
and not have to work at quite the same level.”

Because of that approach, Knight says he’s scheduled to pay off his septic 
service truck this year, even though 
he spent a significant chunk of his 
six years in business in survival 
mode. He’s been quickly adding to 
his equipment fleet in recent years 
as his health and business have 
picked up. The fleet includes: the 
2005 Peterbilt with a 3,000-gallon 
tank and NVE pump built by House 
of Imports, a 2013 Ford F-450 por-
table restroom truck with a 400-gal-
lon slide-in package from Best 
Enterprises, a 2016 Kubota SVL95 
skid-steer, a 2016 Kubota KX057 
mini-excavator, and a 2013 Kubota 
KX121 mini-excavator. Knight Envi-
ronmental has also gradually grown 
a portable restroom inventory as 
demand has called for it. It now 
numbers about 70 PolyJohn Enter-
prises units.

“As far as the fleet goes, we’re 
still building,” Knight says. “We’re trying to get stuff paid off as quickly as 
possible because there’s more equipment we want to acquire. We don’t want 
to put too much debt out there.”

 
THE FUTURE

Going forward, Knight says he wants to continue to grow his business, 
but only in line with customer demand and not to the point where it controls 
his or his employees’ personal lives.

“My goal is family comes first, and when you’re self-employed, that’s 
sometimes hard to do,” he says. “It’s never going to be about how many jobs 
we can get in a week, or how many tanks we can pump in a day. I want to 
build a successful company that people can be proud to work for that doesn’t 

put stress on their families. You have to find balance.”
Striking that balance has Knight especially enjoying his second go-

around in the septic business, no matter what challenges may arise.
“When I left my dad’s company in 2007, I didn’t care if I pumped a sep-

tic tank ever again. I was burnt out,” he says. “But having this opportunity 
to get back in the business, I’ve discovered I really love it. Yeah, there are 
challenges, but this whole time since I’ve been back I’ve loved everything 
that goes into it.” ■

  MORE INFO

Best Enterprises, Inc.
800/288-2378
www.bestenterprises.net
(See ad page 61)

House of Imports
305/691-4778
www.vacuumtrucks.com
(See ad page 11)

National Vacuum Equipment, Inc.
800/253-5500
www.natvac.com
(See ad page 7)

PolyJohn Enterprises, Inc.
800/292-1305
www.polyjohn.com
(See ad page 99)

Tuf-Tite, Inc.
800/382-7009
www.tuf-tite.com
(See ad page 49)

Morris Saddler Jr. services a portable restroom. 
Knight Environmental has an inventory of 70 

PolyJohn Enterprises restrooms and services them 
with a Ford truck carrying a 400-gallon slide-in 

vacuum unit from Best Enterprises.

weeks prior to mine, so he was a little limited in what he could do. We just 
limped through it, no pun intended, for about eight months until I got back 
on my feet somewhat.”

That allowed Knight to at least keep up on payments on the debt his 
young company was carrying. His bank allowed him to make interest-only 
payments on the vac truck for as long as it took before he could ramp up to 
full operations again. At the time, Knight also owned an excavator to begin 
branching into installations and repairs, but his dad’s former company was 
able to completely remove that burden.

“The guy I had bought the pumping business from, he came to visit me 
in the hospital, and I kiddingly asked him if he wanted to buy an excavator. 
But he said he’d love to have it, so I sold it to him for what I owed on it and 
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and back to square one again.”
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progress. A childhood friend joined 
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few more employees were hired, more equipment was pur-
chased, and the jobs kept coming.
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HOW HE DID IT
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you’re going to get after it, just to protect it.”
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The former company of David Knight’s father was especially busy with 
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ment. It’s just a courtesy we offer to each other to not get in the other’s way. 
There’s no need to. There’s plenty of work out there.”
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able to get to, but as he grew to a point where he wanted to more actively 
pursue repair jobs, he made sure he wasn’t stepping on feet.

“The Knights had a good name in the area, so I had a lot of contacts 
and started venturing farther west,” Knight says. “I want to build a thriv-
ing, successful company, but I’m not looking to put others out of business. 
If there’s a job out there and you don’t have access to it, I’m going after it. 
That’s my approach.”

And it’s been successful, with the workload staying steady for both com-
panies. It’s actually been a bit more than what each company can handle.

“I had to bring my dad out of retirement somewhat to handle the over-
flow that comes in,” Knight says. 
“Some of those old contracts he had 
are still around, so they get excited 
when they see my dad back out on 
the job. There’s a sense of security 
there because he always had a great 
reputation for being honest and doing 
good work.”

Enough work for everyone

Right: Jason Dyer and Morris Saddler Jr. 
confer during a pumping job. The truck is a 
2005 Peterbilt with an NVE pump built out 

by House of Imports.

Below: Saddler Jr. handles the suction 
hose during a pumping job.
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The Lombrico remote controlled, double tracked 
crawler gets the vacuum hose-end directly into 
dangerous and hazardous material and hard to 
reach places – keeping the operator out of harms 
way. Ideal for confined spaces and no man entry 
in such environments as steel plants, refineries 
and mining operations, the innovative Lombrico 
mini excavator can be used to vacuum settled 
material in sewage pipelines, manifolds and 
tunnels larger than 2.6 feet (80 cm) in diameter.

The compact Lombrico is available in different 
sizes with a wide range of tooling. Offered 
exclusively by FS Solutions with 12 convenient 
nationwide locations and from Joe Johnson 
Equipment with 8 Canadian locations.

Visit www.FSSolutionsGroup.com/automation 
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to schedule a demonstration.
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E very company pays for training. You can either pay for it up front or you 
pay for it through poor results at many times the cost of doing it right. 
People don’t think about it this way, but maybe they should. Let me 

tell you a story about a company where a lack of training was costing $1.68 
million a year.

There was once a chain of nine flooring stores with $12 million in an-
nual sales. The owners had an overall goal to increase profits, which were 
sitting at an average profit margin on products sold of 34 percent.

Knowing they could improve the margin if they focused on training and 
raised pricing, they trained employees to use sales tools and help customers 
understand the true value the company offered. They concentrated on cus-
tomers’ needs and helping them find the right products. By demonstrating 
value and being better in assisting customers, they increased margin and sales.

Their profit margin grew from 34 to 48 percent. The result was a $1.68 
million increase in gross profit dollars plus increased sales. The improve-
ment in profit was demonstrable. The reality is that the true differentiator 
was the training. If they’d simply changed out the merchandising without 
doing the training, it would have had a much smaller impact.

Another way to look at it is that for years, a failure to train was costing 
that company $1.68 million a year in gross profit. The cost of training for this 
company was in essence $1.68 million per year, because they didn’t spend 
any money on training. You see, every company pays for training. You can 
either pay for it up front or you pay for it through poor results at many times 
the cost of doing it right.

Are you paying for training without knowing it? Let’s take a close look at 
just how that could be happening to your company.

 
Lost opportunity: You can train staff to close more sales
Let’s say that your staff should be closing 40 percent of sales, but cur-

rently they are only closing 30 percent. That means you are losing 25 percent 
of potential sales. So if your company is doing $10 million in annual sales, 
you are losing $3,333,333 in sales.

With training, increasing a close rate from 30 percent to 40 percent is 
a reasonable expectation. It can mean training staff how to be more polite, 
listen better, present products more effectively — and ask for the order. It is 
very doable. And if you are not doing it, you are paying for training without 
even realizing it.

 
Lost opportunity: You can train to improve employee retention
Losing employees is costly. According to a study by the Center for Amer-

ican Progress, the cost of replacing a worker who earns between $30,000 and 
$50,000 a year is 20 percent of annual salary, or up to about $10,000.

Incidentally, the link between training and retention is well document-
ed. Well-trained employees are happier and therefore less likely to leave. 
And because they do their jobs better, you will have to fire and replace fewer 
of them.

 
Lost opportunity: You can train your team to sell just a little more
Let’s assume that your average portable sanitation customer spends 

$100 per month per restroom unit. Through training to upsell to better re-
strooms or add additional services, your average charge jumps to $125 per 
month per unit. When you add the $25 to 100 restrooms ordered every 
month, that’s $2,500 per month or $30,000 per year in new revenue.

 
Lost opportunity: You can train to improve customer retention
If your company does $1 million in annual sales and your customer re-

tention rate drops 5 percent, that translates to losing $50,000 in sales. The 
right kind of training in sales and customer service has been shown to retain 
many more customers.

 
WHERE TO SPEND?

Some will argue a small business should make one of its largest invest-
ments in advertising. That’s where you attract new customers and build the 
company. But those advertising dollars may or may not be successful at at-
tracting customers.

Dollars spent on training help you keep the good customers you already 
have, and help retain and reward your valued employees the best employees 
you have.

How much is poor training costing you? How could investing in training 
up front improve your profits?  ■
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Evan Hackel is the 
CEO of Tortal Training, 
and author of Ingaging 
Leadership: A New 
Approach to Leading that 
Builds Excellence and 
Organizational Success. 
For more information, go 
to www.Tortal.net.

BUILDING THE BUSINESS

 
4 Ways Training Your 
Team Can Pay Off Big
You may be losing revenue, customers and your best workers without knowing it 
by neglecting consistent, professional training  By Evan Hackel

The link between training and retention is well 
documented. Well-trained employees are happier 
and therefore less likely to leave. And because they 
do their jobs better, you will have to fire and replace 
fewer of them.
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B eginning Nov. 17, anyone operating a crane delivering concrete septic 
tanks to a job site must be certified to do so under a coming rule from 
the U.S. Occupational Safety and Health Administration. In 2014, 

OSHA extended the deadline for certification to this year. The rule was origi-
nally published in 2010, and the agency estimated then that crane opera-
tions result in 89 fatalities annually in construction work.

As the rule was being formed by OSHA, the National Precast Concrete 
Association said their members’ work consists of delivering materials and 
suggested truck operators need not go through certification. The rule said 
any crane hoisting and placing items, as opposed to lifting materials and 
placing them on the ground, was engaged in construction and should have 
a certified operator.

When it became clear that the certification requirement would remain, 
NPCA worked to develop a certification program specific for the precast in-
dustry. This certification is for boom trucks of less than 21 tons, which is a 
large fraction of the cranes in use. Certification requires the completion of 
three exams. Two are written exams, one on general knowledge and the oth-
er specific to the precast industry. There is also a practical exam that must be 
taken on a boom truck of less than 21 tons and with a boom of between 31 
and 41 feet in length.

 
Florida

A bill introduced by Rep. Randy Fine, (R-Palm Bay) in the Florida House 
of Representatives (HB 285), would require the inspection of septic tanks 
as part of real estate sales. Fine’s focus is the Indian River Lagoon, which 
last year was shown to be polluted by waste leaking from septic tanks. The 
number of tanks in the area is unknown, but is estimated in the hundreds of 
thousands because five counties surround the water body.

Under the proposal, taxpayers will not be required to contribute to this 
cost, nor does this require property owners to pay for inspections if they have 
no plans to sell their homes. Inspections will help to inform buyers about the 
properties they are looking at, he said.

 
North Dakota

A bill in the North Dakota Legislature would shift responsibility for on-
site wastewater system inspections from local health departments to the 
state Plumbing Board. The bill authorizes hiring additional inspectors and 
authorizes fees necessary to recover the cost of inspections.

The change would provide uniform enforcement across the state, but 
the state plumbing inspectors are not comfortable with the change. The 
chief inspector for the board said onsite systems are properly a public health 
issue and are outside the expertise of the board’s inspectors.

Representatives from environmental health divisions across the state 
have been working on a uniform code to make regulations consistent, and 
the Plumbing Board’s chief inspector said his organization would support 
that. It is also possible that the board could set standards and then contract 
with local health inspectors to perform field work.

 
Washington state

County commissioners in Thurston County, Washington, are rethink-
ing a septic inspection fee scheduled to take effect Jan. 1, 2018. The county 
touches the southern end of Puget Sound and includes the state capital of 
Olympia.

The fee would apply to all properties using onsite systems, including 
those within cities such as Olympia. The only exception is land in a special 
district to protect shellfish that live in the waters of Puget Sound. Each sin-
gle-family home would pay $10, while multifamily buildings would pay $10 
per housing unit. The money would be used to pay for staff, for monitoring 
and for outreach.

An election put the fee in doubt. Two recently elected county commis-
sioners campaigned on the promise of repealing the fee. Their predecessors 
advocated the fee as a way to protect drinking water quality. Commissioners 
said they want more information about onsite system failures and how other 
counties are updating their onsite management plans. Then they will decide 
whether to make any changes to the septic fee. They asked the county public 
health staff to assemble that information.

 
Maryland

As Maryland legislators gathered to outline their priorities, environ-
mentalists also gathered to ask for the return of a rule governing onsite tech-
nology. Their desire is a bill that would require the best available technology 
to reduce water pollution.

In 2016, Republican Gov. Larry Hogan announced a rule change that 
allowed counties to decide whether to require onsite systems with the best 
available technology on lands outside environmentally critical areas. Criti-
cal areas include land with 1,000 feet of tidal waters or wetlands along Ches-
apeake Bay and the Atlantic Ocean.

The old rule governed newly installed onsite systems and required 
technology that cut nitrogen emissions in half. Opponents of that rule said 
it is unclear how much nitrogen moves from onsite systems into waterways 
outside those environmentally critical areas. The state construction industry 
also objected. A spokeswoman said property owners outside critical areas 
faced a significant cost without clear evidence of a benefit.

 

Rules and Regs is a monthly feature in Pumper. 
We welcome information about state or local 
regulations of potential broad interest to onsite 
contractors. Send ideas to editor@pumper.com.

RULES & REGS

OSHA Rule Requires Crane Operator 
Certification for Concrete Tank Delivery
By David Steinkraus

New York
A supervisor in the town of East Hampton, New York, is proposing a 

law to require upgraded onsite systems and to offer rebates for people to 
make the technology switch. The town is on the shore of the Atlantic Ocean 
and near the tip of Long Island, and homes there are known for having 
cesspools and older onsite technology in an area with sandy soils and high 
water tables.

The bill would require all new commercial and residential construction, 
and buildings undergoing major renovation, to install onsite systems dis-
charging nitrogen at less than 19 mg/L.

In the most environmentally sensitive areas, those with high ground-
water or proximity to tidal water bodies, qualifying property owners would 
be reimbursed for the full cost of replacing a system up to a maximum of 
$15,000. Other homeowners replacing systems would receive $5,000 to 
$15,000 depending on what system they have now and household income.

Money for the work would come from the town’s Community Preserva-
tion Fund. It is funded by a 2 percent tax on real estate transactions, and up 
to 20 percent of it can be used annually for water quality improvement proj-
ects. Based on 2016 revenues, the town will have about $6 million for water 
quality projects in 2017.

 
Wisconsin

The U.S. Environmental Protection Agency has approved a request from 
the state of Wisconsin to provide less-costly options for meeting the state’s 
limits on phosphorus pollution. The state will now have the option of phas-
ing in rules that govern point source discharges such as factories and waste-
water treatment plants, the EPA said.

The EPA variance will last for 10 years with an option for another 10-
year extension.

To apply for a variance from the rules, an entity must face a major fa-
cility upgrade to comply with the limit. Even under a variance, phospho-
rus discharges must decrease for each five-year term of the entity’s NPDES 
permit, and the entity must implement a watershed improvement project 
or pay an amount per pound of phosphorus discharged in excess of the 
permit limit.

When it approved tougher phosphorus regulations in 2010, Wiscon-
sin was among the first states to adopt specific standards for the substance. 
Businesses objected to the projected cost. An analysis by two state depart-
ments estimated that cost at more than $7 billion over the next 20 years. ■
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Florida
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North Dakota
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Helping hands — indispensible crew member:
Jeremy George has worked for us for nearly 15 years. His willingness 

to work long, hard hours in some extreme conditions makes him an indis-
pensable crew member. Chris Schiewe is following right in Jeremy’s foot-
steps with his willingness to work hard and dive into situations where most 
seasoned septic professionals would be hesitant.

The job I’ll never forget:
Upon doing a real estate septic tank inspection, we found the tank was 

full of syringes. As it turns out, the septic tank had not been pumped since 
the system was installed about 20 years ago, and the single woman who lived 
there was diabetic. The pumper we had lined up refused to pump the tank 
unless we came up with a way keep the syringes out of his pump truck. We 
ended up making a 15-inch-diameter screen with 1/4-inch holes. The screen 
did work, however it took lots of water and pressure to separate the sludge, 
hair and grease from the syringes. We bought a couple different pool nets to 
get the syringes out of the tank.

After discussing disposal options for 
the syringes with the county, it was con-
cluded that we were to place them in plastic 
tubs, tape them shut and take them to the 
landfill. As it turns out, we did get out of 
there without getting poked, however, the 
pumper has mentioned that he occasionally 
sees a syringe in the field where the septage 
was land-applied.

My favorite piece of equipment:
Our surveying total station, a Pentax 

PCS-315. The combination of the total sta-
tion, data collector and our survey Auto-
CAD program helps us more accurately and 
efficiently gather site data used for design 
purposes.    

Most challenging site I’ve worked on:
The most challenging and unique site is a church camp located on two 

mostly rock islands a stone’s throw from Minnesota’s Boundary Water Ca-
noe Area Wilderness. The camp had been using pit toilets with the exception 
of one 100-foot-long by 30-foot-wide mound system located in the center of 
the main island that served the main lodge/dining hall. The terrain was such 
that it would be impossible to haul material over land, assuming you could 
even get the material across the lake.

I asked the camp director how they got the material across to build the 
mound, and he said, “with backpacks and buckets.” On multiple occasions, 
while trying to locate additional mound sites, we encountered a cow moose 
with her calves feeding on the birch tree sapling. The following winter an ice 
road was created across the lake and the materials were transported with a 
wheel loader and placed in the areas of the proposed mounds. The system 
we designed for the main lodge included modifying the existing mound sys-
tem by adding peat modules on top of the existing rock bed and incorporat-
ing aerobic treatment.

 
The craziest question I’ve been asked by a customer:
Prior to inspecting a holding tank, the customer asked me why I would 

not go back to school to get a better education so I would not have to look 
at other people’s poop. I did not answer at that time and went on with my 
inspection. After completing the inspection in 15 minutes, she continued to 
question why I would not go back to school. After I presented her with a bill 
for $300, she stopped asking.

If I could change one industry regulation, it would be:
Allow and provide incentives for wastewater recycling and reuse.

Best piece of small-business advice I’ve heard:
Shortly after starting my own business, I was talking with an older, very 

wise engineer about marketing and growth. He said it’s like a dog chasing a 
car; you better have a plan if you catch it. I took that to heart and have been 
careful not to oversell our services until we have the staff and resources to 
handle the work.  

If I wasn’t working in the wastewater industry, I would:
It had taken me 20 years to realize I enjoy and get the most satisfaction 

in life from helping people by solving their problems. I suppose I would gravi-
tate to another career or industry where I could get the same satisfaction.       

Crystal ball time — this is my outlook for the wastewater industry:
I am mostly concerned about the drinking water supply of the world 

and think it is taken for granted in most places around the U.S. Forty-seven 
years ago we landed on the moon, but still have not developed processes 
and regulations to widely and efficiently treat and recycle wastewater on a 
smaller scale. After 23 years in the industry, I realize how hard it is to treat 
wastewater to drinking water standard, and have always been perplexed that 
drinking water is used to flush toilets. My hopes are that the industry takes a 
leading role in developing ways to more effectively treat and dispose waste-
water and that lawmakers down to the regulators allow or accept change 
before it is to late. ■

 
- Compiled by Sarah Umhoefer
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Bernie Miller

Bernie Miller, advanced inspector/designer, 
service provider and maintainer

Business: Miller’s Sewage Treatment Solutions

Location: Kimball, Minnesota

Age: 46

Years in the industry: 23

Association involvement:
I was nominated to run for a board position in 1996 and have served as 

many terms as possible with the limits set forth in our bylaws. I have been 
president and vice president at least a couple times, and have chaired the 
membership and cluster task force committee multiple times. In my 20-plus 
years in the association, I have also served on the legislative and conference 
committee.  

Benefits of belonging to the association:
I believe there are tangible and many less-tangible benefits to belong-

ing to an association. This reminds me of a story I share with potential new 
members. It was the first conference I attended and hardly knew anyone 
there. I had just gone through the lunch line, found a table with an open 
spot and asked if I could join the group.

After introducing myself, I asked the two friendly brothers next to me 
what line of work they were in. They told me they were mostly excavators 
but did put in a few septics every year and enjoyed the conference, so they 
came every year for the fun. I then asked them where they mostly worked, 
and as it turns out it was in the area of a project I was working on. I explained 
that I was a project manager for an engineering firm and was working on a 
new church project in their area. I then asked if they might be interested in 
bidding the job. As it turns out, they got the job and it was their primary job 
for the whole year. So needless to say, networking was a big benefit for them.

Being involved and keeping a pulse on the industry is critical for a busi-
ness to stay on top of the industry. Benefits that come to mind are network-
ing, education, resources and friendships.   

Biggest issue facing our association 
right now:

Trying to identify what the association 
can do to better serve its members. The board 
members and people that are involved are al-
ways striving to be better and do more. As a 
board, we seem to have no shortage of ideas, 
but with a strong economy, no one on the 
board has the time to follow through with the ideas. It is apparent that we ei-
ther need to be satisfied with what we are currently doing or hire additional 
staff to make these ideas a reality.       

Our crew includes:
Bernie Miller, designer, president/owner
Barb Miller, office support, vice president/owner
Jeremy George, site evaluator/inspector
Chris Schiewe, service and maintenance
Josh Miller, helper

Typical day on the job:
I spend most of my time in the office drafting, preparing design reports 

and talking with clients on the phone. Prior to having properly trained staff, 
I would spend my days in the fields and my evenings and/or nights mak-
ing phone calls and completing septic designs. Having well-trained field 
staff has helped our business become more efficient and has allowed me to 
spend more time with family.    

STATES SNAPSHOT

 
Working Together 
for a Cleaner Environment
Wastewater professionals, lawmakers should steer policy toward stronger water recycling programs

The Miller’s Sewage 
Treatment Solutions team 
includes, from left, Jeremy 
George, Chris Schiewe, Josh 
Miller and Bernie Miller. 
(Photo courtesy of Miller 
Sewage Treatment Solutions)

In States Snapshot, we visit with a member of a state, pro-
vincial or national trade association in the decentralized 
wastewater industry. This time we learn about a leader in 
the Minnesota Onsite Wastewater Association.



www.pumper.com • Since 1979    May 2017      37

Helping hands — indispensible crew member:
Jeremy George has worked for us for nearly 15 years. His willingness 

to work long, hard hours in some extreme conditions makes him an indis-
pensable crew member. Chris Schiewe is following right in Jeremy’s foot-
steps with his willingness to work hard and dive into situations where most 
seasoned septic professionals would be hesitant.

The job I’ll never forget:
Upon doing a real estate septic tank inspection, we found the tank was 

full of syringes. As it turns out, the septic tank had not been pumped since 
the system was installed about 20 years ago, and the single woman who lived 
there was diabetic. The pumper we had lined up refused to pump the tank 
unless we came up with a way keep the syringes out of his pump truck. We 
ended up making a 15-inch-diameter screen with 1/4-inch holes. The screen 
did work, however it took lots of water and pressure to separate the sludge, 
hair and grease from the syringes. We bought a couple different pool nets to 
get the syringes out of the tank.

After discussing disposal options for 
the syringes with the county, it was con-
cluded that we were to place them in plastic 
tubs, tape them shut and take them to the 
landfill. As it turns out, we did get out of 
there without getting poked, however, the 
pumper has mentioned that he occasionally 
sees a syringe in the field where the septage 
was land-applied.

My favorite piece of equipment:
Our surveying total station, a Pentax 

PCS-315. The combination of the total sta-
tion, data collector and our survey Auto-
CAD program helps us more accurately and 
efficiently gather site data used for design 
purposes.    

Most challenging site I’ve worked on:
The most challenging and unique site is a church camp located on two 

mostly rock islands a stone’s throw from Minnesota’s Boundary Water Ca-
noe Area Wilderness. The camp had been using pit toilets with the exception 
of one 100-foot-long by 30-foot-wide mound system located in the center of 
the main island that served the main lodge/dining hall. The terrain was such 
that it would be impossible to haul material over land, assuming you could 
even get the material across the lake.

I asked the camp director how they got the material across to build the 
mound, and he said, “with backpacks and buckets.” On multiple occasions, 
while trying to locate additional mound sites, we encountered a cow moose 
with her calves feeding on the birch tree sapling. The following winter an ice 
road was created across the lake and the materials were transported with a 
wheel loader and placed in the areas of the proposed mounds. The system 
we designed for the main lodge included modifying the existing mound sys-
tem by adding peat modules on top of the existing rock bed and incorporat-
ing aerobic treatment.

 
The craziest question I’ve been asked by a customer:
Prior to inspecting a holding tank, the customer asked me why I would 

not go back to school to get a better education so I would not have to look 
at other people’s poop. I did not answer at that time and went on with my 
inspection. After completing the inspection in 15 minutes, she continued to 
question why I would not go back to school. After I presented her with a bill 
for $300, she stopped asking.

If I could change one industry regulation, it would be:
Allow and provide incentives for wastewater recycling and reuse.

Best piece of small-business advice I’ve heard:
Shortly after starting my own business, I was talking with an older, very 

wise engineer about marketing and growth. He said it’s like a dog chasing a 
car; you better have a plan if you catch it. I took that to heart and have been 
careful not to oversell our services until we have the staff and resources to 
handle the work.  

If I wasn’t working in the wastewater industry, I would:
It had taken me 20 years to realize I enjoy and get the most satisfaction 

in life from helping people by solving their problems. I suppose I would gravi-
tate to another career or industry where I could get the same satisfaction.       

Crystal ball time — this is my outlook for the wastewater industry:
I am mostly concerned about the drinking water supply of the world 

and think it is taken for granted in most places around the U.S. Forty-seven 
years ago we landed on the moon, but still have not developed processes 
and regulations to widely and efficiently treat and recycle wastewater on a 
smaller scale. After 23 years in the industry, I realize how hard it is to treat 
wastewater to drinking water standard, and have always been perplexed that 
drinking water is used to flush toilets. My hopes are that the industry takes a 
leading role in developing ways to more effectively treat and dispose waste-
water and that lawmakers down to the regulators allow or accept change 
before it is to late. ■

 
- Compiled by Sarah Umhoefer

     The customer 
asked me why I 
would not go back to 
school to get a better 
education so I would 
not have to look at 
other people’s poop. 
… After I presented 
her with a bill for 
$300, she stopped 
asking.

Bernie Miller

Portable Restroom Trailers

LANE’S VACUUM TANK, INC.
 3133 VANZORA RD.  •  BENTON, KY 42025

800.592.3308 • 270.527.9945

Polished Aluminum Skirting and Tool Boxes

SLIDE-IN UNITS & USED TRUCKS AVAILABLE / MASPORT, JUROP & CONDE VACUUM PUMPS
CHECK OUR PRICES

Rodne y Lane ’s CeLL 270.832.3793

8 Restroom
10 Restroom
12 Restroom
14 Restroom
16 Restroom
20 Restroom

13" Tires
23" High

Call about our new design to haul handicaps Used trailers  
also for sale

Steel Tanks Aluminum Tanks

•   2017 Ford F-550,  
950 Waste, 300 Fresh,  
Gas .....................$68,000

•   2017 Durastar or Hino 
1900 Waste, 400 Fresh,  
Diesel ................$108,000

•   2017 Ford F-550,  
950 Waste, 300 Fresh,  
Gas ......................$66,000

•   2017 Dodge 5500,  
1000 Waste, 300 Fresh 
 ..............................$75,500 
4x4 ........................$81,000

•   2017 Ford F-550,  
950 Waste, 300 Fresh,  
Diesel ..................$75,000 
Diesel 4x4 ...........$80,000   •  2017 Dodge 5500,  

950 Waste, 300 Fresh 
 .............................$77,500 
4x4 .......................$83,000

•   2017 Ford F-550,  
950 Waste, 300 Fresh,  
Diesel ..................$77,000 
Diesel 4x4 ...........$82,000

All Truck Manufacturers Now Available

Bernie Miller, advanced inspector/designer, 
service provider and maintainer

Business: Miller’s Sewage Treatment Solutions

Location: Kimball, Minnesota

Age: 46

Years in the industry: 23

Association involvement:
I was nominated to run for a board position in 1996 and have served as 

many terms as possible with the limits set forth in our bylaws. I have been 
president and vice president at least a couple times, and have chaired the 
membership and cluster task force committee multiple times. In my 20-plus 
years in the association, I have also served on the legislative and conference 
committee.  

Benefits of belonging to the association:
I believe there are tangible and many less-tangible benefits to belong-

ing to an association. This reminds me of a story I share with potential new 
members. It was the first conference I attended and hardly knew anyone 
there. I had just gone through the lunch line, found a table with an open 
spot and asked if I could join the group.

After introducing myself, I asked the two friendly brothers next to me 
what line of work they were in. They told me they were mostly excavators 
but did put in a few septics every year and enjoyed the conference, so they 
came every year for the fun. I then asked them where they mostly worked, 
and as it turns out it was in the area of a project I was working on. I explained 
that I was a project manager for an engineering firm and was working on a 
new church project in their area. I then asked if they might be interested in 
bidding the job. As it turns out, they got the job and it was their primary job 
for the whole year. So needless to say, networking was a big benefit for them.

Being involved and keeping a pulse on the industry is critical for a busi-
ness to stay on top of the industry. Benefits that come to mind are network-
ing, education, resources and friendships.   

Biggest issue facing our association 
right now:

Trying to identify what the association 
can do to better serve its members. The board 
members and people that are involved are al-
ways striving to be better and do more. As a 
board, we seem to have no shortage of ideas, 
but with a strong economy, no one on the 
board has the time to follow through with the ideas. It is apparent that we ei-
ther need to be satisfied with what we are currently doing or hire additional 
staff to make these ideas a reality.       

Our crew includes:
Bernie Miller, designer, president/owner
Barb Miller, office support, vice president/owner
Jeremy George, site evaluator/inspector
Chris Schiewe, service and maintenance
Josh Miller, helper

Typical day on the job:
I spend most of my time in the office drafting, preparing design reports 

and talking with clients on the phone. Prior to having properly trained staff, 
I would spend my days in the fields and my evenings and/or nights mak-
ing phone calls and completing septic designs. Having well-trained field 
staff has helped our business become more efficient and has allowed me to 
spend more time with family.    

STATES SNAPSHOT

 
Working Together 
for a Cleaner Environment
Wastewater professionals, lawmakers should steer policy toward stronger water recycling programs

The Miller’s Sewage 
Treatment Solutions team 
includes, from left, Jeremy 
George, Chris Schiewe, Josh 
Miller and Bernie Miller. 
(Photo courtesy of Miller 
Sewage Treatment Solutions)

In States Snapshot, we visit with a member of a state, pro-
vincial or national trade association in the decentralized 
wastewater industry. This time we learn about a leader in 
the Minnesota Onsite Wastewater Association.
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Ask for 
a quote.
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Upstate New York pumper finds 
success concentrating diversified 
services in a tourist center surrounded 
by the Niagara River

By David Steinkraus

From left, Don Phillips, Jim and Chris Ehde are 
shown with the company’s main vacuum truck, 
a 2012 Freightliner carrying a 5,000-gallon Pik 
Rite steel tank and a Jurop pump. 
(Photos by Mike Dziak)

THE BIG 
ISLAND

PUMPER PROFILE

A n island would seem too small a service territory for a 
pumper, but not for Jim Ehde. Grand Island, New York, 
has been his home for many years and is now the site and 

source of his new wastewater business. And a rich source it is.
Grand Island sits in the Niagara River just a couple miles up-

stream of the famous waterfalls. Part of it is served by onsite waste-
water systems. Part of it is served by a small municipal wastewater 
plant. All of it is surrounded by urban America. A freeway crossing 
the island brings commuters from the nearby cities of Buffalo and 
Niagara Falls, and the combination of open land and easy access 
to water makes Grand Island a recreation hub as well as a place 
for year-round residents. This combination of people and place 
creates several business opportunities, and the spread of nearby 
cities has pushed the competition far enough away to leave Grand 
Island Waste Management with an almost wide-open territory 
Ehde is just beginning to explore.

 
WORKING THE HOME FRONT

Ehde, 57, was born and raised on the island, and knows the 
people and their needs. It was his own need as a homeowner that 
brought him into the wastewater business. “I needed my septic 
tank pumped, and there was nobody on Grand Island who pro-
vided that service, and I was not aware of that,” he says.

Other pumping companies serving the island are 20 to 30 
miles away, out in the countryside, beyond the cities and suburbs. 
At the same time, he was looking for a change of career. He was 
working as a computer network analyst at the General Motors fac-
tory in Buffalo that produced engines for Chevrolet Silverado pick-
ups and Corvettes. In 2009 he started looking at options.

 

Grand Island 
Waste Management 
Grand Island, New York

OWNERS: Jim Ehde
FOUNDED: 2013
EMPLOYEES: 4
SERVICE AREA: Grand Island, New York
SERVICES: Septic and grease trap service, portable sanitation, 
boat and trailer well cleaning
WEBSITE: www.giwastemanagement.com

New York

Profile
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IMPERIAL
INDUSTRIES
INCORPORATED

More than 100,000 Tanks – Trusted for the Long Haul

Imperial Industries, proudly family-owned and operated in central Wisconsin for more than 35 years, is the trusted choice for specialized septic solutions and expert service.

You want truck-mounted tanks that you can drive with pride and trust with your livelihood, and you’ve 
come to expect both from Imperial Industries. It’s why every single one of the more than 100,000 aluminum, 

steel and stainless tanks we’ve manufactured has been delivered with top-notch craftsmanship, reliable 
service and a trustworthy warranty. That’s why we’re expanding to bring you more

He didn’t want to go back to his 
previous career in restaurants. On the 
island it was a very competitive business 
even for someone who was once a cor-
porate trainer for the TGI Fridays chain. 
But previous careers provided him 
with useful skills. From the restaurant 
industry he learned how to work with 
employees. The information technology 
background helped him do calculations 
and read a profit-and-loss sheet.

For a year he researched the pump-
ing business. He found out how many 
septic tanks were on the island and how 
often they needed pumping. He com-
piled numbers and connected with SCORE, a nonprofit organization with 
volunteer mentors who are experienced small-business people.

“I started the wastewater business figuring this is my retirement. I like 
to stay busy, and I don’t see myself ever retiring,” he says. At first he did both 
jobs. This year he left GM to run Grand Island Waste Management full time.

This is the result of the preparation, mentoring and hard work: In the 
first three years his business grew 50 percent each year. In 2016, the fourth 
year, it grew 120 percent.

 
ISLAND OF OPPORTUNITY

Grand Island has a population of about 20,000. In the late 1800s and 
early 1900s, when financial barons such as Andrew Carnegie and J.P. Morgan 
were prominent, the island was a summer resort. Ferries took people to the 
island then.

Today, they can zip across a bridge on Interstate 190 that connects 
Buffalo to Niagara Falls. The freeway divides the island in more ways than 
one. About half of the population lives east of the freeway, and mostly their 
wastewater flows to the Grand Island municipal plant on the northern end 
of the island. The other half of the population lives to the west of the freeway, 
and by and large their wastewater is disposed of with onsite systems. Some 
of the tanks are so old that they don’t even have drainfields, but discharge 
directly into streams. And this is an environmentally sensitive area.

“You’re on an island, and most of the septic tanks are within a half-mile 

of the river. We do have some of the poorer water quality rates in the area,” 
Ehde says.

He wants to help solve this problem by pushing for more education and 
a rule mandating pumping every three to five years, but the data does not 
exist to support his position to the degree he would like.

“This is a pretty affluent community, so a lot of people do fertilize their 
lawns, but from what I’ve seen, I’m guessing a lot of the contamination is 
from septic tanks. We come across a few tanks that haven’t been pumped in 
40 or 50 years,” he says.

 
HELPING BY TEACHING

After a slow period, development on the island is booming.
“What’s happening now is people are moving here from cities, and they 

have never had septic systems. That’s where I’m getting most of my new cus-
tomers from, and to help them I taught a class on wastewater,” Ehde says. 
Although many people maintain their onsite systems, others do not and do 
not understand the eventual effect on their wallets.

“It started because everywhere I went I heard people saying, ‘Oh, you 
don’t have to pump those things.’ I had a guy who had a new tank and 
thought it didn’t have to be pumped because it has a sand filter,” Ehde ex-
plains. “I’m telling them it’s a small fee, just as they pay somebody to cut the 
grass every year and plow the driveway.”

(continued)

Left: Jim Ehde connects a suction hose at the 
Grand Island Water Pollution Control Center. 
The sludge will be hauled off the island to the 
Buffalo Sewer Authority for final processing.

Below: Technician Don Phillips loads 
wastewater from the Grand Island plant to 
transport off the island.

My whole idea in 
putting the words ‘waste 

management’ in the company 
name was to allow us to expand, 
to offer not only pumping and 
portable restrooms but also 
(containers). … The services I 
mentioned are those people 
have already asked me for.
JIM EHDE
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About 60 people showed up for the workshop on how septic systems 
work. It was sponsored by the Erie County Health Department and the town-
ship’s Conservation Advisory Board, a group of volunteers who work on en-
vironmental issues. Ehde has already told the sponsors that he would be 
willing to teach another class even if it’s off the island.

“I printed out a chart showing how the number of people in a house 
governs how often they need to be pumped,” he says. He showed pictures of 
the problems that can result when tanks aren’t pumped. “And I tell them it’s 
better to pay me $200 to $260 than to pay someone else $15,000 to put in a 
new system.”

 
KEEP IT LOCAL

To promote his business, Ehde advocates the idea of buying local. He 
stresses to customers that money spent on the island tends to stay on the 
island. It helps support other businesses and pays taxes. The community’s 
response to the message has been overwhelming, and Ehde is grateful for it.

“We’re very active on Facebook, and because we’re close by, people see 
that we can respond to their calls within a day. Most companies from farther 
away have set days to come to the island, and they are reluctant to respond 
outside of those times because it means sending a truck for only one job,” 
he says.

The island is so compact that Ehde puts 
only about 6,000 miles on his truck each year. 
And if he restricts himself to pumping on the 

(continued)

Because he worked in information technology for many years, putting 
computers to work in his wastewater business comes naturally for Jim 
Ehde. Yet the owner of Grand Island Waste Management doesn’t make his 
use of technology more complicated than it needs to be.

At the moment he uses simple software available to anyone. For 
example, he doesn’t use routing software to plot the movements of his 
trucks. The island he lives on is not that big, and his truck logs only 6,000 
miles a year. If that was 30,000 miles annually it would be a different 
story, but right now he uses available solutions.

“When I’m going to a house I go on Google, and I map the shortest 
distance from my location,” he says.

He does this on the smartphone that goes with him in the truck, and 
the phone is another valuable tool that saves time and work in the office.

“We can send invoices from the phone. Those can be printed out and 
mailed, or we can send directly to email. Sending to email makes it easy 
to collect a customer’s email address, and that means we can send a 
reminder when they need their filters cleaned or their tanks pumped.”

He also takes payments from the phone with a link to his business 
bank account, and he is considering buying a tablet because smartphone 
screens are too small for some tasks.

A goal is making use of QR codes. They encode information in a form 
that computers can read, but they encode more information than bar 
codes. Ehde’s idea is to stick QR codes on equipment to make it easier 
for customers to contact his company.

“If we have a QR code on a portable restroom and a customer scans 
it with his phone, the code would generate an automatic email message 
to us, and the customer could describe his problem or need, such as a 
portable restroom that requires cleaning or is out of toilet paper,” he says.

QR codes could also be attached to septic tanks. A customer could 
scan a code and immediately link to the Grand Island Waste Manage-
ment website with the maintenance history of that tank. This would be 
especially useful for people who buy a home because the age of many 
systems means recordkeeping is spotty, Ehde says.

Making the codes is not difficult. Software on the market will translate 
information into a code that can be printed on a standard office printer.

Putting technology to work

Don Phillips takes a sludge 
sample for the town of Grand 
Island to be analyzed. Every 
truckload requires sampling 
before transfer off the island.

Grand Island Waste Management’s 2012 Freightliner 
built out by Pik Rite leaves the island’s treatment plant.
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Cherry Blossom and Lavender!

     Try Our New Fragrances!

Odor Control…Guaranteed!

Our new Cherry Blossom and Lavender 
fragrances will bring the freshness of spring 
right into your restrooms and make your 
customers sit up and take notice.

These two new fragrances were developed 
as part of a scientific breakthrough with all 

of our fragrances, which chemically change odor 
molecules rather than mask them. The difference is amazing!

You’ll be surprised when you first pour STF or Fresh Form deodorizers into 
the tank and smell the pure, fresh scent, and even more surprised at how 
long it lasts!

When you order, remember that every purchase earns you points as part of 
our ROI Rewards program, which has returned over 2 Million Dollars in free 
products to operators just like you. 

Ramya Kothamasu
Research Scientist
Safe-T-Fresh

877-764-7297
www.safetfresh.com

New Fragrances Available in STF, 
Fresh Form and Cabana Sprays

island, he can dump all the septage at the island’s wastewater plant. That 
saves the 24-mile round trip to Buffalo, an hour-long haul through traffic and 
on toll roads.

“Most of our growth has been organic: thorough lifelong relationships 
and word-of-mouth, and some of our work on Facebook. I haven’t had time 
to pursue more business, not even for my portable restrooms,” he says.

He has restrooms, all standard PolyJohn Enterprises units, and four 
PolyJohn hand-wash stations. These are placed in local parks, and they’re 
rented by people whose houses are a long way from their boat docks and 
who want to spend as much time on the water as possible. There are op-
portunities for this part of the business off the island, and if those plans work 
out, Ehde will be expanding by about 200 more units.

Another service he provides on and off the island is pumping restaurant 
grease traps. Because of his history in the restaurant industry, he knows many 
restaurant owners, and those relationships make getting contracts easier.

He is also thinking about adding a trash container service for business-
es, restaurants and gas stations. Again his push for buying local helps, and 
so will relationships. He grew up with many of the small-business owners he 
would now like to serve.

“My whole idea in putting the words ‘waste management’ in the com-
pany name was to allow us to expand, to offer not only pumping and por-
table restrooms but also (containers). We have a niche market here, a closed 
community, and the services I mentioned are those people have already 
asked me for. I just can’t grow fast enough to meet the need.” he says.

 
ADDED VALUE

Boats provide another source of revenue. Sometimes it’s owners who 
haven’t had a chance to pump their holding tanks. Also on the schedule is 
pumping holding tanks for dinner cruise boats that moor along the river. 
These boats are typically 40 to 70 feet long, and they need weekly pumping. 
That relationship provides a nice bonus for his employees. Once a year he 
takes his workers and their families out for a dinner cruise.

In addition to pumping tanks, Ehde has the contract to haul sludge 
from the local municipal wastewater treatment plant.

Ehde is not worried that municipal sewer will spread to the other half 
the island and push out septic systems.

“The cost of installing sewers there would be too great. All the homes 
are spread out. Lots are 3 or 5 acres, and homes are 100 to 300 feet away from 
the road,” he says.

Ehde’s fleet is simple but versatile. He has:
• A 2012 Freightliner carrying a 5,000-gallon Pik Rite steel tank and a 

Jurop pump. He bought this truck used.
• A 1985 GMC with a 2,500-gallon steel tank from Industrial & Munici-

pal Engineering with a Pearson pump. This truck was also bought used and 
was a municipal vehicle with only 25,000 miles on it.

• A 2014 Chevy Silverado and Lane Trailers trailer used to deliver por-
table restrooms.

 
The GMC truck is the vehicle of choice for servicing portable rest-

rooms and for homes with long driveways that won’t support the weight 
of the big truck.

He doesn’t own a jetter or camera or some other common tools. There 
are several plumbers on the island, and Ehde works with them. When he 
finds a line that requires inspection, he calls them, and when they have a 

customer whose tank needs pumping, 
they call him. When he installs lids and 
risers, he uses Tuf-Tite products.

 
ON THE HORIZON

Eventually Ehde will expand, but 
he already has a limit in his head. That 
limit is the island. Grand Island is large 
enough to decently support his family: 
himself; his wife, Christine; and step-
son, Matt. Ehde is the only full-time 
worker, but crew help comes from Steve 
and Tyler Ehde, and Don Phillips.

“I’m not looking to become some 
huge company,’’ he says. “I’m looking to 
take care of my family and employ a few 
people.” ■

  MORE INFO

Jurop/Chandler
800/342-0887
www.chandlerequipment.com

Pik Rite, Inc.
800/330-3965
www.pikrite.com
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Left:  Jim Ehde and Don Phillips empty a load 
at the Buffalo Sewer Authority Treatment Plant.

Below: Jim Ehde leaves for a run with the 
company’s older rig, a 1985 GMC with a 
2,500-gallon steel tank from Industrial & 
Municipal Engineering and a Pearson pump.
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FREE FREIGHT  
on Full Cartons!

LID MAY BE USED WITH OR  
WITHOUT CONCRETE CENTER

24” HEAVY DUTY MULTI-PURPOSE

FLAT RISER LID
Fits most commercially 
available:

•  Risers
•   IPEX PVC Ribbed Pipe
•  Corrugated Pipe

Safety Screws
4 Horizontal

Vertical Safety 
Screws

For a Complete Catalog and Pricing 

Call 1-800-382-7009  

Tuf-Tite®, Inc. 1200 Flex Court, Lake Zurich, IL 60047  

www.tuf-tite.com     |    800-382-7009  © 2013 Tuf-Tite®, Inc. 
All rights reserved.

18”14”

One-piece effluent filter fits in 4” 
Sanitary Tee.

• Injection molded PolyPro
• Simple to install - Easy to clean

Injection molded T-Baffle™.

• Injection molded T-Baffle
• Fits 4” Sch. 40 and SDR-35 pipe
• Simple to install
•  May also be used as Inlet &  

Outlet Tee

4” Effluent Filter and 4” T-Baffle™

4” Effluent Filter EF-4

4” Sanitary Inlet/Outlet T-Baffle™

86 ft. of 1/16” filtration area.

800 GPD
ANSI/NSF 
Standard 46

COMPONENT 
ANSI/NSF 
Standard 46

COMPONENT 
ANSI/NSF 
Standard 46

4” Sch. 40 & 
SDR-35

SD-4

TB-4 Housing 
18/carton

TB-4-18 Housing 
12/carton

EF-4 Combo 
Includes Filter, 
Housing and 

EF-4 Combo 18
Increases time 
between filter 
cleaning.

Gas/Solids Deflector

One-piece effluent filter fits 
in 6” T-Baffle™.
• Injection molded PolyPro
• Simple to install
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Injection molded T-Baffle™.
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ANSI/NSF 
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COMPONENT 
ANSI/NSF 
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SDR-35
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EF-6 Combo 
Includes Filter, 
Housing and Bushing

Gas/Solids 
Deflector

Secured by 6 Vertical and 4 Horizontal 
Safety Screws. Screws Included.

Foamed-in Permanent  
Polyurethane Gasket.

Holds up to 70 lbs of Concrete 
for Added Safety.

Concrete Keepers™ Tuf-Tite® Riser

Vertical and 
Horizontal Safety 

Screws

Water-TITE™  
Joint

Increases 
time between 
filter cleaning.

www.TankWorld01.com
12001 W. Peoria Ave
El Mirage, AZ 85335

Jerry’s cell 623-680-2037
tank.jerry1@gmail.com

Office 623-536-1199
Fax 623-935-4782
tankworld01@gmail.com

Parts and Accessories In Stock

Tank World Corp
ALL MAJOR BRANDS  

IN STOCK AND  
READY TO BUILD.

Aluminum 2000 gal Porta Potty Tanks
In stock 500/1500 2 compartment

We build Vacuum trucks, Septic trucks, 
Porta potty trucks, and Body swaps.

We can do Steel, Stainless Steel and Aluminum.

Quality, Loyalty & Honesty,  
Is What Tank World Runs On

We Have Money To Loan
Conserve your working capital. Keep existing credit  

lines intact, and enjoy the security of knowing  
financing is there when you need it. We offer loan 

and leasing plans tailored to individual needs.

100% FINANCING. NO DOWN PAYMENT. 
If you are having difficulty getting the Credit you need call Jim Thomas.

NEW AND USED  
WASTEWATER 

EQUIPMENT
v  Programs offer longer terms 

for older equipment
v We do start ups
v  Seasonal Payment Programs  

Available

Toll-Free 877-333-4539 • JimThomas@KeyCommercial.com

Commerical Equipment Financing

www.keycommercial.com

JIM THOMAS
SINCE 1997

give me a call!

The Demonstrated Drainfield
Restoration/Maintenance Solution

Backed By Science � Proven with Experience � Many Satisfied Homeowners

Septic-Scrub™ is a superior product for 
the maintenance and restoration of 
septic system drainfields. Customers 
appreciate that it is environmentally 
safe, contains no organic 
chemicals and does 
not produce any 
toxic by-products. 
Most importantly, 
Septic-Scrub works. 
It breaks down sulfide 
buildup in the biomat 
and soil to allow for 
better water absorption. 

Learn more about 
Septic-Scrub at www.arcan.com.

For information on increasing
sales and providing a valuable
service to your customers, 
call Arcan Enterprises at 
888-35ARCAN (352-7226)

Septic-ScrubSeptic-Scrub™Septic-Scrub

P.O. Box 31057
Clarksville, TN 37040
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THE ONLY ONE STOP PUMPER SHOP!
SALES + SERVICE WITH JUST ONE CALL

    866-872-1224TOLL
FREE

PORTA-GREASE POLYURETHANE LINED SUCTION HOSE
THE PERFECT GREASE AND PORTABLE TOILET HOSE!

• Smooth bore grease, oil and chemical resistant Polyurethane liner. • Crush proof and abrasion resistant cover.
• Poly welded end cu� s for longer hose life. TEMPERATURE RANGE: -40°F – 125°F

10' 15' 20' 25' 30' 35' 40' 50' 60'

2" $22.54 $33.81 $45.07 $56.34 $67.61 $78.88 $90.15 $112.69 $135.22
Add $9.95 for MxF Quick Connects, Add $12.95 for FxF Quick Connects

PORTA-GREASE POLYURETHANE LINED SUCTION HOSE

Grease? Portable Toilets?

HOSE

Poly Urethane lining 
for protection against 
portable toilet chemicals 
and grease

Porta Grease Hose!
Use on portable toilet trucks for better chemical resistance AND for grease sucking.

NEW!

Hi Viz Green Available in 35 ft. lengths only.
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R ecently I received an email from a reader inquiring if backflushing is 
adequate to remove solids from the septic tank or if some type of mix-
ing device should be used.

This is another case where the answer depends on a number of factors, 
including how long it has been since the last clean-out, the degree of sludge 
and scum accumulation, and the makeup of the scum and sludge layers.

When I started working in this industry, there was an interesting debate 
among pumpers about whether they could clean a septic tank through the 
4-inch inspection pipes over the inlet and outlet baffles. In some cases there 
was another 4-inch access pipe to the middle of the tank. Rather than refer-
ring to inspection pipes, contractors who used this method to clean tanks 
referred to the openings as pumpout access.

When wastewater enters a septic tank, solids separate from the liquids 
and form layers of sludge and scum in the tank. The purpose of a septic tank 
is to hold the solids and break them down. It is the reason there are both 
inlet and outlet baffles. Effluent from the clear zone between the sludge and 
scum layers leaves the tank for the next treatment component. Solids that 
are hard to break down remain in the tank and build up over time, and even-
tually need to be removed.

 
PUMP MORE FREQUENTLY

Current recommendations are that if the depth of scum and sludge 
combined exceed 25 percent of the operating depth of the tank, the solids 
should be removed to make sure solids are not making their way down-
stream to the next treatment component. It is interesting to note that older 
publications I’ve reviewed recommended pumping the tank when scum 
and sludge reach 50 percent of operating depth. In the succeeding years it 
has been demonstrated that it is advantageous to clean the tank more often, 
leading to the current recommendation.

We now know that sucking liquid from the tank and then backflushing 
some of the liquid through these pipes does not adequately break up the sol-
ids in the tank for removal. When the tank is pumped, only a small percent-
age of the solids and usually virtually none of the scum solids are removed. 
As the tank refills, the scum will float to the top and has the potential to plug 
the outlet baffle. With the advent of effluent screens we now at least have a 
safety net to help prevent the scum from moving downstream and affecting 
other parts of the system, including the drainfield.

Another potential problem with pumping through the inspection pipes 
is that the baffles themselves can be damaged or removed, which defeats the 
purpose of the septic tank and the cleaning.

Most codes and manuals of practice require removal of solids through 
the maintenance hole or after removing the septic tank cover. This way the 
service provider can observe whether the process of taking a part of the liq-
uid out and then returning it from the truck to the tank is breaking up the 
solids to the extent they can be removed from the tank. The service provider 
uses a spoon or shovel during this process to break up the scum. How com-
pact the solids are will determine whether this is sufficient or if additional 
backflushes or other methods are needed.

 
AGITATION OPTIONS

When backflushing does not break up the solids so they can be pumped 
into the truck, other methods can be used. One is to inject air into the tank 
to try and mix the contents and break down the solids. The more common 
method is to use a mechanical mixer that acts somewhat like a baking mixer 
where the contents are mixed until they form a slurry that can be withdrawn 
by the vacuum pump.

Back to the question, the answer as I said is “it depends,” but in my 
opinion the service provider should have at the ready alternative tools that 
can be used to break up the solids for removal.

One last comment on cleaning tanks: I still hear from time to time that 
the pumper should leave a little in the tank to restart bacterial action after 
cleaning. This is unnecessary because incoming wastewater from the resi-
dence carries enough bacteria to start the anaerobic digestion process in 
the tank. ■

SEPTIC SYSTEM ANSWER MAN
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Jim Anderson, Ph.D., is an emeritus professor 
at the University of Minnesota Department of 
Soil, Water and Climate and recipient of the 
pumping industry’s Ralph Macchio Lifetime 
Achievement Award. Email Jim questions 
about septic system maintenance and 
operation at editor@pumper.com.

What’s the Best Way 
to Remove Stubborn Solids?
Backflushing and mechanical agitation both play a role in effective removal of all sludges 
from a septic tank  By Jim Anderson, Ph.D.

I still hear from time to time that the pumper should 
leave a little in the tank to restart bacterial action 
after cleaning. This is unnecessary because incoming 
wastewater from the residence carries enough 
bacteria to start the anaerobic digestion process.
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This is another case where the answer depends on a number of factors, 
including how long it has been since the last clean-out, the degree of sludge 
and scum accumulation, and the makeup of the scum and sludge layers.
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among pumpers about whether they could clean a septic tank through the 
4-inch inspection pipes over the inlet and outlet baffles. In some cases there 
was another 4-inch access pipe to the middle of the tank. Rather than refer-
ring to inspection pipes, contractors who used this method to clean tanks 
referred to the openings as pumpout access.

When wastewater enters a septic tank, solids separate from the liquids 
and form layers of sludge and scum in the tank. The purpose of a septic tank 
is to hold the solids and break them down. It is the reason there are both 
inlet and outlet baffles. Effluent from the clear zone between the sludge and 
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are hard to break down remain in the tank and build up over time, and even-
tually need to be removed.
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Current recommendations are that if the depth of scum and sludge 
combined exceed 25 percent of the operating depth of the tank, the solids 
should be removed to make sure solids are not making their way down-
stream to the next treatment component. It is interesting to note that older 
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and sludge reach 50 percent of operating depth. In the succeeding years it 
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ids in the tank for removal. When the tank is pumped, only a small percent-
age of the solids and usually virtually none of the scum solids are removed. 
As the tank refills, the scum will float to the top and has the potential to plug 
the outlet baffle. With the advent of effluent screens we now at least have a 
safety net to help prevent the scum from moving downstream and affecting 
other parts of the system, including the drainfield.

Another potential problem with pumping through the inspection pipes 
is that the baffles themselves can be damaged or removed, which defeats the 
purpose of the septic tank and the cleaning.

Most codes and manuals of practice require removal of solids through 
the maintenance hole or after removing the septic tank cover. This way the 
service provider can observe whether the process of taking a part of the liq-
uid out and then returning it from the truck to the tank is breaking up the 
solids to the extent they can be removed from the tank. The service provider 
uses a spoon or shovel during this process to break up the scum. How com-
pact the solids are will determine whether this is sufficient or if additional 
backflushes or other methods are needed.
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When backflushing does not break up the solids so they can be pumped 
into the truck, other methods can be used. One is to inject air into the tank 
to try and mix the contents and break down the solids. The more common 
method is to use a mechanical mixer that acts somewhat like a baking mixer 
where the contents are mixed until they form a slurry that can be withdrawn 
by the vacuum pump.

Back to the question, the answer as I said is “it depends,” but in my 
opinion the service provider should have at the ready alternative tools that 
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One last comment on cleaning tanks: I still hear from time to time that 
the pumper should leave a little in the tank to restart bacterial action after 
cleaning. This is unnecessary because incoming wastewater from the resi-
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What’s the Best Way 
to Remove Stubborn Solids?
Backflushing and mechanical agitation both play a role in effective removal of all sludges 
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PREMIER
Truck Sales & Rental, Inc.

5800 W. Canal Rd., Cleveland, Ohio 44125

800.825.1255
www.premiertrucksales.com

2013 MACK GU713 VACUUM TANK TRUCKS
MACK MP8 @ 505 HP, 10 SPEED TRANS, 20/46 ON 
AIR RIDE, 284”  WB, 195” CT, PIK RITE STEEL TANK, 
MASPORT PUMP, 20,000LB STEERABLE LIFT AXLE

2015 KENWORTH T880 VACUUM TANK TRUCK
CUMMINS ISX15 @ 525 HP, 18 SPEED, 20/46 ON 

HENDRICKSON AIR RIDE, HERITAGE 4,700 GALLON 
VAC TANK, S/N HS 571, 4.10 RATIO, 257” WB

2013 FREIGHTLINER 114SD VACUUM TRUCK
DETROIT DD13 @ 450 HP, 18 SPEED, 20/46 ON 

HENDRICKSON, CURRY VACUUM TANK, 110 BARREL, 
4700 GALLON TANK, MASPORT PUMP

2012 PETERBILT 388 CAB & CHASSIS
18 SPEED TRANSMISSION, 20/46 ON HAULMAX 
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MACK E7 @ 427 HP, 8LL TRANS, 18/44 ON
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TRANSMISSION, 20/46 ON CHALMERS SUSPENSION, 
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BUY OR RENT!
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REPRESENTATIVE PHOTO
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team.

fivepeaks.net

A Fresh 
Start

made in u.s.a.
info@fivepeaks.net 
231.830.8099  866.293.1502 
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Y ou’ve just welcomed a new child into the family? Congratulations! 
Time to start saving for college.
That’s no joke. As the cost of higher education keeps rising, the best 

way to prepare is to put aside money as soon as you can. You don’t want to 
saddle your youngster 20 years from now with mountains of debt just when 
she or he has that diploma and is heading out to take on the world.

Fortunately, there are tools to help — both sources for practical advice 
as well as financial instruments that help you save while giving you some tax 
benefits for doing so.

And if college isn’t so far away for that youngster, you want to get started 
even faster.

 
WHAT’S EXPECTED?

It’s wonderful to imagine that Junior will get a free ride to Harvard on the 
strength of her brilliant intellect (or an athletic scholarship thanks to her bril-
liant soccer goaltending). But just as you don’t plan for retirement by buying 
lottery tickets, you don’t want to depend on luck to cover the cost of college.

There are other forms of financial aid besides academic or athletic 
scholarships, but most are based on need. The federal government is the 
largest single source of financial aid through a variety of grants and loan 
programs. To qualify, you’ll have to complete a standard form that discloses 
not just your annual income but the assets you and your child own: the Free 
Application for Federal Student Aid — FAFSA for short.

So Step One is to go to www.fafsa.ed.gov to get a general idea of what 
you will be expected to contribute toward the child’s college education. The 
younger your children are, of course, the more likely it is that specific re-
quirements might change by the time they reach college age.

For now, though, here are some basic rules of thumb:
The larger your asset pool, the larger your family’s expected financial 

contribution — EFC for short.
The equity in your home is not counted as an asset on the FAFSA appli-

cation. (Other scholarship programs might include it, though, so you’ll need 
to be prepared for that possibility.)

Generally, your child’s assets count more than yours — so it’s wise to 
keep more of your assets in your name.

A business at least 50 percent owned and controlled by your family and 
employing fewer than 100 full-time employees (or the equivalent) does not 
count as an asset on the FAFSA (see fafsa.ed.gov/help/fotw44eF4c.htm).

Investment holdings such as mutual funds in a tax-sheltered retirement 
account also do not count as an asset — but other investments that aren’t 
part of a retirement plan do count.

 SAVE VIA 529 PLAN
The single most useful instrument to help you save for college is the Sec-

tion 529 plan. Created in 1996 as part of the U.S. Internal Revenue Code, these 
accounts let you save for college on behalf of your child — or grandchild, if 
that’s your stage in life — while providing tax advantages along the way.

Almost every state has at least one Section 529 plan (some have two or 
more). An excellent clearinghouse for information on Section 529 plans is at 
www.SavingforCollege.com. There you can look up plans in each state and 
see rankings that compare their investment performance.

The money you pay into a Section 529 plan is not tax deductible, but 
the earnings in the plan are tax-free, and if you spend the money on college 
education or the equivalent, you won’t pay federal income taxes on it when 
you withdraw it.

On the other hand, if the money goes to nonqualified expenses, the 
earnings will be taxed upon withdrawal. Not only that, but there will also be 
a 10 percent tax penalty on top of that.

But what if your child doesn’t want to go to college  — or does get that 
rare free ride? No worries. You can switch the plan beneficiary to another 
child — one of your other children or a grandchild, for example.

As a general rule, a state’s Section 529 plans don’t limit your child to 
going to school only in that state. They also don’t limit you only to a public 
institution.

You also don’t have to choose one of the plans in your home state. As 
SavingforCollege.com points out, you can live in one state, choose a Section 
529 plan from another state, and use the plan to fund your child’s college 
education in a third state.

More than 30 states give their own taxpayers a tax break on contribu-
tions to the plans in their state. If you aren’t a resident of the state whose Sec-
tion 529 plan you pick, you probably won’t get that advantage. You’ll want to 
consider whether the trade-off is worth it considering the investment per-
formance of various plans.

 
WHOSE ASSETS?

Remember, your assets are treated differently than your children’s assets 
when it comes to evaluating how much financial aid they will be eligible for.

In calculating the expected family contribution, only 5.64 percent of a 
parent’s assets are counted. That’s true even if you’ve actually named the 
child as the beneficiary of the plan — you’re still in control.

By contrast, the same calculations count 20 percent of assets that the 
child holds directly, such as through a custodial account to which she or he 
gains control upon reaching legal age. To preserve your options for financial 

MONEY MANAGER

 
Start Early When Saving for College
Junior might be a toddler now, but sooner than you think he’ll need some form of higher education, 
and that doesn’t come cheap  By Erik Gunn

Er
ik

 G
un

n

Erik Gunn is a magazine 
business writer in 
Racine, Wisconsin. 
Direct inquiries to him at 
editor@pumper.com.

aid, keep your assets under your control; don’t pass them on to your child.
That also ensures you control what the money is spent on.
Student income, by the way, is counted at an even higher rate — 50 per-

cent. And that leads to another wrinkle. Remember the part about grand-
parents being able to open a Section 529 plan for their grandchildren? When 
that happens, everyone needs to think strategically about when those funds 
are distributed.

That’s because the money from the plan the grandparents set up gets 
treated as income for the student when it’s withdrawn. So the child’s finan-
cial aid eligibility is reduced by the equivalent of half of that amount.

The solution? Have the grandparents’ contribution kick in for the last 
year of college when it won’t have any effect on future financial aid eligibility.

 
SET EXPECTATIONS

The last piece of advice here is more philosophical than anything else: 
Decide early what you expect your children to do when it comes to saving 
for college.

Will your children work while still in high school? If so, will you require 
them to save at least a portion of those earnings for college?

Then make it clear what the rules of the road are, and stick to your plan.
It’s well known that the jobs of the future will depend more and more 

on education beyond high school, whether through a four-year degree or 
through some alternative forms of training.

So when the time comes for your children to take that next step, there’s 
no better gift you can give than to make sure they can focus on their studies 
instead of having to worry about how they, or you, will pay for them. ■
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YOUR TRUCK  
AND TANK  

HEADQUARTERS

CALL FOR  

QUOTES ON  
TRUCKS OR TANKS www.vhtrucks.com

INC.
TRUCKS

HV &

2017 Western Star 4700SB:

$162,900

Cummins 350 HP

Allison Trans 

New Imperial  
4000 Gallon  

Aluminum Tank, 

20" Manway

4" & 6" Valves

NVE 4307 Pump

Marshfield, WI
800-826-2308

 Madison, WI
866-846-0680
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™

WHY? “BECAUSE ONLY THE BEST WILL DO”VIP BEST 1™

See our video at 

www.vipbest1.com

 Be Sure to 
Request a 

FREE
Informational

DVD!

  SAVE TIME
AND MONEY!

888.878.2296

www.crustbusters.com

Now buy all your Crust 
Buster products online!

For Everyday Events
& Other Necessities

Standard Options
• Includes LPG Heat On  
Demand Water Heaters

• Private Showers
• Changing Area with  

Optional Bench
• Water Resistant Interior

• Steel Studs & Roof Rafters
• Exhaust Fans

• Roof Top Air-Conditioners/
Heaters/Heat Pumps

SHOWER TRAILERS

info@cohsi.com • 630.906.8002 • www.cohsi.com

GS-07F-0236V

2-Station Combo3-Station Combo

4-Station Combo 4-Station Combo

6-Station 8-Station w/Sinks

16-Station

8-Station

NVE 866 and 4307 Packages Available

Pumps For Sale
NEW ENGLAND 
DISTRIBUTOR

 Need Equipment? Contact Us We Can Get It.

SHINE ON Products From

SHINE ON Products From

Conde

Conde

TSITSITANK SERVICES, INC

TSITSI
TANK SERVICES, INC

TSITSITANK SERVICES, INC

TSITSITSI
TANK SERVICES, INC

TSITSITSITANK SERVICES, INC

TSITSI
TANK SERVICES, INC

P.O. Box 8136, Cranston, RI 02920     
jerry@tankservicesinc.com   

Cell: 401-688-0043 
www.tankservicesinc.com

Amanda Hensarling
Baytown, TX    

amanda@tankservicesinc.com
Cell: 401-339-9992

Professionals in the Vacuum Tank & Trailer Industry
Contact: Jerry Blake, Toll Free: 866-720-4999 or: Amanda: 401-339-9992

Call Today For SavingS

7000-9000 
Trailers In 

Stock

Self Contained Unit  
600 gal. steel tank, 33.5 HP Kubota 

diesel engine (choice of 
pumps),  200 gal. poly tank, 

6 gpm 3,000 psi jetter.

(2) 5,000 gal.  
aluminum tanks 

IN STOCK  
ready to mount our 
chassis or yours.

Restroom Tanks  
Stainless steel and aluminum available in various 

sizes and compartments. IN STOCK 

2017 Peterbilt  337 
300 HP, Allison auto, NVE 607 Pack,  

2800 gal. aluminum tank. IN STOCK

               2017 567 Peterbilt  
10-speed, 485 HP, tri-axle, aluminum wheels,  

5,000 gal. tank, NVE 866 “Max” package  
liquid cooled, all air, loaded

New 2017 Hino  
w/2500 gal. tank NVE 607

2015 Harley Davidson Street Glide Special  
17,000 miles, loaded $19,500

IN STOCK  
4500 gal. aluminum tank 

2010 MRU613 Mack 
148K Mi., PR200 vacuum pump, 

350HP, Allison 4500, NVE SS valves, 
5200 gal. aluminum tank.  

Excellent condition.

Slide-In Units  
500-1,000 gal’s, 1 or 2 compart-
ment; select a pump package & 

engine HP. Standard units “Always 
in Stock” all light weight aluminum, 

many available options.

8000 & 9000 Gal. Aluminum Tri-Axle Trailers,  
Air ride suspension (tri-axle), pump platform, bright 

finish, LED lights, Betts valves, IN STOCK

2003 Mack CV713  
400 HP, T310M, 18,46,20 drop axle, 265 WB, 

approx. 400,000 mi, 27,000 hrs, 5200 gal. Longhorn 
aluminum tank, see level, heated valves
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800 Gallons Waste/ 
300 Gallons Water Toilet truck

“M ost times, I fall asleep with my boots on my feet,” says Leslie Sis-
son Warren, owner of Sisson’s Pell City Septic Tank in Alabama. 
And that’s probably not hyperbole.

Warren is not only the owner of the company founded by her 
grandfather. She’s a creative and cultural fixture in Pell City, a town of 13,500 
people located between Birmingham, Alabama, and Atlanta. Keeping busy 
at work is one thing, but Warren has many outside interests that showcase 
her talents and keep her in tune with the community she loves.

“I make time (for all my activities),” says Warren, 42. “There are a lot of 
things I’m involved in that are very important to me.”

For Warren, the company’s only employee, it’s curated chaos. But it’s so 
worth the effort for the singer, actor, musician and local activist.

“I’m very blessed,” she says. “I don’t go hungry; I have my bills paid. … 
This business and this industry provide everything I need.”

 
STRONG WORK ETHIC

Warren took over the pumping business three years ago from her 
stepfather, Jim Newman, and her mother, Donna Sisson Newman. On the 
job, Warren focuses on septic service, inspection and installation of septic 
tanks, servicing grease traps, renting a small inventory of portable restrooms, 
and conducting onsite system real estate inspections. She recently earned a 
license to install septic tanks.

“I want to get every license I can possibly get and get more rounded in 
my knowledge,” says Warren. “Ultimately, what I want is a treatment plant on 
my property, where pumpers can come dump their trucks for a reasonable 
price. Right now, I have to drive round-trip 1 1/2 hours (to Birmingham) to 
empty my truck … and they charge a lot.”

Right now, Warren’s only truck is a 2008 Ford F-750 with a 2,000-gallon 
aluminum tank with a Moro M80A pump from Progress Tank. She has 12 
PolyPortables restrooms.

It’s a tough job, Warren admits, especially as the sole employee. “It 
about kills me,” she admits, “But I’m used to it. I was brought up to work. I’ve 
got a job to do, and I can’t rely on anyone else.”

Following her grandfather’s disciplined work ethic is important to 
Warren. She even still has the 1998 Ford F-800 with a 1,500-gallon steel tank 

her grandfather started the business with. She uses it now just as a backup.
“There is no way that I will ever close the business doors. He (grandfather 

George Sisson) deserves for me not to do that, he was such an amazing man. 
My quality of work will always match his. I owe my grandfather that respect 
and drive.”

 
MANY EXTRACURRICULARS

It seems almost hard to believe that Warren has time to stop, eat and 
sleep, much less do anything else. But she knows how to work hard and play 
hard, especially when it comes to her passions for singing and acting.

“I love music,” says Warren, who sings alto in her church choir, something 
she has done since she was a child. “I’ve been singing since I could speak. 
I got involved in our local community theater, the Pell City Players. We just 
did an original play about Hank Williams Sr. It was pretty amazing.”

The theater troupe performs locally, but will also begin taking some 
shows on the road. “It’s opened up a whole different world for us,” says Warren.

Warren also performed in the local St. Clair County’s Got Talent 
competition. “I didn’t win, but I sure did have fun doing it,” she admits.

AFTER HOURS

Life Outside the 
Truck is Rich and Rewarding
Alabama pumper Leslie Sisson Warren loves her 
business, but she’s also passionate about singing, 
acting and supporting her hometown  By Sharon Verbeten

Leslie Sisson Warren behind the 
wheel of her Ford vacuum truck. 
(Photos courtesy of Leslie Sisson Warren)

(continued)
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“I get lost in music,” says Warren, who is advancing her love of music by 
taking piano lessons. “God gave it to us … it makes everything in the world OK. 
It makes all the stress of owning a business by myself, as a woman, worth it.”

Another extracurricular activity that helps her business and enriches 
her personal life is her membership in local organizations, such as the Pell 
City Chamber of Commerce, the downtown revitalization committee and a 
Christian women’s professional group. In the latter, Warren says she meets 
other local female entrepreneurs and they boost each other’s confidence.

“We pray, we laugh, we cry, we support each other,” she says. “We help other 
women who are having hard times. When I have to work and can’t break free 
to go to the (weekly) luncheon, I feel it. I definitely need the encouragement.”

 
PELL CITY BOOSTER

Warren is also proud to be the town’s only blue-collar worker on 
the board of the Chamber of Commerce. “I was voted on by my peers to 
represent business,” she says. “Everything’s always geared around getting 
bigger businesses, but the small-business owner now has a voice.”

Since she knows the community and the people in it so well, Warren is 
vested in Pell City’s future as well as preserving its past. With lots of vacant 
buildings downtown, a revitalization committee is working to refresh the area.

“A lot of small businesses have gone out of business, but people are 
opening up little retail shops, clothing boutiques,” she says. “We’re just 
trying to revitalize the downtown.” That includes cleaning up the sidewalks 
and streets, recruiting and supporting new business ventures and working 

to preserve historical buildings.
“We have so much talent in Pell City,” she says. “The 

people are hungry to start businesses. We’re trying to 
make sure we can support them and remind the city 
that these small shops are here.”

Revitalization also means honoring the past, Warren 
reminds folks. “Sometimes you forget about the history 
of the area,” she says, referring to Pell City’s history as a 
mining town. “We almost became a ghost town,” she says, 
adding that when the mining industry declined, cotton 
mills were built, essentially saving the town.

Warren has also taken a keen interest in the Pell 
City Cemetery, the town’s first graveyard, which dates 
to the 1800s and has been lost to history and to many 

local families. “I don’t think they kept very 
good records. I guess the city kind of forgot 
about it,” she says. Warren learned through 
research that her great-grandfather and 
great-grandmother are buried there.

“If you drove past it, you would never 
know there’s a cemetery there … but it’s 
beautiful,” she says of the plot of land 
peppered with mostly unmarked graves. 
Warren hopes to purchase the property 

and restore it to its beauty, to earn the respect it deserves as the town’s first 
resting place.

 
BACK TO WORK

But first, in addition to all these projects on her plate, Warren is looking 
to buy a new vacuum truck. “There are so many possibilities for growth. 
I would like to have at least two to four trucks in my fleet and be able to 
compete with the industrial players,” she says.

For now, however, she’s quite busy enough — both on the job and off. 
However, Warren isn’t looking to slow down, continuing to learn and “do” 
are her priorities.

“I love to learn. I love doing, I love being active. I can’t sit still very often,” 
she says. “How do you know what life really is if you’re not willing to put 
yourself out there?”  ■
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Odor Neutralizer Shield 

Visit us at our booth at 
the 2017 WWETT Show
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More of everything that matters.

P.T. Spray Down™
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Spray™

Fresh Lube™ 
Pump Oil 
Additive

Surco® offers a fully-integrated line of odor control and air freshening products that exceed 
the industry standard - catering to the needs of all maintenance staff, portable restrooms 
and cleaning professionals. From our deep blue Potty Fresh Plus® liquid concentrate to our 
Fresh Straps™ self-locking air fresheners we’ve got you covered. With our team of experts, along with 
our state of the art manufacturing facility, Surco® has perfected the art of keeping your air fresh. Check 
out our products online or better yet, call a representative today. 

wiZZard™ 
Urinal Screens

Fresh Straps™ 
Air Fresheners

Water Soluble Packets 

Summer Plus™ 
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Surco Products   surco.com   800-556-0111
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Call today. 
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Truck Mounted 
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Grease Traps, Etc.
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Stainless,
and Steel

Vacuum Trailers  
in any Size

www.LonghornTank.Com

Call or Email Us For a Quote Today

800-422-9840     sales@longhorntank.com
PO Box 1147  Gravette, AR  75736    Fax 479-787-6935

ASME Certified
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PolyPortables, LLC.
(800) 241-7951 or (706) 864-3776

www.polyportables.com

It’s time to set your business apart.

17 unique colors in endless combinations, for every job, concert, 
sporting event, festival and special occasion.

Systems
ScreenCO 208-790-8770 

www.ScreencoSystems.com 
sales@screencosystems.com

•  Increased Productivity  
•  Reduces Fatigue & Injuries
• GET A GRIP
• 1.5 To 6" Sizes
•  Easy One Handed Clamp for Handling Hoses & Pipes

• Portable Event Screening
• Doubles As Screener Spreader & 
Mobile Septic Receiving Station

• Clean Up Your  
Land Application Site

• Never Hand Pick Trash Again

HANDLE-TECHHANDLE-TECH

MAXI SCREEN  
PORTABLE SEPTIC  

RECEIVING STATIONS
Aluminum & Stainless Construction

MAXI SCREEN  
PORTABLE SEPTIC  

RECEIVING STATIONS

Patented Dual Screen Design

Patented Dual Screen Design

• Affordable • Screens That Really Work 
• No Moving Parts • Gravity Off-Load At 500 GPM  

• NEW 4' Trash Extension Puts Trash Directly Into Dumpster
• Optional Patz Conveyor To Move Trash to Dumpster

MINI DUAL SCREEN  
PORTABLE RECEIVING 

STATION

MINI DUAL SCREEN  
PORTABLE RECEIVING 

STATION

MEGA DUAL SCREEN  
PORTABLE RECEIVING STATION

MEGA DUAL SCREEN  
PORTABLE RECEIVING STATION

• Same Great Design, Ships Truck Freight 
• Easily Fits In Pickup for Transport

• Small Footprint, Big Results

• No Other System Can Match Our GPM Capacity 
• 40.5 sq. ft. of Screen • Off-Loads At Up To 1000 GPM

• 6" Offload Through Dual Fan Spreaders 
• Optional Two 4" Hoses - Offload 2 Trucks Simultaneously  

• Removes Grit From Flow Stream  
• Keeps Onsite Storage Grit Free

• Available in 15-31.5 cu. ft. Grit Capacity

500 GPM

•  Folds to Fit on Hose Deck
• Max Load 600 lbs.  

TRIPOD  
LID & PUMP 

LIFTER

TRIPOD  
LID & PUMP 

LIFTER

GRIT ELIMINATORGRIT ELIMINATOR Hose & Pipe Handles
Authorized  
Distributor

•  Convey large volumes 
of material to storage 
facility or load into 
transport vehicles. 

•  Convey one-way or 
two-way, straight-Line, 
or up and down inclines. 
Smooth, textured and 
cold temperature belting 
available.

•  Choose from a wide  
variety of conveyor 
lengths, widths, speeds 
and load capacities.

•  Rugged, dependable 
equipment back by 
manufacturer written 
warranty.

•   Geared motor, directly 
flanged to the pump 

•  Pin joint sealed with 
elastomeric boot

•  90° suction housing flange 
rotation 

•  Stator has gaskets
•  Hardened steel, hard 

chrome plating rotor
•  Enlarged suction housing

•   Housing can be completely 
drained

•  Low angularity connecting 
rod

•  Standard ANSI connections 
sized to ensure no ‘dead 
zones’ allowing complete 
drainagePROVEN  

PERFORMANCE  
In Ag Industry  

for 68 Yrs

HIGH-VOLUME  
CONVEYING EQUIPMENT

HIGH-VOLUME  
CONVEYING EQUIPMENT

PROGRESSIVE 
CAVITY PUMP
PROGRESSIVE 
CAVITY PUMP

• Saves Back Injuries
• Auto Brake Winch 
• Only Weighs 28 lbs.
•  Heavy-duty Aluminum 

Construction 
•  Available In 4-5-6 ft Models
•  Lifts Stubborn Tapered Lids

U/M
015-

300SD
045-

600SD
045-

620HD
065-

900SD
065-

920HD
Flow Rate 
(Water) GPM 26 88 88 132 132

NEW PRODUCTS
Your leader for simple innovative technology. Products built and 

field tested by industry professionals. Equipment that really works!

 TRUCK TOW BEHIND PORTASCREEN SPREADER TRUCK TOW BEHIND PORTASCREEN SPREADER

•  Move septic and grease 
interceptor waste with 
ease from underground 
storage tanks. 

•  Works with above and 
below ground storage

•   Great for transferring to 
land application site. 

•  Mix while dewatering.
•  Agitate fast,  

transfer fast, load fast.
•  Handles sand grit and 

slurry type materials. 
•  Pit depths of 3 - 12 ft.  

3333 Up to 500 GPM 
4444 Up to 1580 GPM 
6000 & 8000 PTO Up to 
3500 GPM.

SHAFT DRIVE書
PUMPS  

AND AGITATORS

SHAFT DRIVE書
PUMPS  

AND AGITATORS

DISTRIBUTOR

NEW  
Features On  
All Screens -  

Bolt On Universal 
Trash Exit

FIND OUT HOW.
FREE subscription at digdifferent.com

Beyond 
buckets 
and blades.
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Alabama
Alabama Onsite Wastewater Association 
www.aowainfo.org; 334/396-3434

Arizona
Arizona Onsite Wastewater Recycling Association 
www.azowra.org; 928/443-0333

Arkansas
Arkansas Onsite Wastewater Association 
www.arkowa.com
 
California
California Onsite Wastewater Association 
www.cowa.org; 530/513-6658
 
Colorado
Colorado Professionals in Onsite Wastewater 
www.cpow.net; 720/626-8989
 

Connecticut
Connecticut Onsite Wastewater Recycling Association 
www.cowra-online.org; 860/267-1057
 
Delaware
Delaware On-Site Wastewater Recycling Association 
www.dowra.org
 
Florida
Florida Onsite Wastewater Association 
www.fowaonsite.com; 321/363-1590
 

Georgia
Georgia Onsite Wastewater Association 
www.onsitewastewater.org; 678/646-0379
 
Georgia F.O.G. Alliance 
www.georgiafog.com
 

Idaho
Onsite Wastewater Association of Idaho 
www.owaidaho.org; 208/664-2133

Illinois
Onsite Wastewater Professionals of Illinois 
www.owpi.org

Indiana
Indiana Onsite Waste Water Professionals Association 
www.iowpa.org; 317/889-2382

Iowa
Iowa Onsite Waste Water Association 
www.iowwa.com; 515/225-1051

Kansas
Kansas Small Flows Association 
www.ksfa.org; 913/594-1472

Kentucky
Kentucky Onsite Wastewater Association 
www.kentuckyonsite.org; 855/818-5692

Maine
Maine Association Of Site Evaluators 
www.mainese.com.  
 
Maine Association of Professional Soil Scientists 
www.mapss.org.

Maryland
Maryland Onsite Wastewater Professionals Association 
www.mowpa.org; 443/570-2029
 

Massachusetts
Massachusetts Association of Onsite Wastewater 
Professionals 
www.maowp.org; 781/939-5710

Michigan
Michigan Onsite Wastewater Recycling Association 
www.mowra.org
 
Michigan Septic Tank Association 
www.msta.biz; 989/808-8648
 

Minnesota
Minnesota Onsite Wastewater Association 
www.mowa-mn.com; 888/810-4178

Missouri
Missouri Smallflows Organization 
www.mosmallflows.org; 417/631-4027

Nebraska
Nebraska On-site Waste Water Association 
www.nowwa.org; 402/476-0162
 

New Hampshire
New Hampshire Association of Septage Haulers 
www.nhash.com; 603/831-8670
 
Granite State Designers and Installers Association
www.gsdia.org; 603/228-1231
 

New Mexico
Professional Onsite Wastewater Reuse 
Association of New Mexico 
www.powranm.org; 505/989-7676
 

New York
Long Island Liquid Waste Association, Inc. 
www.lilwa.org; 631/585-0448

North Carolina
North Carolina Septic Tank Association 
www.ncsta.net; 336/416-3564
 
North Carolina Portable Toilet Group 
www.ncportabletoiletgroup.org; 252/249-1097
 
North Carolina Pumper Group 
www.ncpumpergroup.org; 252/249-1097
 

Ohio
Ohio Onsite Wastewater Association 
www.ohioonsite.org; 866/843-4429
 

Oregon
Oregon Onsite Wastewater Association 
www.o2wa.org; 541/389-6692
 

Pennsylvania
Pennsylvania Association of Sewage Enforcement Officers 
www.pa-seo.org; 717/761-8648
 
Pennsylvania Onsite Wastewater Recycling Association
www.powra.org
 
Pennsylvania Septage Management Association 
www.psma.net; 717/763-7762

TRADE ASSOCIATIONS
If you would like your wastewater trade association added to this list, send contact information to editor@pumper.com.

 
Serving the Industry 
Visit your state and provincial trade associations

Tennessee
Tennessee Onsite Wastewater Association 
www.tnonsite.org.

Texas
Texas On-Site Wastewater Association 
www.txowa.org; 888/398-7188

Education 4 Onsite Wastewater Management
www.e4owm.com; 713/774-6694
 

Virginia
Virginia Onsite Wastewater Recycling Association 
www.vowra.org; 540/377-9830
 

Washington
Washington On-Site Sewage Association 
www.wossa.org; 253/770-6594  
 

Wisconsin
Wisconsin Onsite Water Recycling Association 
www.wowra.com; 608/441-1436
 
Wisconsin Liquid Waste Carriers Association 
www.wlwca.com; 608/441-1436

NATIONAL

Water Environment Federation 
www.wef.org; 800/666-0206

National Onsite Wastewater Recycling Association 
www.nowra.org; 800/966-2942

National Association of Wastewater Technicians 
www.nawt.org; 800/236-6298

CANADA

Alberta
Alberta Onsite Wastewater Management Association 
www.aowma.com; 877/489-7471

British Columbia
WCOWMA Onsite Wastewater Management of B.C. 
www.wcowma-bc.com; 877/489-7471

British Columbia Onsite Sewage Association
www.bcossa.org; 778/432-2120
 

Manitoba
Manitoba Onsite Wastewater Management Association 
www.mowma.org; 877/489-7471

Onsite Wastewater Systems Installers of Manitoba, Inc.
www.owsim.com; 204/771-0455

New Brunswick
New Brunswick Association  
of Onsite Wastewater Professionals 
www.nbaowp.ca; 506/455-5477

Nova Scotia
Waste Water Nova Scotia 
www.wwns.ca; 902/246-2131

Ontario
Ontario Onsite Wastewater Association 
www.oowa.org; 855/905-6692
Ontario Association of Sewage Industry Services 
www.oasisontario.on.ca; 877/202-0082

Saskatchewan
Saskatchewan Onsite Wastewater 
Management Association 
www.sowma.ca; 877/489-7471

Canadian Regional
Western Canada Onsite Wastewater 
Management Association 
www.wcowma.com; 877/489-7471



www.pumper.com • Since 1979    May 2017      69

800-330-3965
WWW.PIKRITE.COM

GOOD LOOKING
HARD WORKING

LONG LASTING

YOU JUST HIT

A  T R I P L E !

ask about our 15 year tank warranty
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FULLY REMODELED

The Maxim 3000 is better than ever 
with ten new upgrades that include a 
middle door hinge, interlocking 
corners, form-fitted sidewalls and 
base, deeper hand grips, smoother 
interior walls, a standard hook and 
shelf, matching side and rear panels, 
a new roof design and a lower step 
into the restroom. 

Best of all, the blow-molded, double- 
wall design still provides the 
smoothest interior of any restroom, a 
feature that makes it easier to clean 
and more attractive.

www.satelliteindustries.com

800-328-3332

25’ SPA Interior

Ten Upgrades to the 
MAXIM 3000™

Blue, Granite, Green, Sand, Teal,
Dark Gray, Pink

COLORS

Height: 90” (2286mm)

Width: 44” (1118mm)

Depth: 48” (1219mm)

Door Opening: 24” W (610mm)

x 75.38” H (1915mm)

Floor Area: 818 in² (5277 cm2)

Weight: 189 lbs. (85.8 kg) 
Seat Height: 18.75” (495mm)

Standard Tank Volume: 70 gal. (265L)

SPECIFICATIONS

Whether you want an extremely 
durable restroom for a work site or a 
classy restroom for a special event, the 
Maxim 3000 is right for the job. To 
order or for more information, please 
call your Area Manager for more 
details

Stock Tank Kits Available in
1800, 2300, 2500 & 3500 Gallons

800-545-0174 309-932-3311 www.lmtmfg.com
is smartphone friendly1105 SE 2nd St.  Galva, IL 61434

CUSTOM TANKS, TRUCKS, AND HYDRO EXCAVATORS
Choose LMT to build your custom vacuum equipment

Hot-Dip Galvanized
Thanks to Russell Reid 
Keasby, NJ

HX-2100

Dewaters Overnight

Consistent Results

Low Energy Use

Self-Cleaning

> All Stainless Steel & 
PVC construction

>Roll-Off Frame

>Very Forgiving

>Amazing results

Patent Pending

If it will Floc, it will work.       ITRDewatering.com or call: 317-539-7304

In The Round Dewatering



FULLY REMODELED

The Maxim 3000 is better than ever 
with ten new upgrades that include a 
middle door hinge, interlocking 
corners, form-fitted sidewalls and 
base, deeper hand grips, smoother 
interior walls, a standard hook and 
shelf, matching side and rear panels, 
a new roof design and a lower step 
into the restroom. 

Best of all, the blow-molded, double- 
wall design still provides the 
smoothest interior of any restroom, a 
feature that makes it easier to clean 
and more attractive.

www.satelliteindustries.com

800-328-3332

25’ SPA Interior

Ten Upgrades to the 
MAXIM 3000™

Blue, Granite, Green, Sand, Teal,
Dark Gray, Pink

COLORS

Height: 90” (2286mm)

Width: 44” (1118mm)

Depth: 48” (1219mm)

Door Opening: 24” W (610mm)

x 75.38” H (1915mm)

Floor Area: 818 in² (5277 cm2)

Weight: 189 lbs. (85.8 kg) 
Seat Height: 18.75” (495mm)

Standard Tank Volume: 70 gal. (265L)

SPECIFICATIONS

Whether you want an extremely 
durable restroom for a work site or a 
classy restroom for a special event, the 
Maxim 3000 is right for the job. To 
order or for more information, please 
call your Area Manager for more 
details
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UNDERCARRIAGE CLEANERS

WaterCannon.com             1.800.333.WASH (9274)
YEARS OF 
SERVICE

7 POSITION 
ADJUSTMENT 

UNDERCARRIAGE 
CLEANER

TIRE CLEANER  
APPLICATOR

Starting At Starting At Starting At

UNDER CAR- 
WATER BROOM

$985 $45.99

21" or 30"
4000 PSI

250° F

24"
4000 PSI

250° F16" or 18.5"
4000 PSI

$419 $499

Industry Trained Staff
Water Cannon 
is proud to be a 

MWBE
Orlando | Phoenix | Minneapolis | Hattiesburg | Melbourne | Toronto | Bogota

International: 1-321-800-5763

Water Cannon, Un contacto en Espanol: llama al: 1.800.917.9274available from 8:30 a.m. to 6:30 p.m. 
weekdays E.S.T.

16" - 4 Nozzle
4000 PSI

250° F
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AQUA-Zyme  
Disposal Systems

Call us at (979) 245-5656
zymme@aqua-zyme.com
www.aqua-zyme.com

We do one thing to perfection — 
Dewater Liquid Waste!

»Pass the paint filter test  
in 24 hours

»No waiting, Equipment is in stock

»Visitors welcome at  
our dewatering facilities

DEWATERING
Dewatering Unit 

Polymer Injection System  
Sludge Pump • Hoses • Working 

Platform • Hydraulic Trailer

Don’t settle for less ...
 demand the best – ADS

Vacuum Sales Inc.  
51 Stone Road, Lindenwold, NJ 08021

800-547-7790 • fax: 856-627-3044

Order Discounted Pumps Online
24 hours a day 7 days a week
www.vacuumsalesinc.com

parts@vacuumsalesinc.com

Secondary Shutoffs

2100 EAST BOOTH ST. • SEARCY, AR 72143
Fax: 501.279.0003 • E-mail: sbs3647307@gmail.com

12" Primary Shutoffs
21" & 36" Manways

Sight Glasses, Valves & Couplings

B A S E  TA N K  P R I C I N G

Tanks  
Of Various 
Sizes And 

Stages  
Of  

Completion 
In Stock

PUMP
DISTRIBUTOR
M BATTIONI
M CHALLENGER
M FRUITLAND
M JUROP
M MASPORT
M MORO

Pump Rebuild Kits In Stock

800.364.7307

BASE TANKS INCLUDE:
• 1/4" Thick Steel • Primary Shutoff  

• Pipe Reinforced Baffles  
• Flanged & Dished Heads  
• 21" Top & Rear Hatches  

• Full Length Under Carriage on Bottom of Tank

2100 gal .....$5800
2500 gal .....$6740
3000 gal .....$7575

3360 gal .....$8140
3570 gal .....$9000
4000 gal .....$9920

THANKS TO JEREMY EDWARDS  
AND FAMILY, BUDGET DRAIN

THANK YOU CALEB INGRAM,  
ARKANSAS SEPTIC

STAINLESS STEEL & STEEL UNITS - 
CALL FOR INFORMATION
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CLASSY TRUCK

Franklinville, New York

Zuech’s Environmental Services

O wner Eric Zuech added a Chrysler Viper Red 2012 Kenworth T800 
built out by Transway Systems with a 4,300-gallon steel tank with hoist 
and full-opening rear door and a National Vacuum Equipment 4310 

blower. The truck is powered by a 550 hp Cummins ISX engine tied to an 
18-speed Eaton Fuller transmission. The chassis was repurposed from the oil 
and gas industry, where it served as a water truck. The truck features mirror-
finish stainless steel hose trays, aluminum wheels, fuel tank and blower 
cabinet, chrome visor, bug shield and stacks, 20-inch top manway, LED work 
light in the back, sight glasses and a digital Garnet SeeLevel indicator. The 
interior is fitted with air-ride driver’s seat, stereo, AC and power accessories. 
Design Art provided the mirror finish graphics. Jason Dick is the driver, and 
the truck is used mainly for residential and commercial septic service and 
cleaning catch basins.  ■

Got a truck with real WOW appeal? Show it off to Pumper readers!
Send photos of your truck after it has been lettered with your  

company name. Any industry-related truck is acceptable. Please limit  
your submission to one truck only.

Your Classy Truck submission must include your name, company 
name, mailing address, phone number, and details about the truck,  
including tank size, cab/chassis information, pump information, the  
company that built the truck, and any other details you consider  
important. In particular, tell us what features of the truck help make  
your work life more efficient and more profitable. Email your materials  
to editor@pumper.com or mail to Editor, Pumper, P.O. Box 220, Three Lakes, WI 
54562. We look forward to hearing from you!

SHOW US YOURS! 

bioFORCE™ MAXX 
ULTIMATE  

DRAINFIELD TREATMENT!

Complete Source For ALL Your Needs  
Septic • Grease Trap • Drain Lines

mmppllllllet Se Sou ccrrcccee FFFFFFFoooor AALLLLLL YYYYouY r NNNNe

800-423-5350
www.CHEMPACE.com

Private Labeled at  
NO Extra Charge!

 BIOFORCE™ CUBES/BLOCKS

Private Labeled Packets/Liquids  
100% Biodegradable & Enviro-Friendly!

  Delivery Available Anywhere in the Lower 48!! www.TransportTruck.com

Ask for Scott or Frank – 888-395-7551
After hours call Scott at 816-590-4076

TRANSPORT TRUCK SALES, INC.

 2007 International 9200, Cummins 435 HP, 10 spd, 
Jakes, NEW 3360 gallon steel vac tank,  

NEW Masport HXL400 liquid cooled vac pump.
Call For Pricing!

2-YEAR 200,000 MILE  
DRIVE TRAIN WARRANTY

2005 Peterbilt, Cat 210 HP, 6 spd, NEW 2300 gallon 
steel tank, NEW Jurop PN 84 vac pump.

$51,500
1-YEAR 100,000 MILE  

DRIVE TRAIN WARRANTY

2007 Mack CX613,  AC-380 HP,  jakes, 10 spd,  
double framed, 14# lb fronts, 44# lb rears,  

NEW 3400 gallon steel vac tank,  
NEW Masport 400 liquid cooled pump, heated valves.

2-YEAR 200,000 MILE  
DRIVE TRAIN WARRANTY

  2013 Ford F-750, only 74K miles, Cummins 220 HP, 
Auto, NON CDL, 2000 gallon alum. portable toilet tank, 

Masport 4 plug and play, wash down pump,  
dual side service.

$62,500
SAVE HUGE OFF NEW!

(2) 2013 Pete 367’s, Cummins ISX 500 HP,  
8LL, jakes, 4650 gallon steel vac tanks, 

alum. hose trays, Fruitland 500 vac pumps.
Call For Pricing!

1-YEAR 100,000 MILE  
DRIVE TRAIN WARRANTY

2 - 2007 Freightliner M2, Cat 210 HP, 6 spd,  
NEW 2300 gallon steel tank, NEW Jurop PN 84 vac pump.

Call For Pricing!
2-YEAR 200,000 MILE  

DRIVE TRAIN WARRANTY

2009 Freightliner M2, Cummins 260 HP, 6 spd, 
NEW 2450 gallon steel vac tank,  

NEW Jurop PN84 vac pump.
Call For Pricing!

2-YEAR 200,000 MILE  
DRIVE TRAIN WARRANTY

2008 Sterling Acterra, Cummins 240 HP, 6 spd, 
NON CDL, NEW 1850 gallon steel vac tank,  

NEW Jurop PN84 vac pump.
Call For Pricing!

2-YEAR 200,000 MILE  
DRIVE TRAIN WARRANTY

2007 Mack Granite, Mack 370 HP,  jake, low miles,  
10 spd, 20# front, NEW 3400 gallon steel tank, full hoist,  

full rear open door, +250 gallons fresh water,  
NEW NVE 866 liquid cooled vac pump.

Call For Pricing!
2-YEAR 200,000 MILE  

DRIVE TRAIN WARRANTY
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 DRAINLINE INSPECTION CAMERAS

CUES MPLUS+ XL
The CUES MPlus+ XL push sys-
tem enables easy operation with its 
all-in-one setup, and flexibility by 
quick removal of the control unit 
to be used separately. It includes a 
coiler configuration and pan-and-
tilt camera designed for mainline and larger pipeline applications up to 500 
feet. It integrates video observation coding, observation coding interface 
and digital recording. This lightweight system includes large and durable 
wheels for portability and a balanced footprint for stability. It is manufac-
tured to handle rigorous field use. 800/327-7791; www.cuesinc.com.

FORBEST PRODUCTS FB-PIC3688M
The FB-PIC3688M long-range pipe inspection camera 

from Forbest Products has a dock for a digital moni-
tor and optional 360-/180-degree camera. It comes with 
400 feet of 9-mm fiberglass cable on a reel with a meter 

counter. The stainless steel frame carries a dock for plac-
ing the 10-inch LCD monitor for convenient operation 

and transportation. Camera head options include 
a 1 1/2-inch self-leveling color camera head or 2 
1/4-inch waterproof 360-/180-degree pan-and-tilt 

high-resolution color camera head with zoom for 
panorama pictures. The heavy-duty multifunction waterproof 

control box includes a 10-inch LCD color screen with USB and built-in SD 
card to record photos and videos. Users can type and edit on the screen with 
the installed keyboard. Control buttons on the front panel are designed for 
remote controlling camera head rotation for over 20,000 hours continuous-
ly. 877/369-1199; www.forbestusa.net.

GENERAL PIPE 
CLEANERS GEN-EYE POD
Lightweight Gen-Eye POD video in-
spection systems from General Pipe 
Cleaners offer optional Wi-Fi capa-
bility. A Wi-Fi transmitter inside the 
monitor lets the user send video to a 
tablet or smartphone to record the in-
spection. They can send the video on 
to customers or post it to YouTube from the field. The package combines 
camera, reel and monitor. The full-size unit sports a self-leveling camera 
and 200 feet of Gel-Rod for troubleshooting 3- to 10-inch drainlines. The 
MINI-POD version carries 125 or 175 feet of pushrod with mini self-leveling 
color camera small enough to troubleshoot 2- to 4-inch lines. A video out 
connection still lets the user record to an external device. A 7-inch LCD col-
or monitor mounts on a rugged, flexible gooseneck that swivels for optimal 
viewing angles. 800/245-6200; www.drainbrain.com.

MYTANA MFG. COMPANY 
MS11-NG2

The MS11-NG2 midsize inspection system 
from MyTana Mfg. Company features a USB 

for recording and storage and a monitor providing 
a clear image. The system is suitable for inspect-
ing 3- to 6-inch lines with the choice of 150 or 200 
feet of pushrod. The unit has a 64GB internal drive 
as well as two onboard USB ports, and a 32GB re-
movable USB drive. The one-piece design is light-

weight with a carrying handle. The camera head is color, 
self-leveling with a built-in 512 Hz transmitter for locating trouble spots, 
even in cast iron pipes. 800/328-8170; www.mytana.com.

By Craig Mandli

PRODUCT FOCUS

System Cleaning and Inspection

 DRAINLINE INSPECTION CAMERAS
 

R.S. TECHNICAL SERVICES
QUICK PEEK
The compact, lightweight Quick Peek from R.S. 
Technical Services has a stainless steel housing and 
is shock- and water-resistant. It has an anti-scratch, 
high-impact sapphire lens viewing window and high-
intensity LED lights. The bright LCD monitor located 
on the handle can be positioned for optimal viewing, 
and comes with an adjustable sun shield/screen protec-
tor. Monitor controls include power mode, aspect ratio 
(screen size) plus set buttons for color, brightness, contrast, 
tint and volume. The side-mounted AC/DC power source houses controls 
for camera functions and provides a camera test terminal, AC/DC input, 
video/audio output, keyboard input and a condenser microphone. Optional 
SD digital card recorder, laptop interface and Wi-Fi interface are available to 
enhance inspection data recording and reporting capabilities. It can be used 
to inspect lines 2 to 10 inches in diameter up to 300 feet long. 800/767-1974; 
www.rstechserv.com.

RATECH ELECTRONICS 
ELITE USB WITH WI-FI
The Elite USB with Wi-Fi from Ratech Electronics lets us-

ers record pipe inspections direct to a USB flash drive and 
wirelessly via an app to an iOS or Android device, while tak-
ing live video and digital still photos, which can be immedi-
ately uploaded to YouTube. The Wi-Fi interface is available 
on any current Ratech product or existing Ratech systems 
in the field, and is available with a sun-readable 10-inch 

LCD monitor and either a self-leveling camera, small ul-
tramicro-camera or even the pan-and-tilt push camera. 

Systems come in cable lengths from 100 to 400 feet. 
800/461-9200; www.ratech-electronics.com.

VIVAX-METROTECH VCAMMX
The vCamMX from Vivax-Metrotech is a por-
table all-in-one camera to inspect pipes be-
tween 1 and 4 inches. The control module’s 
8-inch daylight-viewable LCD screen shows 
the distance of pushrod deployed, as well as 
the current time and date. Recordings 
are made in AVI video and photos in 
JPG format directly to a USB flash drive, 
then instantly backed up to an SD card. 
An internal microphone allows audio commentary over recorded video. 
The pushrod is traceable with the use of an external locator transmitter and 
available in 100 or 150 feet. The dual-frequency 512 Hz/33 kHz sonde is stan-
dard equipment. Two interchangeable camera heads can be switched out 
by the user in the field. The smaller D18-MX camera is fixed-position and 
0.7 inch in diameter, and the D26-MX is self-leveling and 1 inch in diameter. 
800/446-3392; www.vivax-metrotech.com.

 DYES
 

BRIGHT DYES
Concentrated leak inspection dyes from 
BRIGHT DYES dissolve rapidly in water 
and provide a vivid fluorescent color de-
tectable in murky water, sewage or efflu-
ent. They can identify leaks, infiltration 
and exfiltration in plumbing connections, 
validate sanitary and septic hookups, 
and perform septic inspections to iden-
tify leachfield issues as well as sources of contamination in wells. They are 
safe, nontoxic, biodegradable and certified by NSF International to ANSI/
NSF Standard 60 for use in and around drinking water. They are available in 
fluorescent yellow/green, red and orange, and nonfluorescent blue; in tab-
let, liquid or powder form. 800/394-0678; www.brightdyes.com.

 ELECTRONIC LEAK LOCATORS
 

SUBSURFACE LEAK DETECTION 
LD-18
The LD-18 digital water leak detector from Sub-
Surface Leak Detection is designed to significant-
ly reduce ambient, intermittent noises from dogs 
barking, cars passing by, footsteps and people talk-
ing. The digital electronics sample the sounds ev-
ery few thousandths of a second, and if it detects an 
intermittent sound, it suppresses it instantly. Water 
leak sounds are almost always continuous noises, and the unit can identify 
these continuous leak sounds even in difficult conditions, like busy streets. 
It is not necessary for the user to listen with the headphones if the unit hears 
the leak sounds on the asphalt or the ground directly over the pipe. 408/249-
4673; www.subsurfaceleak.com.

 EXCAVATING EQUIPMENT 

HYDRA-FLEX SWITCHBLADE
The Switchblade static, 0-degree nozzle from Hydra-
Flex has the impingement and stream quality to al-
low operators to dig fast and use less water, providing 
greater efficiency on the job site. Designed for durability, 
this heavy-duty, high-impact nozzle operates at up to 3,200 psi and is con-
structed with stainless steel housings and tungsten carbide wear surfaces. 
The nonconductive urethane coating on the nozzle body works to extend 
the life of the nozzle while protecting the safety of the user and sensitive 
underground assets. A range of flow rates and spray patterns are available 
for different applications such as potholing and trenching. 952/808-3640; 
www.hydraflexinc.com.
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a clear image. The system is suitable for inspect-
ing 3- to 6-inch lines with the choice of 150 or 200 
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as well as two onboard USB ports, and a 32GB re-
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high-impact sapphire lens viewing window and high-
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on the handle can be positioned for optimal viewing, 
and comes with an adjustable sun shield/screen protec-
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NSF Standard 60 for use in and around drinking water. They are available in 
fluorescent yellow/green, red and orange, and nonfluorescent blue; in tab-
let, liquid or powder form. 800/394-0678; www.brightdyes.com.

 ELECTRONIC LEAK LOCATORS
 

SUBSURFACE LEAK DETECTION 
LD-18
The LD-18 digital water leak detector from Sub-
Surface Leak Detection is designed to significant-
ly reduce ambient, intermittent noises from dogs 
barking, cars passing by, footsteps and people talk-
ing. The digital electronics sample the sounds ev-
ery few thousandths of a second, and if it detects an 
intermittent sound, it suppresses it instantly. Water 
leak sounds are almost always continuous noises, and the unit can identify 
these continuous leak sounds even in difficult conditions, like busy streets. 
It is not necessary for the user to listen with the headphones if the unit hears 
the leak sounds on the asphalt or the ground directly over the pipe. 408/249-
4673; www.subsurfaceleak.com.

 EXCAVATING EQUIPMENT 

HYDRA-FLEX SWITCHBLADE
The Switchblade static, 0-degree nozzle from Hydra-
Flex has the impingement and stream quality to al-
low operators to dig fast and use less water, providing 
greater efficiency on the job site. Designed for durability, 
this heavy-duty, high-impact nozzle operates at up to 3,200 psi and is con-
structed with stainless steel housings and tungsten carbide wear surfaces. 
The nonconductive urethane coating on the nozzle body works to extend 
the life of the nozzle while protecting the safety of the user and sensitive 
underground assets. A range of flow rates and spray patterns are available 
for different applications such as potholing and trenching. 952/808-3640; 
www.hydraflexinc.com.
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 EXCAVATING EQUIPMENT
 

VAC-CON 
X-CAVATOR
The X-Cavator from Vac-
Con is powerful, durable 
and easy to operate. It 
comes fully loaded and 
features a hydrostatic drive that uses the chassis engine for the vacuum, cre-
ating a more efficient system that eliminates the need for PTO, clutch and 
gearbox operation. It is available with water systems up to 4,000 psi, and a 
mobile wireless remote control system that enables the operator to work the 
chassis engine rpm, boom, automatic vacuum breaker, dump controls and 
hydraulic door locks from remote areas up to a half-mile. The boom rotates 
up to 270 degrees. 904/284-4200; www.vac-con.com.

 PORTABLE JETTERS

AMAZING MACHINERY 
BOSSJET MAX
BossJet Max jetters from Amazing Machinery 
offer versatile hose reel configurations, with the 
choice of no reels, a fixed reel, or a 360-degree 
stainless steel pivoting reel, and with a mount-
ing bracket for an optional remote hose reel for indoor 
jetting. They come with Honda, Kohler, Yanmar or Vanguard engines, with 
or without electric start. Pump options include CAT, A/R and General, with 
pressures up to 4,200 psi and flow rates up to 5.5 gpm. The frame is powder-
coated 1.5-inch tubular steel, which wraps around the engine and pump for 
protection. Each unit comes with a laser nozzle and washdown accessories 
with 50 feet of leader hose. 800/504-7435; www.amazingmachinery.com.

 SLUDGE SAMPLING EQUIPMENT

RAVEN ENVIRONMENTAL 
PRODUCTS CORETAKER MAX
The Coretaker Max sludge sampler from Raven En-
vironmental Products can be used by operators and 
inspectors to get accurate readings of settled sludge 
in septic tanks and grease interceptors. It is specifi-
cally designed for heavy sludge with its large valve 
and large-diameter clear polycarbonate tube. The 
link-release mega valve can be opened and closed 
from the top of the unit, allowing the user to clean 
the sampler from the clean end. It has internal O-rings for leak-free perfor-
mance, and stainless steel and aluminum hardware for longevity. 800/545-
6953; www.ravenep.com.

SIM/TECH FILTER TRUCORE
The TruCore from Sim/Tech Filter is a large-diameter, accu-
rate, user-friendly sludge sampler designed for use in the thicker 
sludge common to septic tanks. It allows samples to be taken 
quickly without creating excessive turbulence, as there are no 
restrictions caused by valves, stoppers or flaps. With a 1 3/8-
inch I.D., the capacity per foot is almost 10 ounces. The straight-
through design allows the sample to be effortlessly returned to 
the tank. The unit is made of a polycarbonate sampling tube 
(marked every foot) and PVC fittings. It comes as a single-piece 
8-foot unit or as two 4-foot units that slip together. Custom sizes 
and configurations are also available. A simple and customiz-
able extension kit is available for deeply buried tanks. 888/999-
3290; www.simtechfilter.com.

 SMOKE LOCATORS

SUPERIOR SIGNAL 
COMPANY 
5E ELECTRIC SMOKER
The 5E Electric Smoker from Su-
perior Signal Company connects 
to any clean-out or inspection port to smoke test an entire system in a few 
minutes. Smoke testing can be an effective technique for finding sources of 
odors and many other faults throughout the building plumbing, laterals, the 
septic system and leachfield. The unit gently pushes smoke throughout the 
system to find cracks and leaks and quickly identify problems, and sets up 
and shows results quickly. It comes with an 8-foot industrial-grade flex hose. 
800/945-8378; www.superiorsignal.com.

TURBO-FOG M-45
The Turbo-Fog M-45 is a versatile, 
lightweight, portable, self-con-
tained smoke generator capable 
of producing dense, voluminous 
white smoke using leak-proof liq-
uid smoke cartridges. Each car-
tridge can be replaced in seconds, 
for easy replacement even while 
the unit is operating, for uninter-

rupted smoke production. No additional smoke bombs or pump garden 
sprayers are needed for additional test time. The Briggs & Stratton-powered 
turbine-type blower is 45 pounds and creates a discharge velocity of over 75 
mph and 2,000 cfm. It continues to work under pressure in up to 5.75 inch-
es of water. It is available with a plumbing conversion kit. 800/394-0678;  
www.turbo-fog.com.

(continued)
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 EXCAVATING EQUIPMENT
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X-CAVATOR
The X-Cavator from Vac-
Con is powerful, durable 
and easy to operate. It 
comes fully loaded and 
features a hydrostatic drive that uses the chassis engine for the vacuum, cre-
ating a more efficient system that eliminates the need for PTO, clutch and 
gearbox operation. It is available with water systems up to 4,000 psi, and a 
mobile wireless remote control system that enables the operator to work the 
chassis engine rpm, boom, automatic vacuum breaker, dump controls and 
hydraulic door locks from remote areas up to a half-mile. The boom rotates 
up to 270 degrees. 904/284-4200; www.vac-con.com.

 PORTABLE JETTERS

AMAZING MACHINERY 
BOSSJET MAX
BossJet Max jetters from Amazing Machinery 
offer versatile hose reel configurations, with the 
choice of no reels, a fixed reel, or a 360-degree 
stainless steel pivoting reel, and with a mount-
ing bracket for an optional remote hose reel for indoor 
jetting. They come with Honda, Kohler, Yanmar or Vanguard engines, with 
or without electric start. Pump options include CAT, A/R and General, with 
pressures up to 4,200 psi and flow rates up to 5.5 gpm. The frame is powder-
coated 1.5-inch tubular steel, which wraps around the engine and pump for 
protection. Each unit comes with a laser nozzle and washdown accessories 
with 50 feet of leader hose. 800/504-7435; www.amazingmachinery.com.

 SLUDGE SAMPLING EQUIPMENT

RAVEN ENVIRONMENTAL 
PRODUCTS CORETAKER MAX
The Coretaker Max sludge sampler from Raven En-
vironmental Products can be used by operators and 
inspectors to get accurate readings of settled sludge 
in septic tanks and grease interceptors. It is specifi-
cally designed for heavy sludge with its large valve 
and large-diameter clear polycarbonate tube. The 
link-release mega valve can be opened and closed 
from the top of the unit, allowing the user to clean 
the sampler from the clean end. It has internal O-rings for leak-free perfor-
mance, and stainless steel and aluminum hardware for longevity. 800/545-
6953; www.ravenep.com.

SIM/TECH FILTER TRUCORE
The TruCore from Sim/Tech Filter is a large-diameter, accu-
rate, user-friendly sludge sampler designed for use in the thicker 
sludge common to septic tanks. It allows samples to be taken 
quickly without creating excessive turbulence, as there are no 
restrictions caused by valves, stoppers or flaps. With a 1 3/8-
inch I.D., the capacity per foot is almost 10 ounces. The straight-
through design allows the sample to be effortlessly returned to 
the tank. The unit is made of a polycarbonate sampling tube 
(marked every foot) and PVC fittings. It comes as a single-piece 
8-foot unit or as two 4-foot units that slip together. Custom sizes 
and configurations are also available. A simple and customiz-
able extension kit is available for deeply buried tanks. 888/999-
3290; www.simtechfilter.com.

 SMOKE LOCATORS

SUPERIOR SIGNAL 
COMPANY 
5E ELECTRIC SMOKER
The 5E Electric Smoker from Su-
perior Signal Company connects 
to any clean-out or inspection port to smoke test an entire system in a few 
minutes. Smoke testing can be an effective technique for finding sources of 
odors and many other faults throughout the building plumbing, laterals, the 
septic system and leachfield. The unit gently pushes smoke throughout the 
system to find cracks and leaks and quickly identify problems, and sets up 
and shows results quickly. It comes with an 8-foot industrial-grade flex hose. 
800/945-8378; www.superiorsignal.com.

TURBO-FOG M-45
The Turbo-Fog M-45 is a versatile, 
lightweight, portable, self-con-
tained smoke generator capable 
of producing dense, voluminous 
white smoke using leak-proof liq-
uid smoke cartridges. Each car-
tridge can be replaced in seconds, 
for easy replacement even while 
the unit is operating, for uninter-

rupted smoke production. No additional smoke bombs or pump garden 
sprayers are needed for additional test time. The Briggs & Stratton-powered 
turbine-type blower is 45 pounds and creates a discharge velocity of over 75 
mph and 2,000 cfm. It continues to work under pressure in up to 5.75 inch-
es of water. It is available with a plumbing conversion kit. 800/394-0678;  
www.turbo-fog.com.
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 TRUCK/TRAILER JETTERS

VAC-TRON 
EQUIPMENT 
JTV 873 PTO
The JTV 873 PTO from 
Vac-Tron Equipment 
is a PTO truck-driven 
system that combines 
vacuum excavation with high-pressure jetter capabilities. The PTO drives a 
positive displacement vacuum blower that produces 1,000 cfm at 16 inch-
es Hg. It comes standard with reverse pressure, an 800-gallon debris tank, 
300-gallon water supply, 15 gpm at 3,000 psi water pump, hydraulic rear 
claw door, Big Red filter housing, and a jetter hose reel that holds 500 feet 
of 1/2-inch hose. All components are controlled from the truck, eliminat-
ing the extra weight, space and cost of the pony motor. An optional towing 
package allows the user to tow other equipment to the job site to help with 
efficiency. 888/822-8766; www.vactron.com.

VACTOR RAMJET 850 
SERIES TRUCK JETTER
The Vactor RamJet 850 Series 
truck jetter has a choice of front or 
rear hose reel locations, and pro-
ductivity-enhancing options such 
as an aluminum rear shroud and 
optional JetRodder water pump-
heated cabinet. An integral alumi-

num rear shroud with heavy-duty, see-through Lexan windows is available. 
Large service access doors on both sides of the shroud enable easy greasing, 
maintenance and service. The rear shroud keeps the hose and components 
warm and protected in cold conditions. It comes with a certified flow of 0 
to 80 gpm at a variable pressure up to 2,500 psi. Park-N-Clean technology 
allows the operator to park near the manhole and, with minimal setup time, 
start cleaning within minutes. 800/627-3171; www.vactor.com.

VECTOR TECHNOLOGIES 
VECJET 
The VecJet from Vector Technologies 
is offered in both 350- and 700-gallon 
configurations. The unit is powered by 
diesel or gasoline Kubota engines and 
uses Giant water pumps. These trailers 
represent a blend of Vector trailer con-
struction and Vac-Con water jets. They 
include HDPE water tanks up to 700 
gallons, water systems up to 40 gpm at 3,000 psi, tubular steel Vector trailers 
and Vac-Con hose reels with up to 1,000-foot hose capacity. 800/832-4010; 
www.vector-vacuums.com.

WATER CANNON 16T55
The 16T55 trailer jetter from Water 
Cannon comes with an onboard 
200-gallon water tank capacity and 
customizable jetter hose up to 500 
feet. It is mounted on a two-wheel com-
mercial jetter trailer. It comes with a poly tool-
box, lights, a front jack with wheel, safety 
chains and aluminum fenders. The com-
mercial high-pressure jetter is powered by a 
Honda GX690 twin-cylinder electric-start engine with V-belt drive, trailer-
mounted skid, and 15-gallon EPA and CARB-approved poly fuel tank. Its TS 
Series General triplex plunger pump offers 8 gpm at 3,500 psi, with a pump-
mounted jetter pulse valve and foot valve with 8-foot jumper hose. Three 
jetter nozzles, including the Penetrator, Flusher and De-Greaser/De-Icer are 
included. 800/333-9274; www.watercannon.com. ■

 TRUCK/TRAILER JETTERS

AMERICAN JETTER 58 SERIES 
FORKLIFT SKID JETTER
The 58 Series Forklift Skid Jetter from 
American Jetter offers a complete jetter sys-
tem that can be moved from one application to 
another with a forklift. It is based off of the 58 Series trailer jetter, but with a 
4-foot-wide frame that slides easily between the fender wheels of most full-
size trucks. Power is provided by a 32.5 or 37 hp Kohler gasoline engine with 
flows of 8.5 to 20 gpm to 4,000 psi. The rear electric speed control reel provides 
precise cleaning speeds and easy access to the jet hose with optional hose 
guide. Low-water shut-off prevents pump damage in the 200-gallon tank. The 
optional 1-mile open-range wireless remote option allows for water on/off, 
engine shutdown and hose reel control. The heavy-duty square tubing frame 
and diamond plate floor offer a rigid and durable work platform with mount 
hooks at all four corners. 866/944-3569; www.americanjetter.com.

 
CAM SPRAY TT4025HZ-350

The model TT4025HZ-350 trailer jetter 
from Cam Spray produces 25 gpm 

at 4,000 psi using a U.S. Envi-
ronmental Protection Agency 

Tier 4 Final Hatz Diesel 74 hp 
turbo intercooled, liquid-cooled engine. 

It comes with an over-center clutch, control panel with hour meter, low-fuel 
gauge, low-fuel shutdown, over-pressure shutdown and digital pressure read-
out. The reel is hydraulic powered with variable speed, and comes mounted on 
a slide-out with angle adjustment fitted with 500 feet of 5/8-inch hose, manual 
shut-off valve and analog pressure gauge. RCM wireless remote control modes 
include valve open, valve close, engine idle down with a 15-second time delay 
shutdown, emergency shut-off, two-speed engine rpm control and auxiliary 10 
amp circuit with on-off control. 800/648-5011; www.camspray.com.

HI-VAC CORPORATION 
O’BRIEN 7000 SERIES
The O’Brien 7000 Series trailer-
mounted jetter from Hi-Vac Corpo-
ration comes with water tanks and 
a sediment pump for easier cleaning 
and longer life. The trailer has the 
muffler and air cleaner mounted inside the enclosure for improved sight 
lines, electric reel control for smoother rotation and easier operation, and 
hydraulic and water gauges mounted in the main control panel for easier 
viewing. 800/752-2400; www.hi-vac.com.

HOT JET USA HOTJET II
The Hot Jet II sewer and drainline 
jetter from Hot Jet USA is a dual-
purpose machine that cleans drains 

and serves as a high-powered hot-
water pressure washer. It can be used to 

clean drains up to 300 feet long and 12 inches in diam-
eter. It has a 35 hp Vanguard engine by Toyota, delivering 10 gpm at 

4,000 psi using hot or cold water, mounted on a diamond plate tandem-axle 
trailer powder-coated for durability. 800/624-8186; www.hotjetusa.com.

NLB CORP. 335DHW
The 335DHW hot-water jetting unit 
from NLB Corp. includes a power-
ful and dependable triplex pump 
capable of 15 gpm at 3,500 psi. A Kubota v3600 
66 hp engine provides power in a direct-drive configuration that eliminates 
the PTO and PTO maintenance. A 700,000 Btu burner unit addresses the 
demands of the many cycles, long hours and transportation requirements 
in the life of a typical hot-water unit. An overhead-mounted water tank is 
easy to winterize and has integrated water lubrication lines and a 75-micron 
inlet strainer that can be rinsed or cleaned, eliminating the traditional filter. 
A rupture disk has also been eliminated from the unit’s design and replaced 
with a self-resetting pop-off valve, saving time and money for the operator. 
800/227-7652; www.nlbcorp.com.

PRESVAC 
JETTER TRUCKS
The Presvac lineup of jetting 
trucks provides a complete range 
of cleaning solutions for pipes up 
to 100 inches in diameter. Powerful 
vacuum provides the effective re-
moval of flushed material. Modular 

filtration configured to blower size provides blower protection with minimal 
maintenance. The pictured unit has a split-compartment aluminum tank, in-
cluding 300 gallons water and 4,700 gallons debris. It has a Robuschi Robox 
65 Blower, 900 cfm free air and 27 inches Hg maximum vacuum. Its US Jetting 
pressure pump provides 18 to 20 gpm at 4,000 psi. It comes with a head-mount 
hose reel, 250 feet of 1/2-inch jetting hose, a 5 gpm at 2,000 psi washdown 
pump and 50 feet of 3/8-inch hose. Heated valves and a winterizing system for 
the water system are available. 800/387-7763; www.presvac.com.

SPARTAN TOOL 
URBAN WARRIOR
The Urban Warrior hydrojetter from 
Spartan Tool is designed to fit into Chevy 
Express, GMC Cargo and Ford Transit 
vans, leaving ample space for other ma-
chinery and tools. The high-pressure hose 
reel holds 460 feet of hose and pivots 180 
degrees for optimum working conditions in 
all circumstances. Its 50 hp Kubota gas engine pro-
vides 3,000 psi at 19 gpm. Two 80-gallon water tanks come standard, with 
the capability to add additional 80-gallon tanks. For additional power, the 
Ultimate Urban Warrior comes with a 65 hp Kubota diesel engine that pro-
vides 4,000 psi at 21 gpm. 800/435-3866; www.spartantool.com.
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 TRUCK/TRAILER JETTERS

VAC-TRON 
EQUIPMENT 
JTV 873 PTO
The JTV 873 PTO from 
Vac-Tron Equipment 
is a PTO truck-driven 
system that combines 
vacuum excavation with high-pressure jetter capabilities. The PTO drives a 
positive displacement vacuum blower that produces 1,000 cfm at 16 inch-
es Hg. It comes standard with reverse pressure, an 800-gallon debris tank, 
300-gallon water supply, 15 gpm at 3,000 psi water pump, hydraulic rear 
claw door, Big Red filter housing, and a jetter hose reel that holds 500 feet 
of 1/2-inch hose. All components are controlled from the truck, eliminat-
ing the extra weight, space and cost of the pony motor. An optional towing 
package allows the user to tow other equipment to the job site to help with 
efficiency. 888/822-8766; www.vactron.com.

VACTOR RAMJET 850 
SERIES TRUCK JETTER
The Vactor RamJet 850 Series 
truck jetter has a choice of front or 
rear hose reel locations, and pro-
ductivity-enhancing options such 
as an aluminum rear shroud and 
optional JetRodder water pump-
heated cabinet. An integral alumi-

num rear shroud with heavy-duty, see-through Lexan windows is available. 
Large service access doors on both sides of the shroud enable easy greasing, 
maintenance and service. The rear shroud keeps the hose and components 
warm and protected in cold conditions. It comes with a certified flow of 0 
to 80 gpm at a variable pressure up to 2,500 psi. Park-N-Clean technology 
allows the operator to park near the manhole and, with minimal setup time, 
start cleaning within minutes. 800/627-3171; www.vactor.com.

VECTOR TECHNOLOGIES 
VECJET 
The VecJet from Vector Technologies 
is offered in both 350- and 700-gallon 
configurations. The unit is powered by 
diesel or gasoline Kubota engines and 
uses Giant water pumps. These trailers 
represent a blend of Vector trailer con-
struction and Vac-Con water jets. They 
include HDPE water tanks up to 700 
gallons, water systems up to 40 gpm at 3,000 psi, tubular steel Vector trailers 
and Vac-Con hose reels with up to 1,000-foot hose capacity. 800/832-4010; 
www.vector-vacuums.com.

WATER CANNON 16T55
The 16T55 trailer jetter from Water 
Cannon comes with an onboard 
200-gallon water tank capacity and 
customizable jetter hose up to 500 
feet. It is mounted on a two-wheel com-
mercial jetter trailer. It comes with a poly tool-
box, lights, a front jack with wheel, safety 
chains and aluminum fenders. The com-
mercial high-pressure jetter is powered by a 
Honda GX690 twin-cylinder electric-start engine with V-belt drive, trailer-
mounted skid, and 15-gallon EPA and CARB-approved poly fuel tank. Its TS 
Series General triplex plunger pump offers 8 gpm at 3,500 psi, with a pump-
mounted jetter pulse valve and foot valve with 8-foot jumper hose. Three 
jetter nozzles, including the Penetrator, Flusher and De-Greaser/De-Icer are 
included. 800/333-9274; www.watercannon.com. ■
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 TRUCK/TRAILER JETTERS

AMERICAN JETTER 58 SERIES 
FORKLIFT SKID JETTER
The 58 Series Forklift Skid Jetter from 
American Jetter offers a complete jetter sys-
tem that can be moved from one application to 
another with a forklift. It is based off of the 58 Series trailer jetter, but with a 
4-foot-wide frame that slides easily between the fender wheels of most full-
size trucks. Power is provided by a 32.5 or 37 hp Kohler gasoline engine with 
flows of 8.5 to 20 gpm to 4,000 psi. The rear electric speed control reel provides 
precise cleaning speeds and easy access to the jet hose with optional hose 
guide. Low-water shut-off prevents pump damage in the 200-gallon tank. The 
optional 1-mile open-range wireless remote option allows for water on/off, 
engine shutdown and hose reel control. The heavy-duty square tubing frame 
and diamond plate floor offer a rigid and durable work platform with mount 
hooks at all four corners. 866/944-3569; www.americanjetter.com.

 
CAM SPRAY TT4025HZ-350

The model TT4025HZ-350 trailer jetter 
from Cam Spray produces 25 gpm 

at 4,000 psi using a U.S. Envi-
ronmental Protection Agency 

Tier 4 Final Hatz Diesel 74 hp 
turbo intercooled, liquid-cooled engine. 

It comes with an over-center clutch, control panel with hour meter, low-fuel 
gauge, low-fuel shutdown, over-pressure shutdown and digital pressure read-
out. The reel is hydraulic powered with variable speed, and comes mounted on 
a slide-out with angle adjustment fitted with 500 feet of 5/8-inch hose, manual 
shut-off valve and analog pressure gauge. RCM wireless remote control modes 
include valve open, valve close, engine idle down with a 15-second time delay 
shutdown, emergency shut-off, two-speed engine rpm control and auxiliary 10 
amp circuit with on-off control. 800/648-5011; www.camspray.com.

HI-VAC CORPORATION 
O’BRIEN 7000 SERIES
The O’Brien 7000 Series trailer-
mounted jetter from Hi-Vac Corpo-
ration comes with water tanks and 
a sediment pump for easier cleaning 
and longer life. The trailer has the 
muffler and air cleaner mounted inside the enclosure for improved sight 
lines, electric reel control for smoother rotation and easier operation, and 
hydraulic and water gauges mounted in the main control panel for easier 
viewing. 800/752-2400; www.hi-vac.com.

HOT JET USA HOTJET II
The Hot Jet II sewer and drainline 
jetter from Hot Jet USA is a dual-
purpose machine that cleans drains 

and serves as a high-powered hot-
water pressure washer. It can be used to 

clean drains up to 300 feet long and 12 inches in diam-
eter. It has a 35 hp Vanguard engine by Toyota, delivering 10 gpm at 

4,000 psi using hot or cold water, mounted on a diamond plate tandem-axle 
trailer powder-coated for durability. 800/624-8186; www.hotjetusa.com.

NLB CORP. 335DHW
The 335DHW hot-water jetting unit 
from NLB Corp. includes a power-
ful and dependable triplex pump 
capable of 15 gpm at 3,500 psi. A Kubota v3600 
66 hp engine provides power in a direct-drive configuration that eliminates 
the PTO and PTO maintenance. A 700,000 Btu burner unit addresses the 
demands of the many cycles, long hours and transportation requirements 
in the life of a typical hot-water unit. An overhead-mounted water tank is 
easy to winterize and has integrated water lubrication lines and a 75-micron 
inlet strainer that can be rinsed or cleaned, eliminating the traditional filter. 
A rupture disk has also been eliminated from the unit’s design and replaced 
with a self-resetting pop-off valve, saving time and money for the operator. 
800/227-7652; www.nlbcorp.com.

PRESVAC 
JETTER TRUCKS
The Presvac lineup of jetting 
trucks provides a complete range 
of cleaning solutions for pipes up 
to 100 inches in diameter. Powerful 
vacuum provides the effective re-
moval of flushed material. Modular 

filtration configured to blower size provides blower protection with minimal 
maintenance. The pictured unit has a split-compartment aluminum tank, in-
cluding 300 gallons water and 4,700 gallons debris. It has a Robuschi Robox 
65 Blower, 900 cfm free air and 27 inches Hg maximum vacuum. Its US Jetting 
pressure pump provides 18 to 20 gpm at 4,000 psi. It comes with a head-mount 
hose reel, 250 feet of 1/2-inch jetting hose, a 5 gpm at 2,000 psi washdown 
pump and 50 feet of 3/8-inch hose. Heated valves and a winterizing system for 
the water system are available. 800/387-7763; www.presvac.com.

SPARTAN TOOL 
URBAN WARRIOR
The Urban Warrior hydrojetter from 
Spartan Tool is designed to fit into Chevy 
Express, GMC Cargo and Ford Transit 
vans, leaving ample space for other ma-
chinery and tools. The high-pressure hose 
reel holds 460 feet of hose and pivots 180 
degrees for optimum working conditions in 
all circumstances. Its 50 hp Kubota gas engine pro-
vides 3,000 psi at 19 gpm. Two 80-gallon water tanks come standard, with 
the capability to add additional 80-gallon tanks. For additional power, the 
Ultimate Urban Warrior comes with a 65 hp Kubota diesel engine that pro-
vides 4,000 psi at 21 gpm. 800/435-3866; www.spartantool.com.
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Notes:  ______________________________________________________________________

Name:  ______________________________________________________________________

Address:  ____________________________________________________________________

City: ___________________________________ State:  ___________  Zip: _______________

Phone: ______________________________________________________________________

Credit Card #:  ______________________________ CC Exp:  __________V-Code:  _______

Mail to:
COLE Publishing
PO Box 220
Three Lakes, WI 54562

Fax to:  715-546-3786

Please make checks payable to:
COLE Publishing

Order online: 

shop.pumper.com

Order by July 10!

NOTE: Orders ship 2-3 weeks after July 10th closing date.
             Sorry, no foreign orders, shipping to United States only.

Do you have an idea for a tee shirt that Pumper readers would love? Send your idea to  
tees@pumper.com. If we choose your idea you’ll get a free 6 pack of tees with your design!

PRODUCT NEWS

COXREELS DUAL HYDRAULIC REELS
COXREELS dual hydraulic reels, designed for use with 
hydraulic tools and accessories, are offered in two con-
figurations: the MPD and the TDMP series. The reels 
feature single-sided access for both the spring and the 
swivel. The supply and return lines come in the same side 
of the reel into an external fluid path via a removable, dual-port hydraulic 
swivel. For capacities up to 30 feet of dual hose, the MPD Series features a 
dual-axle support system with a solid steel 1-inch axle. The TDMP is built for 
capacities up to 50 feet, with triple-axle support, dual arm guides and stain-
less steel hose guide rollers. 800/269-7335; www.coxreels.com.
 

FRANKLIN ELECTRIC 
POWERSEWER SYSTEM

The redesigned FPS PowerSewer System from Franklin 
Electric is a low-pressure system that pumps residential 
and commercial wastewater to a collection or treatment 
area, providing an alternative to gravity sewer systems 

and septic tanks. The float tree is spring-loaded and easily 
removable, with a progressive lift handle to simplify pump 

removal. The system also features an isolated pump sup-
port to accommodate heavier pumps for expanded applications. 260/824-
2900; www.franklinwater.com.
 

FELLING TRAILERS I SERIES
The I Series from Felling Trailers incor-
porates additional standard features, 
structural strength and ease of opera-
tor use. The design of the hitch plate area 
has been simplified to reduce the number of welds 
needed in production, adding strength in final construction. 
The tailboard incorporates a four-taillight LED system and a new design that 
offers a level transition onto rear deck boards when loading, extending deck 
life. An additional 2 inches added to the ramp width provides an 18-inch 
center gap between ramps. 800/245-2809; www.felling.com. ■

The smallest things can have a big impact when it comes to safely getting the 
job done right. That’s definitely the case with Water Cannon’s locking-collar 
quick-connect sockets, which were designed to offer pumpers added safety and 
versatility on hydroexcavation jobs.

Precision machined with male threads, the quick-connect sockets are made of 
hardened stainless steel to resist plug deformation when pressure spikes occur. 
The flow-through design provides an unrestricted bore with minimal pressure loss, 
giving operators smooth action and reliable service.

For extra safety, the brushed stainless steel sockets feature a push-and-snap 
locking collar with an alignment pin and easy-to-grip barreled ring for straightfor-
ward attachment. Replaceable O-rings ensure that users will have a watertight seal 
at all times, according to the manufacturer.

Water Cannon CEO Richard Kurtz says customers have responded favorably to 
the locking-collar safety mechanism, which prevents the high-pressure hose from 
detaching at the truck or at the trigger gun held by the operator.

“If a standard quick-connect is not snapped in place properly, it will fly apart,” 
he says. “Imagine the force of a standard self-serve car wash as 7,200 effective 
cleaning units (ECUs). And your average portable pressure washer has an ECU of 
16,000. Now, imagine you’re the guy pulling the trigger on a hydroexcavation rig 
that delivers 20 gpm at 2,500 psi — or 50,000 ECU — and the quick-connect 
pulls apart, and the hose flies like a whip. Even worse, imagine if the hose flies off 
the trigger gun inches from the operator’s torso.

“Everyone appreciates the added safety, and we now have our products being used 
in a nuclear power plant,” says Kurtz. “I will take that as the ultimate compliment.”

The locking-collar quick-connect sockets are rated up to 210 degrees F and 
6,300 psi for heavy-duty use. Water Cannon recommends coupling the sockets 
with stainless steel plugs that are interchangeable with most brands, and the com-
pany also suggests getting replacement O-rings to ensure the sockets continue to 
withstand hot water and aggressive chemicals.

The safety sockets come in various sizes and can even withstand pressure 
spikes from hydro-pulse jetter systems, according to Kurtz. 800/333-9274; 
www.watercannon.com.

(continued)

WATER CANNON HANDLES HIGH 
PRESSURE WITH HARDENED STEEL

in the
SPOTLIGHT
By Anthony Drew
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Kenworth names 2017 Dealer Council
Kenworth Truck Company has named its 2017 Kenworth Dealer Coun-

cil members. The council features eight executives representing more than 
380 Kenworth dealerships in the U.S. and Canada. The members are: Chair-
man Will Bruser, Truckworx Kenworth, Birmingham, Alabama; Mike Clark, 
Wisconsin Kenworth, Madison, Wisconsin; Boyd McConnachie, Inland 
Kenworth, Burnaby, British Columbia; Mike Nagle, Bayview Kenworth, St. 
John, New Brunswick; Scott Oliphant, Kenworth of Louisiana, Gray, Loui-
siana; Dan Penksa, Kenworth Northeast Group, Buffalo, New York; and Tim 
Spurgeon, MHC Kenworth, Leawood, Kansas. In addition, Tom Bertolino 
of NorCal Kenworth in Sacramento, California, serves as the Kenworth line 
representative for the American Truck Dealers.

 
FS Solutions enters distribution partnership

FS Solutions announced a distribution partnership with Gerotto Fed-
erico S.r.l. of Italy. Under terms of the agreement, the Gerotto Lombrico re-
mote-controlled mini-excavator will be sold and supported by FS Solutions 
in the U.S., and by Joe Johnson Equipment in Canada.

 
Advantage Funding appoints new CEO

Advantage Funding has named Lisa Lersner as CEO and president. She 
brings more than 25 years of financial experience to the post.

 
Top 10 Ditch Witch dealerships of 2016 honored

Ditch Witch recently awarded its top 2016 dealerships with its highest 
honor, the Crescent Club. The winners included: Ditch Witch of Alabama; 
Ditch Witch Bay Area, Central and Southern California; Ditch Witch of Cen-
tral Texas; Ditch Witch of Florida; Ditch Witch of Minnesota and Iowa; Ditch 
Witch of North Carolina; Ditch Witch of North Dakota; Ditch Witch of Okla-
homa and Arkansas; Ditch Witch Sales of Michigan; and Witch Equipment 
Co. in Texas. ■

INDUSTRY NEWS    

SAVE THE DATES
Upcoming Training & Events

COLORADO
CPOW/CO Site and Soil
May 16-17, 2017
Castle Rock, CO
Lisa Nicoll - 720-626-8989
CPOW@CPOW.NET 

CPOW/NAWT Inspector Course
November 16-17, 2017
Greenwood Village, CO
Lisa Nicoll - 720-626-8989
CPOW@CPOW.NET

PENNSYLVANIA
8th Waste Treatment Symposium
August 23-24, 2017
Apollo, PA

TEXAS
RETS/NAWT - Septic Training 
Inspector Course

 

September 8-9, 2017
Arlington, TX

Brian Murphy - 817-467-0213

Rets@rets-llc.com

800-236-6298
WWW.NAWT.ORG

YOUR SOURCE 
FOR REAL 
LEARNING

 For more 
information call:

Bio-Tab®!

ADD TO YOUR
PROFITS WITH...

ADD TO YO
PROFITS WIT

Are you walking away
from bigger profits?

What is  Bio-Tab®?
Bio-Tab® is a highly concentrated tablet of bacteria (both aerobic and 
anaerobic) and enzymes that acts as a biological activator for septic tanks. 
In short, Bio-Tab® helps septic systems work like they were intended.

Unlike most competitor’s dusty powders or messy liquids, Bio-Tab® is in a 
tablet form. Easy to use and easy to store, Bio-Tab® is highly concentrated 
(one jar contains a year’s supply). It is a safe, non-toxic, non-corrosive and 
non-poisonous product that will not harm plumbing or septic systems.

www.centurychemical.com

28790 County Road 20 W.   Elkhart, IN 46517

574-293-9521   800-348-3505

Century Chemical Bio-Tab Ad • Size: 4.0” wide x 4.875” high
Grayscale • Rev 2 • April 02/15

Keep stuff cold. Keep stuff dry. Keep stuff safe.

24 CANS + ICE FLOATS WATERPROOF RUGGED PADDED INSULATED REFLECTIVE

DUAL STAINLESS
LOCKING CORNERS

FRICTION
FEET

ALL STAINLESS OR
ALUMINUM HARDWARE

DOUBLE DRAIN
PLUG

FAST-DRAIN
BUTTON

Order yours at FatboyCoolers.com. Use promo code
COLE17 to save 10% on your order and get free shipping

Keeping it GREEN since 1979

www.colepublishing.com
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Marketplace Advertising

WaterCannon.com
1.800.333.WASH      

                           (9274)

*Some delivery restrictions may apply.  
Call for details.

• Max Water Temperature: 180° F
• Housing Material: Stainless Steel

3200 PSI

FREE SHIPPING* TAX FREE Except FL
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surcopt.com

PORTABLE SANITATION PRODUCTS 

800.556.0111
surcopt.com

New mess-free  
packets available!

Call to get your FREE sample

Portable Toilet
Deodorant

Surco®

Every Pumper 
Needs A  

TOOLBOX JETTER

GET YOURS 
TODAY!

866-944-3569

EVERY TRUCK 
NEEDS A FILTER

We Manufacture OEM,  
Custom & Aftermarket 
Intake Filter Elements.

1.800.270.6904  
www.FilterTech.ca

1.800.270.6904  
www.FilterTech.ca

800.362.0240

O
NL

Y $3,195

www.mtechcompany.com

The Best Package On The 
Market Includes:

Add a Blower with 15’ of duct for only $350!
Add a 5 Minute Escape Respirator for only $500!

CONFINED 
SPACE 
ENTRY 

PACKAGE 
SM

SM

 (3 Year Sensor Warranty)
• 4-Gas Air Monitor 

• 7’ Tripod

• Work Winch

• Full Body Harness

• 3-Way Fall Protection 
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Toll Free 888-999-3290
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TruCore Sludge Sampler 

•  Quick & accurate sampling

•  Works in thick sludge

•  No mess release of sample

•  Simple straight-thru design 

•  Clear tube is made of 
Polycarbonate

•  Inside diameter of 1-3/8"

•  Extendable

Tired of taking multiple 
samples just to guess 
the sludge depth? 
Try our TruCore!

• Septic Vent Filters
• Activated Carbon

• Vapor Phase Adsorbers
• Patented Cross Flow Design 

Wicks Away Moisture
• Custom Solutions

866-NO-STINK 
(866-667-8465)

973-846-7817 in NJ
Makers of the Wolverine Brand

of Odor Control Solutions

Pictured: Super Wolverine 8# Unit

Patent # US 8,273,162

IndustrialOdorControl.com
A Broad and Economical Range of Odor Control Solutions

Join A National Brand: www.RooterMan.com

Franchise Package $3,975

Advertise
Advertise
Advertise
Advertise
SOLD

Reach over 25,000 professionals 
each month and sell your equip-
ment in the classified section. 

www.pumper.com

Marketplace Advertising

DREDGING & DEWATERING SERVICE

www.fluidtechnologyinc.com

(513) 241-1600

Fax (513) 756-1995
Fluid Technology, Inc.

• Municipal and Industrial • Digester and Lagoon Cleaning 

• Double Belt Filter Presses • Liner Repair & Replacement

Go to  
pumper.com/alerts  
and get started today!

GET EMAIL 
NEWS ALERTS 

FOR
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An Ohio family operation looks to the next 
generation to carry  the business forward
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As sewer expansion threatens septic work,
Cumberland Septic turns to restrooms
and roll-offs for a revenue boost  PAGE 40
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BUSINESSES
Septic Tank Cleaning & Inspection Ser-
vice Business for Sale in Central Maine. 
Owner is retiring and is motivated to sell. 
Profitable (Average 3-yr Gross $205K), turn-
key business with 5,200 loyal customer 
base. Two pump truck operation – (1) 2000 
GMC - 2,500-gallon capacity. (1) 2004 Pe-
terbilt – 4,500-gallon capacity. Serious in-
quiries only! Email septicbizsale@gmail.com 
or call 207-782-1620 (PBM)

Septic tank cleaning business for sale in 
upstate New York (Adirondack Mts.) serving 
Essex, Hamilton and Warren Counties. Well-
established business with excellent creden-
tials, therefore, extensive customer base. 
Along with accounts is a 4,000-gallon 2005 
Sterling tank truck and a 1990 2,000-gallon 
GMC tank truck. Only serious inquiries e-mail 
to clapell@frontiernet.net  (P05)

West Texas portable restroom business for 
sale, Odessa and Midland area. Small busi-
ness has over 200 toilets and 3 new service 
trucks. We also carry trash trailers. I have 
2 other businesses also and don’t have the 
time to oversee this one. On pace to do close 
to a $1,000,000 in sales for the year. Will 
sell with or without the yard. For questions 
please email: joe@gincocorp.com  (P07)

For Sale: Very profitable Tennessee septic 
pumping company. Three (3) late-model 
trucks. 33 years of growth with a large cli-
ent base of commercial, government and 
residential customers. 3-man operation. 
Kenneth 865-654-0511.  (P05)

Portable Toilet Rental & Waste Disposal Busi-
ness available for acquisition. In business 
over 30 years, excellent reputation, grow-
ing trade area. Approximately 850 portables, 
plus 75 roll-off units, handwashing stations, 
7 pumper trucks, 2 roll-off trucks. Revenue 
over $2M, EBITDA $800,000+ and growing. 
Well-trained and stable employees. Contact 
Phillip Wilhite, at Corporate Investment, 
pwilhite@corpinvest.com for more informa-
tion.  (P06)

For Sale: 8 pumper trucks, 2013 and 2014 
models. F-550 1,100w/300f and (1) 2014 
with 300w/150f slide-in tank, call for pric-
ing. We have 243 blue PJ3 portable toilets 
for sale, $250 each. (22) 250-gallon holding 
tanks, $175 each. (111) 300-gallon holding 
tanks, $187.50 each. There are also inside 
wash sinks, outside free-standing wash 
sinks, single portable trailers, 10-unit por-
table trailers, etc. Call for details 956-842-
3603 or 956-330-5476. Selling due to retire-
ment. Located in Edinburg, Texas.  (P06)

Portable toilet & trash removal company 
for sale in Hawaii. Service trucks, delivery 
trucks, and toilets. Standard, ADAs, sinks. 
Front load trucks, container delivery trucks, 
roll-off trucks, front-load dumpsters and 
roll-off containers. Serious inquiries only. 
Email hawaiianpumper@mail.com  (P06)

BUSINESS OPPORTUNITY: This is an op-
portunity to own and operate a very profit-
able and successful septic tank pumping, 
service and repair business with a repu-
tation for honesty and reliability that has 
been around for over 30 years. This busi-
ness has over 5,000 residential and 30 
commercial accounts in Southern NH and 
Northern MA. For further information email: 
nhmasales86@gmail.com  (P05)

Connecticut-based restroom trailer business 
for sale. Successful, stable business in its 
11th year with many repeat customers and 
events. Consistent revenues in $600-800K 
with operating income of $130-180K. In-
credible upside potential in a very lucrative 
market! Units are currently kept in Southern 
CT, with business coming from throughout 
the New England market. Included in the 
transaction: 25 assorted trailers (10 stalls, 
shower trailers, ADA accessible, two/three 
stalls), 3 delivery trucks, training, depend-
able work force, website domain and man-
agement team open for transition period. 
No existing port-o-potties or sanitation. A 
great add-on addition to your business or 
a turnkey business for someone looking to 
enter the industry. Please contact seller at 
203-520-4397. Serious inquiries only.  (P06)

Septic tank business for sale. Owner is retir-
ing. Two (2) pump trucks, both Freightliners 
in excellent condition. Excellent income. Will 
train new owners. Price $235,000 firm. Also 
house for sale with acreage to expand busi-
ness. arlnjss@yahoo.com  (P05)

Portable restroom business for sale. Located 
in Midcoast Maine for 20 years. Loyal cus-
tomer base, contractors and events. Fully 
equipped. $125,000. Call 207-449-8741 or 
email portabizsale@gmail.com  (P08)

If you’re interested in selling your grease trap 
service, used cooking oil or other non-haz 
wastewater disposal business, we'd like to 
hear from you! Liquid Environmental So-
lutions is the nation's largest liquid waste 
management company - providing service 
across the USA. Sell your business and enjoy 
retirement or join us - we can always use 
great team members. Contact Dana King: 
dana.king@liquidenviro.com or call 858-
481-8106 ext 10.  (P10)

Septic business for sale, New York water-
shed. Includes trucks and equipment. 20+ 
years with same phone number. $150,000. 
hacksaw12481@gmail.com  (P09)

Maggies Portable Toilets and Septic busi-
ness. 96 single, 7 handicap, 1 sink. Septic 
truck, service truck, trailer, misc parts. Loyal 
customer base over 30 years. Thumb of 
Michigan. $50,000. 810-404-9913  (P05)

FOR SALE: 70-year established portable 
toilet business in Lubbock, TX area. (3) 
service trucks, portajohns, handicap units, 
holding tanks, hand sinks, mobile RV unit 
and trailers. With 70 years of large cus-
tomer base. Only serious buyers need to in-
quire. For more information call Lee or Dale 
806-762-1066.  (P05)

Septic company for sale in Jacksonville, FL 
area. Owner will qualify if not licensed until 
you are. pumpr@comcast.net  (P06)

www.RooterMan.com. Franchises avail-
able with low flat fee. New concept. Visit  
website or call 1-800-700-8062. (PBM)

Florida septic business for sale with two 
trucks and all equipment. Established 36 
years. Specializing in drainfields, tank instal-
lations and repairs. $289,000 negotiable. 
Commercially-zoned house & office available 
for an additional $130,000. Serious inquiries 
only. Call for more info. 727-326-5044. (P06)

Septic Business for sale in central Flori-
da, truck and equipment, 40+ yrs., same 
phone # 352-429-2426. $250,000. Email 
tcraigseptic@gmail.com  (P05)

WIND RIVER ENVIRONMENTAL is actively 
seeking opportunities to acquire companies 
in the septic, grease, waste hauling, drain 
cleaning and commercial plumbing service 
lines on the East Coast. Join a winning team! 
Check us out at www.wrenvironmental.com. 
Email Dave@Klinesservices.com or call my 
cell at 717-587-1909. (PBM)

Looking to start your own septic tank 
business in Florida? I can help. Have li-
cense, will sponsor. Call 931-277-5541 or 
931-248-1284.   (PBM)

National Grease Recycling Inc. Let us 
teach you how to recycle restaurant’s waste, 
fryer grease and oil (yellow grease) only. Big 
$. Over 30 years experience, will guide you 
through complete process from collection to 
processing to marketing to end users. Don’t 
lose your trap business to competitors that 
offer both services. We also buy cooking oil, 
unprocessed, anywhere in the country. Call 
for information. References available - many 
success stories. Dewey Walker, 813-704-
6599 or 813-758-2552. (PBM)

COMPUTER SOFTWARE
FreeSer v iceReminderSof tware .com, 
FreeSe r v i ceD i spa tchSo f tware . com,  
FreeRouteManagementSoftware.com.  
 (P05)

DEWATERING
Portable septic and grease receiving sta-
tions, dual-screen design. Screens that really 
work - simple, non-mechanical. Set it up any-
where. 208-790-8770 screencosystems.com 
sales@screencosystems.com  (PBM)

DeWatering Solids Units. 1. Hycor Roto 
Strainer Screen for removal of core solids. 
It is stainless steel, 4 ft. long and comes 
with 20,000 wedge wire screen plus a Hy-
droscreen. Asking $10,000. 2. Roto Strainer 
Screen. It is stainless steel, 8 ft. long and 
comes with Hydroscreen. Asking $25,000. 
Please contact 734-722-8922  (P06)

2003 1.2-meter mobile Ashbrook Klampress 
belt press. Ready to work! Comes with poly-
mer makedown system, 4" sludge pump, and 
water booster pump. Refurbished in 2015. 
$65,000. Call Tom at 423-240-9737  (P06)

DRAIN/SEWER 
CLEANING EQUIPMENT

2008 Vac-Con VDP42162LHA: Well 
maintained, ex-city unit. 300hp, 2008 
Sterling L8500 Vac-Con sewer vac truck, 
Cummins ISM diesel, Allison 3000RDS 
automatic, air brakes, a/c. Vac-Von VD-
P42162LHA, Roots 827 PD blower, 16-cu-
bic-yard debris tank, 10' extendable 
boom, 8" suction hose. Duetz 138hp aux. 
diesel, Giant GP7145 water pump, 60gpm 
@ 3,000psi. 1,300-gallon water capacity, 
600' of 1" jetter hose, midship handgun 
w/hose reel. Hydraulic door locks, direc-
tional board, air-weigh system, backup 
camera. 60,000 GVW, DPF system, ECM 
verified 41,589 miles. Additional pictures 
upon request. .........................  $169,500

713-992-0916, TX P05

DRAINFIELD RESTORATION
New and used terralifts for sale starting at 
$20,000 used and $38,000 new. Financing 
available. Call John at AerraTech 413-298-
4272.  (PBM)

Terralifts - New and Used. Financing avail-
able for qualified buyers. For more infor-
mation call Dick Crane 800-223-2256 or 
aalco@tds.net for electronic brochure. www. 
youtube.com/watch?v=t8ApRUOasnY (PBM)
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HAZARDOUS 
WASTE UNITS

2005 Sterling/Presvac PowerVac, 
stainless steel, DOT certified, 3,500-gal-
lon wet/dry. Dump door with high rail gear 
and boom, Hibon 27” blower with PV750 
vacuum  loading offloading pump. Tri-axle 
truck with CAT 435hp engine with Fuller 
8-speed transmission. Runs excellent.

KLM Companies 
617-909-9044 PBM

Pre-owned 2016 Presvac 5,500 U.S. gal-
lon, carbon steel, D.O.T. 412 (A.S.M.E.) 
vacuum tanker with a hydraulic-driven 
Fruitland RCF500 pump. (Stock# 5002C)

www.VacuumSalesInc.com
(888) VAC-UNIT (822-8648) PBM

Pre-owned 2,300 U.S. gallon, carbon 
steel, D.O.T. certified, vacuum pressure 
tank. Mounted on 2002 International 
cab and chassis with a Presvac PV750 
vacuum pressure pump. (Stock# 0529V)

www.VacuumSalesInc.com
(888) VAC-UNIT (822-8648) PBM

Pre-owned 2,300 U.S. gallon, carbon 
steel, DOT certified, vacuum pressure 
tank. Mounted on 2000 International 
cab and chassis with a Presvac PV750 
vacuum pressure pump. (Stock# 4509V)

www.VacuumSalesInc.com
(888) VAC-UNIT (822-8648) PBM

New 3,200 U.S. gallon, carbon steel, 
DOT certified, 407/412 vacuum tank, 
dump type with full open rear, door and 
a Presvac PVB 750 vacuum-pressure 
pump installed on a 2016 Peterbilt 348 
cab and chassis. Four (4) units available.

www.VacuumSalesInc.com
(888) VAC-UNIT (822-8648) PBM

2007 International 9200i with a Prog-
ress aluminum 3,180-gallon 2-compart-
ment – 2,950 waste (DOT 412) & 230 
freshwater. Full-open rear door dump 
unit with a NVE vacuum pump, 3” trans-
fer pump and high-pressure washdown 
pump. (Stock# 2757C)

www.VacuumSalesInc.com
(888) VAC-UNIT (822-8648) PBM

1998 King Vac, 1998 Ford L8T, 8.3-liter 
Cummins, 3,000-gallon tank replaced 
4/2012. ..................................  $64,900

Call 800-535-8606, OH P05

JET VACS

2007 Aquatech B10/1500: CAT 335hp 
(EPA 04) with Allison automatic trans-
mission. 88,000 miles. 1,400 hours. 
New Roots 624 blower, 8" x 19' extend-
able boom, pump-off option, internal 
tank flush, 6-function joystick. Excellent 
condition.

KLM Companies
617-909-9044 PBM

Vac-Con V390LHA combination unit 
with Roots 827 blower, 1999 Interna-
tional Model 2554 cab and chassis.
(Stock #3918C)

www.VacuumSalesInc.com
(888) VAC-UNIT (822-8648) PBM

1999 Sterling L9501 Vac-Con 2100: 19,700 
miles. Automatic Allison transmission. Roots 
824 PD blower. 80gpm 2,000psi jetter pump. 
10-yd. debris body. Hydraulic hose, dump, 
and locks. $65,000. 706-798-8080  (P06)

Vac-Con industrial machine mounted on a 
pre-owned 2006 Sterling cab and chassis. 
(Stock #8593C) www.VacuumSalesInc.
com (888) VAC-UNIT (822-8648) (PBM)

Jack Doheny Supplies Inc. offers a full range 
of late model combo units and DOT industrial 
vacuum loaders. Call us @1-800-3DOHENY. 
 (PBM)

JETTERS-TRAILER

2004 US Jet 4018-300 trailer: Hatz 
3-cylinder silent pack diesel engine, 
1,560 hours. 500 ft. 1/2" hose. Very good 
condition. Newer control panel, new tires 
with spare, 2 new aluminum tool boxes 
and fenders.New steel antifreeze tank 
and new muffler. Good running machine. 
..............................  $22,500 negotiable

866-889-3738, PA
mike@birosseptic.com P05

PBM

The Industry’s Most Versatile Trailer 
Jetter! Model# HJ2TA8536, tandem axle 
trailer, 35 hp Vanguard 10 gpm @ 3,850 
psi, 325-gallon water tank, 300' hose, Gen-
eral pump. Fully loaded! List $36,995. 
On sale for $32,995.

800-213-3272,
www.hotjetusa.com

JETTERS-TRUCK

1999 SECA 747-SP: 40 gpm @ 2,000 
psi, 700-gallon poly tank. 4,940 hours. 
Mounted on ex-municipal truck with 
37,400 miles.  ........................  $14,000

608-835-7767, WI PBM

1974 Ford F-600 jet truck 23,000 GVW, 
1,650 psi, 65 gpm. 300 CI industrial engine 
for pump with 500 ft. of hose on truck, reel 
plunger, Myers pump. Works well. Great 
truck for sewer and drain company. $8,000. 
801-807-8335  (P06)

LEASE/FINANCING
Western Equipment Finance, a bank-
owned direct lender, is committed to con-
tinuing to help you prosper. All equipment 
types, new or used; we have the best rates 
and terms you deserve. App-Only Financ-
ing and credit decisions within an hour. Call 
the team you can trust, Jim Stekl at West-
ern Equipment Finance 701-665-1647. 
jim.stekl@westernequipmentfinance.com  (PBM)

Quick and easy financing for new or used 
equipment — without all the headaches. 
Credit is not an issue. We have working 
capital available for commercial equip-
ment purchases $20,000 to $2,000,000. 
BSG Services - Call 866-259-5370 or email 
bsgfin@earthlink.net (PBM)

PORTABLE RESTROOMS

150 Olympic fiberglass units, white in 
color, construction grade.  .... $175 each

Call/text 712-433-1662, IA
terrysseptic@gmail.com P05
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BUSINESSES
Septic Tank Cleaning & Inspection Ser-
vice Business for Sale in Central Maine. 
Owner is retiring and is motivated to sell. 
Profitable (Average 3-yr Gross $205K), turn-
key business with 5,200 loyal customer 
base. Two pump truck operation – (1) 2000 
GMC - 2,500-gallon capacity. (1) 2004 Pe-
terbilt – 4,500-gallon capacity. Serious in-
quiries only! Email septicbizsale@gmail.com 
or call 207-782-1620 (PBM)

Septic tank cleaning business for sale in 
upstate New York (Adirondack Mts.) serving 
Essex, Hamilton and Warren Counties. Well-
established business with excellent creden-
tials, therefore, extensive customer base. 
Along with accounts is a 4,000-gallon 2005 
Sterling tank truck and a 1990 2,000-gallon 
GMC tank truck. Only serious inquiries e-mail 
to clapell@frontiernet.net  (P05)

West Texas portable restroom business for 
sale, Odessa and Midland area. Small busi-
ness has over 200 toilets and 3 new service 
trucks. We also carry trash trailers. I have 
2 other businesses also and don’t have the 
time to oversee this one. On pace to do close 
to a $1,000,000 in sales for the year. Will 
sell with or without the yard. For questions 
please email: joe@gincocorp.com  (P07)

For Sale: Very profitable Tennessee septic 
pumping company. Three (3) late-model 
trucks. 33 years of growth with a large cli-
ent base of commercial, government and 
residential customers. 3-man operation. 
Kenneth 865-654-0511.  (P05)

Portable Toilet Rental & Waste Disposal Busi-
ness available for acquisition. In business 
over 30 years, excellent reputation, grow-
ing trade area. Approximately 850 portables, 
plus 75 roll-off units, handwashing stations, 
7 pumper trucks, 2 roll-off trucks. Revenue 
over $2M, EBITDA $800,000+ and growing. 
Well-trained and stable employees. Contact 
Phillip Wilhite, at Corporate Investment, 
pwilhite@corpinvest.com for more informa-
tion.  (P06)

For Sale: 8 pumper trucks, 2013 and 2014 
models. F-550 1,100w/300f and (1) 2014 
with 300w/150f slide-in tank, call for pric-
ing. We have 243 blue PJ3 portable toilets 
for sale, $250 each. (22) 250-gallon holding 
tanks, $175 each. (111) 300-gallon holding 
tanks, $187.50 each. There are also inside 
wash sinks, outside free-standing wash 
sinks, single portable trailers, 10-unit por-
table trailers, etc. Call for details 956-842-
3603 or 956-330-5476. Selling due to retire-
ment. Located in Edinburg, Texas.  (P06)

Portable toilet & trash removal company 
for sale in Hawaii. Service trucks, delivery 
trucks, and toilets. Standard, ADAs, sinks. 
Front load trucks, container delivery trucks, 
roll-off trucks, front-load dumpsters and 
roll-off containers. Serious inquiries only. 
Email hawaiianpumper@mail.com  (P06)

BUSINESS OPPORTUNITY: This is an op-
portunity to own and operate a very profit-
able and successful septic tank pumping, 
service and repair business with a repu-
tation for honesty and reliability that has 
been around for over 30 years. This busi-
ness has over 5,000 residential and 30 
commercial accounts in Southern NH and 
Northern MA. For further information email: 
nhmasales86@gmail.com  (P05)

Connecticut-based restroom trailer business 
for sale. Successful, stable business in its 
11th year with many repeat customers and 
events. Consistent revenues in $600-800K 
with operating income of $130-180K. In-
credible upside potential in a very lucrative 
market! Units are currently kept in Southern 
CT, with business coming from throughout 
the New England market. Included in the 
transaction: 25 assorted trailers (10 stalls, 
shower trailers, ADA accessible, two/three 
stalls), 3 delivery trucks, training, depend-
able work force, website domain and man-
agement team open for transition period. 
No existing port-o-potties or sanitation. A 
great add-on addition to your business or 
a turnkey business for someone looking to 
enter the industry. Please contact seller at 
203-520-4397. Serious inquiries only.  (P06)

Septic tank business for sale. Owner is retir-
ing. Two (2) pump trucks, both Freightliners 
in excellent condition. Excellent income. Will 
train new owners. Price $235,000 firm. Also 
house for sale with acreage to expand busi-
ness. arlnjss@yahoo.com  (P05)

Portable restroom business for sale. Located 
in Midcoast Maine for 20 years. Loyal cus-
tomer base, contractors and events. Fully 
equipped. $125,000. Call 207-449-8741 or 
email portabizsale@gmail.com  (P08)

If you’re interested in selling your grease trap 
service, used cooking oil or other non-haz 
wastewater disposal business, we'd like to 
hear from you! Liquid Environmental So-
lutions is the nation's largest liquid waste 
management company - providing service 
across the USA. Sell your business and enjoy 
retirement or join us - we can always use 
great team members. Contact Dana King: 
dana.king@liquidenviro.com or call 858-
481-8106 ext 10.  (P10)

Septic business for sale, New York water-
shed. Includes trucks and equipment. 20+ 
years with same phone number. $150,000. 
hacksaw12481@gmail.com  (P09)

Maggies Portable Toilets and Septic busi-
ness. 96 single, 7 handicap, 1 sink. Septic 
truck, service truck, trailer, misc parts. Loyal 
customer base over 30 years. Thumb of 
Michigan. $50,000. 810-404-9913  (P05)

FOR SALE: 70-year established portable 
toilet business in Lubbock, TX area. (3) 
service trucks, portajohns, handicap units, 
holding tanks, hand sinks, mobile RV unit 
and trailers. With 70 years of large cus-
tomer base. Only serious buyers need to in-
quire. For more information call Lee or Dale 
806-762-1066.  (P05)

Septic company for sale in Jacksonville, FL 
area. Owner will qualify if not licensed until 
you are. pumpr@comcast.net  (P06)

www.RooterMan.com. Franchises avail-
able with low flat fee. New concept. Visit  
website or call 1-800-700-8062. (PBM)

Florida septic business for sale with two 
trucks and all equipment. Established 36 
years. Specializing in drainfields, tank instal-
lations and repairs. $289,000 negotiable. 
Commercially-zoned house & office available 
for an additional $130,000. Serious inquiries 
only. Call for more info. 727-326-5044. (P06)

Septic Business for sale in central Flori-
da, truck and equipment, 40+ yrs., same 
phone # 352-429-2426. $250,000. Email 
tcraigseptic@gmail.com  (P05)

WIND RIVER ENVIRONMENTAL is actively 
seeking opportunities to acquire companies 
in the septic, grease, waste hauling, drain 
cleaning and commercial plumbing service 
lines on the East Coast. Join a winning team! 
Check us out at www.wrenvironmental.com. 
Email Dave@Klinesservices.com or call my 
cell at 717-587-1909. (PBM)

Looking to start your own septic tank 
business in Florida? I can help. Have li-
cense, will sponsor. Call 931-277-5541 or 
931-248-1284.   (PBM)

National Grease Recycling Inc. Let us 
teach you how to recycle restaurant’s waste, 
fryer grease and oil (yellow grease) only. Big 
$. Over 30 years experience, will guide you 
through complete process from collection to 
processing to marketing to end users. Don’t 
lose your trap business to competitors that 
offer both services. We also buy cooking oil, 
unprocessed, anywhere in the country. Call 
for information. References available - many 
success stories. Dewey Walker, 813-704-
6599 or 813-758-2552. (PBM)

COMPUTER SOFTWARE
FreeSer v iceReminderSof tware .com, 
FreeSe r v i ceD i spa tchSo f tware . com,  
FreeRouteManagementSoftware.com.  
 (P05)

DEWATERING
Portable septic and grease receiving sta-
tions, dual-screen design. Screens that really 
work - simple, non-mechanical. Set it up any-
where. 208-790-8770 screencosystems.com 
sales@screencosystems.com  (PBM)

DeWatering Solids Units. 1. Hycor Roto 
Strainer Screen for removal of core solids. 
It is stainless steel, 4 ft. long and comes 
with 20,000 wedge wire screen plus a Hy-
droscreen. Asking $10,000. 2. Roto Strainer 
Screen. It is stainless steel, 8 ft. long and 
comes with Hydroscreen. Asking $25,000. 
Please contact 734-722-8922  (P06)

2003 1.2-meter mobile Ashbrook Klampress 
belt press. Ready to work! Comes with poly-
mer makedown system, 4" sludge pump, and 
water booster pump. Refurbished in 2015. 
$65,000. Call Tom at 423-240-9737  (P06)

DRAIN/SEWER 
CLEANING EQUIPMENT

2008 Vac-Con VDP42162LHA: Well 
maintained, ex-city unit. 300hp, 2008 
Sterling L8500 Vac-Con sewer vac truck, 
Cummins ISM diesel, Allison 3000RDS 
automatic, air brakes, a/c. Vac-Von VD-
P42162LHA, Roots 827 PD blower, 16-cu-
bic-yard debris tank, 10' extendable 
boom, 8" suction hose. Duetz 138hp aux. 
diesel, Giant GP7145 water pump, 60gpm 
@ 3,000psi. 1,300-gallon water capacity, 
600' of 1" jetter hose, midship handgun 
w/hose reel. Hydraulic door locks, direc-
tional board, air-weigh system, backup 
camera. 60,000 GVW, DPF system, ECM 
verified 41,589 miles. Additional pictures 
upon request. .........................  $169,500

713-992-0916, TX P05

DRAINFIELD RESTORATION
New and used terralifts for sale starting at 
$20,000 used and $38,000 new. Financing 
available. Call John at AerraTech 413-298-
4272.  (PBM)

Terralifts - New and Used. Financing avail-
able for qualified buyers. For more infor-
mation call Dick Crane 800-223-2256 or 
aalco@tds.net for electronic brochure. www. 
youtube.com/watch?v=t8ApRUOasnY (PBM)
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HAZARDOUS 
WASTE UNITS

2005 Sterling/Presvac PowerVac, 
stainless steel, DOT certified, 3,500-gal-
lon wet/dry. Dump door with high rail gear 
and boom, Hibon 27” blower with PV750 
vacuum  loading offloading pump. Tri-axle 
truck with CAT 435hp engine with Fuller 
8-speed transmission. Runs excellent.

KLM Companies 
617-909-9044 PBM

Pre-owned 2016 Presvac 5,500 U.S. gal-
lon, carbon steel, D.O.T. 412 (A.S.M.E.) 
vacuum tanker with a hydraulic-driven 
Fruitland RCF500 pump. (Stock# 5002C)

www.VacuumSalesInc.com
(888) VAC-UNIT (822-8648) PBM

Pre-owned 2,300 U.S. gallon, carbon 
steel, D.O.T. certified, vacuum pressure 
tank. Mounted on 2002 International 
cab and chassis with a Presvac PV750 
vacuum pressure pump. (Stock# 0529V)

www.VacuumSalesInc.com
(888) VAC-UNIT (822-8648) PBM

Pre-owned 2,300 U.S. gallon, carbon 
steel, DOT certified, vacuum pressure 
tank. Mounted on 2000 International 
cab and chassis with a Presvac PV750 
vacuum pressure pump. (Stock# 4509V)

www.VacuumSalesInc.com
(888) VAC-UNIT (822-8648) PBM

New 3,200 U.S. gallon, carbon steel, 
DOT certified, 407/412 vacuum tank, 
dump type with full open rear, door and 
a Presvac PVB 750 vacuum-pressure 
pump installed on a 2016 Peterbilt 348 
cab and chassis. Four (4) units available.

www.VacuumSalesInc.com
(888) VAC-UNIT (822-8648) PBM

2007 International 9200i with a Prog-
ress aluminum 3,180-gallon 2-compart-
ment – 2,950 waste (DOT 412) & 230 
freshwater. Full-open rear door dump 
unit with a NVE vacuum pump, 3” trans-
fer pump and high-pressure washdown 
pump. (Stock# 2757C)

www.VacuumSalesInc.com
(888) VAC-UNIT (822-8648) PBM

1998 King Vac, 1998 Ford L8T, 8.3-liter 
Cummins, 3,000-gallon tank replaced 
4/2012. ..................................  $64,900

Call 800-535-8606, OH P05

JET VACS

2007 Aquatech B10/1500: CAT 335hp 
(EPA 04) with Allison automatic trans-
mission. 88,000 miles. 1,400 hours. 
New Roots 624 blower, 8" x 19' extend-
able boom, pump-off option, internal 
tank flush, 6-function joystick. Excellent 
condition.

KLM Companies
617-909-9044 PBM

Vac-Con V390LHA combination unit 
with Roots 827 blower, 1999 Interna-
tional Model 2554 cab and chassis.
(Stock #3918C)

www.VacuumSalesInc.com
(888) VAC-UNIT (822-8648) PBM

1999 Sterling L9501 Vac-Con 2100: 19,700 
miles. Automatic Allison transmission. Roots 
824 PD blower. 80gpm 2,000psi jetter pump. 
10-yd. debris body. Hydraulic hose, dump, 
and locks. $65,000. 706-798-8080  (P06)

Vac-Con industrial machine mounted on a 
pre-owned 2006 Sterling cab and chassis. 
(Stock #8593C) www.VacuumSalesInc.
com (888) VAC-UNIT (822-8648) (PBM)

Jack Doheny Supplies Inc. offers a full range 
of late model combo units and DOT industrial 
vacuum loaders. Call us @1-800-3DOHENY. 
 (PBM)

JETTERS-TRAILER

2004 US Jet 4018-300 trailer: Hatz 
3-cylinder silent pack diesel engine, 
1,560 hours. 500 ft. 1/2" hose. Very good 
condition. Newer control panel, new tires 
with spare, 2 new aluminum tool boxes 
and fenders.New steel antifreeze tank 
and new muffler. Good running machine. 
..............................  $22,500 negotiable

866-889-3738, PA
mike@birosseptic.com P05

PBM

The Industry’s Most Versatile Trailer 
Jetter! Model# HJ2TA8536, tandem axle 
trailer, 35 hp Vanguard 10 gpm @ 3,850 
psi, 325-gallon water tank, 300' hose, Gen-
eral pump. Fully loaded! List $36,995. 
On sale for $32,995.

800-213-3272,
www.hotjetusa.com

JETTERS-TRUCK

1999 SECA 747-SP: 40 gpm @ 2,000 
psi, 700-gallon poly tank. 4,940 hours. 
Mounted on ex-municipal truck with 
37,400 miles.  ........................  $14,000

608-835-7767, WI PBM

1974 Ford F-600 jet truck 23,000 GVW, 
1,650 psi, 65 gpm. 300 CI industrial engine 
for pump with 500 ft. of hose on truck, reel 
plunger, Myers pump. Works well. Great 
truck for sewer and drain company. $8,000. 
801-807-8335  (P06)

LEASE/FINANCING
Western Equipment Finance, a bank-
owned direct lender, is committed to con-
tinuing to help you prosper. All equipment 
types, new or used; we have the best rates 
and terms you deserve. App-Only Financ-
ing and credit decisions within an hour. Call 
the team you can trust, Jim Stekl at West-
ern Equipment Finance 701-665-1647. 
jim.stekl@westernequipmentfinance.com  (PBM)

Quick and easy financing for new or used 
equipment — without all the headaches. 
Credit is not an issue. We have working 
capital available for commercial equip-
ment purchases $20,000 to $2,000,000. 
BSG Services - Call 866-259-5370 or email 
bsgfin@earthlink.net (PBM)

PORTABLE RESTROOMS

150 Olympic fiberglass units, white in 
color, construction grade.  .... $175 each

Call/text 712-433-1662, IA
terrysseptic@gmail.com P05
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PORTABLE RESTROOMS
FOR SALE: 300 Sebach standard portable 
restrooms in great condition. 150 all grey, 
150 grey and orange ready for immedi-
ate rental. $125 each restroom. Customer 
responsible for transport and delivery. Call 
CALLAHEAD Corp. 800-634-2085  (P05)

100 construction-grade PolyPortables/Poly-
Johns. Miscellaneous green, tan, & brown. 
$275 each. Please call or text 712-433-
1662. terrysseptic@gmail.com (P05)

Used portable restrooms $300 each. Ap-
proximately 200 PolyPortables and Poly-
John units, mixed colors. Condition: Good. 
28 Blue/Green Satellites $350 each. Sold in 
groups of 20 or more only. 920-322-3342 or 
email Bethany@rentapotty.net  (P05)

Looking to buy 40 event-grade portable toi-
lets. Call Pitstop 618-922-2281.  (P05)

130 used PolyJohn restrooms for sale, 
construction grade. Best units (minimum 
10 units) @ $125 each, down to $90 each. 
Lexington, KY. 859-255-6605  (P06)

We have 53 Five Peaks portable toilets, 
like-new shape, used on limited special oc-
casions $295 ea. 34 Satellite Max 3000s, 
good shape, $275.00. 58 PolyJohn con-
struction-grade units $175 ea. We can ar-
range truck load freight. Located in east TN. 
Call 423-525-2978.  (P05)

PORTABLE RESTROOM 
HAULERS

2008 and 2009 gooseneck Laxi Taxi porta-
potty trailers. Carries 26 pots per trailer. 
$7,000 each. Call 3Ds Plumbing 325-653-
4975 or email Desdoucet3d@hotmail.com  
 (P05)

PORTABLE RESTROOM 
TRAILERS

2 Decons, 28' Tonto, 18' Royal, 2001 ASCI, 
16' Presidential, 26' Presidential, portable toi-
let hauler trailers. 315-437-1291, NY. (PBM)

PORTABLE RESTROOM 
TRUCKS

2016 Ford F550 4x4, 300-gallon water/ 
900-gallon waste. 28 Satellite johns, 4 
handicaps, 2 sinks.  ................ $110,000

Call 716-474-5470 P05

1999 International 4700 LP pumper, 
holds 500 gallons wastewater and 250  
gallons freshwater. .................  $10,000

Call 724-947-9008, PA P05

Complete Portable Toilet service 
truck mount units (turn-key), mount-
ed on your truck or ours. Tool boxes, 
dual work stations, dc10 washdown 
pump, reversible vacuum pump, hose 
reel, set up complete, toilet racks avail-
able. 1100 waste/400 fresh: $21,000, 
1700 waste/600 fresh: $23,500. Any 
custom options or sizes available!

TexLa Services
936-641-3938

www.texlaservices.com P05

2002 Isuzu FTR: Allison automatic, 
air brakes, air-conditioning, under CDL. 
1,100-gallon sludge/400-gallon water. 
Keith Huber Princess II.  ........... $22,900

401-663-1002 P05

1996 International 4700 LP, holds 
500 gallons wastewater and 250 gallons 
freshwater.  ............................  $10,000

Call 724-947-9008, PA P05

2009 Hino 338 rated under CDL. Keith 
Huber Princess 1,700 gallon (1,300 
waste/400 fresh). Single side service 
lowered work station. Masport HXL75V, 
Burks washdown pump. Allison trans-
mission. 215k miles. Built in 2010.  
............................................... $44,900

For info & pics  contact 
pflynn@superiorportables.com 

or 330-733-9000, OH P05

2010 Hino 268 under CDL. Keith Hu-
ber Princess II 1,500-gallon (1,100 
waste/400 fresh) Dual side service 
lowered work station. Masport HXL75, 
Burks washdown pump. Allison trans-
mission. 257k miles.  .............. $44,900

For info & pics  contact 
pflynn@superiorportables.com 

or 330-733-9000, OH P05

2005 IH 4300 septic/toilet combination. 
Under CDL, one owner. 1,100 waste/400 
pressurized water. Dual service. 3” 
rear inlet. 2-unit hauler gate. All hoses. 
270,000 miles, overhauled at 220,000. 
Tires 80%. A/C, A/T, cruise. Excellent 
condition.  ...............................  $34,500

870-238-9481, AR P05

2006 Ford F550, Satellite built truck, 6.0 die-
sel, automatic, 600 waste, 300 fresh. 2-unit 
carrier, Conde Super 6 pump. Excellent run-
ning truck, good shape. $23,995 OBO. Call or 
text 712-433-1662 terrysseptic@gmail.com 
  (P05)

1999 Ford F-450, 7.3 diesel, 124,000 
miles. 315-gallon freshwater and 400-gal-
lon waste tanks. Porta-pot carrier on back. 
$14,995 OBO. Call/text 712-433-1662  (P05)

2000 GMC P&D truck, 300/135 tank, 
auto., gas, a/c, liftgate. 24' bed, holds 10 
units. 150,000 miles.  .............. $18,500

Steve 863-581-5680, FL P05

2004 International 4300: 6-speed 
manual, 1,100 gallons waste, 400 gal-
lons fresh. Had an engine overhaul at 
264,455 miles. Also has a new radia-
tor, fan, clutch, water pump, front tires, 
shocks and brakes. 280,500 current 
miles.  ....................................  $39,000

johnsanitation1@yahoo.com
248-437-0841 P05

2016 International Terrastar, 4x4, 
50k, 3 cells (300 fresh/1,000 waste/200 
fresh) set up for portable restroom ser-
vice & septic. $85,000. 2007 Chevy 
4500, 4x4, 257k, 3 cells (400 fresh/900 
waste/200 fresh) $27,500. Both trucks 
well maintained.

Call or text 785-477-2254 P06

2015 Dodge Ram 5500 4x4 with 
1,250-gallon aluminum tank, 64,000 
miles.  .................................... $65,000

Call Rodney Lane 
270-832-3793 P05

2005 GMC 5500: 400 water/900 waste, 
Duramax diesel 6.6L, Allison 5-speed auto. 
3,500psi jetter/power washer, Fruitland 
Model 500 396cfm, dual side service, heated 
valves, 19,500 GVW. Excellent maintenance. 
Great for grease traps and small septic tanks 
too. $29,900. Call Mike 419-865-4830. (P05)
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a

2013 Ford F550 for sale: 160,000 
miles. Brand-new, 2-month-old engine 
with a full 2-year warranty. 1,200-gallon 
split tank - 900 waste, 300 fresh water. 
Truck is in good shape.  .......... $39,950

Call Tobia 518-622-3353, NY 
or email 

Theresa@BigTopPortableToilets.com
P05

2006 International DuraStar 4300: 
DT466, 6-speed, non-CDL with 300 
waste/150 water and a MEC4000 
pump. Hauls 8 units. Truck has 117,000 
miles on it.  .......... Asking $17,000 OBO

Call Joe for details 
716-823-3606, NY P06

2005 International DuraStar 4300: 
DT466, 6-speed manual transmis-
sion with new 402 Wally pump. 1,500 
waste/400 chemical. GVW is 32,000 
and truck has approx. 85,000 miles.  
............................ Asking $27,000 OBO

Call Joe for details 
716-823-3606, NY P06

Two (2) 2006 International 4300s, DT466, 
both currently on a route. $30,000 each. Call 
or email for more information. 205-353-2625 
aplus@aplusportablerestrooms.com  (P05)

Two (2) 2007 Kenworth T-300 trucks: 1,500 
waste/500 fresh, automatic transmission. 
Asking $30,000 each. Call Ken Ford at 662-
415-3188.  (P05)

Used Equipment Wanted: Portable toilets, 
sinks, trucks (under 26k GVWR and less than 
1,000-gallon tank). Contact Kris at 406-697-
6215.  (P05)

2006 Chevy C5500: 900/300 Lane 
tank, Masport pump, 150,000 miles. 
Owner operator, well maintained. New 
tires.  ......................................  $22,000

507-920-9509, MN P05

2005 Isuzu NQR with Workmate 600 body, 
600w/185f/185f, power tailgate, carries 4 
units, Masport & Burks pumps, used daily. 
Call Dave 612-282-2082.  (P05)

Selling International septic trucks and a In-
ternational stake truck with 16-unit carry 
capacity - $12,000. 300-gallon slide-in sep-
tic tank for a pickup - $1,500. 3,000-gallon 
septic International truck - $16,000. GMC 
TopKick with 700-gallon capacity tank - 
$5,000. 1,100-gallon capacity septic truck 
- $16,000. Location: Brighton, Michigan. 
Call Bart at 810-217-4639.  (P05)

2001 International DT-466: 7-speed manual 
with Glendale Welding 1,000/450 tank, 258k 
miles, Moro M-10 pump, Burks water, 2-toi-
let carrier. Call Mike 505-345-3965.  (P05)

1999 International 4700: 1,100 waste, 
400 fresh. Dual side service with Masport. 
223,610 miles. Call 843-283-3749 or email 
powellst@sccoast.net. (P05)

2014 Isuzu NQR diesel 17,999 GVW, 110,000 
miles, balance of warranty. 980-gallon steel 
tank 680/300. 115cfm pump, Honda motor, 
Flojet 60psi washstation. Used daily, runs 
great. $45,000 OBO. 860-377-7483  (P05)

2004 Chevy C5500, 332k, Duramax, auto., 
128” wb, 19,500 GVW. 900/300 tank, pot 
rack and trailer hitch. Pics on request. 
$18,500 OBO. Call 660-341-3814  (P05)

2007 International 4300 1,350-gallon 
$39,500; 2006 International 4300 1,350-gal-
lon $37,500; 2002 International 4300 
1,350-gallon $21,000. 256-757-9900 or 
www.pbsos.com (PBM)

2006 Ford F550 4x4: New 11’ flatbed, new 
950-gallon portable toilet slide-in tank - 
650/300. Conde SDS6, 9hp electric start 
Honda. Bucket fill, 30’ Tiger Tail. Ready to 
work. $29,995. Denver, CO. 303-789-9440 
Ask for Matt.  (PBM)

2008 Isuzu NPR HD: Crescent flat tank, 6-unit 
carrier, 120,000 miles. Diesel, automatic, ex-
haust brake. Thieman liftgate, 550w/250f, 
Masport pump. Dual side service, worklights. 
Serviced every 5,000 miles. Clean truck. 
$39,000 OBO. 203-748-6906  (P05)

2006 Freightliner M2, C7 CAT, 6-speed 
manual, air brake, 26k GVW. 500/300 split 
aluminum Kee-Vac tank, 500-gallon plas-
tic chemical tank, AMT washdown pumper. 
Carries 8 toilets, liftgate, Masport pump 
hydraulic drive, tool boxes. Low miles. 
$37,500 OBO. Text or call for info. Richard 
620-629-7212  (P07) 

2006 International: Eaton 6-speed, 4300SB, 
D225 motor, 250L Fruitland farm pump. 
1,000-gallon waste, 500-gallon freshwater. 
268,907 miles. $32,000. Call 3Ds Plumb-
ing 325-653-4975 or email Desdoucet3d@ 
hotmail.com  (P05)

1997 Ford Super Duty, 5-speed, a/c. 
600-gallon waste/250-gallon fresh. Truck 
currently in use. 321,000 miles, 221,000 on 
engine. Extremely well maintained. $8,000. 
joekback@gmail.com  (P05)

2007 Ford F550 4x4: New 11’ flatbed, new 
800-gallon portable toilet slide-in tank - 
540/260. Conde Super 6, 70cfm, 5.5hp 
electric start Honda. Bucket fill, 30’ Tiger Tail. 
Ready to work. $27,995. Denver CO. 303-
789-9440 Ask for Matt.  (PBM)

2007 Ford F550: diesel, auto, fresh rebuild 
on engine with warranty. 600w/300f stain-
less steel vacuum tank, Masport pump. 
www.pumpertrucksales.com. Call JR. @ 
720-253-8014, CO. (PBM)

2009 Dodge 5500: 6.7 Cummins diesel, 
auto., 4x4, new aluminum vacuum tank, 
700w/260f, Masport pump. Honda engine. 
www.pumpertrucksales.com. Call JR. @ 
720-253-8014, CO. (PBM)

2005 Chevy Kodiak 4500: Duramax diesel, 
auto., 4x4, 13-ft flatbed, 52,000 miles. Like-
new. Vacuum tank & pump can be added 
for additional cost. www.pumpertrucksales.
com. Call JR. @ 720-253-8014, CO. (PBM)

PORTABLE SINKS
For Sale: Portable handwash stations, differ-
ent makes and models. Some need repair. 
1,500-gallon holding tanks. Call for pricing. 
423-745-4863  (P06)

PORTABLE SHOWER 
TRAILERS

Attention large outdoor events promoters 
and seasonal campgrounds requiring show-
ers, sinks and hot water availability: FOR 
SALE: Two (2) 40-ft. shower containers. 14 
shower heads per container, handicap ac-
cessible. Trailer and accessories included. 
For pictures go to www.candsshowers.com. 
712-428-6143 or cell 712-880-1250. (PBM)

POSITIONS AVAILABLE
Moeller Marine Products is seeking a moti-
vated North American Industrial Sales Man-
ager, who is a self-starter, is energized by 
results, and knows how to grow a product 
market and “own the business.” This individ-
ual will be responsible for the Moeller Indus-
trial and Waste Vegetable Oil (WVO) $3.5 mil-
lion budget. ISM will work with the Moeller 
RSM’s as well as Engineering and Marketing 
to seek out new opportunities with a specific 
focus on finding new customers. Respon-
sibilities Include: • Prospect new accounts 
through cold calling activity • Building the 
relationships with customers and third-party 
representative group where applicable • Re-
sponsible for current accounts • Involvement 
in setting budgets • Organize trade show ac-
tivity • Look at programs that could provide 
off-the-shelf industrial plastic products. Edu-
cation Requirements: • Bachelor’s degree 
preferred, business, sales management or 
marketing a plus. Qualifications: • Minimum 
of 5 years in the industrial plastics market 
• Candidate will be located in the Midwest 
or Central part of the U.S. • Willingness to 
travel up to 70%. All travel expenses paid by 
Moeller Industrial Products within the Corpo-
rate Travel Policy. If you are a team player 
with a positive “can-do” attitude, we want to 
hear from you! In return, we offer our em-
ployees a competitive salary; family-friendly 
work environment, and excellent benefits. 
We are committed to career growth. Moeller 
Industrial Products is supportive of the com-
munity and recently was recognized for 25 
years of operation! Apply today by send-
ing your resume to HR@themooreco.com. 
www.moellerindustrial.com ISO 9001: 
2008 certified EEO Employer/VET/Disabled. 
Moeller Industrial Products is a division of 
The Moore Company.  (P05)

GapVax, Inc., a nationally recognized manu-
facturing business, is seeking a talented, 
highly motivated individual to fill a full-time 
Sales Position in the Midwest (Iowa based 
preferred) region. GapVax is the leading 
manufacturer of industrial and municipal 
vacuum units and hydroexcavation units 
in the United States. We provide the most 
reliable, comprehensive, and efficient mo-
bile vacuum units in the industrial and 
municipal markets. Specifications of the 
position are listed on our website, www.
gapvax.com, click on the Now Hiring link in 
the left hand column. Send resumes to or 
betty@gapvax.com or 575 Central Avenue, 
Johnstown, PA 15902. (PBM)

PRESSURE WASHERS
Industrial Pressure Washer - New w/warranty 
$9,500. 2,000psi, 18gpm. 999cc Kohler & AR 
pump. Will deliver. 321-800-5763 (PBM)

Honda horizontal GX engines, new in-the-box 
w/warranty. GX200QX - $399; GX270QAG - 
$579; GX390QA - $599 delivered price. 800-
363-9855 or GXParts.com  (PBM)

Submit your classified ad online!
www.pumper.com/classifieds/place_ad
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PORTABLE RESTROOMS
FOR SALE: 300 Sebach standard portable 
restrooms in great condition. 150 all grey, 
150 grey and orange ready for immedi-
ate rental. $125 each restroom. Customer 
responsible for transport and delivery. Call 
CALLAHEAD Corp. 800-634-2085  (P05)

100 construction-grade PolyPortables/Poly-
Johns. Miscellaneous green, tan, & brown. 
$275 each. Please call or text 712-433-
1662. terrysseptic@gmail.com (P05)

Used portable restrooms $300 each. Ap-
proximately 200 PolyPortables and Poly-
John units, mixed colors. Condition: Good. 
28 Blue/Green Satellites $350 each. Sold in 
groups of 20 or more only. 920-322-3342 or 
email Bethany@rentapotty.net  (P05)

Looking to buy 40 event-grade portable toi-
lets. Call Pitstop 618-922-2281.  (P05)

130 used PolyJohn restrooms for sale, 
construction grade. Best units (minimum 
10 units) @ $125 each, down to $90 each. 
Lexington, KY. 859-255-6605  (P06)

We have 53 Five Peaks portable toilets, 
like-new shape, used on limited special oc-
casions $295 ea. 34 Satellite Max 3000s, 
good shape, $275.00. 58 PolyJohn con-
struction-grade units $175 ea. We can ar-
range truck load freight. Located in east TN. 
Call 423-525-2978.  (P05)

PORTABLE RESTROOM 
HAULERS

2008 and 2009 gooseneck Laxi Taxi porta-
potty trailers. Carries 26 pots per trailer. 
$7,000 each. Call 3Ds Plumbing 325-653-
4975 or email Desdoucet3d@hotmail.com  
 (P05)

PORTABLE RESTROOM 
TRAILERS

2 Decons, 28' Tonto, 18' Royal, 2001 ASCI, 
16' Presidential, 26' Presidential, portable toi-
let hauler trailers. 315-437-1291, NY. (PBM)

PORTABLE RESTROOM 
TRUCKS

2016 Ford F550 4x4, 300-gallon water/ 
900-gallon waste. 28 Satellite johns, 4 
handicaps, 2 sinks.  ................ $110,000

Call 716-474-5470 P05

1999 International 4700 LP pumper, 
holds 500 gallons wastewater and 250  
gallons freshwater. .................  $10,000

Call 724-947-9008, PA P05

Complete Portable Toilet service 
truck mount units (turn-key), mount-
ed on your truck or ours. Tool boxes, 
dual work stations, dc10 washdown 
pump, reversible vacuum pump, hose 
reel, set up complete, toilet racks avail-
able. 1100 waste/400 fresh: $21,000, 
1700 waste/600 fresh: $23,500. Any 
custom options or sizes available!

TexLa Services
936-641-3938

www.texlaservices.com P05

2002 Isuzu FTR: Allison automatic, 
air brakes, air-conditioning, under CDL. 
1,100-gallon sludge/400-gallon water. 
Keith Huber Princess II.  ........... $22,900

401-663-1002 P05

1996 International 4700 LP, holds 
500 gallons wastewater and 250 gallons 
freshwater.  ............................  $10,000

Call 724-947-9008, PA P05

2009 Hino 338 rated under CDL. Keith 
Huber Princess 1,700 gallon (1,300 
waste/400 fresh). Single side service 
lowered work station. Masport HXL75V, 
Burks washdown pump. Allison trans-
mission. 215k miles. Built in 2010.  
............................................... $44,900

For info & pics  contact 
pflynn@superiorportables.com 

or 330-733-9000, OH P05

2010 Hino 268 under CDL. Keith Hu-
ber Princess II 1,500-gallon (1,100 
waste/400 fresh) Dual side service 
lowered work station. Masport HXL75, 
Burks washdown pump. Allison trans-
mission. 257k miles.  .............. $44,900

For info & pics  contact 
pflynn@superiorportables.com 

or 330-733-9000, OH P05

2005 IH 4300 septic/toilet combination. 
Under CDL, one owner. 1,100 waste/400 
pressurized water. Dual service. 3” 
rear inlet. 2-unit hauler gate. All hoses. 
270,000 miles, overhauled at 220,000. 
Tires 80%. A/C, A/T, cruise. Excellent 
condition.  ...............................  $34,500

870-238-9481, AR P05

2006 Ford F550, Satellite built truck, 6.0 die-
sel, automatic, 600 waste, 300 fresh. 2-unit 
carrier, Conde Super 6 pump. Excellent run-
ning truck, good shape. $23,995 OBO. Call or 
text 712-433-1662 terrysseptic@gmail.com 
  (P05)

1999 Ford F-450, 7.3 diesel, 124,000 
miles. 315-gallon freshwater and 400-gal-
lon waste tanks. Porta-pot carrier on back. 
$14,995 OBO. Call/text 712-433-1662  (P05)

2000 GMC P&D truck, 300/135 tank, 
auto., gas, a/c, liftgate. 24' bed, holds 10 
units. 150,000 miles.  .............. $18,500

Steve 863-581-5680, FL P05

2004 International 4300: 6-speed 
manual, 1,100 gallons waste, 400 gal-
lons fresh. Had an engine overhaul at 
264,455 miles. Also has a new radia-
tor, fan, clutch, water pump, front tires, 
shocks and brakes. 280,500 current 
miles.  ....................................  $39,000

johnsanitation1@yahoo.com
248-437-0841 P05

2016 International Terrastar, 4x4, 
50k, 3 cells (300 fresh/1,000 waste/200 
fresh) set up for portable restroom ser-
vice & septic. $85,000. 2007 Chevy 
4500, 4x4, 257k, 3 cells (400 fresh/900 
waste/200 fresh) $27,500. Both trucks 
well maintained.

Call or text 785-477-2254 P06

2015 Dodge Ram 5500 4x4 with 
1,250-gallon aluminum tank, 64,000 
miles.  .................................... $65,000

Call Rodney Lane 
270-832-3793 P05

2005 GMC 5500: 400 water/900 waste, 
Duramax diesel 6.6L, Allison 5-speed auto. 
3,500psi jetter/power washer, Fruitland 
Model 500 396cfm, dual side service, heated 
valves, 19,500 GVW. Excellent maintenance. 
Great for grease traps and small septic tanks 
too. $29,900. Call Mike 419-865-4830. (P05)
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a

2013 Ford F550 for sale: 160,000 
miles. Brand-new, 2-month-old engine 
with a full 2-year warranty. 1,200-gallon 
split tank - 900 waste, 300 fresh water. 
Truck is in good shape.  .......... $39,950

Call Tobia 518-622-3353, NY 
or email 

Theresa@BigTopPortableToilets.com
P05

2006 International DuraStar 4300: 
DT466, 6-speed, non-CDL with 300 
waste/150 water and a MEC4000 
pump. Hauls 8 units. Truck has 117,000 
miles on it.  .......... Asking $17,000 OBO

Call Joe for details 
716-823-3606, NY P06

2005 International DuraStar 4300: 
DT466, 6-speed manual transmis-
sion with new 402 Wally pump. 1,500 
waste/400 chemical. GVW is 32,000 
and truck has approx. 85,000 miles.  
............................ Asking $27,000 OBO

Call Joe for details 
716-823-3606, NY P06

Two (2) 2006 International 4300s, DT466, 
both currently on a route. $30,000 each. Call 
or email for more information. 205-353-2625 
aplus@aplusportablerestrooms.com  (P05)

Two (2) 2007 Kenworth T-300 trucks: 1,500 
waste/500 fresh, automatic transmission. 
Asking $30,000 each. Call Ken Ford at 662-
415-3188.  (P05)

Used Equipment Wanted: Portable toilets, 
sinks, trucks (under 26k GVWR and less than 
1,000-gallon tank). Contact Kris at 406-697-
6215.  (P05)

2006 Chevy C5500: 900/300 Lane 
tank, Masport pump, 150,000 miles. 
Owner operator, well maintained. New 
tires.  ......................................  $22,000

507-920-9509, MN P05

2005 Isuzu NQR with Workmate 600 body, 
600w/185f/185f, power tailgate, carries 4 
units, Masport & Burks pumps, used daily. 
Call Dave 612-282-2082.  (P05)

Selling International septic trucks and a In-
ternational stake truck with 16-unit carry 
capacity - $12,000. 300-gallon slide-in sep-
tic tank for a pickup - $1,500. 3,000-gallon 
septic International truck - $16,000. GMC 
TopKick with 700-gallon capacity tank - 
$5,000. 1,100-gallon capacity septic truck 
- $16,000. Location: Brighton, Michigan. 
Call Bart at 810-217-4639.  (P05)

2001 International DT-466: 7-speed manual 
with Glendale Welding 1,000/450 tank, 258k 
miles, Moro M-10 pump, Burks water, 2-toi-
let carrier. Call Mike 505-345-3965.  (P05)

1999 International 4700: 1,100 waste, 
400 fresh. Dual side service with Masport. 
223,610 miles. Call 843-283-3749 or email 
powellst@sccoast.net. (P05)

2014 Isuzu NQR diesel 17,999 GVW, 110,000 
miles, balance of warranty. 980-gallon steel 
tank 680/300. 115cfm pump, Honda motor, 
Flojet 60psi washstation. Used daily, runs 
great. $45,000 OBO. 860-377-7483  (P05)

2004 Chevy C5500, 332k, Duramax, auto., 
128” wb, 19,500 GVW. 900/300 tank, pot 
rack and trailer hitch. Pics on request. 
$18,500 OBO. Call 660-341-3814  (P05)

2007 International 4300 1,350-gallon 
$39,500; 2006 International 4300 1,350-gal-
lon $37,500; 2002 International 4300 
1,350-gallon $21,000. 256-757-9900 or 
www.pbsos.com (PBM)

2006 Ford F550 4x4: New 11’ flatbed, new 
950-gallon portable toilet slide-in tank - 
650/300. Conde SDS6, 9hp electric start 
Honda. Bucket fill, 30’ Tiger Tail. Ready to 
work. $29,995. Denver, CO. 303-789-9440 
Ask for Matt.  (PBM)

2008 Isuzu NPR HD: Crescent flat tank, 6-unit 
carrier, 120,000 miles. Diesel, automatic, ex-
haust brake. Thieman liftgate, 550w/250f, 
Masport pump. Dual side service, worklights. 
Serviced every 5,000 miles. Clean truck. 
$39,000 OBO. 203-748-6906  (P05)

2006 Freightliner M2, C7 CAT, 6-speed 
manual, air brake, 26k GVW. 500/300 split 
aluminum Kee-Vac tank, 500-gallon plas-
tic chemical tank, AMT washdown pumper. 
Carries 8 toilets, liftgate, Masport pump 
hydraulic drive, tool boxes. Low miles. 
$37,500 OBO. Text or call for info. Richard 
620-629-7212  (P07) 

2006 International: Eaton 6-speed, 4300SB, 
D225 motor, 250L Fruitland farm pump. 
1,000-gallon waste, 500-gallon freshwater. 
268,907 miles. $32,000. Call 3Ds Plumb-
ing 325-653-4975 or email Desdoucet3d@ 
hotmail.com  (P05)

1997 Ford Super Duty, 5-speed, a/c. 
600-gallon waste/250-gallon fresh. Truck 
currently in use. 321,000 miles, 221,000 on 
engine. Extremely well maintained. $8,000. 
joekback@gmail.com  (P05)

2007 Ford F550 4x4: New 11’ flatbed, new 
800-gallon portable toilet slide-in tank - 
540/260. Conde Super 6, 70cfm, 5.5hp 
electric start Honda. Bucket fill, 30’ Tiger Tail. 
Ready to work. $27,995. Denver CO. 303-
789-9440 Ask for Matt.  (PBM)

2007 Ford F550: diesel, auto, fresh rebuild 
on engine with warranty. 600w/300f stain-
less steel vacuum tank, Masport pump. 
www.pumpertrucksales.com. Call JR. @ 
720-253-8014, CO. (PBM)

2009 Dodge 5500: 6.7 Cummins diesel, 
auto., 4x4, new aluminum vacuum tank, 
700w/260f, Masport pump. Honda engine. 
www.pumpertrucksales.com. Call JR. @ 
720-253-8014, CO. (PBM)

2005 Chevy Kodiak 4500: Duramax diesel, 
auto., 4x4, 13-ft flatbed, 52,000 miles. Like-
new. Vacuum tank & pump can be added 
for additional cost. www.pumpertrucksales.
com. Call JR. @ 720-253-8014, CO. (PBM)

PORTABLE SINKS
For Sale: Portable handwash stations, differ-
ent makes and models. Some need repair. 
1,500-gallon holding tanks. Call for pricing. 
423-745-4863  (P06)

PORTABLE SHOWER 
TRAILERS

Attention large outdoor events promoters 
and seasonal campgrounds requiring show-
ers, sinks and hot water availability: FOR 
SALE: Two (2) 40-ft. shower containers. 14 
shower heads per container, handicap ac-
cessible. Trailer and accessories included. 
For pictures go to www.candsshowers.com. 
712-428-6143 or cell 712-880-1250. (PBM)

POSITIONS AVAILABLE
Moeller Marine Products is seeking a moti-
vated North American Industrial Sales Man-
ager, who is a self-starter, is energized by 
results, and knows how to grow a product 
market and “own the business.” This individ-
ual will be responsible for the Moeller Indus-
trial and Waste Vegetable Oil (WVO) $3.5 mil-
lion budget. ISM will work with the Moeller 
RSM’s as well as Engineering and Marketing 
to seek out new opportunities with a specific 
focus on finding new customers. Respon-
sibilities Include: • Prospect new accounts 
through cold calling activity • Building the 
relationships with customers and third-party 
representative group where applicable • Re-
sponsible for current accounts • Involvement 
in setting budgets • Organize trade show ac-
tivity • Look at programs that could provide 
off-the-shelf industrial plastic products. Edu-
cation Requirements: • Bachelor’s degree 
preferred, business, sales management or 
marketing a plus. Qualifications: • Minimum 
of 5 years in the industrial plastics market 
• Candidate will be located in the Midwest 
or Central part of the U.S. • Willingness to 
travel up to 70%. All travel expenses paid by 
Moeller Industrial Products within the Corpo-
rate Travel Policy. If you are a team player 
with a positive “can-do” attitude, we want to 
hear from you! In return, we offer our em-
ployees a competitive salary; family-friendly 
work environment, and excellent benefits. 
We are committed to career growth. Moeller 
Industrial Products is supportive of the com-
munity and recently was recognized for 25 
years of operation! Apply today by send-
ing your resume to HR@themooreco.com. 
www.moellerindustrial.com ISO 9001: 
2008 certified EEO Employer/VET/Disabled. 
Moeller Industrial Products is a division of 
The Moore Company.  (P05)

GapVax, Inc., a nationally recognized manu-
facturing business, is seeking a talented, 
highly motivated individual to fill a full-time 
Sales Position in the Midwest (Iowa based 
preferred) region. GapVax is the leading 
manufacturer of industrial and municipal 
vacuum units and hydroexcavation units 
in the United States. We provide the most 
reliable, comprehensive, and efficient mo-
bile vacuum units in the industrial and 
municipal markets. Specifications of the 
position are listed on our website, www.
gapvax.com, click on the Now Hiring link in 
the left hand column. Send resumes to or 
betty@gapvax.com or 575 Central Avenue, 
Johnstown, PA 15902. (PBM)

PRESSURE WASHERS
Industrial Pressure Washer - New w/warranty 
$9,500. 2,000psi, 18gpm. 999cc Kohler & AR 
pump. Will deliver. 321-800-5763 (PBM)

Honda horizontal GX engines, new in-the-box 
w/warranty. GX200QX - $399; GX270QAG - 
$579; GX390QA - $599 delivered price. 800-
363-9855 or GXParts.com  (PBM)

Submit your classified ad online!
www.pumper.com/classifieds/place_ad
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PUMPS
Buy & Sell all makes and models, new & used 
vacuum pumps & high pressure water pumps, 
and good used replacement parts. Call for an 
inventory sheet and save. www.Vacuum 
SalesInc.com, (888) VAC-UNIT (822-8648)
 (PBM)

2011 Fruitland Vacuum Pump - Model 500 
LUF; Ser: 517549; Location: 4008 Main St., 
Dallas, TX. $2,200. Phone 214-824-7276 
  (P06)

RENTAL EQUIPMENT
Liquid vacs, wet/dry industrial vacs, combi-
nation jetter/vacs, vacuum street sweeper & 
catch basin cleaner, truck & trailer mount-
ed jetters. All available for daily, weekly, 
monthly, and yearly rentals. VSI Rent-
als, LLC, (888) VAC-UNIT (822-8648) 
www.vsirentalsllc.com (PBM)

2016 Acro Vacuum Trailer: Stainless steel 
6,000 gallon, DOT certified double conical 
with air-ride suspension. Aluminum wheels 
all positions, full hose trays, OSHA walkways 
and railings. Vacuum pump option either hy-
draulic or self-contained. KLM Rentals, Inc. 
617-909-9044  (PBM)

ROLL-OFF TANKS

New 5,000-gallon roll-off vacuum 
tank with new Fruitland hydraulic-drive 
pump. Use with any roll-off or hook-lift 
truck. Ready for work.   ........... $36,500

KLM Companies 
617-909-9044 PBM

ROLL-OFF TRAILERS
2001 ESP Roll-off trailer: Two (2) container 
roll-off trailer good brakes, tires, frame. etc. 
KLM Companies 617-909-9044  (PBM)

SAFETY EQUIPMENT
Save on super-strong Black Mamba nitrile dis-
posable gloves at www.OrderMyGloves.com. 
Also, latex and vinyl gloves from $3.99/box 
of 100.  (P07)

SEPTIC TRUCKS

2001 Sterling: ISM 330hp Cummins 
engine, 263,114 miles, 20,000 lb. front 
axle, 46,000 lb. rear axle, 4,500-gallon 
tank, Jurop LC420 pump.  ........ $53,000

715-889-1544, WI P06

1997 Peterbilt: 3304 CAT, 250,000 
miles, 9-speed Eaton-Fuller transmis-
sion, a/c. 3,250-gallon tank, Jurop 
pump, heated valves. Sharp truck, 
works daily.  ........................... $59,500

Call 812-876-1258, IN P05

2008 Kenworth Paccar PX-8, 66,000 
miles, air ride, 10-speed transmission, 
new tires. 90-barrel stainless steel tank, 
4310 vacuum pump, National Vacuum 
Equipment. NVE blower pkg, 5,600 hrs., 
heated valves, digital tank level reader.  
......................................  $68,000 FIRM

678-898-2928, GA PBM

1998 Ford septic truck with 3,500-gal-
lon carbon-steel vacuum tank. CAT 
350hp with Fuller 8-speed transmission. 
Rebuilt Presvac PV750 vacuum pump. 
Ready for work.  ......................  $38,500

KLM Companies 
617-909-9044 PBM

International 8200, N14 Cummins - 
330hp, 488,000 miles, 10-speed, a/c, 
Masport 400 vacuum pump, 3,500-gal-
lon tank. In very good condition. Tires 
95%. This is a 1992 Model chassis 
with a much newer tank and pump. 
This unit is very solid with no rust. 
Southern truck.  ......................  $17,500

740-961-7431, OH P05

1995 Mack pumper truck. 2,500-gal-
lon tank. 2,200-gallon waste/300-gal-
lon water. Truck runs and drives good. 
100,500 miles. Decals will be removed 
prior to sale.  ................... $22,500 OBO

Call 507-267-4789, MN P05

2002 Keith Huber Dominator with 
3,000-gallon waste, 300 freshwater. 
Dump bed and hydraulic rear door. 179k 
miles, and doesn’t leak a drop of oil. 
Truck is in great shape and will come 
with new hoses.  .............  $68,000 Firm

678-906-0712, GA P05

2004 Sterling: 3126 CAT, 265,000 
miles, 7-speed transmission, a/c. New: 
2,500-gallon tank, Jurop R260 vacuum 
pump, stainless steel hose trays and 
aluminum wheels. Tires 90%. Very nice, 
clean truck.  ............................ $38,500

740-961-7431, OH P05

2005 Mack CV713: 10-speed trans-
mission, 5,000-gallon Transway tank 
with new RFC 500 pump. Truck has 
many new parts and approx. 440,000 
miles.  ................. Asking $53,000 OBO

Call Joe for details 
716-823-3606, NY P06

1994 Kenworth T800: Cummins N-14 
350hp, 10-speed, air suspension, Mas-
port HXL75-230CFM pump, 3,000-gal-
lon tank, excellent rubber. In-frame in 
2011 has 67,000 miles since, and new 
tank in 2011. Truck used for back-up. 
Ready to work!  ......................  $32,500

garrett@vdwws.com
210-698-2000, TX P05

 
 

2011 Kenworth, 5,000-gallon Pik Rite, 
Masport 400, 264k miles, new tires.  
................................................ $95,000

Mike 443-235-5979 P05

1996 Kenworth T800, Cummins M11, 
370hp, 10-speed RoadRanger, air-ride 
suspension. 3,500-gallon tank, 367 
Challenger pump, 3" and 4" valve, 6” 
dump, heated valves.  .............. $35,000

Squires, Pierson and Sons, Inc. 
631-283-1403, NY P05

Submit your classified ad online!
www.pumper.com/classifieds/place_ad

2000 Mack, 10-speed, 400 w/c Masport, 
3,150 waste tank works but is weak, 
100-gallon fresh. Well maintained, updat-
ing fleet.  ..................................  $15,000

281-734-9700, TX P05

2005 Kenworth T800: C13, 385hp, 
184,000 miles, 10-speed. Transway 1200 
pump, 4,000-gallon waste, 75-gallon 
freshwater with high-pressure jetter. Full 
hoist and rear-opening door. 24.5 tires. 
.........................................  $90,000 OBO

802-658-6243, VT P05

2007 Sterling, C-13 CAT, 292k miles, 
10-speed, a/c, cruise, jake. 3,600-gal-
lon Presvac tank with hoist and full-
open rear door. Jurop R260 (364 cfm) 
vacuum pump. Very nice, extremely 
clean truck! ............................ $59,000

Call/text 740-961-7431, OH P05

2002 International 8100, 291k miles, 
10-speed, M-11 Cummins, 330 horse-
power. Jake, a/c, cruise, 3,500-gallon 
tank and NVE 367 vacuum pump. New 
tires and aluminum wheels.  .... $33,000

Call/text 740-961-7431, OH P05

2010 Mack with brand-new 5,000- 
gallon dump tank. MP7 engine with 10- 
speed transmission. ....... $105,000 OBO

Javier 786-402-3092, FL P05

1996 Ford L8000: 2,300-gallon tank, 
MEC 8000 pump, heated valves, 33,000 
GVW, air brakes and seat, 8.3L Cum-
mins, 6-speed. Good rubber. Current 
DOT. Ready to work.  ................ $22,000

218-259-1542, MN P07

2001 Ford Sterling L8500, CAT motor, 
9-speed Fuller transmission. Runs good. 
Water-cooled Masport, 2,100-gallon 
tank. California non-compliant. $15,000

Call 818-767-8234, CA
Debi@ShowaltersSanitation.com

P05

2005 International 4300: DT466, 
147,000+ miles. Brand-new 1,870-gal-
lon tank, brand-new pump. Immaculate 
truck. Turnkey. Non-CDL. Newer rubber. 
Central Arkansas.  ...................  $41,000

Caleb 281-914-1192, AR P05

2006 Kenworth T800: C15, 485hp, 
10-speed, 211,000 miles. Transway 1200 
pump, 4,000-gallon waste, 200 freshwa-
ter with high-pressure jetter. 22.5 tires. 
Full hoist and full rear-opening door.  
.........................................  $95,000 OBO

802-658-6243, VT P05

1999 Peterbilt 3300: 2,500-gallon 
steel tank w/float level and sight glass. 
500-gallon water tank. Engine: Cater-
pillar; Engine Model: 3126B; 10-speed 
manual transmission. Axles: 2 rear, 1 
spring suspension.  .................  $25,000

410-795-2947, MD P05

Turn-Key Vacuum Tank Units: 3,600- 
gallon, unit mounted on your truck or 
ours; $23,500. 2,500-gallon truck units; 
$20,000. 1,500-gallon truck units; 
$17,000. Self-contained vacuum skids, 
1,000-gallon; $11,000. 2,500-gallon 
painted tanks ready to mount; $13,000. 
PortaPotty trucks and any custom op-
tions or sizes available!

TexLa Services
936-641-3938

www.texlaservices.com P05

2000 Mack 600R: Mack motor 350hp, 
4,000-gallon Transway tank and pump - 
$27,000 or best offer. 1995 Freightliner Cab 
Over: Cummins motor 390hp, 3,500-gal-
lon tank with pump - $18,000 or best offer. 
Contact Dave at 484-274-1356 or email 
dotterssepticservices@yahoo.com  (P06)

2009 Sterling: 2,500-gallon tank, NVE water-
cooled pump. Cummins engine, 6-speed 
transmission. 90,000 miles. Very clean truck. 
$53,000 OBO. 608-963-3881 Wisconsin (P05)

2002 International septic truck: DT466, 
6-speed plus transmission, less than 
50,000 miles. 1,500-gallon Lely tank, 
new tires. ................................. $29,995

Call Wayland 325-236-5485 P05

2015 Peterbilt 348: Paccar PX-9 330hp, 
Allison 3500RDS automatic transmission, 
20,000 FA, 40,000 RA, Air Trac suspen-
sion. 81,000 miles. 4,400/200-gallon 
tank with Jurop RV360 vac pump and 
General 4,000psi 4gpm jetter system. 
All aluminum wheels. Asking $119,800. 
Also have a 2012 International with 
2,500/200 single axle for sale, 186,000 
miles, $68,000

Scott 318-780-1731, LA P05

1988 Kenworth pumper: LTA10 Cum-
mins, Jurop R260 pump. Holds 4,000 gal-
lons wastewater.  ......................  $22,500

Call 724-947-9008, PA P05

1997 AutoCar/Volvo: Cummins N14 525hp 
engine, Eaton 8LL 10-speed transmission. 
2009 PikRite 5,000-gallon vacuum tank with 
Presvac LPK vac pump. Excellent running 
condition. $29,900. Used Presvac PV750 
vac pump for sale, recently overhauled. 
$2,500. Contact Frank@ActionKingServices.
com or 978-452-7750.  (PBM)

Five (5) older pump trucks with full-opening 
rear doors for sale. All are in good shape 
and work daily. 3,000 to 3,600 gallons with 
large Jurop pumps. Contact Joe Waters @ 
775-691-1403. (P08)

1999 International 8100 with a 3,500- 
gallon steel tank. 10-speed transmission, 
M11 Cummins 330 hp, Jurop pump. Ev-
erything still works, $5,500. Call 989-450-
9826. Michigan  (P06)
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PUMPS
Buy & Sell all makes and models, new & used 
vacuum pumps & high pressure water pumps, 
and good used replacement parts. Call for an 
inventory sheet and save. www.Vacuum 
SalesInc.com, (888) VAC-UNIT (822-8648)
 (PBM)

2011 Fruitland Vacuum Pump - Model 500 
LUF; Ser: 517549; Location: 4008 Main St., 
Dallas, TX. $2,200. Phone 214-824-7276 
  (P06)

RENTAL EQUIPMENT
Liquid vacs, wet/dry industrial vacs, combi-
nation jetter/vacs, vacuum street sweeper & 
catch basin cleaner, truck & trailer mount-
ed jetters. All available for daily, weekly, 
monthly, and yearly rentals. VSI Rent-
als, LLC, (888) VAC-UNIT (822-8648) 
www.vsirentalsllc.com (PBM)

2016 Acro Vacuum Trailer: Stainless steel 
6,000 gallon, DOT certified double conical 
with air-ride suspension. Aluminum wheels 
all positions, full hose trays, OSHA walkways 
and railings. Vacuum pump option either hy-
draulic or self-contained. KLM Rentals, Inc. 
617-909-9044  (PBM)

ROLL-OFF TANKS

New 5,000-gallon roll-off vacuum 
tank with new Fruitland hydraulic-drive 
pump. Use with any roll-off or hook-lift 
truck. Ready for work.   ........... $36,500

KLM Companies 
617-909-9044 PBM

ROLL-OFF TRAILERS
2001 ESP Roll-off trailer: Two (2) container 
roll-off trailer good brakes, tires, frame. etc. 
KLM Companies 617-909-9044  (PBM)

SAFETY EQUIPMENT
Save on super-strong Black Mamba nitrile dis-
posable gloves at www.OrderMyGloves.com. 
Also, latex and vinyl gloves from $3.99/box 
of 100.  (P07)

SEPTIC TRUCKS

2001 Sterling: ISM 330hp Cummins 
engine, 263,114 miles, 20,000 lb. front 
axle, 46,000 lb. rear axle, 4,500-gallon 
tank, Jurop LC420 pump.  ........ $53,000

715-889-1544, WI P06

1997 Peterbilt: 3304 CAT, 250,000 
miles, 9-speed Eaton-Fuller transmis-
sion, a/c. 3,250-gallon tank, Jurop 
pump, heated valves. Sharp truck, 
works daily.  ........................... $59,500

Call 812-876-1258, IN P05

2008 Kenworth Paccar PX-8, 66,000 
miles, air ride, 10-speed transmission, 
new tires. 90-barrel stainless steel tank, 
4310 vacuum pump, National Vacuum 
Equipment. NVE blower pkg, 5,600 hrs., 
heated valves, digital tank level reader.  
......................................  $68,000 FIRM

678-898-2928, GA PBM

1998 Ford septic truck with 3,500-gal-
lon carbon-steel vacuum tank. CAT 
350hp with Fuller 8-speed transmission. 
Rebuilt Presvac PV750 vacuum pump. 
Ready for work.  ......................  $38,500

KLM Companies 
617-909-9044 PBM

International 8200, N14 Cummins - 
330hp, 488,000 miles, 10-speed, a/c, 
Masport 400 vacuum pump, 3,500-gal-
lon tank. In very good condition. Tires 
95%. This is a 1992 Model chassis 
with a much newer tank and pump. 
This unit is very solid with no rust. 
Southern truck.  ......................  $17,500

740-961-7431, OH P05

1995 Mack pumper truck. 2,500-gal-
lon tank. 2,200-gallon waste/300-gal-
lon water. Truck runs and drives good. 
100,500 miles. Decals will be removed 
prior to sale.  ................... $22,500 OBO

Call 507-267-4789, MN P05

2002 Keith Huber Dominator with 
3,000-gallon waste, 300 freshwater. 
Dump bed and hydraulic rear door. 179k 
miles, and doesn’t leak a drop of oil. 
Truck is in great shape and will come 
with new hoses.  .............  $68,000 Firm

678-906-0712, GA P05

2004 Sterling: 3126 CAT, 265,000 
miles, 7-speed transmission, a/c. New: 
2,500-gallon tank, Jurop R260 vacuum 
pump, stainless steel hose trays and 
aluminum wheels. Tires 90%. Very nice, 
clean truck.  ............................ $38,500

740-961-7431, OH P05

2005 Mack CV713: 10-speed trans-
mission, 5,000-gallon Transway tank 
with new RFC 500 pump. Truck has 
many new parts and approx. 440,000 
miles.  ................. Asking $53,000 OBO

Call Joe for details 
716-823-3606, NY P06

1994 Kenworth T800: Cummins N-14 
350hp, 10-speed, air suspension, Mas-
port HXL75-230CFM pump, 3,000-gal-
lon tank, excellent rubber. In-frame in 
2011 has 67,000 miles since, and new 
tank in 2011. Truck used for back-up. 
Ready to work!  ......................  $32,500

garrett@vdwws.com
210-698-2000, TX P05

 
 

2011 Kenworth, 5,000-gallon Pik Rite, 
Masport 400, 264k miles, new tires.  
................................................ $95,000

Mike 443-235-5979 P05

1996 Kenworth T800, Cummins M11, 
370hp, 10-speed RoadRanger, air-ride 
suspension. 3,500-gallon tank, 367 
Challenger pump, 3" and 4" valve, 6” 
dump, heated valves.  .............. $35,000

Squires, Pierson and Sons, Inc. 
631-283-1403, NY P05

Submit your classified ad online!
www.pumper.com/classifieds/place_ad

2000 Mack, 10-speed, 400 w/c Masport, 
3,150 waste tank works but is weak, 
100-gallon fresh. Well maintained, updat-
ing fleet.  ..................................  $15,000

281-734-9700, TX P05

2005 Kenworth T800: C13, 385hp, 
184,000 miles, 10-speed. Transway 1200 
pump, 4,000-gallon waste, 75-gallon 
freshwater with high-pressure jetter. Full 
hoist and rear-opening door. 24.5 tires. 
.........................................  $90,000 OBO

802-658-6243, VT P05

2007 Sterling, C-13 CAT, 292k miles, 
10-speed, a/c, cruise, jake. 3,600-gal-
lon Presvac tank with hoist and full-
open rear door. Jurop R260 (364 cfm) 
vacuum pump. Very nice, extremely 
clean truck! ............................ $59,000

Call/text 740-961-7431, OH P05

2002 International 8100, 291k miles, 
10-speed, M-11 Cummins, 330 horse-
power. Jake, a/c, cruise, 3,500-gallon 
tank and NVE 367 vacuum pump. New 
tires and aluminum wheels.  .... $33,000

Call/text 740-961-7431, OH P05

2010 Mack with brand-new 5,000- 
gallon dump tank. MP7 engine with 10- 
speed transmission. ....... $105,000 OBO

Javier 786-402-3092, FL P05

1996 Ford L8000: 2,300-gallon tank, 
MEC 8000 pump, heated valves, 33,000 
GVW, air brakes and seat, 8.3L Cum-
mins, 6-speed. Good rubber. Current 
DOT. Ready to work.  ................ $22,000

218-259-1542, MN P07

2001 Ford Sterling L8500, CAT motor, 
9-speed Fuller transmission. Runs good. 
Water-cooled Masport, 2,100-gallon 
tank. California non-compliant. $15,000

Call 818-767-8234, CA
Debi@ShowaltersSanitation.com

P05

2005 International 4300: DT466, 
147,000+ miles. Brand-new 1,870-gal-
lon tank, brand-new pump. Immaculate 
truck. Turnkey. Non-CDL. Newer rubber. 
Central Arkansas.  ...................  $41,000

Caleb 281-914-1192, AR P05

2006 Kenworth T800: C15, 485hp, 
10-speed, 211,000 miles. Transway 1200 
pump, 4,000-gallon waste, 200 freshwa-
ter with high-pressure jetter. 22.5 tires. 
Full hoist and full rear-opening door.  
.........................................  $95,000 OBO

802-658-6243, VT P05

1999 Peterbilt 3300: 2,500-gallon 
steel tank w/float level and sight glass. 
500-gallon water tank. Engine: Cater-
pillar; Engine Model: 3126B; 10-speed 
manual transmission. Axles: 2 rear, 1 
spring suspension.  .................  $25,000

410-795-2947, MD P05

Turn-Key Vacuum Tank Units: 3,600- 
gallon, unit mounted on your truck or 
ours; $23,500. 2,500-gallon truck units; 
$20,000. 1,500-gallon truck units; 
$17,000. Self-contained vacuum skids, 
1,000-gallon; $11,000. 2,500-gallon 
painted tanks ready to mount; $13,000. 
PortaPotty trucks and any custom op-
tions or sizes available!

TexLa Services
936-641-3938

www.texlaservices.com P05

2000 Mack 600R: Mack motor 350hp, 
4,000-gallon Transway tank and pump - 
$27,000 or best offer. 1995 Freightliner Cab 
Over: Cummins motor 390hp, 3,500-gal-
lon tank with pump - $18,000 or best offer. 
Contact Dave at 484-274-1356 or email 
dotterssepticservices@yahoo.com  (P06)

2009 Sterling: 2,500-gallon tank, NVE water-
cooled pump. Cummins engine, 6-speed 
transmission. 90,000 miles. Very clean truck. 
$53,000 OBO. 608-963-3881 Wisconsin (P05)

2002 International septic truck: DT466, 
6-speed plus transmission, less than 
50,000 miles. 1,500-gallon Lely tank, 
new tires. ................................. $29,995

Call Wayland 325-236-5485 P05

2015 Peterbilt 348: Paccar PX-9 330hp, 
Allison 3500RDS automatic transmission, 
20,000 FA, 40,000 RA, Air Trac suspen-
sion. 81,000 miles. 4,400/200-gallon 
tank with Jurop RV360 vac pump and 
General 4,000psi 4gpm jetter system. 
All aluminum wheels. Asking $119,800. 
Also have a 2012 International with 
2,500/200 single axle for sale, 186,000 
miles, $68,000

Scott 318-780-1731, LA P05

1988 Kenworth pumper: LTA10 Cum-
mins, Jurop R260 pump. Holds 4,000 gal-
lons wastewater.  ......................  $22,500

Call 724-947-9008, PA P05

1997 AutoCar/Volvo: Cummins N14 525hp 
engine, Eaton 8LL 10-speed transmission. 
2009 PikRite 5,000-gallon vacuum tank with 
Presvac LPK vac pump. Excellent running 
condition. $29,900. Used Presvac PV750 
vac pump for sale, recently overhauled. 
$2,500. Contact Frank@ActionKingServices.
com or 978-452-7750.  (PBM)

Five (5) older pump trucks with full-opening 
rear doors for sale. All are in good shape 
and work daily. 3,000 to 3,600 gallons with 
large Jurop pumps. Contact Joe Waters @ 
775-691-1403. (P08)

1999 International 8100 with a 3,500- 
gallon steel tank. 10-speed transmission, 
M11 Cummins 330 hp, Jurop pump. Ev-
erything still works, $5,500. Call 989-450-
9826. Michigan  (P06)
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SEPTIC TRUCKS
2007 Freightliner M2 Business Class: CAT C7 
250hp, 6-speed manual transmission, 185k 
miles. New brakes, drums, tires. Complete 
service records. Fresh DOT inspection. NEW 
2,500-gallon vacuum tank. Jurop R260 vac-
uum pump 365cfm, LED lights. Best of ev-
erything! 5-year warranty! $49,000 delivery 
included. Call or text 734-731-5256.  (P05)

2007 Freightliner M2, C7 CAT, 6-speed man-
ual, air shift, PTO shaft-drive Masport 75. 
1,800-gallon tank. 22.5 tires. 110k miles. 
Send message for pictures. $29,500 OBO. 
620-629-7212  (P07)

New 2016 Freightliner M2, 33K, 300hp 
Cummins ISL, 3500 RDS auto., 2,500-gal-
lon septic. Larry Towner 770-241-0989, 
ltowner@peachstatetrucks.com  (P06)

1995 Ford F800: 8.3 Cummins, 6-speed, 
254k miles. NVE pump. 2,200-gallon tank. 
$16,500 OBO. 951-830-4840  (P05)

1998 Ford F800: Cummins, auto., under CDL. 
Air brakes, low miles. 2,000-gallon aluminum 
tank, 1,500w/500f. Use as a septic or porta-
john truck. $26,500. 937-674-7288  (P05)

2000 Peterbilt Model 377 tri-axle, C-12 mo-
tor, jake brake,10-speed, air ride. 4,500-gal-
lon steel tank, Jurop LC-420. New brakes, 
tires. $45,000 OBO. Call 715-546-2070. WI  
 (P05)

2005 Kenworth T-800: CAT 475, 18-speed, 
20k front, 48 air ride. 4,000-gallon aluminum 
full-opening rear door, RFW 200 vacuum 
pump. Brakes 90%, rubber 90%. Truck works 
every day. $60,000. 800-696-0761  (P05)

2004 Freightliner FL70: 1,200-gallon unit, 
low-entry cab with a van body and liftgate. 
(Stock# 4101V) www.VacuumSalesInc.com 
(888) VAC-UNIT (822-8648)  (PBM)

2004 Sterling Acterra with a Progress 
2,500-gallon aluminum vacuum tank and 
Masport pump. (Stock# 8460C) www. 
VacuumSalesInc.com (888) VAC-UNIT 
(822-8648)  (PBM)

Pre-owned 3,000 U.S. gallon, carbon-steel 
vacuum tank with a Masport H75W vacuum-
pressure pump installed on a 2000 Mack 
CH613 cab and chassis. (Stock# 8498C) 
www.VacuumSalesInc.com (888) VAC-
UNIT (822-8648)  (PBM)

2012 International 4300: 260hp die-
sel, auto., 95,000 miles. New 1,850-gallon 
steel vacuum tank, new Masport pump. 
www.pumpertrucksales.com. Call JR. @ 
720-253-8014, CO. (PBM)

2012 International 4300: 230hp, diesel, 
auto. New 1,850-gallon steel vacuum tank, 
new Masport pump. www.pumpertrucksales.
com. Call JR. @ 720-253-8014, CO. (PBM)

2011 International 4300: 230hp, diesel, 
auto. New 1,850-gallon steel vacuum tank, 
new Masport pump. www.pumpertrucksales.
com. Call JR. @ 720-253-8014, CO. (PBM)

SERVICE/REPAIR
Dynamic Repairs - Inspection Camera 
Repairs: 48 hour turn-around time. General 
Wire, Ratech, Ridgid, Electric Eel, Gator Cams, 
Insight Vision, Vision Intruders. Quality service 
on all brands. Rental equipment available. 
For more info call Jack at 973-478-0893. 
Lodi, NJ. www.dynamicrepairs.biz (PBM)

TANKS

100 - 2011 Wichita 500 bbl. (21,400 
gallons) portable frac tanks. Epoxy lined. 
Delivery available. Geneva Equipment, Inc.

Call 815-341-0375
 or tom@genevaequipment.com

www.genevaequipment.com PBM

Cheap, Used Vacuum Tanks - Late 
model, lined steel tank sale! 4,650-gal-
lon, many available. $8,500 - some with 
pumps. Also: Low-price plug-and-play 
Moro and Fruitland pumps.

Call 269-751-5167, MI PBM

New Aluminum Tanks – READY FOR DELIV-
ERY - LOWEST PRICE AROUND. Without work 
stations/two-compartment: 1,250-gallon: 
$12,500. 1,500-gallon: $14,000. 2,000-gal-
lon: $20,100. 2,300-gallon: $21,200. Single 
compartment: 2,000-gallon: $17,300. 
2,300-gallon: $20,300. 2,500-gallon: 
$22,500. 2,800-gallon: $23,000. 3,600-gal-
lon: $24,300. 3,600-gallon w/rings: $26,300. 
4,000-gallon: $26,700. 4,200-gallon: 
$27,700. 5,000-gallon: $31,500. Additional 
options: Work stations. Stainless steel tanks. 
Call Chad Walsh with Advanced Services, Inc. 
218-391-8882.  (P05)

2002 300-gallon cab and chassis mount-
able vacuum tank. 2 freshwater tanks 
mounted on sides of tank, 35 gallons a 
piece. Tank is 8 feet long by 2 foot 6 inch-
es, also comes with hydraulic-run vacuum.  
$5,000 OBO. Matt Walker 208-569-6701; 
Menanpublicworks@gmail.com. Located in 
Menan, Idaho.  (P05)

Vacuum Tanks - New: Sizes from 1,000-
4,300 gallons. All complete! Delivery avail-
able. www.JEagleTanks.com. Contact 
Jerry: JEagleTanks@yahoo.com or 800-
721-2774. (PBM)

TOOLS
Crust Busters: Portable, lightweight ma-
chine, guaranteed to mix up septic tanks and 
grease traps! Save time and money! www.
crustbusters.com, 1-888-878-2296. (PBM)

T&T Tools, Probes, Hooks: Probes feature 
steel shafts with threaded and hardened tips. 
The insulated Mighty Probe™ tested to 
50,000 volts. Top Poppers™ open manhole 
covers easily. Free catalog.  www.TandT 
tools.com. Phone 800-521-6893. (PBM)

TOYS
Septic pumper and vacuum die-cast toy 
trucks: In your choice of colors and logos, 
several cabs available. Call 877-450-2100, 
write to Granite State Collectibles, PO Box 
440, New Ipswich, NH 03071; or www.
granitestatecollectibles.com. (PBM)

TRAILERS-
VACUUM/TANKER

Imperial Vacuum Trailers: In stock, 
6,000- and 6,300-gallon aluminum single-
compartment Imperial vacuum trailers.

Call Kyle
800-558-2945 Ext. 424 PBM

1981 Presvac 5,460 c/s vacuum tank trailer. 
(Stock# 1920V) www.VacuumSalesInc.
com (888) VAC-UNIT (822-8648)  (PBM)

TRUCKS -
MISCELLANEOUS

1997 International Eagle: 3406 CAT engine, 
425hp, air-ride. 3,200-gallon hoist tank. 
New paint, 380,000 miles (only 60,000 
miles on rebuilt engine.) Recently inspected. 
$29,000. Call or text 585-217-1652 for 
more info or photos.  (P06)

1993 International: 2,500-gallon tank, 
Masport pump. Truck runs and pumps 
good. Must sell.  .............. $10,000 OBO

828-361-3390, NC P05

1995 Chevy Kodiak for sale. 427 mo-
tor has lower miles than the truck. Great 
working condition. This is a daily driver. 
Runs great and would make a great 
starter truck. Carbon-steel tank setup 
for easy one-man operation. Call or text 
for more details.

Call Tim 801-856-7039 or
Text Travis 801-946-7251, UT P05

1989 Freightliner FL-112: C-12 CAT, 4,300- 
gallon aluminum dump tank. 139,605 odom-
eter. Witting RFW150DVR pump. Call Jerry 
865-617-9041.  (P06)

TV INSPECTION

IBAK Lateral Launch & Mainline 
System in a 2011 Dodge Sprinter 3500 
with 170" wheelbase & high top with 
work area a/c. 121k miles. Complete 
truck with PipeLogix Software, 5,000-
watt diesel onboard generator. Orion-L 
lateral navigating camera. Operates per-
fectly.  .....................................  $95,000

Contact Jeff for details 
330-733-3711, OH 

jgrubbs@superiordrain.com 
P05

Sewer Pipe Inspection Van: 1999 Ford E250, 
only 57,000 miles. Local FL government 
retired. Aries Saturn III unit, TR2000 tractor, 
cable reel, inverter. $15,000. Call Mark or 
Kate 813-877-6638 or visit www.shumate 
truckcenter.com  (P05)
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2007 Aries CCTV Unit - CUES Laser 
Profiler: CCTV mainline, POSM soft-
ware, joint/crack measuring capabilities, 
TR3000 tractor.  ......................  $40,000

Call Rob 386-527-0998, FL P06

VACUUM LOADERS

1999 International Guzzler vacuum 
excavator: Totally refurbished, purchased 
new for Big Dig Project. 27" blower, CAT 
engine, auto remote. Special noise-sup-
pression equipment. Tri-axle. High-pres-
sure wash-down system - 300-gallon 
water tank. $85,900 OBO. Also available 
1997 Ford Guzzler vacuum excavator - 
same features as 1999 International. 
No washdown system. $85,900 OBO.

617-212-0162, MA P05

2006 Ford Sterling LT9500 A/T with 
Caterpillar C11, 335hp, 18,000 front, 
46,000 rears. 2,700-gallon tank, hy-
draulic lift rear gate, 40-gallon water 
tank, Robush RB-DV 105 SP pump. Only 
120,000 km! Runs like-new! Located in 
Montreal, Canada.  Asking $58,000 USD

ebellemare@infraspec.cc P05

2009 Sterling LT9500 with a Vacall AVRB-
18 industrial vacuum loader. (Stock# 4792C) 
www.VacuumSalesInc.com (888) VAC-
UNIT (822-8648)  (PBM)

Pre-owned Super Products Supersucker 
industrial vacuum loader, with a Roots TRI-
NADO blower mounted on a 2009 Sterling 
L9500 cab & chassis. (Stock# 4366C) www.
VacuumSalesInc.com (888) VAC-UNIT 
(822-8648)  (PBM)

1996 Sterling with Guzzler Classic vac-
uum loader - $65,000. 2007 Mercedes 
with Guzzler Classic vacuum loader - 
$75,000. Ready to work!

Tom 423-240-9737, GA P06

2014 Freightliner 114SD with a Vacall AVRB-
18 industial vacuum loader. (Stock# 9116C) 
www.VacuumSalesInc.com (888) VAC-
UNIT (822-8648)  (PBM)

1991 Western Star Model 4864F with a Cusco 
Turbo Vac 2127, carbon steel 3,000-gallon 
unit. (Stock# 8905) www.VacuumSalesInc.
com (888) VAC-UNIT (822-8648)  (PBM)

VANES
NEED a vane supplier? Franklin Fibre-
Lamitex Corp. is the premier American 
manufacturer of composite vanes for pumps 
and compressors. OEM tested and approved. 
Competitive pricing and reduced lead times. 
800-233-9739 www.franklinfibre.com  (P07)

WANTED
We are looking to purchase used portable 
toilets and half-high toilets. Please contact 
Lance at lance@redtoilets.com or call 561-
346-9296. (P07)

Wanted to Buy: Vactor 2100s and late model 
Guzzlers. Cash. Phone 800-336-4369. (PBM)

WATERBLASTING
For Sale: Two (2) Myers M1610K40 – pumps 
only. www.waterjettingequipment.com or 
phone 714-259-7700.  (PBM)
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PORTABLE RESTROOM OPERATOR

TM

“The very day we found out we’d have to move our shop, somebody 
came through the door and said, ‘Do you want to buy Buck’s back?’ It 
was really a door closing, door opening, all in the same day.” They quickly 
jumped at the chance.

Today their business is exclusively portable restrooms, serving the 
100-mile-wide Willamette Valley. They’ve got about 1,500 Satellite Industries 
units — gray Tufways and Maxims (and a few white ones for weddings, and 
green units for their University of Oregon tailgating; “quack shacks,” they call 
them after the Oregon Ducks mascot), several ADA-compliant Freedoms 
and wheelchair-accessible Liberties — an Ameri-Can Engineering Crowd 
Pleaser restroom trailer, and two smaller Comfort Station trailers from 
Advanced Containment Systems, Inc. About 50 percent of their work is 
special events, including, in 2012, the U.S. Olympic track-and-field trials.

 

Making connections

The Welds live in Sweet Home so they’ve always had the hometown 
advantage for the Jamboree and Buck’s has done it since its beginning in 
1996. They feel confident they’ll retain the work as long as they provide good 
service and a reasonable price.

 

the Main event

In the early ’90s, when Sweet Home came up with an idea to help 
fund civic projects, this little town asked a big star to perform at their first 

country music festival. Surprisingly, Wynonna Judd said yes and the festival 
has attracted top talent ever since. In 2012, the 9,000 residents welcomed 
40,000 visitors August 3-5, most of whom camped out. Judd was back to help 
celebrate the Jamboree’s 20th anniversary, along with Rascal Flatts, Dierks 
Bentley, the Charlie Daniels Band, and enough performers for 22 shows on 
two stages. Other attractions included beer and wine gardens, merchandise 
booths and a kids’ zone. The event is held in a no-facilities, 20-acre park-like 
setting near the edge of the picturesque town.

 

By the nuMBers

The company brought in 265 units (20 Maxims, 10 Freedoms, 20 
Liberties, one Standing Room Only urinal unit, and the balance Tufways), 
three restroom trailers, and 73 hand-wash stations (half Satellite Industries 
Waves from the company’s inventory, the rest PolyPortables, Inc. Tag Alongs 
rented from a colleague).

Some 115 units, including five handicap-accessible, were set up at the 
main venue — a few at bus stops, the hospitality center, and parking lots, 
but the bulk in large banks, along with six to eight hand-wash stations, were 
placed at the four corners of the facility. The crew placed the ACSI trailers 
near the stage for the performers and the Ameri-Can Engineering trailer in 
the food court/beer garden, along with the urinal unit.

Thirty units and six hand-wash stations were arranged in two banks 
at a smaller, adjacent venue. The rest of the inventory was taken to 23 
campgrounds. Thirteen units were rented to individual campsites.

“It’s easier to send a driver 

to pick up toilets if they’re 

all in one spot. I probably 

spent a little bit extra labor, 

but at least you don’t 

have to send somebody 

with a map to go to this 

campground, get these six, 

go to another campground, 

get these eight.’’

Scott Weld

<<< The Buck’s team includes, from 
left, Milah Weld, Susie Sieg, Josh 
Wooley, Sten Weld, Scott Weld and 
Eric Brownrigg.

(continued)

the teaM

Lisa and Scott Weld, owners of Buck’s 
Sanitary Service in Eugene, Ore., have a 
staff  of 10 — an offi  ce worker, yard worker, 
part-time mechanic and seven drivers. 
Lisa works in the offi  ce answering phones 
and managing the creative and marketing 
side while Scott fi lls in on everything 
from management to running routes to 
maintenance. Five people worked on the 
Oregon Jamboree along with the Welds 
and their three children, Maren, 9; Milah, 
13; and Sten, 17; who are accustomed to 
helping out at events.

 

coMpany history

In April 2012, Lisa and Scott Weld 
bought Buck’s — for the second time. Th eir 
fi rst crack at it was in 1995 when Scott’s 
father heard the 20 -year-old business was 
having problems. Th e family made an off er 
to the founder and operated it for four 
years as an add-on to their trash and septic 
service business. In 1999, when Weld’s 
father retired, they sold it to a national 
solid waste company. Weld went to work 
for that company, then 10 years later tried 
his hand again at self-employment in the 
trash business. A few challenges cropped 
up, but they turned out to be fortuitous, 
says Lisa Weld.

(continued)

<<< Susie Sieg, of Buck’s Sanitary Service, 
unloads a Satellite Industries Maxim 3000 

restroom at the Oregon Jamboree.
(Photos by Peter Krupp)

tHe JoB: Oregon Jamboree
locAtIoN: Sweet Home, Ore.
tHe PRo: Buck’s Sanitary Service

tHe JoB: Oregon Jamboree

oN locAtIoN

“The very day we found out we’d 
have to move our shop, somebody 
came through the door and said, 
‘Do you want to buy Buck’s back?’ 
It was really a door closing, door 
opening, all in the same day.”
Scott Weld
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           a Bow

At the oregon Jamboree 
music festival, the crew 
at Buck’s Sanitary Service 
provides service that singsprovides service that sings
BY BettY dAGeFoRde

 Let’s roLL

Eight times, Sunday through Wednesday, a caravan of three trailers 
made the hour-long drive up Interstate 5 from the company’s yard to the 
Jamboree site to deliver units. Two of their 15-year-old company-built 
trailers held 16 units each and a third trailer carried 20 (also company-built, 
using an Explorer receiver from McKee Technologies, Inc.). The company 
used service vehicles to pull the trailers.

Weld tried a new approach for the removal process. Sunday night 
and continuing Monday, the team pumped and moved all units to a single 
staging area, which he felt simplified the job. “It’s easier to send a driver to 
pick up toilets if they’re all in one spot,” he explains. “I probably spent a little 
bit extra labor, but at least you don’t have to send somebody with a map to 
go to this campground, get these six, go to another campground, get these 
eight. Then you start leaving sinks behind and the (handicap unit) doesn’t 
fit. It’s just a logistics nightmare trying to get the loads to work out.” During 
the week, they grabbed units as schedules permitted.

 

keepin’ it cLean

Jamboree organizers required someone be on site and available by 
radio at all times so Weld, his son and another member of the team stayed in 
a motor home at one of the campgrounds.

Venue units were serviced each night from 11 p.m. to 2 a.m. At 6:30 
a.m. they started in on the campground units, finishing around 9:30 a.m. 
During the day, they pumped out 20 RVs and 19 holding tanks — 10 at the 
two shower facilities and the balance for the food vendors.

Five service vehicles were used: A 2010 Peterbilt 335 and a 2008 
International 4300, both built out by Progress Vactruck with 1,500-gallon 
waste/500-gallon freshwater aluminum tanks; a 2001 Isuzu FTR from 
Workmate/FMI Truck Sales & Service with an 850-gallon waste/350-gallon 
freshwater steel tank; and two 2000 International 4700s built out by Lely 
Manufacturing Inc. with 750-gallon waste/350-gallon freshwater steel tanks. 
All have Masport pumps.

Waste was transported to the company’s yard each night and transferred 
to a 20,000-gallon tank. From there, another pumping contractor picked up 
the waste and disposed of it by land application.

 

saMe But different

In one sense, Weld was an old pro at this event, so it was “pretty much 
business as usual,” he says. On the other hand, the size and scope had 
changed significantly over the years — their first year, they brought in 60 
units for one venue and four campgrounds. “That was the most difficult 
thing for me,” he says. “So I had to get my act together.” He quickly got his 
arms around it. “You’ve got to just scratch your head and kick it in gear and 
go. We didn’t stop moving all weekend.” ■

Advanced Containment 
Systems, Inc.
800/927-2271
www.acsi-us.com

Ameri-Can Engineering
574/892-5151
www.ameri-can.com

Lely Manufacturing, Inc.
800/334-2763
www.lelyus.com

Masport, Inc.
800/228-4510
www.masportpump.com

McKee Technologies - 
Explorer Trailers
866/457-5425
www.mckeetechnologies.com
(See ad page 46)

PolyPortables, Inc.
800/241-7951
www.polyportables.com
(See ad page 33)

Progress Vactruck
800/467-5600
www.progressvactruck.com

Satellite Industries
800/328-3332
www.satelliteindustries.com
(See ad page 27)

Workmate/FMI Truck  
Sales & Service
800/927-8750
www.fmitrucks.com

MORE INFO

^^^ Milah Weld helps out her father’s crew, keeping restrooms and hand-wash 
stations stocked with soap and paper products at the Oregon Jamboree, includ-
ing these Wave sinks from Satellite Industries.

^^^ Satellite Industries Tufway restrooms are lined up and ready to go before the 
Oregon Jamboree, complete with lighting strung in the front of the units.
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(continued)

T o improve cash � ow, operate more e�  ciently, 
lower prices, and boost customer loyalty while 
fending o�  competitors, OnSite Management Inc. 

in West Chester, Pa., employs a simple and inexpensive 
tool: maintenance contracts.   

Je�  Rachlin, who owns OnSite Management along 
with partners Bud Baroni and Derald Hay, says the 
company has been using maintenance contracts for about 
10 years. Slightly more than 20 percent of the company’s 
5,000 or so accounts have signed maintenance contracts, 
and that number continues to grow.

“� e rest of our customers just haven’t reached that 
teachable moment yet, where they’ve just had a major 
repair or watched the previous homeowner go through 
a $10,000 to $40,000 system replacement,” Rachlin says. 
“� ey � gure ‘If it ain’t broke, don’t � x it.’ Everyone learns 
di� erently … but usually, cost is a big in� uence.”

OnSite Management – which tests, designs, 
inspects, installs and services septic systems  in a four-
county area in southeastern Pennsylvania – markets the 
contracts to new customers after installing a system, and 
to existing customers, but only after their system passes 
an inspection.

Rachlin says maintenance agreements bene� t both 
customers and the company.

For customers, regular inspections save money in 
the long run by detecting small problems before they 
lead to costly system failures. And customers appreciate 
making smaller quarterly payments instead of receiving 
one large pumping bill. � e contracts e� ectively enable 
them to amortize the cost of tank pumping over the life of the contract, 
which runs for three years. Furthermore, they end up paying less for service 
because the company can schedule pumping routes more e�  ciently.

For OnSite Management, quarterly contract payments generate more 
consistent cash � ow, as opposed to one pumping fee charged every several 

FOUNDED: 1997
OWNERS: Jeff Rachlin, Bud Baroni and Derald Hay
EMPLOYEES: 9
SPECIALTIES: Testing, designing, inspecting, 
installing and pumping septic systems
SERVICE AREA: Southeastern Pennsylvania
AFFILIATIONS: Pennsylvania Septage Management Association, National 
Association of Wastewater Technicians
WEBSITE: www.onsitemgt.com

OnSite Management Inc., West Chester, Pa.
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EYE 
A Watchful

By Ken Wysocky

Pennsylvania’s OnSite Management grows its 
maintenance contract business to provide quality, 
routine care for customers’ septic systems and build 
a more consistent revenue stream

Owner Jeff Rachlin records data
from the Jet Inc. control panel

on a drip dispersal system.
(Photos by Jack Ramsdale)

years. In addition, contracts give customers a built-in motivation to stick 
with the company. (If a customer moves, the contract is transferable to the 
new homeowner; if the new owner doesn’t want it, the old owner may get 
a credit for work not performed, or might owe the company money if the 
payments made don’t equal the value of the work performed.)

“It takes them out of the market,” Rachlin explains. “When they have a 
problem, they know they can call someone who’s familiar with their system, 
instead of looking through the Yellow Pages or going on the Internet to 
� nd someone. Plus, it keeps their price down because the biggest cost for 
us is getting out to a job and back. So if we can schedule, say, six houses at 
a time, it helps us be more e�  cient, and we can pass those savings on to 
the homeowners.”

coMMon-cents strategy
Rachlin says he settled on the idea for maintenance agreements when 

an HVAC contractor tried to sell him a maintenance plan on a new system in 
his home. “I � gured if they can do it, why can’t we?” he says.

Here’s how the contracts work: In 
exchange for quarterly payments, OnSite 
Management performs two inspections a 
year, which includes a pumping, if needed. 
� e technician checks the solids level 
and the structural integrity of the tank above the liquid level, cleans � lters, 
� ushes the laterals, and hydro-pressurizes the system once a year. If a tank is 
emptied, a technician also checks its structural components.

“Early on, we were going to do maintenance intervals three to four times 
a year, but we’ve found that twice-a-year intervals are more cost-e� ective,” 
Rachlin says.

As a bonus, homeowners that sign maintenance contracts get billed at 
regular hourly rates for after-hours emergency calls, Rachlin says.

Technicians � ll out and leave behind a copy of a checklist so the 
homeowner knows when the inspection occurred, the condition of system 
components and whether repairs are needed. If it’s a serious issue, sta� ers 
send out a letter and/or make followup phone calls.

Rachlin declined to disclose the price of the quarterly contract fees, 
but notes it’s a direct function of how much time technicians spend on-
site – a � gure the company got a better handle on over time. “Our customer 
checklists show us solids-content trends … which help us better predict 
when a tank will need to be pumped,” he says. “� at, in turn, allows us to 
schedule visits to other nearby customers, which boosts e�  ciency.”

eQuipped for the Work
Technicians use the company’s four Ford pickup trucks to do 

inspections, and they can perform minor repairs during the inspections. 
Along with the pickup trucks, OnSite Management owns a 2007 Volvo truck, 
built by Advance Pump & Equipment, Inc. and equipped with a 4,000-gallon 
aluminum tank and a Demag-Wittig  RFL-100 pump made by Gardner 
Denver; a J-3000 Jet Set portable pipe cleaner made by General Pipe 
Cleaners/General Wire Spring; a GenEye pipeline inspection and locating 
system, also made by General Pipe Cleaners; a RIDGID SeeSnake pipeline 
inspection camera; and a RIDGID NaviTrack Scout sonde pipe locator.

� e company also relies on a 2007 Volvo tri-axle dump truck, a Mack 
single-axle dump truck, a 25-ton trailer made by Eager Beaver Trailers, a 25-
ton trailer made by Rogers Brothers Corp., a 2011 PC 160 excavator made by 
Komatsu Ltd., a CT322 compact track loader made by Deere & Co., a 420D 
backhoe/loader manufactured by Caterpillar Inc. and a 2012 E35 compact 
excavator made by Bobcat Co.

(continued)

The paper trail used to bog down some aspects of operations at OnSite 
Management Inc. in West Chester, Pa. But that changed dramatically when 
the company went to cloud-based data storage, which greatly improved 
productivity by providing companywide access to documents – even for 
employees on remote work sites, says Jeff Rachlin, one of the company’s 
co-owners.

As an example, septic system inspection reports that used to be 
available only in paper form are now scanned as digital .pdf � les and 
posted on a remote server employees can access via home computers, 
laptops and smartphones. The company pays a minimal monthly fee for 
the service, he says.

“It really helps after normal 
business hours or on weekends,” 
Rachlin says. “If I need records, I don’t 
have to run back to the of� ce and get 
information. Plus, it helps me talk more 
intelligently to customers if they call me 
after hours.”

As another example, Rachlin 
cites something as simple as a 
materials list for a septic system 
installation. Rachlin puts it on the 
server where it’s easily accessible 
to a work crew. So if a crew � nishes 
a project early, they can access the 
materials list for the next job and get 
started instead of coming back to the 
of� ce to retrieve a hard copy.

“It’s hard to quantify (productivity and pro� tability gains),” he 
continues. But he says the crew no longer has to spend valuable time 
searching for records.

“With 5,000 customers, and sometimes working on 10 to 20 accounts 
at a time, the cloud makes information management much easier and 
convenient,” he concludes. “I used to � gure that if you could access any 
information within two minutes, you were pretty ef� cient. (Cloud computing) 
knocks it down to literally seconds, depending on the Internet speed.”

Cloud Computing
Raises Productivity Sky-High

Field services technician Dave 
Burgess gets ready to measure 
the solids level in a residential 
septic tank.

I used to � gure that if 
you could access any 
information within two 
minutes, you were 
pretty ef� cient. (Cloud 
computing) knocks 
it down to literally 
seconds, depending on 
the Internet speed.

- Jeff Rachlin

professionaL Background heLps
� e company developed its own contract and inspection forms. � e 

latter task wasn’t as daunting as it may sound, Rachlin says, because of his 
involvement with professional organizations and networking with others 
in the industry. He belongs to the Pennsylvania Septage Management 
Association, sitting on the organization’s education committee. He 
also teaches courses technicians take to become certi� ed septic system 
inspectors. In addition, he’s a member of the National Association of 
Wastewater Technicians.

“Being a (certi� cation) instructor allows me to stay on top of the latest 
inspection techniques, and belonging to NAWT keeps me abreast of things 
going on nationally,” he says. “Our forms continue to evolve over time as new 
technologies emerge and employees – and even customers  – 
suggest changes. For example, the frequency of our visits (for 
maintenance intervals) changed because of customer input.”

Selling customers on the idea of 
regular maintenance is easier if they’ve 
just incurred a major expense, like a 
system replacement, or heard someone 
else’s story of problems uncovered in a 
time-of-sale septic system inspection.

“� e bottom line is that 
maintenance is cheaper compared to 
replacing a system,” Rachlin says. “If we 
replace a system during a real-estate transaction, the buyer 
sees what the seller is going through – it’s a great teaching 
point,” he says. “� ey can see that with a maintenance 
contract, they don’t have to worry about that any more. It’s as 
close to � ush and forget as you can be.”

It also helps that consumers are becoming more aware 
of the importance of septic system management, especially 
as more municipalities and/or states require septic system 
inspections before a home is sold.

 
custoMer education

Rachlin adds that educating customers is an 
important part of the company’s marketing and 
contract sales e� orts.

“After we install a system, we go out and do 
an orientation,” he says. “� e more they know, 
the better o�  we both are in terms of prolonging 
the life of the system. If it’s designed, installed 
and maintained properly, we believe it should last 
inde� nitely. And the more con� dence they have in 

us, the more likely they’ll continue to be our customer in the future. It’s all 
about building trust and relationships.

“Basically, I’ve found that it’s like a car, in that if you’re educated and 
you know it needs oil changed at certain intervals, you’ll do it,” he adds. “� e 
same thing is true with septic systems. Once they’re educated, customers 
will follow up with service intervals.”

After pumping a tank and performing a 20-point inspection for a new 
customer, technicians leave behind a completed inspection checklist, 
a thank-you bag with a company refrigerator magnet that displays 
essential contact information, a brochure that explains how to take care 
of a septic system, and another brochure that provides details about the 
maintenance contracts.

Vacuum truck operator Dave Wilkerson (left) and 
technician Dave Burgess return hose onto the company’s 
2007 Volvo vacuum truck, built out by Advance Pump & 
Equipment Inc., after pumping a septic system.

Owner Jeff Rachlin 
(right) prepares to 

inspect a septic 
tank as vacuum 

truck operator Dave 
Wilkerson evacu-
ates the contents.

It’s like a car, in that if 
you’re educated and you 

know it needs oil changed at certain 
intervals, you’ll do it. The same thing is 
true with septic systems. Once they’re 
educated, customers will follow 
up with service intervals.

                              - Jeff Rachlin

Check out a video with Jeff Rachlin 
talking about the OnSite Management 

operation at www.pumper.com
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professionaL Background heLps
� e company developed its own contract and inspection forms. � e 

latter task wasn’t as daunting as it may sound, Rachlin says, because of his 
involvement with professional organizations and networking with others 
in the industry. He belongs to the Pennsylvania Septage Management 
Association, sitting on the organization’s education committee. He 
also teaches courses technicians take to become certi� ed septic system 
inspectors. In addition, he’s a member of the National Association of 
Wastewater Technicians.

“Being a (certi� cation) instructor allows me to stay on top of the latest 
inspection techniques, and belonging to NAWT keeps me abreast of things 
going on nationally,” he says. “Our forms continue to evolve over time as new 
technologies emerge and employees – and even customers  – 
suggest changes. For example, the frequency of our visits (for 
maintenance intervals) changed because of customer input.”

Selling customers on the idea of 
regular maintenance is easier if they’ve 
just incurred a major expense, like a 
system replacement, or heard someone 
else’s story of problems uncovered in a 
time-of-sale septic system inspection.

“� e bottom line is that 
maintenance is cheaper compared to 
replacing a system,” Rachlin says. “If we 
replace a system during a real-estate transaction, the buyer 
sees what the seller is going through – it’s a great teaching 
point,” he says. “� ey can see that with a maintenance 
contract, they don’t have to worry about that any more. It’s as 
close to � ush and forget as you can be.”

It also helps that consumers are becoming more aware 
of the importance of septic system management, especially 
as more municipalities and/or states require septic system 
inspections before a home is sold.

 
custoMer education

Rachlin adds that educating customers is an 
important part of the company’s marketing and 
contract sales e� orts.

“After we install a system, we go out and do 
an orientation,” he says. “� e more they know, 
the better o�  we both are in terms of prolonging 
the life of the system. If it’s designed, installed 
and maintained properly, we believe it should last 
inde� nitely. And the more con� dence they have in 

us, the more likely they’ll continue to be our customer in the future. It’s all 
about building trust and relationships.

“Basically, I’ve found that it’s like a car, in that if you’re educated and 
you know it needs oil changed at certain intervals, you’ll do it,” he adds. “� e 
same thing is true with septic systems. Once they’re educated, customers 
will follow up with service intervals.”

After pumping a tank and performing a 20-point inspection for a new 
customer, technicians leave behind a completed inspection checklist, 
a thank-you bag with a company refrigerator magnet that displays 
essential contact information, a brochure that explains how to take care 
of a septic system, and another brochure that provides details about the 
maintenance contracts.

Vacuum truck operator Dave Wilkerson (left) and 
technician Dave Burgess return hose onto the company’s 
2007 Volvo vacuum truck, built out by Advance Pump & 
Equipment Inc., after pumping a septic system.
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tank as vacuum 

truck operator Dave 
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ates the contents.

It’s like a car, in that if 
you’re educated and you 

know it needs oil changed at certain 
intervals, you’ll do it. The same thing is 
true with septic systems. Once they’re 
educated, customers will follow 
up with service intervals.

                              - Jeff Rachlin

Check out a video with Jeff Rachlin 
talking about the OnSite Management 

operation at www.pumper.com

years. In addition, contracts give customers a built-in motivation to stick 
with the company. (If a customer moves, the contract is transferable to the 
new homeowner; if the new owner doesn’t want it, the old owner may get 
a credit for work not performed, or might owe the company money if the 
payments made don’t equal the value of the work performed.)

“It takes them out of the market,” Rachlin explains. “When they have a 
problem, they know they can call someone who’s familiar with their system, 
instead of looking through the Yellow Pages or going on the Internet to 
� nd someone. Plus, it keeps their price down because the biggest cost for 
us is getting out to a job and back. So if we can schedule, say, six houses at 
a time, it helps us be more e�  cient, and we can pass those savings on to 
the homeowners.”

coMMon-cents strategy
Rachlin says he settled on the idea for maintenance agreements when 

an HVAC contractor tried to sell him a maintenance plan on a new system in 
his home. “I � gured if they can do it, why can’t we?” he says.

Here’s how the contracts work: In 
exchange for quarterly payments, OnSite 
Management performs two inspections a 
year, which includes a pumping, if needed. 
� e technician checks the solids level 
and the structural integrity of the tank above the liquid level, cleans � lters, 
� ushes the laterals, and hydro-pressurizes the system once a year. If a tank is 
emptied, a technician also checks its structural components.

“Early on, we were going to do maintenance intervals three to four times 
a year, but we’ve found that twice-a-year intervals are more cost-e� ective,” 
Rachlin says.

As a bonus, homeowners that sign maintenance contracts get billed at 
regular hourly rates for after-hours emergency calls, Rachlin says.

Technicians � ll out and leave behind a copy of a checklist so the 
homeowner knows when the inspection occurred, the condition of system 
components and whether repairs are needed. If it’s a serious issue, sta� ers 
send out a letter and/or make followup phone calls.

Rachlin declined to disclose the price of the quarterly contract fees, 
but notes it’s a direct function of how much time technicians spend on-
site – a � gure the company got a better handle on over time. “Our customer 
checklists show us solids-content trends … which help us better predict 
when a tank will need to be pumped,” he says. “� at, in turn, allows us to 
schedule visits to other nearby customers, which boosts e�  ciency.”

eQuipped for the Work
Technicians use the company’s four Ford pickup trucks to do 

inspections, and they can perform minor repairs during the inspections. 
Along with the pickup trucks, OnSite Management owns a 2007 Volvo truck, 
built by Advance Pump & Equipment, Inc. and equipped with a 4,000-gallon 
aluminum tank and a Demag-Wittig  RFL-100 pump made by Gardner 
Denver; a J-3000 Jet Set portable pipe cleaner made by General Pipe 
Cleaners/General Wire Spring; a GenEye pipeline inspection and locating 
system, also made by General Pipe Cleaners; a RIDGID SeeSnake pipeline 
inspection camera; and a RIDGID NaviTrack Scout sonde pipe locator.

� e company also relies on a 2007 Volvo tri-axle dump truck, a Mack 
single-axle dump truck, a 25-ton trailer made by Eager Beaver Trailers, a 25-
ton trailer made by Rogers Brothers Corp., a 2011 PC 160 excavator made by 
Komatsu Ltd., a CT322 compact track loader made by Deere & Co., a 420D 
backhoe/loader manufactured by Caterpillar Inc. and a 2012 E35 compact 
excavator made by Bobcat Co.

(continued)

The paper trail used to bog down some aspects of operations at OnSite 
Management Inc. in West Chester, Pa. But that changed dramatically when 
the company went to cloud-based data storage, which greatly improved 
productivity by providing companywide access to documents – even for 
employees on remote work sites, says Jeff Rachlin, one of the company’s 
co-owners.

As an example, septic system inspection reports that used to be 
available only in paper form are now scanned as digital .pdf � les and 
posted on a remote server employees can access via home computers, 
laptops and smartphones. The company pays a minimal monthly fee for 
the service, he says.

“It really helps after normal 
business hours or on weekends,” 
Rachlin says. “If I need records, I don’t 
have to run back to the of� ce and get 
information. Plus, it helps me talk more 
intelligently to customers if they call me 
after hours.”

As another example, Rachlin 
cites something as simple as a 
materials list for a septic system 
installation. Rachlin puts it on the 
server where it’s easily accessible 
to a work crew. So if a crew � nishes 
a project early, they can access the 
materials list for the next job and get 
started instead of coming back to the 
of� ce to retrieve a hard copy.

“It’s hard to quantify (productivity and pro� tability gains),” he 
continues. But he says the crew no longer has to spend valuable time 
searching for records.

“With 5,000 customers, and sometimes working on 10 to 20 accounts 
at a time, the cloud makes information management much easier and 
convenient,” he concludes. “I used to � gure that if you could access any 
information within two minutes, you were pretty ef� cient. (Cloud computing) 
knocks it down to literally seconds, depending on the Internet speed.”

Cloud Computing
Raises Productivity Sky-High

Field services technician Dave 
Burgess gets ready to measure 
the solids level in a residential 
septic tank.

I used to � gure that if 
you could access any 
information within two 
minutes, you were 
pretty ef� cient. (Cloud 
computing) knocks 
it down to literally 
seconds, depending on 
the Internet speed.

- Jeff Rachlin
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T o improve cash � ow, operate more e�  ciently, 
lower prices, and boost customer loyalty while 
fending o�  competitors, OnSite Management Inc. 

in West Chester, Pa., employs a simple and inexpensive 
tool: maintenance contracts.   

Je�  Rachlin, who owns OnSite Management along 
with partners Bud Baroni and Derald Hay, says the 
company has been using maintenance contracts for about 
10 years. Slightly more than 20 percent of the company’s 
5,000 or so accounts have signed maintenance contracts, 
and that number continues to grow.

“� e rest of our customers just haven’t reached that 
teachable moment yet, where they’ve just had a major 
repair or watched the previous homeowner go through 
a $10,000 to $40,000 system replacement,” Rachlin says. 
“� ey � gure ‘If it ain’t broke, don’t � x it.’ Everyone learns 
di� erently … but usually, cost is a big in� uence.”

OnSite Management – which tests, designs, 
inspects, installs and services septic systems  in a four-
county area in southeastern Pennsylvania – markets the 
contracts to new customers after installing a system, and 
to existing customers, but only after their system passes 
an inspection.

Rachlin says maintenance agreements bene� t both 
customers and the company.

For customers, regular inspections save money in 
the long run by detecting small problems before they 
lead to costly system failures. And customers appreciate 
making smaller quarterly payments instead of receiving 
one large pumping bill. � e contracts e� ectively enable 
them to amortize the cost of tank pumping over the life of the contract, 
which runs for three years. Furthermore, they end up paying less for service 
because the company can schedule pumping routes more e�  ciently.

For OnSite Management, quarterly contract payments generate more 
consistent cash � ow, as opposed to one pumping fee charged every several 
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Pennsylvania’s OnSite Management grows its 
maintenance contract business to provide quality, 
routine care for customers’ septic systems and build 
a more consistent revenue stream
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on a drip dispersal system.
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SEPTIC TRUCKS
2007 Freightliner M2 Business Class: CAT C7 
250hp, 6-speed manual transmission, 185k 
miles. New brakes, drums, tires. Complete 
service records. Fresh DOT inspection. NEW 
2,500-gallon vacuum tank. Jurop R260 vac-
uum pump 365cfm, LED lights. Best of ev-
erything! 5-year warranty! $49,000 delivery 
included. Call or text 734-731-5256.  (P05)

2007 Freightliner M2, C7 CAT, 6-speed man-
ual, air shift, PTO shaft-drive Masport 75. 
1,800-gallon tank. 22.5 tires. 110k miles. 
Send message for pictures. $29,500 OBO. 
620-629-7212  (P07)

New 2016 Freightliner M2, 33K, 300hp 
Cummins ISL, 3500 RDS auto., 2,500-gal-
lon septic. Larry Towner 770-241-0989, 
ltowner@peachstatetrucks.com  (P06)

1995 Ford F800: 8.3 Cummins, 6-speed, 
254k miles. NVE pump. 2,200-gallon tank. 
$16,500 OBO. 951-830-4840  (P05)

1998 Ford F800: Cummins, auto., under CDL. 
Air brakes, low miles. 2,000-gallon aluminum 
tank, 1,500w/500f. Use as a septic or porta-
john truck. $26,500. 937-674-7288  (P05)

2000 Peterbilt Model 377 tri-axle, C-12 mo-
tor, jake brake,10-speed, air ride. 4,500-gal-
lon steel tank, Jurop LC-420. New brakes, 
tires. $45,000 OBO. Call 715-546-2070. WI  
 (P05)

2005 Kenworth T-800: CAT 475, 18-speed, 
20k front, 48 air ride. 4,000-gallon aluminum 
full-opening rear door, RFW 200 vacuum 
pump. Brakes 90%, rubber 90%. Truck works 
every day. $60,000. 800-696-0761  (P05)

2004 Freightliner FL70: 1,200-gallon unit, 
low-entry cab with a van body and liftgate. 
(Stock# 4101V) www.VacuumSalesInc.com 
(888) VAC-UNIT (822-8648)  (PBM)

2004 Sterling Acterra with a Progress 
2,500-gallon aluminum vacuum tank and 
Masport pump. (Stock# 8460C) www. 
VacuumSalesInc.com (888) VAC-UNIT 
(822-8648)  (PBM)

Pre-owned 3,000 U.S. gallon, carbon-steel 
vacuum tank with a Masport H75W vacuum-
pressure pump installed on a 2000 Mack 
CH613 cab and chassis. (Stock# 8498C) 
www.VacuumSalesInc.com (888) VAC-
UNIT (822-8648)  (PBM)

2012 International 4300: 260hp die-
sel, auto., 95,000 miles. New 1,850-gallon 
steel vacuum tank, new Masport pump. 
www.pumpertrucksales.com. Call JR. @ 
720-253-8014, CO. (PBM)

2012 International 4300: 230hp, diesel, 
auto. New 1,850-gallon steel vacuum tank, 
new Masport pump. www.pumpertrucksales.
com. Call JR. @ 720-253-8014, CO. (PBM)

2011 International 4300: 230hp, diesel, 
auto. New 1,850-gallon steel vacuum tank, 
new Masport pump. www.pumpertrucksales.
com. Call JR. @ 720-253-8014, CO. (PBM)

SERVICE/REPAIR
Dynamic Repairs - Inspection Camera 
Repairs: 48 hour turn-around time. General 
Wire, Ratech, Ridgid, Electric Eel, Gator Cams, 
Insight Vision, Vision Intruders. Quality service 
on all brands. Rental equipment available. 
For more info call Jack at 973-478-0893. 
Lodi, NJ. www.dynamicrepairs.biz (PBM)

TANKS

100 - 2011 Wichita 500 bbl. (21,400 
gallons) portable frac tanks. Epoxy lined. 
Delivery available. Geneva Equipment, Inc.

Call 815-341-0375
 or tom@genevaequipment.com

www.genevaequipment.com PBM

Cheap, Used Vacuum Tanks - Late 
model, lined steel tank sale! 4,650-gal-
lon, many available. $8,500 - some with 
pumps. Also: Low-price plug-and-play 
Moro and Fruitland pumps.

Call 269-751-5167, MI PBM

New Aluminum Tanks – READY FOR DELIV-
ERY - LOWEST PRICE AROUND. Without work 
stations/two-compartment: 1,250-gallon: 
$12,500. 1,500-gallon: $14,000. 2,000-gal-
lon: $20,100. 2,300-gallon: $21,200. Single 
compartment: 2,000-gallon: $17,300. 
2,300-gallon: $20,300. 2,500-gallon: 
$22,500. 2,800-gallon: $23,000. 3,600-gal-
lon: $24,300. 3,600-gallon w/rings: $26,300. 
4,000-gallon: $26,700. 4,200-gallon: 
$27,700. 5,000-gallon: $31,500. Additional 
options: Work stations. Stainless steel tanks. 
Call Chad Walsh with Advanced Services, Inc. 
218-391-8882.  (P05)

2002 300-gallon cab and chassis mount-
able vacuum tank. 2 freshwater tanks 
mounted on sides of tank, 35 gallons a 
piece. Tank is 8 feet long by 2 foot 6 inch-
es, also comes with hydraulic-run vacuum.  
$5,000 OBO. Matt Walker 208-569-6701; 
Menanpublicworks@gmail.com. Located in 
Menan, Idaho.  (P05)

Vacuum Tanks - New: Sizes from 1,000-
4,300 gallons. All complete! Delivery avail-
able. www.JEagleTanks.com. Contact 
Jerry: JEagleTanks@yahoo.com or 800-
721-2774. (PBM)

TOOLS
Crust Busters: Portable, lightweight ma-
chine, guaranteed to mix up septic tanks and 
grease traps! Save time and money! www.
crustbusters.com, 1-888-878-2296. (PBM)

T&T Tools, Probes, Hooks: Probes feature 
steel shafts with threaded and hardened tips. 
The insulated Mighty Probe™ tested to 
50,000 volts. Top Poppers™ open manhole 
covers easily. Free catalog.  www.TandT 
tools.com. Phone 800-521-6893. (PBM)

TOYS
Septic pumper and vacuum die-cast toy 
trucks: In your choice of colors and logos, 
several cabs available. Call 877-450-2100, 
write to Granite State Collectibles, PO Box 
440, New Ipswich, NH 03071; or www.
granitestatecollectibles.com. (PBM)

TRAILERS-
VACUUM/TANKER

Imperial Vacuum Trailers: In stock, 
6,000- and 6,300-gallon aluminum single-
compartment Imperial vacuum trailers.

Call Kyle
800-558-2945 Ext. 424 PBM

1981 Presvac 5,460 c/s vacuum tank trailer. 
(Stock# 1920V) www.VacuumSalesInc.
com (888) VAC-UNIT (822-8648)  (PBM)

TRUCKS -
MISCELLANEOUS

1997 International Eagle: 3406 CAT engine, 
425hp, air-ride. 3,200-gallon hoist tank. 
New paint, 380,000 miles (only 60,000 
miles on rebuilt engine.) Recently inspected. 
$29,000. Call or text 585-217-1652 for 
more info or photos.  (P06)

1993 International: 2,500-gallon tank, 
Masport pump. Truck runs and pumps 
good. Must sell.  .............. $10,000 OBO

828-361-3390, NC P05

1995 Chevy Kodiak for sale. 427 mo-
tor has lower miles than the truck. Great 
working condition. This is a daily driver. 
Runs great and would make a great 
starter truck. Carbon-steel tank setup 
for easy one-man operation. Call or text 
for more details.

Call Tim 801-856-7039 or
Text Travis 801-946-7251, UT P05

1989 Freightliner FL-112: C-12 CAT, 4,300- 
gallon aluminum dump tank. 139,605 odom-
eter. Witting RFW150DVR pump. Call Jerry 
865-617-9041.  (P06)

TV INSPECTION

IBAK Lateral Launch & Mainline 
System in a 2011 Dodge Sprinter 3500 
with 170" wheelbase & high top with 
work area a/c. 121k miles. Complete 
truck with PipeLogix Software, 5,000-
watt diesel onboard generator. Orion-L 
lateral navigating camera. Operates per-
fectly.  .....................................  $95,000

Contact Jeff for details 
330-733-3711, OH 

jgrubbs@superiordrain.com 
P05

Sewer Pipe Inspection Van: 1999 Ford E250, 
only 57,000 miles. Local FL government 
retired. Aries Saturn III unit, TR2000 tractor, 
cable reel, inverter. $15,000. Call Mark or 
Kate 813-877-6638 or visit www.shumate 
truckcenter.com  (P05)
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Submit your classified ad online!
www.pumper.com/classifieds/place_ad

2007 Aries CCTV Unit - CUES Laser 
Profiler: CCTV mainline, POSM soft-
ware, joint/crack measuring capabilities, 
TR3000 tractor.  ......................  $40,000

Call Rob 386-527-0998, FL P06

VACUUM LOADERS

1999 International Guzzler vacuum 
excavator: Totally refurbished, purchased 
new for Big Dig Project. 27" blower, CAT 
engine, auto remote. Special noise-sup-
pression equipment. Tri-axle. High-pres-
sure wash-down system - 300-gallon 
water tank. $85,900 OBO. Also available 
1997 Ford Guzzler vacuum excavator - 
same features as 1999 International. 
No washdown system. $85,900 OBO.

617-212-0162, MA P05

2006 Ford Sterling LT9500 A/T with 
Caterpillar C11, 335hp, 18,000 front, 
46,000 rears. 2,700-gallon tank, hy-
draulic lift rear gate, 40-gallon water 
tank, Robush RB-DV 105 SP pump. Only 
120,000 km! Runs like-new! Located in 
Montreal, Canada.  Asking $58,000 USD

ebellemare@infraspec.cc P05

2009 Sterling LT9500 with a Vacall AVRB-
18 industrial vacuum loader. (Stock# 4792C) 
www.VacuumSalesInc.com (888) VAC-
UNIT (822-8648)  (PBM)

Pre-owned Super Products Supersucker 
industrial vacuum loader, with a Roots TRI-
NADO blower mounted on a 2009 Sterling 
L9500 cab & chassis. (Stock# 4366C) www.
VacuumSalesInc.com (888) VAC-UNIT 
(822-8648)  (PBM)

1996 Sterling with Guzzler Classic vac-
uum loader - $65,000. 2007 Mercedes 
with Guzzler Classic vacuum loader - 
$75,000. Ready to work!

Tom 423-240-9737, GA P06

2014 Freightliner 114SD with a Vacall AVRB-
18 industial vacuum loader. (Stock# 9116C) 
www.VacuumSalesInc.com (888) VAC-
UNIT (822-8648)  (PBM)

1991 Western Star Model 4864F with a Cusco 
Turbo Vac 2127, carbon steel 3,000-gallon 
unit. (Stock# 8905) www.VacuumSalesInc.
com (888) VAC-UNIT (822-8648)  (PBM)

VANES
NEED a vane supplier? Franklin Fibre-
Lamitex Corp. is the premier American 
manufacturer of composite vanes for pumps 
and compressors. OEM tested and approved. 
Competitive pricing and reduced lead times. 
800-233-9739 www.franklinfibre.com  (P07)

WANTED
We are looking to purchase used portable 
toilets and half-high toilets. Please contact 
Lance at lance@redtoilets.com or call 561-
346-9296. (P07)

Wanted to Buy: Vactor 2100s and late model 
Guzzlers. Cash. Phone 800-336-4369. (PBM)

WATERBLASTING
For Sale: Two (2) Myers M1610K40 – pumps 
only. www.waterjettingequipment.com or 
phone 714-259-7700.  (PBM)
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Nobody drives home durability like PolyJohn. Designing and manufacturing long-lasting 
portable restrooms is how we started, but we reinforce our unique brand of toughness 
with a full line of sinks and tanks. Whether it’s a hands-free foot pump or built-in handles 
for easy transport, we construct all of our accessories so you’ll worry a lot less about your 
hardest-hitting jobsites.
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Work with us ... We listen!

4131 Morris Drive
Burlington, Ontario, Canada L7L 5L5
Fax: 905-681-0411

Nationwide Sales & Service

800-387-7763 | 905-637-2353 | www.presvac.com

Powervac 
> DOT 407 / 412 Code Tank

> 3250 US Gallon Tank
> 6400 CFM, 28" HG

> 8" Power Rotating Boom
> Presvac PV750 Pressure Off Pump
> Water Pump: 10 GPM @ 3000 PSI

Code Dump Trailer
> DOT 407/412 Code Tanks  

> 5200 US Gallon Tank
> Fruitland RCF 870 Vacuum Pump

> 500 CFM @ Free Air
> 460 CFM @ 18" HG

Code Liquidvac
> DOT 407 / 412 Code Tank

> 3000 US Gallon Tank
> Fruitland RCF500 Vacuum Pump

> 300 CFM @ 18" HG
> Liquid / Dual Carbon Filtration

> AreaRAE Monitor
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