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2016 RAM 5500
Stainless Steel Tank

650 waste/300 fresh
Stainless Steel Cabinets
Stainless Steel Catwalks

$82,268
www.satelliteindustries.com

800-328-3332

But You Don’t Have To Participate

UNCLE SAM IS ABOUT 
TO PASS THE HAT,

850 waste/400 fresh
Stainless Steel Cabinets
Stainless Steel Catwalks

$94,096

Manual Transmission
Model 348
$136,939

4000 Septic

MD1250
MD950

Manual Transmission

4000 Septic

2015 Ford F750

2017 Peterbilt

Truck Express has a full selection of 

pre-built restroom and septic trucks 

available and ready for shipment. Take 

advantage of  Section 179 Year End 

Deductions by purchasing a new truck 

today!  To see our full inventory visit 

www.satelliteindustries.com

http://www.satelliteindustries.com
http://www.satelliteindustries.com


HXL75 
Plug & Play

HXL4 
Plug & Play

Demand The Best On Your Truck!

P: 800-228-4510
E: cs@masportpump.com
www.masportpump.com

mailto:cs@masportpump.com
http://www.masportpump.com
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Bio-Products, Packaging and Marketing Experts

1-800-223-3083

FREE Private Labeling  •  Root Control
Septic Solutions  •  Grease Solutions  •  Drainfield Solutions

Or text to 920-288-2847  

Click on Contractors Page:
www.lenzyme.com

Customers Love
Simple, Easy, Clean 

Packets

24"

18"

15"

•Long lasting durability
•On-site installation flexibility
•Custom logo option
•15", 18" and 24" 
   sizes designed 
   to fit standard 
   riser pipes 
•1/4" closed cell 
   gasket seals tight
•Ships with 2" Stainless Steel Fasteners

Water Tanks
Lids for Risers

RomoTech is a 
custom molder. 
See us for your 
new project. 
574.831.6450
www.romotek.com

 

Your Logo 
Here! 8 - 525 gallons.

Request a quote
for special sizes.

http://www.lenzyme.com
http://www.romotek.com
www.phoenixUSA.com
www.lenzyme.com


www.transwaysystems.com
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Indiana’s Jeff Johnson bought a World War II-era industrial 
complex with its own wastewater treatment plant. Naturally, he 
bought a vacuum truck and started cleaning septic tanks and 
portable restrooms.

ON THE COVER: Johnson Johns & Septic Service of Kingsbury, Indiana, started 15 years 
ago after its owner purchased a wastewater treatment plant serving an industrial park, 
and they’ve been growing since then. Pictured, from left, are manager Derek Johnson, 
CEO Jeff Johnson and general manager Ted Knibbs with a Kenworth service truck built by 
Keith Huber with a Masport pump and a PolyJohn restroom. (Photo by Michael Caterinas)
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Introducing the newest weapon 
in the war on roots.

www.rootx.com

To � nd out how you can put the FDU 300 into your 
root control arsenal, visit www.RootX.com, or talk 
to your RootX® representative at 1-800-844-4974.

THIS CHANGES EVERYTHING.
Once again, RootX® has changed the game of root control. Introducing the FDU 300 
applicator— better in every way and engineered to make applying RootX® to mainlines 
faster, easier, and more effective than ever. It works with your existing jetter equipment, 
so there is no expensive equipment to buy, no costly upgrades, and no waiting to get 
on a contractor’s schedule. 
 

Within a month after applying RootX®, roots are dead and decaying — 
keeping your lines flowing for up to 36 months. Guaranteed.*

Now, more than ever, RootX® is the Right Solution. Right Now.

*visit www.rootx.com/municipalities/guarantee for details.

www.rootx.com
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K ing County, including the Greater Seattle area in Washington state, 
recently floated a proposal to add an annual fee of about $35 for own-
ers of septic systems to ensure those systems are monitored to protect 

water quality in the Puget Sound. The proposed measure was a response to 
rising fecal bacteria levels in the waters closing down shellfish harvesting 
and many homeowners reportedly ignoring requirements to care for their 
septic systems.

According to news accounts, only 2 percent of homeowners with septic 
systems submit annual maintenance reports. Currently, homeowners pay a 
$28 fee for monitoring, but the fee is only triggered when they submit opera-
tions and maintenance reports. With so little compliance, a fraction of the 
necessary funds for monitoring are raised.

The new charge is not a fee, but a $35 tax, the affected homeowners say. 
And as with any new tax, they came out by the hundreds at several public 
meetings on the proposal. Their outcry prompted county officials to back 
off on the fee, leaving health department officials with no way to effectively 
monitor how well septic systems in King County are functioning. State law 
requires the county to oversee septic systems, and the fee would have raised 
about $3 million to go toward necessary staffing.

 
STAY OUTTA MY BACKYARD

Speaking on behalf of the opposition, Republican state Rep. Chad Ma-
gendanz said homeowners — left to their own devices — will effectively 
monitor their septic systems. He said these homeowners don’t want some-
one from the government looking at their private wastewater systems.

“They really just hit a nerve with this additional fee,” Magendanz was 
quoted as saying in a report at MYNorthwest.com. “It’s on our own land. 
We’re not needing county services for this. We have a vested interest in 
maintaining (septic systems) and making sure we have a good quality of life 
on our own property.”

“I don’t like the fact that they would come onto my property,” home-
owner Jean Jackson said in one social media account. At a public meeting, 
she explained that growing up, her family didn’t pump their septic tank for 
20 years, until they moved. She said her current system wasn’t pumped for 
eight years, until waste backed up into the house.

And a local mayor made the argument that owners and neighbors 
should be left to deal with failing septic systems.

“When systems fail, they fail up in your backyard,” said Ken Hearing, 
mayor of North Bend, Washington. “You know, your neighbors know, some-
body calls the county. That’s the best way to let that happen.”

FIGHTING MISCONCEPTIONS
Rather than make compelling points against the new fee, these respons-

es offer up perhaps the best argument for pushing it through. Through their 
ignorance, the opposition raises the common misconceptions and fallacies 
about septic system care that pumpers hear on a daily basis. These include:

 
Homeowners will responsibly care for their septic systems.

How many homeowners you encounter show a genuine interest in 
operations and maintenance of their septic systems? Many would be happy 
if they never had to give a thought to what happens to their waste after 
flushing. And while some homeowners are experienced with septic systems, 
how many folks move from the city to the country and have absolutely no 
idea that a septic system can become overburdened? Through indifference 
or ignorance, many homeowners don’t know how to care for a septic system 
or realize when it needs maintenance.

 
Septic tank pumping is unnecessary.
“Why, we’ve lived here 25 years and never had to pump the septic tank. 

It’s always worked just fine.” How many times have you heard this when be-
ing called out on an emergency? Many homeowners think a septic system is 
magically self-sustaining and view recommended maintenance intervals as 
unnecessary or a ploy by pumpers to fatten their wallets. It usually takes the 
hammer of mandated pumping to prompt homeowners to call for service 
on a routine basis.

 
It’s time to act when wastewater surfaces in the yard.
It’s difficult for homeowners to make the connection between poor 

maintenance and drainfield failure. They view that stinky puddle in the 
backyard as a sign that it’s time to pump the tank rather than a warning of a 
more serious problem. They have no idea that spending a few hundred dol-
lars every three to five years to pump the tank could save them a $20,000 di-
saster down the road. They don’t consider the public health concern caused 
by pathogen-rich water ponding in their backyards. How many homeown-
ers would rather remain blissfully ignorant about their septic system perfor-
mance now, only to complain about dire consequences later?

 
NOBODY WANTS HIGHER TAXES

Issues over property rights and increasing taxes have been and always 
will be controversial. We all want to preserve control of our own destiny and 
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www.TankWorld01.com
12001 W. Peoria Ave
El Mirage, AZ 85335

Jerry’s cell 623-680-2037
tank.jerry1@gmail.com
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Quality Is A Big Deal 
At Tank World
Parts and Accessories In Stock

Tank World Corp
ALL MAJOR BRANDS  

IN STOCK AND  
READY TO BUILD.

We can build any tank to your specs.
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to keep as much of our hard-earned income as possible. However, some-
times it makes sense to pay to protect the things that matter the most to us. 
In this case, a small fee can help keep the environment clean, drinking water 
safe, and neighborhoods free of dangerous pathogens and foul odors.

A $35 monitoring fee and a septic tank pumpout every few years pales 
in comparison to the cost of municipal sewer service, at least everywhere 
I’ve lived. Septic systems provide a good wastewater treatment value. 
These systems are being utilized by millions of families across the country, 
and proper maintenance is a responsibility of the private owners. We as 
an industry need to remind the general public about this important point 
— or risk lost confidence in the effectiveness of decentralized wastewater 
treatment. ■
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Vehicles shown with optional equipment; some equipment is dealer installed. 
Please see your authorized Isuzu dealer for more information.

© 2016 ISUZU COMMERCIAL TRUCK OF AMERICA, INC.

• 32 years of legendary dependability with a lower cost of ownership

• Two diesel engine options and a gas engine that is CNG/LPG capable

• Easy to drive: outstanding driver visibility, excellent maneuverability, 
    and tight turning radius

• 3-seat standard cabs or 7-person crew cabs

• Only Isuzu has a history focused on LCF medium duty trucks with the    
    engines and cabs for vocational bodies best suited for your business
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In America Since 1986
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Visit Pumper.com and sign up for 
newsletters and alerts. Get exclusive content 
delivered right to your inbox, and stay in the 
loop on topics important to you!

want more?
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PumperMag
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terms before you even 
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- Make Sure You Get Paid 
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formal 
feedback
One of the secrets to 
keeping your employees 
engaged and productive is 
providing them with regular 
feedback. Believe it or not, 
employees want to know 
how they’re doing on the 
job! Check out these four 
tips for a productive review 
session to help you keep 
your employees invested in 
their jobs.
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ONSITE SYSTEM HEALTH

testing 
for quats
Did you know the use 
of quats is on the rise? 
Hundreds of varieties of 
these compounds are found 
in home, commercial and 
industrial products and they 
can do a lot of damage to 
soil and septic systems. Our 
expert breaks down the 
problems they cause, how to 
test for them, and what to tell 
homeowners about them. 
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CONNECT WITH US

 

Johnson Johns serves a rural area not far 
from two major cities, which means they 
have two distinct types of customers — 
those very familiar with septic systems and 
newer residents who only have experience 
being part of a large municipal sewer system. 
This means customer education is a huge 
priority for this month’s featured company. 
Read the company managers’ tips for 
keeping homeowners well informed in this 
exclusive online story.

pumper.com/featured

septic do’s 
and don’ts

EDUCATING NEW CUSTOMERS

WIN-WIN SOLUTION

landfill project 
helps pumpers
You’ve probably heard about Florida’s land application ban, and 
similar rules might be on the horizon in your area as well. See how a 
Michigan county land�ll is working with pumpers to provide a place 
to process waste while creating energy and extending the life of the 
land�ll. Read about the land�ll bioreactor project online.

pumper.com/featured

Pumper.com
Visit the site daily for new, exclusive content. Read our blogs, 

find resources and get the most out of Pumper magazine. 

www.pumper.com/featured
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PUMPER PROFILE

A series of acquisitions, coupled with an emphasis 
on customer service, professionalism and equip-
ment standardization, has helped growth-minded 

Northeast Sanitation emerge over the past decade as a 
player in the portable restroom industry in Massachusetts 
and Rhode Island.

And with the recent purchase of a larger vacuum truck 
— built by Advance Pump & Equipment Inc. on a 2014 
Volvo VHD truck with a 4,200-gallon aluminum tank and 
a vacuum pump made by National Vacuum Equipment — 
the company also diversified into the septic service market.

“It’s another add-on business that fits our focus on 
waste,” says Brian McNamara, owner and president of 
the company, based in Northborough, Massachu-
setts. “We feel it’s a direct complement to our ex-
isting business. It’s still a work in progress … but 
we’d like it to grow and eventually we’ll build a 
larger fleet of septic trucks.”

Northeast Sanitation Corp.
Northborough, Massachusetts

Massachusetts
OWNER: Brian McNamara

FOUNDED: 2006

EMPLOYEES: 49

SERVICE AREA: Massachusetts, Rhode Island

SERVICES: Portable sanitation, septic pumping

AFFILIATIONS: Portable Sanitation Association International

WEBSITE:  www.nscrestrooms.com

(continued)

Owner Brian McNamara is 
shown with a Hino service 
truck built out by Best 
Enterprises parked at the 
company headquarters in 
Northborough, Massachusetts. 
(Photos by Scott Eisen)

DOING IT 
OUR WAY

Streamlining equipment specs, 
regular truck upgrades and a focus 
on consistent employee training help 
Northeast Sanitation continue on 
soaring growth path
By Ken Wysocky

http://www.nscrestrooms.com
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(10) 2008 MACK MRU613 CAB & CHASSIS
MACK MP7 @405 HP, 8LL, 20/46 ON CAMELBACK 

SUSP, 4.35 RATIO, 202” OR 222” WB, 202” OR 192” CT, 
23’ OR 22’ 5” UF, SINGLE FRAME, LOW MILES!

(3) 2013 MACK GU713 VACUUM TANK TRUCKS
MACK MP8 @ 505 HP, 10 SPEED TRANS, 20/46 ON AIR 
RIDE, 282” OR 284”  WB, 195” CT, PIK RITE STEEL TANK, 

MASPORT PUMP, 20,000LB STEERABLE LIFT AXLE

(20) USED VACUUM TANKS WITH PUMPS
VARIOUS SIZES

STARTING @ $5,000

(4) 2012 MACK GU713 CAB & CHASSIS
MACK MP8 @425 HP, ALLISON AUTO TRANS, 18/46 OR 
20/46 ON AIR RIDE SUSP, 292” WHEELBASE, 202” CT, 

25’ 6” UF, 5.38 RATIO, DOUBLE FRAME

2011 PETERBILT 367 VACUUM TANK TRUCK
CUMMINS ISX15 @ 425 HP, ALLISON AUTO TRANS, 
18,740/46,000 ON AIR TRAC SUSP, 256” WB, 4,200 
GALLON VE ENTERPRISE TANK, FRUITLAND PUMP

2016/17 KENWORTH T880 ROLL OFF TRUCKS
CUMMINS ISX15 @ 485 HP, AUTO OR 8LL 

TRANSMISSION, 20/46 ON CHALMERS SUSPENSION, 
GALFAB OR AMERICAN HOIST, LOW MILES!

PREMIER
Truck Sales & Rental, Inc.

(2) 2013 FREIGHTLINER VACUUM TANK TRUCKS
CORONADO 122SD, CUMMINS ISX15 @ 525 HP, 18 
SPEED, 20/46 ON HENDRICKSON, 268” - 269”  WB, 

4,700 GAL CURRY VACUUM TANK, MASPORT PUMP

$115,500
CALL FOR CHASSIS ONLY PRICE!

2009 MACK GU713 VACUUM TANK TRUCK
MACK MP8 @455 HP, 18 SPEED TRANS, 18/52,880 
ON CAMELBACK SUSP, 256” WB, 169” CT, J&J TANK, 

FRUITLAND PUMP, SINGLE FRAME HIGH PRESS

$74,500
CALL FOR CHASSIS ONLY PRICE!

(2) 2015 KENWORTH W900 VACUUM TANK TRUCK
CUMMINS ISX15 @ 525 HP, FULLER 18 SPEED TRANS, 
18/68.5 OR 20/46ON AIR RIDE, 4.10 RATIO, 284” WB, 

MOROCCO WELDING TANK, MASPORT PUMP

CALL FOR CHASSIS ONLY PRICE!

$149,500

2003 MACK RD688S VACUUM TANK TRUCK
MACK E7 @ 427 HP, 8LL TRANS, 18/44 ON

CAMELBACK SUSP, 237” WHEELBASE, 150” CT,
STEEL TANK, MASPORT PUMP

2006 - 2012 STARTING AT $167,500

$94,500 $84,500

$49,500 $89,500

(2) 1998 KENWORTH VACUUM TANK TRUCKS
CUMMINS N14 @ 460 HP, 18 SPEED TRANS, 18/46 OR 

20/46 ON 8 BAG AIR RIDE SUSP, 244” WHEELBASE, 
4.11 RATIO, STEEL TANK, MASPORT PUMP

5800 W. Canal Rd., Cleveland, Ohio 44125

800.825.1255
www.premiertrucksales.com

OVER 35 VACUUM TANK TRUCKS IN STOCK!

(2) 2014 KENWORTH T800 VACUUM TANK TRUCK
CUMMINS ISX15 @ 525 HP, FULLER 18 SPEED TRANS, 
20/46 ON AIR RIDE, 4.10 RATIO, 281” WB, ITI MODEL 

120BBL TANK, NVE PTO POWERED PUMP

$129,500
CALL FOR CHASSIS ONLY PRICE!

$49,500 $35,500

BUY OR RENT!

EXPAND QUICKLY
From its founding in 2006, Northeast Sanitation has grown into a mul-

timillion-dollar-a-year company in terms of gross sales. It runs 24 Hino 268 
restroom service trucks, owns about 5,500 restrooms (most from PolyPorta-
bles and the rest from Satellite Industries) and 19 restroom trailers, employs 
49 people, and has acquired four companies since 2010 (three in Massachu-
setts and one in Rhode Island).

“We bought them because we were competing directly against them in 
our market and they were looking to get out of the business,” says McNa-
mara. “They offered a good opportunity for us to expand our footprint.”

The acquisitions occurred in 2011, 2012, 2013 and 2015. Spacing them 
out allowed the company to grow without losing quality control, notes Mc-
Namara, who’s a proponent of slow, controlled growth. “When you grow 
too fast, you’re setting people up to fail,” he says. “It’s a recipe for disaster 
when you ask guys to clean 100 restrooms a day. … It (losing quality control) 
gives the industry a bad name and leaves employees with less incentive to 
do their jobs.”

When eyeing an acquisition today, McNamara generally looks for com-
panies that operate outside Northeast’s existing geographic market. He also 
focuses on the quality of the existing customers, equipment and employ-
ees. If the company already has good employees, he strives to keep them 
on board. If equipment is bad, it gets replaced. “That instantly makes route 

drivers very happy,” he says.
Northeast doesn’t come in with a let’s-clean-house at-

titude toward existing employees. “All we want to do is en-
hance their product,” he explains. “If you provide the best 
possible product, your business will grow.

“A lot of acquisitions are funded by hedge fund compa-
nies that are looking for a quick return on their investment,” 
he adds. “But we’re in it for the long term. We don’t come in 
with an exit strategy — we just want to keep doing the right 
thing.”

 
SERVICE TIPS

McNamara worked for 24 years in the heavy civil con-
struction industry before setting his sights on portable sani-
tation. And the reason he decided to do so makes it easy to 
understand why he’s all about providing great service for 
customers.

“I knew there was an opportunity to enter the mar-
ket when I had a bad experience with a provider on a house project I was 
working on,” he recalls. “I felt it was a very good opportunity — people 

definitely deserved better.” So he 
went all in, buying 128 restrooms and 
a vacuum truck.

The company’s motto — “the dif-
ference is in the details” — reflects 
McNamara’s emphasis on service and 
professionalism. Sometimes it’s a chal-
lenge for a company that makes 5,000 
service calls a week. But overall, solid 
training and a focus on the TEST op-
erating principle — Try Every Single 
Time — carries the day, he says.

“There aren’t any secrets in this 
business,” he says. “It’s just all about 
being diligent and caring enough to 

make sure every customer gets serviced. It’s really that simple. … We pride 
ourselves on showing up at the same time every week and doing a great 
job cleaning restrooms. When our guys leave, anyone would feel comfort-

Right: Technician Jose Cartagena checks 
paper products during a service call.

Below: Preparing to make his daily 
rounds, Cartagena loads a PolyPortables 

Axxis restroom onto the carrier of his Hino 
service truck from Best Enterprises.

(continued)

                  There aren’t
                  any secrets in 
this business. It’s just all 
about being diligent and 
caring enough to make 
sure every customer gets 
serviced. It’s 
really that simple.

— Brian McNamara



(10) 2008 MACK MRU613 CAB & CHASSIS
MACK MP7 @405 HP, 8LL, 20/46 ON CAMELBACK 

SUSP, 4.35 RATIO, 202” OR 222” WB, 202” OR 192” CT, 
23’ OR 22’ 5” UF, SINGLE FRAME, LOW MILES!

(3) 2013 MACK GU713 VACUUM TANK TRUCKS
MACK MP8 @ 505 HP, 10 SPEED TRANS, 20/46 ON AIR 
RIDE, 282” OR 284”  WB, 195” CT, PIK RITE STEEL TANK, 

MASPORT PUMP, 20,000LB STEERABLE LIFT AXLE

(20) USED VACUUM TANKS WITH PUMPS
VARIOUS SIZES

STARTING @ $5,000

(4) 2012 MACK GU713 CAB & CHASSIS
MACK MP8 @425 HP, ALLISON AUTO TRANS, 18/46 OR 
20/46 ON AIR RIDE SUSP, 292” WHEELBASE, 202” CT, 

25’ 6” UF, 5.38 RATIO, DOUBLE FRAME

2011 PETERBILT 367 VACUUM TANK TRUCK
CUMMINS ISX15 @ 425 HP, ALLISON AUTO TRANS, 
18,740/46,000 ON AIR TRAC SUSP, 256” WB, 4,200 
GALLON VE ENTERPRISE TANK, FRUITLAND PUMP

2016/17 KENWORTH T880 ROLL OFF TRUCKS
CUMMINS ISX15 @ 485 HP, AUTO OR 8LL 

TRANSMISSION, 20/46 ON CHALMERS SUSPENSION, 
GALFAB OR AMERICAN HOIST, LOW MILES!

PREMIER
Truck Sales & Rental, Inc.

(2) 2013 FREIGHTLINER VACUUM TANK TRUCKS
CORONADO 122SD, CUMMINS ISX15 @ 525 HP, 18 
SPEED, 20/46 ON HENDRICKSON, 268” - 269”  WB, 

4,700 GAL CURRY VACUUM TANK, MASPORT PUMP

$115,500
CALL FOR CHASSIS ONLY PRICE!

2009 MACK GU713 VACUUM TANK TRUCK
MACK MP8 @455 HP, 18 SPEED TRANS, 18/52,880 
ON CAMELBACK SUSP, 256” WB, 169” CT, J&J TANK, 

FRUITLAND PUMP, SINGLE FRAME HIGH PRESS

$74,500
CALL FOR CHASSIS ONLY PRICE!

(2) 2015 KENWORTH W900 VACUUM TANK TRUCK
CUMMINS ISX15 @ 525 HP, FULLER 18 SPEED TRANS, 
18/68.5 OR 20/46ON AIR RIDE, 4.10 RATIO, 284” WB, 

MOROCCO WELDING TANK, MASPORT PUMP

CALL FOR CHASSIS ONLY PRICE!

$149,500

2003 MACK RD688S VACUUM TANK TRUCK
MACK E7 @ 427 HP, 8LL TRANS, 18/44 ON

CAMELBACK SUSP, 237” WHEELBASE, 150” CT,
STEEL TANK, MASPORT PUMP

2006 - 2012 STARTING AT $167,500

$94,500 $84,500

$49,500 $89,500

(2) 1998 KENWORTH VACUUM TANK TRUCKS
CUMMINS N14 @ 460 HP, 18 SPEED TRANS, 18/46 OR 

20/46 ON 8 BAG AIR RIDE SUSP, 244” WHEELBASE, 
4.11 RATIO, STEEL TANK, MASPORT PUMP

5800 W. Canal Rd., Cleveland, Ohio 44125

800.825.1255
www.premiertrucksales.com

OVER 35 VACUUM TANK TRUCKS IN STOCK!

(2) 2014 KENWORTH T800 VACUUM TANK TRUCK
CUMMINS ISX15 @ 525 HP, FULLER 18 SPEED TRANS, 
20/46 ON AIR RIDE, 4.10 RATIO, 281” WB, ITI MODEL 

120BBL TANK, NVE PTO POWERED PUMP

$129,500
CALL FOR CHASSIS ONLY PRICE!

$49,500 $35,500

BUY OR RENT!

EXPAND QUICKLY
From its founding in 2006, Northeast Sanitation has grown into a mul-

timillion-dollar-a-year company in terms of gross sales. It runs 24 Hino 268 
restroom service trucks, owns about 5,500 restrooms (most from PolyPorta-
bles and the rest from Satellite Industries) and 19 restroom trailers, employs 
49 people, and has acquired four companies since 2010 (three in Massachu-
setts and one in Rhode Island).

“We bought them because we were competing directly against them in 
our market and they were looking to get out of the business,” says McNa-
mara. “They offered a good opportunity for us to expand our footprint.”

The acquisitions occurred in 2011, 2012, 2013 and 2015. Spacing them 
out allowed the company to grow without losing quality control, notes Mc-
Namara, who’s a proponent of slow, controlled growth. “When you grow 
too fast, you’re setting people up to fail,” he says. “It’s a recipe for disaster 
when you ask guys to clean 100 restrooms a day. … It (losing quality control) 
gives the industry a bad name and leaves employees with less incentive to 
do their jobs.”

When eyeing an acquisition today, McNamara generally looks for com-
panies that operate outside Northeast’s existing geographic market. He also 
focuses on the quality of the existing customers, equipment and employ-
ees. If the company already has good employees, he strives to keep them 
on board. If equipment is bad, it gets replaced. “That instantly makes route 

drivers very happy,” he says.
Northeast doesn’t come in with a let’s-clean-house at-

titude toward existing employees. “All we want to do is en-
hance their product,” he explains. “If you provide the best 
possible product, your business will grow.

“A lot of acquisitions are funded by hedge fund compa-
nies that are looking for a quick return on their investment,” 
he adds. “But we’re in it for the long term. We don’t come in 
with an exit strategy — we just want to keep doing the right 
thing.”

 
SERVICE TIPS

McNamara worked for 24 years in the heavy civil con-
struction industry before setting his sights on portable sani-
tation. And the reason he decided to do so makes it easy to 
understand why he’s all about providing great service for 
customers.

“I knew there was an opportunity to enter the mar-
ket when I had a bad experience with a provider on a house project I was 
working on,” he recalls. “I felt it was a very good opportunity — people 

definitely deserved better.” So he 
went all in, buying 128 restrooms and 
a vacuum truck.

The company’s motto — “the dif-
ference is in the details” — reflects 
McNamara’s emphasis on service and 
professionalism. Sometimes it’s a chal-
lenge for a company that makes 5,000 
service calls a week. But overall, solid 
training and a focus on the TEST op-
erating principle — Try Every Single 
Time — carries the day, he says.

“There aren’t any secrets in this 
business,” he says. “It’s just all about 
being diligent and caring enough to 

make sure every customer gets serviced. It’s really that simple. … We pride 
ourselves on showing up at the same time every week and doing a great 
job cleaning restrooms. When our guys leave, anyone would feel comfort-

Right: Technician Jose Cartagena checks 
paper products during a service call.

Below: Preparing to make his daily 
rounds, Cartagena loads a PolyPortables 

Axxis restroom onto the carrier of his Hino 
service truck from Best Enterprises.

(continued)

                  There aren’t
                  any secrets in 
this business. It’s just all 
about being diligent and 
caring enough to make 
sure every customer gets 
serviced. It’s 
really that simple.

— Brian McNamara
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were outfitted by Progress Tank (owned by Wabash National Corp.) with 
1,500-gallon waste/500-gallon freshwater stainless steel tanks.

Construction rentals generate about 75 percent of the company’s rest-
room revenue, while special events contribute the rest. To handle the latter, 
the company relies on 19 restroom trailers built by JAG Mobile Solutions, 
Ameri-Can and Wells Cargo.

To ensure vehicle reliability, which also enhances customer satisfaction 
and minimizes the chances of costly major repairs, Northeast replaces every 
truck chassis after five years. “Truck breakdowns result in missed service for 
customers, and we want to eliminate as much as possible any unexpected 
problems for customers,” he says. The company also replaces tanks after 10 
years, but that may change now that the company has switched to stainless 
steel tanks. “We don’t really know how long a stainless steel tank will last,” 
McNamara says.

Standardization of trucks makes maintenance easier and also allows for 
more accurate budget forecasting. Why? Because the company can establish 
a timeline database that indicates when certain repairs are likely to occur 
— the mileage points where, for instance, radiators typically fail or brakes 
and tires need replacing. Standardized trucks also make life easier for the 
company’s mechanics and for ordering parts, McNamara says.

 
KEEP EMPLOYEES HAPPY

Newer and well-maintained trucks also provide another benefit: They 
help to keep drivers happy, which in turn reduces employee turnover. To 
attract and retain quality workers, Northeast also pays competitive wages 
and a “good portion” of employees’ health insurance premiums and offers 
a 401(k) program with matching contributions along with other benefits 
employees would expect to receive from “a progressive, well-run business,” 
McNamara says.

“This business isn’t for everybody — we have our share of turnover,” he 
says. “But if our employees stay for 90 days, they’re usually here a long time.” 
To make that happen, Northeast performs job reviews twice a year, which 
makes workers eligible for merit raises twice a year. Also, drivers find the 
work schedule attractive: four 10-hour days. (Though during summers, driv-
ers usually work five days a week to earn overtime pay.) In addition, they 
never drive more than 150 miles in a day.

It’s easy to get the impression that Northeast is a data-driven compa-
ny that relies on analytics to maximize productivity and profitability. Mc-
Namara notes that management is always analyzing things, such as how to 
optimize route density and determine the optimal amount of restrooms a 
driver can clean in a day. “We spend a lot of time looking at how the busi-
ness should be run,” he says. “Again, the difference is in the details, and that 
extends to customer service, our products, budgeting, and how we treat and 
rate our employees — pretty much every aspect of our business.”

As for the future, McNamara envisions more growth, fueled by a for-
ward-looking mindset that continues to set the bar high for customer ser-
vice. “You’re only as good as you are today,” he says. “Nobody cares about 
what you did yesterday.

“We want to continue to expand our market territory and our customer 
base,” he adds. “We’d like to double the size of the company by 2020. It’s 
definitely doable.” ■

  MORE INFO

Advance Pump & Equipment, Inc.
563/557-0957
www.advancepump.com
(See ad page 1, Eastern & Midwest Supplement)

Ameri-Can
574/892-5151
www.ameri-can.com

Best Enterprises, Inc.
800/288-2378
www.bestenterprises.net
(See ad page 57)

Clear Computing
888/332-5327
www.clearcomputing.com
(See ad page 26)

Hino Trucks
248/699-9334
www.hino.com

JAG Mobile Solutions
800/815-2557
www.jagmobilesolutions.com
 

Masport, Inc.
800/228-4510
www.masportpump.com
(See ad page 3)

National Vacuum Equipment, Inc.
800/253-5500
www.natvac.com
(See ad page 61)

PolyPortables, LLC
800/241-7951
www.polyportables.com
(See ad page 75)

Progress Tank
816/714-2600
www.progresstank.com

Satellite Industries
800/328-3332
www.satelliteindustries.com
(See ad page 35)

UltraLav by Wells Cargo
877/301-3837
www.ultralav.com

able using the restrooms. We teach our guys to clean them like their son or 
daughter will be using them. Again, the difference is in the details.”

Great service is a product of thorough training. To “set them up for suc-
cess,” as McNamara puts it, new employees ride with veteran drivers for a 
month before they’re allowed to go solo on routes. And when they head out 
on their own, they’re given a manageable amount of service stops that grad-
ually expands as their comfort levels and experience increase.

To create a sense of pride and professionalism, Northeast drivers 
wear uniforms and are required to keep their trucks clean. In addition, 

restrooms are thoroughly washed and 
sanitized before delivery to job sites. “We 
try to do the same thing with our trucks 
that FedEx does — they’re immaculate all 
the time. And we treat restrooms the same 
way. … They must be pristine, inside and out.” The high benchmark for 
cleanliness and driver appearance also enhances branding and differen-
tiation efforts.

Furthermore, McNamara takes customer service personally, in that he 
gets out of the office and jumps in his pickup truck to make calls on custom-
ers, just to be sure they’re happy with the service.

In addition, all drivers use tablet computers that minimize paperwork 
and time spent on phone calls or 
radio dispatches. “It’s very good 
for customer service because dis-
patch can tell customers where our 
guys are. … They can see the guys 
live, in real time,” McNamara ex-
plains. “When you’re a small com-
pany, it’s easy to keep track of how 
many stops your drivers have done 
and how many are left. But when 
you’re doing 5,000 services a week, 
we need to know in a more timely 
manner how guys are completing 
their routes.”

To operate efficiently, the 
company uses Total Activity Control software from Clear Computing. Devel-
oped specifically for portable restroom companies, the software does every-
thing from invoicing to routing, he notes.

 
STANDARDIZING TRUCKS

One negative effect from numerous acquisitions is the resulting mish-
mash of trucks and other equipment, which leads to operating inefficien-
cies. To eliminate that concern, Northeast now runs only one kind of rest-
room service truck — the 24 Hino 268s — and equips almost all of them the 
same way. Of the 24 trucks in the fleet, 22 were built out by Best Enterprises 

and feature Masport HXL75 pumps and 
1,350-gallon waste/500-gallon freshwater 
stainless steel tanks. The other two trucks 
also rely on Masport pumps, but they 

We try to do the
same thing with 

our trucks that FedEx does 
— they’re immaculate all the 
time. And we treat restrooms 
the same way. … They must 
be pristine, 
inside and out.

— Brian McNamara

The Boston Marathon rewards runners who pace themselves slowly 
and steadily during the 26.2-mile event. But it’s more like a sprint for 
employees at Northeast Sanitation, who service and remove about 850 
restrooms on race day.

“The Boston Marathon is pretty much our Super Bowl,” says Dennis 
Lavoie, vice president of operations. “It’s the biggest special event we 
handle every year. This past one (April 2016) was the fifth one we’ve 
done, so we’ve got it down pretty close to a science.”

The 850 restrooms are spread around the town of Hopkinton, where 
the marathon begins. About 525 of the restrooms are located at three 
sites in the Athletes’ Village, the staging area where the event’s 30,000 or 
so runners prepare for the race. The remainder are strategically located, 
primarily in parking lots and other public areas in town, Lavoie says.

The event demands a fair amount of the company’s resources, in-
cluding 30 of its nearly 50 employees, and 11 flatbed trailers and service 
and pickup trucks. During the event, crews collect between 15,000 and 
16,000 gallons of waste that’s disposed of at a waste treatment center 
over the state line in Rhode Island, he says. By 7 p.m., the units are ser-
viced, loaded and gone.

“Race and town officials love the fact that we’re an ‘invisible ven-
dor,’” Lavoie notes. “A lot of residents go away for the day, and when they 
come back home, it looks like the event never took place.”

The key to a successful marathon weekend? Thorough preplan-
ning with race officials and teamwork among employees at Northeast. 
“We’re pretty proud of how much we get done in a short period of time,” 
Lavoie says.

Clean and move 
850 units in a day

Stopping to clean restrooms, 
Jose Cartagena unwraps suction 
hose from his Hino truck built 
out by Best Enterprises.

Jose Cartagena services a 
PolyPortables restroom on his 
service route.
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were outfitted by Progress Tank (owned by Wabash National Corp.) with 
1,500-gallon waste/500-gallon freshwater stainless steel tanks.

Construction rentals generate about 75 percent of the company’s rest-
room revenue, while special events contribute the rest. To handle the latter, 
the company relies on 19 restroom trailers built by JAG Mobile Solutions, 
Ameri-Can and Wells Cargo.

To ensure vehicle reliability, which also enhances customer satisfaction 
and minimizes the chances of costly major repairs, Northeast replaces every 
truck chassis after five years. “Truck breakdowns result in missed service for 
customers, and we want to eliminate as much as possible any unexpected 
problems for customers,” he says. The company also replaces tanks after 10 
years, but that may change now that the company has switched to stainless 
steel tanks. “We don’t really know how long a stainless steel tank will last,” 
McNamara says.

Standardization of trucks makes maintenance easier and also allows for 
more accurate budget forecasting. Why? Because the company can establish 
a timeline database that indicates when certain repairs are likely to occur 
— the mileage points where, for instance, radiators typically fail or brakes 
and tires need replacing. Standardized trucks also make life easier for the 
company’s mechanics and for ordering parts, McNamara says.

 
KEEP EMPLOYEES HAPPY

Newer and well-maintained trucks also provide another benefit: They 
help to keep drivers happy, which in turn reduces employee turnover. To 
attract and retain quality workers, Northeast also pays competitive wages 
and a “good portion” of employees’ health insurance premiums and offers 
a 401(k) program with matching contributions along with other benefits 
employees would expect to receive from “a progressive, well-run business,” 
McNamara says.

“This business isn’t for everybody — we have our share of turnover,” he 
says. “But if our employees stay for 90 days, they’re usually here a long time.” 
To make that happen, Northeast performs job reviews twice a year, which 
makes workers eligible for merit raises twice a year. Also, drivers find the 
work schedule attractive: four 10-hour days. (Though during summers, driv-
ers usually work five days a week to earn overtime pay.) In addition, they 
never drive more than 150 miles in a day.

It’s easy to get the impression that Northeast is a data-driven compa-
ny that relies on analytics to maximize productivity and profitability. Mc-
Namara notes that management is always analyzing things, such as how to 
optimize route density and determine the optimal amount of restrooms a 
driver can clean in a day. “We spend a lot of time looking at how the busi-
ness should be run,” he says. “Again, the difference is in the details, and that 
extends to customer service, our products, budgeting, and how we treat and 
rate our employees — pretty much every aspect of our business.”

As for the future, McNamara envisions more growth, fueled by a for-
ward-looking mindset that continues to set the bar high for customer ser-
vice. “You’re only as good as you are today,” he says. “Nobody cares about 
what you did yesterday.

“We want to continue to expand our market territory and our customer 
base,” he adds. “We’d like to double the size of the company by 2020. It’s 
definitely doable.” ■
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able using the restrooms. We teach our guys to clean them like their son or 
daughter will be using them. Again, the difference is in the details.”

Great service is a product of thorough training. To “set them up for suc-
cess,” as McNamara puts it, new employees ride with veteran drivers for a 
month before they’re allowed to go solo on routes. And when they head out 
on their own, they’re given a manageable amount of service stops that grad-
ually expands as their comfort levels and experience increase.

To create a sense of pride and professionalism, Northeast drivers 
wear uniforms and are required to keep their trucks clean. In addition, 

restrooms are thoroughly washed and 
sanitized before delivery to job sites. “We 
try to do the same thing with our trucks 
that FedEx does — they’re immaculate all 
the time. And we treat restrooms the same 
way. … They must be pristine, inside and out.” The high benchmark for 
cleanliness and driver appearance also enhances branding and differen-
tiation efforts.

Furthermore, McNamara takes customer service personally, in that he 
gets out of the office and jumps in his pickup truck to make calls on custom-
ers, just to be sure they’re happy with the service.

In addition, all drivers use tablet computers that minimize paperwork 
and time spent on phone calls or 
radio dispatches. “It’s very good 
for customer service because dis-
patch can tell customers where our 
guys are. … They can see the guys 
live, in real time,” McNamara ex-
plains. “When you’re a small com-
pany, it’s easy to keep track of how 
many stops your drivers have done 
and how many are left. But when 
you’re doing 5,000 services a week, 
we need to know in a more timely 
manner how guys are completing 
their routes.”

To operate efficiently, the 
company uses Total Activity Control software from Clear Computing. Devel-
oped specifically for portable restroom companies, the software does every-
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STANDARDIZING TRUCKS

One negative effect from numerous acquisitions is the resulting mish-
mash of trucks and other equipment, which leads to operating inefficien-
cies. To eliminate that concern, Northeast now runs only one kind of rest-
room service truck — the 24 Hino 268s — and equips almost all of them the 
same way. Of the 24 trucks in the fleet, 22 were built out by Best Enterprises 

and feature Masport HXL75 pumps and 
1,350-gallon waste/500-gallon freshwater 
stainless steel tanks. The other two trucks 
also rely on Masport pumps, but they 

We try to do the
same thing with 

our trucks that FedEx does 
— they’re immaculate all the 
time. And we treat restrooms 
the same way. … They must 
be pristine, 
inside and out.

— Brian McNamara

The Boston Marathon rewards runners who pace themselves slowly 
and steadily during the 26.2-mile event. But it’s more like a sprint for 
employees at Northeast Sanitation, who service and remove about 850 
restrooms on race day.

“The Boston Marathon is pretty much our Super Bowl,” says Dennis 
Lavoie, vice president of operations. “It’s the biggest special event we 
handle every year. This past one (April 2016) was the fifth one we’ve 
done, so we’ve got it down pretty close to a science.”
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and pickup trucks. During the event, crews collect between 15,000 and 
16,000 gallons of waste that’s disposed of at a waste treatment center 
over the state line in Rhode Island, he says. By 7 p.m., the units are ser-
viced, loaded and gone.

“Race and town officials love the fact that we’re an ‘invisible ven-
dor,’” Lavoie notes. “A lot of residents go away for the day, and when they 
come back home, it looks like the event never took place.”

The key to a successful marathon weekend? Thorough preplan-
ning with race officials and teamwork among employees at Northeast. 
“We’re pretty proud of how much we get done in a short period of time,” 
Lavoie says.

Clean and move 
850 units in a day

Stopping to clean restrooms, 
Jose Cartagena unwraps suction 
hose from his Hino truck built 
out by Best Enterprises.

Jose Cartagena services a 
PolyPortables restroom on his 
service route.

http://www.pumper.com
http://www.advancepump.com
http://www.ameri-can.com
http://www.bestenterprises.net
http://www.clearcomputing.com
http://www.hino.com
http://www.jagmobilesolutions.com
http://www.masportpump.com
http://www.natvac.com
http://www.polyportables.com
http://www.progresstank.com
http://www.satelliteindustries.com
http://www.ultralav.com
mailto:Sales@Fast-Vac.com
http://www.fast-vac.com
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20479 Balsam Dr

Sauk Centre, MN 56378

320-351-TANK (8265)

www.CenturyTank.com

centurytank@mainstreetcom.com

Manufacturer’s of 
ARCTIC VAC Trailers
Lightweight • Stainless Steel • Long Lasting • Winterized

STAINLESS STEEL

Vacuum truck tanks and trailers

2-, 3-, 4-axle tanker trailers

Hydraulic telescoping hoists

Full opening rear tank doors

Hydraulic drive systems

NVE vacuum pumps and blower systems

Standard models or custom built

Features

THE SLIDE IN 
WAREHOUSE

300 Gallon Waste/150 Gallon Fresh

450 Gallon Aluminum Slide-In

650 Gallon Waste/300 Gallon Fresh

950 Gallon Side Engine Style Slide-In

• Electric Start 5.5 HP Honda
•  Condé Super 6 vacuum pump  

w/4-way valve
•  30'x2" Tiger Tail inlet hose w/stinger
• Washdown system w/50' hose
• 3" discharge  
• 12V battery & work light

$ 8,395
• Aluminum Slide-in
• Flanged and dished heads
• Condé SDS6 (115 CFM)
• Honda 9 HP Electric start
• 30" tiger tail hose with valve and wand  
• 50' wash down hose 

$ 16,495

ALL UNITS COMPLETE AND READY TO WORK

888.445.4892 | SlideInWarehouse.com
SIP1016

From 300-2300 Gallons Slide-ins,  
We Can Build What You Need Indeed

BEST IN CAPACITY
  Heavy-duty holding tank with 6 Fernco© fittings for multiple 

plumbing configurations and dual carrying handles

  Low profile 250 gallon capacity for maximum waste storage

BEST IN
ACCESSIBILITY
  The perfect, easy to 

maneuver with one person 
wheelchair accessible and 
family restroom 

 Available in either 40 or 74 
gallon tank configurations

BEST IN
VERSATILITY
  Ultra smooth surface inside 

and out is resistant to graffiti 
and makes cleaning a breeze

  Extra deep molded-in grab 
handles for loading and 
maneuverability HOLDING TANK

SUMMIT

GLACIER II

Get the BEST in 
portable sanitation.

231.830.8099  866.293.1502  fivepeaks.net  info@fivepeaks.net231.830.8099

http://www.CenturyTank.com
mailto:centurytank@mainstreetcom.com
www.slideinwarehouse.com
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D o you get stung by the septic service industry’s standard practice of 
offering flat-rate pricing for the work you perform? You quote the 
price to pump a 1,000-gallon tank, and find any number of complica-

tions keep you at the work site longer than expected. For example:
• Your fee is $50 to dig up two tank openings, but the tank turns out to 

be deeper than you expected and the soil is nearly as hard as the concrete 
tank you’re trying to reach. It takes you far longer than anticipated to gain 
access and pump.

• A tank is so packed with years of sludge that you spend way too much 
time chiseling through the hard scum layer and trying to loosen the contents 
to get the slurry on the truck. The nightmare job set your day back and forced 
you to cancel a service call later in the afternoon.

After jobs like these, have you been tempted to switch to the hourly pric-
ing business model used by many plumbers and other service contractors?

 
MAKING GOOD POINTS

Contractors with experience employing flat-rate and 
hourly pricing say there are benefits to both approaches.

Flat-rate pricing is predictable. It lets you tell the cus-
tomer up front what the job will cost, and it gives your crews 
an incentive to work efficiently. Billing by the hour, on the 
other hand, fairly recoups your real costs and ensures consis-
tent profits (assuming a rationally structured rate, of course).

“Flat-rate pricing is better for the company and for the 
customer,” Brandon Simpson, owner of Simpson Plumbing 
in Tracy, California, says.

Jeff Paquet, owner/operator of Gas Man, an HVAC con-
tractor in Ottawa, Ontario, Canada, disagrees: “While flat-
fee pricing seems ideal on the surface, it can actually lead to 
sloppy work from the contractor to get the job done as quickly as possible,” 
he says.

To sort through these viewpoints, we reached out to a variety of waste-
water-related contractors. After all we heard, we come firmly down on the 
side of “it depends.” Cop-out? Nope — the best decision hangs on your mix 
of customers, specialties, and other variables specific to your business.

 
HARD NUMBERS

“In the service business, pricing comes from years of experience and 
hard lessons learned,” says Mark Vice, co-owner of Fayette Drain and Sewer 
in Fayette, Alabama. “From my experience, 80 to 90 percent of people want 
to know, ‘What is this going to cost me when you are finished?’”

That doesn’t automatically dictate flat-rate pricing, though. “I like to 

quote jobs by the day or half a day, and if equipment is needed or not,” Vice 
says — in short, an hourly system, although in four- or eight-hour increments.

That’s the best way to capture fixed costs, he contends — especially for 
labor: “Because, at the end of the day, my employees need eight hours, and 
I have to pay them.”

Adds Gas Man’s Paquet: “As long as you have confidence in the ethics of 
the contractor, the hourly rate is generally the best option to ensure the work 
is done properly with attention to detail.”

Jason Roberts represents My Handyman Services, a broker for home 
improvement trades, including plumbing, in London, England. The com-
pany bills all its work by the half-hour — a one-hour minimum and then 
half-hour increments after that, and posts its rates on its website.

“The issue with charging per job is that sometimes even if the job is 
complicated, the handyman may complete the task, let’s say, in one hour,” 
says Roberts. “Some clients might say, ‘He charged me so much and he was 

here only one hour!’”
Customers billed by the job “believe that they have 

done you a favor by giving you some work,” he finds — so 
they’ll push for return favors in the form of free add-ons: 
“While you are here could please fix this pipe as well?”

 
DRAG YOUR FEET?

Bill Sanders has some pretty strong words on the other 
side of the debate.

“Hourly billing is fundamentally unethical,” argues 
Sanders, a San Francisco business consultant whose clients 
include plumbing contractors. “It puts the customer and the 
contractor at odds before the job even starts,” he charges, be-
cause an hourly paid contractor “is incentivized to stay lon-

ger.” Flat rates allow customers to decide on their investment up front and 
“realigns the interest of both parties.”

One Sanders client, a plumber, scored higher profitability and mar-
ket penetration after implementing flat-rate pricing (before Sanders began 
working with the firm). 

Flat-rate billers contend customers like it. “It helps them control their 
costs,” says Simpson. Prices can’t balloon, “especially if you’ve got an expe-
rienced plumber who can spot the potential stumbling blocks before the job 
starts.” If the job runs longer than expected, “customers won’t be watching 
the clock because they know their own costs won’t rise” — boosting their 
satisfaction.

Strategically deploying your personnel can boost profits. “If the book 
gives a plumber four hours to complete a job, but a more experienced 

MONEY MANAGER

Should You Consider 
Charging By the Hour?
Does the tried-and-true flat-rate pricing model used by most pumpers ensure a fair profit job after job?  By Erik Gunn
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Erik Gunn 
is a business writer 
in Racine, Wisconsin.

I have 
learned that 

you don’t get every 
job you quote, so 
you don’t need to cut 
yourself short just to 
be cheapest.

Mark Vice

plumber can get it done in half the time, it essentially packages a higher 
hourly rate into the flat price,” Simpson continues. Of course, he points out, 
you want to be sure your employees are well trained.

While Vice of Fayette Drain and Sewer leans toward time-based pric-
ing, his service crews are different. The company maintains flat-rate pric-
ing for some jobs, including drain clogs, residential water leaks and septic 
pumping.

 
WHAT’S FAIRER?

Simpson acknowledges that a flat-rate job finished quickly can translate 
into a steep hourly rate and trigger customer complaints. But he contends 
that’s rare. “On the other hand, if you bill by the hour and the job takes lon-
ger than expected, your chances of receiving complaints increase quickly.”

Sanders points out that contractors like plumbers, drain cleaners, 
HVAC repair services and others are there to fix a problem — bringing to the 
job “a ‘head,’ not simply a set of ‘hands,’” Sanders reasons. Besides the simple 
labor and parts put into the job, the flat-rate bill should appropriately reflect 
the expertise and the investment in continued training.

For Vice, the question of flat vs. hourly really leads to deeper consider-
ations.

“I spend a lot of time doing quotes and looking at jobs,” he says. “I have 
learned that you don’t get every job you quote, so you don’t need to cut your-
self short just to be cheapest.” He also wants to avoid race-to-the-bottom 
competitive bidding.

“As a service company, I do not like to bid jobs, because if you are just 
looking for the cheapest price, that is not going to be me,” he says. He prefers 
to sell reliability and local presence. “I look at potential problems in the fu-
ture, because I will be the one who services it years to come.”

 
BEST OF BOTH WORLDS

Vice has clearly poured time and energy into figuring out what system 
works best — which is why he’s opted for a hybrid. “I wish I had a flat-rate 
system that worked for all situations,” he admits. “It would make my life 
easier, but figuring that system out and implementing it I think would be a 
miracle within itself.”

Perhaps you’ve used the flat-rate pricing model for years or generations 
and it’s working out fine. But it doesn’t hurt to consider practices used by 
related contracting businesses in your area and make adjustments when it 
seems practical or if it will improve your profitability. ■
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ENGINE &  
  ACCESSORY, INC.

800-327-5431 • www.rampstar.com

“Where Quality is Job One”

PORTABLE TOILET TRUCK

Full line of Portable Service Truck Industrial DOT Certified 407/412 Trucks

Call Today For Specs And Pricing!

2500 Gallon Vacuum Truck
2016 Freightliner M2, 2500 Gal. Steel Tank

Q
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Y

 ISP Program - In Stock Tanks & Trucks

THE EAM ADVANTAGE:
- Experienced sales staff.
-  Full engineering capabilities using the latest technology.
- State of the art manufacturing facility.
- Extensive parts inventory and product support.
- Nationwide product delivery.
- Complete package of financing options.

INDUSTRIAL DOT CODE VACUUM TRUCK

STANDARD VACUUM TRUCK

 Septic & Grease Trucks with a wide range of options

950 Gallon Portable Toilet Truck
2016 Dodge 5500, 950 Gal. Steel Tank

2000 Gallon Portable Toilet Truck
2017 Hino 268A, 2000 Gal. Al. Tank

http://www.rampstar.com
www.ferguspowerproducts.com
www.clearcomputing.com
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CLASSY TRUCK

Slinger, Wisconsin

Schulteis Sanitation Inc.

N athan Hill submitted a 2016 Mack Granite GU533 with a 4,400-gallon 
aluminum tank and National Vacuum Equipment 4307 blower (with 
silencer and enclosed in a stainless steel cabinet) from Imperial 

Industries. The Mack red rig is powered by a 345 hp Cummins ISL9 engine 
tied to an Allison automatic push-button six-speed transmission. Features 
include Dura-Bright Alcoa aluminum wheels, stainless steel visor, chrome 
bumper, mirrors, exhaust stack and air intakes, a Lincoln automatic chassis 
greasing system, top and rear manways, a Garnet SeeLeveL gauge and four 
rear sight glasses, 4-inch inlet and 6-inch dump with heated collars, toolbox, 
and 100-gallon aluminum freshwater tank and rear LED work lights. The 
interior is outfitted with AM/FM/CD/MP3 stereo with Bluetooth capability. 
Graphics were provided by Jason Lisko. Third-generation pumper Tim 
Schulteis is the driver, and the rig is used mainly for residential septic and 
holding tank service. ■

Got a truck with real WOW appeal? Show it off to Pumper readers!
Send photos of your truck after it has been lettered with your  

company name. Any industry-related truck is acceptable. Please limit  
your submission to one truck only.

Your Classy Truck submission must include your name, company 
name, mailing address, phone number, and details about the truck,  
including tank size, cab/chassis information, pump information, the  
company that built the truck, and any other details you consider  
important. In particular, tell us what features of the truck help make  
your work life more efficient and more profitable. Email your materials  
to editor@pumper.com or mail to Editor, Pumper, P.O. Box 220, Three Lakes, WI 
54562. We look forward to hearing from you!

SHOW US YOURS! 

Units come with  
A/C  

Heat  
HD Steps  

and 300 Gallon 
Waste Tank

info@cohsi.com • 630.906.8002 • www.cohsi.com

GS-07F-0236V

See our website for layouts and options.

• Lowest interior floor height in the industry
• ADA wheelchair accessible units

• Unlimited floor plans from 8' to 53' trailers
• Rigid steel shell construction from top to  

bottom to resist rot and warping
• Specializing in customizing trailers
• Easy fold-up steps & door handles

• 24/7 tech support
• Free Nation Wide Lead Program for our customers

• Large capacity waste tanks
• Standard high privacy partitions for added comfort

• Rigid platform, our smallest wide body trailers  
start out with Dual 10" ASTM I-beams

For Special Events
& Other Necessities

Luxury Trailers

For Special Events
& Other Necessities

Luxury Trailers

mailto:editor@pumper.com
mailto:info@cohsi.com
http://www.cohsi.com
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Your Equipment SUPERSTORE Since 1995

Complete Details At

www.AmazingMachinery.com 3807 Old Tasso Rd. • Cleveland, TN 37312
1-800-504-7435

•    Commercial Quality OHV  
Air-cooled, 4-Stroke Engine

•     Low Oil Automatic Shut Down
•    Adjustable Pressure
•     HD Powder-Coated  

1.5" Tube Frame
•    Aqua Pulse Feature
•    Premium CAT or  

A/R Triplex Pump
•   1/4" Laser Penetrator Nozzle

•  Wash-down Gun and Tips
•  50' High Pressure Lead Hose
•   Lock-in Station for  

Remote Hose Reel
•   4 Large Tires for  

Stability & Ease of Use
•   Compact to Fit Through  

Most Doorways
•   Protective Roll Cage
•   Designed to Clean 2" to 6" Lines

VizTrac BASICBossJet MAX

•  5 x 12 Tandem Axle Trailer
•  Electric Trailer Brakes
•  Easy Ride, 3500lb Leaf Spring Axles Pump 
•  Steel Diamond-Plate Floor
•  15" - 6 ply Tires, Alloy Wheels 
•  Low-Rise Rails  

for Equipment Protection

*NOTE: This model has 2 Engines and 2 Pumps. These units can be run  
in Economy Mode (4000PSI @ 9 GPM) with only one engine running  

or Max Mode (4000PSI @ 18 GPM) with both engines running.

Introducing the  All New

6 Months, 
No Interest!

Get 6 Months to Pay on Purchases of $99 or More.
Choose PayPal Credit® at Checkout.  

Subject to Credit Approval.

•    7" Flat Screen LCD in ABS Case
•   Quality High Resolution  

Color Camera 
•   Camera Vision Angle  

Up To 60 Degrees
•   1.375" Diameter  

“Easy Push” Camera Head
•   Stainless Steel Body with  

Sapphire Lens

•   Waterproof Camera Head 
•   6 Super-Bright White  

LED Lights w/Dimmer
•   12" Steel Spring Leader 
•   3/8" or 1/2" Super Slick Push Cable
•   Heavy Duty Powder Coated 

Storage Reel 
•   Operates On Single 120 Volt 

Electric Plug

FREE

$1995$1995
STARTING AT

FREE Freight

$3295$3295
PACKAGE PRICE

FREE Freight

$1495$1495
STARTING AT

FREE Freight

Warthog® Nozzle  

with the purchase of a 

BossJet MAX Jetter!

Shown with optional reels

Stainless Steel 
Aluminum

Code & Non-Code

www.acrotrailer.com  •  417.862.1758  •  Fax - 417.862.8084  •  Springfield, Missouri

Manufacturing Vacuum Trailers  
for the Liquid Transportation Industry Parts  •  Repair  •  Complete Pumping Systems

Dewaters Overnight
Consistent Results
Low Energy Use
Self-Cleaning

> All Stainless Steel & 
Plastic construction

>Roll-Off Frame

>Very Forgiving
>Amazing results

Patent Pending

If it will Floc, it will work.       ITRDewatering.com or call: 317-539-7304

Systems
ScreencO 208-790-8770 

www.ScreencoSystems.com 
sales@screencosystems.com

 TRUCK TOW BEHIND PORTASCREEN SPREADER

•  Increased Productivity  
•  Reduces Fatigue & Injuries
• GET A GRIP
• 1.5 To 6" Sizes
•  Easy One Handed Clamp for Handling Hoses & Pipes

• Portable Event Screening
• Doubles As Screener Spreader & 
Mobile Septic Receiving Station

• Clean Up Your Land Application Site
• Never Hand Pick Trash Again

HANDLE-TECHHANDLE-TECH

 TRUCK TOW BEHIND PORTASCREEN SPREADER

MAXI SCREEN PORTABLE SEPTIC 
RECEIVING STATIONS

Aluminum & Stainless Construction

MAXI SCREEN PORTABLE SEPTIC 
RECEIVING STATIONS

Patented Dual Screen Design

Patented Dual Screen Design

• Affordable • Screens That Really Work 
• No Moving Parts • Gravity Off-Load At 500 GPM  

• NEW 4' Trash Extension Puts Trash Directly Into Dumpster
• Optional Patz Conveyor To Move Trash to Dumpster

MINI DUAL SCREEN  
PORTABLE RECEIVING 

STATION

MINI DUAL SCREEN  
PORTABLE RECEIVING 

STATION

MEGA DUAL SCREEN  
PORTABLE RECEIVING STATION

MEGA DUAL SCREEN  
PORTABLE RECEIVING STATION

• Same Great Design, Ships Truck Freight 
• Easily Fits In Pickup for Transport

• Small Footprint, Big Results

• No Other System Can Match Our GPM Capacity 
• 40.5 sq. ft. of Screen • Off-Loads At Up To 1000 GPM

• 6" Offload Through Dual Fan Spreaders 
• Optional Two 4" Hoses - Offload 2 Trucks Simultaneously  

• Removes Grit From Flow Stream  
• Keeps Onsite Storage Grit Free

• Available in 15-31.5 cu. ft. Grit Capacity

500 GPM

•  Folds to Fit on Hose Deck
• Max Load 600 lbs.  

•  Move septic and grease 
interceptor waste with 
ease from underground 
storage tanks. 

•  Works with above and 
below ground storage

•   Great for transferring to 
land application site. 

•  Mix while dewatering.

•  Agitate fast,  
transfer fast, load fast.

•  Handles sand grit and 
slurry type materials. 

•  Pit depths of 3 - 12 ft.  
3333 Up to 500 GPM 
4444 Up to 1580 GPM 
6000 & 8000 PTO Up to 
3500 GPM.

TRIPOD  
LID & PUMP 

LIFTER

TRIPOD  
LID & PUMP 

LIFTER

GRIT ELIMINATORGRIT ELIMINATOR Hose & Pipe Handles
Authorized  
Distributor

•  Convey large volumes 
of material to storage 
facility or load into 
transport vehicles. 

•  Convey one-way or 
two-way, straight-Line, 
or up and down inclines. 
Smooth, textured and 
cold temperature belting 
available.

•  Choose from a wide  
variety of conveyor 
lengths, widths, speeds 
and load capacities.

•  Rugged, dependable 
equipment back by 
manufacturer written 
warranty.

•   Geared motor, directly 
flanged to the pump 

•  Pin joint sealed with 
elastomeric boot

•  90° suction housing flange 
rotation 

•  Stator has gaskets
•  Hardened steel, hard 

chrome plating rotor
•  Enlarged suction housing

•   Housing can be completely 
drained

•  Low angularity connecting 
rod

•  Standard ANSI connections 
sized to ensure no ‘dead 
zones’ allowing complete 
drainage

PUMPING  
SOLUTIONS  

ECONOMICAL書
PUMPS  

AND AGITATORS

PUMPING  
SOLUTIONS  

ECONOMICAL書
PUMPS  

AND AGITATORS

DISTRIBUTOR

PROVEN  
PERFORMANCE  
In Ag Industry  

for 68 Yrs

HIGH-VOLUME  
CONVEYING EQUIPMENT

HIGH-VOLUME  
CONVEYING EQUIPMENT

PROGRESSIVE 
CAVITY PUMP
PROGRESSIVE 
CAVITY PUMP

• Saves Back Injuries
• Auto Brake Winch 
• Only Weighs 28 lbs.
•  Heavy-duty Aluminum 

Construction 
•  Available In 4-5-6 ft Models
•  Lifts Stubborn Tapered Lids

U/M
015-

300SD
045-

600SD
045-

620HD
065-

900SD
065-

920HD
Flow Rate 
(Water) GPM 26 88 88 132 132

NEW PRODUCTS
Your leader for simple innovative technology. Products built and 

field tested by industry professionals. Equipment that really works!

http://www.acrotrailer.com
http://www.ScreencoSystems.com
mailto:sales@screencosystems.com
www.itrdewatering.com


Your Equipment SUPERSTORE Since 1995

Complete Details At

www.AmazingMachinery.com 3807 Old Tasso Rd. • Cleveland, TN 37312
1-800-504-7435

•    Commercial Quality OHV  
Air-cooled, 4-Stroke Engine

•     Low Oil Automatic Shut Down
•    Adjustable Pressure
•     HD Powder-Coated  

1.5" Tube Frame
•    Aqua Pulse Feature
•    Premium CAT or  

A/R Triplex Pump
•   1/4" Laser Penetrator Nozzle

•  Wash-down Gun and Tips
•  50' High Pressure Lead Hose
•   Lock-in Station for  

Remote Hose Reel
•   4 Large Tires for  

Stability & Ease of Use
•   Compact to Fit Through  

Most Doorways
•   Protective Roll Cage
•   Designed to Clean 2" to 6" Lines

VizTrac BASICBossJet MAX

•  5 x 12 Tandem Axle Trailer
•  Electric Trailer Brakes
•  Easy Ride, 3500lb Leaf Spring Axles Pump 
•  Steel Diamond-Plate Floor
•  15" - 6 ply Tires, Alloy Wheels 
•  Low-Rise Rails  

for Equipment Protection

*NOTE: This model has 2 Engines and 2 Pumps. These units can be run  
in Economy Mode (4000PSI @ 9 GPM) with only one engine running  

or Max Mode (4000PSI @ 18 GPM) with both engines running.

Introducing the  All New

6 Months, 
No Interest!

Get 6 Months to Pay on Purchases of $99 or More.
Choose PayPal Credit® at Checkout.  

Subject to Credit Approval.

•    7" Flat Screen LCD in ABS Case
•   Quality High Resolution  

Color Camera 
•   Camera Vision Angle  

Up To 60 Degrees
•   1.375" Diameter  

“Easy Push” Camera Head
•   Stainless Steel Body with  

Sapphire Lens

•   Waterproof Camera Head 
•   6 Super-Bright White  

LED Lights w/Dimmer
•   12" Steel Spring Leader 
•   3/8" or 1/2" Super Slick Push Cable
•   Heavy Duty Powder Coated 

Storage Reel 
•   Operates On Single 120 Volt 

Electric Plug

FREE

$1995$1995
STARTING AT

FREE Freight

$3295$3295
PACKAGE PRICE

FREE Freight

$1495$1495
STARTING AT

FREE Freight

Warthog® Nozzle  

with the purchase of a 

BossJet MAX Jetter!

Shown with optional reels

http://www.AmazingMachinery.com
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O nly 11 applications were received by the Hawaii Department of Health 
in the first two months of a tax credit program to encourage people to 
replace cesspools with a modern wastewater system. Hawaii became 

the last state to ban new cesspool construction in March. It had been ap-
proving about 800 a year and there are 90,000 in operation across the islands. 
The law provides up to $10,000 in tax credits to replace cesspools within 200 
feet of the ocean, streams or a source of drinking water. Owners have until 
2020 to apply.

 
Florida

With land application of septage banned in Florida as of June 30, the 
Department of Health and Department of Environmental Protection offered 
temporary variances to pumpers who need time to find alternative disposal 

methods. Variance applications were due in September, and are good until 
July 1, 2017. With land application no longer allowed, septage must be taken 
to a wastewater treatment plant, biosolids treatment facility or septage man-
agement plant, or dewatered with solids disposed of in a landfill.

The variance also allows those who used land application to become 
a DEP-regulated septage management facility, which would allow them to 
land-spread resulting biosolids, but not septage, on a permitted site. The 
$1,200 permit review fee has been waived because of the situation.

The additional time provided by the variance will allow the DOH, DEP 
and the Florida Onsite Wastewater Association to address rule language 
changes necessary to properly regulate the smaller septage management 
facilities that have neither the large flows nor the additional constituent 
streams associated with currently regulated DEP facilities, according to 
FOWA executive director Roxanne Groover.

 
Colorado

In June, Arapahoe County banned application of septage on agricul-
tural land, following the lead of two nearby counties. Instead, septage must 
be disposed of at a site approved by the county or the Tri-County Health De-
partment, which serves all three counties. The application of biosolids from 
wastewater treatment plants is still allowed.

 
Idaho

The Idaho Department of Environmental Quality is considering chang-
es to its technical guidance manual for the design, construction and op-
eration of onsite wastewater systems. The revisions involve in-trench sand 
filter descriptions, drip distribution, extended treatment package systems, 
managed operation, maintenance and monitoring of alternative treatment 
systems, incinerator toilets, sand mound approval conditions, and the letter 
of intended use and empirical wastewater flow data. The proposed revisions 
are available at www.deq.idaho.gov/water-quality/wastewater/septic-sys-
tems/technical-guidance-manual/

 
Minnesota

Recent testing of hundreds of lakes and rivers in northern Minnesota 
showed no signs of contamination from septic systems. The Minnesota Pol-
lution Control Agency continues working to identify the effects of failing 
systems across the state. The agency says there are about 500,000 septic sys-
tems, with 100,000 being too old or too close to the water table, and about 
25,000 that have degraded to the point of being an immediate threat to hu-
man health. ■

Rules and Regs is a monthly feature in Pumper. 
We welcome information about state or local 
regulations of potential broad interest to onsite 
contractors. Send ideas to editor@pumper.com.

RULES & REGS

Few Take Advantage of Cesspool 
Replacement Tax Credits in Hawaii
By Doug Day

Get FIT

NEW and USED SALES • EXPERT SERVICE • PARTS • FINANCING

with the right pumper truck!

See our entire inventory at 
www.truckcountry.com
Call 888-961-4185

2017 M2-106 with New 4000 
gal. Imperial Alum. Tank, 
NVE4307 Blower Package, 350 
HP Cummins, Allison Auto., Air 
Ride, Full Lockers. Coming soon

Find us on

2015 114SD, TMV 5500 w/NVE 4307 
Blower Package, Detroit Diesel DD13, 
Alison Automatic, Full Lockers, SOLD! 

2011 Freightliner M2106, 
325HP Cummins, Allison 3000 
Series, Air Ride, New 2500gal 
Imperial Tank. 531894

2007 Western Star 4900SA, 
Florida Rust Free, 410 MBE, 
8LL, Jake, 20/46 Axles, 
Chalmers, Double Frame, 
Full Lockers, 536440

2016 114SD, Detroit DD13, Allison 
4500RDS, 20K FA/46K RA w/Full Lockers, 
5000 Gal Imperial Tank w/ NVE4307 Blower 
Package. 391332

http://www.deq.idaho.gov/water-quality/wastewater/septic-sys-tems/technical-guidance-manual/
http://www.deq.idaho.gov/water-quality/wastewater/septic-sys-tems/technical-guidance-manual/
http://www.deq.idaho.gov/water-quality/wastewater/septic-sys-tems/technical-guidance-manual/
mailto:editor@pumper.com
http://www.truckcountry.com
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www.norweco.com
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www.keithhuber.com
http://www.e-pac-mac.com
www.thiemantailgates.com


www.satelliteindustries.com
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COVER
STORY

PUMPER PROFILE

READY FOR 
PUMPING

I n 2001, Jeff Johnson started Johnson Johns & Septic Service out of 
necessity more than anything. A few years prior he had purchased 
a struggling utility company serving an industrial park in Kings-

bury, Indiana. Johnson spent millions upgrading the utility compa-
ny’s aging wastewater treatment plant and soon realized he needed 
more flow to get his new endeavor on the road toward profitably. 
What better way than to provide it himself?

“I saw an opportunity to grow the industrial park and start up 
some other businesses if there was a strong utility infrastructure and 
the treatment plant was taken care of properly,” Johnson says. “But in 
the beginning it wasn’t making much money, so I started up Johnson 
Johns because I had my own disposal site and obviously I needed the 
revenue. That’s how it all started.”

Profile

Johnson Johns & 
Septic Service 
Kingsbury, Indiana

OWNER: Jeff Johnson

FOUNDED: 2001

EMPLOYEES: 9

SERVICE AREA: Northern Indiana

SERVICES: Septic service, portable sanitation

AFFILIATIONS: Indiana Onsite Wastewater Professionals Association

WEBSITE: www.johnsonjohns.com

Indiana

(continued)

Indiana’s Jeff Johnson bought a World 
War II-era industrial complex with 
its own wastewater treatment plant. 
Naturally, he bought a vacuum truck 
and started cleaning septic tanks and 
portable restrooms. By Kyle Rogers

The Johnson Johns & Septic Service crew 
includes, from left, Harlem Fifeld, Jim 
Surgeon, Ted Knibbs, Jeff Johnson, Derek 
Johnson, Josh Ohime and Don Holloway. 
(Photos by Michael Caterinas)

http://www.johnsonjohns.com
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Surco Products  |  RIDC Industrial Park, Pittsburgh, PA 15238  www.surco.com        800-556-0111     412-252-7000

Copyright 2016 Alpha Aromatics

We take 
fresh to
a whole 
new            .               

Portable Sanitation Products

Potty Fresh Plus® Water Soluble 
Portable Toilet Packets
come in two super scented varieties - 

                           

Both brands are easy to handle and 
bring the highest level of freshness 
to your portable toilet service!

Plus they both contain 
Metazene® - the revolutionary 
Molecular Odor Neutralizer.
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to your portable toilet service!to your portable toilet service!to your portable toilet service!
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Today, Johnson Johns & 
Septic Service is more than just 
a means to feed the treatment 
plant. It’s a successful business 
all its own, servicing a 50-mile 
radius around Kingsbury with 
septic pumping and portable 
restroom rentals. But the treat-
ment plant has played a key role 
in that success, as has the com-
pany’s emphasis on customer 
service.

“Quality of service definite-
ly stuck out early on as some-
thing that would take us really far,” says Derek Johnson, Jeff’s 
son, who now co-manages the company’s daily operations.

 
FROM TRASH TO WASTEWATER

Before Johnson Johns & Septic Service got started, the Johnson family 
business involved a different type of waste. Lloyd Johnson started a garbage 
collection company in 1958. When he died 30 years later, the business was 
passed on to his son, Jeff, who grew it aggressively over the subsequent 10 
years. Then Jeff acquired Kingsbury Utility and a 2.5 mgd treatment plant 
serving an industrial park, and the transition from trash to wastewater soon 
followed. Within a two-year period, the treatment plant was purchased, the 
garbage company sold, and Johnson Johns & Septic Service founded.

Since then the business has gradually grown larger, with Derek Johnson 
now managing the day-to-day operations alongside Ted Knibbs, a longtime 
family friend. They have remained focused on portable restroom rentals and 
septic pumping, each service accounting for about half of the overall work-
load. The service area is a 50-mile radius around the company’s home base 
in Kingsbury, although Johnson Johns will go farther on occasion to provide 
and service restrooms at larger special events.

The restroom inventory, including hand-wash stations, numbers 750 
(mostly PolyJohn with some Satellite units from an acquisition). Chemicals 
typically come from Chempace and Walex. The truck fleet includes a 2006 
Kenworth T800 from Keith Huber with a 3,600-gallon steel tank and Mas-
port pump; a 2000 Mack CH600 from Indiana Vacuum Tank Trucks with a 
3,600-gallon steel tank and Masport pump; a 2005 Freightliner M2106 from 

Keith Huber with a 1,250-gallon waste/500-gallon freshwater steel tank; a 
2006 Chevy C4500 from Vacutrux Limited with a 400-gallon waste/200-gal-
lon freshwater steel tank and Conde (Westmoor Ltd.) pump; a 2003 Isuzu 
NPR built in-house with a 440-gallon waste/220-gallon freshwater tank and 
Conde (Westmoor Ltd.) pump; and a GMC C6500 from Marsh Industrial with 
a 600-gallon waste/400-gallon freshwater steel tank and Masport pump.

Johnson Johns employs six drivers and an office staff of three, with some 
additional employees brought on for the busy summer months. Alongside 
Johnson Johns and Kingsbury Utility, a trucking company with a fleet of 24 
semis is part of the family of businesses. Three full-time mechanics handle 
repair duties for all the companies.

 
THE BENEFITS OF A TREATMENT PLANT

The growth of Johnson Johns began with the treatment plant, which 
dates back to 1942 when it was constructed by the U.S. Army to serve a 
World War II ammunitions depot. After the Korean War, the property made 
the transition from the public sector to the private one when investors from 
Chicago turned it into an industrial park. Several decades later, the oppor-
tunity arose for Johnson to purchase Kingsbury Utility, which included the 

(continued)

Above, left: The Johnson 
Johns & Septic Service staff 
includes, from left, Danelle 
Alm, Sandy Thompson and 
Brittany Coburn.

Above, right: Septic 
service technician Jim 
Surgeon leaves his service 
truck on the street and 
runs a long hose to pump a 
residential tank.

Right: Harlem Fifeld dumps 
a load at the company-
owned treatment plant.
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port pump; a 2000 Mack CH600 from Indiana Vacuum Tank Trucks with a 
3,600-gallon steel tank and Masport pump; a 2005 Freightliner M2106 from 

Keith Huber with a 1,250-gallon waste/500-gallon freshwater steel tank; a 
2006 Chevy C4500 from Vacutrux Limited with a 400-gallon waste/200-gal-
lon freshwater steel tank and Conde (Westmoor Ltd.) pump; a 2003 Isuzu 
NPR built in-house with a 440-gallon waste/220-gallon freshwater tank and 
Conde (Westmoor Ltd.) pump; and a GMC C6500 from Marsh Industrial with 
a 600-gallon waste/400-gallon freshwater steel tank and Masport pump.

Johnson Johns employs six drivers and an office staff of three, with some 
additional employees brought on for the busy summer months. Alongside 
Johnson Johns and Kingsbury Utility, a trucking company with a fleet of 24 
semis is part of the family of businesses. Three full-time mechanics handle 
repair duties for all the companies.

 
THE BENEFITS OF A TREATMENT PLANT

The growth of Johnson Johns began with the treatment plant, which 
dates back to 1942 when it was constructed by the U.S. Army to serve a 
World War II ammunitions depot. After the Korean War, the property made 
the transition from the public sector to the private one when investors from 
Chicago turned it into an industrial park. Several decades later, the oppor-
tunity arose for Johnson to purchase Kingsbury Utility, which included the 

(continued)

Above, left: The Johnson 
Johns & Septic Service staff 
includes, from left, Danelle 
Alm, Sandy Thompson and 
Brittany Coburn.

Above, right: Septic 
service technician Jim 
Surgeon leaves his service 
truck on the street and 
runs a long hose to pump a 
residential tank.

Right: Harlem Fifeld dumps 
a load at the company-
owned treatment plant.
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wastewater facility, 36 miles of waterlines, 27 miles 
of sewer lines, four lift stations, four water towers 
and three wells.

“The principal owners didn’t do a whole lot 
with the park,” Jeff Johnson says. “And over time, 
as it got passed on down to their heirs, the heirs 
didn’t want to keep it and started selling off the as-
sets. I saw the opportunity with the utility compa-
ny. It’s such a big expanse of land out here and all 
the infrastructure is in place — rail, road, gas and 
electric, and water and sewer. It’s shovel-ready. I 
thought, someday someone is going to build out here and the utility’s lines 
will be running right by them. I viewed it as a good investment.”

Johnson spent additional money to bring the treatment plant up to date 
from 1942 technology. A single licensed operator takes care of the facility, 
but part of the upgrade included putting it on a SCADA system to allow for 

remote monitoring. While waiting for the investment to pay off, he started 
Johnson Johns & Septic Service to provide a boost to the utility company and 
get more waste into the plant. And the plant returned the favor, providing a 
convenient and cost-effective disposal site for Johnson Johns. It helped the 
company pursue new business aggressively as it tried to gain a foothold in 
the industry.

“In the beginning we were just trying to feed the machine and concen-
trated on volumes of gallons,” Knibbs says. “Essentially, having a treatment 
plant is like having a landfill that never fills up.”

 
DUMPING AROUND THE CLOCK

As Johnson Johns has grown, two primary benefits of having a treat-
ment plant have emerged. One is not being limited by the hours of operation 
of a third-party disposal site, as many pumpers are.

“We have a waste disposal site available to us 24/7,” says Knibbs. “If we 
have to deal with a late-night emergency call, 
we don’t have to worry about where we’re go-
ing to dump.”

The other major benefit is not having disposal costs cut into the bot-
tom line.

“We have to pay Kingsbury Utility, but that’s still me,” Johnson says. “It’s 
the right hand paying the left hand. The money stays in our family of com-

(continued)

There were decades of waste-hauling experience behind Johnson 
Johns & Septic Service when it was founded in 2001 — just not in 
wastewater. Trash hauling was the Johnson family’s initial endeavor, and 
that provided a solid knowledge base in trucking logistics and equip-
ment maintenance to help the new venture. Still, there was a learning 
curve as the business got started.

“Nobody really knew what was going on with this industry when we 
started,” says Derek Johnson, who co-manages the company alongside 
longtime family friend Ted Knibbs. “We just went out there and started 
chasing the market to see what we could do.”

The company quickly got up 
to speed, using a combination of 
learning by doing and seeking 
outside education opportunities. 
One of those outside education 
opportunities has been the Wa-
ter & Wastewater Equipment, 
Treatment & Transport Show.

“My first show was in Nash-
ville, then Louisville, and now 
we’ve been going to the shows 
in Indianapolis,” Knibbs says. 
“Learning some of the different 
ins and outs of the industry at 
the shows has definitely been 
a help. Everything from the 
classes to just meeting some-
one at the bar and starting up a 
conversation. You’d be surprised 
what you can learn if you keep your eyes open, your mouth shut and just 
listen to what someone is trying to tell you.”

Johnson Johns also used Pumper and PRO magazines as an early 
educational resource and that continues today, Johnson says.

“We’ve been getting those magazines since we started doing this,” 
he says. “It keeps you aware of what’s going on in the industry and the 
products that are available. I read those articles all the time. If I pick up 
one thing out of an article, it’s more than I had before.”

WWETT Show helps 
with learning curve

Learning some 
                of the different 
ins and outs of the industry 
at the shows has definitely 
been a help. … You’d be 
surprised what you can 
learn if you keep your eyes 
open, your mouth shut 
and just listen to what 
someone is 
trying to tell you.

— Ted Knibbs

Portable sanitation 
technician Josh Ohime 

checks paper supplies in 
a PolyJohn Enterprises 

Bravo hand-wash 
station. The restrooms 

are PolyJohn PJN3 
models. The Isuzu 

service truck was built 
out at Johnson Johns & 

Septic Service.

Technician Don Holloway 
services a PolyJohn restroom 
at a construction site.
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panies.”
That doesn’t mean Johnson Johns off-

loads waste at its treatment plant exclu-
sively. The company still makes use of oth-
er municipalities’ facilities. It’s all about 
crunching the numbers — the trucks’ 
miles per gallon, distance of the job from 
the home office, fee for unloading — and 
determining what will be most cost-effective. Say Johnson Johns has several 
tanks to pump in an area 50 miles outside of Kingsbury. A third-party dis-
posal site will be used to avoid a long trek back home to dump.

“If it’s not an emergency situation, we’ll try to group a bunch of jobs to-
gether in an area, take care of them all at once, and dump in another facility 
in that area. And then you always bring the last load home because you’re 
going home anyhow,” Johnson says. “Sometimes the money you spend on 
fuel and labor just driving back and forth would offset what you save by 
dumping at our site. The logistics dictate the smarter option.’’

 
RAPID RESPONSE

Having a wastewater plant has been a valuable tool for growing the 
business, but just as valuable is the company’s dedication to quality service 
— something identified early on as a key to being successful in the industry. 
Part of Johnson Johns’ approach is to maintain a quick response time.

“For portable restrooms, even if you call us on a Friday during the sum-
mer or on a holiday, almost always we can get you a unit,” Johnson says. 
“And on the septic side, we can get to a customer on the weekends. We don’t 
necessarily like the weekend calls, but we take them.

“A lot of it is repeat business, and if one person becomes a repeat cus-
tomer, pretty soon they’re telling their neighbor about us. It’s all about cus-
tomer service,” he says.

Portable sanitation is a good place to showcase the company’s customer 
service efforts. Johnson makes sure to keep a fleet of clean, well-maintained 
units fully equipped with optional convenience features.

 
CONSTRUCTION VS. EVENTS

“For our portable restrooms, we try to do a little bit extra,” Derek John-
son says. “We always buy the units with the shelves and the hook inside. A lot 
of people charge for hand sanitizer; we just apply it. All the little things you 
can do to make a portable restroom a better thing.’’

“We’re not skimpy on the add-ons, for the largest customers all the 
way down to the construction worker,” adds Knibbs. “Even the construction 
worker is on that job site for 40 hours a week, so to have hand sanitizer and 
all the extra perks, they appreciate it.”

About 40 percent of Johnson Johns’ portable sanitation business is for 
construction sites and similar year-round type work. The remainder is spe-
cial events.

Johnson Johns’ special event service includes taking the time up front 
with customers to nail down their specific needs. Knibbs says it also helps to 
have a deep knowledge of the market.

“I’ve been involved with or at least seen quite a few of these events, so 
I know firsthand what they need and don’t need,” he says. “We do a lot of 

events that are small and may only 
be 10 units, and then there’s the 
Marshall County Blueberry Festival 
where we take 350 units down for the 
weekend. We’ve been involved with 
some of the larger events for about 10 
years. We’re their go-to, we’re part of 
their organization.”

 
A BRIGHT FUTURE

Johnson Johns has grown a little 
bit every year since 2001. The com-
pany has acquired the assets of one 
business that was closing and is look-
ing at making another acquisition 
in the near future. That continues to 
be the plan going forward, says Jeff 

Johnson — focus on customer service and gradually expand the service ter-
ritory.

That plan may not even exist today had it not been for Johnson’s deci-
sion to purchase Kingsbury Utility and its wastewater treatment plant. The 
investment may pay off in many more ways. Outside of his business proper-
ties, Johnson owns another 150 acres in the expansive park that are available 
for development. How would his business path have been different without 
the wastewater plant?

“I haven’t even really thought about it any other way because I’ve al-
ways had the treatment plant,” Johnson says. “I probably wouldn’t have got-
ten into this business.”  ■

  MORE INFO

Chempace Corporation
800/423-5350
www.chempace.com
(See ad page 74)
 
Isuzu Commercial Truck 
of America, Inc.
877/478-9828
www.isuzucv.com
(See ad page 15)
 
Keith Huber Corporation
800/334-8237
www.keithhuber.com
(See ad page 34)
 
Marsh Industrial
800/952-1537
www.marshind.com
(See ad page 104)
 
Masport, Inc.
800/228-4510
www.masportpump.com
(See ad page 3)

PolyJohn Enterprises, Inc.
800/292-1305
www.polyjohn.com
(See ad page 119)
 
Satellite Industries 
800/328-3332
www.satelliteindustries.com
(See ad page 35)
 
Vacutrux Limited
800/305-4305
www.vacutrux.com
(See ad page 81)
 
Walex Products Company
800/338-3155
www.walex.com
(See ad page 45)
 
Westmoor Ltd.
800/367-0972
www.westmoorltd.com
(See ad page 41)

Above: Josh Ohime drives to 
a job site in his Isuzu service 

truck built in-house using a 
Conde (Westmoor Ltd.) pump and 
carrying four PolyJohn restrooms 

on the flatbed.

Right: Derek Johnson manages 
the family business.

http://www.chempace.com
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http://www.polyjohn.com
http://www.satelliteindustries.com
http://www.vacutrux.com
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Pennsylvania
Pennsylvania Septage Management Association 
www.psma.net; 717/763-7762
 
Tennessee
Tennessee Onsite Wastewater Association 
www.tnonsite.org.

Texas
Texas On-Site Wastewater Association 
www.txowa.org; 888/398-7188
 
Virginia
Virginia Onsite Wastewater Recycling Association 
www.vowra.org; 540/377-9830
 
Washington
Washington On-Site Sewage Association 
www.wossa.org; 253/770-6594  
 
Wisconsin
Wisconsin Onsite Water Recycling Association 
www.wowra.com; 608/441-1436
 
Wisconsin Liquid Waste Carriers Association 
www.wlwca.com; 608/441-1436

NATIONAL

Water Environment Federation 
www.wef.org; 800/666-0206

National Onsite Wastewater Recycling Association 
www.nowra.org; 800/966-2942

National Association of Wastewater Technicians 
www.nawt.org; 800/236-6298

CANADA

Alberta
Alberta Onsite Wastewater Management Association 
www.aowma.com; 877/489-7471

British Columbia
WCOWMA Onsite Wastewater Management of B.C. 
www.wcowma-bc.com; 877/489-7471

British Columbia Onsite Sewage Association
www.bcossa.org; 778/432-2120
 
Manitoba
Manitoba Onsite Wastewater Management Association 
www.mowma.org; 877/489-7471

Onsite Wastewater Systems Installers of Manitoba, Inc.
www.owsim.com; 204/771-0455

New Brunswick
New Brunswick Association  
of Onsite Wastewater Professionals 
www.nbaowp.ca; 506/455-5477

Nova Scotia
Waste Water Nova Scotia 
www.wwns.ca; 902/246-2131
 
Ontario
Ontario Onsite Wastewater Association 
www.oowa.org; 855/905-6692

Ontario Association of Sewage Industry Services 
www.oasisontario.on.ca; 877/202-0082
 
Saskatchewan
Saskatchewan Onsite Wastewater 
Management Association 
www.sowma.ca; 877/489-7471

Canadian Regional
Western Canada Onsite Wastewater 
Management Association 
www.wcowma.com; 877/489-7471

Alabama
Alabama Onsite Wastewater Association 
www.aowainfo.org; 334/396-3434

Arizona
Arizona Onsite Wastewater Recycling Association 
www.azowra.org; 928/443-0333

Arkansas
Arkansas Onsite Wastewater Association 
www.arkowa.com
 
California
California Onsite Wastewater Association 
www.cowa.org; 530/513-6658
 
Colorado
Colorado Professionals in Onsite Wastewater 
www.cpow.net; 720/626-8989
 
Connecticut
Connecticut Onsite Wastewater Recycling Association 
www.cowra-online.org; 860/267-1057
 
Delaware
Delaware On-Site Wastewater Recycling Association 
www.dowra.org
 
Florida
Florida Onsite Wastewater Association 
www.fowaonsite.com; 321/363-1590
 
Georgia
Georgia Onsite Wastewater Association 
www.onsitewastewater.org; 678/646-0379
 
Georgia F.O.G. Alliance 
www.georgiafog.com
 
Idaho
Onsite Wastewater Association of Idaho 
www.owaidaho.org; 208/664-2133

Illinois
Onsite Wastewater Professionals of Illinois 
www.owpi.org

Indiana
Indiana Onsite Waste Water Professionals Association 
www.iowpa.org; 317/889-2382

Iowa
Iowa Onsite Waste Water Association 
www.iowwa.com; 515/225-1051

Kansas
Kansas Small Flows Association 
www.ksfa.org; 913/594-1472

Kentucky
Kentucky Onsite Wastewater Association 
www.kentuckyonsite.org; 855/818-5692

Maine
Maine Association Of Site Evaluators 
www.mainese.com.  
 
Maine Association of Professional Soil Scientists 
www.mapss.org.

Maryland
Maryland Onsite Wastewater Professionals Association 
www.mowpa.org; 443/570-2029
 
Massachusetts
Massachusetts Association of Onsite Wastewater 
Professionals 
www.maowp.org; 781/939-5710

Michigan
Michigan Onsite Wastewater Recycling Association 
www.mowra.org
 
Michigan Septic Tank Association 
www.msta.biz; 989/808-8648
 
Minnesota
Minnesota Onsite Wastewater Association 
www.mowa-mn.com; 888/810-4178

Missouri
Missouri Smallflows Organization 
www.mosmallflows.org; 417/631-4027

Nebraska
Nebraska On-site Waste Water Association 
www.nowwa.org; 402/476-0162
 
New Hampshire
New Hampshire Association of Septage Haulers 
www.nhash.com; 603/831-8670
 
Granite State Designers and Installers Association
www.gsdia.org; 603/228-1231
 
New Mexico
Professional Onsite Wastewater Reuse 
Association of New Mexico 
www.powranm.org; 505/989-7676
 
New York
Long Island Liquid Waste Association, Inc. 
www.lilwa.org; 631/585-0448

North Carolina
North Carolina Septic Tank Association 
www.ncsta.net; 336/416-3564
 
North Carolina Portable Toilet Group 
www.ncportabletoiletgroup.org; 252/249-1097
 
North Carolina Pumper Group 
www.ncpumpergroup.org; 252/249-1097
 
Ohio
Ohio Onsite Wastewater Association 
www.ohioonsite.org; 866/843-4429
 
Oregon
Oregon Onsite Wastewater Association 
www.o2wa.org; 541/389-6692
 
Pennsylvania
Pennsylvania Association of Sewage Enforcement 
Officers 
www.pa-seo.org; 717/761-8648
 
Pennsylvania Onsite Wastewater Recycling Association
www.powra.org
 

TRADE ASSOCIATIONS
If you would like your wastewater trade association added to this list, send contact information to editor@pumper.com.
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Pennsylvania
Pennsylvania Septage Management Association 
www.psma.net; 717/763-7762
 
Tennessee
Tennessee Onsite Wastewater Association 
www.tnonsite.org.

Texas
Texas On-Site Wastewater Association 
www.txowa.org; 888/398-7188
 
Virginia
Virginia Onsite Wastewater Recycling Association 
www.vowra.org; 540/377-9830
 
Washington
Washington On-Site Sewage Association 
www.wossa.org; 253/770-6594  
 
Wisconsin
Wisconsin Onsite Water Recycling Association 
www.wowra.com; 608/441-1436
 
Wisconsin Liquid Waste Carriers Association 
www.wlwca.com; 608/441-1436

NATIONAL

Water Environment Federation 
www.wef.org; 800/666-0206

National Onsite Wastewater Recycling Association 
www.nowra.org; 800/966-2942

National Association of Wastewater Technicians 
www.nawt.org; 800/236-6298

CANADA

Alberta
Alberta Onsite Wastewater Management Association 
www.aowma.com; 877/489-7471

British Columbia
WCOWMA Onsite Wastewater Management of B.C. 
www.wcowma-bc.com; 877/489-7471

British Columbia Onsite Sewage Association
www.bcossa.org; 778/432-2120
 
Manitoba
Manitoba Onsite Wastewater Management Association 
www.mowma.org; 877/489-7471

Onsite Wastewater Systems Installers of Manitoba, Inc.
www.owsim.com; 204/771-0455

New Brunswick
New Brunswick Association  
of Onsite Wastewater Professionals 
www.nbaowp.ca; 506/455-5477

Nova Scotia
Waste Water Nova Scotia 
www.wwns.ca; 902/246-2131
 
Ontario
Ontario Onsite Wastewater Association 
www.oowa.org; 855/905-6692

Ontario Association of Sewage Industry Services 
www.oasisontario.on.ca; 877/202-0082
 
Saskatchewan
Saskatchewan Onsite Wastewater 
Management Association 
www.sowma.ca; 877/489-7471

Canadian Regional
Western Canada Onsite Wastewater 
Management Association 
www.wcowma.com; 877/489-7471

Alabama
Alabama Onsite Wastewater Association 
www.aowainfo.org; 334/396-3434

Arizona
Arizona Onsite Wastewater Recycling Association 
www.azowra.org; 928/443-0333

Arkansas
Arkansas Onsite Wastewater Association 
www.arkowa.com
 
California
California Onsite Wastewater Association 
www.cowa.org; 530/513-6658
 
Colorado
Colorado Professionals in Onsite Wastewater 
www.cpow.net; 720/626-8989
 
Connecticut
Connecticut Onsite Wastewater Recycling Association 
www.cowra-online.org; 860/267-1057
 
Delaware
Delaware On-Site Wastewater Recycling Association 
www.dowra.org
 
Florida
Florida Onsite Wastewater Association 
www.fowaonsite.com; 321/363-1590
 
Georgia
Georgia Onsite Wastewater Association 
www.onsitewastewater.org; 678/646-0379
 
Georgia F.O.G. Alliance 
www.georgiafog.com
 
Idaho
Onsite Wastewater Association of Idaho 
www.owaidaho.org; 208/664-2133

Illinois
Onsite Wastewater Professionals of Illinois 
www.owpi.org

Indiana
Indiana Onsite Waste Water Professionals Association 
www.iowpa.org; 317/889-2382

Iowa
Iowa Onsite Waste Water Association 
www.iowwa.com; 515/225-1051

Kansas
Kansas Small Flows Association 
www.ksfa.org; 913/594-1472

Kentucky
Kentucky Onsite Wastewater Association 
www.kentuckyonsite.org; 855/818-5692

Maine
Maine Association Of Site Evaluators 
www.mainese.com.  
 
Maine Association of Professional Soil Scientists 
www.mapss.org.

Maryland
Maryland Onsite Wastewater Professionals Association 
www.mowpa.org; 443/570-2029
 
Massachusetts
Massachusetts Association of Onsite Wastewater 
Professionals 
www.maowp.org; 781/939-5710

Michigan
Michigan Onsite Wastewater Recycling Association 
www.mowra.org
 
Michigan Septic Tank Association 
www.msta.biz; 989/808-8648
 
Minnesota
Minnesota Onsite Wastewater Association 
www.mowa-mn.com; 888/810-4178

Missouri
Missouri Smallflows Organization 
www.mosmallflows.org; 417/631-4027

Nebraska
Nebraska On-site Waste Water Association 
www.nowwa.org; 402/476-0162
 
New Hampshire
New Hampshire Association of Septage Haulers 
www.nhash.com; 603/831-8670
 
Granite State Designers and Installers Association
www.gsdia.org; 603/228-1231
 
New Mexico
Professional Onsite Wastewater Reuse 
Association of New Mexico 
www.powranm.org; 505/989-7676
 
New York
Long Island Liquid Waste Association, Inc. 
www.lilwa.org; 631/585-0448

North Carolina
North Carolina Septic Tank Association 
www.ncsta.net; 336/416-3564
 
North Carolina Portable Toilet Group 
www.ncportabletoiletgroup.org; 252/249-1097
 
North Carolina Pumper Group 
www.ncpumpergroup.org; 252/249-1097
 
Ohio
Ohio Onsite Wastewater Association 
www.ohioonsite.org; 866/843-4429
 
Oregon
Oregon Onsite Wastewater Association 
www.o2wa.org; 541/389-6692
 
Pennsylvania
Pennsylvania Association of Sewage Enforcement 
Officers 
www.pa-seo.org; 717/761-8648
 
Pennsylvania Onsite Wastewater Recycling Association
www.powra.org
 

TRADE ASSOCIATIONS
If you would like your wastewater trade association added to this list, send contact information to editor@pumper.com.
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BUILT to ORDER
Affordable

Tank Kits & Tank to Chassis Installation Stock Tank Kits Available in
2300, 2500 & 3600 Gallons

800-545-0174 309-932-3311 www.vaxteel.com
is smartphone friendly1105 SE 2nd St.  Galva, IL 61434

The TSF Company Inc. 
2930 S St. Phillips Rd. | Evansville, IN 47712 

Toll Free: 1-800-843-9286 | 812-985-2630 | Fax: 812-985-3671
Email: aschenk@tuff-jon.com | Website: www.tuff-jon.com

Portable Toilets  |  Holding Tanks  |  Hand Wash Units  |  Accessories

In Business Since 1959

100 Gallon Fresh 
Water Supply Tank

•   Tank sizes 60,  
105, 225, 300 and 
440 gallons.

•  Standard holes  
are 2 - 3" holes 
with plugs

•  Can customize 
holes to match  
your specs 

•  Lifting Bracket 
Assembly

• Sky Heater

• Corner Shelf

• Towel Dispenser

•  Hand Washer 
Available For 
Both Styles of 
Tuff-Jon

TJ Shorty

TJ Kids
Tuff-Jon III

TJ Junior Single
Free Standing Sink

(16 gallons fresh water)

Tuff-Jon

90 Gallon  
Free-Standing Sink
(45 gallons fresh water)Containment Tray

Sink Lifting Bracket

TJ Handy Stand
Waterless Gel Touch 

Dispensers

60 Gallon Rinse Tank

Interior View of Deluxe TJ-III

http://www.vaxteel.com
www.johnnyschoice.com
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A marketer recently wrote, “In the age of Facebook and Twitter, the 
winners will be those who know how to work the phone.” This may 
be a clue to answering the age-old small-business question: How do I 

maximize my marketing and advertising dollars, and how do I close the sale?
The advance men for Ringling Bros. and Barnum & Bailey Circus have 

for years exercised an extraordinary talent. In addition to their media-buy-
ing expertise and the creative impact of their advertising, their genius lies 
in how much exposure they get for free. A Ringling promoter once said, “If I 
have a $30,000 budget, by the time I am through I’ll have $300,000 worth of 
exposure.” He did this in two ways:

1. By using three chips: cash, trade and promotion. The media and the 
circus have something that costs them nothing that they both want to get 
rid of. In the case of the circus, it’s unsold seats, and in the media’s case, it is 
unsold time or space.

An advance man’s approach to a local radio station would typically be: 
“I’ll give you $5,000 for 10 spots a day to run in drive time over two weeks. In 
addition, I will trade you 400 tickets for another 10 spots a day for two weeks. 
And I’d like to do a co-promotion where you give the tickets away over the air 
for another 10 spots a day the preceding two weeks.”

2. By using tie-ins. This approach didn’t cost the circus anything. A com-
pany such as Safeway, with a large advertising budget, would be pitched on 
a circus tie-in. The advance man might give the grocery chain 2,000 discount 
tickets, and Safeway would be given a special “Safeway Night at the Circus,” 
with their own honorary ringmaster and VIP seats. In turn, the circus would 
be announced in all of Safeway’s advertising and in-store promotions, in-
cluding discount coupons, for a month.

It’s a win-win for everyone. With the coupons, Safeway attracts new 
customers. Families that might not be able to afford full-priced tickets re-
ceive a healthy discount. And the circus, only too happy to receive 70 percent 
of the ticket price for a weekday show, gets an unimaginable amount of free 
advertising and exposure.

Variations on these themes and a grab-bag of promotional ideas, such 
as trade-outs and tie-ins, would be repeated all over town for what amount-
ed to a short-term market saturation. In compliance with accounting rules 
and some creative thinking, any business today can increase its advertising 
exposure through similar strategies.

 
BACK TO BASICS

Ringling’s advance men knew that nothing comes from nothing. Some-
body has to act, and the most successful businesspeople, from P. T. Barnum 
to Steve Jobs, have realized that, in the end, somebody has to sell something 

to someone. In fact, probably 80 percent of the most productive and conse-
quential time that marketing personnel spend will be in one-on-one per-
sonal sales.

Rarely will an email, a tweet or a brochure make a sale. But personal, 
congenial, professional contact often does. With the computer, a certain 
impersonalized distance has developed in the business world — a distance 
that could be mitigated by simply picking up the phone and making a sales 
call, the old-fashioned way.

But prospect calling isn’t easy. By nature, we all want to feel accepted, 
and rejection is a part of any sales effort. That same trepidation can lead to 
inactivity or wasted, unproductive time at the computer. So here is how you 
can make it easier:

1. Find your rhythm; your highest positive energy of the day. For me it’s 
mornings. From 8 a.m. until noon I am fearless, but my confidence fades in 
the afternoon. So I make my sales calls in the mornings. No interruptions. I 
then schedule my presentations for the afternoons.

2. Smile when you speak into the phone. It will show in your voice.
3. Today’s selling is far more consultative. Your first call isn’t meant to 

sell anything. It’s to open a dialogue and get an appointment.
4. Use referrals, no matter how obscure. The prospect is more likely to 

listen when you start with “So and so spoke highly of you and suggested I 
give you a call.”

5. Sell like to like. People are more receptive when they hear that a com-
pany or someone they know has done a similar tie-in or promotion.

6. And most important of all, focus almost solely on their needs, not 
yours, and more often than not you will close the sale.

Numerous win-win alliances can multiply your advertising dollars. But 
we can’t forget that all things start from actions — actions worthy of P. T. 
Barnum that emanate from a good salesperson. ■
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Jamie MacVicar, a former 
Ringling advance man, 
is the author of The 
Advance Man: A Journey 
Into the World of the 
Circus. You can reach 
him at jmacvicar@cox.net.

BUILDING THE BUSINESS

 
Get Out and Sell Using 
Circus Advance Man Tactics
Tie-ins and marketing partnerships can bring in the business. But you have to get on the phone 
and push it with a personal touch.  By Jamie MacVicar

Probably 80 percent of the most productive and 
consequential time that marketing personnel spend 
will be in one-on-one personal sales.

SALES OR SERVICE - ORDER ONLINE @ PUMPERSHOP.COM SOURCE KEY
10P16

THE ONLY ONE STOP PUMPER SHOP!
SALES + SERVICE WITH JUST ONE CALL

    866-872-1224TOLL
FREE

PORTA-GREASE POLYURETHANE LINED SUCTION HOSE
THE PERFECT GREASE AND PORTABLE TOILET HOSE!

• Smooth bore grease, oil and chemical resistant Polyurethane liner. • Crush proof and abrasion resistant cover.
• Poly welded end cu� s for longer hose life. TEMPERATURE RANGE: -40°F – 125°F

10' 15' 20' 25' 30' 35' 40' 50' 60'

2" $22.54 $33.81 $45.07 $56.34 $67.61 $78.88 $90.15 $112.69 $135.22
Add $9.95 for MxF Quick Connects, Add $12.95 for FxF Quick Connects

PORTA-GREASE POLYURETHANE LINED SUCTION HOSE

Grease? Portable Toilets?

HOSE

Poly Urethane lining 
for protection against 
portable toilet chemicals 
and grease

Porta Grease Hose!
Use on portable toilet trucks for better chemical resistance AND for Grease sucking.

NEW!

Hi Viz Green Available in 35 ft. lengths only.

10P16.indd   1 9/19/16   10:05 PM
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circus have something that costs them nothing that they both want to get 
rid of. In the case of the circus, it’s unsold seats, and in the media’s case, it is 
unsold time or space.

An advance man’s approach to a local radio station would typically be: 
“I’ll give you $5,000 for 10 spots a day to run in drive time over two weeks. In 
addition, I will trade you 400 tickets for another 10 spots a day for two weeks. 
And I’d like to do a co-promotion where you give the tickets away over the air 
for another 10 spots a day the preceding two weeks.”

2. By using tie-ins. This approach didn’t cost the circus anything. A com-
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and rejection is a part of any sales effort. That same trepidation can lead to 
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can make it easier:

1. Find your rhythm; your highest positive energy of the day. For me it’s 
mornings. From 8 a.m. until noon I am fearless, but my confidence fades in 
the afternoon. So I make my sales calls in the mornings. No interruptions. I 
then schedule my presentations for the afternoons.

2. Smile when you speak into the phone. It will show in your voice.
3. Today’s selling is far more consultative. Your first call isn’t meant to 

sell anything. It’s to open a dialogue and get an appointment.
4. Use referrals, no matter how obscure. The prospect is more likely to 
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give you a call.”

5. Sell like to like. People are more receptive when they hear that a com-
pany or someone they know has done a similar tie-in or promotion.
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yours, and more often than not you will close the sale.
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we can’t forget that all things start from actions — actions worthy of P. T. 
Barnum that emanate from a good salesperson. ■

Ja
m

ie
 M

ac
Vi

ca
r

Jamie MacVicar, a former 
Ringling advance man, 
is the author of The 
Advance Man: A Journey 
Into the World of the 
Circus. You can reach 
him at jmacvicar@cox.net.

BUILDING THE BUSINESS

 
Get Out and Sell Using 
Circus Advance Man Tactics
Tie-ins and marketing partnerships can bring in the business. But you have to get on the phone 
and push it with a personal touch.  By Jamie MacVicar

Probably 80 percent of the most productive and 
consequential time that marketing personnel spend 
will be in one-on-one personal sales.

SALES OR SERVICE - ORDER ONLINE @ PUMPERSHOP.COM SOURCE KEY
10P16

THE ONLY ONE STOP PUMPER SHOP!
SALES + SERVICE WITH JUST ONE CALL

    866-872-1224TOLL
FREE

PORTA-GREASE POLYURETHANE LINED SUCTION HOSE
THE PERFECT GREASE AND PORTABLE TOILET HOSE!

• Smooth bore grease, oil and chemical resistant Polyurethane liner. • Crush proof and abrasion resistant cover.
• Poly welded end cu� s for longer hose life. TEMPERATURE RANGE: -40°F – 125°F

10' 15' 20' 25' 30' 35' 40' 50' 60'

2" $22.54 $33.81 $45.07 $56.34 $67.61 $78.88 $90.15 $112.69 $135.22
Add $9.95 for MxF Quick Connects, Add $12.95 for FxF Quick Connects

PORTA-GREASE POLYURETHANE LINED SUCTION HOSE

Grease? Portable Toilets?

HOSE

Poly Urethane lining 
for protection against 
portable toilet chemicals 
and grease

Porta Grease Hose!
Use on portable toilet trucks for better chemical resistance AND for Grease sucking.

NEW!

Hi Viz Green Available in 35 ft. lengths only.

10P16.indd   1 9/19/16   10:05 PM

www.pumpershop.com


52     Pumper • October 2016

  Easy to Use   Powerful   Affordable

• Route Optimizing
• Dispatching
• Billing
• Customer Accounting
• Inventory Control
• Service Reminders
• And Much More!

Lite:
Plus:

Pro:
Deluxe:

Premium:

$17/mo*
$37/mo*
$84/mo*
$141/mo*
$204/mo*

Ritam Technologies, LLC
Sales: USA 800-662-8471   Int’l 925-478-2732   info@ritam.com   www.ritam.com

• Local, WAN, LAN, or Cloud
• Less Expensive & more 

features than our competition!

*Single-User Price. One time payment plan also available.

Portable Restrooms    Roll-Offs    Septic    Sewer/Drain
Grease Traps    Rendering

Software for your Industry

Choose from 5 Editions:

WHAT WE OFFER:

Watch demos online or call for personal tours!

GOOD USED TRUCKS | LOW PRICES

www.StanleysTruckSales.net 888-516-3345

‘05 INTERNATIONL 7400
Vac-Con Vac, 12-Cu. Yd. Hi-dump 1300 

Gal. $50,000.

‘14 CENTERLINE ALUMINUM TANK
240” Shell, 2 Baffles, 1 Hydraflow Cooler. 

$38,500.

‘10 TBG TANK
TGB Custom Made,  

3,300 Gal. Steel Tank. $7,000.

‘12 MACK GRANITE GU713
MP8 @ 445 HP, Eaton-Fuller 13-Speed, 

4,200 Gal. Steel Tank. $81,000.

‘12 ITI TANK
Heated Valves, Sight Glasses.  

90 BBL Stainless Steel Tank. $13,000.

‘11 DRAGON
Steel, 110 BBL Tank. Call for Price.

#8847

#0003

#0002

#1984

#0001

#9623

mailto:info@ritam.com
http://www.ritam.com
http://www.StanleysTruckSales.net
www.fortbendservices.com
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SPOTLIGHT

The EarthBuster’s 
Shot of Air Aims to 
Rejuvenate Drainfields
By Kyle Rogers

K en Miller was introduced to the EarthBuster a decade ago. At that time, 
the deep-soil decompactor tool was sold under a different name, but 
Miller was impressed by the way it rejuvenated a drainfield on a rental 

property he owned. So he did some research, tracked down the equipment’s 
original inventor, and contacted him.

“He wasn’t doing a whole lot with it, so finally I said, ‘How about if I buy 
the patent and take it to market?’” Miller recalls. “It’s one of those things I 
joke about now: I liked the product so much I bought the company.”

The EarthBuster breaks up soil compaction and biomat in drainfields 
by repeatedly driving a pneumatic probe up to 6 feet deep and delivering 
shots of compressed air.

“You’re breaking up the biomat and feeding oxygen to it so it can fur-
ther decompose, and loosening up the soil so that it will percolate like it was 

designed to do,” Miller says. In addition to 
treating failing systems, the EarthBuster can 
be used after a new system has been con-
structed, Miller says.

“When you put in a new system you’re 
driving over it with heavy equipment and 
immediately you’re creating less-than-per-
fect conditions,’’ he explains. “So installers 
can go in and use this to loosen that soil and 
give the customer a good, uniform soil to convey the effluent.’’

The target market is both contractors who install onsite systems and 
provide septic system pumping and maintenance.

“There are a lot of times that the first ones to hear about a slow drain-
field are the ones who’ve been called out to pump the tank, so it’s a natural 
fit,” he says. “Or it’s a good fit for contractors who provide jetting. Jetting a 
system is only half the job. You’re releasing all that gunk off the pipes, but 
then it’s not going anywhere if there’s a slow drainfield. If you come in and 
get air into that drainfield and get the soil working again, then you can pro-
vide a better overall service for your customer.”

Miller says the EarthBuster can be connected to the contractor’s com-
pressor, and can be mounted to any equipment with a standard quick-attach 
coupling such as mini-excavators, skid-steers, compact track-loaders and 
tractors. Miller can provide an adaptor for users without quick-attach.

The EarthBuster may be operated via a two-button control box fastened 
to the side of the cab. One button activates the air hammer that drives the 
probe into the ground, while the second button releases the air. A machine 
can also be configured so that the EarthBuster is operated through the joy-
stick controls in the cab.

Miller looked forward to bringing the EarthBuster to the 2016 Water & 
Wastewater Equipment, Treatment & Transport Show.

“With the number of people who come through here looking to buy 
equipment, we saw it as the best opportunity to market it,” he says from the 
WWETT Show exhibit floor. “At this point it’s just educating people that a 
product like this is out there, and the show is a great opportunity to do that.” 
406/215-1588; www.earthbuster.com. ■
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Miller was impressed by the way it rejuvenated a drainfield on a rental 
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the patent and take it to market?’” Miller recalls. “It’s one of those things I 
joke about now: I liked the product so much I bought the company.”

The EarthBuster breaks up soil compaction and biomat in drainfields 
by repeatedly driving a pneumatic probe up to 6 feet deep and delivering 
shots of compressed air.

“You’re breaking up the biomat and feeding oxygen to it so it can fur-
ther decompose, and loosening up the soil so that it will percolate like it was 

designed to do,” Miller says. In addition to 
treating failing systems, the EarthBuster can 
be used after a new system has been con-
structed, Miller says.

“When you put in a new system you’re 
driving over it with heavy equipment and 
immediately you’re creating less-than-per-
fect conditions,’’ he explains. “So installers 
can go in and use this to loosen that soil and 
give the customer a good, uniform soil to convey the effluent.’’

The target market is both contractors who install onsite systems and 
provide septic system pumping and maintenance.

“There are a lot of times that the first ones to hear about a slow drain-
field are the ones who’ve been called out to pump the tank, so it’s a natural 
fit,” he says. “Or it’s a good fit for contractors who provide jetting. Jetting a 
system is only half the job. You’re releasing all that gunk off the pipes, but 
then it’s not going anywhere if there’s a slow drainfield. If you come in and 
get air into that drainfield and get the soil working again, then you can pro-
vide a better overall service for your customer.”

Miller says the EarthBuster can be connected to the contractor’s com-
pressor, and can be mounted to any equipment with a standard quick-attach 
coupling such as mini-excavators, skid-steers, compact track-loaders and 
tractors. Miller can provide an adaptor for users without quick-attach.

The EarthBuster may be operated via a two-button control box fastened 
to the side of the cab. One button activates the air hammer that drives the 
probe into the ground, while the second button releases the air. A machine 
can also be configured so that the EarthBuster is operated through the joy-
stick controls in the cab.

Miller looked forward to bringing the EarthBuster to the 2016 Water & 
Wastewater Equipment, Treatment & Transport Show.

“With the number of people who come through here looking to buy 
equipment, we saw it as the best opportunity to market it,” he says from the 
WWETT Show exhibit floor. “At this point it’s just educating people that a 
product like this is out there, and the show is a great opportunity to do that.” 
406/215-1588; www.earthbuster.com. ■
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R ecently someone posed this question: My local regulator says I need 
to do a landscape and slope analysis when I design a system I will be 
installing. Exactly what is this and why is it important?

This led me to take a look back at the regulations in Minnesota and, 
sure enough, part of the field design phase for a sewage project requires 
a description of the following surface features: percent and direction 
of slope, vegetation types, evidence of cut and fill or other disturbance, 
flooding or run-on potential, and geomorphic description.

So vegetation types and evidence of cut and fill are somewhat self-
explanatory, but I do have a couple of comments. Describing or recogniz-
ing vegetation at the site can help in a couple of ways. A distinct change 
or difference in vegetation at that location from surrounding areas on the 
same contour or elevation is a good indicator of site disturbance, war-
ranting a closer look when the soils are described and a soil loading rate 
determined. In addition, the presence of plants that like to have wet feet 
perhaps indicates a problem with a water table near the surface that will 
affect whether trenches can be excavated. Vegetation that is sparse and 
not robust may indicate bedrock near the surface before the first soil pit 
is dug.

 
THE SLOPE SHAPE

Flooding or run-on potential can be determined by evaluating wheth-
er the site is near a perennial or ephemeral stream or wash. If it is within 50 
to 100 feet, doing some additional flood investigation may be necessary. 
Location in a depression or on the edge of a depression in the landscape 
— where water can collect — will make a site unsuitable for installation of 
a system. Instead of run-on, I used to call this an area subject to ponding.

So what is a geomorphic description? Probably a term not everyone is 
familiar with, but designers, engineers, inspectors and installers should be. 
Geomorphic refers to the form of the earth’s surface at that location. Slope 
direction and shape help define the form. In my area, the landscapes were 
formed during the last glaciation and the topography is up and down and 
rolling; it looks kind of like the knuckles on the back of your hand. Slopes 
are expected to be short and usually not too steep or complex. Knowing 
this indicates that fitting the system (depending on size) into this area may 
be a problem or it may not lend itself to the type of system proposed.

Percent slope measured perpendicular to a contour line across the 
site will help determine whether the site has a slope where it is allowable 
to put a system. It will also indicate whether the system can be fed by grav-
ity or require a pump. For instance, many codes do not allow installations 

on slopes greater than 15 percent. Along with elevation, slope can also in-
dicate the amount of cut necessary for the supply piping; all important 
considerations in design.

Slope percentage is an easy calculation if you know the elevation dif-
ference across a specific length perpendicular to the contour. Let’s say I 
have an elevation change of 1 foot across a 50-foot space that defines the 
width of the system. Slope is determined by dividing the elevation differ-
ence by the horizontal distance and then multiplying by 100. In this ex-
ample 1/50 = 0.02    x 100 = 2    percent.

The final part of providing the slope information involves identifying 
slope shape. I have not seen a lot of places require this, but in terms of a 
geomorphic description it is an important component. Slope description 
gives a picture of the land surface along and perpendicular to the slope. 
So it speaks to the shape of the slope. There are three terms used: linear, 
which means straight; concave - curved down; and convex - curved up. So 
describing the land in both directions along and perpendicular gives nine 
potential combinations.

 
CHECK THE DIRECTION

A slope described as concave-concave (CC) indicates an area where 
surface and groundwater flow would collect, which could hydraulically 
overload a system unless something is done to prevent the flow. It is 
probably good to avoid installing a system on this area. Slopes that have 
shapes that are linear-concave (LC), convex-concave (VC) or concave-
linear (CL) should be approached cautiously. Since groundwater often 
travels the same path, it is common to have higher water tables at the foot 
of these slopes.

One other piece of slope information can be useful. That is the as-
pect of the slope. What direction does it face? In general, south- and west-
facing slopes will be warmer and drier, which could mean an earlier start 
to a system in the spring or after a rainy period. North- and east-facing 
slopes will be cooler and wetter, so a slope of the same steepness in simi-
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Jim Anderson, Ph.D., is an emeritus professor 
at the University of Minnesota Department of 
Soil, Water and Climate and recipient of the 
pumping industry’s Ralph Macchio Lifetime 
Achievement Award. Email Jim questions 
about septic system maintenance and 
operation at editor@pumper.com. 

The Axiom is True: 
It All Rolls Downhill
Slope characteristics and the type and condition of vegetation offer many clues 
about the success or failure of a septic system  By Jim Anderson, Ph.D.

Location in a depression or on the edge of a depression 
in the landscape — where water can collect — will 
make a site unsuitable for installation of a system.

lar materials — but facing north — may have problems with seasonal soil 
saturation.

It may not be important for pumpers and installers to remember the 
shape names. But recognizing the features in the field and adjusting plans 
accordingly is important. ■

LETTERS

Beware of Wide Beds in Mound Systems
I have noticed in a number of recent articles that the onsite sewage treat-

ment industry is moving toward very wide beds in mounds and other wide 
systems with a series of beds. I am concerned that this is a very dangerous 
trend and I predict hydraulic failure of these wide mounds when flows are near 
or at design values.

Mounds designed for single-family residences have been used successfully 
for years when the rock layer width does not exceed 10 feet. For a mound to 
work properly it is important that effluent is distributed through the clean sand 
layer to the underlying soil. As the effluent moves downward through the rock 
layer and into the clean sand layer, it flows sideways into the lesser permeable 
soil underneath the mound.

If the rock layer width is increased, a greater width of the lesser permeable 
soil must be available under the mound for the mound to operate successfully, 
because flow per linear foot of bed is more concentrated. This creates a situation 
where anaerobic conditions occur at the sand-soil interface, restricting flow and 
resulting in further restricting flow through the less-permeable material. These 
conditions can then result in effluent mounding in the sand layer underneath the 
rock bed, ultimately causing hydraulic failure. The wide mound will fail to accept 
the design effluent flow and hydraulic failure will take place.

The University of Wisconsin Small-Scale Waste Management Project discov-
ered the flow problems into the underlying soils of wide mounds in an experi-
mental mound installed at Westboro, Wisconsin, many years ago. The failure 
of that wide mound and the results of that study were published as a technical 
paper by the American Society of Agricultural Engineers.

The designers of every very-wide mound should be accurately evaluating 
the fluid flow pattern in the soil layers under the mound. That evaluation must 
use the permeability of the various underlying soil layers to determine the liquid 
flow pattern.

A mass failure of the wide mounds or beds now being installed will be 
extremely harmful to the future of the onsite sewage treatment industry. The 
advocates of the “big pipe” approach will certainly welcome the news of any 
such failures and use that information when new onsite collector systems are 
proposed.

 
Roger E. Machmeier, Ph.D.
Professor Emeritus, University of Minnesota
Former Septic System Answer Man author
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R ecently someone posed this question: My local regulator says I need 
to do a landscape and slope analysis when I design a system I will be 
installing. Exactly what is this and why is it important?

This led me to take a look back at the regulations in Minnesota and, 
sure enough, part of the field design phase for a sewage project requires 
a description of the following surface features: percent and direction 
of slope, vegetation types, evidence of cut and fill or other disturbance, 
flooding or run-on potential, and geomorphic description.

So vegetation types and evidence of cut and fill are somewhat self-
explanatory, but I do have a couple of comments. Describing or recogniz-
ing vegetation at the site can help in a couple of ways. A distinct change 
or difference in vegetation at that location from surrounding areas on the 
same contour or elevation is a good indicator of site disturbance, war-
ranting a closer look when the soils are described and a soil loading rate 
determined. In addition, the presence of plants that like to have wet feet 
perhaps indicates a problem with a water table near the surface that will 
affect whether trenches can be excavated. Vegetation that is sparse and 
not robust may indicate bedrock near the surface before the first soil pit 
is dug.

 
THE SLOPE SHAPE

Flooding or run-on potential can be determined by evaluating wheth-
er the site is near a perennial or ephemeral stream or wash. If it is within 50 
to 100 feet, doing some additional flood investigation may be necessary. 
Location in a depression or on the edge of a depression in the landscape 
— where water can collect — will make a site unsuitable for installation of 
a system. Instead of run-on, I used to call this an area subject to ponding.

So what is a geomorphic description? Probably a term not everyone is 
familiar with, but designers, engineers, inspectors and installers should be. 
Geomorphic refers to the form of the earth’s surface at that location. Slope 
direction and shape help define the form. In my area, the landscapes were 
formed during the last glaciation and the topography is up and down and 
rolling; it looks kind of like the knuckles on the back of your hand. Slopes 
are expected to be short and usually not too steep or complex. Knowing 
this indicates that fitting the system (depending on size) into this area may 
be a problem or it may not lend itself to the type of system proposed.

Percent slope measured perpendicular to a contour line across the 
site will help determine whether the site has a slope where it is allowable 
to put a system. It will also indicate whether the system can be fed by grav-
ity or require a pump. For instance, many codes do not allow installations 

on slopes greater than 15 percent. Along with elevation, slope can also in-
dicate the amount of cut necessary for the supply piping; all important 
considerations in design.

Slope percentage is an easy calculation if you know the elevation dif-
ference across a specific length perpendicular to the contour. Let’s say I 
have an elevation change of 1 foot across a 50-foot space that defines the 
width of the system. Slope is determined by dividing the elevation differ-
ence by the horizontal distance and then multiplying by 100. In this ex-
ample 1/10 = 0.1 x 100 = 10 percent.

The final part of providing the slope information involves identifying 
slope shape. I have not seen a lot of places require this, but in terms of a 
geomorphic description it is an important component. Slope description 
gives a picture of the land surface along and perpendicular to the slope. 
So it speaks to the shape of the slope. There are three terms used: linear, 
which means straight; concave - curved down; and convex - curved up. So 
describing the land in both directions along and perpendicular gives nine 
potential combinations.

 
CHECK THE DIRECTION

A slope described as concave-concave (CC) indicates an area where 
surface and groundwater flow would collect, which could hydraulically 
overload a system unless something is done to prevent the flow. It is 
probably good to avoid installing a system on this area. Slopes that have 
shapes that are linear-concave (LC), convex-concave (VC) or concave-
linear (CL) should be approached cautiously. Since groundwater often 
travels the same path, it is common to have higher water tables at the foot 
of these slopes.

One other piece of slope information can be useful. That is the as-
pect of the slope. What direction does it face? In general, south- and west-
facing slopes will be warmer and drier, which could mean an earlier start 
to a system in the spring or after a rainy period. North- and east-facing 
slopes will be cooler and wetter, so a slope of the same steepness in simi-
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Jim Anderson, Ph.D., is an emeritus professor 
at the University of Minnesota Department of 
Soil, Water and Climate and recipient of the 
pumping industry’s Ralph Macchio Lifetime 
Achievement Award. Email Jim questions 
about septic system maintenance and 
operation at editor@pumper.com. 

The Axiom is True: 
It All Rolls Downhill
Slope characteristics and the type and condition of vegetation offer many clues 
about the success or failure of a septic system  By Jim Anderson, Ph.D.

Location in a depression or on the edge of a depression 
in the landscape — where water can collect — will 
make a site unsuitable for installation of a system.

lar materials — but facing north — may have problems with seasonal soil 
saturation.

It may not be important for pumpers and installers to remember the 
shape names. But recognizing the features in the field and adjusting plans 
accordingly is important. ■

LETTERS

Beware of Wide Beds in Mound Systems
I have noticed in a number of recent articles that the onsite sewage treat-

ment industry is moving toward very wide beds in mounds and other wide 
systems with a series of beds. I am concerned that this is a very dangerous 
trend and I predict hydraulic failure of these wide mounds when flows are near 
or at design values.

Mounds designed for single-family residences have been used successfully 
for years when the rock layer width does not exceed 10 feet. For a mound to 
work properly it is important that effluent is distributed through the clean sand 
layer to the underlying soil. As the effluent moves downward through the rock 
layer and into the clean sand layer, it flows sideways into the lesser permeable 
soil underneath the mound.

If the rock layer width is increased, a greater width of the lesser permeable 
soil must be available under the mound for the mound to operate successfully, 
because flow per linear foot of bed is more concentrated. This creates a situation 
where anaerobic conditions occur at the sand-soil interface, restricting flow and 
resulting in further restricting flow through the less-permeable material. These 
conditions can then result in effluent mounding in the sand layer underneath the 
rock bed, ultimately causing hydraulic failure. The wide mound will fail to accept 
the design effluent flow and hydraulic failure will take place.

The University of Wisconsin Small-Scale Waste Management Project discov-
ered the flow problems into the underlying soils of wide mounds in an experi-
mental mound installed at Westboro, Wisconsin, many years ago. The failure 
of that wide mound and the results of that study were published as a technical 
paper by the American Society of Agricultural Engineers.

The designers of every very-wide mound should be accurately evaluating 
the fluid flow pattern in the soil layers under the mound. That evaluation must 
use the permeability of the various underlying soil layers to determine the liquid 
flow pattern.

A mass failure of the wide mounds or beds now being installed will be 
extremely harmful to the future of the onsite sewage treatment industry. The 
advocates of the “big pipe” approach will certainly welcome the news of any 
such failures and use that information when new onsite collector systems are 
proposed.

 
Roger E. Machmeier, Ph.D.
Professor Emeritus, University of Minnesota
Former Septic System Answer Man author
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T he issues haven’t changed much since the New Hampshire Associa-
tion of Septage Haulers (NHASH) was formed in 1981: disposal op-
tions, fees, and the rules that regulate the onsite wastewater industry. 

Industry concerns about those topics prompted the state Department of En-
vironmental Services (DES) to help pumpers form a group to influence the 
things that matter to them.

“That’s the kind of cooperative spirit we’ve had right along,” says Bill 
Gosse, former NHASH vice president and currently a member of the legis-
lative liaison committee. “It’s pretty good to be part of that.” The group has 
about 45 members, mainly pumpers and portable restroom operators, with 
many also installing onsite systems.

 
NHASH started because of the state?
Gosse: Some of the pumpers apparently went to Dick Flanders of DES 

saying what the state was doing wasn’t right. He was the catalyst to contact 
pumpers and get the association started to work on the issues they brought 
up. Dick has long since retired but is well remembered by all of us.

A lot of our members are also members of Granite State Designers and 
Installers (featured in June 2014). That affiliation has helped us because 
there is strength in numbers; we communicate constantly. We also work 
with the North East Biosolids and Residuals Association (NEBRA). It’s just 
one big alliance.

 
Are there any hot issues right now?
Gosse: It’s fairly quiet, and I credit that to the groundwork we’ve laid. If 

you don’t do anything else, get to know your legislators and regulators. Our 
ability to make a phone call and go meet with those people has been crucial. 
We have a lot of access to regulators and work with them on pretty much a 
daily basis. The Legislature has also been very supportive.

We do have one issue coming up. There’s going to be a study of land ap-
plication and generally when you have a study like that, someone is looking 
at some type of regulation, so we’re a little concerned about that.

About eight years ago, we were able to convince DES to form a task force 
for the purpose of studying septage. At the time, septage was tied directly to 
the sludge industry so we fell under their rules, which were very stringent 
and didn’t apply to us. As a result, the rules were rewritten and we got our 
own set of rules that are very specific to our industry.

 
Is disposal an important issue in New Hampshire?
Gosse: It is our biggest concern. The volume of septage is growing but 

our disposal options are not. We’ve gone from 78 million gallons in 2009 
to 97 million last year. Land application accounts for 7 million gallons. We 
don’t have any new wastewater treatment plants being built, yet we have 
new homes being built, so there’s always more septage.

In some cases, pumpers are driving 40 miles to a disposal site. As part 
of the task force eight years ago, we got legislation for a septage coordinator 
at the state level. The primary job of that individual, Ray Gordon, is to be the 
liaison between treatment plants and the haulers. He does an excellent job 

and has had some success in getting 
plants to accept more septage.

We still have plants that accept 
no septage at all. There is a law on the 
books that each town and city must 
provide a septage disposal site. It’s 
a fairly weak law that says they have 
to provide access to a facility; it does 
not have to be local. There’s one plant 
that has 21 towns and cities signed 
up and, until a few years ago, only ac-
cepted 5,000 gallons a day. But that 
met the letter of the law. We keep try-
ing to get it changed but there’s been 
some resistance.

Also, of the 97 million gallons, 21 
million goes out of state. So, if an out-
of-state plant decides they’re not go-
ing to accept New Hampshire waste 
anymore, we’ll have a problem.

 
What’s another initiative you’re working on?
Gosse: A piece of legislation is spring highway weight limits that are 

needed to prevent damage to roads during the thawing process. We have 
not been an exempt industry like the fuel oil industry, dairy and agriculture. 
We’re trying to get our legislative group to understand that we’re dealing 
with a health issue.

In most cases, roads are posted for a 5-ton gross weight limit for four 
to six weeks in spring. Our trucks weigh well over that, so we can’t take our 
trucks out to pump a tank that needs it. Obviously, you have to use common 

STATE OF THE STATES

 
 
Dwindling Dump Sites are 
Troubling in New Hampshire
Pumpers and installers in the Granite State worry as growth in housing stock outstrips wastewater 
capacity at municipal treatment plants  By Doug Day

              The volume of
              septage is 
growing but our disposal 
options are not. … We 
don’t have any new 
wastewater treatment 
plants being built, yet 
we have new homes 
being built, so there’s 
always more 
septage.

- Bill Gosse

(continued)



T he issues haven’t changed much since the New Hampshire Associa-
tion of Septage Haulers (NHASH) was formed in 1981: disposal op-
tions, fees, and the rules that regulate the onsite wastewater industry. 

Industry concerns about those topics prompted the state Department of En-
vironmental Services (DES) to help pumpers form a group to influence the 
things that matter to them.

“That’s the kind of cooperative spirit we’ve had right along,” says Bill 
Gosse, former NHASH vice president and currently a member of the legis-
lative liaison committee. “It’s pretty good to be part of that.” The group has 
about 45 members, mainly pumpers and portable restroom operators, with 
many also installing onsite systems.

 
NHASH started because of the state?
Gosse: Some of the pumpers apparently went to Dick Flanders of DES 

saying what the state was doing wasn’t right. He was the catalyst to contact 
pumpers and get the association started to work on the issues they brought 
up. Dick has long since retired but is well remembered by all of us.

A lot of our members are also members of Granite State Designers and 
Installers (featured in June 2014). That affiliation has helped us because 
there is strength in numbers; we communicate constantly. We also work 
with the North East Biosolids and Residuals Association (NEBRA). It’s just 
one big alliance.

 
Are there any hot issues right now?
Gosse: It’s fairly quiet, and I credit that to the groundwork we’ve laid. If 

you don’t do anything else, get to know your legislators and regulators. Our 
ability to make a phone call and go meet with those people has been crucial. 
We have a lot of access to regulators and work with them on pretty much a 
daily basis. The Legislature has also been very supportive.

We do have one issue coming up. There’s going to be a study of land ap-
plication and generally when you have a study like that, someone is looking 
at some type of regulation, so we’re a little concerned about that.

About eight years ago, we were able to convince DES to form a task force 
for the purpose of studying septage. At the time, septage was tied directly to 
the sludge industry so we fell under their rules, which were very stringent 
and didn’t apply to us. As a result, the rules were rewritten and we got our 
own set of rules that are very specific to our industry.

 
Is disposal an important issue in New Hampshire?
Gosse: It is our biggest concern. The volume of septage is growing but 

our disposal options are not. We’ve gone from 78 million gallons in 2009 
to 97 million last year. Land application accounts for 7 million gallons. We 
don’t have any new wastewater treatment plants being built, yet we have 
new homes being built, so there’s always more septage.

In some cases, pumpers are driving 40 miles to a disposal site. As part 
of the task force eight years ago, we got legislation for a septage coordinator 
at the state level. The primary job of that individual, Ray Gordon, is to be the 
liaison between treatment plants and the haulers. He does an excellent job 

and has had some success in getting 
plants to accept more septage.

We still have plants that accept 
no septage at all. There is a law on the 
books that each town and city must 
provide a septage disposal site. It’s 
a fairly weak law that says they have 
to provide access to a facility; it does 
not have to be local. There’s one plant 
that has 21 towns and cities signed 
up and, until a few years ago, only ac-
cepted 5,000 gallons a day. But that 
met the letter of the law. We keep try-
ing to get it changed but there’s been 
some resistance.

Also, of the 97 million gallons, 21 
million goes out of state. So, if an out-
of-state plant decides they’re not go-
ing to accept New Hampshire waste 
anymore, we’ll have a problem.

 
What’s another initiative you’re working on?
Gosse: A piece of legislation is spring highway weight limits that are 

needed to prevent damage to roads during the thawing process. We have 
not been an exempt industry like the fuel oil industry, dairy and agriculture. 
We’re trying to get our legislative group to understand that we’re dealing 
with a health issue.

In most cases, roads are posted for a 5-ton gross weight limit for four 
to six weeks in spring. Our trucks weigh well over that, so we can’t take our 
trucks out to pump a tank that needs it. Obviously, you have to use common 
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sense. You don’t go out with a full truck and pick up another 1,000 gallons. 
You run with the lightest truck you can and go out early in the morning when 
the ground is hard. We’re really trying to deal with emergencies, not day-to-
day activities.

In my area of central New Hampshire, the road agents are very good 
about it. If you call them and explain the situation, more often than not 
they’ll give you permission. But that can be a hassle, especially on weekends. 
We’ve already testified at one hearing and the committee understood our 
issue and seemed favorable.

 
Beyond regulatory and legislative work, what does NHASH offer 

members?
Gosse: We sponsor a fair amount of training. When we do, we invite 

non-members to join us because we want them educated so they’re not 
making mistakes that reflect badly on all of us. It’s also an attempt to get 
them to join us.

We do two or three educational sessions a year on topics as they come 
up, and invite the employees of our members. At one of our meetings, an 
insurance company affiliate member mentioned that septic tank covers are 
getting pretty heavy. So they brought in some of their loss-prevention people 
to talk about how to properly lift them and what kinds of weights you should 
be picking up.

We’ve done confined-space entry training. We’ve worked with the New 
Hampshire Department of Safety on truck and highway issues; every year or 
two we’ll have a couple of state troopers come in and talk about new regula-
tions and what they’re looking for when they stop our trucks. That’s a pretty 
informative evening.

We had a session on promoting our businesses on social media. Most 
of us are older and not really in tune with social media. And we did a session 
on how to value your business if you’re going to sell it.

Our scholarship program is available to anybody who is related to a 
member of the association or in environmental studies. For the public, we 
offer town meetings to talk about how to take care of a septic system.

 
Do you do any continuing education?
Gosse: There’s no requirement for licensing or continuing education in 

New Hampshire. We have brought it up in the past and the state has brought 
it up. But at this point, if you have your pump truck inspected by DES, you’re 
in the pumping industry. I think licensing and continuing education is a 
good idea, but it’s probably going to be a long way down the road. ■

 
Reach Bill Gosse at bill@gosseseptic.com or 603/269-3441. 
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mailto:connersville.customercare@howden.com
http://www.howdenroots.com
http://www.aquaben.com
mailto:sales@aquaben.com
mailto:bill@gosseseptic.com


OMSI Transmissions, Inc.
9319 Ravenna Road   Twinsburg,  Ohio 44087 USA
Telephone 330 - 405 - 7350 | Fax 330 - 405 - 7351
www.OMSITransmissions.com OMSI@OMSITransmissions.com

The Pioneer and Leader:
Imitated … but never duplicated!

Integrity.  Trust.  Personal Service.

Confidentiality with Each.
Partnership with All.

sense. You don’t go out with a full truck and pick up another 1,000 gallons. 
You run with the lightest truck you can and go out early in the morning when 
the ground is hard. We’re really trying to deal with emergencies, not day-to-
day activities.

In my area of central New Hampshire, the road agents are very good 
about it. If you call them and explain the situation, more often than not 
they’ll give you permission. But that can be a hassle, especially on weekends. 
We’ve already testified at one hearing and the committee understood our 
issue and seemed favorable.

 
Beyond regulatory and legislative work, what does NHASH offer 

members?
Gosse: We sponsor a fair amount of training. When we do, we invite 

non-members to join us because we want them educated so they’re not 
making mistakes that reflect badly on all of us. It’s also an attempt to get 
them to join us.

We do two or three educational sessions a year on topics as they come 
up, and invite the employees of our members. At one of our meetings, an 
insurance company affiliate member mentioned that septic tank covers are 
getting pretty heavy. So they brought in some of their loss-prevention people 
to talk about how to properly lift them and what kinds of weights you should 
be picking up.

We’ve done confined-space entry training. We’ve worked with the New 
Hampshire Department of Safety on truck and highway issues; every year or 
two we’ll have a couple of state troopers come in and talk about new regula-
tions and what they’re looking for when they stop our trucks. That’s a pretty 
informative evening.

We had a session on promoting our businesses on social media. Most 
of us are older and not really in tune with social media. And we did a session 
on how to value your business if you’re going to sell it.

Our scholarship program is available to anybody who is related to a 
member of the association or in environmental studies. For the public, we 
offer town meetings to talk about how to take care of a septic system.

 
Do you do any continuing education?
Gosse: There’s no requirement for licensing or continuing education in 

New Hampshire. We have brought it up in the past and the state has brought 
it up. But at this point, if you have your pump truck inspected by DES, you’re 
in the pumping industry. I think licensing and continuing education is a 
good idea, but it’s probably going to be a long way down the road. ■

 
Reach Bill Gosse at bill@gosseseptic.com or 603/269-3441. 
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I f you have visited the nation’s capital, there is a sight you may not have 
expected to see while touring monuments, government buildings 
and museums. Look in the right places at the right times, and you see 

homeless people trying to stay alive under highway bridges and in public 
parks. In addition to having no shelter, these people face another problem: 
lack of proper sanitation.

It is an issue that directly affects portable restroom operators in the re-
gion around Washington, D.C. They pay a measurable price for the lack of 
a solution to part of the homeless problem. But 
a nongovernmental organization is pushing for 
a solution that would indirectly help pumping 
companies while directly helping the homeless.

 
THE HOMELESS TALLY

The number of homeless in Greater Wash-
ington, D.C., would populate a small city. In their 
January 2016 shelter count, Washington-area 
governments found 12,215 homeless people.

Every year, the Metropolitan Washington 
Council of Governments prepares a report on 
homelessness in the four Maryland counties, 
three Virginia counties, and city of Alexandria, 
Virginia, that comprise the metropolitan region along with the District of 
Columbia. The most recent report determined homelessness rose by 3.3 
percent from 2012 to 2016. Although homelessness dropped in some places 
— the extreme was 61 percent in Arlington County, Virginia — it increased 
steeply in two places: the District of Columbia (20 percent) and Frederick 
County, Maryland (22 percent).

And although the stereotype of a homeless person is of a single mid-
dle-aged man, that is mostly not the case. In its January 2015 count, Fairfax 
County, Virginia, found 54 percent of homeless people were in families.

 
AN INDUSTRY ISSUE

Portable sanitation companies are very much a part of this issue be-
cause of the service they provide. Fred Hill is co-owner of Gotta Go Now 
in the District of Columbia, and he can instantly pinpoint the lost revenue 
homelessness cost his company in 2015: $12,800. The figure was calculated 
based on dirty or damaged units that had to be replaced or because use by 
homeless people had denied access to clients.

“In the wintertime, homeless people take over portable restrooms for 
shelter. We’ve seen units locked from the inside, and when we forced the 

door open there’s a mattress on top of the toilet and a person on top of the 
mattress,” Hill says.

If his technicians padlock the door of a unit left in place between events, 
people angry about being denied access may flip the restroom over. That re-
quires an additional trip to bring out a fresh unit and take the flipped one 
back to the shop for a thorough cleaning and sanitizing, Hill says. “And no 
one pays for that work.”

Reached on a Monday, Hill explained that Gotta Go Now had just 
finished with a weekend event that required 20 units to serve about 1,000 
people. Technicians serviced the units throughout the event, but it was late 
Sunday night when the event ended, so units weren’t picked up until Mon-
day morning. When technicians arrived, the units were full.

Although National Park Service 
rules require removal of units within 
24 hours of the end of an event on land 
it controls, such as the Washington 
Monument grounds, area communi-
ties sometimes want units left in place 
throughout the week so they’re on site 
for the next weekend event, Hill says.

“I have suggested to local officials 
that these units should be monitored 
daily. It would minimize damage and 
improve cleanliness. When you think 
about it, it makes no sense that people 
send a janitorial firm into an office 
building every night to service its toi-
lets yet request only weekly service for 
a portable restroom.”

 
SEEKING A PERMANENT
SOLUTION

The People for Fairness Coalition 
is thinking along the same lines. The local nonprofit group is composed of 
homeless and formerly homeless people advocating for themselves, and 
part of the group’s mission of caring for the homeless is providing them with 
acceptable sanitation. As is clear from Hill’s experience, this is no easy task.

“Just about every building is monitored,” says Albert Townsend, who 
helped organize the coalition. “Since 9/11, every public building is secured 

PUMPER INTERVIEW

 

Urban Pumpers Pay 
a Price for Homelessness
In Washington, D.C., use and abuse of restrooms cost portable sanitation providers thousands 
of dollars, but one solution may be on the horizon  By David Steinkraus

Fred Hill
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by guards.” That means contracted private guards or police from the Federal 
Protective Service that secures federal facilities.

There is a public restroom in front of the Washington Monument, but it 
is not open at all times. Portable restrooms are available only when there is 
an event. At any museum, people must check in 
and go through a security process before enter-
ing the building. “That really discourages people 
in the homeless community from going into any 
public space,” Townsend explains.

The downtown District of Columbia home-
less population is approximately 700 people, the 
smallest cluster in the area, Townsend says. Most 
homeless are outside the center of the district 
and congregate where they can find necessities 
such as food, clothing and health care.

The coalition’s goal is a permanent restroom 
that would be regularly cleaned and monitored, 
would be open 24 hours a day, and would be lo-
cated in one of the district’s neighborhoods. It’s a model already used in Se-
attle and Rhode Island. This would require more money up front compared 
to placing a series of portable restrooms in areas of need, but it will be a 
better long-term solution, Townsend says.

 
HELPING BUSINESS, THE HOMELESS

Such a building would be constructed to accommodate bicycles and 
the belongings of homeless people who now must leave their few posses-
sions unattended while they use a restroom. Stalls would be open along the 
bottom so someone could see whether or how many people were present. 
And people in the neighborhood around the permanent restroom could be 
employed to clean and watch the facility.

Every December, the People for Fairness Coalition holds a vigil to 
commemorate the lives of people who live and die on the streets of the 
nation’s capital. People who deal with the homeless see the clear value of 
a permanent restroom facility for them, Townsend says. Hill sees the need 
and the value.

“I’m open to talk with the coalition. From the industry side maybe 
there’s something I can help them understand,” Hill says.

The question is whether metropolitan leaders can assemble the political 
and financial support to do what would be good for business and good for 
people. ■

Albert Townsend

www.reelcraft.com
www.sweetair.com
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Bio-Tab®!

ADD TO YOUR
PROFITS WITH...

ADD TO YO
PROFITS WIT

Are you walking away
from bigger profits?

What is  Bio-Tab®?
Bio-Tab® is a highly concentrated tablet of bacteria (both aerobic and 
anaerobic) and enzymes that acts as a biological activator for septic tanks. 
In short, Bio-Tab® helps septic systems work like they were intended.

Unlike most competitor’s dusty powders or messy liquids, Bio-Tab® is in a 
tablet form. Easy to use and easy to store, Bio-Tab® is highly concentrated 
(one jar contains a year’s supply). It is a safe, non-toxic, non-corrosive and 
non-poisonous product that will not harm plumbing or septic systems.

www.centurychemical.com

28790 County Road 20 W.   Elkhart, IN 46517

574-293-9521   800-348-3505

Century Chemical Bio-Tab Ad • Size: 4.0” wide x 4.875” high
Grayscale • Rev 2 • April 02/15

We Have Money To Loan
Conserve your working capital. Keep existing credit  
lines intact, and enjoy the security of knowing  
financing is there when you need it. We offer loan 
and leasing plans tailored to individual needs.

We work hard to get our customer’s credit approved. We have been involved in 
the environmental and liquid waste industry for over 35 years. We understand 

the competitive nature of your business and are prepared to act quickly. 
If you are having difficulty getting the Credit you need call Jim Thomas.

• Portable Toilets
• Pumper Trucks
• Water Jetters
• Vacuum Trucks

• Sewer Equipment
• TV Inspection
• New and Used
   Equipment

v  Programs offer longer terms 
for older equipment

v We do start ups
v 90 Day Delayed Billing
v  Seasonal Payment Programs  

Available

Toll-Free 877-333-4539 • JimThomas@KeyCommercial.com

Commerical Equipment Financing

www.keycommercial.com

JIM THOMAS

give me a call!

http://www.centurychemical.com
mailto:JimThomas@KeyCommercial.com
http://www.keycommercial.com
www.mightyprobe.com
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ADD THE PARADIGM TO YOUR FLEET TODAY.
SCHEDULE A DEMO TODAY! Visit Vactor.com or call 815.672.3171

parts ● Repairs ● maintenance ● sales ● rentals ● training
whatever the problem, we have the solution

Burning through yards of hose every day? Using duct tape to patch or connect hose? 

Call us to discuss your application and we will match it to the most suitable hose 
and �ttings. Using duct tape is both inef�cient and a safety hazard. We can make 
up hose assemblies with all types of �ttings and connectors. 

Don’t be the duct tape guy. We have the solution.

12 sites and growing. $10 million parts in stock

Do You have a 
hose or fittings problem?
we have the solution.

www.fssolutionsgroup.com ● 800.822.8786

Oem guzzler Vactor Jetstream
Consumables and accessories available for all makes

http://www.pumper.com
http://www.fssolutionsgroup.com
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CLASSY TRUCK

West Chester, Pennsylvania

Wm. P. McGovern Inc.

W m. P. McGovern added a 2013 Peterbilt 338 truck from Vacuum 
Sales with a 4,600-gallon steel tank and Fruitland RFC 500 pump. 
The rig is powered by a 500 hp Cummins engine tied to an 18-speed 

Fuller transmission. The rig has a red cab and white tank and was painted 
at McGovern. Graphics were by Yo Sign Guy in Avondale, Pennsylvania. 
The truck features four sight glasses, diamond plate hose trays, aluminum 
wheels, stainless steel visor and chrome accents. The interior has air-ride 
seating and air conditioning. The driver is Bill Cropper and the truck is used 
for residential septic and grease trap service. ■

Got a truck with real WOW appeal? Show it off to Pumper readers!
Send photos of your truck after it has been lettered with your  

company name. Any industry-related truck is acceptable. Please limit  
your submission to one truck only.

Your Classy Truck submission must include your name, company 
name, mailing address, phone number, and details about the truck,  
including tank size, cab/chassis information, pump information, the  
company that built the truck, and any other details you consider  
important. In particular, tell us what features of the truck help make  
your work life more efficient and more profitable. Email your materials  
to editor@pumper.com or mail to Editor, Pumper, P.O. Box 220, Three Lakes, WI 
54562. We look forward to hearing from you!

SHOW US YOURS! 

mailto:editor@pumper.com
www.chempace.com
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www.polyportables.com
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Global Vacuum Systems, Inc.
15431 State Hwy 6 • Navasota, TX 77868
Toll Free: 800-843-0866 • Phone: 936-825-2000
Email: ryan@globalvacuumsystems.com  
Web: www.globalvacuumsystems.com

Manufacturer Of ASME DOT 412 Tanks & Trailers

    Trailers &  

Bobtails In Stock!
“Bobtail with VOC in stock”

GVS Liquid Ring Unit

In Stock!

•DOT 412 Code Unit, Full Tilt/Full Open
• 3000 USG Capacity Debris Body (We 
can custom build to your size specs.)

• 200 USG Water Tank with Sight Glass, 
Heat Exchanger, 2" Fill Port, 2" Bottom 
Drain

• CVS 4000 Liquid Ring Pump,  
2393 CFM, 27" Hg, 14.5 PSI for 
Pressure Off Loading (The CVS 3100 
Model is Also Available)

• 30" Diameter Cyclone Separator with 
Bottom Cleanout

Call for quotes
Tanks can be shipped

mailto:ryan@globalvacuumsystems.com
http://www.globalvacuumsystems.com
www.pumperhose.com


www.wwettshow.com
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CHEVIN FLEET SOLUTIONS 
FLEETWAVE MOBILE
FleetWave Mobile from Chevin Fleet Solutions is 
designed to bridge the gap between field-workers 
and the office. It is used by field-workers to collect 
and transfer data to a centralized system or the of-
fice quickly and securely with or without an internet 
connection. Using almost any hand-held device, it 
can be tailored to capture, collect and transmit al-
most any type of data, from structured information 
to signatures and pictures. It will automate and streamline almost any field 
function, from compliance-related tasks such as vehicle inspections and 
mileage capture to process automation, including work order creation and 
service receipts. 781/793-0788; www.chevinfleet.com.

 
CLEAR COMPUTING 
MOBILE DRIVER 
STATIONS
Mobile Driver Stations from Clear 
Computing are designed to help 
managers assign new work to driv-
ers for emergency coverage, pick-
ups, moves, etc., without returning 

for new paperwork. They give replacement drivers voice directions to the 
next stop, and drivers can change stop numbers in the field so the route 
is ordered correctly for the next use. They keep the back office updated as 
each stop is completed, and offer midday billing for completed work versus 
waiting until end-of-day and overtime hours. They set the actual location 
of the unit (latitude/longitude) on deliveries and moves, so the next route 
driver is not lost, and send email notifications to the office for billing events, 
like overuse, or for service problems like blocked units. The program emails 
customers on successful completion of service, or a copy of the signed, 
completed work order. It keeps a history of all driver notes. 888/332-5327; 
www.clearcomputing.com.

Office Technology and Software
By Craig Mandli

PRODUCT FOCUS

(continued)

COMPLETE 
INNOVATIONS USA 
FLEET COMPLETE 
TRACKING
Fleet Complete Tracking from 
Complete Innovations USA allows 
companies to monitor fleets in near 
real time without the need to regularly check in. It helps quickly gauge the 
best vehicle and driver for the job by proximity to the client in distress. The 
driver’s ability to select the best route to their destination conserves fuel and 
helps manage client expectations regarding the technician’s realistic time of 
arrival. The system provides the company with visibility on all of their opera-
tions and driver behavior, curbing idling and adverse driving, as well as pro-
viding insight into when the assignments were completed. 800/220-0779; 
www.completeinnovations.com.

DPL TELEMATICS
TRACKALL OBD-II
Trackall OBD-II from DPL Telematics com-
bines compact GPS tracking and integrated 
OBD-II, so management knows where vehicles 
are, exactly what they are doing and how they are 
operating. By remotely capturing vehicle OBD 
activity, companies can evaluate real-time and 
historical operational data to proactively diag-
nose vehicle issues, efficiently schedule repairs 

and pass emission tests. The system provides real-time information about im-
proper or inefficient use of vehicles, as well as safety concerns such as exces-
sive speeding, harsh braking or unnecessary idling. It is designed as a complete 
telematic solution to increase driver safety and productivity while decreasing 
the costs and risk of unauthorized asset use. 800/897-8093; www.dpltel.com.

FLEETMATICS REVEAL
The Reveal GPS vehicle tracking system 
from Fleetmatics is designed to improve 
productivity for the mobile workforce. 
The cloud-based platform includes na-
tive apps for iOS and Android, providing 
visibility of field activity and actionable 
insight into driver behavior and work-
force productivity. 704/716-7646; www.fleetmatics.com.

http://www.chevinfleet.com
http://www.clearcomputing.com
http://www.completeinnovations.com
http://www.dpltel.com
http://www.fleetmatics.com
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STANDS OUT

Lewisburg, PA • www.pikrite.com • sales@pikrite.com • (800) 330-3965
ASK ABOUT OUR 15 YEAR TANK WARRANTYscan to see video

BEEN LOOKING THROUGH THE MAGAZINE BUT NOTHING ELSE REALLY 

Whether it be work, sports, fun or events,
when nature calls, Armal responds.

Armal INC 
122 Hudson Industrial Drive 

Phone: +1 770 491 6410
Toll free: 866 873 7796
www.armal.biz

For all occasions

CHEVIN FLEET SOLUTIONS 
FLEETWAVE MOBILE
FleetWave Mobile from Chevin Fleet Solutions is 
designed to bridge the gap between field-workers 
and the office. It is used by field-workers to collect 
and transfer data to a centralized system or the of-
fice quickly and securely with or without an internet 
connection. Using almost any hand-held device, it 
can be tailored to capture, collect and transmit al-
most any type of data, from structured information 
to signatures and pictures. It will automate and streamline almost any field 
function, from compliance-related tasks such as vehicle inspections and 
mileage capture to process automation, including work order creation and 
service receipts. 781/793-0788; www.chevinfleet.com.

 
CLEAR COMPUTING 
MOBILE DRIVER 
STATIONS
Mobile Driver Stations from Clear 
Computing are designed to help 
managers assign new work to driv-
ers for emergency coverage, pick-
ups, moves, etc., without returning 

for new paperwork. They give replacement drivers voice directions to the 
next stop, and drivers can change stop numbers in the field so the route 
is ordered correctly for the next use. They keep the back office updated as 
each stop is completed, and offer midday billing for completed work versus 
waiting until end-of-day and overtime hours. They set the actual location 
of the unit (latitude/longitude) on deliveries and moves, so the next route 
driver is not lost, and send email notifications to the office for billing events, 
like overuse, or for service problems like blocked units. The program emails 
customers on successful completion of service, or a copy of the signed, 
completed work order. It keeps a history of all driver notes. 888/332-5327; 
www.clearcomputing.com.

Office Technology and Software
By Craig Mandli

PRODUCT FOCUS

(continued)

COMPLETE 
INNOVATIONS USA 
FLEET COMPLETE 
TRACKING
Fleet Complete Tracking from 
Complete Innovations USA allows 
companies to monitor fleets in near 
real time without the need to regularly check in. It helps quickly gauge the 
best vehicle and driver for the job by proximity to the client in distress. The 
driver’s ability to select the best route to their destination conserves fuel and 
helps manage client expectations regarding the technician’s realistic time of 
arrival. The system provides the company with visibility on all of their opera-
tions and driver behavior, curbing idling and adverse driving, as well as pro-
viding insight into when the assignments were completed. 800/220-0779; 
www.completeinnovations.com.

DPL TELEMATICS
TRACKALL OBD-II
Trackall OBD-II from DPL Telematics com-
bines compact GPS tracking and integrated 
OBD-II, so management knows where vehicles 
are, exactly what they are doing and how they are 
operating. By remotely capturing vehicle OBD 
activity, companies can evaluate real-time and 
historical operational data to proactively diag-
nose vehicle issues, efficiently schedule repairs 

and pass emission tests. The system provides real-time information about im-
proper or inefficient use of vehicles, as well as safety concerns such as exces-
sive speeding, harsh braking or unnecessary idling. It is designed as a complete 
telematic solution to increase driver safety and productivity while decreasing 
the costs and risk of unauthorized asset use. 800/897-8093; www.dpltel.com.

FLEETMATICS REVEAL
The Reveal GPS vehicle tracking system 
from Fleetmatics is designed to improve 
productivity for the mobile workforce. 
The cloud-based platform includes na-
tive apps for iOS and Android, providing 
visibility of field activity and actionable 
insight into driver behavior and work-
force productivity. 704/716-7646; www.fleetmatics.com.

http://www.pumper.com
http://www.pikrite.com
mailto:sales@pikrite.com
http://www.armal.biz
www.shoring.com
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ITURAN USA MANAGEIT
The Manageit fleet management sys-
tem from Ituran USA helps managers 
increase productivity and profitably 
through driver and vehicle monitor-
ing. With live GPS tracking, geofencing 
and landmark capabilities, they will 
know where drivers are at all times. This will discourage side jobs and help 
to dispatch drivers efficiently. The system comes with driver ID capabilities, 
customized reports for mileage, route history, driver safety, real-time speed-
ing and idling notifications, and 24/7/365 live customer support. It can help 
eliminate poor driver behavior and route deviation, curtailing fuel expenses 
and recovery of stolen vehicles. Customers can access their account through 
a website and smartphone app. 866/543-5433; www.ituranusa.com.

NEXTRAQ VIEW
The NexTraq View mobile app 
provides supervisors with real-
time access to key information 
while service technicians are in the 
field. It offers direct access to vital 
fleet data and the mapping and 
monitoring capabilities of the Nex-
Traq Fleet Tracking solution. The 
app integrates with Google Maps, 

allowing supervisors to keep in touch with and monitor each vehicle’s loca-
tion, receive alerts and send the nearest worker to an urgent job. Users may 
improve customer satisfaction through increased operational effectiveness, 
enhanced visibility over real-time location of mobile workers, increased ef-
ficiency, and improved productivity. The application can be used by current 
NexTraq clients. It is available from the Apple App Store and the Google 
Play Store. 800/358-6178; www.nextraq.com.

POINT OF RENTAL 
SOFTWARE MOBILE 
WORKFORCE
The Mobile WorkForce rental 
and inventory management 
solution from Point of Rental 
Software is designed to help 
increase route efficiency, au-
tomate service schedules, 
streamline communication and eliminate wasted time and fuel. GPS inte-
gration allows route, delivery and service information to be uploaded wire-
lessly, storing the complete history in the contract in real time. Addition-
ally, visual tracking of vehicles keeps dispatchers informed at all times and 
prevents misuse of assets. It was designed to allow drivers to take pictures 
of the equipment on site, record the customer’s signature, clock in and 
out, send out delivery and pickup notifications, and access dispatch routes 
in real time without requiring full access to the system. 800/944-7368; 
www.pointofrental.com.

RETRIEVER 
COMMUNICATIONS 
BARKING FOR SERVICE
Barking for Service from Retriev-
er Communications is a mobile ap-
plication designed to ensure technicians 
have critical job and customer information. 
Users are guided through a natural workflow to 
capture job data — including photos, attachments 
and signatures — that is sent back to the office in real time 
for immediate invoicing and reporting. It replaces paperwork in the field, 
increases workforce visibility and minimizes expenses. The application runs 
on iOS, Android or Windows and can integrate into multiple back-end sys-
tems. 281/566-2528; www.retrieverbarking.com.

RITAM 
TECHNOLOGIES 
SUMMIT RENTAL 
SYSTEM
The Summit Rental Sys-
tem from Ritam Technol-
ogies allows companies to 
keep their familiar Quick-

Books environment and take advantage of automated billing. Every trans-
action is instantly memorized, and only touched when something changes. 
Billing is automatic — whether monthly, 28-day, or a special event — in-
cluding automatic “from” and “to” billing dates, prorations, damage waivers 
and delivery charges. It enables building routes and inventory assignment 
from a single point of entry. QuickBooks continues to capture revenue to-
tals, balance the checkbook, and accountants can continue using it for tax 
reporting. Summit helps companies grow through route optimizing with the 
latest mapping software and mobile route management. Optimized routes 
can be shared with drivers, as they get voice navigation, notes for each job, 
customer signature capture, and management gets tracking of current loca-
tion and route status. 800/662-8471; www.ritam.com.

ROUTEOPTIX 
BING MAPS
RouteOptix now inte-
grates with Microsoft 
Bing Maps, enabling 
maps to show either 
Road View (roads/ge-
ography), Bird’s Eye 
View (aerial images) or Automatic (best map style when zoomed). Optimiza-
tion is either by speed or speed with traffic. Real-time updates are available 
without having to wait for new mapping to be released. Visual mapping is 
available in many areas. Customer Information displays a map of each job site 
location, Route Advisor determines the best route to place a new customer by 
displaying nearby customers/days they are routed, and Service Densities re-
veals a visual picture relating to customers/services/routes on a map to assist 
with building sales density. 866/926-7849; www.routeoptix.com.

SKYBITZ LOCAL FLEETS 
SA2000
The SA2000 from SkyBitz Local Fleets 
gives fleet operators visibility into ve-
hicle location, fuel usage, speed and 
mileage through real-time automated report-
ing. Designed to simply insert into the OBD-II port of a 
vehicle, it eliminates the need for taking a vehicle out of service for instal-
lation. It can be used with any light-duty vehicle, including pickup trucks, 
utility vans and other service vehicles. Coupled with access to the SkyBitz 
Local Fleets Customer Success Team, it is designed to reduce the stress of 
fleet management, eliminate capital costs, reduce operating expenses and 
limit liability. 888/760-4477; www.skybitz.com.

VEHICLE TRACKING 
SOLUTIONS SILENT 
PASSENGER
Silent Passenger fleet manage-
ment software from Vehicle 
Tracking Solutions is designed to 
be user-friendly and offers a suite 
of tools that delivers actionable 

reports. Users view current and/or historical data, as well as receive mobile-
friendly alerts (texts, emails) that are easily configurable to many vehicles. 
Companies may increase profits by improving safety, minimizing fuel costs, 
aiding in theft recovery, lowering operational costs and increasing overall 
productivity. 631/492-1148; www.vehicletracking.com. ■

http://www.ituranusa.com
http://www.nextraq.com
http://www.pointofrental.com
http://www.retrieverbarking.com
http://www.ritam.com
http://www.routeoptix.com
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The 
Johnny 
Mover
715-723-4450

800-498-3000
www.cesspoolcleaners.com
troyd@cesspoolcleaners.net

We Have A  
Johnny-Mover That 

Fits All Of Your Needs! 
Smallest To  
The Largest!

Stardusk Truck & Equipment
2513 County Hwy OO

Chippewa Falls, WI 54729

The Best Trailer  
For All Of Your  
Portable Toilet 

Transport Needs

Trailers In Stock 

Ready To Ship

This System 
Eliminates the 
need to strap 
down each  

individual unit!

ITURAN USA MANAGEIT
The Manageit fleet management sys-
tem from Ituran USA helps managers 
increase productivity and profitably 
through driver and vehicle monitor-
ing. With live GPS tracking, geofencing 
and landmark capabilities, they will 
know where drivers are at all times. This will discourage side jobs and help 
to dispatch drivers efficiently. The system comes with driver ID capabilities, 
customized reports for mileage, route history, driver safety, real-time speed-
ing and idling notifications, and 24/7/365 live customer support. It can help 
eliminate poor driver behavior and route deviation, curtailing fuel expenses 
and recovery of stolen vehicles. Customers can access their account through 
a website and smartphone app. 866/543-5433; www.ituranusa.com.

NEXTRAQ VIEW
The NexTraq View mobile app 
provides supervisors with real-
time access to key information 
while service technicians are in the 
field. It offers direct access to vital 
fleet data and the mapping and 
monitoring capabilities of the Nex-
Traq Fleet Tracking solution. The 
app integrates with Google Maps, 

allowing supervisors to keep in touch with and monitor each vehicle’s loca-
tion, receive alerts and send the nearest worker to an urgent job. Users may 
improve customer satisfaction through increased operational effectiveness, 
enhanced visibility over real-time location of mobile workers, increased ef-
ficiency, and improved productivity. The application can be used by current 
NexTraq clients. It is available from the Apple App Store and the Google 
Play Store. 800/358-6178; www.nextraq.com.

POINT OF RENTAL 
SOFTWARE MOBILE 
WORKFORCE
The Mobile WorkForce rental 
and inventory management 
solution from Point of Rental 
Software is designed to help 
increase route efficiency, au-
tomate service schedules, 
streamline communication and eliminate wasted time and fuel. GPS inte-
gration allows route, delivery and service information to be uploaded wire-
lessly, storing the complete history in the contract in real time. Addition-
ally, visual tracking of vehicles keeps dispatchers informed at all times and 
prevents misuse of assets. It was designed to allow drivers to take pictures 
of the equipment on site, record the customer’s signature, clock in and 
out, send out delivery and pickup notifications, and access dispatch routes 
in real time without requiring full access to the system. 800/944-7368; 
www.pointofrental.com.

RETRIEVER 
COMMUNICATIONS 
BARKING FOR SERVICE
Barking for Service from Retriev-
er Communications is a mobile ap-
plication designed to ensure technicians 
have critical job and customer information. 
Users are guided through a natural workflow to 
capture job data — including photos, attachments 
and signatures — that is sent back to the office in real time 
for immediate invoicing and reporting. It replaces paperwork in the field, 
increases workforce visibility and minimizes expenses. The application runs 
on iOS, Android or Windows and can integrate into multiple back-end sys-
tems. 281/566-2528; www.retrieverbarking.com.

RITAM 
TECHNOLOGIES 
SUMMIT RENTAL 
SYSTEM
The Summit Rental Sys-
tem from Ritam Technol-
ogies allows companies to 
keep their familiar Quick-

Books environment and take advantage of automated billing. Every trans-
action is instantly memorized, and only touched when something changes. 
Billing is automatic — whether monthly, 28-day, or a special event — in-
cluding automatic “from” and “to” billing dates, prorations, damage waivers 
and delivery charges. It enables building routes and inventory assignment 
from a single point of entry. QuickBooks continues to capture revenue to-
tals, balance the checkbook, and accountants can continue using it for tax 
reporting. Summit helps companies grow through route optimizing with the 
latest mapping software and mobile route management. Optimized routes 
can be shared with drivers, as they get voice navigation, notes for each job, 
customer signature capture, and management gets tracking of current loca-
tion and route status. 800/662-8471; www.ritam.com.

ROUTEOPTIX 
BING MAPS
RouteOptix now inte-
grates with Microsoft 
Bing Maps, enabling 
maps to show either 
Road View (roads/ge-
ography), Bird’s Eye 
View (aerial images) or Automatic (best map style when zoomed). Optimiza-
tion is either by speed or speed with traffic. Real-time updates are available 
without having to wait for new mapping to be released. Visual mapping is 
available in many areas. Customer Information displays a map of each job site 
location, Route Advisor determines the best route to place a new customer by 
displaying nearby customers/days they are routed, and Service Densities re-
veals a visual picture relating to customers/services/routes on a map to assist 
with building sales density. 866/926-7849; www.routeoptix.com.

SKYBITZ LOCAL FLEETS 
SA2000
The SA2000 from SkyBitz Local Fleets 
gives fleet operators visibility into ve-
hicle location, fuel usage, speed and 
mileage through real-time automated report-
ing. Designed to simply insert into the OBD-II port of a 
vehicle, it eliminates the need for taking a vehicle out of service for instal-
lation. It can be used with any light-duty vehicle, including pickup trucks, 
utility vans and other service vehicles. Coupled with access to the SkyBitz 
Local Fleets Customer Success Team, it is designed to reduce the stress of 
fleet management, eliminate capital costs, reduce operating expenses and 
limit liability. 888/760-4477; www.skybitz.com.

VEHICLE TRACKING 
SOLUTIONS SILENT 
PASSENGER
Silent Passenger fleet manage-
ment software from Vehicle 
Tracking Solutions is designed to 
be user-friendly and offers a suite 
of tools that delivers actionable 

reports. Users view current and/or historical data, as well as receive mobile-
friendly alerts (texts, emails) that are easily configurable to many vehicles. 
Companies may increase profits by improving safety, minimizing fuel costs, 
aiding in theft recovery, lowering operational costs and increasing overall 
productivity. 631/492-1148; www.vehicletracking.com. ■

FIND OUT HOW.
FREE subscription at digdifferent.com

Beyond 
buckets 
and blades.

http://www.pumper.com
http://www.cesspoolcleaners.com
mailto:troyd@cesspoolcleaners.net
http://www.skybitz.com
http://www.vehicletracking.com
www.vacutrux.com
www.digdifferent.com
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We do one thing to perfection — 
Dewater Liquid Waste!

»Pass the paint filter 
test in 24 hours

»No waiting,  
Equipment is  

in stock

»Visitors welcome  
at our dewatering 

facilities
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AQUA-Zyme  
Disposal Systems

Call us at (979) 245-5656
zymme@aqua-zyme.com
www.aqua-zyme.com

DEWATERING
Dewatering Unit • Polymer Injection System  

Sludge Pump • Hoses • Working Platform • Hydraulic Trailer

Don’t settle for less ...
 demand the best – ADS

Non-CDL
Dual Side Service

Multiple Strapping Points
PTO or Honda Pack

High Pressure Wash Down Pump
Thieman Lift Gates
Carry up to 6 Units

Multiple Load Configurations
Extended Chassis Life

Putting you on the road 
to logistical success.

Putting you on the road 
to logistical success.

- All In One Service/Delivery Truck
- Most Waste
- Most Toilets

- MOST PROFITABLE
- No Pumping Angle Games

- No Early Pack Off
- Light Weight

- Aluminum Only
- Warranty

The Bed is the 
Water Tank

- Profits
- Time
- Efficiency
-  Streamline  

Operations

- Fuel
- Labor
- Truck Repairs
- Headaches

Contact us today and  
let our experience guide  
you to the perfect truck.

PATENT PENDING

Like us on 
Facebook

P1016

Industries,  Inc.

300 Gallon Waste/150 Gallon Fresh650 Gallon Waste/300 Gallon Fresh
Electric Start 5.5 HP Honda, Condé Super 6 vacuum pump  

w/4-way valve, 30'x2" Tiger Tail inlet hose w/stinger,  
washdown system w/50' hose,  

3" discharge,  
12V battery & work light

Aluminum Slide-in,  
Flanged and dished heads, Condé SDS6 (115 CFM), 

Honda 9 HP Electric start,  
30" tiger tail hose with valve and wand,  

50" wash down hose 

COMPLETE AND READY TO WORK

450 Gallon Aluminum Slide-In950 Gallon Side Engine Style Slide-In

$ 8,395$ 16,495

866.789.9440 www.keevac.com

Any Size Septic Truck 
For Your Business

$82,500Starting At 
800/350 Shown
Multiple chassis & tank/pump options

mailto:zymme@aqua-zyme.com
http://www.aqua-zyme.com
www.coxreels.com
www.delvel.com


Non-CDL
Dual Side Service

Multiple Strapping Points
PTO or Honda Pack

High Pressure Wash Down Pump
Thieman Lift Gates
Carry up to 6 Units

Multiple Load Configurations
Extended Chassis Life

Putting you on the road 
to logistical success.

Putting you on the road 
to logistical success.

- All In One Service/Delivery Truck
- Most Waste
- Most Toilets

- MOST PROFITABLE
- No Pumping Angle Games

- No Early Pack Off
- Light Weight

- Aluminum Only
- Warranty

The Bed is the 
Water Tank

- Profits
- Time
- Efficiency
-  Streamline  

Operations

- Fuel
- Labor
- Truck Repairs
- Headaches

Contact us today and  
let our experience guide  
you to the perfect truck.

PATENT PENDING

Like us on 
Facebook

P1016
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300 Gallon Waste/150 Gallon Fresh650 Gallon Waste/300 Gallon Fresh
Electric Start 5.5 HP Honda, Condé Super 6 vacuum pump  

w/4-way valve, 30'x2" Tiger Tail inlet hose w/stinger,  
washdown system w/50' hose,  

3" discharge,  
12V battery & work light

Aluminum Slide-in,  
Flanged and dished heads, Condé SDS6 (115 CFM), 

Honda 9 HP Electric start,  
30" tiger tail hose with valve and wand,  

50" wash down hose 

COMPLETE AND READY TO WORK

450 Gallon Aluminum Slide-In950 Gallon Side Engine Style Slide-In

$ 8,395$ 16,495

866.789.9440 www.keevac.com

Any Size Septic Truck 
For Your Business

$82,500Starting At 
800/350 Shown
Multiple chassis & tank/pump options

http://www.keevac.com
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More units in stock at www.InternationalMachinery.com    1-844-460-9969  |  Maple Ridge, BC

4621 ‘09 FRTLNR FLD120V,  
625 Cat C15, 18 Spd,  
20 x 69 Axles, 13,000 
Hours, Rebel TC-412  
Vac Tank Rig-up,  
Double Frame, Jake Brake, 
4.30 Gear Ratio, Airliner / Air 
Ride Susp, 270 wb,  
85K Miles, Lockers,  
Loaded.  
$86,500

4519 ‘06 WS 4900 Tri-Drive,  
515 S-60, 18 Spd,  
Jake brake, Airliner/Airride 
Susp, Double Frame,  
20 x 69 Axles,  
Gear Ratio 4.89, 272" Wb, 
200" Cab-Trunion,  
Custom Vac Vacuum Tank 
Rig-up, TC 407/412,  
Hibon 820 Blower,  
5070 US Gallons, Lockers,  
156K Miles, Loaded. 
$86,500

4623 ‘05 WS 4900 Tri-Drive,  
515 Detroit S-60, 18 Spd, 
20 x 69 Axles, Vacuum Tank 
Rig-up, Dbl Frame,  
Jake Brake, 4.89 Gear Ratio, 
Airliner AirRide Susp,  
272" wb, 36" Bunk,  
118K Miles, Lockers,  
Loaded Vac Truck.  
$86,500

SCAN
& 

GO

‘04 WS 4900 Tri-Drive,  
475 Cat C15, 18 Spd,  
20 x 69 Axles, Custom Vac 
Vacuum Tank Rig-up,  
Dbl Frame, Jake Brake,  
4.56 Gear Ratio,  
Airliner/AirRide Susp,  
272" wb, 36" Bunk,  
169" Sleeper-Trunion,  
190K Miles, Lockers,  
Loaded.   
$85,000

4624

Portable Restroom Trailers

LANE’S VACUUM TANK, INC.
 3133 VANZORA RD.  •  BENTON, KY 42025

800.592.3308 • 270.527.9945

Polished Aluminum Skirting and Tool Boxes

SLIDE-IN UNITS & USED TRUCKS AVAILABLE / MASPORT, JUROP & CONDE VACUUM PUMPS
CHECK OUR PRICES

Rodne y Lane ’s CeLL 270.832.3793

8 Restroom
10 Restroom
12 Restroom
14 Restroom
16 Restroom
20 Restroom

13" Tires
23" High

Call about our new design to haul handicaps Used trailers  
also for sale

Steel Tanks Aluminum Tanks

•   2017 Ford F-550,  
950 Waste, 300 Fresh,  
Gas .....................$68,000

•   2017 Durastar or Hino 
1900 Waste, 400 Fresh,  
Diesel ................$108,000

•   2017 Ford F-550,  
950 Waste, 300 Fresh,  
Gas ......................$66,000

•   2016 Dodge 5500,  
1000 Waste, 300 Fresh 
 ..............................$74,000 
4x4 ........................$79,500

•   2017 Ford F-550,  
950 Waste, 300 Fresh,  
Diesel ..................$75,000 
Diesel 4x4 ...........$80,000   •  2016 Dodge 5500,  

950 Waste, 300 Fresh 
 .............................$76,000 
4x4 .......................$81,500

•   2017 Ford F-550,  
950 Waste, 300 Fresh,  
Diesel ..................$77,000 
Diesel 4x4 ...........$82,000

All Truck Manufacturers Now Available

Vacuum Sales Inc.  
51 Stone Road, Lindenwold, NJ 08021

800-547-7790 • fax: 856-627-3044

Order Discounted Pumps Online
24 hours a day 7 days a week
www.vacuumsalesinc.com

parts@vacuumsalesinc.com

We are the world’s largest 
trade association 

serving portable restroom 
operators and suppliers!

Membership:
• Helps you grow your business

• Provides access to best practices
• Tells the world you are committed to excellence 

• Brings you timely industry news 
• Introduces you to industry leaders and suppliers

PSAI Member Companies drive 
industry progress and actively work 
to improve the industry’s reputation.

Portable Sanitation Association International

2626 E. 82nd Street, Suite 175
Bloomington, MN 55425

952.854.8300
info@psai.org

Better worksites. Better weekends. Better world.

To learn more, visit www.psai.org

PSAI_JoinNow_Ad_2016.indd   1 8/19/16   3:51 PM

http://www.InternationalMachinery.com
http://www.vacuumsalesinc.com
mailto:parts@vacuumsalesinc.com
www.lanesmobilejohn.com


We are the world’s largest 
trade association 

serving portable restroom 
operators and suppliers!

Membership:
• Helps you grow your business

• Provides access to best practices
• Tells the world you are committed to excellence 

• Brings you timely industry news 
• Introduces you to industry leaders and suppliers

PSAI Member Companies drive 
industry progress and actively work 
to improve the industry’s reputation.

Portable Sanitation Association International

2626 E. 82nd Street, Suite 175
Bloomington, MN 55425

952.854.8300
info@psai.org

Better worksites. Better weekends. Better world.

To learn more, visit www.psai.org

PSAI_JoinNow_Ad_2016.indd   1 8/19/16   3:51 PM

http://www.psai.org
mailto:info@psai.org
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 DECALS/MAGNETS/ACCESSORIES
 
 
ALLIED GRAPHICS 
DECALS
Allied Graphics has developed a 
special adhesive designed for the 
portable restroom industry. The ad-
hesive is engineered to stick and stay 
put on the challenging textures found on all 
major portable restrooms. When combined with durable 
UV-cured ink, the adhesive ensures decals will hold up to the harsh envi-
ronments portable restroom units are subjected to, according to the maker. 
800/490-9931; www.allied-graphics.com.

 
MONARCH COIN & SECURITY 
UNIVERSAL COIN OPERATED LOCK
The Universal Coin Operated Lock from Monarch Coin & 
Security can be made to accept nickels, dimes or quarters, 
or a variety of tokens, allowing a restroom trailer operator 
to control usage. Using tokens allows the operator to have a 
face-to-face contact with whoever is using the facilities, or 
restrict access to customers. There are no keys to pass out or 
retrieve and the facilities remain locked. They help promote 
cleaner facilities, offer customers added security, and gen-
erate revenue. The user inserts the appropriate coin/token 
in the entry slot at the top. The customer turns the handle 
and enters, and the door will latch as it closes. The lock will 
display “in use” in the window. When the customer exits, the 
inner door handle opens the door, and the door re-latches 
on closing. The display will show “vacant,” and is ready for 
the next patron. 800/462-9460; www.monarchcoin.com.

 

ROEDA SIGNS & 
SCREENTECH IMAGING 
DECALS 
Decals from Roeda Signs & Screen-
Tech Imaging help distinguish one 
portable restroom service company 
from another. They typically in-
clude the company logo and phone 
number, but can be customized to 
include more information and im-
ages as requested. They are printed on 
high-tack permanent adhesive vinyl and can 
be custom-cut to any shape or size. A protective clear coat or laminate can 
be applied over the printed decals to extend their life. Service record decals 
can be placed within each portable restroom. They can be ordered as a basic 
stock decal or customized to include logos and other company-specific de-
tails. 800/829-3021; www.screentech.com.

 HOLDING TANKS

HUSKY PORTABLE 
CONTAINMENT 
BLADDER TANK
Bladder tanks from Hus-
ky Portable Containment are manufactured to 
meet specific requirements and specifications. They are available in sizes 
from 25 to 50,000 gallons, from materials including XRs, PVCs and ure-
thanes (mil spec). Fittings are PVC (NSF 61), aluminum, stainless steel 
and brass from .75 to 6 inches. Bladders include all stainless steel hard-
ware, including access panels, maneuvering straps near the corners and 
every 5 inches down the sides, flame arrestors, double T-style vents and 
mushroom vents. Storage bags are included, with optional ground cov-
ers and sunscreens in various weights. All tanks come with field repair kits 
800/260-9950; www.huskyportable.com.
 

Portable Sanitation
By Craig Mandli

PRODUCT FOCUS

(continued)

http://www.allied-graphics.com
http://www.monarchcoin.com
http://www.screentech.com
http://www.huskyportable.com
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Manufacturers of  

dependable stainless 

steel and aluminum 

pressure/ vacuum 

tanks and trailers for 

the septic, industrial 

and portable trucks.

P.O. Box 317 • Sullivan, IL 61951
Telephone: 800-722-8384 
Fax: 217-728-8384

Contact: Gene or 
Austin for a quote 

or to check on 
stock tanks 

Mid-State Tank
Arthur Custom Tank, LLC a division of Mid-State Tank, Inc.

www.midstatetank.com

For Your BusinessTanks

A.S.M.E. Certified / D.O.T. Approved           UL-142 Listed

For Your BusinessTanks

www.MilwaukeeRubber.com 

800-325-3730Hose | Couplings | Valves | Pumps | Vacuum Accessories | Rubber Products | Safety Equipment 

Hose Distributor

HOSE & EQUIPMENT 
SPECIALISTS

 DECALS/MAGNETS/ACCESSORIES
 
 
ALLIED GRAPHICS 
DECALS
Allied Graphics has developed a 
special adhesive designed for the 
portable restroom industry. The ad-
hesive is engineered to stick and stay 
put on the challenging textures found on all 
major portable restrooms. When combined with durable 
UV-cured ink, the adhesive ensures decals will hold up to the harsh envi-
ronments portable restroom units are subjected to, according to the maker. 
800/490-9931; www.allied-graphics.com.

 
MONARCH COIN & SECURITY 
UNIVERSAL COIN OPERATED LOCK
The Universal Coin Operated Lock from Monarch Coin & 
Security can be made to accept nickels, dimes or quarters, 
or a variety of tokens, allowing a restroom trailer operator 
to control usage. Using tokens allows the operator to have a 
face-to-face contact with whoever is using the facilities, or 
restrict access to customers. There are no keys to pass out or 
retrieve and the facilities remain locked. They help promote 
cleaner facilities, offer customers added security, and gen-
erate revenue. The user inserts the appropriate coin/token 
in the entry slot at the top. The customer turns the handle 
and enters, and the door will latch as it closes. The lock will 
display “in use” in the window. When the customer exits, the 
inner door handle opens the door, and the door re-latches 
on closing. The display will show “vacant,” and is ready for 
the next patron. 800/462-9460; www.monarchcoin.com.

 

ROEDA SIGNS & 
SCREENTECH IMAGING 
DECALS 
Decals from Roeda Signs & Screen-
Tech Imaging help distinguish one 
portable restroom service company 
from another. They typically in-
clude the company logo and phone 
number, but can be customized to 
include more information and im-
ages as requested. They are printed on 
high-tack permanent adhesive vinyl and can 
be custom-cut to any shape or size. A protective clear coat or laminate can 
be applied over the printed decals to extend their life. Service record decals 
can be placed within each portable restroom. They can be ordered as a basic 
stock decal or customized to include logos and other company-specific de-
tails. 800/829-3021; www.screentech.com.

 HOLDING TANKS

HUSKY PORTABLE 
CONTAINMENT 
BLADDER TANK
Bladder tanks from Hus-
ky Portable Containment are manufactured to 
meet specific requirements and specifications. They are available in sizes 
from 25 to 50,000 gallons, from materials including XRs, PVCs and ure-
thanes (mil spec). Fittings are PVC (NSF 61), aluminum, stainless steel 
and brass from .75 to 6 inches. Bladders include all stainless steel hard-
ware, including access panels, maneuvering straps near the corners and 
every 5 inches down the sides, flame arrestors, double T-style vents and 
mushroom vents. Storage bags are included, with optional ground cov-
ers and sunscreens in various weights. All tanks come with field repair kits 
800/260-9950; www.huskyportable.com.
 

Portable Sanitation
By Craig Mandli

PRODUCT FOCUS

(continued)
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UNDERCARRIAGE CLEANERS

WaterCannon.com             1.800.333.WASH (9274)
YEARS OF 
SERVICE

7 POSITION 
ADJUSTMENT 

UNDERCARRIAGE 
CLEANER

TIRE CLEANER  
APPLICATOR

Starting At Starting At Starting At

UNDER CAR- 
WATER BROOM

$985 $45.99

21" or 30"
4000 PSI

250° F

24"
4000 PSI

250° F16" or 18.5"
4000 PSI

$419 $499

Industry Trained Staff
Water Cannon 
is proud to be a 

MWBE
Orlando | Phoenix | Minneapolis | Hattiesburg | Melbourne | Toronto | Bogota

International: 1-321-800-5763

Water Cannon, Un contacto en Espanol: llama al: 1.800.917.9274available from 8:30 a.m. to 6:30 p.m. 
weekdays E.S.T.

16" - 4 Nozzle
4000 PSI

250° F

BOOTH

5255

 HOLDING TANKS

POLYJOHN 
ENTERPRISES 
HOLDING TANK
PolyJohn Enterprises holding 
tanks are designed to be used in tandem 
with job site trailers. The tanks are sanitary receptacles used for collecting 
waste in portable restrooms. They can be a necessity for long-term portable 
sites where indoor plumbing is not an option. Made from durable plastic, 
the holding tank design is functional and discreet. It’s also compatible with 
other PolyJohn restrooms and sinks, and can be easily configured with most 
any type of plumbing. They are available in 250- and 300-gallon capacities. 
800/292-1305; www.polyjohn.com.
 

 ODOR CONTROL
 

BIONETIX INTERNATIONAL 
PORTA-TREAT
Porta-Treat from Bionetix International con-
tains natural and safe aerobic bacteria that digest 
odor-causing compounds and waste. The prod-
uct’s natural and safe Bacillus spores have been 
shown to reduce large waste particles that settle 
to the bottom, such as toilet paper, according to the 
maker. The cellulose present in toilet paper is reduced 
to odorless carbon dioxide and water by the selected strains of microorgan-
isms. These bacteria are capable of releasing extracellular enzymes that help 
minimize waste so the bacteria have better access to eat them up. By reduc-
ing waste and odor-causing compounds, the holding tank is left fresh and 
clean, reducing downtime and maintenance costs. It is delivered in conve-
nient, water-soluble pouches that are dropped into the holding tank. It is 
environmentally safe, nontoxic and biodegradable. 514/457-2914; www.
bionetix-international.com.

CENTURY CHEMICAL 
CURVE
Curve long-lasting air freshen-
ers from Century Chemical of-
fer versatile placement almost 
anywhere. They freshen while 
remaining hidden on the side 
of portable restrooms or on 
the underside of wastebasket 

lids. The holder stays in place with two-sided tape, and the air freshener is 
changed every 30 days, with date tabs indicating when to replace it for con-
sistent air freshening. It is 100 percent recyclable and is part of a closed-loop 
air freshener recycling program at www.eco-refresh.com. It is available in 
spiced apple and citrus fragrances, with a case supplying six restrooms for a 
full year. 800/348-3505; www.centurychemical.com.

CPACEX ULTRA POWRPAKS
Ultra PowrPaks for portable restrooms and 
holding tanks from CPACEX are designed to 
offer continuous odor control and fragrance 
for up to seven days in the most extreme con-
ditions. The additional effervescence ensures 
the packets will dissolve quickly and disperse 
evenly throughout the holding tank. They are 
available in five strengths to fit specific appli-
cations and climates. They are biodegradable and all formulations contain 
rich, non-staining blue dye. 419/450-6208; www.cpacex.com.

 
GREEN WAY PRODUCTS 
BY POLYPORTABLES 
TURBO DRIPAX 
Turbo DriPax nonsticking paper portable 
restroom deodorizers from Green Way Prod-
ucts by PolyPortables bridge the gap between 
tablets and standard water-soluble pouches. 

They combine the self-mixing efferves-
cence of a tablet with the lightweight ef-
ficiency of standard pouches. They have a 

large amount of fragrance, deodorizing power and a strong, non-staining 
royal blue dye, according to the maker. Self-mixing technology allows them 
to be dropped into a holding tank to begin working. They are offered in three 
sizes to meet the demands of any job. A raspberry fragrance is now available. 
800/241-7951; www.polyportables.com.

 
J&J CHEMICAL 
EVERPRO ELITE SERIES
The EverPro Elite Series from J & J Chemical 
is a self-mixing, portion control, non-formalde-
hyde deodorizing tablet. The formula performs 
with longer-lasting deep blue color, increased 
fragrance and advanced extreme odor control 
technology for the most demanding conditions, 
according to the maker. Drop one individually 
wrapped tablet into 5 gallons of freshwater and 
experience instant effervescent deodorizing protection that is non-staining, 
fast-dissolving and biodegradable. The tablets even dissolve in brine, and are 
available in a variety of exclusive fragrances with strengths ranging from daily 
service to weekly odor protection. 800/345-3303; www.jjchem.com.

 
SAFE-T-FRESH 
QUICKSCENT PLUS
QuickScent Plus deodorizer packets from Safe-
T-Fresh are formulated with fragrance and bio-
cides designed to provide continuous odor pro-
tection between service calls. Multiple biocides 
react to changes within the tank to fight odors 
caused by organic growth and temperature fluc-
tuations. 877/764-7297; www.safetfresh.com.

(continued)

http://www.polyjohn.com
http://www.bionetix-international.com
http://www.bionetix-international.com
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http://www.safetfresh.com
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WaterCannon.com             1.800.333.WASH (9274)
YEARS OF 
SERVICE

7 POSITION 
ADJUSTMENT 

UNDERCARRIAGE 
CLEANER

TIRE CLEANER  
APPLICATOR

Starting At Starting At Starting At

UNDER CAR- 
WATER BROOM

$985 $45.99

21" or 30"
4000 PSI

250° F

24"
4000 PSI

250° F16" or 18.5"
4000 PSI

$419 $499

Industry Trained Staff
Water Cannon 
is proud to be a 

MWBE
Orlando | Phoenix | Minneapolis | Hattiesburg | Melbourne | Toronto | Bogota

International: 1-321-800-5763

Water Cannon, Un contacto en Espanol: llama al: 1.800.917.9274available from 8:30 a.m. to 6:30 p.m. 
weekdays E.S.T.

16" - 4 Nozzle
4000 PSI

250° F

BOOTH
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 HOLDING TANKS

POLYJOHN 
ENTERPRISES 
HOLDING TANK
PolyJohn Enterprises holding 
tanks are designed to be used in tandem 
with job site trailers. The tanks are sanitary receptacles used for collecting 
waste in portable restrooms. They can be a necessity for long-term portable 
sites where indoor plumbing is not an option. Made from durable plastic, 
the holding tank design is functional and discreet. It’s also compatible with 
other PolyJohn restrooms and sinks, and can be easily configured with most 
any type of plumbing. They are available in 250- and 300-gallon capacities. 
800/292-1305; www.polyjohn.com.
 

 ODOR CONTROL
 

BIONETIX INTERNATIONAL 
PORTA-TREAT
Porta-Treat from Bionetix International con-
tains natural and safe aerobic bacteria that digest 
odor-causing compounds and waste. The prod-
uct’s natural and safe Bacillus spores have been 
shown to reduce large waste particles that settle 
to the bottom, such as toilet paper, according to the 
maker. The cellulose present in toilet paper is reduced 
to odorless carbon dioxide and water by the selected strains of microorgan-
isms. These bacteria are capable of releasing extracellular enzymes that help 
minimize waste so the bacteria have better access to eat them up. By reduc-
ing waste and odor-causing compounds, the holding tank is left fresh and 
clean, reducing downtime and maintenance costs. It is delivered in conve-
nient, water-soluble pouches that are dropped into the holding tank. It is 
environmentally safe, nontoxic and biodegradable. 514/457-2914; www.
bionetix-international.com.

CENTURY CHEMICAL 
CURVE
Curve long-lasting air freshen-
ers from Century Chemical of-
fer versatile placement almost 
anywhere. They freshen while 
remaining hidden on the side 
of portable restrooms or on 
the underside of wastebasket 

lids. The holder stays in place with two-sided tape, and the air freshener is 
changed every 30 days, with date tabs indicating when to replace it for con-
sistent air freshening. It is 100 percent recyclable and is part of a closed-loop 
air freshener recycling program at www.eco-refresh.com. It is available in 
spiced apple and citrus fragrances, with a case supplying six restrooms for a 
full year. 800/348-3505; www.centurychemical.com.

CPACEX ULTRA POWRPAKS
Ultra PowrPaks for portable restrooms and 
holding tanks from CPACEX are designed to 
offer continuous odor control and fragrance 
for up to seven days in the most extreme con-
ditions. The additional effervescence ensures 
the packets will dissolve quickly and disperse 
evenly throughout the holding tank. They are 
available in five strengths to fit specific appli-
cations and climates. They are biodegradable and all formulations contain 
rich, non-staining blue dye. 419/450-6208; www.cpacex.com.

 
GREEN WAY PRODUCTS 
BY POLYPORTABLES 
TURBO DRIPAX 
Turbo DriPax nonsticking paper portable 
restroom deodorizers from Green Way Prod-
ucts by PolyPortables bridge the gap between 
tablets and standard water-soluble pouches. 

They combine the self-mixing efferves-
cence of a tablet with the lightweight ef-
ficiency of standard pouches. They have a 

large amount of fragrance, deodorizing power and a strong, non-staining 
royal blue dye, according to the maker. Self-mixing technology allows them 
to be dropped into a holding tank to begin working. They are offered in three 
sizes to meet the demands of any job. A raspberry fragrance is now available. 
800/241-7951; www.polyportables.com.

 
J&J CHEMICAL 
EVERPRO ELITE SERIES
The EverPro Elite Series from J & J Chemical 
is a self-mixing, portion control, non-formalde-
hyde deodorizing tablet. The formula performs 
with longer-lasting deep blue color, increased 
fragrance and advanced extreme odor control 
technology for the most demanding conditions, 
according to the maker. Drop one individually 
wrapped tablet into 5 gallons of freshwater and 
experience instant effervescent deodorizing protection that is non-staining, 
fast-dissolving and biodegradable. The tablets even dissolve in brine, and are 
available in a variety of exclusive fragrances with strengths ranging from daily 
service to weekly odor protection. 800/345-3303; www.jjchem.com.

 
SAFE-T-FRESH 
QUICKSCENT PLUS
QuickScent Plus deodorizer packets from Safe-
T-Fresh are formulated with fragrance and bio-
cides designed to provide continuous odor pro-
tection between service calls. Multiple biocides 
react to changes within the tank to fight odors 
caused by organic growth and temperature fluc-
tuations. 877/764-7297; www.safetfresh.com.

(continued)
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 ODOR CONTROL

SURCO PORTABLE SANITATION 
PRODUCTS FRESH STRAPS
Fresh Straps self-locking waterproof portable 
toilet air freshener straps from Surco Portable 
Sanitation Products cinch to the portable re-
stroom vent pipe to control odors for up to 60 days. 
The clear plastic straps have a self-locking feature to deter 
theft. They are 100 percent waterproof to stand up to repeated wash-
downs. They are 100 percent recyclable and environmentally safe, and are 
available in Xtreme Clean and SummerFresh fragrances. They are packed 
72 individually wrapped straps per case. 800/556-0111; www.surco.com.

 
WALEX PORTA-PAK MAX

Super-concentrated Porta-Pak MAX holding tank de-
odorizer from Walex contains 50 percent more color 
and odor control and double the fragrance of regular 

Porta-Paks. It is available in mint and lavender fra-
grances, is quick to dissolve, requires no skin contact 

when handling, and is safe and easy to use. It is 
packaged in resealable bags for easy transport and 

distribution. 800/338-3155; www.walex.com.
 

 PORTABLE RESTROOMS

 
ARMAL SCENT BOX
The Scent Box from Armal incorporates a fragrance 
— vanilla balm, rose sensations, apple blossom, 
pinewood trail or strawberry field — into the wall 
panels of the restroom during the manufacturing 
process, ensuring a pleasant scent inside. It has 
heavy-duty, spring-coil doors with a wind-resistant 
device to ensure closure when unlocked, and over-
lapping wall assembly for greater safety. Options include a recirculating kit 
with filter and freshwater flush that works in combination with the pump kit. 
866/873-7796; www.armal.biz.

 
EXPLORER TRAILERS - 
McKEE TECHNOLOGIES 
COMFORT STATION 
The Comfort Station restroom from Ex-
plorer Trailers - McKee Technologies has 
heavy-duty carbon steel construction and 
comfortable private facilities designed for 
use in remote locations and extreme condi-
tions. Loading and transport is simple using 
either incorporated top crane-lift hooks or a 

bottom forklift skid. The washroom includes a stainless steel sink, easy-to-
clean fiberglass-reinforced plastic interior wall panels, and metal floors. It 
has a 90-gallon freshwater tank and 130-gallon waste tank. The utility closet 
includes service access to thermostat, water and electrical. It’s wired for 110-
volt electrical service. 866/457-5425; www.explorertrailers.com.

FIVE PEAKS GLACIER II
The Glacier II from Five Peaks is designed with 
smooth door and sidewalls for easy cleaning. It has 
integrated vents, eliminating unnecessary screen 
maintenance. Deep molded-in grab handles are lo-
cated in all four corners for ease of maneuverability. 
Manufactured from durable high-density polyethyl-
ene with UV stabilizers, the unit is built to withstand 
tough environments. It has a twin-sheet heavy-duty door and jamb with in-
tegrated hinge and return spring, and the 65-gallon tank has sloping lines, 
keeping the tank top dry and clean. 866/293-1502; www.fivepeaks.net.

POLYPORTABLES AXXIS
The Axxis portable restroom from PolyPortables has 
self-closing hinges that operate from an internal stain-
less steel spring, a heavy-duty rotary latch for rugged 
service, a deep ambidextrous door pull for conve-
nience, and a durable doorframe for maximum struc-
tural integrity. It comes with a 60-gallon waste tank, 
rotationally molded plastic skid, urinal, coat hook, 
and a three-roll toilet paper holder. 800/241-7951; 
www.polyportables.com.

SANSOM INDUSTRIES ZENITH
The Zenith portable restroom from Sansom Indus-
tries includes an 80-gallon holding tank with deep 
sump, blow-molded construction, a roomy interior 
with ample headroom, smooth interior surfaces for 
easy cleaning, all stainless steel fasteners, a three-
roll paper holder and attractive aesthetics. Many 
customization options are available. 844/972-6766; 
www.sansomindustries.com.

T.S.F. COMPANY TUFF-JON III 
The Tuff-Jon III from the T.S.F. Company has molded 
wall vents, sky heater, lifting brackets and 16-gallon 
hand-wash station with foot-pedal pump. Designed 
for easy cleaning, the one-piece polyethylene unit is 
available in nine colors and has a 70-gallon holding 
tank. Options include towel holder and soap dispens-
er. 800/843-9286; www.tuff-jon.com.

(continued)
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Secondary 

PUMP
DISTRIBUTOR

Secondary Shutoffs

2100 EAST BOOTH ST. • SEARCY, AR 72143
Fax: 501.279.0003 • E-mail: sbs3647307@gmail.com

12" Primary Shutoffs

21" & 36" Manways

Sight Glasses, Valves & Couplings

B A S E  TA N K  P R I C I N G

Call Today For 
Information  
Or Prices On 
Tanks, Pumps 
And All Parts

M BATTIONI
M CHALLENGER
M FRUITLAND

M JUROP
M MASPORT
M MORO

Pump Rebuild Kits In Stock 800.364.7307

BASE TANKS INCLUDE:
1/4" Thick Steel  • Pipe Reinforced Baffles • Primary Shutoff

Flanged and Dished Heads • 21" Top and Rear Hatches
Full Length Under Carriage on Bottom of Tank

2100 gallon ............. $5800
2500 gallon ............. $6740
3000 gallon ............. $7575

3360 gallon ............. $8140
3570 gallon ............. $9000
4000 gallon ............. $9920

TANKS TO YOUR DESIGN TANKS SHIPPED TO YOUR LOCATION
STAINLESS STEEL & STEEL UNITS - 

CALL FOR INFORMATION

 ODOR CONTROL

SURCO PORTABLE SANITATION 
PRODUCTS FRESH STRAPS
Fresh Straps self-locking waterproof portable 
toilet air freshener straps from Surco Portable 
Sanitation Products cinch to the portable re-
stroom vent pipe to control odors for up to 60 days. 
The clear plastic straps have a self-locking feature to deter 
theft. They are 100 percent waterproof to stand up to repeated wash-
downs. They are 100 percent recyclable and environmentally safe, and are 
available in Xtreme Clean and SummerFresh fragrances. They are packed 
72 individually wrapped straps per case. 800/556-0111; www.surco.com.

 
WALEX PORTA-PAK MAX

Super-concentrated Porta-Pak MAX holding tank de-
odorizer from Walex contains 50 percent more color 
and odor control and double the fragrance of regular 

Porta-Paks. It is available in mint and lavender fra-
grances, is quick to dissolve, requires no skin contact 

when handling, and is safe and easy to use. It is 
packaged in resealable bags for easy transport and 

distribution. 800/338-3155; www.walex.com.
 

 PORTABLE RESTROOMS

 
ARMAL SCENT BOX
The Scent Box from Armal incorporates a fragrance 
— vanilla balm, rose sensations, apple blossom, 
pinewood trail or strawberry field — into the wall 
panels of the restroom during the manufacturing 
process, ensuring a pleasant scent inside. It has 
heavy-duty, spring-coil doors with a wind-resistant 
device to ensure closure when unlocked, and over-
lapping wall assembly for greater safety. Options include a recirculating kit 
with filter and freshwater flush that works in combination with the pump kit. 
866/873-7796; www.armal.biz.

 
EXPLORER TRAILERS - 
McKEE TECHNOLOGIES 
COMFORT STATION 
The Comfort Station restroom from Ex-
plorer Trailers - McKee Technologies has 
heavy-duty carbon steel construction and 
comfortable private facilities designed for 
use in remote locations and extreme condi-
tions. Loading and transport is simple using 
either incorporated top crane-lift hooks or a 

bottom forklift skid. The washroom includes a stainless steel sink, easy-to-
clean fiberglass-reinforced plastic interior wall panels, and metal floors. It 
has a 90-gallon freshwater tank and 130-gallon waste tank. The utility closet 
includes service access to thermostat, water and electrical. It’s wired for 110-
volt electrical service. 866/457-5425; www.explorertrailers.com.

FIVE PEAKS GLACIER II
The Glacier II from Five Peaks is designed with 
smooth door and sidewalls for easy cleaning. It has 
integrated vents, eliminating unnecessary screen 
maintenance. Deep molded-in grab handles are lo-
cated in all four corners for ease of maneuverability. 
Manufactured from durable high-density polyethyl-
ene with UV stabilizers, the unit is built to withstand 
tough environments. It has a twin-sheet heavy-duty door and jamb with in-
tegrated hinge and return spring, and the 65-gallon tank has sloping lines, 
keeping the tank top dry and clean. 866/293-1502; www.fivepeaks.net.

POLYPORTABLES AXXIS
The Axxis portable restroom from PolyPortables has 
self-closing hinges that operate from an internal stain-
less steel spring, a heavy-duty rotary latch for rugged 
service, a deep ambidextrous door pull for conve-
nience, and a durable doorframe for maximum struc-
tural integrity. It comes with a 60-gallon waste tank, 
rotationally molded plastic skid, urinal, coat hook, 
and a three-roll toilet paper holder. 800/241-7951; 
www.polyportables.com.

SANSOM INDUSTRIES ZENITH
The Zenith portable restroom from Sansom Indus-
tries includes an 80-gallon holding tank with deep 
sump, blow-molded construction, a roomy interior 
with ample headroom, smooth interior surfaces for 
easy cleaning, all stainless steel fasteners, a three-
roll paper holder and attractive aesthetics. Many 
customization options are available. 844/972-6766; 
www.sansomindustries.com.

T.S.F. COMPANY TUFF-JON III 
The Tuff-Jon III from the T.S.F. Company has molded 
wall vents, sky heater, lifting brackets and 16-gallon 
hand-wash station with foot-pedal pump. Designed 
for easy cleaning, the one-piece polyethylene unit is 
available in nine colors and has a 70-gallon holding 
tank. Options include towel holder and soap dispens-
er. 800/843-9286; www.tuff-jon.com.

(continued)

SAVE TIME
AND MONEY!

888.878.2296
www.crustbusters.com

 Be Sure to 
Request a 

FREE
Informational

DVD!

BUY ALL YOUR
CRUST BUSTER 
PRODUCTS
ONLINE!

CRUSTBUSTERS.COM

http://www.crustbusters.com
http://www.pumper.com
mailto:sbs3647307@gmail.com
www.ssilocators.com
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 PORTABLE SINKS
 
 
MONSAM ENTERPRISES 
PSE-2004SD
The PSE-2004SD large commercial 
four deep-basin portable sink from 
Monsam Enterprises makes clean-
ing easier. It provides hot and cold running 
water, eliminating the need for plumbing. It is de-
signed to clean utensils and cooking equipment while provid-
ing a separate basin for hand washing. It can be used indoors or outdoors, 
and provides three 12-inch-deep basins to wash, rinse and sanitize, as well 
as two drain boards. It meets health specifications and provides a safe and 
easy choice for running-water requirements, according to the maker. De-
spite a sleek design, it provides ample washing space and safety-lock casters. 
The water heater and water pump are UL-approved. Propane and battery-
powered options are available. 800/513-8562; www.portablesink.com.

 SERVICE VEHICLES
 
 
AMTHOR 
INTERNATIONAL 
FLAT VAC 
The Flat Vac multipurpose por-
table restroom vacuum truck 
from Amthor International al-
lows the operator to carry up to 12 restrooms on top of the tank, as well as 
pull a restroom delivery trailer. The tank has a rounded bottom with a full-
length formed sump design for drainage and full baffles for strength. The flat 
tank has separate wastewater and freshwater compartments, as well as an 
option for a chemical or brine compartment. It is available in steel, stain-
less steel or aluminum. It comes with a workstation and a vertical cabinet 
with an aluminum extruded door including numerous shelves. A liftgate is 
installed behind the tank to load and unload restrooms. All units are custom 
built to specifications. 800/328-6633; www.amthorinternational.com.

 
CRESCENT TANK 
VACUUM TANK 
The Crescent Tank vacuum 
tank is completely flat inside 
and out. It has no baffles, 
allowing it to be emptied 
completely to avoid internal 

corrosion. With the included pump at specified cfm, unnecessary fatigue 
of the structure is eliminated, and the life of the tank is prolonged. It is 
made from 1/4-inch steel for structural strength. The liftgate rail width al-
lows units to fit, and multiple liftgate decks and rail options are available. 
It carries up to 10 portable restrooms based on the model, and the weight 
capacity is the same as a flatbed truck. Freshwater is carried inside the ex-
ternal 1/2-inch-thick poly tank. It can be installed by the company on any 
chassis within the specifications required for each model based on axle rat-
ings and maximum load capacity, or it can be installed by the purchaser. 
585/657-4104; www.crescenttank.com.

KEEVAC CW950 
The KeeVac CW950 is designed 
to provide service in cold envi-
ronments and can be mounted 
on a choice of chassis. The stan-
dard cold weather package in-
cludes a heated tank, heated valves, heat tape and insulation on waterlines. 
The washdown pump and hose reel are mounted in an insulated, heated 
cabinet. The hydraulic system also has heaters on four-wheel-drive units. 
The tank is manufactured from A36 steel. Single service with a 30-foot ti-
ger tail hose and fold-down restroom carrier are standard. The freshwater 
compartment comes with epoxy lining to prevent contamination. 866/789-
9440; www.keevac.com.

KEITH HUBER 
CORPORATION 
PRINCESS II
The Princess II portable rest-
room service unit from Keith 
Huber Corporation has a 160 
cfm vacuum pump driven by a 

transmission-mounted PTO operated by push-button, rear restroom carrier 
gate and four water-resistant cabinets with more than 30 cubic feet of storage 
space. It has a 1,500-gallon tank with 1,100-gallon waste/400-gallon freshwa-
ter capacity, a pressurized water system with a 12-volt motor-driven pump 
that delivers 45 psi at 7 gpm, and 50 feet of 1/2-inch water hose on a spring-
loaded retractable hose reel. It has a 3-inch intake with valve, dual suction 
with dual water and hose reels, a four-way valve to control vacuum loading 
and pressure discharge, and a 2-inch water tank drain with remote-mounted 
driver’s side valve for quick bucket fill. 800/334-8237; www.keithhuber.com. 

 
LELY TANK 
& WASTE 
SOLUTIONS 
PORTABLE 
RESTROOM 
TRUCK
The Portable Restroom Truck from Lely Tank & Waste Solutions has a 
1,000-gallon steel tank with a 700-gallon waste compartment and a 300-gal-
lon easy-fill freshwater compartment. The tank is mounted on a 2015 Ford 
F-550 with a 300 hp diesel engine and automatic transmission. The vacuum 
system has a Masport HXL-4 pump package with 122 cfm free airflow. The 
tank has dual-service hose connections with a 2-inch tiger tail hose, shut-off 
valve and service wand. The bucket-fill stations are located in the rear on 
both sides, in front of the two-unit fold-down restroom carrier. Each work-
station has a manifold with easy shut-off brass valves for water and chemi-
cals and a shut-off for the 50-foot water hose with spray nozzles. Each side 
has full-length hose trays with a wand scabbard and an 18- by 18- by 24-inch 
toolbox mounted for easy access. 800/367-5359; www.lelytank.com.
 

http://www.portablesink.com
http://www.amthorinternational.com
http://www.crescenttank.com
http://www.keevac.com
http://www.keithhuber.com
http://www.lelytank.com
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 PORTABLE SINKS
 
 
MONSAM ENTERPRISES 
PSE-2004SD
The PSE-2004SD large commercial 
four deep-basin portable sink from 
Monsam Enterprises makes clean-
ing easier. It provides hot and cold running 
water, eliminating the need for plumbing. It is de-
signed to clean utensils and cooking equipment while provid-
ing a separate basin for hand washing. It can be used indoors or outdoors, 
and provides three 12-inch-deep basins to wash, rinse and sanitize, as well 
as two drain boards. It meets health specifications and provides a safe and 
easy choice for running-water requirements, according to the maker. De-
spite a sleek design, it provides ample washing space and safety-lock casters. 
The water heater and water pump are UL-approved. Propane and battery-
powered options are available. 800/513-8562; www.portablesink.com.

 SERVICE VEHICLES
 
 
AMTHOR 
INTERNATIONAL 
FLAT VAC 
The Flat Vac multipurpose por-
table restroom vacuum truck 
from Amthor International al-
lows the operator to carry up to 12 restrooms on top of the tank, as well as 
pull a restroom delivery trailer. The tank has a rounded bottom with a full-
length formed sump design for drainage and full baffles for strength. The flat 
tank has separate wastewater and freshwater compartments, as well as an 
option for a chemical or brine compartment. It is available in steel, stain-
less steel or aluminum. It comes with a workstation and a vertical cabinet 
with an aluminum extruded door including numerous shelves. A liftgate is 
installed behind the tank to load and unload restrooms. All units are custom 
built to specifications. 800/328-6633; www.amthorinternational.com.

 
CRESCENT TANK 
VACUUM TANK 
The Crescent Tank vacuum 
tank is completely flat inside 
and out. It has no baffles, 
allowing it to be emptied 
completely to avoid internal 

corrosion. With the included pump at specified cfm, unnecessary fatigue 
of the structure is eliminated, and the life of the tank is prolonged. It is 
made from 1/4-inch steel for structural strength. The liftgate rail width al-
lows units to fit, and multiple liftgate decks and rail options are available. 
It carries up to 10 portable restrooms based on the model, and the weight 
capacity is the same as a flatbed truck. Freshwater is carried inside the ex-
ternal 1/2-inch-thick poly tank. It can be installed by the company on any 
chassis within the specifications required for each model based on axle rat-
ings and maximum load capacity, or it can be installed by the purchaser. 
585/657-4104; www.crescenttank.com.

KEEVAC CW950 
The KeeVac CW950 is designed 
to provide service in cold envi-
ronments and can be mounted 
on a choice of chassis. The stan-
dard cold weather package in-
cludes a heated tank, heated valves, heat tape and insulation on waterlines. 
The washdown pump and hose reel are mounted in an insulated, heated 
cabinet. The hydraulic system also has heaters on four-wheel-drive units. 
The tank is manufactured from A36 steel. Single service with a 30-foot ti-
ger tail hose and fold-down restroom carrier are standard. The freshwater 
compartment comes with epoxy lining to prevent contamination. 866/789-
9440; www.keevac.com.

KEITH HUBER 
CORPORATION 
PRINCESS II
The Princess II portable rest-
room service unit from Keith 
Huber Corporation has a 160 
cfm vacuum pump driven by a 

transmission-mounted PTO operated by push-button, rear restroom carrier 
gate and four water-resistant cabinets with more than 30 cubic feet of storage 
space. It has a 1,500-gallon tank with 1,100-gallon waste/400-gallon freshwa-
ter capacity, a pressurized water system with a 12-volt motor-driven pump 
that delivers 45 psi at 7 gpm, and 50 feet of 1/2-inch water hose on a spring-
loaded retractable hose reel. It has a 3-inch intake with valve, dual suction 
with dual water and hose reels, a four-way valve to control vacuum loading 
and pressure discharge, and a 2-inch water tank drain with remote-mounted 
driver’s side valve for quick bucket fill. 800/334-8237; www.keithhuber.com. 

 
LELY TANK 
& WASTE 
SOLUTIONS 
PORTABLE 
RESTROOM 
TRUCK
The Portable Restroom Truck from Lely Tank & Waste Solutions has a 
1,000-gallon steel tank with a 700-gallon waste compartment and a 300-gal-
lon easy-fill freshwater compartment. The tank is mounted on a 2015 Ford 
F-550 with a 300 hp diesel engine and automatic transmission. The vacuum 
system has a Masport HXL-4 pump package with 122 cfm free airflow. The 
tank has dual-service hose connections with a 2-inch tiger tail hose, shut-off 
valve and service wand. The bucket-fill stations are located in the rear on 
both sides, in front of the two-unit fold-down restroom carrier. Each work-
station has a manifold with easy shut-off brass valves for water and chemi-
cals and a shut-off for the 50-foot water hose with spray nozzles. Each side 
has full-length hose trays with a wand scabbard and an 18- by 18- by 24-inch 
toolbox mounted for easy access. 800/367-5359; www.lelytank.com.
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 SERVICE VEHICLES

SATELLITE 
INDUSTRIES 
MD950
The MD950 service
truck from Satellite Industries includes reinforced stainless steel skirting, 
catwalk and lowered cabinets for greater visibility, wide and long hose trays 
and a reinforced lift with ample surface area to transport restrooms. The tank 
has a coated freshwater compartment with manway and round sight glasses. 
For safety, an internal baffle system prevents tank contents from shifting. 
Tanks are available in steel, aluminum and stainless steel. The unit is de-
signed for both the Ford F-550 and the Dodge 5500 chassis in both two- and 
four-wheel drive, but can also be mounted to other chassis. 800/328-3332; 
www.satelliteindustries.com.

 TRANSPORT TRAILERS

JOHNNY MOVER 
TRAILER SALES 
TRAILER 
The portable restroom trans-
port trailer from Johnny Mover 
Trailer Sales has a skid-locking 
system utilizing an iron bar locked into place with a chain-binding sys-
tem to secure multiple units. Models are available to handle from six to 
20 restrooms, and all feature front deflectors to protect units from road 
spray and debris, brakes, paint options, lighting, leaf-spring suspen-
sion, with optional powder coating and chrome wheels. 800/498-3000; 
www.cesspoolcleaners.com/johnny.html

 RESTROOM TRAILERS
 

ART CO. 1203-W
The 1203-W restroom trailer from A 
Restroom Trailer Company (ART 
Co.) is designed for fast and easy set-
up with a sleek, streamlined appear-
ance. The 12- by 8-foot three-station 
unit comes with easy foldout steps and stabilizer scissor jacks for easy level-
ing and setup. They are available with several interior finishes, from the most 
luxurious to the most rugged for any event or environment. The exterior is 
available in many colors to match existing fleet colors. They come with a 
460-gallon waste tank, 105-gallon freshwater tank, heavy-duty steel frame, 
integral trailer skirting, a 2 5/16-inch hitch, heavy-duty tongue jack, and 
ducted heat and air conditioning. Options include hands-free faucets, push-
button flush toilets, AM/FM/MP3 stereo, heat/winterization packages and 
pipe-mount leveling jacks. 269/435-4278; www.arestroomtrailer.com.

COMFORTS OF 
HOME SERVICES 
ADA MODULE 
Handicap-accessible restroom trail-
ers from Comforts of Home Servic-
es have a hydraulic lowering mod-
ule and attached ramp to meet ADA 
guidelines. They can be pulled to a venue and set up in less than 10 minutes, 
eliminating the need for an additional truck to carry an ADA ramp system. 
The module can be attached to any of the company’s 20-foot or longer floor 
plans. 630/906-8002; www.cohsi.com.

 
JAG MOBILE SOLUTIONS 
DIGNIFIED ACCESSIBLE 
TRAILER SOLUTIONS

Dignified Accessible Trailer Solutions 
(DATS) from JAG Mobile Solutions have 
Stop, Drop And Go! Technology, and are 
available in a variety of sizes and configu-
rations, from single-station to multi-per-

son occupancy. With no hydraulics, no macerator 
toilets, no loose parts and approximately a 10-minute setup 

time, the trailer saves maintenance and maximizes uptime. ADA-compliant 
units are available in any JAG signature interior packages or custom inte-
riors. All units have Forever Floor wood-free subfloors, gel-coat exteriors, 
fiberglass roofs, dusk-to-dawn porch lights and stair illumination. 800/815-
2557; www.jagmobilesolutions.com.

 
NUCONCEPTS VIP 
The VIP Series restroom trailer 
from NuConcepts is available on 
two-, three- or four-unit trailers 
as well as individual purchases. 
It has a large interior floor space 
and increased holding tank ca-
pacities, with 65-gallon waste tank and 40-gallon freshwater capacities, allow-
ing for 125 average uses between servicing. It comes with incandescent light-
ing, a 10- by 13-inch oval sink, freshwater flush toilet, Switchmat activation, a 
self-closing faucet, built-in trash receptacle, in-use light, weatherproof carpet, 
durable plastic skids, a 55-watt solar panel with charge controller and discon-
nect, and winterizing options. 800/334-1065; www.nuconcepts.com.

 
RICH SPECIALTY TRAILERS 
AZTEC
The green and clean Aztec restroom trailer 
from Rich Specialty Trailers combines a 
versatile four-station his-and-hers (both 
curb-facing) floor plan with options includ-
ing Zenith décor with gray silk and chocolate 

cabinets. It includes all-aluminum studded construction and dent-resistant, 
gel-coat fiberglass exterior walls. Durable, seamless rolled vinyl roofing seals 
out the elements. The floor decking is a water-resistant modern material, and 
the maple floor covering is an SCS Global Services green-certified, one-piece 
rolled vinyl with stain resistance. It is available with onboard freshwater and 
a full winter package. 260/593-2279; www.richrestrooms.com.

(continued)
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NVE 866 and 4307 Packages Available

Pumps For Sale
NEW ENGLAND 
DISTRIBUTOR

 Need Equipment? Contact Us We Can Get It.

SHINE ON Products From

SHINE ON Products From

Conde

Conde

Slide-In Units  
500-1,000 gal.s, 1 or 2 

compartment; select a pump 
package & engine HP. Standard 

units “Always in Stock” all 
light weight aluminum, many 

available options.

Professionals in the 
Vacuum Tank & 
Trailer Industry

Contact: Jerry Blake,  
Toll Free: 866-720-4999

or: Amanda: 401-339-9992

Call Today 
For SavingS

TSITSITANK SERVICES, INC

TSITSI
TANK SERVICES, INC

TSITSITANK SERVICES, INC

TSITSITSI
TANK SERVICES, INC

TSITSITSITANK SERVICES, INC

TSITSI
TANK SERVICES, INC

P.O. Box 8136, Cranston, RI 02920     
jerry@tankservicesinc.com   

Cell: 401-688-0043 
Web site: www.tankservicesinc.com

Amanda Hensarling
Baytown, TX    

amanda@tankservicesinc.com
Cell: 401-339-9992

8000 & 9000 Gal. Aluminum Tri-Axle Trailers,  
Air ride suspension (tri-axle), pump platform, bright finish, 

LED lights, Betts valves, IN STOCK

7000-9000 
Trailers In 

Stock

Self Contained Unit  
600 gal. steel tank,  

33.5 HP Kubota diesel 
engine (choice of 
pumps),  200 gal.  
poly tank, 6 gpm  
3,000 psi jetter.

(2) 5,000 gal.  
aluminum tanks 
IN STOCK ready 

to mount out 
chassis or ours.

Restroom Tanks  
Stainless steel and 
aluminum available 
in various sizes and 

compartments.  
IN STOCK 

2017 Peterbilt  337 
300 HP, Allison auto, NVE 607 Pak,  

2800 gal. aluminum tank. IN STOCK

1986 RD Mack 
236.6K mi., hydraulic 
driver prestrict/vac 

pump, hydraulic driver 
CAT water pump, w/
hose reel, certified 

1991 Keith Huber tank 
w/hydraulic gate and vibrator, new brakes, 

new frame rails, 70% tires, new paint, custom 
rear bumper, new upgrade LED lighting.

International  
or Peterbilt  

950 gal. aluminum, 
carrier rack  
IN STOCK 

2017 567 Peterbilt  
10-speed, 485 HP, tri-axle, aluminum wheels, 

5,000 gal. tank, NVE 866 “Max” package  
liquid cooled, all air, loaded

2003 Mack CV713  
400 HP, T310M, 18,46,20 drop axle, 265 WB, 

approx. 400,000 mi, 27,000 hrs, 5200 gal. Longhorn 
aluminum tank, see level, heated valves

2009 Ford F150 4x2 Restroom Truck 
180,000 mi. w/new crate engine, 1000 gal. 
stainless steel tank excellent condition.

2010 MRU613 Mack 
148K mi., PR200 vacuum pump, 350HP, 
Allison 4500, NVE SS valves, 5200 gal. 
aluminum tank. Excellent condition.

2003 MRU Mack 
350HP, Allison 4500 auto, 550K Mi., 

PR150 pump package, 5500 stainless 
steel tank. Excellent condition. 

 HANNAY
 WORKS HERE

Find your local dealer: hannay.com or 877-467-3357

Made in U.S.A.

Pressure ranges from 300 PSI 
up to 10,000 PSI

Heavy-duty ribbed discs and 
one-piece axle hub assemblies

Low, hassle-free maintenance
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 SERVICE VEHICLES

SATELLITE 
INDUSTRIES 
MD950
The MD950 service
truck from Satellite Industries includes reinforced stainless steel skirting, 
catwalk and lowered cabinets for greater visibility, wide and long hose trays 
and a reinforced lift with ample surface area to transport restrooms. The tank 
has a coated freshwater compartment with manway and round sight glasses. 
For safety, an internal baffle system prevents tank contents from shifting. 
Tanks are available in steel, aluminum and stainless steel. The unit is de-
signed for both the Ford F-550 and the Dodge 5500 chassis in both two- and 
four-wheel drive, but can also be mounted to other chassis. 800/328-3332; 
www.satelliteindustries.com.

 TRANSPORT TRAILERS

JOHNNY MOVER 
TRAILER SALES 
TRAILER 
The portable restroom trans-
port trailer from Johnny Mover 
Trailer Sales has a skid-locking 
system utilizing an iron bar locked into place with a chain-binding sys-
tem to secure multiple units. Models are available to handle from six to 
20 restrooms, and all feature front deflectors to protect units from road 
spray and debris, brakes, paint options, lighting, leaf-spring suspen-
sion, with optional powder coating and chrome wheels. 800/498-3000; 
www.cesspoolcleaners.com/johnny.html

 RESTROOM TRAILERS
 

ART CO. 1203-W
The 1203-W restroom trailer from A 
Restroom Trailer Company (ART 
Co.) is designed for fast and easy set-
up with a sleek, streamlined appear-
ance. The 12- by 8-foot three-station 
unit comes with easy foldout steps and stabilizer scissor jacks for easy level-
ing and setup. They are available with several interior finishes, from the most 
luxurious to the most rugged for any event or environment. The exterior is 
available in many colors to match existing fleet colors. They come with a 
460-gallon waste tank, 105-gallon freshwater tank, heavy-duty steel frame, 
integral trailer skirting, a 2 5/16-inch hitch, heavy-duty tongue jack, and 
ducted heat and air conditioning. Options include hands-free faucets, push-
button flush toilets, AM/FM/MP3 stereo, heat/winterization packages and 
pipe-mount leveling jacks. 269/435-4278; www.arestroomtrailer.com.

COMFORTS OF 
HOME SERVICES 
ADA MODULE 
Handicap-accessible restroom trail-
ers from Comforts of Home Servic-
es have a hydraulic lowering mod-
ule and attached ramp to meet ADA 
guidelines. They can be pulled to a venue and set up in less than 10 minutes, 
eliminating the need for an additional truck to carry an ADA ramp system. 
The module can be attached to any of the company’s 20-foot or longer floor 
plans. 630/906-8002; www.cohsi.com.

 
JAG MOBILE SOLUTIONS 
DIGNIFIED ACCESSIBLE 
TRAILER SOLUTIONS

Dignified Accessible Trailer Solutions 
(DATS) from JAG Mobile Solutions have 
Stop, Drop And Go! Technology, and are 
available in a variety of sizes and configu-
rations, from single-station to multi-per-

son occupancy. With no hydraulics, no macerator 
toilets, no loose parts and approximately a 10-minute setup 

time, the trailer saves maintenance and maximizes uptime. ADA-compliant 
units are available in any JAG signature interior packages or custom inte-
riors. All units have Forever Floor wood-free subfloors, gel-coat exteriors, 
fiberglass roofs, dusk-to-dawn porch lights and stair illumination. 800/815-
2557; www.jagmobilesolutions.com.

 
NUCONCEPTS VIP 
The VIP Series restroom trailer 
from NuConcepts is available on 
two-, three- or four-unit trailers 
as well as individual purchases. 
It has a large interior floor space 
and increased holding tank ca-
pacities, with 65-gallon waste tank and 40-gallon freshwater capacities, allow-
ing for 125 average uses between servicing. It comes with incandescent light-
ing, a 10- by 13-inch oval sink, freshwater flush toilet, Switchmat activation, a 
self-closing faucet, built-in trash receptacle, in-use light, weatherproof carpet, 
durable plastic skids, a 55-watt solar panel with charge controller and discon-
nect, and winterizing options. 800/334-1065; www.nuconcepts.com.

 
RICH SPECIALTY TRAILERS 
AZTEC
The green and clean Aztec restroom trailer 
from Rich Specialty Trailers combines a 
versatile four-station his-and-hers (both 
curb-facing) floor plan with options includ-
ing Zenith décor with gray silk and chocolate 

cabinets. It includes all-aluminum studded construction and dent-resistant, 
gel-coat fiberglass exterior walls. Durable, seamless rolled vinyl roofing seals 
out the elements. The floor decking is a water-resistant modern material, and 
the maple floor covering is an SCS Global Services green-certified, one-piece 
rolled vinyl with stain resistance. It is available with onboard freshwater and 
a full winter package. 260/593-2279; www.richrestrooms.com.

(continued)

The LD-18 Digital Water Leak Detector 

uses patented technology to significantly  

reduce ambient noises from dogs bark-

ing, footsteps, people talking, etc. The 

digital amplifier samples the sounds 

every few tenths of a second, rejecting 

intermittent sounds instantly. 

See the LD-18 at www.subsurfaceleak.com.

(408) 249-4673
www.subsurfaceleak.com

http://www.pumper.com
mailto:jerry@tankservicesinc.com
http://www.tankservicesinc.com
mailto:amanda@tankservicesinc.com
http://www.subsurfaceleak.com
http://www.subsurfaceleak.com
www.hannay.com
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 SHOWER TRAILERS
 
 
SATELLITE SUITES 8-STATION FLEX
The 8-Station Flex shower trailer from Satellite 
Suites can be configured for male/female use in a 
four-male/four-female or two-male/six-female floor 
plan, or as an eight-shower arrangement for one sex. 
Each stall has a changing area, shower and privacy 
lock. It has a towing weight of 11,500 pounds, inter-
nal hose connections for easy washdown, external 
fresh tank connection, 90 percent efficient tank-
less water heaters and external cord and hose storage areas. Non-wood and 
seamless wall, floor and ceiling surface materials keep it from rotting, mold 
and mildew due to water seeping into the framework. 574/350-2150; www.
satelliterestroomtrailers.com.

 SLIDE-INS

BEST ENTERPRISES SLIDE-IN
A slide-in vacuum tank unit from Best 
Enterprises can hold up to 300 gallons of 
waste and 160 gallons of freshwater. Its pri-
mary and secondary are stainless steel. Tanks 
are constructed out of 304 stainless steel No. 
4 finish, which maintains pleasing aesthet-
ics and doesn’t rust. No. 4 stainless steel hangers are 
used for trouble-free spooling of hose. A dump sump is built into the tank to 
eliminate buildup of debris and keep the bottom of the tank clean. 800/288-
2378; www.bestenterprises.net.

 
IMPERIAL INDUSTRIES SELF-
CONTAINED SLIDE-IN UNIT
The Self-Contained Slide-In Unit from Im-

perial Industries is offered in either a sin-
gle compartment for grease or industrial 

sludge, or the traditional two-compart-
ment for the portable restroom cleaning 
industry. It has a horizontal freshwater 

tube and the Extruded Skid design, while a 
large inventory of stock units allows for quick lead 

times. Stock units are manufactured in steel, aluminum or stainless steel 
with capacities of 300, 450, 550 and 650 gallons. They come with the option 
of Masport or Conde (Westmoor Ltd.) vacuum pump packages with Honda 
gas engines. 800/558-2945; www.imperialind.com.

 

MID-STATE TANK 
SLIDE-IN 
Slide-in units from Mid-State Tank 
are available with 400-gallon two-
compartment tanks, 300 gallons for 
wastewater and 100 gallons for fresh-
water. They are constructed of 5454 
H32 polished aluminum or stainless steel with a No. 4 satin finish. The water 
compartment has two top fittings, one bottom fitting and a 1-inch sight tube 
on the front. The waste compartment has a 20-inch National Vacuum Equip-
ment manway with a 2-inch primary connection, 3-inch flanged outlet on 
top of the tank, 3-inch discharge on bottom facing rear, two 5-inch sight eyes 
in the rear head and full-length fork tubes extended at the rear for the engine 
platform. Units can also be ordered with a single compartment and in a vari-
ety of capacities. 800/722-8384; www.midstatetank.com.

 
PIK RITE 600-GALLON 
ALUMINUM SLIDE-IN
The 600-gallon aluminum slide-in unit 
from Pik Rite holds either 600 gallons of 
wastewater or 400 gallons with a 200-gal-
lon freshwater compartment inside. The 
freshwater compartment is construct-
ed for stable weight distribution and is 
paired with a 12-volt electric washdown 

pump. The main tank is outfitted with a 5 to 9 hp electric-start Honda en-
gine and available with Conde (Westmoor Ltd.), Masport or Jurop/Chan-
dler pumps ranging from 72 to 115 cfm. It has sight tubes for both waste and 
freshwater compartments and a 3-inch discharge with a poly ball valve. It 
comes with 30 feet of 2-inch Kanaflex hose that rests at a convenient height 
on tank-mounted hose hooks. The aluminum skids have forklift pockets for 
easy maneuverability. 800/330-3965; www.pikrite.com.

 
TANKTEC 
 SLIDE-IN TANKS
Slide-in tanks from TankTec range 
in size from 100 to 995 gallons. The 
demand for larger slide-in tanks has 
lead to 800- and 995-gallon sizes be-
ing added to the line. The tanks are 
available in single-section grease 
and septic or two-section for porta-
ble toilet service. 888/428-6422; www.tanktec.biz. ■

http://www.satelliterestroomtrailers.com
http://www.satelliterestroomtrailers.com
http://www.bestenterprises.net
http://www.imperialind.com
http://www.midstatetank.com
http://www.pikrite.com
http://www.tanktec.biz
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2016 Ram 5500  
6.7 diesel, 4x4, auto

1250 aluminum tank  
(950 waste/300 fresh)  

Dual work stations
36" tool boxes 
Hydraulic PTO 

$78,999Starting  
at

No More Lifting
Hose Above Your Shoulder 

To Take Off Or Put Back On

Starting  
at

$73,999
Hose trays and tool boxes  
on both sides 

FINANCING 
AVAILABLE!

Various Tanks & 
Chassis In Stock

Call for quote 
All prices are subject  

to change based on options

Portable Restroom 
Truck Rental 

Call on details

Advanced Services, Inc.
Cloquet MN   •   218-391-8882

advancedservicesmn@gmail.com 
www.advancedservicesmn.com

“Designed by a portable toilet cleaner;  
for the portable toilet cleaner”

Low  
Work  
Stations!

(2016 Ram 4x2, auto, diesel)

Petersen

®
 Pipe Plugging Systems

www.pipeplug.com

Economical Hot Tap  
Plugging Systems

Pipe Plugs and Packers for all 

your Pressure, Chemical, and 

Temperature Requirements.  

Call us to quickly customize a 

pipe plug or plugging system 

for your specific application.

PHONE  800.769.4973  OR  262.692.2416   
FAX  800.669.1434  OR  262.692.2418

PRODUCTS
COMPANY

Serving Professionals Since 1916

$5,000-$175,000
ONLY NEED CREDIT APPLICATION!

                   No one makes it easier!
For more than 37 years, Gerry Oestreich has  
been a trusted name in new and used 
    equipment financing.

• New Or Used Trucks
• Portable Potties
• Pressure Washers
• Trailers and more ...

•  NEW-WORKING  
CAPITAL LOANS

Visit Our New Website:

ABCLeasingNY@gmail.com

www.abclease.net

518-618-0033
LEASING & FINANCING

Equipping Your  
Business for Less -

Call Gerry Oestreich
Today To Learn More!

mailto:advancedservicesmn@gmail.com
http://www.advancedservicesmn.com
http://www.pipeplug.com
mailto:ABCLeasingNY@gmail.com
http://www.abclease.net
www.routeoptix.com
www.pipeplug.com
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DON’T JUST ORDER PARTS
GET THE KNOWLEDGE & ADVICE THAT WILL HELP COMPLETE THE JOB AS WELL

Santa Fe Springs, CA
562-944-0404 

Fax: 562-944-3636
800-699-7557

www.vacpump.com
Hablamos 
Español

Like us on  
Facebook

At Armstrong Equipment, we believe life and business require cer-
tain compromises, but not on those things on which your business 
and family depend. A beautiful, new and shiny vacuum truck with a 
burned out pump is nothing more than uncomfortable transportation 
at four miles per gallon.

Your customers depend on you! Your employees depend on you! 
Your family depends on you!

We think you should be able to depend on us! That is why we sell the 
most dependable vacuum pumps, parts, valves and tank compo-
nents available. When it comes to quality and reliability in the tools 
that make your business successful, there should be:

“No Comprom ise.”

We proudly stock Masport, Jurop, NVE, Condé, Fruitland, Moro and 
G-D Wittig vacuum pumps, Sutorbilt blowers, Garnet Instruments 
SeeLevel gauges, Clearflow Heavy Duty valves and most other 
vacuum truck components and accessories. We can also provide 
replacement pumps and repair kits for most major brands.  For more 
information call us toll free at 800-699-7557.

HXL400WV

RFL100

4M

RCF500F

866 DC10 356U

R260

http://www.vacpump.com
http://www.pumper.com
http://www.bionetix-international.com
www.recovere.biz
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PRODUCT NEWS

VACTOR 
MANUFACTURING 
VACUUM EXCAVATOR
The HXX ParaDIGm vacuum 
excavator from Vactor Manufac-
turing is designed to dig holes 
with air or water for the instal-
lation, maintenance and repair of underground infrastructure and utilities. 
The excavator features an extendable boom with a 6-inch vacuum hose and 
a vacuum system capable of up to 2,200 cfm. A single-engine, PTO design 
drives all vacuum, air and water systems. Available on a Class 6 or Class 7 
chassis, the excavator offers a maximum payload of 6,000 pounds. The Park-
n-Dig feature minimizes the time between arriving on the job site and exca-
vation, including the ability to dig up to 6 feet without additional pipe and 
hose. 800/627-3171; www.vactor.com.

COXREELS 
EXHAUST HOSE REELS
The 300 Series exhaust reels from COXREELS 
are designed to extract exhaust fumes direct-
ly from the source of emission and maintain 
safe workplace air quality. The spring-driven 
reels store large-diameter exhaust hose and 
mount to any wall, overhead and floor posi-
tion. A heavy-duty frame provides stability 
and reels are powder-coated for added dura-
bility. 800/269-7335; www.coxreels.com.

BEL-RAY COMPANY GEAR 
SYSTEMS LUBRICANT
Clear Gear lubricant from Bel-Ray Company is de-
signed for Type 2 open-gear systems. Made to re-
duce energy consumption, vibration and machinery 
temperature, the lubricant operates in the full fluid 
film or hydrodynamic mode to maximize gear tooth 
protection. The fluid drains easily from the open 
gear shroud and will not accumulate or harden in 
tooth roots. The lubricant is available in five viscos-
ity grades: light, medium, standard, heavy and extra 
heavy. 732/938-2421; www.belray.com. ■

The Multiple Segment Lobe Pump from Ocor Corporation is a 
positive displacement helical lobe pump that delivers continuous flow and 
high pressure without the pulsation characteristic of traditional lobe pumps. 
The pump delivers the same displacement efficiency at any speed and is 
fully reversible, making it a suitable solution for multiple applications.

“Basically, it’s a very unique type of positive displacement pump, be-
cause it has no internal contacting surfaces,” says Ocor president Brian 
O’Connor. “It can pump almost anything — water, air, gas. As long as it 
will fit inside the individual rotor pocket, it will transport from the inlet to 
the discharge.

“It’s operating at constant efficiency no matter what the speed, so you 
can pump at 10 rpm or you can pump at 1,000 rpm depending on how 
much flow you want, and you can change within that range at any time. You 
have a completely variable-speed pump.”

What makes the pump unique is the ability to separate flow into multiple 
pump segments. Each segment is made up of two counter-rotating rotors, 
rotationally sequenced on parallel shafts to produce continuous, non-pulsat-
ing flow. Each nesting rotor pair is separated by stationary plates to prevent 
crossflow in the displacement chambers.

The pump is capable of producing high pressure when run in one direc-
tion and becomes an efficient vacuum pump when run in the opposite 
direction.

“It is a media pump, a compressor, a vacuum pump and/or a blower,” 
O’Connor says. “The applications are endless.”

The Multiple Segment Lobe Pump operates under most conditions and 
won’t freeze in cold temperatures. 619/328-1310; ocor@cox.net.

(continued)

OCOR MULTIPLE SEGMENT LOBE 
PUMP DELIVERS CONTINUOUS 
FLOW AND HIGH PRESSURE

in the
SPOTLIGHT
By Luke LeNoble

http://www.vactor.com
http://www.coxreels.com
http://www.belray.com
mailto:ocor@cox.net
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PATENTED TECHNOLOGY FOR PUMPING

Proudly made in the USA

POWER BOOSTERS:
Have no moving parts
Require no gas or maintenance
Attach to the end of the hose, no heavy 
equipment to hold
Feature rugged lightweight construction, the 
3 Inch unit only weighs 10 lbs.

pressurelift.com 
866-504-6596

GET STRAIGHT ANSWERS TO ALL YOUR QUESTIONS AND 
WATCH THESE UNITS IN ACTION, PRESSURELIFT.COM

WHY A POWER BOOSTER?

Power Booster Sizes:  

2", 3", 4", 6" & 8"

Decrease pumping time/Increase profits
Get the competitive edge – Be the 
company who gets the job done where 
others have failed
Conquer deep lifts and long hose runs
Reduce work load on equipment/Keep 
the pump cooler

Dealers  
In:

AustraliaNew Zealand

Now you will BUST IT UP/MIX IT UP and PUMP IT UP IN RECORD TIME

MANUFACTURER OF QUALITY PORTABLE RESTROOMS AND SINKS

Dual VIP Restroom Trailer

1737 S. VINEYARD AVENUE • ONTARIO, CA 91761
PHONE 909-930-6244 • TOLL FREE 800-334-1065 • FAX 909-930-6237

WWW.NUCONCEPTS.COM

Ideal for:
• Weddings / Parties
• Sporting Events
• Food Festivals
• Community Events
• Restroom Remodeling
• Movie Production

Features:
• Solar Powered
• Self-contained
• Flushing, china toilet
• Enclosed sink
•
•
• Interior Heater (option)
• Sink Water Heater (option)

Power Converter (option)
Air-conditioning (option)
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(continued)

OCOR MULTIPLE SEGMENT LOBE 
PUMP DELIVERS CONTINUOUS 
FLOW AND HIGH PRESSURE

in the
SPOTLIGHT
By Luke LeNoble

PO Box 39, Dayton, IN 47941

Toll-Free: 877.296.2555   

Phone: 765.296.2027 

Fax: 765.296.3027

www.wee-engineer.com

Wee Engineer
WITH IMAGINATION

Tanks • Pumper Trucks • Vacuum Tank Trucks • Portable Toilet Trailers • Custom Fabrications • Environmental Equipment

Follow Us

SPRING MOUNTS  
decrease fatigue on your tank frame,  
mounts to most tanks, easy bolt or weld-on 
style, heavy-duty stress relieved springs.  
Mounts with springs..$82.00

Springs alone ...........$11.00 ea.

Thank you to Rick Stowe of Gordon Lang Septic
for purchasing this Stainless Steel 850 gallon tank  

with flat bed for his toilet business. 

HEATED COLLARS 
Preventing your valves from freezing will 
help your profits during the winter months.

Installation kit and 110 volt heater kit available

 1.5-2" ..... $110
 3" ........... $165

 4" ........... $198
 6" ........... $297

http://www.pumper.com
http://www.wee-engineer.com
www.pressurelift.com
www.nuconcepts.com
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No Excuses, 
Just Treatment.

Simpler installations  
with superior e�uent treatment 

 in a smaller space.

Innovative Environmental Products and Solutions Since 1970

1-800-444-1359 eljen.com

CORPORATION

www.powervacinc.com

(262) 542-8989

REPAIR & REMANUFACTURE
n   Industrial Blowers
n   Transfer Cases

n   Vacuum Loaders
n   Pump Trucks
n   Water Pumps

Quality Workmanship | Professional Service
Competitive Prices | Warranty on All We Do

SALES
New & Used
n   Vac Trucks
n   Blowers
n   T–Cases

n   Water Pumps

TANKHEADS EICA Tankheads Inc. custom 
manufactures Standard, 
A.S.M.E. Code and Oval 

Elliptical Transport Heads in 
a wide variety of types and 

confi gurations. We offer 
sizes up to 168" and 3/4" 

thick in carbon steel, 
stainless steel, aluminum 
and various other alloys. 

EICA Tankheads Inc.
1700 E. Hicks Field Rd.
Fort Worth, TX 76179
817.847.0917 – Phone
817.847.4853 – Fax
www.eicatankheads.com
dkerstine@eicatankheads.com

CALL 

US FOR A 

QUOTE

ALL STAINLESS STEEL
12V DC Washdown Pump

For More Information, Call 630-552-4115 ext. 2,
Email Pumper@MTHPumps.com, or 
Visit Us Online www.MTHPumps.com

Manufacturing Pumps

 in the U.S. for 

over 50 Years!

• 100% Solid Stainless Steel Pump Components 
No Rusty Pump • No Plastic • Freeze Tolerant

• Open Face Impeller Design
Allows Debris to Pass

• 1 HP Totally Enclosed Motor
No Fan Problems

• Long Lasting Dry-Run Seal
• Flow Rates to 25 GPM
• Pressure to 40 PSI
• End Suction with Top, Bottom,

or Side Discharge
• Available for Quick Factory Shipment
• Can Handle Liquids to 230°F

http://www.powervacinc.com
http://www.eicatankheads.com
mailto:dkerstine@eicatankheads.com
mailto:Pumper@MTHPumps.com
http://www.MTHPumps.com
www.eljen.com
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At Advantage Funding, what we do is simple:

We Build Relationships
Advantage Funding knows your business and 

the forces that drive it. We’re passionate 
about getting you the funds you need—

today and tomorrow.

www.advantagefund.com      888-242-7239

http://www.advantagefund.com
http://www.pumper.com
www.robinsontanks.com
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P.O. Box 1107 - 135 E Mile Road - Kalkaska, MI 49646 
p: 231.258.4870 - f: 231.258.2019 - sales@marshind.com

800.952.1537 - WWW.MARSHIND.COM

Portable Toilet Units

Join us on Facebook See the progress of some of our units in the making.

Mini Vac TrailersSlide-In Units

Thank you Don’s & Davis Sanitation 
from TN for purchasing this  

600/200 gallon portable  
Restroom Service Unit.

Check out our website for more information: www.marshind.com

 Industrial Units  
DOT Code & Non Code

Industrial Vacuum Units

Vacuum Septic Units

Aluminum Or  
Steel Tanks  
In A Variety  
Of Capacities.

Quality People Doing Quality Work

DOT Code &  
Non-code  
Hoist &  
Rear Door  
Options

Portable Toilet  
Restroom  
Services  

Units.

McLaughlin names regional sales rep
Jake Jeffords was named regional sales representa-

tive for McLaughlin. Jeffords will be responsible for meet-
ing the needs of customers in the Southeast, Mid-South 
and Eastern Canada.

 
IPEX announces $55 million expansion

IPEX unveiled its $55 million Edmonton plant expansion to stakehold-
ers and guests at a reception in June. The 17,245-square-foot expansion 
brings the production of large-diameter PVCO and PVC pressure and sewer 
piping to the North American and Canadian markets.

 
Masport names regional sales manager

J.R. Kidman was named regional sales manager 
for Masport. Kidman has 10 years of experience as a 
sales professional in the vacuum truck and liquid waste 
industry. ■

INDUSTRY NEWS

Jake Jeffords

J.R. Kidman

mailto:sales@marshind.com
http://www.marshind.com
www.sanitationgraphics.com
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Sales, Rentals,  
& Leasing Options

Mobile Belt Filter Press with
Operator Room

Dewatering Solutions for
Bio Solids, Sludge & Slurries

Do It Once!
Do It Bright!

Phone: 269-793-7183  Fax: 269-793-4022
127 N. Water St., Hopkins, MI 49328

www.brightbeltpress.com

Ask for Scott or Frank – 888-395-7551 • After hours call Scott at 816-590-4076
TRANSPORT TRUCK SALES, INC.

  Delivery Available Anywhere in the Lower 48!! www.TransportTruck.com

 2007 International 9200, Cummins 435 HP,  
10 spd, jakes, 3360 gallon steel vac tank,  
Masport 400 liquid cooled vac pump.

$59,500
1-YEAR 100,000 MILE DRIVE TRAIN WARRANTY

2011 Pete 335, Paccar engine, 325 HP,  Allison Auto,  
NON CDL, 2000 gallon steel tank, NVE 607 pump.

Call For Pricing!
1 YEAR ENGINE WARRANTY

2007 Mack CX613, AC-380 HP, jakes, 10 spd, double 
framed, 14# lb fronts, 44# lb rears, NEW 3400 gallon steel vac 

tank, NEW Masport 400 liquid cooled pump, heated valves.

2-YEAR 200,000 MILE DRIVE TRAIN WARRANTY

 2007 Freightliner, 2009 Freightliner and  
2007 IHC 7400, low miles, manual trannys, 210-300 HP, 

NEW 2300 gallon and 2450 gallon tanks, NEW Jurop Pumps.
Call For Pricing!

2-YEAR 200,000 MILE DRIVE TRAIN WARRANTY

2009 Sterling LT-9513, Cat 350 HP,  jake, 10 spd,  
20# lb fronts, double framed, full lockers, NEW 4200  
gallon alum. vac tank, NEW Masport 400 Vac pump.

Call For Pricing!
2-YEAR 200,000 MILE DRIVE TRAIN WARRANTY

(4) 2013 Pete 388s, ISX Cummins 500 HP, 18 spds,  
Low Miles, 4650 gallon tanks, Fruitland and Masport 400 pumps.

$99,500
SAVE HUGE OFF NEW!

McLaughlin names regional sales rep
Jake Jeffords was named regional sales representa-

tive for McLaughlin. Jeffords will be responsible for meet-
ing the needs of customers in the Southeast, Mid-South 
and Eastern Canada.

 
IPEX announces $55 million expansion

IPEX unveiled its $55 million Edmonton plant expansion to stakehold-
ers and guests at a reception in June. The 17,245-square-foot expansion 
brings the production of large-diameter PVCO and PVC pressure and sewer 
piping to the North American and Canadian markets.

 
Masport names regional sales manager

J.R. Kidman was named regional sales manager 
for Masport. Kidman has 10 years of experience as a 
sales professional in the vacuum truck and liquid waste 
industry. ■

INDUSTRY NEWS

Jake Jeffords

J.R. Kidman

    Upcoming Training & Events

SAVE THE DATES
COLORADO
NAWT Inspector Course
November 17-18, 2016
Instructor: Kim Seipp/ 
Warren Brown
Contact: Lisa Nicoll
Email: cpow@cpow.net
Phone: 720.626.8989

NEVADA
2016 Onsite Wastewater 
Mega-Conference
October 26-29, 2016
Reno, NV
Contact: Eric Casey
Email: wecasey@comcast.net
Phone: 703.836.1950

NEW MEXICO
POWRANM/NAWT 
Inspector (1 day) Course
October 17, 2016
UNM Continuing Education Center 
Albuquerque, NM
Register at www.powranm.org

POWRANM/NAWT 
Installer (2 day) Course
October 18-19, 2016
UNM Continuing Education Center 
Albuquerque, NM
Register at www.powranm.org

PENNSYLVANIA
8th Waste Treatment 
Symposium
August 23-24, 2017
Apollo, PA

ARIZONA
UA/NAWT Soil & Site 
Evaluation for Onsite 
Wastewater Systems
October 17-18, 2016
Instructor: Kitt Farrell-Poe
Contact: Aaron Tevik
Phone: 520.621.3691
Email: atevik@email.arizona.edu
Web: uacals.org/44m

800-236-6298
WWW.NAWT.ORG

YOUR SOURCE 
FOR REAL 
LEARNING

 For more 
information call:

http://www.TransportTruck.com
http://www.brightbeltpress.com
http://www.pumper.com
mailto:cpow@cpow.net
mailto:wecasey@comcast.net
http://www.powranm.org
http://www.powranm.org
mailto:atevik@email.arizona.edu
www.nawt.org
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Marketplace Advertising

•  Safer for People, 
    Pets and the Planet

•  Works immediately
    by Digesting FOG

•  Pro�table Add-on

800-951-4246
www.onebiotechnology.com

Is NOT your Ordinary
Drain/Septic Treatment

760.731.0745 
jscruver@aol.comMade in 

the USA

SALCOR  
UV DISINFECTION

Like 
Building 
Blocks

Link 3G UV Units Together  
To Match Your Onsite Needs

A WORLDWIDE ULTRAVIOLET  
DISINFECTION LEADER SINCE 1978

• INACTIVATES DEADLY “SUPERBUGS”  
• PRESERVES HEALTH & ENVIRONMENTS  

• EASY INSTALL/O&M-GROUND  
OR PUMP TANK

3G Units9,000 GPD Each

Up To

100,000+ 

GPD

Easily  

ExpandedPARALLEL/SERIES ARRAY
PARALLEL/SERIES ARRAY

F R A G R A N C E F R A G R A N C E

F R A G R A N C EF R A G R A N C E

SUMMER FRESH
FRAGRANCE

F R A G R A N C E F R A G R A N C E

F R A G R A N C EF R A G R A N C E

SUMMER FRESH
FRAGRANCE

F R A G R A N C E F R A G R A N C E

F R A G R A N C EF R A G R A N C E

SUMMER FRESH
FRAGRANCE

F R A G R A N C E F R A G R A N C E

F R A G R A N C EF R A G R A N C E

SUMMER FRESH
FRAGRANCE

F R A G R A N C E F R A G R A N C E

F R A G R A N C EF R A G R A N C E

SUMMER FRESH
FRAGRANCE

290 Alpha Drive, Pittsburgh PA 15238
     800.556.0111      412.252.7000
surcopt.com

PORTABLE SANITATION PRODUCTS 

800.556.0111
surcopt.com

New mess-free  
packets available!

Call to get your FREE sample

Portable Toilet
Deodorant

Surco®

On Sale For Only 
$32,995!

• 35 HP Vanguard
• 10 gpm @ 3850 psi

• 325-Gallon Tank • 300’ Hose
• General Pump

Fully loaded! Call for details!

1-800-213-3272

$32 995!
 10 gpm @ 3850 psi On Sale For Only

$32 995!
• 35 HP Vanguard

• 10 gpm @ 3850 psi

Xtreme Flow
Hot/Cold Jetter!

Generator-Parts.com
Online parts breakdowns to help you 

troubleshoot and identify repair parts.

FULL LINE OF GENERATORS 
AND OEM PARTS FROM: 

MANY PARTS IN STOCK:
    • Filters
    • Fuel System   
       Components
    • Starter Motors

    • Replacement
       Gaskets
    • Solenoids
    • Much More!

Trained & Certified Repair and Installation Staff
877-409-1618  •  sales@generator-parts.com

Generator-Parts.com

Same day shipping on in-stock inventory 
orders placed before 4 p.m. CST.

Our large midwest inventory reaches most places 
in 2-3 business days via standard shipping.

Government and Military Quotations Welcome

The Sani-Klip
R. Nesbit Portable Toilets introduces:

A COST  
EFFECTIVE 
SOLUTION  

FOR  
PROVIDING  

ALL OF YOUR  
CUSTOMER’S 

HAND  
SANITIZER

CONTACT: KATIE/AMY
R. NESBIT PORTABLE TOILETS

724-652-8232
www.best-portable-toilets.com

• Septic Vent Filters
• Activated Carbon

• Vapor Phase Adsorbers
• Patented Cross Flow Design 

Wicks Away Moisture
• Custom Solutions

866-NO-STINK 
(866-667-8465)

973-846-7817 in NJ
Makers of the Wolverine Brand

of Odor Control Solutions

Pictured: Super Wolverine 8# Unit

Patent # US 8,273,162

IndustrialOdorControl.com
A Broad and Economical Range of Odor Control Solutions

800.362.0240

O
NL

Y $3,195

www.mtechcompany.com

The Best Package On The 
Market Includes:

Add a Blower with 15’ of duct for only $350!
Add a 5 Minute Escape Respirator for only $500!

CONFINED 
SPACE 
ENTRY 

PACKAGE 
SM

SM

 (3 Year Sensor Warranty)
• 4-Gas Air Monitor 

• 7’ Tripod

• Work Winch

• Full Body Harness

• 3-Way Fall Protection 

1.800.321.6960  
www.jetincorp.com 

email@jetincorp.com

R

R

Wastewater Treatment Solutions

Founded on Innovation. 
Anchored by Service.®

Onsite Installer Marketplace C_EAward.indd   1 3/26/2013   9:23:15 AM

Marketplace Advertising

DREDGING & DEWATERING SERVICE

www.fluidtechnologyinc.com

(513) 241-1600

Fax (513) 756-1995
Fluid Technology, Inc.

• Municipal and Industrial • Digester and Lagoon Cleaning 

• Double Belt Filter Presses • Liner Repair & Replacement

Custom Made To 
Your Specs Truck 

Beds & Forms

Truck For Sale:

256-737-0051

Call Dewayne for a quote!

www.theshaddixcompany.com

Septic Tank 
Delivery Beds

1500 & 1000 Gal.  
2 Compt.  

Septic Tank Forms

2009 Freightliner,  
160,000 Miles, 240 HP Engine, Auto 

w/Airbrakes, GVWR 26,000,  
New 16' set bed, 

For Pricing and more information 
contact Dewayne

Truck For Sale:

Custom Made To 
Your Specs Truck 

Beds & Forms

Traps and Interceptors For 
Grease, Solids, Lint, Oil & Hair

Certified by P.D.I.

800-541-8004
PolyTraps@AshlandPolyTraps.com
www.AshlandPolyTraps.com

• NO Rust or Corrosion
• Lightweight
• Very Cost Effective
•  Sizes up to  

560 Gallons
• Made in the U.S.A.!

LIFETIME WARRANTY!

ASHLAND
PolyTraps

Every Pumper 
Needs A  

TOOLBOX JETTER

GET YOURS 
TODAY!

866-944-3569

Toll Free 888-999-3290

www.simtechfi lter.com

TruCore Sludge Sampler 

•  Quick & accurate sampling

•  Works in thick sludge

•  No mess release of sample

•  Simple straight-thru design 

•  Clear tube is made of 
Polycarbonate

•  Inside diameter of 1-3/8"

•  Extendable

Tired of taking multiple 
samples just to guess 
the sludge depth? 
Try our TruCore!

Please visit us at www.amtpump.com

Pump Assemblies for 2017

Hydraulic
Driven
Pressure
Washer

HYD3525 3.5GPM 2500PSI $979
HYD4040 4.0GPM 4000PSI $1,795
HYD5530 5.5GPM 3000PSI $1,799
HYD1130 11GPM 3000PSI $2,099
HYD1722 17GPM 2200PSI $2,099
HYD2418 24GPM 1800PSI $2,099
HYD1840 18GPM 4000PSI $6,599

YEARS OF 
SERVICE

WaterCannon.com
1.800.333.WASH (9274)

FREE DELIVERY* • Quantity & Fleet Discounts Available
*Some delivery restrictions may apply. Call for details.

Go to  
pumper.com/alerts  
and get started today!

GET EMAIL 
NEWS ALERTS 

FOR

mailto:jscruver@aol.com
http://www.onebiotechnology.com
mailto:sales@generator-parts.com
http://www.best-portable-toilets.com
http://www.mtechcompany.com
http://www.jetincorp.com
mailto:email@jetincorp.com
www.surcopt.com
www.hotjetusa.com
www.hydraflexinc.com
http://www.generator-parts.com
www.mightyprobe.com
www.industrialodorcontrol.com
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Marketplace Advertising

•  Safer for People, 
    Pets and the Planet

•  Works immediately
    by Digesting FOG

•  Pro�table Add-on

800-951-4246
www.onebiotechnology.com

Is NOT your Ordinary
Drain/Septic Treatment

760.731.0745 
jscruver@aol.comMade in 

the USA

SALCOR  
UV DISINFECTION

Like 
Building 
Blocks

Link 3G UV Units Together  
To Match Your Onsite Needs

A WORLDWIDE ULTRAVIOLET  
DISINFECTION LEADER SINCE 1978

• INACTIVATES DEADLY “SUPERBUGS”  
• PRESERVES HEALTH & ENVIRONMENTS  

• EASY INSTALL/O&M-GROUND  
OR PUMP TANK

3G Units9,000 GPD Each

Up To

100,000+ 

GPD

Easily  

ExpandedPARALLEL/SERIES ARRAY
PARALLEL/SERIES ARRAY
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F R A G R A N C EF R A G R A N C E

SUMMER FRESH
FRAGRANCE
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SUMMER FRESH
FRAGRANCE
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SUMMER FRESH
FRAGRANCE
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SUMMER FRESH
FRAGRANCE
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SUMMER FRESH
FRAGRANCE

290 Alpha Drive, Pittsburgh PA 15238
     800.556.0111      412.252.7000
surcopt.com

PORTABLE SANITATION PRODUCTS 

800.556.0111
surcopt.com

New mess-free  
packets available!

Call to get your FREE sample

Portable Toilet
Deodorant

Surco®

On Sale For Only 
$32,995!

• 35 HP Vanguard
• 10 gpm @ 3850 psi

• 325-Gallon Tank • 300’ Hose
• General Pump

Fully loaded! Call for details!

1-800-213-3272

$32 995!
 10 gpm @ 3850 psi On Sale For Only

$32 995!
• 35 HP Vanguard

• 10 gpm @ 3850 psi

Xtreme Flow
Hot/Cold Jetter!

Generator-Parts.com
Online parts breakdowns to help you 

troubleshoot and identify repair parts.

FULL LINE OF GENERATORS 
AND OEM PARTS FROM: 

MANY PARTS IN STOCK:
    • Filters
    • Fuel System   
       Components
    • Starter Motors

    • Replacement
       Gaskets
    • Solenoids
    • Much More!

Trained & Certified Repair and Installation Staff
877-409-1618  •  sales@generator-parts.com

Generator-Parts.com

Same day shipping on in-stock inventory 
orders placed before 4 p.m. CST.

Our large midwest inventory reaches most places 
in 2-3 business days via standard shipping.

Government and Military Quotations Welcome

The Sani-Klip
R. Nesbit Portable Toilets introduces:

A COST  
EFFECTIVE 
SOLUTION  

FOR  
PROVIDING  

ALL OF YOUR  
CUSTOMER’S 

HAND  
SANITIZER

CONTACT: KATIE/AMY
R. NESBIT PORTABLE TOILETS

724-652-8232
www.best-portable-toilets.com

• Septic Vent Filters
• Activated Carbon

• Vapor Phase Adsorbers
• Patented Cross Flow Design 

Wicks Away Moisture
• Custom Solutions

866-NO-STINK 
(866-667-8465)

973-846-7817 in NJ
Makers of the Wolverine Brand

of Odor Control Solutions

Pictured: Super Wolverine 8# Unit

Patent # US 8,273,162

IndustrialOdorControl.com
A Broad and Economical Range of Odor Control Solutions

800.362.0240

O
NL

Y $3,195

www.mtechcompany.com

The Best Package On The 
Market Includes:

Add a Blower with 15’ of duct for only $350!
Add a 5 Minute Escape Respirator for only $500!

CONFINED 
SPACE 
ENTRY 

PACKAGE 
SM

SM

 (3 Year Sensor Warranty)
• 4-Gas Air Monitor 

• 7’ Tripod

• Work Winch

• Full Body Harness

• 3-Way Fall Protection 

1.800.321.6960  
www.jetincorp.com 

email@jetincorp.com

R

R

Wastewater Treatment Solutions

Founded on Innovation. 
Anchored by Service.®

Onsite Installer Marketplace C_EAward.indd   1 3/26/2013   9:23:15 AM
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DREDGING & DEWATERING SERVICE

www.fluidtechnologyinc.com

(513) 241-1600

Fax (513) 756-1995
Fluid Technology, Inc.

• Municipal and Industrial • Digester and Lagoon Cleaning 

• Double Belt Filter Presses • Liner Repair & Replacement

Custom Made To 
Your Specs Truck 

Beds & Forms

Truck For Sale:

256-737-0051

Call Dewayne for a quote!

www.theshaddixcompany.com

Septic Tank 
Delivery Beds

1500 & 1000 Gal.  
2 Compt.  

Septic Tank Forms

2009 Freightliner,  
160,000 Miles, 240 HP Engine, Auto 

w/Airbrakes, GVWR 26,000,  
New 16' set bed, 

For Pricing and more information 
contact Dewayne

Truck For Sale:

Custom Made To 
Your Specs Truck 

Beds & Forms

Traps and Interceptors For 
Grease, Solids, Lint, Oil & Hair

Certified by P.D.I.

800-541-8004
PolyTraps@AshlandPolyTraps.com
www.AshlandPolyTraps.com

• NO Rust or Corrosion
• Lightweight
• Very Cost Effective
•  Sizes up to  

560 Gallons
• Made in the U.S.A.!

LIFETIME WARRANTY!

ASHLAND
PolyTraps

Every Pumper 
Needs A  

TOOLBOX JETTER

GET YOURS 
TODAY!

866-944-3569

Toll Free 888-999-3290

www.simtechfi lter.com

TruCore Sludge Sampler 

•  Quick & accurate sampling

•  Works in thick sludge

•  No mess release of sample

•  Simple straight-thru design 

•  Clear tube is made of 
Polycarbonate

•  Inside diameter of 1-3/8"

•  Extendable

Tired of taking multiple 
samples just to guess 
the sludge depth? 
Try our TruCore!

Please visit us at www.amtpump.com

Pump Assemblies for 2017

Hydraulic
Driven
Pressure
Washer

HYD3525 3.5GPM 2500PSI $979
HYD4040 4.0GPM 4000PSI $1,795
HYD5530 5.5GPM 3000PSI $1,799
HYD1130 11GPM 3000PSI $2,099
HYD1722 17GPM 2200PSI $2,099
HYD2418 24GPM 1800PSI $2,099
HYD1840 18GPM 4000PSI $6,599

YEARS OF 
SERVICE

WaterCannon.com
1.800.333.WASH (9274)

FREE DELIVERY* • Quantity & Fleet Discounts Available
*Some delivery restrictions may apply. Call for details.

Go to  
pumper.com/alerts  
and get started today!

GET EMAIL 
NEWS ALERTS 

FOR

http://www.fluidtechnologyinc.com
http://www.pumper.com
mailto:PolyTraps@AshlandPolyTraps.com
http://www.AshlandPolyTraps.com
http://www.theshaddixcompany.com
http://www.simtechfilter.com
http://www.amtpump.com
www.americanjetter.com
www.parkprocess.com
www.watercannon.com
www.pumper.com/alerts
www.superiorsignal.com/pumper
www.surcopt.com
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ADVERTISING
SANITATION REMINDER POSTCARDS, 
BUSINESS CARDS AND CUSTOM 
COLOR DECALS: We are your resource 
for marketing your business. Call 781-
844-8600 or visit us and see samples at 
www.sanitationpostcards.com (PBM)

BLOWERS

NVE4610 blower package, 940cfm
540-874-5659 P11

BUSINESSES

WIND RIVER ENVIRONMENTAL is actively 
seeking opportunities to acquire companies 
in the septic, grease, waste hauling, drain 
cleaning and commercial plumbing service 
lines on the East Coast. Join a winning team! 
Check us out at www.wrenvironmental.com. 
Email Dave@Klinesservices.com or call my 
cell at 717-587-1909. (PBM)

FOR SALE: PORTABLE TOILET BUSINESS. 
Lucrative portable toilet business for sale in 
the Atlanta Metro area. Seven service trucks, 
two delivery trucks, approx. 50 sinks, 50 
handicap units. Approx. 900 units currently 
out in the field. For more information call 
678-758-8217.  (P12)

Growing septic servicing business in North-
ern WI. 3,000+ customers. 2002 Sterling 
with a 2014 Imperial 3,600-gallon tank. 
1988 Mack with a 3,600-gallon tank. 20 
portable restrooms and a 2005 Ford F-550 
with 350 waste and 150 fresh. New motor in 
the 550. $300,000 non-negotiable. Serious 
inquiries only. 715-518-3952  (P10)

Portable restroom business for sale in Mid-
coast Maine. Loyal customer base for 20 
years. All equipped. $125,000. Serious inqui-
ries only. Call 207-449-8741.  (P12)

Looking to start your own septic tank 
business in Florida? I can help. Have li-
cense, will sponsor. Call 931-277-5541 or 
931-248-1284.   (PBM)

Grease Trap Sales and Service Company 
for sale in Central Connecticut. Includes 
2007 Mitsubishi flatbed truck with 400-gal-
lon tank plus freshwater tank and hoses, 
portable aluminum grease pump-out unit, 
all required equipment, and all service 
agreements. This is a turnkey business 
ready to go. Great opportunity for moti-
vated person. Serious inquiries only. Email 
greasebiz@icloud.com (P11)

Well-established septic business - East 
Central Indiana. 40+ years, septic & roll-
off trucks, 100+ restrooms. Gross $450K. 
Building lease available. Looking to retire. 
Call 765-489-5559.  (P11)

FOR SALE: Portable Toilet Business. Very 
lucrative in the Chicagoland Area! Approxi-
mately 500 units, 52 HC-ADA, 40 sinks, 
5 family units. Almost all equipment less 
than five years old. 3 trailers, 2 pumpers, 1 
pickup truck. Hotsy pressure washer new 
10,000 and many miscellaneous toilet parts. 
Owner has been in portable toilet business 
for over thirty-five years and has knowledge 
of where all contracts are in and around city. 
This business would be a great add-on for 
a recycling/garbage company. Please call 
630-788-8007.  (P10)

Busy San Francisco Bay area portapotty 
business for sale. Currently running at max 
capacity. 2 trucks, 200 Satellite brand toilets 
and 10 handwash stations. Truck 1: 2007 
International with a Satellite Industries MD 
1660. Truck 2: 2015 Dodge Ram with a Sat-
ellite Industries MD 950. Looking for some-
one to take over the routes ASAP. Priced to 
sell. Call or text for more info 650-271-3201 
or email Toiletbizz@gmail.com (P10)

Portable toilet rentals in Westchester Coun-
ty, NY. Established 14+ years. Gross sales 
$160,000+. Over $100,000 worth of equip-
ment including 250 toilets, 2 trucks, 10-
spot bathroom carrier, comfort trailer and 
more. Turnkey business includes all con-
tracts. Owner willing to help with transition. 
$195,000 for all. Serious inquires only. Email 
outhouseinfony@gmail.com  (P10)

www.RooterMan.com. Franchises avail-
able with low flat fee. New concept. Visit  
website or call 1-800-700-8062. (PBM)

Wanting to Buy Wastewater Business: En-
trepreneur/investor individual wanting waste-
water company to buy or invest. Confidential. 
Call/ text Kenny 409-651-9808  (P10)

PARADISE FOR SALE! Bee's Honey Pots, 
Inc., portable toilet company established in 
1983 in the beautiful Florida Keys is for sale. 
Based on Big Pine Key, Bee's is the oldest 
established and largest portable toilet com-
pany in the Keys. Sole owner and operator 
for the past 30+ years wants to go fishing! 
Interested? Call: 305-872-2287.  (P11)

Portable toilet company for sale in Seattle, 
Washington area. Call Dave at 425-681-
2696 for further details.  (P01)

Fully-equipped Long Island, NY cess-
pool cleaning company for sale. Estab-
lished 50+ years serving Nassau & Suf-
folk Counties with excellent reputation and 
high-repeat customer base. High volume of 
drain cleaning calls every week. Best offer. 
516-993-0446  (P10)

National Grease Recycling Inc. Let us 
teach you how to recycle restaurant’s waste, 
fryer grease and oil (yellow grease) only. Big 
$. Over 30 years experience, will guide you 
through complete process from collection to 
processing to marketing to end users. Don’t 
lose your trap business to competitors that 
offer both services. We also buy cooking oil, 
unprocessed, anywhere in the country. Call 
for information. References available - many 
success stories. Dewey Walker, 813-704-
6599 or 813-758-2552. (PBM)

COMPUTER SOFTWARE
FreeSer v iceReminderSof tware .com, 
FreeSe r v i ceD i spa tchSo f tware . com,  
FreeRouteManagementSoftware.com.  
 (P10)

COMPUTER SOFTWARE/ 
BILLING

Affordable Business Software. Online, 
any device access. Dispatching, billing, 
mobile apps. Get back time to run your 
business. Free proposal, demonstration. 
888-332-5327; sales@clearcomputing.com; 
www.clearcomputing.com  (PBM)

DEWATERING

New 2016 20-yard and 15-yard de-
watering filter boxes “Vacuum Truck 
Special”, including roll-over tarp system, 
permanent filter material, loading mani-
fold, drain and wash-out ports. $25,000 
and $23,000. For more information call

863-984-8994, FL P10

Portable septic and grease receiving sta-
tions, dual-screen design. Screens that really 
work - simple, non-mechanical. Set it up any-
where. 208-790-8770 screencosystems.com 
sales@screencosystems.com  (PBM)

Mobile sludge-thickening package. Thicken 
100gpm of 1% into 8%. Why truck mostly 
water? Full details at: Mark@Delta-pioneer.
com or 941-809-1428  (P11)

DRAINFIELD RESTORATION
Terralifts - New and Used. Financing avail-
able for qualified buyers. For more infor-
mation call Dick Crane 800-223-2256 or 
aalco@tds.net for electronic brochure. www. 
youtube.com/watch?v=t8ApRUOasnY (PBM)

Terralift machine: Excellent shape, low 
hours,extra probe rod. Includes enough ma-
terial to do 12 jobs. $10,000. Jim 330-524-
7263 Ohio  (P10)

New and used terralifts for sale starting at 
$20,000 used and $38,000 new. Financing 
available. Call John at AerraTech 413-298-
4272.  (PBM)

DREDGES

2012 Dino Six Dredge: 250 hrs, comes 
with trailer, 2 cutter heads, 5', 8'. 700' 
floating package, valves and fittings.  
................................................ $62,000

623-271-0630, AZ P10

HAZARDOUS WASTE UNITS
Pre-owned 2,300 U.S. gallon, carbon steel, 
DOT certified, vacuum pressure tank. Mount-
ed on 2000 International cab and chassis 
with a Presvac PV750 vacuum pressure 
pump. (Stock# 4509V) www.VacuumSales 
Inc.com (888) VAC-UNIT (822-8648) (PBM)

2007 Peterbilt 335 with a Presvac 3,200-gal-
lon DOT, carbon-steel vacuum tank unit. 
(Stock# 6866C) www.VacuumSalesInc.
com (888) VAC-UNIT (822-8648)  (PBM)

New 3,200 U.S. gallon, carbon steel, DOT certi-
fied, 407/412 vacuum tank, dump type with full 
open rear, door and a Presvac PVB 750 vacuum-
pressure pump installed on a 2016 Peterbilt 348 
cab and chassis. (Stock #13634 A&D) www. 
VacuumSalesInc.com, (888) VAC-UNIT 
(822-8648) (PBM)

2001 Mack RD6885 with a Presvac 
3,500-gallon DOT stainless steel dump-type 
unit. (Stock# 0129C) www.VacuumSales 
Inc.com (888) VAC-UNIT (822-8648) (PBM)

P L A C E  Y O U R  A D  O N L I N E  A T  w w w . p u m p e r . c o m  –  I T ’ S  A L W A Y S  T H E R E  T O  M E E T  Y O U R  B U S Y  S C H E D U L E

see photos in color at www.pumper.com
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Pre-owned 3,200-gallon, carbon steel, DOT 
407/412 vacuum tank with a Presvac PVB750 
pump installed on a 2011 International. 
(Stock# 3243C) www.VacuumSalesInc.
com (888) VAC-UNIT (822-8648)  (PBM)

Pre-owned 2,300 U.S. gallon, carbon steel, 
D.O.T. certified, vacuum pressure tank. 
Mounted on 2002 International cab and chas-
sis with a Presvac PV750 vacuum pressure 
pump. (Stock# 0529V) www.VacuumSales 
Inc.com (888) VAC-UNIT (822-8648) (PBM)

HYDROEXCAVATORS

2003 Sterling Truck with Camel (Su-
per Products) Unit: 16” PD blower, 
65gpm @ 2,000 psi jetter, brand-new 
water pump @ 15k. 16-yard body, cold-
weather package. 111,000 miles. Exten-
sive service, well kept truck. Please call 
with any questions.  ......... $54,000 OBO

Mark 773-491-6093, IL P10

2015 Western Star Transway Hydro-
vac truck with 83,000 kms. 12-yard de-
bris tank, 1,200-gallon water tank. Inside 
heated compartment. Nearly new and in 
pristine condition. Price ...$379,000 CDN

yanick@aquadrain.ca 
613-794-8182, ON P10

1999 Presvac/Kenworth T800: CAT 
C12, 10-speed, Hibon 28" blower, 
Pratazoli water pump. 980,000 BTU 
boiler, heated recirculation, 3,000w in-
verter, wireless remote. Service history 
from new. Awesome machine!  $75,000

steve@wesuckdirt.ca 
705-937-0895, ON P10

UNBELIEVABLE discount on NEW 2015 
TRUCK! Make a reasonable offer, must 
sell! New hydroexcavator combination 
truck! New 2015 Freightliner 114SD 
truck with Detroit DD-13 motor (450hp), 
Allison automatic transmission, lift axle, 
3,800cfm blower. 54gpm water pres-
sure pump (3,000psi), 2,100-gallon 
waste tank, 1,300-gallon water tank. 
Full rear access door with hydraulic lock 
clamps, 8” diameter telescopic suction 
boom with extension, waste dump tank 
with stainless steel on bottom.

www.teamco.ca 
David Gagnon 819-806-1849 
Mathieu Côté 819-357-6808 P10

2005 International 7400 Vac-Con 
VPD4290L Hydroexcavating truck: 
VIN- 1HTWDAAR75J011244; Miles- 
53,309; Hours- 12,023; Engine- DT466 
285hp; Allison 3000RDS automatic; 
Auxiliary engine- Cummins 4.5L 110hp; 
Vac-Con VPD4290L: Hours- 1,685; 
SN- 09043806; 1,000-gallon capac-
ity, Bean pump Model L1618SC 80gpm 
and 2,000psi, Roots blower Model 827. 
Front-mounted jetter reel, 500'+ of Pira-
nha sewer cleaning hose. Front-mount-
ed controls for: Vacuum system, water 
system, boom, and hose reel. Includes 
pipe shown- 7 pieces. Manuals and re-
cords shown will be included. Southern 
municipal truck (GA). More pics available 
upon request.   .............. $65,000 + tax

Contact Don 812-454-1602, IN 
dmclaycomb@gmail.com P10

2007 Vac-Con IH 7600 6X4, 4500 RDS Al-
lison, hi-dump, hydroexcavator. 12-yard de-
bris tank. 60gpm @ 3,000psi. 138hp Duetz 
auxiliary engine. 4,000 hours. 45,000 miles. 
The truck will be coming up for bid on Munici-
bid in the next couple of weeks. For more info 
contact Dave at dfairman@indianaboro.com 
 (P10)

2000 International 4700: FMC Hori-
zontal Triplex Piston Pump L1118 SC 
#5274991. Rotating-rear-reel, T444E 
7.3L V8 diesel, automatic, 165,300 
miles.  .................................... $18,000

Ken 210-260-1702, TX P10

INSURANCE
Paying too much? Slow certificates? 
Claim problems? Rates keep going up? 
Want a fresh start? We can help: 
C a l l  8 0 0 - 4 5 4 - 1 9 7 0  o r 
w w w .sep t i c i nsu r ance . com  (P12)

JETTERS-TRAILER

PBM

Xtreme Flow Trailer Jetter Hot/Cold! 
Model# HJ2TA8536, tandem axle trailer, 
35 hp Vanguard 10 gpm @ 3,850 psi, 
325-gallon water tank, 300' hose, Gen-
eral pump. Fully loaded! List $36,995. 
On sale for $32,995.

800-213-3272,
www.hotjetusa.com

2013 SECA Model 747 in like-new condition 
and 1989 Aquatech trailer jetter. Both ex-
municipal units. Priced to sell. Call Joe 312-
208-6373.  (P10)

JETTERS-TRUCK

1999 SECA 747-SP: 40 gpm @ 2,000 
psi, 700-gallon poly tank. 4,940 hours. 
Mounted on ex-municipal truck with 
37,400 miles.  ........................  $16,000

608-835-7767, WI PBM

JET VACS

2001 Peterbilt Vactor 2100: C-10 CAT, 
push-button Allison. 80gpm @ 2,000psi. 
61,000 municipal miles. Exceptionally 
clean unit. Ready to work. Delivery avail-
able. CHAMBERS MOTOR CO., Boring, 
Oregon .................................... $99,500

Call John 503-887-0070 PBM

2001 Vactor 2115: Powerful jet rod-
der for the toughest jobs! Mack chassis 
with 1024 Roots blower, 100gpm rodder, 
rebuilt Cummins (pre-emission) ISX600 
engine, 800' hose reel, hydroexcava-
tion kit and much more. Ready to work. 
.................................... Asking $74,000

248-345-3993, MI P11

2001 International 4900 6x4 Aqua-
tech B-52 combo truck: municipal-
owned, 2,000-gallon water tank, 65gpm 
water pump, 5-yd. debris tank, 6,200 
hours, 66,752 miles, 10-speed, work 
ready. FOB: Nashville, TN.  ...... $79,500

Call Terry 615-227-7800 P10

Vac-Con industrial machine mounted on a 
pre-owned 2006 Sterling cab and chassis. 
(Stock #8593C) www.VacuumSalesInc.
com (888) VAC-UNIT (822-8648) (PBM)

Vac-Con V390LHA combination unit with 
Roots 827 blower, 1999 International Mod-
el 2554 cab and chassis. (Stock #3918C) 
www.VacuumSalesInc.com, (888) VAC-
UNIT (822-8648) (PBM)

Jack Doheny Supplies Inc. offers a full range 
of late model combo units and DOT industrial 
vacuum loaders. Call us @1-800-3DOHENY. 
 (PBM)

Submit your classified ad online!
www.pumper.com/classifieds/place_ad
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ADVERTISING
SANITATION REMINDER POSTCARDS, 
BUSINESS CARDS AND CUSTOM 
COLOR DECALS: We are your resource 
for marketing your business. Call 781-
844-8600 or visit us and see samples at 
www.sanitationpostcards.com (PBM)

BLOWERS

NVE4610 blower package, 940cfm
540-874-5659 P11

BUSINESSES

WIND RIVER ENVIRONMENTAL is actively 
seeking opportunities to acquire companies 
in the septic, grease, waste hauling, drain 
cleaning and commercial plumbing service 
lines on the East Coast. Join a winning team! 
Check us out at www.wrenvironmental.com. 
Email Dave@Klinesservices.com or call my 
cell at 717-587-1909. (PBM)

FOR SALE: PORTABLE TOILET BUSINESS. 
Lucrative portable toilet business for sale in 
the Atlanta Metro area. Seven service trucks, 
two delivery trucks, approx. 50 sinks, 50 
handicap units. Approx. 900 units currently 
out in the field. For more information call 
678-758-8217.  (P12)

Growing septic servicing business in North-
ern WI. 3,000+ customers. 2002 Sterling 
with a 2014 Imperial 3,600-gallon tank. 
1988 Mack with a 3,600-gallon tank. 20 
portable restrooms and a 2005 Ford F-550 
with 350 waste and 150 fresh. New motor in 
the 550. $300,000 non-negotiable. Serious 
inquiries only. 715-518-3952  (P10)

Portable restroom business for sale in Mid-
coast Maine. Loyal customer base for 20 
years. All equipped. $125,000. Serious inqui-
ries only. Call 207-449-8741.  (P12)

Looking to start your own septic tank 
business in Florida? I can help. Have li-
cense, will sponsor. Call 931-277-5541 or 
931-248-1284.   (PBM)

Grease Trap Sales and Service Company 
for sale in Central Connecticut. Includes 
2007 Mitsubishi flatbed truck with 400-gal-
lon tank plus freshwater tank and hoses, 
portable aluminum grease pump-out unit, 
all required equipment, and all service 
agreements. This is a turnkey business 
ready to go. Great opportunity for moti-
vated person. Serious inquiries only. Email 
greasebiz@icloud.com (P11)

Well-established septic business - East 
Central Indiana. 40+ years, septic & roll-
off trucks, 100+ restrooms. Gross $450K. 
Building lease available. Looking to retire. 
Call 765-489-5559.  (P11)

FOR SALE: Portable Toilet Business. Very 
lucrative in the Chicagoland Area! Approxi-
mately 500 units, 52 HC-ADA, 40 sinks, 
5 family units. Almost all equipment less 
than five years old. 3 trailers, 2 pumpers, 1 
pickup truck. Hotsy pressure washer new 
10,000 and many miscellaneous toilet parts. 
Owner has been in portable toilet business 
for over thirty-five years and has knowledge 
of where all contracts are in and around city. 
This business would be a great add-on for 
a recycling/garbage company. Please call 
630-788-8007.  (P10)

Busy San Francisco Bay area portapotty 
business for sale. Currently running at max 
capacity. 2 trucks, 200 Satellite brand toilets 
and 10 handwash stations. Truck 1: 2007 
International with a Satellite Industries MD 
1660. Truck 2: 2015 Dodge Ram with a Sat-
ellite Industries MD 950. Looking for some-
one to take over the routes ASAP. Priced to 
sell. Call or text for more info 650-271-3201 
or email Toiletbizz@gmail.com (P10)

Portable toilet rentals in Westchester Coun-
ty, NY. Established 14+ years. Gross sales 
$160,000+. Over $100,000 worth of equip-
ment including 250 toilets, 2 trucks, 10-
spot bathroom carrier, comfort trailer and 
more. Turnkey business includes all con-
tracts. Owner willing to help with transition. 
$195,000 for all. Serious inquires only. Email 
outhouseinfony@gmail.com  (P10)

www.RooterMan.com. Franchises avail-
able with low flat fee. New concept. Visit  
website or call 1-800-700-8062. (PBM)

Wanting to Buy Wastewater Business: En-
trepreneur/investor individual wanting waste-
water company to buy or invest. Confidential. 
Call/ text Kenny 409-651-9808  (P10)

PARADISE FOR SALE! Bee's Honey Pots, 
Inc., portable toilet company established in 
1983 in the beautiful Florida Keys is for sale. 
Based on Big Pine Key, Bee's is the oldest 
established and largest portable toilet com-
pany in the Keys. Sole owner and operator 
for the past 30+ years wants to go fishing! 
Interested? Call: 305-872-2287.  (P11)

Portable toilet company for sale in Seattle, 
Washington area. Call Dave at 425-681-
2696 for further details.  (P01)

Fully-equipped Long Island, NY cess-
pool cleaning company for sale. Estab-
lished 50+ years serving Nassau & Suf-
folk Counties with excellent reputation and 
high-repeat customer base. High volume of 
drain cleaning calls every week. Best offer. 
516-993-0446  (P10)

National Grease Recycling Inc. Let us 
teach you how to recycle restaurant’s waste, 
fryer grease and oil (yellow grease) only. Big 
$. Over 30 years experience, will guide you 
through complete process from collection to 
processing to marketing to end users. Don’t 
lose your trap business to competitors that 
offer both services. We also buy cooking oil, 
unprocessed, anywhere in the country. Call 
for information. References available - many 
success stories. Dewey Walker, 813-704-
6599 or 813-758-2552. (PBM)

COMPUTER SOFTWARE
FreeSer v iceReminderSof tware .com, 
FreeSe r v i ceD i spa tchSo f tware . com,  
FreeRouteManagementSoftware.com.  
 (P10)

COMPUTER SOFTWARE/ 
BILLING

Affordable Business Software. Online, 
any device access. Dispatching, billing, 
mobile apps. Get back time to run your 
business. Free proposal, demonstration. 
888-332-5327; sales@clearcomputing.com; 
www.clearcomputing.com  (PBM)

DEWATERING

New 2016 20-yard and 15-yard de-
watering filter boxes “Vacuum Truck 
Special”, including roll-over tarp system, 
permanent filter material, loading mani-
fold, drain and wash-out ports. $25,000 
and $23,000. For more information call

863-984-8994, FL P10

Portable septic and grease receiving sta-
tions, dual-screen design. Screens that really 
work - simple, non-mechanical. Set it up any-
where. 208-790-8770 screencosystems.com 
sales@screencosystems.com  (PBM)

Mobile sludge-thickening package. Thicken 
100gpm of 1% into 8%. Why truck mostly 
water? Full details at: Mark@Delta-pioneer.
com or 941-809-1428  (P11)

DRAINFIELD RESTORATION
Terralifts - New and Used. Financing avail-
able for qualified buyers. For more infor-
mation call Dick Crane 800-223-2256 or 
aalco@tds.net for electronic brochure. www. 
youtube.com/watch?v=t8ApRUOasnY (PBM)

Terralift machine: Excellent shape, low 
hours,extra probe rod. Includes enough ma-
terial to do 12 jobs. $10,000. Jim 330-524-
7263 Ohio  (P10)

New and used terralifts for sale starting at 
$20,000 used and $38,000 new. Financing 
available. Call John at AerraTech 413-298-
4272.  (PBM)

DREDGES

2012 Dino Six Dredge: 250 hrs, comes 
with trailer, 2 cutter heads, 5', 8'. 700' 
floating package, valves and fittings.  
................................................ $62,000

623-271-0630, AZ P10

HAZARDOUS WASTE UNITS
Pre-owned 2,300 U.S. gallon, carbon steel, 
DOT certified, vacuum pressure tank. Mount-
ed on 2000 International cab and chassis 
with a Presvac PV750 vacuum pressure 
pump. (Stock# 4509V) www.VacuumSales 
Inc.com (888) VAC-UNIT (822-8648) (PBM)

2007 Peterbilt 335 with a Presvac 3,200-gal-
lon DOT, carbon-steel vacuum tank unit. 
(Stock# 6866C) www.VacuumSalesInc.
com (888) VAC-UNIT (822-8648)  (PBM)

New 3,200 U.S. gallon, carbon steel, DOT certi-
fied, 407/412 vacuum tank, dump type with full 
open rear, door and a Presvac PVB 750 vacuum-
pressure pump installed on a 2016 Peterbilt 348 
cab and chassis. (Stock #13634 A&D) www. 
VacuumSalesInc.com, (888) VAC-UNIT 
(822-8648) (PBM)

2001 Mack RD6885 with a Presvac 
3,500-gallon DOT stainless steel dump-type 
unit. (Stock# 0129C) www.VacuumSales 
Inc.com (888) VAC-UNIT (822-8648) (PBM)

P L A C E  Y O U R  A D  O N L I N E  A T  w w w . p u m p e r . c o m  –  I T ’ S  A L W A Y S  T H E R E  T O  M E E T  Y O U R  B U S Y  S C H E D U L E

see photos in color at www.pumper.com
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Pre-owned 3,200-gallon, carbon steel, DOT 
407/412 vacuum tank with a Presvac PVB750 
pump installed on a 2011 International. 
(Stock# 3243C) www.VacuumSalesInc.
com (888) VAC-UNIT (822-8648)  (PBM)

Pre-owned 2,300 U.S. gallon, carbon steel, 
D.O.T. certified, vacuum pressure tank. 
Mounted on 2002 International cab and chas-
sis with a Presvac PV750 vacuum pressure 
pump. (Stock# 0529V) www.VacuumSales 
Inc.com (888) VAC-UNIT (822-8648) (PBM)

HYDROEXCAVATORS

2003 Sterling Truck with Camel (Su-
per Products) Unit: 16” PD blower, 
65gpm @ 2,000 psi jetter, brand-new 
water pump @ 15k. 16-yard body, cold-
weather package. 111,000 miles. Exten-
sive service, well kept truck. Please call 
with any questions.  ......... $54,000 OBO

Mark 773-491-6093, IL P10

2015 Western Star Transway Hydro-
vac truck with 83,000 kms. 12-yard de-
bris tank, 1,200-gallon water tank. Inside 
heated compartment. Nearly new and in 
pristine condition. Price ...$379,000 CDN

yanick@aquadrain.ca 
613-794-8182, ON P10

1999 Presvac/Kenworth T800: CAT 
C12, 10-speed, Hibon 28" blower, 
Pratazoli water pump. 980,000 BTU 
boiler, heated recirculation, 3,000w in-
verter, wireless remote. Service history 
from new. Awesome machine!  $75,000

steve@wesuckdirt.ca 
705-937-0895, ON P10

UNBELIEVABLE discount on NEW 2015 
TRUCK! Make a reasonable offer, must 
sell! New hydroexcavator combination 
truck! New 2015 Freightliner 114SD 
truck with Detroit DD-13 motor (450hp), 
Allison automatic transmission, lift axle, 
3,800cfm blower. 54gpm water pres-
sure pump (3,000psi), 2,100-gallon 
waste tank, 1,300-gallon water tank. 
Full rear access door with hydraulic lock 
clamps, 8” diameter telescopic suction 
boom with extension, waste dump tank 
with stainless steel on bottom.

www.teamco.ca 
David Gagnon 819-806-1849 
Mathieu Côté 819-357-6808 P10

2005 International 7400 Vac-Con 
VPD4290L Hydroexcavating truck: 
VIN- 1HTWDAAR75J011244; Miles- 
53,309; Hours- 12,023; Engine- DT466 
285hp; Allison 3000RDS automatic; 
Auxiliary engine- Cummins 4.5L 110hp; 
Vac-Con VPD4290L: Hours- 1,685; 
SN- 09043806; 1,000-gallon capac-
ity, Bean pump Model L1618SC 80gpm 
and 2,000psi, Roots blower Model 827. 
Front-mounted jetter reel, 500'+ of Pira-
nha sewer cleaning hose. Front-mount-
ed controls for: Vacuum system, water 
system, boom, and hose reel. Includes 
pipe shown- 7 pieces. Manuals and re-
cords shown will be included. Southern 
municipal truck (GA). More pics available 
upon request.   .............. $65,000 + tax

Contact Don 812-454-1602, IN 
dmclaycomb@gmail.com P10

2007 Vac-Con IH 7600 6X4, 4500 RDS Al-
lison, hi-dump, hydroexcavator. 12-yard de-
bris tank. 60gpm @ 3,000psi. 138hp Duetz 
auxiliary engine. 4,000 hours. 45,000 miles. 
The truck will be coming up for bid on Munici-
bid in the next couple of weeks. For more info 
contact Dave at dfairman@indianaboro.com 
 (P10)

2000 International 4700: FMC Hori-
zontal Triplex Piston Pump L1118 SC 
#5274991. Rotating-rear-reel, T444E 
7.3L V8 diesel, automatic, 165,300 
miles.  .................................... $18,000

Ken 210-260-1702, TX P10

INSURANCE
Paying too much? Slow certificates? 
Claim problems? Rates keep going up? 
Want a fresh start? We can help: 
C a l l  8 0 0 - 4 5 4 - 1 9 7 0  o r 
www.sep t i c i nsu rance . com  (P12)

JETTERS-TRAILER

PBM

Xtreme Flow Trailer Jetter Hot/Cold! 
Model# HJ2TA8536, tandem axle trailer, 
35 hp Vanguard 10 gpm @ 3,850 psi, 
325-gallon water tank, 300' hose, Gen-
eral pump. Fully loaded! List $36,995. 
On sale for $32,995.

800-213-3272,
www.hotjetusa.com

2013 SECA Model 747 in like-new condition 
and 1989 Aquatech trailer jetter. Both ex-
municipal units. Priced to sell. Call Joe 312-
208-6373.  (P10)

JETTERS-TRUCK

1999 SECA 747-SP: 40 gpm @ 2,000 
psi, 700-gallon poly tank. 4,940 hours. 
Mounted on ex-municipal truck with 
37,400 miles.  ........................  $16,000

608-835-7767, WI PBM

JET VACS

2001 Peterbilt Vactor 2100: C-10 CAT, 
push-button Allison. 80gpm @ 2,000psi. 
61,000 municipal miles. Exceptionally 
clean unit. Ready to work. Delivery avail-
able. CHAMBERS MOTOR CO., Boring, 
Oregon .................................... $99,500

Call John 503-887-0070 PBM

2001 Vactor 2115: Powerful jet rod-
der for the toughest jobs! Mack chassis 
with 1024 Roots blower, 100gpm rodder, 
rebuilt Cummins (pre-emission) ISX600 
engine, 800' hose reel, hydroexcava-
tion kit and much more. Ready to work. 
.................................... Asking $74,000

248-345-3993, MI P11

2001 International 4900 6x4 Aqua-
tech B-52 combo truck: municipal-
owned, 2,000-gallon water tank, 65gpm 
water pump, 5-yd. debris tank, 6,200 
hours, 66,752 miles, 10-speed, work 
ready. FOB: Nashville, TN.  ...... $79,500

Call Terry 615-227-7800 P10

Vac-Con industrial machine mounted on a 
pre-owned 2006 Sterling cab and chassis. 
(Stock #8593C) www.VacuumSalesInc.
com (888) VAC-UNIT (822-8648) (PBM)

Vac-Con V390LHA combination unit with 
Roots 827 blower, 1999 International Mod-
el 2554 cab and chassis. (Stock #3918C) 
www.VacuumSalesInc.com, (888) VAC-
UNIT (822-8648) (PBM)

Jack Doheny Supplies Inc. offers a full range 
of late model combo units and DOT industrial 
vacuum loaders. Call us @1-800-3DOHENY. 
 (PBM)

Submit your classified ad online!
www.pumper.com/classifieds/place_ad
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LEASE/FINANCING
Western Equipment Finance, a bank-
owned direct lender, is committed to con-
tinuing to help you prosper. All equipment 
types, new or used; we have the best rates 
and terms you deserve. App-Only Financ-
ing and credit decisions within an hour. Call 
the team you can trust, Jim Stekl at West-
ern Equipment Finance 701-665-1647. 
jim.stekl@westernequipmentfinance.com  (PBM)

Quick and easy financing for new or used 
equipment — without all the headaches. 
Credit is not an issue. We have working 
capital available for commercial equip-
ment purchases $20,000 to $2,000,000. 
BSG Services - Call 866-259-5370 or email 
bsgfin@earthlink.net (PBM)

PORTABLE RESTROOMS
PolyJohn portable restrooms plus other 
brands: $100 each. Portable restrooms with 
crane lift assemblies: $100 each. Parts and 
components: Pricing available when con-
tacted. 228-343-2001 (P12)

Olympic fiberglass flush units with urinal and 
sink. Good condition. $225 each. Call 203-
748-6906  (P10)

PORTABLE RESTROOM 
TRAILERS

2015 Double Unit Washroom Trailer, 
heat, a/c, 510 plus Sealand toilet, hot 
water, self contained, heavy-duty con-
struction. $17,500. Call or email Andy: 

519-319-3113 
andy_gbsan@hay.net P10

1997 Olympic 12-station restroom trailer, 6 
men and 6 women. Heat, a/c and hot water. 
$15,000 OBO. 845-883-7880  (P10)

2 Decons, 28' Tonto, 18' Royal, 2001 ASCI, 
16' Presidential, 26' Presidential, portable toi-
let hauler trailers. 315-437-1291, NY. (PBM)

PORTABLE RESTROOM 
TRUCKS

2008 Freightliner M2: 6-speed, 260k miles, 
Masport pump. New tires, brakes, and clutch. 
Tank 1,100 waste/400 clean. $49,000. 786-
533-2519 or info@expressportable (P10)

Complete Portable Toilet service 
truck mount units (turn-key), mount-
ed on your truck or ours. Tool boxes, 
dual work stations, dc10 washdown 
pump, reversible vacuum pump, hose 
reel, set up complete, toilet racks avail-
able. 1100 waste/400 fresh: $21,000, 
1700 waste/600 fresh: $23,500. Any 
custom options or sizes available!

TexLa Services
936-641-3938

www.texlaservices.com P10

2006 Ford F-550 diesel. 550/250 split 
tank. 1-year new Jurop pump. 173,000 
miles. Call for more info.   $22,500 OBO

541-410-6707, OR P10

2006 Ford F250 4x4 automatic, gas, 
extended cab. Tow hitch included. 
105,000 miles, new tires, S-300 Impe-
rial slide-in unit. Airbag suspension add-
on. Great starter vehicle.  .......... $8,750

David Zuidema 
201-852-1967, NJ P10

2007 Isuzu NPR: 600-gallon waste compart-
ment, 350-gallon freshwater compartment. 
60-cubic-feet of dry storage space. 108,000 
miles. Place to handle 4 portable bathrooms. 
$23,000. For more information please con-
tact rauny@thejnet.com (P10)

2006 Freightliner M2: 172,965 miles, 
6-speed manual. Tank: 1,000-gallon waste/ 
550 fresh. NVE pump, dual toilet carrier. 
$35,000 OBO. For more info call 254-410-9010 
mike@paramountwastewater.com  (P10)

2004 Ford F-550 Satellite MD950, 261K miles. 
$12,500. Call John for details 724-459-5675, 
PA or portajohnrental@aol.com  (P10)

2007 International CF500 diesel. 
132,000 miles. 800-gallon single tank 
with new Jurop/Honda pump system. 
Call for more info.  ..........  $24,500 OBO

541-410-6707, OR P10

2003 PRE-EMISSION International 
4300 Portable Restroom Service Truck 
with 61,950 miles. New tank and equip-
ment, Under CDL, 2-compartment alumi-
num 950-gallon waste with 300-gallon 
water. Allison 2000P 5-speed automatic 
with air brakes. 25,999 GVWR, dual 
drop-down work station and fold-down 
toilet carrier. NVE 304 Challenger pump. 
Moro 12-volt water pump.  ..... $63,000

Call 217-268-4650 
or 217-549-5839, IL P10

2008 Isuzu NPR HD diesel, Crescent tank 550 
waste/250 freshwater, Masport pump, 6-unit 
carrier, Thieman liftgate, exhaust brake, 
117,000 miles. Well maintained $42,000. 
203-948-8869  (P10)

2007 Ford F550 4x4: New 11’ flatbed, new 
800-gallon portable toilet slide-in tank - 
540/260. Conde Super 6, 70cfm, 5.5hp 
electric start Honda. Bucket fill, 30’ Tiger Tail. 
Ready to work. $27,995. Denver CO. 303-
789-9440 Ask for Matt.  (PBM)

2008 Hino 145: 130,854 miles, 16 ft. flat-
bed with Thieman liftgate, holds 8 portable 
toilets. Two dry storage compartments. 
$15,000 OBO. Info call 254-410-9010 or 
mike@paramountwastewater.com  (P10)

Selling 2000 International 4700, new en-
gine $30,000 OBO. 1999 International 4700 
$25,000 OBO. 239-261-5768 (P10)

2005 GMC 5500: 129k miles, white cab with 
Crescent Model 1100 - 750 flat tank, 300 
fresh tank. $24,500 OBO. Call 717-587-1006. 
Email for pics mailsonlight@gmail.com   (P10)

2007 Ford F550: diesel, auto, fresh rebuild 
on engine with warranty. 600w/300f stain-
less steel vacuum tank, Masport pump. 
www.pumpertrucksales.com. Call JR. @ 
720-253-8014, CO. (PBM) 

2005 Ford F750: diesel, auto., air brakes. 
Recently repaired Cummins. Dual-service Sat-
ellite aluminum tank 1,200 waste/800 fresh. 
Masport pump. www.pumpertrucksales.com. 
Call JR. @ 720-253-8014, CO.  (PBM)

2004 Ford F550: diesel, 6-speed manual, 
64,000 miles, new aluminum 700-gallon 
vacuum tank, Honda engine-drive vacuum 
pump. www.pumpertrucksales.com. Call JR. 
@ 720-253-8014, CO. (PBM)

2006 Ford F550 4x4: New 11’ flatbed, new 
950-gallon portable toilet slide-in tank - 
650/300. Conde SDS6, 9hp electric start 
Honda. Bucket fill, 30’ Tiger Tail. Ready to 
work. $29,995. Denver, CO. 303-789-9440 
Ask for Matt.  (PBM)

2007 International 4300 1,350-gallon 
$39,500; 2006 International 4300 1,350-gal-
lon $37,500; 2002 International 4300 
1,350-gallon $21,000. 256-757-9900 or 
www.pbsos.com (PBM)

PORTABLE SHOWER 
TRAILERS

Attention large outdoor events promoters 
and seasonal campgrounds requiring show-
ers, sinks and hot water availability: FOR 
SALE: Two (2) 40-ft. shower containers. 14 
shower heads per container, handicap ac-
cessible. Trailer and accessories included. 
For pictures go to www.candsshowers.com. 
712-428-6143 or cell 712-880-1250. (PBM)

POSITIONS AVAILABLE
Satellite Industries, a well-established com-
pany in the Portable Sanitation Industry, is 
seeking a sales professional for our Safe-T-
Fresh deodorizer division. The position of De-
odorizer Sales Specialist requires increasing 
sales in a specific region of the United States 
and Canada by working with an established 
customer base and opening new accounts. 
Travel is limited with most contact being 
done through phone and email. Qualified 
candidates must be highly self-motivated 
with previous sales experience, the ability to 
develop long-term relationships, have good 
skills developing and qualifying leads and be 
computer literate. Experience with CRM or 
a similar contact management programs a 
plus. Chemistry/ Janitorial sales experience 
beneficial. We offer a competitive salary with 
the potential of doubling the salary through 
our commission program, and an excellent 
benefit program that includes both a profit 
sharing and a 401k plan. To apply for this op-
portunity, please email cover letter express-
ing interest, resume and salary/earning his-
tory to Deodorizer Division General Manager 
at deanc@satelliteco.com. An Equal Oppor-
tunity Employer  (P10)
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Australia Calling!! Portable toilet 
company based in Brisbane, Australia 
(Sunny Queensland). We are looking 
for experienced portable toilet service 
operators to come and work with us in 
Australia. You will need a gain a current 
work visa to work in Australia. The right 
applicants will be offered sponsorship 
which would allow them to be become 
Australian residents. Please only apply if 
you have old-fashioned work ethics, are 
honest and reliable, and have attention 
to detail. Great salaries to the right ap-
plicants. We operate a modern fleet of 
vacuum trucks. We service 350 portable 
toilets a day and we also cart bulk liquid 
waste. Please send any references to:

floyd@serious.net.au
www.serious.net.au P12

Portable restroom professional in Western 
USA. Strong operational experience with P&L 
responsibility required. Excellent people skills 
and deep industry knowledge required. Send 
resume to Prohelp2016@yahoo.com  (P10)

GapVax, Inc., a nationally recognized manu-
facturing business, is seeking a talented, 
highly motivated individual to fill a full-time 
Sales Position in the Midwest (Iowa based 
preferred) region. GapVax is the leading man-
ufacturer of industrial and municipal vacuum 
units and hydroexcavation units in the United 
States. We provide the most reliable, com-
prehensive, and efficient mobile vacuum 
units in the industrial and municipal markets. 
Specifications of the position are listed on our 
website, www.gapvax.com, click on the Now 
Hiring link in the left hand column. Send re-
sumes to or betty@gapvax.com or 575 Cen-
tral Avenue, Johnstown, PA 15902. (PBM)

PRESSURE WASHERS
Industrial Pressure Washer - New w/warranty 
$9,500. 2,000psi, 18gpm. 999cc Kohler & AR 
pump. Will deliver. 321-800-5763 (PBM)

Honda horizontal GX engines, new in-the-box 
w/warranty. GX200QX - $399; GX270QAG - 
$579; GX390QA - $599 delivered price. 800-
363-9855 or GXParts.com  (PBM)

PUMPS
Buy & Sell all makes and models, new & used 
vacuum pumps & high pressure water pumps, 
and good used replacement parts. Call for an 
inventory sheet and save. www.Vacuum 
SalesInc.com, (888) VAC-UNIT (822-8648)
 (PBM)

Fruitland vacuum pump: Model: 500LUF 
Serial: 517549 RPM: 1,400. Call for more 
details 214-824-7276  (P11)

Jetter pumps: Myer 65-2000, AquaTech 
65-2000, Vactor rodder pump w/all piping. 
All pumps are excellent. Prices starting at 
$3,200. For photos, contact tpm.markey@
gmail.com. 734-365-4035  (P10)

RENTAL EQUIPMENT
Liquid vacs, wet/dry industrial vacs, combi-
nation jetter/vacs, vacuum street sweeper & 
catch basin cleaner, truck & trailer mount-
ed jetters. All available for daily, weekly, 
monthly, and yearly rentals. VSI Rent-
als, LLC, (888) VAC-UNIT (822-8648) 
www.vsirentalsllc.com (PBM)

ROLL-OFF TANKS

New 4,000-gallon roll-off vacuum 
tank with new Fruitland hydraulic-drive 
pump. Use with any roll-off truck. Ready 
for work.  .................................$36,500

KLM Companies 
617-909-9044 PBM

ROLL-OFF TRAILERS
2001 ESP Roll-off trailer: Two (2) container 
roll-off trailer good brakes, tires, frame. etc. 
KLM Companies 617-909-9044  (PBM)

SEPTIC TRUCKS
1997 AutoCar/Volvo: Cummins N14 525hp 
engine, Eaton 8LL 10-speed transmission. 
2009 PikRite 5,000-gallon vacuum tank with 
Presvac LPK vac pump. Excellent running 
condition. $36,500. Used Presvac PV750 
vac pump for sale, recently overhauled. 
$2,500. Contact Frank@ActionKingServices.
com or 978-452-7750.  (PBM)

2012 and 2014 International 4300s 
with Duramax. Both automatic shift with 
2,500/200 tanks. Jurop RV360 pump. 
Each has jetter system. Low miles.

318-780-1731, LA P10

Turn-Key Vacuum Tank Units: 3,600- 
gallon, unit mounted on your truck or 
ours; $23,500. 2,500-gallon truck units; 
$20,000. 1,500-gallon truck units; 
$17,000. Self-contained vacuum skids, 
1,000-gallon; $11,000. 2,500-gallon 
painted tanks ready to mount; $13,000. 
PortaPotty trucks and any custom op-
tions or sizes available!

TexLa Services
936-641-3938

www.texlaservices.com P10

2005 GMC 8500: 3,000 gallons, level 
indicator, full dump and hoist, 500 
Fruitland.  ...............  $40,000 CND OBO

506-365-5750, NB P10

2008 International 7400: MaxxForce 
300hp, 8-speed LL, 40,000 rears, 18,000 
front. 3,150-gallon Cusco tank, Moro 
460cfm pump. Municipal truck, 52,011 
miles.  ...................................... $59,875

814-696-4343 P10

2004 Ford F-650, VT365 diesel. Only 
70,000 miles! Auto transmission, a/c, 
cruise, under CDL. All new: 2,100-gallon 
tank, stainless hose trays, Jurop PN84 
vacuum pump, drive tires, and alumi-
num wheels. Really clean, low-mile 
truck.  ..................................... $37,500

740-820-5520, OH P10

2013 Freightliner M2: 6.7 Cummins, 
77,000 miles. Still covered under man-
ufacturer’s warranty. Automatic trans-
mission (heavy, 3000-Series), a/c, and 
cruise. All new: 2,500-gallon tank, stain-
less hose trays, Jurop R260 (364cfm) 
vacuum pump, tires, and aluminum 
wheels. 33,000 GVW. 5-year warranty 
on tank. This truck is extremely nice. 
..............................................  $69,000

740-820-5520, OH P10

2011 International 4300: 2,600-gallon 
aluminum tank, 93,392 original miles. 
4,000psi jetter system, 6-speed manual, 
air brakes, 350cfm Masport. Looks, runs 
and pumps great. Company downsizing. 
Priced to sell. Call for more info. 

405-422-2077, OK P10

2000 Freightliner Century cabover, Detroit 
60 Series, 10-speed Eaton Fuller, $40,000 
2006 Freightliner Business Class M2, CAT 
7, 6-speed Eaton Fuller, $50,000. Both come 
with 100' hose, a/c, heat. Every day workers. 
Company downsizing. Pictures upon request. 
James 713-992-0916  (P10)

2004 Sterling L7500: 195,000 miles, 210hp 
CAT, Fruitland RCF 500 vac pump, 2,500-gal-
lon steel tank. Looks and runs great! Ready 
to work. $35,000. 706-798-8080  (P10)

Submit your classified ad online!
www.pumper.com/classifieds/place_ad
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LEASE/FINANCING
Western Equipment Finance, a bank-
owned direct lender, is committed to con-
tinuing to help you prosper. All equipment 
types, new or used; we have the best rates 
and terms you deserve. App-Only Financ-
ing and credit decisions within an hour. Call 
the team you can trust, Jim Stekl at West-
ern Equipment Finance 701-665-1647. 
jim.stekl@westernequipmentfinance.com  (PBM)

Quick and easy financing for new or used 
equipment — without all the headaches. 
Credit is not an issue. We have working 
capital available for commercial equip-
ment purchases $20,000 to $2,000,000. 
BSG Services - Call 866-259-5370 or email 
bsgfin@earthlink.net (PBM)

PORTABLE RESTROOMS
PolyJohn portable restrooms plus other 
brands: $100 each. Portable restrooms with 
crane lift assemblies: $100 each. Parts and 
components: Pricing available when con-
tacted. 228-343-2001 (P12)

Olympic fiberglass flush units with urinal and 
sink. Good condition. $225 each. Call 203-
748-6906  (P10)

PORTABLE RESTROOM 
TRAILERS

2015 Double Unit Washroom Trailer, 
heat, a/c, 510 plus Sealand toilet, hot 
water, self contained, heavy-duty con-
struction. $17,500. Call or email Andy: 

519-319-3113 
andy_gbsan@hay.net P10

1997 Olympic 12-station restroom trailer, 6 
men and 6 women. Heat, a/c and hot water. 
$15,000 OBO. 845-883-7880  (P10)

2 Decons, 28' Tonto, 18' Royal, 2001 ASCI, 
16' Presidential, 26' Presidential, portable toi-
let hauler trailers. 315-437-1291, NY. (PBM)

PORTABLE RESTROOM 
TRUCKS

2008 Freightliner M2: 6-speed, 260k miles, 
Masport pump. New tires, brakes, and clutch. 
Tank 1,100 waste/400 clean. $49,000. 786-
533-2519 or info@expressportable (P10)

Complete Portable Toilet service 
truck mount units (turn-key), mount-
ed on your truck or ours. Tool boxes, 
dual work stations, dc10 washdown 
pump, reversible vacuum pump, hose 
reel, set up complete, toilet racks avail-
able. 1100 waste/400 fresh: $21,000, 
1700 waste/600 fresh: $23,500. Any 
custom options or sizes available!

TexLa Services
936-641-3938

www.texlaservices.com P10

2006 Ford F-550 diesel. 550/250 split 
tank. 1-year new Jurop pump. 173,000 
miles. Call for more info.   $22,500 OBO

541-410-6707, OR P10

2006 Ford F250 4x4 automatic, gas, 
extended cab. Tow hitch included. 
105,000 miles, new tires, S-300 Impe-
rial slide-in unit. Airbag suspension add-
on. Great starter vehicle.  .......... $8,750

David Zuidema 
201-852-1967, NJ P10

2007 Isuzu NPR: 600-gallon waste compart-
ment, 350-gallon freshwater compartment. 
60-cubic-feet of dry storage space. 108,000 
miles. Place to handle 4 portable bathrooms. 
$23,000. For more information please con-
tact rauny@thejnet.com (P10)

2006 Freightliner M2: 172,965 miles, 
6-speed manual. Tank: 1,000-gallon waste/ 
550 fresh. NVE pump, dual toilet carrier. 
$35,000 OBO. For more info call 254-410-9010 
mike@paramountwastewater.com  (P10)

2004 Ford F-550 Satellite MD950, 261K miles. 
$12,500. Call John for details 724-459-5675, 
PA or portajohnrental@aol.com  (P10)

2007 International CF500 diesel. 
132,000 miles. 800-gallon single tank 
with new Jurop/Honda pump system. 
Call for more info.  ..........  $24,500 OBO

541-410-6707, OR P10

2003 PRE-EMISSION International 
4300 Portable Restroom Service Truck 
with 61,950 miles. New tank and equip-
ment, Under CDL, 2-compartment alumi-
num 950-gallon waste with 300-gallon 
water. Allison 2000P 5-speed automatic 
with air brakes. 25,999 GVWR, dual 
drop-down work station and fold-down 
toilet carrier. NVE 304 Challenger pump. 
Moro 12-volt water pump.  ..... $63,000

Call 217-268-4650 
or 217-549-5839, IL P10

2008 Isuzu NPR HD diesel, Crescent tank 550 
waste/250 freshwater, Masport pump, 6-unit 
carrier, Thieman liftgate, exhaust brake, 
117,000 miles. Well maintained $42,000. 
203-948-8869  (P10)

2007 Ford F550 4x4: New 11’ flatbed, new 
800-gallon portable toilet slide-in tank - 
540/260. Conde Super 6, 70cfm, 5.5hp 
electric start Honda. Bucket fill, 30’ Tiger Tail. 
Ready to work. $27,995. Denver CO. 303-
789-9440 Ask for Matt.  (PBM)

2008 Hino 145: 130,854 miles, 16 ft. flat-
bed with Thieman liftgate, holds 8 portable 
toilets. Two dry storage compartments. 
$15,000 OBO. Info call 254-410-9010 or 
mike@paramountwastewater.com  (P10)

Selling 2000 International 4700, new en-
gine $30,000 OBO. 1999 International 4700 
$25,000 OBO. 239-261-5768 (P10)

2005 GMC 5500: 129k miles, white cab with 
Crescent Model 1100 - 750 flat tank, 300 
fresh tank. $24,500 OBO. Call 717-587-1006. 
Email for pics mailsonlight@gmail.com   (P10)

2007 Ford F550: diesel, auto, fresh rebuild 
on engine with warranty. 600w/300f stain-
less steel vacuum tank, Masport pump. 
www.pumpertrucksales.com. Call JR. @ 
720-253-8014, CO. (PBM) 

2005 Ford F750: diesel, auto., air brakes. 
Recently repaired Cummins. Dual-service Sat-
ellite aluminum tank 1,200 waste/800 fresh. 
Masport pump. www.pumpertrucksales.com. 
Call JR. @ 720-253-8014, CO.  (PBM)

2004 Ford F550: diesel, 6-speed manual, 
64,000 miles, new aluminum 700-gallon 
vacuum tank, Honda engine-drive vacuum 
pump. www.pumpertrucksales.com. Call JR. 
@ 720-253-8014, CO. (PBM)

2006 Ford F550 4x4: New 11’ flatbed, new 
950-gallon portable toilet slide-in tank - 
650/300. Conde SDS6, 9hp electric start 
Honda. Bucket fill, 30’ Tiger Tail. Ready to 
work. $29,995. Denver, CO. 303-789-9440 
Ask for Matt.  (PBM)

2007 International 4300 1,350-gallon 
$39,500; 2006 International 4300 1,350-gal-
lon $37,500; 2002 International 4300 
1,350-gallon $21,000. 256-757-9900 or 
www.pbsos.com (PBM)

PORTABLE SHOWER 
TRAILERS

Attention large outdoor events promoters 
and seasonal campgrounds requiring show-
ers, sinks and hot water availability: FOR 
SALE: Two (2) 40-ft. shower containers. 14 
shower heads per container, handicap ac-
cessible. Trailer and accessories included. 
For pictures go to www.candsshowers.com. 
712-428-6143 or cell 712-880-1250. (PBM)

POSITIONS AVAILABLE
Satellite Industries, a well-established com-
pany in the Portable Sanitation Industry, is 
seeking a sales professional for our Safe-T-
Fresh deodorizer division. The position of De-
odorizer Sales Specialist requires increasing 
sales in a specific region of the United States 
and Canada by working with an established 
customer base and opening new accounts. 
Travel is limited with most contact being 
done through phone and email. Qualified 
candidates must be highly self-motivated 
with previous sales experience, the ability to 
develop long-term relationships, have good 
skills developing and qualifying leads and be 
computer literate. Experience with CRM or 
a similar contact management programs a 
plus. Chemistry/ Janitorial sales experience 
beneficial. We offer a competitive salary with 
the potential of doubling the salary through 
our commission program, and an excellent 
benefit program that includes both a profit 
sharing and a 401k plan. To apply for this op-
portunity, please email cover letter express-
ing interest, resume and salary/earning his-
tory to Deodorizer Division General Manager 
at deanc@satelliteco.com. An Equal Oppor-
tunity Employer  (P10)
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Australia Calling!! Portable toilet 
company based in Brisbane, Australia 
(Sunny Queensland). We are looking 
for experienced portable toilet service 
operators to come and work with us in 
Australia. You will need a gain a current 
work visa to work in Australia. The right 
applicants will be offered sponsorship 
which would allow them to be become 
Australian residents. Please only apply if 
you have old-fashioned work ethics, are 
honest and reliable, and have attention 
to detail. Great salaries to the right ap-
plicants. We operate a modern fleet of 
vacuum trucks. We service 350 portable 
toilets a day and we also cart bulk liquid 
waste. Please send any references to:

floyd@serious.net.au
www.serious.net.au P12

Portable restroom professional in Western 
USA. Strong operational experience with P&L 
responsibility required. Excellent people skills 
and deep industry knowledge required. Send 
resume to Prohelp2016@yahoo.com  (P10)

GapVax, Inc., a nationally recognized manu-
facturing business, is seeking a talented, 
highly motivated individual to fill a full-time 
Sales Position in the Midwest (Iowa based 
preferred) region. GapVax is the leading man-
ufacturer of industrial and municipal vacuum 
units and hydroexcavation units in the United 
States. We provide the most reliable, com-
prehensive, and efficient mobile vacuum 
units in the industrial and municipal markets. 
Specifications of the position are listed on our 
website, www.gapvax.com, click on the Now 
Hiring link in the left hand column. Send re-
sumes to or betty@gapvax.com or 575 Cen-
tral Avenue, Johnstown, PA 15902. (PBM)

PRESSURE WASHERS
Industrial Pressure Washer - New w/warranty 
$9,500. 2,000psi, 18gpm. 999cc Kohler & AR 
pump. Will deliver. 321-800-5763 (PBM)

Honda horizontal GX engines, new in-the-box 
w/warranty. GX200QX - $399; GX270QAG - 
$579; GX390QA - $599 delivered price. 800-
363-9855 or GXParts.com  (PBM)

PUMPS
Buy & Sell all makes and models, new & used 
vacuum pumps & high pressure water pumps, 
and good used replacement parts. Call for an 
inventory sheet and save. www.Vacuum 
SalesInc.com, (888) VAC-UNIT (822-8648)
 (PBM)

Fruitland vacuum pump: Model: 500LUF 
Serial: 517549 RPM: 1,400. Call for more 
details 214-824-7276  (P11)

Jetter pumps: Myer 65-2000, AquaTech 
65-2000, Vactor rodder pump w/all piping. 
All pumps are excellent. Prices starting at 
$3,200. For photos, contact tpm.markey@
gmail.com. 734-365-4035  (P10)

RENTAL EQUIPMENT
Liquid vacs, wet/dry industrial vacs, combi-
nation jetter/vacs, vacuum street sweeper & 
catch basin cleaner, truck & trailer mount-
ed jetters. All available for daily, weekly, 
monthly, and yearly rentals. VSI Rent-
als, LLC, (888) VAC-UNIT (822-8648) 
www.vsirentalsllc.com (PBM)

ROLL-OFF TANKS

New 4,000-gallon roll-off vacuum 
tank with new Fruitland hydraulic-drive 
pump. Use with any roll-off truck. Ready 
for work.  .................................$36,500

KLM Companies 
617-909-9044 PBM

ROLL-OFF TRAILERS
2001 ESP Roll-off trailer: Two (2) container 
roll-off trailer good brakes, tires, frame. etc. 
KLM Companies 617-909-9044  (PBM)

SEPTIC TRUCKS
1997 AutoCar/Volvo: Cummins N14 525hp 
engine, Eaton 8LL 10-speed transmission. 
2009 PikRite 5,000-gallon vacuum tank with 
Presvac LPK vac pump. Excellent running 
condition. $36,500. Used Presvac PV750 
vac pump for sale, recently overhauled. 
$2,500. Contact Frank@ActionKingServices.
com or 978-452-7750.  (PBM)

2012 and 2014 International 4300s 
with Duramax. Both automatic shift with 
2,500/200 tanks. Jurop RV360 pump. 
Each has jetter system. Low miles.

318-780-1731, LA P10

Turn-Key Vacuum Tank Units: 3,600- 
gallon, unit mounted on your truck or 
ours; $23,500. 2,500-gallon truck units; 
$20,000. 1,500-gallon truck units; 
$17,000. Self-contained vacuum skids, 
1,000-gallon; $11,000. 2,500-gallon 
painted tanks ready to mount; $13,000. 
PortaPotty trucks and any custom op-
tions or sizes available!

TexLa Services
936-641-3938

www.texlaservices.com P10

2005 GMC 8500: 3,000 gallons, level 
indicator, full dump and hoist, 500 
Fruitland.  ...............  $40,000 CND OBO

506-365-5750, NB P10

2008 International 7400: MaxxForce 
300hp, 8-speed LL, 40,000 rears, 18,000 
front. 3,150-gallon Cusco tank, Moro 
460cfm pump. Municipal truck, 52,011 
miles.  ...................................... $59,875

814-696-4343 P10

2004 Ford F-650, VT365 diesel. Only 
70,000 miles! Auto transmission, a/c, 
cruise, under CDL. All new: 2,100-gallon 
tank, stainless hose trays, Jurop PN84 
vacuum pump, drive tires, and alumi-
num wheels. Really clean, low-mile 
truck.  ..................................... $37,500

740-820-5520, OH P10

2013 Freightliner M2: 6.7 Cummins, 
77,000 miles. Still covered under man-
ufacturer’s warranty. Automatic trans-
mission (heavy, 3000-Series), a/c, and 
cruise. All new: 2,500-gallon tank, stain-
less hose trays, Jurop R260 (364cfm) 
vacuum pump, tires, and aluminum 
wheels. 33,000 GVW. 5-year warranty 
on tank. This truck is extremely nice. 
..............................................  $69,000

740-820-5520, OH P10

2011 International 4300: 2,600-gallon 
aluminum tank, 93,392 original miles. 
4,000psi jetter system, 6-speed manual, 
air brakes, 350cfm Masport. Looks, runs 
and pumps great. Company downsizing. 
Priced to sell. Call for more info. 

405-422-2077, OK P10

2000 Freightliner Century cabover, Detroit 
60 Series, 10-speed Eaton Fuller, $40,000 
2006 Freightliner Business Class M2, CAT 
7, 6-speed Eaton Fuller, $50,000. Both come 
with 100' hose, a/c, heat. Every day workers. 
Company downsizing. Pictures upon request. 
James 713-992-0916  (P10)

2004 Sterling L7500: 195,000 miles, 210hp 
CAT, Fruitland RCF 500 vac pump, 2,500-gal-
lon steel tank. Looks and runs great! Ready 
to work. $35,000. 706-798-8080  (P10)
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SEPTIC TRUCKS

2004 GMC 7500: Duramax diesel, 
250hp, 6-speed manual. 1,500-gallon 
vac tank, Jurop pump.

www.pumpertrucksales.com 
Call JR @ 720-253-8014, CO PBM

NEW 2015 International 7300 with 
warranties, MF-DT engine, 230hp, 
6-speed, new 1,850-gallon vacuum tank, 
new WV75 Masport pump. Under CDL.

www.pumpertrucksales.com 
Call JR @ 720-253-8014, CO PBM

  

2004 Freightliner FL70: 2,500-gallon 
steel tank. Jurop LC420 (liquid-cooled) 
pump. Dual 4-inch inlet valves & 6-inch 
dump valve. This truck is in great condi-
tion and very well maintained. We use 
this truck daily. Only selling due to CA 
regulations.  ............................ $30,000

Eric 707-775-5443, CA P11

1995 Ford LTL 9000: M11 Cum-
mins 370hp, 4,000-gallon, triple axle, 
10-speed Eaton/Fuller transmission. 
199,000 miles. Double frame. Aluminum 
wheels. Tank new in 2012. Beautiful 
truck!  ..................................... $35,000

989-835-5313 P10

FOR SALE: 2003 International diesel 
with a 400hp. CAT engine with 300,000 
miles on it. Model 8000 septic tank 
truck. Very well kept up and maintained. 
My age is the only reason I am selling it. 
I am now 83 years old and can no longer 
run this company. I started with my Dad 
at 18 in 1951. This truck has it all. As you 
can see, the tank raises straight up in 
the air. The pump kicks in hydraulically. 
The truck is equipped with a Masport 
hydraulic pump. It has a 2,500-gallon lift 
tank. New tires were put on the tandem 
back wheels. Front tires are less then 1 
yr. old. Truck runs and handles like brand 
new. Has good a/c. It is just as good as it 
looks. You are welcome to come and look 
at this unit. You will not be disappointed. 
Price is $38,500. Am also including 130 
ft. of new hose. You will not find a septic 
tank unit equipped like this on the mar-
ket today. You can call me Glenn Thomas 
at 515-681-4551. I always answer that. 
Or 515-266-6258. Or you can contact 
me at gdgthomas@gmail.com

Call Glenn 515-681-4551, IA
or 515-266-6258

gdgthomas@gmail.com P10

2002 GMC Kodiak with Abernathy 
3,300-gallon septic/grease tank. CAT 
with automatic transmission. 45,000 
miles. Excellent condition.  ...... $42,500

KLM Companies 
617-909-9044 PBM

2000 Freightliner FL112: 491,104 
miles, 4,200-gallon steel tank.

866-720-4999 P10

2000 Freightliner FL112: 421,016 
miles, 4,200-gallon steel tank.

866-720-4999 P10

2000 International: 404,840 miles, 
jetter/hose reel.

866-720-4999 P10

2000 Mack 600 RS tri-axle truck with 
a 350hp Mack motor, 4,000-gallon steel 
tank and Transway pump. Well-main-
tained with 351,000 miles. New tires, 
heated valves, exhaust, and brakes.  
.......................................  $42,000 OBO

Contact Dave at
484-274-1356, PA P01

2015 Peterbilt 367: 80k miles, 5,000- 
gallon tank, NV 4307 blower, hoist. Ex-
cellent condition. ...........$200,000 Firm

For more details 
Call John @ 888-345-8848 P10

2009 Mack Granite, 5,500-gallon steel tank, 
heated valves, new engine comes with 
3-year, 350,000 mile warranty. New turbo, 
good rubber, truck is in excellent shape. Make 
reasonable offer. Call 920-371-2470  (P10)

2001 Sterling Acterra: 3,600-gallon carbon-
steel tank. 4 and 6" heated valves. Challenger 
506 liquid-cooled. 56k miles on new trans-
mission. Needs engine. $15,000. Contact 
jeff@ajsewer.net or 847-980-3118. (P10)

2002 Mack: Tank freshly painted, alu-
minum freshly polished, liquid-cooled 
Jurop pump, cold a/c, good rubber, 
brand-new brakes, aluminum wheels. 
This truck is ready to go make money. 
.......................................  $58,000 OBO

Darla 352-317-2527, FL P10

  

1998 Kenworth T800: This truck has a 
lot of life left in her with less than 250k 
miles. The Utile LW825 vacuum pump 
was recently rebuilt and performs flaw-
lessly. The tank holds 4,000 gallons and 
has (2) 3" heated suction valves and (1) 
6" heated dump valve. Has a front sight 
gauge, rear strobe and work lights. Tires 
are all good, lift axle was replaced last 
year. The engine has no excessive blow-
by and runs great.  .................. $55,000

860-558-0045, CT P10

2001 Mack RD: 4,000-gallon steel 
tank. Heated valves. Mack E7 motor, 
283,000 miles. New remanufactured 
8LL transmission as of 7/18/16, with 
pump rebuilt at same time. New turbo 
last year, new brakes and rubber within 
last 6 months. Many other small repairs. 
Still used weekly.  ............ $52,000 firm

Justin 860-990-0026, CT P11

1991 GMC/Volvo White, Keith Huber Domi-
nator - 2,500-gallon tank. Full-tilt and open 
tank, wheel and axle lockers.  $39,000. Call 
Scott at Honeybee Septic 785-841-0399.  
 (P10)

2005 Sterling 9500, Keith Huber Dominator - 
4,300/200-gallon tank. 95,xxx miles, full-tilt 
tank, valve warmers, axle and wheel lock-
ers. $92,000. Call Scott at Honeybee Septic 
785-841-0399.  (P10)

1994 Kenworth T800 sludge/vacuum 
truck. Full-open rear door with tank 
hoist, Masport 400cfm pump, 3,000-gal-
lon waste, 300-gallon fresh. New paint 
on tank. Truck runs good.  ........ $44,500

208-955-8514, ID P10

2002 Chevy C8500: 3126 300hp CAT 
engine, 8-speed Road Ranger, 202,000 
miles. New R260 Jurop pump. New 
4,000-gallon steel tank. Great truck with 
great tires.  ............................. $50,000

Call John 813-927-2158, FL P10

1999 Chevy C8500, 3126 CAT, 226,000 
miles, new rear brakes, newer Fruitland 
pump. 8-speed Eaton Fuller, 3,600-gallon 
steel tank. Runs and drives good. $29,500. 
Pictures on request. Central Michigan, ask 
for Ed 989-928-5053. (P10)

We’re selling a 2000 International. 2,500-gal-
lon steel tank built on bed. 903-284-4323 
Call for more info.  (P10)

2005 Peterbilt: One owner, 136k miles, 
single-axle chassis. Holds 2,375 gallons 
sewage/225 gallons freshwater. Steel 
tank & full tilt/dump, jetter. $55,000. For 
pictures/more information please email 
clarkreaves@hotmail.com  (P11)

Pre-owned 3,000 U.S. gallon carbon steel 
vacuum tank with a Masport H75W vacuum-
pressure pump installed on a 2000 Mack 
CH613 cab and chassis. (Stock# 8498C) 
www.VacuumSalesInc.com (888) VAC-
UNIT (822-8648)  (PBM)

New 4,000 U.S. gallon aluminum vacuum-
pressure tank. Mounted on 2016 Internation-
al 7500 cab and chassis with a Masport HX-
L400WV vacuum-pressure pump package. 
(Stock# 13665) www.VacuumSalesInc.
com (888) VAC-UNIT (822-8648) (PBM)

1992 International 2654 with a 4,000-gallon, 
carbon-steel unit. (Stock# 6246C) www.
VacuumSalesInc.com (888) VAC-UNIT 
(822-8648)   (PBM)

2002 Sterling L9000 tri-axle with a 4,500- 
gallon, carbon-steel vacuum tank and 
Masport HXL400WV pump. (Stock# 9352C) 
www.VacuumSalesInc.com (888) VAC-
UNIT (822-8648) (PBM)

1989 Peterbilt 379 with a 3,000-gallon 
carbon-steel tank and Masport HXL400WV 
pump. (Stock# 3002V) www.Vacuum 
SalesInc.com (888) VAC-UNIT (822-
8648) (PBM)

2000 International 2674 triaxle with 4,000 
waste/200 water, Wittig RFL100 vacu-
um pump and Harben jet pump system. 
(Stock# 9982V) www.VacuumSalesInc.com 
(888) VAC-UNIT (822-8648)  (PBM)

2008 International 4300 with 2,500 C/S 
vacuum tank unit and Masport pump with 
washdown-type system. (Stock# 1537C) 
www.VacuumSalesInc.com (888) VAC-
UNIT (822-8648)  (PBM)

1987 Kenworth T600A: CW CAT 6-cylinder. 
Eaton-Fuller 15-speed. 8-bag A-R suspension. 
3,365-gallon vacuum tank, Masport 75 pump. 
$31,000. www.pumpertrucksales.com. Call 
JR. @ 720-253-8014, CO. (PBM)

1996 Western Star: Detroit Series 60, 
18-speed transmission. Hendricks suspen-
sion. 3,365-gallon vacuum tank, Masport 
400 pump. www.pumpertrucksales.com. 
Call JR. @ 720-253-8014, CO. (PBM)

1994 Peterbilt 377: Detroit Series 60, 
10-speed transmission. 3,365-gallon vacu-
um tank, Masport HXL pump. www.pumper-
trucksales.com. Call JR. @ 720-253-8014, 
CO. (PBM)

2007 International 4300: 466DT, 6-speed, 
60,0000 miles. New 1,650-gallon steel tank 
and Masport WV75 pump installed in 2016, 
used five times since. Under CDL. www.
pumpertrucksales.com. Call JR. @ 720-253-
8014, CO.  (PBM)

Eight great older pump trucks - $35,000 
each. Big power. Jake brakes. 3,365-gallon 
vacuum tanks, Masport pumps. All makes & 
models. www.pumper-truck.com. Call JR @ 
720-253-8014, CO. (PBM)

SERVICE/REPAIR
Dynamic Repairs - Inspection Camera 
Repairs: 48 hour turn-around time. General 
Wire, Ratech, Ridgid, Electric Eel, Gator Cams, 
Insight Vision, Vision Intruders. Quality service 
on all brands. Rental equipment available. 
For more info call Jack at 973-478-0893. 
Lodi, NJ. www.dynamicrepairs.biz (PBM)

SLUDGE APPLICATORS

   

1986 Beiler Stallion 3000 Sludge 
Applicator: 3,200-gallon tank with 
new 6" air valve. New NVE 406 Chal-
lenger pump. Motor is a V8 250hp with 
2,300 hours. Motor has been resealed, 
new injector pump, starter, water pump. 
Chassis and driveline has new PTO gear-
box, hydraulic pump, 4x4 switch motor. 
This machine is in 100% working order. 
Asking price  ............................$18,500

Call 802-343-1657, VT P10

TANKS

100 - 2011 Wichita 500 bbl. (21,400 
gallons) portable frac tanks. Epoxy lined. 
Delivery available. Geneva Equipment, Inc.

Call 815-341-0375
 or tom@genevaequipment.com

www.genevaequipment.com PBM

   

Used Abernethy 2,500-gallon vac-
uum septic tank, heated 4-inch front 
& rear camlock fillings and gate valves. 
Masport component $5,000. Used Poly-
John portable toilets $100 each.

410-239-1228 P10

Cheap, Used Vacuum Tanks - Late 
model, lined steel tank sale! 4,650-gal-
lon, many available. $8,500 - some with 
pumps. Also: Low-price plug-and-play 
Moro and Fruitland pumps.

Call 269-751-5167, MI PBM

WANTED: Vacuum Tanks. Truck-mount 
units 2,500-gallon up to 5,000-gallon. 
Must be in good shape - no rusty junk. 
Phone 501-847-3595  (P11)

2004 Presvac 2,500-gallon, aluminum vacu-
um tank only. (Stock# 6864V) www.Vacuum 
SalesInc.com (888) VAC-UNIT (822-8648)  
 (PBM)

Pre-owned 2,000 U.S. gallon, stainless steel 
vacuum tank with a Masport HXL75V vacu-
um pressure pump package (Stock# 6008C) 
www.VacuumSalesInc.com (888) VAC-
UNIT (822-8648)  (PBM)

Vacuum Tanks - New: Sizes from 1,000-
4,300 gallons. All complete! Delivery avail-
able. www.JEagleTanks.com. Contact 
Jerry: JEagleTanks@yahoo.com or 800-
721-2774. (PBM)

TOOLS
Crust Busters: Portable, lightweight ma-
chine, guaranteed to mix up septic tanks and 
grease traps! Save time and money! www.
crustbusters.com, 1-888-878-2296. (PBM)

T&T Tools, Probes, Hooks: Probes feature 
steel shafts with threaded and hardened tips. 
The insulated Mighty Probe™ tested to 
50,000 volts. Top Poppers™ open manhole 
covers easily. Free catalog.  www.TandT 
tools.com. Phone 800-521-6893. (PBM)

TOYS
Septic pumper and vacuum die-cast toy 
trucks: In your choice of colors and logos, 
several cabs available. Call 877-450-2100, 
write to Granite State Collectibles, PO Box 
440, New Ipswich, NH 03071; or www.
granitestatecollectibles.com. (PBM)

TRAILERS- 
VACUUM/TANKER

Imperial Vacuum Trailers: In stock, 
6,000- and 6,300-gallon aluminum single-
compartment Imperial vacuum trailers.

Call Kyle
800-558-2945 Ext. 424 PBM

2016 Acro Vacuum Trailer: Stainless steel 
6,000 gallon, DOT certified double conical 
with air-ride suspension. Aluminum wheels 
all positions, full hose trays, OSHA walkways 
and railings. Vacuum pump option either hy-
draulic or self-contained. KLM Companies 
617-909-9044  (PBM)
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SEPTIC TRUCKS

2004 GMC 7500: Duramax diesel, 
250hp, 6-speed manual. 1,500-gallon 
vac tank, Jurop pump.

www.pumpertrucksales.com 
Call JR @ 720-253-8014, CO PBM

NEW 2015 International 7300 with 
warranties, MF-DT engine, 230hp, 
6-speed, new 1,850-gallon vacuum tank, 
new WV75 Masport pump. Under CDL.

www.pumpertrucksales.com 
Call JR @ 720-253-8014, CO PBM

  

2004 Freightliner FL70: 2,500-gallon 
steel tank. Jurop LC420 (liquid-cooled) 
pump. Dual 4-inch inlet valves & 6-inch 
dump valve. This truck is in great condi-
tion and very well maintained. We use 
this truck daily. Only selling due to CA 
regulations.  ............................ $30,000

Eric 707-775-5443, CA P11

1995 Ford LTL 9000: M11 Cum-
mins 370hp, 4,000-gallon, triple axle, 
10-speed Eaton/Fuller transmission. 
199,000 miles. Double frame. Aluminum 
wheels. Tank new in 2012. Beautiful 
truck!  ..................................... $35,000

989-835-5313 P10

FOR SALE: 2003 International diesel 
with a 400hp. CAT engine with 300,000 
miles on it. Model 8000 septic tank 
truck. Very well kept up and maintained. 
My age is the only reason I am selling it. 
I am now 83 years old and can no longer 
run this company. I started with my Dad 
at 18 in 1951. This truck has it all. As you 
can see, the tank raises straight up in 
the air. The pump kicks in hydraulically. 
The truck is equipped with a Masport 
hydraulic pump. It has a 2,500-gallon lift 
tank. New tires were put on the tandem 
back wheels. Front tires are less then 1 
yr. old. Truck runs and handles like brand 
new. Has good a/c. It is just as good as it 
looks. You are welcome to come and look 
at this unit. You will not be disappointed. 
Price is $38,500. Am also including 130 
ft. of new hose. You will not find a septic 
tank unit equipped like this on the mar-
ket today. You can call me Glenn Thomas 
at 515-681-4551. I always answer that. 
Or 515-266-6258. Or you can contact 
me at gdgthomas@gmail.com

Call Glenn 515-681-4551, IA
or 515-266-6258

gdgthomas@gmail.com P10

2002 GMC Kodiak with Abernathy 
3,300-gallon septic/grease tank. CAT 
with automatic transmission. 45,000 
miles. Excellent condition.  ...... $42,500

KLM Companies 
617-909-9044 PBM

2000 Freightliner FL112: 491,104 
miles, 4,200-gallon steel tank.

866-720-4999 P10

2000 Freightliner FL112: 421,016 
miles, 4,200-gallon steel tank.

866-720-4999 P10

2000 International: 404,840 miles, 
jetter/hose reel.

866-720-4999 P10

2000 Mack 600 RS tri-axle truck with 
a 350hp Mack motor, 4,000-gallon steel 
tank and Transway pump. Well-main-
tained with 351,000 miles. New tires, 
heated valves, exhaust, and brakes.  
.......................................  $42,000 OBO

Contact Dave at
484-274-1356, PA P01

2015 Peterbilt 367: 80k miles, 5,000- 
gallon tank, NV 4307 blower, hoist. Ex-
cellent condition. ...........$200,000 Firm

For more details 
Call John @ 888-345-8848 P10

2009 Mack Granite, 5,500-gallon steel tank, 
heated valves, new engine comes with 
3-year, 350,000 mile warranty. New turbo, 
good rubber, truck is in excellent shape. Make 
reasonable offer. Call 920-371-2470  (P10)

2001 Sterling Acterra: 3,600-gallon carbon-
steel tank. 4 and 6" heated valves. Challenger 
506 liquid-cooled. 56k miles on new trans-
mission. Needs engine. $15,000. Contact 
jeff@ajsewer.net or 847-980-3118. (P10)

2002 Mack: Tank freshly painted, alu-
minum freshly polished, liquid-cooled 
Jurop pump, cold a/c, good rubber, 
brand-new brakes, aluminum wheels. 
This truck is ready to go make money. 
.......................................  $58,000 OBO

Darla 352-317-2527, FL P10

  

1998 Kenworth T800: This truck has a 
lot of life left in her with less than 250k 
miles. The Utile LW825 vacuum pump 
was recently rebuilt and performs flaw-
lessly. The tank holds 4,000 gallons and 
has (2) 3" heated suction valves and (1) 
6" heated dump valve. Has a front sight 
gauge, rear strobe and work lights. Tires 
are all good, lift axle was replaced last 
year. The engine has no excessive blow-
by and runs great.  .................. $55,000

860-558-0045, CT P10

2001 Mack RD: 4,000-gallon steel 
tank. Heated valves. Mack E7 motor, 
283,000 miles. New remanufactured 
8LL transmission as of 7/18/16, with 
pump rebuilt at same time. New turbo 
last year, new brakes and rubber within 
last 6 months. Many other small repairs. 
Still used weekly.  ............ $52,000 firm

Justin 860-990-0026, CT P11

1991 GMC/Volvo White, Keith Huber Domi-
nator - 2,500-gallon tank. Full-tilt and open 
tank, wheel and axle lockers.  $39,000. Call 
Scott at Honeybee Septic 785-841-0399.  
 (P10)

2005 Sterling 9500, Keith Huber Dominator - 
4,300/200-gallon tank. 95,xxx miles, full-tilt 
tank, valve warmers, axle and wheel lock-
ers. $92,000. Call Scott at Honeybee Septic 
785-841-0399.  (P10)

1994 Kenworth T800 sludge/vacuum 
truck. Full-open rear door with tank 
hoist, Masport 400cfm pump, 3,000-gal-
lon waste, 300-gallon fresh. New paint 
on tank. Truck runs good.  ........ $44,500

208-955-8514, ID P10

2002 Chevy C8500: 3126 300hp CAT 
engine, 8-speed Road Ranger, 202,000 
miles. New R260 Jurop pump. New 
4,000-gallon steel tank. Great truck with 
great tires.  ............................. $50,000

Call John 813-927-2158, FL P10

1999 Chevy C8500, 3126 CAT, 226,000 
miles, new rear brakes, newer Fruitland 
pump. 8-speed Eaton Fuller, 3,600-gallon 
steel tank. Runs and drives good. $29,500. 
Pictures on request. Central Michigan, ask 
for Ed 989-928-5053. (P10)

We’re selling a 2000 International. 2,500-gal-
lon steel tank built on bed. 903-284-4323 
Call for more info.  (P10)

2005 Peterbilt: One owner, 136k miles, 
single-axle chassis. Holds 2,375 gallons 
sewage/225 gallons freshwater. Steel 
tank & full tilt/dump, jetter. $55,000. For 
pictures/more information please email 
clarkreaves@hotmail.com  (P11)

Pre-owned 3,000 U.S. gallon carbon steel 
vacuum tank with a Masport H75W vacuum-
pressure pump installed on a 2000 Mack 
CH613 cab and chassis. (Stock# 8498C) 
www.VacuumSalesInc.com (888) VAC-
UNIT (822-8648)  (PBM)

New 4,000 U.S. gallon aluminum vacuum-
pressure tank. Mounted on 2016 Internation-
al 7500 cab and chassis with a Masport HX-
L400WV vacuum-pressure pump package. 
(Stock# 13665) www.VacuumSalesInc.
com (888) VAC-UNIT (822-8648) (PBM)

1992 International 2654 with a 4,000-gallon, 
carbon-steel unit. (Stock# 6246C) www.
VacuumSalesInc.com (888) VAC-UNIT 
(822-8648)   (PBM)

2002 Sterling L9000 tri-axle with a 4,500- 
gallon, carbon-steel vacuum tank and 
Masport HXL400WV pump. (Stock# 9352C) 
www.VacuumSalesInc.com (888) VAC-
UNIT (822-8648) (PBM)

1989 Peterbilt 379 with a 3,000-gallon 
carbon-steel tank and Masport HXL400WV 
pump. (Stock# 3002V) www.Vacuum 
SalesInc.com (888) VAC-UNIT (822-
8648) (PBM)

2000 International 2674 triaxle with 4,000 
waste/200 water, Wittig RFL100 vacu-
um pump and Harben jet pump system. 
(Stock# 9982V) www.VacuumSalesInc.com 
(888) VAC-UNIT (822-8648)  (PBM)

2008 International 4300 with 2,500 C/S 
vacuum tank unit and Masport pump with 
washdown-type system. (Stock# 1537C) 
www.VacuumSalesInc.com (888) VAC-
UNIT (822-8648)  (PBM)

1987 Kenworth T600A: CW CAT 6-cylinder. 
Eaton-Fuller 15-speed. 8-bag A-R suspension. 
3,365-gallon vacuum tank, Masport 75 pump. 
$31,000. www.pumpertrucksales.com. Call 
JR. @ 720-253-8014, CO. (PBM)

1996 Western Star: Detroit Series 60, 
18-speed transmission. Hendricks suspen-
sion. 3,365-gallon vacuum tank, Masport 
400 pump. www.pumpertrucksales.com. 
Call JR. @ 720-253-8014, CO. (PBM)

1994 Peterbilt 377: Detroit Series 60, 
10-speed transmission. 3,365-gallon vacu-
um tank, Masport HXL pump. www.pumper-
trucksales.com. Call JR. @ 720-253-8014, 
CO. (PBM)

2007 International 4300: 466DT, 6-speed, 
60,0000 miles. New 1,650-gallon steel tank 
and Masport WV75 pump installed in 2016, 
used five times since. Under CDL. www.
pumpertrucksales.com. Call JR. @ 720-253-
8014, CO.  (PBM)

Eight great older pump trucks - $35,000 
each. Big power. Jake brakes. 3,365-gallon 
vacuum tanks, Masport pumps. All makes & 
models. www.pumper-truck.com. Call JR @ 
720-253-8014, CO. (PBM)

SERVICE/REPAIR
Dynamic Repairs - Inspection Camera 
Repairs: 48 hour turn-around time. General 
Wire, Ratech, Ridgid, Electric Eel, Gator Cams, 
Insight Vision, Vision Intruders. Quality service 
on all brands. Rental equipment available. 
For more info call Jack at 973-478-0893. 
Lodi, NJ. www.dynamicrepairs.biz (PBM)

SLUDGE APPLICATORS

   

1986 Beiler Stallion 3000 Sludge 
Applicator: 3,200-gallon tank with 
new 6" air valve. New NVE 406 Chal-
lenger pump. Motor is a V8 250hp with 
2,300 hours. Motor has been resealed, 
new injector pump, starter, water pump. 
Chassis and driveline has new PTO gear-
box, hydraulic pump, 4x4 switch motor. 
This machine is in 100% working order. 
Asking price  ............................$18,500

Call 802-343-1657, VT P10

TANKS

100 - 2011 Wichita 500 bbl. (21,400 
gallons) portable frac tanks. Epoxy lined. 
Delivery available. Geneva Equipment, Inc.

Call 815-341-0375
 or tom@genevaequipment.com

www.genevaequipment.com PBM

   

Used Abernethy 2,500-gallon vac-
uum septic tank, heated 4-inch front 
& rear camlock fillings and gate valves. 
Masport component $5,000. Used Poly-
John portable toilets $100 each.

410-239-1228 P10

Cheap, Used Vacuum Tanks - Late 
model, lined steel tank sale! 4,650-gal-
lon, many available. $8,500 - some with 
pumps. Also: Low-price plug-and-play 
Moro and Fruitland pumps.

Call 269-751-5167, MI PBM

WANTED: Vacuum Tanks. Truck-mount 
units 2,500-gallon up to 5,000-gallon. 
Must be in good shape - no rusty junk. 
Phone 501-847-3595  (P11)

2004 Presvac 2,500-gallon, aluminum vacu-
um tank only. (Stock# 6864V) www.Vacuum 
SalesInc.com (888) VAC-UNIT (822-8648)  
 (PBM)

Pre-owned 2,000 U.S. gallon, stainless steel 
vacuum tank with a Masport HXL75V vacu-
um pressure pump package (Stock# 6008C) 
www.VacuumSalesInc.com (888) VAC-
UNIT (822-8648)  (PBM)

Vacuum Tanks - New: Sizes from 1,000-
4,300 gallons. All complete! Delivery avail-
able. www.JEagleTanks.com. Contact 
Jerry: JEagleTanks@yahoo.com or 800-
721-2774. (PBM)

TOOLS
Crust Busters: Portable, lightweight ma-
chine, guaranteed to mix up septic tanks and 
grease traps! Save time and money! www.
crustbusters.com, 1-888-878-2296. (PBM)

T&T Tools, Probes, Hooks: Probes feature 
steel shafts with threaded and hardened tips. 
The insulated Mighty Probe™ tested to 
50,000 volts. Top Poppers™ open manhole 
covers easily. Free catalog.  www.TandT 
tools.com. Phone 800-521-6893. (PBM)

TOYS
Septic pumper and vacuum die-cast toy 
trucks: In your choice of colors and logos, 
several cabs available. Call 877-450-2100, 
write to Granite State Collectibles, PO Box 
440, New Ipswich, NH 03071; or www.
granitestatecollectibles.com. (PBM)

TRAILERS- 
VACUUM/TANKER

Imperial Vacuum Trailers: In stock, 
6,000- and 6,300-gallon aluminum single-
compartment Imperial vacuum trailers.

Call Kyle
800-558-2945 Ext. 424 PBM

2016 Acro Vacuum Trailer: Stainless steel 
6,000 gallon, DOT certified double conical 
with air-ride suspension. Aluminum wheels 
all positions, full hose trays, OSHA walkways 
and railings. Vacuum pump option either hy-
draulic or self-contained. KLM Companies 
617-909-9044  (PBM)
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Submit your classified ad online!
www.pumper.com/classifieds/place_ad
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TRAILERS- 
VACUUM/TANKER

2002 Super Products Camel 3-cubic-yard vac-
uum trailer with Roots 412 blower package. 
(Stock# 0197C) www.VacuumSalesInc.
com (888) VAC-UNIT (822-8648)  (PBM)

TRUCKS -
MISCELLANEOUS

2004 F-650: 5.9 pre-emissions Cum-
mins diesel, automatic transmission, 
under CDL. Tilt wheel, cruise control. 
Total truck like-new, 21,000 miles (Yes, 
only 21,000 actual miles). Cold a/c, dual 
purpose 2,300-gallon aluminum tank - 
2,000 waste/sewage, 300 freshwater. 
Brand-new HXL75 Masport 230cfm. 
Brand-new 100 ft. of 3-inch suction line. 
Brand-new 30 ft. of 2-inch suction line. 
 ..............................................  $74,900

419-262-7232 P10

2013 Hino 195: 19,500 GVW (6,830 
front/13,660 rear). This truck is excellent 
on fuel. 4-cylinder 210 hp diesel, Aisin 
A465 6-speed automatic transmission. 
Air conditioning, cruise control, PW/PDL, 
AM/FM/CD. Only 78,284 miles. Ready to 
go to work.  ............................  $29,500

Mark 603-493-1519, NH P10

VACUUM LOADERS
2012 Hurricane 500 by Industrial Vacuum. 
170hp John Deere engine, 420 hours! 2,350 
cfm at 27" vacuum, 37 filter baghouse. Like 
new! Call 765-430-5727.  (P12)

2014 Freightliner 114SD with a Vacall AVRB-
18 industrial vacuum loader. (Stock# 9116C) 
www.VacuumSalesInc.com (888) VAC-
UNIT (822-8648)  (PBM)

2009 Sterling LT9500 with a Vacall AVRB-
18 industrial vacuum loader. (Stock# 4792C) 
www.VacuumSalesInc.com (888) VAC-
UNIT (822-8648)  (PBM)

1999 International Guzzler vacuum 
excavator: Totally refurbished, purchased 
new for Big Dig Project. 27" blower, CAT 
engine, auto remote. Special noise-sup-
pression equipment. Tri-axle. High-pres-
sure wash-down system - 300-gallon 
water tank. $85,900 OBO. Also available 
1997 Ford Guzzler vacuum excavator - 
same features as 1999 International. 
No washdown system. $85,900 OBO.

617-212-0162, MA P10

WANTED

We are looking to purchase used por-
table toilets and half-high toilets. Please 
contact Lance at 561-346-9296 or 
lance@redtoilets.com  (P01)

Looking for an existing small septic pump-
ing and/or porta-potty business for sale 
in or around the Raleigh-Durham-Chapel 
Hill area of North Carolina. Please email: 
dan@boxbendcrew.com with specifics, 
or please call Dan at 919-274-2298. The 
smaller the better. Thank you.  (P10)

Wanted to Buy: Vactor 2100s and late model 
Guzzlers. Cash. Phone 800-336-4369. (PBM)

WATERBLASTING
Gardner Denver T-375M: Bare Shaft pump. 
Gardner Denver T450M Bare Shaft pump 
NLB 20-200: 12 gpm @ 20,000 psi. Gardner 
Denver LC-1500: 390 gpm max, 15,000 psi 
max. NLB 36-200 6 gpm @ 36,000 psi. HT-
150S 25 gpm max 10,000 psi max, Shell Side 
Machine, Wheatley 165: 30 gpm @ 10,000 
psi, Wheatley 165: 17 gpm @ 20,000 psi. 
Wheatley 125 with aluminum bronze fluid 
end. Boatman Ind. 713-641-6006. View @
www.boatmanind.com. (PBM)

WATER JETTING EQUIPMENT: We sell, re-
pair and retrofit water blasters. Visit us at: 
www.waterjettingequipment.com or phone 
714-259-7700. (PBM)
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SOLD
Sell your equipment 
in Pumper classifieds

Reach over 25,000 potential buyers 

each month when you list your equip-

ment in the classified section. Plus, 

your listing is placed automatically 

online at the Pumper website.  

In addition, your ad will be placed 

in the Pumper e-Trader, an electronic 

magazine that is e-mailed to readers.  

That’s three ways to move your  

equipment out of the yard!

Why wait?  
Go to  

pumper.com/classifieds/place_ad

Scan the 
code  

with your 
smartphone.

SUBMIT YOUR 
CLASSIFIED AD
ONLINE at 
www.pumper.com
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EASILY MOVE RESTROOMS

SUPER MONGO 
MOVER®

HITCH 
HAULER™

 • Move ADA Restrooms 
• Aluminum Frame
•  Available with 2, 4, 6 

or 8 wheels 
•  Easily Rides on Your Truck
• Ships UPS

 Carry A Restroom & Super 
Mongo Mover On Your 
Pickup or Sport Utility

Patented

 Toll Free: 866.599.3325
www.DealAssoc.com

ARCTIC BLASTERS INC.  
SUNDRE, ALBERTA

403.638.3934 • www.ArcticBlaster.com

Valve Heaters for 
your Septic Truck

Heat the Valve,  
Not the Sewage

Arctic  
Valve  

Heaters

> No piping changes or 
welding needed on  
your truck.   

> For: 3", 4" or 6"  
MZ Lever Valves 
And: 4" or 6" Betts Valves   

> Developed by the  
inventor of the  
Arctic Blaster

And They Work!

> Thaws pipes above &  
below ground   

> Use on plastic, copper or ABS   
>Perfect for roof drains

RJ Products, LLC • Elkhart, Indiana
574-294-2624 • www.lunarglo.com

Improvements to the ever popular 
LunarGlo™ light are receiving great reviews

 
 

Made in 
the USA

Charge by day, light all night, every night – automatically! 

A new clear dome that covers the solar cell array.  This provides additional 
protection from falling limbs, hail or other potentially damaging debris!

Extended reach of the threaded section to accommodate the new thicker 
roof designs.  It is now 7/8”.  This makes the LunarGlo™ easily adaptable to 
all current designs!

No switches or other moving parts to wear out or break!

Online Ordering Available Now
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RJ Products, LLC • Elkhart, Indiana
574-294-2624 • www.lunarglo.com

Improvements to the ever popular 
LunarGlo™ light are receiving great reviews

 
 

Made in 
the USA

Charge by day, light all night, every night – automatically! 

A new clear dome that covers the solar cell array.  This provides additional 
protection from falling limbs, hail or other potentially damaging debris!

Extended reach of the threaded section to accommodate the new thicker 
roof designs.  It is now 7/8”.  This makes the LunarGlo™ easily adaptable to 
all current designs!

No switches or other moving parts to wear out or break!

Online Ordering Available Now 2-Year 
Warranty

Manufactured after 
April 1, 2016

Made in the USA 800-421-7545 • ThompsonTank.com

Leading Technology

DOT Inspections 
and Certifications 

DOT 407/412 & 
Non-Code Tank 

Trucks & Trailers

Complete Parts & 
Service Department

Thompson Vacuum 
Pressure Pumps:  
VC-454, VC-565

Rotary Vane Pumps  
Challenger 
Fruitland 

Wittig/GD

US MADE

VC-454

Side 
Mounted 
VC-454

VC-565

Building Quality Since 1950!

http://www.pumper.com
http://www.DealAssoc.com
http://www.ArcticBlaster.com
http://www.lunarglo.com
http://www.lunarglo.com
www.thompsontank.com
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The Demonstrated Drainfield
Restoration/Maintenance Solution

Backed By Science � Proven with Experience � Many Satisfied Homeowners

Septic-Scrub™ is a superior product for 
the maintenance and restoration of 
septic system drainfields. Customers 
appreciate that it is environmentally 
safe, contains no organic 
chemicals and does 
not produce any 
toxic by-products. 
Most importantly, 
Septic-Scrub works. 
It breaks down sulfide 
buildup in the biomat 
and soil to allow for 
better water absorption. 

Learn more about 
Septic-Scrub at www.arcan.com.

For information on increasing
sales and providing a valuable
service to your customers, 
call Arcan Enterprises at 
888-35ARCAN (352-7226)

Septic-ScrubSeptic-Scrub™Septic-Scrub

P.O. Box 31057
Clarksville, TN 37040

1-800-927-8750  
Ask for JOHN BARRETT 
or visit www.fmitrucks.com

WORKMATE TRUCKS
ALUMINUM t CARBON STEEL t STAINLESS STEEL

Portable Toilet Service Trucks
Septic & Grease Service Trucks

Slide-In Units 
Vacuum Truck Parts & Accessories

A Division of 
FMI Truck Sales & Service

Portland, Oregon

http://www.arcan.com
http://www.fmitrucks.com
www.centurypaper.com
www.hedstromplastics.com


www.wwettshow.com


www.tanktec.biz


Finding a real person when you need one these days can be a real frustration. That’s why our 
family-owned business still believes in being there for customers. So when our pros do
something like team up to drive a car full of toilet paper a couple hundred miles for a customer 
in need, you’ll know why. You’re never alone when you’re part of the PolyJohn family. 
And our guys won’t leave you hanging.   800-292-1305    www.polyjohn.com PJ USA    PJ CANADA    PJ INTERNATIONAL    PJ SOUTH AMERICA    PJ MEXICO

IN A SELF-SERVICE WORLD.
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Work with us ... We listen!

4131 Morris Drive
Burlington, Ontario, Canada L7L 5L5
Fax: 905-681-0411

Nationwide Sales & Service

800-387-7763 | 905-637-2353 | www.presvac.com

Aluminum Septic Tank 
> 3600 US Gallon Tank

> Aluminum 5454 Construction
> Fruitland RCF500  

Vacuum Pump
> 320 CFM
> 28" HG

Powervac Mini
> DOT 407 / 412 Code Tank 

> 4200 USG Gallon Tank
> SS 316 High Polish Finish

> 1600 CFM Blower
> 27" HG

Code Liquidvac
> DOT 407 / 412 / NFPA Construction

> Two Compartment
> 400 US Gallon Water SS 304

> 1100 US Gallon Waste Carbon Steel
> Masport HXL 400 Vacuum Pump

> 400 CFM
> 25" HG
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www.presvac.com



