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Keep your management hand on the throttle in 
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improvement tips.
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Check out the latest online-only content at the Pumper 
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30  Rules & Regulations 
Washington expands septic system replacement loan 
program.
- Doug Day

36  The Diversification Play
An old-line New Brunswick pumping company 
expands the service menu to maximize revenue 
through septic system installs, portable sanitation and 
general excavating.
- Peter Kenter
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50  Septic System Answer Man: 
Finding New Uses for Abandoned Tanks
In drought-stricken regions, pumpers may find work 
repurposing old septic tanks for graywater recycling 
systems.
- Jim Anderson

56  Building the Business: 11 Little Ways 
the Words We Use Are Killing Our Business
Passive and ambiguous language, cursing in the wrong 
company can turn off customers and co-workers, costing 
your pumping company money.
- Ryan Robinson

62  State of the States: Licensing 
Will Raise Industry Professionalism
Vermont leaders currently license onsite system 
designers, but are now working with the wastewater 
industry to offer broader certification and continuing 
education.
- Doug Day

66  Money Manager: Is It Time to Consider 
a Profit-Sharing Program? 
Spreading the wealth to employees when times are 
good can be a valuable motivational tool — and it’s 
not just a big-company perk.
- Erik Gunn

70  Pumper Interview: Prepare for a Future 
With More Floods and Drought
The wastewater industry will have to tweak septic 
system design and operation to deal with inevitable 
changes caused by climate change, experts say.
- David Steinkraus

74  Classy Truck
M & M Transfer Inc., Pinedale, Wyoming

78  WWETT Spotlight 
Water Cannon pressure washer offers industrial 
cleaning power.
- Craig Mandli

84  WWETT ’17 Product Preview
Professionals will have the opportunity to see the top 
wastewater tools and equipment in the industry on the 
WWETT 2017 show floor  - Craig Mandli

104  Product Focus: 
Sewer and Drain Maintenance
- Craig Mandli

108  Industry News

110  Product News
Product Spotlight:  Tower light from Milwaukee Tool 
keeps job sites illuminated and safe.
- Craig Mandli
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Adding capable machines and learning on the job is the best way 
to successfully diversify a pumping operation, says Henry Damm 
of California’s Big Bore Drilling.

ON THE COVER: The right mix of machines can broaden a pumper’s customer base 
and pull in more revenue, according to Henry Damm, owner of Big Bore Drilling Certified 
Septic Pumping and Hydroflushing in Fresno, California. Damm is shown with a 2016 
Peterbilt with an Imperial Industries 3,600-gallon aluminum tank and a National Vacuum 
Equipment blower. (Photo by Lezlie Sterling)
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480 h.p., Cummins ISX

2007 GMC
Duramax Turbo Diesel, Auto, AC, 

New 2000 Gal., 347 CFM Pump  
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• 2 year/100K mile warranty on engine, transmission 
   and rear end for Class 6 and Class 7 vehicles.

• 1 year/100K mile warranty included on engines for class 8 vehicles.

2006 International
4100 Gal., 607 NVE, 

480 h.p., Cummins ISX

2007 GMC
Duramax Turbo Diesel, Auto, AC, 

New 2000 Gal., 347 CFM Pump  

2007 International 8600 
4100 Gal., Cummins ISM,

400 h.p., 10 spd., Air

2006 Peterbilt 379
4500 Gal., Low Miles, Cat C15

2007 International 8600
New 5000 Gal., Cummins ISM, 

400 h.p., 10 spd., Low Miles

2011 Peterbilt 367
4800 Gal., 500 h.p., Cat C15,

200K Miles, 18 spd.

2008 Peterbilt 367
4000 Gal., 480 h.p., 

Cummins ISX, 10 spd.

 

$77,000
 

$51,000
 

$75,000

 
Call for 
price

 

$85,000

 
Call for 
price

 
Call for 
price

 MADE IN THE U.S.A.
BUY FACTORY DIRECT

Pre-Emission Trucks In Stock!

2006 International 
Full Dump Tank

Call for information!

 
Call for 
price

www.vacuumtruckusa.com


10     Pumper • January 2017

Y ou’ve celebrated the holidays and your New Year’s Eve celebration is 
but a foggy memory. Now it’s time to plan for taking care of your busi-
ness in 2017.

Perhaps in recent years you’ve just let the business happen. You’ve 
been content to take any new customers who’ve come along, and tried your 
darndest to continue giving good service to your regular clientele. Your crew 
seems happy to roll along with the status quo, so you haven’t instituted any 
new benefits programs or reviewed their wages.

Everybody seems happy. Don’t rock the boat. Has that been your mis-
sion statement lately? In an effort to reset your expectations for 2017, I pres-
ent a month-by-month business refresher that will hopefully lead to more 
revenue, lower expenses and even happier employees. Follow these tips and 
let me know how you fared at the end of the year:

 
January – Plan for labor needs
Look back at the past few years. Have crews been working longer hours, 

causing burnout and raising overtime expenses? Have service lead times 
drawn out longer than you’re comfortable with? This is a business where 
most customers who call need work done yesterday, and adding to emer-
gency workload can stretch your workforce to the extreme. Maybe you ex-
pect enough work this year to add a driver and vacuum truck, or put some-
one on system inspection or maintenance work full time. Remember, adding 
employees doesn’t only impact you on the expense side. You should raise 
significant revenue with each new worker you put online.

 
February – Address training and continuing education
Training opportunities abound this time of year as state associations 

and groups like the National Association of Wastewater Technicians offer 
many and varied classes. And the WWETT Show in Indianapolis features 
several days of seminars and sessions with national experts in the waste-
water field. This year’s event is Feb. 22-25, and you can learn more about 
seminar offerings by visiting wwettshow.com. It’s wise to knock out training 
required by your state or local permitting agency during the slower winter.

 
March – Order supplies
Organize the warehouse space and take inventory of consumable items 

like paper products and bacteria treatment. Get on your trucks and assess 
the condition of vacuum hose. Pop the hood and check out filters, belts and 
hoses. Talk to your equipment vendors about expected product availability, 
shipment delays and any specials for bulk purchases. Anticipate your needs 

based on last year’s usage and forecast your demand for 2017. It’s better to 
stock the warehouse as much as is practical before the busy season starts. 
Explore whether you can enter into agreements for bulk purchases with your 
friendly competitors.

 
April – Make sure your technology is working
Check your accounting, routing or other computer software programs 

for updates before seasonal business picks up. Clean up the customer data-
base, adding and deleting contacts as needed. Assess your company smart-
phones and tablets for continued viability. If they are more than a few years 
old, consider replacement to speed up your workflow. Processor speeds and 
operating systems evolve rapidly in these hand-held devices, and older units 
can leave you sitting in the truck waiting for important data to transfer or 
routing maps to load. Reduced battery life can also cause headaches when 
front-line workers are unexpectedly out of touch. It might not always feel like 
it, but you’re money ahead keeping technology equipment refreshed and 
ready to go.

 
May – Plan community involvement
In the days of social media, reputation building is a big deal. If your 

growth strategy doesn’t include donating your time and expertise in some 
way to civic service, it’s time to start thinking of ways you can pitch in. Call 
local festival organizers and see if you can trade some modest services for a 
sponsorship opportunity. You don’t want to lose out on a paying gig, but you 
could add value to your paid service by donating back a percentage of your 
bill. Choose a cause near and dear to your heart and partner with that char-
ity on a project. It could be anything from providing portable restrooms for 
a fun run to installing a septic system for a Habitat For Humanity family. Do 
your part for the community and then don’t be afraid to tell the world about 
it through your Facebook page or company website.

 

READING BETWEEN THE LINES

12 Tasks That Will Make 
Your Business Better
Keep your management hand on the throttle in 2017 with these month-by-month 
small-business improvement tips  By Jim Kneiszel, Editor

Choose a cause near and dear to your heart and 
partner with that charity on a project … Do your part 
for the community and then don’t be afraid to tell 
the world about it through your Facebook page or 
company website.
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editor@pumper.com. 

June – Perform spot checks in the field
You trust your drivers, sure. But don’t take for granted that they’re pro-

viding the best service possible every day. Ride along with or behind your 
crews one day this month. You can choose whether or not to tell them in 
advance about the spot checks. Watch how they follow safety procedures. 
Make sure they leave a work site as clean as they found it. Call all of their 
route customers the next day to see if they were happy with the service. After 
the spot checks, sit down for a constructive meeting with technicians and 
share what you learned. Work hard to make it a positive experience — your 
people might not be thrilled with the idea, but it’s a win-win if customer ser-
vice protocol is validated or improved in the process.

 
July – Review equipment maintenance
Equipment breakdowns are especially costly in the midst of the busy 

season. Patches and Band-Aid solutions used by technicians to keep trucks 
on the road can present a looming safety hazard. Inspect your trucks on a 
staggered schedule, planning to look at the entire fleet over the course of a 
month. This includes the engine and drivetrain, the vacuum system (pump, 
tank, hoses and fittings), chassis and interior. Address any issues you find 
immediately to avoid stranding a driver on the side of the road or having to 
reschedule customers to account for a truck that unexpectedly goes out of 
service for a week.

 
August – Review marketing plans
Emergency calls will throw a wrench into your scheduling the closer 

you get to the end of the season. How about sending out a mailer to your sep-
tic customers to remind them to call now for service rather than putting it off 
until the toilet backs up at their Thanksgiving gathering? You could offer an 
August special for $10 off a pumping job to fill the routes in the dog days of 
summer and avoid some of those last-minute, late-season calls. This is also a 
good time to look back at early season spikes in business and figure out how 
to better use advertising dollars, your website and social media marketing to 
even things out a little.

 
September – Trim business expenses
You’ve been focused on building revenue for the past several months of 

high call volumes. The key has been filling routes with as many paying jobs 
as possible. Take a step back this month and try cutting business expenses. 
Look at how much you paid for supplies and ask vendors if there are ways 
to cut those costs. Review various insurance policies, from auto to business 
to health. Are those policies cut to the bone? Compare your building rent or 
mortgage interest rate to see if there are ways to economize. Remember that 
spending efficiency — just like adding a few new customers — raises the 
bottom line.

 
October – Celebrate successes with your team
Your crew has gone out every morning and busted their butts for your 

business. Now it’s time to show them you appreciate the effort. There are 
many ways to send a clear message that you value employees, from serving 
them burgers off the grill in the parking lot to giving everyone a paid day off 
when business starts to slow down. Actions are important, but you also need 
to tell them how they’ve helped support your business.

 
November – Review the employee benefits package
You showed employees you care in October; now look at initiatives 

that will keep employees on your team for the long haul. Review the ben-
efits package for your employees and compare it to what similar companies 
in your area are offering. Your local Chamber of Commerce or members of 
your state wastewater association can probably help you make the compari-

son. Do you offer paid vacations, flex scheduling, a retirement account or 
health and life insurance to your workers? If not, what steps could you take 
to add those benefits? Remember that employee retention is a huge issue, 
both because quality workers are as valuable as gold and finding new ones is 
expensive and time-consuming.

 
December – Give thanks
Express gratitude to your customers for their loyalty, to your family for 

their patience, and to your community for providing a great place to live and 
work. The message can go out in many ways, from a holiday postcard to cus-
tomers, to an ad in the local paper to give a shout-out to your neighbors. ■

mailto:editor@pumper.com
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PORTABLE TOILET

BUY
6

SIGHT GLASSES

WANDS

SAFETY BUMP SET
MALE & FEMALE

Blue Only - for Septic Use

SAFETY CHAINS

UTILITY
SCRUB BRUSHES

T BOLT
CLAMPS

RV PUMPOUT KIT

ZINC OR STAINLESS 
WINGNUT KITS

PVC
GLOVES

LEATHER PALM 
SAFETY CUFF GLOVES

RUBBER
CRINKLE FINISH 
SAFETY CUFF GLOVES

TRIGGER 
SPRAY 

BOTTLES

64 OZ. 
HAND 
PUMP

CONTRACTOR
WATER HOSE

¾  " x 50 ft.

1" BRASS 
PADLOCKS

RIVET GUN

GARDEN HOSE 
NOZZLES

TIGERTAIL GUIDE
HOSE W/ROPE

 2"

VARCO
FLEXI-
JOINT

BULK PRICE
$2495

ea.

BULK PRICE
$6200

ea.

BULK PRICE
$8500

ea.

BULK PRICE
$700

ea.

BULK PRICE
$1475

set
BULK PRICE

$250
ea.

BULK PRICE
$850--

bag

BULK PRICE
$1450--

bag

BULK PRICE
$1550--

bag

BULK PRICE
$1075

doz.

BULK PRICE
$1695

doz.

BULK PRICE
$2595

doz.

BULK PRICE
$1125

doz.

BULK PRICE
$1275

doz.

BULK PRICE
$950

ea.

BULK PRICE
$3225

set
BULK PRICE

$199
ea.

BULK PRICE
$2395

ea.

BULK
PRICE
$149

BULK PRICE
$385

ea.

BULK PRICE
$156

ea.

BULK PRICE
$250

ea.

BULK PRICE
$588

ea.

BULK PRICE
$630

ea.

BULK PRICE
$145

ea.BULK PRICE
$1395

ea.
BULK PRICE

$995
ea.

BULK PRICE
$4200

ea.

BULK PRICE
$7000

ea.

BULK PRICE
$2150

ea.

BULK PRICE
$2485

set
BULK PRICE

$275
ea.

BUY
3

5" Complete Set

With Handle

With Handle

Zinc

3"

2" 20" Firm

2"
Smooth Grip

Rough
Grip

Sandy Grip

Greasenut Kit

4" 8"

4"

3"

5" Repair Kit

Without Handle

Without Handle

Stainless Steel

3" 20" Soft

3"

Set

Wingnut Kit -
Zinc or Stainless

Greasenut Kit

Kit

$5ea.

WANDS

POLY
WAND
SHOWN w/ 
ALUMINUM MALE 
ADAPTER & HANDLE
INSTALLED

POLYPOLY
WANDWANDWAND
SHOWN w/ SHOWN w/ SHOWN w/ 
ALUMINUM MALE ALUMINUM MALE ALUMINUM MALE 
ADAPTER & HANDLEADAPTER & HANDLEADAPTER & HANDLE
ALUMINUM MALE 
ADAPTER & HANDLE

BUY
2

BUY
2

CONTRACTOR

ALL
RUBBER!

BUY
3

SANDY GRIP

SMOOTH
GRIP

EXPIRES
1/31/17

ROUGH
GRIP

BUY
10 DOZ.

BULK PRICE
$1995--

case

BULK PRICE
$3795--

case

CASE OF
24

CASE OF
6

BAG OF
10

BUY
5

BUY MORE…

GLOVES

CALL TO ORDER
TOLL FREE
866-872-1224

ACCESSORIES

HOSES BREAKING? TRY THIS!

T BOLT

BAG OFBAG OF

UTILITY
SCRUB BRUSHES

20" Firm 20" Soft

20"

8"   BUY 
5SETS BUY

12 BUY
10 DOZ.

BUY
10 DOZ.

RUBBERRUBBER

BUY
2

BUY
2

RIVET GUNRIVET GUN
INCLUDES 
40 RIVETS!

BUY
2

BUY
2

#GHN-ADJ-YELLOW
Adjustable. Plastic.

#GHN-ADJ-ZINC
Adjustable.
Zinc-plated steel.

#GHN-5P-GRAY
5 spray patterns! 
Plastic.

#GHN-ADJ-TRIGGER
Adjustable. Locking 
pistol style trigger!

#GHN-10P-TRIGGER
Locking pistol style 

trigger, w/ 10
spray patterns!

6

#GHN-5P-GRAY#GHN-5P-GRAY#GHN-5P-GRAY

BUY
2

#GHN-5P-GRAY

#GHN-ADJ-TRIGGER
Adjustable. Locking 
pistol style trigger!

#GHN-ADJ-TRIGGER
Adjustable. Locking 
pistol style trigger!

#GHN-10P-TRIGGER

BUY
4

NITRILE
DISPOSABLE GLOVES

NITRILENITRILE

BUY
10 BOXES

BULK PRICE
$495

box

BUY
4

BULK PRICE
$2995

ea.

CANNOT MIX & MATCH

BUY
2

ea.ea.

SAFETY CHAINS

BULK PRICE
$175

ea.

BUY
10

ea.

1" BRASS 
PADLOCKS

BULK
PRICEPRICE
$

1" BRASS 
PADLOCKS

$

BUY
25

1PB16.indd   2 12/14/16   9:06 PM

CALL TO ORDER TOLL FREE 866-872-1224 8AM-MIDNIGHT 7 DAYS A WEEK SHOP 24 HOURS A DAY 7 DAYS A WEEK ONLINE AT WWW.VARCOPUMPER.COM SOURCE KEY
1PB17

VALVES TOOLS WATER
PUMPS

PUMP OIL

90°

Regular

BUY
4

MANHOLE HOOKS

VACUUM PUMP OIL

BRASS LEVER VALVES
RIV Brand

DUST CAP & DUST 
PLUG SET OF  FITTINGS

FLOJET WATER 
PUMPS

MIGHTY PROBES
ALL SIZES

SMART STICKS
ALL SIZES

BRASS BALL
VALVES

TTMA FLANGES
X MALE NPT

FULL PORT
POLY BALL VALVES

REMOTE 5 QT
OIL TANK KIT

BRASS LEVER VALVES
MZ Brand

REPLACEMENT CAM 
GASKETS

BRASS LEVER 
COMBOS
MZ Brand

PISTON
VALVES
FxF thread,
RIV ONLY.
Does not include handle.

PISTON VALVE 
COMBOS

Includes handle, F and DC, 
RIV ONLY.

GLOW 12V VALVE 
HEATER

Fits Both RIV & MZ Valves

TYPE C & E SET OF 
FITTINGS

WASHDOWN PUMPREPLACEMENT
CAM EARS

3" – 5" BULK PRICE
$1475

ea.

BULK PRICE
$7900

ea.

BULK PRICE
$625

ea.

BULK PRICE
$7650

ea.

BULK PRICE
$5300

ea.

BULK PRICE
$2500

ea.

BULK PRICE
$1400

ea.

BULK PRICE
$3050

ea.

BULK PRICE
$7100

ea.

BULK PRICE
$10500

ea.

BULK PRICE
$8300

ea.

BULK PRICE
$625--

bag

BULK PRICE
$8900

ea.

BULK PRICE
$9700

ea.

BULK PRICE
$18675

ea.

BULK PRICE
$725set

BULK PRICE
$20500

ea.

BULK PRICE
$1450

ea.

BULK PRICE
$12600

ea.

BULK PRICE
$8300

ea.

BULK PRICE
$13900

ea.
BULK PRICE
$21800

ea.

BULK PRICE
$1225--

bag

BULK PRICE
$24500

ea.

BULK PRICE
$26400

ea.

BULK PRICE
$20095

ea.

BULK PRICE
$2025set

BULK PRICE
$67500

ea.BULK PRICE
$250

ea.

BULK PRICE
$1575

ea.

BULK PRICE
$10900

ea.

BULK PRICE
$1050

ea.

BULK PRICE
$7900

ea.

BULK PRICE
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ea.

BULK PRICE
$6640

ea.

BULK PRICE
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ea.

BULK PRICE
$18400

ea.

BULK PRICE
$12300

ea.

BULK PRICE
$925--

bag

BULK PRICE
$12500

ea.

BULK PRICE
$14300

ea.

BULK PRICE
$18675

ea.

BULK PRICE
$1325set

24"

1 CASE

3"

2"

BULK PRICE
$7600

ea.

#04300-142A
12V DC • 3.5 GPM 45 PSI

BULK PRICE
$8500

ea.

#03521A49A
115V AC w/Cord • 4 GPM 60 PSI

BULK PRICE
$15800

ea.

#R8600144A
12V DC • 6 GPM 70 PSI

2"

3"

2"

4"

4"

Tank w/ Cap

3"

2"

3"

3"

3"

2"

6"

4"

4"

6"

4"

6"

4"

6"

6"

6"

4"

#489G-9536"

4 CASES

4"

3"

3"

4"

3"

6"

6"

Full Kit

4"

3"

4"

4"

4"

3"

WASHDOWN PUMP
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3
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3
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3
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BAG OF
24

TOOLS WATER

BULK SALE
FITTINGS

SAVE MORE!
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Valve,
Dustcap,

Male Cam

Regular Thickness

CASE OF
6

GALLONS
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3

BUY
3
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3

RIV Brand
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3"
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2
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3
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5BUY
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#R8600144A

BUY
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Buy 'em Together
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ea.
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$3900
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Does not include handle.
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#03521A49A

BUY
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PORTABLE TOILET

BUY
6

SIGHT GLASSES

WANDS

SAFETY BUMP SET
MALE & FEMALE

Blue Only - for Septic Use

SAFETY CHAINS

UTILITY
SCRUB BRUSHES

T BOLT
CLAMPS

RV PUMPOUT KIT

ZINC OR STAINLESS 
WINGNUT KITS

PVC
GLOVES

LEATHER PALM 
SAFETY CUFF GLOVES

RUBBER
CRINKLE FINISH 
SAFETY CUFF GLOVES

TRIGGER 
SPRAY 

BOTTLES

64 OZ. 
HAND 
PUMP

CONTRACTOR
WATER HOSE

¾  " x 50 ft.

1" BRASS 
PADLOCKS

RIVET GUN

GARDEN HOSE 
NOZZLES

TIGERTAIL GUIDE
HOSE W/ROPE

 2"

VARCO
FLEXI-
JOINT

BULK PRICE
$2495

ea.

BULK PRICE
$6200

ea.

BULK PRICE
$8500

ea.

BULK PRICE
$700

ea.

BULK PRICE
$1475

set
BULK PRICE
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ea.

BULK PRICE
$850--

bag

BULK PRICE
$1450--

bag

BULK PRICE
$1550--

bag

BULK PRICE
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doz.

BULK PRICE
$1695

doz.

BULK PRICE
$2595

doz.

BULK PRICE
$1125

doz.

BULK PRICE
$1275

doz.

BULK PRICE
$950

ea.

BULK PRICE
$3225

set
BULK PRICE
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ea.

BULK PRICE
$2395

ea.

BULK
PRICE
$149

BULK PRICE
$385

ea.

BULK PRICE
$156

ea.

BULK PRICE
$250

ea.

BULK PRICE
$588

ea.

BULK PRICE
$630

ea.

BULK PRICE
$145

ea.BULK PRICE
$1395

ea.
BULK PRICE

$995
ea.

BULK PRICE
$4200

ea.

BULK PRICE
$7000

ea.

BULK PRICE
$2150

ea.

BULK PRICE
$2485

set
BULK PRICE

$275
ea.

BUY
3

5" Complete Set

With Handle

With Handle

Zinc

3"

2" 20" Firm

2"
Smooth Grip

Rough
Grip

Sandy Grip

Greasenut Kit

4" 8"

4"

3"

5" Repair Kit

Without Handle

Without Handle

Stainless Steel

3" 20" Soft

3"

Set

Wingnut Kit -
Zinc or Stainless

Greasenut Kit

Kit

$5ea.

WANDS

POLY
WAND
SHOWN w/ 
ALUMINUM MALE 
ADAPTER & HANDLE
INSTALLED

POLYPOLY
WANDWANDWAND
SHOWN w/ SHOWN w/ SHOWN w/ 
ALUMINUM MALE ALUMINUM MALE ALUMINUM MALE 
ADAPTER & HANDLEADAPTER & HANDLEADAPTER & HANDLE
ALUMINUM MALE 
ADAPTER & HANDLE

BUY
2

BUY
2

CONTRACTOR

ALL
RUBBER!

BUY
3

SANDY GRIP

SMOOTH
GRIP

EXPIRES
1/31/17

ROUGH
GRIP

BUY
10 DOZ.

BULK PRICE
$1995--

case

BULK PRICE
$3795--

case

CASE OF
24

CASE OF
6

BAG OF
10

BUY
5

BUY MORE…

GLOVES

CALL TO ORDER
TOLL FREE
866-872-1224

ACCESSORIES

HOSES BREAKING? TRY THIS!

T BOLT

BAG OFBAG OF

UTILITY
SCRUB BRUSHES

20" Firm 20" Soft

20"

8"   BUY 
5SETS BUY

12 BUY
10 DOZ.

BUY
10 DOZ.

RUBBERRUBBER

BUY
2

BUY
2

RIVET GUNRIVET GUN
INCLUDES 
40 RIVETS!

BUY
2

BUY
2

#GHN-ADJ-YELLOW
Adjustable. Plastic.

#GHN-ADJ-ZINC
Adjustable.
Zinc-plated steel.

#GHN-5P-GRAY
5 spray patterns! 
Plastic.

#GHN-ADJ-TRIGGER
Adjustable. Locking 
pistol style trigger!

#GHN-10P-TRIGGER
Locking pistol style 

trigger, w/ 10
spray patterns!

6

#GHN-5P-GRAY#GHN-5P-GRAY#GHN-5P-GRAY

BUY
2

#GHN-5P-GRAY

#GHN-ADJ-TRIGGER
Adjustable. Locking 
pistol style trigger!
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4

NITRILE
DISPOSABLE GLOVES

NITRILENITRILE
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10 BOXES
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4
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$2995

ea.
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2

ea.ea.
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ea.
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ea.
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PADLOCKS
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$
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$

BUY
25
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VALVES TOOLS WATER
PUMPS

PUMP OIL

90°

Regular

BUY
4

MANHOLE HOOKS

VACUUM PUMP OIL

BRASS LEVER VALVES
RIV Brand

DUST CAP & DUST 
PLUG SET OF  FITTINGS

FLOJET WATER 
PUMPS

MIGHTY PROBES
ALL SIZES

SMART STICKS
ALL SIZES

BRASS BALL
VALVES

TTMA FLANGES
X MALE NPT

FULL PORT
POLY BALL VALVES

REMOTE 5 QT
OIL TANK KIT

BRASS LEVER VALVES
MZ Brand

REPLACEMENT CAM 
GASKETS

BRASS LEVER 
COMBOS
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PISTON
VALVES
FxF thread,
RIV ONLY.
Does not include handle.

PISTON VALVE 
COMBOS

Includes handle, F and DC, 
RIV ONLY.

GLOW 12V VALVE 
HEATER

Fits Both RIV & MZ Valves

TYPE C & E SET OF 
FITTINGS

WASHDOWN PUMPREPLACEMENT
CAM EARS

3" – 5" BULK PRICE
$1475

ea.

BULK PRICE
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ea.

BULK PRICE
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ea.

BULK PRICE
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ea.
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ea.
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$2500

ea.

BULK PRICE
$1400

ea.

BULK PRICE
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ea.

BULK PRICE
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ea.

BULK PRICE
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BULK PRICE
$625--
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BULK PRICE
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ea.

BULK PRICE
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ea.

BULK PRICE
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BULK PRICE
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ea.
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ea.
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BULK PRICE
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bag
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ea.
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ea.

BULK PRICE
$18675

ea.

BULK PRICE
$1325set

24"

1 CASE

3"

2"

BULK PRICE
$7600

ea.

#04300-142A
12V DC • 3.5 GPM 45 PSI

BULK PRICE
$8500

ea.

#03521A49A
115V AC w/Cord • 4 GPM 60 PSI

BULK PRICE
$15800

ea.

#R8600144A
12V DC • 6 GPM 70 PSI

2"

3"

2"

4"

4"

Tank w/ Cap

3"

2"

3"

3"

3"

2"

6"

4"

4"

6"

4"

6"

4"

6"

6"

6"

4"

#489G-9536"

4 CASES

4"

3"

3"

4"

3"

6"

6"

Full Kit

4"

3"

4"

4"

4"

3"

WASHDOWN PUMP
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2

BUY
3

BUY
3

BUY
3

BUY
5

SETS

REPLACEMENT CAM 

BAG OF
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SAVE MORE!
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Valve,
Dustcap,

Male Cam

Regular Thickness

CASE OF
6

GALLONS
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3

BUY
3
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3
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3
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BUY
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Buy 'em Together
& Save!

Buy 'em Together
& Save!
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$10000
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$2900

ea.

BULK PRICE
$37500

BULK PRICE
$3900

ea.

FxF thread,

Does not include handle.

FxF thread,

PISTON VALVE 
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$14
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BUY
3
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Geared up for EXCELLENCE  
 every step of the way. SM

Integrity.  Trust.  Personal Service.

Confidentiality with Each.
Partnership with All.

emails and alerts
Visit Pumper.com and sign up for 
newsletters and alerts. Get exclusive content 
delivered right to your inbox, and stay in the 
loop on topics important to you!

want more?
Find us on Facebook at 
facebook.com/PumperMag 
or Twitter at twitter.com/
PumperMag

It’s a fact of life that few 
people under age 25 write 
checks — for anything.

— Do You Need to Invest in a Chip Card Terminal?
pumper.com/featured

CONNECT WITH US

reliable 
equipment is key

PRODUCTIVITY IS MONEY

DON’T MESS WITH THE IRS

avoiding payroll mistakes
Where there are employees, there are payroll taxes, and where there 
are payroll taxes, there are opportunities for costly mistakes. The 
IRS takes the withholding of funds from employee paychecks very 
seriously, and you should too. Check out this list of the most serious 
payroll mistakes.  pumper.com/featured

Big Bore Drilling Certified Septic and 
Hydroflushing makes its big bucks by 
installing septic systems. That’s why the 
company’s pair of John Deere 710 backhoes 
are among its most valuable machines. 
Company co-owner Henry Damm explains 
how quality excavation equipment keeps his 
business in the black.

pumper.com/featured

TAKING NEW JOBS

jetter 
investment 
pays off
In the midst of a 
remarkably cold 
Minnesota winter, the 
timing was just right for 
Fiedler’s Your Pumping 
Specialists to purchase 
its Landa hot-water 
jetter. A season full of 
frozen septic lines kept 
owners Jeff and Cindy 
Tiemann plenty busy. 
See why the couple 
considers it a worthy 
investment regardless of 
the temperature. 

pumper.com/featured

MENDING HOSES

jetter hose 
repair 101
It’s a given that you’re regularly 
inspecting your jetter hoses, but what 

should you 
do when 
you finally 
find that 
nick or cut? 
Check out 
this tutorial 
on how to 
repair jetter 
hoses and 

you can rest easy instead of worrying 
when that small defect is going to 
become a big problem under high 
pressure.

pumper.com/featured

Pumper.com
Visit the site daily for new, exclusive content. Read our blogs, 

find resources and get the most out of Pumper magazine. 

www.pumper.com/featured
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PUMPER PROFILE

IT’S TOOL TIME

H enry Damm remembers the day in the early 1970s when he saw 
a truck-mounted drilling rig at a neighbor’s house with the name 
Big Bore Drilling & Certified Cesspool emblazoned on the side. 

“The workers were installing a seepage pit for a septic system,” he recalls. 
“I was about 12 years old at the time and I wanted to jump in that truck 
and play with it.”

Ironically enough, Damm’s wish came true — it just took 17 years 
or so to happen. Since 1989, Damm and his wife, Beverly, have owned 
the 57-year-old septic pumping, onsite installation and repair company, 
now known as Big Bore Drilling Certified Septic and Hydroflushing. And 
they’ve spent nearly three decades making their own memorable im-
pression on customers in and around Fresno, California.

Profile
Big Bore Drilling 
Certified Septic and Hydroflushings 
Fresno, California

OWNERS: Henry and Beverly Damm

FOUNDED: 1959

EMPLOYEES: 11

SERVICE AREA: 75-mile radius around Fresno

SERVICES: Septic service, repair and installation, 
pipeline cleaning and hydroexcavation

WEBSITE: www.bigboredrilling.com

California

(continued)

Adding capable machines and learning 
on the job is the best way to successfully 
diversify a pumping operation, says Henry 
Damm of California’s Big Bore Drilling

By Ken Wysocky

The Big Bore Drilling team includes, from left, 
John Wink, Jeremey Davis, Dave Goodman, 
Henry Damm, Jason Damm, Marcello Ruiz, 
Rodrigo Serna, Brice Liden, and Charlie the dog. 
(Photos by Lezlie Sterling)

VacuStar W
Water Cooled Vacuum Pump

Renowned for reliability, efficiency and ease of installation, 
Fruitland’s line of CVS Liquid Ring and Liquid Cooled Vacuum 
Pumps are designed with state-of-the-art technology for 
maximum performance and low-life cycle costs.

Engineered for tough, durable use, minimizing maintenance and downtime, both 
our VacuStar W, water cooled and our VacuStar WR, liquid ring vacuum pump have 
low weight, compact design and maximum vacuum efficiency.
 
VacuStar W features include: volume flow range from 577 up to 1570 m³/h (339-
924 CFM), ATEX-temperature class 3* and cooler operation resulting in longer life for 
vanes, bearings and castings.
 
VacuStar WR features include: volume flow range from 1256 up to 4063 m³/h (739-
2390 CFM, ATEX-temperature class 5 and internal cooling with cavitation protection. 

Fruitland Pumps…Reliability Redefined.
VacuStar WR

Liquid Ring Vacuum Pump * with integrated cell aeration system

Driven.  By  Design.

324 Leaside Avenue
Stoney Creek, ON  Canada  L8E 2N7

Tel: 905-662-6552 / TF: 1-800-663-9003
Fax: 905-662-5412

www.fruitlandmanufacturing.com 

BOOTH
6011

http://www.bigboredrilling.com


COVER
STORY

PUMPER PROFILE

IT’S TOOL TIME

H enry Damm remembers the day in the early 1970s when he saw 
a truck-mounted drilling rig at a neighbor’s house with the name 
Big Bore Drilling & Certified Cesspool emblazoned on the side. 

“The workers were installing a seepage pit for a septic system,” he recalls. 
“I was about 12 years old at the time and I wanted to jump in that truck 
and play with it.”

Ironically enough, Damm’s wish came true — it just took 17 years 
or so to happen. Since 1989, Damm and his wife, Beverly, have owned 
the 57-year-old septic pumping, onsite installation and repair company, 
now known as Big Bore Drilling Certified Septic and Hydroflushing. And 
they’ve spent nearly three decades making their own memorable im-
pression on customers in and around Fresno, California.

Profile
Big Bore Drilling 
Certified Septic and Hydroflushings 
Fresno, California

OWNERS: Henry and Beverly Damm

FOUNDED: 1959

EMPLOYEES: 11

SERVICE AREA: 75-mile radius around Fresno

SERVICES: Septic service, repair and installation, 
pipeline cleaning and hydroexcavation

WEBSITE: www.bigboredrilling.com

California

(continued)

Adding capable machines and learning 
on the job is the best way to successfully 
diversify a pumping operation, says Henry 
Damm of California’s Big Bore Drilling

By Ken Wysocky

The Big Bore Drilling team includes, from left, 
John Wink, Jeremey Davis, Dave Goodman, 
Henry Damm, Jason Damm, Marcello Ruiz, 
Rodrigo Serna, Brice Liden, and Charlie the dog. 
(Photos by Lezlie Sterling)

VacuStar W
Water Cooled Vacuum Pump

Renowned for reliability, efficiency and ease of installation, 
Fruitland’s line of CVS Liquid Ring and Liquid Cooled Vacuum 
Pumps are designed with state-of-the-art technology for 
maximum performance and low-life cycle costs.

Engineered for tough, durable use, minimizing maintenance and downtime, both 
our VacuStar W, water cooled and our VacuStar WR, liquid ring vacuum pump have 
low weight, compact design and maximum vacuum efficiency.
 
VacuStar W features include: volume flow range from 577 up to 1570 m³/h (339-
924 CFM), ATEX-temperature class 3* and cooler operation resulting in longer life for 
vanes, bearings and castings.
 
VacuStar WR features include: volume flow range from 1256 up to 4063 m³/h (739-
2390 CFM, ATEX-temperature class 5 and internal cooling with cavitation protection. 

Fruitland Pumps…Reliability Redefined.
VacuStar WR

Liquid Ring Vacuum Pump * with integrated cell aeration system

Driven.  By  Design.

324 Leaside Avenue
Stoney Creek, ON  Canada  L8E 2N7

Tel: 905-662-6552 / TF: 1-800-663-9003
Fax: 905-662-5412

www.fruitlandmanufacturing.com 

BOOTH
6011

http://www.fruitlandmanufacturing.com


“Whatever we promise to do for a customer, we try to do even more,” 
says Damm, explaining why word-of-mouth referrals have been his best 
marketing tool. “Providing great customer service is really key. We get just 
one opportunity to install a septic system, so we want to go above and be-
yond … so they tell their neighbors to use Big Bore Drilling, too.

“A lot of times, our customers mention that their grandfather hired Big 
Bore,” he adds. “If we’d have messed up (years ago), that family wouldn’t be 
calling us again.”

Established in 1959, the company has experienced a lot of changes 
since it was first profiled in Pumper magazine 22 years ago. “For starters, I 
still had hair back then,” quips Damm.

In terms of gross revenue, the company is roughly 2 1/2 times bigger. It 
employs 11 people and has built up a sizable fleet of equipment. Cellphones 
and GPS units have replaced radio dispatching, email has rendered faxing 
obsolete, and the internet is displacing phone book advertising. In addition, 
newer and more stringent California laws governing engine emissions and 
septic system installations have added to the cost of doing business. But one 
thing has remained the company’s calling card: An unswerving commit-
ment to customer service.

 
NEW CAREER PATH

Damm never expected to be a player in the septic pumping industry. In 
fact, from ages 18 to 28, the industrious entrepreneur — now 55 years old — 
started and ran his own window-washing company in Fresno.

“I’m pretty good with my hands,” 
he adds. “I’m very capable of doing 
things and figuring out how to do them 
better. We competed on speed in the 
window-cleaning business, so I was al-
ways all about continual improvement, 
and being faster and better than the 
next guy. I also liked being my own boss 
and having the flexibility to work the 
hours I wanted while attending college.”

That drive and determination, 
coupled with a strong work ethic and 
an independent streak, served him well 
after he decided to trade squeegees for vacuum hoses.

“When I was first approached about the opportunity, I thought to my-
self, ‘Be a septic contractor — are you kidding me?’” he laughs. “No one 
dreams about being in the septic industry when they grow up. But the busi-

(continued)

Above: Foreman Marcello Ruiz checks the Calweld drill rig on a job site.

Below: Jason Damm, left, talks with his father, Big Bore Drilling owner 
Henry Damm, who is about to hop into the company’s newest pumping rig, 
built out by Imperial Industries with an NVE blower.

Providing great 
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is really key. We get just 
one opportunity to install 
a septic system, so 
we want to go 
above and beyond.

— Henry Damm
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ness had a great customer base … it looked like 
a really good opportunity. Plus, I remembered 
seeing Big Bore Drilling when I was a kid. That 
really intrigued me.”

Damm’s father-in-law, Don Davis, helped 
him finance the purchase of the business. (Damm bought out Davis’ share of 
the business about 10 years ago.) He also credits much of his success to Bob 
Boone, who was the general manager of Big Bore when Damm bought the 
company. Damm asked Boone to stay on board to help with the ownership 
transition and he ended up staying for 10 more years.

 
RUGGED EQUIPMENT

The company is named for one of its most important pieces of equipment: 
A big-bore bucket drill rig, made by Calweld and mounted on a 1999 Interna-

tional truck chassis. Capable of drilling 
a hole up to 10 feet in diameter, the drill 
is used to dig seepage pits, which are 
sometimes used instead of leach cham-
bers because of the area’s rocky terrain.

“In certain areas, there’s 10 to 15 
feet of hardpan around here, so there’s 
no way to get drainage,” Damm ex-
plains. “So we drill seepage pits that are 
usually 30 to 50 feet deep and 4 feet in 
diameter, then line them with bricks.” 
The whole process takes about four 
hours on average, and the cost is com-
parable to installing a conventional 
leach line, he adds.

The company also owns a vacuum truck built out by Imperial Indus-
tries on a 2016 Peterbilt chassis with a 3,600-gallon aluminum tank and a 
National Vacuum Equipment blower; a Vactor 2100 vacuum/hydroexcavat-
ing truck, built on a 2012 Kenworth truck with a 
12-cubic-yard debris tank, a 1,500-gallon water 
tank and a Howden Roots blower; and a 1964 
Peterbilt flatbed truck that carries a 10-ton-ca-
pacity crane made by Quick Lift.

(continued)

Marcello Ruiz excavates 
using a John Deere 
backhoe as technician 
Rodrigo Serna looks on.

John Wink sets a 1,500- 
gallon Jensen Precast septic 

tank at a Shaver Lake, 
California, home. 

(Photo by Jason Damm)

I love to explain
what we’re 

going to do and leave their 
yards looking better than 
we said they would. It’s so 
much better to have happy 
customers than having 
people wish 
you hadn’t come.

— Henry Damm

 Most employees at Big Bore Drilling Certified Septic and Hydroflushing 
have been with the company for more than 10 years, and several for more 
than 20 years. But Henry Damm, who owns the company with his wife, Beverly, 
believes the days of long-tenured employees are slowly fading away.

Like so many contractors nationwide, Damm is far more worried about just 
finding qualified people to hire in the short term, much less keeping them on 
board for decades. In fact, he’s found it far more viable to hire family members, 
such as his nephews, Jeremy Davis and Brice Liden, and his son, Jason, than 
casting a wider hiring net.

“The few times I’ve used outside services to find new employees, they’ve 
turned out to be the worst people I’ve ever hired,” says Damm.

Referrals from current employees used to be a great way to recruit new 
employees. But now that most of his employees are edging closer and closer 
to retirement, their friends and acquaintances are older, too, so they can no 
longer connect Damm with the younger people he needs to keep the company 
going for another generation. That’s a painful realization, he says.

“Many of my employees are getting closer to retirement … and I’m hav-
ing a very difficult time finding that next generation of workers,” he says. “We 
need to start training that next generation so that when Jason takes over, he 
has a staff in place that’s able to do what we do. That’s part of my exit plan.” 
He says he’s even started to ask pastors at churches if they know of good 
potential employees.

Hiring good people is critical because training them, then losing them 
shortly thereafter, is an expensive proposition. “We need to invest a lot of mon-
ey in training, plus they need to get a commercial driver’s license,” he explains. 
“That all costs money, so I need to know they’re going to stick around.”

To retain employees, Damm says he pays competitive wages and also 
gives cash bonuses if the company is doing well. He says that as the backbone 
of the business, employees need to be rewarded when the company does well 
financially. In addition, the company offers employees a 401(k) program, free 
work uniforms and vacation time. “And if they don’t use all of it, I pay them for 
the unused time,” he adds.

The company also invests in good, reliable equipment. That can help re-
cruiting efforts because no one likes to work with machines that constantly 
break down, he notes.

Furthermore, Big Bore considers employees part of the family. “We try to 
treat them the way I’d like to be treated,” he notes. Moreover, Damm practices 
a hands-off management style that he believes also contributes to low em-
ployee turnover. He welcomes new ideas about how to improve operations and 
processes and encourages employees to try new techniques and strategies. “If 
it doesn’t work, we’ll learn from it and move on,” he says. “But I don’t dictate 
how things should be done.”

How to minimize employee turnover
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In addition, Big Bore relies on a 1999 International with a Reliance 
Trailer dump body for hauling rock (25-ton capacity); a transfer trailer 
made by Reliance; two John Deere 710K backhoes; a Myers truck-mount-
ed water jetter (65 gpm at 2,500 psi) equipped with a 1,500-gallon water 
tank and hoses made by Piranha Hose Products; and a 5-ton International 
flatbed truck, used for hauling bricks. Miscellaneous equipment includes 
a GenEye pipe detector made by General Pipe Cleaners (a division of Gen-
eral Wire Spring Co.) and a Crust Busters tank agitator made by Schmitz 
Bros. For installations, Damm says he uses concrete septic tanks made by 
Jensen Precast.

 
DIVERSIFICATION EFFORT

The Vactor vacuum truck/hydroexcavator and the trailer-mounted 
Myers water jetter are emblematic of the most dramatic change at Big Bore 
during the last 10 to 15 years: service diversification. Initially, Damm says 
he was content to take an if-it-ain’t-broke, don’t-fix-it approach with the 
already successful business. “But eventually, we started adding more ser-
vices,” he explains. “We started doing anything we could do to serve our cus-
tomers better.”

Today, septic pumping, installations and repairs still account for the 
lion’s share of the company’s revenue — roughly 90 percent. The rest comes 
from waterjetting pipelines and hydroexcavating, he says.

Damm’s entry into jetting pipelines came about entirely by happen-
stance. He was working for a local plumbing contractor pumping out septic 
tanks and performing septic system repairs, when the plumber was bought 
out by a national chain that didn’t want to do waterjetting. “So he asked me 
to buy some of his equipment,” Damm says. “I bought the Myers jetter, and 
the next day we cleaned a line at a local college.

“We basically learned how to use it through on-the-job experience, but 
the machine paid for itself after two weeks,” he continues. “Then we realized 
that a lot of people were moving dirt from point A to point B on farm pipe-
lines and dairy lines. So around 2001, we bought a Vac-Con vacuum truck to 

suck up the dirt as we jetted. And when that truck wore out, we replaced it 
with the Vactor.”

Expanding into pipeline cleaning jobs made sense because it comple-
mented Big Bore’s existing services. It also allowed the company to leverage 
its existing customer base, because many existing farm and dairy custom-
ers already used the company to clean and repair their septic tanks, Damm 
explains.

 
A BRIGHT FUTURE

Looking ahead, Damm says he’s comfortable where the company is 
right now, but he’s also not opposed to further growth. In that vein, he envi-
sions hydroexcavating and pipeline waterjetting becoming bigger contribu-
tors to the company’s bottom line. Those services will help offset the loss 
of customers created as the city converts more homes from septic to sewer 
service, he adds, noting that his own house is now served by sewer service 
instead of a septic system.

“I also hope to buy a camera van and start a second leg in that (pipe-
line jetting) industry,” he says. “I’d like to provide both pipeline cleaning and 
video services for municipalities that don’t have that equipment. The septic 
business keeps moving away from us. … We have to go out farther and far-
ther because sewer lines keep taking customers away as the city grows. That 
used to concern me, but it’s never really affected our work, aside from the 
fact that we have to travel further.”

Damm is also preparing for his son, Jason, to eventually run the com-
pany. There’s no formal time frame for that, but he hopes such a succession 
occurs when Damm and his wife decide to retire.

In the meantime, Damm says he has no regrets about jumping into a 
field he never expected to enter. “I still really enjoy meeting with customers 
— talking to them and seeing how we can meet their needs,” he says. “I love 
to explain what we’re going to do and leave their yards looking better than 
we said they would. It’s so much better to have happy customers than having 
people wish you hadn’t come.” ■

Jason Damm, left, and Henry Damm.
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pany. There’s no formal time frame for that, but he hopes such a succession 
occurs when Damm and his wife decide to retire.

In the meantime, Damm says he has no regrets about jumping into a 
field he never expected to enter. “I still really enjoy meeting with customers 
— talking to them and seeing how we can meet their needs,” he says. “I love 
to explain what we’re going to do and leave their yards looking better than 
we said they would. It’s so much better to have happy customers than having 
people wish you hadn’t come.” ■

Jason Damm, left, and Henry Damm.

  MORE INFO

Crust Busters
888/878-2296
www.crustbusters.com
(See ad page 54)

General Pipe Cleaners
800/245-6200
www.drainbrain.com

Howden Roots
800/557-6687
www.howdenroots.com

Imperial Industries, Inc.
800/558-2945
www.imperialind.com
(See ad page 93)

National Vacuum Equipment, Inc.
800/253-5500
www.natvac.com
(See ad page 7)

Pentair - Myers
888/416-9513
www.femyers/com

Piranha Hose Products
800/250-5132
www.piranhahose.com

Vac-Con, Inc.
904/284-4200
www.vac-con.com
(See ad page 49)

Vactor Manufacturing
800/627-3171
www.vactor.com

@pumper.com
To learn more about Big Bore Drilling Certified Septic and 
Hydroflushing, check out a video sidebar on the company at 
www.pumper.com. 800-328-3332

Sets Up With One Person In 10 Minutes
ADASimplified
One person can easily set-up or 
take down our ADA+2 trailer in 10 
minutes! Three electric, remote 
controlled jacks lift and lower the 
trailer quickly into position and the 
two-piece aluminum ramp snaps 

easily into place. Add the three 
railings and the ADA+2 is ready to 
go! That’s ADASimplified! Which 
means you can manage your 
events with fewer people and still 
offer exceptional service.

Quick set up is important, but the 
best feature of the ADA+2 trailer 
are the two full sized unisex 
bathrooms in addition to the 
comfortable ADA bathroom. Event 
organizers will love the option of 
having both in one trailer.

As for quality, all Satellite Suites 
trailers, a non-wood structure 
covered with seamless interior and 

exterior surfaces resists moisture, 
which can easily result in expensive 
repairs and lingering odors.

For more information about the 
ADA+2 or other trailers, please 
call your Area Manager or 
574-350-2150 for additional 
assistance.

info@satelliterestroomtrailers.com
www.satelliterestroomtrailers.com

574-350-2150

Versatility and 
Craftsmanship

BOOTH
4030

mailto:info@satelliterestroomtrailers.com
http://www.satelliterestroomtrailers.com


  Delivery Available Anywhere in the Lower 48!! www.TransportTruck.com

Ask for Scott or Frank – 888-395-7551
After hours call Scott at 816-590-4076

TRANSPORT TRUCK SALES, INC.

 2007 International 9200, Cummins 435 HP,  
10 spd, jakes, 3360 gallon steel vac tank,  
Masport 400 liquid cooled vac pump.

$59,500
1-YEAR 100,000 MILE  

DRIVE TRAIN WARRANTY

2011 Pete 335, Paccar engine, 325 HP,  Allison Auto,  
NON CDL, 2000 gallon steel tank, NVE 607 pump.

Call For Pricing!
1 YEAR ENGINE WARRANTY

2007 Mack CX613, AC-380 HP, jakes, 10 spd,  
double framed, 14# lb fronts, 44# lb rears,  

NEW 3400 gallon steel vac tank,  
NEW Masport 400 liquid cooled pump, heated valves.

2-YEAR 200,000 MILE  
DRIVE TRAIN WARRANTY

  2007 Nissan UD, Diesel 230 HP,  Auto, NON CDL, 
26# GVW, good miles, NEW 1500 alum. portable toilet 

tank, 500/1000 split, NEW Masport 4 plug and play,  
toilet carrier

Call For Pricing!
1-YEAR 100,000 MILE  

DRIVE TRAIN WARRANTY

2009 Sterling LT-9513, Cat 350 HP,  jake, 10 spd,  
20# lb fronts, double framed, full lockers, NEW 4200  
gallon alum. vac tank, NEW Masport 400 Vac pump.

Call For Pricing!
2-YEAR 200,000 MILE  

DRIVE TRAIN WARRANTY

(2) 2013 Pete 388s, ISX Cummins 500 HP, 18 spds,  
Low Miles, 4200 gallon tanks and Masport 400 pumps.

$99,500
SAVE HUGE OFF NEW!

2009 Freightliner M2, Cummins 260 HP, 6 spd, 
NEW 2450 gallon steel vac tank,  

NEW Jurop PN84 vac pump.
Call For Pricing!

2-YEAR 200,000 MILE  
DRIVE TRAIN WARRANTY

2008 Sterling Acterra, Cummins 240 HP, 6 spd, 
NON CDL, NEW 1850 gallon steel vac tank,  

NEW Jurop PN84 vac pump.
Call For Pricing!

2-YEAR 200,000 MILE  
DRIVE TRAIN WARRANTY

2007 Mack Granite, Mack 370 HP, jake, low miles,  
10 spd, 20# front, NEW 3400 gallon steel tank, full hoist,  

full rear open door, +250 gallons fresh water,  
NEW NVE 866 Liquid cooled vac pump.

Call For Pricing!
2-YEAR 200,000 MILE  

DRIVE TRAIN WARRANTY

www.wwettshow.com
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NVE 866 and 4307 Packages Available

Pumps For Sale
NEW ENGLAND 
DISTRIBUTOR

 Need Equipment? Contact Us We Can Get It.

SHINE ON Products From

SHINE ON Products From

Conde

Conde

TSITSITANK SERVICES, INC

TSITSI
TANK SERVICES, INC

TSITSITANK SERVICES, INC

TSITSITSI
TANK SERVICES, INC

TSITSITSITANK SERVICES, INC

TSITSI
TANK SERVICES, INC

P.O. Box 8136, Cranston, RI 02920     
jerry@tankservicesinc.com   

Cell: 401-688-0043 
www.tankservicesinc.com

Amanda Hensarling
Baytown, TX    

amanda@tankservicesinc.com
Cell: 401-339-9992

Professionals in the Vacuum Tank & Trailer Industry
Contact: Jerry Blake, Toll Free: 866-720-4999 or: Amanda: 401-339-9992

Call Today For SavingS

8000 & 9000 Gal. Aluminum Tri-Axle Trailers,  
Air ride suspension (tri-axle), pump platform, bright finish, 

LED lights, Betts valves, IN STOCK

7000-9000 
Trailers In 

Stock

Self Contained Unit  
600 gal. steel tank,  

33.5 HP Kubota diesel 
engine (choice of 
pumps),  200 gal.  
poly tank, 6 gpm  
3,000 psi jetter.

(2) 5,000 gal.  
aluminum tanks 
IN STOCK ready 

to mount out 
chassis or ours.

Restroom Tanks  
Stainless steel and aluminum 

available in various sizes  
and compartments.  

IN STOCK 

2017 Peterbilt  337 
300 HP, Allison auto, NVE 607 Pak,  

2800 gal. aluminum tank. IN STOCK

1986 RD Mack 
236.6K mi., hydraulic driver prestrict/vac 

pump, hydraulic driver CAT water pump, w/
hose reel, certified 1991 Keith Huber tank w/
hydraulic gate and vibrator, new brakes, new 
frame rails, 70% tires, new paint, custom rear 

bumper, new upgrade LED lighting.

International  
or Peterbilt  

950 gal. aluminum, 
carrier rack  
IN STOCK 

2017 567 Peterbilt  
10-speed, 485 HP, tri-axle, aluminum wheels, 

5,000 gal. tank, NVE 866 “Max” package  
liquid cooled, all air, loaded

2009 Ford F150 4x2 Restroom Truck 
180,000 mi. w/new crate engine, 1000 gal. 
stainless steel tank excellent condition.

2010 MRU613 Mack 
148K mi., PR200 vacuum pump, 350HP, 
Allison 4500, NVE SS valves, 5200 gal. 
aluminum tank. Excellent condition.

2003 MRU Mack 
350HP, Allison 4500 auto, 550K Mi., 

PR150 pump package, 5500 stainless 
steel tank. Excellent condition. 

Slide-In Units  
500-1,000 gal.s, 1 or 2 

compartment; select a pump 
package & engine HP. Standard 

units “Always in Stock” all 
light weight aluminum, many 

available options.

Dewaters Overnight

Consistent Results

Low Energy Use

Self-Cleaning

> All Stainless Steel & 
PVC construction

>Roll-Off Frame

>Very Forgiving

>Amazing results

Patent Pending

If it will Floc, it will work.       ITRDewatering.com or call: 317-539-7304

In The Round Dewatering

BOOTHS

2560,
2563

www.contitech.us

 We know the 
        ins and outs 
     of fluid transfer.

We understand the intricacies of your jobsite. That is why we developed Green Hornet® XF Waste 

Management Hose and our multi-purpose Velocity™ Water Transfer Hose. The Green Hornet® XF is a suction 

and discharge hose that is tough, lightweight and flexible. Requiring 45% less force to bend, it helps you get 

it where you need it. Velocity is a clear water transfer hose with a corrugated outer helix and synthetic braid 

reinforcement that provides exceptional performance allowing you to see the water in motion. Demand your 

hose be tough and flexible enough to withstand any jobsite and light enough to go where you need it.

www.contitech.us
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mailto:jerry@tankservicesinc.com
http://www.tankservicesinc.com
mailto:amanda@tankservicesinc.com
www.itrdewatering.com
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T he Washington departments of Ecology and Health have expanded 
a septic system replacement program in the western part of the state 
to cover more counties. Loans of up to $15,000 are available at vari-

able low-interest loan rates and flexible repayment options over 180 months 
based on income guidelines. The loan length can be extended up to five 
additional years. Along with primary residences, rental units and second 
homes are eligible if the system is at least 25 years old, if it is failing and there 
is evidence to support it, the homeowner has been contacted by local health 
officials, or if orders have been issued to make repairs.

 
Connecticut

The town board in Beacon Falls has denied a petition from one of its 
members to create a property tax credit of up to $500 for people with sep-
tic systems. The town’s sewer system is supported by tax money rather than 
user fees, so people not hooked up to it are paying for its operation. Select-
man Kurt Hummel presented the petition with 25 signatures, but the board 
voted to take no action. Hummel, who says he pays $380 annually to have his 
septic tank pumped, has been paying taxes for the sewer system for 20 years 
even though he can’t connect to it because it hasn’t been extended down 
his street. The town is looking to enter into a regional wastewater agreement 
with a nearby town, which would result in a change to user fees to support 
the sewer system.

 
Ohio

After 10 years of operating under onsite wastewater rules imposed by 
the U.S. Environmental Protection Agency, Trumbull County (east of Cleve-
land) is now subject to the same regulations as all other counties in Ohio. The 
county was under the more strict EPA regulations due to a consent decree 

signed in 2006 because of the number of septic systems that were discharging 
raw sewage to ditches and bodies of water. Sand filters or secondary treat-
ment are no longer required for systems that discharge water offsite, which 
added about $3,000 to the cost. The county may now also grant variances 
from connecting to a sewer system if a property has a functioning septic sys-
tem, and can consider septic systems for lots that were not eligible under the 
consent decree but are under state regulations. The EPA has provided fund-
ing for repair and replacement of septic systems; $300,000 in 2015.

 
Maryland

While the legislature has yet to take formal action on Gov. Larry Hogan’s 
reversal of a requirement to use the best available technology for all septic 
systems in the state, Wicomico County is following the lead with plans to 
repeal its own impact fee for septic systems. Hogan’s action would overturn 
a 2012 law and require BAT only in environmentally sensitive areas, such 
as proposed by the governor. In reaction, County Executive Bob Culver an-
nounced a proposal to permanently repeal the $5,200 impact fee on new 
home construction, which has been the subject of a moratorium in 2016 as 
proposed by Culver and approved by the County Council. The local impact 
fee was created about 10 years ago to pay off debt from school construction 
and repairs.

 
South Carolina

The owner of a South Carolina septic company has been sentenced to 
18 months in federal prison and a $10,000 fine for illegally dumping septage. 
Timothy Howard, 51, owner and operator of American Waste Inc. was 
charged in federal court for two violations of the U.S. Clean Water Act. He 
was convicted of dumping septic waste into a grease trap at a restaurant in 
April 2011 and into a local sewage system in June 2013. Court documents 
also said he made false statements to local police and hid more than 85 per-
cent of his septage-handling activities from records submitted to the state. 
“Intentional acts by rogue septic haulers pose serious risks to the health of 
our community and environment,” Andy Castro, assistant special agent in 
charge of EPA’s criminal enforcement program in Atlanta, said in a news re-
lease from the U.S. Attorney’s office. “Those who operate within this industry 
must adhere to the regulations and laws for which they are permitted.” 

 
Idaho

The Idaho Department of Environmental Quality has begun the process 
of updating the technical guidance manual for septic systems. The proposed 
changes involve soil design groups, graywater systems and conditions for 
approving the use of composting toilets. Specific changes are available on 
the agency’s website. ■

Rules and Regs is a monthly feature in Pumper. 
We welcome information about state or local 
regulations of potential broad interest to onsite 
contractors. Send ideas to editor@pumper.com.

RULES & REGS

State of Washington Expands 
Septic System Replacement Loan Program
By Doug Day

Happy New Year!Happy New Year!Happy New Year!
Welcome 2017 With A NEW Clean Machine!

Contact us today and  
let our experience guide  
you to the perfect truck.

Like us on 
Facebook

P0117

Industries,  Inc.

COMPLETE AND READY TO WORK

866.789.9440 www.keevac.com

950 Gallon Slide-In
650/350, 115 CFM, Electric Start,  

9HP Honda, Fits a 10’ flatbed

   $16,495   $16,495   $16,495

2017 Freightliner M-2
3600 Gallon Aluminum Septic/Grease 

866 (520 CFM) NVE Pump, 4" Inlet, 6" Dump
350 HP, Auto Trans

   $131,995   $131,995    $131,995 
Aluminum

+ FET 

4x2 Dodge 5500 Porta Logix
500 Waste/300 Fresh,  

Carries 6 Toilets

   $84,500   $84,500    $84,500 

2016 Hino 338 A 
260 HP. Auto transmission 

2500 Gallon septic/grease pumper. 
380 CFM NVE 607

   $109,450   $109,450   $109,450 

BOOTH

6504

   $1,000   $1,000   $1,000 Pick Up At The 
WWETT Show

Order 
Now O

FFGE
T

8927 DYER ST. STE. B EL PASO, TX 79904

CUSTOM TRANSPORT TRAILER
CUSTOM 
AGRICULTURAL 
UNITS

ANY SIZE  
CUSTOM TANKS

Portable ToiletsSPECIAL!!

8 Unit Trailer
$2,795

ON SALE!!

10 Unit Trailer
$2,995

ON SALE!!

12 Unit Trailer
$3,595

ON SALE!!
$419

Plus Freight
Available In These Colors

Caramel on SALE for $399 + Freight

mailto:editor@pumper.com
www.cusitec.com
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septic tank pumped, has been paying taxes for the sewer system for 20 years 
even though he can’t connect to it because it hasn’t been extended down 
his street. The town is looking to enter into a regional wastewater agreement 
with a nearby town, which would result in a change to user fees to support 
the sewer system.
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After 10 years of operating under onsite wastewater rules imposed by 
the U.S. Environmental Protection Agency, Trumbull County (east of Cleve-
land) is now subject to the same regulations as all other counties in Ohio. The 
county was under the more strict EPA regulations due to a consent decree 

signed in 2006 because of the number of septic systems that were discharging 
raw sewage to ditches and bodies of water. Sand filters or secondary treat-
ment are no longer required for systems that discharge water offsite, which 
added about $3,000 to the cost. The county may now also grant variances 
from connecting to a sewer system if a property has a functioning septic sys-
tem, and can consider septic systems for lots that were not eligible under the 
consent decree but are under state regulations. The EPA has provided fund-
ing for repair and replacement of septic systems; $300,000 in 2015.

 
Maryland

While the legislature has yet to take formal action on Gov. Larry Hogan’s 
reversal of a requirement to use the best available technology for all septic 
systems in the state, Wicomico County is following the lead with plans to 
repeal its own impact fee for septic systems. Hogan’s action would overturn 
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as proposed by the governor. In reaction, County Executive Bob Culver an-
nounced a proposal to permanently repeal the $5,200 impact fee on new 
home construction, which has been the subject of a moratorium in 2016 as 
proposed by Culver and approved by the County Council. The local impact 
fee was created about 10 years ago to pay off debt from school construction 
and repairs.

 
South Carolina

The owner of a South Carolina septic company has been sentenced to 
18 months in federal prison and a $10,000 fine for illegally dumping septage. 
Timothy Howard, 51, owner and operator of American Waste Inc. was 
charged in federal court for two violations of the U.S. Clean Water Act. He 
was convicted of dumping septic waste into a grease trap at a restaurant in 
April 2011 and into a local sewage system in June 2013. Court documents 
also said he made false statements to local police and hid more than 85 per-
cent of his septage-handling activities from records submitted to the state. 
“Intentional acts by rogue septic haulers pose serious risks to the health of 
our community and environment,” Andy Castro, assistant special agent in 
charge of EPA’s criminal enforcement program in Atlanta, said in a news re-
lease from the U.S. Attorney’s office. “Those who operate within this industry 
must adhere to the regulations and laws for which they are permitted.” 
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The Idaho Department of Environmental Quality has begun the process 
of updating the technical guidance manual for septic systems. The proposed 
changes involve soil design groups, graywater systems and conditions for 
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20479 Balsam Dr

Sauk Centre, MN 56378

320-351-TANK (8265)

www.CenturyTank.com

centurytank@mainstreetcom.com

Manufacturer’s of 
ARCTIC VAC Trailers
Lightweight • Stainless Steel • Long Lasting • Winterized

STAINLESS STEEL

Vacuum truck tanks and trailers

2-, 3-, 4-axle tanker trailers

Hydraulic telescoping hoists

Full opening rear tank doors

Hydraulic drive systems

NVE vacuum pumps and blower systems

Standard models or custom built

Features

BOOTH
2202

Visit Us: www.walex.com     Email Us: info@walex.com     Call Us: 800-338-3155  .   910-371-2242

Walex is committed to providing exceptional customer service and quality products by 
creating positive experiences for every customer, everyday.

Performance Products for Performance Needs®Performance Products for Performance Needs®

BOOTH
3413

http://www.CenturyTank.com
mailto:centurytank@mainstreetcom.com
www.rooterman.com
www.sanitationgraphics.com


Visit Us: www.walex.com     Email Us: info@walex.com     Call Us: 800-338-3155  .   910-371-2242

Walex is committed to providing exceptional customer service and quality products by 
creating positive experiences for every customer, everyday.

Performance Products for Performance Needs®Performance Products for Performance Needs®

BOOTH
3413

http://www.walex.com
mailto:info@walex.com
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BOOTH

4140

PO Box 39, Dayton, IN 47941

Toll-Free: 877.296.2555   

Phone: 765.296.2027 

Fax: 765.296.3027

www.wee-engineer.com

Wee Engineer
WITH IMAGINATION

Tanks • Pumper Trucks • Vacuum Tank Trucks • Portable Toilet Trailers • Custom Fabrications • Environmental Equipment

Follow Us

SPRING MOUNTS  
decrease fatigue on your tank frame,  
mounts to most tanks, easy bolt or weld-on 
style, heavy-duty stress relieved springs.  
Mounts with springs..$82.00

Springs alone ...........$11.00 ea.

Thank you, Tim Johnson, with 4 Aces
for purchasing this new International  

with a 2500 gallon steel tank. 

HEATED COLLARS 
Preventing your valves from freezing will 
help your profits during the winter months.

Installation kit and 110 volt heater kit available

 1.5-2" ..... $110
 3" ........... $165

 4" ........... $198
 6" ........... $297

BOOTH

1440

800-328-3332 Fast Selling Global Has Many Benefits
Global Appeal
Since the introduction of the newly 
redesigned Global, it is quickly 
becoming an operator favorite! 
Upgrades to the Global include a 
new, blow-molded door, thicker 
sidewalls, new accessories and a 

larger, smoother tank for easier 
cleaning. It also comes with the 
patented Dirtbuster® base. Compare 
the Global to other lower priced 
restrooms and you will be amazed 
at how much more there is to like.

800•328•3332 | www.satelliteindustries.com

Blow-molded door for added strength

Patented Dirtbuster base increases fresh air flow

Deeper corner grips for improved handling

Larger tank with smooth sides for easier cleaning

12% thicker sidewalls

Heavy-duty accessories

Added Benefits

BOOTH
4030

http://www.wee-engineer.com
www.pumperhose.com
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PUMPER PROFILE

C arter’s Septic Tank Service Ltd. has been 
operating out of Second North River, New 
Brunswick, Canada, since 1960. Always 

looking for new opportunities to grow, the three 
Carter brothers — Brad, Wayne and Jason — 
live by one motto: “If you grow stale, you die.”

The business was started by their father, 
Wayne, and uncle, Waldo Carter, on the back-
bone of septic pumping. Their uncle passed 
away in 1978, leaving their father to operate 
the business on his own.

“My brother Wayne and I had been help-
ing my dad since we were 5 or 6 years old, so 
we gradually grew into the business,” says 
Brad Carter. “We bought the business from 
my dad in 1990. We had bigger plans to move 
into industrial vacuum work, expand por-
table toilets and septic, expand our pumping 

(continued)

OWNERS: Brad, Wayne and 
Jason Carter

FOUNDED: 1960

EMPLOYEES: 27

SERVICE AREA: Southeastern New Brunswick, 
within a 50-mile radius of Moncton

SERVICES: Residential and commercial pumping, installations, 
portable sanitation, oil spill cleanup, excavating, video pipe 
inspection, jetting, trenchless lateral repair

WEBSITE:  www.cartersseptictankservice.com

New Brunswick

Owners Brad (left), Wayne (right) and 
Jason (seated) Carter are shown with a 
2015 Peterbilt vacuum truck built out by 
Imperial Industries with a Fruitland pump. 
(Photos by David Corkum)
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Profile
Carter’s Septic Tank Service Ltd. 
Second North River, 
New Brunswick, Canada

An old-line New Brunswick 
pumping company expands 
the service menu to maximize 
revenue through septic system 
installs, portable sanitation 
and general excavating
By Peter Kenter

http://www.cartersseptictankservice.com


PUMPER PROFILE

C arter’s Septic Tank Service Ltd. has been 
operating out of Second North River, New 
Brunswick, Canada, since 1960. Always 

looking for new opportunities to grow, the three 
Carter brothers — Brad, Wayne and Jason — 
live by one motto: “If you grow stale, you die.”

The business was started by their father, 
Wayne, and uncle, Waldo Carter, on the back-
bone of septic pumping. Their uncle passed 
away in 1978, leaving their father to operate 
the business on his own.

“My brother Wayne and I had been help-
ing my dad since we were 5 or 6 years old, so 
we gradually grew into the business,” says 
Brad Carter. “We bought the business from 
my dad in 1990. We had bigger plans to move 
into industrial vacuum work, expand por-
table toilets and septic, expand our pumping 

(continued)

OWNERS: Brad, Wayne and 
Jason Carter

FOUNDED: 1960

EMPLOYEES: 27

SERVICE AREA: Southeastern New Brunswick, 
within a 50-mile radius of Moncton

SERVICES: Residential and commercial pumping, installations, 
portable sanitation, oil spill cleanup, excavating, video pipe 
inspection, jetting, trenchless lateral repair

WEBSITE:  www.cartersseptictankservice.com

New Brunswick

Owners Brad (left), Wayne (right) and 
Jason (seated) Carter are shown with a 
2015 Peterbilt vacuum truck built out by 
Imperial Industries with a Fruitland pump. 
(Photos by David Corkum)

THE 
DIVERSIFICATION 
PLAY

Profile
Carter’s Septic Tank Service Ltd. 
Second North River, 
New Brunswick, Canada

An old-line New Brunswick 
pumping company expands 
the service menu to maximize 
revenue through septic system 
installs, portable sanitation 
and general excavating
By Peter Kenter

www.flowmark.com


38     Pumper • January 2017

offerings and do more water and sewer hookups 
for construction contractors.”

The plan worked from the get-go.
The company started hiring within months 

and brother Jason joined the company a few 
years later. Today, the company employs 27 people. A satellite office in She-
diac about 25 miles away employs two. Pumping and jetting make up about 
35 percent of the business. Portable restrooms represent 20 percent. The re-
maining 45 percent is excavation, construction, septic installation and lat-
eral relining.

The brothers have specific responsibilities: Brad takes care of septic 
pumping, liquid waste, portable restrooms and pipe patching; Wayne is re-
sponsible for construction, excavation and new septic system installs; and 
Jason is responsible for the fleet, including the in-house maintenance shop.

“We have our little scuffles, but each of us knows our place and we don’t 
doubt each other’s decisions,” says Carter. “We realize that not everything 
you invest in will make money, but that each of us is doing our best for the 
business.”

 
A FIT FLEET

The main vacuum fleet is made up of six trucks, all with steel tanks: 
a 2015 Peterbilt 345 with 3,850-gallon tank and Fruitland pump built out 
by Imperial Industries; a 2016 Freightliner and 2009 International with 
3,850-gallon tanks and Moro pumps from Cusco; and a 2001 Sterling Acter-
ra, with 3,600-gallon tank and Moro pump from Cusco. Rounding out the 
fleet is a Vactor 2100 combo unit mounted on a 1999 Ford L8000.

The company promotes the use of BioClean 
(Statewide Supply) for septic tank maintenance.

“We realized early on that we would go stale 
if we relied only on septic pumping,” says Carter. 
“You can only grow so big on that and there’s a big 
slowdown in winter when we have maybe 10 septic 

pumping jobs in a week. To keep busy, we have a policy of attempting to 
pump almost anything at least once. We pump everything from toxic liquids 
to grease traps, gasoline and fuels, waste oil and oil spills, and caustic soda. 
We’ve pumped gravel from drain systems, removed blown insulation from 
attics, and beer from the floor drains of a local brewery.”

However, Carter’s no longer offers to pump fly ash, which never settles 
in the tank and clogs filters.

Handling the pumping of toxic materials requires additional certifica-
tion for employees and also requires the inside of waste tanks to be steam-
cleaned between off-loads.

The portable restroom business has grown significantly over the years 
from a small inventory of 20 and now employs two operators full time. Con-
tracts are about 70 percent construction with events and smaller govern-
ment contracts making up the rest.

(continued)

The owners of Carter’s Septic Tank Service Ltd. in New Brunswick, Canada, 
pride themselves on a solid record of employee retention. Among its 27 em-
ployees, seven have been on the company payroll in excess of 25 years.

“Rewarding our employees well for what they do is part of our business 
plan,” says Brad Carter, one of three brothers who own the company. “A busi-
ness doesn’t make money on its own 
— it’s the employees who are making 
money for the business. Heavy staff 
turnover is not only disruptive to the 
business, but requires a company to 
needlessly divert resources to training 
and retraining. We have a turnover rate 
of maybe one staff person per year.”

The company offers employees an 
optional pension plan. If they agree to 
deduct 5 percent of their salary from 
each paycheck, Carter’s will match 
it. While the provincial government’s 
health care plan provides medical cov-
erage for all residents, the company 
will pay half the cost of an optional pri-
vate medical plan that covers eye care, 
dental care and prescription drugs.

“The pension plan and medical 
coverage is completely optional,” says 
Carter.  “Not all of our employees choose to enroll, and they appreciate being 
able to make that choice themselves.”

Carter notes that too many businesses build success for their owners while 
expecting employees to simply scrape by.

“If we’re successful we want to be generous to our employees so that 
they’re also successful,” he says. “When one of our employees comes home at 
9 o’clock at night after putting in some extra hours, we want their families to 
feel good about the fact that they’re being rewarded for their effort.”

Paying attention to retention

Rewarding 
our employees 

well for what they do is 
part of our business plan. 
A business doesn’t make 
money on its own — it’s 
the employees who are 
making money for the 
business. … We have a 
turnover rate of maybe 
one staff person 
per year.

— Brad Carter

Brad Carter pumps 
a septic tank using a 
Peterbilt vacuum truck 
built out by Imperial 
Industries with a 
Fruitland pump.

Katrina Carter, marketing 
coordinator for VIP trailers, 
sets up a unit from Rich 
Restrooms at a local 
special event.
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RESTROOM INVENTORY

Carter’s current lineup of restrooms includes 300 standard portables, 
20 flushing with sinks and 10 wheelchair-accessible units, all from PolyJohn 
Canada. They’re transported by two trailers: a 22-unit made by Linkletter’s 
Welding Ltd. and a 10-unit by McKee Technologies - Explorer Trailers. In 
addition, the company offers eight restroom trailers — six Rich Specialty 
Trailers, one from Room To Go and a new five-station unit from Comforts of 
Home. Two portable shower units are from PolyPortables. PolyJohn Canada 
also provided six hand-sanitizing stations and 20 stand-alone sinks.

“We bought our first washroom trailer five years ago after my wife talked 
me into it,” says Carter. “A few day after delivery, one of my competitors rent-

ed it from me for a long weekend in May, and 
then his client wanted to rent it from me until 
the end of September. We’ve had solid demand 
for trailers in this market — they’re out all of 
the time. After five years we convert the special 
event trailers into construction trailers.”

Three delivery vehicles also provide 
waste service, all with steel tanks and El-
mira Machine Industries / Wallenstein 
Vacuum pumps: a 2012 Chevy 1-ton with 
420-gallon waste/240 freshwater tank 
from Vacutrux; and a 2011 Chevy 1-ton 
with 300-gallon waste/180 freshwater 
tank from Vacutrux. A 2008 GMC Top-
kick with SwapLoader variously hauls 
a 600-gallon freshwater/300 waste tank 
by Vacutrux, a polyethylene 1,200-gallon 
potable water tank, a dump body, and a 
salting unit to assist with snow removal 
work in winter.

Bathroom tissue and hand soap are 
both supplied by Wood Wyant and deodorizers are Green Way Products by 
PolyPortables.

The company’s largest event was the FIFA Women’s World Cup Canada 
2015 held in Moncton. The job required three or more services a day for 17 
days on 160 units, six washroom trailers and two shower trailers. For this and 
many other events, Carter insists on keeping staff on site to ensure the units 
are kept spotless.

The company works co-operatively with competitors outside of its ser-
vice area and in neighboring provinces on jobs too large for just one contrac-
tor. Carter says he met many New Brunswick contractors for the first time at 
the Water & Wastewater Equipment, Treatment & Transport Show.

                  We’ve had
                  solid demand 
for trailers in this market 
— they’re out all of the 
time. After five years 
we convert the special 
event trailers into 
construction 
trailers.

— Brad Carter

Jason Carter installs a 
Polylok effluent filter, riser 
and lid during a system 
installation.

Equipment operator James 
Cook cuts a grade using a 
John Deere 160 excavator 
during an onsite system 
installation. Brad Carter is 
shown at the right.

(continued)
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ONSITE WORK

The construction business continues 
to grow organically from the company’s first 
forays into septic tank construction. On the 
installing side, 60 percent of the work is con-
ventional septic systems, and 40 percent in-
volves advanced systems. For installation work, Carter’s relies on concrete 
tanks from Casey Concrete and risers and lids from Polylok.

Septic construction work led to general excavation, full build-outs 
of sewer and water connections and even related sales of sand, stone and 
gravel.

The excavation fleet includes: two Caterpillar 420D backhoes; two Case 
850E dozers; two Hitachi excavators, a 160 and a 225; a John Deere 160 exca-
vator; a Case CX50B mini-excavator; four Volvo L60 loaders; and a JCB skid-
steer. Dump trucks include a 2016 Western Star Twin-Steer; a 2014 Western 
Star tandem; a 2006 Sterling tandem; and two Freightliners — a 2011 and a 
2013. Dump trailers include: a 2012 Peterbilt tandem; a 2011 Peterbilt tri-
axle; a 2010 Western Star tandem; and a 2007 International tandem.

A 2012 Peterbilt with an 8,400-gallon KROHNE stainless steel tank de-
livers water for various residential and commercial customers.

 
A BUSY SHOP

The in-house service shop overseen by brother Jason employs a full-
time mechanic who works afternoon shift from 4 p.m. to midnight.

“That keeps more equipment on the road during the day,” says Carter. 
“During the summer we handle most regular maintenance, but during the 
winter we will handle anything from transmission replacement to changing 
out an engine. That keeps a couple of our regular guys on the payroll and 
helps keep up morale.”

Carter’s also jets and relines sewer laterals using the PipePatch (Source 
One Environmental) epoxy resin cured-in-place liner system.

“We use a camera from General Pipe Cleaners to scope the damage and 
then insert the bladder,” says Carter. “When a construction company broke 
a lateral in town last year they expected it would take road closure and two 
days worth of excavation to fix it. We repaired it without road closure in two 
hours.”

For root-infested laterals, the company has recently begun offering 
RootX, a chemical treatment to soften and dissolve roots prior to flushing 
and jetting.

 
GETTING THE WORD OUT

The company commits to a substantial advertising and promotion 
budget. Carter says that phone book advertising still works for the business, 

although the ad has prominent placement — the full back cover of the direc-
tory. The company website and Facebook page are also big draws.

“We’ve tried newspaper and radio, but we weren’t getting the bang for 
the buck that we expected,” he says. “Our three best promotions are word-
of-mouth, the name painted on our company trucks and our employees.”

The company is an active member of the New Brunswick Association of 
Onsite Wastewater Professionals. “If you’re not on top of the changes in the 
industry, your business will lose touch with the market,” says Carter.

The Carters regularly attend the WWETT Show to make new business 
connections and learn about new technologies and equipment. “When peo-
ple ask how I can justify going to the show, I tell them I don’t understand 
how they can justify not going to the show,” says Carter. “When I leave I’m 
excited to go back to work and try out some new ideas.”

Carter says the business remains eager to explore new options for 
growth.

“It’s too easy to say ‘no’ to a customer,” he says. “We’ll never turn down 
an opportunity to do something new or challenging or different.” ■Three generations of Carters 

are represented in this group 
shot. Seated, from left, are 
Jason and Wayne Sr. Standing 
are, from left, Wayne Jr., 
Matthew, Cass, Mark and Brad.   MORE INFO

Comforts of Home Services, Inc.
630/906-8002
www.cohsi.com
(See ad page 101)

Cusco
800/490-3541
www.wastequip-cusco.com

Elmira Machine Industries / 
Wallenstein Vacuum
800/801-6663
www.wallensteinpumps.ca
(See ad page 63)

Fruitland Manufacturing
800/663-9003
www.fruitlandmanufacturing.com
(See ads, pages 19, 69)

General Pipe Cleaners
800/245-6200
www.drainbrain.com

Green Way Products 
by PolyPortables, Inc.
800/241-7951
www.polyportables.com

Imperial Industries, Inc.
800/558-2945
www.imperialind.com
(See ad page 93)

KROHNE, Inc.
800/356-9464
us.krohne.com

McKee Technologies - 
Explorer Trailers
866/457-5425
www.mckeetechnologies.com
(See ad page 67)

Moro USA, Inc.
800/383-6304
www.morousa.com
(See ad page 59)

PolyJohn Canada
800/465-9590
www.polyjohncanada.ca
 
Polylok, Inc. / Zabel
877/765-9565
www.polylok.com
 
PolyPortables, LLC
800/241-7951
www.polyportables.com
(See ad page 21)

Rich Specialty Trailers
260/593-2279
www.richrestrooms.com
 
Room to Go
905/689-6389
www.roomtogo.ca
 
RootX
800/844-4974
www.rootx.com
 
Source One Environmental
877/450-3701
www.s1eonline.com
 
Statewide Supply
800/553-5573
www.bio-clean.com
 
Vactor Manufacturing
800/627-3171
www.vactor.com
 
Vacutrux Limited
800/305-4305
www.vacutrux.com
(See ad page 57)
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12 sites and growing. $10 million parts in stock

www.fssolutionsgroup.com ● 800.822.8785

Oem guzzler Vactor Jetstream
Consumables and accessories available for all makes

Finding it dif�cult to get experienced help? 
Have the man power but need to increase the skill level?

Call us to arrange training for your team to enable them to maximize your 
investment in the equipment you own. Training programs can include operation 
and maintenance of equipment, OSHA safety issues, application speci�cs, tech 
tips and best practices.
You invested millions in equipment, invest in getting operators to run it ef�ciently. 
Call us and, we will build a training program to �t your organization.
We have the solution 

Do You have a 
Training problem?
we have the solution.
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The company is an active member of the New Brunswick Association of 
Onsite Wastewater Professionals. “If you’re not on top of the changes in the 
industry, your business will lose touch with the market,” says Carter.

The Carters regularly attend the WWETT Show to make new business 
connections and learn about new technologies and equipment. “When peo-
ple ask how I can justify going to the show, I tell them I don’t understand 
how they can justify not going to the show,” says Carter. “When I leave I’m 
excited to go back to work and try out some new ideas.”

Carter says the business remains eager to explore new options for 
growth.

“It’s too easy to say ‘no’ to a customer,” he says. “We’ll never turn down 
an opportunity to do something new or challenging or different.” ■Three generations of Carters 

are represented in this group 
shot. Seated, from left, are 
Jason and Wayne Sr. Standing 
are, from left, Wayne Jr., 
Matthew, Cass, Mark and Brad.   MORE INFO

Comforts of Home Services, Inc.
630/906-8002
www.cohsi.com
(See ad page 101)

Cusco
800/490-3541
www.wastequip-cusco.com

Elmira Machine Industries / 
Wallenstein Vacuum
800/801-6663
www.wallensteinpumps.ca
(See ad page 63)

Fruitland Manufacturing
800/663-9003
www.fruitlandmanufacturing.com
(See ads, pages 19, 69)

General Pipe Cleaners
800/245-6200
www.drainbrain.com

Green Way Products 
by PolyPortables, Inc.
800/241-7951
www.polyportables.com

Imperial Industries, Inc.
800/558-2945
www.imperialind.com
(See ad page 93)

KROHNE, Inc.
800/356-9464
us.krohne.com

McKee Technologies - 
Explorer Trailers
866/457-5425
www.mckeetechnologies.com
(See ad page 67)

Moro USA, Inc.
800/383-6304
www.morousa.com
(See ad page 59)

PolyJohn Canada
800/465-9590
www.polyjohncanada.ca
 
Polylok, Inc. / Zabel
877/765-9565
www.polylok.com
 
PolyPortables, LLC
800/241-7951
www.polyportables.com
(See ad page 21)

Rich Specialty Trailers
260/593-2279
www.richrestrooms.com
 
Room to Go
905/689-6389
www.roomtogo.ca
 
RootX
800/844-4974
www.rootx.com
 
Source One Environmental
877/450-3701
www.s1eonline.com
 
Statewide Supply
800/553-5573
www.bio-clean.com
 
Vactor Manufacturing
800/627-3171
www.vactor.com
 
Vacutrux Limited
800/305-4305
www.vacutrux.com
(See ad page 57)

parts ● Repairs ● maintenance ● sales ● rentals ● training
whatever the problem, we have the solution

12 sites and growing. $10 million parts in stock

www.fssolutionsgroup.com ● 800.822.8785

Oem guzzler Vactor Jetstream
Consumables and accessories available for all makes

Finding it dif�cult to get experienced help? 
Have the man power but need to increase the skill level?

Call us to arrange training for your team to enable them to maximize your 
investment in the equipment you own. Training programs can include operation 
and maintenance of equipment, OSHA safety issues, application speci�cs, tech 
tips and best practices.
You invested millions in equipment, invest in getting operators to run it ef�ciently. 
Call us and, we will build a training program to �t your organization.
We have the solution 

Do You have a 
Training problem?
we have the solution.
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1.  A solar panel unit that will recharge the battery 
to power the 12-volt water pump that provides 
flushing abilities 24/7 to the RV porcelain bowl.
No matter where you are on this earth, you can 
adjust the tilt of the panel to capture the sun.

2.  An odor exhaust fan to remove odors.

3.  The water and waste tank holds about 43 gallons
water and 68 gallons waste.

Note: Frequency of pumping will depend on volume, etc. 

4.  We use non-potable water so as not to waste
drinking water. 

5.  An RV bowl that flushes only 16 ounces per flush
or half full, to carry the solids through the neck 
of the bowl. 

6.  Chemical deodorizers are not needed
to control odors. 

7.  A pressure plate switch below the polyethylene mat,
allowing the lights and fan to turn on and off upon 
entry and exit. 

8.  An electric 12-volt water pump creates a washdown 
feature so anyone having a fecal accident can clean 
the unit without the help of others.
You can clean the interior first, then refill the water 
tank. There’s no need to move the pump truck or drag
a hose around or between the units.

9.  The water fill, battery box and waste tank openings
are all in the rear of the unit, so attendees can still 
use it while it’s being cleaned. Without having to 
get equipment in and out of doors, you can clean it 
faster than a chemical portable restroom. 

10.  The Sure Seal™ odorless waste tank design is like a
P-trap in your home. No chemical deodorizers are
needed, so profits are saved.
The unit vent pipe above to the rear will exhaust 
the fecal odor gases. 

11.  The invention of plastic produced three great 
products in the early 1970s, the models of Poly-
Portables, PolyJohn and Tufway. Other portable 
restroom products have since come to market, 
but we’ve been told these have been the most sold
over time. 

11a.  Because of that, we have adopted these three 
models for our retrofit kit. Vendors who own 
one of these great portable restroom shells 
will not need to purchase another model. The 
existing model will fit on our retrofit tank, solar 
panel roof top, and fan adapter. 
The idea is to use your existing models and reduce 
the cost of another purchase of walls, doors, and 
roof tops, while still owning a restroom with a 
solar panel feature. Use older models for con-
struction. Save your profits.

12.  These units are not air conditioned. 
They’re designed as an inbetween of the 
high-end air conditioned units and chemical
portable restrooms. 

13.  The industry standard of the chemical portable
restroom is over 45 years old. 

13a.  The cost to purchase a chemical portable  
restroom is about $450-$1,200.  
Cost to purchase a single air conditioned unit is 
about $3,900 to $5,000. Nice units. 

14.  Construction of our retrofit kit. 
We have designed the water, waste tanks and skid
to be about 200 pounds of polyethylene material, 
70 pounds for the water and waste tanks, and 
60 pounds for the skid that holds the two tanks
together. After adding the shell and bowl and fan 
adapter and solar panel system the unit will be 
heavy. A chemical restroom weighs about 100 to 
175 pounds.

14a.  We created on the tank’s side a set of forklift 
ports for easier placement and removal/loading 
onto the truck with a forklift. You can load it full 
of 43 gallons of water for delivery to an event.  
The size of the VIP Best 1 unit is about 48" x 72" 
long. Four can fit atop the typical truck bed. 

15.   We made an adapter to recess into the roof 
and hold the exhaust fan to remove odors. 
The side vents must be sealed to work properly.

16.  We offer an 80 watt solar panel; it produces 
almost 3.5+ amps per hour. Frequency of use 
to restoration will determine the size of battery
wattage needed. 
The solar panel bracket is also mounted on the 
back wall of the unit. It is reinforced by two 
aluminum 1/8" straps inside and outside. 
The existing walls are about 1/8” thick and not 
enough to support the panel and adjuster alone.

17.  We have developed a patent pending towable 
dolly system attachable to the base of the unit; 
it is available as an option. Used only for 
hard top surfaces.

18.  We were issued a utility patent pending by the
U.S. Patent Office for copyright protection. 

19.  Our goal is to remove the sight and odor. 
These are the most common complaints you 
have received by everyone who uses the chemical
restrooms. If at all possible, women will not use 
them.

We think you can increase YOUR business over others 
and at the same time increase your profits with a qual-
ity product. We charge more rental than everyone else 
but still get orders. We have customers who will never 
go back to chemical portables. 

We can share more about various uses with this product. 

Who wants a smelly toilet; please raise your right little 
pinkie finger!

This company was started 27 years ago under a different name. We had one goal in mind: produce a  
better portable restroom. Create a restroom so no matter where you are on this earth, it flushes clean 
water 24/7 with no sight or odor of the waste. Most of all make it JUST LIKE HOME™. 

We wanted to target the construction industry and the special events where a CHEMICAL portable 
restroom is not accepted by all users.

Please share your thoughts by emailing us at THEVIPBEST1@GMAIL.COM
Please share your contact information and email address. We are looking at this as a part of our market study. Your comments will definitely help and be appreciated. 

Come to the WWETT Show, this February 23-25, 2017. We will be there. Booth 1204. Opposite end of entrance to the right.

Today’s portable chemical restrooms are not able do what THE VIP BEST 1 can do. 
Thank you all, 
VIP BEST 1 LLC. 

WHY? “BECAUSE ONLY THE BEST WILL DO”VIP BEST 1™

THE VIP BEST 1 features the following: ___________________________________________________
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1.  A solar panel unit that will recharge the battery 
to power the 12-volt water pump that provides 
flushing abilities 24/7 to the RV porcelain bowl.
No matter where you are on this earth, you can 
adjust the tilt of the panel to capture the sun.

2.  An odor exhaust fan to remove odors.

3.  The water and waste tank holds about 43 gallons
water and 68 gallons waste.

Note: Frequency of pumping will depend on volume, etc. 

4.  We use non-potable water so as not to waste
drinking water. 

5.  An RV bowl that flushes only 16 ounces per flush
or half full, to carry the solids through the neck 
of the bowl. 

6.  Chemical deodorizers are not needed
to control odors. 

7.  A pressure plate switch below the polyethylene mat,
allowing the lights and fan to turn on and off upon 
entry and exit. 

8.  An electric 12-volt water pump creates a washdown 
feature so anyone having a fecal accident can clean 
the unit without the help of others.
You can clean the interior first, then refill the water 
tank. There’s no need to move the pump truck or drag
a hose around or between the units.

9.  The water fill, battery box and waste tank openings
are all in the rear of the unit, so attendees can still 
use it while it’s being cleaned. Without having to 
get equipment in and out of doors, you can clean it 
faster than a chemical portable restroom. 

10.  The Sure Seal™ odorless waste tank design is like a
P-trap in your home. No chemical deodorizers are
needed, so profits are saved.
The unit vent pipe above to the rear will exhaust 
the fecal odor gases. 

11.  The invention of plastic produced three great 
products in the early 1970s, the models of Poly-
Portables, PolyJohn and Tufway. Other portable 
restroom products have since come to market, 
but we’ve been told these have been the most sold
over time. 

11a.  Because of that, we have adopted these three 
models for our retrofit kit. Vendors who own 
one of these great portable restroom shells 
will not need to purchase another model. The 
existing model will fit on our retrofit tank, solar 
panel roof top, and fan adapter. 
The idea is to use your existing models and reduce 
the cost of another purchase of walls, doors, and 
roof tops, while still owning a restroom with a 
solar panel feature. Use older models for con-
struction. Save your profits.

12.  These units are not air conditioned. 
They’re designed as an inbetween of the 
high-end air conditioned units and chemical
portable restrooms. 

13.  The industry standard of the chemical portable
restroom is over 45 years old. 

13a.  The cost to purchase a chemical portable  
restroom is about $450-$1,200.  
Cost to purchase a single air conditioned unit is 
about $3,900 to $5,000. Nice units. 

14.  Construction of our retrofit kit. 
We have designed the water, waste tanks and skid
to be about 200 pounds of polyethylene material, 
70 pounds for the water and waste tanks, and 
60 pounds for the skid that holds the two tanks
together. After adding the shell and bowl and fan 
adapter and solar panel system the unit will be 
heavy. A chemical restroom weighs about 100 to 
175 pounds.

14a.  We created on the tank’s side a set of forklift 
ports for easier placement and removal/loading 
onto the truck with a forklift. You can load it full 
of 43 gallons of water for delivery to an event.  
The size of the VIP Best 1 unit is about 48" x 72" 
long. Four can fit atop the typical truck bed. 

15.   We made an adapter to recess into the roof 
and hold the exhaust fan to remove odors. 
The side vents must be sealed to work properly.

16.  We offer an 80 watt solar panel; it produces 
almost 3.5+ amps per hour. Frequency of use 
to restoration will determine the size of battery
wattage needed. 
The solar panel bracket is also mounted on the 
back wall of the unit. It is reinforced by two 
aluminum 1/8" straps inside and outside. 
The existing walls are about 1/8” thick and not 
enough to support the panel and adjuster alone.

17.  We have developed a patent pending towable 
dolly system attachable to the base of the unit; 
it is available as an option. Used only for 
hard top surfaces.

18.  We were issued a utility patent pending by the
U.S. Patent Office for copyright protection. 

19.  Our goal is to remove the sight and odor. 
These are the most common complaints you 
have received by everyone who uses the chemical
restrooms. If at all possible, women will not use 
them.

We think you can increase YOUR business over others 
and at the same time increase your profits with a qual-
ity product. We charge more rental than everyone else 
but still get orders. We have customers who will never 
go back to chemical portables. 

We can share more about various uses with this product. 

Who wants a smelly toilet; please raise your right little 
pinkie finger!

This company was started 27 years ago under a different name. We had one goal in mind: produce a  
better portable restroom. Create a restroom so no matter where you are on this earth, it flushes clean 
water 24/7 with no sight or odor of the waste. Most of all make it JUST LIKE HOME™. 

We wanted to target the construction industry and the special events where a CHEMICAL portable 
restroom is not accepted by all users.

Please share your thoughts by emailing us at THEVIPBEST1@GMAIL.COM
Please share your contact information and email address. We are looking at this as a part of our market study. Your comments will definitely help and be appreciated. 

Come to the WWETT Show, this February 23-25, 2017. We will be there. Booth 1204. Opposite end of entrance to the right.

Today’s portable chemical restrooms are not able do what THE VIP BEST 1 can do. 
Thank you all, 
VIP BEST 1 LLC. 

WHY? “BECAUSE ONLY THE BEST WILL DO”VIP BEST 1™

THE VIP BEST 1 features the following: ___________________________________________________
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Alabama
Alabama Onsite Wastewater Association 
www.aowainfo.org; 334/396-3434

Arizona
Arizona Onsite Wastewater Recycling Association 
www.azowra.org; 928/443-0333

Arkansas
Arkansas Onsite Wastewater Association 
www.arkowa.com
 
California
California Onsite Wastewater Association 
www.cowa.org; 530/513-6658
 
Colorado
Colorado Professionals in Onsite Wastewater 
www.cpow.net; 720/626-8989
 

Connecticut
Connecticut Onsite Wastewater Recycling Association 
www.cowra-online.org; 860/267-1057
 
Delaware
Delaware On-Site Wastewater Recycling Association 
www.dowra.org
 
Florida
Florida Onsite Wastewater Association 
www.fowaonsite.com; 321/363-1590
 

Georgia
Georgia Onsite Wastewater Association 
www.onsitewastewater.org; 678/646-0379
 
Georgia F.O.G. Alliance 
www.georgiafog.com
 

Idaho
Onsite Wastewater Association of Idaho 
www.owaidaho.org; 208/664-2133

Illinois
Onsite Wastewater Professionals of Illinois 
www.owpi.org

Indiana
Indiana Onsite Waste Water Professionals Association 
www.iowpa.org; 317/889-2382

Iowa
Iowa Onsite Waste Water Association 
www.iowwa.com; 515/225-1051

Kansas
Kansas Small Flows Association 
www.ksfa.org; 913/594-1472

Kentucky
Kentucky Onsite Wastewater Association 
www.kentuckyonsite.org; 855/818-5692

Maine
Maine Association Of Site Evaluators 
www.mainese.com.  
 
Maine Association of Professional Soil Scientists 
www.mapss.org.

Maryland
Maryland Onsite Wastewater Professionals Association 
www.mowpa.org; 443/570-2029
 

Massachusetts
Massachusetts Association of Onsite Wastewater 
Professionals 
www.maowp.org; 781/939-5710

Michigan
Michigan Onsite Wastewater Recycling Association 
www.mowra.org
 
Michigan Septic Tank Association 
www.msta.biz; 989/808-8648
 

Minnesota
Minnesota Onsite Wastewater Association 
www.mowa-mn.com; 888/810-4178

Missouri
Missouri Smallflows Organization 
www.mosmallflows.org; 417/631-4027

Nebraska
Nebraska On-site Waste Water Association 
www.nowwa.org; 402/476-0162
 

New Hampshire
New Hampshire Association of Septage Haulers 
www.nhash.com; 603/831-8670
 
Granite State Designers and Installers Association
www.gsdia.org; 603/228-1231
 

New Mexico
Professional Onsite Wastewater Reuse 
Association of New Mexico 
www.powranm.org; 505/989-7676
 

New York
Long Island Liquid Waste Association, Inc. 
www.lilwa.org; 631/585-0448

North Carolina
North Carolina Septic Tank Association 
www.ncsta.net; 336/416-3564
 
North Carolina Portable Toilet Group 
www.ncportabletoiletgroup.org; 252/249-1097
 
North Carolina Pumper Group 
www.ncpumpergroup.org; 252/249-1097
 

Ohio
Ohio Onsite Wastewater Association 
www.ohioonsite.org; 866/843-4429
 

Oregon
Oregon Onsite Wastewater Association 
www.o2wa.org; 541/389-6692
 

Pennsylvania
Pennsylvania Association of Sewage Enforcement Officers 
www.pa-seo.org; 717/761-8648
 
Pennsylvania Onsite Wastewater Recycling Association
www.powra.org
 
Pennsylvania Septage Management Association 
www.psma.net; 717/763-7762

TRADE ASSOCIATIONS
If you would like your wastewater trade association added to this list, send contact information to editor@pumper.com.

 
Serving the Industry 
Visit your state and provincial trade associations

Tennessee
Tennessee Onsite Wastewater Association 
www.tnonsite.org.

Texas
Texas On-Site Wastewater Association 
www.txowa.org; 888/398-7188

Education 4 Onsite Wastewater Management
www.e4owm.com; 713/774-6694
 

Virginia
Virginia Onsite Wastewater Recycling Association 
www.vowra.org; 540/377-9830
 

Washington
Washington On-Site Sewage Association 
www.wossa.org; 253/770-6594  
 

Wisconsin
Wisconsin Onsite Water Recycling Association 
www.wowra.com; 608/441-1436
 
Wisconsin Liquid Waste Carriers Association 
www.wlwca.com; 608/441-1436

NATIONAL

Water Environment Federation 
www.wef.org; 800/666-0206

National Onsite Wastewater Recycling Association 
www.nowra.org; 800/966-2942

National Association of Wastewater Technicians 
www.nawt.org; 800/236-6298

CANADA

Alberta
Alberta Onsite Wastewater Management Association 
www.aowma.com; 877/489-7471

British Columbia
WCOWMA Onsite Wastewater Management of B.C. 
www.wcowma-bc.com; 877/489-7471

British Columbia Onsite Sewage Association
www.bcossa.org; 778/432-2120
 

Manitoba
Manitoba Onsite Wastewater Management Association 
www.mowma.org; 877/489-7471

Onsite Wastewater Systems Installers of Manitoba, Inc.
www.owsim.com; 204/771-0455

New Brunswick
New Brunswick Association  
of Onsite Wastewater Professionals 
www.nbaowp.ca; 506/455-5477

Nova Scotia
Waste Water Nova Scotia 
www.wwns.ca; 902/246-2131
 
Ontario
Ontario Onsite Wastewater Association 
www.oowa.org; 855/905-6692

Ontario Association of Sewage Industry Services 
www.oasisontario.on.ca; 877/202-0082
 
Saskatchewan
Saskatchewan Onsite Wastewater 
Management Association 
www.sowma.ca; 877/489-7471

Canadian Regional
Western Canada Onsite Wastewater 
Management Association 
www.wcowma.com; 877/489-7471
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http://www.psma.net
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Saskatchewan Onsite Wastewater 
Management Association 
www.sowma.ca; 877/489-7471

Canadian Regional
Western Canada Onsite Wastewater 
Management Association 
www.wcowma.com; 877/489-7471

BOOTHS
5361, 5363, 5365, 5358

http://www.pumper.com
http://www.tnonsite.org
http://www.txowa.org
http://www.e4owm.com
http://www.vowra.org
http://www.wossa.org
http://www.wowra.com
http://www.wlwca.com
http://www.wef.org
http://www.nowra.org
http://www.nawt.org
http://www.aowma.com
http://www.wcowma-bc.com
http://www.bcossa.org
http://www.mowma.org
http://www.owsim.com
http://www.nbaowp.ca
http://www.wwns.ca
http://www.oowa.org
http://www.oasisontario.on.ca
http://www.sowma.ca
http://www.wcowma.com
www.ultralav.com
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P.O. Box 1107 - 135 E Mile Road - Kalkaska, MI 49646 
p: 231.258.4870 - f: 231.258.2019 - sales@marshind.com

800.952.1537 - WWW.MARSHIND.COM

Join us on Facebook See the progress of some of our units in the making.

Check out our website for more information: www.marshind.com

Mini Vac TrailersSlide-In Units

Various Sizes Available

 Industrial Units  
DOT Code & Non Code

Quality People Doing Quality Work

Industrial Vacuum Units

DOT Code &  
Non-code  
Hoist &  
Rear Door  
Options

Vacuum Septic Units

Aluminum Or  
Steel Tanks  
In A Variety  
Of Capacities.

Portable Toilet Units

Another Repeat Customer. Thank you Security Sanitation from 
Michigan. They 

purchased this 700 
Gallon Stainless 

Steel Portable 
Restroom Service 

Unit with an  
Aluminum Flatbed. 

Cape Cod Biochemical Co.

800-759-CCLS
www.SepticOnline.com

Green Products for 
Septic Professionals 
Since 1976

“Is there anything I can put in my tank?”

YES! THE CCLS FAMILY
OF PRODUCTS

100% 
Money Back 
Guarantee  

(Less Shipping & Handling)

www.klearitkone.com 
603-693-2033 PATENT PENDING

Comes Fully Assembled

Made  
to Last

Plus Shipping & Handling

$375.00$375.00

Plus Shipping & Handling

Check our Web site for Demo and Testimonials 

“The Best Thing For The Septic Industry  
Since  The Vacuum Pump”

>Clears Septic Line from tank to house in seconds 
without need of snaking or jetting

>Pump out leach fields from Outlet Pipe or T Baffle
>Pays for itself in as little as 2 uses

>Field Tested    >Works 99 out of a 100 times

BOOTH
1061

mailto:sales@marshind.com
http://www.marshind.com
http://www.SepticOnline.com
http://www.klearitkone.com
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I spend a good deal of time working in the U.S. Southwest. There has been 
an ongoing drought spanning approximately a decade throughout the 
region. Although substantial El Niño rains and snows have helped, they 

have not alleviated the water shortages brought on by consumption and the 
drought conditions. As a result, efforts have been made to conserve water 
and reduce consumption or pumping from groundwater reserves, as well as 
encouraging measures to recharge groundwater.

As an example, communities promote the use of low-flow or no-water 
toilets and recycling of household graywater flows. Now another potential 
way to recycle or reuse part of a septic system has come into play. The sug-
gestion is that if a septic tank or system is to be abandoned, the septic tank 
can be repurposed as part of a rainwater harvesting system. Rainwater col-
lected in the tank can then be used to water landscape plants, reducing the 
use of potable water (or reused water for that matter) that had been pumped 
from deep aquifers.

A recent article on the topic suggested that having an abandoned sep-
tic tank cleaned and disinfected for reuse would cost $200 to $500 less than 
properly abandoning the tank. Now, this is coming from an area in Califor-
nia where the houses are being hooked up to a “big pipe” system, so not a 
positive necessarily for our industry but may result in work for some install-
ers and septic service providers during the changeover, which is not a bad 
thing for them.

I believe this is a worthwhile approach. Water conservation initiatives 
should be considered, even in “water-rich” areas like the Midwest, where I 
live. However, there are a few factors conservation proponents and home-
owners need to be aware of that may not be immediately obvious, and I be-
lieve our industry will run into more questions like this even in areas slated 
to be serviced by a wastewater treatment plant.

 
SAFETY FIRST

First, the authors of the article suggest that all of the tanks in the area 
could be used in this manner. As septic professionals, we all know this may 
not be the case depending on the age and quality of the tanks. Therefore, a 
first step is to inspect the tanks for structural soundness. And, given the large 
numbers of cesspools and seepage pits used in areas of the Southwest, we 
need to determine if these are actually tanks that could hold water.

Every year we hear about a person walking through their backyard and 
falling through the deteriorated tank cover of an improperly abandoned 
septic tank or seepage pit, sometimes with fatal consequences. It is key that 
a repurposed tank will be structurally sound, so no cracks, no deteriorated 
concrete and proper access points for future cleaning after the initial disin-

fection. If any of these negative conditions are present, the tank should not 
be used until or unless it can be repaired or upgraded.

If a septic tank drainfield system exists, the piping into and out of the 
septic tank must be removed, the connections completely removed, and 
trenches filled leading back to the house. There would be nothing worse 
than filling a tank with water and then having it find its way back to the resi-
dence through piping or trenches left behind. Similarly, any connections 
to a drainfield or seepage pit need to be permanently closed. Seepage pits 
should be properly abandoned by caving in the sides and filling cavities with 
granular material (soil, sand or rock) to prevent future collapse.

If the tank to be repurposed was used as a pump tank, all pumps and 
electrical connections should be removed and disposed of properly. Pump 
controls with mercury switches must be disposed of according to applicable 
regulations. Any openings in the tank for electrical lines should be closed 
and sealed.

When decommissioning a drainfield, mound or at-grade system, hu-
man contact with materials should be avoided. Any part of a system that has 
been in contact with sewage should be considered contaminated material 
and handled accordingly. Any soil waste that has mixed with sewage would 
be considered septage and would fall under the Federal 503 regulations. So a 
record of custody would need to be maintained and agreements on the part 
of sewage treatment plants or landfills be obtained between the accepting 
facility and the service provider doing the work.

Contaminated piping, geotextile fabric, rock or other trench media 
should be dried and disposed of in a mixed municipal solid waste landfill or 
other designated disposal site.

 
A NEW SERVICE?

Going forward I expect our industry to be faced with similar questions 
and challenges. It means the job will continue to evolve and change, and we 
need to keep our minds open to new approaches and perhaps other service 
niches we can fill. ■

SEPTIC SYSTEM ANSWER MAN
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Jim Anderson, Ph.D., is an emeritus professor 
at the University of Minnesota Department of 
Soil, Water and Climate and recipient of the 
pumping industry’s Ralph Macchio Lifetime 
Achievement Award. Email Jim questions 
about septic system maintenance and 
operation at editor@pumper.com.

 
Finding New Uses for Abandoned Tanks
In drought-stricken regions, pumpers may find work repurposing old septic tanks 
for graywater recycling systems  By Jim Anderson, Ph.D.

It is key that a repurposed tank will be structurally 
sound, so no cracks, no deteriorated concrete and 
proper access points for future cleaning after the 
initial disinfection.

SALES OR SERVICE - ORDER ONLINE @ PUMPERSHOP.COM SOURCE KEY
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THE ONLY ONE STOP PUMPER SHOP!
SALES + SERVICE WITH JUST ONE CALL
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FREE

PORTA-GREASE POLYURETHANE LINED SUCTION HOSE
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Hi Viz Green Available in 35 ft. lengths only.
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and reduce consumption or pumping from groundwater reserves, as well as 
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lected in the tank can then be used to water landscape plants, reducing the 
use of potable water (or reused water for that matter) that had been pumped 
from deep aquifers.

A recent article on the topic suggested that having an abandoned sep-
tic tank cleaned and disinfected for reuse would cost $200 to $500 less than 
properly abandoning the tank. Now, this is coming from an area in Califor-
nia where the houses are being hooked up to a “big pipe” system, so not a 
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I believe this is a worthwhile approach. Water conservation initiatives 
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controls with mercury switches must be disposed of according to applicable 
regulations. Any openings in the tank for electrical lines should be closed 
and sealed.

When decommissioning a drainfield, mound or at-grade system, hu-
man contact with materials should be avoided. Any part of a system that has 
been in contact with sewage should be considered contaminated material 
and handled accordingly. Any soil waste that has mixed with sewage would 
be considered septage and would fall under the Federal 503 regulations. So a 
record of custody would need to be maintained and agreements on the part 
of sewage treatment plants or landfills be obtained between the accepting 
facility and the service provider doing the work.

Contaminated piping, geotextile fabric, rock or other trench media 
should be dried and disposed of in a mixed municipal solid waste landfill or 
other designated disposal site.
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Commercial Equipment Financing
Call 800-422-1844 ext. 112

7 Church Road Hatfield, PA 19440
Phone: 800.422.1844 Fax: 888.883.9380
Visit our website: www.libertyfg.com
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Trailers

Cameras

Tanks
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Jetters

also Computer Hardware & Software

Flexible 
and Affordable

Financing 
Options
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and Affordable

Financing 
Options
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7 Church Road Hatfield, PA 19440
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 ASK ABOUT OUR “BUSTER BRACKETS” FOR TRUCK MOUNTING

 Be Sure to 
Request a 

FREE
Informational

DVD!

        Visit Us At

 Booth 5005
  And Ask About 
   Our Expo Specials

888.878.2296

 Schmitz Brothers L.L.C.
Phone:  763.878.2296
Fax:  763.878.2299
 E-mail:  pete@crustbusters.com

The Crust Buster is a septic tank 

agitator that, when used on your 

job, will save you time and money. 

Through the use of engineered blades 

and high-power rotation the Crust Buster 

creates a “lifting” agitation within your tank.

www.crustbusters.com

Now buy all your Crust 
Buster products online!

http://www.crustbusters.com
mailto:pete@crustbusters.com
http://www.libertyfg.com
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W 
e often take them for granted, but the words we use have a very 
real, often unnoticed, effect on our ability to become successful 
in business.

A study by The Economist found that nearly all (97 percent) of busi-
ness executives have experienced misunderstandings due to poor commu-
nication, while 83 percent have actually seen negative business outcomes 
from something as simple as a poor choice of words. On the other hand, 
businesses and individuals with more mature communication profiles have 
much stronger chances of achieving higher levels of efficiency, flexibility 
and profitability.

It’s not difficult to conclude that the words we choose to use, how we 
position ourselves during negotiations, and even how we speak to ourselves 
will have a lasting impact on our lives.

The sooner you can identify and eliminate the words and phrases you 
use that drain your team’s motivation, diminish your customers’ interest in 
your business, and erode your own sense of self-confidence, the quicker 
you’ll be able to start making the positive changes you seek.

Naturally, much will depend on the circumstances, but here are the 
words I’ve found to be most counterproductive to achieving success in 
business.

 
1. “I should have”
We all make mistakes. After all, a career in business means taking risks, 

trying new things, and pushing the limits on what we’re capable of. Don’t 
waste time and energy lamenting over what you should have done. Learn 
your lesson, move on, and do it right the next time.

 
2. “I could”
As much as possible, speak in realistic absolutes. Instead of  “I could,” 

choose to use a more confident statement like “I will.” This shows your com-
mitment to taking the action you’re contemplating, and goes to great lengths 
to eliminate any hint of doubt.

 
3. “I would have”
It’s great (and necessary) to take time to reflect on your achievements, 

failures and everything in between, when it’s a meaningful experience. 
However, once you internalize the takeaways you’ve learned from each ex-
perience, it’s time to apply them toward your future, rather than lose sleep 
about the past.

4. “I’m not sure”
Being honest is a wonderful virtue, but saying you’re “not sure” fre-

quently will cast doubt on your competence and subject matter expertise. 
Instead, focus on anticipating the scenarios heading your way, so that you 
can do your research and be as informed as possible. You’ll achieve much 
higher levels of certainty by making yourself an expert in your domain.

 
5. Curse words
Swearing has its purpose, but is often very out of context in the work-

place. Social media entrepreneur Gary Vaynerchuk argues that while using 
curse words can grab attention, it can also alienate customers and cause harm 
to your business brand. In a blog, he said “Plenty of people find swearing off-
putting in public, even if they occasionally swear themselves. So instead of 
creating connection, swearing creates discomfort … the truth is that a huge 
segment of the population finds this more offensive than just about anything.”

 
6. “Maybe if”
There’s only one way to find out, right? After considering possible so-

lutions and workarounds to your business challenges, make your shortlist, 
rank the most promising options and try them in that order, as cost-effec-
tively as possible. Eliminate your “maybe ifs,” and instead put them to action.

 
7. “I think”
In many cases, I’ve found that introducing a statement with the phrase 

“I think” connotes a sense of uncertainty and lack of confidence, inviting a 
deluge of alternative opinions. Use the phrase when encouraging open con-
versation, but avoid it at all costs when making an authoritative statement.

 
8. Unnecessary acronyms, industry jargon and clichés
I’m a huge advocate of honing your knowledge and becoming an expert 

in your field. However, that status doesn’t give you license to invoke obscure 
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Ryan Robinson is 
an online educator, 
teaching over 200,000 
monthly readers how to 
start and grow profitable 
side businesses. 
To learn more, go to 
www.ryrob.com.

BUILDING THE BUSINESS

 
11 Little Ways the Words We 
Use Are Killing Our Business
Passive and ambiguous language, cursing in the wrong company can turn off customers 
and co-workers, costing your pumping company money.  By Ryan Robinson

As much as possible, speak in realistic absolutes. 
Instead of “I could,” choose to use a more confident 
statement like “I will.” This shows your commitment to 
taking the action you’re contemplating.

technical terms, industry jargon and business clichés every chance you get, 
just to show off. These words aren’t going to magically make you sound more 
knowledgeable. On the contrary, they tend to alienate people, highlight self-
doubt and open you up to more opportunities for misusing said terms.

 
9. “When I get the chance,” “ASAP” and other vague time frames
When setting deadlines or schedules for your work, remember you’re 

building a milestone for yourself. Being specific about dates and times will 
go a long way in helping both you and your customers. Going with a state-
ment like “Give me two days to formulate an alternative,” versus “I’ll try to 
sort this out ASAP,” conveys a sense of refined professionalism and helps 
make your customers (and co-workers or employees) more confident in you.

 
10. “Probably”
Employees and customers alike prefer clarity and certainty over ambi-

guity and doubt. When speaking or writing, make your statements definitive 
so your audience will understand exactly what you mean and what you in-
tend to do. Leave no room for alternative interpretations.

 
11. “Really,” “very” and other emphasis-boosting words
Less is more in this scenario. If you often use “really” or “very” to make 

your statements more emphatic, you may want to consider unlearning the 
habit. Liberally using filler words like this tends to dilute the impact of your 
message.

 
A CONFIDENCE BOOST

Remember, the trick to presenting a positive self-image is to refrain 
from using words that show doubt, insecurity, lack of confidence or negativ-
ity in business.■

http://www.ryrob.com
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place. Social media entrepreneur Gary Vaynerchuk argues that while using 
curse words can grab attention, it can also alienate customers and cause harm 
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In many cases, I’ve found that introducing a statement with the phrase 
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deluge of alternative opinions. Use the phrase when encouraging open con-
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Instead of “I could,” choose to use a more confident 
statement like “I will.” This shows your commitment to 
taking the action you’re contemplating.

technical terms, industry jargon and business clichés every chance you get, 
just to show off. These words aren’t going to magically make you sound more 
knowledgeable. On the contrary, they tend to alienate people, highlight self-
doubt and open you up to more opportunities for misusing said terms.

 
9. “When I get the chance,” “ASAP” and other vague time frames
When setting deadlines or schedules for your work, remember you’re 

building a milestone for yourself. Being specific about dates and times will 
go a long way in helping both you and your customers. Going with a state-
ment like “Give me two days to formulate an alternative,” versus “I’ll try to 
sort this out ASAP,” conveys a sense of refined professionalism and helps 
make your customers (and co-workers or employees) more confident in you.

 
10. “Probably”
Employees and customers alike prefer clarity and certainty over ambi-

guity and doubt. When speaking or writing, make your statements definitive 
so your audience will understand exactly what you mean and what you in-
tend to do. Leave no room for alternative interpretations.

 
11. “Really,” “very” and other emphasis-boosting words
Less is more in this scenario. If you often use “really” or “very” to make 

your statements more emphatic, you may want to consider unlearning the 
habit. Liberally using filler words like this tends to dilute the impact of your 
message.

 
A CONFIDENCE BOOST

Remember, the trick to presenting a positive self-image is to refrain 
from using words that show doubt, insecurity, lack of confidence or negativ-
ity in business.■
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“The very day we found out we’d have to move our shop, somebody 
came through the door and said, ‘Do you want to buy Buck’s back?’ It 
was really a door closing, door opening, all in the same day.” They quickly 
jumped at the chance.

Today their business is exclusively portable restrooms, serving the 
100-mile-wide Willamette Valley. They’ve got about 1,500 Satellite Industries 
units — gray Tufways and Maxims (and a few white ones for weddings, and 
green units for their University of Oregon tailgating; “quack shacks,” they call 
them after the Oregon Ducks mascot), several ADA-compliant Freedoms 
and wheelchair-accessible Liberties — an Ameri-Can Engineering Crowd 
Pleaser restroom trailer, and two smaller Comfort Station trailers from 
Advanced Containment Systems, Inc. About 50 percent of their work is 
special events, including, in 2012, the U.S. Olympic track-and-field trials.

 

Making connections

The Welds live in Sweet Home so they’ve always had the hometown 
advantage for the Jamboree and Buck’s has done it since its beginning in 
1996. They feel confident they’ll retain the work as long as they provide good 
service and a reasonable price.

 

the Main event

In the early ’90s, when Sweet Home came up with an idea to help 
fund civic projects, this little town asked a big star to perform at their first 

country music festival. Surprisingly, Wynonna Judd said yes and the festival 
has attracted top talent ever since. In 2012, the 9,000 residents welcomed 
40,000 visitors August 3-5, most of whom camped out. Judd was back to help 
celebrate the Jamboree’s 20th anniversary, along with Rascal Flatts, Dierks 
Bentley, the Charlie Daniels Band, and enough performers for 22 shows on 
two stages. Other attractions included beer and wine gardens, merchandise 
booths and a kids’ zone. The event is held in a no-facilities, 20-acre park-like 
setting near the edge of the picturesque town.

 

By the nuMBers

The company brought in 265 units (20 Maxims, 10 Freedoms, 20 
Liberties, one Standing Room Only urinal unit, and the balance Tufways), 
three restroom trailers, and 73 hand-wash stations (half Satellite Industries 
Waves from the company’s inventory, the rest PolyPortables, Inc. Tag Alongs 
rented from a colleague).

Some 115 units, including five handicap-accessible, were set up at the 
main venue — a few at bus stops, the hospitality center, and parking lots, 
but the bulk in large banks, along with six to eight hand-wash stations, were 
placed at the four corners of the facility. The crew placed the ACSI trailers 
near the stage for the performers and the Ameri-Can Engineering trailer in 
the food court/beer garden, along with the urinal unit.

Thirty units and six hand-wash stations were arranged in two banks 
at a smaller, adjacent venue. The rest of the inventory was taken to 23 
campgrounds. Thirteen units were rented to individual campsites.

“It’s easier to send a driver 

to pick up toilets if they’re 

all in one spot. I probably 

spent a little bit extra labor, 

but at least you don’t 

have to send somebody 

with a map to go to this 

campground, get these six, 

go to another campground, 

get these eight.’’

Scott Weld

<<< The Buck’s team includes, from 
left, Milah Weld, Susie Sieg, Josh 
Wooley, Sten Weld, Scott Weld and 
Eric Brownrigg.

(continued)

the teaM

Lisa and Scott Weld, owners of Buck’s 
Sanitary Service in Eugene, Ore., have a 
staff  of 10 — an offi  ce worker, yard worker, 
part-time mechanic and seven drivers. 
Lisa works in the offi  ce answering phones 
and managing the creative and marketing 
side while Scott fi lls in on everything 
from management to running routes to 
maintenance. Five people worked on the 
Oregon Jamboree along with the Welds 
and their three children, Maren, 9; Milah, 
13; and Sten, 17; who are accustomed to 
helping out at events.

 

coMpany history

In April 2012, Lisa and Scott Weld 
bought Buck’s — for the second time. Th eir 
fi rst crack at it was in 1995 when Scott’s 
father heard the 20 -year-old business was 
having problems. Th e family made an off er 
to the founder and operated it for four 
years as an add-on to their trash and septic 
service business. In 1999, when Weld’s 
father retired, they sold it to a national 
solid waste company. Weld went to work 
for that company, then 10 years later tried 
his hand again at self-employment in the 
trash business. A few challenges cropped 
up, but they turned out to be fortuitous, 
says Lisa Weld.

(continued)

<<< Susie Sieg, of Buck’s Sanitary Service, 
unloads a Satellite Industries Maxim 3000 

restroom at the Oregon Jamboree.
(Photos by Peter Krupp)

tHe JoB: Oregon Jamboree
locAtIoN: Sweet Home, Ore.
tHe PRo: Buck’s Sanitary Service

tHe JoB: Oregon Jamboree
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came through the door and said, 
‘Do you want to buy Buck’s back?’ 
It was really a door closing, door 
opening, all in the same day.”
Scott Weld
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provides service that singsprovides service that sings
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 Let’s roLL

Eight times, Sunday through Wednesday, a caravan of three trailers 
made the hour-long drive up Interstate 5 from the company’s yard to the 
Jamboree site to deliver units. Two of their 15-year-old company-built 
trailers held 16 units each and a third trailer carried 20 (also company-built, 
using an Explorer receiver from McKee Technologies, Inc.). The company 
used service vehicles to pull the trailers.

Weld tried a new approach for the removal process. Sunday night 
and continuing Monday, the team pumped and moved all units to a single 
staging area, which he felt simplified the job. “It’s easier to send a driver to 
pick up toilets if they’re all in one spot,” he explains. “I probably spent a little 
bit extra labor, but at least you don’t have to send somebody with a map to 
go to this campground, get these six, go to another campground, get these 
eight. Then you start leaving sinks behind and the (handicap unit) doesn’t 
fit. It’s just a logistics nightmare trying to get the loads to work out.” During 
the week, they grabbed units as schedules permitted.

 

keepin’ it cLean

Jamboree organizers required someone be on site and available by 
radio at all times so Weld, his son and another member of the team stayed in 
a motor home at one of the campgrounds.

Venue units were serviced each night from 11 p.m. to 2 a.m. At 6:30 
a.m. they started in on the campground units, finishing around 9:30 a.m. 
During the day, they pumped out 20 RVs and 19 holding tanks — 10 at the 
two shower facilities and the balance for the food vendors.

Five service vehicles were used: A 2010 Peterbilt 335 and a 2008 
International 4300, both built out by Progress Vactruck with 1,500-gallon 
waste/500-gallon freshwater aluminum tanks; a 2001 Isuzu FTR from 
Workmate/FMI Truck Sales & Service with an 850-gallon waste/350-gallon 
freshwater steel tank; and two 2000 International 4700s built out by Lely 
Manufacturing Inc. with 750-gallon waste/350-gallon freshwater steel tanks. 
All have Masport pumps.

Waste was transported to the company’s yard each night and transferred 
to a 20,000-gallon tank. From there, another pumping contractor picked up 
the waste and disposed of it by land application.

 

saMe But different

In one sense, Weld was an old pro at this event, so it was “pretty much 
business as usual,” he says. On the other hand, the size and scope had 
changed significantly over the years — their first year, they brought in 60 
units for one venue and four campgrounds. “That was the most difficult 
thing for me,” he says. “So I had to get my act together.” He quickly got his 
arms around it. “You’ve got to just scratch your head and kick it in gear and 
go. We didn’t stop moving all weekend.” ■

Advanced Containment 
Systems, Inc.
800/927-2271
www.acsi-us.com

Ameri-Can Engineering
574/892-5151
www.ameri-can.com

Lely Manufacturing, Inc.
800/334-2763
www.lelyus.com

Masport, Inc.
800/228-4510
www.masportpump.com

McKee Technologies - 
Explorer Trailers
866/457-5425
www.mckeetechnologies.com
(See ad page 46)

PolyPortables, Inc.
800/241-7951
www.polyportables.com
(See ad page 33)

Progress Vactruck
800/467-5600
www.progressvactruck.com

Satellite Industries
800/328-3332
www.satelliteindustries.com
(See ad page 27)

Workmate/FMI Truck  
Sales & Service
800/927-8750
www.fmitrucks.com

MORE INFO

^^^ Milah Weld helps out her father’s crew, keeping restrooms and hand-wash 
stations stocked with soap and paper products at the Oregon Jamboree, includ-
ing these Wave sinks from Satellite Industries.

^^^ Satellite Industries Tufway restrooms are lined up and ready to go before the 
Oregon Jamboree, complete with lighting strung in the front of the units.

Reprinted with permission from PRO™ / February 2013 / © 2013, COLE Publishing Inc., P.O. Box 220, Three Lakes, WI 54562 / 800-257-7222 / www.promonthly.com
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T o improve cash � ow, operate more e�  ciently, 
lower prices, and boost customer loyalty while 
fending o�  competitors, OnSite Management Inc. 

in West Chester, Pa., employs a simple and inexpensive 
tool: maintenance contracts.   

Je�  Rachlin, who owns OnSite Management along 
with partners Bud Baroni and Derald Hay, says the 
company has been using maintenance contracts for about 
10 years. Slightly more than 20 percent of the company’s 
5,000 or so accounts have signed maintenance contracts, 
and that number continues to grow.

“� e rest of our customers just haven’t reached that 
teachable moment yet, where they’ve just had a major 
repair or watched the previous homeowner go through 
a $10,000 to $40,000 system replacement,” Rachlin says. 
“� ey � gure ‘If it ain’t broke, don’t � x it.’ Everyone learns 
di� erently … but usually, cost is a big in� uence.”

OnSite Management – which tests, designs, 
inspects, installs and services septic systems  in a four-
county area in southeastern Pennsylvania – markets the 
contracts to new customers after installing a system, and 
to existing customers, but only after their system passes 
an inspection.

Rachlin says maintenance agreements bene� t both 
customers and the company.

For customers, regular inspections save money in 
the long run by detecting small problems before they 
lead to costly system failures. And customers appreciate 
making smaller quarterly payments instead of receiving 
one large pumping bill. � e contracts e� ectively enable 
them to amortize the cost of tank pumping over the life of the contract, 
which runs for three years. Furthermore, they end up paying less for service 
because the company can schedule pumping routes more e�  ciently.

For OnSite Management, quarterly contract payments generate more 
consistent cash � ow, as opposed to one pumping fee charged every several 

FOUNDED: 1997
OWNERS: Jeff Rachlin, Bud Baroni and Derald Hay
EMPLOYEES: 9
SPECIALTIES: Testing, designing, inspecting, 
installing and pumping septic systems
SERVICE AREA: Southeastern Pennsylvania
AFFILIATIONS: Pennsylvania Septage Management Association, National 
Association of Wastewater Technicians
WEBSITE: www.onsitemgt.com

OnSite Management Inc., West Chester, Pa.
Pro� le

★★
Pennsylvania

EYE 
A Watchful

By Ken Wysocky

Pennsylvania’s OnSite Management grows its 
maintenance contract business to provide quality, 
routine care for customers’ septic systems and build 
a more consistent revenue stream

Owner Jeff Rachlin records data
from the Jet Inc. control panel

on a drip dispersal system.
(Photos by Jack Ramsdale)

years. In addition, contracts give customers a built-in motivation to stick 
with the company. (If a customer moves, the contract is transferable to the 
new homeowner; if the new owner doesn’t want it, the old owner may get 
a credit for work not performed, or might owe the company money if the 
payments made don’t equal the value of the work performed.)

“It takes them out of the market,” Rachlin explains. “When they have a 
problem, they know they can call someone who’s familiar with their system, 
instead of looking through the Yellow Pages or going on the Internet to 
� nd someone. Plus, it keeps their price down because the biggest cost for 
us is getting out to a job and back. So if we can schedule, say, six houses at 
a time, it helps us be more e�  cient, and we can pass those savings on to 
the homeowners.”

coMMon-cents strategy
Rachlin says he settled on the idea for maintenance agreements when 

an HVAC contractor tried to sell him a maintenance plan on a new system in 
his home. “I � gured if they can do it, why can’t we?” he says.

Here’s how the contracts work: In 
exchange for quarterly payments, OnSite 
Management performs two inspections a 
year, which includes a pumping, if needed. 
� e technician checks the solids level 
and the structural integrity of the tank above the liquid level, cleans � lters, 
� ushes the laterals, and hydro-pressurizes the system once a year. If a tank is 
emptied, a technician also checks its structural components.

“Early on, we were going to do maintenance intervals three to four times 
a year, but we’ve found that twice-a-year intervals are more cost-e� ective,” 
Rachlin says.

As a bonus, homeowners that sign maintenance contracts get billed at 
regular hourly rates for after-hours emergency calls, Rachlin says.

Technicians � ll out and leave behind a copy of a checklist so the 
homeowner knows when the inspection occurred, the condition of system 
components and whether repairs are needed. If it’s a serious issue, sta� ers 
send out a letter and/or make followup phone calls.

Rachlin declined to disclose the price of the quarterly contract fees, 
but notes it’s a direct function of how much time technicians spend on-
site – a � gure the company got a better handle on over time. “Our customer 
checklists show us solids-content trends … which help us better predict 
when a tank will need to be pumped,” he says. “� at, in turn, allows us to 
schedule visits to other nearby customers, which boosts e�  ciency.”

eQuipped for the Work
Technicians use the company’s four Ford pickup trucks to do 

inspections, and they can perform minor repairs during the inspections. 
Along with the pickup trucks, OnSite Management owns a 2007 Volvo truck, 
built by Advance Pump & Equipment, Inc. and equipped with a 4,000-gallon 
aluminum tank and a Demag-Wittig  RFL-100 pump made by Gardner 
Denver; a J-3000 Jet Set portable pipe cleaner made by General Pipe 
Cleaners/General Wire Spring; a GenEye pipeline inspection and locating 
system, also made by General Pipe Cleaners; a RIDGID SeeSnake pipeline 
inspection camera; and a RIDGID NaviTrack Scout sonde pipe locator.

� e company also relies on a 2007 Volvo tri-axle dump truck, a Mack 
single-axle dump truck, a 25-ton trailer made by Eager Beaver Trailers, a 25-
ton trailer made by Rogers Brothers Corp., a 2011 PC 160 excavator made by 
Komatsu Ltd., a CT322 compact track loader made by Deere & Co., a 420D 
backhoe/loader manufactured by Caterpillar Inc. and a 2012 E35 compact 
excavator made by Bobcat Co.

(continued)

The paper trail used to bog down some aspects of operations at OnSite 
Management Inc. in West Chester, Pa. But that changed dramatically when 
the company went to cloud-based data storage, which greatly improved 
productivity by providing companywide access to documents – even for 
employees on remote work sites, says Jeff Rachlin, one of the company’s 
co-owners.

As an example, septic system inspection reports that used to be 
available only in paper form are now scanned as digital .pdf � les and 
posted on a remote server employees can access via home computers, 
laptops and smartphones. The company pays a minimal monthly fee for 
the service, he says.

“It really helps after normal 
business hours or on weekends,” 
Rachlin says. “If I need records, I don’t 
have to run back to the of� ce and get 
information. Plus, it helps me talk more 
intelligently to customers if they call me 
after hours.”

As another example, Rachlin 
cites something as simple as a 
materials list for a septic system 
installation. Rachlin puts it on the 
server where it’s easily accessible 
to a work crew. So if a crew � nishes 
a project early, they can access the 
materials list for the next job and get 
started instead of coming back to the 
of� ce to retrieve a hard copy.

“It’s hard to quantify (productivity and pro� tability gains),” he 
continues. But he says the crew no longer has to spend valuable time 
searching for records.

“With 5,000 customers, and sometimes working on 10 to 20 accounts 
at a time, the cloud makes information management much easier and 
convenient,” he concludes. “I used to � gure that if you could access any 
information within two minutes, you were pretty ef� cient. (Cloud computing) 
knocks it down to literally seconds, depending on the Internet speed.”

Cloud Computing
Raises Productivity Sky-High

Field services technician Dave 
Burgess gets ready to measure 
the solids level in a residential 
septic tank.

I used to � gure that if 
you could access any 
information within two 
minutes, you were 
pretty ef� cient. (Cloud 
computing) knocks 
it down to literally 
seconds, depending on 
the Internet speed.

- Jeff Rachlin

professionaL Background heLps
� e company developed its own contract and inspection forms. � e 

latter task wasn’t as daunting as it may sound, Rachlin says, because of his 
involvement with professional organizations and networking with others 
in the industry. He belongs to the Pennsylvania Septage Management 
Association, sitting on the organization’s education committee. He 
also teaches courses technicians take to become certi� ed septic system 
inspectors. In addition, he’s a member of the National Association of 
Wastewater Technicians.

“Being a (certi� cation) instructor allows me to stay on top of the latest 
inspection techniques, and belonging to NAWT keeps me abreast of things 
going on nationally,” he says. “Our forms continue to evolve over time as new 
technologies emerge and employees – and even customers  – 
suggest changes. For example, the frequency of our visits (for 
maintenance intervals) changed because of customer input.”

Selling customers on the idea of 
regular maintenance is easier if they’ve 
just incurred a major expense, like a 
system replacement, or heard someone 
else’s story of problems uncovered in a 
time-of-sale septic system inspection.

“� e bottom line is that 
maintenance is cheaper compared to 
replacing a system,” Rachlin says. “If we 
replace a system during a real-estate transaction, the buyer 
sees what the seller is going through – it’s a great teaching 
point,” he says. “� ey can see that with a maintenance 
contract, they don’t have to worry about that any more. It’s as 
close to � ush and forget as you can be.”

It also helps that consumers are becoming more aware 
of the importance of septic system management, especially 
as more municipalities and/or states require septic system 
inspections before a home is sold.

 
custoMer education

Rachlin adds that educating customers is an 
important part of the company’s marketing and 
contract sales e� orts.

“After we install a system, we go out and do 
an orientation,” he says. “� e more they know, 
the better o�  we both are in terms of prolonging 
the life of the system. If it’s designed, installed 
and maintained properly, we believe it should last 
inde� nitely. And the more con� dence they have in 

us, the more likely they’ll continue to be our customer in the future. It’s all 
about building trust and relationships.

“Basically, I’ve found that it’s like a car, in that if you’re educated and 
you know it needs oil changed at certain intervals, you’ll do it,” he adds. “� e 
same thing is true with septic systems. Once they’re educated, customers 
will follow up with service intervals.”

After pumping a tank and performing a 20-point inspection for a new 
customer, technicians leave behind a completed inspection checklist, 
a thank-you bag with a company refrigerator magnet that displays 
essential contact information, a brochure that explains how to take care 
of a septic system, and another brochure that provides details about the 
maintenance contracts.

Vacuum truck operator Dave Wilkerson (left) and 
technician Dave Burgess return hose onto the company’s 
2007 Volvo vacuum truck, built out by Advance Pump & 
Equipment Inc., after pumping a septic system.

Owner Jeff Rachlin 
(right) prepares to 

inspect a septic 
tank as vacuum 

truck operator Dave 
Wilkerson evacu-
ates the contents.

It’s like a car, in that if 
you’re educated and you 

know it needs oil changed at certain 
intervals, you’ll do it. The same thing is 
true with septic systems. Once they’re 
educated, customers will follow 
up with service intervals.

                              - Jeff Rachlin

Check out a video with Jeff Rachlin 
talking about the OnSite Management 

operation at www.pumper.com
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Wilkerson evacu-
ates the contents.

It’s like a car, in that if 
you’re educated and you 

know it needs oil changed at certain 
intervals, you’ll do it. The same thing is 
true with septic systems. Once they’re 
educated, customers will follow 
up with service intervals.

                              - Jeff Rachlin

Check out a video with Jeff Rachlin 
talking about the OnSite Management 

operation at www.pumper.com

point,” he says. “� ey can see that with a maintenance 
contract, they don’t have to worry about that any more. It’s as 
close to � ush and forget as you can be.”

It also helps that consumers are becoming more aware 
of the importance of septic system management, especially 
as more municipalities and/or states require septic system 
inspections before a home is sold.

custoMer education
Rachlin adds that educating customers is an 

important part of the company’s marketing and 
contract sales e� orts.

“After we install a system, we go out and do 
an orientation,” he says. “� e more they know, 
the better o�  we both are in terms of prolonging 
the life of the system. If it’s designed, installed 
and maintained properly, we believe it should last 
inde� nitely. And the more con� dence they have in 

us, the more likely they’ll continue to be our customer in the future. It’s all 
about building trust and relationships.

“Basically, I’ve found that it’s like a car, in that if you’re educated and 
you know it needs oil changed at certain intervals, you’ll do it,” he adds. “� e 
same thing is true with septic systems. Once they’re educated, customers 
will follow up with service intervals.”

After pumping a tank and performing a 20-point inspection for a new 
customer, technicians leave behind a completed inspection checklist, 
a thank-you bag with a company refrigerator magnet that displays 
essential contact information, a brochure that explains how to take care 
of a septic system, and another brochure that provides details about the 
maintenance contracts.

Vacuum truck operator Dave Wilkerson (left) and 
technician Dave Burgess return hose onto the company’s 
2007 Volvo vacuum truck, built out by Advance Pump & 
Equipment Inc., after pumping a septic system.
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operation at

years. In addition, contracts give customers a built-in motivation to stick 
with the company. (If a customer moves, the contract is transferable to the 
new homeowner; if the new owner doesn’t want it, the old owner may get 
a credit for work not performed, or might owe the company money if the 
payments made don’t equal the value of the work performed.)

“It takes them out of the market,” Rachlin explains. “When they have a 
problem, they know they can call someone who’s familiar with their system, 
instead of looking through the Yellow Pages or going on the Internet to 
� nd someone. Plus, it keeps their price down because the biggest cost for 
us is getting out to a job and back. So if we can schedule, say, six houses at 
a time, it helps us be more e�  cient, and we can pass those savings on to 
the homeowners.”

coMMon-cents strategy
Rachlin says he settled on the idea for maintenance agreements when 

an HVAC contractor tried to sell him a maintenance plan on a new system in 
his home. “I � gured if they can do it, why can’t we?” he says.

Here’s how the contracts work: In 
exchange for quarterly payments, OnSite 
Management performs two inspections a 
year, which includes a pumping, if needed. 
� e technician checks the solids level 
and the structural integrity of the tank above the liquid level, cleans � lters, 
� ushes the laterals, and hydro-pressurizes the system once a year. If a tank is 
emptied, a technician also checks its structural components.

“Early on, we were going to do maintenance intervals three to four times 
a year, but we’ve found that twice-a-year intervals are more cost-e� ective,” 
Rachlin says.

As a bonus, homeowners that sign maintenance contracts get billed at 
regular hourly rates for after-hours emergency calls, Rachlin says.

Technicians � ll out and leave behind a copy of a checklist so the 
homeowner knows when the inspection occurred, the condition of system 
components and whether repairs are needed. If it’s a serious issue, sta� ers 
send out a letter and/or make followup phone calls.

Rachlin declined to disclose the price of the quarterly contract fees, 
but notes it’s a direct function of how much time technicians spend on-
site – a � gure the company got a better handle on over time. “Our customer 
checklists show us solids-content trends … which help us better predict 
when a tank will need to be pumped,” he says. “� at, in turn, allows us to 
schedule visits to other nearby customers, which boosts e�  ciency.”

eQuipped for the Work
Technicians use the company’s four Ford pickup trucks to do 

inspections, and they can perform minor repairs during the inspections. 
Along with the pickup trucks, OnSite Management owns a 2007 Volvo truck, 
built by Advance Pump & Equipment, Inc. and equipped with a 4,000-gallon 
aluminum tank and a Demag-Wittig  RFL-100 pump made by Gardner 
Denver; a J-3000 Jet Set portable pipe cleaner made by General Pipe 
Cleaners/General Wire Spring; a GenEye pipeline inspection and locating 
system, also made by General Pipe Cleaners; a RIDGID SeeSnake pipeline 
inspection camera; and a RIDGID NaviTrack Scout sonde pipe locator.

� e company also relies on a 2007 Volvo tri-axle dump truck, a Mack 
single-axle dump truck, a 25-ton trailer made by Eager Beaver Trailers, a 25-
ton trailer made by Rogers Brothers Corp., a 2011 PC 160 excavator made by 
Komatsu Ltd., a CT322 compact track loader made by Deere & Co., a 420D 
backhoe/loader manufactured by Caterpillar Inc. and a 2012 E35 compact 
excavator made by Bobcat Co.

(continued)

The paper trail used to bog down some aspects of operations at OnSite 
Management Inc. in West Chester, Pa. But that changed dramatically when 
the company went to cloud-based data storage, which greatly improved 
productivity by providing companywide access to documents – even for 
employees on remote work sites, says Jeff Rachlin, one of the company’s 
co-owners.

As an example, septic system inspection reports that used to be 
available only in paper form are now scanned as digital .pdf � les and 
posted on a remote server employees can access via home computers, 
laptops and smartphones. The company pays a minimal monthly fee for 
the service, he says.

“It really helps after normal 
business hours or on weekends,” 
Rachlin says. “If I need records, I don’t 
have to run back to the of� ce and get 
information. Plus, it helps me talk more 
intelligently to customers if they call me 
after hours.”

As another example, Rachlin 
cites something as simple as a 
materials list for a septic system 
installation. Rachlin puts it on the 
server where it’s easily accessible 
to a work crew. So if a crew � nishes 
a project early, they can access the 
materials list for the next job and get 
started instead of coming back to the 
of� ce to retrieve a hard copy.

“It’s hard to quantify (productivity and pro� tability gains),” he 
continues. But he says the crew no longer has to spend valuable time 
searching for records.

“With 5,000 customers, and sometimes working on 10 to 20 accounts 
at a time, the cloud makes information management much easier and 
convenient,” he concludes. “I used to � gure that if you could access any 
information within two minutes, you were pretty ef� cient. (Cloud computing) 
knocks it down to literally seconds, depending on the Internet speed.”

Cloud Computing
Raises Productivity Sky-High

Field services technician Dave 
Burgess gets ready to measure 
the solids level in a residential 
septic tank.

I used to � gure that if 
you could access any 
information within two 
minutes, you were 
pretty ef� cient. (Cloud 
computing) knocks 
it down to literally 
seconds, depending on 
the Internet speed.

- Jeff Rachlin
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Rachlin says he settled on the idea for maintenance agreements when 
an HVAC contractor tried to sell him a maintenance plan on a new system in 
his home. “I � gured if they can do it, why can’t we?” he says.
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T o improve cash � ow, operate more e�  ciently, 
lower prices, and boost customer loyalty while 
fending o�  competitors, OnSite Management Inc. 

in West Chester, Pa., employs a simple and inexpensive 
tool: maintenance contracts.   

Je�  Rachlin, who owns OnSite Management along 
with partners Bud Baroni and Derald Hay, says the 
company has been using maintenance contracts for about 
10 years. Slightly more than 20 percent of the company’s 
5,000 or so accounts have signed maintenance contracts, 
and that number continues to grow.

“� e rest of our customers just haven’t reached that 
teachable moment yet, where they’ve just had a major 
repair or watched the previous homeowner go through 
a $10,000 to $40,000 system replacement,” Rachlin says. 
“� ey � gure ‘If it ain’t broke, don’t � x it.’ Everyone learns 
di� erently … but usually, cost is a big in� uence.”

OnSite Management – which tests, designs, 
inspects, installs and services septic systems  in a four-
county area in southeastern Pennsylvania – markets the 
contracts to new customers after installing a system, and 
to existing customers, but only after their system passes 
an inspection.

Rachlin says maintenance agreements bene� t both 
customers and the company.

For customers, regular inspections save money in 
the long run by detecting small problems before they 
lead to costly system failures. And customers appreciate 
making smaller quarterly payments instead of receiving 
one large pumping bill. � e contracts e� ectively enable 
them to amortize the cost of tank pumping over the life of the contract, 
which runs for three years. Furthermore, they end up paying less for service 
because the company can schedule pumping routes more e�  ciently.

For OnSite Management, quarterly contract payments generate more 
consistent cash � ow, as opposed to one pumping fee charged every several 

FOUNDED: 1997
OWNERS: Jeff Rachlin, Bud Baroni and Derald Hay
EMPLOYEES: 9
SPECIALTIES: Testing, designing, inspecting, 
installing and pumping septic systems
SERVICE AREA: Southeastern Pennsylvania
AFFILIATIONS: Pennsylvania Septage Management Association, National 
Association of Wastewater Technicians
WEBSITE: www.onsitemgt.com

OnSite Management Inc., West Chester, Pa.
Pro� le

★★
Pennsylvania

EYE 
A Watchful

By Ken Wysocky

Pennsylvania’s OnSite Management grows its 
maintenance contract business to provide quality, 
routine care for customers’ septic systems and build 
a more consistent revenue stream

Owner Jeff Rachlin records data
from the Jet Inc. control panel

on a drip dispersal system.
(Photos by Jack Ramsdale)
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years. In addition, contracts give customers a built-in motivation to stick 
with the company. (If a customer moves, the contract is transferable to the 
new homeowner; if the new owner doesn’t want it, the old owner may get 
a credit for work not performed, or might owe the company money if the 
payments made don’t equal the value of the work performed.)

“It takes them out of the market,” Rachlin explains. “When they have a 
problem, they know they can call someone who’s familiar with their system, 
instead of looking through the Yellow Pages or going on the Internet to 
� nd someone. Plus, it keeps their price down because the biggest cost for 
us is getting out to a job and back. So if we can schedule, say, six houses at 
a time, it helps us be more e�  cient, and we can pass those savings on to 
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T o improve cash � ow, operate more e�  ciently, 
lower prices, and boost customer loyalty while 
fending o�  competitors, OnSite Management Inc. 

in West Chester, Pa., employs a simple and inexpensive 
tool: maintenance contracts.   

Je�  Rachlin, who owns OnSite Management along 
with partners Bud Baroni and Derald Hay, says the 
company has been using maintenance contracts for about 
10 years. Slightly more than 20 percent of the company’s 
5,000 or so accounts have signed maintenance contracts, 
and that number continues to grow.

“� e rest of our customers just haven’t reached that 
teachable moment yet, where they’ve just had a major 
repair or watched the previous homeowner go through 
a $10,000 to $40,000 system replacement,” Rachlin says. 
“� ey � gure ‘If it ain’t broke, don’t � x it.’ Everyone learns 
di� erently … but usually, cost is a big in� uence.”

OnSite Management – which tests, designs, 
inspects, installs and services septic systems  in a four-
county area in southeastern Pennsylvania – markets the 
contracts to new customers after installing a system, and 
to existing customers, but only after their system passes 
an inspection.

Rachlin says maintenance agreements bene� t both 
customers and the company.

For customers, regular inspections save money in 
the long run by detecting small problems before they 
lead to costly system failures. And customers appreciate 
making smaller quarterly payments instead of receiving 
one large pumping bill. � e contracts e� ectively enable 
them to amortize the cost of tank pumping over the life of the contract, 
which runs for three years. Furthermore, they end up paying less for service 
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Pennsylvania’s OnSite Management grows its 
maintenance contract business to provide quality, 
routine care for customers’ septic systems and build 
a more consistent revenue stream

Personal customer attention 
drives Alberta Septic Systems
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serves clients with thorough
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Like Us! 585-657-4104www.crescenttank.com   
info@crescenttank.com

2017 Hino 195 COE  
> Diesel  

> Crescent Tank  
Model 1100 (750/350)

Complete Package  
Pick Up Today!

2017 RAM 5500  
> Diesel  

> Crescent Tank  
Model 1100 (750/350)

Complete Package  
In Stock

2017 Ford F550  
> Diesel  

> Crescent Tank  
Model 1100 (750/350)

Complete Package  
Call To Order

Direct From Manufacturer Pricing

$78,327*

$75,565*

$78,670*

* Price subject to availability

Crescent Tank is the Only Flat Vacuum Tank Manufacturer.

CRESCENT TANK MFG.
CRESCENT TANK MFG.The Septage Vacuum Experts

US Patent # 6598242B1

$80,829*

$82,993*

4x4

4x4

4x2

4x2

BOOTH

2561
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for 

WWETT 
Show 
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BOOTH
3120

BP12 (12 gpm)
BP20 (20 gpm)

Models:

BULLET
HIGH HEAD
FILTERED
EFFLUENT
PUMPS

TM

All stainless steel 
construction built
for years of
dependable
service

• 1/2 HP, 10 amp motor
• Prewired
• 15-foot power cord

R5760 

REGENERATIVE
BLOWERS

AERATORS

Whirlwind Linear
Air Pumps “N” models include hose bib for 

low pressure alarm connection.

2-Year Warranty

STA40
STA60N
STA80N

STA100
STA80AL

Models:

TO ORDER
CALL TOLL FREE: 
(800) 778-1540

Int’l: (636) 583-1608
sales@septictankparts.com

18-Month Warranty

18-Month Warranty

MAXAIR500
SUBMERSIBLE
SEPTIC AERATOR

* Multi-Flo© is a registered trademark of Consolidated Treatment Systems, Inc.
All original manufacturers’ names, drawings and part numbers are used for identification purposes 
only and we are in no way implying that any of our products are original equipment parts or are 
affiliated with or endorsed or approved by the original manufacturers.

• Motor is fully enclosed, continuous duty
• Stainless steel motor enclosure & legs
• 15-foot power cord

or enclosure & legss

2-YEAR WARRANTY

 FREE
SHIPPING

Replacement for Multi-Flo© Aerator*

Filter socks may be used in 
Multi-Flo©* tank.

TM

FLAGG-AIR 340HT
AERATORS

FEATURES:
• Motor is
   fully enclosed
• Prewired
• 7-amp mini-breaker
• Powder coated
   steel brackets w/
   rubber vibration
   restrictors
• Stainless steel
    shaft w/ bronze
    counter shaft
• High impact
   plastic suds diffuser 
   & aspirator tip   & aspip rator tipp

2-YEAR WARRANTY

Does not carry 
the NSF seal. 
Check local and 
state regulations 
for approval in 
your area.

High-Torque
Performance

Max Filters 30-Pack
(Complete Set)

Superior choice for new
installation or upgrading 

existing 40/60/80/100 models.

The Retro-Air provides a complete absorption �eld 
rejuvenation system that will improve �ow and return a 
failed existing system back to optimal �ow and performance. 
Use in systems prone to backup in the tank.

Available in 6 
models to match 
your application

Improve Flow

Install in  Single or Multiple Tanks

Eliminate Clogged
Absorption Field Due to Biomat

ALARMS • TIMERS 
CONTROLS

24-HOUR TIMERS
15-min increments

settings

P101-2
Model:

P101FA-2

• Warning light
    & reset switch
• Mini-breaker

Model:

Call for prices

2-Year Warranty

“AL” model has integrated audible
alarm & warning light with toggle 
testing switch.

Durable • Reusable • Highly Effective

Whirlwind 
R4247 

Orders placed before 2:00PM (CST) ship same day. FREE SHIPPING

BOOTH
3116

http://www.pumper.com
mailto:sales@septictankparts.com
www.septictankparts.com
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IN  
STOCK!

BOOTH

1475

The TSF Company Inc. 
2930 S St. Phillips Rd. | Evansville, IN 47712 

Toll Free: 1-800-843-9286 | 812-985-2630 | Fax: 812-985-3671
Email: aschenk@tuff-jon.com | Website: www.tuff-jon.com

100 Gallon Fresh 
Water Supply Tank

•   Tank sizes 60,  
105, 225, 300 
and 440 gallons.

•  Standard holes  
are 2 - 3" holes 
with plugs

•  Can customize 
holes to match  
your specs 

•  Lifting Bracket 
Assembly

• Sky Heater

• Corner Shelf

• Towel Dispenser

•  Hand Washer 
Available For 
Both Styles of 
Tuff-Jon

TJ Shorty

TJ Kids
Tuff-Jon III

TJ Junior Single
Free Standing Sink

(16 gallons fresh water)

Tuff-Jon

90 Gallon  
Free-Standing Sink
(45 gallons fresh water)

Containment Tray

TJ Handy Stand
Waterless Gel Touch 

Dispensers

60 Gallon Rinse Tank

BOOTH

4100

Interior View of Deluxe TJ-III

Sink Lifting Bracket

In Business Since 1959

TUFF-JON
Portable Toilets  |  Holding Tanks  |  Hand Wash Units  |  Accessories

Happy New Year! 

PUMP
DISTRIBUTOR

Secondary Shutoffs

2100 EAST BOOTH ST. • SEARCY, AR 72143
Fax: 501.279.0003 • E-mail: sbs3647307@gmail.com

12" Primary Shutoffs
21" & 36" Manways

Sight Glasses, Valves & Couplings

B A S E  TA N K  P R I C I N G

Call Today 
For  

Information  
Or Prices 
On Tanks, 

Pumps And 
All Parts

M BATTIONI
M CHALLENGER
M FRUITLAND
M JUROP
M MASPORT
M MORO

Pump Rebuild Kits In Stock

800.364.7307

BASE TANKS INCLUDE:
• 1/4" Thick Steel • Primary Shutoff  

• Pipe Reinforced Baffles  
• Flanged & Dished Heads  
• 21" Top & Rear Hatches  

• Full Length Under Carriage on Bottom of Tank

2100 gal .....$5800
2500 gal .....$6740
3000 gal .....$7575

3360 gal .....$8140
3570 gal .....$9000
4000 gal .....$9920

TANKS TO YOUR DESIGN

TANKS SHIPPED TO YOUR LOCATION

STAINLESS STEEL & STEEL UNITS - 
CALL FOR INFORMATION

mailto:sbs3647307@gmail.com
www.benlee.com
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A As things stand today in Vermont, only designers of onsite wastewa-
ter systems are licensed by the state. There is no registration or certi-
fication of installers or maintenance providers. That could change in 

2017, as the Agency of Natural Resources’ Drinking Water and Groundwater 
Protection Division is looking at the possibility of licensing installers, ac-
cording to program manager Ernie Christianson.

Septage haulers are permitted by the Waste Management and Preven-
tion Division. Solid Waste Compliance Chief Barb Schwendtner says it is a 
fairly simple program with straightforward permitting requirements.

 
What’s the status of licensing installers in Vermont?
Christianson: We’ve been looking into it for 

more than a year. We had several meetings around 
the state with designers and installers and will con-
tinue discussing it this year with the hopes, if we have 
the support, of going to the legislature with a bill next 
year to have a licensing program. The reaction so far 
is very positive. They would like to have it be a recog-
nized profession with continuing education. One of 
the stipulations that I gathered from the meetings is 
if we go down this road, we need to be able to provide 
good continuing education classes.

 
What are the prospects and timeline?
Christianson: I think it’s too early to tell be-

cause we need a larger sampling of the installers to 
get a general agreement. It looks very positive. We 
still need to go in front of the legislature. If we do, we 
need to present a sound proposal prior to the session 
that starts in January.

 
So who is licensed in Vermont?
Christianson: We have approximately 300 designers in three classes. 

Class 1 are professional engineers who have completed a college-level soils 
identification course. They are licensed by the Secretary of State and the 
Vermont Board of Professional Engineering and can design any wastewater 
system.

Class A and Class B designers are licensed by the Agency of Natural 
Resources. We give the exam and determine the continuing education re-
quirements, which are 12 hours every two years with four of those being field 
or laboratory courses. Class A can design wastewater systems that do not 

require site modifications that will serve a single-family residence with a de-
sign flow of 1,350 gallons per day or less. Class B can design systems that may 
require site modifications or the use of approved innovative and alternative 
(I & A) products that will serve a single-family residence with a design flow 
of 1,350 gallons per day or less. I & A includes any system designed to lower 
BOD and TSS. There are also Class B’s who can design systems for more than 
one single-family residence and commercial systems.

Generally, the homeowner hires a designer and the state approves the 
design. The homeowner then hires an installer, and the designer certifies the 
final installation and submits that to the state. I & A systems are also required 
to have a maintenance agreement. The treatment unit must have a vendor-
approved service provider and they are the only one allowed to service it.

 
Schwendtner: Septage haulers only need to apply for a permit, there 

is no test. They have to give us information about the trucks they want to 
register, including VIN and license 
plate numbers. There is also a back-
ground check for the company and 
key employees, those with finan-
cial decision-making roles. There 
are some violations that prohibit 
you from getting a permit. If you 
have more than one serious en-
vironmental violation you can be 
prohibited from getting a permit, 
then there is a category for the typi-
cal felonies like murder, extortion, 
bribery, and that kind of thing.

Individual drivers do not have 
to be licensed or registered with the 
Agency of Natural Resources. If it 
is a sole proprietorship, the permit 
is issued to that individual. If it’s a 

corporation, the permit is issued to the corporation. There are about 400 
licensed waste haulers, but that includes all waste transporters, including 
garbage haulers.

(Disposal of septage is regulated by the Department of Environmen-
tal Conservation Watershed Management Division. Septage can be land-
applied, sent to a wastewater treatment plant or out-of-state incinerator, or 
dewatered and landfilled.)

 

STATE OF THE STATES

 
Installer Licensing Will Raise 
Industry Professionalism
Vermont leaders currently license onsite system designers, but are now working with the 
wastewater industry to offer broader certification and continuing education  By Doug Day

             I & A systems
             are also required 
to have a maintenance 
agreement. The treatment 
unit must have a vendor-
approved service provider 
and they are the only
one allowed to 
service it.

- Ernie Christianson

Installers contact 
Ernie Christianson 
at 802/585-4884 or 
ernest.christianson@
vermont.gov

Haulers contact 
Barb Schwendtner 
at 802/249-5904 or 
barb.schwendtner@
vermont.gov

How do you communicate with the licensed designers?
Christianson: I started a quarterly newsletter to inform them of up-

dates, program changes or legislation, and we have a designer page on our 
website where they can keep up with continuing education courses being 
offered. They can also access the more recent information on our policies 
and guidance documents.

 
What are the big issues for onsite wastewater right now?
Christianson: There haven’t been any, but we are in the process of re-

writing our rules. Once we finish, it will go back to our Technical Advisory 
Committee for review.

The design criteria basically remain the same. It’s more of an update 
and minor changes, and we’ve added new dispersal methods and technolo-
gies, including a provision allowing bottomless sand filters. Manufacturers 
now can request approval of new systems and technologies under our I & A 
provision and we can allow them even though they may not be specified by 
the rule. But a bottomless sand filter is not a proprietary technology with a 
manufacturer, so it needs to be incorporated into our rules.

If all goes well, we’ll have a new set of rules by the end of this year or 
early next year. ■
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A As things stand today in Vermont, only designers of onsite wastewa-
ter systems are licensed by the state. There is no registration or certi-
fication of installers or maintenance providers. That could change in 

2017, as the Agency of Natural Resources’ Drinking Water and Groundwater 
Protection Division is looking at the possibility of licensing installers, ac-
cording to program manager Ernie Christianson.

Septage haulers are permitted by the Waste Management and Preven-
tion Division. Solid Waste Compliance Chief Barb Schwendtner says it is a 
fairly simple program with straightforward permitting requirements.

 
What’s the status of licensing installers in Vermont?
Christianson: We’ve been looking into it for 

more than a year. We had several meetings around 
the state with designers and installers and will con-
tinue discussing it this year with the hopes, if we have 
the support, of going to the legislature with a bill next 
year to have a licensing program. The reaction so far 
is very positive. They would like to have it be a recog-
nized profession with continuing education. One of 
the stipulations that I gathered from the meetings is 
if we go down this road, we need to be able to provide 
good continuing education classes.

 
What are the prospects and timeline?
Christianson: I think it’s too early to tell be-

cause we need a larger sampling of the installers to 
get a general agreement. It looks very positive. We 
still need to go in front of the legislature. If we do, we 
need to present a sound proposal prior to the session 
that starts in January.

 
So who is licensed in Vermont?
Christianson: We have approximately 300 designers in three classes. 

Class 1 are professional engineers who have completed a college-level soils 
identification course. They are licensed by the Secretary of State and the 
Vermont Board of Professional Engineering and can design any wastewater 
system.

Class A and Class B designers are licensed by the Agency of Natural 
Resources. We give the exam and determine the continuing education re-
quirements, which are 12 hours every two years with four of those being field 
or laboratory courses. Class A can design wastewater systems that do not 

require site modifications that will serve a single-family residence with a de-
sign flow of 1,350 gallons per day or less. Class B can design systems that may 
require site modifications or the use of approved innovative and alternative 
(I & A) products that will serve a single-family residence with a design flow 
of 1,350 gallons per day or less. I & A includes any system designed to lower 
BOD and TSS. There are also Class B’s who can design systems for more than 
one single-family residence and commercial systems.

Generally, the homeowner hires a designer and the state approves the 
design. The homeowner then hires an installer, and the designer certifies the 
final installation and submits that to the state. I & A systems are also required 
to have a maintenance agreement. The treatment unit must have a vendor-
approved service provider and they are the only one allowed to service it.

 
Schwendtner: Septage haulers only need to apply for a permit, there 

is no test. They have to give us information about the trucks they want to 
register, including VIN and license 
plate numbers. There is also a back-
ground check for the company and 
key employees, those with finan-
cial decision-making roles. There 
are some violations that prohibit 
you from getting a permit. If you 
have more than one serious en-
vironmental violation you can be 
prohibited from getting a permit, 
then there is a category for the typi-
cal felonies like murder, extortion, 
bribery, and that kind of thing.

Individual drivers do not have 
to be licensed or registered with the 
Agency of Natural Resources. If it 
is a sole proprietorship, the permit 
is issued to that individual. If it’s a 

corporation, the permit is issued to the corporation. There are about 400 
licensed waste haulers, but that includes all waste transporters, including 
garbage haulers.

(Disposal of septage is regulated by the Department of Environmen-
tal Conservation Watershed Management Division. Septage can be land-
applied, sent to a wastewater treatment plant or out-of-state incinerator, or 
dewatered and landfilled.)
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Industry Professionalism
Vermont leaders currently license onsite system designers, but are now working with the 
wastewater industry to offer broader certification and continuing education  By Doug Day

             I & A systems
             are also required 
to have a maintenance 
agreement. The treatment 
unit must have a vendor-
approved service provider 
and they are the only
one allowed to 
service it.

- Ernie Christianson

Installers contact 
Ernie Christianson 
at 802/585-4884 or 
ernest.christianson@
vermont.gov

Haulers contact 
Barb Schwendtner 
at 802/249-5904 or 
barb.schwendtner@
vermont.gov

How do you communicate with the licensed designers?
Christianson: I started a quarterly newsletter to inform them of up-

dates, program changes or legislation, and we have a designer page on our 
website where they can keep up with continuing education courses being 
offered. They can also access the more recent information on our policies 
and guidance documents.

 
What are the big issues for onsite wastewater right now?
Christianson: There haven’t been any, but we are in the process of re-

writing our rules. Once we finish, it will go back to our Technical Advisory 
Committee for review.

The design criteria basically remain the same. It’s more of an update 
and minor changes, and we’ve added new dispersal methods and technolo-
gies, including a provision allowing bottomless sand filters. Manufacturers 
now can request approval of new systems and technologies under our I & A 
provision and we can allow them even though they may not be specified by 
the rule. But a bottomless sand filter is not a proprietary technology with a 
manufacturer, so it needs to be incorporated into our rules.

If all goes well, we’ll have a new set of rules by the end of this year or 
early next year. ■
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Stainless Steel 
Aluminum

Code & Non-Code

www.acrotrailer.com  •  417.862.1758  •  Fax - 417.862.8084  •  Springfield, Missouri

Manufacturing Vacuum Trailers  
for the Liquid Transportation Industry Parts  •  Repair  •  Complete Pumping Systems

BOOTH

5434 NEED POLYMER?
Economical Dewatering Polymer

Grease Traps • Septic Tanks • Municipal & Industrial Wastewater

Serving customers for 39 years

• Expert technical  
sales staff

• Affordable  
& efficient

• Responsive  
shipping and  

customer service

877.771.6041
www.aquaben.com

sales@aquaben.com

ENGINE &  
  ACCESSORY, INC.

800-327-5431 • www.rampstar.com

“Where Quality is Job One”

PORTABLE TOILET TRUCK

Full line of Portable Service Truck Industrial DOT Certified 407/412 Trucks

Call Today For Specs And Pricing!

2500 Gallon Vacuum Truck
2016 Freightliner M2, 2500 Gal. Steel Tank

Q
UA

LIT
Y

Q
UA

LIT
Y

 ISP Program - In Stock Tanks & Trucks

THE EAM ADVANTAGE:
- Experienced sales staff.
-  Full engineering capabilities using the latest technology.
- State of the art manufacturing facility.
- Extensive parts inventory and product support.
- Nationwide product delivery.
- Complete package of financing options.

INDUSTRIAL DOT CODE VACUUM TRUCK

STANDARD VACUUM TRUCK

 Septic & Grease Trucks with a wide range of options

950 Gallon Portable Toilet Truck
2016 Dodge 5500, 950 Gal. Steel Tank

2000 Gallon Portable Toilet Truck
2017 Hino 268A, 2000 Gal. Al. Tank

Odor Control…Guaranteed!

Revolutionary New Fragrances
have High Note, Staying Power
and Increased Odor Control.

800-328-3332

877-764-7297
www.safetfresh.com

Ramya Kothamasu
Research Scientist
Safe-T-Fresh

“This fragrance technology is 
going to revolutionize Safe-T-Fresh 
deodorizers and cleaning 
products,” said Ramya Kothamasu.

Ramya is the research scientist at 
Safe-T-Fresh in Cedar Park, TX. She 
has a degree in chemical 
engineering, with an emphasis on 
organic, surfactant and fragrance 
compounds.

“Basically, this new formula has the 
ability to chemically change odor 
molecules,” said Ramya. “Most 
fragrances simply mask odors, 
which only has a limited affect on 
odor control. But now, odor control 
will last the entire service cycle.”  

Ramya is also very excited about 
the purity of the new fragrances, 
saying “the best way to describe 
the difference is dynamic. For 
instance, if you compare our 
current cherry with our new cherry 
fragrance, you would say it is a 
purer scent. A higher note!”

Safe-T-Fresh customers will soon be 
hitting a “higher note” with their 
customers as well, using their 
favorite fragrance or one of two 
new ones, Lavender and Cherry 
Blossom!

Improving our fragrances is one  
way Safe-T-Fresh helps you stay 
ahead of your competition. It’s 
also how we stay ahead of ours.

Call today to order our new 
Lavender fragrance in either STF or 
Fresh Form liquids. It’s dynamite! 

BOOTH
4030

http://www.acrotrailer.com
http://www.aquaben.com
mailto:sales@aquaben.com
http://www.rampstar.com
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going to revolutionize Safe-T-Fresh 
deodorizers and cleaning 
products,” said Ramya Kothamasu.

Ramya is the research scientist at 
Safe-T-Fresh in Cedar Park, TX. She 
has a degree in chemical 
engineering, with an emphasis on 
organic, surfactant and fragrance 
compounds.

“Basically, this new formula has the 
ability to chemically change odor 
molecules,” said Ramya. “Most 
fragrances simply mask odors, 
which only has a limited affect on 
odor control. But now, odor control 
will last the entire service cycle.”  

Ramya is also very excited about 
the purity of the new fragrances, 
saying “the best way to describe 
the difference is dynamic. For 
instance, if you compare our 
current cherry with our new cherry 
fragrance, you would say it is a 
purer scent. A higher note!”

Safe-T-Fresh customers will soon be 
hitting a “higher note” with their 
customers as well, using their 
favorite fragrance or one of two 
new ones, Lavender and Cherry 
Blossom!

Improving our fragrances is one  
way Safe-T-Fresh helps you stay 
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T he business is doing well and you’d like to show your employees some 
extra appreciation — and maybe encourage them in a meaningful 
way to keep up the good work.

Consider profit sharing.
We mostly think of profit sharing as a big-company benefit. Where I live 

and work, in Racine, Wisconsin, home care products giant SC Johnson is 
famous for doling out hefty profit-sharing bonuses to all employees. It’s so 
well known that some big-ticket retailers, such as car dealers, have tied sales 
promotions to the annual profit-sharing payday.

But what about small businesses like yours? Can a small septic pump-
ing business really set up a profit-sharing plan? Is it worth considering?

 
WHO SHARES PROFITS?

The consensus among economists is that profit-sharing plans boost 
productivity. How much is hard to say, because plans and the companies 
using them can differ widely. Still, the general trend favors them, as a 2010 
report from the National Bureau of Economic Research found.

Roughly one in five employers offers some kind of profit-sharing plan, 
says Kerry Chou, an expert on the subject at WorldatWork, an organization 
that offers advice, training and certification programs for human resources 
professionals. WorldatWork’s primary focus is on pay, benefits, work-life 
matters, and strategies to attract, motivate and retain employees.

The available statistics don’t detail whether the companies that partici-
pate in such plans are most likely to be large, small, or in between, but Chou 
is confident that size doesn’t matter: “Profit sharing can be an effective plan 
at any-size company,” he says. “It promotes the cultural element in the com-
pany that we’re a family — we’re going to win or lose together.”

They have other things going for them. “One of the biggest advantages 
to a profit-sharing plan is that, regardless of the company’s size, it’s very sim-
ple to understand,” says Chou. “If the company makes profits, we are simply 
going to be sharing those with the employees.”

The typical profit-sharing plan is just what it sounds like: The employer 
takes a fixed percentage of company profits and pays that money out in the 
form of bonuses to employees.

 
HOW TO PAY?

The bonus is typically an annual payment, although nothing stops a 
business from making payments more frequently — once a quarter, for in-
stance.

It’s also possible to set up a deferred payment plan — contributing the 

bonus to an employee’s 401(k) or other retirement plan, or breaking a pay-
ment into two chunks paid over two years “so the employees have to stay 
another year to get it,” Chou says.

But variations like those can make accounting a lot more complicated 
— and also less powerful as an incentive because deferred payments “are 
less of a value to the employee,” he notes.

“The predominant practice is to 
simply cut the employees a check to 
give them the actual cash,” Chou says. 
“Most employees like cash because 
they can spend it right away.” And if 
they want to invest it on their own, they 
can simply do that.

You’re sold on the idea — so what 
do you do next? Step one, Chou says, 
is to determine competitive pay levels 
for the positions at your organization. 
Check with local wage surveys (there 
are many sources, including state and 
federal agencies, your local employers 
association, and private consultants) 

to see where you stand. Don’t simply look at base pay; see what forms of 
variable pay, such as profit sharing or other bonus plans, prevail in your area 
as well.

Then identify some expert advisers who understand how profit-sharing 
programs work — a human resources consultant or a suitably qualified at-
torney or certified public accountant.

 
HOW GENEROUS?

The typical plan may set a flat percentage of net income or of EBIDTA 
— Earnings Before Interest, Taxes, Depreciation and Amortization — to be 
distributed, usually after profits clear a certain threshold. But you don’t want 
to make the choice off the top of your head.

Instead, Chou says, take a close look at how much you can realistically 
afford to share and how much you are willing to pay out if profits hit the 
target at which the bonus is triggered. Of course, you’ll need to think hard 
about what that target should be in the first place.

There’s also the question of how to divide the total pool. Again, Chou 
says, your compensation survey information will be important.

Some employers might take the position that everyone should get the 

MONEY MANAGER

 
Is It Time to Consider 
a Profit-Sharing Program?
Spreading the wealth to employees when times are good can be a valuable motivational tool — 
and it’s not just a big-company perk  By Erik Gunn
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Erik Gunn is a magazine 
business writer in 
Racine, Wisconsin. 
Direct inquiries to him at 
editor@pumper.com.

Profit sharing can 
be an effective plan 

at any-size company. It 
promotes the cultural 
element in the company 
that we’re a family — 
we’re going to win or 
lose together.

Kerry Chou

same amount, perhaps with incremental increases based on how long a 
person has been with the company. But market considerations lead most to 
scale the bonus according to management rank, he says.

Line workers, for instance, might get a payment amounting to 5 percent 
of their base pay, while higher managers’ bonuses might be 10 or even 20 
percent of base. In essence, that means the higher a person is up the ladder, 
the more of his or her pay is at risk.

 
CHECK THE FINE PRINT

There aren’t a lot of regulations over profit-sharing plans — but there 
are some.

An important thing to remember, Chou says, is that under federal wage-
and-hour laws, the typical profit-sharing payment is generally considered 
part of an employee’s regular rate of pay. That’s because it’s “nondiscretion-
ary” — the employer has committed in advance to paying the bonus if a cer-
tain target is met.

This becomes especially important when calculating overtime pay. Be-
cause the profit-sharing bonus gets added to the employee’s earnings, it ef-
fectively increases the individual’s standard hourly wage. That also leads to 
an increase in the employee’s overtime premium (half the hourly wage, paid 
on top of the regular wage for overtime hours). When the profit-sharing bo-
nus is paid out, a sum representing that retroactive additional overtime pay 
must be paid out, too.

“One thing employers need to do is make sure that their payroll depart-
ments are able to get those numbers included, and make sure that a retroac-
tive payment is made if additional overtime is required,” says Chou. Failure 
to do so could lead to fines and other penalties in addition to an order to pay 
the back wages owed.

“Discretionary” bonuses — awarded at the whim of the employer with 
no advance communication to employees — don’t have to be included in 
overtime calculations. But they limit the ability to motivate performance be-
cause you didn’t tell employees in advance about them — or how to earn 
them. And if the employer awards such bonuses every year, they may be-
come an annual expectation and may be viewed as nondiscretionary in the 
event of a wage-and-hour regulations audit — and once again, make the 
business subject to penalties.

“It’s much better just following the law,” Chou says.
 

A BIG THANK-YOU
All those considerations point to the care required when setting up a 

profit-sharing plan. But if it’s something you can afford, it may be well worth it.
After all, what better way is there to tell your workers that everyone’s in 

it together? ■

mailto:editor@pumper.com
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T he business is doing well and you’d like to show your employees some 
extra appreciation — and maybe encourage them in a meaningful 
way to keep up the good work.

Consider profit sharing.
We mostly think of profit sharing as a big-company benefit. Where I live 

and work, in Racine, Wisconsin, home care products giant SC Johnson is 
famous for doling out hefty profit-sharing bonuses to all employees. It’s so 
well known that some big-ticket retailers, such as car dealers, have tied sales 
promotions to the annual profit-sharing payday.

But what about small businesses like yours? Can a small septic pump-
ing business really set up a profit-sharing plan? Is it worth considering?

 
WHO SHARES PROFITS?

The consensus among economists is that profit-sharing plans boost 
productivity. How much is hard to say, because plans and the companies 
using them can differ widely. Still, the general trend favors them, as a 2010 
report from the National Bureau of Economic Research found.

Roughly one in five employers offers some kind of profit-sharing plan, 
says Kerry Chou, an expert on the subject at WorldatWork, an organization 
that offers advice, training and certification programs for human resources 
professionals. WorldatWork’s primary focus is on pay, benefits, work-life 
matters, and strategies to attract, motivate and retain employees.

The available statistics don’t detail whether the companies that partici-
pate in such plans are most likely to be large, small, or in between, but Chou 
is confident that size doesn’t matter: “Profit sharing can be an effective plan 
at any-size company,” he says. “It promotes the cultural element in the com-
pany that we’re a family — we’re going to win or lose together.”

They have other things going for them. “One of the biggest advantages 
to a profit-sharing plan is that, regardless of the company’s size, it’s very sim-
ple to understand,” says Chou. “If the company makes profits, we are simply 
going to be sharing those with the employees.”

The typical profit-sharing plan is just what it sounds like: The employer 
takes a fixed percentage of company profits and pays that money out in the 
form of bonuses to employees.

 
HOW TO PAY?

The bonus is typically an annual payment, although nothing stops a 
business from making payments more frequently — once a quarter, for in-
stance.

It’s also possible to set up a deferred payment plan — contributing the 

bonus to an employee’s 401(k) or other retirement plan, or breaking a pay-
ment into two chunks paid over two years “so the employees have to stay 
another year to get it,” Chou says.

But variations like those can make accounting a lot more complicated 
— and also less powerful as an incentive because deferred payments “are 
less of a value to the employee,” he notes.

“The predominant practice is to 
simply cut the employees a check to 
give them the actual cash,” Chou says. 
“Most employees like cash because 
they can spend it right away.” And if 
they want to invest it on their own, they 
can simply do that.

You’re sold on the idea — so what 
do you do next? Step one, Chou says, 
is to determine competitive pay levels 
for the positions at your organization. 
Check with local wage surveys (there 
are many sources, including state and 
federal agencies, your local employers 
association, and private consultants) 

to see where you stand. Don’t simply look at base pay; see what forms of 
variable pay, such as profit sharing or other bonus plans, prevail in your area 
as well.

Then identify some expert advisers who understand how profit-sharing 
programs work — a human resources consultant or a suitably qualified at-
torney or certified public accountant.

 
HOW GENEROUS?

The typical plan may set a flat percentage of net income or of EBIDTA 
— Earnings Before Interest, Taxes, Depreciation and Amortization — to be 
distributed, usually after profits clear a certain threshold. But you don’t want 
to make the choice off the top of your head.

Instead, Chou says, take a close look at how much you can realistically 
afford to share and how much you are willing to pay out if profits hit the 
target at which the bonus is triggered. Of course, you’ll need to think hard 
about what that target should be in the first place.

There’s also the question of how to divide the total pool. Again, Chou 
says, your compensation survey information will be important.

Some employers might take the position that everyone should get the 

MONEY MANAGER

 
Is It Time to Consider 
a Profit-Sharing Program?
Spreading the wealth to employees when times are good can be a valuable motivational tool — 
and it’s not just a big-company perk  By Erik Gunn
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Erik Gunn is a magazine 
business writer in 
Racine, Wisconsin. 
Direct inquiries to him at 
editor@pumper.com.

Profit sharing can 
be an effective plan 

at any-size company. It 
promotes the cultural 
element in the company 
that we’re a family — 
we’re going to win or 
lose together.

Kerry Chou

same amount, perhaps with incremental increases based on how long a 
person has been with the company. But market considerations lead most to 
scale the bonus according to management rank, he says.

Line workers, for instance, might get a payment amounting to 5 percent 
of their base pay, while higher managers’ bonuses might be 10 or even 20 
percent of base. In essence, that means the higher a person is up the ladder, 
the more of his or her pay is at risk.

 
CHECK THE FINE PRINT

There aren’t a lot of regulations over profit-sharing plans — but there 
are some.

An important thing to remember, Chou says, is that under federal wage-
and-hour laws, the typical profit-sharing payment is generally considered 
part of an employee’s regular rate of pay. That’s because it’s “nondiscretion-
ary” — the employer has committed in advance to paying the bonus if a cer-
tain target is met.

This becomes especially important when calculating overtime pay. Be-
cause the profit-sharing bonus gets added to the employee’s earnings, it ef-
fectively increases the individual’s standard hourly wage. That also leads to 
an increase in the employee’s overtime premium (half the hourly wage, paid 
on top of the regular wage for overtime hours). When the profit-sharing bo-
nus is paid out, a sum representing that retroactive additional overtime pay 
must be paid out, too.

“One thing employers need to do is make sure that their payroll depart-
ments are able to get those numbers included, and make sure that a retroac-
tive payment is made if additional overtime is required,” says Chou. Failure 
to do so could lead to fines and other penalties in addition to an order to pay 
the back wages owed.

“Discretionary” bonuses — awarded at the whim of the employer with 
no advance communication to employees — don’t have to be included in 
overtime calculations. But they limit the ability to motivate performance be-
cause you didn’t tell employees in advance about them — or how to earn 
them. And if the employer awards such bonuses every year, they may be-
come an annual expectation and may be viewed as nondiscretionary in the 
event of a wage-and-hour regulations audit — and once again, make the 
business subject to penalties.

“It’s much better just following the law,” Chou says.
 

A BIG THANK-YOU
All those considerations point to the care required when setting up a 

profit-sharing plan. But if it’s something you can afford, it may be well worth it.
After all, what better way is there to tell your workers that everyone’s in 

it together? ■
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www.TankWorld01.com
12001 W. Peoria Ave
El Mirage, AZ 85335

Jerry’s cell 623-680-2037
tank.jerry1@gmail.com

Office 623-536-1199
Fax 623-935-4782
tankworld01@gmail.com

Parts and Accessories In Stock

Tank World Corp
ALL MAJOR BRANDS  

IN STOCK AND  
READY TO BUILD.

This is an aluminum tank painted 
white with a rear hydraulic door

Aluminum 2000 gal Porta Potty Tanks
In stock 500/1500 2 compartment

We build Vacuum trucks, Septic trucks, 
Porta potty trucks, and Body swaps.

We can do Steel, Stainless Steel and Aluminum.

Start off the New Year 
right with Tank World

Skid and truck mount 
models up to 7000 psi

Hot and Cold Trailer Models
Up to 7000 psi

Flows up to 40 gpm
Powered Reels

Diesel Powered Models

Portable Hot  
and Cold Water  

Diesel Powered Models

We will custom build to your specifications
www.camspray.com    800-648-5011

Working Well Under Pressure

BOOTH

2501

www.commercialcreditgroup.com

Commercial Credit Group   
227 W. Trade Street, Suite 1450   
Charlotte, NC 28202   704-731-0031

We’re fl exible when it comes 
to structuring loans that fi t.

Come visit us at Booth 5465

®
324 Leaside Avenue

Stoney Creek, ON  Canada  L8E 2N7
Tel: 905-662-6552 / TF: 1-800-663-9003

Fax: 905-662-5412 

www.fruitlandmanufacturing.com 

This
pump has 
outlasted
a truck &
3 of its 
drivers.

The above Fruitland Manufacturing® RCF 500 

pump  was mounted on a previous truck in 1993.  

Almost a quarter century, two trucks and four 

drivers later, this workhorse is  still going strong—

pumping about 3.8 million gallons of liquid waste 

each year.  At  Fruitland Manufacturing® we’re 

redefining reliability and outlasting the competition.  

To learn what we can do for you, give us a call. 
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A ccording to two experts in the decentralized wastewater industry, 
there is no point in arguing about climate change. It’s here. And 
they say it’s high time the industry prepares for a future demanding 

different solutions for wastewater treatment.
George Loomis is a research and extension soil scientist at the Univer-

sity of Rhode Island and director of the New England Onsite Wastewater 
Training Center. Jose Amador is a professor at the university and oversees 
its Laboratory of Soil Ecology and Microbiology. They have been working 
on what climate change will 
do to the onsite industry, 
and with Jennifer Cooper, 
who worked with them as a 
graduate student, have pub-
lished scientific papers that 
make a start at answering 
these questions.

Broadly speaking, cli-
mate change means more 
water or less water depend-
ing on what area of the coun-
try you’re talking about, 
Amador says. Rising sea levels will mean less dry soil available for treatment 
in coastal areas because groundwater will be closer to the surface. There will 
be more water from above as large storms that were once infrequent become 
more common. Other parts of the country will be drier, making water con-
servation more important and making wastewater more concentrated.

There’s also temperature, he says. All microbes and biological systems 
react to temperature, and the warmer temperatures of climate change will 
affect a number of biological processes that treatment depends on.

 
STORM CLOUDS LOOMING

Climate scientists say you cannot tie any single event to climate change 
because through history we have seen extreme weather, Loomis says. For ex-
ample, the storm that caused extreme flooding in Louisiana in August 2016 
— with some instruments recording more than 2 feet of rain in 48 hours — 
may or may not have been the result of climate change. What the science 
says is that storms like this will become more frequent, according to Loomis.

“It’s real. It’s happening now. It has been happening for a while,” he says.
The National Weather Service reported that a storm like the one in Loui-

siana has a probability of 0.1 percent in any given year. To put it another way, 
one storm like it will occur once every 1,000 years.

“It’s going to mean the industry has to become more adaptable. They 
have to first realize this is an issue that needs to be on the agenda,” Loomis 
says. “Other industries are already doing this. Our industry is always com-
paring itself to the big-pipe industry, and the reality in this situation is they 
are already responding with plans and actions to help reduce the impact of 
climate change.”

Loomis says people in the onsite industry may believe what they wish 
about climate change, but the reality is that other people are using climate 
change as a competitive advantage. For example, if a community is trying to 
make a decision between centralized and decentralized wastewater systems 

and wants it to be climate-change-
ready, then the onsite industry must 
be able to show it is also ready.

And onsite industry people 
need to consider whether their busi-
ness can be successfully passed to 
children or younger relatives.

“So you want an industry that 
is as robust as possible because that 
means more people will be interest-
ed in buying your business, because 
they see it has a future,” Loomis says.

 
DIFFERENT APPROACHES

Research is only beginning to 
figure out what will happen to on-
site systems as climate change pro-
gresses. For example, a scientific 
paper published in the journal PLOS 
ONE by Cooper, Loomis and Ama-
dor looked at nitrogen removal in 

three drainfield types: a pipe-and-stone system, a low-pressure pipe, and a 
shallow, narrow drainfield with geotextile fabric, which received advanced-
treated effluent.

Compared to advanced drainfield systems, the traditional pipe-and-
stone system removed more nitrogen under conditions simulating climate 
change. That’s probably because there is less oxygen lower in the soil and 
more carbon in septic tank effluent, and the microbes were using the carbon 
quickly to process nitrogen, Amador says. Because it’s cleaner, effluent from 
advanced systems contains less carbon to begin with, so there would be less 
carbon available for microbes. On the other hand, there was less phospho-
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Prepare for a Future 
With More Floods and Drought
The wastewater industry will have to tweak septic system design and operation to deal 
with inevitable changes caused by climate change, experts say  By David Steinkraus

Reach Jose Amador and jamador@uri.edu and 
George Loomis at GLoomis@uri.edu.

             Areas that are 
             dry now will 
become drier with 
climate change, and 
water will become even 
more valuable than it is 
now. … You won’t try 
to get rid of the gallons. 
You’ll do everything 
possible to reuse 
those gallons.

– George Loomis

rus removal in all three drainfield types under climate change.
But that’s not the whole story, Loomis says. Advanced systems are likely 

to be more effective overall at removing nitrogen because they can target 
different substances in various components of the treatment train. In the 
soil you have to accept whatever happens. In other words, nitrogen or other 
substances will be treated within components of the treatment train before 
water reaches the soil, Amador says.

This means the industry has a great opportunity to work on new tech-
nologies that target specific contaminants, Loomis says. Those that are a 
problem now — nitrogen, phosphorus and bacteria — are likely to remain 
problems in the future.

 
LOOKING AT WETLANDS

Some of those technologies will involve what installers already know: 
pumps and switches. Others will not.

There are alternative systems that use engineered wetlands to treat ef-
fluent, Amador says. This is already 
common in Europe but is not wide-
ly accepted in the U.S. Yet, when 
the choice is between a $30,000 
advanced system of pumps and 
switches, and a gravity-powered, 
nonelectrical biological system 
costing much less, acceptance may 
change — but not necessarily in all 
places, because wetlands do not 
work efficiently during winter in 
cold climates.

The drawback to wetlands is 
the area of land they require, Loo-
mis says. Where land is at a premi-

um, wetlands will not be the chosen solution. It’s the system with the small-
est footprint that will win, he says.

“Areas that are dry now will become drier with climate change, and wa-
ter will become even more valuable than it is now. Reclamation and source 
separation will be important there. You won’t try to get rid of the gallons. 
You’ll do everything possible to reuse those gallons,” Loomis says. 

Areas that are wetter — because of sea level rise or increased rainfall — 
can expect more movement of disease-causing bacteria and viruses, Ama-
dor says. This will happen because saturated soil moves water so quickly 
that there is less time for pathogens to stick to soil particles. And warmer 
and wetter soil may allow bacteria to grow more. Viruses need living cells 
to reproduce, so there won’t be more of them, but they will still move faster 
through saturated soils.

 
ON THE HORIZON

If there is one topic researchers should look at next, it is what happens 
in soil, Amador says. Soil is the end recipient of effluent, and the quality of 
onsite wastewater treatment depends on what happens there. But the stan-
dard descriptions don’t work. For example, in addition to denitrification 
by denitrifying bacteria, in nitrogen removal there is also denitrification by 
nitrifying organisms, nitrous oxide produced by those nitrifying organisms, 
nitrogen gas produced by anaerobic ammonia oxidation, and more, he says.

“I would have to go with Jose’s response,” Loomis says. “We think we 
know what’s going on in the soil, but we’re not really sure. For instance, we 
have textbooks that say this is what takes place in the nitrification process, 
and there are these two microorganisms involved. But this knowledge is 30 
years old, and it’s based on the only two microbes that we could grow in a 
laboratory culture dish. That was all we could do back then.”

“But now we have the technology. We can look at the genes. We can 
look at the DNA for the whole soil microbial community and say, wait, there 
is one gene for this and another for that, yet we have not gotten away from 
those obsolete explanations,” Amador says.

If we don’t do the research, we will not understand the system, Ama-
dor says. That means we cannot tweak a system to favor one outcome over 
another. It also means we cannot redesign or re-engineer systems to favor 
the microbial communities that can adapt to the stresses of climate change, 
Loomis says.

“It would be good if our industry at least remains open to discussion 
and new ideas because some of this research is showing us that nature is 
more dynamic than we thought,” Loomis says. ■

To read a study by Jose 
Amador, Jennifer Cooper and 
others, “Modeling Nitrogen 
Losses in Conventional and 
Advanced Soil-Based Onsite 
Wastewater Treatment Systems 
Under Current and Changing 
Climate Conditions,’’ go to 
the journal PLOS ONE at: 
journals.plos.org/plosone/
article?id=10.1371%2Fjournal.
pone.0158292
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Did You 
Know?
To the best of our knowledge & 
research, all STAINLESS STEEL 
tanks, manufactured by BEST 
ENTERPRISES, since 1972 are 
still in operation. Therefore, Best 
Enterprises believes that vacuum 
tanks, built with our quality 
“STAINLESS STEEL” is a smart 
investment for your company.

Orders received by  
2:00 Central Time  
will ship same day
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Best Enterprises, Inc.
Located in Cabot, Arkansas  

501-988-1905   800-288-2378  
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Price
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CLASSY TRUCK

Pinedale, Wyoming

M & M Transfer Inc.

O wner Ryan McGuire bought a gunmetal gray and white 2005 Kenworth 
T800 with a 3,300-gallon steel tank and a 75-gallon freshwater tank, and 
500 cfm Fruitland pump built out by Keith Huber. The rig is powered 

by a 400 hp Cummins engine and 10-speed Eaton Fuller transmission. The 
tank was cut down from a larger, damaged tank that was on a truck serving 
Hurricane Katrina cleanup efforts. The truck features aluminum wheels, 
chrome stacks, 20-inch top and rear manways, a rear sight tube and a rear 
work light. Graphics were produced in-house. The drivers are Grant Golden 
and Jake Brunette, and the truck is used for residential and commercial 
septic service. ■

Got a truck with real WOW appeal? Show it off to Pumper readers!
Send photos of your truck after it has been lettered with your  

company name. Any industry-related truck is acceptable. Please limit  
your submission to one truck only.

Your Classy Truck submission must include your name, company 
name, mailing address, phone number, and details about the truck,  
including tank size, cab/chassis information, pump information, the  
company that built the truck, and any other details you consider  
important. In particular, tell us what features of the truck help make  
your work life more efficient and more profitable. Email your materials  
to editor@pumper.com or mail to Editor, Pumper, P.O. Box 220, Three Lakes, WI 
54562. We look forward to hearing from you!
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HYD1130 11GPM 3000PSI $2,099
HYD1722 17GPM 2200PSI $2,099
HYD2020 20GPM 2000PSI $2,099
HYD2418 24GPM 1800PSI $2,099
HYD8043 8.0GPM 4300PSI $2,099
HYD1840 18GPM 4000PSI $6,599

Hydraulic Driven Pressure Washer
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Pressure Washers
WaterCannon.com      1.800.333.WASH (9274)
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FREE DELIVERY* • Quantity & Fleet Discounts Available
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*Some delivery restrictions may apply. Call for details.
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18GPM
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$9,499
WHEEL KIT OPTIONAL
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FREE DELIVERY* • Quantity & Fleet Discounts Available

IN
  
S

T
O

C
K

*Some delivery restrictions may apply. Call for details.

15GPM
2200PSI

$8,599

18GPM
2000PSI

$9,499
WHEEL KIT OPTIONAL

http://www.watercannon.com/c-48-pressure-washers.aspx
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715-546-2680 

DT 466 dsl., automatic, 35k showing, 8k hours, Vac/All Vacuum 
system, Cummins dls. aux. motor, 2,639 hours, 194” WB, 4’ center 
boom, 2’ right broom, spring susp., 4X4, right hand steer, hyd. dump 
body, water tank, ac

DT466 @ 250 hp., Hendrickson spring/beam susp., 18k/40k axles, 
Allison automatic, 96k showing, 22.5 rubber, Vactor 2112 series body, 
1,500 gal. freshwater, 11 yrd. debris body, full opening/dumping rear, 
hyd. driven 2,500 psi piston pump, SN:96-09-5920, front mount jetter 
reel, extenda boom, Perkins aux. motor with 545 hours. showing, 
single blade fan, remote

2,500 gal. cap., steel, full opening/dumping rear, hose trays, catwalk, roll-
over protection, air valves, SN:PUD-2500-0891-4126, 407/412 coded

24” man way, float level indicator, hose trays, ladders ready to mount

3,200 gal. cap., HI Dump, stainless, ram, tank, controls, 36” rear 
opening, roll over protection, SN:T98325, 407/412 coded

C-12 Cat @ 380+98, air ride, 8LL, 20k/46k axles, cruise, jake, power 
divider, 4.33 ratio, 3/4 rear opening/dumping tank, light board, boom 
with extenda, pendent control, Whisp Air 18” Hg rotary lobe blower, 
tool box’s, hose reel and piston pump is available for this unit, right 
now just set up as a vacuum unit, 1,500 gal. freshwater tanks

Cummins ISX @ 500 hp., 18 spd., Neway air ride, 20k/53k axles, 
299” WB, full locking tri drive, jake, ac, 4,100 gal. Proxy Weld tank 
built for Camex Ind., hyd. full opening/dumping tank, pressure 
wash system, Hibon VTB 820MA blower showing 4,267 hours, 22.5 
rubber, 6” and 4” air operated rear valves, 407 coded tanks with pop 
offs and roll over protection

Cat 6NZ C-15 @ 500 hp., 10 spd., Hendrickson spring/beam susp., 
20k/58k axles, power divider, ac/cruise, signal board, 22.5 rubber, 
alum. rims, block heater, 84,240 miles showing, Vactor 2115 sewer  
cleaning body, 3/4 opening rear, dumping body, front mount jetter 
real, telescoping boom with dual control, hi pressure reel, 1,300 
gal. fresh water, high volume pressure piston pump, Roots rotary 
lobe blower 18”hg

Stainless, 2,500 gal. cap., stationary, 20” man-way, roll- over 
protection, cat-walk, SN:PV@-2500-0891-4129

Check out our ENTIRE INVENTORY on our website

2002 Kenworth W900  
Vac Unit

1991 Presvac Stainless 
2,500 Gal. Stationary Tank

2005 International 5900i  
Tri Drive Vac Unit

1997 International Hydro/
Jetter Vac Truck

1991 Presvac Dumping  
2,500 Gal. Tank

(2) New, 4,200 Gal. 
Cap. Vacuum Tank

1998 CUSCO Industrial Vac 
Hi Dump Tank

2001 International 5600i 
Hydro/Jetter Unit

1992 International 4900 
Street Sweeper

$72,500

$7,500

$89,500

$27,500
$7,500

$19,500 
each

$8,500

$72,500

$12,500

www.threelakestruck.com • skeeter2680@frontier.com

THE SLIDE IN 
WAREHOUSE

300 Gallon Waste/150 Gallon Fresh

450 Gallon  
Aluminum  

Slide-In

650 Gallon Waste/300 Gallon Fresh

950 Gallon  
Side Engine Style 

Slide-In

• Electric Start 5.5 HP Honda
•  Condé Super 6 vacuum pump  

w/4-way valve
•  30'x2" Tiger Tail inlet hose w/stinger

•  Washdown system 
w/50' hose

• 3" discharge  
• 12V battery & work light

• Aluminum Slide-in
• Flanged and dished heads
• Condé SDS6 (115 CFM)

$ 16,495

ALL UNITS COMPLETE AND READY TO WORK

$ 8,395

888.445.4892 | SlideInWarehouse.com
SIP1216

From 300-2300 Gallons Slide-ins,  
We Can Build What You Need Indeed

• Honda 9 HP Electric start
• 30" tiger tail hose with valve and wand  
• 50' wash down hose

Welcome 2017 With A NEW Clean Machine!Happy New Year!Happy New Year!Happy New Year!

BOOTH

6504

http://www.threelakestruck.com
mailto:skeeter2680@frontier.com
www.slideinwarehouse.com


www.gapvax.com


78     Pumper • January 2017

SPOTLIGHT

Water Cannon Pressure Washer 
Offers Industrial Cleaning Power
By Craig Mandli

I n the wastewater industry, diversifying services can mean the differ-
ence between profitability and spinning your wheels. That’s why Water 
Cannon, a longtime manufacturer of pressure washing equipment, has 

veered into producing products that can not only be used for cleaning sewer 
pipes and portable restrooms, but also industrial and oil rig cleaning. The 
company’s newest unit, a high-volume/high-pressure washer, was on display 
at the 2016 Water & Wastewater Equipment, Treatment & Transport Show.

“This is a unit that can move mud or be used for jetting, cleaning sewers, 
portable restrooms, or anytime when you need to potentially move a lot of 
dirt,” says Mark Williams, the national sales manager and product manager 
for Water Cannon. “This is something that allows us to market our products 
to different fields of the industry.”

Pumping power is provided by the RTX Line of industrial-strength An-

novi Reverberi triplex pumps that come in 
five options, offering flows from 8 to over 
26 gpm and pressures from 1,800 to 4,500 
psi. The large crankcase enables longer run-
ning times for industrial needs. The pumps 
run at 1,450 rpm and have a 30 by 80 mm 
solid shaft with a 1-inch inlet and 1/2-inch 
outlet. They have a 76-ounce oil capacity. 
The version on display at WWETT 2016 was 
equipped with an RTX70 pump offering 18.5 
gpm at 2,200 psi.

“This is the midlevel RTX pump, which 
is a good multipurpose pump for a septic 
pumper that has portable restrooms but also wants to diversify into some 
industrial or sewer cleaning,” says Williams. “Once you get into the bigger 
pumps, you’re looking at mounting them on industrial vacuum trucks, and 
more of the hydrotrenching and excavating market.”

The pump is powered by a CH980 32 hp Kohler gas engine with elec-
tric start, and the whole unit comes skid-mounted with 50 feet of 1/2-inch 
jetting hose. Williams says that not only were pumping and drain cleaning 
contractors interested in learning more about the unit at the WWETT Show, 
industrial cleaners and jetters saw an application for it as well.

“The nice thing about this show is the mix of smaller equipment up 
through large industrial units that are on display,” Williams says of the 
WWETT Show. “It’s a great mix of everything that’s out there, and really gives 
a lot of great options for operators looking to diversify. Certainly the interest 
we are seeing in this is going to urge us to look at producing even bigger units 
in the future.”

The 2016 WWETT Show was Water Cannon’s first as an exhibitor, and 
Williams says based on the interest and amount of leads he picked up in the 
first couple days, they’ll definitely be back.

“A lot of the people at this show have been drawn in by seeing our high-
volume unit right out front, but once we start talking to them, we can tell 
them about all the other products we offer,” says Williams. “That has defi-
nitely created interest in several of our other units that might be a better fit 
for them. Not only are the people here diversifying what they do, it’s causing 
us to diversify what we offer.” 800/333-9274; www.watercannon.com. ■

Mark Williams, right, the 
national sales manager 
and product manager for 
Water Cannon, discusses his 
company’s new high-volume/
high-pressure washer with an 
attendee at the 2016 WWETT 
Show. While the line is available 
in multiple versions, the display 
unit was equipped with an 
Annovi Reverberi RTX70 pump 
offering 18.5 gpm at 2,200 psi.  
(Photo by Craig Mandli)

BOOTH
6508

http://www.watercannon.com
www.robinsontanks.com
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We know what RUGGED 
portable sanitation means.

Regardless of where your business or event is located Five Peaks® portable 

restrooms have you covered. From a construction site to the finish line of a 

marathon we offer a full line of well designed products that are durable and 

filled with standard features. Features that no one can compete with for 

quality or price. Our goal at Five Peaks® is to make sure that 

our restrooms are as tough as our customers. 

Get the BEST 
in portable 
sanitation.

fivepeaks.net
info@fivepeaks.net 
231.830.8099  866.293.1502 

MADE IN U.S.A.

Come visit our 
booth at the 

2017 WWETT Show.

Now with two 
new Service Centers

Porterville, CA Waco, TX

Global Vacuum Systems, Inc.
15431 State Hwy 6 • Navasota, TX 77868
Toll Free: 800-843-0866 • Phone: 936-825-2000
Email: ryan@globalvacuumsystems.com  
Web: www.globalvacuumsystems.com

Manufacturer Of ASME DOT 412 Tanks & Trailers

    Trailers &  

Bobtails In Stock!
“Bobtail with VOC in stock”

GVS Liquid Ring Unit

In Stock!

•DOT 412 Code Unit, Full Tilt/Full Open
• 3000 USG Capacity Debris Body (We 
can custom build to your size specs.)

• 200 USG Water Tank with Sight Glass, 
Heat Exchanger, 2" Fill Port, 2" Bottom 
Drain

• CVS 4000 Liquid Ring Pump,  
2393 CFM, 27" Hg, 14.5 PSI for 
Pressure Off Loading (The CVS 3100 
Model is Also Available)

• 30" Diameter Cyclone Separator with 
Bottom Cleanout

Call for quotes
Tanks can be shipped

BOOTH

5560

The LD-18 Digital Water Leak Detector 

uses patented technology to significantly  

reduce ambient noises from dogs bark-

ing, footsteps, people talking, etc. The 

digital amplifier samples the sounds 

every few tenths of a second, rejecting 

intermittent sounds instantly. 

See the LD-18 at www.subsurfaceleak.com.

(408) 249-4673
www.subsurfaceleak.com

BOOTH

1522

mailto:ryan@globalvacuumsystems.com
http://www.globalvacuumsystems.com
http://www.subsurfaceleak.com
http://www.subsurfaceleak.com
www.recovere.biz
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portable sanitation means.
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Stock Tank Kits Available in
1800, 2300, 2500 & 3600 Gallons

800-545-0174 309-932-3311 www.vaxteel.com
is smartphone friendly1105 SE 2nd St.  Galva, IL 61434

BOOTH

4329

CUSTOM TANKS, TRUCKS, AND HYDRO EXCAVATORS
Choose LMT to build your custom vacuum equipment

Special Pricing On All Hydro Excavators In-Stock

HX-4000

HX-2100

SPECIAL 

WWETT
SHOW 

PRICING

Tigerflex™ Amphibian™ AMPH™ and NEW! Amphibian™ -  
Solarguard™  AMPH-SLR™ Series Heavy Duty  
Polyurethane Lined Wet or Dry Material  
Handling Hoses
•  High Abrasion Resistance - polyurethane liner specially designed 

to resist internal wear, especially in the hose bends, leading to less 
down time and lower operating costs.

•  Oil & UV Resistant - won’t dry out and crack from oil and  
UV exposure like similar rubber hoses.

•  Extremely Flexible - AMPH™ Series convoluted cover and  
“Cold-Flex” materials resist hose kinking and allow the hose to  
remain flexible in sub-zero temperatures.

•  Static Dissipative Cover - AMPH™ Series provides added safety.
• Static Wire - available in 6" and 8" ID sizes of AMPH-SLR™ Series.
•  UV Protection - AMPH-SLR™ Series provides advanced UV resistance.

Thermoplastic Industrial Hoses

Kuriyama of America, Inc.   
360 E State Parkway  |  Schaumburg, IL 60173
847.755.0360  |  fax: 847.885.0996 
email: sales@kuriyama.com  |  www.kuriyama.com

Amphibian™

AMPH™ Series

Amphibian™

Solarguard™ 
AMPH-SLR™

BOOTH

3013

http://www.vaxteel.com
mailto:sales@kuriyama.com
http://www.kuriyama.com
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BOOTH
5050

  BOOTH #4138 

Allied Graphics 
Portable restroom decals from Allied Graphics are 
available in custom shapes and sizes, and can be 
color-matched to any portable unit. The decals have 
an adhesive backing designed to stick to the plastic on restrooms, 
including textured surfaces. When combined with durable ultraviolet-cured ink, they will 
hold up to the harsh environments portable restrooms are typically subjected to. 800/490-
9931; www.allied-graphics.com

  BOOTH #3022 

Amazing Machinery Viztrac Max
The Viztrac Max camera from Amazing Machinery has the same 

durability and super-slick push cable as previous Viztrac cameras, 
with a 22 percent larger 9-inch LCD color display, and a recharge-
able lithium-ion battery pack capable of up to eight hours of field 
use before recharge.  The unit includes an AC/DC adapter for direct 

power supply, a 512 Hz sonde transmitter, and a DVR recorder that 
records to standard SD cards. A 4GB card is included. 800/504-

7435; www.amazingmachinery.com

  Booth #4339, 4342

Amthor International 
Matador
The 4,000-gallon aluminum Matador vacuum 
tank from Amthor International comes 
standard with a 5/16-inch-thick side shell and 
floor, full head baffles and no external rings. It is available as a dumping tank with or without 
full-opening rear doors, code or non-code, as well as with off-road construction options for 
various oilfield and mining applications. Various pump models are available, as are chassis 
and stock tanks. 800/328-6633; www.amthorinternational.com 

  BOOTH #4200

Anua PuraSys SBR
The PuraSys sequencing batch reactor from Anua 
batches treatment in cycles, including aerobic and anaero-
bic steps, to clean water and reduce total nitrogen. It allows 
nitrification and denitrification to occur in the same chamber, 
saving space. The smart controls adjust aeration for varying flows, elimi-
nating excessive air that can lead to system failure through sludge bulking. Flexible tank 
configurations include the retrofit of existing tanks. The system can reduce BOD5 and TSS to 
less than 10 mg/L and provide greater than 50 percent total nitrogen reduction, according to 
the manufacturer. It can be scaled up for commercial applications. 336/547-9338; 
www.anuainternational.com

  BOOTH #2201

AQUA-Zyme 
Disposal Systems 
Roll-Off Dewatering Unit
The Roll-Off Dewatering Unit from AQUA-Zyme 
Disposal Systems can reduce liquid sludge vol-

ume by 80 percent, with reductions in BOD, COD, FOG and TSS up to 98 percent. Solids can 
be landfill-ready in 24 hours. Units are mobile and can be transported with a standard roll-
off truck. They are watertight, with 1/4-inch steel floor plate and 7-gauge sides, a rollover 
tarp, quick-connect fittings, dual inlet ports, multiple drain ports with caps, and a life span 
of 12 to 14 years. Standard sizes of 15 and 30 cubic yards are in stock, with custom sizes 
available. 979/245-5656; www.aqua-zyme.com

  BOOTH #4235

Arcan Enterprises Septic-Scrub
Septic-Scrub from Arcan Enterprises is a chemical addi-
tive that removes sludge that develops in the biomat. When a 
system is holding water with sluggish drainage, Septic-Scrub 
offers options before drainfield replacement. It is fast-acting 
(within 24 hours) so the user will know quickly if the problem 
is resolved. It has a proven track record of successful out-
comes. 888/352-7226; www.arcan.com;

  BOOTH #2033, 2039

Armal Wave 
The Wave portable restroom from Armal has an expanded color pal-
let featuring new colors such as white and lime green panels. It of-
fers maximum ease of use for its operators and a design that shows 
the company’s eye for detail for the needs of those in the portable 
restroom rental business. 770/491-6410; www.armal.biz

  BOOTH #4234, 4237 & 4238

ART Company 207-W
The 207-W restroom trailer from ART Company 
(A Restroom Trailer Company) is designed for 
fast and easy setup with a sleek, streamlined ap-
pearance. The 20-foot seven-station unit is avail-
able in several exterior and interior color combinations to match any existing fleet colors. It 
has a 780-gallon waste tank, 200-gallon freshwater tank, heavy-duty steel frame, integral 
trailer skirting, a 2 5/16-inch trailer hitch, heavy-duty tongue jack, maple cabinetry, Corian 
countertops with integrated sinks, and ducted heat and air conditioning. 269/435-4278; 
www.arestroomtrailer.com (continued)

Product 
Preview
The Water & Wastewater Equipment, Treatment & Transport Show will fill the 
Indiana Convention Center Feb. 22 to 25 with the best products and services 
the industry has to offer. To make sure you don’t miss out on any of the new, 
innovative industry offerings in Indianapolis, be sure to check out the interactive 
floor plan on the WWETT website (www.wwettshow.com). All attendees are sure 
to bring home a new idea or product to assist them in the coming year.

Here’s a look at some of the most exciting products and services that will be on 
the WWETT Show floor:

Professionals will have the opportunity to see the top 
wastewater tools and equipment in the industry on the 
WWETT 2017 show floor  by Craig Mandli

http://www.allied-graphics.com
http://www.amazingmachinery.com
http://www.amthorinternational.com
http://www.anuainternational.com
http://www.aqua-zyme.com
http://www.arcan.com
http://www.armal.biz
http://www.arestroomtrailer.com
http://www.wwettshow.com
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Allied Graphics 
Portable restroom decals from Allied Graphics are 
available in custom shapes and sizes, and can be 
color-matched to any portable unit. The decals have 
an adhesive backing designed to stick to the plastic on restrooms, 
including textured surfaces. When combined with durable ultraviolet-cured ink, they will 
hold up to the harsh environments portable restrooms are typically subjected to. 800/490-
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  BOOTH #3022 

Amazing Machinery Viztrac Max
The Viztrac Max camera from Amazing Machinery has the same 

durability and super-slick push cable as previous Viztrac cameras, 
with a 22 percent larger 9-inch LCD color display, and a recharge-
able lithium-ion battery pack capable of up to eight hours of field 
use before recharge.  The unit includes an AC/DC adapter for direct 

power supply, a 512 Hz sonde transmitter, and a DVR recorder that 
records to standard SD cards. A 4GB card is included. 800/504-

7435; www.amazingmachinery.com

  Booth #4339, 4342

Amthor International 
Matador
The 4,000-gallon aluminum Matador vacuum 
tank from Amthor International comes 
standard with a 5/16-inch-thick side shell and 
floor, full head baffles and no external rings. It is available as a dumping tank with or without 
full-opening rear doors, code or non-code, as well as with off-road construction options for 
various oilfield and mining applications. Various pump models are available, as are chassis 
and stock tanks. 800/328-6633; www.amthorinternational.com 

  BOOTH #4200

Anua PuraSys SBR
The PuraSys sequencing batch reactor from Anua 
batches treatment in cycles, including aerobic and anaero-
bic steps, to clean water and reduce total nitrogen. It allows 
nitrification and denitrification to occur in the same chamber, 
saving space. The smart controls adjust aeration for varying flows, elimi-
nating excessive air that can lead to system failure through sludge bulking. Flexible tank 
configurations include the retrofit of existing tanks. The system can reduce BOD5 and TSS to 
less than 10 mg/L and provide greater than 50 percent total nitrogen reduction, according to 
the manufacturer. It can be scaled up for commercial applications. 336/547-9338; 
www.anuainternational.com

  BOOTH #2201

AQUA-Zyme 
Disposal Systems 
Roll-Off Dewatering Unit
The Roll-Off Dewatering Unit from AQUA-Zyme 
Disposal Systems can reduce liquid sludge vol-

ume by 80 percent, with reductions in BOD, COD, FOG and TSS up to 98 percent. Solids can 
be landfill-ready in 24 hours. Units are mobile and can be transported with a standard roll-
off truck. They are watertight, with 1/4-inch steel floor plate and 7-gauge sides, a rollover 
tarp, quick-connect fittings, dual inlet ports, multiple drain ports with caps, and a life span 
of 12 to 14 years. Standard sizes of 15 and 30 cubic yards are in stock, with custom sizes 
available. 979/245-5656; www.aqua-zyme.com

  BOOTH #4235

Arcan Enterprises Septic-Scrub
Septic-Scrub from Arcan Enterprises is a chemical addi-
tive that removes sludge that develops in the biomat. When a 
system is holding water with sluggish drainage, Septic-Scrub 
offers options before drainfield replacement. It is fast-acting 
(within 24 hours) so the user will know quickly if the problem 
is resolved. It has a proven track record of successful out-
comes. 888/352-7226; www.arcan.com;

  BOOTH #2033, 2039

Armal Wave 
The Wave portable restroom from Armal has an expanded color pal-
let featuring new colors such as white and lime green panels. It of-
fers maximum ease of use for its operators and a design that shows 
the company’s eye for detail for the needs of those in the portable 
restroom rental business. 770/491-6410; www.armal.biz

  BOOTH #4234, 4237 & 4238

ART Company 207-W
The 207-W restroom trailer from ART Company 
(A Restroom Trailer Company) is designed for 
fast and easy setup with a sleek, streamlined ap-
pearance. The 20-foot seven-station unit is avail-
able in several exterior and interior color combinations to match any existing fleet colors. It 
has a 780-gallon waste tank, 200-gallon freshwater tank, heavy-duty steel frame, integral 
trailer skirting, a 2 5/16-inch trailer hitch, heavy-duty tongue jack, maple cabinetry, Corian 
countertops with integrated sinks, and ducted heat and air conditioning. 269/435-4278; 
www.arestroomtrailer.com (continued)

Product 
Preview
The Water & Wastewater Equipment, Treatment & Transport Show will fill the 
Indiana Convention Center Feb. 22 to 25 with the best products and services 
the industry has to offer. To make sure you don’t miss out on any of the new, 
innovative industry offerings in Indianapolis, be sure to check out the interactive 
floor plan on the WWETT website (www.wwettshow.com). All attendees are sure 
to bring home a new idea or product to assist them in the coming year.

Here’s a look at some of the most exciting products and services that will be on 
the WWETT Show floor:

Professionals will have the opportunity to see the top 
wastewater tools and equipment in the industry on the 
WWETT 2017 show floor  by Craig Mandli

www.westechvac.com
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  BOOTH #5231

Bio-Microbics Recover
The Recover greywater treatment and recycling 
system from Bio-Microbics helps reduce water 
usage by up to 30 percent. It is listed with IAPMO 
(International Association of Plumbing and Me-
chanical Officials) Research & Testing Inc. – Re-
claimed Water Conservation System for Flushing 
Toilets (Standards CSA B128.1-2006; CSA B128.2-2006). The built-in safety features not 
only protect public health, but go beyond the product standard requirements. The smart 
controller further improves the system efficiency and detects toilet leaks, potentially saving 
another 13 percent. It includes auto away mode, a self-cleaning filter procedure, auto toilet 
size detection, and maintenance reminders. 800/753-3278; www.biomicrobics.com

  BOOTH #5112

Brenlin Company Seal-r
Seal-r septic tank lids from Brenlin Company create a 
strong seal between the septic tank and the riser, elimi-
nating water infiltration between the riser and the tank. 
They are made of durable materials, range from 12 to 42 
inches, and can be personalized with a service provider’s 
company information. The 42-inch lid meets growing 
demand for bigger risers to accommodate new technology 

equipment. 888/606-1998; www.seal-r.com

  BOOTH 4221

Bright Technologies 
Belt Filter Press
The 1.7-meter, trailer-mounted belt 
filter press unit from Bright Technol-
ogies has an insulated control room 
with FRP walls, air conditioning, 
electric heat, a refrigerator, stainless steel desk, tool storage, locker, closed-circuit 
TV and remote operator controls. The modular design allows the room to be custom 
manufactured to fit most single-drop trailers. Units are made for rapid setup, with 
folding conveyor and operator walkways. No special lifting equipment is required. 
800/253-0532; www.brightbeltpress.com

  BOOTH #2501

Cam Spray Model TT4025HZ-350
The Model TT4025HZ-350 sewer jet from Cam 

Spray is rated to 25 gpm at 4,000 psi with a Hatz 
H50 liquid-cooled, turbocharged diesel engine 

producing 74 hp. It is EPA Tier 4 Final compliant 
and comes with a wireless remote to control en-

gine functions and water flow. It has a hydraulic-powered 
swivel reel, over-center clutch, 500 feet of 5/8-inch hose and a 350-gallon tank. The 
remote control/valve package was engineered from the ground up. 800/648-5011;
www.camspray.com

  BOOTH #3012

Chempace bioForce
The bioForce biological line from Chempace can be 
used on septic, grease trap and municipal lines. From 
liquids to private labeled packets, solutions are biode-
gradable and environmentally friendly. New bioForce Maxx 
drainfield treatment is now available. 800/423-5350; 
www.chempace.com

  BOOTH #5465

Commercial Credit Group 
Commercial Credit Group can help companies get 
the financing needed to make their next equipment 
purchase. Even if they’re experiencing cash flow or 
collection issues, options include financing or leas-
ing new and used equipment, converting rentals into 
purchases or refinancing, loan consolidation and 
cash out loans. The credit analysis model looks at 

the whole picture, not just a credit score. Dedicated to the waste industry, the com-
pany is familiar with the equipment looking to be purchased. They work through the 
full process to provide a quick response to financing needs. 704/944-2771, 
www.commercialcreditgroup.com

  BOOTH #1773

CPACEX POWRPAK
The POWRPAK Series for portable restrooms and 
holding tanks from CPACEX offers continuous odor 
control and fragrance for up to seven days in the 
extreme heat of the summer. The additional efferves-
cence ensures that the packet will dissolve quickly 
and disperse evenly throughout the holding tank. The 
packets are available in five different formulations 
to fit specific applications and climates. Packs are biodegradable and contain non-
staining rich blue dye. 419/450-6208; www.cpacex.com

  BOOTH #2561

Crescent Tank 
Vacuum Tank
The Crescent Tank Vacuum Tank 
is completely flat inside and out. 
No baffles allow it to be emptied 

completely to avoid internal corrosion. With the included pump at specified cfm, un-
necessary fatigue of the structure is eliminated and life of the tank is prolonged. It is 
made from 1/4-inch steel, making it structurally strong. The workstation is designed 
for the portable restroom industry. It can carry up to 10 portables based on model, 
and the weight capacity is the same as a flatbed truck. Freshwater is held inside of 
the 1/2-inch-thick poly tank externally to avoid internal wastewater contamination. 
585/657-4104; www.crescenttank.com
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  BOOTH #5231

Bio-Microbics Recover
The Recover greywater treatment and recycling 
system from Bio-Microbics helps reduce water 
usage by up to 30 percent. It is listed with IAPMO 
(International Association of Plumbing and Me-
chanical Officials) Research & Testing Inc. – Re-
claimed Water Conservation System for Flushing 
Toilets (Standards CSA B128.1-2006; CSA B128.2-2006). The built-in safety features not 
only protect public health, but go beyond the product standard requirements. The smart 
controller further improves the system efficiency and detects toilet leaks, potentially saving 
another 13 percent. It includes auto away mode, a self-cleaning filter procedure, auto toilet 
size detection, and maintenance reminders. 800/753-3278; www.biomicrobics.com

  BOOTH #5112

Brenlin Company Seal-r
Seal-r septic tank lids from Brenlin Company create a 
strong seal between the septic tank and the riser, elimi-
nating water infiltration between the riser and the tank. 
They are made of durable materials, range from 12 to 42 
inches, and can be personalized with a service provider’s 
company information. The 42-inch lid meets growing 
demand for bigger risers to accommodate new technology 

equipment. 888/606-1998; www.seal-r.com

  BOOTH 4221

Bright Technologies 
Belt Filter Press
The 1.7-meter, trailer-mounted belt 
filter press unit from Bright Technol-
ogies has an insulated control room 
with FRP walls, air conditioning, 
electric heat, a refrigerator, stainless steel desk, tool storage, locker, closed-circuit 
TV and remote operator controls. The modular design allows the room to be custom 
manufactured to fit most single-drop trailers. Units are made for rapid setup, with 
folding conveyor and operator walkways. No special lifting equipment is required. 
800/253-0532; www.brightbeltpress.com

  BOOTH #2501

Cam Spray Model TT4025HZ-350
The Model TT4025HZ-350 sewer jet from Cam 

Spray is rated to 25 gpm at 4,000 psi with a Hatz 
H50 liquid-cooled, turbocharged diesel engine 

producing 74 hp. It is EPA Tier 4 Final compliant 
and comes with a wireless remote to control en-

gine functions and water flow. It has a hydraulic-powered 
swivel reel, over-center clutch, 500 feet of 5/8-inch hose and a 350-gallon tank. The 
remote control/valve package was engineered from the ground up. 800/648-5011;
www.camspray.com

  BOOTH #3012

Chempace bioForce
The bioForce biological line from Chempace can be 
used on septic, grease trap and municipal lines. From 
liquids to private labeled packets, solutions are biode-
gradable and environmentally friendly. New bioForce Maxx 
drainfield treatment is now available. 800/423-5350; 
www.chempace.com

  BOOTH #5465

Commercial Credit Group 
Commercial Credit Group can help companies get 
the financing needed to make their next equipment 
purchase. Even if they’re experiencing cash flow or 
collection issues, options include financing or leas-
ing new and used equipment, converting rentals into 
purchases or refinancing, loan consolidation and 
cash out loans. The credit analysis model looks at 

the whole picture, not just a credit score. Dedicated to the waste industry, the com-
pany is familiar with the equipment looking to be purchased. They work through the 
full process to provide a quick response to financing needs. 704/944-2771, 
www.commercialcreditgroup.com

  BOOTH #1773

CPACEX POWRPAK
The POWRPAK Series for portable restrooms and 
holding tanks from CPACEX offers continuous odor 
control and fragrance for up to seven days in the 
extreme heat of the summer. The additional efferves-
cence ensures that the packet will dissolve quickly 
and disperse evenly throughout the holding tank. The 
packets are available in five different formulations 
to fit specific applications and climates. Packs are biodegradable and contain non-
staining rich blue dye. 419/450-6208; www.cpacex.com

  BOOTH #2561

Crescent Tank 
Vacuum Tank
The Crescent Tank Vacuum Tank 
is completely flat inside and out. 
No baffles allow it to be emptied 

completely to avoid internal corrosion. With the included pump at specified cfm, un-
necessary fatigue of the structure is eliminated and life of the tank is prolonged. It is 
made from 1/4-inch steel, making it structurally strong. The workstation is designed 
for the portable restroom industry. It can carry up to 10 portables based on model, 
and the weight capacity is the same as a flatbed truck. Freshwater is held inside of 
the 1/2-inch-thick poly tank externally to avoid internal wastewater contamination. 
585/657-4104; www.crescenttank.com
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  BOOTH #5005

Crust Busters
The Crust Buster hand-held power agitator from Crust Busters has an 
80-inch shaft and two- or three-blade propeller that mixes a 1,000-gallon 
septic tank in five minutes. Options include 2-, 4-, 6- and 9-foot extensions, 
and a short three-blade shaft that adapts to the two-blade unit. 763/878-
2296; www.crustbusters.com

  BOOTH #1560

Duracable DM140
The Duracable DM140 is ideal for smaller jobs. With a 
1/4 hp motor running at 200 rpm, it can handle smaller 
jobs easily. It is easy on the user, too, as there is no 
heavy machine to carry from the truck to the job. It 
can be operated horizontally or vertically, and uses 75 
feet of 3/8-inch cable standard or, with the optional flat 

drum, 75 feet of 1/4-inch cable. The standard package comes with a revolving arm 
and a 14-inch enclosed polyethylene reel. Both reel options are lightweight and keep 
splatter contained. 877/244-0556; www.duracable.com

  BOOTH #1767

Dynamic Decals & Graphics Lil’ DG
After tremendous success with Monster Stick adhesive 
(a.k.a. Death Grip), customers asked for something 
a little less aggressive and more cost-effective for 
surfaces that aren’t as textured, yet requires a tough 
decal. Lil’ DG (Monster Stick Jr.) from Dynamic De-
cals & Graphics is less aggressive and has a thinner 
layer of adhesive, but is a big step up from the industry standard of Super Stick for 
smooth, low surface energy plastic. 800/472-0285; www.dynamicdecals.com

  BOOTH #5261

Ecological Laboratories 
PRO-PUMP/HC
PRO-PUMP/HC liquid live bacteria from Ecological Labo-
ratories is a blend of over 30 microorganisms selected for 
broad-spectrum application in industrial and wastewater 
treatment. Its performance results in the rapid breakdown 
and removal of fats, oils and greases that build up in septic 
tanks and absorption fields. It is a consortium of vegeta-

tive nonspore-forming bacteria that exhibit performance in low-oxygen facultative 
anaerobic environments. Regular treatment eliminates surface solids, bottom solids 
and odor, satisfying customers and making pumpouts more cost-effective. 800/326-
7867; www.propump.com

  BOOTH #5211

Eljen Corporation GSF
The GSF (Geotextile Sand Filter) from Eljen Cor-
poration is a non-mechanical advanced wastewater 
treatment and dispersal technology. It provides treat-
ment and dispersal in the same footprint, while keep-
ing installations easy and maintenance minimal. It is NSF 
40 certified. 800/444-1359; www.eljen.com

  BOOTH #6024

Envirosight Quickview airHD 
The Quickview airHD camera from Envirosight 
captures HD video from sewers, and transmits it 
wirelessly to a touch-screen tablet for live viewing. 
Its motorized tilt, in-manhole centering capability 
and hands-free stabilization enable easy setup, 

as both the operator’s hands remain free to operate the tablet. It has an HD zoom 
camera with 30X optical zoom (plus 12X digital) tuned to deliver maximum detail from 
within pipes. Its Quad-Haloptic light engine combines four offset LED/reflector pairs to 
surround the camera with powerful, focused illumination aligned for maximum range 
and optimum viewing at any distance. 866/936-8476; www.envirosight.com

  BOOTH #1062, 1068

Enz USA Cutting Ball
The water-driven Cutting Ball nozzle from Enz USA 
moves easily around curves in 4- to 6-inch PE, steel or 
concrete pipes while safely removing roots and mineral 
deposits, resulting in no damage to the pipe. It works with-
out impact, but has the ability to switch to a vibrating nozzle. 
It has a hard metal front blade for pipes that are more than 50 percent clogged. 
The side blades are self-sharpening and maintain their sharpness over their entire 
service life. It operates with controlled rotation speed and is capable of running on 
recycled water. It is leakage free. 877/369-8721; www.enzusainc.com

  BOOTH #5050

F.S. Solutions 
Guzzler LR Classic 
The Guzzler LR Classic industrial vacuum 
truck from F.S. Solutions can effectively 
vacuum dry material. The 60 72-inch filter 
bags make the difference. The unit has 

dual pumps, a heated debris body and more. Other custom applications available in-
clude larger debris bodies, lower clearance heights, special loading ports, and trailer 
and skid versions. 800/627-3171; www.fssolutionsgroup.com
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  BOOTH #5005

Crust Busters
The Crust Buster hand-held power agitator from Crust Busters has an 
80-inch shaft and two- or three-blade propeller that mixes a 1,000-gallon 
septic tank in five minutes. Options include 2-, 4-, 6- and 9-foot extensions, 
and a short three-blade shaft that adapts to the two-blade unit. 763/878-
2296; www.crustbusters.com

  BOOTH #1560

Duracable DM140
The Duracable DM140 is ideal for smaller jobs. With a 
1/4 hp motor running at 200 rpm, it can handle smaller 
jobs easily. It is easy on the user, too, as there is no 
heavy machine to carry from the truck to the job. It 
can be operated horizontally or vertically, and uses 75 
feet of 3/8-inch cable standard or, with the optional flat 

drum, 75 feet of 1/4-inch cable. The standard package comes with a revolving arm 
and a 14-inch enclosed polyethylene reel. Both reel options are lightweight and keep 
splatter contained. 877/244-0556; www.duracable.com

  BOOTH #1767

Dynamic Decals & Graphics Lil’ DG
After tremendous success with Monster Stick adhesive 
(a.k.a. Death Grip), customers asked for something 
a little less aggressive and more cost-effective for 
surfaces that aren’t as textured, yet requires a tough 
decal. Lil’ DG (Monster Stick Jr.) from Dynamic De-
cals & Graphics is less aggressive and has a thinner 
layer of adhesive, but is a big step up from the industry standard of Super Stick for 
smooth, low surface energy plastic. 800/472-0285; www.dynamicdecals.com

  BOOTH #5261

Ecological Laboratories 
PRO-PUMP/HC
PRO-PUMP/HC liquid live bacteria from Ecological Labo-
ratories is a blend of over 30 microorganisms selected for 
broad-spectrum application in industrial and wastewater 
treatment. Its performance results in the rapid breakdown 
and removal of fats, oils and greases that build up in septic 
tanks and absorption fields. It is a consortium of vegeta-

tive nonspore-forming bacteria that exhibit performance in low-oxygen facultative 
anaerobic environments. Regular treatment eliminates surface solids, bottom solids 
and odor, satisfying customers and making pumpouts more cost-effective. 800/326-
7867; www.propump.com

  BOOTH #5211

Eljen Corporation GSF
The GSF (Geotextile Sand Filter) from Eljen Cor-
poration is a non-mechanical advanced wastewater 
treatment and dispersal technology. It provides treat-
ment and dispersal in the same footprint, while keep-
ing installations easy and maintenance minimal. It is NSF 
40 certified. 800/444-1359; www.eljen.com

  BOOTH #6024

Envirosight Quickview airHD 
The Quickview airHD camera from Envirosight 
captures HD video from sewers, and transmits it 
wirelessly to a touch-screen tablet for live viewing. 
Its motorized tilt, in-manhole centering capability 
and hands-free stabilization enable easy setup, 

as both the operator’s hands remain free to operate the tablet. It has an HD zoom 
camera with 30X optical zoom (plus 12X digital) tuned to deliver maximum detail from 
within pipes. Its Quad-Haloptic light engine combines four offset LED/reflector pairs to 
surround the camera with powerful, focused illumination aligned for maximum range 
and optimum viewing at any distance. 866/936-8476; www.envirosight.com

  BOOTH #1062, 1068

Enz USA Cutting Ball
The water-driven Cutting Ball nozzle from Enz USA 
moves easily around curves in 4- to 6-inch PE, steel or 
concrete pipes while safely removing roots and mineral 
deposits, resulting in no damage to the pipe. It works with-
out impact, but has the ability to switch to a vibrating nozzle. 
It has a hard metal front blade for pipes that are more than 50 percent clogged. 
The side blades are self-sharpening and maintain their sharpness over their entire 
service life. It operates with controlled rotation speed and is capable of running on 
recycled water. It is leakage free. 877/369-8721; www.enzusainc.com

  BOOTH #5050

F.S. Solutions 
Guzzler LR Classic 
The Guzzler LR Classic industrial vacuum 
truck from F.S. Solutions can effectively 
vacuum dry material. The 60 72-inch filter 
bags make the difference. The unit has 

dual pumps, a heated debris body and more. Other custom applications available in-
clude larger debris bodies, lower clearance heights, special loading ports, and trailer 
and skid versions. 800/627-3171; www.fssolutionsgroup.com
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  BOOTH #3113

Five Peaks 
250-Gallon Holding Tank
The 250-Gallon Holding Tank from Five Peaks 
has a 17-inch profile that slides easily between the 
wheel wells in most pickup trucks and trailers. The durable 
tank comes with one manhole cover (plus an optional second) along with six fittings, 
offering multiple plumbing configurations. Made from rotomolded polyethylene, the 
holding tank has heavy-duty grab handles for easy transport and a sloped design 
that prevents water from pooling. 866/293-1502; www.fivepeaks.net

  BOOTH #6147

Flowmark Isuzu NPR
The Isuzu NPR 999-gallon aluminum por-
table restroom service truck from Flow-
mark has an aluminum vacuum tank with 

capacities of 700 gallons of waste and 299 
gallons of freshwater. Power is provided by a Masport 

HXL4 156 cfm vacuum pump, and it includes a FloJet water pump, LED lighting, and 
two-unit fold-up toilet hauler. It is designed for efficient operation. 855/653-8100; 
www.flowmark.com

  BOOTH #2271

Forbest Products 1-Inch Mini 
Self-Leveling Color Camera Head
The high-resolution 1-Inch Mini Self-Leveling Color 
Camera Head from Forbest Products is available 
with a built-in 512 Hz sonde transmitter CHDT-
C26, which comes with durable sapphire glass, 
stainless steel spring kit and 15 LED lights. The CHDT-C26 can work with Forbest 
portable 65-, 100- or 130-foot fiberglass cable and reel. With an adapter, it can also 
be used on 150-, 220-, 300- or 400-foot cable and reel. With the self-leveling func-
tion, users can always have upright pictures. 877/369-1199; www.forbestusa.net

  BOOTH #6333

Foremost 
1200 Non-Code Hydrovac
The 1200 Non-Code Hydrovac from 
Foremost is a full-size unit, offering 
10.5 cubic yards of debris capacity and 

1,200 gallons of freshwater storage. This package is normally mounted on a tandem 
chassis with a single drop axle. Foremost designs and manufactures vehicle-mount-
ed vacuum equipment for use in the oil and gas, municipal, industrial and utility mar-
ket segments across North America. 403/742-6686; www.foremost.ca

  BOOTH #6010

GapVax 
MC Series Combo JetVac
The MC Series Combo JetVac from 
GapVax is made of 3/16-inch ASTM A572 
Grade 50 Exten steel. The debris body 
ranges from 5 to 12 cubic yards, and is 
also available in stainless steel. The stainless steel water tank can hold up to 2,000 
gallons. It has a unitized water and debris tank with a double subframe. A heavy-duty 
double acting single-lift cylinder provides a stable 50-degree dump angle. Vacuum 
pump options range from 3,500 to 5,000 cfm with up to 27 inches Hg. It has an 
8-foot front-mounted telescopic boom with dual lift cylinders, reaching 26 feet with 
a 180-degree rotation. The front-mounted hose reel has 800 feet of 1-inch hose 
capacity. 888/442-7829; www.gapvax.com

  BOOTH #4125

General Pipe Cleaners 
JM-1000 Mini-Jet
The compact, lightweight JM-1000 Mini-Jet 
from General Pipe Cleaners offers an easy way 
to clear small lines, clogged sinks and laundry 
drains from 1 1/2 to 3 inches with 1,500 psi 

of cleaning power. The powerful little jetter hits the stoppage with a high-pressure, 
wall-to-wall water spray and flushes it away. Pulse helps slide the hose around tight 
bends and farther down lines. It resists job site abuse, too, as the pump and motor 
assembly are safely contained in a rugged diamond plate metal case. To protect the 
unit from damage, a sensor automatically stops the motor if water stops flowing 
though the pump. 800/245-6200; www.drainbrain.com

  BOOTH #5050

Guzzler CL with Gerotto Lombrico 
Mini-Excavator
Guzzler Manufacturing and FS Solutions, in conjunc-
tion with a distribution partnership with Gerotto of Italy, 
will showcase the latest advancements in hands-free 
industrial vacuuming equipment. Equipped with the 
Gerotto Lombrico mini-excavator, a Guzzler Classic 
industrial vacuum truck will be on hand to demonstrate 
the robotic attachment’s ability to remotely control the end of the vacuum hose for 
a completely hands-free application. A track drive system allows the compact unit 
to access tight locations that may be hard to reach using traditional methods. The 
Lombrico mini-excavator includes customizable head configurations for a variety of 
applications. The Gerotto Lombrico mini-excavator is available exclusively at FS So-
lutions’ nationwide locations. 800/627-3171; www.guzzler.com
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  BOOTH #3113

Five Peaks 
250-Gallon Holding Tank
The 250-Gallon Holding Tank from Five Peaks 
has a 17-inch profile that slides easily between the 
wheel wells in most pickup trucks and trailers. The durable 
tank comes with one manhole cover (plus an optional second) along with six fittings, 
offering multiple plumbing configurations. Made from rotomolded polyethylene, the 
holding tank has heavy-duty grab handles for easy transport and a sloped design 
that prevents water from pooling. 866/293-1502; www.fivepeaks.net

  BOOTH #6147

Flowmark Isuzu NPR
The Isuzu NPR 999-gallon aluminum por-
table restroom service truck from Flow-
mark has an aluminum vacuum tank with 

capacities of 700 gallons of waste and 299 
gallons of freshwater. Power is provided by a Masport 

HXL4 156 cfm vacuum pump, and it includes a FloJet water pump, LED lighting, and 
two-unit fold-up toilet hauler. It is designed for efficient operation. 855/653-8100; 
www.flowmark.com

  BOOTH #2271

Forbest Products 1-Inch Mini 
Self-Leveling Color Camera Head
The high-resolution 1-Inch Mini Self-Leveling Color 
Camera Head from Forbest Products is available 
with a built-in 512 Hz sonde transmitter CHDT-
C26, which comes with durable sapphire glass, 
stainless steel spring kit and 15 LED lights. The CHDT-C26 can work with Forbest 
portable 65-, 100- or 130-foot fiberglass cable and reel. With an adapter, it can also 
be used on 150-, 220-, 300- or 400-foot cable and reel. With the self-leveling func-
tion, users can always have upright pictures. 877/369-1199; www.forbestusa.net

  BOOTH #6333

Foremost 
1200 Non-Code Hydrovac
The 1200 Non-Code Hydrovac from 
Foremost is a full-size unit, offering 
10.5 cubic yards of debris capacity and 

1,200 gallons of freshwater storage. This package is normally mounted on a tandem 
chassis with a single drop axle. Foremost designs and manufactures vehicle-mount-
ed vacuum equipment for use in the oil and gas, municipal, industrial and utility mar-
ket segments across North America. 403/742-6686; www.foremost.ca

  BOOTH #6010

GapVax 
MC Series Combo JetVac
The MC Series Combo JetVac from 
GapVax is made of 3/16-inch ASTM A572 
Grade 50 Exten steel. The debris body 
ranges from 5 to 12 cubic yards, and is 
also available in stainless steel. The stainless steel water tank can hold up to 2,000 
gallons. It has a unitized water and debris tank with a double subframe. A heavy-duty 
double acting single-lift cylinder provides a stable 50-degree dump angle. Vacuum 
pump options range from 3,500 to 5,000 cfm with up to 27 inches Hg. It has an 
8-foot front-mounted telescopic boom with dual lift cylinders, reaching 26 feet with 
a 180-degree rotation. The front-mounted hose reel has 800 feet of 1-inch hose 
capacity. 888/442-7829; www.gapvax.com

  BOOTH #4125

General Pipe Cleaners 
JM-1000 Mini-Jet
The compact, lightweight JM-1000 Mini-Jet 
from General Pipe Cleaners offers an easy way 
to clear small lines, clogged sinks and laundry 
drains from 1 1/2 to 3 inches with 1,500 psi 

of cleaning power. The powerful little jetter hits the stoppage with a high-pressure, 
wall-to-wall water spray and flushes it away. Pulse helps slide the hose around tight 
bends and farther down lines. It resists job site abuse, too, as the pump and motor 
assembly are safely contained in a rugged diamond plate metal case. To protect the 
unit from damage, a sensor automatically stops the motor if water stops flowing 
though the pump. 800/245-6200; www.drainbrain.com

  BOOTH #5050

Guzzler CL with Gerotto Lombrico 
Mini-Excavator
Guzzler Manufacturing and FS Solutions, in conjunc-
tion with a distribution partnership with Gerotto of Italy, 
will showcase the latest advancements in hands-free 
industrial vacuuming equipment. Equipped with the 
Gerotto Lombrico mini-excavator, a Guzzler Classic 
industrial vacuum truck will be on hand to demonstrate 
the robotic attachment’s ability to remotely control the end of the vacuum hose for 
a completely hands-free application. A track drive system allows the compact unit 
to access tight locations that may be hard to reach using traditional methods. The 
Lombrico mini-excavator includes customizable head configurations for a variety of 
applications. The Gerotto Lombrico mini-excavator is available exclusively at FS So-
lutions’ nationwide locations. 800/627-3171; www.guzzler.com
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  BOOTH #3107

Hammelmann Corp. 
Pipemaster
The Hammelmann Corp. Pipemaster is 
a manually operated, high-pressure hose 
rotating system used to remove both soft 
and hard deposits from the insides of pipes and 
pipelines, including those with bends and vertical sections. A high-pressure supply 
hose line is fixed between the pump and the rotary joint on the hose rotating unit. A 
second hose is connected to the rotary joint and runs via the deployment unit into a 
protective hose to the positioning device at the work piece. The rotation of the sec-
ond high-pressure hose around its longitudinal axis is effected by a chain drive from 
a pneumatic motor to the rotary joint. The rotation speed can be smoothly adjusted 
with throttle check valves. 800/783-4935; www.hammelmann.com

  BOOTH #5053

Hathorn Corporation Portable
The Portable camera system from Hathorn Corporation 
has a small, compact frame, is lightweight and easy to 
use. It includes a 7.4-inch daylight-readable monitor, Wi-Fi 

video transfer to any mobile device, 125 feet of pushrod, a 
text writer and footage counter, 512 Hz sonde transmitter, 

rechargeable battery pack, and adjustable lighting. Options include 
self-leveling camera heads, USB recording and adjustable sun shield/

monitor cover. 905/604-7040; www.hathorncorp.com

  BOOTH #2560, 2563

In The Round Dewatering 
horizontal dewatering drum
User-friendly horizontal dewatering drums 
from In The Round Dewatering are mount-
ed on a roll-off frame. They can dewater 18,000 to 25,000 gallons per fill, providing 
liquid-free material overnight. The drum provides results with any material that will 
flock, including grease. Filling can be done multiple times prior to rotation, and the 
unit turns every two hours, usually overnight. It is energy efficient, as it only requires 
1/4 hp to operate. 317/539-7304; www.itrdewatering.com

  BOOTH #5258

Infiltrator Water 
Technologies IM-Series 
IM-Series tanks for septic, pump and potable 
water applications from Infiltrator Water 

Technologies are lightweight, durable, watertight and engineered for performance. The 
two-piece design is available in a variety of sizes including the IM-540 pump tank, the 
large-capacity IM-1530 septic tank, and the IM-1760C potable water tank. This enables 
a wide range of installation options, including shallow, multiple and serial tank configu-
rations. All IM-Series tanks have integral heavy-duty lids that interconnect with the TW 
Riser System. They have structurally reinforced access ports, ribbing and fiberglass sup-
port posts to provide additional strength. 800/221-4436; www.infiltratorwater.com

  BOOTH #2422

J&J Chemical Disintegrator
Disintegrator from J&J Chemical is a 
self-dissolving packet designed to clean 
restroom trailer tanks. It will remove re-
sidual waste and paper buildup from those 
hard-to-reach places inside the tank and on the walls. It helps eliminate lingering 
odors in as little as 12 hours. Its advanced, super-concentrated formula is packed 
with natural enzymes that target and penetrate buildup on the interior walls, making 
it a powerful and safe solution for cleaning the holding tank. It is environmentally 
friendly, fast dissolving and easy to use. Drop one packet per 100 gallons, fill the 
tank to capacity and let it sit for 12 to 24 hours. 800/345-3303; www.jjchem.com

  BOOTH #5050

Jetstream 
RotoMag X22 2-D nozzle

In production for several years, the Jetstream 
RotoMag X22 2-D self-powered rotary nozzle for vessel clean-

ing and pipe cleaning applications has a stainless steel body and rotor, and a body 
shroud to protect the nozzle while cleaning. It is available as a single tool rated up to 
22,000 psi. A magnetic braking system controls rotational speed for minimal wear 
and maximum impact without streaking. Spinning on a film of high-pressure water, 
it has no ball bearings to replace, making field service simple. 800/231-8192;
www.waterblast.com

  BOOTH #3026

Lenzyme/Trap-Cleer 
Field and Line Cleaner
Field and Line Cleaner from Lenzyme/Trap-Cleer ef-
fectively helps restore clay fields. It can be used in jetting 
machines to clean lines and leave a biocoat in the line. It 
works on all septic systems, going to work immediately. 
The cleaning agents and strains of bacteria cleanse deeply 
into the field, helping to cause a disruption with crystalizing 
biomat or grease buildup. 800/223-3083; www.lenzyme.com

  BOOTH #2833

Liberty Pumps ProVore
The ProVore grinder pump from Liberty Pumps is designed for 
use in residential applications where the addition of a bathroom 
or other fixtures below sewer lines requires pumping. It features 

the same V-Slice cutter technology utilized in Omnivore Series 
2 hp grinder pumps. Powered by a 1 hp motor, it is designed 

to operate on a standard 115- or 230-volt circuit requiring 
a 20-amp breaker. No special wiring is needed. Compact 
factory-assembled systems are available in both simplex and 

duplex versions. 800/543-2550; www.libertypumps.com
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  BOOTH #3107

Hammelmann Corp. 
Pipemaster
The Hammelmann Corp. Pipemaster is 
a manually operated, high-pressure hose 
rotating system used to remove both soft 
and hard deposits from the insides of pipes and 
pipelines, including those with bends and vertical sections. A high-pressure supply 
hose line is fixed between the pump and the rotary joint on the hose rotating unit. A 
second hose is connected to the rotary joint and runs via the deployment unit into a 
protective hose to the positioning device at the work piece. The rotation of the sec-
ond high-pressure hose around its longitudinal axis is effected by a chain drive from 
a pneumatic motor to the rotary joint. The rotation speed can be smoothly adjusted 
with throttle check valves. 800/783-4935; www.hammelmann.com

  BOOTH #5053

Hathorn Corporation Portable
The Portable camera system from Hathorn Corporation 
has a small, compact frame, is lightweight and easy to 
use. It includes a 7.4-inch daylight-readable monitor, Wi-Fi 

video transfer to any mobile device, 125 feet of pushrod, a 
text writer and footage counter, 512 Hz sonde transmitter, 

rechargeable battery pack, and adjustable lighting. Options include 
self-leveling camera heads, USB recording and adjustable sun shield/

monitor cover. 905/604-7040; www.hathorncorp.com

  BOOTH #2560, 2563

In The Round Dewatering 
horizontal dewatering drum
User-friendly horizontal dewatering drums 
from In The Round Dewatering are mount-
ed on a roll-off frame. They can dewater 18,000 to 25,000 gallons per fill, providing 
liquid-free material overnight. The drum provides results with any material that will 
flock, including grease. Filling can be done multiple times prior to rotation, and the 
unit turns every two hours, usually overnight. It is energy efficient, as it only requires 
1/4 hp to operate. 317/539-7304; www.itrdewatering.com

  BOOTH #5258

Infiltrator Water 
Technologies IM-Series 
IM-Series tanks for septic, pump and potable 
water applications from Infiltrator Water 

Technologies are lightweight, durable, watertight and engineered for performance. The 
two-piece design is available in a variety of sizes including the IM-540 pump tank, the 
large-capacity IM-1530 septic tank, and the IM-1760C potable water tank. This enables 
a wide range of installation options, including shallow, multiple and serial tank configu-
rations. All IM-Series tanks have integral heavy-duty lids that interconnect with the TW 
Riser System. They have structurally reinforced access ports, ribbing and fiberglass sup-
port posts to provide additional strength. 800/221-4436; www.infiltratorwater.com

  BOOTH #2422

J&J Chemical Disintegrator
Disintegrator from J&J Chemical is a 
self-dissolving packet designed to clean 
restroom trailer tanks. It will remove re-
sidual waste and paper buildup from those 
hard-to-reach places inside the tank and on the walls. It helps eliminate lingering 
odors in as little as 12 hours. Its advanced, super-concentrated formula is packed 
with natural enzymes that target and penetrate buildup on the interior walls, making 
it a powerful and safe solution for cleaning the holding tank. It is environmentally 
friendly, fast dissolving and easy to use. Drop one packet per 100 gallons, fill the 
tank to capacity and let it sit for 12 to 24 hours. 800/345-3303; www.jjchem.com

  BOOTH #5050

Jetstream 
RotoMag X22 2-D nozzle

In production for several years, the Jetstream 
RotoMag X22 2-D self-powered rotary nozzle for vessel clean-

ing and pipe cleaning applications has a stainless steel body and rotor, and a body 
shroud to protect the nozzle while cleaning. It is available as a single tool rated up to 
22,000 psi. A magnetic braking system controls rotational speed for minimal wear 
and maximum impact without streaking. Spinning on a film of high-pressure water, 
it has no ball bearings to replace, making field service simple. 800/231-8192;
www.waterblast.com

  BOOTH #3026

Lenzyme/Trap-Cleer 
Field and Line Cleaner
Field and Line Cleaner from Lenzyme/Trap-Cleer ef-
fectively helps restore clay fields. It can be used in jetting 
machines to clean lines and leave a biocoat in the line. It 
works on all septic systems, going to work immediately. 
The cleaning agents and strains of bacteria cleanse deeply 
into the field, helping to cause a disruption with crystalizing 
biomat or grease buildup. 800/223-3083; www.lenzyme.com

  BOOTH #2833

Liberty Pumps ProVore
The ProVore grinder pump from Liberty Pumps is designed for 
use in residential applications where the addition of a bathroom 
or other fixtures below sewer lines requires pumping. It features 

the same V-Slice cutter technology utilized in Omnivore Series 
2 hp grinder pumps. Powered by a 1 hp motor, it is designed 

to operate on a standard 115- or 230-volt circuit requiring 
a 20-amp breaker. No special wiring is needed. Compact 
factory-assembled systems are available in both simplex and 

duplex versions. 800/543-2550; www.libertypumps.com

ProductPreview

(continued)

www.imperialind.com


94     Pumper • January 2017

  BOOTH #3030

Milwaukee Rubber Products 
Gas Alert Micro Clip 
The Gas Alert Micro Clip from Milwaukee Rubber Products 
provides protection from atmospheric gas hazards. It offers visual 
compliance at a glance with the flashing green IntelliFlash. Easy 
one-button operation reduces training time and lets workers focus 
on the job at hand. For simple, cost-effective management of re-
cords, calibration and bump testing, it is compatible with the MicroDock II automatic 
test and calibration system and Fleet Manager II software. Its continuous LCD shows 
real-time gas concentrations while its compact and lightweight design makes it 
comfortable to wear. It is water-resistant with a built-in concussion-proof boot and 
multi-language support. It is powered by a rechargeable lithium polymer battery. 
800/325-3730; www.milwaukeerubber.com

  BOOTH #2200

MyTana MS11-NG2
The MS11-NG2 midsize inspection system from MyTana 

has a USB for recording and storage. The system is suitable for 
inspecting 3- to 6-inch lines with the choice of 150 or 200 feet 
of pushrod. The unit has a 64GB internal drive as well as two on-
board USB ports, and a 32GB removable USB drive. The one-piece 

design is lightweight with a handy carrying handle. The camera head is color, self-
leveling with a built-in 512 Hz transmitter for locating trouble spots, even in cast iron 
pipes. The monitor provides a clear picture. 800/328-8170; www.mytana.com

  BOOTH #2401

National Vacuum Equipment 887
The 887 500 cfm rotary vane vacuum pump from National 
Vacuum Equipment is a makeover of the 866, and includes 
enhanced pressure capabilities and continuous-duty 
vacuum to 25 inches Hg. A positive function ballast check 
system turns on or off as vacuum level passes 18 inches 
Hg. It includes NVE vanes and an NVE oil pump for precision 
oil delivery. It can be packaged in a variety of ways to fit any installation and drive 
system. It includes an enhanced, efficient oil catch muffler and sound-deadening 
designs. 800/253-5500; www.natvac.com

  BOOTH #2853

Norweco Phos-4-Fade 
Phosphorus Removal Filter
The Phos-4-Fade Phosphorus Removal Filter from 
Norweco can significantly reduce total phosphorus in 
wastewater effluent to levels that protect local water-

ways, while meeting or exceeding stringent regulations. 
It is a non-mechanical component that can be easily installed 

as part of any onsite wastewater treatment system. The filter is user friendly, easy to 
install and maintain, and provides effective total phosphorus removal for any onsite 
wastewater treatment system. 800/667-9326; www.norweco.com

  BOOTH #1454

NozzTeq 
MANTA Series Bottom Cleaner
The MANTA Series Bottom Cleaner from NozzTeq is re-
cycled water friendly, with interior surfaces and interchangeable 
rear jetting plates made of stainless steel and ceramic parts to stand 
up to hard water and grit. It is more than 50 pounds, and slides on wide runners that 
are replaceable. It is designed to stay on the bottom of large-diameter pipes for ef-
fective jetting, and the nozzle doesn’t wear out. The jetting plate is also interchange-
able and replaceable, and plates come in eight-, 10- and 12-jet configurations. 
866/620-5915; www.nozzteq.com

  BOOTH #3101

OMSI Transmissions 
OMSI Transmissions offers split-shaft and 
engine power take-offs used in sewer cleaning 

machines, drilling rigs, concrete pumpers, fire fighting vehicles, along with mechani-
cal/hydrostatic combined drive groups used in street sweepers, street flushers and 
airport support equipment. The company’s axles, transmissions and gearboxes are 
used in agricultural and industrial machines, while railway transmissions are used in 
railway maintenance vehicles, and mining transmissions and drives are used in min-
ing equipment. 330/405-7350; www.omsitransmissions.com

  BOOTH #6152

One Biotechnology Liquid BioOne
Liquid BioOne from One Biotechnology is a 100 percent natural 
drainline, septic and grease trap maintainer. Applied on a regular 
basis after a drain or septic treatment, it can help to maintain free-
flowing drains, eliminate odors and reduce the number of backups 
between scheduled pumpings. It doesn’t contain enzymes or caus-
tic agents and is safe for people, pets and pipes, displaying the 
EPA’s Safer Choice Program logo that “allows customers to quickly 
identify and choose products that can help protect the environment and are safer for 
families.” Adding it to customers’ lines and grease traps does not emulsify FOG and 
move it down the line. 800/951-4246; www.onebiotechnology.com

  BOOTH #4233

Park Process Sludge King
The Sludge King dewatering container 
from Park Process is an innovative 

design from the AquaCat line. This design 
includes radiused edged filter screens providing 

extra filter area and eliminating 90-degree angles that 
can trap cake when dumping. Between the bottom ends of the wall filters and middle 
wall filters are installed Cake Away thick plastic panels. The panels fill the void in the 
container bottom where water could collect and facillitate the dumping of cake from 
the container by providing a nonstick surface. It has two center wall filter panels of-
fering 33 percent more filter area. This extra surface area translates into dryer cakes 
and faster dewatering times. 855/511-7275; www.parkprocess.com
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  BOOTH #3030

Milwaukee Rubber Products 
Gas Alert Micro Clip 
The Gas Alert Micro Clip from Milwaukee Rubber Products 
provides protection from atmospheric gas hazards. It offers visual 
compliance at a glance with the flashing green IntelliFlash. Easy 
one-button operation reduces training time and lets workers focus 
on the job at hand. For simple, cost-effective management of re-
cords, calibration and bump testing, it is compatible with the MicroDock II automatic 
test and calibration system and Fleet Manager II software. Its continuous LCD shows 
real-time gas concentrations while its compact and lightweight design makes it 
comfortable to wear. It is water-resistant with a built-in concussion-proof boot and 
multi-language support. It is powered by a rechargeable lithium polymer battery. 
800/325-3730; www.milwaukeerubber.com

  BOOTH #2200

MyTana MS11-NG2
The MS11-NG2 midsize inspection system from MyTana 

has a USB for recording and storage. The system is suitable for 
inspecting 3- to 6-inch lines with the choice of 150 or 200 feet 
of pushrod. The unit has a 64GB internal drive as well as two on-
board USB ports, and a 32GB removable USB drive. The one-piece 

design is lightweight with a handy carrying handle. The camera head is color, self-
leveling with a built-in 512 Hz transmitter for locating trouble spots, even in cast iron 
pipes. The monitor provides a clear picture. 800/328-8170; www.mytana.com

  BOOTH #2401

National Vacuum Equipment 887
The 887 500 cfm rotary vane vacuum pump from National 
Vacuum Equipment is a makeover of the 866, and includes 
enhanced pressure capabilities and continuous-duty 
vacuum to 25 inches Hg. A positive function ballast check 
system turns on or off as vacuum level passes 18 inches 
Hg. It includes NVE vanes and an NVE oil pump for precision 
oil delivery. It can be packaged in a variety of ways to fit any installation and drive 
system. It includes an enhanced, efficient oil catch muffler and sound-deadening 
designs. 800/253-5500; www.natvac.com

  BOOTH #2853

Norweco Phos-4-Fade 
Phosphorus Removal Filter
The Phos-4-Fade Phosphorus Removal Filter from 
Norweco can significantly reduce total phosphorus in 
wastewater effluent to levels that protect local water-

ways, while meeting or exceeding stringent regulations. 
It is a non-mechanical component that can be easily installed 

as part of any onsite wastewater treatment system. The filter is user friendly, easy to 
install and maintain, and provides effective total phosphorus removal for any onsite 
wastewater treatment system. 800/667-9326; www.norweco.com

  BOOTH #1454

NozzTeq 
MANTA Series Bottom Cleaner
The MANTA Series Bottom Cleaner from NozzTeq is re-
cycled water friendly, with interior surfaces and interchangeable 
rear jetting plates made of stainless steel and ceramic parts to stand 
up to hard water and grit. It is more than 50 pounds, and slides on wide runners that 
are replaceable. It is designed to stay on the bottom of large-diameter pipes for ef-
fective jetting, and the nozzle doesn’t wear out. The jetting plate is also interchange-
able and replaceable, and plates come in eight-, 10- and 12-jet configurations. 
866/620-5915; www.nozzteq.com

  BOOTH #3101

OMSI Transmissions 
OMSI Transmissions offers split-shaft and 
engine power take-offs used in sewer cleaning 

machines, drilling rigs, concrete pumpers, fire fighting vehicles, along with mechani-
cal/hydrostatic combined drive groups used in street sweepers, street flushers and 
airport support equipment. The company’s axles, transmissions and gearboxes are 
used in agricultural and industrial machines, while railway transmissions are used in 
railway maintenance vehicles, and mining transmissions and drives are used in min-
ing equipment. 330/405-7350; www.omsitransmissions.com

  BOOTH #6152

One Biotechnology Liquid BioOne
Liquid BioOne from One Biotechnology is a 100 percent natural 
drainline, septic and grease trap maintainer. Applied on a regular 
basis after a drain or septic treatment, it can help to maintain free-
flowing drains, eliminate odors and reduce the number of backups 
between scheduled pumpings. It doesn’t contain enzymes or caus-
tic agents and is safe for people, pets and pipes, displaying the 
EPA’s Safer Choice Program logo that “allows customers to quickly 
identify and choose products that can help protect the environment and are safer for 
families.” Adding it to customers’ lines and grease traps does not emulsify FOG and 
move it down the line. 800/951-4246; www.onebiotechnology.com

  BOOTH #4233

Park Process Sludge King
The Sludge King dewatering container 
from Park Process is an innovative 

design from the AquaCat line. This design 
includes radiused edged filter screens providing 

extra filter area and eliminating 90-degree angles that 
can trap cake when dumping. Between the bottom ends of the wall filters and middle 
wall filters are installed Cake Away thick plastic panels. The panels fill the void in the 
container bottom where water could collect and facillitate the dumping of cake from 
the container by providing a nonstick surface. It has two center wall filter panels of-
fering 33 percent more filter area. This extra surface area translates into dryer cakes 
and faster dewatering times. 855/511-7275; www.parkprocess.com
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  BOOTH #4213

Pik Rite 
used tank service work
Pik Rite provides complete makeovers to used 
trucks. This 2004 Sterling cab was repainted 
to a clean white and the 4,000-gallon Pik Rite 
tank was cleaned up and repainted as well. 
New aluminum hose trays replaced the old 
ones, along with new wiring and toolboxes. In the end, this 12-year-old tank and 
chassis was made to look new again. One smooth transition at Pik Rite, rather than 
subbing it out to various shops, allowed for a complete team approach, and the com-
ponents fit together seamlessly, from paint to wiring, and chassis and tank fit-up. 
800/330-3965; www.pikrite.com

  BOOTH #2505

PolyPortables Axxis
The Axxis portable restroom from PolyPortables has self-
closing hinges that operate from an internal stainless steel 
spring, a heavy-duty rotary latch that is tough enough for 
rugged users, a deep ambidextrous door pull for convenience 
and a re-engineered door frame for structural integrity. It 
includes a 60-gallon waste tank, rotationally molded plastic 
skid, urinal, coat hook, and a three roll toilet paper holder. 
800/241-7951; www.polyportables.com

  BOOTH #6002

Presby Environmental EnviroFin
The EnviroFin passive onsite wastewater treatment 
and dispersal system from Presby Environmental is 
designed with the same principles as Enviro technol-
ogy. It is designed to ship easily and fit into a smaller 
space than the other Presby technology while main-
taining high treatment levels. 800/473-5298; 
www.presbyenvironmental.com

  BOOTH #1572

Reelcraft Series HD70000
Series HD70000 hose reels from Reelcraft are de-
signed to accommodate up to 100 feet of 3/8-inch-I.D. 
hose or 75 feet of 1/2-inch-I.D. hose. The heavy-duty 

base design, all-steel construction and a baked-on pow-
der-coat finish combine to produce a rugged, corrosion-
resistant product. A newly redesigned latching mechanism 

provides longer service life of the latch components. The containerized drive spring 
offers safer and easier handling during maintenance. Two sealed ball bearings pro-
duce a smoother spool rotation and easier operation. The guide arm adjusts to 
seven positions for various mounting locations and applications. 800/444-3134; 
www.reelcraft.com

   BOOTH #5312, 5313, 5317 & 5319

Rich Specialty Trailers
Commercial-grade restroom and shower trail-
ers from Rich Specialty Trailers are both 
attractive and durable. Each restroom trailer 
is built with all-aluminum studded wall super-
structure and a seamless, dent-resistant, qual-
ity gel-coat fiberglass exterior. Durable and elegant decors are available for all occa-
sions, in layouts from two to 20 Stations. 260/ 593-2279; www.richrestrooms.com

  BOOTH #1354

RIDGID CS65x 
The RIDGID CS65x enhanced digital reporting monitor 
allows users to provide immediate drainline inspection 

footage using Wi-Fi and Bluetooth capabilities to simplify 
footage viewing and transfer while improving workflow 
efficiency. The upgraded model has the same technology of 

the CS65, providing one-touch image recording for fast, ef-
ficient documentation of inspections, along with a new quad-core 

processer and solid-state hard drive. A companion app is available for download and 
is compatible with Android and iOS devices. 800/769-7743; www.ridgid.com

  BOOTH #4300

Ritam Technologies 
Summit Rental System
The Summit Rental System from Ri-
tam Technologies allows users to keep 
their familiar QuickBooks environment 
and take advantage of automated billing. Every transaction is instantly memorized, 
meaning the user only has to touch accounts when something changes. Billing is 
automatic, whether monthly, 28-day, or special event. It allows for automatic “from” 
and “to” billing dates, prorations, damage waivers and delivery charges. Routes can 
be built from a single point of entry, and inventory assigned instantly. QuickBooks 
continues to capture revenue totals, balances the checkbook, and an accountant can 
continue using it for tax reporting. It enables route optimizing with the latest mapping 
software and mobile route management. 800/662-8471; www.ritam.com

  BOOTH #6002

RootX chemical root control
Chemical root control from RootX is designed as a 
long-term solution to pipeline root intrusion, as it 
stunts new root growth without damaging the pipe, 
clearing pipeline roots that can cause blockages 
resulting in sanitary sewer overflows. The simplic-
ity of the application means crews can perform 
root control on demand or as scheduled preventive 

maintenance. It is registered with the EPA for both sanitary and storm use (EPA Reg. 
No. 68464). 800/844-4974; www.rootx.com
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  BOOTH #4213

Pik Rite 
used tank service work
Pik Rite provides complete makeovers to used 
trucks. This 2004 Sterling cab was repainted 
to a clean white and the 4,000-gallon Pik Rite 
tank was cleaned up and repainted as well. 
New aluminum hose trays replaced the old 
ones, along with new wiring and toolboxes. In the end, this 12-year-old tank and 
chassis was made to look new again. One smooth transition at Pik Rite, rather than 
subbing it out to various shops, allowed for a complete team approach, and the com-
ponents fit together seamlessly, from paint to wiring, and chassis and tank fit-up. 
800/330-3965; www.pikrite.com

  BOOTH #2505

PolyPortables Axxis
The Axxis portable restroom from PolyPortables has self-
closing hinges that operate from an internal stainless steel 
spring, a heavy-duty rotary latch that is tough enough for 
rugged users, a deep ambidextrous door pull for convenience 
and a re-engineered door frame for structural integrity. It 
includes a 60-gallon waste tank, rotationally molded plastic 
skid, urinal, coat hook, and a three roll toilet paper holder. 
800/241-7951; www.polyportables.com

  BOOTH #6002

Presby Environmental EnviroFin
The EnviroFin passive onsite wastewater treatment 
and dispersal system from Presby Environmental is 
designed with the same principles as Enviro technol-
ogy. It is designed to ship easily and fit into a smaller 
space than the other Presby technology while main-
taining high treatment levels. 800/473-5298; 
www.presbyenvironmental.com

  BOOTH #1572

Reelcraft Series HD70000
Series HD70000 hose reels from Reelcraft are de-
signed to accommodate up to 100 feet of 3/8-inch-I.D. 
hose or 75 feet of 1/2-inch-I.D. hose. The heavy-duty 

base design, all-steel construction and a baked-on pow-
der-coat finish combine to produce a rugged, corrosion-
resistant product. A newly redesigned latching mechanism 

provides longer service life of the latch components. The containerized drive spring 
offers safer and easier handling during maintenance. Two sealed ball bearings pro-
duce a smoother spool rotation and easier operation. The guide arm adjusts to 
seven positions for various mounting locations and applications. 800/444-3134; 
www.reelcraft.com

   BOOTH #5312, 5313, 5317 & 5319

Rich Specialty Trailers
Commercial-grade restroom and shower trail-
ers from Rich Specialty Trailers are both 
attractive and durable. Each restroom trailer 
is built with all-aluminum studded wall super-
structure and a seamless, dent-resistant, qual-
ity gel-coat fiberglass exterior. Durable and elegant decors are available for all occa-
sions, in layouts from two to 20 Stations. 260/ 593-2279; www.richrestrooms.com

  BOOTH #1354

RIDGID CS65x 
The RIDGID CS65x enhanced digital reporting monitor 
allows users to provide immediate drainline inspection 

footage using Wi-Fi and Bluetooth capabilities to simplify 
footage viewing and transfer while improving workflow 
efficiency. The upgraded model has the same technology of 

the CS65, providing one-touch image recording for fast, ef-
ficient documentation of inspections, along with a new quad-core 

processer and solid-state hard drive. A companion app is available for download and 
is compatible with Android and iOS devices. 800/769-7743; www.ridgid.com

  BOOTH #4300

Ritam Technologies 
Summit Rental System
The Summit Rental System from Ri-
tam Technologies allows users to keep 
their familiar QuickBooks environment 
and take advantage of automated billing. Every transaction is instantly memorized, 
meaning the user only has to touch accounts when something changes. Billing is 
automatic, whether monthly, 28-day, or special event. It allows for automatic “from” 
and “to” billing dates, prorations, damage waivers and delivery charges. Routes can 
be built from a single point of entry, and inventory assigned instantly. QuickBooks 
continues to capture revenue totals, balances the checkbook, and an accountant can 
continue using it for tax reporting. It enables route optimizing with the latest mapping 
software and mobile route management. 800/662-8471; www.ritam.com

  BOOTH #6002

RootX chemical root control
Chemical root control from RootX is designed as a 
long-term solution to pipeline root intrusion, as it 
stunts new root growth without damaging the pipe, 
clearing pipeline roots that can cause blockages 
resulting in sanitary sewer overflows. The simplic-
ity of the application means crews can perform 
root control on demand or as scheduled preventive 

maintenance. It is registered with the EPA for both sanitary and storm use (EPA Reg. 
No. 68464). 800/844-4974; www.rootx.com
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   BOOTH #3000

Salcor 3G UV Wastewater 
Disinfection Unit 
The 3G UV Wastewater Disinfection Unit from Salcor 
is proven for residential, commercial and municipal uses, 
and is UL certified NEMA 6P Floodproof and NSF/Wash-
ington State Protocol 6-month tested (with 21 upstream treatment systems). It inacti-
vates pathogens, including superbugs. Rated at 9,000 gpd gravity flow, it is a reliable 
building block for large water recovery/reuse systems. When installed in 12-unit 
parallel/series arrays with ABS pipe fittings, systems are disinfecting over 100,000 
gpd. Gravity flow equalizes without distribution boxes. Each unit has a foul-resistant 
Teflon lamp covering, two-year long-life lamp, speedy installation, minimal annual 
maintenance, and energy efficiency of less than 30 watts. 760/731-0745

  BOOTH #4030

Satellite Industries Global
The newly designed Global from Satellite 
Industries has 10 new features to improve its 
performance, durability and styling. A heavy-
duty, blow-molded door adds strength and dura-

bility to the entire restroom. The quality of the shelf, paper guard and urinal has been 
upgraded using higher-grade plastic and improved designs. The urinal has a longer 
lip to catch drips and the paper guard now holds three rolls of paper. The tank has 
also been improved. 800/328-3332; www.satelliteindustries.com/global

  BOOTH #5336, 5337

ScreenCo Systems Mega Screen
The Mega Screen septage receiving station from 
ScreenCo Systems is designed for industrial-scale 
processing that can quickly off-load large tankers 
and fleets. A 6-inch inlet with dual fan spreaders 
feeds a 40.5-square-foot screening area. Front screens are self-cleaning and pro-
cess up to 1,000 gpm. The dual-screen design uses gravity to separate trash from 
the waste stream. The standard unit has all-aluminum construction with stainless 
steel 3/8-inch-gapped bar screens on opposing angles that meet 503 regulations. 
The unit can be set up with dual 4-inch inlet hoses capable of off-loading two trucks 
simultaneously. Built-in forklift skids make the unit portable. An OSHA-compliant 
catwalk is included. 208/790-8770; www.screencosystems.com

  BOOTH #2202

ScreenTech Imaging decals
High-quality graphics from ScreenTech 
Imaging, a division of Roeda Signs, are print-
ed on a tough high-tack permanent adhesive 
vinyl with UV fade-resistant ink to adhere to 

rough surfaces, like portable toilets, garbage totes and other plastic products. They 
are produced fast — usually in three to five business days on most orders. Thou-
sands of ready-to-ship stock decals are also available. 800/829-3021;
www.sanitationgraphics.com

   BOOTH #3121

Sewer Equipment 
Model 900 ECO
Sewer Equipment has announced 
the delivery of its 7,000th unit, a 
Model 900 ECO combination sewer 
cleaner. This unit is equipped with a 12-yard debris tank, Duraprolene water tanks 
carrying 1,400 gallons of onboard water, and has a Hydro Drive powertrain system, 
which completely eliminates the need for a transfer case. Complete with a triplex 
plunger-style pump that is capable of 55 gpm at 3,000 psi, and 4,400 cfm blower at 
18 inches Hg, built on an eco-friendly platform, this truck provides greater fuel ef-
ficiency and offers noise reduction. 888/477-7611; www.sewerequipment.com

  BOOTH #2405

Sim/Tech Filter pleated filter
Pleated filters from Sim/Tech Filter are available for gravity effluent 
filtration in septic tanks and turbine pump filtration in pump tanks. 

Filtration size is 3/32 inch in two dimensions. Flow channels in the 
pleated material result in increased longevity. All filter types start at over 
2,000 square inches of filtration area. The 45 percent open area (over 
900 square inches) is equivalent to 800 linear feet of 3/32-inch slots. 
Various configurations and larger units are available. 888/999-3290; 
www.simtechfilter.com

  BOOTH #2504

SJE-Rhombus MySpy
The MySpy Wi-Fi messenger system from SJE-Rhombus pro-
vides remote notification of potential alarm conditions, including 
sump high water level or over/under temperature alarms, via text 
or email. Alarms notify the user both locally (audible and visual 
alarms) and remotely via an existing Wi-Fi network. The alarm will 
notify up to four contacts for alerts. The system has a NEMA 1-rated enclosure for in-
door use, automatic alarm reset and 9-volt DC battery backup. The touchpad includes 
test and silence buttons for the alarm horn and LED indicators for alarm (red), power 
on (green) and network status (blue). Optional float switch models and splice kit are 
available. 888/342-5753; www.sjerhombus.com

  BOOTH #5032

Spartan Tool Soldier
The midsize Soldier trailer hydro jetter from Spar-

tan Tool delivers 3,000 psi at 12 gpm for pipe sizes 
3 to 12 inches in diameter. With a standard antifreeze 

system, it can be used in any weather conditions. An optional Wart-
hog nozzle lets the user make quick work of ice, grease and tough root blockages. It 
has a pivoting hose reel for full access to any drain location. With its compact form, 
fully enclosed and lockable engine cover, and 200-gallon water tank, it is ready to 
handle stubborn stoppages. A skid-mount version is also available. 800/435-3866; 
www.spartantool.com
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   BOOTH #3000

Salcor 3G UV Wastewater 
Disinfection Unit 
The 3G UV Wastewater Disinfection Unit from Salcor 
is proven for residential, commercial and municipal uses, 
and is UL certified NEMA 6P Floodproof and NSF/Wash-
ington State Protocol 6-month tested (with 21 upstream treatment systems). It inacti-
vates pathogens, including superbugs. Rated at 9,000 gpd gravity flow, it is a reliable 
building block for large water recovery/reuse systems. When installed in 12-unit 
parallel/series arrays with ABS pipe fittings, systems are disinfecting over 100,000 
gpd. Gravity flow equalizes without distribution boxes. Each unit has a foul-resistant 
Teflon lamp covering, two-year long-life lamp, speedy installation, minimal annual 
maintenance, and energy efficiency of less than 30 watts. 760/731-0745

  BOOTH #4030

Satellite Industries Global
The newly designed Global from Satellite 
Industries has 10 new features to improve its 
performance, durability and styling. A heavy-
duty, blow-molded door adds strength and dura-

bility to the entire restroom. The quality of the shelf, paper guard and urinal has been 
upgraded using higher-grade plastic and improved designs. The urinal has a longer 
lip to catch drips and the paper guard now holds three rolls of paper. The tank has 
also been improved. 800/328-3332; www.satelliteindustries.com/global

  BOOTH #5336, 5337

ScreenCo Systems Mega Screen
The Mega Screen septage receiving station from 
ScreenCo Systems is designed for industrial-scale 
processing that can quickly off-load large tankers 
and fleets. A 6-inch inlet with dual fan spreaders 
feeds a 40.5-square-foot screening area. Front screens are self-cleaning and pro-
cess up to 1,000 gpm. The dual-screen design uses gravity to separate trash from 
the waste stream. The standard unit has all-aluminum construction with stainless 
steel 3/8-inch-gapped bar screens on opposing angles that meet 503 regulations. 
The unit can be set up with dual 4-inch inlet hoses capable of off-loading two trucks 
simultaneously. Built-in forklift skids make the unit portable. An OSHA-compliant 
catwalk is included. 208/790-8770; www.screencosystems.com

  BOOTH #2202

ScreenTech Imaging decals
High-quality graphics from ScreenTech 
Imaging, a division of Roeda Signs, are print-
ed on a tough high-tack permanent adhesive 
vinyl with UV fade-resistant ink to adhere to 

rough surfaces, like portable toilets, garbage totes and other plastic products. They 
are produced fast — usually in three to five business days on most orders. Thou-
sands of ready-to-ship stock decals are also available. 800/829-3021;
www.sanitationgraphics.com

   BOOTH #3121

Sewer Equipment 
Model 900 ECO
Sewer Equipment has announced 
the delivery of its 7,000th unit, a 
Model 900 ECO combination sewer 
cleaner. This unit is equipped with a 12-yard debris tank, Duraprolene water tanks 
carrying 1,400 gallons of onboard water, and has a Hydro Drive powertrain system, 
which completely eliminates the need for a transfer case. Complete with a triplex 
plunger-style pump that is capable of 55 gpm at 3,000 psi, and 4,400 cfm blower at 
18 inches Hg, built on an eco-friendly platform, this truck provides greater fuel ef-
ficiency and offers noise reduction. 888/477-7611; www.sewerequipment.com

  BOOTH #2405

Sim/Tech Filter pleated filter
Pleated filters from Sim/Tech Filter are available for gravity effluent 
filtration in septic tanks and turbine pump filtration in pump tanks. 

Filtration size is 3/32 inch in two dimensions. Flow channels in the 
pleated material result in increased longevity. All filter types start at over 
2,000 square inches of filtration area. The 45 percent open area (over 
900 square inches) is equivalent to 800 linear feet of 3/32-inch slots. 
Various configurations and larger units are available. 888/999-3290; 
www.simtechfilter.com

  BOOTH #2504

SJE-Rhombus MySpy
The MySpy Wi-Fi messenger system from SJE-Rhombus pro-
vides remote notification of potential alarm conditions, including 
sump high water level or over/under temperature alarms, via text 
or email. Alarms notify the user both locally (audible and visual 
alarms) and remotely via an existing Wi-Fi network. The alarm will 
notify up to four contacts for alerts. The system has a NEMA 1-rated enclosure for in-
door use, automatic alarm reset and 9-volt DC battery backup. The touchpad includes 
test and silence buttons for the alarm horn and LED indicators for alarm (red), power 
on (green) and network status (blue). Optional float switch models and splice kit are 
available. 888/342-5753; www.sjerhombus.com

  BOOTH #5032

Spartan Tool Soldier
The midsize Soldier trailer hydro jetter from Spar-

tan Tool delivers 3,000 psi at 12 gpm for pipe sizes 
3 to 12 inches in diameter. With a standard antifreeze 

system, it can be used in any weather conditions. An optional Wart-
hog nozzle lets the user make quick work of ice, grease and tough root blockages. It 
has a pivoting hose reel for full access to any drain location. With its compact form, 
fully enclosed and lockable engine cover, and 200-gallon water tank, it is ready to 
handle stubborn stoppages. A skid-mount version is also available. 800/435-3866; 
www.spartantool.com
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  BOOTH #5144

StoneAge Tools Switcher
Switcher cleaning heads from StoneAge Tools 
eliminate extra runs by switching between pulling 
and descaling jets. They allow technicians to use the same tool to quickly run down 
the line, engage full cutting force to clear obstructions or roots, then switch again to 
move debris. Every time the pump is idled down and brought back to pressure, the 
tool alternates function between two different sets of jets. Field use of Magnum tools 
with a Switcher head versus the traditional method of using two tools demonstrates 
marked water and time savings. 866/795-1586; www.sewernozzles.com

  BOOTH #6244

Super Products 
Camel 1200 with 
wastewater recycling
Available on the Camel 1200 sewer 

cleaner, Super Products’ wastewater-recycling system has a six-stage water filtration 
process that enables effective sewer cleaning action without the need for freshwater, 
leading to substantial water, time and money savings for municipalities and sewer 
contractors. Its ejector plate serves as a full-body primary filter that thoroughly sepa-
rates solids from liquids collected in the debris body. The collected water then travels 
through a series of filters, strainers and a separator that removes particles from the 
liquid using centrifugal action. 800/837-9711; www.superproductsllc.com

  BOOTH #4110

Superior Signal 
5E Electric Smoker
The 5E Electric Smoker from Superior 
Signal offers a cost-effective solution to find 
difficult leaks and odors in residential and commercial plumbing systems. Connect 
the blower to any plumbing clean-out or vent, or to the septic tank, and use an ap-
propriately sized smoke candle to force smoke through faults and cracks to identify 
the sources of odor and hard-to-find leaks. It handles all residential and commercial 
smoke testing applications using smoke candles from 30 seconds to three minutes. 
The unit comes with an 8-foot industrial-grade flex-hose, weighs just 8 pounds, and 
requires no maintenance. 800/945-8378; www.superiorsignal.com

  BOOTH #1537

SUPERVAC2000 Triton
The Triton combination sewer cleaner from 
SUPERVAC2000 has a water-recycling system that 
uses a Juggler filter to allow continuous work without 
downtime for water filling. It filters water collected in 

the debris tank and transfers it to a water reservoir used by the Jeter water pump. It 
comes with a 2,500-gallon debris tank with stainless steel liner and vibrator, 1,500-gal-
lon water tank, hydraulic boom and dump, and a full-opening rear door. Vacuum is pro-
vided by a 3,800 cfm at 27 inches Hg Robuschi blower, while jetting power is provided 
by an 80 gpm, 2,500 psi Pratissoli water pump. The rear door-mounted hydraulic hose 
reel holds 600 feet of 1-inch hose. 866/839-5702; www.supervac2000.com

  BOOTH #5259

Trans Lease 
An independent lease and finance company, 
Trans Lease, covers the U.S. and Canada, with a focus on the transportation indus-
try. The company’s specialty markets division covers specific industries, such as 
industrial cleaning and excavation. 877/600-6423; www.transleaseinc.com

  BOOTH #5358, 5361, 5363, 5465

UltraLav UltraSite
The UltraSite restroom trailer from UltraLav is 
designed to address the needs of today’s con-
struction site and field office needs. It boasts two 
restrooms with running hot water, a 330-gallon 

waste tank and a 105-gallon freshwater tank. It has plen-
ty of working space with its 60-square-foot office with restroom access. All of this is 
connected to an air-conditioning unit to ensure that users are always comfortable. 
The trailer also includes a 125-square-foot garage space with heavy-duty roll-up 
door. 877/301-3837; www.ultralav.com

  BOOTH #5055

USB-Sewer Equipment 
Corporation Turbo S600
The Turbo S600 chain cutter from USB-Sewer 
Equipment Corporation is made of tempered stain-
less steel and has a continuously adjustable guide 
skid. The chain retainer is driven by a high-perfor-
mance turbine on a robust body to remove concrete, calcium deposits, hardened 
grease and tuberculation from 12- to 24-inch sewer lines. Its optimized 3-D hydro-
mechanics in conjunction with ceramic nozzle inserts allow the cutter to be used 
with recycled or clean water. 866/408-2814; www.usbsec.com

  BOOTH #1061

Vac-Con 
Omnibus Precision 
Power Control System

The Omnibus Precision Power Control System from Vac-Con gives the operator 
control authority over all vacuum, water and engine functions. One simple control 
operates all of the vacuum and water system functions of Vac-Con combination 
machines, allowing the operator to use only as much power as needed, saving time 
and fuel while allowing precise movements of the hydraulic components. It uses 
an upgraded electrical system (CANbus) that improves hydraulic performance and 
optimizes hydrostatic vacuum efficiencies, which include lower engine rpm and in-
creased vacuum performance. It includes an easy-to-use, full-color operator display 
that contains all necessary operator functions on a single screen, along with a dedi-
cated diagnostics page, chassis page and virtual circuit breaker. 904/284-4200; 
www.vac-con.com

ProductPreview

  BOOTH #1061

Vector Technologies 
Vac-Con VecJet
The VecJet trailer jetter, manufactured by Vector Tech-
nologies, brings a new dimension to Vac-Con, and an 
alternative entry into the market. This simple and robust trailer jet will be available in 350- 
and 700-gallon configurations, with water systems from 25 gpm at 4,000 psi to 40 gpm at 
3,000 psi. It will be powered by a 99 hp Kubota diesel, with available gasoline option, two 
hose reel sizes and other options. 800/832-4010; www.vector-vacuums.com

  BOOTH #5255

Water Cannon 16T55 
The 16T55 turnkey jetter package from Water Can-

non is road-ready with an onboard 200-gallon water tank 
capacity and customizable jetter hose up to 500 feet. It includes 

a two-wheel road-ready commercial jetter trailer, electric-rewind 
high-capacity hose reel that can hold 500 feet of 3/8-inch or 350 feet 

of 1/2-inch hose, poly toolbox, lights, front jack with wheel, safety chains, and aluminum 
fenders. The jetter includes a Honda GX690 twin-cylinder electric-start engine, V-belt 
drive, trailer-mounted skid, and 15-gallon EPA- and CARB-approved poly fuel tank. Its TS-
Series General triplex plunger pump supplies 8 gpm at 3,500 psi. It has a pump-mounted 
jetter pulse valve, foot valve with 8-foot jumper hose, and three jetter nozzles – the Pen-
etrator, Flusher and De-Greaser/De-Icer. 800/333-9274; www.watercannon.com

  BOOTH #5050

Westech Vac Systems 
Predator 
Westech Vac Systems, a member of the 
Federal Signal Environmental Solutions 
Group, will feature a Predator DOT 407/412 liquid vacuum truck. It combines high vac-
uum and pressure off-loading designed to deliver reliable performance in the most de-
manding applications. Available for rental or purchase, with features available such as a 
dumping 3,000-gallon DOT-certified tank, full-opening rear door and a powerful 28-inch 
Hg rotary vane vacuum pump, the unit is designed to handle bulk liquids, sludge and 
semisolid waste in industrial applications. 780/955-3030; www.westechvac.com

  BOOTH #5134

Westmoor Conde’ ProVac 
Liquid Waste Pumping System
The preassembled industrial Conde’ ProVac Liquid Waste 
Pumping System from Westmoor is designed to pro-
mote efficient grease trap pumping. The unit is quiet and 

lightweight and pumps at 120 gpm. Flip a switch to start the unit in vacuum mode for 
pumping. The built-in exhaust deodorizer keeps odor at a minimum. Flip the switch 
to pressure mode for off-loading. It can be used for servicing locations not suitable 
for large vacuum truck hoses, including indoor or remote, difficult-to-access jobs. 
800/367-0972; www.westmoorltd.com  ■
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  BOOTH #5144

StoneAge Tools Switcher
Switcher cleaning heads from StoneAge Tools 
eliminate extra runs by switching between pulling 
and descaling jets. They allow technicians to use the same tool to quickly run down 
the line, engage full cutting force to clear obstructions or roots, then switch again to 
move debris. Every time the pump is idled down and brought back to pressure, the 
tool alternates function between two different sets of jets. Field use of Magnum tools 
with a Switcher head versus the traditional method of using two tools demonstrates 
marked water and time savings. 866/795-1586; www.sewernozzles.com

  BOOTH #6244

Super Products 
Camel 1200 with 
wastewater recycling
Available on the Camel 1200 sewer 

cleaner, Super Products’ wastewater-recycling system has a six-stage water filtration 
process that enables effective sewer cleaning action without the need for freshwater, 
leading to substantial water, time and money savings for municipalities and sewer 
contractors. Its ejector plate serves as a full-body primary filter that thoroughly sepa-
rates solids from liquids collected in the debris body. The collected water then travels 
through a series of filters, strainers and a separator that removes particles from the 
liquid using centrifugal action. 800/837-9711; www.superproductsllc.com

  BOOTH #4110

Superior Signal 
5E Electric Smoker
The 5E Electric Smoker from Superior 
Signal offers a cost-effective solution to find 
difficult leaks and odors in residential and commercial plumbing systems. Connect 
the blower to any plumbing clean-out or vent, or to the septic tank, and use an ap-
propriately sized smoke candle to force smoke through faults and cracks to identify 
the sources of odor and hard-to-find leaks. It handles all residential and commercial 
smoke testing applications using smoke candles from 30 seconds to three minutes. 
The unit comes with an 8-foot industrial-grade flex-hose, weighs just 8 pounds, and 
requires no maintenance. 800/945-8378; www.superiorsignal.com

  BOOTH #1537

SUPERVAC2000 Triton
The Triton combination sewer cleaner from 
SUPERVAC2000 has a water-recycling system that 
uses a Juggler filter to allow continuous work without 
downtime for water filling. It filters water collected in 

the debris tank and transfers it to a water reservoir used by the Jeter water pump. It 
comes with a 2,500-gallon debris tank with stainless steel liner and vibrator, 1,500-gal-
lon water tank, hydraulic boom and dump, and a full-opening rear door. Vacuum is pro-
vided by a 3,800 cfm at 27 inches Hg Robuschi blower, while jetting power is provided 
by an 80 gpm, 2,500 psi Pratissoli water pump. The rear door-mounted hydraulic hose 
reel holds 600 feet of 1-inch hose. 866/839-5702; www.supervac2000.com

  BOOTH #5259

Trans Lease 
An independent lease and finance company, 
Trans Lease, covers the U.S. and Canada, with a focus on the transportation indus-
try. The company’s specialty markets division covers specific industries, such as 
industrial cleaning and excavation. 877/600-6423; www.transleaseinc.com

  BOOTH #5358, 5361, 5363, 5465

UltraLav UltraSite
The UltraSite restroom trailer from UltraLav is 
designed to address the needs of today’s con-
struction site and field office needs. It boasts two 
restrooms with running hot water, a 330-gallon 

waste tank and a 105-gallon freshwater tank. It has plen-
ty of working space with its 60-square-foot office with restroom access. All of this is 
connected to an air-conditioning unit to ensure that users are always comfortable. 
The trailer also includes a 125-square-foot garage space with heavy-duty roll-up 
door. 877/301-3837; www.ultralav.com

  BOOTH #5055

USB-Sewer Equipment 
Corporation Turbo S600
The Turbo S600 chain cutter from USB-Sewer 
Equipment Corporation is made of tempered stain-
less steel and has a continuously adjustable guide 
skid. The chain retainer is driven by a high-perfor-
mance turbine on a robust body to remove concrete, calcium deposits, hardened 
grease and tuberculation from 12- to 24-inch sewer lines. Its optimized 3-D hydro-
mechanics in conjunction with ceramic nozzle inserts allow the cutter to be used 
with recycled or clean water. 866/408-2814; www.usbsec.com

  BOOTH #1061

Vac-Con 
Omnibus Precision 
Power Control System

The Omnibus Precision Power Control System from Vac-Con gives the operator 
control authority over all vacuum, water and engine functions. One simple control 
operates all of the vacuum and water system functions of Vac-Con combination 
machines, allowing the operator to use only as much power as needed, saving time 
and fuel while allowing precise movements of the hydraulic components. It uses 
an upgraded electrical system (CANbus) that improves hydraulic performance and 
optimizes hydrostatic vacuum efficiencies, which include lower engine rpm and in-
creased vacuum performance. It includes an easy-to-use, full-color operator display 
that contains all necessary operator functions on a single screen, along with a dedi-
cated diagnostics page, chassis page and virtual circuit breaker. 904/284-4200; 
www.vac-con.com
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  BOOTH #1061

Vector Technologies 
Vac-Con VecJet
The VecJet trailer jetter, manufactured by Vector Tech-
nologies, brings a new dimension to Vac-Con, and an 
alternative entry into the market. This simple and robust trailer jet will be available in 350- 
and 700-gallon configurations, with water systems from 25 gpm at 4,000 psi to 40 gpm at 
3,000 psi. It will be powered by a 99 hp Kubota diesel, with available gasoline option, two 
hose reel sizes and other options. 800/832-4010; www.vector-vacuums.com

  BOOTH #5255

Water Cannon 16T55 
The 16T55 turnkey jetter package from Water Can-

non is road-ready with an onboard 200-gallon water tank 
capacity and customizable jetter hose up to 500 feet. It includes 

a two-wheel road-ready commercial jetter trailer, electric-rewind 
high-capacity hose reel that can hold 500 feet of 3/8-inch or 350 feet 

of 1/2-inch hose, poly toolbox, lights, front jack with wheel, safety chains, and aluminum 
fenders. The jetter includes a Honda GX690 twin-cylinder electric-start engine, V-belt 
drive, trailer-mounted skid, and 15-gallon EPA- and CARB-approved poly fuel tank. Its TS-
Series General triplex plunger pump supplies 8 gpm at 3,500 psi. It has a pump-mounted 
jetter pulse valve, foot valve with 8-foot jumper hose, and three jetter nozzles – the Pen-
etrator, Flusher and De-Greaser/De-Icer. 800/333-9274; www.watercannon.com

  BOOTH #5050

Westech Vac Systems 
Predator 
Westech Vac Systems, a member of the 
Federal Signal Environmental Solutions 
Group, will feature a Predator DOT 407/412 liquid vacuum truck. It combines high vac-
uum and pressure off-loading designed to deliver reliable performance in the most de-
manding applications. Available for rental or purchase, with features available such as a 
dumping 3,000-gallon DOT-certified tank, full-opening rear door and a powerful 28-inch 
Hg rotary vane vacuum pump, the unit is designed to handle bulk liquids, sludge and 
semisolid waste in industrial applications. 780/955-3030; www.westechvac.com

  BOOTH #5134

Westmoor Conde’ ProVac 
Liquid Waste Pumping System
The preassembled industrial Conde’ ProVac Liquid Waste 
Pumping System from Westmoor is designed to pro-
mote efficient grease trap pumping. The unit is quiet and 

lightweight and pumps at 120 gpm. Flip a switch to start the unit in vacuum mode for 
pumping. The built-in exhaust deodorizer keeps odor at a minimum. Flip the switch 
to pressure mode for off-loading. It can be used for servicing locations not suitable 
for large vacuum truck hoses, including indoor or remote, difficult-to-access jobs. 
800/367-0972; www.westmoorltd.com  ■
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Units come with  
A/C, Heat  
HD Steps  

and 300 Gallon 
Waste Tank

info@cohsi.com • 630.906.8002 • www.cohsi.com
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See our website for layouts and options.

• Lowest interior floor height in the industry
• ADA wheelchair accessible units

• Unlimited floor plans from 8' to 53' trailers
• Rigid steel shell construction from top to  

bottom to resist rot and warping
• Specializing in customizing trailers
• Easy fold-up steps & door handles

• 24/7 tech support
• Free Nation Wide Lead Program for our customers

• Large capacity waste tanks
• Standard high privacy partitions for added comfort

• Rigid platform, our smallest wide body trailers  
start out with Dual 10" ASTM I-beams

For Special Events
& Other Necessities

Luxury Trailers
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Luxury Trailers
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http://www.westechvac.com
http://www.westmoorltd.com
mailto:info@cohsi.com
http://www.cohsi.com
www.amtpump.com
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manufactured 
by

Vector

The New  
Vac-Con  

VecJet
700 or 350 gallon 

25GPM @ 4000 PSI to 40GPM @ 3000 PSI 
99HP Kubota diesel

BOOTH

1061

VAC-CON.COM
855.336.2962  
e-mail: vns@vac-con.com

MORE POWER TO YOU

Companies

Vector Technologies Ltd.
VECTOR-VACUUMS.COM 
800.832.4010
e-mail: inquiry@vector-vacuums.com

BOOTH
6313

mailto:vns@vac-con.com
mailto:inquiry@vector-vacuums.com
www.keithhuber.com
http://www.e-pac-mac.com
www.shoring.com
http://www.vac-con.com
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 HOSE REELS

 
HANNAY REELS N700 SERIES
N700 Series spring rewind reels from Hannay Reels 
are designed for 1/4- through 1/2-inch-I.D. hoses for 
use with lubrication, steam, washdown, air tools, high 
pressure and general industrial applications. Standard 
reels have a narrow frame and non-sparking ratchet 
assembly to prevent damage from reverse winding. 
Reels are available to accommodate pressures from 3,000 to 10,000 psi. 
877/467-3357; www.hannay.com.

 
REELCRAFT INDUSTRIES 

PW81100 OHP
The PW81100 OHP hose reel from Reelcraft 
Industries has been fitted with a nickel-plated, 
carbon steel, Aflas-sea led swivel, specifically 
for pressure-wash applications. The reel holds 

up to 100 feet of 3/8-inch-I.D. hose. Its rigidity, 
compact design and nearly impervious powder-

coat finish make it usable for outdoor all-weather and 
truck-mount applications. The steel guide arm and base 

are stamped with ribs and gussets to ensure maximum strength and light 
weight. The reel comes in standard Reelcraft red, but other colors are avail-
able upon request. 800/444-3134; www.reelcraft.com.

 JETTERS

AMAZING MACHINERY 
BOSSJET MAX
BossJet Max jetters from Amazing Machin-
ery offer versatile hose reel configurations: 
no reel, a fixed reel or a 360-degree stainless 
steel pivoting reel, and with a mounting bracket 
for an optional remote hose reel for indoor jetting. They 
come with Honda, Kohler, Yanmar or Vanguard engines, with or without 
electric start. Pump options include CAT, A/R and General, with pressures 
up to 4,200 psi and flow rates up to 5.5 gpm. The frame is powder-coated 1.5-
inch tubular steel, which wraps around the engine and pump for protection. 
Each unit comes with a laser nozzle and washdown accessories with 50 feet 
of leader hose. 800/504-7435; www.amazingmachinery.com.

AMERICAN JETTER 
TOOLBOX SERIES
The Toolbox Series by American Jet-
ter offers the features of a larger jetter 
in a compact and lockable toolbox. It operates with the door open, and in-
cludes up to 300 feet of 3/8-inch hose or 200 feet of 1/2-inch hose on its 
dual-direction powered reel. The included hose guide provides consistent 
hose direction. Power is provided by a Kohler gasoline engine with a belt-
drive Udor pump. Optional flows range from 5 to 12 gpm, to 4,000 psi on 
the standard model. Custom units can be configured with higher gpm. The 
optional 1-mile open-range wireless remote allows for water on/off, engine 
shutdown and hose reel control. 866/944-3569; www.americanjetter.com.

RING-O-MATIC 550
The Ring-O-Matic 550 dual-pump 
combination jetter and vacuum 
excavator offers the advantages of 
a dedicated combination jetter/
vacuum truck in a compact trailer 
unit. It jets and vacuums sewer 
lines up to 20 inches in diameter 

in spaces too confined for stand-alone jetters and vacuum excavators, or a 
carrier-mounted combo rig. Powered by an 81 hp CAT turbo diesel, the ma-
chine has a 1,000 cfm blower and can deliver 27 gpm at 2,700 psi up to 400 
feet with 3/4-inch jetter hose. Its trailer axles are rated to 16,000 pounds to 
allow the 550-gallon spoils tank and 500-gallon freshwater tank to be towed 
by a suitably equipped 3/4- or 1-ton truck.

VAC-CON HOT SHOT
The Hot Shot high-pressure water 
jet machine from Vac-Con is de-
signed for removing stones, bottles, 
cans, grease, sludge and other de-
bris from sanitary sewer and/or 
storm drainlines. Engineered for 
one-person operation, all high-pressure water and hose reel controls are lo-
cated at the front of the machine for ease of operation and increased safety. 
Models are available with 1,000- and 1,600-gallon water tanks. Options in-
clude variable flow, articulating hose reel, polyethylene water tanks, 30 gpm 
at 3,000 psi water pump system, auxiliary engine or hydrostatic drive, cold 
weather recirculation system, side-mounted toolboxes, air purge system, 
hose footage counter, arrow board, strobe lights, inspector cam, high-pres-
sure spray bar, hose rewind guide, 600 psi hand-gun system with 25 feet of 
hose and a selection of nozzles. 855/336-2962; www.vac-con.com.

Sewer and Drain Maintenance
By Craig Mandli

PRODUCT FOCUS

(continued)

http://www.hannay.com
http://www.reelcraft.com
http://www.amazingmachinery.com
http://www.americanjetter.com
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Sewer and Drain Maintenance
By Craig Mandli
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Your Equipment SUPERSTORE Since 1995

Complete Details At

AmazingMachinery.com 3811 Old Tasso Rd. • Cleveland, TN 37312
1-800-504-7435

$3295$3295
PACKAGE PRICE

FREE Freight

Shown with  
optional reels

BossJet  
MAX

Introducing  the  All New •    Commercial Quality  
OHV Air-cooled,  
4-Stroke Engine

•     Low Oil Automatic  
Shut Down

•    Adjustable Pressure
•     HD Powder-Coated  

1.5" Tube Frame
•    Aqua Pulse Feature

•    Premium CAT or  
A/R Triplex Pump

•   1/4" Laser Penetrator 
Nozzle

•  Wash-down Gun and Tips
•   50' High Pressure  

Lead Hose
•   Lock-in Station for  

Remote Hose Reel

•   4 Large Tires for  
Stability & Ease of Use

•   Compact to Fit Through  
Most Doorways

•   Protective Roll Cage
•   Designed to Clean  

2" to 6" Lines

•    7" Flat Screen LCD  
in ABS Case

•   Quality High Resolution  
Color Camera 

•   Camera Vision Angle  
Up To 60 Degrees

•   Stainless Steel Body  
with Sapphire Lens

•   1.375" Diameter  
“Easy Push”  
Camera Head

•   Waterproof  
Camera Head 

•   6 Super-Bright White  
LED Lights w/Dimmer

•   12" Steel Spring Leader 

•   3/8" or 1/2" Super Slick 
Push Cable

•   Heavy Duty  
Powder Coated  
Storage Reel 

•   Operates On  
Single 120 Volt  
Electric Plug

STARTING AT

FREE Freight

$1495$1495

$1995$1995
STARTING AT

FREE Freight

6 Months, 
No Interest!

Get 6 Months to Pay on Purchases of $99 or More.
Choose PayPal Credit® at Checkout.  

Subject to Credit Approval.

FREE
Warthog® Nozzle  

with the purchase of a 

BossJet MAX Jetter!

VizTrac 
BASIC

BOOTH

3022

Sales, Rentals,  
& Leasing Options

Mobile Belt Filter Press with
Operator Room

Dewatering Solutions for
Bio Solids, Sludge & Slurries

Do It Once!
Do It Bright!

Phone: 269-793-7183  Fax: 269-793-4022
127 N. Water St., Hopkins, MI 49328

www.brightbeltpress.com

BOOTHS

4218, 4221

FROM PRESSURE LIFT CORPORATION

PATENTED

Proudly made in the USA

Provides excellent pumping assistance 
in any situation from deep lift stations 
to distant, down hill septic tanks
Made of light-material
Minimal, easy to manage maintenance

866-504-6596 
pressurelift.com

PROVIDES INCREASED VERTICAL LIFT  
AND HORIZONTAL CAPABILITIES

WHY A POWER BOOSTER?

Available In:  

2", 3", 4", 6" & 
Now 8" Units

Shorten project time
Powered by compressed air  
or high pressure water
Handles a wide range of viscous 
liquids-mud to municipal sludge

Dealers  
In:

AustraliaNew Zealand

Now you will BUST IT UP/MIX IT UP and PUMP IT UP IN RECORD TIME

BOOTH

5128
ASK FOR  

SHOW SPECIALS!

http://www.pumper.com
http://www.brightbeltpress.com
www.amazingmachinery.com
www.pressurelift.com
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 JETTERS

VAC-TRON 
EQUIPMENT 
JTV 873 PTO
JTV 873 PTO from Vac-
Tron Equipment is a PTO 
truck-driven system that 
combines vacuum excavation with high-pressure jetter capabilities. The 
PTO drives a positive displacement vacuum blower that produces 1,000 cfm 
at 16 inches Hg. It comes standard with reverse pressure, an 800-gallon de-
bris tank, 300-gallon water supply, 15 gpm at 3,000 psi water pump, hydrau-
lic rear claw door, Big Red filter housing, and a jetter hose reel that holds 500 
feet of 1/2-inch hose. All components are controlled from the truck, elimi-
nating the extra weight, space and cost of the pony motor. An optional tow-
ing package allows the user to tow other equipment to the job site to help 
with efficiency. 888/822-8766; www.vactron.com.

 
VACTOR 
MANUFACTURING 
RAMJET 850 SERIES
The RamJet 850 Series truck jetter 
from Vactor Manufacturing of-
fers a choice of front or rear hose 

reel locations. Equipped with a Jet Rodder water pump, the unit breaks up 
blockages in sanitary lines, flushes out debris and scours sewer lines. Park-
N-Clean technology allows the operator to park near the job and start clean-
ing with minimal setup. The standard front hose reel has a capacity of 800 
feet of 1-inch hose and can telescope up to 15 inches forward and rotate up 
to 270 degrees, providing direct alignment. The aluminum heated enclosure 
keeps the pump and plumbing covered and protected. The standard rear 
hose reel has a capacity of 700 feet of 1-inch hose and can rotate 180 degrees 
— 90 degrees to curbside and 90 degrees to street side. It offers a 0 to 80 gpm 
flow at a variable pressure up to 2,500 psi at the hose reel. 800/627-3171; 
www.vactor.com.

 
VECTOR 
TECHNOLOGIES 
VECJET
The VecJet from Vector Tech-
nologies is offered in both 350- 
and 700-gallon configurations. 
The unit is powered by diesel or gasoline Kubota engines and uses Giant 
water pumps. These trailers represent a blend of Vector trailer construc-
tion and Vac-Con water jets. They include HDPE water tanks up to 700 gal-
lons, water systems up to 40 gpm at 3,000 psi, tubular steel Vector trailers 
and Vac-Con hose reels with up to 1,000-foot hose capacity. 414/247-7100; 
www.vector-vacuums.com.

 LOCATORS
 

SUPERIOR SIGNAL COMPANY 
5E ELECTRIC SMOKER
The 5E Electric Smoker from Superior
 Signal Company connects to any clean-out or inspection port to smoke 
test an entire system in just a few minutes. Smoke testing can be an effective 
technique for finding sources of odors and many other faults throughout the 
building plumbing, laterals, the septic system and leachfield. The unit gently 
pushes smoke throughout the system to find cracks and leaks, and quickly 
identify problems; sets up and shows results quickly. It comes with an 8-foot 
industrial-grade flex hose. 800/945-8378; www.superiorsignal.com.

 
VIVAX-METROTECH SPAR300
The Spar300 utility surveying system from Vivax-
Metrotech collects positions in the site coordinates 
with a package that adapts to a range pole, ATV, 
riverboat or pushcart. It continuously logs the util-
ity depth and offset, with statistical confidence and 
automatic offset calculations. Using a Bluetooth or 
USB link, the instrument outputs the 3-D positions 
to a Trimble TSC3 or tablet for real-time display on 
the Trimble Access map, independent of its own per-

spective with respect to the utility or the GNSS antenna. When a complex lo-
cate scenario is encountered, it applies automatic tolerance masks to the po-
sition data, flagging these areas on the map. 800/446-3392 www.vxmt.com.

 NOZZLES

 
HYDRA-FLEX SWITCHBLADE 
AND RIPSAW
Switchblade static, zero-degree and Ripsaw 
rotating nozzles from Hydra-Flex have improved impingement 
and stream quality to allow operators to dig faster and use dramatically less 
water to ensure greater job site efficiency. The heavy-duty, high-impact noz-
zles operate at up to 3,200 psi and are constructed with stainless steel hous-
ings and tungsten carbide wear surfaces. Both are designed to withstand 
harsh environments and provide long life. A nonconductive urethane coat-
ing on the nozzle body extends the life of the nozzle, while protecting the 
safety of the user and sensitive underground assets. A range of flow rates and 
spray patterns are available for applications such as potholing and trench-
ing. 952/808-3640; www.hydraflexinc.com.

 
NOZZTEQ MANTA 
BOTTOM CLEANER
The Manta Bottom Cleaner from NozzTeq 
includes interior surfaces and interchange-

able rear jetting plates made of stainless steel 
and ceramic parts designed to stand up to 

hard water and grit. The 50-plus-pound nozzle slides 
on wide runners that are replaceable, and stays on the bottom of large-di-
ameter pipes, where it will do the most good. Its bottom surface will never 
wear out. Its jetting plate is interchangeable and replaceable, and comes in 
eight-, 10- and 12-jet configurations. 866/620-5915; www.nozzteq.com.

 PUSH CAMERAS

CUES MPLUS+
The CUES MPlus+ lateral and mini mainline push 
system is designed for easy operation with an all-
in-one setup, and flexibility with quick removal of the 
control unit to be used separately. The system integrates 
video observation coding, observation coding interface 
and digital recording. This lightweight system includes 
large and durable wheels for portability and a bal-
anced footprint for stability. It is manufactured for 
reliability and rigorous field use. 800/327-7791; www.cuesinc.com.

 
MYTANA MANUFACTURING 

MS11-NG2
The MS11-NG2 mid-size inspection system from 

MyTana Manufacturing has USB for record-
ing and storage. The system is suitable for 

inspecting 3- to 6-inch lines with the choice 
of 150 or 200 feet of pushrod. The unit has a 64GB 
internal drive as well as two onboard USB ports, 
and a 32GB removable USB drive. The one-piece 
design is lightweight with a carrying handle. The 
camera head is color, self-leveling with a built-

in 512 Hz transmitter for locating trouble spots, 
even in cast iron pipes. The monitor features a clear pic-

ture. 800/328-8170; www.mytana.com.

 
R.S. TECHNICAL SERVICES 
QUICK PEEK
The Quick Peek all-in-one, fully portable video in-
spection system from R.S. Technical Services is a 
compact, lightweight solution for drainline condi-
tion assessment in lines 2 to 10 inches in diameter 
up to 300 feet in length. It has a 7-inch bright LCD 
handle-mounted monitor with a sun shield/screen 
protector that can be positioned for a comfortable 
viewing angle. Easily accessible monitor controls 
include power mode, aspect ratio (screen size) and 
menu, plus set buttons for color, brightness, con-
trast, tint and volume. The side-mounted AC/DC power 
source houses controls for all camera functions, and pro-
vides a camera test terminal, AC/DC input, video/audio 
output, keyboard input and a condenser microphone with 
on/off switch. It has a high-resolution, low-lux color camera, keyboard for 
annotation, video/audio output, a microphone, and is fully locatable with 
a 512 Hz inline transmitter. Options include battery power, a self-leveling 
camera, 512 Hz receiver, roller skids, laptop interface, SD card reader and 
Wi-Fi interface. 800/767-1974; www.rstechserv.com.

 ROOT CONTROL - CHEMICAL/MECHANICAL
 

DUKE’S ROOT CONTROL
RAZOROOTER II
Diquat-based Razorooter II root-
control herbicide from Duke’s Root 
Control is registered by the U.S. Envi-
ronmental Protection Agency for con-
trolling nuisance tree roots in sanitary 
sewer line collections systems, and received a classification of “evidence of 
noncarcinogenicity for humans.” In 2014, the EPA further approved an amend-
ment of labels to lower the signal word from “warning” to “caution.” Crews in-
sert a hose from manhole to manhole, preparing to fill the affected sewer pipe 
with herbicide. The foam is  released, compressing against pipe surfaces and 
penetrating cracks, joints and connecting sewers. Roots are killed on contact, 
decay naturally and slough away. Application is designed to prevent root-relat-
ed stoppages for two to three years. 800/447-6687; www.dukes.com.
 

LENZYME/ 
TRAP-CLEER FOAMING 
ROOT CONTROL
Foaming root control from Lenzyme/
Trap-Cleer has double the dichlobe-
nil active ingredient of previous solu-
tions and a latex base that helps it stick 
to roots longer. It is easy to apply and 

provides a slower foaming action designed to coat the entire pipeline and 
eliminate fast-foam-over messes. 800/223-3083; www.lenzyme.com. ■

http://www.vactron.com
http://www.vactor.com
http://www.vector-vacuums.com
http://www.superiorsignal.com
http://www.vxmt.com
http://www.hydraflexinc.com
http://www.nozzteq.com
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eight-, 10- and 12-jet configurations. 866/620-5915; www.nozzteq.com.
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CUES MPLUS+
The CUES MPlus+ lateral and mini mainline push 
system is designed for easy operation with an all-
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anced footprint for stability. It is manufactured for 
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MyTana Manufacturing has USB for record-
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The Quick Peek all-in-one, fully portable video in-
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viewing angle. Easily accessible monitor controls 
include power mode, aspect ratio (screen size) and 
menu, plus set buttons for color, brightness, con-
trast, tint and volume. The side-mounted AC/DC power 
source houses controls for all camera functions, and pro-
vides a camera test terminal, AC/DC input, video/audio 
output, keyboard input and a condenser microphone with 
on/off switch. It has a high-resolution, low-lux color camera, keyboard for 
annotation, video/audio output, a microphone, and is fully locatable with 
a 512 Hz inline transmitter. Options include battery power, a self-leveling 
camera, 512 Hz receiver, roller skids, laptop interface, SD card reader and 
Wi-Fi interface. 800/767-1974; www.rstechserv.com.

 ROOT CONTROL - CHEMICAL/MECHANICAL
 

DUKE’S ROOT CONTROL
RAZOROOTER II
Diquat-based Razorooter II root-
control herbicide from Duke’s Root 
Control is registered by the U.S. Envi-
ronmental Protection Agency for con-
trolling nuisance tree roots in sanitary 
sewer line collections systems, and received a classification of “evidence of 
noncarcinogenicity for humans.” In 2014, the EPA further approved an amend-
ment of labels to lower the signal word from “warning” to “caution.” Crews in-
sert a hose from manhole to manhole, preparing to fill the affected sewer pipe 
with herbicide. The foam is  released, compressing against pipe surfaces and 
penetrating cracks, joints and connecting sewers. Roots are killed on contact, 
decay naturally and slough away. Application is designed to prevent root-relat-
ed stoppages for two to three years. 800/447-6687; www.dukes.com.
 

LENZYME/ 
TRAP-CLEER FOAMING 
ROOT CONTROL
Foaming root control from Lenzyme/
Trap-Cleer has double the dichlobe-
nil active ingredient of previous solu-
tions and a latex base that helps it stick 
to roots longer. It is easy to apply and 

provides a slower foaming action designed to coat the entire pipeline and 
eliminate fast-foam-over messes. 800/223-3083; www.lenzyme.com. ■

BOOTH

6247

http://www.pumper.com
http://www.cuesinc.com
http://www.mytana.com
http://www.rstechserv.com
http://www.dukes.com
http://www.lenzyme.com
www.septicdrainer.com
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Westech launches new website
Westech Vac Systems launched a new website following an acquisition 

by Federal Signal. The redesigned website covers the company’s products 
and services in the U.S. and western Canada, and places an emphasis on 
improved navigation and user experience. 

 
Vactor HXX ParaDIGm named finalist 
in Innovation Awards

The Vactor HXX ParaDIGm hydroexcavator was named a top 100 final-
ist in the 2016 Chicago Innovation Awards in the Industrial/Manufacturing 
category. The Innovation Awards recognize new products and services. ■

INDUSTRY NEWS

Westech launches new website
Westech Vac Systems launched a new website following an acquisition 

by Federal Signal. The redesigned website covers the company’s products 
and services in the U.S. and western Canada, and places an emphasis on 
improved navigation and user experience. 

 
Vactor HXX ParaDIGm named finalist 
in Innovation Awards

The Vactor HXX ParaDIGm hydroexcavator was named a top 100 final-
ist in the 2016 Chicago Innovation Awards in the Industrial/Manufacturing 
category. The Innovation Awards recognize new products and services. ■

INDUSTRY NEWS

Systems
ScreencO 208-790-8770 

www.ScreencoSystems.com 
sales@screencosystems.com

 TRUCK TOW BEHIND PORTASCREEN SPREADER

•  Increased Productivity  
•  Reduces Fatigue & Injuries
• GET A GRIP
• 1.5 To 6" Sizes
•  Easy One Handed Clamp for Handling Hoses & Pipes

• Portable Event Screening
• Doubles As Screener Spreader & 
Mobile Septic Receiving Station

• Clean Up Your Land Application Site
• Never Hand Pick Trash Again

HANDLE-TECHHANDLE-TECH

 TRUCK TOW BEHIND PORTASCREEN SPREADER

MAXI SCREEN PORTABLE SEPTIC 
RECEIVING STATIONS

Aluminum & Stainless Construction

MAXI SCREEN PORTABLE SEPTIC 
RECEIVING STATIONS

Patented Dual Screen Design

Patented Dual Screen Design

• Affordable • Screens That Really Work 
• No Moving Parts • Gravity Off-Load At 500 GPM  

• NEW 4' Trash Extension Puts Trash Directly Into Dumpster
• Optional Patz Conveyor To Move Trash to Dumpster

MINI DUAL SCREEN  
PORTABLE RECEIVING 

STATION

MINI DUAL SCREEN  
PORTABLE RECEIVING 

STATION

MEGA DUAL SCREEN  
PORTABLE RECEIVING STATION

MEGA DUAL SCREEN  
PORTABLE RECEIVING STATION

• Same Great Design, Ships Truck Freight 
• Easily Fits In Pickup for Transport

• Small Footprint, Big Results

• No Other System Can Match Our GPM Capacity 
• 40.5 sq. ft. of Screen • Off-Loads At Up To 1000 GPM

• 6" Offload Through Dual Fan Spreaders 
• Optional Two 4" Hoses - Offload 2 Trucks Simultaneously  

• Removes Grit From Flow Stream  
• Keeps Onsite Storage Grit Free

• Available in 15-31.5 cu. ft. Grit Capacity

500 GPM

•  Folds to Fit on Hose Deck
• Max Load 600 lbs.  

•  Move septic and grease 
interceptor waste with 
ease from underground 
storage tanks. 

•  Works with above and 
below ground storage

•   Great for transferring to 
land application site. 

•  Mix while dewatering.

•  Agitate fast,  
transfer fast, load fast.

•  Handles sand grit and 
slurry type materials. 

•  Pit depths of 3 - 12 ft.  
3333 Up to 500 GPM 
4444 Up to 1580 GPM 
6000 & 8000 PTO Up to 
3500 GPM.

TRIPOD  
LID & PUMP 

LIFTER

TRIPOD  
LID & PUMP 

LIFTER

GRIT ELIMINATORGRIT ELIMINATOR Hose & Pipe Handles
Authorized  
Distributor

•  Convey large volumes 
of material to storage 
facility or load into 
transport vehicles. 

•  Convey one-way or 
two-way, straight-Line, 
or up and down inclines. 
Smooth, textured and 
cold temperature belting 
available.

•  Choose from a wide  
variety of conveyor 
lengths, widths, speeds 
and load capacities.

•  Rugged, dependable 
equipment back by 
manufacturer written 
warranty.

•   Geared motor, directly 
flanged to the pump 

•  Pin joint sealed with 
elastomeric boot

•  90° suction housing flange 
rotation 

•  Stator has gaskets
•  Hardened steel, hard 

chrome plating rotor
•  Enlarged suction housing

•   Housing can be completely 
drained

•  Low angularity connecting 
rod

•  Standard ANSI connections 
sized to ensure no ‘dead 
zones’ allowing complete 
drainage

PUMPING  
SOLUTIONS  

ECONOMICAL書
PUMPS  

AND AGITATORS

PUMPING  
SOLUTIONS  

ECONOMICAL書
PUMPS  

AND AGITATORS

DISTRIBUTOR

PROVEN  
PERFORMANCE  
In Ag Industry  

for 68 Yrs

HIGH-VOLUME  
CONVEYING EQUIPMENT

HIGH-VOLUME  
CONVEYING EQUIPMENT

PROGRESSIVE 
CAVITY PUMP
PROGRESSIVE 
CAVITY PUMP

• Saves Back Injuries
• Auto Brake Winch 
• Only Weighs 28 lbs.
•  Heavy-duty Aluminum 

Construction 
•  Available In 4-5-6 ft Models
•  Lifts Stubborn Tapered Lids

U/M
015-

300SD
045-

600SD
045-

620HD
065-

900SD
065-

920HD
Flow Rate 
(Water) GPM 26 88 88 132 132

NEW PRODUCTS
Your leader for simple innovative technology. Products built and 

field tested by industry professionals. Equipment that really works!

BOOTHS

5336
5337

Go to  
pumper.com/alerts  
and get started today!

GET  
EMAIL NEWS 

ALERTS 

FO
R

http://www.ScreencoSystems.com
mailto:sales@screencosystems.com
www.pumper.com/alerts
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PREMIER
Truck Sales & Rental, Inc.

OVER 35 VACUUM TANK TRUCKS IN STOCK!

5800 W. Canal Rd., Cleveland, Ohio 44125

800.825.1255
www.premiertrucksales.com

(2) 2013 MACK GU713 VACUUM TANK TRUCKS
MACK MP8 @ 505 HP, 10 SPEED TRANS, 20/46 ON AIR 
RIDE, 282” OR 284”  WB, 195” CT, PIK RITE STEEL TANK, 

MASPORT PUMP, 20,000LB STEERABLE LIFT AXLE

(2) 2010 PETERBILT VACUUM TANK TRUCKS
389 / 357, CUMMINS ISX15, 18 SPEED TRANSMISSION, 

20/46 ON AIR RIDE SUSPENSION

2014 KENWORTH T800 VACUUM TANK TRUCK
CUMMINS ISX15 @ 535 HP, FULLER 18 SPEED 

TRANSMISSION, 20/46 ON HENDRICKSON AIR RIDE 
SUSPENSION, ITI TANK, 120 BARREL, VE PUMP

2015 KENWORTH W900 VACUUM TANK TRUCK
CUMMINS ISX15 @ 525 HP, FULLER 18 SPEED TRANS, 
18/68.5 OR 20/46ON AIR RIDE, 4.10 RATIO, 284” WB, 

MOROCCO WELDING TANK, MASPORT PUMP

REPRESENTATIVE PHOTO

$149,500

2003 MACK RD688S VACUUM TANK TRUCK
MACK E7 @ 427 HP, 8LL TRANS, 18/44 ON

CAMELBACK SUSP, 237” WHEELBASE, 150” CT,
STEEL TANK, MASPORT PUMP

$89,500

$94,500 $149,500

(2) USED VACUUM CONTAINERS
GALBREATH VACUUM ROLL OFF BOX, 80 1/2” HEIGHT, 

10,100LBS, 1/4” STEEL PLATE FLOOR, 1/4” STEEL 
PLATE WALLS, 238” LENGTH, EXCELLENT CONDITION!

$39,500

$9,500 EACH

2016/17 KENWORTH T880 ROLL OFF TRUCKS
CUMMINS ISX15 @ 485 HP, AUTO OR 8LL 

TRANSMISSION, 20/46 ON CHALMERS SUSPENSION, 
GALFAB OR AMERICAN HOIST, LOW MILES!

STARTING AT $179,500
BUY OR RENT!

2013 FREIGHTLINER VACUUM TANK TRUCK
CORONADO 122 SD, CUMMINS ISX15 @ 525 HP, 18 
SPEED TRANS, 20/46 ON HENDRICKSON SUSP, 268” 
WHEELBASE, FULL LOCKERS, STEERABLE LIFT AXLE

$99,500

F
IN

A
N

C
IN

G
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A
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E

AQUA-Zyme  
Disposal Systems

Call us at (979) 245-5656
zymme@aqua-zyme.com
www.aqua-zyme.com

BOOTH

2201

We do one thing to perfection — 
Dewater Liquid Waste!

»Pass the paint filter test  
in 24 hours

»No waiting, Equipment is in stock

»Visitors welcome at  
our dewatering facilities

DEWATERING
Dewatering Unit 

Polymer Injection System  
Sludge Pump • Hoses • Working 

Platform • Hydraulic Trailer

Don’t settle for less ...
 demand the best – ADS

http://www.pumper.com
http://www.premiertrucksales.com
mailto:zymme@aqua-zyme.com
http://www.aqua-zyme.com
www.kroyind.com
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PRODUCT NEWS COXREELS 
UL-APPROVED 
PRODUCTS
COXREELS added the PC19 and 
PC24 to its Underwriters Labo-
ratories-approved product line. 
The PC (Power Cord) Series are 
industrial-grade reels designed 
as a solution to tangled power 
cords. They feature 1/4-inch bas-
es, lubricated precision bearings and noncorrosive stainless steel springs for 
retraction. 800/269-7335; www.coxreels.com.

GUZZLER
VACUUM TRUCK
The LR (Liquid Ring) Classic 
vacuum truck from Guzzler 
Manufacturing is designed to 
provide lower-temperature 
discharge and quieter op-
eration. Based on the Guzzler 

Classic truck platform, the LR Classic features dual 1,820 cfm liquid ring 
pumps as the vacuum source instead of a blower. The vacuum system oper-
ates from more than 1,000 feet away, through suction lines up to 8 inches in 
diameter, and features an 18-cubic-yard debris body. The filtration system 
consists of a radial deflector, a cyclone centrifugal separator and 60 70-inch-
long Dacron bags. 800/627-3171; www.guzzler.com. ■

Every pumper has late-night emergency calls. A 
customer’s septic system backed up and they need 
the tank pumped immediately. It’s important that 
the pumping technician effectively light the job site 
for safety. The M18 Rocket LED Tower Light/
Charger from Milwaukee Tool will do that. 
With setup in five seconds, the tower provides 
3,000 lumens of high-output light for both 
task and area lighting, and can charge any 
M18 battery through a built-in charger.

“The M18 Rocket Tower Light has the 
capability to provide high-intensity task and area lighting in any environment 
where there is no ready access to AC power, or where it can be dangerous to 
string cords due to present water,” says Jason Isaacs, product manager for Mil-
waukee Tool. “For pumping or portable sanitation professionals who frequently 
move from job site to job site, the portability of the M18 Rocket is huge. It can 
collapse down to 40 inches for easy transport and storage.”

The unit delivers multidirectional light through three independently rotating, 
adjustable light heads. It has a runtime of up to 17 hours with TRUEVIEW Technol-
ogy to deliver a consistent beam, optimized color temperature and true represen-
tation of colors and detail, leading to a more productive work area. Its rotating and 
pivoting light head extends from 4 to 7 feet to light overhead work or minimize 
shadows when casting light downward.

“It’s been clear for years that temporary lighting was a major obstacle for pro-
ductivity and safety,” says Isaacs. “Logging hundreds of hours on the job site, we 
interact with users on a daily basis to learn about their frustrations and ideas. This 
drives us to develop solutions professionals truly want and need to perform their 
job productively.”

The unit has an AC/DC input with an integrated M18 Charger. When plugged 
in, this charger can charge all M18 battery packs so users can quickly get back 
to the job at hand and have a battery ready to go when they need it. Its impact-
resistant, reinforced legs and low center of gravity provide a stable base. A 
durable polycarbonate lens design can survive harsh job site use, delivers impact 
durability, and the light heads nest into a protective shroud. Additionally, with an 
IPX4 rating, the unit is water resistant.

“We saw a huge opportunity to deliver a versatile and durable solution that 
professionals have not had before,” says Isaacs.

800/729-3878; www.milwaukeetool.com.

(continued)

TOWER LIGHT FROM 
MILWAUKEE TOOL KEEPS 
JOB SITES ILLUMINATED 
AND SAFE 

in the
SPOTLIGHT
By Craig Mandli

Portable Restroom Trailers

LANE’S VACUUM TANK, INC.
 3133 VANZORA RD.  •  BENTON, KY 42025

800.592.3308 • 270.527.9945

Polished Aluminum Skirting and Tool Boxes

SLIDE-IN UNITS & USED TRUCKS AVAILABLE / MASPORT, JUROP & CONDE VACUUM PUMPS
CHECK OUR PRICES

Rodne y Lane ’s CeLL 270.832.3793

8 Restroom
10 Restroom
12 Restroom
14 Restroom
16 Restroom
20 Restroom

13" Tires
23" High

Call about our new design to haul handicaps Used trailers  
also for sale

Steel Tanks Aluminum Tanks

•   2017 Ford F-550,  
950 Waste, 300 Fresh,  
Gas .....................$68,000

•   2017 Durastar or Hino 
1900 Waste, 400 Fresh,  
Diesel ................$108,000

•   2017 Ford F-550,  
950 Waste, 300 Fresh,  
Gas ......................$66,000

•   2017 Dodge 5500,  
1000 Waste, 300 Fresh 
 ..............................$75,000 
4x4 ........................$80,500

•   2017 Ford F-550,  
950 Waste, 300 Fresh,  
Diesel ..................$75,000 
Diesel 4x4 ...........$80,000   •  2017 Dodge 5500,  

950 Waste, 300 Fresh 
 .............................$77,000 
4x4 .......................$82,500

•   2017 Ford F-550,  
950 Waste, 300 Fresh,  
Diesel ..................$77,000 
Diesel 4x4 ...........$82,000

All Truck Manufacturers Now Available

http://www.coxreels.com
http://www.guzzler.com
http://www.milwaukeetool.com
www.lanesmobilejohn.com
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PRODUCT NEWS COXREELS 
UL-APPROVED 
PRODUCTS
COXREELS added the PC19 and 
PC24 to its Underwriters Labo-
ratories-approved product line. 
The PC (Power Cord) Series are 
industrial-grade reels designed 
as a solution to tangled power 
cords. They feature 1/4-inch bas-
es, lubricated precision bearings and noncorrosive stainless steel springs for 
retraction. 800/269-7335; www.coxreels.com.

GUZZLER
VACUUM TRUCK
The LR (Liquid Ring) Classic 
vacuum truck from Guzzler 
Manufacturing is designed to 
provide lower-temperature 
discharge and quieter op-
eration. Based on the Guzzler 

Classic truck platform, the LR Classic features dual 1,820 cfm liquid ring 
pumps as the vacuum source instead of a blower. The vacuum system oper-
ates from more than 1,000 feet away, through suction lines up to 8 inches in 
diameter, and features an 18-cubic-yard debris body. The filtration system 
consists of a radial deflector, a cyclone centrifugal separator and 60 70-inch-
long Dacron bags. 800/627-3171; www.guzzler.com. ■

Every pumper has late-night emergency calls. A 
customer’s septic system backed up and they need 
the tank pumped immediately. It’s important that 
the pumping technician effectively light the job site 
for safety. The M18 Rocket LED Tower Light/
Charger from Milwaukee Tool will do that. 
With setup in five seconds, the tower provides 
3,000 lumens of high-output light for both 
task and area lighting, and can charge any 
M18 battery through a built-in charger.

“The M18 Rocket Tower Light has the 
capability to provide high-intensity task and area lighting in any environment 
where there is no ready access to AC power, or where it can be dangerous to 
string cords due to present water,” says Jason Isaacs, product manager for Mil-
waukee Tool. “For pumping or portable sanitation professionals who frequently 
move from job site to job site, the portability of the M18 Rocket is huge. It can 
collapse down to 40 inches for easy transport and storage.”

The unit delivers multidirectional light through three independently rotating, 
adjustable light heads. It has a runtime of up to 17 hours with TRUEVIEW Technol-
ogy to deliver a consistent beam, optimized color temperature and true represen-
tation of colors and detail, leading to a more productive work area. Its rotating and 
pivoting light head extends from 4 to 7 feet to light overhead work or minimize 
shadows when casting light downward.

“It’s been clear for years that temporary lighting was a major obstacle for pro-
ductivity and safety,” says Isaacs. “Logging hundreds of hours on the job site, we 
interact with users on a daily basis to learn about their frustrations and ideas. This 
drives us to develop solutions professionals truly want and need to perform their 
job productively.”

The unit has an AC/DC input with an integrated M18 Charger. When plugged 
in, this charger can charge all M18 battery packs so users can quickly get back 
to the job at hand and have a battery ready to go when they need it. Its impact-
resistant, reinforced legs and low center of gravity provide a stable base. A 
durable polycarbonate lens design can survive harsh job site use, delivers impact 
durability, and the light heads nest into a protective shroud. Additionally, with an 
IPX4 rating, the unit is water resistant.

“We saw a huge opportunity to deliver a versatile and durable solution that 
professionals have not had before,” says Isaacs.

800/729-3878; www.milwaukeetool.com.
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    Upcoming Training & Events

SAVE THE DATES
INDIANA
NAWT Inspector Course
February 24, 2017
Indiana Convention Center 
Indianapolis, IN

COLORADO
CPOW/NAWT O&M 1 
January 12-13, 2017
Lakewood, CO
Lisa Nicoll - 720-626-8989
CPOW@CPOW.NET

CPOW/NAWT O&M 2 
February 9-10, 2017
Lakewood, CO
Lisa Nicoll - 720-626-8989
CPOW@CPOW.NET

CPOW/NAWT Installer Course
March 17, 2017
Bolder, CO
Lisa Nicoll - 720-626-8989
CPOW@CPOW.NET

CPOW/NAWT Design Course
March 21-22, 2017
Eagle, CO
Lisa Nicoll - 720-626-8989
CPOW@CPOW.NET

CPOW/CO Site and Soil
May 16-17, 2017
Castle Rock, CO
Lisa Nicoll - 720-626-8989
CPOW@CPOW.NET

CPOW/NAWT Inspector Course
November 16-17, 2017
Greenwood Village, CO
Lisa Nicoll - 720-626-8989
CPOW@CPOW.NET

PENNSYLVANIA
8th Waste Treatment Symposium
August 23-24, 2017
Apollo, PA

NEW MEXICO
2-DAY NAWT Inspection Training  
April 12-13, 2017
Ruidoso, NM
Nanci Swanner/Jace - 575-937-7484
nmowa.president@gmail.com

TEXAS
NAWT Inspector Course
March 31 - April 1, 2017
San Marcos, TX
Brian Murphy - 817-467-0213
Rets@rets-llc.com

RETS/NAWT - Septic Training 
Inspector Course 
September 8-9, 2017
Arlington, TX
Brian Murphy - 817-467-0213
Rets@rets-llc.com

800-236-6298
WWW.NAWT.ORG

YOUR SOURCE 
FOR REAL 
LEARNING

 For more 
information call:

  Easy to Use    Powerful    Affordable

• Route Optimizing
• Dispatching
• Billing
• Customer Accounting
• Inventory Control
• Service Reminders
• And Much More!

Ritam Technologies, LLC
Sales: USA 800-662-8471   Int’l 925-478-2732   info@ritam.com   www.ritam.com

• Local, WAN, LAN, or Cloud
• Less Expensive & more 

features than our competition!

*Ask about discounts to upgrade from your high-priced supplier to Summit

Portable Restrooms    Roll-Offs    Septic    Sewer/Drain
Grease Traps    Rendering

Software for your Industry

Feeling the SQUEEZE from your software vendor?Feeling the SQUEEZE from your software vendor?

Come work with us instead!
We are friendlier and supportive
Our products are easier to use, more powerful, and less Our products are easier to use, more powerful, and less 
expensive.
. . . Oh, and by the way, we don’t squeeze!

WHAT WE OFFER

Watch demos online or call for personal tours!

BOOTH
4300

Vacuum Sales Inc.  
51 Stone Road, Lindenwold, NJ 08021

800-547-7790 • fax: 856-627-3044

Order Discounted Pumps Online
24 hours a day 7 days a week
www.vacuumsalesinc.com

parts@vacuumsalesinc.com

BOOTH

5110

http://www.pumper.com
http://www.vacuumsalesinc.com
mailto:CPOW@CPOW.NET
mailto:CPOW@CPOW.NET
mailto:CPOW@CPOW.NET
mailto:CPOW@CPOW.NET
mailto:CPOW@CPOW.NET
mailto:CPOW@CPOW.NET
mailto:nmowa.president@gmail.com
mailto:Rets@rets-llc.com
mailto:Rets@rets-llc.com
mailto:info@ritam.com
http://www.ritam.com
mailto:parts@vacuumsalesinc.com
www.nawt.org
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watercannon.com 
800.333.9274

2GPM to 10GPM,118° Temperature Rise
4200PSI Rated, Wheel Kits optional

$1,399+

BOOTH

5255

Convert to  
HOT WATER  
PRESSURE  

WASHING & 
JETTING

Traps and Interceptors For 
Grease, Solids, Lint, Oil & Hair

Certified by P.D.I.

800-541-8004
PolyTraps@AshlandPolyTraps.com
www.AshlandPolyTraps.com

• NO Rust or Corrosion
• Lightweight
• Very Cost Effective
•  Sizes up to  

560 Gallons
• Made in the U.S.A.!

LIFETIME WARRANTY!

ASHLAND
PolyTraps

BOOTH

6243

•  Safer for People, 
    Pets and the Planet

•  Works immediately
    by Digesting FOG

•  Pro�table Add-on

800-951-4246
www.onebiotechnology.com

Is NOT your Ordinary
Drain/Septic Treatment

BOOTH

6152

DREDGING & DEWATERING SERVICE

www.fluidtechnologyinc.com

(513) 241-1600

Fax (513) 756-1995
Fluid Technology, Inc.

• Municipal and Industrial • Digester and Lagoon Cleaning 

• Double Belt Filter Presses • Liner Repair & Replacement

Join A National Brand: www.RooterMan.com

Franchise Package $3,975

800.362.0240

O
NL

Y $3,195

www.mtechcompany.com

The Best Package On The 
Market Includes:

Add a Blower with 15’ of duct for only $350!
Add a 5 Minute Escape Respirator for only $500!

CONFINED 
SPACE 
ENTRY 

PACKAGE 
SM

SM

 (3 Year Sensor Warranty)
• 4-Gas Air Monitor 

• 7’ Tripod

• Work Winch

• Full Body Harness

• 3-Way Fall Protection 

800.362.0240

O
NL

Y $3,195

www.mtechcompany.com

The Best Package On The 
Market Includes:

Add a Blower with 15’ of duct for only $350!
Add a 5 Minute Escape Respirator for only $500!

CONFINED 
SPACE 
ENTRY 

PACKAGE 
SM

SM

 (2 Year Sensor Warranty)
• 4-Gas Air Monitor 

• 7’ Tripod

• Work Winch

• Full Body Harness

• 3-Way Fall Protection 

BOOTH

2023

F R A G R A N C E F R A G R A N C E

F R A G R A N C EF R A G R A N C E

SUMMER FRESH
FRAGRANCE

F R A G R A N C E F R A G R A N C E

F R A G R A N C EF R A G R A N C E

SUMMER FRESH
FRAGRANCE

F R A G R A N C E F R A G R A N C E

F R A G R A N C EF R A G R A N C E

SUMMER FRESH
FRAGRANCE

F R A G R A N C E F R A G R A N C E

F R A G R A N C EF R A G R A N C E

SUMMER FRESH
FRAGRANCE

F R A G R A N C E F R A G R A N C E

F R A G R A N C EF R A G R A N C E

SUMMER FRESH
FRAGRANCE

290 Alpha Drive, Pittsburgh PA 15238
     800.556.0111      412.252.7000
surcopt.com

PORTABLE SANITATION PRODUCTS 

800.556.0111
surcopt.com

New mess-free  
packets available!

Call to get your FREE sample

Portable Toilet
Deodorant

Surco®

1526

Every Pumper 
Needs A  

TOOLBOX JETTER

GET YOURS 
TODAY!

866-944-3569

The Sani-Klip
R. Nesbit Portable Toilets introduces:

A COST  
EFFECTIVE 
SOLUTION  

FOR  
PROVIDING  

ALL OF YOUR  
CUSTOMER’S 

HAND  
SANITIZER

CONTACT: KATIE/AMY
R. NESBIT PORTABLE TOILETS

724-652-8232
www.best-portable-toilets.com

Marketplace Advertising

On Sale For Only 
$32,995!

• 35 HP Vanguard
• 10 gpm @ 3850 psi

• 325-Gallon Tank • 300’ Hose
• General Pump

Fully loaded! Call for details!

1-800-213-3272

$32 995!
 10 gpm @ 3850 psi On Sale For Only

$32 995!
• 35 HP Vanguard

• 10 gpm @ 3850 psi

Xtreme Flow
Hot/Cold Jetter!

BOOTH

6628

1526

BOOTH

4110

BOOTH

6004

• Septic Vent Filters
• Activated Carbon

• Vapor Phase Adsorbers
• Patented Cross Flow Design 

Wicks Away Moisture
• Custom Solutions

866-NO-STINK 
(866-667-8465)

973-846-7817 in NJ
Makers of the Wolverine Brand

of Odor Control Solutions

Pictured: Super Wolverine 8# Unit

Patent # US 8,273,162

IndustrialOdorControl.com
A Broad and Economical Range of Odor Control Solutions

403.638.3934•www.ArcticBlaster.com

Septic Truck Valve Heaters

Heat the Valve,  
Not the Sewage

ARCTIC VALVE  
HEATERS

> No piping changes 
or welding needed   

> For: 3", 4" or 6"  
MZ Lever Valves 
And: 4" or 6"  
Betts Valves   

And They Work!

mailto:PolyTraps@AshlandPolyTraps.com
http://www.AshlandPolyTraps.com
http://www.onebiotechnology.com
http://www.fluidtechnologyinc.com
http://www.RooterMan.com
http://www.mtechcompany.com
http://www.best-portable-toilets.com
http://www.watercannon.com/c-48-pressure-washers.aspx
www.surcopt.com
www.parkprocess.com
www.rooterman.com
www.americanjetter.com


www.pumper.com • Since 1979    January 2017      113

Marketplace Advertising

watercannon.com 
800.333.9274

2GPM to 10GPM,118° Temperature Rise
4200PSI Rated, Wheel Kits optional

$1,399+

BOOTH

5255

Convert to  
HOT WATER  
PRESSURE  

WASHING & 
JETTING

Traps and Interceptors For 
Grease, Solids, Lint, Oil & Hair

Certified by P.D.I.

800-541-8004
PolyTraps@AshlandPolyTraps.com
www.AshlandPolyTraps.com

• NO Rust or Corrosion
• Lightweight
• Very Cost Effective
•  Sizes up to  

560 Gallons
• Made in the U.S.A.!

LIFETIME WARRANTY!

ASHLAND
PolyTraps

BOOTH

6243

•  Safer for People, 
    Pets and the Planet

•  Works immediately
    by Digesting FOG

•  Pro�table Add-on

800-951-4246
www.onebiotechnology.com

Is NOT your Ordinary
Drain/Septic Treatment

BOOTH

6152

DREDGING & DEWATERING SERVICE

www.fluidtechnologyinc.com

(513) 241-1600

Fax (513) 756-1995
Fluid Technology, Inc.

• Municipal and Industrial • Digester and Lagoon Cleaning 

• Double Belt Filter Presses • Liner Repair & Replacement

Join A National Brand: www.RooterMan.com

Franchise Package $3,975

800.362.0240

O
NL

Y $3,195

www.mtechcompany.com

The Best Package On The 
Market Includes:

Add a Blower with 15’ of duct for only $350!
Add a 5 Minute Escape Respirator for only $500!

CONFINED 
SPACE 
ENTRY 

PACKAGE 
SM

SM

 (3 Year Sensor Warranty)
• 4-Gas Air Monitor 

• 7’ Tripod

• Work Winch

• Full Body Harness

• 3-Way Fall Protection 

800.362.0240

O
NL

Y $3,195

www.mtechcompany.com

The Best Package On The 
Market Includes:

Add a Blower with 15’ of duct for only $350!
Add a 5 Minute Escape Respirator for only $500!

CONFINED 
SPACE 
ENTRY 

PACKAGE 
SM

SM

 (2 Year Sensor Warranty)
• 4-Gas Air Monitor 

• 7’ Tripod

• Work Winch

• Full Body Harness

• 3-Way Fall Protection 

BOOTH

2023

F R A G R A N C E F R A G R A N C E

F R A G R A N C EF R A G R A N C E

SUMMER FRESH
FRAGRANCE

F R A G R A N C E F R A G R A N C E

F R A G R A N C EF R A G R A N C E

SUMMER FRESH
FRAGRANCE

F R A G R A N C E F R A G R A N C E

F R A G R A N C EF R A G R A N C E

SUMMER FRESH
FRAGRANCE

F R A G R A N C E F R A G R A N C E

F R A G R A N C EF R A G R A N C E

SUMMER FRESH
FRAGRANCE

F R A G R A N C E F R A G R A N C E

F R A G R A N C EF R A G R A N C E

SUMMER FRESH
FRAGRANCE

290 Alpha Drive, Pittsburgh PA 15238
     800.556.0111      412.252.7000
surcopt.com

PORTABLE SANITATION PRODUCTS 

800.556.0111
surcopt.com

New mess-free  
packets available!

Call to get your FREE sample

Portable Toilet
Deodorant

Surco®

1526

Every Pumper 
Needs A  

TOOLBOX JETTER

GET YOURS 
TODAY!

866-944-3569

The Sani-Klip
R. Nesbit Portable Toilets introduces:

A COST  
EFFECTIVE 
SOLUTION  

FOR  
PROVIDING  

ALL OF YOUR  
CUSTOMER’S 

HAND  
SANITIZER

CONTACT: KATIE/AMY
R. NESBIT PORTABLE TOILETS

724-652-8232
www.best-portable-toilets.com

Marketplace Advertising

On Sale For Only 
$32,995!

• 35 HP Vanguard
• 10 gpm @ 3850 psi

• 325-Gallon Tank • 300’ Hose
• General Pump

Fully loaded! Call for details!

1-800-213-3272

$32 995!
 10 gpm @ 3850 psi On Sale For Only

$32 995!
• 35 HP Vanguard

• 10 gpm @ 3850 psi

Xtreme Flow
Hot/Cold Jetter!

BOOTH

6628

1526

BOOTH

4110

BOOTH

6004

• Septic Vent Filters
• Activated Carbon

• Vapor Phase Adsorbers
• Patented Cross Flow Design 

Wicks Away Moisture
• Custom Solutions

866-NO-STINK 
(866-667-8465)

973-846-7817 in NJ
Makers of the Wolverine Brand

of Odor Control Solutions

Pictured: Super Wolverine 8# Unit

Patent # US 8,273,162

IndustrialOdorControl.com
A Broad and Economical Range of Odor Control Solutions

403.638.3934•www.ArcticBlaster.com

Septic Truck Valve Heaters

Heat the Valve,  
Not the Sewage

ARCTIC VALVE  
HEATERS

> No piping changes 
or welding needed   

> For: 3", 4" or 6"  
MZ Lever Valves 
And: 4" or 6"  
Betts Valves   

And They Work!

1-800-927-8750  
Ask for JOHN BARRETT 
or visit www.fmitrucks.com

WORKMATE TRUCKS
ALUMINUM t CARBON STEEL t STAINLESS STEEL

Portable Toilet Service Trucks
Septic & Grease Service Trucks

Slide-In Units 
Vacuum Truck Parts & Accessories

A Division of 
FMI Truck Sales & Service

Portland, Oregon

We Have Money To Loan
Conserve your working capital. Keep existing credit  

lines intact, and enjoy the security of knowing  
financing is there when you need it. We offer loan 

and leasing plans tailored to individual needs.

100% FINANCING. NO DOWN PAYMENT. 
If you are having difficulty getting the Credit you need call Jim Thomas.

NEW AND USED  
WASTEWATER 

EQUIPMENT
v  Programs offer longer terms 

for older equipment
v We do start ups
v  Seasonal Payment Programs  

Available

Toll-Free 877-333-4539 • JimThomas@KeyCommercial.com

Commerical Equipment Financing

www.keycommercial.com

JIM THOMAS
SINCE 1997

get pre-approved  

for the wwett show

http://www.pumper.com
http://www.ArcticBlaster.com
http://www.fmitrucks.com
mailto:JimThomas@KeyCommercial.com
http://www.keycommercial.com
www.hotjetusa.com
www.surcopt.com
www.mightyprobe.com
www.superiorsignal.com/pumper
www.industrialodorcontrol.com
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ADVERTISING
SANITATION REMINDER POSTCARDS is 
the best way of staying ahead of the com-
petition. Direct Mailing available too. New 
website www.printingcolorpostcards.com 
or www.sanitationpostcards.com 781-844-
8600  (PBM)

BUSINESSES
Septic tank pumping business for sale, Cen-
tral North Carolina. Two (2) Freightliner pump 
trucks, excellent condition. Excellent income. 
Owners retiring and will train new owners. 
$250,000 firm. Also available: 3-bedroom 
house with large lot. arlnjss@yahoo.com (P01)

Portable toilet company for sale in Seattle, 
Washington area. Call Dave at 425-681-
2696 for further details.  (P01)

Portable Restroom Business for Sale 
in Midcoast Maine. Loyal customer base 
for 20 years. Event, contractor, sinks, 
12-place trailer, 400/700 Imperial Indus-
tries tank on an F-550. Serious inquiries 
only. $125,000. portabizsale@gmail.com or 
207-449-8741.  (P04)

Fully-equipped Long Island, NY cess-
pool cleaning company for sale. Estab-
lished 50+ years serving Nassau & Suf-
folk Counties with excellent reputation and 
high-repeat customer base. High volume of 
drain cleaning calls every week. Best offer. 
516-993-0446  (P02)

www.RooterMan.com. Franchises avail-
able with low flat fee. New concept. Visit  
website or call 1-800-700-8062. (PBM)

Looking to start your own septic tank 
business in Florida? I can help. Have li-
cense, will sponsor. Call 931-277-5541 or 
931-248-1284.   (PBM)

Portable toilet business located in central 
NC. Growing business, 500+ toilets, hand-
washing stations, handicap units, holding 
tanks, customer list, plus more. Contact 
toiletbusiness4sale@gmail.com.  (P01)

National Grease Recycling Inc. Let us 
teach you how to recycle restaurant’s waste, 
fryer grease and oil (yellow grease) only. Big 
$. Over 30 years experience, will guide you 
through complete process from collection to 
processing to marketing to end users. Don’t 
lose your trap business to competitors that 
offer both services. We also buy cooking oil, 
unprocessed, anywhere in the country. Call 
for information. References available - many 
success stories. Dewey Walker, 813-704-
6599 or 813-758-2552. (PBM)

PORTABLE TOILET BUSINESS for sale Orange/ 
San Diego Counties. Permanent loyal cus-
tomers. Call Eric for further details 714-222-
4163.  (P02)

COMPUTER SOFTWARE
FreeSer v iceReminderSof tware .com, 
FreeSe r v i ceD i spa tchSo f tware . com,  
FreeRouteManagementSoftware.com.  
 (P01)

COMPUTER SOFTWARE/ 
BILLING

Affordable Business Software. Online, 
any device access. Dispatching, billing, 
mobile apps. Get back time to run your 
business. Free proposal, demonstration. 
888-332-5327; sales@clearcomputing.com; 
www.clearcomputing.com  (PBM)

DEWATERING
Portable septic and grease receiving sta-
tions, dual-screen design. Screens that really 
work - simple, non-mechanical. Set it up any-
where. 208-790-8770 screencosystems.com 
sales@screencosystems.com  (PBM)

Used ALAR vacuum filter. All pumps and 
electrical are in working condition. Vacuum 
drum would need some work. All was func-
tioning on final day. 360-659-1881  (P01)

2003 1.2-meter Ashbrook Klampress ready 
to work! Skid-mounted and comes with 
sludge pump, Makedown system, water 
booster pump, 3-phase 230v. Call Aaron at 
423-635-9739 for more information.  (P01)

Mobile sludge-thickening package. Thicken 
100gpm of 1% into 8%. Why truck mostly 
water? Full details at: Mark@Delta-pioneer.
com or 941-809-1428  (P01)

DRAIN/SEWER CLEANING
EQUIPMENT

1997 Ford, works every day. 2,000psi, 3-stage 
fan, A/C, as-is condition. $55,000. www.face 
book.com/duartecleandrain 786-255-0821 
duartecleandrain@hotmail.com  (P01)

DRAINFIELD RESTORATION
Terralifts - New and Used. Financing avail-
able for qualified buyers. For more infor-
mation call Dick Crane 800-223-2256 or 
aalco@tds.net for electronic brochure. www. 
youtube.com/watch?v=t8ApRUOasnY (PBM)

New and used terralifts for sale starting at 
$20,000 used and $38,000 new. Financing 
available. Call John at AerraTech 413-298-
4272.  (PBM)

HAZARDOUS WASTE UNITS

2005 Sterling/Presvac PowerVac, 
stainless steel, DOT certified, 3,500-gal-
lon wet/dry. Dump door with high rail gear 
and boom, Hibon 27” blower with PV750 
vacuum  loading offloading pump. Tri-axle 
truck with CAT 435hp engine with Fuller 
8-speed transmission. Runs excellent.

KLM Companies 
617-909-9044 PBM

Pre-owned 2,300 U.S. gallon, carbon 
steel, D.O.T. certified, vacuum pressure 
tank. Mounted on 2002 International 
cab and chassis with a Presvac PV750 
vacuum pressure pump. (Stock# 0529V)

www.VacuumSalesInc.com
(888) VAC-UNIT (822-8648) PBM

Pre-owned 2,300 U.S. gallon, carbon 
steel, DOT certified, vacuum pressure 
tank. Mounted on 2000 International 
cab and chassis with a Presvac PV750 
vacuum pressure pump. (Stock# 4509V)

www.VacuumSalesInc.com
(888) VAC-UNIT (822-8648) PBM

New 3,200 U.S. gallon, carbon steel, 
DOT certified, 407/412 vacuum tank, 
dump type with full open rear, door and 
a Presvac PVB 750 vacuum-pressure 
pump installed on a 2016 Peterbilt 348 
cab and chassis. Four (4) units available.

www.VacuumSalesInc.com
(888) VAC-UNIT (822-8648) PBM

Pre-owned 3,200-gallon, carbon steel, 
DOT 407/412 vacuum tank with a Pres-
vac PVB750 pump installed on a 2011 
International. (Stock# 3243C)

www.VacuumSalesInc.com
(888) VAC-UNIT (822-8648) PBM

HYDROEXCAVATORS
2008 - 1995 Vactor 2100s for sale. Ex-mu-
nicipal units. Both fan and blower, 10-yard to 
12-yard debris hoppers. www.1point7.com 
or call 425-413-1211.  (P01)
 

JETTERS-TRAILER

PBM

Xtreme Flow Trailer Jetter Hot/Cold! 
Model# HJ2TA8536, tandem axle trailer, 
35 hp Vanguard 10 gpm @ 3,850 psi, 
325-gallon water tank, 300' hose, Gen-
eral pump. Fully loaded! List $36,995. 
On sale for $32,995.

800-213-3272,
www.hotjetusa.com

2002 O'Brien 3510-FC hydrojetter, 300' 
x 1/2" thermoplastic sewer hose, 350-gal-
lon tank, electric reel. Triplex pump 10gpm 
@ 2,500psi, Honda engine.m 6,000 lb. 
DOT-rated trailer.  ...................... $10,000

Brian 508-821-6543, MA P01

Pre-owned 2007 PipeHunter trailer-mounted 
jetting unit  Model 38T44. 4,000psi @ 25gpm 
w/335 U.S. gallon water tank. (Stock# 4313V) 
www.VacuumSalesInc.com (888) VAC-
UNIT (822-8648)  (PBM)

1999 SRECO jetter. Limited hours, 40gpm @ 
2,000psi, 600-gallon capacity. $14,000. For 
photos or more info call 479-640-8768 or 
jon@bbbseptic.com  (P01)

P L A C E  Y O U R  A D  O N L I N E  A T  w w w . p u m p e r . c o m  –  I T ’ S  A L W A Y S  T H E R E  T O  M E E T  Y O U R  B U S Y  S C H E D U L E

Submit your classified ad online!
www.pumper.com/classifieds/place_ad

see photos in color at www.pumper.com

classif ieds

P L A C E  Y O U R  A D  O N L I N E  A T  w w w . p u m p e r . c o m  –  I T ’ S  A L W A Y S  T H E R E  T O  M E E T  Y O U R  B U S Y  S C H E D U L E

JETTERS-TRUCK

1999 SECA 747-SP: 40 gpm @ 2,000 
psi, 700-gallon poly tank. 4,940 hours. 
Mounted on ex-municipal truck with 
37,400 miles.  ........................  $16,000

608-835-7767, WI PBM

JET VACS

2001 Peterbilt Vactor 2100: C-10 CAT, 
push-button Allison. 80gpm @ 2,000psi. 
61,000 municipal miles. Exceptionally 
clean unit. Ready to work. Delivery avail-
able. CHAMBERS MOTOR CO., Boring, 
Oregon .................................... $99,500

Call John 503-887-0070 PBM

Vac-Con 2000 Sterling LT7501 TL jet vac. 
125,841 miles and 20,155 hours. $35,000. 
Please call for any questions or interest 256-
739-4747 ext. 105 (P02)

Vac-Con industrial machine mounted on a 
pre-owned 2006 Sterling cab and chassis. 
(Stock #8593C) www.VacuumSalesInc.
com (888) VAC-UNIT (822-8648) (PBM)

Vac-Con V390LHA combination unit with 
Roots 827 blower, 1999 International Mod-
el 2554 cab and chassis. (Stock #3918C) 
www.VacuumSalesInc.com, (888) VAC-
UNIT (822-8648) (PBM)

Jack Doheny Supplies Inc. offers a full range 
of late model combo units and DOT industrial 
vacuum loaders. Call us @1-800-3DOHENY. 
 (PBM)

LEASE/FINANCING
Western Equipment Finance, a bank-
owned direct lender, is committed to con-
tinuing to help you prosper. All equipment 
types, new or used; we have the best rates 
and terms you deserve. App-Only Financ-
ing and credit decisions within an hour. Call 
the team you can trust, Jim Stekl at West-
ern Equipment Finance 701-665-1647. 
jim.stekl@westernequipmentfinance.com  (PBM)

Quick and easy financing for new or used 
equipment — without all the headaches. 
Credit is not an issue. We have working 
capital available for commercial equip-
ment purchases $20,000 to $2,000,000. 
BSG Services - Call 866-259-5370 or email 
bsgfin@earthlink.net (PBM)

PORTABLE RESTROOMS

20’ Urinal ground level, 13 stalls, lights, 
fans. Move with roll-off truck. Located in 
Atlanta, GA  ........................$5,000 each

678-300-2222 P01

PORTABLE RESTROOM 
TRAILERS

2015 Rich Trailers CT829 10-station, 
32' restroom trailer. Like-new condition, 
arctic/winter package. Only used for 
three months by one company.  $39,800

grant@poolinc.com
509-888-6963, WA P02

2007 AmeriCan Engineering 10-stall: 
Model 824 Traditional series mobile rest-
room trailer. 16” spare tire. Ready to use. 
Asking $35,000. For more info contact 
Maria at:

239-334-7689, FL P01

Two 53’ Luxury Restroom Trailers: Built for 
the NASCAR circuit. A/C and 1,000-gal-
lon water storage. Women: 8 stalls, 2 
vanities, full wall mirror. Men: 3 stalls, 5 
urinals, 2 vanities. Discharge must go in 
sewer connection/bladder. $50,000 each. 
Call 865-806-9700.  (P01)

2016 Satellite Suites restroom trailer: 8-stall 
spa interior, stereo/MP3,ac/forced-air heat, 
hot water, 200-gallon fresh, 900-gallon 
waste tank. Excellent condition. $41,500. 
Call or email for photos bo@thelovelyloo.com 
904-315-7027  (P01)

2 Decons, 28' Tonto, 18' Royal, 2001 ASCI, 
16' Presidential, 26' Presidential, portable toi-
let hauler trailers. 315-437-1291, NY. (PBM)

PORTABLE RESTROOM 
TRUCKS

Complete Portable Toilet service 
truck mount units (turn-key), mount-
ed on your truck or ours. Tool boxes, 
dual work stations, dc10 washdown 
pump, reversible vacuum pump, hose 
reel, set up complete, toilet racks avail-
able. 1100 waste/400 fresh: $21,000, 
1700 waste/600 fresh: $23,500. Any 
custom options or sizes available!

TexLa Services
936-641-3938

www.texlaservices.com P01

2009 Hino 268: Under CDL, 1,700 gal-
lons (1,300/400), dual side service low-
ered work station. Masport HXL4V, Burks 
washdown pump. Allison automatic 
transmission. 229k miles.  .......  $47,000

For information & more pics
pflynn@superiorportables.com

Pat 330-733-9000, OH P02

2001 Chevy 3500 toilet service truck: Auto-
matic, gas, 148,000 miles. 425-gallon waste 
tank, stainless steel, made by Mid State 
Tanks. 225-gallon chem. tank, 65-gallon 
washdown tank, SureFlo washdown pump 
with 50-foot hose on a reel, 4 tool boxes. 
Conde #6 vacuum pump, electric start, 
2-inch rear hitch. Tires in great condition. 
$15,000. 217-827-3180  (P01)

2012 Ford F550: 4x4, Satellite 950MD, fresh 
water wand. 170k miles. Tires 50%. Sharp, 
kept inside. $36,000. 641-420-5310.  (P01)

2006 Chevrolet C5500: 150,000 
miles, new injectors turbo & fuel pump 
at 100,000. Nearly new tires. 900 
waste/300 fresh. Owner operated, well 
maintained.  ............................ $25,000

507-920-9509, MN P12

2010 Hino 268: Under CDL, 1,500-gal-
lon Keith Huber Princess II 1,100/400. 
Dual side service lowered work sta-
tion. Masport HXL75, Burks washdown 
pump. Allison automatic transmission. 
257k miles.  ............................  $48,000

For information & more pics
pflynn@superiorportables.com

Pat 330-733-9000, OH P02

2009 Hino 338: CDL needed, Keith 
Huber 1,700-gallon (1,300/400), Single 
side service lowered work station. 
Masport HXL75V, Burks washdown 
pump. Allison automatic transmission. 
210k miles. Built in 2010.  ......  $49,000

For information & more pics
pflynn@superiorportables.com

Pat 330-733-9000, OH P02

2007 Ford F550 4x4: New 11’ flatbed, new 
800-gallon portable toilet slide-in tank - 
540/260. Conde Super 6, 70cfm, 5.5hp 
electric start Honda. Bucket fill, 30’ Tiger Tail. 
Ready to work. $27,995. Denver CO. 303-
789-9440 Ask for Matt.  (PBM)

For Sale: (3) 2007 Ford F-550 pumper trucks, 
1,100w/300f and (1) Ford F-750 pumper 
truck 1,600w/300f, very good condition. 
$20,000 each. Also (4) 2012 Ford F-550 
pumper trucks 1,100w/300f, all in very good 
condition. $24,000 each. Sold separately or 
together negotiable. For more information 
call 956-842-3603.  (P01)

http://www.pumper.com
http://www.printingcolorpostcards.com
http://www.sanitationpostcards.com
mailto:arlnjss@yahoo.com
mailto:portabizsale@gmail.com
http://www.RooterMan.com
mailto:toiletbusiness4sale@gmail.com
mailto:sales@clearcomputing.com
http://www.clearcomputing.com
mailto:sales@screencosystems.com
http://www.face
mailto:duartecleandrain@hotmail.com
mailto:aalco@tds.net
http://www.youtube.com/watch?v=t8ApRUOasnY
http://www.youtube.com/watch?v=t8ApRUOasnY
http://www.VacuumSalesInc.com
http://www.VacuumSalesInc.com
http://www.VacuumSalesInc.com
http://www.VacuumSalesInc.com
http://www.1point7.com
http://www.hotjetusa.com
http://www.VacuumSalesInc.com
mailto:jon@bbbseptic.com
http://www.pumper.com/classifieds/place_ad
http://www.p
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ADVERTISING
SANITATION REMINDER POSTCARDS is 
the best way of staying ahead of the com-
petition. Direct Mailing available too. New 
website www.printingcolorpostcards.com 
or www.sanitationpostcards.com 781-844-
8600  (PBM)

BUSINESSES
Septic tank pumping business for sale, Cen-
tral North Carolina. Two (2) Freightliner pump 
trucks, excellent condition. Excellent income. 
Owners retiring and will train new owners. 
$250,000 firm. Also available: 3-bedroom 
house with large lot. arlnjss@yahoo.com (P01)

Portable toilet company for sale in Seattle, 
Washington area. Call Dave at 425-681-
2696 for further details.  (P01)

Portable Restroom Business for Sale 
in Midcoast Maine. Loyal customer base 
for 20 years. Event, contractor, sinks, 
12-place trailer, 400/700 Imperial Indus-
tries tank on an F-550. Serious inquiries 
only. $125,000. portabizsale@gmail.com or 
207-449-8741.  (P04)

Fully-equipped Long Island, NY cess-
pool cleaning company for sale. Estab-
lished 50+ years serving Nassau & Suf-
folk Counties with excellent reputation and 
high-repeat customer base. High volume of 
drain cleaning calls every week. Best offer. 
516-993-0446  (P02)

www.RooterMan.com. Franchises avail-
able with low flat fee. New concept. Visit  
website or call 1-800-700-8062. (PBM)

Looking to start your own septic tank 
business in Florida? I can help. Have li-
cense, will sponsor. Call 931-277-5541 or 
931-248-1284.   (PBM)

Portable toilet business located in central 
NC. Growing business, 500+ toilets, hand-
washing stations, handicap units, holding 
tanks, customer list, plus more. Contact 
toiletbusiness4sale@gmail.com.  (P01)

National Grease Recycling Inc. Let us 
teach you how to recycle restaurant’s waste, 
fryer grease and oil (yellow grease) only. Big 
$. Over 30 years experience, will guide you 
through complete process from collection to 
processing to marketing to end users. Don’t 
lose your trap business to competitors that 
offer both services. We also buy cooking oil, 
unprocessed, anywhere in the country. Call 
for information. References available - many 
success stories. Dewey Walker, 813-704-
6599 or 813-758-2552. (PBM)

PORTABLE TOILET BUSINESS for sale Orange/ 
San Diego Counties. Permanent loyal cus-
tomers. Call Eric for further details 714-222-
4163.  (P02)

COMPUTER SOFTWARE
FreeSer v iceReminderSof tware .com, 
FreeSe r v i ceD i spa tchSo f tware . com,  
FreeRouteManagementSoftware.com.  
 (P01)

COMPUTER SOFTWARE/ 
BILLING

Affordable Business Software. Online, 
any device access. Dispatching, billing, 
mobile apps. Get back time to run your 
business. Free proposal, demonstration. 
888-332-5327; sales@clearcomputing.com; 
www.clearcomputing.com  (PBM)

DEWATERING
Portable septic and grease receiving sta-
tions, dual-screen design. Screens that really 
work - simple, non-mechanical. Set it up any-
where. 208-790-8770 screencosystems.com 
sales@screencosystems.com  (PBM)

Used ALAR vacuum filter. All pumps and 
electrical are in working condition. Vacuum 
drum would need some work. All was func-
tioning on final day. 360-659-1881  (P01)

2003 1.2-meter Ashbrook Klampress ready 
to work! Skid-mounted and comes with 
sludge pump, Makedown system, water 
booster pump, 3-phase 230v. Call Aaron at 
423-635-9739 for more information.  (P01)

Mobile sludge-thickening package. Thicken 
100gpm of 1% into 8%. Why truck mostly 
water? Full details at: Mark@Delta-pioneer.
com or 941-809-1428  (P01)

DRAIN/SEWER CLEANING
EQUIPMENT

1997 Ford, works every day. 2,000psi, 3-stage 
fan, A/C, as-is condition. $55,000. www.face 
book.com/duartecleandrain 786-255-0821 
duartecleandrain@hotmail.com  (P01)

DRAINFIELD RESTORATION
Terralifts - New and Used. Financing avail-
able for qualified buyers. For more infor-
mation call Dick Crane 800-223-2256 or 
aalco@tds.net for electronic brochure. www. 
youtube.com/watch?v=t8ApRUOasnY (PBM)

New and used terralifts for sale starting at 
$20,000 used and $38,000 new. Financing 
available. Call John at AerraTech 413-298-
4272.  (PBM)

HAZARDOUS WASTE UNITS

2005 Sterling/Presvac PowerVac, 
stainless steel, DOT certified, 3,500-gal-
lon wet/dry. Dump door with high rail gear 
and boom, Hibon 27” blower with PV750 
vacuum  loading offloading pump. Tri-axle 
truck with CAT 435hp engine with Fuller 
8-speed transmission. Runs excellent.

KLM Companies 
617-909-9044 PBM

Pre-owned 2,300 U.S. gallon, carbon 
steel, D.O.T. certified, vacuum pressure 
tank. Mounted on 2002 International 
cab and chassis with a Presvac PV750 
vacuum pressure pump. (Stock# 0529V)

www.VacuumSalesInc.com
(888) VAC-UNIT (822-8648) PBM

Pre-owned 2,300 U.S. gallon, carbon 
steel, DOT certified, vacuum pressure 
tank. Mounted on 2000 International 
cab and chassis with a Presvac PV750 
vacuum pressure pump. (Stock# 4509V)

www.VacuumSalesInc.com
(888) VAC-UNIT (822-8648) PBM

New 3,200 U.S. gallon, carbon steel, 
DOT certified, 407/412 vacuum tank, 
dump type with full open rear, door and 
a Presvac PVB 750 vacuum-pressure 
pump installed on a 2016 Peterbilt 348 
cab and chassis. Four (4) units available.

www.VacuumSalesInc.com
(888) VAC-UNIT (822-8648) PBM

Pre-owned 3,200-gallon, carbon steel, 
DOT 407/412 vacuum tank with a Pres-
vac PVB750 pump installed on a 2011 
International. (Stock# 3243C)

www.VacuumSalesInc.com
(888) VAC-UNIT (822-8648) PBM

HYDROEXCAVATORS
2008 - 1995 Vactor 2100s for sale. Ex-mu-
nicipal units. Both fan and blower, 10-yard to 
12-yard debris hoppers. www.1point7.com 
or call 425-413-1211.  (P01)
 

JETTERS-TRAILER

PBM

Xtreme Flow Trailer Jetter Hot/Cold! 
Model# HJ2TA8536, tandem axle trailer, 
35 hp Vanguard 10 gpm @ 3,850 psi, 
325-gallon water tank, 300' hose, Gen-
eral pump. Fully loaded! List $36,995. 
On sale for $32,995.

800-213-3272,
www.hotjetusa.com

2002 O'Brien 3510-FC hydrojetter, 300' 
x 1/2" thermoplastic sewer hose, 350-gal-
lon tank, electric reel. Triplex pump 10gpm 
@ 2,500psi, Honda engine.m 6,000 lb. 
DOT-rated trailer.  ...................... $10,000

Brian 508-821-6543, MA P01

Pre-owned 2007 PipeHunter trailer-mounted 
jetting unit  Model 38T44. 4,000psi @ 25gpm 
w/335 U.S. gallon water tank. (Stock# 4313V) 
www.VacuumSalesInc.com (888) VAC-
UNIT (822-8648)  (PBM)

1999 SRECO jetter. Limited hours, 40gpm @ 
2,000psi, 600-gallon capacity. $14,000. For 
photos or more info call 479-640-8768 or 
jon@bbbseptic.com  (P01)
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JETTERS-TRUCK

1999 SECA 747-SP: 40 gpm @ 2,000 
psi, 700-gallon poly tank. 4,940 hours. 
Mounted on ex-municipal truck with 
37,400 miles.  ........................  $16,000

608-835-7767, WI PBM

JET VACS

2001 Peterbilt Vactor 2100: C-10 CAT, 
push-button Allison. 80gpm @ 2,000psi. 
61,000 municipal miles. Exceptionally 
clean unit. Ready to work. Delivery avail-
able. CHAMBERS MOTOR CO., Boring, 
Oregon .................................... $99,500

Call John 503-887-0070 PBM

Vac-Con 2000 Sterling LT7501 TL jet vac. 
125,841 miles and 20,155 hours. $35,000. 
Please call for any questions or interest 256-
739-4747 ext. 105 (P02)

Vac-Con industrial machine mounted on a 
pre-owned 2006 Sterling cab and chassis. 
(Stock #8593C) www.VacuumSalesInc.
com (888) VAC-UNIT (822-8648) (PBM)

Vac-Con V390LHA combination unit with 
Roots 827 blower, 1999 International Mod-
el 2554 cab and chassis. (Stock #3918C) 
www.VacuumSalesInc.com, (888) VAC-
UNIT (822-8648) (PBM)

Jack Doheny Supplies Inc. offers a full range 
of late model combo units and DOT industrial 
vacuum loaders. Call us @1-800-3DOHENY. 
 (PBM)

LEASE/FINANCING
Western Equipment Finance, a bank-
owned direct lender, is committed to con-
tinuing to help you prosper. All equipment 
types, new or used; we have the best rates 
and terms you deserve. App-Only Financ-
ing and credit decisions within an hour. Call 
the team you can trust, Jim Stekl at West-
ern Equipment Finance 701-665-1647. 
jim.stekl@westernequipmentfinance.com  (PBM)

Quick and easy financing for new or used 
equipment — without all the headaches. 
Credit is not an issue. We have working 
capital available for commercial equip-
ment purchases $20,000 to $2,000,000. 
BSG Services - Call 866-259-5370 or email 
bsgfin@earthlink.net (PBM)

PORTABLE RESTROOMS

20’ Urinal ground level, 13 stalls, lights, 
fans. Move with roll-off truck. Located in 
Atlanta, GA  ........................$5,000 each

678-300-2222 P01

PORTABLE RESTROOM 
TRAILERS

2015 Rich Trailers CT829 10-station, 
32' restroom trailer. Like-new condition, 
arctic/winter package. Only used for 
three months by one company.  $39,800

grant@poolinc.com
509-888-6963, WA P02

2007 AmeriCan Engineering 10-stall: 
Model 824 Traditional series mobile rest-
room trailer. 16” spare tire. Ready to use. 
Asking $35,000. For more info contact 
Maria at:

239-334-7689, FL P01

Two 53’ Luxury Restroom Trailers: Built for 
the NASCAR circuit. A/C and 1,000-gal-
lon water storage. Women: 8 stalls, 2 
vanities, full wall mirror. Men: 3 stalls, 5 
urinals, 2 vanities. Discharge must go in 
sewer connection/bladder. $50,000 each. 
Call 865-806-9700.  (P01)

2016 Satellite Suites restroom trailer: 8-stall 
spa interior, stereo/MP3,ac/forced-air heat, 
hot water, 200-gallon fresh, 900-gallon 
waste tank. Excellent condition. $41,500. 
Call or email for photos bo@thelovelyloo.com 
904-315-7027  (P01)

2 Decons, 28' Tonto, 18' Royal, 2001 ASCI, 
16' Presidential, 26' Presidential, portable toi-
let hauler trailers. 315-437-1291, NY. (PBM)

PORTABLE RESTROOM 
TRUCKS

Complete Portable Toilet service 
truck mount units (turn-key), mount-
ed on your truck or ours. Tool boxes, 
dual work stations, dc10 washdown 
pump, reversible vacuum pump, hose 
reel, set up complete, toilet racks avail-
able. 1100 waste/400 fresh: $21,000, 
1700 waste/600 fresh: $23,500. Any 
custom options or sizes available!

TexLa Services
936-641-3938

www.texlaservices.com P01

2009 Hino 268: Under CDL, 1,700 gal-
lons (1,300/400), dual side service low-
ered work station. Masport HXL4V, Burks 
washdown pump. Allison automatic 
transmission. 229k miles.  .......  $47,000

For information & more pics
pflynn@superiorportables.com

Pat 330-733-9000, OH P02

2001 Chevy 3500 toilet service truck: Auto-
matic, gas, 148,000 miles. 425-gallon waste 
tank, stainless steel, made by Mid State 
Tanks. 225-gallon chem. tank, 65-gallon 
washdown tank, SureFlo washdown pump 
with 50-foot hose on a reel, 4 tool boxes. 
Conde #6 vacuum pump, electric start, 
2-inch rear hitch. Tires in great condition. 
$15,000. 217-827-3180  (P01)

2012 Ford F550: 4x4, Satellite 950MD, fresh 
water wand. 170k miles. Tires 50%. Sharp, 
kept inside. $36,000. 641-420-5310.  (P01)

2006 Chevrolet C5500: 150,000 
miles, new injectors turbo & fuel pump 
at 100,000. Nearly new tires. 900 
waste/300 fresh. Owner operated, well 
maintained.  ............................ $25,000

507-920-9509, MN P12

2010 Hino 268: Under CDL, 1,500-gal-
lon Keith Huber Princess II 1,100/400. 
Dual side service lowered work sta-
tion. Masport HXL75, Burks washdown 
pump. Allison automatic transmission. 
257k miles.  ............................  $48,000

For information & more pics
pflynn@superiorportables.com

Pat 330-733-9000, OH P02

2009 Hino 338: CDL needed, Keith 
Huber 1,700-gallon (1,300/400), Single 
side service lowered work station. 
Masport HXL75V, Burks washdown 
pump. Allison automatic transmission. 
210k miles. Built in 2010.  ......  $49,000

For information & more pics
pflynn@superiorportables.com

Pat 330-733-9000, OH P02

2007 Ford F550 4x4: New 11’ flatbed, new 
800-gallon portable toilet slide-in tank - 
540/260. Conde Super 6, 70cfm, 5.5hp 
electric start Honda. Bucket fill, 30’ Tiger Tail. 
Ready to work. $27,995. Denver CO. 303-
789-9440 Ask for Matt.  (PBM)

For Sale: (3) 2007 Ford F-550 pumper trucks, 
1,100w/300f and (1) Ford F-750 pumper 
truck 1,600w/300f, very good condition. 
$20,000 each. Also (4) 2012 Ford F-550 
pumper trucks 1,100w/300f, all in very good 
condition. $24,000 each. Sold separately or 
together negotiable. For more information 
call 956-842-3603.  (P01)

http://www.p
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PORTABLE RESTROOM 
TRUCKS

2007 Ford F-450 diesel service truck: 
118,000 miles, 2013 Crescent tank 
w/350 waste, 200 fresh. Bed holds 
4 toilets, gate holds 2. Honda-driven 
Masport HXL3 pump. Spraydown pump 
w/50-foot Hannay retractable reel. Dual 
side tool boxes. $39,000

217-239-5646, IL
ipt-info@gullifordservices.com

P01

2012 Ford F550 flatbed: Crescent tank 350 
gal./650 gal., Model 900. 171,000 mi. Con-
tact: Brix 815-946-2813; brixb@bigjohnn.
com  (P01)

2008 Ford F550: 4WD, Progress slide-in 
unit with stake body and 4' liftgate. 2005 
Chevy 5500: 500-gallon Progress tank, hot 
shift PTO, 2nd hose reel. Contact Cory @ 
330-807-1490; email cjursik@tomssewer.net 
  (P01)

2008 Isuzu NPR HD: 120,000 miles, Crescent 
flat tank 550w/250f. 6-unit carrier, Thieman 
liftgate, Masport pump, exhaust brake, die-
sel/automatic. Serviced every 5,000 miles. 
$42,000. 203-948-8869  (P01)

2008 Ford F550: 173,985 miles, 4WD, Prog-
ress slide-in unit with stake body and 4' 
liftgate. 2005 Chevy 5500: 273,762 miles, 
1,500-gallon Progress tank, hot shift PTO, 
2nd hose reel. Contact Cory @ 330-807-
1490; email: cjursik@tomssewer.net  (P01)

2008 Ford F550 XLT: 4x4, Satellite 950MD. 
170k miles. Fresh water wand. Sharp, kept 
inside. Tires 50%. $25,000. 641-420-5310 
  (P01)

2007 Ford F550: diesel, auto, fresh rebuild 
on engine with warranty. 600w/300f stain-
less steel vacuum tank, Masport pump. 
www.pumpertrucksales.com. Call JR. @ 
720-253-8014, CO. (PBM)

2006 Ford F550 4x4: New 11’ flatbed, new 
950-gallon portable toilet slide-in tank - 
650/300. Conde SDS6, 9hp electric start 
Honda. Bucket fill, 30’ Tiger Tail. Ready to 
work. $29,995. Denver, CO. 303-789-9440 
Ask for Matt.  (PBM)

2007 International 4300 1,350-gallon 
$39,500; 2006 International 4300 1,350-gal-
lon $37,500; 2002 International 4300 
1,350-gallon $21,000. 256-757-9900 or 
www.pbsos.com (PBM)

2004 Ford F550: 5-speed, 4x4, 155k miles, 
600/300 tank with carrier. Pump under hood. 
$12,500. Call 507-210-1722.  (P01)

PORTABLE SINKS
30 Portable handwashing stations in good 
shape. $250 each for PolyPortables Tag-
alongs, & Five Peaks Sierra RideAlongs. $300 
each for Satellite Waves & PolyPortables Su-
per Twins. Call 423-745-4863. (P01)

PORTABLE SHOWER 
TRAILERS

Attention large outdoor events promoters 
and seasonal campgrounds requiring show-
ers, sinks and hot water availability: FOR 
SALE: Two (2) 40-ft. shower containers. 14 
shower heads per container, handicap ac-
cessible. Trailer and accessories included. 
For pictures go to www.candsshowers.com. 
712-428-6143 or cell 712-880-1250. (PBM)

POSITIONS AVAILABLE
Pennsylvania-based sewer inspection con-
tractor seeking experienced Video Inspection 
Operator. Clean CDL required. Background 
search will be performed. OSHA certification 
and PACP (5 years minimum) preferred. Must 
be willing to travel and work with little su-
pervision. Wage and bonus package. Please 
send resumé and contact information to 
careers@redzone.com.  (P02)

Satellite Industries, Inc. is the industry 
leader in vacuum truck manufacturing. Due 
to our growth, we are seeking an outside 
technical sales person for the septic and 
industrial vacuum truck lines. Responsibili-
ties include: Building and maintaining cus-
tomer relationships; Cold calls with potential 
customers and existing customer leads; In-
creasing sales; Proactively identify, pursue, 
and maintain a constant pipeline of potential 
customers via prospecting, networking and 
referral activities; Use industry and equip-
ment knowledge to influence and negotiate 
deals with strong returns. Education, expe-
rience and skills: Self-starter with a proven 
track record in sales and meeting sales 
quotas; 3 years of experience in truck equip-
ment sales, truck sales or vacuum truck 
manufacturing preferred, but will train the 
right candidate; Good communicator with a 
strong social personality that also presents a 
professional image; Willingness to be a team 
player. This full-time sales position offers an 
aggressive compensation package and full 
benefits. If you would like to hear more about 
this great opportunity, please contact Shel 
Pipitone at michelep@satelliteco.com.  (P01)

GapVax, Inc., a nationally recognized manu-
facturing business, is seeking a talented, 
highly motivated individual to fill a full-time 
Sales Position in the Midwest (Iowa based 
preferred) region. GapVax is the leading 
manufacturer of industrial and municipal 
vacuum units and hydroexcavation units 
in the United States. We provide the most 
reliable, comprehensive, and efficient mo-
bile vacuum units in the industrial and 
municipal markets. Specifications of the 
position are listed on our website, www.
gapvax.com, click on the Now Hiring link in 
the left hand column. Send resumes to or 
betty@gapvax.com or 575 Central Avenue, 
Johnstown, PA 15902. (PBM)

PRESSURE WASHERS
Industrial Pressure Washer - New w/warranty 
$9,500. 2,000psi, 18gpm. 999cc Kohler & AR 
pump. Will deliver. 321-800-5763 (PBM)

Honda horizontal GX engines, new in-the-box 
w/warranty. GX200QX - $399; GX270QAG - 
$579; GX390QA - $599 delivered price. 800-
363-9855 or GXParts.com  (PBM)

PUMPS
Buy & Sell all makes and models, new & used 
vacuum pumps & high pressure water pumps, 
and good used replacement parts. Call for an 
inventory sheet and save. www.Vacuum 
SalesInc.com, (888) VAC-UNIT (822-8648)
 (PBM)

FOR HIRE – “Twin” NLB 605 Series High Flow 
Pump Rig with Operator. Rate and specs 
available upon request. Contact Business 
Development Manager Roger Guy 251-679-
8611 or email rguy@rangerenv.us  (P02)

2013 Graco XP50 3:1 SPRYR L/HPR mounted 
in an enclosed 24' x 8' trailer with necessary 
electric/shelving. $10,000. Replacement 
parts included. Used 6 months. 352-250-
0340  (P01)

RENTAL EQUIPMENT
2016 Acro Vacuum Trailer: Stainless steel 
6,000 gallon, DOT certified double conical 
with air-ride suspension. Aluminum wheels 
all positions, full hose trays, OSHA walkways 
and railings. Vacuum pump option either hy-
draulic or self-contained. KLM Rentals, Inc. 
617-909-9044  (PBM)

Liquid vacs, wet/dry industrial vacs, combi-
nation jetter/vacs, vacuum street sweeper & 
catch basin cleaner, truck & trailer mount-
ed jetters. All available for daily, weekly, 
monthly, and yearly rentals. VSI Rent-
als, LLC, (888) VAC-UNIT (822-8648) 
www.vsirentalsllc.com (PBM)

SEPTIC TRUCKS

Turn-Key Vacuum Tank Units: 3,600- 
gallon, unit mounted on your truck or 
ours; $23,500. 2,500-gallon truck units; 
$20,000. 1,500-gallon truck units; 
$17,000. Self-contained vacuum skids, 
1,000-gallon; $11,000. 2,500-gallon 
painted tanks ready to mount; $13,000. 
PortaPotty trucks and any custom op-
tions or sizes available!

TexLa Services
936-641-3938

www.texlaservices.com P01

2000 Mack 600 RS tri-axle truck with 
a 350hp Mack motor, 4,000-gallon steel 
tank and Transway pump. Well-main-
tained with 351,000 miles. New tires, 
heated valves, exhaust, and brakes.  
.......................................  $42,000 OBO

Contact Dave at
484-274-1356, PA P01

1996 International 9200: 350hp De-
troit, 4,200-gallon aluminum tank, NVE 
460 vacuum pump. Good tires, rebuilt 
transmission. New clutch and PTO in-
stalled May 2016. Used every day.  
.................................................. $40,000

717-821-0241, PA P01

1986 GMC General, tandem axle, 350 Big 
Cam Cummins, 15-speed Fuller transmission. 
800,000 miles, engine rebuilt at 600,000 
miles. 4,000-gallon tank w/rebuilt Jurop 
R260 pump. $11,000. 719-576-7707.  (P03)

2005 Kenworth T800: 4,000-gallon waste, 
75 fresh, full-open door with hoist and vi-
brator. Ready to work. P&P Septic Service 
802-658-6243  (P01)

Submit your classified ad online!
www.pumper.com/classifieds/place_ad
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NEW 2015 International 7300 with 
warranties, MF-DT engine, 230hp, 
6-speed, new 1,850-gallon vacuum tank, 
new WV75 Masport pump. Under CDL.

www.pumpertrucksales.com 
Call JR @ 720-253-8014, CO PBM

2005 Volvo VHD-64-T quad axle, D-12, 
435/465hp, low miles, HD4560 6-speed 
auto., new 6,000-gallon septic tank, 
18k/46k on Hendrickson Air Ride, (2) new 
steerable pusher axles. Stock #4769B.

608-842-3040, WI
sales@ptatrucks.com P02

2002 GMC Kodiak with Abernathy 
3,300-gallon septic/grease tank. CAT 
with automatic transmission. 45,000 
miles. Excellent condition.  ...... $38,500

KLM Companies 
617-909-9044 PBM

2012 International 4300: 245hp Alli-
son automatic, 12,000 front axle, 21,000 
rear axle. Under CDL. Air ride, 180,000 
miles. 2,500-gallon waste, 200-gal-
lon freshwater. Jurop RV360 vac pump, 
AR 4,000psi jetter with 150' 3/8" jetter 
hose.  ......................................  $69,500

318-780-1731, LA P02

2000 Peterbilt 357 tri-axle with Pres-
vac 5,000 gallon vac tank. New CAT 
425 engine, new Eaton Fuller 13-speed 
transmission, new Wittig 1000 vane 
pump.  ............................. $50,000 OBO

Call Jim 717-989-2222, PA
or email jguerinx2@gmail.com

P01

2005 International 4400: Original 
owner, 132,500 miles, clean (garaged), 
Masport HXL400WV, 7-speed manual, 
new clutch 12/15, 3,200-gallon alumi-
num tank, 50-gallon freshwater tank. 
Looks great, runs and pumps with ease.  
................................................$62,500

Scott’s Enterprises
989-275-5011, MI P02

1995 Ford F-800: 8.3 Cummins, 6- 
speed, 254k miles. NVE pump. 2,200- 
gallon tank.  ...................... $18,500 OBO

951-830-4840, CA P01

2001 Volvo VNL64T: N14 Cummins, 
select Fuller 13-speed, 595,000 miles. 
3,600-gallon steel tank (new in 2008), 
Masport 420cfm pump. Heated valves, 
see-level gauge on tank. 100 ft. of 
3-inch hose. Tires are 80%. Complete 
history on file. Ready to work, used ev-
ery day.  ..................................  $38,000

419-466-1349, OH P02

NEW 2017 Hino Toilet/Septic Combo 
Truck: Aluminium tank, 1,900-gallon 
waste/400-gallon fresh.  .......  $108,000

Call Rodney Lane
270-832-3793 P01

2004 GMC 7500: Duramax diesel, 
250hp, 6-speed manual. 1,500-gallon 
vac tank, Jurop pump.

www.pumpertrucksales.com 
Call JR @ 720-253-8014, CO PBM

2003 Peterbilt 357: Cummins ISM with 
only 4,364 hours on the motor, 8-speed 
transmission, mileage 174,718. 607 
Challenger pump with a 4,200-gallon 
vac tank. Tri-axle.  ............  $70,000 OBO

Mike 254-410-9010, TX P01

2003 Peterbilt 357: ISM Cummins motor 
with 8-speed. Chassis has only 174,835 
miles, motor has 4,183 hours since rebuild. 
Setup with a 4,200-gallon tank with a 607 
Challenger pump. $70,000 OBO. Call Mike 
254-410-9010.  (P01)

2001 Mack RD688: Automatic, 105k miles. 
3,360-gallon tank with 2015 NVE Challenger 
pump. Pictures upon request. $39,500. 
timothyking25@comcast.net 804-325-4100 
  (P01)

1997 AutoCar/Volvo: Cummins N14 525hp 
engine, Eaton 8LL 10-speed transmission. 
2009 PikRite 5,000-gallon vacuum tank with 
Presvac LPK vac pump. Excellent running 
condition. $36,500. Used Presvac PV750 
vac pump for sale, recently overhauled. 
$2,500. Contact Frank@ActionKingServices.
com or 978-452-7750.  (PBM)

2015 Keith Huber Knight: 6,100cfm 
blower, 21 ft. boom. Excellent condition.  
.............................................. $275,000

Call 850-682-4440, FL P01

2001 Western Star 4964SX: Detroit 
430hp, 300,000 miles, 4,500 gallons, 
Prime Industry tank, jake brake, hoses 
included, tri-axle, heated mirrors. One 
owner. Call for more pictures. ...$40,000

201-445-3188, NJ
davidzuidema@aol.com P01

2005 Sterling 9500, Keith Huber Dom-
inator. 95k miles. 4,300/200-gallon alu-
minum tank, full-tilting. Valve warmers, 
axle and wheel locks, digital level gauge. 
Truck is work-ready.  ....... $85,000 OBO

Scott 785-841-0399, KS P02

2004 Peterbilt 357: 4,500-gallon T-
Line tank, liquid-cooled pump. Nice 
truck.  .............................. $39,000 OBO

920-627-7867, WI P01

2006 Kenworth T300: 2,500-gallon Aber-
nethy steel tank. 172,000 miles. 6-speed 
transmission. Cummins. 33,000 GVW. Very 
good condition. 973-942-3131  (P01)

1992 Kenworth T800 with 8-speed Eaton 
Fuller. 3176 CAT motor. 2,300-gallon tank 
with Jurop PN106 pump. Contact Brenda at 
septicdoctor@yahoo.com or 636-296-1211.  
 (P01)
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PORTABLE RESTROOM 
TRUCKS

2007 Ford F-450 diesel service truck: 
118,000 miles, 2013 Crescent tank 
w/350 waste, 200 fresh. Bed holds 
4 toilets, gate holds 2. Honda-driven 
Masport HXL3 pump. Spraydown pump 
w/50-foot Hannay retractable reel. Dual 
side tool boxes. $39,000

217-239-5646, IL
ipt-info@gullifordservices.com

P01

2012 Ford F550 flatbed: Crescent tank 350 
gal./650 gal., Model 900. 171,000 mi. Con-
tact: Brix 815-946-2813; brixb@bigjohnn.
com  (P01)

2008 Ford F550: 4WD, Progress slide-in 
unit with stake body and 4' liftgate. 2005 
Chevy 5500: 500-gallon Progress tank, hot 
shift PTO, 2nd hose reel. Contact Cory @ 
330-807-1490; email cjursik@tomssewer.net 
  (P01)

2008 Isuzu NPR HD: 120,000 miles, Crescent 
flat tank 550w/250f. 6-unit carrier, Thieman 
liftgate, Masport pump, exhaust brake, die-
sel/automatic. Serviced every 5,000 miles. 
$42,000. 203-948-8869  (P01)

2008 Ford F550: 173,985 miles, 4WD, Prog-
ress slide-in unit with stake body and 4' 
liftgate. 2005 Chevy 5500: 273,762 miles, 
1,500-gallon Progress tank, hot shift PTO, 
2nd hose reel. Contact Cory @ 330-807-
1490; email: cjursik@tomssewer.net  (P01)

2008 Ford F550 XLT: 4x4, Satellite 950MD. 
170k miles. Fresh water wand. Sharp, kept 
inside. Tires 50%. $25,000. 641-420-5310 
  (P01)

2007 Ford F550: diesel, auto, fresh rebuild 
on engine with warranty. 600w/300f stain-
less steel vacuum tank, Masport pump. 
www.pumpertrucksales.com. Call JR. @ 
720-253-8014, CO. (PBM)

2006 Ford F550 4x4: New 11’ flatbed, new 
950-gallon portable toilet slide-in tank - 
650/300. Conde SDS6, 9hp electric start 
Honda. Bucket fill, 30’ Tiger Tail. Ready to 
work. $29,995. Denver, CO. 303-789-9440 
Ask for Matt.  (PBM)

2007 International 4300 1,350-gallon 
$39,500; 2006 International 4300 1,350-gal-
lon $37,500; 2002 International 4300 
1,350-gallon $21,000. 256-757-9900 or 
www.pbsos.com (PBM)

2004 Ford F550: 5-speed, 4x4, 155k miles, 
600/300 tank with carrier. Pump under hood. 
$12,500. Call 507-210-1722.  (P01)

PORTABLE SINKS
30 Portable handwashing stations in good 
shape. $250 each for PolyPortables Tag-
alongs, & Five Peaks Sierra RideAlongs. $300 
each for Satellite Waves & PolyPortables Su-
per Twins. Call 423-745-4863. (P01)

PORTABLE SHOWER 
TRAILERS

Attention large outdoor events promoters 
and seasonal campgrounds requiring show-
ers, sinks and hot water availability: FOR 
SALE: Two (2) 40-ft. shower containers. 14 
shower heads per container, handicap ac-
cessible. Trailer and accessories included. 
For pictures go to www.candsshowers.com. 
712-428-6143 or cell 712-880-1250. (PBM)

POSITIONS AVAILABLE
Pennsylvania-based sewer inspection con-
tractor seeking experienced Video Inspection 
Operator. Clean CDL required. Background 
search will be performed. OSHA certification 
and PACP (5 years minimum) preferred. Must 
be willing to travel and work with little su-
pervision. Wage and bonus package. Please 
send resumé and contact information to 
careers@redzone.com.  (P02)

Satellite Industries, Inc. is the industry 
leader in vacuum truck manufacturing. Due 
to our growth, we are seeking an outside 
technical sales person for the septic and 
industrial vacuum truck lines. Responsibili-
ties include: Building and maintaining cus-
tomer relationships; Cold calls with potential 
customers and existing customer leads; In-
creasing sales; Proactively identify, pursue, 
and maintain a constant pipeline of potential 
customers via prospecting, networking and 
referral activities; Use industry and equip-
ment knowledge to influence and negotiate 
deals with strong returns. Education, expe-
rience and skills: Self-starter with a proven 
track record in sales and meeting sales 
quotas; 3 years of experience in truck equip-
ment sales, truck sales or vacuum truck 
manufacturing preferred, but will train the 
right candidate; Good communicator with a 
strong social personality that also presents a 
professional image; Willingness to be a team 
player. This full-time sales position offers an 
aggressive compensation package and full 
benefits. If you would like to hear more about 
this great opportunity, please contact Shel 
Pipitone at michelep@satelliteco.com.  (P01)

GapVax, Inc., a nationally recognized manu-
facturing business, is seeking a talented, 
highly motivated individual to fill a full-time 
Sales Position in the Midwest (Iowa based 
preferred) region. GapVax is the leading 
manufacturer of industrial and municipal 
vacuum units and hydroexcavation units 
in the United States. We provide the most 
reliable, comprehensive, and efficient mo-
bile vacuum units in the industrial and 
municipal markets. Specifications of the 
position are listed on our website, www.
gapvax.com, click on the Now Hiring link in 
the left hand column. Send resumes to or 
betty@gapvax.com or 575 Central Avenue, 
Johnstown, PA 15902. (PBM)

PRESSURE WASHERS
Industrial Pressure Washer - New w/warranty 
$9,500. 2,000psi, 18gpm. 999cc Kohler & AR 
pump. Will deliver. 321-800-5763 (PBM)

Honda horizontal GX engines, new in-the-box 
w/warranty. GX200QX - $399; GX270QAG - 
$579; GX390QA - $599 delivered price. 800-
363-9855 or GXParts.com  (PBM)

PUMPS
Buy & Sell all makes and models, new & used 
vacuum pumps & high pressure water pumps, 
and good used replacement parts. Call for an 
inventory sheet and save. www.Vacuum 
SalesInc.com, (888) VAC-UNIT (822-8648)
 (PBM)

FOR HIRE – “Twin” NLB 605 Series High Flow 
Pump Rig with Operator. Rate and specs 
available upon request. Contact Business 
Development Manager Roger Guy 251-679-
8611 or email rguy@rangerenv.us  (P02)

2013 Graco XP50 3:1 SPRYR L/HPR mounted 
in an enclosed 24' x 8' trailer with necessary 
electric/shelving. $10,000. Replacement 
parts included. Used 6 months. 352-250-
0340  (P01)

RENTAL EQUIPMENT
2016 Acro Vacuum Trailer: Stainless steel 
6,000 gallon, DOT certified double conical 
with air-ride suspension. Aluminum wheels 
all positions, full hose trays, OSHA walkways 
and railings. Vacuum pump option either hy-
draulic or self-contained. KLM Rentals, Inc. 
617-909-9044  (PBM)

Liquid vacs, wet/dry industrial vacs, combi-
nation jetter/vacs, vacuum street sweeper & 
catch basin cleaner, truck & trailer mount-
ed jetters. All available for daily, weekly, 
monthly, and yearly rentals. VSI Rent-
als, LLC, (888) VAC-UNIT (822-8648) 
www.vsirentalsllc.com (PBM)

SEPTIC TRUCKS

Turn-Key Vacuum Tank Units: 3,600- 
gallon, unit mounted on your truck or 
ours; $23,500. 2,500-gallon truck units; 
$20,000. 1,500-gallon truck units; 
$17,000. Self-contained vacuum skids, 
1,000-gallon; $11,000. 2,500-gallon 
painted tanks ready to mount; $13,000. 
PortaPotty trucks and any custom op-
tions or sizes available!

TexLa Services
936-641-3938

www.texlaservices.com P01

2000 Mack 600 RS tri-axle truck with 
a 350hp Mack motor, 4,000-gallon steel 
tank and Transway pump. Well-main-
tained with 351,000 miles. New tires, 
heated valves, exhaust, and brakes.  
.......................................  $42,000 OBO

Contact Dave at
484-274-1356, PA P01

1996 International 9200: 350hp De-
troit, 4,200-gallon aluminum tank, NVE 
460 vacuum pump. Good tires, rebuilt 
transmission. New clutch and PTO in-
stalled May 2016. Used every day.  
.................................................. $40,000

717-821-0241, PA P01

1986 GMC General, tandem axle, 350 Big 
Cam Cummins, 15-speed Fuller transmission. 
800,000 miles, engine rebuilt at 600,000 
miles. 4,000-gallon tank w/rebuilt Jurop 
R260 pump. $11,000. 719-576-7707.  (P03)

2005 Kenworth T800: 4,000-gallon waste, 
75 fresh, full-open door with hoist and vi-
brator. Ready to work. P&P Septic Service 
802-658-6243  (P01)
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NEW 2015 International 7300 with 
warranties, MF-DT engine, 230hp, 
6-speed, new 1,850-gallon vacuum tank, 
new WV75 Masport pump. Under CDL.

www.pumpertrucksales.com 
Call JR @ 720-253-8014, CO PBM

2005 Volvo VHD-64-T quad axle, D-12, 
435/465hp, low miles, HD4560 6-speed 
auto., new 6,000-gallon septic tank, 
18k/46k on Hendrickson Air Ride, (2) new 
steerable pusher axles. Stock #4769B.

608-842-3040, WI
sales@ptatrucks.com P02

2002 GMC Kodiak with Abernathy 
3,300-gallon septic/grease tank. CAT 
with automatic transmission. 45,000 
miles. Excellent condition.  ...... $38,500

KLM Companies 
617-909-9044 PBM

2012 International 4300: 245hp Alli-
son automatic, 12,000 front axle, 21,000 
rear axle. Under CDL. Air ride, 180,000 
miles. 2,500-gallon waste, 200-gal-
lon freshwater. Jurop RV360 vac pump, 
AR 4,000psi jetter with 150' 3/8" jetter 
hose.  ......................................  $69,500

318-780-1731, LA P02

2000 Peterbilt 357 tri-axle with Pres-
vac 5,000 gallon vac tank. New CAT 
425 engine, new Eaton Fuller 13-speed 
transmission, new Wittig 1000 vane 
pump.  ............................. $50,000 OBO

Call Jim 717-989-2222, PA
or email jguerinx2@gmail.com

P01

2005 International 4400: Original 
owner, 132,500 miles, clean (garaged), 
Masport HXL400WV, 7-speed manual, 
new clutch 12/15, 3,200-gallon alumi-
num tank, 50-gallon freshwater tank. 
Looks great, runs and pumps with ease.  
................................................$62,500

Scott’s Enterprises
989-275-5011, MI P02

1995 Ford F-800: 8.3 Cummins, 6- 
speed, 254k miles. NVE pump. 2,200- 
gallon tank.  ...................... $18,500 OBO

951-830-4840, CA P01

2001 Volvo VNL64T: N14 Cummins, 
select Fuller 13-speed, 595,000 miles. 
3,600-gallon steel tank (new in 2008), 
Masport 420cfm pump. Heated valves, 
see-level gauge on tank. 100 ft. of 
3-inch hose. Tires are 80%. Complete 
history on file. Ready to work, used ev-
ery day.  ..................................  $38,000

419-466-1349, OH P02

NEW 2017 Hino Toilet/Septic Combo 
Truck: Aluminium tank, 1,900-gallon 
waste/400-gallon fresh.  .......  $108,000

Call Rodney Lane
270-832-3793 P01

2004 GMC 7500: Duramax diesel, 
250hp, 6-speed manual. 1,500-gallon 
vac tank, Jurop pump.

www.pumpertrucksales.com 
Call JR @ 720-253-8014, CO PBM

2003 Peterbilt 357: Cummins ISM with 
only 4,364 hours on the motor, 8-speed 
transmission, mileage 174,718. 607 
Challenger pump with a 4,200-gallon 
vac tank. Tri-axle.  ............  $70,000 OBO

Mike 254-410-9010, TX P01

2003 Peterbilt 357: ISM Cummins motor 
with 8-speed. Chassis has only 174,835 
miles, motor has 4,183 hours since rebuild. 
Setup with a 4,200-gallon tank with a 607 
Challenger pump. $70,000 OBO. Call Mike 
254-410-9010.  (P01)

2001 Mack RD688: Automatic, 105k miles. 
3,360-gallon tank with 2015 NVE Challenger 
pump. Pictures upon request. $39,500. 
timothyking25@comcast.net 804-325-4100 
  (P01)

1997 AutoCar/Volvo: Cummins N14 525hp 
engine, Eaton 8LL 10-speed transmission. 
2009 PikRite 5,000-gallon vacuum tank with 
Presvac LPK vac pump. Excellent running 
condition. $36,500. Used Presvac PV750 
vac pump for sale, recently overhauled. 
$2,500. Contact Frank@ActionKingServices.
com or 978-452-7750.  (PBM)

2015 Keith Huber Knight: 6,100cfm 
blower, 21 ft. boom. Excellent condition.  
.............................................. $275,000

Call 850-682-4440, FL P01

2001 Western Star 4964SX: Detroit 
430hp, 300,000 miles, 4,500 gallons, 
Prime Industry tank, jake brake, hoses 
included, tri-axle, heated mirrors. One 
owner. Call for more pictures. ...$40,000

201-445-3188, NJ
davidzuidema@aol.com P01

2005 Sterling 9500, Keith Huber Dom-
inator. 95k miles. 4,300/200-gallon alu-
minum tank, full-tilting. Valve warmers, 
axle and wheel locks, digital level gauge. 
Truck is work-ready.  ....... $85,000 OBO

Scott 785-841-0399, KS P02

2004 Peterbilt 357: 4,500-gallon T-
Line tank, liquid-cooled pump. Nice 
truck.  .............................. $39,000 OBO

920-627-7867, WI P01

2006 Kenworth T300: 2,500-gallon Aber-
nethy steel tank. 172,000 miles. 6-speed 
transmission. Cummins. 33,000 GVW. Very 
good condition. 973-942-3131  (P01)

1992 Kenworth T800 with 8-speed Eaton 
Fuller. 3176 CAT motor. 2,300-gallon tank 
with Jurop PN106 pump. Contact Brenda at 
septicdoctor@yahoo.com or 636-296-1211.  
 (P01)
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SEPTIC TRUCKS

2007 International 4400 Series sep-
tic truck, 206,000 miles, Masport wa-
ter-cooled pump. DT466 with 6-speed 
transmission.  .................. $35,000 OBO

Call 740-391-5514, OH P01

1999 International 4700: 1,500-gallon 
Lely portable toilet tank, T444E 5-speed, 
2-speed rear end. Non-air brake. Pump 
about a year old.  .....................  $16,000

903-563-4229, TX P01

1993 Peterbilt 377: 3,600-gallon tank, 
New NVE pump, Used daily. Bought new 
truck.  ...................................... $35,000

Aaron 276-620-0533, VA
r_rseptic@yahoo.com P01

2007 International 7600: 10-speed 
transmission, 375,000 miles. New 2,500-
gallon carbon-steel tank, new Jurop 
R260 Razor Pak R260 pump.  ... $54,000

27th Trucks Inc. 
1175 E 25th St., Hialeah, FL 33013

305-835-9030 
 www.27th-trucks.com P02

2006 Freightliner M2: Mercedez Benz 
engine, 10-speed Eaton Fuller trans-
mission, 492,818 original miles. New 
3,600-gallon carbon-steel tank, new 
Masport HXL420 pump. Special price 
...........................$59,999 FET included.

27th Trucks Inc. 
1175 E 25th St., Hialeah, FL 33013

305-835-9030 
 www.27th-trucks.com P02

2000 International 8100 septic tanker, 
Caterpillar C-10 diesel engine, 9-speed 
transmission, single axle, 131,958 miles, 
2,500-gallon capacity. Asking $34,900 
or offers within good reason.

Steve 607-857-1312, PA P01

Three (3) Trucks for Sale: 1995 Interna-
tional with 5,000-gallon Imperial steel tank 
and Masport 400  - $15,000. 1988 Mack 
with 42,00-gallon steel tank built new in 
2008, Masport HXL75 - $10,000. 2006 In-
ternational flat tank portable toilet service 
truck, hauls 8 units, 900/450, under CDL! 
Call Brad for pictures or any questions 
920-979-7711.  (P02)

2007 Freightliner M2: CAT C7 250hp, 
6-speed manual, 225k miles. New tires, 
wheels, brakes, drums. Frame and axles 
sandblasted and painted black. Cab wet 
sanded and polished. NEW 2,500-gallon 
tank, 425cfm pump, LED light package. 
Large tool box, heated valves available. Best 
of everything! $52,000, includes delivery and 
warranty. Call or text 734-309-2093.  (P01)

1997 International 4900 septic pump truck: 
1HTSDAAN5VH442104, 2,000-gallon tank, 
hoses included. Runs great, in use now, 
closing when sold. $20,000. For pics go to: 
www.sumteramericanautosales.com Proline 
Utilities, LLC 803-775-2344.  (P01)

Trucks for Sale, all work-ready. 2001 
F550 w/PikRite slide-in unit, $18,000. 
1998 F550 toilet truck with Satellite 
tank, $18,000. 1996 Peterbilt septic 
truck w/4,000-gallon, $38,000. 1996 In-
ternational septic truck w/4,000-gallon, 
$32,000. 1998 Dodge Ram 3500 toilet 
delivery truck, $10,000

814-277-6227, PA P03

2001 Sterling: ISM 330hp Cummins 
engine, 263,114 miles, 20,000 lb. front 
axle, 46,000 lb. rear axle, 4,500-gallon 
tank, Jurop LC420 pump.  ........ $53,000

715-889-1544 P02

1992 International 2654 with a 4,000-gal-
lon, carbon-steel unit. Extremely low mile-
age municipal truck. (Stock# 6246C) www.
VacuumSalesInc.com (888) VAC-UNIT 
(822-8648)   (PBM)

Pre-owned 3,000 U.S. gallon carbon steel 
vacuum tank with a Masport H75W vacuum-
pressure pump installed on a 2000 Mack 
CH613 cab and chassis. (Stock# 8498C) 
www.VacuumSalesInc.com (888) VAC-
UNIT (822-8648)  (PBM)

2007 Freightliner M2 Business Class: CAT 
C-7 with 250hp, 6-speed manual transmis-
sion, 185k miles. NEW 2,500-gallon tank, 
Jurop LC 420 vacuum pump. Lined hose 
trays, 3" inlet, 4" discharge. ALL NEW virgin 
tires with aluminum rims. Large toolbox, LED 
lights. Many other options available to suit 
your needs!! $57,500 delivered to your door. 
Call or text 734-309-2093.  (P01)

2007 International 4300: 1,000 waste, 500 
freshwater steel tank. PTO pump. Engine 
overhaul at 250,000 miles. Text or call 949- 
244-8698. http://www.commercialtrucktrader. 
com/listing/2007-International-DURASTAR+ 
4300-119628631  (P01)

1998 International 4300 vacuum truck, 
156,000 miles with 300 miles on rebuilt 
466DT engine, 6-speed, 2,500-gallon Tran-
sway tank, Fruitland 500cfm pump in excel-
lent condition. $30,000. Contact DJ Suggs 
575-526-5442.  (P01)

1987 Kenworth T600A: CW CAT 6-cylinder. 
Eaton-Fuller 15-speed. 8-bag A-R suspension. 
3,365-gallon vacuum tank, Masport 75 pump. 
$31,000. www.pumpertrucksales.com. Call 
JR. @ 720-253-8014, CO. (PBM)

1996 Western Star: Detroit Series 60, 
18-speed transmission. Hendricks suspen-
sion. 3,365-gallon vacuum tank, Masport 
400 pump. www.pumpertrucksales.com. 
Call JR. @ 720-253-8014, CO. (PBM)

1994 Peterbilt 377: Detroit Series 60, 
10-speed transmission. 3,365-gallon vacu-
um tank, Masport HXL pump. www.pumper-
trucksales.com. Call JR. @ 720-253-8014, 
CO. (PBM)

Eight great older pump trucks - $35,000 
each. Big power. Jake brakes. 3,365-gallon 
vacuum tanks, Masport pumps. All makes & 
models. www.pumper-truck.com. Call JR @ 
720-253-8014, CO. (PBM)

SERVICE/REPAIR
Dynamic Repairs - Inspection Camera 
Repairs: 48 hour turn-around time. General 
Wire, Ratech, Ridgid, Electric Eel, Gator Cams, 
Insight Vision, Vision Intruders. Quality service 
on all brands. Rental equipment available. 
For more info call Jack at 973-478-0893. 
Lodi, NJ. www.dynamicrepairs.biz (PBM)

TANKS

Cheap, Used Vacuum Tanks - Late 
model, lined steel tank sale! 4,650-gal-
lon, many available. $8,500 - some with 
pumps. Also: Low-price plug-and-play 
Moro and Fruitland pumps.

Call 269-751-5167, MI PBM

Pre-owned 2,000 U.S. gallon, stainless steel 
vacuum tank with a Masport HXL75V vacu-
um pressure pump package (Stock# 6008C) 
www.VacuumSalesInc.com (888) VAC-
UNIT (822-8648)  (PBM)
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100 - 2011 Wichita 500 bbl. (21,400 
gallons) portable frac tanks. Epoxy lined. 
Delivery available. Geneva Equipment, Inc.

Call 815-341-0375
 or tom@genevaequipment.com

www.genevaequipment.com PBM

Vacuum Tanks - New: Sizes from 1,000-
4,300 gallons. All complete! Delivery avail-
able. www.JEagleTanks.com. Contact 
Jerry: JEagleTanks@yahoo.com or 800-
721-2774. (PBM)

TOOLS
Crust Busters: Portable, lightweight ma-
chine, guaranteed to mix up septic tanks and 
grease traps! Save time and money! www.
crustbusters.com, 1-888-878-2296. (PBM)

T&T Tools, Probes, Hooks: Probes feature 
steel shafts with threaded and hardened tips. 
The insulated Mighty Probe™ tested to 
50,000 volts. Top Poppers™ open manhole 
covers easily. Free catalog.  www.TandT 
tools.com. Phone 800-521-6893. (PBM)

TOYS
Septic pumper and vacuum die-cast toy 
trucks: In your choice of colors and logos, 
several cabs available. Call 877-450-2100, 
write to Granite State Collectibles, PO Box 
440, New Ipswich, NH 03071; or www.
granitestatecollectibles.com. (PBM)

TRAILERS-
VACUUM/TANKER

Imperial Vacuum Trailers: In stock, 
6,000- and 6,300-gallon aluminum single-
compartment Imperial vacuum trailers.

Call Kyle
800-558-2945 Ext. 424 PBM

1981 Presvac 5,460 c/s vacuum tank trailer. 
(Stock# 1920V) www.VacuumSalesInc.
com (888) VAC-UNIT (822-8648)  (PBM)

1982 Fruehauf 5460 c/s vacuum tank trailer. 
(Stock# 2305V) www.VacuumSalesInc.
com (888) VAC-UNIT (822-8648)  (PBM)

2002 Super Products Camel 3-cubic-yard 
vacuum trailer with Roots 412 blower 
package. (Stock# 0197C) www.Vacuum-
SalesInc.com (888) VAC-UNIT (822-
8648)  (PBM)

TRUCKS -
MISCELLANEOUS

2001 International 4900: DT466E, 
6-speed, 49,000 miles. 2,000-gallon 
tank, NVE 866 pump, hoist, tank vibra-
tor, 250 gallons fresh water. Everything 
but truck was new in 2011. Excellent 
condition.   .............................. $55,000

715-533-2262, WI P03

2006 Freightliner Columbia with a 
D60, 10-speed, mileage 301,074. Rig 
has a 607 Challenger pump, 5,300-gal-
lon tanker trailer.  ............  $75,000 OBO

Mike 254-410-9010, TX P01

1997 International Eagle w/new paint, 
tires and brakes. 3,200-gallon dump tank.

802-232-2222 P01

2007 International 4400: Automatic, 160k 
miles, 2,800-gallon aluminum tank with 
hoist, Masport 400 pump. Pictures on re-
quest. $64,900. timothyking25@comcast.net 
804-325-4100  (P01)

2006 Freightliner Columbia: 301,740 miles, 
D60 motor with 10-speed. 5,300-gallon 
trailer with Challenger 607 pump attached 
to the truck. $75,000 OBO. Call Mike 
254-410-9010.  (P01)

Four (4) Pump Trucks for Sale: Fixer-up Spe-
cials! 1 - 2001 F550 w/1,000-gallon tank. 
1 - 1999 Mack CH613 w/3,500-gallon tank. 
1 - 2000 Mack CH612 w/2,500-gallon tank. 
1 - 2002 Mack CH613 w/3,500-gallon tank. 
All complete trucks with vacuum systems in-
tact. Contact Jeff at jeffc@mahoneyes.com 
for details and pricing.  (P01)

TV INSPECTION

2006 Ford F550 CUES video inspec-
tion/sealing truck for sale in Seminole 
County, Florida. In good working condi-
tion. For inquires please call:

407-339-1326 P01

VACUUM LOADERS

1999 International Guzzler vacuum 
excavator: Totally refurbished, purchased 
new for Big Dig Project. 27" blower, CAT 
engine, auto remote. Special noise-sup-
pression equipment. Tri-axle. High-pres-
sure wash-down system - 300-gallon 
water tank. $85,900 OBO. Also available 
1997 Ford Guzzler vacuum excavator - 
same features as 1999 International. 
No washdown system. $85,900 OBO.

617-212-0162, MA P01

1991 Western Star Model 4864F with 
a Cusco Turbo Vac 2127, carbon steel 
3,000-gallon unit. (Stock# 8905) www.
VacuumSalesInc.com (888) VAC-UNIT 
(822-8648)  (PBM)

Pre-owned GapVax HV-57 industrial vacu-
um loader, with a Roots Hibon PD blower 
mounted on a 1997 Mack RD688S cab and 
chassis. (Stock# 4602C) www.Vacuum 
SalesInc.com (888) VAC-UNIT (822-
8648)  (PBM)

2009 Sterling LT9500 with a Vacall AVRB-
18 industrial vacuum loader. (Stock# 4792C) 
www.VacuumSalesInc.com (888) VAC-
UNIT (822-8648)  (PBM)

2014 Freightliner 114SD with a Vacall AVRB-
18 industrial vacuum loader. (Stock# 9116C) 
www.VacuumSalesInc.com (888) VAC-
UNIT (822-8648)  (PBM)

Pre-owned Super Products Supersucker 
industrial vacuum loader, with a Roots TRI-
NADO blower mounted on a 2009 Sterling 
L9500 cab & chassis. (Stock# 4366C) www.
VacuumSalesInc.com (888) VAC-UNIT 
(822-8648)  (PBM)

1996 Sterling chassis with Guzzler Clas-
sic: $65,000. 2007 Mercedes Benz chassis 
with Guzzler Classic: $75,000. 2007 Ster-
ling chassis with Guzzler Classic: $85,000. 
All trucks have 18" blowers, wet/dry with 
bag houses. Ready to work! Call Aaron at 
423-635-9739.  (P02)

WANTED

We are looking to purchase used por-
table toilets and half-high toilets. Please 
contact Lance at 561-346-9296 or 
lance@redtoilets.com  (P01)

Looking for a used potty truck tank under 
900 total gallons. Closer to Indiana the bet-
ter. Call/text info to 765-401-0987.  (P01)

UEMSI/HTV® seeks additional regional rep-
resentation for our industry-leading inspec-
tion camera systems, sewer hose lines and 
parts. Call Brian, Bill or Bernie - 877-389-
9999.  (P03)

Wanted to Buy: Vactor 2100s and late model 
Guzzlers. Cash. Phone 800-336-4369. (PBM)

WATERBLASTING
500hp Hydro-Blaster: 10k at 86gpm or 20k 
at 40gpm. Gardner Denver pumps. Detroit 
diesel engine with 800-gallon diesel tank. 
All mounted on trailer and ready to work! 
Call Tom at 423-240-9737.  (P01)

WATER JETTING EQUIPMENT: We sell, re-
pair and retrofit water blasters. Visit us at: 
www.waterjettingequipment.com or phone 
714-259-7700. (PBM)
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SEPTIC TRUCKS

2007 International 4400 Series sep-
tic truck, 206,000 miles, Masport wa-
ter-cooled pump. DT466 with 6-speed 
transmission.  .................. $35,000 OBO

Call 740-391-5514, OH P01

1999 International 4700: 1,500-gallon 
Lely portable toilet tank, T444E 5-speed, 
2-speed rear end. Non-air brake. Pump 
about a year old.  .....................  $16,000

903-563-4229, TX P01

1993 Peterbilt 377: 3,600-gallon tank, 
New NVE pump, Used daily. Bought new 
truck.  ...................................... $35,000

Aaron 276-620-0533, VA
r_rseptic@yahoo.com P01

2007 International 7600: 10-speed 
transmission, 375,000 miles. New 2,500-
gallon carbon-steel tank, new Jurop 
R260 Razor Pak R260 pump.  ... $54,000

27th Trucks Inc. 
1175 E 25th St., Hialeah, FL 33013

305-835-9030 
 www.27th-trucks.com P02

2006 Freightliner M2: Mercedez Benz 
engine, 10-speed Eaton Fuller trans-
mission, 492,818 original miles. New 
3,600-gallon carbon-steel tank, new 
Masport HXL420 pump. Special price 
...........................$59,999 FET included.

27th Trucks Inc. 
1175 E 25th St., Hialeah, FL 33013

305-835-9030 
 www.27th-trucks.com P02

2000 International 8100 septic tanker, 
Caterpillar C-10 diesel engine, 9-speed 
transmission, single axle, 131,958 miles, 
2,500-gallon capacity. Asking $34,900 
or offers within good reason.

Steve 607-857-1312, PA P01

Three (3) Trucks for Sale: 1995 Interna-
tional with 5,000-gallon Imperial steel tank 
and Masport 400  - $15,000. 1988 Mack 
with 42,00-gallon steel tank built new in 
2008, Masport HXL75 - $10,000. 2006 In-
ternational flat tank portable toilet service 
truck, hauls 8 units, 900/450, under CDL! 
Call Brad for pictures or any questions 
920-979-7711.  (P02)

2007 Freightliner M2: CAT C7 250hp, 
6-speed manual, 225k miles. New tires, 
wheels, brakes, drums. Frame and axles 
sandblasted and painted black. Cab wet 
sanded and polished. NEW 2,500-gallon 
tank, 425cfm pump, LED light package. 
Large tool box, heated valves available. Best 
of everything! $52,000, includes delivery and 
warranty. Call or text 734-309-2093.  (P01)

1997 International 4900 septic pump truck: 
1HTSDAAN5VH442104, 2,000-gallon tank, 
hoses included. Runs great, in use now, 
closing when sold. $20,000. For pics go to: 
www.sumteramericanautosales.com Proline 
Utilities, LLC 803-775-2344.  (P01)

Trucks for Sale, all work-ready. 2001 
F550 w/PikRite slide-in unit, $18,000. 
1998 F550 toilet truck with Satellite 
tank, $18,000. 1996 Peterbilt septic 
truck w/4,000-gallon, $38,000. 1996 In-
ternational septic truck w/4,000-gallon, 
$32,000. 1998 Dodge Ram 3500 toilet 
delivery truck, $10,000

814-277-6227, PA P03

2001 Sterling: ISM 330hp Cummins 
engine, 263,114 miles, 20,000 lb. front 
axle, 46,000 lb. rear axle, 4,500-gallon 
tank, Jurop LC420 pump.  ........ $53,000

715-889-1544 P02

1992 International 2654 with a 4,000-gal-
lon, carbon-steel unit. Extremely low mile-
age municipal truck. (Stock# 6246C) www.
VacuumSalesInc.com (888) VAC-UNIT 
(822-8648)   (PBM)

Pre-owned 3,000 U.S. gallon carbon steel 
vacuum tank with a Masport H75W vacuum-
pressure pump installed on a 2000 Mack 
CH613 cab and chassis. (Stock# 8498C) 
www.VacuumSalesInc.com (888) VAC-
UNIT (822-8648)  (PBM)

2007 Freightliner M2 Business Class: CAT 
C-7 with 250hp, 6-speed manual transmis-
sion, 185k miles. NEW 2,500-gallon tank, 
Jurop LC 420 vacuum pump. Lined hose 
trays, 3" inlet, 4" discharge. ALL NEW virgin 
tires with aluminum rims. Large toolbox, LED 
lights. Many other options available to suit 
your needs!! $57,500 delivered to your door. 
Call or text 734-309-2093.  (P01)

2007 International 4300: 1,000 waste, 500 
freshwater steel tank. PTO pump. Engine 
overhaul at 250,000 miles. Text or call 949- 
244-8698. http://www.commercialtrucktrader. 
com/listing/2007-International-DURASTAR+ 
4300-119628631  (P01)

1998 International 4300 vacuum truck, 
156,000 miles with 300 miles on rebuilt 
466DT engine, 6-speed, 2,500-gallon Tran-
sway tank, Fruitland 500cfm pump in excel-
lent condition. $30,000. Contact DJ Suggs 
575-526-5442.  (P01)

1987 Kenworth T600A: CW CAT 6-cylinder. 
Eaton-Fuller 15-speed. 8-bag A-R suspension. 
3,365-gallon vacuum tank, Masport 75 pump. 
$31,000. www.pumpertrucksales.com. Call 
JR. @ 720-253-8014, CO. (PBM)

1996 Western Star: Detroit Series 60, 
18-speed transmission. Hendricks suspen-
sion. 3,365-gallon vacuum tank, Masport 
400 pump. www.pumpertrucksales.com. 
Call JR. @ 720-253-8014, CO. (PBM)

1994 Peterbilt 377: Detroit Series 60, 
10-speed transmission. 3,365-gallon vacu-
um tank, Masport HXL pump. www.pumper-
trucksales.com. Call JR. @ 720-253-8014, 
CO. (PBM)

Eight great older pump trucks - $35,000 
each. Big power. Jake brakes. 3,365-gallon 
vacuum tanks, Masport pumps. All makes & 
models. www.pumper-truck.com. Call JR @ 
720-253-8014, CO. (PBM)

SERVICE/REPAIR
Dynamic Repairs - Inspection Camera 
Repairs: 48 hour turn-around time. General 
Wire, Ratech, Ridgid, Electric Eel, Gator Cams, 
Insight Vision, Vision Intruders. Quality service 
on all brands. Rental equipment available. 
For more info call Jack at 973-478-0893. 
Lodi, NJ. www.dynamicrepairs.biz (PBM)

TANKS

Cheap, Used Vacuum Tanks - Late 
model, lined steel tank sale! 4,650-gal-
lon, many available. $8,500 - some with 
pumps. Also: Low-price plug-and-play 
Moro and Fruitland pumps.

Call 269-751-5167, MI PBM

Pre-owned 2,000 U.S. gallon, stainless steel 
vacuum tank with a Masport HXL75V vacu-
um pressure pump package (Stock# 6008C) 
www.VacuumSalesInc.com (888) VAC-
UNIT (822-8648)  (PBM)

Submit your classified ad online!
www.pumper.com/classifieds/place_ad

Pumper 
AVERAGE MONTHLY
CIRCULATION

REACHES 
23,000+ 
READERS!

100 - 2011 Wichita 500 bbl. (21,400 
gallons) portable frac tanks. Epoxy lined. 
Delivery available. Geneva Equipment, Inc.

Call 815-341-0375
 or tom@genevaequipment.com

www.genevaequipment.com PBM

Vacuum Tanks - New: Sizes from 1,000-
4,300 gallons. All complete! Delivery avail-
able. www.JEagleTanks.com. Contact 
Jerry: JEagleTanks@yahoo.com or 800-
721-2774. (PBM)

TOOLS
Crust Busters: Portable, lightweight ma-
chine, guaranteed to mix up septic tanks and 
grease traps! Save time and money! www.
crustbusters.com, 1-888-878-2296. (PBM)

T&T Tools, Probes, Hooks: Probes feature 
steel shafts with threaded and hardened tips. 
The insulated Mighty Probe™ tested to 
50,000 volts. Top Poppers™ open manhole 
covers easily. Free catalog.  www.TandT 
tools.com. Phone 800-521-6893. (PBM)

TOYS
Septic pumper and vacuum die-cast toy 
trucks: In your choice of colors and logos, 
several cabs available. Call 877-450-2100, 
write to Granite State Collectibles, PO Box 
440, New Ipswich, NH 03071; or www.
granitestatecollectibles.com. (PBM)

TRAILERS-
VACUUM/TANKER

Imperial Vacuum Trailers: In stock, 
6,000- and 6,300-gallon aluminum single-
compartment Imperial vacuum trailers.

Call Kyle
800-558-2945 Ext. 424 PBM

1981 Presvac 5,460 c/s vacuum tank trailer. 
(Stock# 1920V) www.VacuumSalesInc.
com (888) VAC-UNIT (822-8648)  (PBM)

1982 Fruehauf 5460 c/s vacuum tank trailer. 
(Stock# 2305V) www.VacuumSalesInc.
com (888) VAC-UNIT (822-8648)  (PBM)

2002 Super Products Camel 3-cubic-yard 
vacuum trailer with Roots 412 blower 
package. (Stock# 0197C) www.Vacuum-
SalesInc.com (888) VAC-UNIT (822-
8648)  (PBM)

TRUCKS -
MISCELLANEOUS

2001 International 4900: DT466E, 
6-speed, 49,000 miles. 2,000-gallon 
tank, NVE 866 pump, hoist, tank vibra-
tor, 250 gallons fresh water. Everything 
but truck was new in 2011. Excellent 
condition.   .............................. $55,000

715-533-2262, WI P03

2006 Freightliner Columbia with a 
D60, 10-speed, mileage 301,074. Rig 
has a 607 Challenger pump, 5,300-gal-
lon tanker trailer.  ............  $75,000 OBO

Mike 254-410-9010, TX P01

1997 International Eagle w/new paint, 
tires and brakes. 3,200-gallon dump tank.

802-232-2222 P01

2007 International 4400: Automatic, 160k 
miles, 2,800-gallon aluminum tank with 
hoist, Masport 400 pump. Pictures on re-
quest. $64,900. timothyking25@comcast.net 
804-325-4100  (P01)

2006 Freightliner Columbia: 301,740 miles, 
D60 motor with 10-speed. 5,300-gallon 
trailer with Challenger 607 pump attached 
to the truck. $75,000 OBO. Call Mike 
254-410-9010.  (P01)

Four (4) Pump Trucks for Sale: Fixer-up Spe-
cials! 1 - 2001 F550 w/1,000-gallon tank. 
1 - 1999 Mack CH613 w/3,500-gallon tank. 
1 - 2000 Mack CH612 w/2,500-gallon tank. 
1 - 2002 Mack CH613 w/3,500-gallon tank. 
All complete trucks with vacuum systems in-
tact. Contact Jeff at jeffc@mahoneyes.com 
for details and pricing.  (P01)

TV INSPECTION

2006 Ford F550 CUES video inspec-
tion/sealing truck for sale in Seminole 
County, Florida. In good working condi-
tion. For inquires please call:

407-339-1326 P01

VACUUM LOADERS

1999 International Guzzler vacuum 
excavator: Totally refurbished, purchased 
new for Big Dig Project. 27" blower, CAT 
engine, auto remote. Special noise-sup-
pression equipment. Tri-axle. High-pres-
sure wash-down system - 300-gallon 
water tank. $85,900 OBO. Also available 
1997 Ford Guzzler vacuum excavator - 
same features as 1999 International. 
No washdown system. $85,900 OBO.

617-212-0162, MA P01

1991 Western Star Model 4864F with 
a Cusco Turbo Vac 2127, carbon steel 
3,000-gallon unit. (Stock# 8905) www.
VacuumSalesInc.com (888) VAC-UNIT 
(822-8648)  (PBM)

Pre-owned GapVax HV-57 industrial vacu-
um loader, with a Roots Hibon PD blower 
mounted on a 1997 Mack RD688S cab and 
chassis. (Stock# 4602C) www.Vacuum 
SalesInc.com (888) VAC-UNIT (822-
8648)  (PBM)

2009 Sterling LT9500 with a Vacall AVRB-
18 industrial vacuum loader. (Stock# 4792C) 
www.VacuumSalesInc.com (888) VAC-
UNIT (822-8648)  (PBM)

2014 Freightliner 114SD with a Vacall AVRB-
18 industrial vacuum loader. (Stock# 9116C) 
www.VacuumSalesInc.com (888) VAC-
UNIT (822-8648)  (PBM)

Pre-owned Super Products Supersucker 
industrial vacuum loader, with a Roots TRI-
NADO blower mounted on a 2009 Sterling 
L9500 cab & chassis. (Stock# 4366C) www.
VacuumSalesInc.com (888) VAC-UNIT 
(822-8648)  (PBM)

1996 Sterling chassis with Guzzler Clas-
sic: $65,000. 2007 Mercedes Benz chassis 
with Guzzler Classic: $75,000. 2007 Ster-
ling chassis with Guzzler Classic: $85,000. 
All trucks have 18" blowers, wet/dry with 
bag houses. Ready to work! Call Aaron at 
423-635-9739.  (P02)

WANTED

We are looking to purchase used por-
table toilets and half-high toilets. Please 
contact Lance at 561-346-9296 or 
lance@redtoilets.com  (P01)

Looking for a used potty truck tank under 
900 total gallons. Closer to Indiana the bet-
ter. Call/text info to 765-401-0987.  (P01)

UEMSI/HTV® seeks additional regional rep-
resentation for our industry-leading inspec-
tion camera systems, sewer hose lines and 
parts. Call Brian, Bill or Bernie - 877-389-
9999.  (P03)

Wanted to Buy: Vactor 2100s and late model 
Guzzlers. Cash. Phone 800-336-4369. (PBM)

WATERBLASTING
500hp Hydro-Blaster: 10k at 86gpm or 20k 
at 40gpm. Gardner Denver pumps. Detroit 
diesel engine with 800-gallon diesel tank. 
All mounted on trailer and ready to work! 
Call Tom at 423-240-9737.  (P01)

WATER JETTING EQUIPMENT: We sell, re-
pair and retrofit water blasters. Visit us at: 
www.waterjettingequipment.com or phone 
714-259-7700. (PBM)
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$5,000-$175,000
ONLY NEED CREDIT APPLICATION!

                   No one makes it easier!
For more than 37 years, Gerry Oestreich has  
been a trusted name in new and used 
    equipment financing.

• New Or Used Trucks
• Portable Potties
• Pressure Washers
• Trailers and more ...

•  NEW-WORKING  
CAPITAL LOANS

Visit Our New Website:

ABCLeasingNY@gmail.com

www.abclease.net

518-618-0033
LEASING & FINANCING

Equipping Your  
Business for Less -

Call Gerry Oestreich
Today To Learn More!

WA dealer #1812SEE OUR LIST OF EQUIPMENT ON WEBSITE

Others Available, Check Our Website

2012 IH 7300, 
2300 gallon aluminum tank, 607 Challenger Max pack

Hinge System 
Now Available  
On All Lid Sizes

BrenLin Company, Inc
Manufacturers of Seal-R™ Products

888-606-1998 | www.seal-r.com

Seal-R™  
Sizes:

12", 15", 18",  
24", 30",  
36", 42"

Seal-R  
Lids, Rings & 

Hinge Systems

Get the Exact Size for Each Job!
Plastic riser pipe gives an  
exact height each time.  
Try our system and never  
have to carry concrete 
pipe and lids again. 
Save time by not having 
to assemble multiple 
sections.

• Easy 10 minute installation!

• Secure fit for all systems!

•  Made & sold by septic 
installers!

•  Prevent ground water  
infiltration and  
save money  
at the same time!

BOOTH

5112

The Demonstrated Drainfield
Restoration/Maintenance Solution

Backed By Science � Proven with Experience � Many Satisfied Homeowners

Septic-Scrub™ is a superior product for 
the maintenance and restoration of 
septic system drainfields. Customers 
appreciate that it is environmentally 
safe, contains no organic 
chemicals and does 
not produce any 
toxic by-products. 
Most importantly, 
Septic-Scrub works. 
It breaks down sulfide 
buildup in the biomat 
and soil to allow for 
better water absorption. 

Learn more about 
Septic-Scrub at www.arcan.com.

For information on increasing
sales and providing a valuable
service to your customers, 
call Arcan Enterprises at 
888-35ARCAN (352-7226)

Septic-ScrubSeptic-Scrub™Septic-Scrub

P.O. Box 31057
Clarksville, TN 37040

BOOTH
4235

mailto:ABCLeasingNY@gmail.com
http://www.abclease.net
http://www.seal-r.com
http://www.arcan.com
www.ericksontank.com


www.wwettshow.com


www.tanktec.biz


www.polyjohn.com


Work with us ... We listen!

4131 Morris Drive
Burlington, Ontario, Canada L7L 5L5
Fax: 905-681-0411

Nationwide Sales & Service

800-387-7763 | 905-637-2353 | www.presvac.com

Powervac 
> DOT 407 / 412 Code Tank

> 3250 US Gallon Tank
> SS 316 High Polish Finish

> 6400 CFM, 28" HG
> Presvac PV750 Pressure Off Pump
> Water Pump: 10 GPM @  4000 PSI

Powervac Mini Hydro X
> DOT 407 / 412 Code Tank 

> 4200 US Gallon Tank
> SS 316 High Polish Finish
> 1600 CFM Blower, 27" HG
> 600 US Gallon Water Tank

> Water Pump: 10 GPM @ 3000 PSI
> 440,000 BTU Burner

Code Liquidvac
> DOT 407 / 412 Code Tank

> 3000 US Gallon Tank
> Presvac PV750 Vacuum Pump
> 400 CFM, 28" HG Continuous

> Blackmer Transfer Pump
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BOOTH
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www.presvac.com



