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Truck Express has restroom and septic trucks built and ready for 
immediate delivery.  For a limited time receive FREE DELIVERY 
for qualified buyers. Contact your Area Manager or Truck 
Express Sales Representative for more information. To see our 
full line of available trucks, visit: 
www.satelliteindustries.com/news/available-truck-inventory/

www.satelliteindustries.com   |  800-328-3332
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2017 PETE 4000
Automatic

$143,427
LOADED

2016 PETE 2500
Automatic

$118,652
LOADED

2016 HINO 2150
Automatic

$118,652
LOADED

2016 FORD 950
Automatic

Diesel
$69,995

2016 HINO 950
Automatic

Diesel
$78,920

Limited Time Offer!

FREE
NATIONWIDE DELIVERY!*

* Applies to the 48 continental United States Only.

http://www.satelliteindustries.com/news/available-truck-inventory/
http://www.satelliteindustries.com
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Bio-Products, Packaging and Marketing Experts

1-800-223-3083

FREE Private Labeling  •  Root Control
Septic Solutions  •  Grease Solutions  •  Drainfield Solutions

Or text to 920-288-2847  

Click on Contractors Page:
www.lenzyme.com

Customers Love
Simple, Easy, Clean 

Packets Dewaters Overnight
Consistent Results
Low Energy Use
Self-Cleaning

> All Stainless Steel & 
Plastic construction

>Roll-Off Frame

>Very Forgiving
>Amazing results

Patent Pending

If it will Floc, it will work.       ITRDewatering.com or call: 317-539-7304

http://www.lenzyme.com
www.ocs123.com
www.pumperpal.io
www.itrdewatering.com
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In a Canadian town built on precious metals mining, a 
family pumping business is rejuvenated by expanded service 
offerings and an emphasis on customer care.

ON THE COVER: Phil’s Septic Pumping Service was founded on the rugged North 
Shore of Lake Superior in 1995 and serves mining and special events customers. 
Owners Lee and Ashley Riendeau are shown at the company shop with their 2007 
Sterling vacuum truck carrying a 3,850-gallon steel tank and Fruitland pump from 
SchellVac Equipment. (Photo by Doug Gibbons)
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• 2 year/100K mile warranty on engine, transmission 
   and rear end for Class 6 and Class 7 vehicles.

• 1 year/100K mile warranty included on engines for class 8 vehicles.

2008 International
New 2200 Gal., 

Auto, Air

2007 Freightliner Columbia
New 4000 Gal., Detroit, 

450 h.p., 10 spd. 

2007 GMC
Duramax Turbo Diesel, Auto, AC, 

New 2000 Gal., 347 CFM Pump  

2007 Freightliner
New 4000 Gal., Dual Compartment,

10 spd., Detroit, 450 h.p., Low Miles

2006 International 4400
3900 Gal., 280K Original Miles, 

350 h.p., 10 spd., NVE 607 Pump

2007 International 8600
New 5000 Gal., Cummins ISM, 

400 h.p., 10 spd., Low Miles

2007 Freightliner
New 4500 Gal., 450 h.p., 

10 spd.

2006 International 
Full Dump Tank

Call for information!

 

$51,000

 

$79,500

 

$49,900
 

$83,000

 

$75,000

 

$85,000

 
Call for 
price

 

$91,000

 MADE IN THE U.S.A.
BUY FACTORY DIRECT

Pre-Emission Trucks In Stock!

G etting the most out of a vacuum truck: It’s the 
goal of every pumping professional.

And pumpers follow different strategies of 
truck ownership. Some want to turn over their entire 
fleet every five or 10 years to ensure good resale value, 
hold down maintenance costs and avoid work stop-
pages when a truck is in the shop after a breakdown. 
They prefer the certain business expense of monthly 
payments to rolling the dice on the price of long-term 
maintenance.

Others buy a truck with an aim to hang on to it for 
the long haul. They take pride in providing meticulous 
care for their rigs, from strictly following manufactur-
er’s guidelines for routine maintenance like oil chang-
es to washing and waxing the exterior every week. They 
pay off the loan, and then every month the truck keeps 
rolling means putting more money in 
their pockets.

Pumpers will give sound reasons 
for following each path of truck owner-
ship. You can surely make each strategy 
work.

 
THIS IS DIFFERENT

I’ve met many pumpers on both 
ends of the truck ownership spectrum, 
but I’ve never met another pumper like 
James Dillard. The owner of Dillard’s 
Septic Service in Annapolis, Maryland, 
picked up his first truck from Lely Man-
ufacturing in 1989 while he still had his 
Class B heavy hauler learner’s permit. 
He’s still driving that truck today and expects he’ll be running it right up 
until he retires. One pumper, one company and one truck spanning four 
decades so far.

It’s true. Dillard’s truck, a 1988 Chevrolet C70, was a Classy Truck of the 
Month selection in 2008 after it was restored and resprayed following a dev-
astating crash. Then recently, Dillard sent me some photos of the truck after 
he had the original tank replaced — using the same 2,300-gallon tank and 
Masport pump combo as before. Dillard is understandably proud of his ef-
fort to keep the beautiful throwback truck on the road.

Dillard, 53, is closing in on 30 years in business, and he’s pumped ev-
ery tank with that reliable old Chevy. The truck has about 500,000 miles on 

the original 366-cubic-inch engine, five-speed 
transmission and PTO. That engine has never 
been cracked open and the rig is riding on only 
its third clutch while pulling heavy loads of 
septage. He replaced a finicky carburetor with 
a simple $150 Holley 600 model that’s worked 
perfectly for 20 years. He replaced the radiator 

one time. Common wear parts have come and gone, but that’s about it.

 WE’RE CHEVY FOLKS
“Everything I own is Chevy. I have a Chevy pickup truck. My wife has 

a Traverse. My daughter has a Camaro. I’m loyal to Chevy,” Dillard says. “If 
someone gave me a Ford, I would probably take it. But I’m not going to pay 
for it.”

Let’s not veer off into the Chevy or Ford debate … no stick-figure little 
boys urinating on a Ford logo here. However, Dillard’s service record with 
the truck is quite remarkable. Consider the working end of the rig.

Dillard pumped his first tank in April 1989, after picking the truck up 
at Lely in North Carolina. The tank and Masport 15 pump cost $11,000 and 
the full price of the truck was $37,000. Two Masport pumps each worked a 
little more than 13 years before the steel tank needed replacing in December 
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His Truck’s ‘Built Chevy Tough’
As a young man, James Dillard started his business with a new septic service rig, 
and he expects to retire behind the wheel of the same truck By Jim Kneiszel, Editor

Above: Lely Manufacturing 
recently added a new tank and 
pump to James Dillard’s 1988 
Chevy vacuum truck. (Photos 
courtesy of James Dillard)

Left: James and Renee Dillard.
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2015. He drove the truck to Lely for the new tank and a third Masport pump, 
then had the unit painted a 1995 Honda metallic burning red color to match 
the cab. After adding identical white lettering by “Signs By Tomorrow” of An-
napolis, he was back on the road.

Most Chevy C70s were worked hard and retired to the scrapyard years 
ago. So how did Dillard keep his in service all these years? He’ll tell you lon-
gevity comes down to keeping ahead of maintenance and having depend-
able help with the mechanical issues.

“I don’t wait until something snowballs,” he says. “I know every little 
sound this truck makes. If I hear something I’ve never heard before, I figure 
out what’s going on. I’m the only driver and I’m going to take care of it. When 
you have the same truck and the same driver, it lasts longer.”

He listens for ticking lifters and puffing noises from the exhaust intake. 
He notes changes in the sound when 
idling or pushing the pedal to the met-
al. “Even the sound of the wheels and 
the tires, everything. I’ve been in this 
truck almost 30 years, day in and day 
out. It’s like a human coughing. I know 
when something on this truck is sick,” 
he explains.

He regularly runs diesel fuel 
through the vacuum pump to clean it 
out. The grease fittings are lubed every 
few months when his mechanic comes 
by to adjust the brakes. He changes the 
oil every 3,000 to 5,000 miles and has 
stuck with Pennzoil oil and Fram filters 

throughout the life of the vehicle. He takes the truck in 
for an annual rust inspection and gets it touched up by 
Ziebart. Rust has never been an issue.

 
PARTS SEARCH

Dillard is building an inventory of parts for the aging truck to shorten 
the search when something breaks down.

“It’s an antique. When it comes to finding parts for it, everything you 
can think of has been discontinued on this truck. I usually have to make sev-
eral calls before I can get the part I need,” he says. “When I do find some-
thing, I try to buy two of them just in case I need it down the road.”

He’s thinking of scanning junkyards to locate a replacement steering 
column he may need in time. And he’s already sourced a rebuilt engine from 
parts chain Jasper Engines and Transmissions, which will cost about $3,500 
if and when the time comes, and it will come with a three-year, 100,000-mile 
warranty.

As much as Dillard knows about this truck, his mechanic and welder 
are just as well acquainted with it. Both have been working for him since 
he bought the truck. Edgar Wooden, 70, of Woody’s Repair, runs a mobile 
mechanic service and regularly brings his tools to Dillard’s to maintain the 
rig. And welder Arnold Miller, 83, of A.H. Miller Welding, alerted him to tank 
deterioration that led him back to Lely last year.

Good service from longtime mechanics make it easier to live with a 
truck for a long time, he says.

“I’ve only had to be towed three times. The first time the clutch went 
out. Then it was something to do with the starter. And the last time the fan 
came loose and I couldn’t drive it like that,” he recalls. “Three times in almost 
30 years isn’t bad.”

 
DISASTER STRIKES

Dillard almost lost the truck — and his life — in a horrific rollover crash 
in 2005. He and wife, Renee, were riding on a two-lane highway when a ve-
hicle from the other direction drifted over the centerline. Dillard swerved 
off the shoulder to avoid a collision, then lost control of the truck coming 
back onto the pavement. The truck rolled into a drainage ditch and the cab 
was crushed. He was seriously injured, but recovered and restored the truck.

With a new tank and fresh detailing, Dillard thinks the Chevy will last as 
long as he’ll need it.

“My plan is to retire with this truck. If I got another truck, I couldn’t get 
rid of this one now. It’s such a part of me,” Dillard says. “I’m sure some guys 
are probably scratching their head and thinking, ‘How is this truck still go-
ing?’ Especially after being turned upside down. I guess it’s true what they 
say: Built Chevy Tough!” ■

I know every 
little sound this 

truck makes. If I hear 
something I’ve never 
heard before, I figure out 
what’s going on. … 
When you have the same 
truck and the same driver, 
it lasts longer.

James Dillard

James and Renee 
Dillard were injured 
when his faithful truck 
overturned in 2005.
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with the purchase of a 

BossJet MAX Jetter!

PUMPER PROFILE

READY, 
SET,GO!

A s a first-time owner of a small septic service company with just 
two employees, Matt Herink is all about efficiency, controlling 
expenses and thinking outside the box. That approach, com-

bined with strong support from his only other “employee” — his wife, 
Erica — and their three sons, has served the entrepreneur well since 
he purchased Marko Septic in January 2014.

A prime example reflecting all three of those attributes is the vac-
uum truck Herink bought in 2015. He wanted a new truck to replace 
a 2001 Peterbilt 357 that came with the acquisition of Marko Septic, 
located in Ellsworth and Roberts in western Wisconsin. But he didn’t 
want to deal with the potential problems experienced by some of the 
modern-day low-emission engines.

Profile

Marko Septic
Ellsworth and Roberts, 
Wisconsin

Wisconsin

OWNER: Matt Herink

FOUNDED: 1973

EMPLOYEES: 2

SERVICES: Septic pumping and inspection, 
line jetting, portable sanitation

WEBSITE: www.markoseptic.com

(continued)

Matt Herink is on the job pumping a residential septic tank. 
His truck is a 2015 Kenworth T-800 with a 4,500-gallon 
stainless steel tank built out by Advance Pump & Equipment, 
with a blower from National Vacuum Equipment and a water 
jetter powered by a General pump. (Photos by Brad Stauffer)

A creative vacuum truck purchase, 
strategic land application and extensive 
marketing get new septic service owners 
off on the right foot  By Ken Wysocky

http://www.markoseptic.com
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Matt Herink is on the job pumping a residential septic tank. 
His truck is a 2015 Kenworth T-800 with a 4,500-gallon 
stainless steel tank built out by Advance Pump & Equipment, 
with a blower from National Vacuum Equipment and a water 
jetter powered by a General pump. (Photos by Brad Stauffer)

A creative vacuum truck purchase, 
strategic land application and extensive 
marketing get new septic service owners 
off on the right foot  By Ken Wysocky
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A neighbor who drives a milk truck helped Herink find an unconven-
tional solution known as a “rolling glider.” Here’s how it works: Herink or-
dered a new truck chassis — in this case, a 2015 Kenworth T-800 from D & B 
Truck and Equipment in Kentucky — without an engine or a transmission.

Then he ordered a 1999 CAT 3406E diesel engine (550 hp) and an 
18-speed Eaton Fuller transmission. After workers at D & B dropped in 
the engine and transmission, they installed things such as wire harnesses, 
drive shafts, an alternator, starter and so forth. Workers at Advance Pump 
& Equipment finished the job by outfitting the rig with a 4,500-gallon stain-
less steel tank, a 4310 blower (900 cfm) manufactured by National Vacuum 
Equipment and a water jetter attachment powered by a pump from General 
Pump (3,000 psi at 10 gpm).

“When I first started looking at new trucks (with low-emission engines), 
I kept hearing stories about (trouble-alert) lights on the dashboard always 
coming on and trucks stalling,” says Herink, explaining why the rolling glider 
concept appealed to him. “I don’t have time for a truck that breaks down a 
lot, and I sure don’t want to spend more money to make repairs on a new 
truck that I just bought.

“In addition, the CAT engine and the Eaton tranny both came with a 
four-year unlimited mileage warranty, which is better than the warranty on 
a new engine,” he adds. “And overall, it didn’t cost any more than a new truck 
would’ve cost. So I felt like it was a win-win situation.”

 
GOLDEN OPPORTUNITY

Herink grew up on a farm in small-town Roberts, Wisconsin, and grad-
uated from the University of Wisconsin-La Crosse in 1998 with a degree in 
sports management. After graduating, he worked for his father, who owned 
a construction company. “But that just wasn’t what I wanted to do with my 
life,” he says.

So he got a job with a local septic pumping company, where he stayed 
for eight years. Herink planned to eventually buy the pumping company, 

but that proposition fell through. It worked 
out for the best, however, when he and 
Erica bought Marko Septic in a move that 
seemed almost preordained.

“John Marko (the former owner) has 
been trying to sell the business for quite 
a few years,” Herink explains. “I had an 
uncle who was thinking about buying it. 
… He called me on a Saturday morning 
in 2013 and asked me to come with him 
to talk to the Markos (John and his wife, 
Jean). My uncle decided he wasn’t inter-
ested after all, but then my potential pur-
chase deal fell through, so I figured I’d buy 
Marko’s trucks and start my own business. 
But he said that we needed to talk more 
and we did — and I ended up buying the 
whole business.”

The couple had considered starting a 
company from scratch, but that would’ve been a challenge in midwinter, the 
slowest time of the year for septic pumping. “That would have made it tough 
to buy a new truck,” says Erica, who graduated from St. Catherine Univer-

Above: Herink works at the back of his 2015 
Kenworth T-800 vacuum truck built out by Advance 
Pump & Equipment.

Left: Under the hood of Herink’s 2015 Kenworth 
T-800 chassis, D & B Truck and Equipment in 
Kentucky installed a rebuilt 1999 CAT diesel engine. 
The result is essentially a new truck with old-
technology emissions. 

(continued)

                  I think
                  having 
a good relationship 
with a company’s 
previous owners is very 
important. They were in 
business for 40 years. 
… So far, things have 
worked out just the 
way we hoped 
they would.

— Erica Herink
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new            .               

Portable Sanitation Products

Potty Fresh Plus® Water Soluble 
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sity with a degree in occupational therapy and previ-
ously worked in the special education department at 
a local school district. “So in the end, we figured it 
would be better to buy a business with an existing 
client base.”

It turned out to be a good move. The business was the equivalent of a 
house in move-in condition, with a decent-sized, established client base, 
well-maintained equipment and a solid reputation as an honest, stand-up 
operation.

As part of the purchase agreement, Jean Marko agreed to help with the 
transition through mid-April 2014. “She really taught me the ropes, espe-
cially regarding paperwork for the state Department of Natural Resources 
(DNR),” says Erica. “We still talk — she’s only a phone call away. I think hav-

ing a good relationship with a company’s previous owners is very important. 
They were in business for 40 years, so Jean was a great resource. … So far, 
things have worked out just the way we hoped they would.”

 
MARKETING PAYS OFF

To get the word out about the new business, Erica — 
who handles the company’s marketing as well as office 
management responsibilities — used a three-pronged 
approach that combined telephone book advertising, a 
company website and social media outlets like Facebook. 
“We find ourselves stuck between two generations: people 
that still use phone books and those that just use online re-
sources,” she explains. “And we can’t afford to miss either 
one of those audiences.”

Erica estimates that Marko Septic buys ads in any-
where from 10 to 15 different area phone books. That in-
cludes paying $600 a month for a front cover, business-
card-size ad in a nearby community where the couple 
would like to broaden its clientele. The company employs 
three phone numbers covering different areas they’ve de-
cided to focus on, so they can track the ads’ effectiveness.

The company also sends out postcards to residents 
with septic tanks covering several area zip codes. “We 
worked with the U.S. Postal Service to figure out which ad-

dresses were on rural routes,” 
she explains. The company also 
plans to start sending out re-
minder postcards to customers 
on the current database who 
last had their tank pumped two 
years ago, Erica says.

But Erica says her most 
cost-effective marketing tool 
is Facebook. “It’s a wonderful 
and inexpensive way to reach 
thousands of people,” she says, 
noting that she’s created two 
Facebook pages — a personal 
one and another for Marko 
Septic. “I also post on Face-
book community-based sites, 
which are free sites that any-
one can use to promote their 
business.

“I try to post something 
weekly on our Marko Facebook 
page and maybe every other 
week on community business 
sites during our peak summer 
season,” she continues. “And 

the neat thing about Facebook business sites is they tell you how many peo-
ple have visited the site.”

 
MORE CUSTOMERS, MORE EQUIPMENT

To work as efficiently as possible, Matt still relies on the 2001 Peterbilt, 
which was built out by Advance Pump with a 4,600-gallon aluminum tank, 
an NVE 4310 blower and a built-in water jetter powered by a General pump. 
The truck features a CAT C12 diesel engine and an 18-speed Eaton Fuller 

(continued)

Erica Herink reviews 
bills at the Marko 

Septic office.

Just like so many other smaller septic pumping businesses, Marko Septic 
is truly a family affair. Owners Matt and Erica Herink make sure their three 
young sons — Elliot, 13; Simon, 11; and Owen, 9 — are involved.

“They help out a lot,” Erica says. “Their main job 
is to clean portable restrooms in the summer. They 
don’t really think about the septic industry as a weird 
thing to be in because they grew up with it.

“They also like to ride with Matt, and have at-
tended a WWETT Show,” she adds. “Our business is 
very much a part of their lives. They’re in the photos 
used in our phone book ads, on postcards we mail 
out, on our Facebook page and on the home page of 
our company website. We always want to emphasize 
that we’re a family-run company.”

The boys don’t get paid for everything they do, 
because Matt and Erica want them to understand 
that some things you just do for family. Sometimes 
they get ice cream from Dairy Queen for helping out. 
But they do get paid for cleaning restrooms; Erica 
says getting paid shows them that their parents val-
ue their contributions — and that hard work pays off.

Matt and Erica would like nothing better than to 
see one, two or all three boys end up taking over the 
business when they retire. But if they do it, they’ll 
have to follow at least one firm ground rule first: Earn 
a degree from a two- or four-year college. And maybe 
even work somewhere else first, the couple says.

“I don’t want them to start pumping septics right 
out of high school and wonder what they missed out 
on,” Matt says. “If they want to pursue something 
else they’re interested in after getting a secondary 
education, that’s fine.”

“We talk about them getting into the business,” 
Erica says. “We tell them it’s theirs if they want it. 
They all seem very interested in it. But at the same 
time, we want them to first go to college. As a par-
ent, of course you want them to do it (take over the business), but we don’t 
want to pressure them, either. … They have to do what makes them happy.”

Then there’s the potentially thorny issue of which boy will handle what 
responsibilities if all three boys want in. But as Erica notes, that would be a 
good problem to have. “We’ll cross that bridge when we get there,” she says.

All in the family? Time will tell.

It’s all hands on deck 
at Marko Septic when 
it comes to cleaning 
portable restrooms. 
Erica Herink is shown 
with sons, from left, 
Simon, Elliot and Owen, 
on the job using a 
pickup with a Satellite 
Industries slide-in 
unit and Conde pump 
(Westmoor Ltd.), and a 
PolyJohn Enterprises 
restroom in the 
background.
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well-maintained equipment and a solid reputation as an honest, stand-up 
operation.
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card-size ad in a nearby community where the couple 
would like to broaden its clientele. The company employs 
three phone numbers covering different areas they’ve de-
cided to focus on, so they can track the ads’ effectiveness.

The company also sends out postcards to residents 
with septic tanks covering several area zip codes. “We 
worked with the U.S. Postal Service to figure out which ad-

dresses were on rural routes,” 
she explains. The company also 
plans to start sending out re-
minder postcards to customers 
on the current database who 
last had their tank pumped two 
years ago, Erica says.

But Erica says her most 
cost-effective marketing tool 
is Facebook. “It’s a wonderful 
and inexpensive way to reach 
thousands of people,” she says, 
noting that she’s created two 
Facebook pages — a personal 
one and another for Marko 
Septic. “I also post on Face-
book community-based sites, 
which are free sites that any-
one can use to promote their 
business.

“I try to post something 
weekly on our Marko Facebook 
page and maybe every other 
week on community business 
sites during our peak summer 
season,” she continues. “And 

the neat thing about Facebook business sites is they tell you how many peo-
ple have visited the site.”

 
MORE CUSTOMERS, MORE EQUIPMENT

To work as efficiently as possible, Matt still relies on the 2001 Peterbilt, 
which was built out by Advance Pump with a 4,600-gallon aluminum tank, 
an NVE 4310 blower and a built-in water jetter powered by a General pump. 
The truck features a CAT C12 diesel engine and an 18-speed Eaton Fuller 

(continued)

Erica Herink reviews 
bills at the Marko 

Septic office.

Just like so many other smaller septic pumping businesses, Marko Septic 
is truly a family affair. Owners Matt and Erica Herink make sure their three 
young sons — Elliot, 13; Simon, 11; and Owen, 9 — are involved.

“They help out a lot,” Erica says. “Their main job 
is to clean portable restrooms in the summer. They 
don’t really think about the septic industry as a weird 
thing to be in because they grew up with it.

“They also like to ride with Matt, and have at-
tended a WWETT Show,” she adds. “Our business is 
very much a part of their lives. They’re in the photos 
used in our phone book ads, on postcards we mail 
out, on our Facebook page and on the home page of 
our company website. We always want to emphasize 
that we’re a family-run company.”

The boys don’t get paid for everything they do, 
because Matt and Erica want them to understand 
that some things you just do for family. Sometimes 
they get ice cream from Dairy Queen for helping out. 
But they do get paid for cleaning restrooms; Erica 
says getting paid shows them that their parents val-
ue their contributions — and that hard work pays off.

Matt and Erica would like nothing better than to 
see one, two or all three boys end up taking over the 
business when they retire. But if they do it, they’ll 
have to follow at least one firm ground rule first: Earn 
a degree from a two- or four-year college. And maybe 
even work somewhere else first, the couple says.

“I don’t want them to start pumping septics right 
out of high school and wonder what they missed out 
on,” Matt says. “If they want to pursue something 
else they’re interested in after getting a secondary 
education, that’s fine.”

“We talk about them getting into the business,” 
Erica says. “We tell them it’s theirs if they want it. 
They all seem very interested in it. But at the same 
time, we want them to first go to college. As a par-
ent, of course you want them to do it (take over the business), but we don’t 
want to pressure them, either. … They have to do what makes them happy.”

Then there’s the potentially thorny issue of which boy will handle what 
responsibilities if all three boys want in. But as Erica notes, that would be a 
good problem to have. “We’ll cross that bridge when we get there,” she says.

All in the family? Time will tell.

It’s all hands on deck 
at Marko Septic when 
it comes to cleaning 
portable restrooms. 
Erica Herink is shown 
with sons, from left, 
Simon, Elliot and Owen, 
on the job using a 
pickup with a Satellite 
Industries slide-in 
unit and Conde pump 
(Westmoor Ltd.), and a 
PolyJohn Enterprises 
restroom in the 
background.
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transmission. He typically keeps one of the trucks parked at the old Marko 
facility in Ellsworth to handle customers in the company’s old business base, 
south of the city. The other truck is based in Roberts and services the rest of 
the company’s customers.

The company also owns a hot-water, cart-mounted power washer built 
by Mi-T-M, used for cleaning grease traps and clearing frozen lines; a Spar-
tan 1065 drum cable machine for cleaning drainlines; a Ken-Way drum ca-
ble machine; and a Crust Busters tank agitator.

To diversify the business a bit and avoid losing revenue by sending cus-
tomers away to other businesses, Marko Septic is also trying to establish a 
stronger foothold in the local portable sanitation market. “We just want to 

make sure the customers for whom we pump septic tanks can rent restrooms, 
too,” Erica explains. “We don’t want to get huge (into restrooms), just be sure 

our septic customers have access to 
nice restrooms when they need them.”

To serve those customers, Marko 
Septic owns a slide-in unit built by 
Satellite Industries with a 300-gallon 
waste/150-gallon freshwater alumi-
num tank and a Conde pump from 
Westmoor Ltd. It’s mounted on a 2015 
Chevrolet 3500 pickup truck. The com-
pany also owns 75 restrooms, mostly 
made by Satellite and PolyJohn En-
terprises. Roughly 30 of the units are 
deluxe Fleet models from PolyJohn. 
Marko Septic also ordered two pink 
restrooms to appeal to female custom-
ers, Erica adds. “Matt thought I was 

joking when I suggested it,” she says. “But the ladies seem to like them.”
 

COMPETITIVE STRATEGY
Matt fulfills his penchant for efficiency and minimizing business costs 

by land-applying septage. To make land application as cost-effective as pos-
sible, he rents about 200 acres of farmland in more than half a dozen com-
munities around Roberts and Ellsworth. The land application sites are stra-
tegically located to minimize transport time and boost profitability.

“I land-apply waste so 
I can be competitive with 
pricing,” Matt explains. “Ev-
eryone else around here 
land-applies. There are a few 
municipalities around here 
that will accept (septage) 
waste, but they charge about 
$110 per 1,000 gallons, and 
we couldn’t compete paying 
that kind of rate.”

Like many small op-
erators, Matt struggles with 
the demands of running the 
service route side of the busi-
ness. Going it alone in the 
field forces him to miss many 
of his three boys’ sporting 
events, but he isn’t quite 

ready to deal with the challenges that come with 
hiring another driver, either. And he doesn’t know 
when the tipping point will arrive — when he can 
no longer handle the rigors of the job.

“There’s just not enough daylight, that’s for 
sure. But it’s what I do — it’s part of the gig. People 
call for help and if you don’t go, you lose the busi-
ness,’’ he says.

“I could hire people and take it easier, but I’ve decided to run things 
as long as possible by myself,” he continues. “I’m 41 and grew up on a farm 
and worked construction, so I’ve got a good work ethic. But who knows how 
many more years I’ll be able to go as hard as I do now? All I know is that it’s 
just part of my nature to help people. … When they call with a problem, I 
want to go help them solve that problem.’’

Matt relishes helping out customers.
“I find it very gratifying,” he says. And he also observes how much John 

Marko misses the work. “Every once in a while, John rides along with me 
and tells me he wishes he was 10 years younger,” Matt says. “He still likes the 
work. And that gives me a little lift.” ■

  MORE INFO

Advance Pump & Equipment, Inc.
877/557-7867
www.advancepump.com
(See ad page 17)

Crust Busters
888/878-2296
www.crustbusters.com
(See ad page 58)

Eaton Vehicle Group
800/826-4357
www.roadranger.com
 
General Pump
888/474-5487
www.generalpump.com
 
Ken-Way Corporation
800/533-0551
www.ken-way.com
 
Mi-T-M
800/553-9053
www.mitm.com

National Vacuum Equipment, Inc.
800/253-5500
www.natvac.com
(See ad page 87)

PolyJohn Enterprises, Inc.
800/292-1305
www.polyjohn.com
(See ad page 111)

Satellite Industries
800/328-3332
www.satelliteindustries.com
(See ads, page 2, 35)

Spartan Tool, LLC
800/435-3866
www.spartantool.com
 
Westmoor Ltd.
800/367-0972
www.westmoorltd.com
(See ad page 63)

We find 
                 ourselves stuck 
between two generations: 
people that still use phone 
books and those that just 
use online resources. 
And we can’t afford to 
miss either one 
of those audiences.

— Erica Herink

Above: Matt Herink looks 
over a Crust Busters tank 
agitator in his new 120- 
by 60-foot company shop.

Left: Herink removes a 
septic tank lid hidden by 
landscaping at a rural 
Wisconsin home.

http://www.advancepump.com
http://www.crustbusters.com
http://www.roadranger.com
http://www.generalpump.com
http://www.ken-way.com
http://www.mitm.com
http://www.natvac.com
http://www.polyjohn.com
http://www.satelliteindustries.com
http://www.spartantool.com
http://www.westmoorltd.com
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transmission. He typically keeps one of the trucks parked at the old Marko 
facility in Ellsworth to handle customers in the company’s old business base, 
south of the city. The other truck is based in Roberts and services the rest of 
the company’s customers.

The company also owns a hot-water, cart-mounted power washer built 
by Mi-T-M, used for cleaning grease traps and clearing frozen lines; a Spar-
tan 1065 drum cable machine for cleaning drainlines; a Ken-Way drum ca-
ble machine; and a Crust Busters tank agitator.

To diversify the business a bit and avoid losing revenue by sending cus-
tomers away to other businesses, Marko Septic is also trying to establish a 
stronger foothold in the local portable sanitation market. “We just want to 

make sure the customers for whom we pump septic tanks can rent restrooms, 
too,” Erica explains. “We don’t want to get huge (into restrooms), just be sure 

our septic customers have access to 
nice restrooms when they need them.”

To serve those customers, Marko 
Septic owns a slide-in unit built by 
Satellite Industries with a 300-gallon 
waste/150-gallon freshwater alumi-
num tank and a Conde pump from 
Westmoor Ltd. It’s mounted on a 2015 
Chevrolet 3500 pickup truck. The com-
pany also owns 75 restrooms, mostly 
made by Satellite and PolyJohn En-
terprises. Roughly 30 of the units are 
deluxe Fleet models from PolyJohn. 
Marko Septic also ordered two pink 
restrooms to appeal to female custom-
ers, Erica adds. “Matt thought I was 

joking when I suggested it,” she says. “But the ladies seem to like them.”
 

COMPETITIVE STRATEGY
Matt fulfills his penchant for efficiency and minimizing business costs 

by land-applying septage. To make land application as cost-effective as pos-
sible, he rents about 200 acres of farmland in more than half a dozen com-
munities around Roberts and Ellsworth. The land application sites are stra-
tegically located to minimize transport time and boost profitability.

“I land-apply waste so 
I can be competitive with 
pricing,” Matt explains. “Ev-
eryone else around here 
land-applies. There are a few 
municipalities around here 
that will accept (septage) 
waste, but they charge about 
$110 per 1,000 gallons, and 
we couldn’t compete paying 
that kind of rate.”

Like many small op-
erators, Matt struggles with 
the demands of running the 
service route side of the busi-
ness. Going it alone in the 
field forces him to miss many 
of his three boys’ sporting 
events, but he isn’t quite 

ready to deal with the challenges that come with 
hiring another driver, either. And he doesn’t know 
when the tipping point will arrive — when he can 
no longer handle the rigors of the job.

“There’s just not enough daylight, that’s for 
sure. But it’s what I do — it’s part of the gig. People 
call for help and if you don’t go, you lose the busi-
ness,’’ he says.

“I could hire people and take it easier, but I’ve decided to run things 
as long as possible by myself,” he continues. “I’m 41 and grew up on a farm 
and worked construction, so I’ve got a good work ethic. But who knows how 
many more years I’ll be able to go as hard as I do now? All I know is that it’s 
just part of my nature to help people. … When they call with a problem, I 
want to go help them solve that problem.’’

Matt relishes helping out customers.
“I find it very gratifying,” he says. And he also observes how much John 

Marko misses the work. “Every once in a while, John rides along with me 
and tells me he wishes he was 10 years younger,” Matt says. “He still likes the 
work. And that gives me a little lift.” ■
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T hink you know all you need to know about septic system inspections, 
vacuum trucks or portable restroom rentals? Many skilled people feel 
they do not have anything new to learn in their chosen field. They 

believe what got them there is enough. But those who are determined and 
work hard often put a lot of time and effort into learning new skills and 
maintaining their existing ones. They display the most current knowledge of 
new technology, processes and ideas. Having employees who will improve 
themselves over and above company-sponsored training is critical to a busi-
ness that wants to innovate and improve.

Eleven years ago, Ben got a summer job working in the mail room at a 
local business before he started college. The company had been in existence 
for over 60 years and was run by Jack, a longtime employee and company 
legend who started in the mail room. Three weeks into the job, as Ben was 
on his way from the basement to the top floor, the elevator stopped and who 
should enter but Jack. He smiled at Ben, introduced himself, and mentioned 
that he had started out in the mail room. As they exited the elevator, Ben 
asked if Jack had any advice for him.

“Never stop educating yourself,” he said. “In fact, come into my office 
and let me elaborate. I have 15 minutes before my next meeting.”

Jack proceeded to share these five principles for continued education:
 
1. Take responsibility for your education.
You alone are responsible for your education. Whether or not it makes 

sense to invest in a formal education, there are free and for-fee learning op-
portunities available to everyone. The public library and the internet are two 
examples.

Another invaluable source of education is people. Spend time with 
those who can do things that you can’t. It may mean volunteering to stay late 
to observe someone, going to lunch with more experienced employees, or 
finding a mentor.

You can also learn by taking on challenging projects or tasks that are 
above your skill level. Discuss help you will need to be successful and your 
boss may reward your initiative by providing an experienced staff member 
to oversee your on-the-job training.

You can learn pretty much anything if you work hard at it.
 
2. Don’t expect entitlements.
Time in service should be no guarantee of advancement in a successful 

business. It is what an employee learns with his or her experience that deter-
mines the value of the service time. In other words, if you put in your time, 
you are guaranteed nothing.

As your time with the company grows, seek lateral transfers or in-
creased responsibility without necessarily a corresponding increase in title 
or pay. Realize you are making yourself more valuable to your employer, and 
view growth assignments as an investment in yourself.

Although we live in a time of an increasing sense of entitlement, we 
must all take care of ourselves.

 
3. You can’t rest on your laurels.
Many employees feel that they do not have anything new to learn, and 

they become complacent. They decide they don’t need to put in any more 
effort and stop striving for success. When you reach a goal, celebrate your 
success, but then identify your next goal and begin to take action. When you 
stop moving forward, you are actually falling behind all the others who con-
tinue to move forward.

 
4. Stay current.
You need to stay up to date with industry trends by reading industry 

literature and blogs. If you are seeking or moving into a management posi-
tion, read leadership books and blogs. New trends are frequently entering 
the workplace. You have a choice: be aware of and lead the change, or try to 
catch up — or, worse, resist the change.

Joining industry and trade associations is another way to become edu-
cated on current trends.

 
5. Respect generational differences.
A big issue in many industries is getting several generations to work 

well together. Each generation has different learning and working styles. You 
have several options for handling this reality. The first is to do nothing since 
it’s your fellow employee’s responsibility to get with the program. Or you can 
leave it to the business’ leadership to implement a program that will fix the 
problem. The better choice is to educate yourself on the differences between 
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Walt Grassl is a speaker, 
author and performer 
who hosts the radio show, 
“Stand Up and Speak 
Up,” on the RockStar 
Worldwide network. For 
more information, visit 
www.WaltGrassl.com.

BUILDING THE BUSINESS

 
5 Tips to Keep Learning 
Throughout Your Career
If you and your employees follow this advice, everyone will benefit from reaching 
their personal potential and attaining company goals  By Walt Grassl

You need to stay up to date with industry trends by 
reading industry literature and blogs. … New trends 
are frequently entering the workplace. You have a 
choice: be aware of and lead the change, or try to 
catch up — or, worse, resist the change.

generations, the issues these differences bring to the workplace, and things 
others are doing to address the issues.

You can use this information to change how you interact and, to the 
extent you can, help your company improve its processes.

 
WHAT HAPPENED WITH BEN?

Ben took Jack’s advice to heart. After graduating from college, he got a 
job with another company in another field. His education did not stop when 
he left school. He subscribes to industry and management blogs, has joined 
his industry association, seeks out challenging assignments and develops 
relationships with other successful employees at his company. He has been 
identified as a high-potential employee and is one of the youngest employ-
ees at his level. Ben’s future is bright. It’s amazing what a chance encounter 
in an elevator can do. ■

http://www.WaltGrassl.com
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T hink you know all you need to know about septic system inspections, 
vacuum trucks or portable restroom rentals? Many skilled people feel 
they do not have anything new to learn in their chosen field. They 

believe what got them there is enough. But those who are determined and 
work hard often put a lot of time and effort into learning new skills and 
maintaining their existing ones. They display the most current knowledge of 
new technology, processes and ideas. Having employees who will improve 
themselves over and above company-sponsored training is critical to a busi-
ness that wants to innovate and improve.

Eleven years ago, Ben got a summer job working in the mail room at a 
local business before he started college. The company had been in existence 
for over 60 years and was run by Jack, a longtime employee and company 
legend who started in the mail room. Three weeks into the job, as Ben was 
on his way from the basement to the top floor, the elevator stopped and who 
should enter but Jack. He smiled at Ben, introduced himself, and mentioned 
that he had started out in the mail room. As they exited the elevator, Ben 
asked if Jack had any advice for him.

“Never stop educating yourself,” he said. “In fact, come into my office 
and let me elaborate. I have 15 minutes before my next meeting.”

Jack proceeded to share these five principles for continued education:
 
1. Take responsibility for your education.
You alone are responsible for your education. Whether or not it makes 

sense to invest in a formal education, there are free and for-fee learning op-
portunities available to everyone. The public library and the internet are two 
examples.

Another invaluable source of education is people. Spend time with 
those who can do things that you can’t. It may mean volunteering to stay late 
to observe someone, going to lunch with more experienced employees, or 
finding a mentor.

You can also learn by taking on challenging projects or tasks that are 
above your skill level. Discuss help you will need to be successful and your 
boss may reward your initiative by providing an experienced staff member 
to oversee your on-the-job training.

You can learn pretty much anything if you work hard at it.
 
2. Don’t expect entitlements.
Time in service should be no guarantee of advancement in a successful 

business. It is what an employee learns with his or her experience that deter-
mines the value of the service time. In other words, if you put in your time, 
you are guaranteed nothing.

As your time with the company grows, seek lateral transfers or in-
creased responsibility without necessarily a corresponding increase in title 
or pay. Realize you are making yourself more valuable to your employer, and 
view growth assignments as an investment in yourself.

Although we live in a time of an increasing sense of entitlement, we 
must all take care of ourselves.

 
3. You can’t rest on your laurels.
Many employees feel that they do not have anything new to learn, and 

they become complacent. They decide they don’t need to put in any more 
effort and stop striving for success. When you reach a goal, celebrate your 
success, but then identify your next goal and begin to take action. When you 
stop moving forward, you are actually falling behind all the others who con-
tinue to move forward.

 
4. Stay current.
You need to stay up to date with industry trends by reading industry 

literature and blogs. If you are seeking or moving into a management posi-
tion, read leadership books and blogs. New trends are frequently entering 
the workplace. You have a choice: be aware of and lead the change, or try to 
catch up — or, worse, resist the change.

Joining industry and trade associations is another way to become edu-
cated on current trends.

 
5. Respect generational differences.
A big issue in many industries is getting several generations to work 

well together. Each generation has different learning and working styles. You 
have several options for handling this reality. The first is to do nothing since 
it’s your fellow employee’s responsibility to get with the program. Or you can 
leave it to the business’ leadership to implement a program that will fix the 
problem. The better choice is to educate yourself on the differences between 
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Walt Grassl is a speaker, 
author and performer 
who hosts the radio show, 
“Stand Up and Speak 
Up,” on the RockStar 
Worldwide network. For 
more information, visit 
www.WaltGrassl.com.

BUILDING THE BUSINESS

 
5 Tips to Keep Learning 
Throughout Your Career
If you and your employees follow this advice, everyone will benefit from reaching 
their personal potential and attaining company goals  By Walt Grassl

You need to stay up to date with industry trends by 
reading industry literature and blogs. … New trends 
are frequently entering the workplace. You have a 
choice: be aware of and lead the change, or try to 
catch up — or, worse, resist the change.

generations, the issues these differences bring to the workplace, and things 
others are doing to address the issues.

You can use this information to change how you interact and, to the 
extent you can, help your company improve its processes.

 
WHAT HAPPENED WITH BEN?

Ben took Jack’s advice to heart. After graduating from college, he got a 
job with another company in another field. His education did not stop when 
he left school. He subscribes to industry and management blogs, has joined 
his industry association, seeks out challenging assignments and develops 
relationships with other successful employees at his company. He has been 
identified as a high-potential employee and is one of the youngest employ-
ees at his level. Ben’s future is bright. It’s amazing what a chance encounter 
in an elevator can do. ■

http://www.GlobalTankTruckConference.com
http://www.aquaben.com
mailto:sales@aquaben.com
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ZENITH FEATURES 

INDUSTRY EXCLUSIVE 

Hands-free, 
no-touch 

door opening 
and closing!

Effective Exterior
•  Improved, stronger plastic hinges that do not

bend or break easily (1)

•  Increased door height by approximately 4" (2)

•  New style roof (3)

•  New ventilation system generates about 200%
more air flow with 
the slightest breeze (4)

•  All stainless steel fasteners
•  No rivets or fasteners required to assemble the

door sides or walls (5)

•  Blow-molded unit, double 
walls and door for superior durability (6)

Interior
• Smooth areas on all interior surfaces including walls,

sides and inside of door for easy cleaning

• New molded in-corner vent stack; nothing can get
behind it. Blends in corner for easy cleaning

• Seat is in the corner and is not facing the urinal

• Our American-made seat is approximately double
the weight and thickness as most of our
competitions Chinese-made seats 

• Largest holding tank in the industry at
80 gallons 

• New, stronger open/close latch;
improved opening handle incorporates
hover handle in design

• Two improved springs on door; enclosed
between two sheets of plastic 

• Hand sanitizer mounting platform built in
directly above urinal for no drip on floor)

1

3
2

5

4

FIRST EVER ON 
A PORTABLE
RESTROOM

Sansom Industries |844-972-6766 |  SANSOMINDUSTRIES.COM

“The bitterness of poor quality remains...  long after the sweetness of low price is forgotten.”

6

• New one-piece corner urinal and clog-resistant
piping with wider opening for ease of cleaning
and less splashing

• Zenith’s patented seat system locks in position.
It cannot move from side to side when in use. The

seat is a large elongated type. This virtually
eliminates seat breakage.

• New 80-gallon tank eliminates splashing chemicals on user.

All parts covered by our 
EXCLUSIVE 

10-YEAR
100%

REPLACEMENT
WARRANTY
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“There are those who know the PRICE of everything and the VALUE of nothing.”

CRUCIAL POINTS TO CONSIDER FOR YOUR BUSINESS
• Quality is always easier to sell for more money.

• Be the first in your area to upgrade to the new Zenith.

• If you offer the same thing as your competitors offer then it comes down to who
rents them the cheapest.

Which of these old models are you now using?
If you want to remain the same just keep doing the same thing over and over.

Age 30+ Years   Age 25+ Years   Age 30+ Years     Age 30+ Years   Age 20+ Years   Age 20+ Years 

FOR THOSE OF YOU CONSIDERING ENTERING THE VERY
LUCRATIVE PORTABLE RESTROOM RENTAL BUSINESS

We invite you to let us educate you in the portable restroom business. 
We will teach you ALL aspects of the restroom rental operation!

FREE ON-SITE 
introduction to all phases of the business*:

• Sales  • Service  • Office/Clerical  
• Pick-up and Delivery  • Maintenance  • And More!

*At our location.

Corey Trucksess of Port A Bowl/Relief Rentals in Philadelphia, Pennsylvania started buying portable restrooms
from Sansom in 1991, ‘92, and ‘93. His companies purchased approximately 1,100 units from Sansom. 

Corey reported to Sansom that over the next 25 years, during that time, 
they spent only $1.14 per unit per year for parts replacement cost.
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ZENITH FEATURES 

INDUSTRY EXCLUSIVE 

Hands-free, 
no-touch 

door opening 
and closing!

Effective Exterior
•  Improved, stronger plastic hinges that do not

bend or break easily (1)

•  Increased door height by approximately 4" (2)

•  New style roof (3)

•  New ventilation system generates about 200%
more air flow with 
the slightest breeze (4)

•  All stainless steel fasteners
•  No rivets or fasteners required to assemble the

door sides or walls (5)

•  Blow-molded unit, double 
walls and door for superior durability (6)

Interior
• Smooth areas on all interior surfaces including walls,

sides and inside of door for easy cleaning

• New molded in-corner vent stack; nothing can get
behind it. Blends in corner for easy cleaning

• Seat is in the corner and is not facing the urinal

• Our American-made seat is approximately double
the weight and thickness as most of our
competitions Chinese-made seats 

• Largest holding tank in the industry at
80 gallons 

• New, stronger open/close latch;
improved opening handle incorporates
hover handle in design

• Two improved springs on door; enclosed
between two sheets of plastic 

• Hand sanitizer mounting platform built in
directly above urinal for no drip on floor)
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4

FIRST EVER ON 
A PORTABLE
RESTROOM

Sansom Industries |844-972-6766 |  SANSOMINDUSTRIES.COM

“The bitterness of poor quality remains...  long after the sweetness of low price is forgotten.”

6

• New one-piece corner urinal and clog-resistant
piping with wider opening for ease of cleaning
and less splashing

• Zenith’s patented seat system locks in position.
It cannot move from side to side when in use. The

seat is a large elongated type. This virtually
eliminates seat breakage.

• New 80-gallon tank eliminates splashing chemicals on user.

All parts covered by our 
EXCLUSIVE 

10-YEAR
100%

REPLACEMENT
WARRANTY
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“There are those who know the PRICE of everything and the VALUE of nothing.”

CRUCIAL POINTS TO CONSIDER FOR YOUR BUSINESS
• Quality is always easier to sell for more money.

• Be the first in your area to upgrade to the new Zenith.

• If you offer the same thing as your competitors offer then it comes down to who
rents them the cheapest.

Which of these old models are you now using?
If you want to remain the same just keep doing the same thing over and over.

Age 30+ Years   Age 25+ Years   Age 30+ Years     Age 30+ Years   Age 20+ Years   Age 20+ Years 

FOR THOSE OF YOU CONSIDERING ENTERING THE VERY
LUCRATIVE PORTABLE RESTROOM RENTAL BUSINESS

We invite you to let us educate you in the portable restroom business. 
We will teach you ALL aspects of the restroom rental operation!

FREE ON-SITE 
introduction to all phases of the business*:

• Sales  • Service  • Office/Clerical  
• Pick-up and Delivery  • Maintenance  • And More!

*At our location.

Corey Trucksess of Port A Bowl/Relief Rentals in Philadelphia, Pennsylvania started buying portable restrooms
from Sansom in 1991, ‘92, and ‘93. His companies purchased approximately 1,100 units from Sansom. 

Corey reported to Sansom that over the next 25 years, during that time, 
they spent only $1.14 per unit per year for parts replacement cost.
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We invite you to let us educate you in the portable restroom business. 
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introduction to all phases of the business*:
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P hil’s Septic Pumping Service was founded in 1995 in the small 
community of Marathon, Ontario, Canada, on the North 
Shore of Lake Superior. Over two decades, the thriving town 
has moved from an economy based on pulp and paper to one 
more heavily supported by gold mining. A second generation 

of owners has evolved Phil’s Pumping by improving service 
and adding offerings more closely attuned to the new local econ-

omy and a population more interested in catered events.

Profile

Phil’s Septic Pumping 
Service Inc. 
Marathon, Ontario, Canada

OWNERS: Ashley and Lee Riendeau

FOUNDED: 1995

EMPLOYEES: 6

SERVICE AREA: 125 miles east and west of Marathon 
along the TransCanada Highway

SERVICES: Portable sanitation, septic service, jetting, 
CCTV line inspection, water delivery

WEBSITE: www.philsseptic.com

Ontario

(continued)

In a Canadian town built on precious 
metals mining, a family pumping 
business is rejuvenated by expanded 
service offerings and an emphasis on 
customer care  By Peter Kenter

The Phil’s Septic Pumping Service team 
includes, from left, Stephen Gillespie, Jenny 
Riendeau, Ashley Riendeau, Lee Riendeau, 
Melvin Godin and Therese Lavoie. 
(Photos by Doug Gibbons)

http://www.philsseptic.com
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Phil’s is owned by Ashley and Lee Riendeau — her parents Phil and 
Linda founded the company in 1995.

“My father was working in a local pulp and paper mill, and decided that 
a septic pumping business would provide him with a good retirement proj-
ect,” says Ashley Riendeau. “He started it while working full time, but within 
two years he quit his job at the mill and worked septic pumping full time.”

Her mother worked the office, handling the books and scheduling. 
Riendeau often pitched in on both the office and service sides. Within a few 
years, the company took on a small number of portable restrooms and a full-
time employee. Lee Riendeau also worked as a driver for the company, but 
left for a better paying career at one of the area gold mines.

Ashley’s father died in 2010, and her mother continued to operate the 
business for about a year.

 
CONTINUING A LEGACY

“She was tired of running it on her own, and wanted to retire,” says 
Riendeau. “She put the business up for sale, but there were no takers. We 
knew the business had a lot of potential, and didn’t want to see it shut down. 
My dad had a lot of pride in the business, and we wanted to continue it in his 
honor, so we decided to purchase it ourselves.”

Riendeau and her husband were in their mid-20s, having only recently 
completed school. Financing the purchase proved more challenging than 
they’d thought. The business assets included 40 restrooms and two vacuum 
trucks, but the local bank passed on a loan. The couple eventually found a 

friendly lender in Thunder Bay, a 
four-hour drive from Marathon. 
However, before the Riendeaus 
assumed ownership of the busi-
ness, the only driver resigned.

“When we took over, we re-
alized that we had to act imme-
diately to stabilize the business,” 
says Riendeau. “We looked at all 

of the equipment and scrapped a ‘94 International outright. 
We replaced the tank, pumping system and hoses on a 2000 
Kenworth T300.” They outfitted the rig with a 2,750-gallon 
steel tank built by Vacutrux and a Wallenstein pump.

Riendeau hired another full-time driver, while her hus-
band continued to handle driving and performing truck main-

tenance on days off and weekends.
“I started sending out newsletters to keep our existing customers in the 

loop,” says Riendeau. “We wanted them to know better things were coming, 
including new equipment and services. We also began to more aggressively 
go after industrial wastewater contracts at gold mines and pulp mills, and 
long-term construction contracts for major infrastructure.”

The company designed a new logo 
and switched to Phil’s-branded reflec-
tive jackets, T-shirts and baseball caps 
to help reinforce the company image. All 
equipment and shop signage were also 
re-decaled.

 
EXPANDING IN EVENTS

“I think our service improved al-
most out of the gate,” says Riendeau. “My 
parents never serviced many events, but 
people seemed to notice the cleaner 
restrooms on job sites and we began to 
book more and more events. We were 
getting a lot of compliments and even 
the drivers were complimented for be-
ing professional and friendly.”

(continued)

Above: Ashley Riendeau 
reviews customer records 
in the office at Phil’s Septic 
Pumping Service.
 
Left: Therese Lavoie 
conducts an inventory 
of supplies, including 
chemicals from Walex 
Products Company.

People seemed
to notice the 

cleaner restrooms on 
job sites and we began 
to book more and more 
events. We were getting 
a lot of compliments and 
even the drivers were 
complimented for being 
professional 
and friendly.

— Ashley Riendeau

Right: Technician Stephen 
Gillespie (holding the hose) 

and an unidentified municipal 
worker clean a lift station 

using the company’s Sterling 
vacuum truck with a Fruitland 

pump and built out by 
SchellVac Equipment.
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Business quickly expanded to the point where Phil’s required a second 
full-time driver in 2014. “We also hired a bookkeeper to come in twice a 
month to do major accounting, while I handle invoicing, calls and schedul-
ing,” says Riendeau. “Our scheduling procedure is pretty simple, using an 
iPhone app and Google Maps.”

Today, the company covers an area about 125 miles east and west of 
Marathon between Wawa and Nipigon, mostly in a narrow band along the 
TransCanada Highway.

Phil’s currently offers 100 PJN3 portables, 10 Fleet models, and two 
wheelchair-accessible models all from PolyJohn Canada. Two single self-

contained washroom units were supplied by 
Room to Go, and a double self-contained wash-
room trailer was purchased from Vacutrux Lim-
ited. The company also offers PolyJohn hand-
wash sinks.

Four trucks make up the service fleet: the 
original 2000 Kenworth T300; a 2007 Sterling 
with 3,850-gallon steel tank built by Schell-
Vac Equipment with a Fruitland pump; a 2011 
Dodge Ram 3500 with separate 240-gallon steel waste tank (built in-house) 
and 210-gallon plastic freshwater tank, with a Wallenstein pump; and a 2003 
GMC Sierra 2500 with 180-gallon waste/90-gallon freshwater tank (Pickup-
Tanx) and Wallenstein pump. The trucks also haul a 1,200-gallon ABI Attach-
ments plastic water tank on a steel trailer by Absolute Innovations Inc.

Transport trailers are from McKee Technologies and Advantage Trailer 
& Hitches. The company also uses a Mini Metro Mover from Allied Forward 
Motion.

Deodorizers are provided by Walex Products Company.
Phil’s also offers a Spartan 727 mini-jetter/locator and a SeeSnake video 

inspection camera by RIDGID.

 PUMPING IS MAINSTAY
New industrial work is helping to expand the business.
“There are a lot of exciting things happening around the area from a 

business perspective,” says Riendeau. “We recently picked up a big hydro 

dam construction contract about 45 miles away, which involves setting up 
and servicing 20 portable restrooms for probably three to four years. They 
don’t have water service yet, so we’re also delivering potable and non-pota-
ble water to them using our water delivery trailer.”

Gold mine operations and construction also provide a steady source 
of portable restroom contracts. Summer festivals, such as the Terrace Bay 
Street Festival, typically call for 15 restroom units, while smaller events such 
as weddings call for three to four.

While the new services are expanding revenue, Phil’s still relies on 
pumping for 70 percent of its business.

With a population of about 4,000, Marathon is the hub of the North 
Shore of Lake Superior and is served by municipal sewers. However, a series 
of smaller towns and cottages stretched out along the service area require 

(continued)

Phil’s Septic Pumping Service of Marathon, Ontario, Canada, has 
taken a leap into restroom trailers, driven as much by the need for a 
better class of restrooms at weddings and VIP events as provincial 
labor laws regarding construction restrooms. The company currently 
offers three trailers: two singles supplied by Room to Go and a double 
from Vacutrux Limited.

“We’re getting solid bookings on events with the double trailer,” 
says company co-owner Ashley Riendeau. “But the real 
drive to get into trailers followed the Ontario Ministry of 
Labour’s regulations requiring heated washrooms with 
warm running water and flush toilets for construction 
sites in winter. We bought the two singles because we 
wanted to supply the market before our clients decided to 
get them from somewhere else.”

While the law is the law, Riendeau notes that minis-
try inspectors don’t seem to be enforcing the regulations, 
particularly in more sparsely populated areas. That’s 
slowing an increase in demand for the full-service con-
struction trailers.

“Still, we’re solidly booked with the trailers we do 
have,” she says. “We definitely want more trailers in the 
near future — it seems to be the way the market is going.”

Provincial regulations 
boost trailer rentals

Above: Melvin Godin and 
Therese Lavoie clean a row 
of restrooms from PolyJohn 

Canada. 

Right: Godin uses a Mini 
Metro Mover from Allied 

Forward Motion to organize 
PolyJohn restrooms in the 

company yard.
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Disposal Systems

Call us at (979) 245-5656
zymme@aqua-zyme.com
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DEWATERING
Dewatering Unit • Polymer Injection System  

Sludge Pump • Hoses • Working Platform • Hydraulic Trailer

Don’t settle for less ...
 demand the best – ADS

Global Vacuum Systems, Inc.
15431 State Hwy 6 • Navasota, TX 77868
Toll Free: 800-843-0866 • Phone: 936-825-2000
Email: ryan@globalvacuumsystems.com  
Web: www.globalvacuumsystems.com

Manufacturer Of ASME DOT 412 Tanks & Trailers

    Trailers &  

Bobtails In Stock!
“Bobtail with VOC in stock”

GVS Liquid Ring Unit

In Stock!

•DOT 412 Code Unit, Full Tilt/Full Open
• 3000 USG Capacity Debris Body (We 
can custom build to your size specs.)

• 200 USG Water Tank with Sight Glass, 
Heat Exchanger, 2" Fill Port, 2" Bottom 
Drain

• CVS 4000 Liquid Ring Pump,  
2393 CFM, 27" Hg, 14.5 PSI for 
Pressure Off Loading (The CVS 3100 
Model is Also Available)

• 30" Diameter Cyclone Separator with 
Bottom Cleanout

Call for quotes
Tanks can be shipped
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septic pumping services. The company also has large 
industrial pumping contracts with pulp and paper 
mills and local gold mines.

“With the pulp and paper mills in Terrace Bay 
and White River we pump nontoxic sludge from their 
cleaning tanks,” says Riendeau. “Many of these tanks 
also form a layer of mud in the bottom that we pump 

out. The gold mines have emergency containment ponds for industrial 
wastewater and they eventually fill with rain. We’re contracted to pump the 
rainwater out of them to keep them empty in case of an emergency.”

Wherever possible, Phil’s likes to piggyback residential septic work on 
the back of regularly scheduled industrial work, allowing drivers to maxi-
mize efficiency. Following septic tank pumping, operators promote the use 
of Bio-Active septic tank treatment from Walex.

Phil’s also maintains septic pumping contracts with several area native 
tribal reserves, including Pic Mobert First Nation, Pic River First Nation and 
Pays Plat First Nation.

“We like the efficiency of these contracts,” says Riendeau. “Even if we 
receive a call from one of the residents, the billing is handled through each 
reserve’s Band Council.”

The company also works on contracts for provincial parks in the area, 
pumping out large septic vaults for permanent outhouses.

The Spartan mini-jetter gets a workout on clogged drains and piping 
around septic fields. “We advertise the jetter as a method of preventive 
maintenance, so people don’t have to worry about a serious blockage down 
the road,” says Riendeau.

 
WEATHER A CHALLENGE

Snow and cold weather remain a local challenge. While the TransCan-
ada Highway is well maintained, a snowstorm can sideline service trucks for 
the day. While they don’t carry brine, salt is added to the portable restroom 
holding tank water on placement to foil frigid temperatures. Insulated cov-
ers from Pro Stitch help to keep the units comfortable.

The company keeps in touch with the industry as a member of the On-
tario Association of Sewage Industry Services (OASIS). The owners also at-
tended their first Water & Wastewater Equipment, Treatment & Transport 
Show in 2015.

“It was overwhelming,” says Riendeau. “It took us two days to see every-
thing, and it was really good for the business. We bought our water trailer and 
jetter/locator at the show. These were services we never really considered be-
fore the show but they’ve been very successful and have brought in a lot of ad-
ditional income since. We also got to meet a lot of our suppliers face to face. I 
feel that getting to know them has gotten us better service — and better deals.”

Riendeau makes frequent sales calls to local businesses and events. She 
often sends out unsolicited quotes to events she’d like to take on. “I’m not 
trying to win these events by being the cheapest,” she says. “I just send a 
quote at a price that we would be comfortable delivering.”

Phil’s continues to promote itself through multiple outlets — its web-
site, Facebook, distribution of flyers and local newspaper advertising. The 
company also appears at local events, such as home shows.

“A lot of our promotion comes 
from sponsoring events and causes,” 
says Riendeau. “We are very involved 
in the community and volunteer where 
we can. We often donate extra portable 
restrooms at events, and we are major 
sponsors of a local minor hockey team, 
the Marathon Mercs. People see us out 
in the community doing these things, or 
when it’s covered in the newspaper, so 
it’s a great way to promote the business 
while helping out our community.”

 
MOST IMPROVED BUSINESS

The community has taken notice. 
The company won the Marathon and 
District Chamber of Commerce “Most 
Improved Business” award in 2014, as 
nominated by the public.

Better still, company revenue is 
climbing, growing more than 400 per-
cent since the couple purchased the 
company.

“When we bought the business originally, we were a bit skeptical about 
how we’d like running it, but I’m enjoying it far more than I ever thought I 
would,” says Riendeau. “Managing the business to grow and thrive is defi-
nitely rewarding.”  ■

It took us two 
                days to see 
everything, and it was 
really good for the 
business. We bought our 
water trailer and jetter/
locator at the (WWETT) 
show. These were 
services we never really 
considered … but they’ve 
been very successful 
and have brought in a 
lot of additional 
income.

— Ashley Riendeau

Melvin Godin checks 
on a PolyJohn unit 
wrapped in a Pro 
Stitch insulated cover, 
which helps keep units 
comfortable for users 
during winter months.

  MORE INFO

Allied Forward Motion, LLC
920/493-2987
www.minimetromover.co
 
Explorer Trailers - 
McKee Technologies
866/457-5425
www.explorertrailers.com
(See ad page 95)
 
Fruitland Manufacturing
800/663-9003
www.fruitlandmanufacturing.com
(See ad page 91)
 
PolyJohn Canada
800/465-9590
www.polyjohncanada.ca
 
Pro Stitch Inc.
705/524-6009
www.prostitch.net
 
RIDGID
800/769-7743
www.ridgid.com

Room to Go
905/689-6389
www.roomtogo.ca

SchellVac Equipment Inc.
877/336-0081
www.schellvacequipment.com

Spartan Tool, LLC
800/435-3866
www.spartantool.com

Vacutrux Limited
800/305-4305
www.vacutrux.com
(See ad page 99)

Walex Products Company
800/338-3155
www.walex.com
(See ad page 45)

Wallenstein Vacuum Pumps - 
Elmira Machine Industries
800/801-6663
www.wallenstein.com
(See ad page 71)
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http://www.wallenstein.com


septic pumping services. The company also has large 
industrial pumping contracts with pulp and paper 
mills and local gold mines.

“With the pulp and paper mills in Terrace Bay 
and White River we pump nontoxic sludge from their 
cleaning tanks,” says Riendeau. “Many of these tanks 
also form a layer of mud in the bottom that we pump 

out. The gold mines have emergency containment ponds for industrial 
wastewater and they eventually fill with rain. We’re contracted to pump the 
rainwater out of them to keep them empty in case of an emergency.”

Wherever possible, Phil’s likes to piggyback residential septic work on 
the back of regularly scheduled industrial work, allowing drivers to maxi-
mize efficiency. Following septic tank pumping, operators promote the use 
of Bio-Active septic tank treatment from Walex.

Phil’s also maintains septic pumping contracts with several area native 
tribal reserves, including Pic Mobert First Nation, Pic River First Nation and 
Pays Plat First Nation.

“We like the efficiency of these contracts,” says Riendeau. “Even if we 
receive a call from one of the residents, the billing is handled through each 
reserve’s Band Council.”

The company also works on contracts for provincial parks in the area, 
pumping out large septic vaults for permanent outhouses.

The Spartan mini-jetter gets a workout on clogged drains and piping 
around septic fields. “We advertise the jetter as a method of preventive 
maintenance, so people don’t have to worry about a serious blockage down 
the road,” says Riendeau.

 
WEATHER A CHALLENGE

Snow and cold weather remain a local challenge. While the TransCan-
ada Highway is well maintained, a snowstorm can sideline service trucks for 
the day. While they don’t carry brine, salt is added to the portable restroom 
holding tank water on placement to foil frigid temperatures. Insulated cov-
ers from Pro Stitch help to keep the units comfortable.

The company keeps in touch with the industry as a member of the On-
tario Association of Sewage Industry Services (OASIS). The owners also at-
tended their first Water & Wastewater Equipment, Treatment & Transport 
Show in 2015.

“It was overwhelming,” says Riendeau. “It took us two days to see every-
thing, and it was really good for the business. We bought our water trailer and 
jetter/locator at the show. These were services we never really considered be-
fore the show but they’ve been very successful and have brought in a lot of ad-
ditional income since. We also got to meet a lot of our suppliers face to face. I 
feel that getting to know them has gotten us better service — and better deals.”

Riendeau makes frequent sales calls to local businesses and events. She 
often sends out unsolicited quotes to events she’d like to take on. “I’m not 
trying to win these events by being the cheapest,” she says. “I just send a 
quote at a price that we would be comfortable delivering.”

Phil’s continues to promote itself through multiple outlets — its web-
site, Facebook, distribution of flyers and local newspaper advertising. The 
company also appears at local events, such as home shows.

“A lot of our promotion comes 
from sponsoring events and causes,” 
says Riendeau. “We are very involved 
in the community and volunteer where 
we can. We often donate extra portable 
restrooms at events, and we are major 
sponsors of a local minor hockey team, 
the Marathon Mercs. People see us out 
in the community doing these things, or 
when it’s covered in the newspaper, so 
it’s a great way to promote the business 
while helping out our community.”

 
MOST IMPROVED BUSINESS

The community has taken notice. 
The company won the Marathon and 
District Chamber of Commerce “Most 
Improved Business” award in 2014, as 
nominated by the public.

Better still, company revenue is 
climbing, growing more than 400 per-
cent since the couple purchased the 
company.

“When we bought the business originally, we were a bit skeptical about 
how we’d like running it, but I’m enjoying it far more than I ever thought I 
would,” says Riendeau. “Managing the business to grow and thrive is defi-
nitely rewarding.”  ■

It took us two 
                days to see 
everything, and it was 
really good for the 
business. We bought our 
water trailer and jetter/
locator at the (WWETT) 
show. These were 
services we never really 
considered … but they’ve 
been very successful 
and have brought in a 
lot of additional 
income.

— Ashley Riendeau

Melvin Godin checks 
on a PolyJohn unit 
wrapped in a Pro 
Stitch insulated cover, 
which helps keep units 
comfortable for users 
during winter months.

  MORE INFO

Allied Forward Motion, LLC
920/493-2987
www.minimetromover.co
 
Explorer Trailers - 
McKee Technologies
866/457-5425
www.explorertrailers.com
(See ad page 95)
 
Fruitland Manufacturing
800/663-9003
www.fruitlandmanufacturing.com
(See ad page 91)
 
PolyJohn Canada
800/465-9590
www.polyjohncanada.ca
 
Pro Stitch Inc.
705/524-6009
www.prostitch.net
 
RIDGID
800/769-7743
www.ridgid.com

Room to Go
905/689-6389
www.roomtogo.ca

SchellVac Equipment Inc.
877/336-0081
www.schellvacequipment.com

Spartan Tool, LLC
800/435-3866
www.spartantool.com

Vacutrux Limited
800/305-4305
www.vacutrux.com
(See ad page 99)

Walex Products Company
800/338-3155
www.walex.com
(See ad page 45)

Wallenstein Vacuum Pumps - 
Elmira Machine Industries
800/801-6663
www.wallenstein.com
(See ad page 71)

www.imperialind.com
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www.MilwaukeeRubber.com 

800-325-3730Hose | Couplings | Valves | Pumps | Vacuum Accessories | Rubber Products | Safety Equipment 

Hose Distributor

HOSE & EQUIPMENT 
SPECIALISTS

http://www.MilwaukeeRubber.com
www.keithhuber.com
http://www.e-pac-mac.com


www.formadrain.com
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Pennsylvania
Pennsylvania Septage Management Association 
www.psma.net; 717/763-7762
 
Tennessee
Tennessee Onsite Wastewater Association 
www.tnonsite.org.

Texas
Texas On-Site Wastewater Association 
www.txowa.org; 888/398-7188
 
Virginia
Virginia Onsite Wastewater Recycling Association 
www.vowra.org; 540/377-9830
 
Washington
Washington On-Site Sewage Association 
www.wossa.org; 253/770-6594  
 
Wisconsin
Wisconsin Onsite Water Recycling Association 
www.wowra.com; 608/441-1436
 
Wisconsin Liquid Waste Carriers Association 
www.wlwca.com; 608/441-1436

NATIONAL

Water Environment Federation 
www.wef.org; 800/666-0206

National Onsite Wastewater Recycling Association 
www.nowra.org; 800/966-2942

National Association of Wastewater Technicians 
www.nawt.org; 800/236-6298

CANADA

Alberta
Alberta Onsite Wastewater Management Association 
www.aowma.com; 877/489-7471

British Columbia
WCOWMA Onsite Wastewater Management of B.C. 
www.wcowma-bc.com; 877/489-7471

British Columbia Onsite Sewage Association
www.bcossa.org; 778/432-2120
 
Manitoba
Manitoba Onsite Wastewater Management Association 
www.mowma.org; 877/489-7471
Onsite Wastewater Systems Installers of Manitoba, Inc.
www.owsim.com; 204/771-0455

New Brunswick
New Brunswick Association  
of Onsite Wastewater Professionals 
www.nbaowp.ca; 506/455-5477

Nova Scotia
Waste Water Nova Scotia 
www.wwns.ca; 902/246-2131
 
Ontario
Ontario Onsite Wastewater Association 
www.oowa.org; 855/905-6692

Ontario Association of Sewage Industry Services 
www.oasisontario.on.ca; 877/202-0082
 
Saskatchewan
Saskatchewan Onsite Wastewater 
Management Association 
www.sowma.ca; 877/489-7471

Canadian Regional
Western Canada Onsite Wastewater 
Management Association 
www.wcowma.com; 877/489-7471

Alabama
Alabama Onsite Wastewater Association 
www.aowainfo.org; 334/396-3434

Arizona
Arizona Onsite Wastewater Recycling Association 
www.azowra.org; 928/443-0333

Arkansas
Arkansas Onsite Wastewater Association 
www.arkowa.com
 
California
California Onsite Wastewater Association 
www.cowa.org; 530/513-6658
 
Colorado
Colorado Professionals in Onsite Wastewater 
www.cpow.net; 720/626-8989
 
Connecticut
Connecticut Onsite Wastewater Recycling Association 
www.cowra-online.org; 860/267-1057
 
Delaware
Delaware On-Site Wastewater Recycling Association 
www.dowra.org
 
Florida
Florida Onsite Wastewater Association 
www.fowaonsite.com; 321/363-1590
 
Georgia
Georgia Onsite Wastewater Association 
www.onsitewastewater.org; 678/646-0379
 
Georgia F.O.G. Alliance 
www.georgiafog.com
 
Idaho
Onsite Wastewater Association of Idaho 
www.owaidaho.org; 208/664-2133

Illinois
Onsite Wastewater Professionals of Illinois 
www.owpi.org

Indiana
Indiana Onsite Waste Water Professionals Association 
www.iowpa.org; 317/889-2382

Iowa
Iowa Onsite Waste Water Association 
www.iowwa.com; 515/225-1051

Kansas
Kansas Small Flows Association 
www.ksfa.org; 913/594-1472

Kentucky
Kentucky Onsite Wastewater Association 
www.kentuckyonsite.org; 855/818-5692

Maine
Maine Association Of Site Evaluators 
www.mainese.com.  
 
Maine Association of Professional Soil Scientists 
www.mapss.org.

Maryland
Maryland Onsite Wastewater Professionals Association 
www.mowpa.org; 443/570-2029
 
Massachusetts
Massachusetts Association of Onsite Wastewater 
Professionals 
www.maowp.org; 781/939-5710

Michigan
Michigan Onsite Wastewater Recycling Association 
www.mowra.org
 
Michigan Septic Tank Association 
www.msta.biz; 989/808-8648
 
Minnesota
Minnesota Onsite Wastewater Association 
www.mowa-mn.com; 888/810-4178

Missouri
Missouri Smallflows Organization 
www.mosmallflows.org; 417/631-4027

Nebraska
Nebraska On-site Waste Water Association 
www.nowwa.org; 402/476-0162
 
New Hampshire
New Hampshire Association of Septage Haulers 
www.nhash.com; 603/831-8670
 
Granite State Designers and Installers Association
www.gsdia.org; 603/228-1231
 
New Mexico
Professional Onsite Wastewater Reuse 
Association of New Mexico 
www.powranm.org; 505/989-7676
 
New York
Long Island Liquid Waste Association, Inc. 
www.lilwa.org; 631/585-0448

North Carolina
North Carolina Septic Tank Association 
www.ncsta.net; 336/416-3564
 
North Carolina Portable Toilet Group 
www.ncportabletoiletgroup.org; 252/249-1097
 
North Carolina Pumper Group 
www.ncpumpergroup.org; 252/249-1097
 
Ohio
Ohio Onsite Wastewater Association 
www.ohioonsite.org; 866/843-4429
 
Oregon
Oregon Onsite Wastewater Association 
www.o2wa.org; 541/389-6692
 
Pennsylvania
Pennsylvania Association of Sewage Enforcement 
Officers 
www.pa-seo.org; 717/761-8648
 
Pennsylvania Onsite Wastewater Recycling Association
www.powra.org
 

TRADE ASSOCIATIONS
If you would like your wastewater trade association added to this list, send contact information to editor@pumper.com.

 
Serving the Industry 
Visit your state and provincial trade associations

http://www.aowainfo.org
http://www.azowra.org
http://www.arkowa.com
http://www.cowa.org
http://www.cpow.net
http://www.cowra-online.org
http://www.dowra.org
http://www.fowaonsite.com
http://www.onsitewastewater.org
http://www.georgiafog.com
http://www.owaidaho.org
http://www.owpi.org
http://www.iowpa.org
http://www.iowwa.com
http://www.ksfa.org
http://www.kentuckyonsite.org
http://www.mainese.com
http://www.mapss.org
http://www.mowpa.org
http://www.maowp.org
http://www.mowra.org
http://www.msta.biz
http://www.mowa-mn.com
http://www.mosmallflows.org
http://www.nowwa.org
http://www.nhash.com
http://www.gsdia.org
http://www.powranm.org
http://www.lilwa.org
http://www.ncsta.net
http://www.ncportabletoiletgroup.org
http://www.ncpumpergroup.org
http://www.ohioonsite.org
http://www.o2wa.org
http://www.pa-seo.org
http://www.powra.org
mailto:editor@pumper.com
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Find your local dealer: hannay.com or 877-467-3357

When it comes to your equipment, 
you demand quality and value – 
and Hannay Reels delivers every time.

Pressure ranges 
from 300 PSI up to 
10,000 PSI

Heavy-duty ribbed 
discs and one-piece 
axle hub assemblies

Low, hassle-free 
maintenance

Reels built to order 
with fast delivery

discs and one-piece discs and one-piece 
axle hub assemblies

Made in 
U.S.A.

THE REEL 
 THAT WORKS  AS
 HARD  AS YOU

HNY50752 Pumper_HPIV_RTWAHAY_May2015_Mech.indd   2 4/9/15   2:04 PM
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http://www.pumper.com
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http://www.sowma.ca
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www.hannayreels.com
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ALL NEW!

✓  Preventative Maintenance
✓  Removes Stuck On Waste & Paper
✓  Advanced Super-Concentrated Enzyme Formula
✓  Easy to Use Dissolvable Packet
✓  Cleans Entire Tank in 12 to 24 hours

Start Every Job fresh
cleans tanks overnight - before the delivery

VISIT US: WWW.WALEX.COM   EMAIL US: INFO@WALEX.COM   CALL US: 800.315.3155  •  910.371.2242

Commando is sold in Bulk Tubs of 40 drop-in packets. 

8' 2-Station
w/A/C & Heat • 300 gal waste

20' 6-Station
w/A/C & Heat • 600 gal waste

GS-07F-0236V

See our website for more layouts and options.

12' 2-Station Combo
w/AC & Heat - 450 gal waste 

Includes Showers

24' 7-Station ADA
w/A/C & Heat • 750 gal waste

info@cohsi.com • 630.906.8002 • www.cohsi.com

• Lowest Interior Floor Height in the Industry
• ADA wheelchair accessible units.
• Unlimited Floor Plans from 8' to 53' Trailers
•  Rigid Steel Shell Construction from top to  

bottom to resist rot and warping.
•  Specializing in Customizing trailers to fit your needs.
• Easy Fold-Up Steps & Door Handles
•  24/7 Tech Support for the best customer  

service available.
• Free Nation Wide Lead Program for our customers.
• Large Capacity Waste Tanks
•  High Privacy Partitions are Standard for  

Added Comfort
•  Rigid Platform, our smallest wide body trailers  

start out with Dual 10" ASTM I-Beams.

P.O. Box 1107 - 135 E Mile Road - Kalkaska, MI 49646 
p: 231.258.4870 - f: 231.258.2019 - sales@marshind.com

800.952.1537 - WWW.MARSHIND.COM

Portable Toilet Units

Join us on Facebook See the progress of some of our units in the making.

Mini Vac TrailersSlide-In Units

Various Sizes Available

Check out our website for more information: www.marshind.com

 Industrial Units  
DOT Code & Non Code

Industrial Vacuum Units

Vacuum Septic Units

Aluminum Or  
Steel Tanks  
In A Variety  
Of Capacities.

Quality People Doing Quality Work

Another Repeat  
Customer. Thank you  
Affordable Portables 

from Michigan. 
They purchased  
this 600 Gallon  

Stainless Steel Portable  
Restroom Service Unit.

DOT Code &  
Non-code Hoist & 
Rear Door  
Options

PATENTED TECHNOLOGY FOR PUMPING

Proudly made in the USA

POWER BOOSTERS:
Have no moving parts
Require no gas or maintenance
Attach to the end of the hose, no heavy 
equipment to hold
Feature rugged lightweight construction, the 
3 Inch unit only weighs 10 lbs.

pressurelift.com 
866-504-6596

GET STRAIGHT ANSWERS TO ALL YOUR QUESTIONS AND 
WATCH THESE UNITS IN ACTION, PRESSURELIFT.COM

WHY A POWER BOOSTER?

Power Booster Sizes:  

2", 3", 4", 6" & 8"

Decrease pumping time/Increase profits
Get the competitive edge – Be the 
company who gets the job done where 
others have failed
Conquer deep lifts and long hose runs
Reduce work load on equipment/Keep 
the pump cooler

Dealers  
In:

AustraliaNew Zealand

Now you will BUST IT UP/MIX IT UP and PUMP IT UP IN RECORD TIME

mailto:info@cohsi.com
http://www.cohsi.com
mailto:sales@marshind.com
http://www.marshind.com
www.marshind.com
www.pressurelift.com
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mailto:INFO@WALEX.COM
www.walex.com
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CLASSY TRUCK

Avon, Massachusetts

Avon Septic and Pumping

O wner Joe Aiello purchased a 1997 Peterbilt 357 cab and chassis and 
added a used 4,700-gallon Curry Supply Co. tank and Masport HXL 
400 pump. The former dump truck is powered by a 425 hp Caterpillar 

engine tied to a Fuller eight-speed transmission. The brown tank and 
metallic green cab are original colors and make for a unique combination. 
Black spray-on bed liner is applied to the lower half of the tank and the hose 
trays. The truck features refurbished aluminum wheels, 3- and 4-inch inlets 
and 5-inch dump valve, heated collars, air-ride suspension cab and seats, 
chrome stack and windshield visor, 200 feet of hose, GPS and CD stereo. 
The driver is Ivan Marrero and the truck is used for residential septic and 
commercial grease trap service. ■

Got a truck with real WOW appeal? Show it off to Pumper readers!
Send photos of your truck after it has been lettered with your  

company name. Any industry-related truck is acceptable. Please limit  
your submission to one truck only.

Your Classy Truck submission must include your name, company 
name, mailing address, phone number, and details about the truck,  
including tank size, cab/chassis information, pump information, the  
company that built the truck, and any other details you consider  
important. In particular, tell us what features of the truck help make  
your work life more efficient and more profitable. Email your materials  
to editor@pumper.com or mail to Editor, Pumper, P.O. Box 220, Three Lakes, WI 
54562. We look forward to hearing from you!

SHOW US YOURS! 

24"

18"

15"

•Long lasting durability
•On-site installation flexibility
•Custom logo option
•15", 18" and 24" 
   sizes designed 
   to fit standard 
   riser pipes 
•1/4" closed cell 
   gasket seals tight
•Ships with 2" Stainless Steel Fasteners

Water Tanks
Lids for Risers

RomoTech is a 
custom molder. 
See us for your 
new project. 
574.831.6450
www.romotek.com

 

Your Logo 
Here! 8 - 525 gallons.

Request a quote
for special sizes.

mailto:editor@pumper.com
http://www.romotek.com
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LEH-Series submersible sewage pumps from

Liberty are now available in larger horsepower

models for higher heads and flow rates. The 2”

solids-handling pumps are robust and durable

with unique one-piece castings, quick-disconnect

power cords and efficient, heavy-duty motors 

for long life.

When reliability counts in a higher performance

sewage pump – get it right here in America.

Designed here. Built here. 

The LEH-Series from 
Liberty Pumps.

One of Americas fastest growing,
privately owned companies.

800-543-2550
www.libertypumps.com
Copyright © Liberty Pumps, Inc. 2013  All rights reserved.

now in 
1, 1.5 and 2 hp

sewage pumps, 
LEH-Series

PO Box 39, Dayton, IN 47941

Toll-Free: 877.296.2555   

Phone: 765.296.2027 

Fax: 765.296.3027

www.wee-engineer.com

Wee Engineer
WITH IMAGINATION

Tanks • Pumper Trucks • Vacuum Tank Trucks • Portable Toilet Trailers • Custom Fabrications • Environmental Equipment

Follow Us

SPRING MOUNTS  
decrease fatigue on your tank frame,  
mounts to most tanks, easy bolt or weld-on 
style, heavy-duty stress relieved springs.  
Mounts with springs..$82.00

Springs alone ...........$11.00 ea.

Thank you to Rick Stowe of Gordon Lang Septic
for purchasing this Stainless Steel 850 gallon tank  

with flat bed for his toilet business. 

HEATED COLLARS 
Preventing your valves from freezing will 
help your profits during the winter months.

Installation kit and 110 volt heater kit available

 1.5-2" ..... $110
 3" ........... $165

 4" ........... $198
 6" ........... $297

http://www.wee-engineer.com
www.pumperhose.com


LEH-Series submersible sewage pumps from

Liberty are now available in larger horsepower

models for higher heads and flow rates. The 2”

solids-handling pumps are robust and durable

with unique one-piece castings, quick-disconnect

power cords and efficient, heavy-duty motors 

for long life.

When reliability counts in a higher performance

sewage pump – get it right here in America.

Designed here. Built here. 

The LEH-Series from 
Liberty Pumps.

One of Americas fastest growing,
privately owned companies.

800-543-2550
www.libertypumps.com
Copyright © Liberty Pumps, Inc. 2013  All rights reserved.

now in 
1, 1.5 and 2 hp

sewage pumps, 
LEH-Series

http://www.libertypumps.com
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N ational Association of Wastewater Technicians member Claude 
Goguen has been appointed to the NAWT Education Committee. 
He is the director of sustainability and technical education at the 

National Precast Concrete Association (NPCA). He attended the University 
of Moncton located in New Brunswick, Canada, 
obtaining a bachelor’s degree in civil engineering 
with a P.E. and LEED AP designation. He is a licensed 
P.E. in Indiana and a licensed P.Eng. in Canada.

As a LEED Accredited Professional, Goguen 
tracks LEED-related changes and developments 
that may affect NPCA members and, in turn, 
the septic treatment industry. He provides 
technical support to NPCA members and the 
specifying community by developing technical 
documentation, serving on a codes and standards 
committee, working as the staff liaison to various 
product and board-appointed committees, and contributing to NPCA 
publications. Goguen was a NAWT speaker at the 2016 WWETT Show. In 
addition to overseeing the NPCA sustainability program, he develops and 
teaches NPCA education courses.

Goguen has been involved in the education and technical services 
departments at NPCA since 2008 and has 20 years of experience in the 
precast concrete and construction industry. Prior to working at NPCA, he 
was an operations manager at a precast concrete manufacturing plant for 

10 years. He is a member of ASCE (American Society of Civil Engineers) and 
CSCE (Canadian Society for Civil Engineering), and the American Society of 
Testing and Materials.

 
INDIANA ONSITE WASTEWATER PROFESSIONALS 
ASSOCIATION

The Indiana Onsite Wastewater Professionals Association (IOWPA) is 
committed to protecting the public health and the environment of Indiana 
by improving and increasing access to wastewater treatment for individuals 
and communities living beyond centralized wastewater treatment facilities. 
IOWPA is a state association member of NAWT. For more information related 
to IOWPA, visit its website at www.iowpa.org. 

Gary Steinhardt is president of IOWPA and is 
also a member of the Education Committee and a 
member of NAWT. He received a bachelor’s degree 
in agricultural science and a master’s degree in soil 
science from Michigan State University, and his 
doctorate in agronomy from Purdue University. 
His experience spans almost five decades. Since 
1991, he has served as a professor at Purdue 
University. Steinhardt is a Certified Agronomist/Soil 
Scientist #1104, ARCPACS Registered Professional 
Soil Scientist #15, and on the Indiana Registry of 
Professional Soil Scientists. His current research 

interests are on soil physical properties and tillage practices. Currently he 
is contributing to studies involving the influence of soil properties and yield 
with conservation management systems.

IOWPA (along with other state associations) will be partnering with 
NAWT to explore development of soils classes and to make sure soils 
classes being offered meet NAWT requirements for certificate renewal. 
Since understanding soils is a key to design and installation of long-lasting 
systems, the NAWT Education Committee feels it is important to promote 
development of soils classes. ■

NAWT BOARD OF DIRECTORS:
Gene Bassett, President/NM
Jamie Miller, Vice-President/VA
Jeff Rachlin, Treasurer/Past Pres./PA
Tom Ferrero, Secretary/PA
Jim Anderson, Ed. Comm./MN
Kim Seipp, Ed. Comm./CO
Michael Barry, NY

NAWT EXECUTIVE ADMINISTRATOR:    Donn Lesko

2800 W Higgins Rd., Ste. 440, Hoffman Estates, IL 60169 • 1-800-236-NAWT (6298) • Fax 847-885-8393 • www.nawt.org

Claude Goguen

Gary Steinhardt

Goguen Joins Education Committee
By Dhru Bhatt

John Creed, IN
Jace Ensor, NM
Tom Frank, OH
Joe Garner, NJ
Roxanne Grover, FL
Bill Hall, CT
Mitch Okerstrom, MM

Kit Rosefield/Nick Weigel, CA
Mark Scott/Dave Snyder (Alt.), MI
Gary Steinhardt, IN
Jim Tyrrell, NH
Hollis Warren, DE
Roger S. Winter, ON, Canada

SALES OR SERVICE - ORDER ONLINE @ PUMPERSHOP.COM SOURCE KEY
8P16

THE ONLY ONE STOP PUMPER SHOP!
SALES + SERVICE WITH JUST ONE CALL

    866-872-1224TOLL
FREE

PORTA-GREASE POLYURETHANE LINED SUCTION HOSE
THE PERFECT GREASE AND PORTABLE TOILET HOSE!

• Smooth bore grease, oil and chemical resistant Polyurethane liner. • Crush proof and abrasion resistant cover.
• Poly welded end cu� s for longer hose life. TEMPERATURE RANGE: -40°F – 125°F

10' 15' 20' 25' 30' 35' 40' 50' 60'

2" $22.54 $33.81 $45.07 $56.34 $67.61 $78.88 $90.15 $112.69 $135.22
Add $9.95 for MxF Quick Connects, Add $12.95 for FxF Quick Connects

PORTA-GREASE POLYURETHANE LINED SUCTION HOSE

Grease? Portable Toilets?

HOSE

Poly Urethane lining 
for protection against 
portable toilet chemicals 
and grease

Porta Grease Hose!
Use on portable toilet trucks for better chemical resistance AND for Grease sucking.

NEW!

Hi Viz Green Available in 35 ft. lengths only.

8P16.indd   1 7/10/16   10:06 PM

FIND OUT HOW.
FREE subscription at digdifferent.com

Beyond 
buckets 
and blades.

http://www.nawt.org
http://www.iowpa.org
www.digdifferent.com
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Professional Soil Scientists. His current research 
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is contributing to studies involving the influence of soil properties and yield 
with conservation management systems.
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Use on portable toilet trucks for better chemical resistance AND for Grease sucking.
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DON’T JUST ORDER PARTS
GET THE KNOWLEDGE & ADVICE THAT WILL HELP COMPLETE THE JOB AS WELL

Santa Fe Springs, CA
562-944-0404 

Fax: 562-944-3636
800-699-7557

www.vacpump.com
Hablamos 
Español

Like us on  
Facebook

At Armstrong Equipment, we believe life and business require cer-
tain compromises, but not on those things on which your business 
and family depend. A beautiful, new and shiny vacuum truck with a 
burned out pump is nothing more than uncomfortable transportation 
at four miles per gallon.

Your customers depend on you! Your employees depend on you! 
Your family depends on you!

We think you should be able to depend on us! That is why we sell the 
most dependable vacuum pumps, parts, valves and tank compo-
nents available. When it comes to quality and reliability in the tools 
that make your business successful, there should be:

“No Comprom ise.”

We proudly stock Masport, Jurop, NVE, Condé, Fruitland, Moro and 
G-D Wittig vacuum pumps, Sutorbilt blowers, Garnet Instruments 
SeeLevel gauges, Clearflow Heavy Duty valves and most other 
vacuum truck components and accessories. We can also provide 
replacement pumps and repair kits for most major brands.  For more 
information call us toll free at 800-699-7557.

HXL400WV

RFL100

4M

RCF500F

866 DC10 356U

R260

(2) 2008 MACK MRU613 CAB & CHASSIS
MACK MP7 @405 HP, 8LL, 20/46 ON CAMELBACK 

SUSP, 4.35 RATIO, 202” OR 222” WB, 202” OR 192” CT, 
23’ OR 22’ 5” UF, SINGLE FRAME, NEW DPF FILTERS

2001 MACK RD688S VACUUM TANK TRUCK
MACK E7 @350 HP, 8LL TRANS, 18/44 ON CAMELBACK 

SUSP, 221” WHEELBASE, 143” CT, 80 BARREL 2011 
ALFAB TANK, DOUBLE FRAME

(20) USED VACUUM TANKS WITH PUMPS
VARIOUS SIZES

STARTING @ $5,000

(4) 2012 MACK GU713 CAB & CHASSIS
MACK MP8 @425 HP, ALLISON AUTO TRANS, 18/46 OR 
20/46 ON AIR RIDE SUSP, 292” WHEELBASE, 202” CT, 

25’ 6” UF, 5.38 RATIO, DOUBLE FRAME

(2) 2011 PETERBILT 367 VACUUM TANK TRUCKS
CUMMINS ISX @ 425 HP, ALLISON AUTO TRANS, 

18,740/46,000 ON AIR TRAC SUSP, 256” WB, 4,200 
GALLON VE ENTERPRISE TANK, FRUITLAND PUMP

2006 PETERBILT 357 VACUUM TANK TRUCK
CUMMINS ISM @ 350 HP, 8LL TRANS, 20/46 ON 

CHALMERS SUSP, 4.78 RATIO, 264” WB, 178” CT, PIK 
RITE TANK, MASPORT PUMP, DOUBLE FRAME

PREMIER
Truck Sales & Rental, Inc.

(3) 2013 FREIGHTLINER VACUUM TANK TRUCKS
CORONADO 122SD, CUMMINS ISX @ 525 HP, 18 SPEED, 

20/46 ON HENDRICKSON, 268” WB, 4,300 OR 4,700 
GALLON CURRY VACUUM TANK, TRI OR QUAD AXLE

STARTING AT $119,500
CALL FOR CHASSIS ONLY PRICE!

2009 MACK GU713 VACUUM TANK TRUCK
MACK MP8 @455 HP, 18 SPEED, 18/52,880 ON 

CAMELBACK, 256” WB, 169” CT, J&J TANK, FRUITLAND 
PUMP, SINGLE FRAME HIGH PRESS

$74,500
CALL FOR CHASSIS ONLY PRICE!

2005 MACK CV713 VACUUM TANK TRUCK
MACK E7 @ 460 HP, 18 SPEED TRANS, 18/44 ON 

HAULMAX SUSPENSION, 248” WHEELBASE, 167” CT, 
J&J STEEL TANK, MASPORT PUMP, SINGLE FRAME

CALL FOR CHASSIS ONLY PRICE!

$55,500

2003 MACK RD688S VACUUM TANK TRUCK
MACK E7 @ 427 HP, 8LL TRANS, 18/44 ON

CAMELBACK SUSP, 237” WHEELBASE, 150” CT,
STEEL TANK, MASPORT PUMP

2006 - 2012 $69,500

$39,500 $84,500

$49,500 $89,500

(2) 1998 KENWORTH VACUUM TANK TRUCKS
CUMMINS N14 @ 460 HP, 18 SPEED TRANS, 18/46 OR 

20/46 ON 8 BAG AIR RIDE SUSP, 244” WHEELBASE, 
4.11 RATIO, STEEL TANK, MASPORT PUMP

CALL FOR CHASSIS ONLY PRICE! CALL FOR CHASSIS ONLY PRICE!

5800 W. Canal Rd., Cleveland, Ohio 44125

800.825.1255
www.premiertrucksales.com

OVER 35 VACUUM TANK TRUCKS IN STOCK!

2006 KENWORTH T800 VACUUM TANK TRUCK
CATERPILLAR C15 @ 475 HP, 8LL TRANS, 20/46 ON 

HENDRICKSON SUSP, 232” WHEELBASE, 4.10 RATIO, 
4,200 GALLON IMPERIAL TANK, FRUITLAND PUMP

$64,500
CALL FOR CHASSIS ONLY PRICE! CALL FOR CHASSIS ONLY PRICE!

$49,500 $39,500Cape Cod Biochemical Co.

800-759-CCLS
www.SepticOnline.com

Green Products for 
Septic Professionals 
Since 1976

For all occasions...
whether it is work, concerts, parades, sports, or the 4th 

of July. When nature calls, Armal responds. 

Phone 770-491-6410
Toll Free 1-866-873-7796

www.vacpump.com
http://www.SepticOnline.com
www.armal.biz
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Acro Trailer Company
2320 N Packer Rd., Spring Fields, MO 65803
800-589-5254 • 417-862-1758 • (f) 417-862-8084
www.acrotrailer.com • tgiovanni@acrotrailer.com 

n	 n	 n	 n	 n	 n	 n	

Advance Pump & Equipment Inc.
15418 Old Hwy Rd., Peosta, IA 52068
563-557-0957 • (f) 563-557-0961
www.advancepump.com • wayne@advancepump.com 

n	 n	 n	 n	 n	 n	 n	 n	 n	 n	 n

Amthor International
237 Industrial Dr., Gretna, VA 24557
800-328-6633 • 434-656-6233 • (f) 434-656-1101
www.amthorinternational.com • bramthor@amthorinternational.com 

n	 n	 n	 n	 n	 n	 n	 n	 n	

Andert, Inc.
PO Box 372, Eastford, CT 06242
860-974-3893 • (f) 860-974-2145
andertinc@gmail.com 

n	 n	 n	 n	 n	 n	 n	

Armstrong Equipment, Inc.
11200 Greenstone Ave., Santa Fe Springs, CA 90670 
800-699-7557 • 562-944-0404 • (f) 562-944-3636
www.vacpump.com • sales@vacpump.com 

n

Best Enterprises, Inc.
3513 W Mountain Springs Rd., Cabot, AR 72023
501-988-1905 • (f) 501-988-2880
www.bestenterprises.net • info@bestenterprises.net 

n	 n	 n	 n	 n	

Century Tank & Truck
20479 Balsam Dr., Sauk Centre, MN 56378
320-351-8265 • (f) 320-351-8264
www.centurytank.com • centurytank@mainstreetcom.com 

n	 n	 n	 n	 n	 n	 n	

Crescent Tank Manufacturing
2557 Cannan Rd., Bloomfield, NY 14469
585-657-4104 • (f) 585-657-1014
www.crescenttank.com • info@crescenttank.com 

n	 n	 n	 n	 n	

Curry Supply Co.
1624 Curryville Rd., Martinsburg, PA 16662
800-345-2829 • 814-793-2829
www.currysupply.com • sales@currysupply.com 

n	 n	 n	 n	 n	

Engine & Accessory, Inc.
12201 NW 30th Pl., Miami, FL 33167
800-327-5431 • 305-573-2268 • (f) 305-576-4617
www.rampstar.com • info@rampstar.com 

n	 n	 n	 n	 n	 n	 n	 n	 n	 n	 n	

Erickson Tank & Pump LLC
800 Rd. P.5 SW, Quincy, WA 98848
509-785-2955 • (f) 509-785-3770
www.ericksontank.com • sales@ericksontank.com 

n	 n	 n	 n	 n	 n	 n	 n	 n	 n

Five Peaks
1790 Sun Dolphin Dr., Muskegon, MI 49444
866-293-1502 • 231-830-8099 • (f) 231-739-2131
www.fivepeaks.net • info@fivepeaks.net 

n	 n	 n	 n	 n	 n	 n	

See ad page 12

See ad page 29

See ad page 1
Eastern 

Supplement

See ad page 69

See ad page 58

See ad page 71

See ad page 67

See ad page 73

See ad Eastern 
Supplement 

page 4; 
Midwest 

Supplement 
page 1

See ad page 17

See ad page 52
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VACUUM TANK
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FlowMark
610 S. Adams St., Kansas City, KS 66105
855-653-8100 
www.flowmark.com • sales@flowmark.com

n	 n	 n	 n	 n	 n	 n	 n	 n	 n	 n	

FMI Truck Sales & Service
8305 NE MLK Jr. Blvd., Portland, OR 97211
800-927-8750 • 503-286-2800 • (f) 503-286-3223
www.fmitrucks.com • johnb@fmitrucks.com

n	 n	 n	 n	 n	 n	 n	 n	 n	 n	 n	 n

F.S. Solutions
8584 Borden Ave. SE, Leeds, AL 35094
800-822-8785 • (f) 205-699-2253
www.fssolutionsgroup.com • info@fssolutionsgroup.com

n

GapVax Inc.
575 Central Ave., Johnston, PA 15902
888-442-7829 • 814-535-6766 • (f) 814-539-3617
www.gapvax.com • inquiry@gapvax.com

n	 n	 n	

Global Vacuum Systems
15431 St. Hwy. 6, Navasota, TX 77868
800-843-0866 • 936-825-2000 • (f) 936-825-2020
www.globalvacuumsystems.com • ryan@globalvacuumsystems.com

n	 n	 n	 n	 n	 n	 n	 n

Great Lakes Equipment Sales, Inc.
4818 W 137th St. Unit B, Crestwood, IL 60445
888-432-9070 • 815-412-5270 • (f) 888-432-9070
www.usedvacuumtrucks.com • info@usedvacuumtrucks.com

n	 n	 n	 n	 n	 n	 n	 n	 n	 n	 n	 n

Guzzler Manufacturing
1621 S Illinois St., Streator, IL 61364
800-627-3171 • 815-672-3171 • (f) 815-672-2779
www.guzzler.com • sales@guzzler.com

n	 n	 n	 n	

House of Imports, Inc.
9815 NW 27th Ave., Miami, FL 33147
305-691-4778 • (f) 305-691-4779
www.house-of-imports.com • houseofimports00@aol.com

n	 n	 n	 n	 n	 n	 n	 n	 n	 n

Imperial Industries, Inc.
505 W Industrial Park Ave., Rothschild, WI 54474
800-558-2945 • 715-359-0200 • (f) 715-241-9385
www.imperialind.com • indsales@imperialind.com

n	 n	 n	 n	 n	 n	 n	 n	 n	 n	 n	

International Machinery Sales Inc.
12845 261A Street, Maple Ridge, BC V2W 0J2 Canada
844-460-9950
www.internationalmachinery.com • mike@internationalmachinery.com

n

KeeVac Industries, Inc.
7717 West 6th Ave. Unit E, Lakewood, CO 80214
866-789-9440 • 303-789-9440 • (f) 303-459-4439
www.keevac.com • info@keevac.com

n	 n	 n	 n	 n	 n	 n	 n	 n	 n	 n	 n

Keith Huber Corp.
PO Box 3368, Gulfport, MS 39505
800-334-8237 • 228-832-0992 • (f) 228-832-0992
www.keithhuber.com

n	 n	 n	 n	 n	 n	 n	 n	 n	 n	 n	 n

Lely Tank and Waste Solutions, LLC
PO Box 1026, Temple, TX 76503
800-367-5359 • 254-938-2564 • (f) 254-938-7204
www.lelytank.com • sales@lelytank.com

n	 n	 n	 n	 n	 n	 n	 n	 n	 n	

LMT Inc.
1105 SE 2nd St., Galva, IL 61434
800-545-0174 • 309-932-3311
www.vaxteel.com • info@vaxteel.com

n	 n	 n	 n	 n	 n	 n	

Marengo Fabricated Steel, LTD.
1089 Co. Rd. 26, Marengo, OH 43334
800-919-2652 • 419-253-2119 • (f) 419-253-2120
www.mfsltd.com • michelle@mfsltd.com

n	 n	 n	 n	 n	 n	

See ad page 109

See ad page 79

See ad page 9

See ad page 37

See ad page 11

See ad page 62

See ad page 75

See ad page 40
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Acro Trailer Company
2320 N Packer Rd., Spring Fields, MO 65803
800-589-5254 • 417-862-1758 • (f) 417-862-8084
www.acrotrailer.com • tgiovanni@acrotrailer.com

n	 n	 n	 n	 n	 n	 n	

Advance Pump & Equipment Inc.
15418 Old Hwy Rd., Peosta, IA 52068
563-557-0957 • (f) 563-557-0961
www.advancepump.com • wayne@advancepump.com

n	 n	 n	 n	 n	 n	 n	 n	 n	 n	 n

Amthor International
237 Industrial Dr., Gretna, VA 24557
800-328-6633 • 434-656-6233 • (f) 434-656-1101
www.amthorinternational.com • bramthor@amthorinternational.com

n	 n	 n	 n	 n	 n	 n	 n	 n	

Andert, Inc.
PO Box 372, Eastford, CT 06242
860-974-3893 • (f) 860-974-2145
andertinc@gmail.com

n	 n	 n	 n	 n	 n	 n	

Armstrong Equipment, Inc.
11200 Greenstone Ave., Santa Fe Springs, CA 90670
800-699-7557 • 562-944-0404 • (f) 562-944-3636
www.vacpump.com • sales@vacpump.com

n

Best Enterprises, Inc.
3513 W Mountain Springs Rd., Cabot, AR 72023
501-988-1905 • (f) 501-988-2880
www.bestenterprises.net • info@bestenterprises.net

n	 n	 n	 n	 n	

Century Tank & Truck
20479 Balsam Dr., Sauk Centre, MN 56378
320-351-8265 • (f) 320-351-8264
www.centurytank.com • centurytank@mainstreetcom.com

n	 n	 n	 n	 n	 n	 n	

Crescent Tank Manufacturing
2557 Cannan Rd., Bloomfield, NY 14469
585-657-4104 • (f) 585-657-1014
www.crescenttank.com • info@crescenttank.com

n	 n	 n	 n	 n	

Curry Supply Co.
1624 Curryville Rd., Martinsburg, PA 16662
800-345-2829 • 814-793-2829
www.currysupply.com • sales@currysupply.com

n	 n	 n	 n	 n	

Engine & Accessory, Inc.
12201 NW 30th Pl., Miami, FL 33167
800-327-5431 • 305-573-2268 • (f) 305-576-4617
www.rampstar.com • info@rampstar.com

n	 n	 n	 n	 n	 n	 n	 n	 n	 n	 n	

Erickson Tank & Pump LLC
800 Rd. P.5 SW, Quincy, WA 98848
509-785-2955 • (f) 509-785-3770
www.ericksontank.com • sales@ericksontank.com

n	 n	 n	 n	 n	 n	 n	 n	 n	 n

Five Peaks
1790 Sun Dolphin Dr., Muskegon, MI 49444
866-293-1502 • 231-830-8099 • (f) 231-739-2131
www.fivepeaks.net • info@fivepeaks.net

n	 n	 n	 n	 n	 n	 n	

See ad page 12

See ad page 29

See ad page 1
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Supplement
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FlowMark
610 S. Adams St., Kansas City, KS 66105
855-653-8100 
www.flowmark.com • sales@flowmark.com 

n	 n	 n	 n	 n	 n	 n	 n	 n	 n	 n	

FMI Truck Sales & Service
8305 NE MLK Jr. Blvd., Portland, OR 97211
800-927-8750 • 503-286-2800 • (f) 503-286-3223
www.fmitrucks.com • johnb@fmitrucks.com 

n	 n	 n	 n	 n	 n	 n	 n	 n	 n	 n	 n

F.S. Solutions
8584 Borden Ave. SE, Leeds, AL 35094
800-822-8785 • (f) 205-699-2253
www.fssolutionsgroup.com • info@fssolutionsgroup.com 

n

GapVax Inc.
575 Central Ave., Johnston, PA 15902
888-442-7829 • 814-535-6766 • (f) 814-539-3617
www.gapvax.com • inquiry@gapvax.com 

n	 n	 n	

Global Vacuum Systems
15431 St. Hwy. 6, Navasota, TX 77868
800-843-0866 • 936-825-2000 • (f) 936-825-2020
www.globalvacuumsystems.com • ryan@globalvacuumsystems.com 

n	 n	 n	 n	 n	 n	 n	 n

Great Lakes Equipment Sales, Inc.
4818 W 137th St. Unit B, Crestwood, IL 60445
888-432-9070 • 815-412-5270 • (f) 888-432-9070
www.usedvacuumtrucks.com • info@usedvacuumtrucks.com 

n	 n	 n	 n	 n	 n	 n	 n	 n	 n	 n	 n

Guzzler Manufacturing
1621 S Illinois St., Streator, IL 61364
800-627-3171 • 815-672-3171 • (f) 815-672-2779
www.guzzler.com • sales@guzzler.com 

n	 n	 n	 n	

House of Imports, Inc.
9815 NW 27th Ave., Miami, FL 33147
305-691-4778 • (f) 305-691-4779
www.house-of-imports.com • houseofimports00@aol.com 

n	 n	 n	 n	 n	 n	 n	 n	 n	 n

Imperial Industries, Inc.
505 W Industrial Park Ave., Rothschild, WI 54474
800-558-2945 • 715-359-0200 • (f) 715-241-9385
www.imperialind.com • indsales@imperialind.com 

n	 n	 n	 n	 n	 n	 n	 n	 n	 n	 n	

International Machinery Sales Inc.
12845 261A Street, Maple Ridge, BC V2W 0J2 Canada
844-460-9950
www.internationalmachinery.com • mike@internationalmachinery.com 

n

KeeVac Industries, Inc.
7717 West 6th Ave. Unit E, Lakewood, CO 80214
866-789-9440 • 303-789-9440 • (f) 303-459-4439
www.keevac.com • info@keevac.com 

n	 n	 n	 n	 n	 n	 n	 n	 n	 n	 n	 n

Keith Huber Corp.
PO Box 3368, Gulfport, MS 39505
800-334-8237 • 228-832-0992 • (f) 228-832-0992
www.keithhuber.com 

n	 n	 n	 n	 n	 n	 n	 n	 n	 n	 n	 n

Lely Tank and Waste Solutions, LLC
PO Box 1026, Temple, TX 76503
800-367-5359 • 254-938-2564 • (f) 254-938-7204
www.lelytank.com • sales@lelytank.com 

n	 n	 n	 n	 n	 n	 n	 n	 n	 n	

LMT Inc.
1105 SE 2nd St., Galva, IL 61434
800-545-0174 • 309-932-3311
www.vaxteel.com • info@vaxteel.com 

n	 n	 n	 n	 n	 n	 n	

Marengo Fabricated Steel, LTD.
1089 Co. Rd. 26, Marengo, OH 43334
800-919-2652 • 419-253-2119 • (f) 419-253-2120
www.mfsltd.com • michelle@mfsltd.com 

n	 n	 n	 n	 n	 n	

See ad page 109

See ad page 79

See ad page 9

See ad page 37

See ad page 11

See ad page 62

See ad page 75

See ad page 40

See ad Eastern 
Supplement 
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Marsh Industrial
PO Box 1107/135 East Mile Rd., Kalkaska, MI 49646
800-952-1537 • 231-258-4870 • (f) 231-258-2019
www.marshind.com • donmarsh@marshind.com 

n	 n	 n	 n	 n	 n	 n	 n	 n	 n	 n	

Mid-State Tank/Arthur Custom Tank
1357 Jonathan Creek Rd., Sullivan, IL 61951
800-722-8384 • 217-728-8383 • (f) 217-728-8384
www.midstatetank.com • ggood@midstatetank.com 

	 	 n	 n	 n	 	 	 n	 n	 n	 	

Mid-State Truck Service, Inc.
6335 Packer Dr., Wausau, WI 54401
800-236-2044 • 715-845-2244 • (f) 715-845-3940
www.midstatetruck.com • allenl@midstatetruck.com 

n	 n	 n	 n	 n	 	 n	 n	 n	 n	 n	 n

National Truck Center
301 East 11 Ave., Hialeah, FL 33013
866-411-9210 • 305-691-8407 • (f) 305-691-8416
www.nationaltruckcenter.com  • info@nationaltruckcenter.com 

n	 n	 n	 	 n	 	 n	 	 n	 	 n	 n

Pik Rite, Inc.
60 Pik Rite Ln., Lewisburg, PA 17837
800-330-3965 • 570-523-8174 • (f) 570-523-8175
www.pikrite.com • sales@pikrite.com 

n	 n	 n	 n	 n	 n	 n	 n	 n	 	 n	

PolyPortables, LLC
99 Crafton Dr., Dahonega, GA 30533
800-241-7951 • 706-482-2383 • (f) 706-864-8111
www.polyportables.com • jhummel@polyportables.com 

	 	 	 	 	 n	 	 	 	 	 	

Presvac Systems
4131 Morris Dr., Burlington, ON L7L 5L5 Canada
800-387-7763 • 905-637-2353 • (f) 905-681-0411
www.presvac.com • sales@presvac.com 

n	 n	 n	 n	 n	 n	 n	 n	 n	 n	 n	

Progress Tank
539 S 10th St., Kansas City, MO 66105-1201
816-714-2600 • (f) 816-714-2600
www.progresstank.com • Aaron.Thomas@wabashnational.com 

n	 n	 	 	 n	 n	 	 n	 n	 	 n	 n

Ring-O-Matic
1714 Fifield Rd., Pella, IA 50219
641-628-1515
www.ring-o-matic.com • jzylstra@ring-o-matic.com 

n	 n	 n	 n	 	 	 	 	 	 	 	

Robinson Vacuum Tanks
306 Runville Rd., Bellefonte, PA 16823-4714
814-933-0927
www.robinsontanks.com • info@robinsontanks.com 

n	 n	 n	 n	 n	 n	 n	 	 n	 	 n	

Rush Refuse Systems
8810 IH 10 E, San Antonio, TX 78219
877-661-4511 • 210-901-7210 • (f) 210-835-2278
www.rushrefusesystems.com • refusesales@rush-enterprises.com 

n	 n	 n	 	 	 	 	 	 	 	 	 n

Slide-In Warehouse
7717 West 6th Ave Unit E, Lakewood, CO 80214
888-445-4892 • 303-445-4892 • (f) 303-459-4439
www.slideinwarehouse.com • matt@slideinwarehouse.com 

	 	 	 n	 n	 n	 	 	 n	 	 n	 n

Specialty B Sales
2100 E Booth Rd., Searcy, AR 72143
800-364-7307 • 501-279-0001 • (f) 501-279-0003	 n	 n	 	 	 n	 n	 n	 n	 	 	 n	

sbs3647307@gmail.com

Super Products LLC
17000 W Cleveland Ave., New Berlin, WI 53151
800-837-9711 • 262-784-1700
www.superdroducts.com • info@superproducts.com 

n	 n	 n	 	 	 	 	 	 	 n	 	 n

TankTec
10100 Quinn St. NW, Minneapolis, MN 55443
888-428-6422 • 763-755-8075 • (f) 763-757-9788
www.tanktec.biz • info@tanktec.biz 

n	 n	 	 	 n	 n	 	 n	 n	 n	 n	
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Tank World Corp
12007 W Peoria Ave., El Mirage, AZ 85335 
623-536-1199 • (f) 623-935-4782
www.tankworld01.com • tankworld01@gmail.com 

n	 n	 n	 n	 n	 n	 n	 n	 n	 	 n	 n

Thompson Tank, Inc.
8029 Phlox St., Downey, CA 90714
800-421-7545 • 562-869-7711 • (f) 562-869-7214
www.thompsontank.com • harleestanley@thompsontank.com 

n	 n	 n	 n	 n	 	 n	 n	 	 n	 n	

Transport Truck Sales, Inc.
6740 Kaw Dr., Kansas City, KS 66111
888-395-7551 • 913-334-2400 • (f) 913-334-4576
www.transporttruck.com • scott@transporttruck.com 

n	 n	 n	 n	 n	 	 n	 	 n	 n	 n	 n

Transway Systems, Inc.
314 Lake Ave. N, Hamilton, ON L8E 3A2 Canada
800-263-4508 • 905-578-1000 • (f) 905-561-9176
www.transwaysystems.com • gary@transwaysystems.com 

n	 n	 n	 	 n	 n	 n	 n	 n	 	 n	

Tremcar Inc.
790 Montrichard Ave., Saint-Jean-Sur-Richelieu, QC J2X 5G4 Canada
800-363-2158 • 514-616-4840 
www.asybco.com • croteaur@tremcar.com 

n	 n	 n	 n	 	 	 n	 n	 n	 n	 n	

Truck Country
2401 Progress Way, Kaukauna, WI 54130
800-236-5271 • 920-766-5222
www.truckcountry.com • marketing@truckcountry.com 

	 n	 	 	 	 	 	 	 	 	 	 n

Truck Express
2530 Xenium Lane N, Plymouth, MN 55441
800-328-3332 • 763-553-1900 • (f) 763-553-1905
www.satelliteindustries.com • west@satelliteindustries.com 

n	 n	 n	 	 n	 n	 n	 n	 n	 	 n	

TSI Tank Services, Inc.
PO Box 8136, Cranston, RI 02920
866-720-4999 • 401-437-8942 • (f) 401-383-7462
www.tankservicesinc.com • jerry@tankservicesinc.com 

n	 n	 n	 n	 n	 n	 n	 n	 n	 n	 n	 n

V & H, Inc.
1505 S Central Ave., Marshfield, WI 54449
800-826-2308 • 715-486-8800 • (f) 715-387-1600
www.vhtrucks.com • j.gest@vhtrucks.com@vhtrucks.com 

n	 n	 n	 	 	 	 n	 n	 n	 n	 	 n

Vac-Con, Inc.
969 Hall Park Rd., Green Cove Springs, FL 32043
904-284-4200
www.vac-con.com • vns@vac-con.com 

n	 n	 	 	 	 	 	 	 	 	 	 n

Vactor Manufacturing
1621 S. Illinois St., Streator, IL 61364
800-627-3171 • 815-672-3171 • (f) 815-672-2779
www.vactor.com • sales@vactor.com 

n	 n	 	 	 	 	 	 n	 	 	 	

Vacutrux Limited
20 Martin Ln., Elmira, ON N3B 2A1 Canada
800-305-4305 • 519-669-1625 • (f) 519-669-8331
www.vacutrux.com • info@vacutrux.com 

n	 n	 n	 n	 n	 n	 n	 n	 n	 n	 n	 n

Vacuum Sales, Inc.
51 Stone Rd., Lindenwold, NJ 08021
800-547-7790 • 856-627-7790 • (f) 856-627-3044
www.vacuumsales.com • sales@vacuumsalesinc.com 

n	 n	 n	 n	 n	 n	 n	 n	 n	 n	 n	 n

Wee Engineer, Inc.
282 Delaware St., Dayton, IN 47941
877-296-5555 • 765-296-2027 • (f) 765-296-3027
www.wee-engineer.com • bparker@wee-engineer.com 

	 n	 	 	 n	 	 n	 n	 n	 	 n	

Westech Vac System
1002 15th Ave., Nisku AB T9E 7S5 Canada
780-955-3030 • (f) 780-955-382
www.westechvac.com 

n	 n	 	 	 	 	 	 n	 	 n	 	
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Marsh Industrial
PO Box 1107/135 East Mile Rd., Kalkaska, MI 49646
800-952-1537 • 231-258-4870 • (f) 231-258-2019
www.marshind.com • donmarsh@marshind.com 

n	 n	 n	 n	 n	 n	 n	 n	 n	 n	 n	

Mid-State Tank/Arthur Custom Tank
1357 Jonathan Creek Rd., Sullivan, IL 61951
800-722-8384 • 217-728-8383 • (f) 217-728-8384
www.midstatetank.com • ggood@midstatetank.com 

	 	 n	 n	 n	 	 	 n	 n	 n	 	

Mid-State Truck Service, Inc.
6335 Packer Dr., Wausau, WI 54401
800-236-2044 • 715-845-2244 • (f) 715-845-3940
www.midstatetruck.com • allenl@midstatetruck.com 

n	 n	 n	 n	 n	 	 n	 n	 n	 n	 n	 n

National Truck Center
301 East 11 Ave., Hialeah, FL 33013
866-411-9210 • 305-691-8407 • (f) 305-691-8416
www.nationaltruckcenter.com  • info@nationaltruckcenter.com 

n	 n	 n	 	 n	 	 n	 	 n	 	 n	 n

Pik Rite, Inc.
60 Pik Rite Ln., Lewisburg, PA 17837
800-330-3965 • 570-523-8174 • (f) 570-523-8175
www.pikrite.com • sales@pikrite.com 

n	 n	 n	 n	 n	 n	 n	 n	 n	 	 n	

PolyPortables, LLC
99 Crafton Dr., Dahonega, GA 30533
800-241-7951 • 706-482-2383 • (f) 706-864-8111
www.polyportables.com • jhummel@polyportables.com 

	 	 	 	 	 n	 	 	 	 	 	

Presvac Systems
4131 Morris Dr., Burlington, ON L7L 5L5 Canada
800-387-7763 • 905-637-2353 • (f) 905-681-0411
www.presvac.com • sales@presvac.com 

n	 n	 n	 n	 n	 n	 n	 n	 n	 n	 n	

Progress Tank
539 S 10th St., Kansas City, MO 66105-1201
816-714-2600 • (f) 816-714-2600
www.progresstank.com • Aaron.Thomas@wabashnational.com 

n	 n	 	 	 n	 n	 	 n	 n	 	 n	 n

Ring-O-Matic
1714 Fifield Rd., Pella, IA 50219
641-628-1515
www.ring-o-matic.com • jzylstra@ring-o-matic.com 

n	 n	 n	 n	 	 	 	 	 	 	 	

Robinson Vacuum Tanks
306 Runville Rd., Bellefonte, PA 16823-4714
814-933-0927
www.robinsontanks.com • info@robinsontanks.com 

n	 n	 n	 n	 n	 n	 n	 	 n	 	 n	

Rush Refuse Systems
8810 IH 10 E, San Antonio, TX 78219
877-661-4511 • 210-901-7210 • (f) 210-835-2278
www.rushrefusesystems.com • refusesales@rush-enterprises.com 

n	 n	 n	 	 	 	 	 	 	 	 	 n

Slide-In Warehouse
7717 West 6th Ave Unit E, Lakewood, CO 80214
888-445-4892 • 303-445-4892 • (f) 303-459-4439
www.slideinwarehouse.com • matt@slideinwarehouse.com 

	 	 	 n	 n	 n	 	 	 n	 	 n	 n

Specialty B Sales
2100 E Booth Rd., Searcy, AR 72143
800-364-7307 • 501-279-0001 • (f) 501-279-0003	 n	 n	 	 	 n	 n	 n	 n	 	 	 n	

sbs3647307@gmail.com

Super Products LLC
17000 W Cleveland Ave., New Berlin, WI 53151
800-837-9711 • 262-784-1700
www.superdroducts.com • info@superproducts.com 

n	 n	 n	 	 	 	 	 	 	 n	 	 n

TankTec
10100 Quinn St. NW, Minneapolis, MN 55443
888-428-6422 • 763-755-8075 • (f) 763-757-9788
www.tanktec.biz • info@tanktec.biz 

n	 n	 	 	 n	 n	 	 n	 n	 n	 n	
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Tank World Corp
12007 W Peoria Ave., El Mirage, AZ 85335 
623-536-1199 • (f) 623-935-4782
www.tankworld01.com • tankworld01@gmail.com 

n	 n	 n	 n	 n	 n	 n	 n	 n	 	 n	 n

Thompson Tank, Inc.
8029 Phlox St., Downey, CA 90714
800-421-7545 • 562-869-7711 • (f) 562-869-7214
www.thompsontank.com • harleestanley@thompsontank.com 

n	 n	 n	 n	 n	 	 n	 n	 	 n	 n	

Transport Truck Sales, Inc.
6740 Kaw Dr., Kansas City, KS 66111
888-395-7551 • 913-334-2400 • (f) 913-334-4576
www.transporttruck.com • scott@transporttruck.com 

n	 n	 n	 n	 n	 	 n	 	 n	 n	 n	 n

Transway Systems, Inc.
314 Lake Ave. N, Hamilton, ON L8E 3A2 Canada
800-263-4508 • 905-578-1000 • (f) 905-561-9176
www.transwaysystems.com • gary@transwaysystems.com 

n	 n	 n	 	 n	 n	 n	 n	 n	 	 n	

Tremcar Inc.
790 Montrichard Ave., Saint-Jean-Sur-Richelieu, QC J2X 5G4 Canada
800-363-2158 • 514-616-4840 
www.asybco.com • croteaur@tremcar.com 

n	 n	 n	 n	 	 	 n	 n	 n	 n	 n	

Truck Country
2401 Progress Way, Kaukauna, WI 54130
800-236-5271 • 920-766-5222
www.truckcountry.com • marketing@truckcountry.com 

	 n	 	 	 	 	 	 	 	 	 	 n

Truck Express
2530 Xenium Lane N, Plymouth, MN 55441
800-328-3332 • 763-553-1900 • (f) 763-553-1905
www.satelliteindustries.com • west@satelliteindustries.com 

n	 n	 n	 	 n	 n	 n	 n	 n	 	 n	

TSI Tank Services, Inc.
PO Box 8136, Cranston, RI 02920
866-720-4999 • 401-437-8942 • (f) 401-383-7462
www.tankservicesinc.com • jerry@tankservicesinc.com 

n	 n	 n	 n	 n	 n	 n	 n	 n	 n	 n	 n

V & H, Inc.
1505 S Central Ave., Marshfield, WI 54449
800-826-2308 • 715-486-8800 • (f) 715-387-1600
www.vhtrucks.com • j.gest@vhtrucks.com@vhtrucks.com 

n	 n	 n	 	 	 	 n	 n	 n	 n	 	 n

Vac-Con, Inc.
969 Hall Park Rd., Green Cove Springs, FL 32043
904-284-4200
www.vac-con.com • vns@vac-con.com 

n	 n	 	 	 	 	 	 	 	 	 	 n

Vactor Manufacturing
1621 S. Illinois St., Streator, IL 61364
800-627-3171 • 815-672-3171 • (f) 815-672-2779
www.vactor.com • sales@vactor.com 

n	 n	 	 	 	 	 	 n	 	 	 	

Vacutrux Limited
20 Martin Ln., Elmira, ON N3B 2A1 Canada
800-305-4305 • 519-669-1625 • (f) 519-669-8331
www.vacutrux.com • info@vacutrux.com 

n	 n	 n	 n	 n	 n	 n	 n	 n	 n	 n	 n

Vacuum Sales, Inc.
51 Stone Rd., Lindenwold, NJ 08021
800-547-7790 • 856-627-7790 • (f) 856-627-3044
www.vacuumsales.com • sales@vacuumsalesinc.com 

n	 n	 n	 n	 n	 n	 n	 n	 n	 n	 n	 n

Wee Engineer, Inc.
282 Delaware St., Dayton, IN 47941
877-296-5555 • 765-296-2027 • (f) 765-296-3027
www.wee-engineer.com • bparker@wee-engineer.com 

	 n	 	 	 n	 	 n	 n	 n	 	 n	

Westech Vac System
1002 15th Ave., Nisku AB T9E 7S5 Canada
780-955-3030 • (f) 780-955-382
www.westechvac.com 

n	 n	 	 	 	 	 	 n	 	 n	 	
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20479 Balsam Dr

Sauk Centre, MN 56378

320-351-TANK (8265)

www.CenturyTank.com

centurytank@mainstreetcom.com

Manufacturer’s of 
ARCTIC VAC Trailers
Lightweight • Stainless Steel • Long Lasting • Winterized

STAINLESS STEEL

Vacuum truck tanks and trailers

2-, 3-, 4-axle tanker trailers

Hydraulic telescoping hoists

Full opening rear tank doors

Hydraulic drive systems

NVE vacuum pumps and blower systems

Standard models or custom built

Features

 Be Sure to 
 Request a 

 FREE
      Informational

   DVD!
SAVE TIME
AND MONEY!

888.878.2296
www.crustbusters.com

3,600 gal aluminum tank  
installed on a  
New Kenworth T300
· PX9 345 hp
· Allison 6-speed
· Moro air cooled pump
· 417 CFM
Cherry Hill, NJ  
James  610-295-2202 (East)
Kevin   320-250-3827 (West)
$125,000 + FET

2,500 gal tank  
Ready to install
Houston, TX    
Bryan 320-260-7858

Over 30 Locations Nationwide

Parts & Service Available

www.PolarServiceCenters.com

http://www.crustbusters.com
http://www.CenturyTank.com
mailto:centurytank@mainstreetcom.com
http://www.PolarServiceCenters.com
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In Lincoln County (far southeast corner of 
the state), the glaciers left an impervious layer 
of clay 14 to 24 feet underground with a perched 
water table above it. So in a lot of the county, 
you’ll find sandy water at 30 inches. You end up 
using a mound system and there has to be at least 
4 feet of separation between the bottom of the 
pipe and the seasonal high groundwater level. So 
some installers have to do creative landscaping 
to avoid an eyesore.

 
Are you generally happy with the perfor-

mance of installers?
Hipple: The vast majority are doing a decent 

job of following the rules, but you always have a 
couple of bad apples. The biggest issue for me is 
that not everybody is doing percolation tests like 
they should.

DENR has a certification program for install-
ers. We mail the rules to them and they have to do 
an open-book test. If they pass, they are certified 
for five years. There is no fee and no continuing 
education requirement. One county, Penning-
ton, does have a requirement for continuing edu-
cation.

We used to have laws and a program to certi-
fy and train pumpers. The Legislature let that sun 
set many years ago, in the late 1990s. They just 
thought it was unnecessary and burdensome. 
So land application is now subject to the EPA 
503 biosolids rule. Our best guess is that we have 
about 30 to 50 companies that do just pumping; 
most are in the Black Hills. A lot of installers also 
do pumping.

It would be easier for us to track what’s go-
ing on and make sure things are being done ap-
propriately if we had our own (pumping) rules. 
The only time we find out something is going on 
is when we receive a complaint. We get about 
a dozen pumper complaints a year, mainly dis-
charging close to a housing development, too 
close to a creek, or not spreading or liming the 
product. We investigate those complaints. If 
they have, in fact, discharged inappropriately, 
we can use some of our pollution control rules. 
Usually what we do is work with the pumper to 
bring the operation back into compliance.

 
What is the most common violation by 

installers?
Hipple: They may be installing systems in 

clay soils that are obviously way too small, and 
homeowners have systems fail within a couple 
of years. We’ve had installers who use traditional 
drainfield systems in areas with very high sea-
sonal groundwater and they end up backing up 
into the home or draining to the surface.

Then it becomes an issue of having the 
system replaced and us going after the install-

ers for not having followed the rules, and the 
homeowner has to try to get financial repara-
tions for the system by taking them to court.

 
With no installer association, how do you 

communicate information, including rule 
changes, to the industry?

Hipple: When we have a proposed change 
to administrative rules and it has gone through 
review and rewrite in the department, we then 
notify installers by mail and post the changes 
online where they can offer their comments. We 

haven’t done any rewrites in some time. We did 
one about seven years ago and we got quite a few 
comments.

I think it would be advantageous to work 
with an organized installers group. They would 
be very good at helping get more communication 
out to installers. I’ve had several of them talk to 
me about starting an organization over the years, 
but that’s as far as it’s gone. ■

P eople love living out in the country. As more people go in for the rural 
lifestyle in South Dakota, the demand for septic systems is growing 
and challenging installers, because most of the good lots have already 

been developed.
Environmental scientist Scott Hipple with the South Dakota Depart-

ment of Environment and Natural Resources (DENR) says most of the 654 
certified installers do a good job following the regulations set forth by the 
state, which establishes the minimum standards, 
and the municipalities, sewer districts and 66 coun-
ties that can have more stringent regulations.

 
What issues keep you busy in South Dakota?
Hipple: In certain parts of the state, we have ex-

tremely high seasonal groundwater levels and some 
have really impervious soils. Then we have the Black 
Hills that has both bedrock and groundwater issues, 
not to mention that it is a major recharge area for sev-
eral important aquifers in the state. Our regulations 
are working to protect the groundwater, provided 
people follow the rules.

We do have a plan review program that is set up 
mainly for commercial operations, but we will review 
any plan for a residential system that is submitted. 
We get them mainly if they need a variance to one 
of the rules. The state does not have a construction 
inspection program.

We’d like counties to set up inspection programs, or at least permitting 
programs. It’s easier to enforce if it is at the local level. We’d like them to get 
a copy of what is being installed so later we don’t have a homeowner build a 
garage on top of the drainfield system and then wonder why it’s backing up 
into the home. Some counties have inspection programs, especially out in 
the Black Hills.

 
Looking ahead, what is it that will challenge the industry in the 

future?
Hipple: About 27 percent of homes in South Dakota have onsite sys-

tems and that number is increasing, because people want to move out into 
the country. Probably 30 to 35 percent of new construction is using onsite 
systems.

The Black Hills are a favorite for 
people. Unfortunately, most of the 
areas that have decent soils in the 
Black Hills have already been built 
on. Trying to locate a septic system 
on some of these lots is very difficult, 
if not impossible. Sometimes, they 
have to resort to holding tanks and 
have them pumped.

So we’re getting into more cre-
ative ways to build on lots that aren’t 
very conforming. Such as taking the 
low spots where the soil has settled 
and putting in community cluster 
systems. In that case, all the homes 
are required to have an advanced 
treatment system and they are part 
of a sanitary district that has the legal 
right to operate, maintain and pump 
those systems. That has worked well.

We’ve also had some older 
homes and cabins located around 
lakes where there have been issues 

with nitrates and fecals getting into the lakes. They’ve come to our depart-
ment and received funding to do a central collection system from their tanks 
using lift stations and a lagoon system. Another town put in four large drain-
fields, but only needs to use three of them. They rotate one out every year to 
let it rest.

STATE OF THE STATES 
 
Housing Development in South Dakota 
Depends on Septic Systems
Lack of quality land to fill demand for new homes pushes decentralized wastewater professionals 
to look toward onsite technologies and technical training  By Doug Day

             Unfortunately, 
             most of the 
areas that have decent 
soils in the Black Hills 
have already been built 
on. Trying to locate a 
septic system on some 
of these lots is very 
difficult, if not impossible. 
Sometimes, they have to 
resort to holding tanks 
and have them 
pumped.

- Scott Hipple

Contact Scott Hipple, 
South Dakota 
Department of 
Environment and 
Natural Resources 
environmental 
scientist, at 605 
/773-3351 or go to 
www.denr.sd.gov/
des/fp/septic.aspx.

Searching 
for More?
More news at  
Pumper.com/featured

http://www.denr.sd.gov/
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In Lincoln County (far southeast corner of 
the state), the glaciers left an impervious layer 
of clay 14 to 24 feet underground with a perched 
water table above it. So in a lot of the county, 
you’ll find sandy water at 30 inches. You end up 
using a mound system and there has to be at least 
4 feet of separation between the bottom of the 
pipe and the seasonal high groundwater level. So 
some installers have to do creative landscaping 
to avoid an eyesore.

 
Are you generally happy with the perfor-

mance of installers?
Hipple: The vast majority are doing a decent 

job of following the rules, but you always have a 
couple of bad apples. The biggest issue for me is 
that not everybody is doing percolation tests like 
they should.

DENR has a certification program for install-
ers. We mail the rules to them and they have to do 
an open-book test. If they pass, they are certified 
for five years. There is no fee and no continuing 
education requirement. One county, Penning-
ton, does have a requirement for continuing edu-
cation.

We used to have laws and a program to certi-
fy and train pumpers. The Legislature let that sun 
set many years ago, in the late 1990s. They just 
thought it was unnecessary and burdensome. 
So land application is now subject to the EPA 
503 biosolids rule. Our best guess is that we have 
about 30 to 50 companies that do just pumping; 
most are in the Black Hills. A lot of installers also 
do pumping.

It would be easier for us to track what’s go-
ing on and make sure things are being done ap-
propriately if we had our own (pumping) rules. 
The only time we find out something is going on 
is when we receive a complaint. We get about 
a dozen pumper complaints a year, mainly dis-
charging close to a housing development, too 
close to a creek, or not spreading or liming the 
product. We investigate those complaints. If 
they have, in fact, discharged inappropriately, 
we can use some of our pollution control rules. 
Usually what we do is work with the pumper to 
bring the operation back into compliance.

 
What is the most common violation by 

installers?
Hipple: They may be installing systems in 

clay soils that are obviously way too small, and 
homeowners have systems fail within a couple 
of years. We’ve had installers who use traditional 
drainfield systems in areas with very high sea-
sonal groundwater and they end up backing up 
into the home or draining to the surface.

Then it becomes an issue of having the 
system replaced and us going after the install-

ers for not having followed the rules, and the 
homeowner has to try to get financial repara-
tions for the system by taking them to court.

 
With no installer association, how do you 

communicate information, including rule 
changes, to the industry?

Hipple: When we have a proposed change 
to administrative rules and it has gone through 
review and rewrite in the department, we then 
notify installers by mail and post the changes 
online where they can offer their comments. We 

haven’t done any rewrites in some time. We did 
one about seven years ago and we got quite a few 
comments.

I think it would be advantageous to work 
with an organized installers group. They would 
be very good at helping get more communication 
out to installers. I’ve had several of them talk to 
me about starting an organization over the years, 
but that’s as far as it’s gone. ■

P eople love living out in the country. As more people go in for the rural 
lifestyle in South Dakota, the demand for septic systems is growing 
and challenging installers, because most of the good lots have already 

been developed.
Environmental scientist Scott Hipple with the South Dakota Depart-

ment of Environment and Natural Resources (DENR) says most of the 654 
certified installers do a good job following the regulations set forth by the 
state, which establishes the minimum standards, 
and the municipalities, sewer districts and 66 coun-
ties that can have more stringent regulations.

 
What issues keep you busy in South Dakota?
Hipple: In certain parts of the state, we have ex-

tremely high seasonal groundwater levels and some 
have really impervious soils. Then we have the Black 
Hills that has both bedrock and groundwater issues, 
not to mention that it is a major recharge area for sev-
eral important aquifers in the state. Our regulations 
are working to protect the groundwater, provided 
people follow the rules.

We do have a plan review program that is set up 
mainly for commercial operations, but we will review 
any plan for a residential system that is submitted. 
We get them mainly if they need a variance to one 
of the rules. The state does not have a construction 
inspection program.

We’d like counties to set up inspection programs, or at least permitting 
programs. It’s easier to enforce if it is at the local level. We’d like them to get 
a copy of what is being installed so later we don’t have a homeowner build a 
garage on top of the drainfield system and then wonder why it’s backing up 
into the home. Some counties have inspection programs, especially out in 
the Black Hills.

 
Looking ahead, what is it that will challenge the industry in the 

future?
Hipple: About 27 percent of homes in South Dakota have onsite sys-

tems and that number is increasing, because people want to move out into 
the country. Probably 30 to 35 percent of new construction is using onsite 
systems.

The Black Hills are a favorite for 
people. Unfortunately, most of the 
areas that have decent soils in the 
Black Hills have already been built 
on. Trying to locate a septic system 
on some of these lots is very difficult, 
if not impossible. Sometimes, they 
have to resort to holding tanks and 
have them pumped.

So we’re getting into more cre-
ative ways to build on lots that aren’t 
very conforming. Such as taking the 
low spots where the soil has settled 
and putting in community cluster 
systems. In that case, all the homes 
are required to have an advanced 
treatment system and they are part 
of a sanitary district that has the legal 
right to operate, maintain and pump 
those systems. That has worked well.

We’ve also had some older 
homes and cabins located around 
lakes where there have been issues 

with nitrates and fecals getting into the lakes. They’ve come to our depart-
ment and received funding to do a central collection system from their tanks 
using lift stations and a lagoon system. Another town put in four large drain-
fields, but only needs to use three of them. They rotate one out every year to 
let it rest.

STATE OF THE STATES 
 
Housing Development in South Dakota 
Depends on Septic Systems
Lack of quality land to fill demand for new homes pushes decentralized wastewater professionals 
to look toward onsite technologies and technical training  By Doug Day

             Unfortunately, 
             most of the 
areas that have decent 
soils in the Black Hills 
have already been built 
on. Trying to locate a 
septic system on some 
of these lots is very 
difficult, if not impossible. 
Sometimes, they have to 
resort to holding tanks 
and have them 
pumped.

- Scott Hipple

Contact Scott Hipple, 
South Dakota 
Department of 
Environment and 
Natural Resources 
environmental 
scientist, at 605 
/773-3351 or go to 
www.denr.sd.gov/
des/fp/septic.aspx.

Your Wish Is Our Command!
(no limits on the number of wishes)

Let Lely build you your dream septic 
or portable restroom truck.
Bring us your wishes
and let us work
our magic. 

Wilson, NC   
800.334.2763
    Temple, TX   

800.367.5359   

www.lelytank.com  

Call or Click Today 
for More Details

Booth #711

http://www.pumper.com
http://www.lelytank.com
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More units in stock at www.InternationalMachinery.com    1-844-460-9969  |  Maple Ridge, BC

4521 ‘06 WS 4900 Tri-Drive,  
475 Cat, 18 Spd,  
Jake Brake, Airliner/ AirRide 
Susp, Dbl Frame,  
20 x 69 Axles, Gear  
Ratio 4.89, 272" wb, 
200" Cab-Trunion,  
Custom Vac Vacuum Tank 
Rig-up, TC 407/412,  
Hibon 820 Blower, 5070 US 
Gallon Tank, 205K Miles, 
Lockers, Loaded.  
$86,500

4518 ‘06 WS 4900 Tri-Drive,  
515 S-60, 18 Spd, Jake 
Brake, Airliner Airride Susp, 
Dbl Frame, 20 x 69 Axles, 
Gear Ratio 4.89, 272" wb, 
200" Cab-Trunion, Custom 
Vac Vacuum Tank Rig-up, 
TC407/412, Hibon 820 
Blower, 5070 US Gallon 
Tank, 120K Miles, Lockers, 
Loaded Vac Truck. 
$86,500

4623 ‘05 WS 4900 Tri-Drive,  
515 Detroit S-60, 18 Spd, 
20 x 69 Axles, Vacuum Tank 
Rig-up, Dbl Frame,  
Jake Brake, 4.89 Gear Ratio, 
Airliner AirRide Susp,  
272" wb, 36" Bunk,  
118K Miles, Lockers,  
Loaded Vac Truck.  
$86,500

SCAN
& 

GO

‘04 WS 4900 Tri-Drive,  
475 Cat C15, 18 Spd,  
20 x 69 Axles, Custom Vac 
Vacuum Tank Rig-up,  
Dbl Frame, Jake Brake,  
4.56 Gear Ratio,  
Airliner/AirRide Susp,  
272" wb, 36" Bunk,  
169" Sleeper-Trunion,  
190K Miles, Lockers,  
Loaded.   
$85,000

4624

http://www.InternationalMachinery.com
www.delvel.com
www.shoring.com
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MONDAY
September 12th
Fair Hours:  12 p.m. - 6 p.m.

TUESDAY
September 13th
Fair Hours:  8 a.m. - 2 p.m.

Outdoor Event - Rain or Shine

Many hotel options close by:  wistatefair.com/wsfp/visitor-information

per person
in advance

$30
per person
on site
Registration

includes ear plugs

and safety glasses!

$20

View complete event details at:

                                       
       Call 800-257-7222 for more info.

SEE EQUIPMENT IN ACTION AND DEMONSTRATED 
BY INDUSTRY EXPERTS AND MANUFACTURERS!

Many hotel options close by:  wistatefair.com/wsfp/visitor-information

View complete event details at:

                                       
       Call 800-257-7222 for more info. 800-257-7222  |  WEQFAIR.COM

 » Allan J. Coleman
 » Aries Industries, Inc.
 » CUES
» Franklin Electric
 » GapVax, Inc.
 » Hammerhead Trenchless
 Equipment
 » Imperial Industries, Inc.

 » Liberty Pumps
 » LMK Technologies
» Milwaukee Rubber Products
 » Nozzteq, Inc.
 » Oceanquip Cables, LLC
 » Perma-Liner Industries, LLC
» Picote Solutions
 » SewerParts.com

 » Spartan Tool
 » Super Products, LLC
  » Transwest
 » US Jetting
 » Vac-Con, Inc.
 » Vector Technologies, Ltd.
» Wacker Neuson Corp.
 » Zoeller Pump Company

�

EXHIBITOR LIST

List current as of 7.6.16. Additional companies being added daily.
Check the website for updates.

SEE EQUIPMENT IN ACTION AND DEMONSTRATED 
BY INDUSTRY EXPERTS AND MANUFACTURERS!

���

www.weqfair.com
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Y ou’ve followed the news. You’ve looked at all your options. You know 
your employees would love it if you could include a health insurance 
plan in their benefits package.

If you employ 50 or more full-time workers, it isn’t just a nice thing to do 
— it’s the law. Companies that size or larger are required to provide employ-
ees with health insurance under the Affordable Care Act. And despite con-
tinued wrangling over it in Congress and in the courts, the ACA now looks to 
be solidly established as the law of the land.

But chances are — like most pumping companies — you’re smaller 
than that, so you don’t have to offer health care benefits.

While there are ways small enterprises like yours can provide health 
insurance for workers, we know that even where there is a way, there isn’t 
always a will. Tight cash flow or the overwhelming tasks and headaches of 
implementing a plan can easily be roadblocks too difficult to navigate amid 
all your other responsibilities, running your business and helping it to gain 
solid footing. Since the ACA doesn’t require you to act, why not just shrug 
and move on?

After all, the law puts the responsibility for getting insurance on your 
employees as individuals — not you and your business. And it even has the 
mechanisms to help them — the health insurance exchanges operating in 
every state. So, end of story, right?

Well, maybe not. Doing something for employees when it comes to 
health care can serve your best interest and even boost your bottom line. 
A healthier workforce is more productive, and satisfied workers reduce the 
expenses of turnover. In one survey of employers, the Society for Human Re-
source Management found that in 2014 it cost on average $3,337 to hire a 
new employee.

So what qualifies as “doing something”?
 

PROCEED WITH CAUTION
Some employers, knowing their employees now have to buy their own 

health insurance, might decide to help by reimbursing them for that month-
ly premium cost.

Warning: That can be a minefield. But it’s not a dead end.
Many experts will tell you that you flatly cannot reimburse employees 

for health insurance they’re required to buy under the federal law. They 
point out accurately that one wrong step could expose you to tens of thou-
sands of dollars in penalties for every employee.

But the real answer is more complicated. If you follow some strict rules, 
you can help out in certain, limited ways:

• Raise everyone’s pay. You could, for example, simply give a salary 

bump to everyone that could help them offset those premium costs.
 But, the added money cannot be earmarked or restricted in any way. 

It’s just a pay raise, and you cannot classify it as a health premium reim-
bursement, nor require that employees spend it only for that purpose.

If workers decide it’s better to put the extra cash in a child’s college 
fund, spend it on a fishing boat, give it to the church, go to the casino once 
a month, or simply sock it away in the bank — well, that’s entirely their right 
and outside your control.

Looking for a more targeted approach?
• Set up a Section 105 Health Reimbursement Plan. Section 105 plans 

are accounts under the federal tax code that enable employers to fund indi-
vidual health insurance for employees. Strict rules govern how to set up and 
operate them; you must follow them to the letter.

 If they do it right, however, employers under the 50-employee floor of 
the ACA can use a Section 105 plan to fund some or all of the premiums 
employees pay for their individual, ACA-mandated health plans. Ask your 
trusted professional adviser for advice.

 
OTHER ALTERNATIVES

Short of a full-blown benefits plan or the admittedly complex Section 
105, what can you do? More than you might think, says Julie Stich, research 
director for the International Foundation of Employee Benefit Plans based 
in Brookfield, Wisconsin.

 Group coverage. One option is to give employees access to group rates 
for various kinds of voluntary benefits. Employees still pay, she explains, but 
“this arrangement means employees pay a lower premium rate than they 
would typically get on their own.”

Health, dental and vision insurance plans may all be accessible through 
these kinds of mechanisms. (So can other benefits: life insurance, disability 
insurance, long-term care insurance and more.) 

Employee assistance plans. EAPs were originally created to help work-
ers with alcohol or drug problems. Now they do much more.

“EAPs no longer focus only on substance abuse,” says Stich. “They will 
help with mental health issues, financial distress, stress, legal issues, domes-

MONEY MANAGER

Take Another Look 
at Your Health Care Situation
Maybe a health plan just won’t work for your business. How else can you help employees with health costs?
By Erik Gunn
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Erik Gunn 
is a business writer 
in Racine, Wisconsin.

If they do it right … employers under the 50-employee 
floor of the ACA can use a Section 105 plan to fund 
some or all of the premiums employees pay for their 
individual, ACA-mandated health plans.

tic violence, divorce, issues with children or elders — including caregiving. 
EAPs will also send speakers to the workplace for education sessions.”

 
MORE OPTIONS

• Access to a nurse help line is yet another potential, and lower-cost, 
benefit. This is a perk many full insurance plans provide, Stich notes; you 
might be able to arrange it as a stand-alone service under a contract with a 
health care company that provides it.

• Prescription drug, dental care and vision service discount cards are 
available from some providers; check with the provider to confirm specific 
discounts and other rules of usage.

• Flu shots are another low-cost benefit with a high potential return. 
Some employers reimburse employees for shots obtained at the doctor’s of-
fice or through a designated provider, and others may bring health profes-

sionals in to give the shots right there in the office or shop.
• Similarly, Stich says, employers can reimburse certain health screen-

ing procedures, or once again bring the provider of the screening service 
into the workplace.

• Finally, various fitness options also provide at least limited-benefit 
opportunities — payment, subsidies or discounts for gym memberships; 
on-site exercise and fitness classes; other on-site services such as massage; 
and providing free, reimbursed or subsidized devices — like the Fitbit — that 
allow workers to track their own health behaviors.

So if you want to help your employees’ health, but just don’t see a way 
to provide a full health benefit plan, take a look at some of these other ap-
proaches. One or more just might be the ticket to meeting your workers’ 
needs while keeping your own budget under control. ■
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ENGINE &  
  ACCESSORY, INC.

800-327-5431 • www.rampstar.com

“Where Quality is Job One”

PORTABLE TOILET TRUCK

Full line of Portable Service Truck Industrial DOT Certified 407/412 Trucks

Call Today For Specs And Pricing!

2500 Gallon Vacuum Truck
2016 Freightliner M2, 2500 Gal. Steel Tank

Q
UA

LIT
Y

Q
UA

LIT
Y

 ISP Program - In Stock Tanks & Trucks

THE EAM ADVANTAGE:
- Experienced sales staff.
-  Full engineering capabilities using the latest technology.
- State of the are manufacturing facility.
- Extensive parts inventory and product support.
- Nationwide product delivery
- Complete package of financing options

INDUSTRIAL DOT CODE VACUUM TRUCK

STANDARD VACUUM TRUCK

 Septic & Grease Trucks with a wide range of options

950 Gallon Portable Toilet Truck
2016 Dodge 5500, 950 Gal. Steel Tank

2000 Gallon Portable Toilet Truck
2017 Hino 268A, 2000 Gal. Al. Tank

Y ou’ve followed the news. You’ve looked at all your options. You know 
your employees would love it if you could include a health insurance 
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than that, so you don’t have to offer health care benefits.

While there are ways small enterprises like yours can provide health 
insurance for workers, we know that even where there is a way, there isn’t 
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employees as individuals — not you and your business. And it even has the 
mechanisms to help them — the health insurance exchanges operating in 
every state. So, end of story, right?

Well, maybe not. Doing something for employees when it comes to 
health care can serve your best interest and even boost your bottom line. 
A healthier workforce is more productive, and satisfied workers reduce the 
expenses of turnover. In one survey of employers, the Society for Human Re-
source Management found that in 2014 it cost on average $3,337 to hire a 
new employee.

So what qualifies as “doing something”?
 

PROCEED WITH CAUTION
Some employers, knowing their employees now have to buy their own 

health insurance, might decide to help by reimbursing them for that month-
ly premium cost.

Warning: That can be a minefield. But it’s not a dead end.
Many experts will tell you that you flatly cannot reimburse employees 

for health insurance they’re required to buy under the federal law. They 
point out accurately that one wrong step could expose you to tens of thou-
sands of dollars in penalties for every employee.

But the real answer is more complicated. If you follow some strict rules, 
you can help out in certain, limited ways:

• Raise everyone’s pay. You could, for example, simply give a salary 

bump to everyone that could help them offset those premium costs.
 But, the added money cannot be earmarked or restricted in any way. 

It’s just a pay raise, and you cannot classify it as a health premium reim-
bursement, nor require that employees spend it only for that purpose.

If workers decide it’s better to put the extra cash in a child’s college 
fund, spend it on a fishing boat, give it to the church, go to the casino once 
a month, or simply sock it away in the bank — well, that’s entirely their right 
and outside your control.

Looking for a more targeted approach?
• Set up a Section 105 Health Reimbursement Plan. Section 105 plans 

are accounts under the federal tax code that enable employers to fund indi-
vidual health insurance for employees. Strict rules govern how to set up and 
operate them; you must follow them to the letter.

 If they do it right, however, employers under the 50-employee floor of 
the ACA can use a Section 105 plan to fund some or all of the premiums 
employees pay for their individual, ACA-mandated health plans. Ask your 
trusted professional adviser for advice.

 
OTHER ALTERNATIVES

Short of a full-blown benefits plan or the admittedly complex Section 
105, what can you do? More than you might think, says Julie Stich, research 
director for the International Foundation of Employee Benefit Plans based 
in Brookfield, Wisconsin.

 Group coverage. One option is to give employees access to group rates 
for various kinds of voluntary benefits. Employees still pay, she explains, but 
“this arrangement means employees pay a lower premium rate than they 
would typically get on their own.”

Health, dental and vision insurance plans may all be accessible through 
these kinds of mechanisms. (So can other benefits: life insurance, disability 
insurance, long-term care insurance and more.) 

Employee assistance plans. EAPs were originally created to help work-
ers with alcohol or drug problems. Now they do much more.

“EAPs no longer focus only on substance abuse,” says Stich. “They will 
help with mental health issues, financial distress, stress, legal issues, domes-
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Maybe a health plan just won’t work for your business. How else can you help employees with health costs?
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If they do it right … employers under the 50-employee 
floor of the ACA can use a Section 105 plan to fund 
some or all of the premiums employees pay for their 
individual, ACA-mandated health plans.

tic violence, divorce, issues with children or elders — including caregiving. 
EAPs will also send speakers to the workplace for education sessions.”

 
MORE OPTIONS

• Access to a nurse help line is yet another potential, and lower-cost, 
benefit. This is a perk many full insurance plans provide, Stich notes; you 
might be able to arrange it as a stand-alone service under a contract with a 
health care company that provides it.

• Prescription drug, dental care and vision service discount cards are 
available from some providers; check with the provider to confirm specific 
discounts and other rules of usage.

• Flu shots are another low-cost benefit with a high potential return. 
Some employers reimburse employees for shots obtained at the doctor’s of-
fice or through a designated provider, and others may bring health profes-

sionals in to give the shots right there in the office or shop.
• Similarly, Stich says, employers can reimburse certain health screen-

ing procedures, or once again bring the provider of the screening service 
into the workplace.

• Finally, various fitness options also provide at least limited-benefit 
opportunities — payment, subsidies or discounts for gym memberships; 
on-site exercise and fitness classes; other on-site services such as massage; 
and providing free, reimbursed or subsidized devices — like the Fitbit — that 
allow workers to track their own health behaviors.
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Building quality Stainless Steel Tanks since 1972

BEST ENTERPRISES, INC.

Did You Know?
To the best of our knowledge & research, all STAINLESS STEEL tanks, manufactured by  
BEST ENTERPRISES, since 1972 are still in operation. Therefore, Best Enterprises believes that 
vacuum tanks, built with our quality “STAINLESS STEEL” is a smart investment for your company.

Orders received by 2:00 Central Time will ship same day

For your small truck or trailer!! 
Let us design you that special  

design tank you’re looking for.

GH400/200

Best provides a full line of vacuum pumps 
and replacement parts to serve you.

Peterbilt 
3400/200 with a 
jetter system

Dodge 5500  
GH800/300
Masport HXL-4 

Ford F550 
GH700/300
Masport HXL-4

Summer is here why drive that old truck with mechanical problems, with a rusty or 
corroded tank. Call BEST for that new truck and SS tank, that will last a lifetime!!

OUR CUSTOMERS ALWAYS COME FIRST.

Best Enterprises, Inc.
Located in Cabot, Arkansas  

501-988-1905   800-288-2378  
www.bestenterprises.net   www.youtube.com/bestentinc

BEST ENTERPRISES, INC.

Best Enterprises, Inc.
Located in Cabot, Arkansas  

501-988-1905   800-288-2378  
www.bestenterprises.net   www.youtube.com/bestentinc

GH300/150

Food for thought:  No one has ever 
regreted buying their stainless steel 

tank from Best Enterprises.

GAYLE HUMPHRIES
PRESIDENT & CEO

100% 
Money Back 
Guarantee  

(Less Shipping & Handling)

www.klearitkone.com 
603-693-2033 PATENT PENDING

Comes Fully Assembled

Made  
to Last

Plus Shipping & Handling

$375.00$375.00

Plus Shipping & Handling

Check our Web site for Demo and Testimonials 

“The Best Thing For The Septic Industry  
Since  The Vacuum Pump”

>Clears Septic Line from tank to house in seconds 
without need of snaking or jetting

>Pump out leach fields from Outlet Pipe or T Baffle
>Pays for itself in as little as 2 uses

>Field Tested    >Works 99 out of a 100 times

    Upcoming Training & Events

SAVE THE DATES
COLORADO
NAWT Inspector Course
November 17-18, 2016
Instructor: Kim Seipp/ 
Warren Brown
Contact: Lisa Nicoll
Email: cpow@cpow.net
Phone: 720.626.8989

TEXAS
NAWT Inspection Training 
& Workshop
September 23-24, 2016
Arlington TX
Instructor/Contact: Brian Murphy
Email: rets@rets-llc.com
Phone: 817-467-0213

ARIZONA
NAWT Inspection Training 
& Workshop
August 29-30, 2016
Holiday Inn, Casa Grande
Instructor: Kitt Farrell-Poe
Contact: Kitt Farrell-Poe
Phone: 520.626.9120

UA/NAWT Soil & Site 
Evaluation for Onsite 
Wastewater Systems
October 17-18, 2016
Instructor: Kitt Farrell-Poe
Contact: Kitt Farrell-Poe
Phone: 520.626.9120

PENNSYLVANIA
8th Waste Treatment 
Symposium
August 23-24, 2017
Apollo, PA

NEVADA
2016 Onsite Wastewater 
Mega-Conference
October 26-29, 2016
Reno, NV

 For more information call: 

800-236-6298
WWW.NAWT.ORG

YOUR SOURCE FOR 
REAL LEARNING

http://www.klearitkone.com
mailto:cpow@cpow.net
mailto:rets@rets-llc.com
www.mightyprobe.com
www.nawt.org
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I n 2009, Pumper featured Rowell’s Sewer & Drain in Northfield, New 
Hampshire, run by Mandie Hagan and her husband, Ian. At the time, the 
couple was six years into running the family business following the death 

of Hagan’s father, Dickie, in 2001 at age 46.
Today, Rowell’s continues on a steady growth pattern, with a new com-

pany headquarters, an aggressive marketing plan that includes radio — and 
hopefully soon to add TV — advertising, and constant technology upgrades. 
We caught up with Mandie Hagan so we could share her ideas to help other 
pumpers bring in more customers.

 
Pumper: You had a jingle written for your company?
Hagan: My kids were my inspiration for the creation of our jingle. 

They’re young, and because we’re always in the car with the radio on, they 
were constantly singing other businesses’ jingles. I decided they should be 
singing our own jingle, so with the help of Jodie Gallant, owner of JMG Mar-
keting in Laconia, New Hampshire, and Coast to Coast Productions out of 
Nashville, the Rowell’s jingle was born. Our customers really enjoy the jingle. 
It’s happy and upbeat, which helps customers calling us in a stressful, emer-
gency situation. Adults sing it. Kids sing it. We use it in our radio ads and as 
our on-hold phone music. It makes people smile.

 
Pumper: Was it hard to have the jingle created?
Hagan: No. We met the songwriter, and he asked us a lot of questions 

to better know our company. A couple of weeks later he emailed us the lyr-
ics. After we approved the lyrics, he wrote the music and sang it to us over the 
phone. After that he hired the singers, and the jingle was created.

When I start on a project I usually know what I want, but in this case I 
didn’t. When he called with the finished song we were in the radio station 
across from my kids’ school. Jodie loved it, but I wasn’t sure. I ran across the 
street to the school and brought my girls back to listen. As soon as they heard 
it they lit up like a candle so I knew it was perfect.

 
Pumper: You have a new building, too, but you also built in a gym in it?
Hagan: We moved into our new building in July 2014. Previously, the 

office was in our home, but the garage was 20 miles away. We missed that 
face-to-face interaction with the technicians. We spent three years looking 
for the perfect spot and bought an old building. It had previously been a 
mattress store, a UPS garage facility, and a nightclub in the ‘70s. The build-
ing had been vacant for several years. We remodeled the entire building and 
went from two garage bays to seven, and we just bought a new truck to fill 
the seventh bay.

The gym is for everyone. I’m very much into fitness, because if I take 

care of myself, then everything else seems to fall into place. Our employees 
can save money on gym memberships, they save travel time, and it’s here for 
them to use anytime. When you feel good, you do good. It’s an added perk 
that we can offer where everyone benefits.

 
Pumper: Do you use Facebook for marketing?
Hagan: Yes, and although it can be a time-suck at times, it is useful for 

engaging people. For example, we have nicknames for our trucks, and they 
each have custom license plates. 
When we add a new truck, I cre-
ate a post on Facebook for vanity 
license plate suggestions. We get 
hundreds of posts through my per-
sonal and business Facebook page. 
The winner receives a $50 gift cer-
tificate to a local restaurant that is 
also a customer. Everyone wins.

Another use is to build com-
munity. My daughters brought in 
their Halloween candy, and I said, 
“Let’s donate some of this to our 
soldiers.” They recommended giv-
ing it all away and trying to collect 
more. As a mom, that made me 
proud. I posted this on Facebook 
and said we would collect and do-
nate any candy people didn’t want, 
and we would pay $1 per pound. 
We took in almost 100 pounds and 

shipped it to different soldiers all around the world. Most kids didn’t want 
the money; they felt good donating and left our office with fun, bright-col-
ored Rowell’s sunglasses. Each year we also host a canned food drive to help 
support local food shelters. Last year alone we donated over 1,000 canned 
goods and nonperishable food items.

This is marketing, but it’s fun, and it introduces us to people who might 
not otherwise stop here. Our office is bright and clean with vibrant colors — 
not an appearance you would associate with the business we’re in.

 
Pumper: Do you do any other unusual marketing?
Hagan: One of our best additions was the 168-square-foot billboard 

outside our building, which includes a 40-square-foot reader board. There’s 
a caricature of my dad — the Happy Pumper, because he always had a smile 

PUMPER INTERVIEW 

Dad Would Be Proud of 
His Family’s Pumping Success
Rowell’s Sewer & Drain uses effective marketing, a company jingle 
and new headquarters to exceed all expectations  By David Steinkraus

             When we add 
             a new truck, I 
create a post on Facebook 
for vanity license plate 
suggestions. We get 
hundreds of posts through 
my personal and business 
Facebook page. The 
winner receives a $50 
gift certificate to a local 
restaurant that is 
also a customer.

– Mandie Hagan

on his face. We include jokes, septic tips, 
and sometimes we’re just silly. Our Hal-
loween joke was this: What do you call a 
poopy princess? Stinkerbell. People can be 
so rushed and tense; we use the billboard to 
lighten the mood, to make people laugh.

We change the board two or three times 
a week, and everyone in the office chips in with ideas. Our location, on a ma-
jor state road near the center of town, also gives us a lot of potential readers, 
about 8,000 cars per day.

 
Pumper: How do you use radio in your 60-mile service area, and do 

you use television?
Hagan: We use radio to target areas where we want to grow. There’s no 

point in spending money on ads for people who already know we’re here.
Television is in my marketing plan, but we’re not there yet. We are about 

providing excellent service with the ability to respond quickly. This has en-
abled us to grow over the years. It would be a mistake to spend money on 
television ads if we can’t support the additional work. We never jeopardize 
quality for quantity. It is in my five-year marketing plan, but one goal at a time.

 
Pumper: Do you still update your computer equipment frequently?
Hagan: We do, because we rely so heavily on our computer systems. 

Our oldest machine is less than 2 years old. We are now rolling out our new 
software program, Fleetmatics. This will allow us to go almost paperless. 
This has route mapping, electronic invoice and work order dispatching. The 
technicians input the information using their smartphones, which instantly 
sync with our office computers. ■

pumper.com
To hear the Rowell’s Sewer 
& Drain commercial jingle, 
go to www.pumper.com 
and search for the August 
Pumper Interview story.
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goods and nonperishable food items.
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you use television?
Hagan: We use radio to target areas where we want to grow. There’s no 

point in spending money on ads for people who already know we’re here.
Television is in my marketing plan, but we’re not there yet. We are about 

providing excellent service with the ability to respond quickly. This has en-
abled us to grow over the years. It would be a mistake to spend money on 
television ads if we can’t support the additional work. We never jeopardize 
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BEST IN CAPACITY
  Heavy-duty holding tank with 6 Fernco© fittings for multiple 

plumbing configurations and dual carrying handles

  Low profile 250 gallon capacity for maximum waste storage

BEST IN
ACCESSIBILITY
  The perfect, easy to 

maneuver with one person 
wheelchair accessible and 
family restroom 

 Available in either 40 or 74 
gallon tank configurations

BEST IN
VERSATILITY
  Ultra smooth surface inside 

and out is resistant to graffiti 
and makes cleaning a breeze

  Extra deep molded-in grab 
handles for loading and 
maneuverability HOLDING TANK

SUMMIT

GLACIER II

Get the BEST in 
portable sanitation.

231.830.8099  866.293.1502  fivepeaks.net  info@fivepeaks.net231.830.8099
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0Industrial Vacuum Equipment

Built to Order.
Built to Last.

Check on Available stock tanks 2300,2500 & 3360

No suprises when your 
equipment is delivered.

In-House 3-D Cad Design

Production Progress Photos
Detailed Worksheets

800-545-0174  309-932-3311
1105 SE 2nd Street  Galva, IL 61434
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Model Number

LMT

Serial Number

Unit Type

Truck Mount

Slide In

Open Door

Tank Kit

Truck Mounted Tank Tank Built for Ship Out Bare Primer Top Coat TANK FINISH 

START DATE

LMT700MS  700 Gallon - Single Compartment - 58" Dia. x 5'

LMT10029 Tank Rails-Full-Length, 1/4" A36 Carbon Steel        34" Wide   

1092-0000 Sight Eye-5" Glass, Complete, Steel Base  (3 qty)  1/2 - 3/4 - Full

2
3
4
5
6
7
8
9
10

11

12

13

14

15

16

17

18

19

20

21

Constructed of 1/4" A36 Grade carbon steel / Offset Construction / Two (2) flanged & dished (F&D) heads

Outside seams submerged arc welded (SAW)1

LMT10080 Work Light Kit - Standard

LMT10090 Tail Light Kit - Standard LED

1014-0900 Primary Shutoff - 12" Low-Profile 6" neck 3" Opening

1013-0000  Manway - 36" - 12" Neck - 8 Wing nut lid 1/4" base  Left Hand Hinge - Rear Mount

1025-0001 Vacuum/Pressure Gauge- 4.5 Std.  (Install into Secondary)

LMT10050-12  Hose Hangers - 12" Light weight with gussets/doubler pad.  Qty (1) Mount on Rear Hatch 

1041-0000MZ-S Valve- Brass Lever - 4" Female NPT x Female NPT 

LMT10200  Tank Preparation-Wash, Phosphatization, Primer

LMT10210  Paint - Bright White

1035-0000MZ  Valve-Brass Vacuum Relief - 1.5" (370 CFM)

1049-0000MZ  Valve-Brass Pressure Relief - 1.5" (230 CFM)

1040-0000MZ Valve- Brass Lever - 3" Female NPT x Female NPT

2328
11/20/2013

ASA Septic

1153-0000  5 gallon secondary shutoff 3" opening  (350 CFM)

MISC. - Mount Nameplate on the (Front) head Street Side.

1001-0013 Horizontal Oil Catch Muffler with threads (375 CFM) .

1184-0000  Jurop PN84 w/20 HP Engine w/Battery & Fuel Tank  (318 CFM)

MISC. - Trailer - Custom Built - Tandem - 6000 lbs. w/3' Extension to Toungue

MISC. - Hoist Assembly - Hydraulic

BUILT to ORDER
Affordable

We build equipment for customers in Septic, and 
Portable Restroom Service, Grease Collection,  
and Oilfield Water/Mud Clean Up.

Bare tanks to full open doors. 
or complete tank-to-truck installation. 
With our Built-to-Order process, customers are 
kept connected during each stage of manufacturing.  

Nobody knows your equipment needs better than you do.
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Constructed of 1/4" A36 Grade carbon steel / Offset Construction / Two (2) flanged & dished (F&D) heads

Outside seams submerged arc welded (SAW)1

LMT10080 Work Light Kit - Standard

LMT10090 Tail Light Kit - Standard LED

1014-0900 Primary Shutoff - 12" Low-Profile 6" neck 3" Opening

1013-0000  Manway - 36" - 12" Neck - 8 Wing nut lid 1/4" base  Left Hand Hinge - Rear Mount

1025-0001 Vacuum/Pressure Gauge- 4.5 Std.  (Install into Secondary)

LMT10050-12  Hose Hangers - 12" Light weight with gussets/doubler pad.  Qty (1) Mount on Rear Hatch 

1041-0000MZ-S Valve- Brass Lever - 4" Female NPT x Female NPT 

LMT10200  Tank Preparation-Wash, Phosphatization, Primer

LMT10210  Paint - Bright White

1035-0000MZ  Valve-Brass Vacuum Relief - 1.5" (370 CFM)

1049-0000MZ  Valve-Brass Pressure Relief - 1.5" (230 CFM)

1040-0000MZ Valve- Brass Lever - 3" Female NPT x Female NPT

2328
11/20/2013

ASA Septic

1153-0000  5 gallon secondary shutoff 3" opening  (350 CFM)

MISC. - Mount Nameplate on the (Front) head Street Side.

1001-0013 Horizontal Oil Catch Muffler with threads (375 CFM) .

1184-0000  Jurop PN84 w/20 HP Engine w/Battery & Fuel Tank  (318 CFM)

MISC. - Trailer - Custom Built - Tandem - 6000 lbs. w/3' Extension to Toungue

MISC. - Hoist Assembly - Hydraulic
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MADE
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Truck Mount
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Tank Kit

Truck Mounted Tank Tank Built for Ship Out Bare Primer Top Coat TANK FINISH 

START DATE

LMT700MS  700 Gallon - Single Compartment - 58" Dia. x 5'

LMT10029 Tank Rails-Full-Length, 1/4" A36 Carbon Steel        34" Wide   

1092-0000 Sight Eye-5" Glass, Complete, Steel Base  (3 qty)  1/2 - 3/4 - Full
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Constructed of 1/4" A36 Grade carbon steel / Offset Construction / Two (2) flanged & dished (F&D) heads

Outside seams submerged arc welded (SAW)1

LMT10080 Work Light Kit - Standard

LMT10090 Tail Light Kit - Standard LED

1014-0900 Primary Shutoff - 12" Low-Profile 6" neck 3" Opening

1013-0000  Manway - 36" - 12" Neck - 8 Wing nut lid 1/4" base  Left Hand Hinge - Rear Mount

1025-0001 Vacuum/Pressure Gauge- 4.5 Std.  (Install into Secondary)

LMT10050-12  Hose Hangers - 12" Light weight with gussets/doubler pad.  Qty (1) Mount on Rear Hatch 

1041-0000MZ-S Valve- Brass Lever - 4" Female NPT x Female NPT 

LMT10200  Tank Preparation-Wash, Phosphatization, Primer

LMT10210  Paint - Bright White

1035-0000MZ  Valve-Brass Vacuum Relief - 1.5" (370 CFM)

1049-0000MZ  Valve-Brass Pressure Relief - 1.5" (230 CFM)

1040-0000MZ Valve- Brass Lever - 3" Female NPT x Female NPT

2328
11/20/2013

ASA Septic

1153-0000  5 gallon secondary shutoff 3" opening  (350 CFM)

MISC. - Mount Nameplate on the (Front) head Street Side.

1001-0013 Horizontal Oil Catch Muffler with threads (375 CFM) .

1184-0000  Jurop PN84 w/20 HP Engine w/Battery & Fuel Tank  (318 CFM)

MISC. - Trailer - Custom Built - Tandem - 6000 lbs. w/3' Extension to Toungue

MISC. - Hoist Assembly - Hydraulic

BUILT to ORDER
Affordable

We build equipment for customers in Septic, and 
Portable Restroom Service, Grease Collection,  
and Oilfield Water/Mud Clean Up.

Bare tanks to full open doors. 
or complete tank-to-truck installation. 
With our Built-to-Order process, customers are 
kept connected during each stage of manufacturing.  

Nobody knows your equipment needs better than you do.
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Truck Mounted Tank Tank Built for Ship Out Bare Primer Top Coat TANK FINISH 
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LMT700MS  700 Gallon - Single Compartment - 58" Dia. x 5'
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Constructed of 1/4" A36 Grade carbon steel / Offset Construction / Two (2) flanged & dished (F&D) heads

Outside seams submerged arc welded (SAW)1

LMT10080 Work Light Kit - Standard

LMT10090 Tail Light Kit - Standard LED

1014-0900 Primary Shutoff - 12" Low-Profile 6" neck 3" Opening

1013-0000  Manway - 36" - 12" Neck - 8 Wing nut lid 1/4" base  Left Hand Hinge - Rear Mount

1025-0001 Vacuum/Pressure Gauge- 4.5 Std.  (Install into Secondary)

LMT10050-12  Hose Hangers - 12" Light weight with gussets/doubler pad.  Qty (1) Mount on Rear Hatch 

1041-0000MZ-S Valve- Brass Lever - 4" Female NPT x Female NPT 

LMT10200  Tank Preparation-Wash, Phosphatization, Primer

LMT10210  Paint - Bright White

1035-0000MZ  Valve-Brass Vacuum Relief - 1.5" (370 CFM)

1049-0000MZ  Valve-Brass Pressure Relief - 1.5" (230 CFM)

1040-0000MZ Valve- Brass Lever - 3" Female NPT x Female NPT

2328
11/20/2013

ASA Septic

1153-0000  5 gallon secondary shutoff 3" opening  (350 CFM)

MISC. - Mount Nameplate on the (Front) head Street Side.

1001-0013 Horizontal Oil Catch Muffler with threads (375 CFM) .

1184-0000  Jurop PN84 w/20 HP Engine w/Battery & Fuel Tank  (318 CFM)

MISC. - Trailer - Custom Built - Tandem - 6000 lbs. w/3' Extension to Toungue

MISC. - Hoist Assembly - Hydraulic

WARNING
RELIEVE ALL PRESSURE 

BEFORE OPENING COVER. 

COVER MAY FREEZE OR  STICK TO NECK.

DO NOT REMOVE SWING BOLTS

UNTIL COVER IS FREE.

DRAIN

PROUDLY
MADE
IN THE

READ THE OPERATOR'S MANUAL.

LEARN TO USE THIS MACHINE 

SAFELY.  BE ALERT, OBSERVE ALL 

SAFETY PRACTICES.

MACHINES CAN BE HAZARDOUS IN 

THE HANDS OF UNFAMILIAR, 

UNTRAINED OR COMPLACENT 

OPERATOR.

DON'T RISK INJURY OR DEATH.

CAUTION

RELIEVE ALL

PRESSURE OR

VACUUM BEFORE

OPEN

To prevent serious personal injury or death:
WARNING

READ THE OPERATOR'S MANUAL.

LEARN TO USE THIS MACHINE 

SAFELY.  BE ALERT, OBSERVE ALL 

SAFETY PRACTICES.

MACHINES CAN BE HAZARDOUS IN 

THE HANDS OF UNFAMILIAR, 

UNTRAINED OR COMPLACENT 

OPERATOR.

DON'T RISK INJURY OR DEATH.

CAUTION

DRAIN

Gallons
Specifications *Finished "can" must measure to BELOW length before heads are attached! 

Tank Size
Dia. X

Can

Surge Baffles

Heads
Tank

1  

Compartments

dliM 

dliM "4/1 
"4/1 

2

5/8"

5/8"

5/8"

5/8"

Model NumberLMT
Serial Number

Unit Type:Truck MountSlide InOpen Door

.redrognikrownidnaecalpni,.cte,sdleihsytefas,sdraugllapeeK

,nokrowtonoD.tinumuucavgnitarepoerofeblaunamnoitcurtsnidaeR

.ffotuhssirewopsselnuetacirbulrotsujdaTHINK AND WORK SAFELY AT ALL TIMES.

INCORPORATEDNOITACIRBAFKNATMOTSUC

Capacity
1105 SE Second Street  Galva, IL 61434     Phone 800-545-0174 or 309-932-3311  Fax 309-932-3155

www.vaxteel.com

DANGER

RELIEVE ALL TANKPRESSURE BEFOREOPENING COVER

RELIEVE ALLPRESSURE ORVACUUM BEFORE
OPENING COVER.

To prevent serious personal injury or death:

WARNING

RELIEVE ALLPRESSURE OR
VACUUM BEFORE
OPENING COVER.

To prevent serious personal injury or death:

WARNING
READ THE OPERATOR'S MANUAL.

LEARN TO USE THIS MACHINE 

SAFELY.  BE ALERT, OBSERVE ALL 
SAFETY PRACTICES.

MACHINES CAN BE HAZARDOUS IN 

THE HANDS OF UNFAMILIAR, 
UNTRAINED OR COMPLACENT OPERATOR.DON'T RISK INJURY OR DEATH.

CAUTION

DANGER

RELIEVE ALL TANKPRESSURE BEFOREOPENING COVER

READ THE OPERATOR'S MANUAL.
LEARN TO USE THIS MACHINE 

SAFELY.  BE ALERT, OBSERVE ALL 
SAFETY PRACTICES.

MACHINES CAN BE HAZARDOUS IN 
THE HANDS OF UNFAMILIAR, 

UNTRAINED OR COMPLACENT OPERATOR.DON'T RISK INJURY OR DEATH.

CAUTION

DANGER
RELIEVE ALL TANK
PRESSURE BEFORE
OPENING COVER

Hoisted Tanks Full Open Doors
Steel, Stainless & Galvanized Tank kits

300 to 500 Gallon
Removable Hose Trays

Dealer for seven
Major Vacuum Pumps

Multiple Compartment Tanks
Interior Tank Coatings Custom Paint Matching

Custom Film lettering & Graphics
Equipment Installation Roll Off Tanks

Approval Drawings Production Progress Photos

Hoisted Tanks Full Open Doors
Steel, Stainless & Galvanized Tank kits

300 to 500 Gallon
Removable Hose Trays

Dealer for seven
Major Vacuum Pumps

Multiple Compartment Tanks
Interior Tank Coatings Custom Paint Matching

Custom Film lettering & Graphics
Equipment Installation Roll Off Tanks

Approval Drawings Production Progress Photos

Hoisted Tanks Full Open Doors
Steel, Stainless & Galvanized Tank kits

300 to 500 Gallon
Removable Hose Trays

Dealer for seven
Major Vacuum Pumps

Multiple Compartment Tanks
Interior Tank Coatings Custom Paint Matching

Custom Film lettering & Graphics
Equipment Installation Roll Off Tanks

Approval Drawings Production Progress Photos

Hoisted Tanks Full Open Doors
Steel, Stainless & Galvanized Tank kits

300 to 5
Removable Hose Trays

Dealer for seven
Major Vacuum Pumps

Multiple Comp rtment Tanks
Interior Tank Coatings Custom Paint Matching

Custom Film lettering & Graphics
Equipment Installation Roll Off Tanks

Approval Drawings Production Progress Photos

0Industrial Vacuum Equipment

Built to Order.
Built to Last.

Check on Available stock tanks 2300,2500 & 3360

We build equipment for customers in Septic, and Portable
Restroom Service, Grease Collection, and Oilfield Water/Mud Clean Up. 

Bare tanks to full open doors. Tank Kit ship-outs or complete
tank-to-truck installation. 

With our Built-to-Order process, customers are kept connected
during each stage of manufacturing.  

Nobody knows your equipment needs better than you do.

No suprises when your 
equipment is delivered.

LMT PRODUCTION WORK SHEET / PLANNER

ORDER DATE

QUOTE#CUSTOMER 

PRODUCTION#

FINISH DATE

CUSTOMER / COMPANY NAME

PROMISE DATE

V
er

si
on

: N
ov

em
be

r  
20

13

Model Number

LMT

Serial Number

Unit Type

Truck Mount

Slide In

Open Door

Tank Kit

Truck Mounted Tank Tank Built for Ship Out Bare Primer Top Coat TANK FINISH 

START DATE

LMT700MS  700 Gallon - Single Compartment - 58" Dia. x 5'

LMT10029 Tank Rails-Full-Length, 1/4" A36 Carbon Steel        34" Wide   

1092-0000 Sight Eye-5" Glass, Complete, Steel Base  (3 qty)  1/2 - 3/4 - Full

2
3
4
5
6
7
8
9
10

11

12

13

14

15

16

17

18

19

20

21

Constructed of 1/4" A36 Grade carbon steel / Offset Construction / Two (2) flanged & dished (F&D) heads

Outside seams submerged arc welded (SAW)1

LMT10080 Work Light Kit - Standard

LMT10090 Tail Light Kit - Standard LED

1014-0900 Primary Shutoff - 12" Low-Profile 6" neck 3" Opening

1013-0000  Manway - 36" - 12" Neck - 8 Wing nut lid 1/4" base  Left Hand Hinge - Rear Mount

1025-0001 Vacuum/Pressure Gauge- 4.5 Std.  (Install into Secondary)

LMT10050-12  Hose Hangers - 12" Light weight with gussets/doubler pad.  Qty (1) Mount on Rear Hatch 

1041-0000MZ-S Valve- Brass Lever - 4" Female NPT x Female NPT 

LMT10200  Tank Preparation-Wash, Phosphatization, Primer

LMT10210  Paint - Bright White

1035-0000MZ  Valve-Brass Vacuum Relief - 1.5" (370 CFM)

1049-0000MZ  Valve-Brass Pressure Relief - 1.5" (230 CFM)

1040-0000MZ Valve- Brass Lever - 3" Female NPT x Female NPT

2328
11/20/2013

ASA Septic

1153-0000  5 gallon secondary shutoff 3" opening  (350 CFM)

MISC. - Mount Nameplate on the (Front) head Street Side.

1001-0013 Horizontal Oil Catch Muffler with threads (375 CFM) .

1184-0000  Jurop PN84 w/20 HP Engine w/Battery & Fuel Tank  (318 CFM)

MISC. - Trailer - Custom Built - Tandem - 6000 lbs. w/3' Extension to Toungue

MISC. - Hoist Assembly - Hydraulic

In-House 3-D Cad Design

WARNING
RELIEVE ALL PRESSURE 

BEFORE OPENING COVER. 

COVER MAY FREEZE OR  STICK TO NECK.

DO NOT REMOVE SWING BOLTS

UNTIL COVER IS FREE.

DRAIN

PROUDLY
MADE
IN THE

READ THE OPERATOR'S MANUAL.

LEARN TO USE THIS MACHINE 

SAFELY.  BE ALERT, OBSERVE ALL 

SAFETY PRACTICES.

MACHINES CAN BE HAZARDOUS IN 

THE HANDS OF UNFAMILIAR, 

UNTRAINED OR COMPLACENT 

OPERATOR.

DON'T RISK INJURY OR DEATH.

CAUTION
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PRESSURE OR

VACUUM BEFORE

OPEN

To prevent serious personal injury or death:
WARNING

READ THE OPERATOR'S MANUAL.

LEARN TO USE THIS MACHINE 

SAFELY.  BE ALERT, OBSERVE ALL 

SAFETY PRACTICES.

MACHINES CAN BE HAZARDOUS IN 

THE HANDS OF UNFAMILIAR, 

UNTRAINED OR COMPLACENT 

OPERATOR.

DON'T RISK INJURY OR DEATH.

CAUTION

DRAIN

Gallons
Specifications *Finished "can" must measure to BELOW length before heads are attached! 

Tank Size
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Can

Surge Baffles

Heads
Tank

1  

Compartments

dliM 

dliM "4/1 
"4/1 

2

5/8"

5/8"

5/8"

5/8"

Model NumberLMT
Serial Number

Unit Type:Truck MountSlide InOpen Door
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Capacity
1105 SE Second Street  Galva, IL 61434     Phone 800-545-0174 or 309-932-3311  Fax 309-932-3155

www.vaxteel.com

DANGER

RELIEVE ALL TANKPRESSURE BEFOREOPENING COVER

RELIEVE ALLPRESSURE ORVACUUM BEFORE
OPENING COVER.

To prevent serious personal injury or death:

WARNING

RELIEVE ALLPRESSURE OR
VACUUM BEFORE
OPENING COVER.

To prevent serious personal injury or death:

WARNING
READ THE OPERATOR'S MANUAL.

LEARN TO USE THIS MACHINE 

SAFELY.  BE ALERT, OBSERVE ALL 
SAFETY PRACTICES.

MACHINES CAN BE HAZARDOUS IN 

THE HANDS OF UNFAMILIAR, 
UNTRAINED OR COMPLACENT OPERATOR.DON'T RISK INJURY OR DEATH.

CAUTION

DANGER

RELIEVE ALL TANKPRESSURE BEFOREOPENING COVER
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LEARN TO USE THIS MACHINE 

SAFELY.  BE ALERT, OBSERVE ALL 
SAFETY PRACTICES.

MACHINES CAN BE HAZARDOUS IN 
THE HANDS OF UNFAMILIAR, 

UNTRAINED OR COMPLACENT OPERATOR.DON'T RISK INJURY OR DEATH.

CAUTION
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RELIEVE ALL TANK
PRESSURE BEFORE
OPENING COVER

Production Progress Photos
Detailed Worksheets

BUILT to ORDER
Affordable

800-545-0174  309-932-3311
1105 SE 2nd Street  Galva, IL 61434

www.vaxteel.com

MANUFACTURER OF QUALITY PORTABLE RESTROOMS AND SINKS

Dual VIP Restroom Trailer

1737 S. VINEYARD AVENUE • ONTARIO, CA 91761
PHONE 909-930-6244 • TOLL FREE 800-334-1065 • FAX 909-930-6237

WWW.NUCONCEPTS.COM

Ideal for:
• Weddings / Parties
• Sporting Events
• Food Festivals
• Community Events
• Restroom Remodeling
• Movie Production

Features:
• Solar Powered
• Self-contained
• Flushing, china toilet
• Enclosed sink
•
•
• Interior Heater (option)
• Sink Water Heater (option)

Power Converter (option)
Air-conditioning (option)

http://www.vaxteel.Galva
http://www.vaxteel.com
www.camspray.com
www.nuconcepts.com


BEST IN CAPACITY
  Heavy-duty holding tank with 6 Fernco© fittings for multiple 

plumbing configurations and dual carrying handles

  Low profile 250 gallon capacity for maximum waste storage

BEST IN
ACCESSIBILITY
  The perfect, easy to 

maneuver with one person 
wheelchair accessible and 
family restroom 

 Available in either 40 or 74 
gallon tank configurations

BEST IN
VERSATILITY
  Ultra smooth surface inside 

and out is resistant to graffiti 
and makes cleaning a breeze

  Extra deep molded-in grab 
handles for loading and 
maneuverability HOLDING TANK

SUMMIT

GLACIER II

Get the BEST in 
portable sanitation.

231.830.8099  866.293.1502  fivepeaks.net  info@fivepeaks.net231.830.8099

mailto:info@fivepeaks.net
www.fivepeaks.net
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CLASSY TRUCK

North Canton, Ohio

Humbert Sanitary Service

I n 2009, owner Mike Humbert purchased a 2007 International 7500 with 
a 4,000-gallon aluminum tank and Masport HXL400WV pump built out 
by Heritage Truck Equipment. The truck is powered by a 340 hp engine 

wed to a Fuller 10-speed transmission. It features top and rear manways, 
4-inch inlet and 6-inch dump, rear work lights and LED running lights, 
an aluminum toolbox and three sight glasses. The interior has stereo, AC 
and air-ride seats. Graphics and tank wrap were provided by Rich and 
Debbie Hailstone at Dr. Wraps. The truck is used for residential septic and 
commercial grease trap service. ■

Got a truck with real WOW appeal? Show it off to Pumper readers!
Send photos of your truck after it has been lettered with your  

company name. Any industry-related truck is acceptable. Please limit  
your submission to one truck only.

Your Classy Truck submission must include your name, company 
name, mailing address, phone number, and details about the truck,  
including tank size, cab/chassis information, pump information, the  
company that built the truck, and any other details you consider  
important. In particular, tell us what features of the truck help make  
your work life more efficient and more profitable. Email your materials  
to editor@pumper.com or mail to Editor, Pumper, P.O. Box 220, Three Lakes, WI 
54562. We look forward to hearing from you!

SHOW US YOURS! 

Non-CDL
Dual Side Service

Multiple Strapping Points
PTO or Honda Pack

High Pressure Wash Down Pump
Thieman Lift Gates
Carry up to 6 Units

Multiple Load Configurations
Extended Chassis Life

Putting you on the road 
to logistical success.

Putting you on the road 
to logistical success.

- All In One Service/ 
Delivery Truck
- Most Waste
- Most Toilets

- MOST PROFITABLE
- No Pumping Angle Games

- No Early Pack Off
- Light Weight

- Aluminum Only
- Warranty

- Profits
- Time
- Efficiency
-  Streamline  

Operations
- Fuel
- Labor
- Truck Repairs
- Headaches

The Bed is the 
Water Tank

Contact us today and let our experience guide you to the perfect truck.

PATENT PENDING

Like us on 
Facebook

*As of July 31 P0816

Denver, CO
Bellefonte, PA
Kansas City, MO

Quebec, PC
Ontario, ON
Calgary, AB
Moncton, NBIndustries,  Inc.

300 Gallon Waste/150 Gallon Fresh
Electric Start 5.5 HP Honda, Condé Super 6 vacuum 
pump w/4-way valve 30'x2" Tiger Tail inlet hose w/
stinger, washdown system w/50' hose, 3" discharge, 
12V battery & work light

950 Gallon (650/300), Aluminum Slide in, 
Flanged and dished heads, Condé SDS6  
(115 CFM), Honda 9 HP Electric start,  
30" tiger tail hose with valve and wand,  
50" wash down hose 

COMPLETE AND READY TO WORK

450 Gallon  
Aluminum Slide-In

Side Engine Style

$16,495 $8,395

866.789.9440

* We have 19 Portable Trucks, 12 Septic Trucks, 
50 Tanks Available Today!

www.keevac.com

$102,950
Ford F750 

800/350  
$109,950
Peterbilt 337 

800/350  
$106,450

Hino 268A 
800/350  

$80,495
2015 Ford F550  
1200 Gallon (900/300)  
Portable Restroom Truck

$99,150
2016 Ford F750  
2500 Gallon Steel Septic Pumper 
380 CFM Challenger

$82,900
Isuzu 

500/300  
$83,950

Dodge 
500/300  

$84,475
Ford F550 

500/300  

mailto:editor@pumper.com
www.chempace.com


CLASSY TRUCK

North Canton, Ohio

Humbert Sanitary Service

I n 2009, owner Mike Humbert purchased a 2007 International 7500 with 
a 4,000-gallon aluminum tank and Masport HXL400WV pump built out 
by Heritage Truck Equipment. The truck is powered by a 340 hp engine 

wed to a Fuller 10-speed transmission. It features top and rear manways, 
4-inch inlet and 6-inch dump, rear work lights and LED running lights, 
an aluminum toolbox and three sight glasses. The interior has stereo, AC 
and air-ride seats. Graphics and tank wrap were provided by Rich and 
Debbie Hailstone at Dr. Wraps. The truck is used for residential septic and 
commercial grease trap service. ■

Got a truck with real WOW appeal? Show it off to Pumper readers!
Send photos of your truck after it has been lettered with your  

company name. Any industry-related truck is acceptable. Please limit  
your submission to one truck only.

Your Classy Truck submission must include your name, company 
name, mailing address, phone number, and details about the truck,  
including tank size, cab/chassis information, pump information, the  
company that built the truck, and any other details you consider  
important. In particular, tell us what features of the truck help make  
your work life more efficient and more profitable. Email your materials  
to editor@pumper.com or mail to Editor, Pumper, P.O. Box 220, Three Lakes, WI 
54562. We look forward to hearing from you!

SHOW US YOURS! 

Non-CDL
Dual Side Service

Multiple Strapping Points
PTO or Honda Pack

High Pressure Wash Down Pump
Thieman Lift Gates
Carry up to 6 Units

Multiple Load Configurations
Extended Chassis Life

Putting you on the road 
to logistical success.

Putting you on the road 
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- All In One Service/ 
Delivery Truck
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- Most Toilets

- MOST PROFITABLE
- No Pumping Angle Games

- No Early Pack Off
- Light Weight

- Aluminum Only
- Warranty

- Profits
- Time
- Efficiency
-  Streamline  

Operations
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- Labor
- Truck Repairs
- Headaches

The Bed is the 
Water Tank

Contact us today and let our experience guide you to the perfect truck.

PATENT PENDING

Like us on 
Facebook

*As of July 31 P0816

Denver, CO
Bellefonte, PA
Kansas City, MO

Quebec, PC
Ontario, ON
Calgary, AB
Moncton, NBIndustries,  Inc.

300 Gallon Waste/150 Gallon Fresh
Electric Start 5.5 HP Honda, Condé Super 6 vacuum 
pump w/4-way valve 30'x2" Tiger Tail inlet hose w/
stinger, washdown system w/50' hose, 3" discharge, 
12V battery & work light

950 Gallon (650/300), Aluminum Slide in, 
Flanged and dished heads, Condé SDS6  
(115 CFM), Honda 9 HP Electric start,  
30" tiger tail hose with valve and wand,  
50" wash down hose 

COMPLETE AND READY TO WORK

450 Gallon  
Aluminum Slide-In

Side Engine Style

$16,495 $8,395

866.789.9440

* We have 19 Portable Trucks, 12 Septic Trucks, 
50 Tanks Available Today!

www.keevac.com

$102,950
Ford F750 

800/350  
$109,950
Peterbilt 337 

800/350  
$106,450

Hino 268A 
800/350  

$80,495
2015 Ford F550  
1200 Gallon (900/300)  
Portable Restroom Truck

$99,150
2016 Ford F750  
2500 Gallon Steel Septic Pumper 
380 CFM Challenger

$82,900
Isuzu 

500/300  
$83,950

Dodge 
500/300  

$84,475
Ford F550 

500/300  

http://www.keevac.com
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The TSF Company Inc. 
2930 S St. Phillips Rd. | Evansville, IN 47712 

Toll Free: 1-800-843-9286 | 812-985-2630 | Fax: 812-985-3671
Email: aschenk@tuff-jon.com | Website: www.tuff-jon.com

100 Gallon Fresh 
Water Supply Tank

•   Tank sizes 60,  
105, 225, 300 
and 440 gallons.

•  Standard holes  
are 2 - 3" holes 
with plugs

•  Can customize 
holes to match  
your specs 

•  Lifting Bracket 
Assembly

• Sky Heater

• Corner Shelf

• Towel Dispenser

•  Hand Washer 
Available For 
Both Styles of 
Tuff-Jon

TJ Shorty

TJ Kids
Tuff-Jon III

TJ Junior Single
Free Standing Sink

(16 gallons fresh water)

Tuff-Jon

90 Gallon  
Free-Standing Sink
(45 gallons fresh water)

Containment Tray

Sink Lifting Bracket

TJ Handy Stand
Waterless Gel Touch 

Dispensers

60 Gallon Rinse Tank

Interior View of Deluxe TJ-III

TUFF-JON
Portable Toilets  |  Holding Tanks  |  Hand Wash Units  |  Accessories

In Business Since 1959

Dependable
Reliable

Like you

built to work the way you work!

ask about our 15 year 
tank warranty

(800) 337-5975

www.pikrite.com
www.GRpumps.com
www.propump.com


The TSF Company Inc. 
2930 S St. Phillips Rd. | Evansville, IN 47712 

Toll Free: 1-800-843-9286 | 812-985-2630 | Fax: 812-985-3671
Email: aschenk@tuff-jon.com | Website: www.tuff-jon.com

100 Gallon Fresh 
Water Supply Tank

•   Tank sizes 60,  
105, 225, 300 
and 440 gallons.

•  Standard holes  
are 2 - 3" holes 
with plugs

•  Can customize 
holes to match  
your specs 

•  Lifting Bracket 
Assembly

• Sky Heater

• Corner Shelf

• Towel Dispenser

•  Hand Washer 
Available For 
Both Styles of 
Tuff-Jon

TJ Shorty

TJ Kids
Tuff-Jon III

TJ Junior Single
Free Standing Sink

(16 gallons fresh water)

Tuff-Jon

90 Gallon  
Free-Standing Sink
(45 gallons fresh water)

Containment Tray

Sink Lifting Bracket

TJ Handy Stand
Waterless Gel Touch 

Dispensers

60 Gallon Rinse Tank

Interior View of Deluxe TJ-III

TUFF-JON
Portable Toilets  |  Holding Tanks  |  Hand Wash Units  |  Accessories

In Business Since 1959

mailto:aschenk@tuff-jon.com
http://www.tuff-jon.com
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When you need parts in a hurry there is one source to remember – FS SOLUTIONS®.  FS Solutions centers stock thousands 
of parts for all makes and models of vacuum trucks, waterblasting equipment and hydro-excavators.  And FS SOLUTIONS 

is the authorized genuine OEM parts distributor for JETSTREAM®, GUZZLER®, and VACTOR® HXX®.

Parts are available at nationwide locations for pick up or quick shipment.

A proud member of the Federal Signal Family.
© 2015 Federal Signal Corporation

www.fssolutionsgroup.com    1.800.822.8785

Parts, Parts, & More Parts

Direct to You.

FS Solutions® Vactor® HXX® Jetstream® and Guzzler® are registered trademarks of  Federal Signal.

D espite efforts by the onsite industry to delay or overturn it, a ban on 
land application of septage in Florida went into effect June 30. The law 
was passed by Legislature in 2010 and has survived many attempts to 

defeat it — the latest bills to repeal the law died in committees in both the 
Senate and House in March. Septage must now be disposed of at licensed 
treatment facilities, and pumpers must provide a letter to the Department 
of Health proving that such arrangements have been made. Industry experts 
have expressed concern that the ban will raise the cost of septic service.

 
New Jersey

More septic systems will be allowed under proposed changes in density 
standards for New Jersey’s Highlands region, which stretches 60 miles along 
the Atlantic Ocean and provides about 70 percent of the state’s drinking wa-
ter. The current standard is one individual septic system for every 25 acres 
of non-forested areas and one for every 88 acres of forested land. The new 
standards will allow about 12 percent more septic systems based on new 
data from a scientific analysis of nitrate levels by the U.S. Geological Survey.

The new density standard establishes three zones:
• Developed communities (32,896 acres) – one system per 11-acre lot
• Agricultural and woodlands (54,555 acres) – one system per 12-acre lot
• Lands important to water-quality protection (327,449 acres) – one 

septic system per 23 acres
 

Oregon
Failure to repair a septic system has drawn a big fine from the Oregon 

Department of Environmental Quality against a Coos Bay homeowner. The 
homeowner has been fined $4,553 for allowing untreated or partially treated 
sewage to be discharged onto the ground from a broken drainfield line. The 
agency also ordered the homeowner to apply for a major repair permit, re-
pair the system, enter into a contract with a licensed plumber and have the 
septic tank pumped regularly until repairs have been completed.

A family in Eugene has been using an old septic system for 27 years 
thinking their home was connected to the city’s sewer system. They are now 
considering legal action against a former plumbing contractor who failed to 
complete the work all those years ago. The situation was discovered when 
sewage began backing up into their basement shower in April. ■

Rules and Regs is a monthly feature in Pumper. 
We welcome information about state or local 
regulations of potential broad interest to onsite 
contractors. Send ideas to editor@pumper.com.

RULES & REGS

Florida’s Land Application 
Ban Survives Objections
By Doug Day

GOOD USED TRUCKS | LOW PRICES

www.StanleysTruckSales.net 888-516-3345

2008 PETERBILT 367
2008 Vac-Con Sewer Vac,12 Cubic Yard  
Hi-Dump, 1300 Gal. Tank. Call for Price.

2011 MACK GRANITE GU713
MP8 @ 425 HP, Eaton 8 LL,  

4,200 Gal. Steel Tank. $85,000.

2010 TBG TANK
TGB Custom Made,  

3,300 Gal. Steel Tank. $7,500.

2012 MACK GRANITE GU713
MP8 @ 445 HP, Eaton-Fuller 13-Speed, 

4,200 Gal. Steel Tank. $87,500.

2012 ITI TANK
Heated Valves, Sight Glasses.  

2,835 Gal. Stainless Steel Tank. $15,000.

2006 VOLVO VHD
GapVax Tank-Vacuum System. Volvo D12 

@ 365 HP, 10-Speed. $61,000.

#6309

#9623

#0002

#1984

#0001

#7890

mailto:editor@pumper.com
http://www.StanleysTruckSales.net
www.ritam.com


When you need parts in a hurry there is one source to remember – FS SOLUTIONS®.  FS Solutions centers stock thousands 
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D espite efforts by the onsite industry to delay or overturn it, a ban on 
land application of septage in Florida went into effect June 30. The law 
was passed by Legislature in 2010 and has survived many attempts to 

defeat it — the latest bills to repeal the law died in committees in both the 
Senate and House in March. Septage must now be disposed of at licensed 
treatment facilities, and pumpers must provide a letter to the Department 
of Health proving that such arrangements have been made. Industry experts 
have expressed concern that the ban will raise the cost of septic service.

 
New Jersey

More septic systems will be allowed under proposed changes in density 
standards for New Jersey’s Highlands region, which stretches 60 miles along 
the Atlantic Ocean and provides about 70 percent of the state’s drinking wa-
ter. The current standard is one individual septic system for every 25 acres 
of non-forested areas and one for every 88 acres of forested land. The new 
standards will allow about 12 percent more septic systems based on new 
data from a scientific analysis of nitrate levels by the U.S. Geological Survey.

The new density standard establishes three zones:
• Developed communities (32,896 acres) – one system per 11-acre lot
• Agricultural and woodlands (54,555 acres) – one system per 12-acre lot
• Lands important to water-quality protection (327,449 acres) – one 

septic system per 23 acres
 

Oregon
Failure to repair a septic system has drawn a big fine from the Oregon 

Department of Environmental Quality against a Coos Bay homeowner. The 
homeowner has been fined $4,553 for allowing untreated or partially treated 
sewage to be discharged onto the ground from a broken drainfield line. The 
agency also ordered the homeowner to apply for a major repair permit, re-
pair the system, enter into a contract with a licensed plumber and have the 
septic tank pumped regularly until repairs have been completed.

A family in Eugene has been using an old septic system for 27 years 
thinking their home was connected to the city’s sewer system. They are now 
considering legal action against a former plumbing contractor who failed to 
complete the work all those years ago. The situation was discovered when 
sewage began backing up into their basement shower in April. ■

Rules and Regs is a monthly feature in Pumper. 
We welcome information about state or local 
regulations of potential broad interest to onsite 
contractors. Send ideas to editor@pumper.com.

RULES & REGS

Florida’s Land Application 
Ban Survives Objections
By Doug Day
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SPOTLIGHT

Sansom Industries 
Zenith Restroom Features 
Hands-Free Entry
By Craig Mandli

A nyone who’s been around the portable restroom industry for a while 
likely recognizes the Sansom name. In his more than five-decade 
career, Clyde Sansom has not only operated a multi-city restroom 

rental fleet, but his design input is still seen in popular portable restrooms 
produced today. Sansom Industries used the 2016 Water & Wastewater 
Equipment, Treatment & Transport (WWETT) Show to introduce a new por-
table restroom — the Zenith.

“We actually started on the design of this unit in June 2015,” says Clyde 
III “Mannie” Sansom, the company’s COO. “Our big mission was to roll it 
out for the WWETT Show. We were very happy to get it done with two weeks 
to spare.”

The fully made-in-America Ze-
nith is designed to have at least a 30-
year life span, with a 10-year warranty 
covering each part. Sansom says the du-
rability is by design.

“It’s simply because we don’t want 
the nuisance of being in the spare parts 
business,” he says. “Our thought was, if 
we build these things to last, we’ll sell 
more on reputation and to return cus-
tomers than any profit we can make 
from selling spare parts.”

A Zenith innovation is its hands-
free door opening and locking design. 
The door has a foot pull for users with 
their hands full or those concerned 
about germs. Inside the door, a strong 
open/close latch and opening handle 
incorporates a hover handle for hands-free locking. In addition, the ergo-
nomically angled seat provides additional legroom for users.

“We’ve been operators in this industry for a long time, so we know what 
operators are looking for,” says the younger Sansom, whose PRO career be-
gan under his father’s tutelage in 1979. “When people use a portable, they 
want something that’s comfortable and easy to get in and out of. The Zenith 
is our answer for that.”

In addition to user comfort, the Zenith has several beneficial features 
for the portable restroom technician. It has durable corners that fit the hand 
very well and make it easy to move, along with strong plastic hinges that are 
sonic-welded to the frame, and a ventilation system that generates airflow 
with the slightest breeze, meaning less odor control product is needed to 
keep the interior smelling fresh, according to Sansom.

Smooth interior surfaces, including walls, sides and the inside of the 

door make for easy cleaning with a pressure 
washer, while a molded corner vent stack sits 
flush to the wall to prevent buildup of debris. 
The unit also has an 80-gallon holding tank, 
and comes standard with a three-roll paper 
holder. All these features promote longer ser-
vice intervals, Sansom explains. The unit also 
has a coat hook, a nonskid/slip tread floor sur-
face, a molded-in area for an optional mirror, 
a hand sanitizer mounting platform integrated 
directly above the urinal to eliminate dripping on the floor, and a one-piece 
corner urinal with clog-resistant piping and wider opening for ease of clean-
ing and less splashing.

“We wanted a unit that was at home at highly trafficked special events 
or in situations where it’s only getting used a few times per day,” says San-
som. “We feel there’s no reason an operator should need to buy multiple 
types of restrooms. The Zenith fits all of those needs.”

Sansom and his father have been regular attendees at the WWETT 
Show for decades, with past shows not only giving them the opportunity to 
see new innovations in the portable restroom industry, but also talk with 
and bounce ideas off fellow operators.

“It basically boils down to other operators seeing the same issues we 
were facing in our business,” says Sansom. “Fortunately, Dad decided he 
wanted to do something about it, and he asked me to join him. That’s how 
this idea was born.”

After the successful rollout of the Zenith at the 2016 WWETT Show, San-
som says he’s already looking forward to next year’s show, where he hopes to 
unveil an ADA-compliant unit to pair with the Zenith.

“This show has been great, so we’ll definitely be back,” he says. “The 
ADA unit is already in the planning stage, and it’s going to incorporate a lot 
of the strong aspects of the Zenith. We’re excited about it.’’ 844/972-6766; 
www.sansomindustries.com. ■

We’ve been operators 
in this industry for a 

long time, so we know 
what operators are 

looking for. When people 
use a portable, they 

want something that’s 
comfortable and easy 

to get in and out of. The 
Zenith is our answer 

for that.

Clyde III “Mannie’’ Sansom

Clyde III “Mannie” Sansom, 
COO of Sansom Industries, 
demonstrates the Zenith 
restroom’s door foot pull 
that enables hands-free 
operation. The company used 
the 2016 WWETT Show to 
introduce the Zenith to the 
portable restroom market. 
(Photo by Craig Mandli)

http://www.sansomindustries.com
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want something that’s comfortable and easy to get in and out of. The Zenith 
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In addition to user comfort, the Zenith has several beneficial features 
for the portable restroom technician. It has durable corners that fit the hand 
very well and make it easy to move, along with strong plastic hinges that are 
sonic-welded to the frame, and a ventilation system that generates airflow 
with the slightest breeze, meaning less odor control product is needed to 
keep the interior smelling fresh, according to Sansom.

Smooth interior surfaces, including walls, sides and the inside of the 

door make for easy cleaning with a pressure 
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has a coat hook, a nonskid/slip tread floor sur-
face, a molded-in area for an optional mirror, 
a hand sanitizer mounting platform integrated 
directly above the urinal to eliminate dripping on the floor, and a one-piece 
corner urinal with clog-resistant piping and wider opening for ease of clean-
ing and less splashing.
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som. “We feel there’s no reason an operator should need to buy multiple 
types of restrooms. The Zenith fits all of those needs.”

Sansom and his father have been regular attendees at the WWETT 
Show for decades, with past shows not only giving them the opportunity to 
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and bounce ideas off fellow operators.
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wanted to do something about it, and he asked me to join him. That’s how 
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R ecently I was asked if the internet of things (IoT) is going to be adopt-
ed by the industry for management of onsite systems, making them 
more sustainable. In recent Answer Man articles on U.S. Environmen-

tal Protection Agency management guidelines for decentralized wastewater 
treatment systems and another about nitrogen, I posed the question: Are we 
as an industry prepared to take care of systems to ensure performance? I see 
this as a major challenge to the industry.

EPA concluded in its 1997 Response to Congress that “adequately man-
aged decentralized wastewater systems are a cost-effective and long-term 
option for meeting public health and water-quality goals, particularly in less 
densely populated areas.” This report also gave rise to the five management 
levels recognizing that way too often systems are installed and then either 
forgotten or assumed to be operating as expected. It was noted that the more 
complex the system, the more care and management is needed. A need was 
recognized — as it had in the recent nitrogen task force — for continuous 
management through a professional service provider.

It has been nearly 20 years since this report was issued, and unfortu-
nately, evidence shows a significant percentage of decentralized systems are 
not being managed properly, causing pollution to the environment and cre-
ating a risk to public health.

 
GETTING CONNECTED

It is predicted that homes all around the world are going to become 
smarter and more connected over the next five years. This is the internet of 
things, or IoT, where everything is connected, monitored and controlled. So, 
a homeowner can remotely control their heat, lights, computers and other 
appliances. It does not require data input (think typing in information from 
a computer keyboard) but the computer (or device) is linked to low-cost 
sensors that control the household appliances.

The technology — implemented through smartphones — is already 
being marketed to homeowners. In a memorable television commercial, a 
person uses the phone to shut off the lights and lock the door back home 
while relaxing on the beach thousands of miles away. Developers expect ex-
ponential growth in this area over the next five years. If this is true, we should 
see an increase in using sensors to monitor conditions such as liquid levels 
in tanks and trenches to give a heads up to the need for service.

For more complex systems, ATUs and media filters, there are already 
examples of remote monitoring systems on the market that trigger mainte-
nance and service visits. The technology will continue to improve and more 
options will be offered. This provides the potential to significantly improve 

performance and reliability of systems we install and maintain.
Are we ready for this as an industry? Are we ready to embrace the tech-

nology to track system performance? Unfortunately, at this time I agree with 
the people who say we are not and that there are some serious issues to over-
come. Here is my take on some of the issues facing the industry:

 
AWARENESS IS CRITICAL

To adopt managed systems, the homeowner has to be on board. It is 
amazing to me that a homeowner will pay $250 a month to their satellite 
TV provider, but when faced with a minimal fee to have their onsite system 
checked for performance, they do not see that as worthwhile. In fact, if they 
are required to have a service contract upon installation, and if there is not a 
requirement from the local regulatory body to continue the service into the 
future, they will opt out as soon as the initial contract term expires.

Their rationale is often that the system works just fine and they see no 
need to continue with inspections, or they argue their previous septic sys-
tem “worked” for 30 years and it did not cost anything to maintain. So there 
is a huge need for consumer education and probably a change in regulatory 
approaches before homeowners are convinced they need the extra expense 
of sensors and warning systems to trigger service visits.

Next up are installers; they are often reticent to monitor systems they 
install for fear that a problem will be perceived when different readings or 
periodic adjustments are actually part of normal operation. An example is 
changing liquid levels in trenches due to climatic conditions such as exces-
sive rainfall. Some of the more cynical people in the industry worry that 
tracking system performance might open them up to questions about their 
installation work.

Again, there is an educational effort to bring installers and service pro-
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Jim Anderson, Ph.D., is an emeritus professor 
at the University of Minnesota Department of 
Soil, Water and Climate and recipient of the 
pumping industry’s Ralph Macchio Lifetime 
Achievement Award. Email Jim questions 
about septic system maintenance and 
operation at editor@pumper.com. 

Are We Prepared for 
New Monitoring Technology?
Before you know it, onsite system control will be available via a homeowner’s smartphone. 
The industry must adapt to tighter regulation and more frequent performance checks.  By Jim Anderson, Ph.D.

To adopt managed systems, the homeowner has to 
be on board. It is amazing to me that a homeowner 
will pay $250 a month to their satellite TV provider, 
but when faced with a minimal fee to have their onsite 
system checked for performance, they do not see that 
as worthwhile.

viders up to speed with available technology and demonstrate the value of 
collected information as opposed to the mindset that everything is good un-
til there is an obvious problem, which they then get to fix.

One objective of the EPA guidelines is to show available management 
options and also to indicate that changes in regulations may be necessary 
to build in the required management. Regulators sometimes have the same 
mindset as the installers mentioned above; everything is working as long as 
no one is complaining.

 
EMBRACE THE CHANGE

Some have suggested they are reticent to adopt monitoring of systems 
because it will point out where certain design and operation requirements 
are flawed, putting the local regulator in a bad position of defending regu-

lations that have problems rather than looking at this as an opportunity to 
change the rule to better reflect reality. On a personal note, I have seen this 
in numerous places; the rule is considered so rigid that there is no opportu-
nity to address problems inherent in the rule, which means flawed systems 
continue to be installed.

So my answer is no, we are not ready for IoT. But we need to be and 
should be actively working toward using available technology to improve 
our systems.   ■

mailto:editor@pumper.com
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R ecently I was asked if the internet of things (IoT) is going to be adopt-
ed by the industry for management of onsite systems, making them 
more sustainable. In recent Answer Man articles on U.S. Environmen-

tal Protection Agency management guidelines for decentralized wastewater 
treatment systems and another about nitrogen, I posed the question: Are we 
as an industry prepared to take care of systems to ensure performance? I see 
this as a major challenge to the industry.

EPA concluded in its 1997 Response to Congress that “adequately man-
aged decentralized wastewater systems are a cost-effective and long-term 
option for meeting public health and water-quality goals, particularly in less 
densely populated areas.” This report also gave rise to the five management 
levels recognizing that way too often systems are installed and then either 
forgotten or assumed to be operating as expected. It was noted that the more 
complex the system, the more care and management is needed. A need was 
recognized — as it had in the recent nitrogen task force — for continuous 
management through a professional service provider.

It has been nearly 20 years since this report was issued, and unfortu-
nately, evidence shows a significant percentage of decentralized systems are 
not being managed properly, causing pollution to the environment and cre-
ating a risk to public health.
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It is predicted that homes all around the world are going to become 
smarter and more connected over the next five years. This is the internet of 
things, or IoT, where everything is connected, monitored and controlled. So, 
a homeowner can remotely control their heat, lights, computers and other 
appliances. It does not require data input (think typing in information from 
a computer keyboard) but the computer (or device) is linked to low-cost 
sensors that control the household appliances.

The technology — implemented through smartphones — is already 
being marketed to homeowners. In a memorable television commercial, a 
person uses the phone to shut off the lights and lock the door back home 
while relaxing on the beach thousands of miles away. Developers expect ex-
ponential growth in this area over the next five years. If this is true, we should 
see an increase in using sensors to monitor conditions such as liquid levels 
in tanks and trenches to give a heads up to the need for service.

For more complex systems, ATUs and media filters, there are already 
examples of remote monitoring systems on the market that trigger mainte-
nance and service visits. The technology will continue to improve and more 
options will be offered. This provides the potential to significantly improve 
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Are we ready for this as an industry? Are we ready to embrace the tech-

nology to track system performance? Unfortunately, at this time I agree with 
the people who say we are not and that there are some serious issues to over-
come. Here is my take on some of the issues facing the industry:
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To adopt managed systems, the homeowner has to be on board. It is 
amazing to me that a homeowner will pay $250 a month to their satellite 
TV provider, but when faced with a minimal fee to have their onsite system 
checked for performance, they do not see that as worthwhile. In fact, if they 
are required to have a service contract upon installation, and if there is not a 
requirement from the local regulatory body to continue the service into the 
future, they will opt out as soon as the initial contract term expires.

Their rationale is often that the system works just fine and they see no 
need to continue with inspections, or they argue their previous septic sys-
tem “worked” for 30 years and it did not cost anything to maintain. So there 
is a huge need for consumer education and probably a change in regulatory 
approaches before homeowners are convinced they need the extra expense 
of sensors and warning systems to trigger service visits.

Next up are installers; they are often reticent to monitor systems they 
install for fear that a problem will be perceived when different readings or 
periodic adjustments are actually part of normal operation. An example is 
changing liquid levels in trenches due to climatic conditions such as exces-
sive rainfall. Some of the more cynical people in the industry worry that 
tracking system performance might open them up to questions about their 
installation work.

Again, there is an educational effort to bring installers and service pro-
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Jim Anderson, Ph.D., is an emeritus professor 
at the University of Minnesota Department of 
Soil, Water and Climate and recipient of the 
pumping industry’s Ralph Macchio Lifetime 
Achievement Award. Email Jim questions 
about septic system maintenance and 
operation at editor@pumper.com. 

Are We Prepared for 
New Monitoring Technology?
Before you know it, onsite system control will be available via a homeowner’s smartphone. 
The industry must adapt to tighter regulation and more frequent performance checks.  By Jim Anderson, Ph.D.

To adopt managed systems, the homeowner has to 
be on board. It is amazing to me that a homeowner 
will pay $250 a month to their satellite TV provider, 
but when faced with a minimal fee to have their onsite 
system checked for performance, they do not see that 
as worthwhile.

viders up to speed with available technology and demonstrate the value of 
collected information as opposed to the mindset that everything is good un-
til there is an obvious problem, which they then get to fix.

One objective of the EPA guidelines is to show available management 
options and also to indicate that changes in regulations may be necessary 
to build in the required management. Regulators sometimes have the same 
mindset as the installers mentioned above; everything is working as long as 
no one is complaining.

 
EMBRACE THE CHANGE

Some have suggested they are reticent to adopt monitoring of systems 
because it will point out where certain design and operation requirements 
are flawed, putting the local regulator in a bad position of defending regu-

lations that have problems rather than looking at this as an opportunity to 
change the rule to better reflect reality. On a personal note, I have seen this 
in numerous places; the rule is considered so rigid that there is no opportu-
nity to address problems inherent in the rule, which means flawed systems 
continue to be installed.

So my answer is no, we are not ready for IoT. But we need to be and 
should be actively working toward using available technology to improve 
our systems.   ■
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Manufacturers of dependable stainless steel and aluminum pressure/ 
vacuum tanks and trailers for the septic, industrial and portable trucks.

A.S.M.E. Certified / D.O.T. Approved           UL-142 Listed

P.O. Box 317 • Sullivan, IL 61951
Telephone: 800-722-8384 
Fax: 217-728-8384

Contact: Gene or 
Austin for a quote 

or to check on 
stock tanks 

Mid-State Tank
Arthur Custom Tank, LLC a division of Mid-State Tank, Inc.

www.midstatetank.com

For Your BusinessTanks For Your BusinessTanks

Bio-Tab®!

ADD TO YOUR
PROFITS WITH...

ADD TO YO
PROFITS WIT

Are you walking away
from bigger profits?

What is  Bio-Tab®?
Bio-Tab® is a highly concentrated tablet of bacteria (both aerobic and 
anaerobic) and enzymes that acts as a biological activator for septic tanks. 
In short, Bio-Tab® helps septic systems work like they were intended.

Unlike most competitor’s dusty powders or messy liquids, Bio-Tab® is in a 
tablet form. Easy to use and easy to store, Bio-Tab® is highly concentrated 
(one jar contains a year’s supply). It is a safe, non-toxic, non-corrosive and 
non-poisonous product that will not harm plumbing or septic systems.

www.centurychemical.com

28790 County Road 20 W.   Elkhart, IN 46517

574-293-9521   800-348-3505

Century Chemical Bio-Tab Ad • Size: 4.0” wide x 4.875” high
Grayscale • Rev 2 • April 02/15

http://www.midstatetank.com
http://www.centurychemical.com
www.sanitationgraphics.com
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 HOSE AND FITTINGS

KURIYAMA OF AMERICA 
TIGERFLEX AMPHIBIAN 
SOLARGUARD AMPH-SLR
Tigerflex Amphibian Solarguard AMPH-SLR hose from Kuriyama of 
America is made to resist the cracking that can result from exposure to 
damaging UV light. Testing has shown that the specially formulated mate-
rial retained 97 percent of its original tensile strength after prolonged UV 
exposure. The “safety yellow” color provides high visibility on job sites. The 
heavy-duty polyurethane-lined hose will handle wet or dry material-han-
dling applications. A static wire is available in the 6- and 8-inch I.D. sizes. 
847/755-0360; www.kuriyama.com.

 
TEXCEL 
TEX-COMMODITY
TEX-COMMODITY FDA suction and 
discharge hose from Texcel is suitable for 
abrasive materials, wet or dry. The tube meets FDA re-
quirements, which makes it an ideal transfer hose for food and 
potable water, while its durability makes this hose a solid choice for sand-
blast return operations. The tube is a white natural gum rubber, while the 
cover is an SBR (smooth) green, reinforced by high-tensile tire cord plies and 
helix wire. 800/231-7116; www.texcelrubber.com.

 HOSE REELS
 

COXREELS V-117-850
The Coxreels V-117-850 is a commercial-du-
ty vacuum reel. Designed to extract unwanted 
particles and byproducts, this direct hand-crank 
reel holds up to 50 feet of 1 1/2-inch standard vacuum hose with bullet cuffs. 
It has a solid, one-piece, steel U-shaped frame and open drum design, and a 
direct connect port (no thread) for fast and convenient vacuum hose instal-
lation. It is lightweight, compact, and has CNC robotically spun and ribbed 
discs with rolled edges for safety, strength and durability. The reel is chip-
resistant and rust-inhibiting CPC powder-coated and mounts to any hori-
zontal or vertical flat surface. 800/269-7335; www.coxreels.com.

HANNAY REELS N700 SERIES
With a narrow frame and compact mounting base, the 
N700 Series spring rewind reel from Hannay Reels 
is designed for high-pressure washdown, sanitizing, 
and sewer, septic and portable restroom cleaning. A 
non-sparking ratchet assembly and declutching arbor 
prevents damage during reverse winding. The reel is 
designed to handle 1/4- through 1/2-inch I.D. hose and accommodate tem-
peratures from minus 60 to 250 degrees F. Sealed ball bearings, ribbed discs 
and one-piece axle hub assemblies ensure long-lasting performance for 
sewer and waste operations. 518/797-3791; www.hannay.com.

 
REELCRAFT INDUSTRIES 
SERIES HD70000
Series HD70000 hose reels from Reelcraft 
Industries accommodate up to 100 feet of 
3/8-inch I.D. hose or 75 feet of 1/2-inch I.D. 
hose. The heavy-duty base design, all-steel 
construction and a baked-on powder-coat 
finish produce a rugged, corrosion-resistant product. 
A new mechanism design provides longer service life of 
the latch components. The containerized drive spring offers 
safer and easier handling during maintenance. Two sealed 
ball bearings produce a smoother spool rotation and easier operation. The 
guide arm adjusts to seven positions for various mounting locations and ap-
plications. 800/444-3134; www.reelcraft.com.

 TRANSMISSIONS
 

ALLISON TRANSMISSION 
3000 RUGGED DUTY SERIES
The 3000 Rugged Duty Series transmis-
sion from Allison Transmission is avail-
able with a 5th Range (overdrive) lockup 
pump mode for the vacuum truck industry, 
providing safe, easy split-shaft PTO operation, along 
with faster pumping speeds. Pumping in the mode lowers the engine oper-
ating rpm, enhancing engine life, reducing engine noise and improving fuel 
economy. Step-by-step operator inputs control split-shaft operation and au-
tomatically shift the transmission to 5th Range (overdrive). The transmission 
control module commands how and when the PTO engages, and monitors 
operating conditions to minimize potential damage and hazards. An output 
lock/unlock cycle improves engagement to avoid disruption of functionality. 
The mode’s soft start provides additional powertrain and pump component 
protection through torque converter operation, exclusive to fully automatic 
transmissions. 317/242-5000; www.allisontransmission.com.

Vacuum Trucks – 
Truck Builder
By Craig Mandli

PRODUCT FOCUS/CASE STUDY  VACUUM PUMPS/BLOWERS
 

DRAGON PRODUCTS 
SKID-MOUNT VACUUM/ 
BLOWER PUMP
The galvanized Skid-Mount Vacuum/Blower 
Pump from Dragon Products offers continu-
ous-duty performance at maximum vacuum. 
It has oil-less blower operation, a Grit-Ridder cyclone, 
silencer and a 25-gallon tank-mounted moisture trap. It is powered 
by a Duetz 77 hp air-cooled engine with a 100-gallon aluminum fuel tank. 
The unit offers a maximum 921 cfm at 27 inches Hg. It comes mounted on 
a hot-dipped galvanized skid and has 6-inch NPT connections. 866/914-
8198; www.dragonproductsltd.com.

 
FRUITLAND 
MANUFACTURING RCF870
The RCF870 vacuum pump from Fruitland 
Manufacturing is available in clockwise 
and counterclockwise rotations with top- 
and side-mount four-way valve locations. 
The pump is available with hydraulic, angle 
(gearbox) and belt-drive options. It can be 
mounted on all Eliminator-style packages. It is a 
true 4-inch pump, with 4-inch pipe connections pro-
ducing 512 cfm and weighing 575 pounds. It is fan-forced air 
cooled with an available air injection cooling system (VACS) for true contin-
uous duty at higher vacuum levels. It includes an integral oil reservoir with 
low-consumption oil pump, an integral final filter and vane wear test ports. 
800/663-9003; www.fruitlandmanufacturing.com.

 
HIBON INC. (A DIVISION OF 
INGERSOLL RAND) VTB.XL
VTB.XL Series vacuum blowers from Hi-
bon Inc. (a division of Ingersoll Rand) are 
designed for the rigorous demands of the vac-
uum truck industry. They are available in nine 
sizes, offer high flows over 6,700 scfm and deep 
vacuum exceeding 28 inches Hg. 888/704-4266; 
www.hibon.com.

 
MASPORT 
PRO PACK 2500
The Pro Pack 2500 engine-driven 
pump system from Masport is de-
signed and engineered for tank trucks 
up to 2,500 gallons. It is made with a 13 
hp Honda engine, and is available 
in 19 hp diesel Kohler engine on re-
quest. It has a 230 cfm HXL 75-volt 
pump that offers 20 inches Hg con-
tinuous duty at 15 psi, with electric start and an integrated belt guard fully 
enclosing all moving parts for safety. Each system is made with a solid-steel 
base and oil system for long life. Its compact design ensures an easy installa-
tion, saving time. 800/228-4510; www.masportpump.com.

MORO USA 
PM80W WATER SERIES
The liquid-cooled PM80W Water Series 
vacuum pump from Moro USA is a com-
mercial-grade vacuum pump designed for 
industrial-duty applications. It has 29 psi 
positive pressure capability and can run at 24 
inches Hg continuous (28 inches Hg max in-
termittent) with a flow rate of 417 cfm. The sug-
gested tank size is 2,000 to 4,000 gallons. It has Kevlar 
vanes, visual inspection ports and a cantered rotor that creates higher ef-
ficiency. It has high-quality Viton oil seals rather than typical Buna elasto-
mers. It also has direct-feed oil-injected lubrication and sealed or oil-in-
jected bearings that eliminate grease points. It includes an integrated check 
valve, changeover valve and automatic oiling system, which, along with 
low-speed rotation, help to extend pump life under rigorous conditions. It 
is also available in right-angle and engine-drive packages. 800/383-6304; 
www.morousa.com.

 
NATIONAL VACUUM 
EQUIPMENT CHALLENGER 
SERIES 4310 PRO PACK
The Challenger Series 4310 Pro Pak 
blower package from National Vacuum 
Equipment comes with a stainless steel 
noise-reducing acoustical enclosure. 
Thick polyurethane foam with a moisture- and 
chemical-resistant film covers the interior walls of the 
enclosure for noise absorption. The air ballast silencer is in-
corporated into the sound enclosure to reduce noise and overall size. The 
compact package requires 36 inches of frame space to mount to the truck. 
Systems are available in gearbox or hydraulic drive, with airflows of 540 to 
940 cfm and vacuum levels to 27 inches Hg continuous. Packages come stan-
dard with a diesel flush kit. 800/253-5500; www.natvac.com.

 
PRESVAC PV750
The Presvac PV750 rotary vane 
pump is designed for continu-
ous full vacuum operation in 
extreme conditions. It offers 400 
cfm at free air, 350 cfm at 15 inch-
es Hg, maximum vacuum of 27 
inches Hg, and maximum pres-
sure of 35 psi. Dual fans and twin 
ballast ports efficiently cool the 
pump. The solid housing with deep cooling ribs allows for greater heat trans-
fer from the vacuum chamber. Aluminum fans and shrouding work like a heat 
exchanger to further aid in heat reduction. Multiple manifold and drive op-
tions are available for truck, trailer or stationary applications. 800/387-7763; 
 www.presvac.com.
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KURIYAMA OF AMERICA 
TIGERFLEX AMPHIBIAN 
SOLARGUARD AMPH-SLR
Tigerflex Amphibian Solarguard AMPH-SLR hose from Kuriyama of 
America is made to resist the cracking that can result from exposure to 
damaging UV light. Testing has shown that the specially formulated mate-
rial retained 97 percent of its original tensile strength after prolonged UV 
exposure. The “safety yellow” color provides high visibility on job sites. The 
heavy-duty polyurethane-lined hose will handle wet or dry material-han-
dling applications. A static wire is available in the 6- and 8-inch I.D. sizes. 
847/755-0360; www.kuriyama.com.

 
TEXCEL 
TEX-COMMODITY
TEX-COMMODITY FDA suction and 
discharge hose from Texcel is suitable for 
abrasive materials, wet or dry. The tube meets FDA re-
quirements, which makes it an ideal transfer hose for food and 
potable water, while its durability makes this hose a solid choice for sand-
blast return operations. The tube is a white natural gum rubber, while the 
cover is an SBR (smooth) green, reinforced by high-tensile tire cord plies and 
helix wire. 800/231-7116; www.texcelrubber.com.

 HOSE REELS
 

COXREELS V-117-850
The Coxreels V-117-850 is a commercial-du-
ty vacuum reel. Designed to extract unwanted 
particles and byproducts, this direct hand-crank 
reel holds up to 50 feet of 1 1/2-inch standard vacuum hose with bullet cuffs. 
It has a solid, one-piece, steel U-shaped frame and open drum design, and a 
direct connect port (no thread) for fast and convenient vacuum hose instal-
lation. It is lightweight, compact, and has CNC robotically spun and ribbed 
discs with rolled edges for safety, strength and durability. The reel is chip-
resistant and rust-inhibiting CPC powder-coated and mounts to any hori-
zontal or vertical flat surface. 800/269-7335; www.coxreels.com.

HANNAY REELS N700 SERIES
With a narrow frame and compact mounting base, the 
N700 Series spring rewind reel from Hannay Reels 
is designed for high-pressure washdown, sanitizing, 
and sewer, septic and portable restroom cleaning. A 
non-sparking ratchet assembly and declutching arbor 
prevents damage during reverse winding. The reel is 
designed to handle 1/4- through 1/2-inch I.D. hose and accommodate tem-
peratures from minus 60 to 250 degrees F. Sealed ball bearings, ribbed discs 
and one-piece axle hub assemblies ensure long-lasting performance for 
sewer and waste operations. 518/797-3791; www.hannay.com.

 
REELCRAFT INDUSTRIES 
SERIES HD70000
Series HD70000 hose reels from Reelcraft 
Industries accommodate up to 100 feet of 
3/8-inch I.D. hose or 75 feet of 1/2-inch I.D. 
hose. The heavy-duty base design, all-steel 
construction and a baked-on powder-coat 
finish produce a rugged, corrosion-resistant product. 
A new mechanism design provides longer service life of 
the latch components. The containerized drive spring offers 
safer and easier handling during maintenance. Two sealed 
ball bearings produce a smoother spool rotation and easier operation. The 
guide arm adjusts to seven positions for various mounting locations and ap-
plications. 800/444-3134; www.reelcraft.com.

 TRANSMISSIONS
 

ALLISON TRANSMISSION 
3000 RUGGED DUTY SERIES
The 3000 Rugged Duty Series transmis-
sion from Allison Transmission is avail-
able with a 5th Range (overdrive) lockup 
pump mode for the vacuum truck industry, 
providing safe, easy split-shaft PTO operation, along 
with faster pumping speeds. Pumping in the mode lowers the engine oper-
ating rpm, enhancing engine life, reducing engine noise and improving fuel 
economy. Step-by-step operator inputs control split-shaft operation and au-
tomatically shift the transmission to 5th Range (overdrive). The transmission 
control module commands how and when the PTO engages, and monitors 
operating conditions to minimize potential damage and hazards. An output 
lock/unlock cycle improves engagement to avoid disruption of functionality. 
The mode’s soft start provides additional powertrain and pump component 
protection through torque converter operation, exclusive to fully automatic 
transmissions. 317/242-5000; www.allisontransmission.com.

Vacuum Trucks – 
Truck Builder
By Craig Mandli

PRODUCT FOCUS/CASE STUDY  VACUUM PUMPS/BLOWERS
 

DRAGON PRODUCTS 
SKID-MOUNT VACUUM/ 
BLOWER PUMP
The galvanized Skid-Mount Vacuum/Blower 
Pump from Dragon Products offers continu-
ous-duty performance at maximum vacuum. 
It has oil-less blower operation, a Grit-Ridder cyclone, 
silencer and a 25-gallon tank-mounted moisture trap. It is powered 
by a Duetz 77 hp air-cooled engine with a 100-gallon aluminum fuel tank. 
The unit offers a maximum 921 cfm at 27 inches Hg. It comes mounted on 
a hot-dipped galvanized skid and has 6-inch NPT connections. 866/914-
8198; www.dragonproductsltd.com.

 
FRUITLAND 
MANUFACTURING RCF870
The RCF870 vacuum pump from Fruitland 
Manufacturing is available in clockwise 
and counterclockwise rotations with top- 
and side-mount four-way valve locations. 
The pump is available with hydraulic, angle 
(gearbox) and belt-drive options. It can be 
mounted on all Eliminator-style packages. It is a 
true 4-inch pump, with 4-inch pipe connections pro-
ducing 512 cfm and weighing 575 pounds. It is fan-forced air 
cooled with an available air injection cooling system (VACS) for true contin-
uous duty at higher vacuum levels. It includes an integral oil reservoir with 
low-consumption oil pump, an integral final filter and vane wear test ports. 
800/663-9003; www.fruitlandmanufacturing.com.

 
HIBON INC. (A DIVISION OF 
INGERSOLL RAND) VTB.XL
VTB.XL Series vacuum blowers from Hi-
bon Inc. (a division of Ingersoll Rand) are 
designed for the rigorous demands of the vac-
uum truck industry. They are available in nine 
sizes, offer high flows over 6,700 scfm and deep 
vacuum exceeding 28 inches Hg. 888/704-4266; 
www.hibon.com.

 
MASPORT 
PRO PACK 2500
The Pro Pack 2500 engine-driven 
pump system from Masport is de-
signed and engineered for tank trucks 
up to 2,500 gallons. It is made with a 13 
hp Honda engine, and is available 
in 19 hp diesel Kohler engine on re-
quest. It has a 230 cfm HXL 75-volt 
pump that offers 20 inches Hg con-
tinuous duty at 15 psi, with electric start and an integrated belt guard fully 
enclosing all moving parts for safety. Each system is made with a solid-steel 
base and oil system for long life. Its compact design ensures an easy installa-
tion, saving time. 800/228-4510; www.masportpump.com.

MORO USA 
PM80W WATER SERIES
The liquid-cooled PM80W Water Series 
vacuum pump from Moro USA is a com-
mercial-grade vacuum pump designed for 
industrial-duty applications. It has 29 psi 
positive pressure capability and can run at 24 
inches Hg continuous (28 inches Hg max in-
termittent) with a flow rate of 417 cfm. The sug-
gested tank size is 2,000 to 4,000 gallons. It has Kevlar 
vanes, visual inspection ports and a cantered rotor that creates higher ef-
ficiency. It has high-quality Viton oil seals rather than typical Buna elasto-
mers. It also has direct-feed oil-injected lubrication and sealed or oil-in-
jected bearings that eliminate grease points. It includes an integrated check 
valve, changeover valve and automatic oiling system, which, along with 
low-speed rotation, help to extend pump life under rigorous conditions. It 
is also available in right-angle and engine-drive packages. 800/383-6304; 
www.morousa.com.

 
NATIONAL VACUUM 
EQUIPMENT CHALLENGER 
SERIES 4310 PRO PACK
The Challenger Series 4310 Pro Pak 
blower package from National Vacuum 
Equipment comes with a stainless steel 
noise-reducing acoustical enclosure. 
Thick polyurethane foam with a moisture- and 
chemical-resistant film covers the interior walls of the 
enclosure for noise absorption. The air ballast silencer is in-
corporated into the sound enclosure to reduce noise and overall size. The 
compact package requires 36 inches of frame space to mount to the truck. 
Systems are available in gearbox or hydraulic drive, with airflows of 540 to 
940 cfm and vacuum levels to 27 inches Hg continuous. Packages come stan-
dard with a diesel flush kit. 800/253-5500; www.natvac.com.

 
PRESVAC PV750
The Presvac PV750 rotary vane 
pump is designed for continu-
ous full vacuum operation in 
extreme conditions. It offers 400 
cfm at free air, 350 cfm at 15 inch-
es Hg, maximum vacuum of 27 
inches Hg, and maximum pres-
sure of 35 psi. Dual fans and twin 
ballast ports efficiently cool the 
pump. The solid housing with deep cooling ribs allows for greater heat trans-
fer from the vacuum chamber. Aluminum fans and shrouding work like a heat 
exchanger to further aid in heat reduction. Multiple manifold and drive op-
tions are available for truck, trailer or stationary applications. 800/387-7763; 
 www.presvac.com.
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 VACUUM PUMPS/BLOWERS
 

VARCO PATRIOT 300
The Patriot 300 ballast-port-cooled, contin-
uous-duty pump from VARCo offers over 300 
cfm of vacuum. It has auto-lubed front bearings, 
an auto oiler, diesel flush port and an external oil 
tank for easy viewing of oil levels. 866/872-1224; www.varcopumper.com.

WALLENSTEIN VACUUM PUMPS 
753 SERIES
The 753 Series vacuum pump from Wallenstein Vacuum 
Pumps incorporates extra-wide vanes that allow up 
to an inch of wear, designed for longer service life 
and lower maintenance costs. It provides 422 cfm 
airflow at 1,200 rpm and is precision-machined to 
provide vacuum levels up to 28 inches Hg. Options 
include air, liquid or dual cooling systems where air 
injection is combined with liquid cooling. A pump-flushing port is included 
on the top valve for convenient routine maintenance. The quick-access hous-
ing end plate allows for easy internal inspection with no bearings to pull. Oil 
lubrication is via a mechanical piston pump driven by shaft rotation or avail-
able with a sight feed valve oil regulator system using vacuum/pressure to 
draw oil with no moving parts. 800/801-6663; www.wallenstein.com.

 
WESTMOOR LTD. 
CONDE POWERPAKS
Conde POWERPAKS preassembled gasoline- 
or diesel-powered vacuum pump units from 
Westmoor Ltd. are easy to install. A heavy-duty 
steel base with aluminum diamond-plate trim 
and belt guard ensure the unit is aesthetically pleasing. 
Rigid assembly ensures minimum vibration and maximum power. They are 
available with either vacuum-only or vacuum/pressure pumps. A wide range of 
cfm options ensures matching the right unit to tank size and application. They 
are powered with optional Honda GX commercial-series gasoline engines or 
Yanmar industrial air-cooled diesel engines. Units can be easily transferred to 
another tank system when needed. 800/367-0972; www.westmoorltd.com.
 

 VACUUM TRUCKS/TANKS/COMPONENTS – SEPTIC
 

AMTHOR 
INTERNATIONAL 
MATADOR
The 4,000-gallon aluminum Mat-
ador code or non-code septic/
grease vacuum tank from Amthor 
International comes standard 
with a 5/16-inch-thick side shell and floor, full head baffles and no external 
rings. It is available as a dumping tank with or without full-opening rear doors, 
as well as with off-road construction options for various applications. Vari-
ous pump models are available, including numerous stock tanks and chassis. 
800/328-6633; www.amthorinternational.com.

BEST ENTERPRISES
VACUUM TRUCKS
Vacuum trucks from Best Enterprises 
are built on a Kenworth chassis with 
a 4,000-gallon stainless steel tank. They include a 6-inch dump valve with 
heated collar, two stainless steel toolboxes, 20-inch top and 36-inch rear man-
ways, strobe lights, a heated coil in the water compartment, a Moro PM110 
600 cfm liquid-cooled vacuum pump, and a DC10 MTH water pump with low-
pressure hose reel. Safety features include a backup camera with 5-inch LCD 
display, stainless steel ladder, LED DOT stop/turn tail lights and sealed-bulb 
backup lights, and a heavy-duty bumper with receiver-style trailer hitch and a 
seven-way plug. It has three 5-inch sight glasses, two 3-inch suction inlets and 
a 2-inch bucket dump. 800/288-2378; www.bestenterprises.net.

CRESCENT TANK 
VACUUM TANK
The Crescent Tank vacuum tank is 
completely flat inside and out. It has 
no baffles, allowing it to be emptied 
completely to avoid internal corrosion. With the included pump at specified 
cfm, unnecessary fatigue of the structure is eliminated and the life of the tank 
is prolonged. It is made from 1/4-inch steel, making it structurally strong. The 
liftgate rail width allows units to fit, and multiple liftgate decks and rail options 
are available. It carries up to 10 portable restrooms based on the model, and 
the weight capacity is the same as a flatbed truck. Freshwater is held inside the 
external 1/2-inch-thick poly tank to avoid internal wastewater contamination. 
It can be installed by the company on any chassis within the specifications re-
quired for each model based on axle ratings and maximum load capacity, or 
can be installed by the purchaser. 585/657-4104; www.crescenttank.com.

 
IMPERIAL INDUSTRIES 
P & D UNIT
The P & D Unit from Imperial In-
dustries is available for an 8- or a 12-
foot steel flatbed. It is anchored by a 
700-gallon sidewinder two-compartment 
tank (455 gallons waste and 245 gallons freshwater) powered by a Masport 
HXL4V (standard) or an NVE304 pump. The unit includes a tread plate flat-
bed floor, flow-through liftgate floor, DC10 water pump, hose reel with 50 
feet of hose, 30 feet of 2-inch intake hose, a 3-inch discharge, bucket holder 
and two toolboxes. 800/558-2945; www.imperialind.com.

 
KEEVAC KV950
The KeeVac KV950 can be used for 
those who wish to stay under the 
DOT tanker endorsement require-
ment, yet still service a large route. 
With a capacity of 650 gallons of 
wastewater and 300 gallons of freshwater, it can service approximately 60 to 
65 portable restrooms. It is available in carbon steel or aluminum, with ei-
ther two- or four-wheel-drive chassis. A selection of vacuum pumps is avail-
able. It includes a two-unit fold-down restroom carrier with trailer hitch. An 
arctic package is also available. 866/789-9440; www.keevac.com.
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 VACUUM PUMPS/BLOWERS
 

VARCO PATRIOT 300
The Patriot 300 ballast-port-cooled, contin-
uous-duty pump from VARCo offers over 300 
cfm of vacuum. It has auto-lubed front bearings, 
an auto oiler, diesel flush port and an external oil 
tank for easy viewing of oil levels. 866/872-1224; www.varcopumper.com.

WALLENSTEIN VACUUM PUMPS 
753 SERIES
The 753 Series vacuum pump from Wallenstein Vacuum 
Pumps incorporates extra-wide vanes that allow up 
to an inch of wear, designed for longer service life 
and lower maintenance costs. It provides 422 cfm 
airflow at 1,200 rpm and is precision-machined to 
provide vacuum levels up to 28 inches Hg. Options 
include air, liquid or dual cooling systems where air 
injection is combined with liquid cooling. A pump-flushing port is included 
on the top valve for convenient routine maintenance. The quick-access hous-
ing end plate allows for easy internal inspection with no bearings to pull. Oil 
lubrication is via a mechanical piston pump driven by shaft rotation or avail-
able with a sight feed valve oil regulator system using vacuum/pressure to 
draw oil with no moving parts. 800/801-6663; www.wallenstein.com.

 
WESTMOOR LTD. 
CONDE POWERPAKS
Conde POWERPAKS preassembled gasoline- 
or diesel-powered vacuum pump units from 
Westmoor Ltd. are easy to install. A heavy-duty 
steel base with aluminum diamond-plate trim 
and belt guard ensure the unit is aesthetically pleasing. 
Rigid assembly ensures minimum vibration and maximum power. They are 
available with either vacuum-only or vacuum/pressure pumps. A wide range of 
cfm options ensures matching the right unit to tank size and application. They 
are powered with optional Honda GX commercial-series gasoline engines or 
Yanmar industrial air-cooled diesel engines. Units can be easily transferred to 
another tank system when needed. 800/367-0972; www.westmoorltd.com.
 

 VACUUM TRUCKS/TANKS/COMPONENTS – SEPTIC
 

AMTHOR 
INTERNATIONAL 
MATADOR
The 4,000-gallon aluminum Mat-
ador code or non-code septic/
grease vacuum tank from Amthor 
International comes standard 
with a 5/16-inch-thick side shell and floor, full head baffles and no external 
rings. It is available as a dumping tank with or without full-opening rear doors, 
as well as with off-road construction options for various applications. Vari-
ous pump models are available, including numerous stock tanks and chassis. 
800/328-6633; www.amthorinternational.com.

BEST ENTERPRISES
VACUUM TRUCKS
Vacuum trucks from Best Enterprises 
are built on a Kenworth chassis with 
a 4,000-gallon stainless steel tank. They include a 6-inch dump valve with 
heated collar, two stainless steel toolboxes, 20-inch top and 36-inch rear man-
ways, strobe lights, a heated coil in the water compartment, a Moro PM110 
600 cfm liquid-cooled vacuum pump, and a DC10 MTH water pump with low-
pressure hose reel. Safety features include a backup camera with 5-inch LCD 
display, stainless steel ladder, LED DOT stop/turn tail lights and sealed-bulb 
backup lights, and a heavy-duty bumper with receiver-style trailer hitch and a 
seven-way plug. It has three 5-inch sight glasses, two 3-inch suction inlets and 
a 2-inch bucket dump. 800/288-2378; www.bestenterprises.net.

CRESCENT TANK 
VACUUM TANK
The Crescent Tank vacuum tank is 
completely flat inside and out. It has 
no baffles, allowing it to be emptied 
completely to avoid internal corrosion. With the included pump at specified 
cfm, unnecessary fatigue of the structure is eliminated and the life of the tank 
is prolonged. It is made from 1/4-inch steel, making it structurally strong. The 
liftgate rail width allows units to fit, and multiple liftgate decks and rail options 
are available. It carries up to 10 portable restrooms based on the model, and 
the weight capacity is the same as a flatbed truck. Freshwater is held inside the 
external 1/2-inch-thick poly tank to avoid internal wastewater contamination. 
It can be installed by the company on any chassis within the specifications re-
quired for each model based on axle ratings and maximum load capacity, or 
can be installed by the purchaser. 585/657-4104; www.crescenttank.com.

 
IMPERIAL INDUSTRIES 
P & D UNIT
The P & D Unit from Imperial In-
dustries is available for an 8- or a 12-
foot steel flatbed. It is anchored by a 
700-gallon sidewinder two-compartment 
tank (455 gallons waste and 245 gallons freshwater) powered by a Masport 
HXL4V (standard) or an NVE304 pump. The unit includes a tread plate flat-
bed floor, flow-through liftgate floor, DC10 water pump, hose reel with 50 
feet of hose, 30 feet of 2-inch intake hose, a 3-inch discharge, bucket holder 
and two toolboxes. 800/558-2945; www.imperialind.com.

 
KEEVAC KV950
The KeeVac KV950 can be used for 
those who wish to stay under the 
DOT tanker endorsement require-
ment, yet still service a large route. 
With a capacity of 650 gallons of 
wastewater and 300 gallons of freshwater, it can service approximately 60 to 
65 portable restrooms. It is available in carbon steel or aluminum, with ei-
ther two- or four-wheel-drive chassis. A selection of vacuum pumps is avail-
able. It includes a two-unit fold-down restroom carrier with trailer hitch. An 
arctic package is also available. 866/789-9440; www.keevac.com.

(continued)
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 VACUUM TRUCKS/TANKS/COMPONENTS – SEPTIC
 

KEITH HUBER 
CORPORATION 
DOMINATOR SERIES IV
The Dominator Series IV tank-
forward 2,205-gallon vacuum 
unit from Keith Huber Corporation was designed to maximize hauling ca-
pacities while staying within the confines of federal bridge laws. The tank-
forward design targets weight utilization of chassis front axles. The unit is 
extremely compact, allowing for ease of use in confined spaces. Many pump 
options are available. It is offered in both non-code and code (ASME / DOT 
407, 412) options. 800/334-8237; www.keithhuber.com.

 
LELY TANK & 
WASTE SOLUTIONS 
SEPTIC TRUCK 
Lely Tank & Waste Solutions of-
fers a septic truck with a 2,600-gal-
lon two-compartment steel tank, 
including a 2,500-gallon waste compartment and a 100-gallon easy-fill 
freshwater compartment. The tank is mounted on a 2017 International chas-
sis with a 260 hp diesel engine and Allison automatic transmission. The 
vacuum system has a Jurop/Chandler R260 vacuum pump with 363 cfm free 
airflow plumbed through the tank-mounted secondary, and is connected to 
the side-mounted oil catch muffler. The tank design provides a 4-inch inlet 
and 6-inch discharge, with gate valves, adapters and watertight caps. It has 
a PumpTec 750 psi, 5 gpm high-pressure water pump; cable reel with 50 feet 
of hose and spray nozzle for easy cleanup; four tank-mounted work lights; 
full-length hose trays with bed liner on each side; aluminum edge caps; and 
an 18- by 18- by 24-inch toolbox. 800/367-5359; www.lelytank.com.

 
LMT VAXTEEL 
ST SERIES 
The VAXTEEL ST Series of steel 
vacuum tanks from LMT comes in 
pre-configured sizes with standard 
options, or can be custom config-
ured to meet specific needs. These vacuum truck bodies can be shipped 
for installation or custom installed by LMT on a chassis of choice. Standard 
tanks have full-length mounting rails, full-length hose trays, primary shut-
off, top and rear manways, and load and discharge ports. Options include 
full-opening rear door and hydraulic hoist for easier unloading. Standard 
bright-white industrial finish coat is included in every package, with cus-
tom colors and full graphic design and application available. The Tank Size 
Wizard at LMT’s website assists in the design of custom vacuum tanks, pro-
viding a dynamic graphic view of the tank design, including capacity and 
weight distribution. 800/545-0174; www.vaxteel.com.

MARENGO FABRICATED STEEL
TANK-INTEL 
The Tank-Intel smart remote tank monitor-
ing system from Marengo Fabricated Steel is 
a hardware- and software-based solution that 
works on any tank. It is composed of dual-level 
sensing equipment with smart technology, al-
lowing the operator to read two liquid levels on 
any tank from a smartphone, PC or tablet. The 
equipment enables precise and reliable con-
tinuous level measurement in almost every liquid and most bulk solids, 
independent of process conditions. Changes in the chemical and physi-
cal properties of the measured substance do not affect the sensor. It has 
very few installation restrictions, as its coaxial tube probe is unaffected 
by nearby obstacles, and it can be mounted in high and narrow openings. 
It is usable in extreme temperatures and is customizable. 800/919-2652; 
www.mfsltd.com.

MID-STATE TANK 
SEPTIC TRUCK TANK
Aluminum and stainless steel 
tanks for septic trucks from Mid-
State Tank are available in capaci-
ties up to 5,500 gallons. They come 
standard with a 20-inch top manway, 20-inch rear manway, primary, three 
5-inch sight eyes, pressure-relief valve, 4-inch inlet, 6-inch discharge, full 
hose trays, hose support at rear, ladder to the top manway, LED lights and 
wiring, rear work lights, a full mounting kit and heavy-duty rear bumper. The 
facility where they are manufactured is DOT and ISO 9001-2008 QMS regis-
tered. 800/722-8384; www.midstatetank.com.

 
SATELLITE INDUSTRIES 
SEPTIC TRUCK
Satellite Industries builds septic 
trucks in standard sizes ranging from 
2,000 to 6,500 gallons, as well as cus-
tom units. Tanks in carbon steel, stain-
less steel, aluminum and hybrid combinations are 
in stock, waiting for the choice of pumping systems, storage boxes, jetters, 
valves and other options. Chassis are available from all the major manu-
facturers, from fully loaded to basic work trucks. Units include sealed LED 
tail lights, ICC bumper, fully sealed wiring harness, full-length hose trays, 
PTO with torque overload protection, an automatic pump oiling system, 
high-temperature vacuum hoses, primary overflow valve, work lights, 
two manways, and a flanged intake and discharge. Options include elec-
tronic fast idle systems, digital liquid level gauges, remote control, jetters, 
pressure washers, hose reels, automatic valves, removable hose trays, on-
board navigation, and automatic hour-of-service reporting. 800/328-3332; 
www.satelliteindustries.com.
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NVE 866 and 4307 Packages Available

Pumps For Sale
NEW ENGLAND 
DISTRIBUTOR

 Need Equipment? Contact Us We Can Get It.

SHINE ON Products From

SHINE ON Products From

Conde

Conde

Professionals in the 
Vacuum Tank & 
Trailer Industry

Contact: Jerry Blake,  
Toll Free: 866-720-4999

or: Amanda: 401-339-9992

Call Today 
For SavingS

TSITSITANK SERVICES, INC

TSITSI
TANK SERVICES, INC

TSITSITANK SERVICES, INC

TSITSITSI
TANK SERVICES, INC

TSITSITSITANK SERVICES, INC

TSITSI
TANK SERVICES, INC

P.O. Box 8136, Cranston, RI 02920     
jerry@tankservicesinc.com   

Cell: 401-688-0043 
Web site: www.tankservicesinc.com

Amanda Hensarling
Baytown, TX    

amanda@tankservicesinc.com
Cell: 401-339-9992

Slide-In Units  
500-1,000 gallons, 1 or 2 

compartment; select a pump 
package & engine HP. Standard 

units “Always in Stock” all 
light weight aluminum, many 

available options.

8000 & 9000 Gallon Aluminum Tri-Axle Trailers,  
Air ride suspension (tri-axle), pump platform, bright finish, 

LED lights, Betts valves, IN STOCK

7000-9000 
Trailers In 

Stock

Self Contained Unit  
600 gallon steel tank, 
33.5 HP Kubota diesel 

engine (choice of 
pumps),  200 gallon 

poly tank, 6 gpm 3,000 
psi jetter.

(2) 5,000 gallon  
aluminum tanks 
IN STOCK ready 

to mount out 
chassis or ours.

Restroom Tanks  
Stainless steel and 
Aluminum available 
in various sizes and 

compartments.  
IN STOCK 

2017 Peterbilt  337 
300 HP, Allison auto, NVE 607 Pak, 2800 gal. alum tank. 

IN STOCK

1986 RD Mack 
236.6K miles, 

hydraulic driver 
prestrict/vac pump, 
hydraulic driver CAT 
water pump, w/hose 

reel, certified 1991 
Keith Huber tank w/
hydraulic gate and vibrator, new brakes, new 
frame rails, 70% tires, new paint, custom rear 

bumper, new upgrade LED lighting.

International  
or Peterbilt  

950 gallon aluminum, 
carrier rack  
IN STOCK 

2017 567 Peterbilt  
10-speed, 485 HP, tri-axle, aluminum wheels, 5,000 gallon 

tank, NVE 866 “Max” package liquid cooled, all air, loaded

2010 MRU613 Mack 
148K miles, PR200 vacuum pump, 350HP, Allison 4500, NVE  
SS valves, 5200 gallon aluminum tank. Excellent condition.

2003 MRU Mack 
350HP, Allison 4500 auto, 550K Miles, PR150 pump  

package, 5500 stainless steel tank. Excellent condition. 

TANKHEADS EICA Tankheads Inc. custom 
manufactures Standard, 
A.S.M.E. Code and Oval 

Elliptical Transport Heads in 
a wide variety of types and 

confi gurations. We offer 
sizes up to 168" and 3/4" 

thick in carbon steel, 
stainless steel, aluminum 
and various other alloys. 

EICA Tankheads Inc.
1700 E. Hicks Field Rd.
Fort Worth, TX 76179
817.847.0917 – Phone
817.847.4853 – Fax
www.eicatankheads.com
dkerstine@eicatankheads.com

CALL 

US FOR A 

QUOTE

 VACUUM TRUCKS/TANKS/COMPONENTS – SEPTIC
 

KEITH HUBER 
CORPORATION 
DOMINATOR SERIES IV
The Dominator Series IV tank-
forward 2,205-gallon vacuum 
unit from Keith Huber Corporation was designed to maximize hauling ca-
pacities while staying within the confines of federal bridge laws. The tank-
forward design targets weight utilization of chassis front axles. The unit is 
extremely compact, allowing for ease of use in confined spaces. Many pump 
options are available. It is offered in both non-code and code (ASME / DOT 
407, 412) options. 800/334-8237; www.keithhuber.com.

 
LELY TANK & 
WASTE SOLUTIONS 
SEPTIC TRUCK 
Lely Tank & Waste Solutions of-
fers a septic truck with a 2,600-gal-
lon two-compartment steel tank, 
including a 2,500-gallon waste compartment and a 100-gallon easy-fill 
freshwater compartment. The tank is mounted on a 2017 International chas-
sis with a 260 hp diesel engine and Allison automatic transmission. The 
vacuum system has a Jurop/Chandler R260 vacuum pump with 363 cfm free 
airflow plumbed through the tank-mounted secondary, and is connected to 
the side-mounted oil catch muffler. The tank design provides a 4-inch inlet 
and 6-inch discharge, with gate valves, adapters and watertight caps. It has 
a PumpTec 750 psi, 5 gpm high-pressure water pump; cable reel with 50 feet 
of hose and spray nozzle for easy cleanup; four tank-mounted work lights; 
full-length hose trays with bed liner on each side; aluminum edge caps; and 
an 18- by 18- by 24-inch toolbox. 800/367-5359; www.lelytank.com.

 
LMT VAXTEEL 
ST SERIES 
The VAXTEEL ST Series of steel 
vacuum tanks from LMT comes in 
pre-configured sizes with standard 
options, or can be custom config-
ured to meet specific needs. These vacuum truck bodies can be shipped 
for installation or custom installed by LMT on a chassis of choice. Standard 
tanks have full-length mounting rails, full-length hose trays, primary shut-
off, top and rear manways, and load and discharge ports. Options include 
full-opening rear door and hydraulic hoist for easier unloading. Standard 
bright-white industrial finish coat is included in every package, with cus-
tom colors and full graphic design and application available. The Tank Size 
Wizard at LMT’s website assists in the design of custom vacuum tanks, pro-
viding a dynamic graphic view of the tank design, including capacity and 
weight distribution. 800/545-0174; www.vaxteel.com.

MARENGO FABRICATED STEEL
TANK-INTEL 
The Tank-Intel smart remote tank monitor-
ing system from Marengo Fabricated Steel is 
a hardware- and software-based solution that 
works on any tank. It is composed of dual-level 
sensing equipment with smart technology, al-
lowing the operator to read two liquid levels on 
any tank from a smartphone, PC or tablet. The 
equipment enables precise and reliable con-
tinuous level measurement in almost every liquid and most bulk solids, 
independent of process conditions. Changes in the chemical and physi-
cal properties of the measured substance do not affect the sensor. It has 
very few installation restrictions, as its coaxial tube probe is unaffected 
by nearby obstacles, and it can be mounted in high and narrow openings. 
It is usable in extreme temperatures and is customizable. 800/919-2652; 
www.mfsltd.com.

MID-STATE TANK 
SEPTIC TRUCK TANK
Aluminum and stainless steel 
tanks for septic trucks from Mid-
State Tank are available in capaci-
ties up to 5,500 gallons. They come 
standard with a 20-inch top manway, 20-inch rear manway, primary, three 
5-inch sight eyes, pressure-relief valve, 4-inch inlet, 6-inch discharge, full 
hose trays, hose support at rear, ladder to the top manway, LED lights and 
wiring, rear work lights, a full mounting kit and heavy-duty rear bumper. The 
facility where they are manufactured is DOT and ISO 9001-2008 QMS regis-
tered. 800/722-8384; www.midstatetank.com.

 
SATELLITE INDUSTRIES 
SEPTIC TRUCK
Satellite Industries builds septic 
trucks in standard sizes ranging from 
2,000 to 6,500 gallons, as well as cus-
tom units. Tanks in carbon steel, stain-
less steel, aluminum and hybrid combinations are 
in stock, waiting for the choice of pumping systems, storage boxes, jetters, 
valves and other options. Chassis are available from all the major manu-
facturers, from fully loaded to basic work trucks. Units include sealed LED 
tail lights, ICC bumper, fully sealed wiring harness, full-length hose trays, 
PTO with torque overload protection, an automatic pump oiling system, 
high-temperature vacuum hoses, primary overflow valve, work lights, 
two manways, and a flanged intake and discharge. Options include elec-
tronic fast idle systems, digital liquid level gauges, remote control, jetters, 
pressure washers, hose reels, automatic valves, removable hose trays, on-
board navigation, and automatic hour-of-service reporting. 800/328-3332; 
www.satelliteindustries.com.
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Vacuum Sales Inc.  
51 Stone Road, Lindenwold, NJ 08021

800-547-7790 • fax: 856-627-3044

Order Discounted Pumps Online
24 hours a day 7 days a week
www.vacuumsalesinc.com

parts@vacuumsalesinc.com

 VACUUM TRUCKS/TANKS/COMPONENTS – SEPTIC
 

SCHELLVAC EQUIPMENT 
SEPTIC VACUUM TANK 
The 2,150-gallon septic vacuum tank 
from SchellVac Equipment is con-
structed using 1/4-inch steel, 1/4-
inch flanged and dished dome ends 
welded inside and out to tank shell, 
a full-length tank frame, one baffle, 12-inch low-profile primary shut-off, 
5-gallon heated secondary moisture trap, and pressure- and vacuum-relief 
valves. It has four sight eyes (three rear and one front), full-length alumi-
num diamond-plate hose trays, 21-inch rear door, heated 4-inch intake and 
6-inch discharge, and an LED light package. Various pump models are avail-
able. 877/336-0081; www.schellvacequipment.com.

 
VACUTRUX 
LIMITED 
SEPTICTRUX
SepticTrux from Vacu-
trux Limited are avail-
able on chassis from 33,000 to 86,000 GVWR single axle, tandem or tri, with 
tank sizes from 1,800 to 5,400 gallons. Vacuum systems are powered by Wal-
lenstein vacuum pumps. 800/305-4305; www.vacutrux.com.

 
VANTAGE TRAILERS VACUUM 
TRUCK-MOUNT TANK
Vacuum truck-mount tanks from Van-
tage Trailers for septic and environ-
mental applications are made from 
1/4-inch aluminum, and can be speci-
fied in sizes from 1,200 to 5,000 gallons with 
multiple valve configurations. Non-code and ASME 
tanks are available. They include a 20-inch primary, one upper 20-inch 
manway, one 20-inch rear clean-out manway, 4-inch load line (riser) on 
rear head, 6-inch discharge on lower sump, full complement of rings, three 
sight eyes, vacuum- and pressure-relief valves on the tee, a bolt-on side lad-
der, full-length bolt-on hose trays and mounting brackets. Options include 
secondary traps, ASME code spec, a Titan Logix liquid level indicator, and 
additional level gauges. Installation and pump systems are available upon 
request. 800/826-8245; www.vantagetrailer.com.

 VALVE HEATERS
 

L. T. & E.
HEATED VALVE COLLAR
Heated collars from L. T. & E. are designed to pre-
vent valves from freezing. Made of 304 stainless steel, 
collars are available in 3-, 4- and 6-inch sizes. Connected 
to the cooling system, the collars circulate antifreeze and are bolted between 
two flanges (ANSI or TTMA bolt pattern). They include extra pipe couplings 
for installing the optional 110-volt heater and thermostat for freeze control 
when the truck is parked overnight. 800/296-8035; www.ltetanks.net.

 

CASE STUDY

LIFT AXLES AND TANK CONFIGURATION 
ENABLE PUMPER TO SERVICE TIGHT 
RESIDENTIAL AREAS
Problem: A Michigan pumping company needed a high-capacity truck for tight residential 
areas with strict weight laws.

Solution: The company purchased 
a Pik Rite 4,800-gallon vacuum 
tank on a quad-axle chassis. The 
2017 Kenworth T-800 extended 
day cab is equipped with an ISX-15 
Cummins 450 hp engine and Fuller 
13-speed transmission. Capable of 
hauling 4,500 gallons of wastewa-
ter and 300 gallons of freshwater, the truck has two lift axles to comply with strict weight 
laws. To maximize maneuverability in tight residential areas, a front fill was added so that 
the operator could park curbside, and strobe lights were added to the rear for safety. A 
dash-mounted backup camera system assists with maneuverability. The truck is equipped 
with an NVE 4307 blower and a Walex Vacu-Fresh vacuum pump exhaust deodorizer sys-
tem to eliminate odors coming from the vacuum pump.

Result: The pumping company can carry a heavier load and provide more services be-
fore returning to dump, resulting in increased time savings and profitability. The truck 
can maneuver through and create fewer odors in tight residential areas. 800/330-3965; 
www.pikrite.com.

 VIBRATORS

COUGAR VIBRATION THD-2500
The THD-2500 hydraulic truck vibrator 
from Cougar Vibration is designed to cre-
ate more force per size/weight. Providing 
lighter weight and a lower profile, the unit 
offers ease of installation. The high-strength aluminum 
housing provides maximum durability. Requiring no lubrication, main-
tenance is minimal. It is a direct bolt-on replacement, providing variable 
speed and continuous duty to increase unloading efficiency and speed, 
while eliminating the need for manual truck bed clean-out. 800/544-2947; 
www.martin-eng.com.

 WASHDOWN PUMPS
 

ARMSTRONG EQUIPMENT 
BURKS DC10
The Burks DC10 washdown pump from 
Armstrong Equipment is coupled with a 1 
hp, 12-volt DC Leeson motor. It can be used for 
filling toilets and sinks quickly, as well as washing out units. It can deliver 20 
gpm at a maximum of 42 psi, and can be controlled at the spray nozzle with 
no damage to the pump system. It is built with a heavy-duty cast iron hous-
ing and long-lasting Noryl impeller or optional bronze impeller. Ports are a 
1 1/4-inch discharge with a 1 1/2-inch intake. Its compact design fits in tight 
spaces with overall dimensions of 16.5 by 8.75 by 8.40 inches and a weight 
of 50 pounds. Options include a pressure switch for on/off control, solenoid, 
and several styles of check valves. Replacement brushes are available for the 
motor to ensure long life. Repair kits for the pump head include an impeller, 
O-ring, screw, impeller washer and mechanical seal. The pump head is fully 
rebuildable and can be uncoupled for easy maintenance or replacement. 
800/699-7557; www.vacpump.com.

 
WATER CANNON 
RG SERIES PUMP
The RG Series Pump from Water Cannon is rat-
ed for either 3.96 or 5.5 gpm at 1,450 rpm, 
and has a nickel-plated manifold rated for 
3,600 psi. It takes the best parts from the RK, 
XW and SHP Series pumps and combines them 
into an all-around heavy-duty pump. The foot-
print is the same as the RW and XW Series ARNA pumps 
as well as the General 47 Series pumps. 800/333-9274; 
www.watercannon.com. ■
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 VACUUM TRUCKS/TANKS/COMPONENTS – SEPTIC
 

SCHELLVAC EQUIPMENT 
SEPTIC VACUUM TANK 
The 2,150-gallon septic vacuum tank 
from SchellVac Equipment is con-
structed using 1/4-inch steel, 1/4-
inch flanged and dished dome ends 
welded inside and out to tank shell, 
a full-length tank frame, one baffle, 12-inch low-profile primary shut-off, 
5-gallon heated secondary moisture trap, and pressure- and vacuum-relief 
valves. It has four sight eyes (three rear and one front), full-length alumi-
num diamond-plate hose trays, 21-inch rear door, heated 4-inch intake and 
6-inch discharge, and an LED light package. Various pump models are avail-
able. 877/336-0081; www.schellvacequipment.com.

 
VACUTRUX 
LIMITED 
SEPTICTRUX
SepticTrux from Vacu-
trux Limited are avail-
able on chassis from 33,000 to 86,000 GVWR single axle, tandem or tri, with 
tank sizes from 1,800 to 5,400 gallons. Vacuum systems are powered by Wal-
lenstein vacuum pumps. 800/305-4305; www.vacutrux.com.

 
VANTAGE TRAILERS VACUUM 
TRUCK-MOUNT TANK
Vacuum truck-mount tanks from Van-
tage Trailers for septic and environ-
mental applications are made from 
1/4-inch aluminum, and can be speci-
fied in sizes from 1,200 to 5,000 gallons with 
multiple valve configurations. Non-code and ASME 
tanks are available. They include a 20-inch primary, one upper 20-inch 
manway, one 20-inch rear clean-out manway, 4-inch load line (riser) on 
rear head, 6-inch discharge on lower sump, full complement of rings, three 
sight eyes, vacuum- and pressure-relief valves on the tee, a bolt-on side lad-
der, full-length bolt-on hose trays and mounting brackets. Options include 
secondary traps, ASME code spec, a Titan Logix liquid level indicator, and 
additional level gauges. Installation and pump systems are available upon 
request. 800/826-8245; www.vantagetrailer.com.

 VALVE HEATERS
 

L. T. & E.
HEATED VALVE COLLAR
Heated collars from L. T. & E. are designed to pre-
vent valves from freezing. Made of 304 stainless steel, 
collars are available in 3-, 4- and 6-inch sizes. Connected 
to the cooling system, the collars circulate antifreeze and are bolted between 
two flanges (ANSI or TTMA bolt pattern). They include extra pipe couplings 
for installing the optional 110-volt heater and thermostat for freeze control 
when the truck is parked overnight. 800/296-8035; www.ltetanks.net.

 

CASE STUDY

LIFT AXLES AND TANK CONFIGURATION 
ENABLE PUMPER TO SERVICE TIGHT 
RESIDENTIAL AREAS
Problem: A Michigan pumping company needed a high-capacity truck for tight residential 
areas with strict weight laws.

Solution: The company purchased 
a Pik Rite 4,800-gallon vacuum 
tank on a quad-axle chassis. The 
2017 Kenworth T-800 extended 
day cab is equipped with an ISX-15 
Cummins 450 hp engine and Fuller 
13-speed transmission. Capable of 
hauling 4,500 gallons of wastewa-
ter and 300 gallons of freshwater, the truck has two lift axles to comply with strict weight 
laws. To maximize maneuverability in tight residential areas, a front fill was added so that 
the operator could park curbside, and strobe lights were added to the rear for safety. A 
dash-mounted backup camera system assists with maneuverability. The truck is equipped 
with an NVE 4307 blower and a Walex Vacu-Fresh vacuum pump exhaust deodorizer sys-
tem to eliminate odors coming from the vacuum pump.

Result: The pumping company can carry a heavier load and provide more services be-
fore returning to dump, resulting in increased time savings and profitability. The truck 
can maneuver through and create fewer odors in tight residential areas. 800/330-3965; 
www.pikrite.com.

 VIBRATORS

COUGAR VIBRATION THD-2500
The THD-2500 hydraulic truck vibrator 
from Cougar Vibration is designed to cre-
ate more force per size/weight. Providing 
lighter weight and a lower profile, the unit 
offers ease of installation. The high-strength aluminum 
housing provides maximum durability. Requiring no lubrication, main-
tenance is minimal. It is a direct bolt-on replacement, providing variable 
speed and continuous duty to increase unloading efficiency and speed, 
while eliminating the need for manual truck bed clean-out. 800/544-2947; 
www.martin-eng.com.

 WASHDOWN PUMPS
 

ARMSTRONG EQUIPMENT 
BURKS DC10
The Burks DC10 washdown pump from 
Armstrong Equipment is coupled with a 1 
hp, 12-volt DC Leeson motor. It can be used for 
filling toilets and sinks quickly, as well as washing out units. It can deliver 20 
gpm at a maximum of 42 psi, and can be controlled at the spray nozzle with 
no damage to the pump system. It is built with a heavy-duty cast iron hous-
ing and long-lasting Noryl impeller or optional bronze impeller. Ports are a 
1 1/4-inch discharge with a 1 1/2-inch intake. Its compact design fits in tight 
spaces with overall dimensions of 16.5 by 8.75 by 8.40 inches and a weight 
of 50 pounds. Options include a pressure switch for on/off control, solenoid, 
and several styles of check valves. Replacement brushes are available for the 
motor to ensure long life. Repair kits for the pump head include an impeller, 
O-ring, screw, impeller washer and mechanical seal. The pump head is fully 
rebuildable and can be uncoupled for easy maintenance or replacement. 
800/699-7557; www.vacpump.com.

 
WATER CANNON 
RG SERIES PUMP
The RG Series Pump from Water Cannon is rat-
ed for either 3.96 or 5.5 gpm at 1,450 rpm, 
and has a nickel-plated manifold rated for 
3,600 psi. It takes the best parts from the RK, 
XW and SHP Series pumps and combines them 
into an all-around heavy-duty pump. The foot-
print is the same as the RW and XW Series ARNA pumps 
as well as the General 47 Series pumps. 800/333-9274; 
www.watercannon.com. ■

http://www.pumper.com
http://www.martin-eng.com
http://www.vacpump.com
http://www.watercannon.com
www.explorertrailers.com
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GapVax names sales rep
GapVax named Terry Brown sales representative for 

the Southeast territory. He has 25 years of experience in 
operations, construction and business development in 
the utility and gas markets.

 
Sioux electric pressure washers
receive hazardous-use certification

Sioux Corporation all-electric pressure washers and steam cleaners re-
ceived approval for Class I, Division 1, Group C and D; and Class II, Division 
1, Group F and G hazardous environments.

 
Cummins to build plug-in hybrid Class 6 truck

Cummins was awarded a $4.5 million grant from the U.S. Department 
of Energy to develop a Class 6 commercial plug-in hybrid electric vehicle.

 
Manitou welcomes two to dealer network

Dragoon’s Farm Equipment and Toyota Material Handling Ohio joined 
the Manitou dealer network. Dragoon’s Farm Equipment provides sales, ser-
vice and parts support to Mooers, New York, and surrounding areas. Toyota 
Material Handling Ohio serves Columbus and Toledo, Ohio.

 
RauschUSA adds MME to distributor network

RauschUSA added Municipal Maintenance Equipment of Sacramento, 
California, as an authorized distributor. With four locations, MME serves 
contractors and municipalities in California and Nevada.

GPS Insight partners with Fleetio
GPS Insight formed an integration partnership with Fleetio, a fleet 

maintenance software company. The data integration will allow customers 
who use both systems to receive automated odometer readings and DTC 
alerts from GPS Insight inside the Fleetio software application.

 
CLARCOR Engine Mobile Group
appoints vice president

CLARCOR Engine Mobile Group named Mark 
Roesner global vice president of sales and marketing with 
a focus on global growth. He has been with the company 
since 2006, serving in various leadership roles, most re-
cently as president of Total Filtration Systems, a CLAR-
COR company.

 
ScreenCo Systems offers Patz Corporation
conveyer systems and shaft drive pumps

ScreenCo Systems became an official dealer of Patz Corporation con-
veyor systems and shaft drive pumps.

 
NexTraq partners with Fleetio

NexTraq and Fleetio have partnered to streamline fleet management 
processes for its customers and reduce operational costs. Through the part-
nership, NexTraq will automatically update the current odometer reading 
once per day for each Fleetio-mapped vehicle.

 
Glenn Larson
passes away

Glenn Larson, Pumper mag-
azine’s 2009 Classy Truck of the 
Year award winner, passed away 
May 2. Larson, 63, was the owner 
of Enviro Pump-Plus in Balaton, 
Minnesota. He is survived by his 
wife, Karen, and children: Jes-
sica (Keith) Whitmore, Elizabeth 
(Christopher) Hoff and Joshua 
(Sara) Larson.  ■

INDUSTRY NEWS

Terry Brown

Mark Roesner

(Left to right) Karen and Glenn Larson and driver 
Todd Vander Wal with their Classy Truck of the 
Year in 2009.

Get FIT

NEW and USED SALES • EXPERT SERVICE • PARTS • FINANCING

with the right pumper truck!

See our entire inventory at 
www.truckcountry.com
Call 888-961-4185

2016 M2-106 with New 4000 gal. Imperial 
Alum. Tank, 350 HP Cummins, Allison 
Auto., Air Ride, Full Lockers. 427239

Find us on

2016 M2-106 w/Imp. 2500 Gal Aluminum 
Tank, 380CFM Pump, 300HP Cummins ISL, 
Allison 3000RDS Auto., Air Ride Diff Lock. 
SOLD! 

2011 Freightliner M2106, 
325HP Cummins, Allison 3000 
Series, Air Ride, New 2500gal 
Imperial Tank. 531894

2009 International 7600, 
Cummins Power, Automatic 
Trans., Air Ride, Heated  
Mirrors, 531521 

2016 114SD, Detroit DD13, 
Allison 4500RDS, 20K 
FA/46K RA w/Full Lockers, 
5000 Gal Imperial Tank w/ 
NVE4307 Blower Package. 
391317

http://www.truckcountry.com
www.sweetair.com
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GapVax names sales rep
GapVax named Terry Brown sales representative for 

the Southeast territory. He has 25 years of experience in 
operations, construction and business development in 
the utility and gas markets.

 
Sioux electric pressure washers
receive hazardous-use certification

Sioux Corporation all-electric pressure washers and steam cleaners re-
ceived approval for Class I, Division 1, Group C and D; and Class II, Division 
1, Group F and G hazardous environments.

 
Cummins to build plug-in hybrid Class 6 truck

Cummins was awarded a $4.5 million grant from the U.S. Department 
of Energy to develop a Class 6 commercial plug-in hybrid electric vehicle.

 
Manitou welcomes two to dealer network

Dragoon’s Farm Equipment and Toyota Material Handling Ohio joined 
the Manitou dealer network. Dragoon’s Farm Equipment provides sales, ser-
vice and parts support to Mooers, New York, and surrounding areas. Toyota 
Material Handling Ohio serves Columbus and Toledo, Ohio.

 
RauschUSA adds MME to distributor network

RauschUSA added Municipal Maintenance Equipment of Sacramento, 
California, as an authorized distributor. With four locations, MME serves 
contractors and municipalities in California and Nevada.

GPS Insight partners with Fleetio
GPS Insight formed an integration partnership with Fleetio, a fleet 

maintenance software company. The data integration will allow customers 
who use both systems to receive automated odometer readings and DTC 
alerts from GPS Insight inside the Fleetio software application.

 
CLARCOR Engine Mobile Group
appoints vice president

CLARCOR Engine Mobile Group named Mark 
Roesner global vice president of sales and marketing with 
a focus on global growth. He has been with the company 
since 2006, serving in various leadership roles, most re-
cently as president of Total Filtration Systems, a CLAR-
COR company.

 
ScreenCo Systems offers Patz Corporation
conveyer systems and shaft drive pumps

ScreenCo Systems became an official dealer of Patz Corporation con-
veyor systems and shaft drive pumps.

 
NexTraq partners with Fleetio

NexTraq and Fleetio have partnered to streamline fleet management 
processes for its customers and reduce operational costs. Through the part-
nership, NexTraq will automatically update the current odometer reading 
once per day for each Fleetio-mapped vehicle.

 
Glenn Larson
passes away

Glenn Larson, Pumper mag-
azine’s 2009 Classy Truck of the 
Year award winner, passed away 
May 2. Larson, 63, was the owner 
of Enviro Pump-Plus in Balaton, 
Minnesota. He is survived by his 
wife, Karen, and children: Jes-
sica (Keith) Whitmore, Elizabeth 
(Christopher) Hoff and Joshua 
(Sara) Larson.  ■

INDUSTRY NEWS

Terry Brown

Mark Roesner

(Left to right) Karen and Glenn Larson and driver 
Todd Vander Wal with their Classy Truck of the 
Year in 2009.

Ask for Scott or Frank – 888-395-7551 • After hours call Scott at 816-590-4076
TRANSPORT TRUCK SALES, INC.

NEW
Price Reduced

  Delivery Available Anywhere in the Lower 48!! www.TransportTruck.com

 2007 International 9200, Cummins 435 HP, 10 spd, 
Jakes, 3360 gallon steel vac tank,  

Masport 400 liquid cooled vac pump.
$59,500

1-YEAR 100,000 MILE DRIVE TRAIN WARRANTY

2007 Freightliner M2, Cat C-7 210 HP, 6 spd, low miles, 
NEW 2300 gallon steel vac tank, NEW Jurop PN-84 Vac pump.

Call For Pricing!
2-YEAR 200,000 MILE DRIVE TRAIN WARRANTY

2007 Mack CX613, AC-380 HP, jakes, 10 spd, double 
framed, 14# lb fronts, 44# lb rears, NEW 3400 gallon steel vac 

tank, NEW Masport 400 liquid cooled pump, heated valves.

2-YEAR 200,000 MILE DRIVE TRAIN WARRANTY

 NEW 2015 Dodge 5500, Cummins 325 HP,  auto, 
NEW 1250 gallon portable toilet tank,  

NEW Jurop PN-33 Vac pump.
$77,500

2009 Sterling LT-9513, Cat 350 HP,  jake, 10 spd, 20# 
lb fronts, double framed, full lockers, NEW 4200  

gallon alum. vac tank, NEW Masport 400 Vac pump.
Call For Pricing!

2-YEAR 200,000 MILE DRIVE TRAIN WARRANTY

2007 Kenworth T800, Cummins ISX 475 HP, 18 spd 
autoshift, jakes, full lockers, double framed, 3360 Steel CODE 
408/412 VAC tank, Masport 400 liquid cooled pump and 3" 

Roper pump.

2-YEAR 200,000 MILE DRIVE TRAIN WARRANTY

Septic-Scrub™ is a superior product for 
the maintenance and restoration of 
septic system drainfields. Customers 
appreciate that it is environmentally 
safe, contains no organic 
chemicals and does 
not produce any 
toxic by-products. 
Most importantly, 
Septic-Scrub works. 
It breaks down sulfide 
buildup in the biomat 
and soil to allow for 
better water absorption. 

Learn more about 
Septic-Scrub at www.arcan.com.

The First Choice for Pumpers to
Restore and Maintain Drainfields

Backed By Science � Proven with Experience � Many Satisfied Homeowners

For information on increasing
sales and providing a valuable
service to your customers, 
call Arcan Enterprises at 
888-35ARCAN (352-7226)

Septic-ScrubSeptic-Scrub™Septic-Scrub

P.O. Box 31057
Clarksville, TN 37040

http://www.TransportTruck.com
http://www.pumper.com
http://www.arcan.com
www.coxreels.com
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PRODUCT NEWS

MUNCIE POWER 
PRODUCTS POWER TAKE-
OFF SHAFT EXTENSION
The EX Drive power take-off shaft exten-
sion from Muncie Power Products is designed 
to fit Allison 3000 and 4000 Series transmissions. The 
shaft extension replaces the drivetrain, allowing for 
direct mounting of large gear or piston pumps while reducing 
installation time. Its minimized housing diameter allows for installation in 
tight spaces. Providing maximum torque from the power take-off, the shaft 
extension is available for both clutch-shift and constant-drive PTOs. A weld-
ed tube housing and clamping bracket create a flexible design that can be 
adapted to fit numerous applications. Four output options (S.A.E. B, BB, C 
and DIN 5462) are available. 800/367-7867; www.munciepower.com.

CONTINENTAL CONTITECH 
INDUSTRIAL HOSE

Blue Neptune hose from Continental ContiTech is de-
signed for use with gas or electric pressure washers 
in various applications. Hoses are rated for 3,000 psi 
and are constructed with a nitrile synthetic rubber 
tube with an oil-resistant synthetic rubber cover. Re-

inforced with braided steel wire, hoses can accommodate tem-
peratures between minus 20 degrees to 250 degrees F. Hoses and 

assemblies are available in 1/4 (less than 3 gpm), 3/8 (3 to 5 gpm) 
and 1/2 (greater than 5 gpm) of an inch. 800/235-4632; www.contitech.us.

SCREENCO SYSTEMS 
SEPTIC RECEIVING STATION
The Mega Screen septic receiving sta-
tion from ScreenCo Systems is designed 
for industrial-scale processing that can 
quickly off-load large tankers and fleets. A 
6-inch inlet with dual fan spreaders feeds 
a 40.5-square-foot screening area. Front screens are self-cleaning and pro-
cess up to 1,000 gpm. The dual-screen design uses gravity to separate trash 
from the waste stream. The standard unit features all-aluminum construc-
tion with stainless steel 3/8-inch-gapped bar screens on opposing angles 
that meet 503 regulations. The unit can be set up with dual 4-inch inlet hoses 
capable of off-loading two trucks simultaneously. Built-in forklift skids make 
the unit portable. An OSHA-compliant catwalk is included. 208/790-8770; 
www.screencosystems.com.

GENERAL PIPE 
CLEANERS MINI SELF-
LEVELING CAMERA
The Gen-Eye mini self-leveling cam-
era from General Pipe Cleaners au-
tomatically keeps images right-side 
up in 2- to 4-inch lines. Featuring Su-

per Bright LED lights, the 1.125-inch-diameter camera is compatible with 
the Gen-Eye GL and MINI-POD video inspection systems. 800/245-6200; 
www.drainbrain.com/geneye.

The AquaCat Sludge King dewatering container from Park Process 
is designed for light gravity sludge and slurries with fine particles that re-
quire the addition of a flocculent for effective dewatering.

“A lot of pumpers are taking waste to different wastewater plants to 
get rid of it, and they’re getting charged so much for doing it,” says Russ 
Caughman, Park Process general manager. “Particularly, grease trap waste 
is a problem. So instead of paying big bucks to get rid of grease trap waste 
at a wastewater plant, innovative pumpers are finding it more cost-effective 
to process greasy wastewater at their own facilities.”

The dewatering container features radius-edged filter screens that 
provide extra filter area and eliminate 90-degree angles that can trap cake 
when dumping.

“A lot of times cake will stick in those corners and not come out of the 
box because of that 90-degree angle,” Caughman says. “When you round 
that off and make a radius there, the cake doesn’t tend to stick. You get 
dryer cakes and quicker dewatering times.”

Plastic panels installed between the bottom ends of the wall filters and 
middle wall filters fill the void in the container bottom where water could 
collect, providing a nonstick surface.

“It’s got a lot more surface area than your standard dewatering box,” 
Caughman says. “You form three compartments in that box by putting two 
center panels in there. When you’re feeding the box, you can control how 
much flow goes into which compartment. You can shut down a valve and 
open the other ones more so you get an even flow going into all three com-
partments.”

The watertight dewatering boxes have an internal porous structure sup-
porting a filter media, along with drain ports to allow the filtered water to es-
cape. All AquaCat models feature permanently mounted plastic filter media.

“The filters are cleanable and reusable,” Caughman says. “They’re bolted 
in, so they can be replaced by just unbolting brackets that hold the filter 
media in place and then pull the filter off. It can be taken out at some point 
to clean it or repaint it somewhere down the line.” 

855/511-7275; www.parkprocess.com.

SLUDGE KING 
DEWATERING CONTAINER 
ELIMINATES CAKE BUILDUP 

in the
SPOTLIGHT
By Luke LeNoble

PREMIER TECH AQUA SEWAGE 
TREATMENT PLANT
The Conder ASP HDPE Sewage Treatment Plant 
from Premier Tech Aqua is designed for commer-
cial and domestic applications where mains drain-
age is unavailable. The system features a final efflu-
ent discharge pump system. By eliminating the need 
for a separate pumping station installed downstream 
of the drainage, installers are able to overcome com-
mon obstacles where gravity discharge is not possible. Options include a 
telescopic extension kit. 800/632-6356; www.premiertechaqua.com.

SJE-RHOMBUS ALARM SYSTEM
The MySpy Wi-Fi messenger system from SJE-Rhombus 
provides remote notification of potential alarm condi-
tions, including sump high water level or over/under 
temperature alarms, via text or email. Alarms notify 
the user both locally (audible and visual alarms) and 
remotely via an existing Wi-Fi network. The alarm will 
notify up to four contacts for alerts. The system features 

a NEMA 1-rated enclosure for indoor use, automatic alarm 
reset and 9-volt DC battery backup. The touch pad includes test 

and silence buttons for the alarm horn and LED indicators for alarm (red), 
power on (green) and network status (blue). Optional float switch models 
and splice kit are available. 888/342-5753; www.sjerhombus.com.  ■

(continued)

http://www.munciepower.com
http://www.contitech.us
http://www.screencosystems.com
http://www.drainbrain.com/geneye
http://www.parkprocess.com
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Portable Restroom Trailers

LANE’S VACUUM TANK, INC.
 3133 VANZORA RD.  •  BENTON, KY 42025

800.592.3308 • 270.527.9945

Polished Aluminum Skirting and Tool Boxes

SLIDE-IN UNITS & USED TRUCKS AVAILABLE / MASPORT, JUROP & CONDE VACUUM PUMPS
CHECK OUR PRICES

Rodne y Lane ’s CeLL 270.832.3793

8 Restroom
10 Restroom
12 Restroom
14 Restroom
16 Restroom
20 Restroom

13" Tires
23" High

Call about our new design to haul handicaps Used trailers  
also for sale

Steel Tanks Aluminum Tanks

•   2016 Ford F-550,  
950 Waste, 300 Fresh,  
Gas .....................$67,000

•   2016 International Durastar 
1900 Waste, 400 Fresh,  
Diesel ................$108,000

•   2016 Ford F-550,  
900 Waste, 300 Fresh,  
Gas ......................$65,000

•   2016 Dodge 5500,  
1000 Waste, 300 Fresh 
 ..............................$74,000 
4x4 ........................$79,500

•   2016 Ford F-550,  
900 Waste, 300 Fresh,  
Diesel ..................$73,500 
Diesel 4x4 ...........$78,000

  •  2016 Dodge 5500,  
950 Waste, 300 Fresh 
 .............................$76,000 
4x4 .......................$81,500

•   2016 Ford F-550,  
950 Waste, 300 Fresh,  
Diesel ..................$75,500 
Diesel 4x4 ...........$80,000

PRODUCT NEWS

MUNCIE POWER 
PRODUCTS POWER TAKE-
OFF SHAFT EXTENSION
The EX Drive power take-off shaft exten-
sion from Muncie Power Products is designed 
to fit Allison 3000 and 4000 Series transmissions. The 
shaft extension replaces the drivetrain, allowing for 
direct mounting of large gear or piston pumps while reducing 
installation time. Its minimized housing diameter allows for installation in 
tight spaces. Providing maximum torque from the power take-off, the shaft 
extension is available for both clutch-shift and constant-drive PTOs. A weld-
ed tube housing and clamping bracket create a flexible design that can be 
adapted to fit numerous applications. Four output options (S.A.E. B, BB, C 
and DIN 5462) are available. 800/367-7867; www.munciepower.com.

CONTINENTAL CONTITECH 
INDUSTRIAL HOSE

Blue Neptune hose from Continental ContiTech is de-
signed for use with gas or electric pressure washers 
in various applications. Hoses are rated for 3,000 psi 
and are constructed with a nitrile synthetic rubber 
tube with an oil-resistant synthetic rubber cover. Re-

inforced with braided steel wire, hoses can accommodate tem-
peratures between minus 20 degrees to 250 degrees F. Hoses and 

assemblies are available in 1/4 (less than 3 gpm), 3/8 (3 to 5 gpm) 
and 1/2 (greater than 5 gpm) of an inch. 800/235-4632; www.contitech.us.

SCREENCO SYSTEMS 
SEPTIC RECEIVING STATION
The Mega Screen septic receiving sta-
tion from ScreenCo Systems is designed 
for industrial-scale processing that can 
quickly off-load large tankers and fleets. A 
6-inch inlet with dual fan spreaders feeds 
a 40.5-square-foot screening area. Front screens are self-cleaning and pro-
cess up to 1,000 gpm. The dual-screen design uses gravity to separate trash 
from the waste stream. The standard unit features all-aluminum construc-
tion with stainless steel 3/8-inch-gapped bar screens on opposing angles 
that meet 503 regulations. The unit can be set up with dual 4-inch inlet hoses 
capable of off-loading two trucks simultaneously. Built-in forklift skids make 
the unit portable. An OSHA-compliant catwalk is included. 208/790-8770; 
www.screencosystems.com.

GENERAL PIPE 
CLEANERS MINI SELF-
LEVELING CAMERA
The Gen-Eye mini self-leveling cam-
era from General Pipe Cleaners au-
tomatically keeps images right-side 
up in 2- to 4-inch lines. Featuring Su-

per Bright LED lights, the 1.125-inch-diameter camera is compatible with 
the Gen-Eye GL and MINI-POD video inspection systems. 800/245-6200; 
www.drainbrain.com/geneye.

The AquaCat Sludge King dewatering container from Park Process 
is designed for light gravity sludge and slurries with fine particles that re-
quire the addition of a flocculent for effective dewatering.

“A lot of pumpers are taking waste to different wastewater plants to 
get rid of it, and they’re getting charged so much for doing it,” says Russ 
Caughman, Park Process general manager. “Particularly, grease trap waste 
is a problem. So instead of paying big bucks to get rid of grease trap waste 
at a wastewater plant, innovative pumpers are finding it more cost-effective 
to process greasy wastewater at their own facilities.”

The dewatering container features radius-edged filter screens that 
provide extra filter area and eliminate 90-degree angles that can trap cake 
when dumping.

“A lot of times cake will stick in those corners and not come out of the 
box because of that 90-degree angle,” Caughman says. “When you round 
that off and make a radius there, the cake doesn’t tend to stick. You get 
dryer cakes and quicker dewatering times.”

Plastic panels installed between the bottom ends of the wall filters and 
middle wall filters fill the void in the container bottom where water could 
collect, providing a nonstick surface.

“It’s got a lot more surface area than your standard dewatering box,” 
Caughman says. “You form three compartments in that box by putting two 
center panels in there. When you’re feeding the box, you can control how 
much flow goes into which compartment. You can shut down a valve and 
open the other ones more so you get an even flow going into all three com-
partments.”

The watertight dewatering boxes have an internal porous structure sup-
porting a filter media, along with drain ports to allow the filtered water to es-
cape. All AquaCat models feature permanently mounted plastic filter media.

“The filters are cleanable and reusable,” Caughman says. “They’re bolted 
in, so they can be replaced by just unbolting brackets that hold the filter 
media in place and then pull the filter off. It can be taken out at some point 
to clean it or repaint it somewhere down the line.” 

855/511-7275; www.parkprocess.com.

SLUDGE KING 
DEWATERING CONTAINER 
ELIMINATES CAKE BUILDUP 

in the
SPOTLIGHT
By Luke LeNoble

PREMIER TECH AQUA SEWAGE 
TREATMENT PLANT
The Conder ASP HDPE Sewage Treatment Plant 
from Premier Tech Aqua is designed for commer-
cial and domestic applications where mains drain-
age is unavailable. The system features a final efflu-
ent discharge pump system. By eliminating the need 
for a separate pumping station installed downstream 
of the drainage, installers are able to overcome com-
mon obstacles where gravity discharge is not possible. Options include a 
telescopic extension kit. 800/632-6356; www.premiertechaqua.com.

SJE-RHOMBUS ALARM SYSTEM
The MySpy Wi-Fi messenger system from SJE-Rhombus 
provides remote notification of potential alarm condi-
tions, including sump high water level or over/under 
temperature alarms, via text or email. Alarms notify 
the user both locally (audible and visual alarms) and 
remotely via an existing Wi-Fi network. The alarm will 
notify up to four contacts for alerts. The system features 

a NEMA 1-rated enclosure for indoor use, automatic alarm 
reset and 9-volt DC battery backup. The touch pad includes test 

and silence buttons for the alarm horn and LED indicators for alarm (red), 
power on (green) and network status (blue). Optional float switch models 
and splice kit are available. 888/342-5753; www.sjerhombus.com.  ■

(continued)

http://www.pumper.com
http://www.premiertechaqua.com
http://www.sjerhombus.com
http://www.lanesmobilejohn.com/
www.vacutrux.com
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Marketplace Advertising

Custom Made To 
Your Specs Truck 

Beds & Forms

Truck For Sale:

256-737-0051

Call Dewayne for a quote!

www.theshaddixcompany.com

Septic Tank 
Delivery Beds

1500 & 1000 Gal.  
2 Compt.  

Septic Tank Forms

2009 Freightliner,  
160,000 Miles, 240 HP Engine, Auto 

w/Airbrakes, GVWR 26,000,  
New 16' set bed, 

For Pricing and more information 
contact Dewayne

Truck For Sale:

Custom Made To 
Your Specs Truck 

Beds & Forms

THE SLIDE IN 
WAREHOUSE

450 Gallon  
Aluminum Slide-In

www.SlideInWarehouse.com
888.445.4892

Slide-ins from 300-1500 Gallons 
Single- and Multi-compartment. 

Call for Pricing

950 Gallon
Side Engine Style

SIP0816

• Septic Vent Filters
• Activated Carbon

• Vapor Phase Adsorbers
• Patented Cross Flow Design 

Wicks Away Moisture
• Custom Solutions

866-NO-STINK 
(866-667-8465)

973-846-7817 in NJ
Makers of the Wolverine Brand

of Odor Control Solutions

Pictured: Super Wolverine 8# Unit

Patent # US 8,273,162

IndustrialOdorControl.com
A Broad and Economical Range of Odor Control Solutions

On Sale For Only 
$32,995!

• 35 HP Vanguard
• 10 gpm @ 3850 psi

• 325-Gallon Tank • 300’ Hose
• General Pump

Fully loaded! Call for details!

1-800-213-3272

$32 995!
 10 gpm @ 3850 psi On Sale For Only

$32 995!
• 35 HP Vanguard

• 10 gpm @ 3850 psi

Xtreme Flow
Hot/Cold Jetter!

We own the name.  
You’ve earned the name.

Since  
1979

Marketplace Advertising

DREDGING & DEWATERING SERVICE

www.fluidtechnologyinc.com

(513) 241-1600

Fax (513) 756-1995
Fluid Technology, Inc.

• Municipal and Industrial • Digester and Lagoon Cleaning 

• Double Belt Filter Presses • Liner Repair & Replacement

800.362.0240

O
NL

Y $2,995

www.mtechcompany.com

The best package on the 
market includes:

 (3 Year Sensor Warranty)

Add a Blower with 15’ of duct for only $350!
Add a 5 Minute Escape Respirator for only $500!

CONFINED 
SPACE 
ENTRY 

PACKAGE 

• 4-Gas Air Monitor 

• 7’ Tripod

• Work Winch
• Full Body Harness

• 3-Way Fall Protection 

SM

SM

•  Safer for People, 
    Pets and the Planet

•  Works immediately
    by Digesting FOG

•  Pro�table Add-on

800-951-4246
www.onebiotechnology.com

Is NOT your Ordinary
Drain/Septic Treatment

The Sani-Klip
R. Nesbit Portable Toilets introduces:

A COST  
EFFECTIVE 
SOLUTION  

FOR  
PROVIDING  

ALL OF YOUR  
CUSTOMER’S 

HAND  
SANITIZER

CONTACT: KATIE/AMY
R. NESBIT PORTABLE TOILETS

724-652-8232
www.best-portable-toilets.com

F R A G R A N C E F R A G R A N C E

F R A G R A N C EF R A G R A N C E

SUMMER FRESH
FRAGRANCE

F R A G R A N C E F R A G R A N C E

F R A G R A N C EF R A G R A N C E

SUMMER FRESH
FRAGRANCE

F R A G R A N C E F R A G R A N C E

F R A G R A N C EF R A G R A N C E

SUMMER FRESH
FRAGRANCE

F R A G R A N C E F R A G R A N C E

F R A G R A N C EF R A G R A N C E

SUMMER FRESH
FRAGRANCE

F R A G R A N C E F R A G R A N C E

F R A G R A N C EF R A G R A N C E

SUMMER FRESH
FRAGRANCE

290 Alpha Drive, Pittsburgh PA 15238
     800.556.0111      412.252.7000
surcopt.com

PORTABLE SANITATION PRODUCTS 

800.556.0111
surcopt.com

New mess-free  
packets available!

Call to get your FREE sample

Portable Toilet
Deodorant

Surco®

Generator-Parts.com
Online parts breakdowns to help you 

troubleshoot and identify repair parts.

FULL LINE OF GENERATORS 
AND OEM PARTS FROM: 

MANY PARTS IN STOCK:
    • Filters
    • Fuel System   
       Components
    • Starter Motors

    • Replacement
       Gaskets
    • Solenoids
    • Much More!

Trained & Certified Repair and Installation Staff
877-409-1618  •  sales@generator-parts.com

Generator-Parts.com

Same day shipping on in-stock inventory 
orders placed before 4 p.m. CST.

Our large midwest inventory reaches most places 
in 2-3 business days via standard shipping.

Government and Military Quotations Welcome

Waterblaster
Rentals & Sales

Houston, Texas

1K to 50K psi
60 hp to 1000 hp

Waterblasters & Accessories
Used Equipment Sales

713-641-6006
www.boatmanind.com

Waterblaster
Rentals & Sales

Boatman Industries

Let Us Build Your 

JETTER

Diesel
Propane

Gas

866-944-3569

Get The Most Recent

WasteWaterPR.com
At

PRESS RELEASES

View all the latest product news

http://www.theshaddixcompany.com
http://www.SlideInWarehouse.com
www.surcopt.com
www.hotjetusa.com
www.industrialodorcontrol.com
www.weqfair.com
www.watercannon.com
www.parkprocess.com
www.mightyprobe.com
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Marketplace Advertising

Custom Made To 
Your Specs Truck 

Beds & Forms

Truck For Sale:

256-737-0051

Call Dewayne for a quote!

www.theshaddixcompany.com

Septic Tank 
Delivery Beds

1500 & 1000 Gal.  
2 Compt.  

Septic Tank Forms

2009 Freightliner,  
160,000 Miles, 240 HP Engine, Auto 

w/Airbrakes, GVWR 26,000,  
New 16' set bed, 

For Pricing and more information 
contact Dewayne

Truck For Sale:

Custom Made To 
Your Specs Truck 

Beds & Forms

THE SLIDE IN 
WAREHOUSE

450 Gallon  
Aluminum Slide-In

www.SlideInWarehouse.com
888.445.4892

Slide-ins from 300-1500 Gallons 
Single- and Multi-compartment. 

Call for Pricing

950 Gallon
Side Engine Style

SIP0816

• Septic Vent Filters
• Activated Carbon

• Vapor Phase Adsorbers
• Patented Cross Flow Design 

Wicks Away Moisture
• Custom Solutions

866-NO-STINK 
(866-667-8465)

973-846-7817 in NJ
Makers of the Wolverine Brand

of Odor Control Solutions

Pictured: Super Wolverine 8# Unit

Patent # US 8,273,162

IndustrialOdorControl.com
A Broad and Economical Range of Odor Control Solutions

On Sale For Only 
$32,995!

• 35 HP Vanguard
• 10 gpm @ 3850 psi

• 325-Gallon Tank • 300’ Hose
• General Pump

Fully loaded! Call for details!

1-800-213-3272

$32 995!
 10 gpm @ 3850 psi On Sale For Only

$32 995!
• 35 HP Vanguard

• 10 gpm @ 3850 psi

Xtreme Flow
Hot/Cold Jetter!

We own the name.  
You’ve earned the name.

Since  
1979

Marketplace Advertising

DREDGING & DEWATERING SERVICE

www.fluidtechnologyinc.com

(513) 241-1600

Fax (513) 756-1995
Fluid Technology, Inc.

• Municipal and Industrial • Digester and Lagoon Cleaning 

• Double Belt Filter Presses • Liner Repair & Replacement

800.362.0240

O
NL

Y $2,995

www.mtechcompany.com

The best package on the 
market includes:

 (3 Year Sensor Warranty)

Add a Blower with 15’ of duct for only $350!
Add a 5 Minute Escape Respirator for only $500!

CONFINED 
SPACE 
ENTRY 

PACKAGE 

• 4-Gas Air Monitor 

• 7’ Tripod

• Work Winch
• Full Body Harness

• 3-Way Fall Protection 

SM

SM

•  Safer for People, 
    Pets and the Planet

•  Works immediately
    by Digesting FOG

•  Pro�table Add-on

800-951-4246
www.onebiotechnology.com

Is NOT your Ordinary
Drain/Septic Treatment

The Sani-Klip
R. Nesbit Portable Toilets introduces:

A COST  
EFFECTIVE 
SOLUTION  

FOR  
PROVIDING  

ALL OF YOUR  
CUSTOMER’S 

HAND  
SANITIZER

CONTACT: KATIE/AMY
R. NESBIT PORTABLE TOILETS

724-652-8232
www.best-portable-toilets.com

F R A G R A N C E F R A G R A N C E

F R A G R A N C EF R A G R A N C E

SUMMER FRESH
FRAGRANCE

F R A G R A N C E F R A G R A N C E

F R A G R A N C EF R A G R A N C E

SUMMER FRESH
FRAGRANCE

F R A G R A N C E F R A G R A N C E

F R A G R A N C EF R A G R A N C E

SUMMER FRESH
FRAGRANCE

F R A G R A N C E F R A G R A N C E

F R A G R A N C EF R A G R A N C E

SUMMER FRESH
FRAGRANCE

F R A G R A N C E F R A G R A N C E

F R A G R A N C EF R A G R A N C E

SUMMER FRESH
FRAGRANCE

290 Alpha Drive, Pittsburgh PA 15238
     800.556.0111      412.252.7000
surcopt.com

PORTABLE SANITATION PRODUCTS 

800.556.0111
surcopt.com

New mess-free  
packets available!

Call to get your FREE sample

Portable Toilet
Deodorant

Surco®

Generator-Parts.com
Online parts breakdowns to help you 

troubleshoot and identify repair parts.

FULL LINE OF GENERATORS 
AND OEM PARTS FROM: 

MANY PARTS IN STOCK:
    • Filters
    • Fuel System   
       Components
    • Starter Motors

    • Replacement
       Gaskets
    • Solenoids
    • Much More!

Trained & Certified Repair and Installation Staff
877-409-1618  •  sales@generator-parts.com

Generator-Parts.com

Same day shipping on in-stock inventory 
orders placed before 4 p.m. CST.

Our large midwest inventory reaches most places 
in 2-3 business days via standard shipping.

Government and Military Quotations Welcome

Waterblaster
Rentals & Sales

Houston, Texas

1K to 50K psi
60 hp to 1000 hp

Waterblasters & Accessories
Used Equipment Sales

713-641-6006
www.boatmanind.com

Waterblaster
Rentals & Sales

Boatman Industries

Let Us Build Your 

JETTER

Diesel
Propane

Gas

866-944-3569

Get The Most Recent

WasteWaterPR.com
At

PRESS RELEASES

View all the latest product news

http://www.mtechcompany.com
http://www.onebiotechnology.com
http://www.fluidtechnologyinc.com
http://www.pumper.com
http://www.best-portable-toilets.com
mailto:sales@generator-parts.com
http://www.boatmanind.com
www.americanjetter.com
www.surcopt.com
www.septicdrainer.com
http://www.generator-parts.com
www.pumper.com
www.wastewaterpr.com
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ADVERTISING
SANITATION REMINDER POSTCARDS, 
BUSINESS CARDS AND CUSTOM 
COLOR DECALS: We are your resource 
for marketing your business. Call 781-
844-8600 or visit us and see samples at 
www.sanitationpostcards.com (PBM)

BUSINESSES
WIND RIVER ENVIRONMENTAL is actively 
seeking opportunities to acquire companies 
in the septic, grease, waste hauling, drain 
cleaning and commercial plumbing service 
lines on the East Coast. Join a winning team! 
Check us out at www.wrenvironmental.com. 
Email Dave@Klinesservices.com or call my 
cell at 717-587-1909. (P08)

Portable toilet rentals in Berks County, Penn-
sylvania, established 21+ years. Gross sales 
$130,000+. Price $220,000. Employees: 
Owner/Operator. Excellent turn-key business 
opportunity that has grown 30% in the last 
year, more than 100% in the last 15 years. 
Steady customer base. Business includes 
all contracts, 150 portable toilets/sinks, 2 
service/delivery trucks, and an 8-unit de-
livery trailer. Owner can assist with training 
and transition if requested. Neither vehicles, 
equipment, or customer list will be sold sep-
arately. Call Rick at 610-927-9114 or email 
itspottytime@comcast.net  (P08)

Septic Service Business for Sale with 
On-site Stabilization Plant -- Northeast 
FL. 20,000-gallon lime stabilization plant 
is one of only three septage stabilization 
plants located in NE Florida. Owner wishes 
to retire. Callahan area is north of Jackson-
ville, a fast-growing area in Florida. Profit-
able, turnkey business. 30 years in busi-
ness with loyal customer base. Two pump 
tuck operation: (1) 1996 International 4900: 
DT466, 5-speed transmission, 2-speed axle. 
2,500-gallon capacity. 299,000 miles. Good 
tires, excellent condition. (2) 2000 Freight-
liner FL70: 8.3 Cummins, 6-speed transmis-
sion. 2,400-gallon capacity. 196,000 miles. 
Good tires, excellent condition. Owner will 
train and assist with licensing. Call for more 
information. Kenny Farmer 904-879-4701 or 
904-545-0357.  (P08)

Portable toilet rentals in Westchester Coun-
ty, NY. Established 14+ years. Gross sales 
$160,000+. Over $100,000 worth of equip-
ment including 250 toilets, 2 trucks, 10-
spot bathroom carrier, comfort trailer and 
more. Turnkey business includes all con-
tracts. Owner willing to help with transition. 
$195,000 for all. Serious inquires only. Email 
outhouseinfony@gmail.com  (P10)

Looking to acquire small septic pumping/in-
spection or installation companies in central 
Massachusetts. Cash buyer. ALL INQUIRIES 
WILL BE CONFIDENTIAL. Please only call if 
the company is located in central Massachu-
setts. Contact Andy 508-868-7627.  (P01)

25-year-old portable restroom business for 
sale in prime market — Denver, CO. Strong 
repeat and referral customer base, $700,000 
annual revenue. Includes six trucks, trailers 
and 500 portable restrooms. Ready to retire. 
Contact owner directly: 720-380-2789 (P08)

Business opportunity: Sale includes pump 
truck and accounts. 2000 Mack TH, 4,200- 
gallons with a built-in pressure cleaner. 305-
216-6719  (P08)

Wanting to Buy Wastewater Business: En-
trepreneur/investor individual wanting waste-
water company to buy or invest. Confidential. 
Call/ text Kenny 409-651-9808  (P10)

Portable toilet business for sale in Northern 
California. Booming area. Well-established 
business has multiple trucks (service, deliv-
ery, septic) 1,000+ units including standard 
portable toilets, handicap units, toilet on 
wheels, handwash stations, holding tanks 
and freshwater systems. Huge customer base 
includes contractors, special events, govern-
ment contracts and septic service. Interested 
buyers please call 916-759-0269.  (P09)

For Sale: Atlanta Film Production Rest-
room Company serving Georgia’s growing 
major movie industry. Four (4) Nu Con-
cepts trailers and Sterling Actera vacuum 
service truck. Documented gross Year 
1: $115,000; Year 2: $211,000; Year 3: 
$216,000. Unlimited growth potential in 
hot film market. Client list included with 
sale. $260,000 cash. Serious inquiries only. 
takeonetoday@gmail.com.  (P08)

Florida septic business for sale with two 
trucks and all equipment. Established 35 
years. $300,000 negotiable. Serious inquiries 
only. Call for more info. 727-326-5044. (P09)

Pumping business for sale. Turnkey operation 
with large customer base, operating in Wyo-
ming, Nebraska and Colorado. Includes 1990 
Mack pump truck with newer 3,600-gallon 
tank and air-cooled pump. Serious inqui-
ries only. For more information call Jerry at 
307-245-9224 or 307-275-5015.  (P08)

Well-established SW Florida business for 
sale. 900+ units on the street, 15 ADA, 30+ 
sinks, 20+ holding tanks, 7 trucks, 2 trail-
ers. Many long-term construction customers, 
year-round event customers. Documented 
yearly growth. Only serious buyers need to 
inquire. portapottyrentals@yahoo.com  (P08)

www.RooterMan.com. Franchises avail-
able with low flat fee. New concept. Visit  
website or call 1-800-700-8062. (PBM)

Looking to start your own septic tank busi-
ness in Florida? I can help. Call 931-277-
5541 or 931-287-5413.  (PBM)

Fully-equipped Long Island, NY cess-
pool cleaning company for sale. Estab-
lished 50+ years serving Nassau & Suf-
folk Counties with excellent reputation and 
high-repeat customer base. High volume of 
drain cleaning calls every week. Best offer. 
516-993-0446  (P10)

National Grease Recycling Inc. Let us 
teach you how to recycle restaurant’s waste, 
fryer grease and oil (yellow grease) only. Big 
$. Over 30 years experience, will guide you 
through complete process from collection to 
processing to marketing to end users. Don’t 
lose your trap business to competitors that 
offer both services. We also buy cooking oil, 
unprocessed, anywhere in the country. Call 
for information. References available - many 
success stories. Dewey Walker, 813-704-
6599 or 813-758-2552. (PBM)

CATCH BASIN CLEANERS

2001 Ford with Vactor 2103-CB 
unit. Hard to find automatic transmis-
sion, 33,000 GVWR truck. Chassis: 2001 
Ford F750; Engine: Cummins 230hp. 
Allison automatic MD-3060P (with PTO 
gear) 5-speed, 12,000 lb. front axle with 
12,000 lb. front springs, 21,000 lb. rear 
axle with 23,500 lb. suspension and 
4,500 lb. helper springs. Air brakes with 
HD 16.5” Chambers front and rear. Heat-
ed air dryer and heated automatic DV-2 
drain valves. Block heater, 50-gallon fuel 
tank, heated fuel and water separator. 
Air driver’s seat with 2-man passen-
ger seat, tilt steering, AM/FM. 11R22.5 
tires on hub-mount wheels. Low miles 
67,537. Body: Vactor Model 2103-CB, 
Qty. (2) 250-gallon stainless-steel wa-
ter tanks, 3-yd. debris tank with drying 
decant valves, extra tool boxes. Positive 
displacement blower with silencer, Qty. 
Six (6) new extension tubes, new ex-
tendable boom hose (6 ft.). Low hours: 
- 507. This unit is a perfect catch-basin 
cleaning unit and could be used for hy-
droexcavation.  ........................ $45,000

781-562-9438, MA P08

COMPUTER SOFTWARE
FreeSer v iceReminderSof tware .com, 
FreeSe r v i ceD i spa tchSo f tware . com,  
FreeRouteManagementSoftware.com.  
 (P08)

DEWATERING
Portable septic and grease receiving sta-
tions, dual-screen design. Screens that really 
work - simple, non-mechanical. Set it up any-
where. 208-790-8770 screencosystems.com 
sales@screencosystems.com  (PBM)

2007 Flo-Trend dewatering system Sludge 
Mate 30-yard roll-off Poly-Mate polymer 
mixing & injection Model 500. Works per-
fectly! 606-682-1690  (P09)

Alar 660 dewatering equipment. This system 
has never been setup or used. $65,000 OBO. 
360-798-7090  (P09)

1.2 Meter Ashbrook Klampress belt press 
on skid. $75,000. Ready to work! Call 423-
240-9737  (P09)

DRAINFIELD RESTORATION
Terralifts - New and Used. Financing avail-
able for qualified buyers. For more infor-
mation call Dick Crane 800-223-2256 or 
aalco@tds.net for electronic brochure. www. 
youtube.com/watch?v=t8ApRUOasnY (PBM)

New and used terralifts for sale starting at 
$20,000 used and $38,000 new. Financing 
available. Call John at AerraTech 413-298-
4272.  (PBM)

HAZARDOUS WASTE UNITS

2014 Peterbilt with Presvac 3,200-gal-
lon DOT-certified stainless steel dump 
door. 15,628 miles.

Call David G. 
912-658-7445 P09

Pre-owned 2,300 U.S. gallon, carbon steel, 
D.O.T. certified, vacuum pressure tank. 
Mounted on 2000 International cab and chas-
sis with a Presvac PV750 vacuum pressure 
pump. (Stock# 4509V) www.VacuumSales 
Inc.com (888) VAC-UNIT (822-8648) (PBM)

New 3,200 U.S. gallon, carbon steel, DOT certi-
fied, 407/412 vacuum tank, dump type with full 
open rear, door and a Presvac PVB 750 vacuum-
pressure pump installed on a 2016 Peterbilt 348 
cab and chassis. (Stock #13634 A&D) www. 
VacuumSalesInc.com, (888) VAC-UNIT 
(822-8648) (PBM)

P L A C E  Y O U R  A D  O N L I N E  A T  w w w . p u m p e r . c o m  –  I T ’ S  A L W A Y S  T H E R E  T O  M E E T  Y O U R  B U S Y  S C H E D U L E

Submit your classified ad online!
www.pumper.com/classifieds/place_ad

see photos in color at www.pumper.com

classif ieds

P L A C E  Y O U R  A D  O N L I N E  A T  w w w . p u m p e r . c o m  –  I T ’ S  A L W A Y S  T H E R E  T O  M E E T  Y O U R  B U S Y  S C H E D U L E

2005 Sterling/Presvac PowerVac, 
stainless steel, DOT certified, 3,500-gal-
lon wet/dry. Dump door with high rail gear 
and boom, Hibon 27” blower with PV750 
vacuum  loading offloading pump. Tri-axle 
truck with CAT 435hp engine with Fuller 
8-speed transmission. Runs excellent.

KLM Companies 
617-909-9044 PBM

Pre-owned 2,300 U.S. gallon, carbon steel, 
D.O.T. certified, vacuum pressure tank. 
Mounted on 2002 International cab and chas-
sis with a Presvac PV750 vacuum pressure 
pump. (Stock# 0529V) www.VacuumSales 
Inc.com (888) VAC-UNIT (822-8648) (PBM)

2007 Peterbilt 335 with a Presvac 3,200-gal-
lon DOT, carbon-steel vacuum tank unit. 
(Stock# 6866C) www.VacuumSalesInc.
com (888) VAC-UNIT (822-8648)  (PBM)

2001 Mack RD6885 with a Presvac 
3,500-gallon DOT stainless steel dump-type 
unit. (Stock# 0129C) www.VacuumSales 
Inc.com (888) VAC-UNIT (822-8648) (PBM)

HYDROEXCAVATORS

2003 Sterling Truck with Camel (Su-
per Products) Unit: 16” PD blower, 
65gpm @ 2,000 psi jetter, brand-new 
water pump @ 15k. 16-yard body, cold-
weather package. 111,000 miles. Exten-
sive service, well kept truck. Please call 
with any questions.  ......... $54,000 OBO

Mark 773-491-6093, IL P10

2001 Super Products Mud Dog. Ster-
ling chassis. 10-yd. debris body. Super 
Products boom upgrade. CAT 3406 en-
gine, CAT pump. 136,240 miles. Working 
truck with service records.  ...... $65,000

262-542-8989 P08

2016 Vac-Con Xcavator mounted on 
2016 Freightliner 114SD. Roots 827 
blower, 20gpm at 4,000psi water system 
with winter recirculation, 410,000 BTU 
boiler, 12-yd debris body with vibrator, 8' 
telescoping flex boom.  .........  $368,000

For more info contact 
Jeff 317-258-4900, IN P09

INSURANCE
Paying too much? Slow certificates? 
Claim problems? Rates keep going up? 
Want a fresh start? We can help: 
C a l l  8 0 0 - 4 5 4 - 1 9 7 0  o r 
w w w .s ep t i c i n s u ran ce . com  (P12)

JETTERS-TRAILER

PBM

Xtreme Flow Trailer Jetter Hot/Cold! 
Model# HJ2TA8536, tandem axle trailer, 
35 hp Vanguard 10 gpm @ 3,850 psi, 
325-gallon water tank, 300' hose, Gen-
eral pump. Fully loaded! List $36,995. 
On sale for $32,995.

800-213-3272,
www.hotjetusa.com

2007 US Jetting Model 4018: 320 hours. 
Excellent condition. $23,000. 850-685-1031 
  (P08)

JETTERS-TRUCK

1999 SECA 747-SP: 40 gpm @ 2,000 
psi, 700-gallon poly tank. 4,940 hours. 
Mounted on ex-municipal truck with 
37,400 miles.  ........................  $16,000

608-835-7767, WI PBM

2004 International with hard-to-find 
Allison automatic transmission. 35,000 
lb. GVWR truck. Chassis: 2004 Inter-
national 4400. Engine: DT466, 225hp, 
Allison automatic MD-3060P (with PTO 
gear) 5-speed. 12,000 lb. front axle 
with 12,000 lb. front springs, 23,000 
lb. rear axle with 23,500 lb. suspension 
and 4,500 lb. helper springs. Air brakes 
with HD 16.5” chambers front and rear. 
Heated air dryer and heated automatic 
DV-2 drain valves, block heater, 50-gal-
lon fuel tank, heated fuel and water sep-
arator. Air drivers seat and with 2-man 
passenger seat, halogen headlights, tilt 
steering, AM/FM. 11R22.5 tires on hub-
mount wheels. Low miles: 62,450. Body: 
Sewer Equipment of America jetter with 
6.8-liter John Deere Power 6068 Tech 
engine, Sewer Equipment 800 HPR, 
1,500-gallon water capacity tank, Dura-
prolene water tank construction, water 
pump, Myers pump 65gpm @ 2,000psi. 
Cold-weather water system, recircula-
tor drain valve for water pump, station-
ary hose reel. Full gauge package - oil, 
temp, tach. Low hours, 1,305. $48,500

781-562-9438, MA P08

JET VACS

2001 Peterbilt Vactor 2100: C-10 CAT, 
push-button Allison. 80gpm @ 2,000psi. 
61,000 municipal miles. Exceptionally 
clean unit. Ready to work. Delivery avail-
able. CHAMBERS MOTOR CO., Boring, 
Oregon .................................... $99,500

Call John 503-887-0070 PBM

1984 Vactor 850 Jetter, 1984 Chevy C-65 
w/D-D 8.2 with 5-speed. Less than 30,000 
miles. Jetter has about 1,000 hours. $13,500 
OBO.  tpm.markey@gmail.com 734-365-
4035  (P09)

Parting out a 1994 Vac-Con and a 2000 2100 
Vactor. For inquires please contact 865-247-
7401 and ask for either Bobby or John White. 
  (P08)

2015 Freightliner Camel combo truck. 
824 blower, ejector plate, 12-yd debris 
tank, 80gpm at 2,000psi, 1,500-gallon 
freshwater, 600' of 1" jet hose, front 
pump off system. Low hours and miles.  
............................................. $320,000

For more info contact 
Jeff 317-258-4900, IN P09

2015 Camel Western Star 1200 com-
bo truck. 824 blower, ejector plate, 12-
yd debris tank, 80gpm at 2,000psi water 
system, 1,500-gallon freshwater, 600' of 
1" jet hose, front pump off system. Low 
hours and miles.  ................... $345,000

For more info contact 
Jeff 317-258-4900, IN P09

1998 Freightliner Vactor, 2100PD 
pump, M11 Cummins, Allison automat-
ic transmission. 12-yard debris body, 
600ft. jetter hose. Works great!

606-682-1690, KY P08

Vac-Con industrial machine mounted on a 
pre-owned 2006 Sterling cab and chassis. 
(Stock #8593C) www.VacuumSalesInc.
com (888) VAC-UNIT (822-8648) (PBM)

Vac-Con V390LHA combination unit with 
Roots 827 blower, 1999 International Mod-
el 2554 cab and chassis. (Stock #3918C) 
www.VacuumSalesInc.com, (888) VAC-
UNIT (822-8648) (PBM)

Jack Doheny Supplies Inc. offers a full range 
of late model combo units and DOT industrial 
vacuum loaders. Call us @1-800-3DOHENY. 
 (PBM)
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ADVERTISING
SANITATION REMINDER POSTCARDS, 
BUSINESS CARDS AND CUSTOM 
COLOR DECALS: We are your resource 
for marketing your business. Call 781-
844-8600 or visit us and see samples at 
www.sanitationpostcards.com (PBM)

BUSINESSES
WIND RIVER ENVIRONMENTAL is actively 
seeking opportunities to acquire companies 
in the septic, grease, waste hauling, drain 
cleaning and commercial plumbing service 
lines on the East Coast. Join a winning team! 
Check us out at www.wrenvironmental.com. 
Email Dave@Klinesservices.com or call my 
cell at 717-587-1909. (P08)

Portable toilet rentals in Berks County, Penn-
sylvania, established 21+ years. Gross sales 
$130,000+. Price $220,000. Employees: 
Owner/Operator. Excellent turn-key business 
opportunity that has grown 30% in the last 
year, more than 100% in the last 15 years. 
Steady customer base. Business includes 
all contracts, 150 portable toilets/sinks, 2 
service/delivery trucks, and an 8-unit de-
livery trailer. Owner can assist with training 
and transition if requested. Neither vehicles, 
equipment, or customer list will be sold sep-
arately. Call Rick at 610-927-9114 or email 
itspottytime@comcast.net  (P08)

Septic Service Business for Sale with 
On-site Stabilization Plant -- Northeast 
FL. 20,000-gallon lime stabilization plant 
is one of only three septage stabilization 
plants located in NE Florida. Owner wishes 
to retire. Callahan area is north of Jackson-
ville, a fast-growing area in Florida. Profit-
able, turnkey business. 30 years in busi-
ness with loyal customer base. Two pump 
tuck operation: (1) 1996 International 4900: 
DT466, 5-speed transmission, 2-speed axle. 
2,500-gallon capacity. 299,000 miles. Good 
tires, excellent condition. (2) 2000 Freight-
liner FL70: 8.3 Cummins, 6-speed transmis-
sion. 2,400-gallon capacity. 196,000 miles. 
Good tires, excellent condition. Owner will 
train and assist with licensing. Call for more 
information. Kenny Farmer 904-879-4701 or 
904-545-0357.  (P08)

Portable toilet rentals in Westchester Coun-
ty, NY. Established 14+ years. Gross sales 
$160,000+. Over $100,000 worth of equip-
ment including 250 toilets, 2 trucks, 10-
spot bathroom carrier, comfort trailer and 
more. Turnkey business includes all con-
tracts. Owner willing to help with transition. 
$195,000 for all. Serious inquires only. Email 
outhouseinfony@gmail.com  (P10)

Looking to acquire small septic pumping/in-
spection or installation companies in central 
Massachusetts. Cash buyer. ALL INQUIRIES 
WILL BE CONFIDENTIAL. Please only call if 
the company is located in central Massachu-
setts. Contact Andy 508-868-7627.  (P01)

25-year-old portable restroom business for 
sale in prime market — Denver, CO. Strong 
repeat and referral customer base, $700,000 
annual revenue. Includes six trucks, trailers 
and 500 portable restrooms. Ready to retire. 
Contact owner directly: 720-380-2789 (P08)

Business opportunity: Sale includes pump 
truck and accounts. 2000 Mack TH, 4,200- 
gallons with a built-in pressure cleaner. 305-
216-6719  (P08)

Wanting to Buy Wastewater Business: En-
trepreneur/investor individual wanting waste-
water company to buy or invest. Confidential. 
Call/ text Kenny 409-651-9808  (P10)

Portable toilet business for sale in Northern 
California. Booming area. Well-established 
business has multiple trucks (service, deliv-
ery, septic) 1,000+ units including standard 
portable toilets, handicap units, toilet on 
wheels, handwash stations, holding tanks 
and freshwater systems. Huge customer base 
includes contractors, special events, govern-
ment contracts and septic service. Interested 
buyers please call 916-759-0269.  (P09)

For Sale: Atlanta Film Production Rest-
room Company serving Georgia’s growing 
major movie industry. Four (4) Nu Con-
cepts trailers and Sterling Actera vacuum 
service truck. Documented gross Year 
1: $115,000; Year 2: $211,000; Year 3: 
$216,000. Unlimited growth potential in 
hot film market. Client list included with 
sale. $260,000 cash. Serious inquiries only. 
takeonetoday@gmail.com.  (P08)

Florida septic business for sale with two 
trucks and all equipment. Established 35 
years. $300,000 negotiable. Serious inquiries 
only. Call for more info. 727-326-5044. (P09)

Pumping business for sale. Turnkey operation 
with large customer base, operating in Wyo-
ming, Nebraska and Colorado. Includes 1990 
Mack pump truck with newer 3,600-gallon 
tank and air-cooled pump. Serious inqui-
ries only. For more information call Jerry at 
307-245-9224 or 307-275-5015.  (P08)

Well-established SW Florida business for 
sale. 900+ units on the street, 15 ADA, 30+ 
sinks, 20+ holding tanks, 7 trucks, 2 trail-
ers. Many long-term construction customers, 
year-round event customers. Documented 
yearly growth. Only serious buyers need to 
inquire. portapottyrentals@yahoo.com  (P08)

www.RooterMan.com. Franchises avail-
able with low flat fee. New concept. Visit  
website or call 1-800-700-8062. (PBM)

Looking to start your own septic tank busi-
ness in Florida? I can help. Call 931-277-
5541 or 931-287-5413.  (PBM)

Fully-equipped Long Island, NY cess-
pool cleaning company for sale. Estab-
lished 50+ years serving Nassau & Suf-
folk Counties with excellent reputation and 
high-repeat customer base. High volume of 
drain cleaning calls every week. Best offer. 
516-993-0446  (P10)

National Grease Recycling Inc. Let us 
teach you how to recycle restaurant’s waste, 
fryer grease and oil (yellow grease) only. Big 
$. Over 30 years experience, will guide you 
through complete process from collection to 
processing to marketing to end users. Don’t 
lose your trap business to competitors that 
offer both services. We also buy cooking oil, 
unprocessed, anywhere in the country. Call 
for information. References available - many 
success stories. Dewey Walker, 813-704-
6599 or 813-758-2552. (PBM)

CATCH BASIN CLEANERS

2001 Ford with Vactor 2103-CB 
unit. Hard to find automatic transmis-
sion, 33,000 GVWR truck. Chassis: 2001 
Ford F750; Engine: Cummins 230hp. 
Allison automatic MD-3060P (with PTO 
gear) 5-speed, 12,000 lb. front axle with 
12,000 lb. front springs, 21,000 lb. rear 
axle with 23,500 lb. suspension and 
4,500 lb. helper springs. Air brakes with 
HD 16.5” Chambers front and rear. Heat-
ed air dryer and heated automatic DV-2 
drain valves. Block heater, 50-gallon fuel 
tank, heated fuel and water separator. 
Air driver’s seat with 2-man passen-
ger seat, tilt steering, AM/FM. 11R22.5 
tires on hub-mount wheels. Low miles 
67,537. Body: Vactor Model 2103-CB, 
Qty. (2) 250-gallon stainless-steel wa-
ter tanks, 3-yd. debris tank with drying 
decant valves, extra tool boxes. Positive 
displacement blower with silencer, Qty. 
Six (6) new extension tubes, new ex-
tendable boom hose (6 ft.). Low hours: 
- 507. This unit is a perfect catch-basin 
cleaning unit and could be used for hy-
droexcavation.  ........................ $45,000

781-562-9438, MA P08

COMPUTER SOFTWARE
FreeSer v iceReminderSof tware .com, 
FreeSe r v i ceD i spa tchSo f tware . com,  
FreeRouteManagementSoftware.com.  
 (P08)

DEWATERING
Portable septic and grease receiving sta-
tions, dual-screen design. Screens that really 
work - simple, non-mechanical. Set it up any-
where. 208-790-8770 screencosystems.com 
sales@screencosystems.com  (PBM)

2007 Flo-Trend dewatering system Sludge 
Mate 30-yard roll-off Poly-Mate polymer 
mixing & injection Model 500. Works per-
fectly! 606-682-1690  (P09)

Alar 660 dewatering equipment. This system 
has never been setup or used. $65,000 OBO. 
360-798-7090  (P09)

1.2 Meter Ashbrook Klampress belt press 
on skid. $75,000. Ready to work! Call 423-
240-9737  (P09)

DRAINFIELD RESTORATION
Terralifts - New and Used. Financing avail-
able for qualified buyers. For more infor-
mation call Dick Crane 800-223-2256 or 
aalco@tds.net for electronic brochure. www. 
youtube.com/watch?v=t8ApRUOasnY (PBM)

New and used terralifts for sale starting at 
$20,000 used and $38,000 new. Financing 
available. Call John at AerraTech 413-298-
4272.  (PBM)

HAZARDOUS WASTE UNITS

2014 Peterbilt with Presvac 3,200-gal-
lon DOT-certified stainless steel dump 
door. 15,628 miles.

Call David G. 
912-658-7445 P09

Pre-owned 2,300 U.S. gallon, carbon steel, 
D.O.T. certified, vacuum pressure tank. 
Mounted on 2000 International cab and chas-
sis with a Presvac PV750 vacuum pressure 
pump. (Stock# 4509V) www.VacuumSales 
Inc.com (888) VAC-UNIT (822-8648) (PBM)

New 3,200 U.S. gallon, carbon steel, DOT certi-
fied, 407/412 vacuum tank, dump type with full 
open rear, door and a Presvac PVB 750 vacuum-
pressure pump installed on a 2016 Peterbilt 348 
cab and chassis. (Stock #13634 A&D) www. 
VacuumSalesInc.com, (888) VAC-UNIT 
(822-8648) (PBM)
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2005 Sterling/Presvac PowerVac, 
stainless steel, DOT certified, 3,500-gal-
lon wet/dry. Dump door with high rail gear 
and boom, Hibon 27” blower with PV750 
vacuum  loading offloading pump. Tri-axle 
truck with CAT 435hp engine with Fuller 
8-speed transmission. Runs excellent.

KLM Companies 
617-909-9044 PBM

Pre-owned 2,300 U.S. gallon, carbon steel, 
D.O.T. certified, vacuum pressure tank. 
Mounted on 2002 International cab and chas-
sis with a Presvac PV750 vacuum pressure 
pump. (Stock# 0529V) www.VacuumSales 
Inc.com (888) VAC-UNIT (822-8648) (PBM)

2007 Peterbilt 335 with a Presvac 3,200-gal-
lon DOT, carbon-steel vacuum tank unit. 
(Stock# 6866C) www.VacuumSalesInc.
com (888) VAC-UNIT (822-8648)  (PBM)

2001 Mack RD6885 with a Presvac 
3,500-gallon DOT stainless steel dump-type 
unit. (Stock# 0129C) www.VacuumSales 
Inc.com (888) VAC-UNIT (822-8648) (PBM)

HYDROEXCAVATORS

2003 Sterling Truck with Camel (Su-
per Products) Unit: 16” PD blower, 
65gpm @ 2,000 psi jetter, brand-new 
water pump @ 15k. 16-yard body, cold-
weather package. 111,000 miles. Exten-
sive service, well kept truck. Please call 
with any questions.  ......... $54,000 OBO

Mark 773-491-6093, IL P10

2001 Super Products Mud Dog. Ster-
ling chassis. 10-yd. debris body. Super 
Products boom upgrade. CAT 3406 en-
gine, CAT pump. 136,240 miles. Working 
truck with service records.  ...... $65,000

262-542-8989 P08

2016 Vac-Con Xcavator mounted on 
2016 Freightliner 114SD. Roots 827 
blower, 20gpm at 4,000psi water system 
with winter recirculation, 410,000 BTU 
boiler, 12-yd debris body with vibrator, 8' 
telescoping flex boom.  .........  $368,000

For more info contact 
Jeff 317-258-4900, IN P09

INSURANCE
Paying too much? Slow certificates? 
Claim problems? Rates keep going up? 
Want a fresh start? We can help: 
C a l l  8 0 0 - 4 5 4 - 1 9 7 0  o r 
w w w .sep t i c i n s u r ance . com  (P12)

JETTERS-TRAILER

PBM

Xtreme Flow Trailer Jetter Hot/Cold! 
Model# HJ2TA8536, tandem axle trailer, 
35 hp Vanguard 10 gpm @ 3,850 psi, 
325-gallon water tank, 300' hose, Gen-
eral pump. Fully loaded! List $36,995. 
On sale for $32,995.

800-213-3272,
www.hotjetusa.com

2007 US Jetting Model 4018: 320 hours. 
Excellent condition. $23,000. 850-685-1031 
  (P08)

JETTERS-TRUCK

1999 SECA 747-SP: 40 gpm @ 2,000 
psi, 700-gallon poly tank. 4,940 hours. 
Mounted on ex-municipal truck with 
37,400 miles.  ........................  $16,000

608-835-7767, WI PBM

2004 International with hard-to-find 
Allison automatic transmission. 35,000 
lb. GVWR truck. Chassis: 2004 Inter-
national 4400. Engine: DT466, 225hp, 
Allison automatic MD-3060P (with PTO 
gear) 5-speed. 12,000 lb. front axle 
with 12,000 lb. front springs, 23,000 
lb. rear axle with 23,500 lb. suspension 
and 4,500 lb. helper springs. Air brakes 
with HD 16.5” chambers front and rear. 
Heated air dryer and heated automatic 
DV-2 drain valves, block heater, 50-gal-
lon fuel tank, heated fuel and water sep-
arator. Air drivers seat and with 2-man 
passenger seat, halogen headlights, tilt 
steering, AM/FM. 11R22.5 tires on hub-
mount wheels. Low miles: 62,450. Body: 
Sewer Equipment of America jetter with 
6.8-liter John Deere Power 6068 Tech 
engine, Sewer Equipment 800 HPR, 
1,500-gallon water capacity tank, Dura-
prolene water tank construction, water 
pump, Myers pump 65gpm @ 2,000psi. 
Cold-weather water system, recircula-
tor drain valve for water pump, station-
ary hose reel. Full gauge package - oil, 
temp, tach. Low hours, 1,305. $48,500

781-562-9438, MA P08

JET VACS

2001 Peterbilt Vactor 2100: C-10 CAT, 
push-button Allison. 80gpm @ 2,000psi. 
61,000 municipal miles. Exceptionally 
clean unit. Ready to work. Delivery avail-
able. CHAMBERS MOTOR CO., Boring, 
Oregon .................................... $99,500

Call John 503-887-0070 PBM

1984 Vactor 850 Jetter, 1984 Chevy C-65 
w/D-D 8.2 with 5-speed. Less than 30,000 
miles. Jetter has about 1,000 hours. $13,500 
OBO.  tpm.markey@gmail.com 734-365-
4035  (P09)

Parting out a 1994 Vac-Con and a 2000 2100 
Vactor. For inquires please contact 865-247-
7401 and ask for either Bobby or John White. 
  (P08)

2015 Freightliner Camel combo truck. 
824 blower, ejector plate, 12-yd debris 
tank, 80gpm at 2,000psi, 1,500-gallon 
freshwater, 600' of 1" jet hose, front 
pump off system. Low hours and miles.  
............................................. $320,000

For more info contact 
Jeff 317-258-4900, IN P09

2015 Camel Western Star 1200 com-
bo truck. 824 blower, ejector plate, 12-
yd debris tank, 80gpm at 2,000psi water 
system, 1,500-gallon freshwater, 600' of 
1" jet hose, front pump off system. Low 
hours and miles.  ................... $345,000

For more info contact 
Jeff 317-258-4900, IN P09

1998 Freightliner Vactor, 2100PD 
pump, M11 Cummins, Allison automat-
ic transmission. 12-yard debris body, 
600ft. jetter hose. Works great!

606-682-1690, KY P08

Vac-Con industrial machine mounted on a 
pre-owned 2006 Sterling cab and chassis. 
(Stock #8593C) www.VacuumSalesInc.
com (888) VAC-UNIT (822-8648) (PBM)

Vac-Con V390LHA combination unit with 
Roots 827 blower, 1999 International Mod-
el 2554 cab and chassis. (Stock #3918C) 
www.VacuumSalesInc.com, (888) VAC-
UNIT (822-8648) (PBM)

Jack Doheny Supplies Inc. offers a full range 
of late model combo units and DOT industrial 
vacuum loaders. Call us @1-800-3DOHENY. 
 (PBM)
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LEASE/FINANCING
Western Equipment Finance, a bank-
owned direct lender, is committed to con-
tinuing to help you prosper. All equipment 
types, new or used; we have the best rates 
and terms you deserve. App-Only Financ-
ing and credit decisions within an hour. Call 
the team you can trust, Jim Stekl at West-
ern Equipment Finance 701-665-1647. 
jim.stekl@westernequipmentfinance.com  (PBM)

Quick and easy financing for new or used 
equipment — without all the headaches. 
Credit is not an issue. We have working 
capital available for commercial equip-
ment purchases $20,000 to $2,000,000. 
BSG Services - Call 866-259-5370 or email 
bsgfin@earthlink.net (PBM)

PIPELINE REHABILITATION

Turnkey Perma-Liner System: Indus-
try-leading reinstatement technology. 
Start making money today.

Call for details
480-845-7887, AZ P08

PORTABLE RESTROOMS
40 fiberglass toilets for sale. $100 each unit. 
Construction quality, some special events. 
Excellent start-up units. Call Dennis at 740-
525-1726 8am-5pm, M-F  (P08)

PORTABLE RESTROOM 
TRAILERS

WANTED: Used Wells Cargo UltraLav and 
Comfort Elite, Ameri-Can restroom trailers or 
any small shower trailers. Call Jamie Hunter 
at Hoosier Portable Restrooms 317-439-
9383.  (P09)

2016 Rich 4-Station Vegas package. Tandem 
axles, nice upgrades. Like-new, used twice. 
$27,250. Call or email Jeff 610-329-3350 
jdsiter@yahoo.com  (P08)

2007 Wells Cargo CE3 Platinum restroom 
trailer. Loaded with TVs, aluminum rims, 
CD, oak trim, & freshwater tank. $15,000 
firm. Call or email Jeff: 610-329-3350, 
jeff@restrem.com (P08)

2013 Forest River 4-station trailer with three-
season package. Like-new condition. Heat 
and a/c. $18,500. 804-539-5657  (P09)

2 Decons, 28' Tonto, 18' Royal, 2001 ASCI, 
16' Presidential, 26' Presidential, portable toi-
let hauler trailers. 315-437-1291, NY. (PBM)

PORTABLE RESTROOM 
TRUCKS

Complete Portable Toilet service 
truck mount units (turn-key), mount-
ed on your truck or ours. Tool boxes, 
dual work stations, dc10 washdown 
pump, reversible vacuum pump, hose 
reel, set up complete, toilet racks avail-
able. 1100 waste/400 fresh: $21,000, 
1700 waste/600 fresh: $23,500. Any 
custom options or sizes available!

TexLa Services
936-641-3938

www.texlaservices.com P08

2004 International 4300: 6-speed 
manual, 1,100 gallons waste, 400 gal-
lons fresh. Had an engine overhaul at 
264,455 miles. Also has a new radia-
tor, fan, clutch, water pump, front tires, 
shocks and brakes. 274,424 current 
miles.  ....................................  $42,000

johnsanitation1@yahoo.com
248-437-0841 P08

2004 International 4300: DT466, Alli-
son transmission, 2,000-gallon Progress 
aluminum tank 1,500/500, DC10 wash-
down, Masport HXL75V ............ $32,000

Call Gary 209-495-1461, CA P09

2006 Chevy C5500 TopKick portable re-
stroom truck. Runs great, no problems, 
just looking to get something bigger. 600 
waste/400 fresh. Any questions call Dan 
330-705-4540  (P08)

1999 Ford F550: 7.3 diesel, 5-speed manual, 
well maintained. 500-gallon waste/400 fresh, 
308,000 miles. Masport pump, 2-unit carrier. 
One owner. $16,000. 336-625-6374  (P08)

2013 Hino 268: VIN# 0216. 77,517 miles 
1,500 waste/500 freshwater, Non-CDL por-
table toilet service truck. Ready to go to work 
now. Located in Denver, Colorado. Photos 
upon request. 720-737-7757  (P08)
 
2012 Ford F-550 with 1,100-gallon Crescent 
tank. 139,254 miles. New engine in April. 
$40,000. Photos upon request. Call 817-568-
2333 or email patrick@chemcans.com  (P08)
 
2001 International 4700: Ready to work. 
335,000 miles. 980-gallon waste/400-gal-
lon freshwater. 2-unit, fold-down tailgate. 
$14,000. randydias@yahoo.com 408-455-
2900 (P08)
 
2006 Ford F550 4x4: New 11’ flatbed, new 
950-gallon portable toilet slide-in tank - 
650/300. Conde SDS6, 9hp electric start 
Honda. Bucket fill, 30’ Tiger Tail. Ready to 
work. $29,995. Denver, CO. 303-789-9440 
Ask for Matt.  (PBM)
 
Keith Huber Princess on 1996 Ford F-700. 
1,100-gallon waste/400-gallon freshwater 
tanks. Tank baffle needs repair. Truck runs 
great and vacuum system in good shape. 
$19,500. Contact Mark 504-415-6067 or 
mroussel@matrixservice.com  (P08)
 
2007 Ford F550 4x4: New 11’ flatbed, new 
800-gallon portable toilet slide-in tank - 
540/260. Conde Super 6, 70cfm, 5.5hp 
electric start Honda. Bucket fill, 30’ Tiger Tail. 
Ready to work. $27,995. Denver CO. 303-
789-9440 Ask for Matt.  (PBM)
 
2004 UD 2600: 1,000-gallon tank. Masport 
pump. Pumps and runs great! All six tires 
98%. 196k. Must sell! $25,000 OBO. Text 
or call 706-207-9492.  (P08)
 
2007 International 4300 1,350-gallon 
$39,500; 2006 International 4300 1,350-gal-
lon $37,500; 2002 International 4300 
1,350-gallon $21,000. 256-757-9900 or 
www.pbsos.com (PBM)
 
2007 Ford F550: diesel, auto, fresh rebuild 
on engine with warranty. 600w/300f stain-
less steel vacuum tank, Masport pump. 
www.pumpertrucksales.com. Call JR. @ 
720-253-8014, CO. (PBM)
 
2004 Ford F550: diesel, 6-speed manual, 
64,000 miles, new aluminum 700-gallon 
vacuum tank, Honda engine-drive vacuum 
pump. www.pumpertrucksales.com. Call JR. 
@ 720-253-8014, CO. (PBM)

PORTABLE SHOWER 
TRAILERS

Attention large outdoor events promoters 
and seasonal campgrounds requiring show-
ers, sinks and hot water availability: FOR 
SALE: Two (2) 40-ft. shower containers. 14 
shower heads per container, handicap ac-
cessible. Trailer and accessories included. 
For pictures go to www.candsshowers.com. 
712-428-6143 or cell 712-880-1250. (PBM)

POSITIONS AVAILABLE
Industrial cleaning/explosives supervisors, op-
erators and technicians needed for our North-
east, Mid-Atlantic and Southern territories. 
Send resume to: info@summit-environmental.
net or call 304-665-7550, ask for Robin. (P08)
Machinist/Blower Builder needed in Or-
lando, FL. Pay based on experience. Signing 
bonus for the right person. 800-359-7867 
patspump@aol.com  (P08)

GapVax, Inc., a nationally recognized manu-
facturing business, is seeking a talented, 
highly motivated individual to fill a full-time 
Sales Position in the Midwest (Iowa based 
preferred) region. GapVax is the leading man-
ufacturer of industrial and municipal vacuum 
units and hydroexcavation units in the United 
States. We provide the most reliable, com-
prehensive, and efficient mobile vacuum 
units in the industrial and municipal markets. 
Specifications of the position are listed on our 
website, www.gapvax.com, click on the Now 
Hiring link in the left hand column. Send re-
sumes to KSalem@gapvax.com or 575 Cen-
tral Avenue, Johnstown, PA 15902. (PBM)

PRESSURE WASHERS
Industrial Pressure Washer - New w/warranty 
$9,500. 2,000psi, 18gpm. 999cc Kohler & AR 
pump. Will deliver. 321-800-5763 (PBM)

Honda horizontal GX engines, new in-the-box 
w/warranty. GX200QX - $399; GX270QAG - 
$579; GX390QA - $599 delivered price. 800-
363-9855 or GXParts.com  (PBM)

PUMPS
Moro PM80T vacuum/pressure pump. 3" 
connections, fan-cooled, suggested tank 
size 1,000-4,000 gallons. Not used since 
rebuilt. $2,000 OBO. Call/text for pictures. 
928-920-4471  (P08)

Buy & Sell all makes and models, new & used 
vacuum pumps & high pressure water pumps, 
and good used replacement parts. Call for an 
inventory sheet and save. www.Vacuum 
SalesInc.com, (888) VAC-UNIT (822-8648)
 (PBM)

RENTAL EQUIPMENT
Liquid vacs, wet/dry industrial vacs, combi-
nation jetter/vacs, vacuum street sweeper & 
catch basin cleaner, truck & trailer mount-
ed jetters. All available for daily, weekly, 
monthly, and yearly rentals. VSI Rent-
als, LLC, (888) VAC-UNIT (822-8648) 
www.vsirentalsllc.com (PBM)

SUBMIT YOUR 
CLASSIFIED AD
ONLINE at 
www.pumper.com
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ROLL-OFF TANKS

25-yard Wastequip roll-off vac boxes, 
good condition. Could use paint. Located 
in Connecticut and Texas.

860-302-8598 P09

New 4,000-gallon roll-off vacuum 
tank with new Fruitland hydraulic-drive 
pump. Use with any roll-off truck. Ready 
for work.  .................................$36,500

KLM Companies 
617-909-9044 PBM

ROLL-OFF TRAILERS
2001 ESP Roll-off trailer: Two (2) container 
roll-off trailer good brakes, tires, frame. etc. 
KLM Companies 617-909-9044  (PBM)

SEPTIC TRUCKS

2002 International 2,000-gallon alu-
minum combination jet-vac truck. Has 
just been DOT inspected. New trans-
mission with warranty. 440cfm vac 
pump. High-pressure water jetter with 
200-gallon water tank located in hose 
trays. 2,000psi/35gpm. 500 ft. of jet 
hose. Lots of cabinet space for cable 
machines and TV inspection equipment. 
Ready to work.  ...............  $80,000 OBO

Mike 410-202-8277, MD P08

1994 Ford L9000 septic truck: 3,000 
gallons, new vacuum pump, very reliable.  
$15,000. Questions? Call Dave Lucero:

970-946-3692, CO P08

Turn-Key Vacuum Tank Units: 3,600- 
gallon, unit mounted on your truck or 
ours; $23,500. 2,500-gallon truck units; 
$20,000. 1,500-gallon truck units; 
$17,000. Self-contained vacuum skids, 
1,000-gallon; $11,000. 2,500-gallon 
painted tanks ready to mount; $13,000. 
PortaPotty trucks and any custom op-
tions or sizes available!

TexLa Services
936-641-3938

www.texlaservices.com P08

2009 Freightliner M2: 260-horse-
power Cummins, 150,600 miles, auto 
transmission, a/c, cruise, air brakes. 
New 2,500-gallon tank, Jurop R260-
vacuum pump (364cfm), stainless-steel 
hose trays, aluminum wheels and paint. 
............................................... $47,500

Jon 256-777-7036, AL P08

2002 International 4300: 93 miles on 
rebuilt DT466 engine, Allison transmis-
sion, 1,500-gallon tank.  ......... $28,000

602-725-2996, AZ P08

1999 International 9100: 4x2, 290hp 
Cummins ISM, 9-speed, 653,700 miles. 
2,300-gallon Blazer tank with Battioni 
MEC 8000 pump, 285cfm. 140' of 3" 
hoses, electric trailer brakes, 33,000 GVW 
rear locker. Well maintained.  .... $18,500

320-894-9109, MN P08

2006 Mack, 427 horsepower, 13-speed 
transmission, jake brake, a/c, cruise. 
20k front, 58k full-locking rears, double 
frame, 20k lift axle. Newer 5,000-gallon 
tank and Jurop LC429 vacuum pump. 
New drive tires. Aluminum wheels. 
This truck is rust-free and very clean! 
...............................................  $58,500

740-820-5520, OH P08

1995 International 9400 Eagle with 
5,000-gallon Imperial carbon tank. 
20,000 lb. steer with 14,000 lb. pusher. 
Was our backup truck but just updated. 
$28,000. Call Brad with any questions.

920-979-7711, WI P08

2010 Mack MRU613, 350hp, Allison 
4500, 148,000 miles. 5,200-gallon alu-
minum tank, PR200 vacuum pump, NVE 
SS valves. Excellent condition, call for 
pricing.

866-720-4999 P08

2003 Kenworth T-800: Keith Huber 
Dominator 4,000-gallon tank, hoist, rear 
opening door, 4.5gpm/4,000psi jetter 
box, Fruitland W1300 pump (under a 
year old), completely rebuilt CAT C-12 
engine (3 years remaining on transfer-
able warranty), 13-speed, Neway air-
hydraulic drive.  ...................... $80,000

Seth 330-231-5943, OH P09

2010 Freightliner: Cummins, 197,000 
miles, 6-speed, air brakes, a/c, cruise, 
under CDL. NEW: 2,000-gallon tank, 
stainless steel hose trays, Jurop PN84 
vacuum pump, tires and paint. Extreme-
ly clean!  .........................  Only $55,000

740-820-5520, OH P08

2001 Mack with 4,000-gallon tank. 
Tank freshly painted, aluminum freshly 
polished. Liquid-cooled Jurop pump, 
cold a/c, good rubber, brand new brakes, 
aluminum wheels. This truck is ready to 
go make money.  ............  $58,000 OBO

Call Darla 352-317-2527, FL P08

2009 Mack Granite: 485hp, new en-
gine w/3-year; 350,000-mile manufac-
turer’s warranty. Durabrite rims, good 
rubber, 13-speed. 5,500-gallon tank, 
NVE pump. Truck is in excellent shape. 
............................................. $125,000

920-371-2470, WI P08
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mailto:bsgfin@earthlink.net
mailto:jdsiter@yahoo.com
mailto:jeff@restrem.com
http://www.p
http://www.texlaservices.com
mailto:johnsanitation1@yahoo.com
mailto:patrick@chemcans.com
mailto:randydias@yahoo.com
mailto:mroussel@matrixservice.com
http://www.pbsos.com
http://www.pumpertrucksales.com
http://www.pumpertrucksales.com
http://www.candsshowers.com
mailto:patspump@aol.com
http://www.gapvax.com
mailto:KSalem@gapvax.com
http://www.Vacuum
http://www.vsirentalsllc.com
http://www.pumper.com


www.pumper.com • Since 1979    August 2016      105

P L A C E  Y O U R  A D  O N L I N E  A T  w w w . p u m p e r . c o m  –  I T ’ S  A L W A Y S  T H E R E  T O  M E E T  Y O U R  B U S Y  S C H E D U L E

LEASE/FINANCING
Western Equipment Finance, a bank-
owned direct lender, is committed to con-
tinuing to help you prosper. All equipment 
types, new or used; we have the best rates 
and terms you deserve. App-Only Financ-
ing and credit decisions within an hour. Call 
the team you can trust, Jim Stekl at West-
ern Equipment Finance 701-665-1647. 
jim.stekl@westernequipmentfinance.com  (PBM)

Quick and easy financing for new or used 
equipment — without all the headaches. 
Credit is not an issue. We have working 
capital available for commercial equip-
ment purchases $20,000 to $2,000,000. 
BSG Services - Call 866-259-5370 or email 
bsgfin@earthlink.net (PBM)

PIPELINE REHABILITATION

Turnkey Perma-Liner System: Indus-
try-leading reinstatement technology. 
Start making money today.

Call for details
480-845-7887, AZ P08

PORTABLE RESTROOMS
40 fiberglass toilets for sale. $100 each unit. 
Construction quality, some special events. 
Excellent start-up units. Call Dennis at 740-
525-1726 8am-5pm, M-F  (P08)

PORTABLE RESTROOM 
TRAILERS

WANTED: Used Wells Cargo UltraLav and 
Comfort Elite, Ameri-Can restroom trailers or 
any small shower trailers. Call Jamie Hunter 
at Hoosier Portable Restrooms 317-439-
9383.  (P09)

2016 Rich 4-Station Vegas package. Tandem 
axles, nice upgrades. Like-new, used twice. 
$27,250. Call or email Jeff 610-329-3350 
jdsiter@yahoo.com  (P08)

2007 Wells Cargo CE3 Platinum restroom 
trailer. Loaded with TVs, aluminum rims, 
CD, oak trim, & freshwater tank. $15,000 
firm. Call or email Jeff: 610-329-3350, 
jeff@restrem.com (P08)

2013 Forest River 4-station trailer with three-
season package. Like-new condition. Heat 
and a/c. $18,500. 804-539-5657  (P09)

2 Decons, 28' Tonto, 18' Royal, 2001 ASCI, 
16' Presidential, 26' Presidential, portable toi-
let hauler trailers. 315-437-1291, NY. (PBM)

PORTABLE RESTROOM 
TRUCKS

Complete Portable Toilet service 
truck mount units (turn-key), mount-
ed on your truck or ours. Tool boxes, 
dual work stations, dc10 washdown 
pump, reversible vacuum pump, hose 
reel, set up complete, toilet racks avail-
able. 1100 waste/400 fresh: $21,000, 
1700 waste/600 fresh: $23,500. Any 
custom options or sizes available!

TexLa Services
936-641-3938

www.texlaservices.com P08

2004 International 4300: 6-speed 
manual, 1,100 gallons waste, 400 gal-
lons fresh. Had an engine overhaul at 
264,455 miles. Also has a new radia-
tor, fan, clutch, water pump, front tires, 
shocks and brakes. 274,424 current 
miles.  ....................................  $42,000

johnsanitation1@yahoo.com
248-437-0841 P08

2004 International 4300: DT466, Alli-
son transmission, 2,000-gallon Progress 
aluminum tank 1,500/500, DC10 wash-
down, Masport HXL75V ............ $32,000

Call Gary 209-495-1461, CA P09

2006 Chevy C5500 TopKick portable re-
stroom truck. Runs great, no problems, 
just looking to get something bigger. 600 
waste/400 fresh. Any questions call Dan 
330-705-4540  (P08)

1999 Ford F550: 7.3 diesel, 5-speed manual, 
well maintained. 500-gallon waste/400 fresh, 
308,000 miles. Masport pump, 2-unit carrier. 
One owner. $16,000. 336-625-6374  (P08)

2013 Hino 268: VIN# 0216. 77,517 miles 
1,500 waste/500 freshwater, Non-CDL por-
table toilet service truck. Ready to go to work 
now. Located in Denver, Colorado. Photos 
upon request. 720-737-7757  (P08)
 
2012 Ford F-550 with 1,100-gallon Crescent 
tank. 139,254 miles. New engine in April. 
$40,000. Photos upon request. Call 817-568-
2333 or email patrick@chemcans.com  (P08)
 
2001 International 4700: Ready to work. 
335,000 miles. 980-gallon waste/400-gal-
lon freshwater. 2-unit, fold-down tailgate. 
$14,000. randydias@yahoo.com 408-455-
2900 (P08)
 
2006 Ford F550 4x4: New 11’ flatbed, new 
950-gallon portable toilet slide-in tank - 
650/300. Conde SDS6, 9hp electric start 
Honda. Bucket fill, 30’ Tiger Tail. Ready to 
work. $29,995. Denver, CO. 303-789-9440 
Ask for Matt.  (PBM)
 
Keith Huber Princess on 1996 Ford F-700. 
1,100-gallon waste/400-gallon freshwater 
tanks. Tank baffle needs repair. Truck runs 
great and vacuum system in good shape. 
$19,500. Contact Mark 504-415-6067 or 
mroussel@matrixservice.com  (P08)
 
2007 Ford F550 4x4: New 11’ flatbed, new 
800-gallon portable toilet slide-in tank - 
540/260. Conde Super 6, 70cfm, 5.5hp 
electric start Honda. Bucket fill, 30’ Tiger Tail. 
Ready to work. $27,995. Denver CO. 303-
789-9440 Ask for Matt.  (PBM)
 
2004 UD 2600: 1,000-gallon tank. Masport 
pump. Pumps and runs great! All six tires 
98%. 196k. Must sell! $25,000 OBO. Text 
or call 706-207-9492.  (P08)
 
2007 International 4300 1,350-gallon 
$39,500; 2006 International 4300 1,350-gal-
lon $37,500; 2002 International 4300 
1,350-gallon $21,000. 256-757-9900 or 
www.pbsos.com (PBM)
 
2007 Ford F550: diesel, auto, fresh rebuild 
on engine with warranty. 600w/300f stain-
less steel vacuum tank, Masport pump. 
www.pumpertrucksales.com. Call JR. @ 
720-253-8014, CO. (PBM)
 
2004 Ford F550: diesel, 6-speed manual, 
64,000 miles, new aluminum 700-gallon 
vacuum tank, Honda engine-drive vacuum 
pump. www.pumpertrucksales.com. Call JR. 
@ 720-253-8014, CO. (PBM)

PORTABLE SHOWER 
TRAILERS

Attention large outdoor events promoters 
and seasonal campgrounds requiring show-
ers, sinks and hot water availability: FOR 
SALE: Two (2) 40-ft. shower containers. 14 
shower heads per container, handicap ac-
cessible. Trailer and accessories included. 
For pictures go to www.candsshowers.com. 
712-428-6143 or cell 712-880-1250. (PBM)

POSITIONS AVAILABLE
Industrial cleaning/explosives supervisors, op-
erators and technicians needed for our North-
east, Mid-Atlantic and Southern territories. 
Send resume to: info@summit-environmental.
net or call 304-665-7550, ask for Robin. (P08)
Machinist/Blower Builder needed in Or-
lando, FL. Pay based on experience. Signing 
bonus for the right person. 800-359-7867 
patspump@aol.com  (P08)

GapVax, Inc., a nationally recognized manu-
facturing business, is seeking a talented, 
highly motivated individual to fill a full-time 
Sales Position in the Midwest (Iowa based 
preferred) region. GapVax is the leading man-
ufacturer of industrial and municipal vacuum 
units and hydroexcavation units in the United 
States. We provide the most reliable, com-
prehensive, and efficient mobile vacuum 
units in the industrial and municipal markets. 
Specifications of the position are listed on our 
website, www.gapvax.com, click on the Now 
Hiring link in the left hand column. Send re-
sumes to KSalem@gapvax.com or 575 Cen-
tral Avenue, Johnstown, PA 15902. (PBM)

PRESSURE WASHERS
Industrial Pressure Washer - New w/warranty 
$9,500. 2,000psi, 18gpm. 999cc Kohler & AR 
pump. Will deliver. 321-800-5763 (PBM)

Honda horizontal GX engines, new in-the-box 
w/warranty. GX200QX - $399; GX270QAG - 
$579; GX390QA - $599 delivered price. 800-
363-9855 or GXParts.com  (PBM)

PUMPS
Moro PM80T vacuum/pressure pump. 3" 
connections, fan-cooled, suggested tank 
size 1,000-4,000 gallons. Not used since 
rebuilt. $2,000 OBO. Call/text for pictures. 
928-920-4471  (P08)

Buy & Sell all makes and models, new & used 
vacuum pumps & high pressure water pumps, 
and good used replacement parts. Call for an 
inventory sheet and save. www.Vacuum 
SalesInc.com, (888) VAC-UNIT (822-8648)
 (PBM)

RENTAL EQUIPMENT
Liquid vacs, wet/dry industrial vacs, combi-
nation jetter/vacs, vacuum street sweeper & 
catch basin cleaner, truck & trailer mount-
ed jetters. All available for daily, weekly, 
monthly, and yearly rentals. VSI Rent-
als, LLC, (888) VAC-UNIT (822-8648) 
www.vsirentalsllc.com (PBM)

SUBMIT YOUR 
CLASSIFIED AD
ONLINE at 
www.pumper.com
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ROLL-OFF TANKS

25-yard Wastequip roll-off vac boxes, 
good condition. Could use paint. Located 
in Connecticut and Texas.

860-302-8598 P09

New 4,000-gallon roll-off vacuum 
tank with new Fruitland hydraulic-drive 
pump. Use with any roll-off truck. Ready 
for work.  .................................$36,500

KLM Companies 
617-909-9044 PBM

ROLL-OFF TRAILERS
2001 ESP Roll-off trailer: Two (2) container 
roll-off trailer good brakes, tires, frame. etc. 
KLM Companies 617-909-9044  (PBM)

SEPTIC TRUCKS

2002 International 2,000-gallon alu-
minum combination jet-vac truck. Has 
just been DOT inspected. New trans-
mission with warranty. 440cfm vac 
pump. High-pressure water jetter with 
200-gallon water tank located in hose 
trays. 2,000psi/35gpm. 500 ft. of jet 
hose. Lots of cabinet space for cable 
machines and TV inspection equipment. 
Ready to work.  ...............  $80,000 OBO

Mike 410-202-8277, MD P08

1994 Ford L9000 septic truck: 3,000 
gallons, new vacuum pump, very reliable.  
$15,000. Questions? Call Dave Lucero:

970-946-3692, CO P08

Turn-Key Vacuum Tank Units: 3,600- 
gallon, unit mounted on your truck or 
ours; $23,500. 2,500-gallon truck units; 
$20,000. 1,500-gallon truck units; 
$17,000. Self-contained vacuum skids, 
1,000-gallon; $11,000. 2,500-gallon 
painted tanks ready to mount; $13,000. 
PortaPotty trucks and any custom op-
tions or sizes available!

TexLa Services
936-641-3938

www.texlaservices.com P08

2009 Freightliner M2: 260-horse-
power Cummins, 150,600 miles, auto 
transmission, a/c, cruise, air brakes. 
New 2,500-gallon tank, Jurop R260-
vacuum pump (364cfm), stainless-steel 
hose trays, aluminum wheels and paint. 
............................................... $47,500

Jon 256-777-7036, AL P08

2002 International 4300: 93 miles on 
rebuilt DT466 engine, Allison transmis-
sion, 1,500-gallon tank.  ......... $28,000

602-725-2996, AZ P08

1999 International 9100: 4x2, 290hp 
Cummins ISM, 9-speed, 653,700 miles. 
2,300-gallon Blazer tank with Battioni 
MEC 8000 pump, 285cfm. 140' of 3" 
hoses, electric trailer brakes, 33,000 GVW 
rear locker. Well maintained.  .... $18,500

320-894-9109, MN P08

2006 Mack, 427 horsepower, 13-speed 
transmission, jake brake, a/c, cruise. 
20k front, 58k full-locking rears, double 
frame, 20k lift axle. Newer 5,000-gallon 
tank and Jurop LC429 vacuum pump. 
New drive tires. Aluminum wheels. 
This truck is rust-free and very clean! 
...............................................  $58,500

740-820-5520, OH P08

1995 International 9400 Eagle with 
5,000-gallon Imperial carbon tank. 
20,000 lb. steer with 14,000 lb. pusher. 
Was our backup truck but just updated. 
$28,000. Call Brad with any questions.

920-979-7711, WI P08

2010 Mack MRU613, 350hp, Allison 
4500, 148,000 miles. 5,200-gallon alu-
minum tank, PR200 vacuum pump, NVE 
SS valves. Excellent condition, call for 
pricing.

866-720-4999 P08

2003 Kenworth T-800: Keith Huber 
Dominator 4,000-gallon tank, hoist, rear 
opening door, 4.5gpm/4,000psi jetter 
box, Fruitland W1300 pump (under a 
year old), completely rebuilt CAT C-12 
engine (3 years remaining on transfer-
able warranty), 13-speed, Neway air-
hydraulic drive.  ...................... $80,000

Seth 330-231-5943, OH P09

2010 Freightliner: Cummins, 197,000 
miles, 6-speed, air brakes, a/c, cruise, 
under CDL. NEW: 2,000-gallon tank, 
stainless steel hose trays, Jurop PN84 
vacuum pump, tires and paint. Extreme-
ly clean!  .........................  Only $55,000

740-820-5520, OH P08

2001 Mack with 4,000-gallon tank. 
Tank freshly painted, aluminum freshly 
polished. Liquid-cooled Jurop pump, 
cold a/c, good rubber, brand new brakes, 
aluminum wheels. This truck is ready to 
go make money.  ............  $58,000 OBO

Call Darla 352-317-2527, FL P08

2009 Mack Granite: 485hp, new en-
gine w/3-year; 350,000-mile manufac-
turer’s warranty. Durabrite rims, good 
rubber, 13-speed. 5,500-gallon tank, 
NVE pump. Truck is in excellent shape. 
............................................. $125,000

920-371-2470, WI P08
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SEPTIC TRUCKS

2003 Mack MRU, 350hp, Allison 4500 
auto, 550,000 miles. PR150 pump pack-
age, 5,500-gallon stainless steel tank. 
Excellent condition and running truck. 
Ready to work.

866-720-4999 P08

2006 Kenworth T800B: 335hp, CAT 
6-cylinder diesel, ACERT engine, 306,197 
miles. 8-speed RoadRanger transmis-
sion, a/c, cruise, 3,500-gallon Impe-
rial tank. 110-gallon fuel tank, Wittig 
vacuum pump. New tires, clutch, brakes. 
Runs great. Regular PM maintenance, 
new inspection. Hoist unit with full open-
ing rear door.  .........................  $73,000

800-433-2070, PA P08

2007 International: C13 CAT, auto-
matic, 230,332 miles. 4,250-gallon 
tank, double frame, Fruitland CFM 500. 
Frame has no rust. Truck runs strong 
and pulls a load good, no oil use, no oil 
leaks, ready to work.  .............. $55,000

501-847-3595, AR P08

2001 Mack RD688S: Strong-running truck. 
In good condition and well maintained. 
Equipped with a NVE 866 liquid-cooled 
pump. Asking $79,000 OBO. Call for more 
info. 570-745-3838  (P08)

2004 Freightliner M2. 2,300-gallon, 6-speed 
manual, 219,000 miles. 3" Masport pump, air 
brakes, 33,000 GVW, CDL. It’s in great shape 
– asking $28,500. Pictures upon request. 
Please call Mike 201-693-0912. (P08)

2009 Mack Granite: New engine, 3-year 
manufacturers warranty. 5,500-gallon steel 
tank. Must see. $125,000. Call for pictures. 
920-336-5409  (P08)

1999 Chevy 6500: CAT engine, 7-speed 
transmission, 97,000 miles. 1,800-gal-
lon tank, Jurop pump. Nice truck. $27,500. 
937-674-7288  (P08)

2000 Freightliner Century cabover, Detroit 
60 Series, 10-speed Eaton Fuller, $40,000 
2006 Freightliner Business Class M2, CAT 
7, 6-speed Eaton Fuller, $50,000. Both come 
with 100' hose, a/c, heat. Every day workers. 
Company downsizing. Pictures upon request. 
James 713-992-0916  (P10)

2000 GMC C7500 with Imperial 2,500-gallon 
tank and MEC 8000 pump. CAT 3126 engine. 
Auto transmission. 33,000 GVW. Call 715-
572-4250  (P09)

2007 Freightliner M2 Business Class: CAT 
C7, 250hp, 6-speed manual, 33,000 GVW. 
New (virgin) 11R/22.5 tires, new steel 
wheels. Less than 500 miles on front and 
rear brakes and drums, under 125k miles. 
DOT certified. New 2,500-gallon tank, Jurop 
LC420 liquid-cooled vacuum pump, lined 
hose trays and rear dome. 3" heated inlet, 
4" heated discharge, LED lights, work lights, 
amber caution flashers. 1/4" steel con-
struction, 2 baffles, top and rear manways.  
$56,500 (includes delivery to lower 48). Call 
or text 734-309-2093 for complete specs 
and pictures. (P08)

Pre-owned 3,000 U.S. gallon carbon steel 
vacuum tank with a Masport H75W vacuum-
pressure pump installed on a 2000 Mack 
CH613 cab and chassis. (Stock# 8498C) 
www.VacuumSalesInc.com (888) VAC-
UNIT (822-8648)  (PBM)

1992 International 2654 with a 4,000-gallon, 
carbon-steel unit. (Stock# 6246C) www.
VacuumSalesInc.com (888) VAC-UNIT 
(822-8648)   (PBM)

New 4,000 U.S. gallon aluminum vacuum-
pressure tank. Mounted on 2016 Peterbilt 
348 cab and chassis with a Masport HX-
L400WV vacuum-pressure pump package. 
(Stock# 13670) www.VacuumSalesInc.
com (888) VAC-UNIT (822-8648)  (PBM)

2000 International 2674 triaxle with 4,000 
waste/200 water, Wittig RFL100 vacu-
um pump and Harben jet pump system. 
(Stock# 9982V) www.VacuumSalesInc.com 
(888) VAC-UNIT (822-8648)  (PBM)

New 4,000 U.S. gallon aluminum vacuum-
pressure tank. Mounted on 2016 Internation-
al 7500 cab and chassis with a Masport HX-
L400WV vacuum-pressure pump package. 
(Stock# 13665) www.VacuumSalesInc.
com (888) VAC-UNIT (822-8648) (PBM)

2008 International 4300 with 2,500 C/S 
vacuum tank unit and Masport pump with 
washdown-type system. (Stock# 1537C) 
www.VacuumSalesInc.com (888) VAC-
UNIT (822-8648)  (PBM)

2006 GMC 7500: Duramax diesel, 210hp, 
Allison auto., under CDL. New 1,850-gallon 
vac tank, build in progress. www.pumper 
trucksales.com. Call JR. @ 720-253-8014, 
CO. (PBM)

NEW 2015 International 7300: with war-
ranties, MF-DT engine, 230hp, 6-speed, 
new 1,850-gallon vacuum tank, new WV75 
Masport pump. Under CDL. www.pumper 
trucksales.com. Call JR. @ 720-253-8014, 
CO. (PBM)
2004 GMC 7500: Duramax diesel, 250hp, 
6-speed manual. 1,700-gallon vac tank, 
Jurop pump. www.pumpertrucksales.com. 
Call JR. @ 720-253-8014, CO. (PBM)

1987 Kenworth T600A: CW CAT 6-cylinder. 
Eaton-Fuller 15-speed. 8-bag A-R suspension. 
3,365-gallon vacuum tank, Masport 75 pump. 
$31,000. www.pumpertrucksales.com. Call 
JR. @ 720-253-8014, CO. (PBM)

1996 Western Star: Detroit Series 60, 
18-speed transmission. Hendricks suspen-
sion. 3,365-gallon vacuum tank, Masport 
400 pump. www.pumpertrucksales.com. 
Call JR. @ 720-253-8014, CO. (PBM)

1994 Peterbilt 377: Detroit Series 60, 
10-speed transmission. 3,365-gallon vacu-
um tank, Masport HXL pump. www.pumper-
trucksales.com. Call JR. @ 720-253-8014, 
CO. (PBM)

2007 International 4300: 466DT, 6-speed, 
60,0000 miles. New 1,650-gallon steel tank 
and Masport WV75 pump installed in 2016, 
used five times since. Under CDL. www.
pumpertrucksales.com. Call JR. @ 720-253-
8014, CO.  (PBM)

Eight great older pump trucks - $35,000 
each. Big power. Jake brakes. 3,365-gallon 
vacuum tanks, Masport pumps. All makes & 
models. www.pumper-truck.com. Call JR @ 
720-253-8014, CO. (PBM)

SERVICE/REPAIR
Dynamic Repairs - Inspection Camera 
Repairs: 48 hour turn-around time. General 
Wire, Ratech, Ridgid, Electric Eel, Gator Cams, 
Insight Vision, Vision Intruders. Quality service 
on all brands. Rental equipment available. 
For more info call Jack at 973-478-0893. 
Lodi, NJ. www.dynamicrepairs.biz (PBM)

SLIDE-IN UNITS
2013 Progress aluminum 540-gallon waste/ 
260-gallon freshwater slide-in unit. New mo-
tor. Works great, 3-4 years old. $7,500. Call 
Cory 317-769-7202 or email cstout1980@
gmail.com  (P08)

SLUDGE APPLICATORS
1988 2004 Ag Chemical Terra Gator: Yellow, 
2,200-gallon tank, Moro pump. Factory-re-
built 519 Cummins motor – 200 hours. New 
clutch, 10-speed Road Ranger transmission, 
injectors, floater tires. Good shape. $15,000. 
802-477-2716, VT (P10)

1986 Field Gymmy Truck: Blue, 427 auto-
matic. 2,000-gallon stainless steel tank, 
newer Moro pump. Floater tires. Extra 
set of new tires. Good shape. $5,000. 
802-477-2716, VT (P10)
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TANKS

100 - 2011 Wichita 500 bbl. (21,400 
gallons) portable frac tanks. Epoxy lined. 
Delivery available. Geneva Equipment, Inc.

Call 815-341-0375
 or tom@genevaequipment.com

www.genevaequipment.com PBM

Cheap, Used Vacuum Tanks - Late 
model, lined steel tank sale! 4,650-gal-
lon, many available. $8,500 - some with 
pumps. Also: Low-price plug-and-play 
Moro and Fruitland pumps.

Call 269-751-5167, MI PBM

New Aluminum Tanks: All of the listed 
sizes in stock:
950/300-gallon  ...................... $12,000
1,100/400-gallon  ................... $13,000
1,500/500-gallon  ................... $18,500
1,500/500-gallon w/work stations
  ............................................. $19,000
1,900/400-gallon  ................... $19,500
2,600/200-gallon  ................... $24,000
All-waste tanks:
2,000-gallon ........................... $17,000
2,300-gallon  .......................... $19,500
2,500-gallon  .......................... $22,000
2,800-gallon  .......................... $22,500
3,600-gallon, no rings  ............ $25,500
4,000-gallon, no rings ............. $26,000
4,200-gallon w/rings  ............. $28,000

Call Rodney Lane 
270-832-3793 P08

3,000-gallon aluminum vacuum tank: 
$7,500 OBO. 2,000-gallon lined steel vac-
uum tank 500 fresh/1,500 waste: $4,500 
OBO. Call/text 928-920-4471 for pictures/
details.  (P08)

2004 Presvac 2,500-gallon, aluminum vacu-
um tank only. (Stock# 6864V) www.Vacuum 
SalesInc.com (888) VAC-UNIT (822-8648)  
 (PBM)

Pre-owned 2,000 U.S. gallon, stainless steel 
vacuum tank with a Masport HXL75V vacu-
um pressure pump package (Stock# 6008C) 
www.VacuumSalesInc.com (888) VAC-
UNIT (822-8648)  (PBM)

Vacuum Tanks - New: Sizes from 1,000-
4,300 gallons. All complete! Delivery avail-
able. www.JEagleTanks.com. Contact 
Jerry: JEagleTanks@yahoo.com or 800-
721-2774. (PBM)

New Aluminum Tanks – LOWEST PRICE 
AROUND. Without work stations/two-com-
partment: 1,250-gallon/$12,500. 1,500-gal-
lon/$14,000. 2,000-gallon/$20,100. 2,300- 
gallon/$21,200. Single compartment: 2,000- 
gallon/$17,300. 2,300-gallon/$20,300. 2,500- 
gallon/$22,500. 2,800-gallon/$23,000. 3,600- 
gallon/$24,300. 3,600-gallon w/rings/$26,300. 
4,000-gallon/$26,700. 4,200-gallon/$27,700. 
5,000-gallon/$31,500. Additional options: 
Work stations. Stainless steel tanks. Call Chad 
Walsh with Advanced Services, Inc. 218-391-
8882. www.advancedservicesmn.com  (P08)

TOOLS
Crust Busters: Portable, lightweight ma-
chine, guaranteed to mix up septic tanks and 
grease traps! Save time and money! www.
crustbusters.com, 1-888-878-2296. (PBM)

T&T Tools, Probes, Hooks: Probes feature 
steel shafts with threaded and hardened tips. 
The insulated Mighty Probe™ tested to 
50,000 volts. Top Poppers™ open manhole 
covers easily. Free catalog.  www.TandT 
tools.com. Phone 800-521-6893. (PBM)

TOYS
Septic pumper and vacuum die-cast toy 
trucks: In your choice of colors and logos, 
several cabs available. Call 877-450-2100, 
write to Granite State Collectibles, PO Box 
440, New Ipswich, NH 03071; or www.
granitestatecollectibles.com. (PBM)

TV INSPECTION
2008 Freightliner sewer inspection step 
van. Local FL gov't retired. Only 26,000 
miles. www.shumatetruckcenter.com or 
call 813-877-6638 for more info. Lots of 
expensive equipment inside. $39,999 or 
best cash offer!  (P08)

TRAILERS
2002 Peterbilt 379 tractor with Wittig 
RFL100 pump package – Presvac 5,460 C/S 
vacuum tank trailer. (Stock# 0197C) www.
VacuumSalesInc.com (888) VAC-UNIT 
(822-8648)  (PBM)

TRAILERS- 
VACUUM/TANKER

Imperial Vacuum Trailers: In stock, 
6,000- and 6,300-gallon aluminum single-
compartment Imperial vacuum trailers.

Call Kyle
800-558-2945 Ext. 424 PBM

42' Dragon 120 Vacuum Trailers [One 
(1) 2009, one (1) 2010, five (5) 2011, one 
(1) 2012] A/R suspension, rear gate, two 
(2) 4” gate valves, catwalk. Used to pump 
water, not oil.

951-377-9161, ND P08

Two 5,500-Gallon vacuum tankers for 
sale. One w/new motor and pump with 
less than 1,000 hours. Ready to work! 
$25,000 for both.

Call 423-240-9737, GA P09

2016 Acro Vacuum Trailer: Stainless steel 
6,000 gallon, DOT certified double conical 
with air-ride suspension. Aluminum wheels 
all positions, full hose trays, OSHA walkways 
and railings. Vacuum pump option either hy-
draulic or self-contained. KLM Companies 
617-909-9044  (PBM)

2002 Super Products Camel 3-cubic-yard vac-
uum trailer with Roots 412 blower package. 
(Stock# 0197C) www.VacuumSalesInc.
com (888) VAC-UNIT (822-8648)  (PBM)

2002 Peterbilt 379 tractor with Wittig 
RFL100 pump package – Presvac 5,460 C/S 
vacuum tank trailer. (Stock# 0197C) www.
VacuumSalesInc.com (888) VAC-UNIT 
(822-8648)  (PBM)

TRUCK PARTS 
& ACCESSORIES

Everything to dress up your truck! FREE 
FULL-COLOR CATALOG. Phone: 800-270-
6003. Website: virgofleet.com. Virgo Nation-
wide, 8027 Foster Ave., Brooklyn, NY 11236 
  (PBM)

TRUCKS -
MISCELLANEOUS

2004 F-650: 5.9 pre-emissions Cum-
mins diesel, automatic transmission, 
under CDL. Tilt wheel, cruise control. 
Total truck like-new, 21,000 miles (Yes, 
only 21,000 actual miles). Cold a/c, dual 
purpose 2,300-gallon aluminum tank - 
2,000 waste/sewage, 300 freshwater. 
Brand-new HXL75 Masport 230cfm. 
Brand-new 100 ft. of 3-inch suction line. 
Brand-new 30 ft. of 2-inch suction line. 
 ..............................................  $89,500

419-262-7232 P08

2007 Mack CHN613 tri-axle septic 
truck. Keith Huber 3,400-gallon tank 
with hoist. 427hp, 18-speed, air ride, 
20,000 lb. pusher axle, set-forward axle. 
Lakeville, MN  .........................  $49,500

952-469-0638, MN P08

2007 Freightliner: 250hp Cummins, 
6-speed transmission, new 2,500-gallon 
tank equipped with 607 Challenger pump.

Call Rob at 
317-635-0000, IN P08
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SEPTIC TRUCKS

2003 Mack MRU, 350hp, Allison 4500 
auto, 550,000 miles. PR150 pump pack-
age, 5,500-gallon stainless steel tank. 
Excellent condition and running truck. 
Ready to work.

866-720-4999 P08

2006 Kenworth T800B: 335hp, CAT 
6-cylinder diesel, ACERT engine, 306,197 
miles. 8-speed RoadRanger transmis-
sion, a/c, cruise, 3,500-gallon Impe-
rial tank. 110-gallon fuel tank, Wittig 
vacuum pump. New tires, clutch, brakes. 
Runs great. Regular PM maintenance, 
new inspection. Hoist unit with full open-
ing rear door.  .........................  $73,000

800-433-2070, PA P08

2007 International: C13 CAT, auto-
matic, 230,332 miles. 4,250-gallon 
tank, double frame, Fruitland CFM 500. 
Frame has no rust. Truck runs strong 
and pulls a load good, no oil use, no oil 
leaks, ready to work.  .............. $55,000

501-847-3595, AR P08

2001 Mack RD688S: Strong-running truck. 
In good condition and well maintained. 
Equipped with a NVE 866 liquid-cooled 
pump. Asking $79,000 OBO. Call for more 
info. 570-745-3838  (P08)

2004 Freightliner M2. 2,300-gallon, 6-speed 
manual, 219,000 miles. 3" Masport pump, air 
brakes, 33,000 GVW, CDL. It’s in great shape 
– asking $28,500. Pictures upon request. 
Please call Mike 201-693-0912. (P08)

2009 Mack Granite: New engine, 3-year 
manufacturers warranty. 5,500-gallon steel 
tank. Must see. $125,000. Call for pictures. 
920-336-5409  (P08)

1999 Chevy 6500: CAT engine, 7-speed 
transmission, 97,000 miles. 1,800-gal-
lon tank, Jurop pump. Nice truck. $27,500. 
937-674-7288  (P08)

2000 Freightliner Century cabover, Detroit 
60 Series, 10-speed Eaton Fuller, $40,000 
2006 Freightliner Business Class M2, CAT 
7, 6-speed Eaton Fuller, $50,000. Both come 
with 100' hose, a/c, heat. Every day workers. 
Company downsizing. Pictures upon request. 
James 713-992-0916  (P10)

2000 GMC C7500 with Imperial 2,500-gallon 
tank and MEC 8000 pump. CAT 3126 engine. 
Auto transmission. 33,000 GVW. Call 715-
572-4250  (P09)

2007 Freightliner M2 Business Class: CAT 
C7, 250hp, 6-speed manual, 33,000 GVW. 
New (virgin) 11R/22.5 tires, new steel 
wheels. Less than 500 miles on front and 
rear brakes and drums, under 125k miles. 
DOT certified. New 2,500-gallon tank, Jurop 
LC420 liquid-cooled vacuum pump, lined 
hose trays and rear dome. 3" heated inlet, 
4" heated discharge, LED lights, work lights, 
amber caution flashers. 1/4" steel con-
struction, 2 baffles, top and rear manways.  
$56,500 (includes delivery to lower 48). Call 
or text 734-309-2093 for complete specs 
and pictures. (P08)

Pre-owned 3,000 U.S. gallon carbon steel 
vacuum tank with a Masport H75W vacuum-
pressure pump installed on a 2000 Mack 
CH613 cab and chassis. (Stock# 8498C) 
www.VacuumSalesInc.com (888) VAC-
UNIT (822-8648)  (PBM)

1992 International 2654 with a 4,000-gallon, 
carbon-steel unit. (Stock# 6246C) www.
VacuumSalesInc.com (888) VAC-UNIT 
(822-8648)   (PBM)

New 4,000 U.S. gallon aluminum vacuum-
pressure tank. Mounted on 2016 Peterbilt 
348 cab and chassis with a Masport HX-
L400WV vacuum-pressure pump package. 
(Stock# 13670) www.VacuumSalesInc.
com (888) VAC-UNIT (822-8648)  (PBM)

2000 International 2674 triaxle with 4,000 
waste/200 water, Wittig RFL100 vacu-
um pump and Harben jet pump system. 
(Stock# 9982V) www.VacuumSalesInc.com 
(888) VAC-UNIT (822-8648)  (PBM)

New 4,000 U.S. gallon aluminum vacuum-
pressure tank. Mounted on 2016 Internation-
al 7500 cab and chassis with a Masport HX-
L400WV vacuum-pressure pump package. 
(Stock# 13665) www.VacuumSalesInc.
com (888) VAC-UNIT (822-8648) (PBM)

2008 International 4300 with 2,500 C/S 
vacuum tank unit and Masport pump with 
washdown-type system. (Stock# 1537C) 
www.VacuumSalesInc.com (888) VAC-
UNIT (822-8648)  (PBM)

2006 GMC 7500: Duramax diesel, 210hp, 
Allison auto., under CDL. New 1,850-gallon 
vac tank, build in progress. www.pumper 
trucksales.com. Call JR. @ 720-253-8014, 
CO. (PBM)

NEW 2015 International 7300: with war-
ranties, MF-DT engine, 230hp, 6-speed, 
new 1,850-gallon vacuum tank, new WV75 
Masport pump. Under CDL. www.pumper 
trucksales.com. Call JR. @ 720-253-8014, 
CO. (PBM)
2004 GMC 7500: Duramax diesel, 250hp, 
6-speed manual. 1,700-gallon vac tank, 
Jurop pump. www.pumpertrucksales.com. 
Call JR. @ 720-253-8014, CO. (PBM)

1987 Kenworth T600A: CW CAT 6-cylinder. 
Eaton-Fuller 15-speed. 8-bag A-R suspension. 
3,365-gallon vacuum tank, Masport 75 pump. 
$31,000. www.pumpertrucksales.com. Call 
JR. @ 720-253-8014, CO. (PBM)

1996 Western Star: Detroit Series 60, 
18-speed transmission. Hendricks suspen-
sion. 3,365-gallon vacuum tank, Masport 
400 pump. www.pumpertrucksales.com. 
Call JR. @ 720-253-8014, CO. (PBM)

1994 Peterbilt 377: Detroit Series 60, 
10-speed transmission. 3,365-gallon vacu-
um tank, Masport HXL pump. www.pumper-
trucksales.com. Call JR. @ 720-253-8014, 
CO. (PBM)

2007 International 4300: 466DT, 6-speed, 
60,0000 miles. New 1,650-gallon steel tank 
and Masport WV75 pump installed in 2016, 
used five times since. Under CDL. www.
pumpertrucksales.com. Call JR. @ 720-253-
8014, CO.  (PBM)

Eight great older pump trucks - $35,000 
each. Big power. Jake brakes. 3,365-gallon 
vacuum tanks, Masport pumps. All makes & 
models. www.pumper-truck.com. Call JR @ 
720-253-8014, CO. (PBM)

SERVICE/REPAIR
Dynamic Repairs - Inspection Camera 
Repairs: 48 hour turn-around time. General 
Wire, Ratech, Ridgid, Electric Eel, Gator Cams, 
Insight Vision, Vision Intruders. Quality service 
on all brands. Rental equipment available. 
For more info call Jack at 973-478-0893. 
Lodi, NJ. www.dynamicrepairs.biz (PBM)

SLIDE-IN UNITS
2013 Progress aluminum 540-gallon waste/ 
260-gallon freshwater slide-in unit. New mo-
tor. Works great, 3-4 years old. $7,500. Call 
Cory 317-769-7202 or email cstout1980@
gmail.com  (P08)

SLUDGE APPLICATORS
1988 2004 Ag Chemical Terra Gator: Yellow, 
2,200-gallon tank, Moro pump. Factory-re-
built 519 Cummins motor – 200 hours. New 
clutch, 10-speed Road Ranger transmission, 
injectors, floater tires. Good shape. $15,000. 
802-477-2716, VT (P10)

1986 Field Gymmy Truck: Blue, 427 auto-
matic. 2,000-gallon stainless steel tank, 
newer Moro pump. Floater tires. Extra 
set of new tires. Good shape. $5,000. 
802-477-2716, VT (P10)
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TANKS

100 - 2011 Wichita 500 bbl. (21,400 
gallons) portable frac tanks. Epoxy lined. 
Delivery available. Geneva Equipment, Inc.

Call 815-341-0375
 or tom@genevaequipment.com

www.genevaequipment.com PBM

Cheap, Used Vacuum Tanks - Late 
model, lined steel tank sale! 4,650-gal-
lon, many available. $8,500 - some with 
pumps. Also: Low-price plug-and-play 
Moro and Fruitland pumps.

Call 269-751-5167, MI PBM

New Aluminum Tanks: All of the listed 
sizes in stock:
950/300-gallon  ...................... $12,000
1,100/400-gallon  ................... $13,000
1,500/500-gallon  ................... $18,500
1,500/500-gallon w/work stations
  ............................................. $19,000
1,900/400-gallon  ................... $19,500
2,600/200-gallon  ................... $24,000
All-waste tanks:
2,000-gallon ........................... $17,000
2,300-gallon  .......................... $19,500
2,500-gallon  .......................... $22,000
2,800-gallon  .......................... $22,500
3,600-gallon, no rings  ............ $25,500
4,000-gallon, no rings ............. $26,000
4,200-gallon w/rings  ............. $28,000

Call Rodney Lane 
270-832-3793 P08

3,000-gallon aluminum vacuum tank: 
$7,500 OBO. 2,000-gallon lined steel vac-
uum tank 500 fresh/1,500 waste: $4,500 
OBO. Call/text 928-920-4471 for pictures/
details.  (P08)

2004 Presvac 2,500-gallon, aluminum vacu-
um tank only. (Stock# 6864V) www.Vacuum 
SalesInc.com (888) VAC-UNIT (822-8648)  
 (PBM)

Pre-owned 2,000 U.S. gallon, stainless steel 
vacuum tank with a Masport HXL75V vacu-
um pressure pump package (Stock# 6008C) 
www.VacuumSalesInc.com (888) VAC-
UNIT (822-8648)  (PBM)

Vacuum Tanks - New: Sizes from 1,000-
4,300 gallons. All complete! Delivery avail-
able. www.JEagleTanks.com. Contact 
Jerry: JEagleTanks@yahoo.com or 800-
721-2774. (PBM)

New Aluminum Tanks – LOWEST PRICE 
AROUND. Without work stations/two-com-
partment: 1,250-gallon/$12,500. 1,500-gal-
lon/$14,000. 2,000-gallon/$20,100. 2,300- 
gallon/$21,200. Single compartment: 2,000- 
gallon/$17,300. 2,300-gallon/$20,300. 2,500- 
gallon/$22,500. 2,800-gallon/$23,000. 3,600- 
gallon/$24,300. 3,600-gallon w/rings/$26,300. 
4,000-gallon/$26,700. 4,200-gallon/$27,700. 
5,000-gallon/$31,500. Additional options: 
Work stations. Stainless steel tanks. Call Chad 
Walsh with Advanced Services, Inc. 218-391-
8882. www.advancedservicesmn.com  (P08)

TOOLS
Crust Busters: Portable, lightweight ma-
chine, guaranteed to mix up septic tanks and 
grease traps! Save time and money! www.
crustbusters.com, 1-888-878-2296. (PBM)

T&T Tools, Probes, Hooks: Probes feature 
steel shafts with threaded and hardened tips. 
The insulated Mighty Probe™ tested to 
50,000 volts. Top Poppers™ open manhole 
covers easily. Free catalog.  www.TandT 
tools.com. Phone 800-521-6893. (PBM)

TOYS
Septic pumper and vacuum die-cast toy 
trucks: In your choice of colors and logos, 
several cabs available. Call 877-450-2100, 
write to Granite State Collectibles, PO Box 
440, New Ipswich, NH 03071; or www.
granitestatecollectibles.com. (PBM)

TV INSPECTION
2008 Freightliner sewer inspection step 
van. Local FL gov't retired. Only 26,000 
miles. www.shumatetruckcenter.com or 
call 813-877-6638 for more info. Lots of 
expensive equipment inside. $39,999 or 
best cash offer!  (P08)

TRAILERS
2002 Peterbilt 379 tractor with Wittig 
RFL100 pump package – Presvac 5,460 C/S 
vacuum tank trailer. (Stock# 0197C) www.
VacuumSalesInc.com (888) VAC-UNIT 
(822-8648)  (PBM)

TRAILERS- 
VACUUM/TANKER

Imperial Vacuum Trailers: In stock, 
6,000- and 6,300-gallon aluminum single-
compartment Imperial vacuum trailers.

Call Kyle
800-558-2945 Ext. 424 PBM

42' Dragon 120 Vacuum Trailers [One 
(1) 2009, one (1) 2010, five (5) 2011, one 
(1) 2012] A/R suspension, rear gate, two 
(2) 4” gate valves, catwalk. Used to pump 
water, not oil.

951-377-9161, ND P08

Two 5,500-Gallon vacuum tankers for 
sale. One w/new motor and pump with 
less than 1,000 hours. Ready to work! 
$25,000 for both.

Call 423-240-9737, GA P09

2016 Acro Vacuum Trailer: Stainless steel 
6,000 gallon, DOT certified double conical 
with air-ride suspension. Aluminum wheels 
all positions, full hose trays, OSHA walkways 
and railings. Vacuum pump option either hy-
draulic or self-contained. KLM Companies 
617-909-9044  (PBM)

2002 Super Products Camel 3-cubic-yard vac-
uum trailer with Roots 412 blower package. 
(Stock# 0197C) www.VacuumSalesInc.
com (888) VAC-UNIT (822-8648)  (PBM)

2002 Peterbilt 379 tractor with Wittig 
RFL100 pump package – Presvac 5,460 C/S 
vacuum tank trailer. (Stock# 0197C) www.
VacuumSalesInc.com (888) VAC-UNIT 
(822-8648)  (PBM)

TRUCK PARTS 
& ACCESSORIES

Everything to dress up your truck! FREE 
FULL-COLOR CATALOG. Phone: 800-270-
6003. Website: virgofleet.com. Virgo Nation-
wide, 8027 Foster Ave., Brooklyn, NY 11236 
  (PBM)

TRUCKS -
MISCELLANEOUS

2004 F-650: 5.9 pre-emissions Cum-
mins diesel, automatic transmission, 
under CDL. Tilt wheel, cruise control. 
Total truck like-new, 21,000 miles (Yes, 
only 21,000 actual miles). Cold a/c, dual 
purpose 2,300-gallon aluminum tank - 
2,000 waste/sewage, 300 freshwater. 
Brand-new HXL75 Masport 230cfm. 
Brand-new 100 ft. of 3-inch suction line. 
Brand-new 30 ft. of 2-inch suction line. 
 ..............................................  $89,500

419-262-7232 P08

2007 Mack CHN613 tri-axle septic 
truck. Keith Huber 3,400-gallon tank 
with hoist. 427hp, 18-speed, air ride, 
20,000 lb. pusher axle, set-forward axle. 
Lakeville, MN  .........................  $49,500

952-469-0638, MN P08

2007 Freightliner: 250hp Cummins, 
6-speed transmission, new 2,500-gallon 
tank equipped with 607 Challenger pump.

Call Rob at 
317-635-0000, IN P08

P L A C E  Y O U R  A D  O N L I N E  A T  w w w . p u m p e r . c o m  –  I T ’ S  A L W A Y S  T H E R E  T O  M E E T  Y O U R  B U S Y  S C H E D U L E

Submit your classified ad online!
www.pumper.com/classifieds/place_ad

http://www.pumper.com
mailto:tom@genevaequipment.com
http://www.genevaequipment.com
http://www.Vacuum
http://www.VacuumSalesInc.com
http://www.JEagleTanks.com
mailto:JEagleTanks@yahoo.com
http://www.advancedservicesmn.com
http://www.crustbusters.com
http://www.crustbusters.com
http://www.TandT
http://www.granitestatecollectibles.com
http://www.granitestatecollectibles.com
http://www.shumatetruckcenter.com
http://www.VacuumSalesInc.com
http://www.VacuumSalesInc.com
http://www.VacuumSalesInc
http://www.VacuumSalesInc.com
http://www.VacuumSalesInc.com
http://www.pumper.com/classifieds/place_ad
http://www.p
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VACUUM EQUIPMENT

Vacuum unit: Perkins 4-cylinder die-
sel, Fruitland 1200 pump, belt drive. 
Everything rebuilt, cost $24,000 to 
build. Radiator, gauge temp, oil press. 
...................................  Asking $12,000.

514-444-9317, QC P08

VACUUM LOADERS

2007 Guzzler Vacuum Truck: Ready to 
work! Sterling truck, Mercedes engine. 
18" blower with 60x bag house. $75,000

Call Tom at 
 423-240-9737, GA P08

1996 Guzzler Classic Vacuum Truck: 
18" Blower, Rebuilt 3306 CAT engine in 
2014. Ready to work!

Call Tom 423-240-9737, GA P08

Vac2Go has several 2012-2014 Guz-
zler CL Internationals for sale. All ve-
hicles have standard booms, fleet main-
tained, 23K-35K miles, 2,400-5,100 
blower hours. Great condition. $235,000 
to $245,000. Available for straight pur-
chase or our RTO program.

502-594-2101 P08

1999 International Guzzler vacuum 
excavator: Totally refurbished, purchased 
new for Big Dig Project. 27" blower, CAT 
engine, auto remote. Special noise-sup-
pression equipment. Tri-axle. High-pres-
sure wash-down system - 300-gallon 
water tank. $99,500 OBO. Also available 
1997 Ford Guzzler vacuum excavator - 
same features as 1999 International. 
No washdown system. $99,500 OBO.

617-212-0162, MA P08

2001 GapVax HG57 WET/DRY on Volvo 
WG64, 5,500 cfm, 27” Hibon blower, Cum-
mins engine, chassis tank and bag house, in 
good condition, ready for work. KLM Compa-
nies 617-909-9044 (PBM)

2014 Freightliner 114SD with a Vacall AVRB-
18 industrial vacuum loader. (Stock# 9116C) 
www.VacuumSalesInc.com (888) VAC-
UNIT (822-8648)  (PBM)

2009 Sterling LT9500 with a Vacall AVRB-
18 industrial vacuum loader. (Stock# 4792C) 
www.VacuumSalesInc.com (888) VAC-
UNIT (822-8648)  (PBM)

WANTED
Looking to purchase vehicles/equipment that 
may no longer be wanted/needed from lo-
cal companies. Cash buyer. Please call 508-
868-7627. (P11)

We are looking to purchase used por-
table toilets and half-high toilets. Please 
contact Lance at 561-346-9296 or 
lance@redtoilets.com  (P01)

Wanted to Buy: Vactor 2100s and late model 
Guzzlers. Cash. Phone 800-336-4369. (PBM)

WATERBLASTING
Gardner Denver T-375M: Bare Shaft pump. 
Gardner Denver T450M Bare Shaft pump 
NLB 20-200: 12 gpm @ 20,000 psi. Gardner 
Denver LC-1500: 390 gpm max, 15,000 psi 
max. NLB 36-200 6 gpm @ 36,000 psi. HT-
150S 25 gpm max 10,000 psi max, Shell Side 
Machine, Wheatley 165: 30 gpm @ 10,000 
psi, Wheatley 165: 17 gpm @ 20,000 psi. 
Wheatley 125 with aluminum bronze fluid 
end. Boatman Ind. 713-641-6006. View @
www.boatmanind.com. (PBM)

WATER JETTING EQUIPMENT: We sell, re-
pair and retrofit water blasters. Visit us at: 
www.waterjettingequipment.com or phone 
714-259-7700. (PBM)

P L A C E  Y O U R  A D  O N L I N E  A T  w w w . p u m p e r . c o m

2016 Ram 5500  
6.7 diesel, 4x4, auto

1250 aluminum tank  
(950 waste/300 fresh)  

Dual work stations
36" tool boxes 
Hydraulic PTO 

$78,999Starting  
at

No More Lifting
Hose Above Your Shoulder 

To Take Off Or Put Back On

Starting  
at

$73,999
Hose trays and tool boxes  
on both sides 

FINANCING 
AVAILABLE!

Various Tanks 
and 

Chassis 
In Stock

Call for quote 
All prices are subject  

to change based  
on options

Advanced Services, Inc.
Cloquet MN   •   218-391-8882

advancedservicesmn@gmail.com 
www.advancedservicesmn.com

“Designed by a portable toilet cleaner;  
for the portable toilet cleaner”

Low  
Work  
Stations!

(2016 Ram 4x2, auto, diesel)

SOLD
Sell your equipment in Pumper classifieds

Reach over 25,000 potential buyers each month when you  

list your equipment in the classified section. Plus, your  

listing is placed automatically online at the Pumper website.  

In addition, your ad will be placed in the Pumper e-Trader,  

an electronic magazine that is e-mailed to readers.  

That’s three ways to move your equipment out of the yard!

Scan the 
code  

with your 
smartphone.

Why wait?  
Go to  

pumper.com/classifieds/place_ad

http://www.VacuumSalesInc.com
http://www.VacuumSalesInc.com
mailto:lance@redtoilets.com
http://www.boatmanind.com
http://www.waterjettingequipment.com
http://www.p
mailto:advancedservicesmn@gmail.com
http://www.advancedservicesmn.com
www.pumper.com/classifieds/place_ad
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VACUUM EQUIPMENT

Vacuum unit: Perkins 4-cylinder die-
sel, Fruitland 1200 pump, belt drive. 
Everything rebuilt, cost $24,000 to 
build. Radiator, gauge temp, oil press. 
...................................  Asking $12,000.

514-444-9317, QC P08

VACUUM LOADERS

2007 Guzzler Vacuum Truck: Ready to 
work! Sterling truck, Mercedes engine. 
18" blower with 60x bag house. $75,000

Call Tom at 
 423-240-9737, GA P08

1996 Guzzler Classic Vacuum Truck: 
18" Blower, Rebuilt 3306 CAT engine in 
2014. Ready to work!

Call Tom 423-240-9737, GA P08

Vac2Go has several 2012-2014 Guz-
zler CL Internationals for sale. All ve-
hicles have standard booms, fleet main-
tained, 23K-35K miles, 2,400-5,100 
blower hours. Great condition. $235,000 
to $245,000. Available for straight pur-
chase or our RTO program.

502-594-2101 P08

1999 International Guzzler vacuum 
excavator: Totally refurbished, purchased 
new for Big Dig Project. 27" blower, CAT 
engine, auto remote. Special noise-sup-
pression equipment. Tri-axle. High-pres-
sure wash-down system - 300-gallon 
water tank. $99,500 OBO. Also available 
1997 Ford Guzzler vacuum excavator - 
same features as 1999 International. 
No washdown system. $99,500 OBO.

617-212-0162, MA P08

2001 GapVax HG57 WET/DRY on Volvo 
WG64, 5,500 cfm, 27” Hibon blower, Cum-
mins engine, chassis tank and bag house, in 
good condition, ready for work. KLM Compa-
nies 617-909-9044 (PBM)

2014 Freightliner 114SD with a Vacall AVRB-
18 industrial vacuum loader. (Stock# 9116C) 
www.VacuumSalesInc.com (888) VAC-
UNIT (822-8648)  (PBM)

2009 Sterling LT9500 with a Vacall AVRB-
18 industrial vacuum loader. (Stock# 4792C) 
www.VacuumSalesInc.com (888) VAC-
UNIT (822-8648)  (PBM)

WANTED
Looking to purchase vehicles/equipment that 
may no longer be wanted/needed from lo-
cal companies. Cash buyer. Please call 508-
868-7627. (P11)

We are looking to purchase used por-
table toilets and half-high toilets. Please 
contact Lance at 561-346-9296 or 
lance@redtoilets.com  (P01)

Wanted to Buy: Vactor 2100s and late model 
Guzzlers. Cash. Phone 800-336-4369. (PBM)

WATERBLASTING
Gardner Denver T-375M: Bare Shaft pump. 
Gardner Denver T450M Bare Shaft pump 
NLB 20-200: 12 gpm @ 20,000 psi. Gardner 
Denver LC-1500: 390 gpm max, 15,000 psi 
max. NLB 36-200 6 gpm @ 36,000 psi. HT-
150S 25 gpm max 10,000 psi max, Shell Side 
Machine, Wheatley 165: 30 gpm @ 10,000 
psi, Wheatley 165: 17 gpm @ 20,000 psi. 
Wheatley 125 with aluminum bronze fluid 
end. Boatman Ind. 713-641-6006. View @
www.boatmanind.com. (PBM)

WATER JETTING EQUIPMENT: We sell, re-
pair and retrofit water blasters. Visit us at: 
www.waterjettingequipment.com or phone 
714-259-7700. (PBM)
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1-800-927-8750  
Ask for JOHN BARRETT 
or visit www.fmitrucks.com

WORKMATE TRUCKS
ALUMINUM t CARBON STEEL t STAINLESS STEEL

Portable Toilet Service Trucks
Septic & Grease Service Trucks

Slide-In Units 
Vacuum Truck Parts & Accessories

A Division of 
FMI Truck Sales & Service

Portland, Oregon

4" to 12" 
Male Coupler

4" and 6" High4" and 6" High
Abrasive Bulk Nozzles

6" and 8" 
Aluminum Weldon

Male and FemaleMale and Female
4” to 12” End Plugs4” to 12” End Plugs

SUPERIOR “QUICK” CONNECT 
VACUUM AND PRESSURE COUPLINGS

BANDLOCK 
Reducers

4" to 12" 
Female Coupler

Steel
Crown
4", 6"
and 8"
Press
End

Steel
Crown
4", 6"
and 8"
Press
End

Standard & International
EZ Lift Clamps 4" to 12"

Wet Valve, 6",
360° Injected
Wet Valve, 6",
360° Injected

BANDLOCK “Y”’sBANDLOCK “Y”’s

Aluminum & Steel PipeAluminum & Steel Pipe

Hazardous Material 
Profile Gaskets (Safety)
Hazardous Material 
Profile Gaskets (Safety)

Rubber GasketsRubber Gaskets

Special “Y” ReducersSpecial “Y” Reducers

4" to 12" 
Male Coupler

Abrasive Bulk Nozzles

6" and 8" 
Aluminum Weldon

BANDLOCK 
Reducers

4" to 12" 
Female Coupler

EZ Lift Clamps 4" to 12"
Standard & International

800.721.7270           www.bandlockcouplers.com

Secondary 

PUMP
DISTRIBUTOR

Secondary Shutoffs

2100 EAST BOOTH ST. • SEARCY, AR 72143
Fax: 501.279.0003 • E-mail: sbs3647307@gmail.com

12" Primary Shutoffs

21" & 36" Manways

Sight Glasses, Valves & Couplings

B A S E  TA N K  P R I C I N G

Call Today For 
Information  
Or Prices On 
Tanks, Pumps 
And All Parts

M BATTIONI
M CHALLENGER
M FRUITLAND

M JUROP
M MASPORT
M MORO

Pump Rebuild Kits In Stock 800.364.7307

BASE TANKS INCLUDE:
1/4" Thick Steel  • Pipe Reinforced Baffles • Primary Shutoff

Flanged and Dished Heads • 21" Top and Rear Hatches
Full Length Under Carriage on Bottom of Tank

2100 gallon ............. $5800
2500 gallon ............. $6740
3000 gallon ............. $7575

3360 gallon ............. $8140
3570 gallon ............. $9000
4000 gallon ............. $9920

TANKS TO YOUR DESIGN TANKS SHIPPED TO YOUR LOCATION
STAINLESS STEEL & STEEL UNITS - 

CALL FOR INFORMATION

http://www.fmitrucks.com
http://www.pumper.com
http://www.bandlockcouplers.com
mailto:sbs3647307@gmail.com


www.tanktec.biz


Every part matters. Getting the supplies you need, when you need them? That’s a pretty big part 
of this business. Without the right connections, it’s hard to build anything. That’s why our support 
system comes fully assembled. Real manufacturing facilities and strategically located service 
centers staffed by helpful PolyJohn experts ensure our stock is ready to go — no problem. 
Leave the aggravating parts to us.    800-292-1305    www.polyjohn.com PJ USA    PJ CANADA    PJ INTERNATIONAL    PJ SOUTH AMERICA    PJ MEXICO

IN A SELF-SERVICE WORLD.
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http://www.polyjohn.com


Work with us ... We listen!

4131 Morris Drive
Burlington, Ontario, Canada L7L 5L5
Fax: 905-681-0411

Nationwide Sales & Service

800-387-7763 | 905-637-2353 | www.presvac.com

Aluminum Septic Tank 
> 3600 US Gallon Tank

> Aluminum 5454 Construction
> Fruitland RCF500  

Vacuum Pump
> 320 CFM
> 28" HG

Powervac Mini
> DOT 407 / 412 Code Tank 

> 4200 USG Gallon Tank
> SS 316 High Polish Finish

> 1600 CFM Blower
> 27" HG

Code Liquidvac
> DOT 407 / 412 / NFPA Construction

> Two Compartment
> 400 US Gallon Water SS 304

> 1100 US Gallon Waste Carbon Steel
> Masport HXL 400 Vacuum Pump

> 400 CFM
> 25" HG
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www.presvac.com



