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Restroom and Septic Trucks In-Stock!

www.satelliteindustries.com         800-328-3332

450    gal Slide-In $ 10,836 Alum

950    gal Ram  $ 73,313 Steel

950    gal Ram 4x4 $ 77,176 Steel

1175    gal Ford  $ 79,027 Alum

1250   gal Ford  $ 93,098 Steel

1300   gal Ford  $ 81,468 Alum

3200  gal Peterbilt $ 162,711 Alum

3600  gal Kenworth $ 144,444 Alum

READY FOR DELIVERY

We have restroom and septic trucks built and 

ready for immediate delivery.  Sizes range from 

450 slide-ins to 4000 gallon septic trucks.  

For the most current list of available trucks, 

please contact your Area Manager or view it 

online at www.satelliteindustries.com.

Partial Inventory List

http://www.satelliteindustries.com
http://www.satelliteindustries.com
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Clears Septic Line from tank to 
house in seconds without need  

of snaking or jetting

Pump out leach fields from  
Outlet Pipe or T Baffle

Pays for itself in  
as little as 2 uses

Field Tested

Works 99 out of a 100 times

“The Best Thing For The 
Septic Industry Since  
The Vacuum Pump”

Check our Web site for  
Demo and Testimonials 

100% money back guarantee  
(Less Shipping & Handling)

www.klearitkone.com 
603-693-2033

“The Best Thing For The 
Septic Industry Since  
The Vacuum Pump”

PATENT PENDINGComes Fully Assembled

Made to Last

Plus Shipping & Handling

$375.00$375.00

Plus Shipping & Handling

NEW

4" to 12" 
Male Coupler

4" and 6" High4" and 6" High
Abrasive Bulk Nozzles

6" and 8" 
Aluminum Weldon

Male and FemaleMale and Female
4” to 12” End Plugs4” to 12” End Plugs

SUPERIOR “QUICK” CONNECT 
VACUUM AND PRESSURE COUPLINGS

BANDLOCK 
Reducers

4" to 12" 
Female Coupler

Steel
Crown
4", 6"
and 8"
Press
End

Steel
Crown
4", 6"
and 8"
Press
End

Standard & International
EZ Lift Clamps 4" to 12"

Wet Valve, 6",
360° Injected
Wet Valve, 6",
360° Injected

BANDLOCK “Y”’sBANDLOCK “Y”’s

Aluminum & Steel PipeAluminum & Steel Pipe

Hazardous Material 
Profile Gaskets (Safety)
Hazardous Material 
Profile Gaskets (Safety)

Rubber GasketsRubber Gaskets

Special “Y” ReducersSpecial “Y” Reducers

4" to 12" 
Male Coupler

Abrasive Bulk Nozzles

6" and 8" 
Aluminum Weldon

BANDLOCK 
Reducers

4" to 12" 
Female Coupler

EZ Lift Clamps 4" to 12"
Standard & International

800.721.7270           bandlock.com

Bio-Products, Packaging and Marketing Experts

1-800-223-3083

FREE Private Labeling  •  Root Control
Septic Solutions  •  Grease Solutions  •  Drainfield Solutions

Or text to 920-288-2847  

Click on Contractors Page:
www.lenzyme.com

Customers Love
Simple, Easy, Clean 

Packets

http://www.lenzyme.com
http://www.klearitkone.com
http://www.amesburytruth.com/


www.transwaysystems.com
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Working the rugged border regions of Arizona, Valley 
Plumbing and Septic Service stresses hometown service, 
family company values and environmental stewardship.

ON THE COVER: The crew at Valley Plumbing and Septic Service, Rio Rico, 
Arizona, builds out its own rigs with smaller vacuum tanks to suit the type of 
work they do and the varied terrain they face near the U.S.-Mexico border. Owner 
Ruben “Sonny’’ de la Rosa III is shown on the job with his Ford pumper with an 
1,800-gallon steel tank and Jurop/Chandler pump. (Photo by Mark Henle)

18
Pumping in the Pueblo

  -  David Steinkraus

10  Reading Between the Lines: 
Label Septic System Components
Fuel oil is mistakenly delivered down a septic 
inspection port, causing environmental mayhem. 
How could this disaster be prevented?

- Jim Kneiszel, Editor

14 @pumper.com
Check out the latest online-only content at the 
Pumper website.

28  Building the Business: 
Seamless Succession
A spouse armed with an action plan can save a family 
business when the owner is suddenly out of the 
picture.
- Dick Yemm

32  Rules & Regulations 
Wisconsin Supreme Court finds septage is a pollutant 
in well-contamination case.
- Doug Day

36  The ‘Crew of all Crews’
When a health crisis felled Jeff Ruggiero, the Vermont 
pumper’s staff kicked it into high gear and took care 
of business until he was on the mend.
- Ken Wysocky

44  Septic System Answer Man: 
Spreading the Word
If land application of septage is an important disposal 
option for your business, create and constantly 
update your nutrient management plan.
- Jim Anderson, Ph.D.

48  Overheard Online: 
Pump the Pump Tank?
Can you offer some suggestions on how to get to the 

bottom of a customer’s lift pump chamber issues?

50  WWETT Spotlight
General Pipe Cleaners rolls out marketing campaign 
for the Gen-Eye SDP video inspection system.

- Craig Mandli

54  State of the States: 
Moving Beyond the Holding Tank
Manitoba wastewater association wants provincial 
environmental officials to consider new onsite 
treatment technologies in environmentally 
sensitive areas.
- Doug Day

58  Pumper Interview: 
Cleaner and Greener Choices
Author and engineer David Sedlak says technologically 
advanced decentralized wastewater systems will 
help shape a smarter path for development and 
infrastructure for future generations.
- David Steinkraus

62  NAWT News
NAWT will miss working with retiring EPA official and 
MOU partner Joyce Hudson.
- Dhru Bhatt

66  Money Manager: 
The Fate of Fuel Surcharges 
Your transportation costs are down – but now is no 
time to stop thinking about how you factor the cost of 
fuel into your rate structure.
- Erik Gunn

70  Associations List

74  Classy Truck of the Month
We feature American Septic Service Inc., Carol 
Stream, Illinois.

76  Product Focus:
Septic System Inspection and Jetting
- Craig Mandli

86 Product News
Product Spotlight: Damage-resistant Orenco 
Systems riser lids have 20,000-pound breaking 
strength.
- Ed Wodalski
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Take control of vehicle management expenses with Verizon Networkfleet, the GPS tracking technology that 
drives smart business management decisions. Improve preventive maintenance scheduling. Reduce labor and 
repair expenses. Minimize vehicle downtime. Whether in your office or on the road, get the data you need to take 
your business to the next level.
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your business to the next level.
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 *WARRANTY
  INFORMATION

• 2 year/100K mile warranty on engine, transmission 
   and rear end for Class 6 and Class 7 vehicles.

• 1 year/100K mile warranty included on engines for class 8 vehicles.

2015 Hino
2400 Gal., 260 h.p., Auto,  

Brand New, 5 yr. Warranty

2007 Freightliner M2
2400 Gal., Auto,  

Portable Toilet Hauler

2007 Freightliner Columbia
4000 Gal., Detroit,  

450 h.p., 10 spd. 

2006 International
2200 Gal., Auto

2007 International
2200 Gal., Auto

2007 Mack Vision
4000 Gal., 400 h.p., 

Auto, Low Miles

2009 International
2400 Gal., Auto

California Emissions

2007 International 8600
4500 Gal., Auto, Cummins, 

420 h.p., 10 spd.

2012 International 
ProStar - Ready to Build!

4000-4500 Gal., 500 h.p., 18 spd., 
100k Miles, California Emissions

Starting at:

$99,000

Starting at:

$55,000

Starting at:

$79,500

Starting at:

$54,000

Starting at:

$54,000

Starting at:

$85,500

Starting at:

$65,000

Starting at:

$85,000

Starting at:

$110,000

I t was a nightmare of mistaken identity for the school district in Waldoboro, 
Maine, when a fuel delivery worker dumped 2,000 gallons of heating oil into 
a septic system inspection port. The incident earlier this year will undoubt-

edly cost responsible parties thousands of dollars in environmental cleanup 
costs and could necessitate the expensive replacement of a drainfield.

Two questions come to mind: 1. How did this happen? 2. Do readers of 
Pumper have similar tales to tell?

First, how did the fuel oil – all 2,087 gallons – get pumped into the septic 
tank? According to an account in the Bangor Daily News, the orifices for fuel 
oil and the septic inspection port looked similar – they were similar 4-inch 
camlock fittings, located 50 feet apart at Medomak Middle School. The septic 
port was above ground level, while the oil fill tube was below ground level. A 
photo of the septic port showed no distinguishing characteristics, colors or 
tags that would be obvious to a service technician.

According to the news story, school officials shoveled snow away from 
the oil-receiving pipe when they called for a fill. An experienced delivery 
person – who had, however, never delivered oil to the school – apparently 
mistook the septic pump station port for the fuel port and filled the order, 
with some of the oil flowing back into the septic tank and some heading for 
the drainfield.

What played out was an environmental disaster. A local pumper was 
called to empty the septic tank and several hundred gallons of oil were re-
covered. Plans were in the works to try and save the drainfield and continu-
ally test the area for environmental damage. Meanwhile, bottled water was 
provided to students and staff until well water could be assured to be safe.

 
LABEL IT

There should be no way for the delivery worker to mistake the septic 
port for a fuel port. That it happened indicates poor labeling of both access 
pipes and possibly the need for lockout security measures. The purpose 
of these ports should be clearly tagged and identified. They could also be 
locked and only opened by a school staff member upon the arrival of either 
the oil company driver or a septic service technician.

Beyond tags that identify septic system ports, it might be a good idea 
for the onsite industry to choose a universal color for system access points 
so tanks, ports and panels related to an onsite system are easily identifiable 
to technicians. This would be especially helpful for commercial properties 
where technicians servicing a variety of systems will routinely visit.

Early on in the aftermath of the Maine snafu, a Maritime Energy official 
said the oil company “has taken ownership’’ of the cleanup. The company hired 
an engineering professional to try and preserve the drainfield and arranged for 
regular septic pumping to recapture more of the oil. It’s good to see the com-
pany move swiftly when quick action could mitigate some of the damage.

Clearly it’s the job of the oil company to know the location of the oil fill 
port. It’s an obvious conclusion to blame the oil company for an incompre-
hensible situation like this. But is the oil company the only responsible party 
in this case?

 
WE DO OUR PART

With a clean environment and the preservation of an expensive onsite 
system at stake, it seems reasonable for maintainers of all of a building’s 
utilities to take appropriate steps, clearly marking all components that are 
visible on the property. Such measures could have easily prevented a disas-
ter like this.

As an industry, we can choose to focus on protecting the environment 
as well as protecting the investment our customers make in wastewater 
treatment. This includes installing systems and marking access points clear-
ly for other contractors who may look for them in the future. And it goes far 
beyond situations like this one.

It means designing systems that are easier to inspect on a routine basis 
to keep them working at their best and functioning properly for as long as 
possible. It means using risers to bring tank access to ground level for more 
convenient pumping service. It means adding lids that promote the greatest 
level of safety to prevent children from accessing the tank. It means educat-
ing customers about the proper care of their systems and when they should 
call on you for your expertise.

 
SHARE YOUR STORY

Have you found anything unusual when pumping a septic tank, check-
ing inspection ports or outlet baffle filters? Have you found ports, risers and 
lids, or control panels vandalized or tampered with in some way? Have you 
had an experience that suggests more security measures should be taken 
by septic service companies to protect their customers’ systems? Share your 
stories with me at editor@pumper.com. ■

Reading Between THE LInES

  
Label Septic System Components
Fuel oil is mistakenly delivered down a septic inspection port, causing environmental mayhem. 
How could this disaster be prevented?  By Jim Kneiszel, Editor

It might be a good idea for the onsite industry to 
choose a universal color for system access points so 
tanks, ports and panels related to an onsite system 
are easily identifiable to technicians. This would be 
especially helpful for commercial properties where 
technicians servicing a variety of systems will 
routinely visit.
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Contact Jim with 
your comments, 
questions and 
opinions at  
editor@pumper.com. 
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705-325-4200 | 800-465-9590 | polyjohn.ca

POLYJOHN USA
polyjohn.com

POLYJOHN CENTRAL EUROPE
polyjohn.eu

POLYJOHN INTERNATIONAL
polyjohn.co.uk

POLYJOHN SOUTH AMERICA
polyjohn.com.br 

POLYJOHN CANADA
polyjohn.ca

POLYJOHN MEXICO
polyjohndemexico.com

PRODUCTS BUILT 
BY CANADIANS FOR CANADIANS

Behind every product we sell is a hardwork-
ing, dedicated Canadian committed to 
delivering the best portable sanitation 
equipment in the world. It is this dedication 
that has allowed us to become Canada’s 
largest portable sanitation equipment 
manufacturer. With four distribution centers 
across the country, we are committed to 
working even harder to ensure Canadians get 
the service they deserve and the products 
they need.  That’s a promise.

.  .  .  .  .  .  .  .  .  .  .  . 

208-790-8770 • www.ScreencoSystems.com • screencosys@gmail.com

Authorized Distributor

HANDLE-TECH

NEW Truck Tow Behind Screen Spreader  
Available Mid-Summer, Call for Details

Systems
ScreencO

HOSE AND PIPE HANDLES

    n Increased Productivity   
n Reduces Fatigue & Injuries

n Easy One Handed Clamp for  
Handling Hoses & Pipes 

  n 1 1/2" to 6" sizes
n GET A GRIP

n Affordable   n No Moving Parts  
n Screens That Really Work  n Gravity Off-Load At 500 GPM Dual Screen Design 

Patent PendingNEW Stand Alone Screen Set it up anywhere

PORTABLE SEPTIC  
RECEIVING STATIONS

Aluminum &  Stainless Construction

Order online for 
FREE Shipping

WA dealer #1812SEE OUR LIST OF EQUIPMENT ON WEBSITE

Tryways, East 
Wenatchee, WA

Think Tank Sanitation, 
Mattawa, WA

Thank You

Thank You

Pressure Washers, Replacement Engines, 
Pumps, Parts & Accessories

WaterCannon.com             1.800.333.WASH (9274)
YEARS OF 
SERVICE

Jetter Package 4 GPM @ 4200 PSI

Hot Water Trailer Packages

Locking Safety Quick Connects

Clean Indoors with No Mess

Industrial Trigger Gun Assemblies

Air Recovery Avoids Run Off

Honda-Powered Trash Pumps

Truck Wash Components

Custom Pump Assemblies

Wide Swath Cleaning for All Surfaces

Portable Generator 6500 Watt

Pressure Washer Hoses

Air Recovery System Cleaner

Under Carriage Cleaner

Air Recovery Graffiti Removal

Honda-Powered Compressors

Duct & Chute Cleaning Spinners

Mag Wheel Under Carriage Cleaner

Air Recovery Works on Walls

Power Take-Off Pressure Washers

Honda-Powered Generator

Stainless Steel Hose Reels

Versatile Hand Controlled Cleaning

Car Wash Booms & Parts

Surface Cleaners Save Time

Vanguard Hot Water Pressure Washers

3 Story Telescopic Wands

3"-24" Stainless Steel Spinners

Cleans on Walls and Floors

Electric 180° Auto Stop/Start

Powerful Generator 9000 Watt

Custom Built Electric Packages

Overhead Valve Recoil Engines

LP Gas Powered Pressure Washers

2" & 3" Water Pumps

Hydraulic Pressure Washer -  
26 GPM Pump

Industry Trained Staff
Water Cannon 
is proud to be a 

MWBE
Orlando | Phoenix | Minneapolis | Hattiesburg | Melbourne | Toronto | Bogota

International: 1-321-800-5763

Water Cannon, Un contacto en Espanol: llama al: 1.800.917.9274available from 8:30 a.m. to 7:00 p.m. 
weekdays E.S.T.

http://www.ScreencoSystems.com
mailto:screencosys@gmail.com
www.polyjohn.ca
www.polyjohn.ca
www.polyjohn.com
www.polyjohn.eu
www.polyjohn.co.uk
www.polyjohn.com.br
www.polyjohndemexico.com
www.ericksontank.com
www.screencosystems.com
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2016 INTERNATIONAL 4300
1800/400 Gal. Tank, Under CDL W/Potty Rack.  

All New Equipment. Call For Price

2006 FREIGHTLINER M2
3,200 Gal. Tank, Jurop R-260, 20k Lift Axle, 52k GVW, 

100K Miles, Automatic. All New Equipment. $74,000

2005 GMC C7500
Under CDL! CAT Power, 1800/400 Gal. Tank, Allison Auto,  

All New Equipment. $49,000

1-YEAR, 100,000 MILE ENGINE WARRANTY NATIONWIDE - 5-YEAR WARRANTY ON TANK

| www.nationaltruckcenter.com  H TRANSPORTATION AVAILABLE NATIONWIDE

2007 Freightliner Columbia
4000 Gal. Dump Tank,475 HP Jakes,425 CFM

All New Equipment. $96,000

2016 Kenworth T-800
In Stock!

5000 Gal. Tank, Cummins 485HP, 18 SPD, Full Lockers.  
All New Equipment. Call For Price!

3 - 2006  Sterling Acterra
3600 Gal. Tank, Jurop R-260 Pump

Factory Double-Framed. All New Equipment. $69,000

 2007 International 8600 
4000 Gal. Tank, Cummins ISM 425 hp,  

10 spd., Jake Brake. All New Equipment. $78,000

NEW

NEW

2006 Mack Vision
4000 Gal. US Tank With & Without Hoist.  

Low miles. All New Equipment. Starting $98,000

9750 N.W. 27th AVE. | MIAMI, FL 33147 
3001 EAST 11th AVE. | HIALEAH, FL 33013

ConneCt with us

want more?
Find us on Facebook at 
www.facebook.com/PumperMag
or Twitter at twitter.com/PumperMag

emails and alerts
Visit Pumper.com and sign up for newsletters and alerts. 
You’ll get exclusive content delivered right to your inbox, 
and you’ll stay in the loop on topics important to you!

      If no one else knows the ins and 
outs of your operation and the word 
‘vacation’ is not in your vocabulary, 
you’re heading for burnout and you 
risk leaving your employees and 
customers stranded. 

-Don’t Be Irreplaceable
pumper.com/featured

Got a suitable site?

soil perc 
testing 101
Soil naturally treats and degrades 
organic matter, destroys 
pathogens, and acts as a filter to 
remove contaminants from water. 
Because the soil plays such an 
important role it’s vital to ensure 
the selected site can properly 
handle the water from the 
distribution laterals. Read this to 
learn how to perform a proper soil 
percolation test.

pumper.com/featured

  eRosion ContRol

successful 
vegetative cover
Whether you are replacing an outdated onsite 
system or installing a new one, removing vegetation 
or disturbing the soil increases the chances of soil 
erosion. Here’s all you need to know to reseed a 
disturbed area in seven easy steps.

pumper.com/featured

build and GRow

7 small- 
business tips
Getting through the startup 
phase of a business is critical, 
but it’s just the beginning. 
Next your business needs to 
evolve and hopefully expand. 
Here are seven ways to avoid 
letting your business become 
stagnant.

pumper.com/featured

PRoduCtivity boosteRs

tools of 
the trade
Jeff Ruggiero and Best Septic 
Service are profiled in this 
month’s issue. Check out an 
exclusive online story about 
what two tools Ruggiero uses 
daily and wouldn’t want to be 
without.

pumper.com/featured

Pumper.com
Visit the site daily for new, exclusive content. Read our blogs, 

find resources and get the most out of Pumper magazine. 

http://www.facebook.com/PumperMag
www.pumper.com
www.pumper.com/featured
www.pumper.com/featured
www.pumper.com/featured
www.pumper.com/featured
www.twitter.com/pumpermag
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DON’T JUST ORDER PARTS
GET THE KNOWLEDGE & ADVICE THAT WILL HELP COMPLETE THE JOB AS WELL

Santa Fe Springs, CA
562-944-0404 

Fax: 562-944-3636
800-699-7557

www.vacpump.com
Hablamos 
Español

Like us on  
Facebook

At Armstrong Equipment, we believe life and business require cer-
tain compromises, but not on those things on which your business 
and family depend. A beautiful, new and shiny vacuum truck with a 
burned out pump is nothing more than uncomfortable transportation 
at four miles per gallon.

Your customers depend on you! Your employees depend on you! 
Your family depends on you!

We think you should be able to depend on us! That is why we sell the 
most dependable vacuum pumps, parts, valves and tank compo-
nents available. When it comes to quality and reliability in the tools 
that make your business successful, there should be:

“No Comprom ise.”

We proudly stock Masport, Jurop, NVE, Condé, Fruitland, Moro and 
G-D Wittig vacuum pumps, Sutorbilt blowers, Garnet Instruments 
SeeLevel gauges, Clearflow Heavy Duty valves and most other 
vacuum truck components and accessories. We can also provide 
replacement pumps and repair kits for most major brands.  For more 
information call us toll free at 800-699-7557.

HXL400WV

RFL100

4M

RCF500F

866 DC10 356U

R260

When service requires maximum performance, go for the super-concentrated formula 
of new PORTA-PAK MAX holding tank deodorizer.

> 50% more color   > 50% more odor control  > Double the fragrance
Fast dissolving  |  Safe & easy to use  |  No skin contact  |  Formaldehyde-free
Long shelf life  |  World-class customer service

Just Drop It In... TO THE MAX!

NEW!PORTA-PAK®

800.338.3155     www.walex.com

PO Box 39, Dayton, IN 47941

Toll-Free: 877.296.2555   

Phone: 765.296.2027 

Fax: 765.296.3027

www.wee-engineer.com

Wee Engineer
WITH IMAGINATION

Call us for a quote

Join us on Facebook!

SPRING MOUNTS  
decrease fatigue on your tank frame,  
mounts to most tanks, easy bolt or weld-on 
style, heavy-duty stress relieved springs.  
Mounts with springs..$82.00

Springs alone ...........$11.00 ea.

2006 Freightliner M-2
210 HP Cat C-7, 6 speed Manual, Air Brakes, Painted White, 33,000 
GVW, PS/AC, 161,500 miles, With a new 2500 gallon Carbon Steel 
Tank, and new MEC 8000, Battioni Vacuum Pump. Price: $47,900

HEATED COLLARS 
Preventing your valves from freezing will 
help your profits during the winter months.

Installation kit and 110 volt heater kit available

 1.5-2" ..... $110
 3" ........... $165

 4" ........... $198
 6" ........... $297

http://www.vacpump.com
http://www.wee-engineer.com


When service requires maximum performance, go for the super-concentrated formula 
of new PORTA-PAK MAX holding tank deodorizer.

> 50% more color   > 50% more odor control  > Double the fragrance
Fast dissolving  |  Safe & easy to use  |  No skin contact  |  Formaldehyde-free
Long shelf life  |  World-class customer service

Just Drop It In... TO THE MAX!

NEW!PORTA-PAK®

800.338.3155     www.walex.com

http://www.walex.com


  Delivery Available Anywhere in the Lower 48!! TransportTruck.com

2007 Freightliner M-2, Cat 230 HP, 6 spd,  
low miles, AC, new 2300 gallon steel vac tank,  

new Jurop PN-84 pump.
Call For Pricing!

2-YEAR 100,000 MILE  
DRIVE TRAIN WARRANTY

2009 Sterling LT-9513, Cat 350 HP, jake, 10 pd, 20# 
lb fronts, double framed, Full lockers, new 4200 gallon 

Alum. vac tank, new Masport 400 Vac pump.
Call For Pricing!

2-YEAR 200,000 MILE  
DRIVE TRAIN WARRANTY

2007 International 9200, Cummins 435 HP, 18 spd,  
14# lb fronts,  low miles, new 3360 gallon steel vac tank,  

new Masport 400 vac pump.
Call For Pricing!

2-YEAR 200,000 MILE  
DRIVE TRAIN WARRANTY

 2009 International 4300, DT 245 HP, AUTO,  
NON CDL, AC, low miles, new 1850 gallon steel vac tank, 

new Jurop PN-84 vac pump.
Call For Pricing!

2-YEAR 100,000 MILE  
DRIVE TRAIN WARRANTY

 NEW 2015 Dodge 5500, Cummins 325 HP, Auto, 
new 1250 Gallon portable toilet tank,  

new Jurop PN-33 Vac pump.
$79,950

2007 International 9200, Cummins 435 HP, 18 spd,  
14# lb fronts,  low miles, new 3600 gallon Alum. vac tank,  

new Masport 400 vac pump.
Call For Pricing!

2-YEAR 200,000 MILE  
DRIVE TRAIN WARRANTY

2005 Freightliner M-2, Cat 210 HP, AUTO,  
NON CDL, AC, low miles, new 1850 gallon steel vac tank, 

new Jurop PN-84 vac pump.
Call For Pricing!

2-YEAR 100,000 MILE  
DRIVE TRAIN WARRANTY

2007 International 4300, DT 210 HP, 6 spd, NON CDL, 
new 2000 gallon Alum. vac tank, new Jurop PN-84 Vac pump.

Call For Pricing!
2-YEAR 100,000 MILE  

DRIVE TRAIN WARRANTY

NEW 2015 Kenworth 270, PX-7 240 HP, Auto,  
Exhaust brake, Alum. wheels, new 2000 Gallon Portable 
toilet tank, new Masport HXL-4 Vac pump, toilet carrier.

$106,500

Ask for Scott or Frank – 888-395-7551
After hours call Scott at 816-590-4076

TRANSPORT TRUCK SALES, INC.

NEWNEW

COVER
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PumPer Profile

Profile

Valley Plumbing and Septic Service
Rio Rico, Arizona

PumPing in 
the Pueblo

Owner: Ruben de la Rosa III

FOunded: 1997 as Valley Septic 
and Handyman Service

emPlOyeeS: 4

SerViceS: Septic service, 
onsite installations, licensed perc 
test and  design, portable sanitation, 
residential and commercial 
plumbing

SerVice AreA: 80-mile radius from Rio Rico, Arizona

AFFiliAtiOnS: National Association of Wastewater Technicians

Arizona

(continued)

T he sun is bright in southern Arizona, and it shines on a bright 
future for Valley Plumbing and Septic Service. This is border 
country. Mexico is only a few minutes down the road, and Valley 

Plumbing has capitalized on a wide variety of opportunities by building 
a diversified business.

Owner Ruben “Sonny” de la Rosa III doesn’t stop there. For 
his family and for the future, he is looking at how to expand to serve 
new areas, broaden his service menu and maybe even leverage his 
wastewater expertise to start a completely new business.

 
oN THe BorDer

Valley Plumbing is based in Rio Rico, Arizona, an unincorporated 
community of about 19,000 people about 15 miles north of the U.S.-
Mexico border. About 20 percent of Rio Rico is served by municipal 
sewer, and that’s only the lower elevations, de la Rosa says. Climb the 
mountains that sprawl across the countryside and everyone utilizes 
septic systems.

De la Rosa’s father, Ruben de la Rosa II, started the company in 
1997. He had owned a mechanics shop and towing business, sold 
out, grew bored in early retirement and took up pumping. At first the 
company was Valley Septic and Handyman Service because Ruben II 
did other work, such as changing out water heaters and laying tile.

Working the rugged border regions 
of Arizona, Valley Plumbing and 
Septic Service stresses hometown 
service, family company values and 
environmental stewardship
                            By David Steinkraus

Ruben de la Rosa III hoists an Infiltrator 
chamber during an installation project. 
The rugged Arizona countryside is in the 
background. (Photos by Mark Henle)
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www.transporttruck.com


De la Rosa worked for his father after high school, left Rio Rico for a 
while to train in computers and then returned. After working in various jobs 
in the company, he took operating control in 2013 when his dad stepped 
down. The company became Valley Plumbing and Septic Service to reflect 
the direction de la Rosa wanted. Since taking over, he has followed his 
father’s advice and kept the company small while learning what it’s like to 
be in charge.

About half of Valley Plumbing’s business comes from septic pumping 
and portable restroom rentals. The other half comes from onsite installations 
and repairs, plus some design work and plumbing. 
These halves complement each other. Pumping 
and portable restrooms provide a steady income, 
while all the other services provide revenue boosts 
throughout the year.

Installation work comes in spurts, de la Rosa 
says. Arizona developers built heavily during the 
last housing boom, and there is a glut of homes on 
the market, making it much more affordable to buy 
rather than build.

“Right now I’m gaining more repairs instead of 
orders for installations at new homes. And all these 
repairs come from somebody calling and saying, 
‘Hey come pump my tank,’” de la Rosa says.

 
THe loCAl GUY

De la Rosa grew up in this community, so he 
positions the company as the local guys who can be counted on and aren’t 
too busy or “too corporate” to help others.

“When people call me, it’s not necessarily to have me do work. They 
may call for a chat and refer a job to me in the process,” de la Rosa says. 
“We’re a mom-and-pop operation, and my customers know me by name. 
They even know where I live. They can call me. They know the owner of the 
company is on top of things.”

While personal service is good, de la Rosa is looking for efficient ways to 

address frequently asked questions. A website currently under development 
will help in that regard. Valley Plumbing might look late to the Internet trend, 
but it really isn’t because local guys need to be known locally, and de la Rosa 
has a strategy for that.

When he offers a special service deal, de la Rosa will run a large ad in 
the local newspaper, but you won’t find him listed there all the time. He 
is in the phone book. When the next sports season comes along you’ll see 
Valley Plumbing’s name on team T-shirts, on a team banner or promoted 
on seat cushions. He gives money to school sports booster clubs. He does 

not do targeted mailings. “I can give money to 
marketing companies, or I can give money back to 
the community, and what I chose to do is give to the 
community.”

He is accredited with the Better Business 
Bureau and carries an A-plus rating there. It has 
helped him. People have called with jobs because 
they checked out the company on the BBB website.

The company started with social media 
less than a year ago, beginning with a Facebook 
presence. The company Facebook page isn’t 
updated as often as he would like. “Social media 
tends to take up more time than I want to invest 
in it. I could sit down and look at my phone or my 
computer for hours. When I was spending more 
time in the office, before I took over the whole 
operation, I had to consciously limit my exposure 

to computers because of the time they can consume.”
 

PUrPoSe-BUilT riGS
When it comes to his fleet, de la Rosa finds smaller equipment better 

suited to the varied terrain of his service territory. “Over here it’s not quite 
flat. Everywhere I go I’m going up a mountain, down a mountain and over 
bridges,” he says.

(continued)

With a backdrop of the Arizona 
mountains, Ruben de la Rosa III (left) 
confers with his father, Ruben II, 
on a recent project.

Family is important. I’ve 
learned a lot from my father 

and grandfather, and hope I can teach 
it to my son and my daughter ... I 
hope they have a broader life and see 
a few things I haven’t. And I hope to 
leave them the kind of legacy left to 
me – one built on hard work, 
honesty and family.

 — Ruben de la Rosa III
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Hit one out of the 
park with BEST

BEST  ENTERPRISES, INC.

All 304 Stainless Steel

Best Enterprises, Inc.
Located in Cabot, Arkansas  

501-988-1905   800-288-2378  
www.bestenterprises.net  

www.youtube.com/bestentinc

Due to the  
great response, we have  
extended our IN STOCK  
tank sale through May.

Best provides a full line of Vacuum pumps 
and replacement parts to serve you.

Building quality Stainless Steel Tanks since 1972
He prefers vacuum tanks on the smaller 

side for septic service. He is willing to make 
a second trip to pump a tank, but it usually is 
not necessary for his residential customers. 
And he doesn’t service commercial 
accounts that might require pumping bigger 
tanks.

For portable sanitation service, the 
crew uses an Isuzu truck with a platform 
behind the cab carrying a 300-gallon steel 
tank for waste and a 135-gallon plastic tank 
for freshwater. A 5 hp Honda engine drives 
the vacuum pump.

The septic pumping truck is also on the 
smaller side. It’s a 1996 Ford chassis with a 
1,800-gallon steel tank. A 420cc Predator 
engine is connected with a belt to a PN58D 
Jurop/Chandler pump. 

Also in the inventory is an International 
with a 1,600-gallon steel tank.

The International was purchased 
already built with a PTO-driven pump, 
while de la Rosa and his crew built out 
the other trucks. He chooses steel tanks 
and prefers to drive the pumps with truck-
mounted gasoline engines. This arrangement makes the equipment easier 
to maintain, he says. And because the trucks’ larger diesel engines are not 
running constantly, he saves money on fuel and reduces carbon emissions.

“And that’s kind of like what we are. We’re environmentalists. We’re 
trying to make this place safe for our children and their children to come. 

The water we drink is how many billions of years old? It’s our job to make 
sure it stays clean,” he says.

For the installation side of the business, he has a variety of excavators 
from Kubota, including a 008 and a U15 mini-excavator, and a Bobcat 
backhoe.

To serve portable sanitation customers, Valley Plumbing has 80 units 
from Satellite Industries, of which 50 to 60 are typically out on the job.

 
THe HArD-WorKiNG CreW

The attitude de la Rosa has toward his customers is one he extends to 
the people who work for him. “We’re all like family. That’s pretty much how 
we built the company,” he says.

Working so close to a major crossing to Mexico brings its own set of challenges 
for Valley Plumbing and Septic Service in Rio Rico, Arizona. It’s only about 15 miles 
to the crossing between Nogales, Arizona, and Nogales, Mexico, an area with great 
cultural diversity.

A number of agricultural companies have their offices in the U.S. and farms 
across the border. There is a large Korean population working in export-import 
businesses, and many Mexicans cross into the United States to buy goods and avoid 
the large import taxes they would pay at stores in Mexico, says Ruben “Sonny” de 
la Rosa III, owner of Valley Plumbing.

Of course, de la Rosa and his workers speak Spanish. Though not a requirement 
for a job with Valley Plumbing, living in the area means being bilingual, says de la 
Rosa, whose varied heritage includes Hispanic ancestors.

Being located so close to the border means living with border security. There 
is a Border Patrol checkpoint well into the United States on Interstate 19 about 20 
miles north of the border and about 5 miles north of Rio Rico. Valley Plumbing’s 
service rigs are frequently stopped for inspections. “I have never had an easy time 
with these guys. Every time I’m treated like a criminal. They want to take my truck 
apart,” says de la Rosa.

At the same time, all the border security people bring business. U.S. Customs 
and Border Patrol has a firing range just a few feet from the border with Mexico, 
and Valley Plumbing rents portable restrooms to the agency for use at the range.

“The idea of what they’re trying to do, I fully agree with it. We need to keep the 
country safe, just as long as nobody’s rights are taken away and as long as I can get 
to my jobs on time,” de la Rosa says.

Life near the border

I’m open to 
suggestions. 

I don’t believe in being 
a dictator. If they see 
something or have a 

good idea, I will listen to 
them and I will change 

my plans without 
hesitation. It’s more of 

an ‘us’ instead of a ‘me’ 
when it comes to our 

operations. My guys are 
important, and this way 
they feel like it because 

they’ve got 
a say.

 — Ruben de la Rosa III

(continued)

right: The Valley Plumbing and Septic Service 
family includes, from left, Andrew Bixler, Alonzo 
Medina, Ruben de la Rosa, Ruben de la Rosa II, 
Ruben “Sonny” de la Rosa III, Jenny de la Rosa 

and children, Ruben, 8, and Lily, 6.

Below: Jenny de la Rosa works in the Valley 
Plumbing and Septic Service office, as son 

Ruben IV looks on.
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866.293.1502 
www.fivepeaks.net

Our entire line of portable restrooms 
share a lot of common characteristics. 
The first is versatility. Our restrooms 
are tough enough for any location 
or special event, from construction 
sites to marathons. They also all have 
a distinctive modern look and are 
available in a variety of colors. Not to 
mention they all come with a long list 
of impressive features - all at no extra 
cost to you. And MOST importantly, 
we will get them there when you need 
them at the best price in the industry. them at the best price in the industry. 

Call us today and learn more about our 
impressive line of portable restrooms with 
the most affordable prices.

NEWNEW

ASPEN GLACIER II SUMMIT

VERSATILE RESTROOMS 
FOR WORK OR PLAY

Portable Restrooms n Hand Wash Stations n Deodorizer Products n Mobile Restroom Trailers n Service Trucks n Support Products n Accessories

De la Rosa’s wife, Jenny, oversees the office. The couple 
has two children, Ruben IV, 8, and Lily, 6. One of the full-
time employees, Alonzo Medina, has been with the company 
for nine years and is a mentor for the younger workers. The 
other full-time employee, Andrew Bixler, had previously 
worked in an area mine. When that shut down he brought 
his knowledge of heavy equipment and ability to do minor 
mechanical repairs to Valley Plumbing. De la Rosa’s dad 
rounds out the crew.

De la Rosa’s role is to not act like a boss.
“I’m open to suggestions. I don’t believe in being a 

dictator. If they see something or have a good idea, I will 
listen to them and I will change my plans without hesitation. 
It’s more of an ‘us’ instead of a ‘me’ when it comes to our 
operations. My guys are important, and this way they feel like it because 
they’ve got a say,’’ he says.

 
fiNDiNG NeW DireCTioNS

One new component de la Rosa is considering for the business is adding 
a dewatering plant. The municipal sewer from the Ambos-Nogales runs 
north to Rio Rico and this is where wastewater is treated. This system also 
collects some wastewater from Nogales, Mexico, and the hours of peak flow 
from Mexico restrict dumping times for pumpers to one two-hour block in 
the morning and a two-and-a-half-hour block in the afternoon. Dewatering 
would get around this obstacle and trim his costs.

He intends to expand the business to the north. There’s a lot of open 
territory between Rio Rico and Tuscon about 50 miles farther north, and the 
region is dominated by decentralized wastewater systems. Every week he 
receives a few calls from people who are just outside his customary territory. 
What dissuades him is the amount of diesel he would have to burn to serve 
those customers. But his father’s home is in that area, and he could park a 
truck there and commute to it by car.

His other idea would employ his water knowledge for food production. 
He has become interested in aquaponics, a closed system in which fish are 
raised in a tank and the water from it is treated by a planting of greens or 
other edible plants. It creates a small, independent ecosystem involving 
waste and biology – exactly what pumpers are trained in and deal with all 
the time. “And that’s how I think I was so easily hooked, because I had the 
knowledge already and didn’t realize it.”

It also takes his environmental stewardship in a new direction. “Our 
food is dirty, and we’re feeding our families that. Aquaponics means raising 

your proteins and plants – 
your vegetables and fruits 
– by using wastewater in a 
different way, yet in the same 
way nature uses it.”

 
BUilDiNG A leGACY

Everything that Valley Plumbing is, and everything de la Rosa wants it 
to be, can be distilled into a single word: legacy. That means creating a better 
and smarter world, and keeping in mind who this world is being passed 

down to.
“Family is important,” de la 

Rosa says. “I’ve learned a lot from 
my father and grandfather, and 
hope I can teach it to my son and 
my daughter. If this career path is 
one he or she wants to take, the 
company is theirs. Whatever they 
do, there are things I hope for 
them. I hope they have a broader 
life and see a few things I haven’t. 
And I hope to leave them the kind 
of legacy left to me – one built on 
hard work, honesty and family.” ■

  MORE INFO

Case Construction Equipment
866/542-2736
www.casece.com
 
Infiltrator Systems, Inc
800/221-4436
www.infiltratorsystems.com

Jurop/Chandler
800/342-0887
www.chandlerequipment.com
(See ad page 43)

Satellite Industries 
800/328-3332
www.satelliteindustries.com 
(See ads, pages 2, 34-35)

@pumper.com
To learn about Ruben de la Rosa’s 
favorite piece of excavation equipment, 
go to www.pumper.com and read an 
exclusive online story about Valley 
Plumbing and Septic Service.

left: Technician Alonzo Medina loads 
a Satellite Industries Global restroom 
onto a pickup truck for delivery.

Below: Ruben de la Rosa II operates 
a Case backhoe during a septic 
system installation.
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A state of momentary confusion typically engulfs a loved one when no-
tified that her husband or his wife has just been in a serious accident 
or has passed away. Suddenly the surviving spouse’s world is turned 

upside down and life-altering decisions must be made, especially when a 
family business is involved.

Consider the story of Amanda, whose husband Tory was hit by a drunk 
driver while riding his motorcycle. Even though she had worked in their 
business, she was unprepared to replace him as principal operator.

It was apparent that the business would soon unravel with no one in 
control of day-to-day decisions. Amanda quickly found that Tory’s will and 
life insurance were of little help. Each would apply only in the event of his 
death. Instead Tory’s durable power of attorney appointed Amanda as his 
personal representative to conduct business if he became incapacitated.

 
TAKING OVER

The family’s financial future depended on her working in his place. 
Somehow she and the employees had to keep the business operating. Her 
management style could be described as crisis control through trial and er-
ror as she learned from daily mistakes. There was no plan to assist her in run-
ning the business, only the legal temporary transfer of authority provided by 
the power of attorney.

A major fear of many spouses is what happens to them and their fami-
lies if their husband or wife — the principal operator of a company — be-
comes unable to run a small family-owned company. The answer depends 
on many things, including what planning and preparation has been done 
before the triggering event occurs.

If there has been no planning, the fate of the business falls to state stat-
utes that direct the appointment of the disabled owner’s personal represen-

tative. The ability to control management of the company can transfer with 
the appointment. There is no guarantee that a family member will be ap-
pointed to that position. A family’s future interest in the business remains in 
peril depending on the appointee’s success.

An adequately prepared spouse can be the key to a business’ survival. 
The spouse’s designation as personal representative in either a durable pow-
er of attorney or a will gives the person authority to represent the owner’s 
interest in a company. If the owner controlled the fate of their business, then 
the spouse can automatically succeed to that position, unless limitations 
have been made in the estate-planning documents.

In this case, however, the company’s fate depends on the successor 
spouse’s decisions. Often the successor spouse is placed in the owner’s posi-
tion as a means of convenience, it never being expected that he or she would 
have to operate the family business. Little thought has been given to the 
spouse’s qualifications or ability to handle the burden.

 
KNOW YOUR OPTIONS

Spouses need to have some type of organized action plan just in case 
they have to assume control. A prepared spouse is aware of the options for 
running a business before a triggering event occurs. Options include: 

•  Continue to personally operate the business
•  Operate the business as an overseer, not involved in daily operations
•  Elevate a designated employee to be chief operating officer
•  Hire a temporary experienced manager
•  Sell all or part of the business as soon as possible
•  Exercise an operating, purchase or buy-sell agreement
Making the appropriate choice depends on many factors. Chief among 

them is the length of time anticipated for the successor spouse’s involve-
ment. Will the spouse’s participation be short-term until the owner recov-
ers? If so, how long should the company be operated with temporary leader-
ship before implementing a permanent succession plan? And will a perma-
nent plan mean different ownership and/or management?

In some cases the successor spouse may qualify to represent the own-
er’s interest but not have the necessary license and education to run the 
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Dick Yemm is speaker 
and consultant on 
succession planning, 
and author of The Stories 
– Tomorrow Your Business 
Without You. Reach him at 
rileyspress@atlantic.net.
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Seamless Succession
A spouse armed with an action plan can save a family business when the owner 
is suddenly out of the picture  By Dick Yemm

Spouses need to have some type of organized 
action plan just in case they have to assume control. 
A prepared spouse is aware of the options for running 
a business before a triggering event occurs.
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company. If necessary, a qualified manager with the necessary qualifica-
tions can be hired.

The potential successor needs to develop an action plan based on:
His or her:

•  Management ability
•  Availability
•  Motivation
•  Operating knowledge of the company

The company’s:
•  Type of legal entity
•  Size
•  Number of employees (their knowledge and experience)
•  Diversification of management
•  Diversification of product or services

All businesses are not created equally. Entitlements and protections 
vary under state statutes, according to how a business was legally structured. 
For instance, ownership interest of a company started and continually oper-
ated as a sole proprietorship ends when the owner can no longer participate 
in its activity. Companies created and operated as a corporation, partner-
ship or limited liability type of either have owner interests to transfer.

 
START TEACHING

Developing a successor spouse’s action plan starts with learning 
through dinner table discussions and reading trade magazines. The educa-
tion should be broad in scope so options are understood. Detailed operating 
knowledge is not required because businesses change daily in response to 
demands. Instead the spouse needs to be prepared to make crisis decisions.

Consider what your first steps would be in implementing an action 
plan. Different triggering events require different responses. Before any op-
tions are exercised, the first step of an action plan should be to gather all 
available information about the company. Confidential disclosures, use-
ful shortcuts, administrative details, operating mechanics, guidelines and 
overviews detailed in an operating plan would be valuable aids in decision-
making. Using a trusted adviser for support and guidance could also be of 
tremendous importance. From whom and how a spouse obtains assistance 
should be part of the operating plan document.

When unfortunate events strike, a prepared spouse with an action plan 
can make the difference for a business’ continued operation and a family 
avoiding financial crisis. ■
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life insurance were of little help. Each would apply only in the event of his 
death. Instead Tory’s durable power of attorney appointed Amanda as his 
personal representative to conduct business if he became incapacitated.
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Somehow she and the employees had to keep the business operating. Her 
management style could be described as crisis control through trial and er-
ror as she learned from daily mistakes. There was no plan to assist her in run-
ning the business, only the legal temporary transfer of authority provided by 
the power of attorney.

A major fear of many spouses is what happens to them and their fami-
lies if their husband or wife — the principal operator of a company — be-
comes unable to run a small family-owned company. The answer depends 
on many things, including what planning and preparation has been done 
before the triggering event occurs.

If there has been no planning, the fate of the business falls to state stat-
utes that direct the appointment of the disabled owner’s personal represen-

tative. The ability to control management of the company can transfer with 
the appointment. There is no guarantee that a family member will be ap-
pointed to that position. A family’s future interest in the business remains in 
peril depending on the appointee’s success.

An adequately prepared spouse can be the key to a business’ survival. 
The spouse’s designation as personal representative in either a durable pow-
er of attorney or a will gives the person authority to represent the owner’s 
interest in a company. If the owner controlled the fate of their business, then 
the spouse can automatically succeed to that position, unless limitations 
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In this case, however, the company’s fate depends on the successor 
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tion as a means of convenience, it never being expected that he or she would 
have to operate the family business. Little thought has been given to the 
spouse’s qualifications or ability to handle the burden.
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Spouses need to have some type of organized action plan just in case 
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running a business before a triggering event occurs. Options include: 

•  Continue to personally operate the business
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ment. Will the spouse’s participation be short-term until the owner recov-
ers? If so, how long should the company be operated with temporary leader-
ship before implementing a permanent succession plan? And will a perma-
nent plan mean different ownership and/or management?

In some cases the successor spouse may qualify to represent the own-
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company. If necessary, a qualified manager with the necessary qualifica-
tions can be hired.
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•  Availability
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•  Number of employees (their knowledge and experience)
•  Diversification of management
•  Diversification of product or services

All businesses are not created equally. Entitlements and protections 
vary under state statutes, according to how a business was legally structured. 
For instance, ownership interest of a company started and continually oper-
ated as a sole proprietorship ends when the owner can no longer participate 
in its activity. Companies created and operated as a corporation, partner-
ship or limited liability type of either have owner interests to transfer.
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Developing a successor spouse’s action plan starts with learning 
through dinner table discussions and reading trade magazines. The educa-
tion should be broad in scope so options are understood. Detailed operating 
knowledge is not required because businesses change daily in response to 
demands. Instead the spouse needs to be prepared to make crisis decisions.

Consider what your first steps would be in implementing an action 
plan. Different triggering events require different responses. Before any op-
tions are exercised, the first step of an action plan should be to gather all 
available information about the company. Confidential disclosures, use-
ful shortcuts, administrative details, operating mechanics, guidelines and 
overviews detailed in an operating plan would be valuable aids in decision-
making. Using a trusted adviser for support and guidance could also be of 
tremendous importance. From whom and how a spouse obtains assistance 
should be part of the operating plan document.

When unfortunate events strike, a prepared spouse with an action plan 
can make the difference for a business’ continued operation and a family 
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S eptic service professionals in Wisconsin may be facing a bit of a 
quandary concerning their liability insurance. In two December 
decisions, the Wisconsin Supreme Court ruled that septage and 

manure may be considered pollutants. When wastes are identified as 
pollutants, the court determined, they are subject to the pollutant exclusion 
clause of a liability insurance policy – even if that policy was purchased to 
cover a company in the business of handling septage or manure.

One case involved a septic service business that had a permit to ap-
ply septage as a fertilizer on their neighbor’s farmland. The neighbor’s well 
became contaminated by runoff, killing some cattle, and they sued the sep-
tic business’ insurers. The Supreme Court agreed with lower courts that the 
septage qualified as a pollutant, so the pollution exclusion applied and the 
insurance company did not have to cover the damage.

Chief Justice Shirley Abrahamson was the only dissenter, questioning 
why such a company would purchase insurance in the first case. “I conclude 
that a reasonable person … in the business of hauling, storing and disposing 
of septage, would not consider septage a pollutant under … general liability 
policies they purchased to cover liability for damage caused by their septic 
business operations.”

In the manure case, the Supreme Court overturned a lower court and 
ruled that the manure became a pollutant when it entered wells on property 
adjacent to a farm field where it was spread as a fertilizer. Abrahamson also 
dissented in that case for similar reasons.

 
Michigan

An exception to Michigan’s septage waste law will remain in effect now 
that a sunset provision of the regulation has been removed. Most septage 
haulers are required to dispose of their waste at a receiving facility in their 
area. That provision does not apply to those who own a septage storage facil-
ity of at least 50,000 gallons if it existed prior to a septage disposal facility in 
their area. Those haulers can continue land application, an exemption that 
was scheduled to end in 2025. The Legislature’s action removes that sunset 
provision and makes the exemption permanent.

The bill also limits the ability of local governments to impose stricter 
septage requirements than those in state law. Under Michigan law, septage 
receiving facilities must have a designated service territory, and some com-
munities have made it mandatory that septage pumped in that area be taken 
to their receiving facility. Such mandates are now allowed only for existing 
receiving stations and only until their construction debt is paid off.

 
Maryland

The owner of a rental home who bypassed a failed septic system has 
been fined and a contractor who did the work is being charged. The Lau-
rel, Delaware, woman was contacted by tenants who rented the Wicomico 
County home due to strong odors and sewage backing up into the home. The 
woman hired a contractor to install a pipe that discharged wastewater from 
the septic system into a creek in a wooded area of the backyard.

The homeowner pleaded guilty to misdemeanors of water pollution 
and improper alteration of a sewage system and was placed on probation for 
three years, fined $12,000 to be paid to the Maryland Clean Water Fund and 
ordered to perform 75 hours of community service. An additional $23,000 
fine was suspended by the judge. The contractor has been charged with two 
counts of water pollution and 11 counts of installing or altering a sewage 
system without a permit. ■

Rules and Regs is a monthly feature in Pumper. 
We welcome information about state or local 
regulations of potential broad interest to onsite 
contractors. Send ideas to editor@pumper.com.
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three years, fined $12,000 to be paid to the Maryland Clean Water Fund and 
ordered to perform 75 hours of community service. An additional $23,000 
fine was suspended by the judge. The contractor has been charged with two 
counts of water pollution and 11 counts of installing or altering a sewage 
system without a permit. ■

Rules and Regs is a monthly feature in Pumper. 
We welcome information about state or local 
regulations of potential broad interest to onsite 
contractors. Send ideas to editor@pumper.com.

Rules & Regs

Wisconsin Supreme Court finds septage 
is a pollutant in well-contamination case
By Doug Day

Your Equipment SUPERSTORE Since 1995

Complete Details At

www.AmazingMachinery.com

• 4000 psi @ 4.0 gpm w/Pump
• GX390 Honda OHV Engine
• 150" x 1/4"" Hose w/Remote Hose Reel
• 3 Nozzles/Ball Valve/Aqua Pulse

$1895.00
FREE Freight

• 20" Reel w/ 100" of 3/8"" Cable
• 7"" Color LCD Display
• Heavy Duty Powder Coated Frame

$1895.00
FREE Freight

Viztrac® AM100-100 J/E4040HA-CKIT2

3807 Old Tasso Rd. • Cleveland, TN 37312
1-800-504-7435

$2895.00$2895.00
BUY BOTH

6 Months, No Interest!

Get 6 Months to Pay on Purchases of $99 or More.
Choose Bill Me Later® at Checkout. Subject to Credit Approval.

$1495.00
$1495.00ONLY

$1495.00$1495.00
ONLY

http://www.AmazingMachinery.com


Our Back.

Odor Control…Guaranteed!

Deodorizers
Restroom Trailers
Restroom/Septic Trucks
Restrooms
Handwash
Training
Financing
and Ideas That Work.

It’s easy to say, “we’ve got your back”.  It’s another thing to put it in writing. 

For your protection, Satellite offers an exclusive written warranty on all Satellite 
restrooms, starting with a 4 year warranty on wheelchair accessible and specialty 
restrooms along with a 10 year warranty on all standard restrooms.

We also offer a Money Back guarantee on all our Safe-T-Fresh deodorizers, a 3 year 
warranty on Satellite Suites trailers and a Customer Satisfaction guarantee on all 
our trucks.

Add a strong partner to your business today. Our nationwide team of Area 
Managers and Deodorizer Specialists, along with Customer Service and Product 
Specialists, are available to answer all your questions and provide additional 
information about our complete line of products. 

800-328-3332www.satelliteindustries.com

>>> Move Ahead With Satellite

We Wanted a Business Partner
Who Had Knowledge, Experience,
Great Products and...

http://www.satelliteindustries.com


Our Back.

Odor Control…Guaranteed!

Deodorizers
Restroom Trailers
Restroom/Septic Trucks
Restrooms
Handwash
Training
Financing
and Ideas That Work.

It’s easy to say, “we’ve got your back”.  It’s another thing to put it in writing. 

For your protection, Satellite offers an exclusive written warranty on all Satellite 
restrooms, starting with a 4 year warranty on wheelchair accessible and specialty 
restrooms along with a 10 year warranty on all standard restrooms.

We also offer a Money Back guarantee on all our Safe-T-Fresh deodorizers, a 3 year 
warranty on Satellite Suites trailers and a Customer Satisfaction guarantee on all 
our trucks.

Add a strong partner to your business today. Our nationwide team of Area 
Managers and Deodorizer Specialists, along with Customer Service and Product 
Specialists, are available to answer all your questions and provide additional 
information about our complete line of products. 

800-328-3332www.satelliteindustries.com

>>> Move Ahead With Satellite

We Wanted a Business Partner
Who Had Knowledge, Experience,
Great Products and...

http://www.satelliteindustries.com


36     Pumper • May 2015

PumPer Profile

Profile
Best Septic Service
Westminster, Vermont

L ike many septic service contractors, Jeff Ruggiero is a self-
admitted workaholic who was no stranger to 70- and 80-hour 
workweeks since 2010, the year he and his wife, Lisa, established 

Best Septic Service in Westminster, Vermont.
But there’s more to life than just work, a fact that Ruggiero now 

realizes after receiving a sobering wake-up call in September 2013: a 
severe heart attack.

“I’m a pretty driven guy, but I drove myself right into the 
Dartmouth bed-and-breakfast for about five weeks,” says Ruggiero, 49, 
referring to Dartmouth-Hitchcock Medical Center in Lebanon, New 
Hampshire, where he underwent triple-bypass heart surgery. “Two 
of my arteries were 100 percent blocked and a third was 79 percent 
blocked. They couldn’t believe I was walking around, much less 
working every day. But I never had any problems before that.

“It definitely was a wake-up call,” he adds. “I never thought it 
could happen to me … I thought I was bulletproof.”

Ruggiero’s experience offers fellow pumpers a cautionary tale 
about burning the candle at both ends for years without respite. But 
it also points out the value of having loyal, cross-trained employees 
who can handle day-to-day operations when the boss suddenly isn’t 
around.

OwnerS: Jeff and Lisa Ruggiero

FOunded: 2010

emplOyeeS: 7

Service area: Southern half of Vermont 
and New Hampshire

SpecialtieS: Septic pumping and repair; 
portable sanitation

weBSite: www.bestsepticvt.net

Vermont

The ‘Crew 
of all Crews’ The Best Septic Service crew is shown with Kim 

Nace, a representative of Rich Earth Institute 
(third from right). The company is participating 
in a “peecycling’’ study with the institute. Best 
employees include (from left) Justin Ruggiero, 
Seth True, Jaden Frost, Lisa Ruggiero, Jeff Ruggiero, 
Rachel Comtois and Wayne Turner. The restrooms 
are from PolyPortables LLC. (Photos by Kayla Rice)

(continued)

When a health crisis felled Jeff Ruggiero, 
the Vermont pumper’s staff kicked it into 
high gear and took care of business until 
he was on the mend  By Ken Wysocky

http://www.bestsepticvt.net
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“I always knew we had great employees, but now I know we have the 
crew of all crews,” Ruggiero says of his wife, Lisa, who handles the books and 
manages the office; son Cris, 22, who manages portable restroom operations; 
son Justin, 19, who performs septic system repairs, camera inspections and 
waterjetting; technicians Seth True and Wayne Turner; and Rachel Comtois, 
who handles dispatching, sales and marketing.

“They really battened down the hatches while I was gone,” notes 
Ruggiero. “Lisa and I are really blessed. A lot of times you hear about 
employees who play while the boss is away, but not my crew. And when I 
came back, they made me fill out a job application. I thought that was pretty 
cool.”

 
DriVeN To SUCCeeD

Ruggiero worked in the trash industry 
for 20 years before he and Lisa founded 
Best Septic with just one vacuum truck. 
“I always wanted to go into business for 
myself and work with my two boys,” he 
explains. “I also thought it would be easier 
to manage my work schedule, which didn’t 
work out too well.”

Growth occurred rapidly. In just more 
than four years, Ruggiero says revenue has 
risen dramatically, which he attributes 
to his dedicated employees. In addition, 
the company grew by branching out into 
system repairs and then adding portable 
restroom rentals to its list of services.

“A lot of people started asking for 
restrooms for special events,” he says. “Our 
service area is very rural, so there are a lot 
of septic systems, and people don’t want 
to put all the waste generated by a special 
event, like a backyard wedding, into their 
septic systems.

“I also didn’t want to have all my 
business eggs in one basket … I wanted 
to diversify,” he adds, noting that the company’s revenues now are evenly 
divided between septic service and portable restrooms; portable restroom 
revenues are split roughly 50/50 between special events and monthly 
rentals. “We also started repairing septic systems 
and retrofitting systems with risers,’’ he says.

Providing great customer service also 
contributed to the company’s growth, Ruggiero 
points out. That means more than just cleaning 
restrooms thoroughly or being considerate of 
people’s lawns/landscaping when servicing 
septic systems. In addition, it includes things like 
educating customers about septic system do’s 
and don’ts or pointing out to restroom customers 
that they may need more frequent cleanings or, 
alternatively, another restroom or two on site to 
accommodate high usage.

 
AGile eQUiPMeNT

As the company grew, its roster of equipment expanded, too. Best 
Septic now owns a 1990 Ford L8000 with a 2,000-gallon steel vacuum tank; 
a 2015 Ford F-350 with a slide-in 400-gallon waste/200-gallon freshwater 

aluminum tank; a 2003 Ford F-450 with a 
500-gallon waste/300-gallon freshwater 

steel tank; and a 2003 Ford F-350 with a slide-in 300-gallon waste/150-gallon 
freshwater aluminum tank. All trucks were built out by Imperial Industries 
Inc., and rigs run National Vacuum Equipment Inc. pumps.

Ruggiero prefers smaller, more agile trucks 
with smaller tanks, well-suited for Vermont’s 
mountainous terrain. “Vermont has a lot of 
dirt backroads so we need more nimble trucks, 
especially during our spring ‘mud season,’” 
Ruggiero explains. There are three treatment 
facilities within the company’s service area, which 
minimizes the need for larger tanks to reduce back-
and-forth disposal trips. In some circumstances, 
though, waste from smaller tanks is consolidated 
into a larger truck for convenient dumping.

The company also relies on a 2015 Ford F-350 
service truck with a skid-mounted water jetter 

made by RIDGID. The truck is a multitasker, used for doing everything from 
pipe repairs and riser installations to cleaning grease traps and hauling a 
trailer to deliver restrooms. In addition, Best Septic owns a 1997 GMC pickup 
truck that can carry a slide-in unit when needed; about 150 restrooms from 

(continued)

right: Lisa and Jeff Ruggiero 
are shown with “Big Blue,’’ a 
1990 Ford L8000 built out by 
Imperial Industries, that’s still 
a daily workhorse in the Best 

Septic Service fleet. 

Below: Jeff Ruggiero explains 
a septic system inspection to a 

customer in Vernon, Vermont.

Two of my arteries were 100 
percent blocked and a third 

was 79 percent blocked. They couldn’t 
believe I was walking around, much less 
working every day. But I never 
had any problems before that.

— Jeff Ruggiero

@pumper.com
To learn about Jeff Ruggiero’s favorite 
new business tools, go online to 
www.pumper.com and read an 
exclusive story about Vermont’s Best 
Septic Service.

mailto:@pumper.com
http://www.pumper.com
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Cross-training employees like True and 
Turner to do each other’s jobs paid big dividends, 
Ruggiero adds. “Sure, it’s costly to have two guys 
in a truck for several days,” he admits. “But in the 
long run, it pays off.”

More than a year after Ruggiero’s heart 
attack, he says he still has to take it easy. But 
that fits nicely into his newfound perspective 
on work/life balance. What would he tell other 
pumpers who are pushing it to the limit? Back off 
a bit and make more time for family and friends.

 
SMell THe roSeS

“I discovered that all the stuff I thought was 
of major importance really is not that important 
compared to making time for family, then doing 
the job,” he explains. “Otherwise, the workday 
never stops. You have to keep in mind that it all 
gets done eventually.

“The heart attack definitely got me to settle 
down,” he continues. “I don’t treat everything 
like it’s a red alert – that everything needs to be 
done right away. I spread things out more so I 
can spend more time with my kids and Lisa and 
family … spend more time with my nieces and 
nephews. I didn’t do that before … if they had a 
sports event or something else, I’d say, ‘I’m too 
busy to go – I’ll catch them next weekend.’ I don’t 
do that anymore.”

That philosophy also extends to the 
company’s employees, he says, noting that he’s 
more conscious about allowing the crew even 
more flexibility to attend their children’s events 
and activities.

“People always joke about how you never 
know – you could die tomorrow,” Ruggiero says. 
“That’s not a joke anymore. There’s no more 
trying to be human dynamos … everyone helps 
each other more.” ■

Lisa Ruggiero (in the foreground) keeps the books 
and office assistant Rachel Comtois helps Best 
Septic run smoothly.

  MORE INFO

Imperial Industries, Inc.
800/558-2945
www.imperialind.com
(See ad page 31)
 

Kubota Tractor Corporation
310/370-3370
www.kubota.com
 

National Vacuum Equipment, Inc.
800/253-5500
www.natvac.com
 (See ad page 53)

PolyPortables, LLC
800/241-7951
www.polyportables.com
(See ad page 65)
 

RIDGID
800/769-7743
www.ridgid.com

PolyPortables (including four 
handicapped-accessible units 
and 15 special-event units 
with sinks and interior lights); 
a RIDGID SeeSnake pipeline 
inspection camera; and a 
Kubota mini-excavator.

 
PiTCHiNG iN

During Ruggiero’s health crisis, employees assumed various extra day-
to-day duties. “Everyone stepped up big-time,” he notes. “Even Wayne’s 
wife, Brenda, and their kids helped out with phones.

“After Lisa told everyone what had happened, they all said she didn’t 
have to worry about a thing – that they’d handle everything,” he continues. 
“We’re all like family. Even my competitors called in to see how I was doing.”

Ruggiero says his son Justin largely took over his job responsibilities – 
things such as emergency calls, running jobs and helping with truck repairs. 
“I’m so proud of him and how he stepped up and handled everything, along 
with worrying about me being in the hospital,” Ruggiero says. “Overnight, he 
went from being an 18-year-old boy to a man running a business.”

For the last several years, Best Septic Service in Westminster, 
Vermont, has been playing a key role in a novel initiative in which 
human urine is diverted from septic systems into tanks, then collected, 
sanitized and turned into fertilizer.

“I know it sounds kind of kooky,” says Jeff Ruggiero, who owns the 
septic maintenance, repair and pumping company with his wife, Lisa. “I 
initially thought there was no way people will do this … but people are 
all over it. Vermonters are very eco-conscious.”

The program is run by Rich Earth Institute, a research group based 
in Brattleboro, Vermont. The group is committed to advancing the use of 
human waste as a reusable resource.

Urine is rich in nitrogen and phosphorus – key ingredients in many 
fertilizers. Moreover, contrary to popular perception, urine is generally 
sterile and what little impurities it might contain can be removed easily 
through either pasteurization or long-term storage, says Kim Nace, the 
group’s founder and administrative director.

The case for “peecycling” is compelling when you consider that 
nationwide, 1.2 trillion gallons of water a year is used for flushing toilets. 
And an average person flushes a toilet five times a day, and four of those 
times it’s to dispose of just urine, not feces, Nace says.

“That means we each use more than 4,000 gallons of clean water 
every year just to get rid of urine,” she adds. “It’s a no-brainer – we’ve 
got to stop flushing toilets so often.”

An average person produces between 100 and 150 gallons of urine 
a year. That equates to about 8 pounds of nitrogen and almost 1 pound 
of phosphorus – fertilizer to produce 320 pounds of wheat in a year, 
enough for a loaf of bread every day, Nace notes.

People who participate in the program either buy urine-diverting 
toilets or retrofit existing toilets with a separator. The urine is diverted 
to a holding tank located in a basement, while feces still go into a septic 
tank, Ruggiero explains.

The program collected 5,000 gallon of urine in 2014. Best Septic 
currently hauls roughly 450 gallons of urine a month, which is taken to a 
local horse farm. There it’s treated and used to grow hay, Ruggiero says. 
In addition, Ruggiero has outfitted 10 portable restrooms with urine-
separating devices so the company can contribute to the program, too.

The company hauled the urine for free for the first two years of the 
program, but now charges a flat fee, he says. Rich Earth refers program 
participants to Best Septic.

“It definitely gets our name out there for more business,” Ruggiero 
says, noting that the company gives a promotional pamphlet to urine-
collecting customers who don’t already use Best Septic to pump their 
septic tanks.

“I think Jeff and Best Septic are amazing,” Nace says. “Jeff very 
quickly understood what this is about and how he could be a part of it. 
He’s very committed to doing what’s right for managing human waste.”

Nace admits that recycling urine sounds like “a strange thing” and 
that some people initially have a hard time dealing with the “ick’’ factor.

“But not only do people get over it, they’re transformed when they 
realize something that comes out of our bodies can do so much good,” 
she adds. “We’ve been astounded at how empowered people feel about 
it … climate change has made people more adventurous to try things 
that get us more in harmony with the natural world.”

Best Septic participates 
in ‘peecycling’ study

Technician Wayne Turner guides 
a hose during the setup for a 
pumping operation in Brookline, 
Vermont.

Justin Ruggiero pumps 
rainwater from a drainfield 
excavation while Wayne 
Turner looks on. The crew was 
replacing the drainfield at a 
home in Newfane, Vermont.
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“After Lisa told everyone what had happened, they all said she didn’t 
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with worrying about me being in the hospital,” Ruggiero says. “Overnight, he 
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Vermont, has been playing a key role in a novel initiative in which 
human urine is diverted from septic systems into tanks, then collected, 
sanitized and turned into fertilizer.

“I know it sounds kind of kooky,” says Jeff Ruggiero, who owns the 
septic maintenance, repair and pumping company with his wife, Lisa. “I 
initially thought there was no way people will do this … but people are 
all over it. Vermonters are very eco-conscious.”

The program is run by Rich Earth Institute, a research group based 
in Brattleboro, Vermont. The group is committed to advancing the use of 
human waste as a reusable resource.

Urine is rich in nitrogen and phosphorus – key ingredients in many 
fertilizers. Moreover, contrary to popular perception, urine is generally 
sterile and what little impurities it might contain can be removed easily 
through either pasteurization or long-term storage, says Kim Nace, the 
group’s founder and administrative director.

The case for “peecycling” is compelling when you consider that 
nationwide, 1.2 trillion gallons of water a year is used for flushing toilets. 
And an average person flushes a toilet five times a day, and four of those 
times it’s to dispose of just urine, not feces, Nace says.

“That means we each use more than 4,000 gallons of clean water 
every year just to get rid of urine,” she adds. “It’s a no-brainer – we’ve 
got to stop flushing toilets so often.”

An average person produces between 100 and 150 gallons of urine 
a year. That equates to about 8 pounds of nitrogen and almost 1 pound 
of phosphorus – fertilizer to produce 320 pounds of wheat in a year, 
enough for a loaf of bread every day, Nace notes.

People who participate in the program either buy urine-diverting 
toilets or retrofit existing toilets with a separator. The urine is diverted 
to a holding tank located in a basement, while feces still go into a septic 
tank, Ruggiero explains.

The program collected 5,000 gallon of urine in 2014. Best Septic 
currently hauls roughly 450 gallons of urine a month, which is taken to a 
local horse farm. There it’s treated and used to grow hay, Ruggiero says. 
In addition, Ruggiero has outfitted 10 portable restrooms with urine-
separating devices so the company can contribute to the program, too.

The company hauled the urine for free for the first two years of the 
program, but now charges a flat fee, he says. Rich Earth refers program 
participants to Best Septic.

“It definitely gets our name out there for more business,” Ruggiero 
says, noting that the company gives a promotional pamphlet to urine-
collecting customers who don’t already use Best Septic to pump their 
septic tanks.

“I think Jeff and Best Septic are amazing,” Nace says. “Jeff very 
quickly understood what this is about and how he could be a part of it. 
He’s very committed to doing what’s right for managing human waste.”

Nace admits that recycling urine sounds like “a strange thing” and 
that some people initially have a hard time dealing with the “ick’’ factor.

“But not only do people get over it, they’re transformed when they 
realize something that comes out of our bodies can do so much good,” 
she adds. “We’ve been astounded at how empowered people feel about 
it … climate change has made people more adventurous to try things 
that get us more in harmony with the natural world.”

Best Septic participates 
in ‘peecycling’ study

Technician Wayne Turner guides 
a hose during the setup for a 
pumping operation in Brookline, 
Vermont.

Justin Ruggiero pumps 
rainwater from a drainfield 
excavation while Wayne 
Turner looks on. The crew was 
replacing the drainfield at a 
home in Newfane, Vermont.
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Cell: 401-688-0043 
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950 gallon stainless, carrier rack
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QUESTION: Why are nutrient management plans important for land 
application?

 
ANSWER: I am frequently asked why nutrient and crop management 

plans are important if a pumper is going to use land application as a part 
of a septage treatment program. In the past I have explained what goes 
into a nutrient management plan, and that the federal rules regarding 
land application focus on the maximum allowable nitrogen application 
rate. Nutrient management plans are important for two reasons: to maxi-
mize the crop yield and protect the environment.

Whether you as a pumper are land-applying on your own property 
or working with a nearby farmer, it is critical to understand the nutrient 
needs of the crop being grown on the fields from an economic standpoint. 
If you are renting the land or working with a farmer, it is important that 
the crop yields enough to provide a return on the investment to either pay 
the rent or provide the farmer with income. If it is your own land then you 
still want a return over and above what you are receiving through pump-
ing fees.

As I wrote in previous columns, the maximum allowable nitrogen ap-
plication rate often does not supply the amount of nitrogen needed for 
high-value crops such as corn. The farmer will need to supplement the 
septage with additional applications to ensure an adequate yield. This is 
why a yield goal based on the crop, soil and environmental conditions at 
that location is established and it drives the application rate.

Other important factors can serve as a basis for future columns, such 
as the timing of applications of septage or otherwise, the total overall rate, 
the crop rotation and the source of additional applications. The bottom 
line is matching the crop needs to the applications to receive a realistic 
and adequate crop yield.

 
NITROGEN WATCH

From an environmental perspective, several concerns are related to 
the nutrients in septage, manure or commercial fertilizers. Excessive ni-
trogen applications can lead to nitrogen leaching through the soil to the 
groundwater or running off into surface waters. This can affect drinking 
water supplies. I recently read an article about the City of Des Moines, 
Iowa, which is suing adjacent counties due to runoff from agricultural 
lands resulting in elevated levels of nitrates in the water they pull from the 
Des Moines River for a drinking supply.

In addition, here in the Midwest we worry about the level of nitrate-
nitrogen in the Mississippi River, which contributes to hypoxia in the Gulf 
of Mexico. On the East Coast, there is concern for the impact of nitrogen 

on estuaries and Chesapeake Bay algal blooms. These are all large envi-
ronmental problems with economic impacts.

Even though septage rules focus on nitrogen as the nutrient of envi-
ronmental concern, another nutrient of concern is phosphorus. As a col-
league often points out to me: Take a look at manure management issues 
and you will see where septage land application concerns will be also.

The concern over phosphorus and its contribution to excessive algal 
blooms in freshwater systems was highlighted in the summer of 2014 by 
a harmful algal bloom in Lake Erie. Toxins created by the algae affected 
the drinking water supply for the City of Toledo, Ohio. This led to calls to 
reduce phosphorus loads by 37 percent in the Maumee River watershed. 
Requirements such as this will reduce the allowable level of phosphorus 
applied to cropland, regardless of source.

Ohio has also enacted legislation requiring certification for nutrient 
applicators that work 50 or more acres. This raises the need for pumpers 
who land-apply to follow a nutrient management plan that looks at all the 
crop nutrient needs as a part of the operation. It is another way to demon-
strate that land application is a viable and economic alternative that also 
helps protect the environment.

 
ASK FOR ADVICE

If you or the farmer you work with are not working with a crop adviser 
who provides a nutrient management plan, there are ways to get assis-
tance with the plans. A good place to start is your local County Extension 
office; they can provide information on the current University crop nu-
trient recommendations for your state and location. These recommenda-
tions are the foundation for developing a nutrient management plan.

A visit to the local National Resources Conservation Service (NRCS) 
office can make you aware of potential cost-sharing opportunities avail-
able through the NRCS EQIP program to provide nutrient management 
planning through recognized crop professionals called Technical Service 
Providers who are certified to write the plans.

Having and following a nutrient management plan ensures you are 
using and in compliance with the current requirements. Remember that 
within the 503 regulations there are the separate reporting requirements 
for tracking and documenting your application rates. These need to be fol-
lowed and adhered to, and you need to be able to present your plan and 
documentation upon request.

Finally, when you have and follow a nutrient management plan, you 
can be confident that you are maintaining the best practices available to 
provide an economic return on your investment and do the best you can 
to protect and enhance the environment. ■
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of Soil, Water and Climate, education 
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pumping industry’s Ralph Macchio Lifetime 
Achievement Award. Email Jim questions 
about septic system maintenance and 
operation at editor@pumper.com. 

Spreading the Word
If land application of septage is an important disposal option for your business, 
create and constantly update your nutrient management plan  By Jim Anderson, Ph.D.
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Truck Mounted 
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Vacuum Trailers  
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•  Hand Washer 
Available For 
Both Styles of 
Tuff-Jon

TJ Shorty

TJ Kids
Tuff-Jon III

TJ Junior Single
Free Standing Sink
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In Business Since 1959

Interior View of Deluxe TJ-III
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This feature in Pumper reports noteworthy conversations that take place 
at the Pumper Discussion Forum, an online forum for industry professionals 
found at www.pumper.com. Pumper Discussion enables exchange of 
information and ideas on septic and drainfield installation and maintenance, 
trucks and equipment, portable sanitation, chemical and additives and 
much more. Information and advice in “Overheard Online” is offered in good 
faith by industry professionals. However, readers should consult in depth 
with appropriate industry sources before applying such advice to a specific 
business situation.

Question:  A customer called to tell me their lift pump alarm is coming 
on and there is a bit of water on the ground around the lift pump chamber. 
the tank is 1,000 gallons with another tank beside it for the lift pump. the 
tanks are connected with a sewer pipe with a built-in Polylok filter. each 
time i pump the tank, i clean the filter. Could effluent cross through the filter 
and fill up the pump chamber heavily enough to fry a pump?

i’ve always examined the chamber and it is very watery. i’ve assumed the 
pump would handle all of this. i’m thinking either the wiring is bad, the 
float is stuck, the pump is burned out or the field is just full of water. i’m 
wondering because the last time i pumped the tank, this other chamber was 
not pumped. only the septic tank was pumped and the filter rinsed.

should i pop the cover on this chamber and pump out the bit of water in 
it, even with the effluent filter there? or am i wasting my time? i’ve always 
thought the pump would handle this little bit of stuff.

AnsWeRs: We pump [the lift pump chamber] every time. The hose is 
already out and solids do settle out in there. You are located in Canada; are 
you sure it isn’t frozen? That’s happened daily here this winter.

◆  ◆  ◆

You need to get the cover off and see. I normally pump down the chamber 
to see what is going on and to test the pump and floats. With a lot of mound 
systems in my area being more than 10 years old, I see pump failure rates 
going up. The average pump life seems to be about seven to 12 years. Also, 
the 2014 winter being as cold as it was, I had one that blew the coupler when 
the line to the field froze. There can be many reasons the dosing chamber 
alarm is on. Until you pump it down and see, it is just guessing.

I charge extra for the pump tank. I have to pay by the gallon to dump, so 
extras are extras. Many of my customers elect not to empty the pump tank. 
I do inspect a pump tank when I pump and use a sludge sampler so I can 
advise when to pump the dosing tank. Normally the recommendation is 
every other or every third regular pumping.

◆  ◆  ◆

For my customers with lift pump chambers, I install a float bypass switch so I 
can manually turn on the pump to make sure it’s not a float switch problem. 
If the system pumps down and the high water level goes away, you know 
the problem is a bad float switch. If the pump is still not running, you will 
probably have to pump out the tank to get more serious about locating the 
problem.

I assume you checked the pump circuit breaker first to make sure you have 
power. I also have a tee in the outlet pipe, leaving the lift tank with a small 
inspection cap just under the surface that can be removed just outside the 
tank. If water squirts out of the top, you will know the pump is working and 
the problem is farther out. ■

Pump the 
Pump Tank?
Can you offer some suggestions on how to get 
to the bottom of a customer’s lift pump chamber 
issues?

Overheard Online

More power to you in the form of on-line training. Helpful videos, graphics and 
tests that get you and your team up to speed on maintaining and operating 
a Vac-Con truck more effi ciently and safely.
www.vac-con.com

A subsidiary of Holden Industries, Inc., Vac-Con is a 100% employee-owned company.
©2014 Vac-Con, all rights reserved.

Safety. 
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VAC[ColePublishing_9x10.875].indd   1 7/7/14   6:03 PM

Website
Coming Soon

Jerry’s cell 623-680-2037
jkstanks1@gmail.com
Office 623-536-1199
tankworld01@gmail.com

Jerry Kirkpatrick
Tank World Corp
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Refurbish Old Trucks

Dewatering Boxes
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El Mirage, Az 85374
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you sure it isn’t frozen? That’s happened daily here this winter.

◆  ◆  ◆
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Spotlight

Smart Inspection
General Pipe Cleaners rolls out marketing campaign for the Gen-Eye SDP video inspection system
By Craig Mandli

A s featured at the 2015 Water & Wastewater Equipment, Treatment & 
Transport (WWETT) Show, the Gen-Eye SDP video inspection system 
from General Pipe Cleaners provides wastewater professionals with 

everything they need for small- to medium-size pipe inspection.
“Its portability is very appealing to septic and pipe cleaning 

professionals,” says Marty Silverman, vice president of marketing for 
General Pipe Cleaners. “The target market is drain cleaning specialists, 
but it’s popular with plumbers and pumpers who perform septic system 
inspections as well.”

Weighing 14 pounds, the Gen-Eye SDP offers features from full-
size video inspection systems in a compact package. It has a four-hour 
rechargeable battery and a Wi-Fi transmitter. A full-size reel can be mounted 
on the docking arm to troubleshoot 3- to 10-inch lines. The unit’s 10.4-inch 
LCD sunlight-readable screen with on-screen distance counter makes 
viewing easier when doing inspections in bright sunlight.

“The Wi-Fi capability means photos and video can be sent right to the 
customer without the tech having to set foot in the home,” says Silverman. 
“That saves time for the tech, and inconvenience for the customer.”

A panel indicator lets technicians know when the battery is running 
low. Not only can the Wi-Fi transmitter send video to a smartphone or 
tablet, a free app allows for the easy viewing and recording of real-time video 
inspections at a range up to 500 feet. In addition, an integrated SD recorder 
captures 32 GB of video or still images with a date and time stamp.

The unit includes a built-in voice-over microphone with switch, LED 
dimmer control, camera test port, video- and audio-out connections for 
external recording devices, and AC and DC power cords. A self-leveling 
color camera keeps pictures right-side up so contractors and customers can 
follow the camera as it moves through the line. The unit is protected by a 
heavy-duty Pelican case. The system has been available since fall 2014 and 
Silverman says feedback has been positive.

“The techs that already have the SDP really love it,” he says. “The best 
reviews have been focused on its lightweight portability and the Wi-Fi 
capability. It’s met our expectations so far.”

Silverman notes that many techs who show interest in the SDP also look 
at General’s Gen-Eye Hot Spot digital locator. Compatible with the SDP, the 
Hot Spot eliminates guesswork when inspecting and tracing drain, sewer or 
septic lines.

“We certainly market the SDP and Hot Spot together,” he says. “Once 
the SDP is used to identify the type and nature of the problem, the Hot Spot 
is used to pinpoint that spot to efficiently repair the problem without any 
unnecessary digging.”

General chose the WWETT Show to roll out the marketing campaign for 
the system. Silverman says the show is a great opportunity to put General’s 
products in front of the target audience.

“This show always has great traffic, and the attendees, especially this 
year, are buying,” he says. “We always get a ton of feedback here that we can 
take back and integrate into our products.”

General is already thinking ahead to next year’s WWETT Show. “We’re 
always looking for ways to improve and integrate,” Silverman says. 800/245-
6200; www.drainbrain.com. ■

Mike Silverman, 
vice president 
of operations 
for General Pipe 
Cleaners, explains 
the features of 
the Gen-Eye SDP 
video inspection 
system to 
attendees at the 
2015 WWETT 
Show.  (Photo by 
Craig Mandli)
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T he people who install onsite wastewater systems in Manitoba have 
some thoughts about improving the industry in the Canadian prov-
ince. Regulators have a few ideas of their own. Since the two organi-

zations have developed a good relationship over the years, the chances of 
moving forward are pretty good.

“They rely on our association for a real boots-on-the-ground support 
for what they’re trying to do,” says Hugh Bonner, continuing education 
chairman and longtime board member of the Onsite Wastewater Systems 
Installers of Manitoba (OWSIM).

Formed in 2006, OWSIM has just over 100 members. There are a few 
engineers and suppliers, but the vast majority are installers, representing 
roughly half of the active installers across the province. The industry is regu-
lated by Manitoba Conservation and Water Steward-
ship (CWS).

“They come to us when they have questions 
about certain practices that installers have put in 
place and ask for our opinions that may be used in 
determining the actions they’ll take,” says Bonner.

That was the case in 2010 when the province be-
gan phasing out surface discharges from ejector sys-
tems. OWSIM contributed to the rule changes, which 
now requires that owners commit to replacing such 
systems upon the transfer or subdividing of property. 
While repairs to existing ejector systems are allowed, 
no new ejector systems will be permitted. There are several exemptions in 
response to concerns about its impact on rural homeowners. They may now 
get exemptions if the property is not located in an environmentally sensitive 
area, is at least 10 acres, complies with other regulatory requirements and 
does not impact any other property owners.

 
HOLDING TANK ISSUES

While there are no pumpers on its current membership roster, OWSIM 
is beginning to reach out to them because they are an important part of the 
industry. Manitoba is the only Canadian province that requires holding 
tanks – rather than distribution fields – for septic systems near many lakes, 
rivers and streams, and areas with poor soils. The tanks are required to be 
pumped periodically by a registered waste hauler. Many of the systems serve 
cottages and second homes in popular vacation areas.

“It is very unique,” says Bonner. “Our association believes it would be 
to the betterment of the whole industry if the holding tank law was possibly 
altered to allow a properly designed advanced onsite system.”

There is concern about holding tanks not being pumped properly and 
effluent making its way to a water body. There is also an issue with the sew-
age lagoons where septage pumped from holding tanks is taken. Along with 

the level of treatment for various nutrients that can harm water quality, the 
lagoons are subject to overflows.

“The lagoon structures have been lacking in some areas,” says Bonner. 
“In times of high water or a lot of rain, we have had a number of emergency 
discharges right into the receiving water.” He adds that 2014 was one of the 
worst years for high water levels. “We’ve seen water levels in our lakes and 
rivers that are probably 10 to 15 percent higher than we’ve ever seen.”

 
TEST SYSTEMS EXPLORED

While owners of holding tanks pay for pumping, there is not always a 
fee for disposing of the waste in the tax-supported lagoons. Bonner poses 
a question that is on the minds of many: “Why should our population be 
made to pay for a certain percentage [that] wants to have cottages in these 
pristine areas?”

Altering the rule may be difficult. Holding tanks are popular with cot-
tage owners because they are inexpensive, comparatively speaking. A sys-
tem with a 2,400-gallon holding tank costs about $3,500, while a proper sys-
tem with a distribution field would cost around $20,000.

“It’s our belief, especially in the case of a second home, that the home-
owner should bear the entire cost, including taking care of the septage rather 
than having it hauled to lagoons that are paid for by all the residents of Mani-
toba,” says Bonner.

CWS has shown flexibility on the holding tank issue. “They’ve actually 
considered allowing a few secondary treatment installations designed by 
our installers to test them out,” he adds. “So they are open to it. As the rec-
reational homes get bigger, so do the flows, and so do the problems that go 
along with it. We are making inroads.”

 
TRAINING OPPORTUNITIES

Training and certification of installers is done by CWS as often as twice 
a year, depending on the number of registrants. The session, including a test, 
costs $1,000 per person, which has increased from $300. Certification at-
tracts more than just onsite professionals.

“There are a lot of individuals who take it, homeowners and quasi-con-
tractors that may do one or two systems, then fade away, but have certifi-
cation that is good for five years,” says Bonner. Because of that, he says it’s 
difficult to keep track of the number of active installers.

There is no requirement for continuing education, but OWSIM offers it 
to increase professionalism of its members.

“Initially, we had very good response,” says Bonner. “It has waned 
somewhat in the last few years, though we’re always trying to develop new 
courses to gain their interest. Like all organizations, there is a higher rate of 
interest in the beginning.”

OWSIM has offered training on such topics as pressure dosing and per-

STATE of the states 
 
Moving Beyond the Holding Tank
Manitoba wastewater association wants provincial environmental officials to consider 
new onsite treatment technologies in environmentally sensitive areas  By Doug Day

Hugh Bonner

forming inspections for real estate transfers.
A soils assessment course will be the next training opportunity. “We 

have very different soils around Manitoba,” says 
Bonner. “Around Winnipeg we have tight clay 
soil, out west is sandy soil and there is a lot of 
bedrock in the east.” And there is the cold weath-
er that impacts system design, especially in the 
tundra of the northern subarctic region.

 
IMPROVING PARTICIPATION

While training attendance could be bet-
ter, membership meetings garner good partici-

pation with around 25 
people at each. “They are 
held five or six times a 
year from November to May,” says OWSIM Treasurer 
Marie Taplin, the longest-serving board member and 
one of the people on the original steering commit-
tee that incorporated the group in 2006. “We stopped 
trying to hold meetings during the construction sea-
son.”

OWSIM Training Facilitator Rudy Hartfiel says 
the Member Services Committee has recently added 
a new twist to those gatherings that is proving pop-

ular. “We’ve had suppliers and industry representatives host luncheons. 
Along with networking, it gives our members a little bit more because they 
get to see what those businesses do and what they offer.” ■

Marie Taplin

For more 
information 
about the Onsite 
Wastewater 
Systems Installers 
of Manitoba, call 
204/771-0455 or go 
to www.owsim.com.
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E very few months there’s a news report about the need to fix the aging 
water and wastewater infrastructure in cities. To engineer David 
Sedlak, the future contains more than just the Big Pipe. In his future, 

solutions will be customized to each situation and onsite technology may 
play a major role.

Sedlak is a professor of engineering at the University of California-
Berkeley, co-director of the Berkeley Water 
Center and deputy director of the engineer-
ing research center for Reinventing the Na-
tion’s Urban Water Infrastructure, a collab-
orative project involving several universities 
and funded by the National Science Founda-
tion. The ideas he talks about here are part of 
his recently published book, Water 4.0.

 
Pumper: In your book you say water 3.0 
was the construction of municipal waste-
water treatment plants in the 20th century. 
Where are we now in the shift to water 4.0?
Sedlak: I think it depends on where you are. 
We have pieces of the next technologies in 
place in certain cities, but these revolutions 
do not happen at the same rate in all places. The front line of change is in 
cities where the existing systems are unable to serve people’s needs. With 
respect to urban drainage, you will find the leading edge in cities like Phila-
delphia and Indianapolis where leaders are working on green infrastructure 
 — green roofs and bioswales that absorb water or slow it down.

I have two visions for how this could work out for our water and wastewa-
ter systems. One is a central treatment and recycling system. Today those are 
managed by government. The other vision is distributed technologies built 
first for clusters of homes in neighborhoods or developments. These could be 
run by utilities or private companies that contract with government agencies.

I see a possibility for in-house treatment — a membrane bioreactor can 
treat a home’s wastewater in the space taken up by a modern clothes dryer 
— but this will require decades to happen. It’s hard to make such a change 
in one house, just as it’s difficult today to take a single home off the power 
grid. As time goes on we’ll see retrofits, most likely through a requirement to 
upgrade at the time of sale.

 
Pumper: Where does onsite technology fit into what you see?
Sedlak: Green infrastructure is a large civil project, but onsite contractors 
have skills in plumbing, drainage, excavating and grading. They could have a 
role in rebuilding or altering urban drainage.

There is also the need to build the next generation of onsite treatment 
systems. These devices will be better than the septic systems we now rely on 
because there will be more biotechnology built in. What we’re talking about 
is extending onsite technology into parts of cities where it doesn’t exist now. 
The limit to how far this could go is population density. At some point you 
overwhelm the capacity of the soil to treat effluent, so you have to turn to 
municipal sewers. With next-generation systems that reuse water for irriga-
tion or for toilets, you can serve a much greater population density before 
you reach the limits of the soil and groundwater.

 
Pumper: Do you believe treatment will eventually become the respon-
sibility of the homeowner?
Sedlak: In less densely populated areas, yes. One opportunity for onsite 
installers will be in the parts of cities that are expanding. It will depend on 
the costs a developer faces to hook up to sewers and on the capacity of the 

municipal system to accept 
the additional flow. Capacity 
is one reason why we have 
combined sewer overflows. 
Cities expanded but did not 
expand their collections sys-
tems for the additional de-
mand. As a result, they suffer 
when they continue to hook 
up more homes.

The solution will differ for 
each location. In many places 
we will limp along with what 
we have because changing big 
systems is very expensive. In 
some places the geology and 

soils won’t support extensive onsite systems. And then there is the issue of 
population density. I don’t see onsite treatment taking off in the core of Man-
hattan or downtown San Francisco, but many of our cities are quite suburban. 
If you look at what we have now, when you’re in the country everything is 
onsite. As you move closer to a city center there is less onsite treatment. I see 
us pushing the boundary for onsite treatment closer to city centers.

 
Pumper: What skills should onsite installers develop now so they’re 
prepared for that future?
Sedlak: It is difficult to know the exact skill set that contractors will need. 
Certainly installers should maintain their abilities in construction and plumb-
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E very few months there’s a news report about the need to fix the aging 
water and wastewater infrastructure in cities. To engineer David 
Sedlak, the future contains more than just the Big Pipe. In his future, 

solutions will be customized to each situation and onsite technology may 
play a major role.

Sedlak is a professor of engineering at the University of California-
Berkeley, co-director of the Berkeley Water 
Center and deputy director of the engineer-
ing research center for Reinventing the Na-
tion’s Urban Water Infrastructure, a collab-
orative project involving several universities 
and funded by the National Science Founda-
tion. The ideas he talks about here are part of 
his recently published book, Water 4.0.
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water treatment plants in the 20th century. 
Where are we now in the shift to water 4.0?
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ing. Beyond that I think there will be an advantage to those who know how to 
work with Internet-enabled sensors and electronic controllers. We will have 
more sensors and actuators that can be triggered remotely, and we’re already 
seeing the start of this. Some pump manufacturers are already giving IP ad-
dresses [for Internet access] to pump electronics. Eventually an operator will 
be able to contact those pumps from anywhere and adjust them.

Maintaining the security of these Internet-enabled machines will be 
important. One problem we have now is people set up machines but don’t 
upgrade them. To keep these future machines running securely, an onsite 
installer will have to swap in new circuit boards and upload new software. I 
don’t mean that they need to be able to write computer code from scratch, 
but many machines will probably come with a base package installed — as 
computers do now — and a competitive installer will be able to alter this 
and add value by providing custom functions or new functions tailored to a 
specific situation.

 
Pumper: Where do codes and regulations fit in?
Sedlak: I think the codes and regulations in many cases have not caught 
up with technology. That’s made worse by not having enough people to 
enforce the codes, so health officers and building departments fear being 
given some new requirement or unfunded mandate. Increasing permit fees 
to cover costs would make permits prohibitively expensive. On top of all this 
they have to worry about risks to public health. Graywater reuse is suffering 
from this problem now.

Solving this requires advocates. Michael Nutter, the mayor of Phila-
delphia, saw green infrastructure as one of his signature approaches and 
worked for it, and there are other politicians and utility leaders around the 
country who have made it a priority, but many politicians won’t invest in the 
issue because they don’t see a payoff. Municipal wastewater utilities long 
ago learned the need to advocate for themselves, but leadership in the onsite 
industry is more diffuse. Yet there are possibilities. Many nongovernmental 
organizations and environmentalists support these ideas, and it makes them 
natural allies for the onsite industry.

 
Pumper: In the last sentence of your book, you talk about the need to 
start changing now before some crisis forces us into poor but necessary 
decisions. Can we change?
Sedlak: There are times when we have been foresighted enough to lay the 
groundwork that we need. In the 1990s there was a water supply scare due to 
a drought in Southern California, and it led to a large investment in securing 
the water supply. Even though the drought is all over the news now, and the 
water utilities will not become greatly concerned unless the drought goes on 
for a few more years. So there is a clear benefit to those who are wise enough 
to act before a crisis occurs. ■
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issue because they don’t see a payoff. Municipal wastewater utilities long 
ago learned the need to advocate for themselves, but leadership in the onsite 
industry is more diffuse. Yet there are possibilities. Many nongovernmental 
organizations and environmentalists support these ideas, and it makes them 
natural allies for the onsite industry.

 
Pumper: In the last sentence of your book, you talk about the need to 
start changing now before some crisis forces us into poor but necessary 
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Sedlak: There are times when we have been foresighted enough to lay the 
groundwork that we need. In the 1990s there was a water supply scare due to 
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the water supply. Even though the drought is all over the news now, and the 
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A s many of you may know, Joyce Hudson, the head of the U.S. 
Environmental Protection Agency Decentralized Department in 
Washington, D.C., retired Thursday, Feb. 12, after 39 years of dedicated 

public service. It was with mixed feelings of joy and disappointment that the 
board of directors of the National Association of Wastewater Technicians 
celebrated Joyce’s retirement. She will be sadly missed. The NAWT board 
wishes her well in her future endeavors and hopes to see her from time to 
time at conferences and events.

Joyce’s retirement celebration was attended by NAWT’s president 
Jeff Rachlin, treasurer Ralph Macchio and secretary Tom Ferrero. The 
celebration was attended by Joyce’s family, friends and business associates. 
Rachlin read a letter of tribute to Joyce in front of the group.   

Through the years Joyce has shown respect and patience toward our 
industry, which had not gone unnoticed. Her leadership qualities, fairness 
and understanding have been invaluable for the advancement of the 
industry. Before she became the leader of her unit, many NAWT members 
often felt that no one was listening to their concerns. She helped change 
all of that and made sure our industry had the resources available to help 
our members and others become better educated about systems and the 
implications of not taking care of those systems.

In addition, the partnership she created through the Memorandum of 
Understanding leaves us all in a better place going forward as she enjoys 
a hard-earned retirement. This, too, is the mark of a true leader. The MOU 
partners have given everyone a place where serious discussions can take 
place about issues and problems within the industry. This will continue to 
bear fruit in the years ahead.

The NAWT Board of Directors sincerely wants to thank Joyce for her 
service to the industry. We wish her well in the future and a happy retirement.

 
2016 NAWT Excellence in Service Award &
2016 NAWT Hapchuk Scholarship
Submissions are being taken for NAWT’s 2016 Excellence in Service 

Award. All applications for the award must be completed and postmarked 
by Nov. 2. Any applications received after the deadline will be placed on file 
for the next calendar year.

Entries for the 2016 NAWT William 
Hapchuk Memorial Scholarship must be 
received or postmarked by Jan. 1, 2016, 
to be considered for the scholarship. For 
details regarding the assignment for the scholarship, please visit our website 
(www.nawt.org).

For more details regarding NAWT’s 2016 Excellence in Service Award 
or Hapchuk Scholarship, please visit the NAWT website. If you have 
questions about NAWT, feel free to contact us at 800/236-6298 or email at 
info@nawt.org. ■

NAWT will miss working with retiring EPA official 
and MOU partner Joyce Hudson

By Dhru Bhatt
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W hen gas and diesel prices began to climb a few years back, your 
business probably faced a tough choice: raise prices to cover that 
extra bite off your bottom line, or hold the line and cut back on 

other costs. Some may have opted for a third alternative — a fuel surcharge. 
That was fine then. But in case you hadn’t noticed, fuel prices began 

2015 at their lowest point in years — and about half of what they were just a 
year ago. With more fuel price fluctuations expected in the future, the issue 
now is how to make sure your invoices for service properly account for those 
shifting costs.

If you raised prices when your fuel costs were going up and didn’t lose 
business — well, good for you. You got lucky. If you held the line on pric-
es and cut back on expenses, you’ve probably been breathing easier. You 
should also be putting away some of that extra cash for a rainy day, or using 
it to make new investments in your business that you’ve been putting off.

And if you implemented a fuel surcharge? The last few months have 
probably been … well, interesting.

 
SURCHARGE BASICS

Whatever strategy you’ve used, with fuel costs still extraordinarily low, 
it might be time to look again and consider your options.

Fuel surcharges are a standard in long-haul trucking as well as regional 
trucking-based services (think trash collection). The surcharge is typically 
indexed to a base fuel price at a certain time, then updated (often weekly) by 
plugging in the new fuel price. The formula also typi-
cally includes the miles traveled for the job.

The source for the fuel price figure can vary. You 
could simply choose the price of the station near-
est your shop. Or, you could use something like the 
American Automobile Association’s average price, 
available daily by state (see fuelgaugereport.aaa.
com/todays-gas-prices).

Another option is FuelSurchargeIndex.org 
(www.fuelsurchargeindex.org). This online service 
was set up by a Texas IT firm, ProMiles Software De-
velopment Corp., in collaboration with large carri-
ers. (ProMiles mostly produces software applications for truckers to set up 
routes, report fuel tax information and complete required paperwork.)

The FuelSurchargeIndex.org database pulls data from truck stops 
across the country and fuel card providers offering up-to-the-minute price 
information. While mainly used by long-haul and regional truckers, the 
business does have some customers among local fleet owners, according to 
marketing VP Chris Lee.

A subscription costs just under $20 a month, but Lee notes that many 
subscribers sign up for just one month every quarter to get data, updating 
their surcharges for three months at a time.  

 
REAL-WORLD EXAMPLES

Money Manager reached out to business owners facing challenges sim-
ilar to those of the typical cleaner or pumper in accounting for the cost of 
fuel. We didn’t get just one answer.

Kenneth Combs is co-owner and CEO of CQC Home, a construction 
and remodeling business in Durham, North Carolina. Until about four years 
ago — as the latest surge in fuel prices was taking off — CQC Home simply 
wrapped fuel costs into the general overhead expenses that were part of ev-
ery customer’s price quote.

Then it happened. “We were growing and starting to get jobs farther and 
farther away from our home base,” Combs says. “We were starting to notice a 
decline in our bottom line and an increase in our overhead.”

But rather than simply ratcheting up the overhead factor for all jobs, the 
business took a surgical approach.

For customers closer than 30 miles, the contractor made an across-the-
board overhead adjustment. Customers more than 30 miles from the shop 
started getting a fuel surcharge as a specific line item.

The surcharge formula includes the price of gas, the distance to the job, 
the amount of time the job is projected to take (in CQC Home’s business, 

that can be days, weeks or even months) and the 
number of vehicles required each day. The vehicle 
count is based on how many people are needed that 
day, which depends on what stage the project is in.

 
TRACK YOUR EXPENSES

Customers subject to the surcharge have gone 
along with no pushback, Combs says. Consistency 
helps; as gas prices began coming down late last 
year, so did the surcharge, he points out.

And it’s made a difference. “We spend, right 
now, about $70,000 a year on fuel, and $15,000 or 

$20,000 of that we have been able to charge directly” to customers through 
the fuel surcharge.

American Standard Roofing in Southfield, Michigan, takes a different 
approach. Richard Goodman, the general manager, prefers wrapping the 
cost of fuel into the overall price. Trying to calculate a specific fuel charge for 
each job strikes him as a tedious waste of time.

“You know on a year-by-year basis exactly how much you have spent 

MOney Manager

The Fate of Fuel Surcharges
Your transportation costs are down – but now is no time to stop thinking about 
how you factor the cost of fuel into your rate structure  By Erik Gunn
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in Racine, Wisconsin.

We were growing and 
starting to get jobs farther 

and farther away from our home 
base. We were starting to notice 
a decline in our bottom line and 
an increase in our overhead.

Kenneth Combs

on fuel and how many jobs you have completed,” Goodman says. “Take this 
information over several years to average it out and find your approximate 
cost per job.” That approach “saves time and gives you a longer view of your 
business.”

Goodman cautions against cutting prices to reflect dropping fuel costs. 
“If you drop your pricing down too far and the prices suddenly spike back 
up, you can find yourself in a real sticky situation,” he says. Instead, he rec-
ommends using the new extra cushion to put money back into the business.

 
NO SINGLE ANSWER

The best strategy is the one that keeps you both profitable and competi-
tive in your market, and that can differ depending on your circumstances.

Take calculating distance to the job as part of your surcharge. For the 
long-haul trucker that’s no big deal; the distance will be the same for any 
carrier. But for a local business that may draw customers — and face compe-
tition — from all over its territory, it isn’t so easy.

When a potential customer in the city down the highway from you calls 
because her friend in your hometown loved your work, do you really want 
to charge her an extra fee to hire you instead of the contractor in her own 
community?

For that matter, will having to count up the miles to and from every job 
be helpful? Or just a drain on your time?

Then again, just wrapping the cost into general overhead could put you 
under the gun if or when fuel prices shoot up again.

If you do include a fuel surcharge as a customer line item, make it trans-
parent and tie it to a consistent formula that you can explain in clear and 
simple terms. If it’s just a black box, your customers will suspect a scam that 
lets you advertise lower prices while charging more.

 FORWARD THINKING
Surcharge or no surcharge, now’s the time to look again at how you ac-

count for the cost of fuel when you put a price on your services — and imple-
ment a new policy if you need one, says Lee.

With prices as low as they are likely to be for a while, you have an op-
portunity to put in place a fuel surcharge indexed at zero against the current 
price of fuel. “Then as the prices go back up, the new trigger points kick in,” 
Lee says.

What comes down will probably go up again. And when it does, you’ll 
need to be ready.   ■

http://www.fuelsurchargeindex.org
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Since the introduction of AfterShock soil absorption restorative in 2009, drain fields all
across America have been remediated by this great product.

Jeff Nest, a contractor in Maine went so far as to say, “I’m going to sell my backhoe and
use AfterShock all the time instead.” (He was joking about the backhoe, but he loves
the job done by AfterShock.)

A contractor in Pennsylvania gushed, “I’ve been waiting for this product my whole life!”

A contractor in Ontario says, “AfterShock is working great in the tile bed that receives
our portable restroom waste.”

Over 600 systems have been saved in New England alone. New York 200. Illinois same. 
Over 175 in PA.

Too cold in Alaska? Not for AfterShock. Too hot
in Hawaii? AfterShock is doing great there too.

Coast to coast and in Canada, AfterShock is
saving homeowners thousands in replacement costs.

Call us today to learn more about this revolutionary
bacteria/oxidizer product.

YOUR CUSTOMERS WILL THANK YOU.

                                 – Rick Howe, President

Cape Cod Biochemical Co.

800-759-CCLS
www.SepticOnline.com
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Alabama
Alabama Onsite Wastewater Association 
www.aowainfo.org; 334/396-3434

Arizona
Arizona Onsite Wastewater Recycling Association 
www.azowra.org; 928/443-0333

Arkansas
Arkansas Onsite Wastewater Association 
www.arkowa.com
 
California
California Onsite Wastewater Association 
www.cowa.org; 530/513-6658
 
Colorado
Colorado Professionals in Onsite Wastewater 
www.cpow.net; 720/626-8989
 
Connecticut
Connecticut Onsite Wastewater Recycling Association 
www.cowra-online.org; 860/267-1057
 
Delaware
Delaware On-Site Wastewater Recycling Association 
www.dowra.org
 
Florida
Florida Onsite Wastewater Association 
www.fowaonsite.com; 321/363-1590
 
Georgia
Georgia Onsite Wastewater Association 
www.onsitewastewater.org; 678/646-0379
 
Georgia F.O.G. Alliance 
www.georgiafog.com
 
Idaho
Onsite Wastewater Association of Idaho 
www.owaidaho.org; 208/664-2133

Illinois
Onsite Wastewater Professionals of Illinois 
www.owpi.net

Indiana
Indiana Onsite Waste Water Professionals Association 
www.iowpa.org; 317/889-2382

Iowa
Iowa Onsite Waste Water Association 
www.iowwa.com; 515/225-1051

Kansas
Kansas Small Flows Association 
www.ksfa.org; 913/594-1472

Kentucky
Kentucky Onsite Wastewater Association 
www.kentuckyonsite.org; 855/818-5692

Maine
Maine Association Of Site Evaluators 
www.mainese.com.  
 
Maine Association of Professional Soil Scientists 
www.mapss.org.

Maryland
Maryland Onsite Wastewater Professionals Association 
www.mowpa.org; 443/570-2029
 
Massachusetts
Massachusetts Association of Onsite Wastewater 
Professionals 
www.maowp.org; 781/939-5710

Michigan
Michigan Onsite Wastewater Recycling Association 
www.mowra.org
 
Michigan Septic Tank Association 
www.msta.biz; 989/808-8648
 
Minnesota
Minnesota Onsite Wastewater Association 
www.mowa-mn.com; 888/810-4178

Missouri
Missouri Smallflows Organization 
www.mosmallflows.org; 417/739-4100

Nebraska
Nebraska On-site Waste Water Association 
www.nowwa.org; 402/476-0162
 
New Hampshire
New Hampshire Association of Septage Haulers 
www.nhash.com; 603/831-8670
 
Granite State Designers and Installers Association
www.gsdia.org; 603/228-1231
 
New Mexico
Professional Onsite Wastewater Reuse 
Association of New Mexico 
www.powranm.org; 505/989-7676
 
New York
Long Island Liquid Waste Association, Inc. 
www.lilwa.org; 631/585-0448

North Carolina
North Carolina Septic Tank Association 
www.ncsta.net; 336/416-3564
 
North Carolina Portable Toilet Group 
www.ncportabletoiletgroup.org; 252/249-1097
 
North Carolina Pumper Group 
www.ncpumpergroup.org; 252/249-1097
 
Ohio
Ohio Onsite Wastewater Association 
www.ohioonsite.org; 866/843-4429
 
Oregon
Oregon Onsite Wastewater Association 
www.o2wa.org; 541/389-6692
 
Pennsylvania
Pennsylvania Association of Sewage Enforcement 
Officers 
www.pa-seo.org; 717/761-8648
 
Pennsylvania Onsite Wastewater Recycling Association
www.powra.org
 

TRADE AssociAtions
If you would like your wastewater trade association added to this list, send contact information to editor@pumper.com.

 
Serving the Industry 
Visit your state and provincial trade associations

Pennsylvania
Pennsylvania Septage Management Association 
www.psma.net; 717/763-7762
 
Tennessee
Tennessee Onsite Wastewater Association 
www.tnonsite.org.

Texas
Texas On-Site Wastewater Association 
www.txowa.org; 888/398-7188
 
Virginia
Virginia Onsite Wastewater Recycling Association 
www.vowra.org; 540/377-9830
 
Washington
Washington On-Site Sewage Association 
www.wossa.org; 253/770-6594  
 
Wisconsin
Wisconsin Onsite Water Recycling Association 
www.wowra.com; 608/441-1436
 
Wisconsin Liquid Waste Carriers Association 
www.wlwca.com; 608/441-1436

 

NATIONAL

Water Environment Federation 
www.wef.org; 800/666-0206

National Onsite Wastewater Recycling Association 
www.nowra.org; 800/966-2942

National Association of Wastewater Technicians 
www.nawt.org; 800/236-6298

CANADA

Alberta
Alberta Onsite Wastewater Management Association 
www.aowma.com; 877/489-7471

British Columbia
WCOWMA Onsite Wastewater Management of B.C. 
www.wcowma-bc.com; 877/489-7471

British Columbia Onsite Sewage Association
www.bcossa.org; 778/432-2120
 
Manitoba
Manitoba Onsite Wastewater Management Association 
www.mowma.org; 877/489-7471

Onsite Wastewater Systems Installers of Manitoba, Inc.
www.owsim.com; 204/771-0455

New Brunswick
New Brunswick Association  
of Onsite Wastewater Professionals 
www.nbaowp.ca; 506/455-5477

Nova Scotia
Waste Water Nova Scotia 
www.wwns.ca; 902/246-2131
 
Ontario
Ontario Onsite Wastewater Association 
www.oowa.org; 855/905-6692
 
Ontario Association of Sewage Industry Services 
www.oasisontario.on.ca; 877/202-0082
 
Saskatchewan
Saskatchewan Onsite Wastewater 
Management Association 
www.sowma.ca; 877/489-7471

Canadian Regional
Western Canada Onsite Wastewater 
Management Association 
www.wcowma.com; 877/489-7471
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http://www.cpow.net
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http://www.owpi.net
http://www.iowpa.org
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http://www.mosmallflows.org
http://www.nowwa.org
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http://www.ncportabletoiletgroup.org
http://www.ncpumpergroup.org
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http://www.powra.org
mailto:editor@pumper.com
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WAREHOUSE
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Denver, CO • Los Angeles, CA • Mauston, WI

6 Stocking Locations

‘Coast to Coast’
Atlanta, GA

Bellefonte, PA

Dallas, TX

Denver, CO

Los Angeles, CA

Mauston, WI

www.slideinwarehouse.com Call Us Today Toll-Free: 888-445-4892 SIW0314

Not all models available at all locations.

Available from 300 to 1500 Gallon  
Capacities, Single & Multi-Compartment 
Call for Availability!

www.slideinwarehouse.com Call Us Today Toll-Free: 888-445-4892 SIW0314

Not all models available at all locations.

SIW0515

300 Gallon Waste/ 
150 Gallon Fresh

Electric Start 5.5 HP Honda, Condé Super 6  
vacuum pump w/4-way valve 30'x2" Tiger Tail 
inlet hose w/stinger, washdown system w/50' 
hose, 3" discharge, 12V battery & work light

450 Gallon Aluminum Slide-In Side Engine Style

$16,495$8395
www.slideinwarehouse.com Call Us Today Toll-Free: 888-445-4892 SIW0314

Not all models available at all locations.

www.slideinwarehouse.com Call Us Today Toll-Free: 888-445-4892 SIW0314

Not all models available at all locations.

950 Gallon (650/300), Aluminum Slide-in, 
Flanged and dished heads, Condé SDS6 
(115 CFM), Honda 9 HP Electric start, 30" 
tiger tail hose with valve and wand, 50" 
wash down hose, COMPLETE AND  
READY TO WORK

To get preapproved go to  
https://keevacindustriesinc.directcapital.com

http://www.slideinwarehouse.com
http://www.slideinwarehouse.com
http://www.pumper.com
http://www.psma.net
http://www.tnonsite.org
http://www.txowa.org
http://www.vowra.org
http://www.wossa.org
http://www.wowra.com
http://www.wlwca.com
http://www.wef.org
http://www.nowra.org
http://www.nawt.org
http://www.aowma.com
http://www.wcowma-bc.com
http://www.bcossa.org
http://www.mowma.org
http://www.owsim.com
http://www.nbaowp.ca
http://www.wwns.ca
http://www.oowa.org
http://www.oasisontario.on.ca
http://www.sowma.ca
http://www.wcowma.com
http://www.slideinwarehouse.com
http://www.slideinwarehouse.com
www.slideinwarehouse.com
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We offer a vast selection of Pumper & 
Cleaner products to meet  
your specific 
needs.

1000 Marble Mill Circle, Marietta, GA 30060
Toll Free: 800-241-2680   PH: 770-955-5225

FX: 770-955-2377   Email: sales@atlantarubber.com

Visit Our Online Store www.AtlantaRubber.com
Special Packaging
Fabrication 

Custom Assembly Work
On-Site Troubleshooting

Value Adding  
Services:

KANAFLEX HOSE SPECIAL
3" x 25' Green Black Septic Suction Hose -

• Kanaflex® Hose • Quick Coupling Adapters • Brass Valves • Flanges • Jetting and Sewer Hose • Safety Products • Gloves • Rain Suits • Boots • Eyewear • Threaded Couplings •

• Kanaflex® Hose • Quick Coupling Adapters • Brass Valves • Flanges • Jetting and Sewer Hose • Safety Products • Gloves • Rain Suits • Boots • Eyewear • Threaded Couplings •

$97ON
LY

( Coupled M X F Aluminum 

Quick Couplings)

 Be Sure to 
 Request a 

 FREE
      Informational

   DVD!
SAVE TIME
AND MONEY!

888.878.2296
www.crustbusters.com

8' 2-Station
w/A/C & Heat • 300 gal waste

20' 6-Station
w/A/C & Heat • 600 gal waste

GS-07F-0236V

See our website for more layouts and options.

12' 2-Station Combo
w/AC & Heat - 450 gal waste 

Includes Showers

24' 7-Station ADA
w/A/C & Heat • 750 gal waste

• Lowest Interior Floor Height in the Industry
• ADA wheelchair accessible units.
• Unlimited Floor Plans from 8' to 53' Trailers
•  Rigid Steel Shell Construction from top to  

bottom to resist rot and warping.
•  Specializing in Customizing trailers to fit your needs.
• Easy Fold-Up Steps & Door Handles
•  24/7 Tech Support for the best customer  

service available.
• Free Nation Wide Lead Program for our customers.
• Large Capacity Waste Tanks
•  High Privacy Partitions are Standard for  

Added Comfort
•  Rigid Platform, our smallest wide body trailers  

start out with Dual 10" ASTM I-Beams.

Surco Products  |  RIDC Industrial Park, Pittsburgh, PA 15238
www.surcopt.com        800-556-0111     412-252-7000

Our powerful biocide kills 

odor-causing germs, so toilets 

stay fresher longer. So while 

our competition may wilt in the 

upcoming summer heat,

Potty Fresh® Plus XL™

keeps your portable toilet 

clean and fresh. Call today

for more information.

Hot, sticky summer weather

and high user traf�c won’t

stop Potty Fresh® Plus XL™ 

portable toilet deodorant.

Potty Fresh sets the ultimate 

standard for liquid concentrates.

It is our strongest, most

fragrant portable toilet

deodorant ever! 

IF YOU CAN’T STAND THE HEAT
STAY OUT OF THE RESTROOM.

Contains Metazene®

M O L E C U L A R 
Odor Neutralizer

Metazene ® ac tua l l y 
NEUTRALIZES ODORS 
at the molecular level. 

Copyright 2015 Alpha Aromatics

http://www.crustbusters.com
mailto:sales@atlantarubber.com
http://www.AtlantaRubber.com
http://www.cohsi.com


Surco Products  |  RIDC Industrial Park, Pittsburgh, PA 15238
www.surcopt.com        800-556-0111     412-252-7000

Our powerful biocide kills 

odor-causing germs, so toilets 

stay fresher longer. So while 

our competition may wilt in the 

upcoming summer heat,

Potty Fresh® Plus XL™

keeps your portable toilet 

clean and fresh. Call today

for more information.

Hot, sticky summer weather

and high user traf�c won’t

stop Potty Fresh® Plus XL™ 

portable toilet deodorant.

Potty Fresh sets the ultimate 

standard for liquid concentrates.

It is our strongest, most

fragrant portable toilet

deodorant ever! 

IF YOU CAN’T STAND THE HEAT
STAY OUT OF THE RESTROOM.

Contains Metazene®

M O L E C U L A R 
Odor Neutralizer

Metazene ® ac tua l l y 
NEUTRALIZES ODORS 
at the molecular level. 

Copyright 2015 Alpha Aromatics

http://www.surcopt.com


74     Pumper • May 2015

Classy TruCk Of The MOnTh

Carol Stream, Illinois

American Septic Service, Inc.

O wner Jake McKamey bought a 2005 Freightliner M2 from V & H 
Ford that was formerly used as a box truck, and had Imperial 
Industries add a 2,500-gallon steel tank and Masport HXL 75 

vacuum pump. The truck is powered by a Caterpillar C7 engine tied to 
a six-speed Eaton Fuller transmission. The truck features top and rear 
manways, 3-inch inlet and 6-inch discharge with heated collars, three 
rear sight glasses, aluminum toolboxes on both sides, aluminum hose 
trays and a chrome rooftop horn. The all-white paint job is contrasted 
by bright blue and black graphics from X-treme Graphics & Lettering. 
The interior sports an air-ride driver’s seat and stereo. McKamey drives 
the truck and uses it for residential septic service.  ■

Got a truck with real WOW appeal? Show it off to Pumper readers!
Send photos of your truck after it has been lettered with your  

company name. Any industry-related truck is acceptable. Please limit  
your submission to one truck only.

Your Classy Truck submission must include your name, company 
name, mailing address, phone number, and details about the truck,  
including tank size, cab/chassis information, pump information, the  
company that built the truck, and any other details you consider  
important. In particular, tell us what features of the truck help make  
your work life more efficient and more profitable. Email your materials  
to editor@pumper.com or mail to Editor, Pumper, P.O. Box 220, Three Lakes, WI 
54562. We look forward to hearing from you!

Show uS yourS! 

mailto:editor@pumper.com
www.chempace.com
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 Excavation EquipmEnt

GapVax 
MC adVanCed SerieS
The MC Advanced Series combina-
tion jet/vac from GapVax includes a 
monitoring system allowing the operator to observe and troubleshoot the 
entire system. Two display screens control most functions, while manual 
control is also provided. All body, boom and hose reel functions, vacuum 
break, throttle and lighting are wirelessly controlled. Specs include 3/16-
inch ASTM A572 Grade 50 Exten steel, 5- to 12-cubic-yard debris body and 
stainless steel water tank with capacity up to 2,000 gallons. Vacuum pump 
options range from 3,500 to 5,000 cfm, with up to 27 inches Hg. The boom is 
an 8-foot, front-mounted telescopic design with dual lift cylinders, reaching 
26 feet with a 270-degree rotation. 888/442-7829; www.gapvax.com.

 
Hi-VaC aquateCH B-10
The Aquatech B-10 combination 
jet/vac truck from Hi-Vac Corp. has 
a single-engine design for lower fuel 
and maintenance costs, rear-mount-
ed hose reel and 360-degree top-
loading rotating boom. The low cen-
ter of gravity makes full loads more 

stable, while the self-cleaning tanks are corrosion- and abrasion-resistant. 
The air/vacuum system has an operating capacity of 2,700 cfm and a 204-inch 
water column. Options include extended boom, pneumatic foot control for 
one-man operation and lockable vacuum tubes. An internal boom allows for 
pickup of materials above and below water. 740/374-2306; www.hi-vac.com.

 
KoBelCo SK350lC
The Tier IV Final SK350LC crawler 
excavator from Kobelco Construc-
tion Machinery USA is 82,200 
pounds and powered by a 270 hp 
Tier IV Final Hino engine. It provides 
as much as a 10 percent reduction 
in fuel consumption compared to 
a Tier III machine and incorporates 
both selective catalytic reduction and self-cleaning diesel particulate filter 
systems. It has a digging force of 50,600 pounds, a digging depth of 24 feet 
10 inches, a suggested 0.875- to 2.75-cubic-yard bucket range and a swing 
speed of 10 rpm. 281/888-8430; www.kobelco-usa.com.

VerMeer By MclauGHlin 
Sewer Jetter/VaC CoMBo
The Vermeer by McLaughlin sewer jet-
ting system converts a vacuum excava-
tor into a versatile jetter/vac combina-
tion unit for cleaning manholes, small 
sewer lines up to 12 inches in diameter, 
and hydroexcavation in sewer lateral repairs or spotting utilities. The jet-
ter hose is inserted into the line and uses the pressure from the vacuum 
excavator’s water pump to propel the jetter head through the pipe being 
jetted. As the jetter hose flushes out the line, the suction hose removes de-
bris. Once the cleaning is complete, the hose is retracted. 800/435-9340; 
www.mclaughlinunderground.com.

 
nozzteq Monro-Jet F-4
MONRO-JET F-4 nozzles, distributed by 
NozzTeq, combine the power of a solid-
stream pencil jet with the large coverage of 
a fan jet. Their orbital-design circular wa-
ter jets generate power as high as 36,250 
psi at modest gpm rates. They can be used 
for hydroexcavation and for other types of 

surface cleaning such as concrete, steel, castings and large surface areas in-
cluding line removal from runways. They can be modified for internal pipe 
cleaning of sewers and pipes of all types. 866/620-5915; www.nozzteq.com.

 
preSVaC SySteMS 
HydroVaC
The Hydrovac hydroexcava-
tor from Presvac Systems is 
designed for cold weather 
operation and is offered as 
an option to be in full com-
pliance with DOT collection 
and transportation of hazardous materials. The high-vacuum blower allows 
extraction of all types of soils, gravel, rock, clay, water and silt material using 
a knock-out tool in the debris tank. Modular filtration configured to blower 
size provides blower protection and minimal maintenance. It comes with 
a heavy-duty 8-inch boom up to 25 feet long, with six-way hydraulic power 
and wireless controls for all boom functions, soft-start water pump, vacuum 
breaker and truck engine speed. 800/387-7763; www.presvac.com.

Septic System Inspection and Jetting
By Craig Mandli

Product Focus  Excavation EquipmEnt

VaC-Con x-CaVator
Designed for ease of use, the X-Ca-
vator from Vac-Con comes with a 
hydrostatic drive that uses the chas-
sis engine to eliminate the need for 
PTO, clutch and gearbox operation. 
It offers water systems up to 4,000 psi, and a mobile wireless remote con-
trol enabling the operator to work the chassis engine rpm, boom, automatic 
vacuum breaker, dump controls and hydraulic door locks from remote areas 
up to a half mile away. The boom rotates up to 270 degrees. 855/336-2962; 
www.vac-con.com.

 
VolVo ConStruCtion 
equipMent eC250e
The EC250E crawler excavator from 
Volvo Construction Equipment de-
livers a 5 percent improvement in fuel 
efficiency over past models. This ef-
ficiency is not only due to the Tier 4 
Final/Stage IV-compliant engine, but 
also a range of features the manufac-
turer says optimizes flow and mini-
mizes pressure losses in the hydraulic 
system. The ECO mode is designed 
to reduce fuel consumption without 

performance loss in most operating conditions. The operator may manually 
control flow to the hydraulics using the integrated work mode system. The 
unit can be equipped with optional automatic idling and auto engine shut-
down systems. When controls are inactive for a preset time (between three 
and 20 seconds), engine speed is reduced to idle. When a machine has been 
motionless for five minutes, the engine automatically turns off. 828/650-
2000; www.volvo.com/constructionequipment.
 
 

 Locators/inspEction EquipmEnt
 
 
BriGHt dyeS SeptiC 
inSpeCtion traCinG dye
Bright Dyes septic inspection dyes dis-
integrate rapidly in water and provide 
vivid, fluorescent color detectable in 
murky water, sewage or septage. When 
performing septic inspections, it can be 
used to identify leaks, infiltration and 
exfiltration in plumbing connections, 
validate sanitary and septic hookups and 
performance, and identify leachfield issues and sources of contamination 
in wells. They are safe, nontoxic, biodegradable and are certified by NSF In-
ternational to ANSI/NSF Standard 60 for use in and around drinking water. 
They are available in fluorescent yellow/green, fluorescent red, fluorescent 
orange and non-fluorescent blue. They are available in tablet, liquid or pow-
dered form. 800/394-0678; www.brightdyes.com.

ditCH witCH utiliGuard
The UtiliGuard utility locating system from 
Ditch Witch uses ambient interference 
measurement to automatically scan the sur-
rounding area for noise, recommending the 
best frequency among its 70 options. For 
more accurate locates of obstructed utilities, 
it measures distances (depth) both horizon-
tally and vertically to the utility. It has a six-
button, multi-language operator interface 
and a high-contrast LCD display to ensure 
visibility in all conditions, including direct 
sunlight. Dual outputs allow users to connect the transmitter to two utilities 
at once. It is Bluetooth-enabled to simplify data transfers. A rugged housing 
with IP65 rating is designed to protect against dusty, dirty and wet condi-
tions, and its transmitter and receiver battery life is 100 and 30 hours respec-
tively. 800/654-6481; www.ditchwitch.com.

ForBeSt 
produCtS 
FB-r2012
The 512-hertz FB-R2012 wire-
less digital locator from For-
best Products can detect bur-
ied water pipes, sewer lines 

and other pipeline. It can be used in Normal or Noise Control modes for 
different environments. Noise Control is chosen where there is interference. 
A shift button enables sensitivity grade conversion between near and far 
for locating and pinpointing the location and depth of the transmitter. On-
screen status indicates the signal strength of 15 levels and battery charge. 
The hand-held locator is powered by six AA batteries and comes with re-
tractable poles for easy carrying. 650/757-4786; www.forbestusa.net.

 
prototeK lineFinder lF2200 
The LineFinder LF2200 from Prototek uses a fre-
quency-sniffing feature to operate at frequencies 
between 16 Hz and 100 kHz to locate any sonde or 
transmitter box. It has preset support of 16 Hz (steel 
or ductile iron as well as cast iron and nonmetallic), 
512 Hz (cast iron or nonmetallic) and 8 kHz (non-
metallic only) sondes. It traces underground metal-
lic lines at four industry-standard frequencies using 
an external transmitter box; other frequencies can 
be sniffed as well. It passively locates underground 
power at 50 or 60 Hz. Users may select power fre-
quency and scaling in U.S. or metric units. It is de-
signed so the operator is guided through a series of 
LCD screens to locate both sondes and lines with ac-
curate position as well as precise depth. Locating is 
enhanced by handle vibration and LED feedback at key locating points, in 
addition to on-screen imagery. 800/541-9123; www.prototek.net.

http://www.gapvax.com
http://www.hi-vac.com
http://www.kobelco-usa.com
http://www.mclaughlinunderground.com
http://www.nozzteq.com
http://www.presvac.com
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 Excavation EquipmEnt
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 Locators/inspEction EquipmEnt

rS teCHniCal SerViCeS quiCKpeeK
The QuickPeek all-inclusive, portable video inspec-
tion system from RS Technical Services is designed 
to have a compact design in a lightweight, easily trans-
portable and durable stainless steel housing. It is suit-
able to inspect lines 2 to 10 inches in diameter and 
up to 300 feet long. It has a high-resolution color, 
low-lux, self-leveling camera with high-intensity 
LED lighting and high-impact sapphire lens; 512 Hz 
in-line transmitter; 2-inch sleeve and 3-inch finned 
skid; 200-foot pushrod, 7-inch bright LCD monitor with 
adjustable viewing angle, easy access control center and 
sun shield that reduces glare and protects the monitor dur-
ing transport; AC/DC input, video/audio I/O, condenser microphone and 
keyboard for text annotation. Options include an onboard or external bat-
tery pack; SD card recorder or laptop interface; additional roller skids for 
6-, 8- and 10-inch straight runs; and a 100- or 300-foot pushrod and 512 Hz 
receiver with depth readout. 800/767-1974; www.rstechserv.com.

 
SuBSurFaCe 
inStruMentS all- 
Material loCatorS
AML PRO and AML+ all-material lo-
cators from SubSurface Instruments 

use ultra-high radio frequencies to find differ-
ences in subsurface densities to locate PVC and PE 

pipes and nearly any other subsurface object that has 
an edge. They are designed to locate subsurface materials indis-

criminately, including plastic, metal, wood, cable or pipe in clay, wet 
soil, snow or standing water. They have lightweight and durable ABS housing 
construction, advanced microprocessor intelligence technology, USB and 
headphone connectivity, and a high range of sensitivity levels to eliminate 
unwanted and inaccurate readings. 855/422-6346; www.ssilocators.com

Superior SiGnal 
5e eleCtriC SMoKer
The Superior 5E Electric Smoker 
from Superior Signal is designed 
to connect to any septic clean-out 
or inspection port to smoke test 
the entire system in a few min-
utes. It pushes smoke throughout the system to find cracks, leaks and quick-
ly identify problems. The system takes minutes to set up and seconds to see 
the results, according to the maker. It comes with an 8-foot industrial grade 
flex-hose, and is compatible with Superior Smoke Candles that generate up 
to 40,000 cubic feet of smoke. 800/945-8378; www.superiorsignal.com.

 prEssurE WashErs/sprayErs
 
 
Jenny produCtS 
SteaM Jenny
Steam Jenny direct-drive cold pressure 
washers from Jenny Products are powered 
by 9 or 13 hp Honda GX Series engines and 
have a triplex ceramic plunger pump with 
pressure ratings between 3,000 and 4,000 psi 
and flow rates between 3 and 4 gpm. They 
come with thermal pump protection, an un-
loader valve and a high-pressure relief valve 
to prevent pump damage. To protect the engine, the unit will automatically 
shut down if low oil levels are detected. The chassis is made with powder-
coated, seven-gauge steel. Standard items include a professional-grade insu-
lated trigger gun with safety lock, quick-connect nozzles with nozzle control, 
high capacity in-line water strainer, gun/wand holder, hose reel mounting 
adapter and dual rubber isolators. 814/445-3400; www.steamjenny.com.

 
water Cannon 18H26
The 18H26 hot-water pressure washer from 
Water Cannon is powered by a Honda GX 
390 engine, with choice of pumps from 
General Pump or Cat Pumps. It sits on a 
portable four-wheel push bar frame for 
support and ease of use. It provides 4 gpm, 
4,200 psi and a 118-degree temperature 
rise. The triplex ceramic plunger pump is 
designed to hold up to commercial and 
professional daily use. It comes with an 
overheat safety valve that opens and closes 

automatically to allow the recirculating higher-temperature water to be re-
leased and allow cool water to replace it, helping to protect the wear parts. 
800/333-9274; www.watercannon.com.
 

 
 push camEras
 
 
aMazinG MaCHinery 
ViztraC ii aM240-200 
The Viztrac II AM240-200 pipe inspec-
tion camera from Amazing Machinery 
has 200 feet of 1/2-inch push cable with 
fiberglass rod inner core, a 20-inch cage 
reel and attached water-sealed case 
containing the controls, a high-resolution 7-inch LCD monitor and wheels 
to increase mobility. It also has a 1-inch powder-coated lay-flat frame with 
upright rolling stand; a 1 3/8-inch O.D. metal camera housing; nine dim-
mable high-output 5 mm LED lights; high-resolution color camera with a 
self-leveling head; scratch-resistant sapphire glass lens; high-grade 512 Hz 
sonde locator with an average range of 12 to 15 feet; and an integrated digi-
tal video recorder with remote control, compatible with most standard SD 
cards. 800/504-7435; www.amazingmachinery.com.
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Mid-State Tank
Arthur Custom Tank, LLC a division of Mid-State Tank, Inc.
P.O. Box 317 • Sullivan, IL 61951 • Telephone: 800-722-8384 • Fax: 217-728-8384

Manufacturers of dependable stainless steel and 

aluminum pressure / vacuum tanks and trailers 

for the septic, industrial and portable trucks.

Contact: Gene for a quote or check on stock tanks 

www.midstatetank.com

A.S.M.E. Certified / D.O.T. Approved
UL-142 Listed Tanks for your Business

• Industry Finance Specialists

•  Industrial and Commercial  
Equipment Financing

• Manufacturer Programs Available

• Acquisitions Financing

A Premier Commercial 
Finance Company that 
specializes in financing  

& leasing equipment  
in the Waste &  

Environmental Industries

SERVING THE NEEDS OF  

THE WASTE INDUSTRY FOR  

OVER 20 YEARS 

People’s United  
Equipment Finance Corp.

 A subsidiary of People’s United  
Bank

PLEASE CONTACT YOUR LOCAL REPRESENTATIVE

John Moore
Cell: 720-315-0959

Area: NV, CO, MT, WY, 
UT, NM, NE, KS

Kevin Parry
Cell: 704-650-2635
Area: NC, WV, SC,  

Western VA, Inside Sales

Gerald Hargrave
Cell: 713-898-0531

Area: TX, OK, LA, NM

Kevin Steier
Cell: 502-741-7524
Area: TN, KY, OH, 

WV, MO

Bob Pritchett
Cell: 205-999-4214

Area: GA, FL,  
AL, MS, AR

Ozzie Merino
Cell: 714-351-4798

Area: CA, OR, WA, ID

Perry Siler
Cell: 231-745-3495

Area: MN, WI, IL, IN, 
MI, OH, IA, ND, SD

JD Magness
Cell: 804-694-6183
Area: Eastern VA, 
MD, DC, NJ, DE

Bob Marino
Cell: 215-360-1776
Area: PA, NY, CT, RI,  

MA, NH, VT, ME

 Locators/inspEction EquipmEnt

rS teCHniCal SerViCeS quiCKpeeK
The QuickPeek all-inclusive, portable video inspec-
tion system from RS Technical Services is designed 
to have a compact design in a lightweight, easily trans-
portable and durable stainless steel housing. It is suit-
able to inspect lines 2 to 10 inches in diameter and 
up to 300 feet long. It has a high-resolution color, 
low-lux, self-leveling camera with high-intensity 
LED lighting and high-impact sapphire lens; 512 Hz 
in-line transmitter; 2-inch sleeve and 3-inch finned 
skid; 200-foot pushrod, 7-inch bright LCD monitor with 
adjustable viewing angle, easy access control center and 
sun shield that reduces glare and protects the monitor dur-
ing transport; AC/DC input, video/audio I/O, condenser microphone and 
keyboard for text annotation. Options include an onboard or external bat-
tery pack; SD card recorder or laptop interface; additional roller skids for 
6-, 8- and 10-inch straight runs; and a 100- or 300-foot pushrod and 512 Hz 
receiver with depth readout. 800/767-1974; www.rstechserv.com.

 
SuBSurFaCe 
inStruMentS all- 
Material loCatorS
AML PRO and AML+ all-material lo-
cators from SubSurface Instruments 

use ultra-high radio frequencies to find differ-
ences in subsurface densities to locate PVC and PE 

pipes and nearly any other subsurface object that has 
an edge. They are designed to locate subsurface materials indis-

criminately, including plastic, metal, wood, cable or pipe in clay, wet 
soil, snow or standing water. They have lightweight and durable ABS housing 
construction, advanced microprocessor intelligence technology, USB and 
headphone connectivity, and a high range of sensitivity levels to eliminate 
unwanted and inaccurate readings. 855/422-6346; www.ssilocators.com

Superior SiGnal 
5e eleCtriC SMoKer
The Superior 5E Electric Smoker 
from Superior Signal is designed 
to connect to any septic clean-out 
or inspection port to smoke test 
the entire system in a few min-
utes. It pushes smoke throughout the system to find cracks, leaks and quick-
ly identify problems. The system takes minutes to set up and seconds to see 
the results, according to the maker. It comes with an 8-foot industrial grade 
flex-hose, and is compatible with Superior Smoke Candles that generate up 
to 40,000 cubic feet of smoke. 800/945-8378; www.superiorsignal.com.

 prEssurE WashErs/sprayErs
 
 
Jenny produCtS 
SteaM Jenny
Steam Jenny direct-drive cold pressure 
washers from Jenny Products are powered 
by 9 or 13 hp Honda GX Series engines and 
have a triplex ceramic plunger pump with 
pressure ratings between 3,000 and 4,000 psi 
and flow rates between 3 and 4 gpm. They 
come with thermal pump protection, an un-
loader valve and a high-pressure relief valve 
to prevent pump damage. To protect the engine, the unit will automatically 
shut down if low oil levels are detected. The chassis is made with powder-
coated, seven-gauge steel. Standard items include a professional-grade insu-
lated trigger gun with safety lock, quick-connect nozzles with nozzle control, 
high capacity in-line water strainer, gun/wand holder, hose reel mounting 
adapter and dual rubber isolators. 814/445-3400; www.steamjenny.com.

 
water Cannon 18H26
The 18H26 hot-water pressure washer from 
Water Cannon is powered by a Honda GX 
390 engine, with choice of pumps from 
General Pump or Cat Pumps. It sits on a 
portable four-wheel push bar frame for 
support and ease of use. It provides 4 gpm, 
4,200 psi and a 118-degree temperature 
rise. The triplex ceramic plunger pump is 
designed to hold up to commercial and 
professional daily use. It comes with an 
overheat safety valve that opens and closes 

automatically to allow the recirculating higher-temperature water to be re-
leased and allow cool water to replace it, helping to protect the wear parts. 
800/333-9274; www.watercannon.com.
 

 
 push camEras
 
 
aMazinG MaCHinery 
ViztraC ii aM240-200 
The Viztrac II AM240-200 pipe inspec-
tion camera from Amazing Machinery 
has 200 feet of 1/2-inch push cable with 
fiberglass rod inner core, a 20-inch cage 
reel and attached water-sealed case 
containing the controls, a high-resolution 7-inch LCD monitor and wheels 
to increase mobility. It also has a 1-inch powder-coated lay-flat frame with 
upright rolling stand; a 1 3/8-inch O.D. metal camera housing; nine dim-
mable high-output 5 mm LED lights; high-resolution color camera with a 
self-leveling head; scratch-resistant sapphire glass lens; high-grade 512 Hz 
sonde locator with an average range of 12 to 15 feet; and an integrated digi-
tal video recorder with remote control, compatible with most standard SD 
cards. 800/504-7435; www.amazingmachinery.com.
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 push camEras

 
CueS MpluS+
The CUES MPlus+ lateral and mini-mainline push sys-
tem with stainless steel frame is designed for easy operation 
with its all-in-one setup. The control unit can be quickly 
removed to be used separately for off-road or remote job 
sites or to accommodate compact storage. The system 
includes video titling, video observation coding, digital 
recording and optional line tracing. This lightweight sys-
tem includes large and durable wheels for portability and a balanced foot-
print for stability. 800/327-7791; www.cuesinc.com.

 
General pipe CleanerS 
Gen-eye Sdw
The Gen-Eye SDW video inspection and location 
system from General Pipe Cleaners has a Wi-Fi 
transmitter inside the command module that sends 
video to a smartphone or tablet. A free app lets oper-
ators view and record video inspections at a range up 
to 500 feet. Older SDN systems can be upgraded with 

the Wi-Fi feature. The unit includes a 10.4-inch LCD screen, built-in water-
proof keyboard, integrated SD recorder and a heavy-duty Pelican case. Weigh-
ing 12 pounds, the unit comes with a docking arm to mount on a full-size reel 
to troubleshoot 3- to 10-inch lines, or on a mini-reel for 2- to 4-inch lines. It 
has a built-in voice-over microphone with switch, LED dimmer control, cam-
era test port, video and audio out connections for external recording devices, 
and AC and DC power cords. 800/245-6200; www.drainbrain.com.

 
KeG teCHnoloGieS 
KleenSiGHt
The KleenSight Camera Nozzle from KEG 
Technologies can clean and shoot video of 
pipes in one pass. The 1080P HD self-leveling 
camera takes high-quality video recorded to a 
16 GB internal memory, where it is stored until 
the memory is full and the files are written over. Video can be downloaded 
by setting the Wi-Fi mode, making it a Wi-Fi hot spot. Any Wi-Fi capable de-
vice can access and download the data. Videos can be emailed or sent to the 
cloud to share with co-workers or customers. A high-performance nozzle is 
used to propel the camera and also clean the line, eliminating the need to 
preclean. 866/595-0515; www.kegtechnologies.net.

 
Mytana MFG. CoMpany MS11-nG

The MS11-NG mid-size inspection system from MyTana 
Mfg. Company is suitable for inspecting 3- to 4-inch 

lines up to 150 feet long. The monitor, control box, 
pushrod reel and camera are contained in a single 
piece of equipment with a carrying handle. In ad-

dition to color self-leveling, the camera head has a 
built-in 512 Hz transmitter for locating trouble spots, 
even in cast iron pipes. Wi-Fi transmission of the video 

image is available, so inspections can be simulcast to a 
smartphone, tablet, laptop or other Wi-Fi-equipped laptop with 

the free MyTana Viewer app. An optional recording device captures inspec-
tion records to provide to customers. 800/328-8170; www.mytana.com.

radiodeteCtion Corporation 
GatorCaM4
The GatorCam4 pipeline video inspection system from 
Radiodetection Corporation has a rugged controller with 
an integrated lithium-ion battery that removes the external 
power lead. A push-button fuel gauge provides a quick indica-
tion of remaining power even when the controller is switched 
off. It can be configured to suit most inspection requirements. 
A range of pushrods is available, from the extra-flexible 100-
foot plumbers reel up to the 500-foot extra-stiff rod designed 
to push for longer distances. Both 1- and 2-inch cameras are 
available, which, when used with skids, can inspect pipes with 
diameters from 1 to 12 inches. 877/247-3797; www.radiodetection.com.

 
rateCH eleCtroniCS 
elite Sd wi-Fi
The Elite SD Wi-Fi inspection system from 
Ratech Electronics allows operators to re-
cord pipe inspections wirelessly to an iOS or 

Android device and take live video and digital 
still photos to immediately upload to YouTube. 

It doesn’t require USB thumb drives, SD cards or 
DVD discs. Just download an app to an iPhone or 

iPad and stream the video wirelessly. The Wi-Fi interface is available on any 
current Ratech product or existing Ratech system in the field, and is available 
with a sun-readable 10-inch LCD monitor and either a self-leveling camera, 
small ultra micro-camera or pan-and-tilt push camera. Systems come in cable 
lengths from 100 to 400 feet. 800/461-9200; www.ratech-electronics.com.

 
ViVax-MetroteCH VCaM-5
The vCam-5 inspection system from Vivax-Me-
trotech comes with either 200 or 400 feet of 12 mm 
Kevlar-reinforced pushrod, stiff enough for distance 
runs while flexible enough for easy entry and turns. 
Two models of self-leveling color camera heads are 
available and are interchangeable. The system 
is fitted with field-serviceable terminations and 
standard dual-frequency locatable sonde. The 
Type-CP System includes the vCam-5 control 
module with an 8-inch daylight-readable color LCD, 
512 Hz transmitting sonde, traceable pushrod, recording to HDD, USB thumb 
drive or SD card, and Wi-Fi. 800/446-3392; www.vivax-metrotech.com.

 
Spartan tool SparViSion 200
The 25-pound SparVision 200 pipe inspection camera from 

Spartan Tool is self-contained for easy maneuverabil-
ity. It uses iPad Air or Samsung Galaxy S10 technol-

ogy, and comes with telestration to draw on the 
screen to indicate problems, Wi-Fi emailing 
of recordings, and a full on-screen QWERTY 
keyboard. It comes with 200 feet of ultra-slick 
pushrod and the self-leveling camera providing 
instant snapshots at any time. It has a standard 

512 Hz locating beacon and pushrod distance 
counter. 800/435-3866; www.spartantool.com.
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 push camEras

 
CueS MpluS+
The CUES MPlus+ lateral and mini-mainline push sys-
tem with stainless steel frame is designed for easy operation 
with its all-in-one setup. The control unit can be quickly 
removed to be used separately for off-road or remote job 
sites or to accommodate compact storage. The system 
includes video titling, video observation coding, digital 
recording and optional line tracing. This lightweight sys-
tem includes large and durable wheels for portability and a balanced foot-
print for stability. 800/327-7791; www.cuesinc.com.

 
General pipe CleanerS 
Gen-eye Sdw
The Gen-Eye SDW video inspection and location 
system from General Pipe Cleaners has a Wi-Fi 
transmitter inside the command module that sends 
video to a smartphone or tablet. A free app lets oper-
ators view and record video inspections at a range up 
to 500 feet. Older SDN systems can be upgraded with 

the Wi-Fi feature. The unit includes a 10.4-inch LCD screen, built-in water-
proof keyboard, integrated SD recorder and a heavy-duty Pelican case. Weigh-
ing 12 pounds, the unit comes with a docking arm to mount on a full-size reel 
to troubleshoot 3- to 10-inch lines, or on a mini-reel for 2- to 4-inch lines. It 
has a built-in voice-over microphone with switch, LED dimmer control, cam-
era test port, video and audio out connections for external recording devices, 
and AC and DC power cords. 800/245-6200; www.drainbrain.com.

 
KeG teCHnoloGieS 
KleenSiGHt
The KleenSight Camera Nozzle from KEG 
Technologies can clean and shoot video of 
pipes in one pass. The 1080P HD self-leveling 
camera takes high-quality video recorded to a 
16 GB internal memory, where it is stored until 
the memory is full and the files are written over. Video can be downloaded 
by setting the Wi-Fi mode, making it a Wi-Fi hot spot. Any Wi-Fi capable de-
vice can access and download the data. Videos can be emailed or sent to the 
cloud to share with co-workers or customers. A high-performance nozzle is 
used to propel the camera and also clean the line, eliminating the need to 
preclean. 866/595-0515; www.kegtechnologies.net.

 
Mytana MFG. CoMpany MS11-nG

The MS11-NG mid-size inspection system from MyTana 
Mfg. Company is suitable for inspecting 3- to 4-inch 

lines up to 150 feet long. The monitor, control box, 
pushrod reel and camera are contained in a single 
piece of equipment with a carrying handle. In ad-

dition to color self-leveling, the camera head has a 
built-in 512 Hz transmitter for locating trouble spots, 
even in cast iron pipes. Wi-Fi transmission of the video 

image is available, so inspections can be simulcast to a 
smartphone, tablet, laptop or other Wi-Fi-equipped laptop with 

the free MyTana Viewer app. An optional recording device captures inspec-
tion records to provide to customers. 800/328-8170; www.mytana.com.

radiodeteCtion Corporation 
GatorCaM4
The GatorCam4 pipeline video inspection system from 
Radiodetection Corporation has a rugged controller with 
an integrated lithium-ion battery that removes the external 
power lead. A push-button fuel gauge provides a quick indica-
tion of remaining power even when the controller is switched 
off. It can be configured to suit most inspection requirements. 
A range of pushrods is available, from the extra-flexible 100-
foot plumbers reel up to the 500-foot extra-stiff rod designed 
to push for longer distances. Both 1- and 2-inch cameras are 
available, which, when used with skids, can inspect pipes with 
diameters from 1 to 12 inches. 877/247-3797; www.radiodetection.com.

 
rateCH eleCtroniCS 
elite Sd wi-Fi
The Elite SD Wi-Fi inspection system from 
Ratech Electronics allows operators to re-
cord pipe inspections wirelessly to an iOS or 

Android device and take live video and digital 
still photos to immediately upload to YouTube. 

It doesn’t require USB thumb drives, SD cards or 
DVD discs. Just download an app to an iPhone or 

iPad and stream the video wirelessly. The Wi-Fi interface is available on any 
current Ratech product or existing Ratech system in the field, and is available 
with a sun-readable 10-inch LCD monitor and either a self-leveling camera, 
small ultra micro-camera or pan-and-tilt push camera. Systems come in cable 
lengths from 100 to 400 feet. 800/461-9200; www.ratech-electronics.com.

 
ViVax-MetroteCH VCaM-5
The vCam-5 inspection system from Vivax-Me-
trotech comes with either 200 or 400 feet of 12 mm 
Kevlar-reinforced pushrod, stiff enough for distance 
runs while flexible enough for easy entry and turns. 
Two models of self-leveling color camera heads are 
available and are interchangeable. The system 
is fitted with field-serviceable terminations and 
standard dual-frequency locatable sonde. The 
Type-CP System includes the vCam-5 control 
module with an 8-inch daylight-readable color LCD, 
512 Hz transmitting sonde, traceable pushrod, recording to HDD, USB thumb 
drive or SD card, and Wi-Fi. 800/446-3392; www.vivax-metrotech.com.

 
Spartan tool SparViSion 200
The 25-pound SparVision 200 pipe inspection camera from 

Spartan Tool is self-contained for easy maneuverabil-
ity. It uses iPad Air or Samsung Galaxy S10 technol-

ogy, and comes with telestration to draw on the 
screen to indicate problems, Wi-Fi emailing 
of recordings, and a full on-screen QWERTY 
keyboard. It comes with 200 feet of ultra-slick 
pushrod and the self-leveling camera providing 
instant snapshots at any time. It has a standard 

512 Hz locating beacon and pushrod distance 
counter. 800/435-3866; www.spartantool.com.
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 sLudgE sampLing
 
 
SiM/teCH Filter truCore
The TruCore large-diameter sludge sampler from Sim/
Tech Filter allows samples to be taken quickly without creat-
ing excessive turbulence, as there are no restrictions caused 
by valves, stoppers or flaps. With an inside diameter of 1 3/8 
inches, the capacity per foot is almost 10 ounces. The straight-
through design allows the sample to be quickly and effortlessly 
returned to the tank. The unit is made of a polycarbonate sam-
pling tube clearly marked every foot, and PVC fittings. It comes 
as a single-piece 8-foot unit or as two 4-foot units that slip to-
gether. Custom sizes and configurations are available, as is a 
simple and customizable extension kit for deeply buried tanks. 
888/999-3290; www.simtechfilter.com.
 

 
 tooLbox JEttErs
 
 
aMeriCan Jetter 
CoMpaCt 
Van Jetter
Compact Van Jetters from 
American Jetter have a skid foot-
print as small as 24 by 36 inches, 
while offering room for a camera 
and tools. Water tank footprints 
are as small as 24 by 24 inches, making it easy to have a fully operational 
jetter inside a van using minimum space. A full speed-control reel mounted 
above the engine and near the rear door maximizes operator comfort, ac-
cording to the manufacturer. A flexible mount-anywhere exhaust system 
allows exhaust to be run through the floor or other areas, reducing engine 
noise. Kohler engines to 80 hp power low-water shut-off pumps from 7 to 
20 gpm up to 5,000 psi. A wireless remote option allows for water on/off and 
engine shutdown. 866/944-3569; www.americanjetter.com.

 
CaM Spray 
rCJ SerieS
RCJ Series skid-mounted jet-
ters from Cam Spray are offered 
in flows and pressures of 8 gpm 
at 3,500 psi and 7 gpm at 4,000 
psi. A three-plunger industrial pump with pulse is powered by a 688 cc Honda 
engine. It comes with 200 feet of jetter hose that can also be used to supply an 
optional portable reel cart available with 200 or 300 feet of hose. It is equipped 
with a 35-gallon buffer water tank with float control, powder-coated heavy 
tube frame, washdown gun and four-nozzle set. It mounts in the side door of 
a cargo van, on a truck bed or inside a service truck. Add a root-cutting nozzle 
for residential root cutting. 800/648-5011; www.camspray.com.

                    Super produCtS 
CaMel Jet 1600

The Camel Jet 1600 truck-
mounted, high-pressure 
waterjetting system from 
Super Products is used 

to keep municipal sewers, 
sanitary and storm sewer 

lines, laterals, and drainage 
lines clean and free-flowing. It uses three rotationally molded polyeth-
ylene tanks to carry up to 1,600 gallons of water. The Lexan Containment 
System means users have additional safety protection from hose rupture 
or high-pressure water. Its heavy-duty triplex continuous-flow water pump 
provides up to 80 gpm and pressure up to 2,000 psi. Various water pump 
and drive system options are available, as well as a front- or rear-mounted 
180-degree rotating hose reel with a 1,000-foot capacity. 800/837-9711; 
www.superproductsllc.com.

 
VaCtor 
ManuFaCturinG 
raMJet
The truck-mounted Vactor Ramjet 
from Vactor Manufacturing comes 
with a Vactor Jet Rodder water 
pump to help break up blockages in 
sanitary lines and flush out debris. 
With up to 2,500 gallons of water in a 
stainless steel tank, it delivers flows 
of 60 to 100 gpm at 2,000 or 2,500 
psi. The single-piston, hydraulically driven, dual-acting water pump deliv-
ers jackhammer-action water flow designed to break through line blockages 
and scour caked-on debris from pipe walls. A single operator can quickly 
solve line problems and tackle regular line maintenance. It can be config-
ured with either a front- or rear-mounted hose reel. The auto-wind hose 
guide allows hands-free operation from the control panel for a clean, tight 
wrap. 800/627-3171; www.vactor.com. ■
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 sLudgE sampLing
 
 
SiM/teCH Filter truCore
The TruCore large-diameter sludge sampler from Sim/
Tech Filter allows samples to be taken quickly without creat-
ing excessive turbulence, as there are no restrictions caused 
by valves, stoppers or flaps. With an inside diameter of 1 3/8 
inches, the capacity per foot is almost 10 ounces. The straight-
through design allows the sample to be quickly and effortlessly 
returned to the tank. The unit is made of a polycarbonate sam-
pling tube clearly marked every foot, and PVC fittings. It comes 
as a single-piece 8-foot unit or as two 4-foot units that slip to-
gether. Custom sizes and configurations are available, as is a 
simple and customizable extension kit for deeply buried tanks. 
888/999-3290; www.simtechfilter.com.
 

 
 tooLbox JEttErs
 
 
aMeriCan Jetter 
CoMpaCt 
Van Jetter
Compact Van Jetters from 
American Jetter have a skid foot-
print as small as 24 by 36 inches, 
while offering room for a camera 
and tools. Water tank footprints 
are as small as 24 by 24 inches, making it easy to have a fully operational 
jetter inside a van using minimum space. A full speed-control reel mounted 
above the engine and near the rear door maximizes operator comfort, ac-
cording to the manufacturer. A flexible mount-anywhere exhaust system 
allows exhaust to be run through the floor or other areas, reducing engine 
noise. Kohler engines to 80 hp power low-water shut-off pumps from 7 to 
20 gpm up to 5,000 psi. A wireless remote option allows for water on/off and 
engine shutdown. 866/944-3569; www.americanjetter.com.

 
CaM Spray 
rCJ SerieS
RCJ Series skid-mounted jet-
ters from Cam Spray are offered 
in flows and pressures of 8 gpm 
at 3,500 psi and 7 gpm at 4,000 
psi. A three-plunger industrial pump with pulse is powered by a 688 cc Honda 
engine. It comes with 200 feet of jetter hose that can also be used to supply an 
optional portable reel cart available with 200 or 300 feet of hose. It is equipped 
with a 35-gallon buffer water tank with float control, powder-coated heavy 
tube frame, washdown gun and four-nozzle set. It mounts in the side door of 
a cargo van, on a truck bed or inside a service truck. Add a root-cutting nozzle 
for residential root cutting. 800/648-5011; www.camspray.com.

                    Super produCtS 
CaMel Jet 1600

The Camel Jet 1600 truck-
mounted, high-pressure 
waterjetting system from 
Super Products is used 

to keep municipal sewers, 
sanitary and storm sewer 

lines, laterals, and drainage 
lines clean and free-flowing. It uses three rotationally molded polyeth-
ylene tanks to carry up to 1,600 gallons of water. The Lexan Containment 
System means users have additional safety protection from hose rupture 
or high-pressure water. Its heavy-duty triplex continuous-flow water pump 
provides up to 80 gpm and pressure up to 2,000 psi. Various water pump 
and drive system options are available, as well as a front- or rear-mounted 
180-degree rotating hose reel with a 1,000-foot capacity. 800/837-9711; 
www.superproductsllc.com.

 
VaCtor 
ManuFaCturinG 
raMJet
The truck-mounted Vactor Ramjet 
from Vactor Manufacturing comes 
with a Vactor Jet Rodder water 
pump to help break up blockages in 
sanitary lines and flush out debris. 
With up to 2,500 gallons of water in a 
stainless steel tank, it delivers flows 
of 60 to 100 gpm at 2,000 or 2,500 
psi. The single-piston, hydraulically driven, dual-acting water pump deliv-
ers jackhammer-action water flow designed to break through line blockages 
and scour caked-on debris from pipe walls. A single operator can quickly 
solve line problems and tackle regular line maintenance. It can be config-
ured with either a front- or rear-mounted hose reel. The auto-wind hose 
guide allows hands-free operation from the control panel for a clean, tight 
wrap. 800/627-3171; www.vactor.com. ■

Bio-Tab®!

ADD TO YOUR
PROFITS WITH...

ADD TO YO
PROFITS WIT

Are you walking away
from bigger profits?

What is  Bio-Tab®?
Bio-Tab® is a highly concentrated tablet of bacteria (both aerobic and 
anaerobic) and enzymes that acts as a biological activator for septic tanks. 
In short, Bio-Tab® helps septic systems work like they were intended.

Unlike most competitor’s dusty powders or messy liquids, Bio-Tab® is in a 
tablet form. Easy to use and easy to store, Bio-Tab® is highly concentrated 
(one jar contains a year’s supply). It is a safe, non-toxic, non-corrosive and 
non-poisonous product that will not harm plumbing or septic systems.

www.centurychemical.com

28790 County Road 20 W.   Elkhart, IN 46517

574-293-9521   800-348-3505

Century Chemical Bio-Tab Ad • Size: 4.0” wide x 4.875” high
Grayscale • Rev 2 • April 02/15

PATENTED TECHNOLOGY FOR PUMPING

Proudly made in the USA

POWER BOOSTERS:
Have no moving parts
Require no gas or maintenance
Attach to the end of the hose, no heavy 
equipment to hold
Feature rugged lightweight construction, the 
3 Inch unit only weighs 10 lbs.

Now you will BUST IT UP/MIX IT  
              UP and PUMP IT UP IN  
                       RECORD TIMEpressurelift.com 

972.355.0550

Thanks For 
Visiting Us

GET STRAIGHT ANSWERS TO ALL YOUR  
QUESTIONS AND WATCH THESE UNITS IN ACTION

WHY A POWER BOOSTER?

Power Booster Sizes:  

2", 3", 4", & 6"

Decrease pumping time/Increase profits
Get the competitive edge – Be the 
company who gets the job done where 
others have failed
Conquer deep lifts and long hose runs
Reduce work load on equipment/Keep 
the pump cooler

http://www.pumper.com
http://www.centurychemical.com
www.pressurelift.com
www.vacutrux.com
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After Hours

Send us a note to editor@pumper.com. 
We look forward to hearing from you!

What do you do when you’re not holding 
the working end of a vacuum hose? 

Our After Hours feature explores the personal stories 
behind the pumper, talking about what you do in your leisure 
time, your personal interests and hobbies, your charitable 
pursuits or community involvement. 

Pumper welcomes story ideas If you take part in something 
interesting outside of work, or if you know someone in the 
pumping business who does.

UPCOMING TRAINING & EVENTS
YOUR SOURCE
FOR REAL LEARNING

ARIZONA 
NAWT Inspection Training-
Casa Grande 
August 17-18, 2015 
Contact: Kitt Farrell Poe, Ph.D. 
kittfp@email.arizona.edu 
Tel: 520-626-9120 

CALIFORNIA
NAWT Inspector Training 
Sacramento, California
May 28-29 2015
Contact: Nick Weigel
Tel: 530-513-6658 

TEXAS
NAWT Inspector Training 
Arlington, Texas
September 11 & 12, 2015
Contact: Brian Murphy
Tel: 817.861.9998
rets@retsllc.com

COLORADO 
NAWT OWTS Design Class 
June 25-26 2015
Contact: Kim Seipp
Tel: 720-626-8989
cpow@cpow.net 

NAWT Inspector Training 
November 12 & 13 2015
Contact: Kim Seipp
Tel: 720.626.8989
cpow@cpow.net

WWW.NAWT.ORGFor more information call:  800-236-6298
–– WATCH THE NAWT WEBSITE AND INDUSTRY PUBLICATIONS FOR UPDATES ––

YOUR SOURCE
FOR REAL LEARNING

 SAVE THE DATES!

Available On All Models
•  Hot Shift PTO with  

Automatic Transmission

• Balanced PTO Axle

• Heavy Duty Toilet Carrier

• Trailer Hitch

•  Spring Rewind Reel  

(Optional Dual Service)

• 2" Bucket Quick Fill

• Driver Side Work Station

• Dual Side Tool Box

•  Electric Water Pump 40 PSI 6 GPM 

(Air Pressurized Optional)

• Coated Water Compartment

• Full Set of Working Lights

• Truck-Lite Lights

• 50 ft. Water Hose with Nozzle

• Vacuum and Pressure Relief Valve

Stock Tanks 
Available

Portable Toilet Trucks & Trailers

LELY Commercial 
Wastehandling 
Equipment

• Standard and custom tanks

•  Carbon steel and aluminum available

• A tradition of reliable service

•  Large range of sizes  

(400 - 6000 Gal.)

• Complete line of parts

Aluminum Tanks      •      Full Open Door Hoist Tanks 
Put Our Experience to Work for You

Call for Pricing!

mailto:kittfp@email.arizona.edu
mailto:rets@retsllc.com
mailto:cpow@cpow.net
mailto:cpow@cpow.net
mailto:editor@pumper.com
www.lelyus.com
www.nawt.org
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H Application only to $300,000
H 100% Financing – No Money Down
H Interest Rates As Low as 3.99%
H 12 – 84 Month Terms
H Financing in the US & Canada

Financing the Liquid Waste Industry Since 1998

www.oakmontfinance.com

877.701.2391

OAKMONT CAPITAL SERVICES, LLC

WE FINANCE: SEPTIC TRUCKS, JETTING EQUIPMENT, 
VACUUM EXCAVATION TRUCKS, DEWATERING TANKS, 
INSPECTION CAMERAS & TRUCKS, CIPP EQUIPMENT,  
PORTABLE RESTROOMS, (STAND ALONE & TRAILER)

Financing the Liquid Waste Industry Since 1998

http://www.pumper.com
http://www.oakmontfinance.com
www.polylok.com
www.septicdrainer.com


86     Pumper • May 2015

Product News

F.M. 
ManuFacturing 
30-Foot trailer
The 30-foot flatbed trailer from 
F.M. Manufacturing has three 
3,700-pound torsion bar ax-
les, side roller for easy loading, 
low-profile tires, solid front header and tie-downs on both sides. The cus-
tomizable trailer has electric brakes on all axles and LED lights. 877/889-
2246; www.fmmfg.com.
 

Flexaust Flex-tube 
series hose
Flex-Tube Series hoses from Flexaust 
are made from polyurethane or PVC and 
available in OEM colors with plain ends 
or screw cuffs. The medium-weight hoses 
with smooth interiors are available in 
1-, 1 1/4-, 1 1/2- and 2-inch diameters 
in lengths up to 100 feet. 800/343-0428; 
www.flexaust.com.

illuMagear 
personal active 
saFety lighting
The Halo Light 360-degree personal 
active safety system from Illum-
agear attaches to any hard hat, en-
abling the wearer to see and be seen in all directions. The 9-ounce portable 
light ring also frees hands and eliminates shadows in personal work areas. 
The hardened plastic LED light ring features a tension-spring mounting sys-
tem, single-button functionality and four light modes: high alert, normal, 
task and dim. IP67 rated against dust, dirt and water, the light ring has a 
rechargeable lithium-ion battery that lasts 12 hours on full power (276 lu-
mens). 206/973-4277; www.illumagear.com. 
 

tow-let Flushing trailer
The foot-flushing trailer from Tow-Let Manufac-
turing includes urinal, hand-wash sink, soap, 
towel and tissue dispensers and six-bulb LED 
solar-powered interior and exterior lighting. 
Mounted on a DOT trailer, the PolyJohn rest-
room, available in an assortment of colors, has 
55-gallon waste and 27-gallon freshwater tanks. 
Each flush uses about 2 pints of water (about 
100 flushes per fill). The lockable rear-mounted 

storage box includes pump, charging system, hose and room for supplies. 
712/623-4007; www.tow-let.com.

Damage-resistant DuraFiber lids from Orenco Systems fit most ribbed 
PVC and HDPE riser pipes. The 11-pound, 24-inch-diameter nonskid lid (30-
inch available) is made of resin-infused, UV-resistant fiberglass fabrics.

“The nonskid material is 100 percent resin,” says Eric Ball, vice president 
of product development. “Resin provides very good UV resistance. Once it oxi-
dizes you get a protective layer so the sun doesn’t break down the laminate.”

The lids, which have a 20,000-pound breaking strength, include a flat-style 
flange for flush-to-grade installation and cored centering ring for easy align-
ment and snug fit. A urethane gasket helps ensure a watertight seal.

“All the lids I’m aware of have a 
flange that’s vertical on the outside 
edge, usually an inch or a couple 
inches tall, that ends up being in 
the dirt or landscaping,” Ball says. 
“If the lid hasn’t been taken off 
for a long time, you’ve got grass 
growing and you have to get a 
shovel and dig around it. Then 

when you put it back in you have to excavate even more. Whereas if you have 
a flat-style flange it’s not buried in the dirt.”

Other features include a customizable 6-inch center insert and molded-in 
“caution” statement: Always keep fastened; Do not enter.

“We can take any artwork and put it into the center of the lid,” Ball says. 
“We’ll do the artwork or it can be provided. Typically it’s a logo and phone 
number.”

Four tamper-resistant 5/16-inch stainless steel flathead screws and hex 
wrench are included. Optional 2- or 4-inch insulation can be preinstalled or 
added in the field with a hardware kit. The lids are available in standard green 
and three landscape patterns: grass, river rock and bark. 800/348-9843; 
www.orenco.com.

           in the
SPOTLIGHT
             By Ed Wodalski

Damage-resistant 
OrencO systems riser 
liDs have 20,000-pOunD 
breaking strength

water cannon hot-water 
pressure washer
The 18H26 model hot-water pressure washer 
from Water Cannon has a Honda GX 390 engine 
and choice of General or Cat ceramic plunger 
pumps. Features include a portable four-wheel 
push bar frame for support, 4 gpm, 4,200 psi, 
118-degree temperature rise and overheat safety 
valve. 800/333-9274; www.watercannon.com.
 

gps insight garMin 
custoM ForMs
Garmin custom forms from GPS In-
sight enable drivers to fill out forms in 
the cab, record data on the job or send 
submittals to the office in real time. 
866/477-4321; www.gpsinsight.com.

clarus eFFluent turbine puMps
Effluent turbine pumps from Clarus Environmental Products 
are available in 11 to 85 gpm capacities with heads to 500 feet. 
Pumps range from 1/2 to 3 hp and feature discharges of 1 1/4, 11 
and 19 inches (27 gpm models) and 2, 35 and 55 inches (85 gpm 
models). Starting boxes are not required for pumps 1 1/2 hp and 
smaller and are included with 2 and 3 hp models. 800/928-7867; 
www.clarusenvironmental.com.
 

reelcraFt 
stainless steel reels

Series LC stainless steel hose reels from Reelcraft 
Industries are designed for light-duty, spring-driven 
reel applications in corrosive or sanitary environ-
ments. Made for stationary indoor and outdoor use, 
four base slots enable the reel to be easily mounted 
or adjusted. Models are available for up to 70 feet 
of 3/8-inch I.D. or 1/2-inch I.D. hose. 800/444-3134; 
www.reelcraft.com.  ■

(continued)

http://www.fmmfg.com
http://www.flexaust.com
http://www.illumagear.com
http://www.tow-let.com
http://www.orenco.com
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The hardened plastic LED light ring features a tension-spring mounting sys-
tem, single-button functionality and four light modes: high alert, normal, 
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PVC and HDPE riser pipes. The 11-pound, 24-inch-diameter nonskid lid (30-
inch available) is made of resin-infused, UV-resistant fiberglass fabrics.

“The nonskid material is 100 percent resin,” says Eric Ball, vice president 
of product development. “Resin provides very good UV resistance. Once it oxi-
dizes you get a protective layer so the sun doesn’t break down the laminate.”

The lids, which have a 20,000-pound breaking strength, include a flat-style 
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edge, usually an inch or a couple 
inches tall, that ends up being in 
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growing and you have to get a 
shovel and dig around it. Then 

when you put it back in you have to excavate even more. Whereas if you have 
a flat-style flange it’s not buried in the dirt.”

Other features include a customizable 6-inch center insert and molded-in 
“caution” statement: Always keep fastened; Do not enter.

“We can take any artwork and put it into the center of the lid,” Ball says. 
“We’ll do the artwork or it can be provided. Typically it’s a logo and phone 
number.”
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and choice of General or Cat ceramic plunger 
pumps. Features include a portable four-wheel 
push bar frame for support, 4 gpm, 4,200 psi, 
118-degree temperature rise and overheat safety 
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Garmin custom forms from GPS In-
sight enable drivers to fill out forms in 
the cab, record data on the job or send 
submittals to the office in real time. 
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clarus eFFluent turbine puMps
Effluent turbine pumps from Clarus Environmental Products 
are available in 11 to 85 gpm capacities with heads to 500 feet. 
Pumps range from 1/2 to 3 hp and feature discharges of 1 1/4, 11 
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smaller and are included with 2 and 3 hp models. 800/928-7867; 
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stainless steel reels
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Industries are designed for light-duty, spring-driven 
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four base slots enable the reel to be easily mounted 
or adjusted. Models are available for up to 70 feet 
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(continued)

http://www.pumper.com
http://www.watercannon.com
http://www.gpsinsight.com
http://www.clarusenvironmental.com
http://www.reelcraft.com
http://www.fssolutionsgroup.com
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Portable Restroom Trailers

LANE’S VACUUM TANK, INC.
 3133 VANZORA RD.  •  BENTON, KY 42025

800.592.3308 • 270.527.9945

Polished Aluminum Skirting and Tool Boxes

SLIDE-IN UNITS & USED TRUCKS AVAILABLE / MASPORT, JUROP & CONDE VACUUM PUMPS
CHECK OUR PRICES

Rodne y Lane ’s CeLL 270.832.3793

8 Restroom
10 Restroom
12 Restroom
14 Restroom
16 Restroom
20 Restroom

13" Tires
23" High

Call about our new design to haul handicaps Used trailers  
also for sale

Steel Tanks Aluminum Tanks

•  2015 International  
Terastar, 1100 Waste,  
400 Fresh ...........$79,000

•   2015 Ford F-550,  
950 Waste, 300 Fresh,  
Gas .....................$64,000

•  2015 International  
Terastar, 1000 Waste,  
300 Fresh ............$75,000

•   2015 Ford F-550,  
900 Waste, 300 Fresh,  
Gas ......................$61,000

•  2015 Dodge 5500,  
900 Waste, 300 Fresh .. $75,000 
4x4 ............................... $78,500

•   2015 Dodge 5500,  
1000 Waste, 300 Fresh . $72,000 
4x4 ................................ $75,500

E
xt

ra!
 E

xt
ra!Extra! Extra!

Get extra news,  

extra information,  

extra features with  

Online Exclusives

Exclusive online content  
for Pumper

www.Pumper.com/online_exclusives

Want More Stories?

24"

18"

15"

•Long lasting durability
•On-site installation flexibility
•Custom logo option
•15", 18" and 24" 
   sizes designed 
   to fit standard 
   riser pipes 
•1/4" closed cell 
   gasket seals tight
•Ships with 2" Stainless Steel Fasteners

Water Tanks
Lids for Risers

RomoTech is a 
custom molder. 
See us for your 
new project. 
574.831.6450
www.romotek.com

 

Your Logo 
Here! 8 - 525 gallons.

Request a quote
for special sizes.

http://www.romotek.com
http://www.Pumper.com/online_exclusives
www.propump.com
http://www.lanesmobilejohn.com/
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800-589-5254Manufacturing Vacuum Trailers for the Liquid Transportation Industry
Parts  •  Repair  •  Complete Pumping Systems

www.acrotrailer.com  •  417.862.1758  •  Fax - 417.862.8084  •  2320 North Packer Road  •  Springfi eld, Missouri 65803

Seasons Change - Dedication Doesn’t
Stainless Steel  •  Aluminum  •  Code & Non-Code

WE’RE PUMPED!

NEW and USED SALES • EXPERT SERVICE • PARTS • FINANCING

to fit you in the right truck!

See our entire inventory at 
www.truckcountry.com

2005 Sterling LT9513 w/4,500 Gal. Tank, 
20,000# FA/46,000# RA.

Call 888-961-4185

2016 M2 with 2500 Gal. Imperial Tank, 380 
CFM Pump, 300 HP ISL Cummins, Allison 
3000RDS Automatic, Air Ride, Diff. Lock. 
395517

2015 M2-106 w/Imperial 4,000 Gal. Alum. 
Tank, (tank being installed) Cummins Power 
8LL Trans., 4.63 Ratio, Air Ride. 383996

Find us on

2008 M2 with New 2500 Gal. Tank, 350 
CFM Pump, Cummins ISC 260 HP, Allison 
3000 RDS Auto., Air Ride Cab & Suspension, 
Southern Truck. 410491

http://www.truckcountry.com
http://www.pumper.com
http://www.acrotrailer.com
www.ritam.com
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Marathon Data names
director of marketing

Marathon Data Systems named Joe Bonelli senior di-
rector of corporate marketing. He will be responsible for 
global marketing, branding and awareness strategies for 
the software company.

GapVax names
Gulf Coast representative

GapVax named Alexander Teich sales representative 
for the Gulf Coast. Based in Deer Park, Texas, his territory 
includes New Mexico, Texas, Louisiana, Oklahoma and 
Arkansas.

Continental completes Veyance acquisition
Tire manufacturer Continental completed the acquisition of Ohio-

based rubber company Veyance Technologies upon receiving approval from 
the Brazilian antitrust authority CADE (Council for Economic Defense). As 
part of the agreement, Continental will divest Veyance’s air springs business 
in NAFTA and its steel-cord belting business in Brazil. The transition is val-
ued at $1.5 billion.

MOWA presents lifetime
achievement awards

The Minnesota Onsite Waste-
water Association (MOWA) pre-
sented lifetime achievement 
awards to Jim Anderson, Gretchen 
Sabel and Ron Jaspersen.

Anderson has been conducting 
research and providing education 
on septic systems since 1971. To-
gether with Roger Machmeier, he started the Onsite Sewage Treatment Pro-
gram at the University of Minnesota. Anderson’s soils expertise, combined 
with Machmeier’s engineering knowledge, created a program that trains in-
stallers, designers, inspectors and service providers. In addition, Anderson 
helped develop and update Minnesota Rules during 30 years as chair of the 
Minnesota Septic System Advisory Committee. Anderson retired in 2008 but 
continues to educate septic service and onsite professionals.

Sabel retired in 2014 after 36 years of state service dedicated to envi-
ronmental protection. She was on the team that helped pass the Minnesota 
Groundwater Protection Act in 1989. Her many years of support for local 
programs resulted in millions of dollars in assistance and development of 
250 local programs.

Jaspersen served the onsite community for many decades as a pre-
cast tank manufacturer and through his efforts to improve the industry. He 
worked on issues that included association finances and bylaws, state septic 
code and policy, and state statutes.

Subaru Industrial Power redesigns website
Subaru Industrial Power redesigned the layout and functionality of its 

website, www.subarupower.com. Product pages include 360-degree views. 
Quick search provides parts accessibility and illustrated guides help ensure 
proper selection.

Flowserve signs New Way Air Bearings
license agreement

Flowserve Corp. signed a license agreement with New Way Air Bearings 
to develop externally pressurized solutions for its seal and pump operations. 

 

General Pipe Cleaners celebrates 85 years
General Pipe Cleaners, a third-generation, family-owned business 

founded in 1930, cele-
brates its 85th anniversa-
ry. The company’s line of 
products includes drain 
cleaners, water and trail-
er jetters, video inspec-
tion systems, water leak 
detectors, pipe freeze 
kits, pipe thawing kits, 
and copper and plastic 
tubing cutters. ■

Industry News

Joe Bonelli

Alexander Teich

Pictured from left are Ron Jaspersen, 
Jim Anderson and Gretchen Sabel.

Pictured from left are Mike Silverman, Jeff Silverman, 
Steve Glick, Steve Silverman, Art Silverman, Marty 
Silverman, Bob Silverman, Lee Silverman and David 
Silverman.

 Coagulants and Flocculants
for Septic, Grease, Municipalities and Industry

 • Dewatering polymers for all   
  dewatering equipment
• All forms: Dry and Emulsion
• Variety of packaging sizes to  
  meet customer needs
• Both East & West coast
  shipping points
• Expert technical staff
• Specifi c solutions for our 
  customers Save Money • Save Time • Save Polymer

1390 N. Manzanita St.  
Orange, CA 92867

www.aquaben.com • sales@aquaben.com

 Call Toll-free:
877.771.6041

FIND OUT HOW.
FREE subscription at digdifferent.com

Beyond 
buckets 
and blades.

http://www.subarupower.com
http://www.aquaben.com
mailto:sales@aquaben.com
http://www.aquaben.com
www.digdifferent.com
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General Pipe Cleaners celebrates 85 years
General Pipe Cleaners, a third-generation, family-owned business 

founded in 1930, cele-
brates its 85th anniversa-
ry. The company’s line of 
products includes drain 
cleaners, water and trail-
er jetters, video inspec-
tion systems, water leak 
detectors, pipe freeze 
kits, pipe thawing kits, 
and copper and plastic 
tubing cutters. ■

Industry News

Joe Bonelli

Alexander Teich

Pictured from left are Ron Jaspersen, 
Jim Anderson and Gretchen Sabel.

Pictured from left are Mike Silverman, Jeff Silverman, 
Steve Glick, Steve Silverman, Art Silverman, Marty 
Silverman, Bob Silverman, Lee Silverman and David 
Silverman.

Seal-R™ 
Sizes:

12", 15", 18", 
24", 30", 
36", 42"

 BrenLin Company, Inc
Manufacturers of Seal-R™ Products

888-606-1998 • www.seal-r.com

Dewaters Overnight
Consistent Results
Low Energy Use
Self-Cleaning

> All Stainless Steel & 
Plastic construction

>Roll-Off Frame

>Very Forgiving
>Amazing results

Patent Pending

If it will Floc, it will work.       ITRDewatering.com or call: 317-539-7304

Secondary PUMP
DISTRIBUTOR

Secondary Shutoffs

2100 EAST BOOTH ST. • SEARCY, AR 72143
Fax: 501.279.0003 • E-mail: sbs3647307@gmail.com

12" Primary Shutoffs

21" & 36" Manways

Sight Glasses, Valves & Couplings

B A S E  TA N K  P R I C I N G

Call Today For 
Information  
Or Prices On 
Tanks, Pumps 
And All Parts

M BATTIONI
M CHALLENGER
M FRUITLAND

M JUROP
M MASPORT
M MORO

Pump Rebuild Kits In Stock

800.364.7307

BASE TANKS INCLUDE:
1/4" Thick Steel  • Pipe Reinforced Baffles • Primary Shutoff

Flanged and Dished Heads • 21" Top and Rear Hatches
Full Length Under Carriage on Bottom of Tank

2100 gallon ............. $5800
2500 gallon ............. $6740
3000 gallon ............. $7575

3360 gallon ............. $8140
3570 gallon ............. $9000
4000 gallon ............. $9920

BERRY SEPTIC, MAINE THANKS MERCER SEPTIC
STAINLESS STEEL & STEEL UNITS - 

CALL FOR INFORMATION

Does your price for toilet paper 
seem too good to be true??

OFFERING A COMPLETE LINE OF JANITORIAL SUPPLIES, 
CLEANING PRODUCTS, PORTABLE TOILET & SEPTIC NEEDS

Call Lisa today!

… Maybe it is!

250 Old Marlton Pike • Medford, New Jersey 08055
800-699-9903    www.delvel.com

http://www.pumper.com
http://www.seal-r.com
mailto:sbs3647307@gmail.com
http://www.delvel.com
http://www.ITRDewatering.com
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Marketplace Advertising

800.362.0240
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Y $2,995

www.mtechcompany.com

The best package on the 
market includes:

 (3 Year Sensor Warranty)

Add a Blower with 15’ of duct for only $350!
Add a 5 Minute Escape Respirator for only $500!

CONFINED 
SPACE 
ENTRY 

PACKAGE 

• 4-Gas Air Monitor 

• 7’ Tripod

• Work Winch
• Full Body Harness

• 3-Way Fall Protection 

SM

SM

The Sani-Klip
R. Nesbit Portable Toilets introduces:

A COST  
EFFECTIVE 
SOLUTION  

FOR  
PROVIDING  

ALL OF YOUR  
CUSTOMER’S 

HAND  
SANITIZER

CONTACT: KATIE/AMY
R. NESBIT PORTABLE TOILETS

724-652-8232
www.best-portable-toilets.com

Waterblaster
Rentals & Sales

1K to 50K psi
60 hp to 1000 hp

Waterblasters & Accessories
Used Equipment Sales

713-641-6006
www.boatmanind.com

Houston, Texas

Boatman Industries

IndustrialOdorControl.com
8 6 6 - N O - S T I N K  ( 6 6 7 - 8 4 6 5 )

9 7 3 - 8 4 6 - 7 8 1 7

Vent Odor Solutions
for Any Budget

₪
₪

Patent # US 8,273,162

IndustrialOdorControl.com
8 6 6 - N O - S T I N K  ( 6 6 7 - 8 4 6 5 )

9 7 3 - 8 4 6 - 7 8 1 7

Vent Odor Solutions
for Any Budget

₪
₪

Patent # US 8,273,1622

Industrial Grade 
Pressure Washers

1.800.333.9274

.c
o

m

Toll Free 888-999-3290

www.simtechfilter.com

No Vault Pump Filter
•�Screens�effluent�to�reduce�

intake�screen�maintenance

•�41%�open�area�(139�square�
inches�of�open�area�on�the��
6"�x�18"�screen�model)

•�Fits�most�turbine�pumps�
(also�known�as�deep��
well�pumps)

•�Made�of�PVC�plastic�so��
will�not�corrode

•�Self�adjusting�seal

•�Available�with�316L��
stainless�steel�screen

On Sale For Only 
$29,995!

• 35 HP Vanguard
• 8.5 gpm @ 3600 psi

• 325-Gallon Tank • 300’ Hose
• General Pump

Fully loaded! Call for details!

1-800-213-3272

$29 995!
 8.5 gpm @ 3600 psi On Sale For Only

$29 995!
• 35 HP Vanguard

• 8.5 gpm @ 3600 psi

Xtreme Flow
Hot/Cold Jetter!

Dig into 
our pages.

Each issue shows you:
>  New tools to help you win  

jobs and earn more profit.
>  Ways to save on office 

expenses, supplies,  
advertising, taxes.

>  Money-saving deals on 
equipment.

> And much more.

Plus, you’ll learn from other 
successful business owners – how 
they do it, and how you can, too.

Don’t miss an issue – 
subscribe today!

800.257.7222
www.digdifferent.com

Check out the latest

Product News
at 

WWW.wastewaterPR.com

View all the Product News 
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Marketplace Advertising

Join A National Brand: www.RooterMan.com

Franchise Package $3,975

DREDGING & DEWATERING SERVICE

www.fluidtechnologyinc.com

(513) 241-1600

Fax (513) 756-1995
Fluid Technology, Inc.

• Municipal and Industrial • Digester and Lagoon Cleaning 

• Double Belt Filter Presses • Liner Repair & Replacement

Let Us Build Your 

JETTER

Diesel
Propane

Gas

866-944-3569

BACTERIAL SEPTIC  TREATMENT

BIO-SYSTEMS FERMENTS, FORMULATES, 
PACKAGES, AND PRIVATE LABELS

800.232.2847
www.biobugs.com | info@biobugs.com

MADE IN 
U.S.A.

ONE-YEAR

SUPPLY

Technical Features:
• Self Priming
• Positive Displacement
• Pulsation Free
• Low Shear Operation
• Reversible Rotation
• Flows up to 5,000 usgpm
• MIP Design =
   Maintenance In Place

ROTARY 
LOBE 
PUMPS

612.435.7300
www.boerger.com

• Flows up to 5,000 usgpm
• MIP Design =
   Maintenance In Place

612.435.7300
www.boerger.com

facebook.com/PumperMag
twitter.com/PumperMag

plus.google.com
youtube.com/PumperMagazine

linkedin.com/company/pumper-magazine

SociallyAccepted

Advertise
Advertise
Advertise
Advertise
SOLD

Reach over 25,000 professionals 
each month and sell your equip-
ment in the classified section. 

www.pumper.com

Go to  
digdifferent.com/alerts  

and get started today!

GET  
EMAIL NEWS 

ALERTS 

FOR

http://www.mtechcompany.com
http://www.best-portable-toilets.com
http://www.boatmanind.com
http://www.simtechfilter.com
http://www.digdifferent.com
http://www.facebook.com/PumperMag
www.hotjetusa.com
www.surcopt.com
www.watercannon.com
www.mightyprobe.com
www.wastewaterpr.com
www.twitter.com/pumpermagazine
www.industrialodorcontrol.com
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The best package on the 
market includes:

 (3 Year Sensor Warranty)

Add a Blower with 15’ of duct for only $350!
Add a 5 Minute Escape Respirator for only $500!

CONFINED 
SPACE 
ENTRY 

PACKAGE 

• 4-Gas Air Monitor 

• 7’ Tripod

• Work Winch
• Full Body Harness

• 3-Way Fall Protection 

SM

SM

The Sani-Klip
R. Nesbit Portable Toilets introduces:

A COST  
EFFECTIVE 
SOLUTION  

FOR  
PROVIDING  

ALL OF YOUR  
CUSTOMER’S 

HAND  
SANITIZER

CONTACT: KATIE/AMY
R. NESBIT PORTABLE TOILETS

724-652-8232
www.best-portable-toilets.com

Waterblaster
Rentals & Sales

1K to 50K psi
60 hp to 1000 hp

Waterblasters & Accessories
Used Equipment Sales

713-641-6006
www.boatmanind.com

Houston, Texas

Boatman Industries

IndustrialOdorControl.com
8 6 6 - N O - S T I N K  ( 6 6 7 - 8 4 6 5 )

9 7 3 - 8 4 6 - 7 8 1 7

Vent Odor Solutions
for Any Budget

₪
₪

Patent # US 8,273,162

IndustrialOdorControl.com
8 6 6 - N O - S T I N K  ( 6 6 7 - 8 4 6 5 )

9 7 3 - 8 4 6 - 7 8 1 7

Vent Odor Solutions
for Any Budget

₪
₪

Patent # US 8,273,1622

Industrial Grade 
Pressure Washers

1.800.333.9274
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Toll Free 888-999-3290

www.simtechfilter.com

No Vault Pump Filter
•�Screens�effluent�to�reduce�

intake�screen�maintenance

•�41%�open�area�(139�square�
inches�of�open�area�on�the��
6"�x�18"�screen�model)

•�Fits�most�turbine�pumps�
(also�known�as�deep��
well�pumps)

•�Made�of�PVC�plastic�so��
will�not�corrode

•�Self�adjusting�seal

•�Available�with�316L��
stainless�steel�screen

On Sale For Only 
$29,995!

• 35 HP Vanguard
• 8.5 gpm @ 3600 psi

• 325-Gallon Tank • 300’ Hose
• General Pump

Fully loaded! Call for details!

1-800-213-3272

$29 995!
 8.5 gpm @ 3600 psi On Sale For Only

$29 995!
• 35 HP Vanguard

• 8.5 gpm @ 3600 psi

Xtreme Flow
Hot/Cold Jetter!

Dig into 
our pages.

Each issue shows you:
>  New tools to help you win  

jobs and earn more profit.
>  Ways to save on office 

expenses, supplies,  
advertising, taxes.

>  Money-saving deals on 
equipment.

> And much more.

Plus, you’ll learn from other 
successful business owners – how 
they do it, and how you can, too.

Don’t miss an issue – 
subscribe today!

800.257.7222
www.digdifferent.com

Check out the latest

Product News
at 

WWW.wastewaterPR.com

View all the Product News 
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SUPPLY

Technical Features:
• Self Priming
• Positive Displacement
• Pulsation Free
• Low Shear Operation
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• Flows up to 5,000 usgpm
• MIP Design =
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ADVERTISING

Sanitation RemindeR PoStcaRdS, 
BuSineSS caRdS and cuStom 
coloR decalS: We are your resource 
for marketing your business. Call 781-
844-8600 or visit us and see samples at 
www.sanitationpostcards.com (PBM)

AERAToRS

Blue Diamond E T P 80 heavy-duty linear 
diaphragm air pumps $187.08. 800-717-
8807 www.Roland-Turbo-Aerator.com  
www.whiteseptic.org  (PBM)

Aerators: Multiflo alternative replace-
ment $325 + shipping. Alternative re-
placement, NEW FILTER SOCKS, 30 per 
case $370 + shipping. Spring clips to hold 
filter socks in place, $3.86 per clip. al-
ternative Jet aerator available $425. 
Call us at 800-717-8807 or email us at 
fabulousfungi@gmail.com. www.Roland-
Turbo-Aerator.com. Multi-Flo® and NAYAD-
IC® are registered trademarks of Consoli-
dated Treatment Systems, Inc. used here for 
reference purposes only.   (PBM)

Blue Diamond Aerators, 60-120 liters, 
in stock, low cost. Free next-day shipping. 
866-631-5124  (PBM)

BAcTERIA/chEmIcAlS-
SEPTIc

Your name or service on the label! We 
print it in color! We make it look good! 
12 boxes to a case.

800-717-8807 PBM

BUSINESSES
Portable restroom business for sale. Ser-
vice area is from Pensacola to Panama 
City Beach, Florida. Currently 300 units, 
operated by one employee. Great area for 
growth if desired. We own multiple busi-
nesses. Cutting back due to health issues. 
Asking $140,000. Owner may finance a 
portion. Call or text 850-306-5386. Email 
lderrickjr@yahoo.com  (P05)

National Grease Recycling Inc. Let us 
teach you how to recycle restaurant’s waste, 
fryer grease and oil (yellow grease) only. Big 
$. Over 30 years experience, will guide you 
through complete process from collection to 
processing to marketing to end users. Don’t 
lose your trap business to competitors that 
offer both services. We also buy cooking oil, 
unprocessed, anywhere in the country. Call 
for information. References available - many 
success stories. Dewey Walker, 813-704-
5090 or 813-758-2552. (PBM)

Retiring from an established, family-owned, 
full-service septic pump company in west-
ern Colorado. Large, loyal customer base. 
Turnkey with website, client list, trucks 
and lots of tools. Proven good income. 
Serious inquiries only please. E-mail 
eagleseptic@qwestoffice.net  (P05)

Septic tank cleaning and inspection com-
pany for sale. Serving Central and Eastern 
Massachusetts. 4,000-gallon International, 
portable jetter, and Kubota backhoe includ-
ed. Also tank trailers. Call 508-989-1078. 
Serious inquires only.  (P05)

Portable restroom business for sale in East-
ern Kentucky. 500+ units, sinks, holding 
tanks, hand sanitizers, trailer units, 3-rest-
room trailer unit, supplies, four (4) trucks, 
trailers. Great growth. Established custom-
ers. Serious inquiries only! 606-356-3828. 
Leave message.  (P05)

Daytona Beach, FL septic tank, portable toi-
let, ATU & lime stabilizer facility for sale. Well 
established. $1.3 million without property. 3.5 
acres prime real estate with office-warehouse 
rental building & lime stabilization plant. $1.5 
million. Call Paul 386-547-9907.  (P05)

Minnesota family-owned septic service. SE 
Metro, three-county service area. 1991 In-
ternational 2,500-gallon pumper - new LMT 
tank in 2010. 1991 International 3,400-gallon 
pumper - new Jay’s tank in 1998. Both good 
everyday runners. 3,000+ QuickBooks cus-
tomer database. Serious inquiries only. Call 
Bob 612-730-5870. Mon-Fri 8-5 CT.  (P08)

aRe You moVinG to FloRida? Would you 
like to start a septic and sewer cleaning busi-
ness? I have license - will sponsor. For more 
information call Larry at 931-335-3231 or 
931-248-1284.  (PBM)

PORTABLE TOILET COMPANY established for 
over 25 years in the metro New York area 
for sale. 250 portable toilets, 10-position 
transport trailer, 27 ft. comfort trailer, ADA 
units, sinks, hand sanitizers, holding tanks, 
etc. Strong customer base includes contrac-
tors, special events & government contract. 
Owner retiring, serious inquires only. Email 
outhouseinfony@gmail.com  (P06)

Full-service septic business in the Northwest 
Florida Panhandle: Three (3) newer pump 
trucks, monorail truck, dump truck. Land 
application site also. 20 years of custom-
ers. Running two pump trucks seven days a 
week and a set crew. Plenty of work. Owner 
ready to pursue other business ventures. 
$800,000. 850-902-9044  (P07)

Septic tank cleaning & inspection service 
business for sale in Central Maine. Owner 
is branching out after 20 years and wants 
to sell this part of the business. Profitable, 
turnkey business with a loyal customer 
base. Two pump-truck operation (1) 2000 
GMC - 2,500-gallon capacity, 136,000 miles. 
(2) 2004 Peterbilt – 4,500-gallon capac-
ity, 129,000 miles. Serious inquiries only! 
$257,000. Call 207-782-1620 or email 
septicbizsale@gmail.com  (PBM)

PARADISE FOR SALE! Bee's Honey Pots, 
Inc., portable toilet company established in 
1983 in the beautiful Florida Keys is for sale. 
Based on Big Pine Key, Bee's is the oldest 
established and largest portable toilet com-
pany in the Keys. Sole owner and operator 
for the past 30+ years wants to go fishing! 
Interested? Call 305-872-2287. (P05)

Septic tank Service Business for Sale, 
northeast Florida. Owner wishes to retire. 
Callahan area north of Jacksonville, a fast-
growing area in Florida. Profitable, turnkey 
business. 29 years in business with loyal 
customer base. Two pump tuck operation: 
(1) 1996 International 4900: DT466, 5-speed 
transmission, 2-speed axle. 2,500-gal-
lon capacity. 297,000 miles. Good tires, 
excellent condition. (2) 2000 Freightliner 
FL70: 8.3 Cummins, 6-speed transmission. 
2,400-gallon capacity. 195,000 miles. Good 
tires, excellent condition. Business includes 
complete onsite lime 20,000-gallon stabili-
zation plant in Northeast FL. Owner will train 
and assist with licensing. Call for more in-
formation. Kenny Farmer 904-879-4701 or 
904-545-0357.  (P05)

Portable Toilet Business for sale - Central 
NC. Turnkey operation. 500+ units, sinks, 
holding tanks, supplies, trucks and trailers. 
Great growth potential, established custom-
ers. $455,000 OBO. Serious inquiries only! 
portabletoilets4sale@gmail.com  (P05)

Grease trap & cooking oil pumping/recycling 
business for sale -- Owner ready to retire. 
30-year-old established business with ac-
counts encompassing 5-state area based in 
metro Atlanta. Ample rolling stock to handle 
current 600+ contracted used cooking oil 
accounts and 900+ grease trap accounts. 
Includes pre-treatment/recycling facility 
(w/50,500-gallon daily discharge permit) on 
2.5 acres of land, only 2.7 miles off I-75 
N in metro Atlanta. Serious inquiries only. 
Call Cary 678-937-6020.  (P05)

Want to add to your toilet business? Tem-
porary Fence business located in Riverside 
County of CA. Asset sale $750,000 asking 
price, terms available to right buyer. Contact 
jrandle598@msn.com. Serious buyers only.  
 (P06)

Established 1964: A turn-key operation with 
customers based in beautiful Southern Or-
egon. Portable toilets and septic pumping 
business. 2.05 acre property with storage 
tanks. Building includes storage, office space 
and more. Over 500 portable units, 5 handi-
cap compliant. 6 service vehicles, 3 septic 
pumping trucks. $400,000. Serious inquires 
only. Office 541-772-9484  (P07)

www.Rooterman.com. Franchises avail-
able with low flat fee. New concept. Visit  
website or call 1-800-700-8062. (PBM)

comPUTER SoFTWARE
FreeSer v iceReminderSof tware .com, 
FreeSe r v i ceD i spa tchSo f tware . com,  
FreeRouteManagementSoftware.com.  
 (P05)

DEWATERING
Portable septic and grease receiving sta-
tions, dual-screen design. Screens that really 
work - simple, non-mechanical. Set it up any-
where. 208-790-8770 screencosystems.com 
screencosys@gmail.com  (PBM)

Do you DEWATER with a BOX? If so you re-
ally need to check us out! ITRDewatering.com 
317-539-7304  (P10)

DRAINFIElD 
RESToRATIoN

Refurbished Terralift for sale. Great 
condition, runs great, used very little.  
................................................$25,000

call or text 704-902-4602, Nc P05

Soil Shaker 2000. Universal skid steer at-
tachment for drainfield restoration. Buy fac-
tory direct. $6,250. Check us out on YouTube 
or call 406-670-8318. (PBM)

P L A C E  Y O U R  A D  O N L I N E  A T  w w w . p u m p e r . c o m  –  I T ’ S  A L W A Y S  T H E R E  T O  M E E T  Y O U R  B U S Y  S C H E D U L E

see photos in color at www.pumper.com
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New and used terralifts for sale starting at 
$20,000 used and $38,000 new. Financing 
available. Call John at AerraTech 413-298-
4272.  (PBM)

DREDGES

2009 ImS 5012 Dredge: 325hp engine, 
22-foot digging depth. Ergonomic cab 
with joystick controls. Excellent shape. 
Unit is ready to go to work.  .....$235,000

For more pictures email 
terry@merrellbros.com 
call 800-663-8830, IN P06

GREASE TRAP 
SEPARAToR TANk

For Sale: JWC Septage Receiving Station 
$25,000 FOB. Charlevoix, MI 49720. 231-
330-3559  jwc@siteplanning.com  (P07)

GREASE UNIT

Pre-owned 2008 Peterbilt 340 cab and chassis 
with a 3,000 U.S. gallon carbon steel vacuum 
tank unit with drum holder behind cab. (Stock# 
6641CC) www.VacuumSalesInc.com (888) 
VAc-UNIT (822-8648)  (PBM)

hAZARDoUS WASTE UNITS

2007 Freightliner with Presvac 3,200- 
gallon DOT-certified stainless steel 
dump door with Demag 200 750cfm 
27” vacuum pump. 46k rears, 18k front. 
80,000 miles. Excellent condition.

klm companies 
617-909-9044 PBM

2015 Presvac/Freightliner: DOT certified 
3,200-gallon polished stainless steel. Full 
dump/door vacuum truck with Moro PM100 
vacuum pump. Automatic, Cummins power. 
46k rears, 20k front. Must see! KLM Compa-
nies 617-909-9044  (PBM)

Pioneer 5,500 U.S. gallon, carbon steel trailer 
with pump package. (Stock# 0220C) www.
VacuumSalesInc.com (888) VAc-UNIT 
(822-8648)  (PBM)

New 3,200 U.S. gallon, carbon steel, DOT certi-
fied, 407/412 vacuum tank, dump type with full 
open rear, door and a Presvac PVB 750 vacuum-
pressure pump installed on a 2015 Peterbilt 348 
cab and chassis. (Stock #13587 A-E) www. 
VacuumSalesInc.com, (888) VAc-UNIT 
(822-8648) (PBM)

INSURANcE
Paying too much? Slow certificates? 
Claim problems? Rates keep going up? 
Want a fresh start? We can help: 
c a l l  8 0 0 - 4 5 4 - 1 9 7 0  (PBM)

JETTERS-TRAIlER

Xtreme Flow Trailer Jetter hot/cold! 
Model# HJ2TA8536, tandem axle trailer, 
35 hp Vanguard 8.5 gpm @ 3,600 psi, 
325-gallon water tank, 300' hose, General 
pump. Fully loaded! List $36,995. On sale 
for $32,995.

800-213-3272,
www.hotjetusa.com PBM

2008 Ford PipeHunter: 7844TMV. 1/2” hose. 
Giant jet pump 14.2gpm @ 4,000psi. Tuthill 
blower, 1/2-yd. debris tank. John Deere rear 
engine. 294 hrs. Ken’s Truck & Equipment: 
www.khtrucks.com 972-938-1905 or 214-
632-5277  (PBM)

2008 GMC PipeHunter: John Deere rear en-
gine, 700-gallon poly water tank, 3/4” jet 
hose, Giant pump. Ken’s Truck & Equipment: 
www.khtrucks.com 972-938-1905 or 214-
632-5277  (PBM)

JETTERS-TRUck

1993 Gmc 1-ton Jetter: 35gpm FMC 
pump, 3/4" hose, 500-gallon plastic 
tank.  ............................... $14,500 OBO
Other jet trucks and trailers available.

608-835-7767, WI PBM

 JET VAcS

2005 Ford F650: CAT C-7 (210hp); 
6-speed; A/C; 26K GVW. Vacmaster 
VNDS4000 vacuum excavator; JD diesel 
(155hp); D+W blower; Boss air comp; 
450-gallon Spoil tank w/hyd. dump. 
Stock# 8364; 67,865 miles.  .... $79,500

800-520-4704, PA
www.opdykes.com PBM

2004 Sterling Vactor 2115, Refur-
bished. One operator, 5,000cfm, Roots 
blower, 1,500 gallons at 80gpm, extend-
able boom, new rubber and new hose. 
Truck is ready to work! E-mail for more 
pictures ........................... $85,000 OBO

csr@charlestonrotorooter.com
harry 843-556-4320, Sc P05

1999 Freightliner Guzzler w/Cummins 
M-11, 350hp, Allison HD4060, 64k GVW. 
Guzzler combo unit w/stainless water 
and debris tanks, extendable & rotating 
hose reel, extendable boom. Roots 824PD 
blower, Meyers 80gpm pump. Ready for 
work. Photos available.  .............$58,000

708-878-8401, Il P07

2007 Mack Guzzler: Damaged, rear unit 
new in 2011. Ingersoll Rand Air Solutions 
Hibon model SIAV 8702 blower. Ken’s Truck 
& Equipment: www.khtrucks.com 972-938-
1905 or 214-632-5277  (PBM)

Jack Doheny Supplies Inc. offers a full range 
of late model combo units and DOT industrial 
vacuum loaders. Call us @1-800-3DOHENY. 
 (PBM)

1998 Sterling 2115 Vactor: Rebuilt 
Roots 824 blower, 80gpm rodder pump, 
extendable boom and hose reel. Good 
rubber, multi-flow, Allison transmission. 
Ready to work.  ........................ $45,000

248-345-3993, mI P05

2006 International Vac-con: 80gpm, 
3-stage fan, 12-yd. debris tank, 92,484 
miles, 10,541 hrs. Pony motor 2,073 hrs. 
............................................. $135,000

call 877-389-2227, IN P05

2009 Sterling Vac-Con: VPD3616LHAEN S\N: 
09085083. 3,975 main engine hours. Bean 
jetting pump. Roots 824 RCS blower, 16-yard 
debris tank. New aluminum extension tubes. 
Hydraulic-driven jetter pump. Ken’s Truck & 
Equipment: www.khtrucks.com 972-938-
1905 or 214-632-5277  (PBM)

2006 International VacCon: CAT pony mo-
tor, 3-stage fan, 12-yard tank, 1,300-gal-
lon water tank. $88,000. Call Jeff Brooks @ 
317-258-4900  (P07)

2002 International Guzzler: 54,000 miles, 
10-speed, 27” Roots blower. Stainless steel 
tank. Stk# 2300. Ken’s Truck & Equipment: 
www.khtrucks.com 972-938-1905 or 214-
632-5277  (PBM)

2006 International Vactor 2112\15: 9,300 
hours, S\N: 05-07V-9443, Vactor jet pump 
80gpm @ 2,000psi. 600’ 1” new hose. 800’ 
hose reel capacity. Pump-off system. Ken’s 
Truck & Equipment: www.khtrucks.com 
972-938-1905 or 214-632-5277  (PBM)

1998 Volvo GapVax: Stk# 2301, VIN# 4VHJCB 
JF8WN857157. Stainless steel tank, N-14 
Cummins, 9-speed Fuller transmission, 
Roots 27” blower. Ken’s Truck & Equipment: 
www.khtrucks.com 972-938-1905 or 214-
632-5277  (PBM)

Vac-Con V390LHA combination unit with 
Roots 827 blower, 1999 International Mod-
el 2554 cab and chassis. (Stock #3918C) 
www.VacuumSalesInc.com, (888) VAc-
UNIT (822-8648) (PBM)
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ADVERTISING

Sanitation RemindeR PoStcaRdS, 
BuSineSS caRdS and cuStom 
coloR decalS: We are your resource 
for marketing your business. Call 781-
844-8600 or visit us and see samples at 
www.sanitationpostcards.com (PBM)

AERAToRS

Blue Diamond E T P 80 heavy-duty linear 
diaphragm air pumps $187.08. 800-717-
8807 www.Roland-Turbo-Aerator.com  
www.whiteseptic.org  (PBM)

Aerators: Multiflo alternative replace-
ment $325 + shipping. Alternative re-
placement, NEW FILTER SOCKS, 30 per 
case $370 + shipping. Spring clips to hold 
filter socks in place, $3.86 per clip. al-
ternative Jet aerator available $425. 
Call us at 800-717-8807 or email us at 
fabulousfungi@gmail.com. www.Roland-
Turbo-Aerator.com. Multi-Flo® and NAYAD-
IC® are registered trademarks of Consoli-
dated Treatment Systems, Inc. used here for 
reference purposes only.   (PBM)

Blue Diamond Aerators, 60-120 liters, 
in stock, low cost. Free next-day shipping. 
866-631-5124  (PBM)

BAcTERIA/chEmIcAlS-
SEPTIc

Your name or service on the label! We 
print it in color! We make it look good! 
12 boxes to a case.

800-717-8807 PBM

BUSINESSES
Portable restroom business for sale. Ser-
vice area is from Pensacola to Panama 
City Beach, Florida. Currently 300 units, 
operated by one employee. Great area for 
growth if desired. We own multiple busi-
nesses. Cutting back due to health issues. 
Asking $140,000. Owner may finance a 
portion. Call or text 850-306-5386. Email 
lderrickjr@yahoo.com  (P05)

National Grease Recycling Inc. Let us 
teach you how to recycle restaurant’s waste, 
fryer grease and oil (yellow grease) only. Big 
$. Over 30 years experience, will guide you 
through complete process from collection to 
processing to marketing to end users. Don’t 
lose your trap business to competitors that 
offer both services. We also buy cooking oil, 
unprocessed, anywhere in the country. Call 
for information. References available - many 
success stories. Dewey Walker, 813-704-
5090 or 813-758-2552. (PBM)

Retiring from an established, family-owned, 
full-service septic pump company in west-
ern Colorado. Large, loyal customer base. 
Turnkey with website, client list, trucks 
and lots of tools. Proven good income. 
Serious inquiries only please. E-mail 
eagleseptic@qwestoffice.net  (P05)

Septic tank cleaning and inspection com-
pany for sale. Serving Central and Eastern 
Massachusetts. 4,000-gallon International, 
portable jetter, and Kubota backhoe includ-
ed. Also tank trailers. Call 508-989-1078. 
Serious inquires only.  (P05)

Portable restroom business for sale in East-
ern Kentucky. 500+ units, sinks, holding 
tanks, hand sanitizers, trailer units, 3-rest-
room trailer unit, supplies, four (4) trucks, 
trailers. Great growth. Established custom-
ers. Serious inquiries only! 606-356-3828. 
Leave message.  (P05)

Daytona Beach, FL septic tank, portable toi-
let, ATU & lime stabilizer facility for sale. Well 
established. $1.3 million without property. 3.5 
acres prime real estate with office-warehouse 
rental building & lime stabilization plant. $1.5 
million. Call Paul 386-547-9907.  (P05)

Minnesota family-owned septic service. SE 
Metro, three-county service area. 1991 In-
ternational 2,500-gallon pumper - new LMT 
tank in 2010. 1991 International 3,400-gallon 
pumper - new Jay’s tank in 1998. Both good 
everyday runners. 3,000+ QuickBooks cus-
tomer database. Serious inquiries only. Call 
Bob 612-730-5870. Mon-Fri 8-5 CT.  (P08)

aRe You moVinG to FloRida? Would you 
like to start a septic and sewer cleaning busi-
ness? I have license - will sponsor. For more 
information call Larry at 931-335-3231 or 
931-248-1284.  (PBM)

PORTABLE TOILET COMPANY established for 
over 25 years in the metro New York area 
for sale. 250 portable toilets, 10-position 
transport trailer, 27 ft. comfort trailer, ADA 
units, sinks, hand sanitizers, holding tanks, 
etc. Strong customer base includes contrac-
tors, special events & government contract. 
Owner retiring, serious inquires only. Email 
outhouseinfony@gmail.com  (P06)

Full-service septic business in the Northwest 
Florida Panhandle: Three (3) newer pump 
trucks, monorail truck, dump truck. Land 
application site also. 20 years of custom-
ers. Running two pump trucks seven days a 
week and a set crew. Plenty of work. Owner 
ready to pursue other business ventures. 
$800,000. 850-902-9044  (P07)

Septic tank cleaning & inspection service 
business for sale in Central Maine. Owner 
is branching out after 20 years and wants 
to sell this part of the business. Profitable, 
turnkey business with a loyal customer 
base. Two pump-truck operation (1) 2000 
GMC - 2,500-gallon capacity, 136,000 miles. 
(2) 2004 Peterbilt – 4,500-gallon capac-
ity, 129,000 miles. Serious inquiries only! 
$257,000. Call 207-782-1620 or email 
septicbizsale@gmail.com  (PBM)

PARADISE FOR SALE! Bee's Honey Pots, 
Inc., portable toilet company established in 
1983 in the beautiful Florida Keys is for sale. 
Based on Big Pine Key, Bee's is the oldest 
established and largest portable toilet com-
pany in the Keys. Sole owner and operator 
for the past 30+ years wants to go fishing! 
Interested? Call 305-872-2287. (P05)

Septic tank Service Business for Sale, 
northeast Florida. Owner wishes to retire. 
Callahan area north of Jacksonville, a fast-
growing area in Florida. Profitable, turnkey 
business. 29 years in business with loyal 
customer base. Two pump tuck operation: 
(1) 1996 International 4900: DT466, 5-speed 
transmission, 2-speed axle. 2,500-gal-
lon capacity. 297,000 miles. Good tires, 
excellent condition. (2) 2000 Freightliner 
FL70: 8.3 Cummins, 6-speed transmission. 
2,400-gallon capacity. 195,000 miles. Good 
tires, excellent condition. Business includes 
complete onsite lime 20,000-gallon stabili-
zation plant in Northeast FL. Owner will train 
and assist with licensing. Call for more in-
formation. Kenny Farmer 904-879-4701 or 
904-545-0357.  (P05)

Portable Toilet Business for sale - Central 
NC. Turnkey operation. 500+ units, sinks, 
holding tanks, supplies, trucks and trailers. 
Great growth potential, established custom-
ers. $455,000 OBO. Serious inquiries only! 
portabletoilets4sale@gmail.com  (P05)

Grease trap & cooking oil pumping/recycling 
business for sale -- Owner ready to retire. 
30-year-old established business with ac-
counts encompassing 5-state area based in 
metro Atlanta. Ample rolling stock to handle 
current 600+ contracted used cooking oil 
accounts and 900+ grease trap accounts. 
Includes pre-treatment/recycling facility 
(w/50,500-gallon daily discharge permit) on 
2.5 acres of land, only 2.7 miles off I-75 
N in metro Atlanta. Serious inquiries only. 
Call Cary 678-937-6020.  (P05)

Want to add to your toilet business? Tem-
porary Fence business located in Riverside 
County of CA. Asset sale $750,000 asking 
price, terms available to right buyer. Contact 
jrandle598@msn.com. Serious buyers only.  
 (P06)

Established 1964: A turn-key operation with 
customers based in beautiful Southern Or-
egon. Portable toilets and septic pumping 
business. 2.05 acre property with storage 
tanks. Building includes storage, office space 
and more. Over 500 portable units, 5 handi-
cap compliant. 6 service vehicles, 3 septic 
pumping trucks. $400,000. Serious inquires 
only. Office 541-772-9484  (P07)

www.Rooterman.com. Franchises avail-
able with low flat fee. New concept. Visit  
website or call 1-800-700-8062. (PBM)

comPUTER SoFTWARE
FreeSer v iceReminderSof tware .com, 
FreeSe r v i ceD i spa tchSo f tware . com,  
FreeRouteManagementSoftware.com.  
 (P05)

DEWATERING
Portable septic and grease receiving sta-
tions, dual-screen design. Screens that really 
work - simple, non-mechanical. Set it up any-
where. 208-790-8770 screencosystems.com 
screencosys@gmail.com  (PBM)

Do you DEWATER with a BOX? If so you re-
ally need to check us out! ITRDewatering.com 
317-539-7304  (P10)

DRAINFIElD 
RESToRATIoN

Refurbished Terralift for sale. Great 
condition, runs great, used very little.  
................................................$25,000

call or text 704-902-4602, Nc P05

Soil Shaker 2000. Universal skid steer at-
tachment for drainfield restoration. Buy fac-
tory direct. $6,250. Check us out on YouTube 
or call 406-670-8318. (PBM)
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New and used terralifts for sale starting at 
$20,000 used and $38,000 new. Financing 
available. Call John at AerraTech 413-298-
4272.  (PBM)

DREDGES

2009 ImS 5012 Dredge: 325hp engine, 
22-foot digging depth. Ergonomic cab 
with joystick controls. Excellent shape. 
Unit is ready to go to work.  .....$235,000

For more pictures email 
terry@merrellbros.com 
call 800-663-8830, IN P06

GREASE TRAP 
SEPARAToR TANk

For Sale: JWC Septage Receiving Station 
$25,000 FOB. Charlevoix, MI 49720. 231-
330-3559  jwc@siteplanning.com  (P07)

GREASE UNIT

Pre-owned 2008 Peterbilt 340 cab and chassis 
with a 3,000 U.S. gallon carbon steel vacuum 
tank unit with drum holder behind cab. (Stock# 
6641CC) www.VacuumSalesInc.com (888) 
VAc-UNIT (822-8648)  (PBM)

hAZARDoUS WASTE UNITS

2007 Freightliner with Presvac 3,200- 
gallon DOT-certified stainless steel 
dump door with Demag 200 750cfm 
27” vacuum pump. 46k rears, 18k front. 
80,000 miles. Excellent condition.

klm companies 
617-909-9044 PBM

2015 Presvac/Freightliner: DOT certified 
3,200-gallon polished stainless steel. Full 
dump/door vacuum truck with Moro PM100 
vacuum pump. Automatic, Cummins power. 
46k rears, 20k front. Must see! KLM Compa-
nies 617-909-9044  (PBM)

Pioneer 5,500 U.S. gallon, carbon steel trailer 
with pump package. (Stock# 0220C) www.
VacuumSalesInc.com (888) VAc-UNIT 
(822-8648)  (PBM)

New 3,200 U.S. gallon, carbon steel, DOT certi-
fied, 407/412 vacuum tank, dump type with full 
open rear, door and a Presvac PVB 750 vacuum-
pressure pump installed on a 2015 Peterbilt 348 
cab and chassis. (Stock #13587 A-E) www. 
VacuumSalesInc.com, (888) VAc-UNIT 
(822-8648) (PBM)

INSURANcE
Paying too much? Slow certificates? 
Claim problems? Rates keep going up? 
Want a fresh start? We can help: 
c a l l  8 0 0 - 4 5 4 - 1 9 7 0  (PBM)

JETTERS-TRAIlER

Xtreme Flow Trailer Jetter hot/cold! 
Model# HJ2TA8536, tandem axle trailer, 
35 hp Vanguard 8.5 gpm @ 3,600 psi, 
325-gallon water tank, 300' hose, General 
pump. Fully loaded! List $36,995. On sale 
for $32,995.

800-213-3272,
www.hotjetusa.com PBM

2008 Ford PipeHunter: 7844TMV. 1/2” hose. 
Giant jet pump 14.2gpm @ 4,000psi. Tuthill 
blower, 1/2-yd. debris tank. John Deere rear 
engine. 294 hrs. Ken’s Truck & Equipment: 
www.khtrucks.com 972-938-1905 or 214-
632-5277  (PBM)

2008 GMC PipeHunter: John Deere rear en-
gine, 700-gallon poly water tank, 3/4” jet 
hose, Giant pump. Ken’s Truck & Equipment: 
www.khtrucks.com 972-938-1905 or 214-
632-5277  (PBM)

JETTERS-TRUck

1993 Gmc 1-ton Jetter: 35gpm FMC 
pump, 3/4" hose, 500-gallon plastic 
tank.  ............................... $14,500 OBO
Other jet trucks and trailers available.

608-835-7767, WI PBM

 JET VAcS

2005 Ford F650: CAT C-7 (210hp); 
6-speed; A/C; 26K GVW. Vacmaster 
VNDS4000 vacuum excavator; JD diesel 
(155hp); D+W blower; Boss air comp; 
450-gallon Spoil tank w/hyd. dump. 
Stock# 8364; 67,865 miles.  .... $79,500

800-520-4704, PA
www.opdykes.com PBM

2004 Sterling Vactor 2115, Refur-
bished. One operator, 5,000cfm, Roots 
blower, 1,500 gallons at 80gpm, extend-
able boom, new rubber and new hose. 
Truck is ready to work! E-mail for more 
pictures ........................... $85,000 OBO

csr@charlestonrotorooter.com
harry 843-556-4320, Sc P05

1999 Freightliner Guzzler w/Cummins 
M-11, 350hp, Allison HD4060, 64k GVW. 
Guzzler combo unit w/stainless water 
and debris tanks, extendable & rotating 
hose reel, extendable boom. Roots 824PD 
blower, Meyers 80gpm pump. Ready for 
work. Photos available.  .............$58,000

708-878-8401, Il P07

2007 Mack Guzzler: Damaged, rear unit 
new in 2011. Ingersoll Rand Air Solutions 
Hibon model SIAV 8702 blower. Ken’s Truck 
& Equipment: www.khtrucks.com 972-938-
1905 or 214-632-5277  (PBM)

Jack Doheny Supplies Inc. offers a full range 
of late model combo units and DOT industrial 
vacuum loaders. Call us @1-800-3DOHENY. 
 (PBM)

1998 Sterling 2115 Vactor: Rebuilt 
Roots 824 blower, 80gpm rodder pump, 
extendable boom and hose reel. Good 
rubber, multi-flow, Allison transmission. 
Ready to work.  ........................ $45,000

248-345-3993, mI P05

2006 International Vac-con: 80gpm, 
3-stage fan, 12-yd. debris tank, 92,484 
miles, 10,541 hrs. Pony motor 2,073 hrs. 
............................................. $135,000

call 877-389-2227, IN P05

2009 Sterling Vac-Con: VPD3616LHAEN S\N: 
09085083. 3,975 main engine hours. Bean 
jetting pump. Roots 824 RCS blower, 16-yard 
debris tank. New aluminum extension tubes. 
Hydraulic-driven jetter pump. Ken’s Truck & 
Equipment: www.khtrucks.com 972-938-
1905 or 214-632-5277  (PBM)

2006 International VacCon: CAT pony mo-
tor, 3-stage fan, 12-yard tank, 1,300-gal-
lon water tank. $88,000. Call Jeff Brooks @ 
317-258-4900  (P07)

2002 International Guzzler: 54,000 miles, 
10-speed, 27” Roots blower. Stainless steel 
tank. Stk# 2300. Ken’s Truck & Equipment: 
www.khtrucks.com 972-938-1905 or 214-
632-5277  (PBM)

2006 International Vactor 2112\15: 9,300 
hours, S\N: 05-07V-9443, Vactor jet pump 
80gpm @ 2,000psi. 600’ 1” new hose. 800’ 
hose reel capacity. Pump-off system. Ken’s 
Truck & Equipment: www.khtrucks.com 
972-938-1905 or 214-632-5277  (PBM)

1998 Volvo GapVax: Stk# 2301, VIN# 4VHJCB 
JF8WN857157. Stainless steel tank, N-14 
Cummins, 9-speed Fuller transmission, 
Roots 27” blower. Ken’s Truck & Equipment: 
www.khtrucks.com 972-938-1905 or 214-
632-5277  (PBM)

Vac-Con V390LHA combination unit with 
Roots 827 blower, 1999 International Mod-
el 2554 cab and chassis. (Stock #3918C) 
www.VacuumSalesInc.com, (888) VAc-
UNIT (822-8648) (PBM)
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JET VAcS

2008 Vactor on a 2007 Sterling chas-
sis: Flat rear door, 12-yard tank. Hydro-
excavation reel and gun. 5,154 engine 
hours, 77,000 miles on odometer, 27,295 
on hub meter has been installed since 
new. Pump-off option, rear camera. All 
tires better than 75%. Includes all tools, 5 
nozzles including worthog nozzle. 80gpm 
@ 2,000 psi pump. CAT C7 engine. Well 
maintained and garage kept.    $169,000

mike@performanceplumbingva.com
757-328-9879, VA P05

Vac-Con industrial machine mounted on a 
pre-owned 2006 Sterling cab and chassis. 
(Stock #8593C) www.VacuumSalesInc.
com (888) VAc-UNIT (822-8648) (PBM)

2006 Volvo cab & chassis with a Vactor 2110 
combination vacuum loader and high-pres-
sure sewer cleaning system. (Stock #3483C) 
www.VacuumSalesInc.com (888) VAc-
UNIT (822-8648)  (PBM)

Pre-owned 2002 Sterling LT 9500 cab 
and chassis with a Clean Earth Safe Jet 
Vac 1015 combo unit. (Stock #3876C) 
www.VacuumSalesInc.com, (888) VAc-
UNIT (822-8648) (PBM)

2005 Kenworth T800 Vactor 2115: 15-cu-
bic-yard hopper - 1,500-gallon water 
capacity. Roots 1024 Ras-J 18" blower 
80gpm/2,500psi water system. 800' x 
1" sewer hose/2,500psi. 2005 Kenworth 
T800, CAT C-470hp. Chassis tri-axle. 
Eaton-Fuller manual transmission with 
push axle. $193,000. Call Jeff Brooks @ 
317-258-4900 (P07)

lEASE/FINANcING
Western Equipment Finance, a bank-
owned direct lender, is committed to con-
tinuing to help you prosper. All equipment 
types, new or used; we have the best rates 
and terms you deserve. App-Only Financ-
ing and credit decisions within an hour. Call 
the team you can trust, Jim Stekl at West-
ern Equipment Finance 701-665-1647. 
jim.stekl@westernequipmentfinance.com  (PBM)

100% financing available. Simple one-page 
application, same-day response. For more in-
formation please call THE LEASING EXPERTS 
@ 888-505-0060. WWW.TLEJAX.COM    (P05)

North Star commercial credit: Commer-
cial loans for trucks or equipment, flexible 
purchase programs to fit your budget, 21 
years in the industry. Contact Tom myers,  
877-804-2274. (PBM)

mIScEllANEoUS

Everfilt water and wastewater sand 
media filters, Model SM48-4: Set of four 
(4) 48" diameter vertical pressure tanks 
for silica filtration media, skid-mounted 
with integral forklift slots. Provides a 
50-square-foot filtration area for flows 
up to 1,000gpm with automatic back-
wash controller.  ......................$10,500

For more info call 
863-984-8994, Fl P05

PARTS & comPoNENTS
Imperial Industries, Inc. F&D heads – steel, 
aluminum or stainless, manufactured at our 
facilities and MZ brass valves and accesso-
ries, direct from Italy. Call 800-558-2945 for 
prices you can’t afford to miss out on.  (P07)

PoRTABlE RESTRoomS
80 Taurus used portable toilets: Good condi-
tion, burgundy color, $275 each.  Madison, WI 
area. 608-835-3459 or sales@buckyspt.com 
 (P05)

200-300 Used portable restrooms for sale. 
All kinds, in good condition. $275 to $350. 
Buyer responsible for shipping. Please call 
239-334-7689 ask for Kevin.  (P06)

100 tan PolyPortables standard units, con-
struction grade. Approximately 10-12 years 
old. $150 each. Located in Albuquerque, NM. 
Call 505-345-3965.  (P08)

45 forest green Hampel Sheds. Some like 
new, a few have sides and backs that turned 
bluish, $340 each. 60 aqua Hampel Deluxes. 
These have NEVER seen construction. Like 
new, a few have dimpled doors, $400 each. 
Call Albert @ 302-420-7237 (P05)

PoRTABlE RESTRoom 
TRAIlERS

2 Decons, 28' Tonto, 18' Royal, 2001 ASCI, 
16' Presidential, 26' Presidential, portable toi-
let hauler trailers. 315-437-1291, NY. (PBM)

2010 Black Tie optimum 14: 8x14, 2 
restrooms, separate mens and womens 
sides. Mens has 1 stall and 2 urinals, 
womens is 2 stalls. Water heater on-
board, 418-gallon waste tank, air condi-
tioned with heat strip and additional toe 
kick heaters. This unit has been used 
less than 10 times in its life and always 
stored indoors. We are getting out of 
rental business. It is ready to rent out. 
Like brand new ........................ $22,000
www.blacktieservices.com/optimum-
basic-restroom-trailers.html

618-988-8300, Il P05

Wanted: Used Wells Cargo UltraLav and 
Comfort Elite restroom trailers. Call Jamie 
Hunter at Hoosier Portable Restrooms 317-
439-9383.  (P07)

PoRTABlE RESTRoom 
TRUckS

2000 Ford F450: V10, 600 waste/300 
fresh. All stainless tank and fend-
ers. 2-unit carrier. Low pressure/high 
pressure washdown pumps. Conde 
Super6 vac pump. $25,000. Negotia-
ble. Willing to separate truck and tank. 
Green Bay, WI.

920-655-7037, WI P05

2012 Ford F550: 4x4, 58,000 miles, 
750 waste/350 freshwater. Extended 
warranty up to 200,000 miles bumper 
to bumper. DC-10 water pump, Masport 
pump. Ledwell tank. $47,000. Also have 
units and other route trucks available.

clint 330-600-1912, oh P07

complete Portable Toilet service 
truck mount units (turn-key), mount-
ed on your truck or ours. Tool boxes, 
dual work stations, dc10 washdown 
pump, reversible vacuum pump, hose 
reel, set up complete, toilet racks avail-
able. 1100 waste/400 fresh: $19,000, 
1700 waste/600 fresh: $20,500. Any 
custom options or sizes available!

Texla Services
936-641-3938

www.texlaservices.com P05

a

1999 Ford F-450: 7.3L diesel, auto-
matic transmission, two-wheel drive, 
200,000 miles. Two-unit carrier on 
back, 2005 LMT tank with Conde pump, 
200 gallons fresh, 600 gallons waste. 
...............................................  $10,500 

call 715-938-0119, WI PBM

2011 Isuzu NRR: Diesel, automatic with 
2008 Progress aluminum tank, 350 water, 
900 waste, Masport pump, 77,000 miles, 
$39,000. Call 845-883-7880.  (P05)

2006 International DT466 4300: 265,054 
miles, 300/400 H2O and 800 waste tank 
with Masport vacuum system. VIN #1HTM 
MAAL96H267168. $27,500. For information 
contact Marcus at 208-467-0089.  (P05)

2012 Ford F550: V10 gas, 87,000 miles, 
auto. trans., extra suspension. Masport 
pump, 1,000/200 carbon steel. $35,500. 
garner@LRBCG.com 419-625-8764  (P05)

Three (3) portable restroom service trucks: 
2004 international 4300 - air brakes, 
1,100/400 Abernethy, 16,828 hours, 
$35,000. 2006 international 4300 - air 
brakes, 1,100/400 Abernethy, 11,928 hours, 
$37,500. 2009 chevrolet Kodiak 5500 - pol-
ished aluminum Progress tank and wheels. 
All have two-unit carriers. Fleet-maintained 
with maintenance records. Route ready. Call 
or text 931-320-2004 before 6pm CST (P06)
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2003 GMC 5500 with Keith Huber Princess 
tank, 200,000 miles, 750/350 tank. Tank 
and boxes were refurbished two years 
ago. $18,000 OBO. Call Joe or Stan at 
618-939-3001  (P05)

Two (2) 2012 Ford F550 Crescent Trucks. 
900 Model & 1100 Model. 110,000 miles. 
Used daily, excellent condition. $49,000. Pic-
tures available, NW Illinois. 815-946-2813 
pbyers@bigjohnn.com (P05)

2007 Ford F750: 1,100-gallon waste/400-
gallon water, 154,000 miles. $26,000. Still 
in service. 724-752-1408 Pennsylvania.  
Ask for Jerry or Glenda.  (P05)

over 30 portable toilet trucks for sale. 
Example: 2009 Dodge 5500: 148,000 miles - 
$28K. Tank sizes 300/150 to 1,200/400. Half 
CASH down - Owner will finance balance at 
6%. Farmington, NY 607-368-0783  (P05)

2007 Ford F650, 5.9 Cummins, auto, 
172,551 miles, MD1250 Satellite tank, good 
to excellent condition. $39,000. Call for pics 
320-583-4831.  (P05)

Clean 2008 Ford F450 diesel, auto., 4x4 
chassis, flatbed. New aluminum vac tank vac 
tank - 400 waste/200 water. New Conde vac 
pump. Call for more info. www.pumpertruck-
sales.com. Call JR. @ 720-253-8014, CO. 
 (PBM)

Two (2) 2010 hino 268s: Satellite units, 
850 waste/400 fresh steel tank, Conde 
pumps. Extended warranties included. 
www.pumpertrucksales.com. Call JR. @ 
720-253-8014, CO. (PBM)

2006 Gmc: Duramax diesel, Allison auto. 
New aluminum tank 400 waste/200 water, 
Conde pump, Honda motor. www.pumper-
trucksales.com. Call JR. @ 720-253-8014, 
CO. (PBM)

2009 Ford F550: 4x4, diesel, auto, new 
aluminum tank 400 waste/200 water, new 
Conde vac pump. www.pumpertrucksales.
com. Call JR. @ 720-253-8014, CO. (PBM)

1999 International DT466 4700: 177,032 
miles, 500 H2O and 900 waste tank with 
Masport vacuum system. VIN #1HTSCAAL 
6XH670911. $15,000. For information con-
tact Marcus at 208-467-0089. (P05)

2000 Int 4700 - $17,500; 2002 Int 4300 - 
$23,500; 2006 Int 4300 - $39,500; Roll-off - 
$23,500. Restrooms - $150. 256-757-9900 
or www.pbsos.com. (PBM)

PoRTABlE SINkS

Eight (8) PolyPortables Super Twin Sinks. 
Grey with two soap dispensers and one pa-
per towel dispenser capable of holding one 
940' roll. $350 each. 419-865-4830  (P05)

43 PolyJohn single-user washstands. They 
are 43x18x9 16-gallon. They are used sinks, 
for any questions call Lance 561-346-9296 
or lance@redtoilets.com (P05)

Twelve (12) Satellite Handiwash sta-
tions, eight work, four need repair. Asking 
$750 for all of them. Call 419-625-8764. 
garner@LRBCG.com  (P05)

PoSITIoNS AVAIlABlE
Hiring experienced septic tank installers and 
pump truck drivers. CDL and good driving 
record required. Pay is based on experience. 
Fax resume to 850-502-2308.   (P05)

Experienced Wastewater Service Technician 
needed to install and maintain our wastewa-
ter treatment units for residential and com-
mercial users in far western Chicago sub-
urbs. Must have good mechanical skills and 
excellent driving record. Applicant should 
have an Illinois Septic Contractor's License 
and live in the the Western suburbs. Send re-
sume to: sybraer@att.net or P.O. Box 4375, 
Wheaton, IL 60189 (P05)

On Site companies has multiple employ-
ment opportunities available for our current 
branches and future expansion branches 
for key Management, Operations, and 
Sales positions. Contact hr@onsiteco.com 
or call 651-429-3781. Check us out at 
www.onsiteco.com (P06)

Well-established septic company seeking 
individual for a sales/estimating position. 
Must have working knowledge of Kentucky 
on-site septic regulations. We specialize in 
new installation and repair of residential and 
commercial septic systems. Good salary + 
commission, health insurance and 401K. 
Send resume to: Human Resources, P.O. Box 
1472, Crestwood, KY 40014. (P05)

Open positions at Johnson Environmental 
Services, South Florida location: Lift Sta-
tion Technician Field Estimators/Supervisors 
(familiar with outside plumbing systems). 
E-mail resume with salary requirements to: 
alpanz@johnsones.com www.johnsones.com 
 (P06)

GapVax, Inc., a nationally recognized man-
ufacturing business, is seeking a talented, 
highly motivated individual to fill a full-time 
Sales Position in the Midwest (Iowa based 
preferred) region. GapVax is the leading 
manufacturer of industrial and municipal 
vacuum units and hydroexcavation units in 
the United States. We provide the most reli-
able, comprehensive, and efficient mobile 
vacuum units in the industrial and munici-
pal markets. Specifications of the position 
are listed on our website, www.gapvax.
com, click on the Now Hiring link in the left 
hand column. Send resumes to Lthomas@
gapvax.com or 575 Central Avenue, John-
stown, PA 15902. (CPMGBM)

PUmPS-hIGh PRESSURE

NlB 40150E: Complete. In good run-
ning condition.

call Jim 813-985-4500 P05

PUmPS-VAcUUm
Water-cooled Masport 200 pump. Machined 
and rebuilt to factory specs. New bearings, 
vanes, gaskets and seals. $3,000 or $2,500/
ex. Other sizes available. Call or text John 
541-501-3861  (P05)

Buy & Sell all makes and models, new & used 
vacuum pumps & high pressure water pumps, 
and good used replacement parts. Call for an 
inventory sheet and save. www.Vacuum 
SalesInc.com, (888) VAc-UNIT (822-8648)
 (PBM)

RENTAl EQUIPmENT
Liquid vacs, wet/dry industrial vacs, combi-
nation jetter/vacs, vacuum street sweeper & 
catch basin cleaner, truck & trailer mount-
ed jetters. All available for daily, weekly, 
monthly, and yearly rentals. VSI Rent-
als, llc, (888) VAc-UNIT (822-8648) 
www.vsirentalsllc.com (PBM)

SEPTIc TRUckS

1993 Freightliner pump truck: HXL20 
Masport pump rebuilt 3/13, new shut-
off, drain valve, inlet, quick disconnect, 
pressure relief, fittings, hoses, clamps, 
etc. Tank capacity 2,200 gallons, in-
stalled 42"x28"x26" tool box, new bum-
per w/3500 lb. hitch.  ...............$25,000

800-978-7900, cA P05

1986 International DT466, 2,000-gallon 
septic tank pumper, dump unit by Pres-
vac Systems, rotary vane pump liquid 
cool (WPS126). Good working condition, 
140,000 miles. Asking $25,000 OBO. Call 
or email for photos & info. 207-444-5441. 
elwsd@ainop.com  (P05)

1998 mack RD688s: Transway 
4,000-gallon carbon steel tank, rear-
opening door, 3 baffles, 4 sight glasses, 
4" intake, 6" discharge, heated valves. 
Mack 12-speed extended range split-
ter, 350hp Mack engine, 2-stage jake 
brake, differential lock. Air-ride cab, 
spring suspension, double frame. 
170,000 miles, 13,525 hours. Tran-
sway 1,045cfm pump. Tank dumps 
just like a dump truck with hydraulic 
piston. All maintenance done. Springs 
front and rear, rear frog legs, kingpins, 
sandblasted chassis and tank, primed 
and painted 5 years ago. Cab in great 
shape - no rust. Truck is 100%. Have 
all paperwork since 1998. We are get-
ting a new truck. Asking $86,000. Truck 
was $198,000 new. Located in Boston, 
MA. Call or email for more info.

dustin@preventativeseptic.com
Dustin 978-473-4510, mA PBM

2001 Freightliner Fl80: Factory-re-
built CAT C7 350hp, 8LL transmission. 
3,400-gallon T-Line tank, rebuilt 350cfm 
Wallenstein pump. 100-gallon water 
tank with pump and hose. Too much to 
list, call for more details.  .........$41,900

Jim 800-246-7736, WI P06

2007 Freightliner M2 Business Class: CAT 
C7 225hp, 6-speed manual transmission, 
spring suspension, 130k miles. Dual alumi-
num fuel tanks, fresh D.O.T Inspection. NEW 
2,150-gallon vacuum tank, Jurop LC420 
vacuum pump. LED lights, lined hose trays, 
3" inlet, 6" discharge, 36" rear manway, 21" 
top manway, 3-5" glass sight eyes, 1/4" steel 
construction, 2 anti-surge baffles, hydraulic 
hoist, premium paint. $48,500. Delivery 
available. Call, text, or email for more info, 
734-731-5256, dbergeron@live.com  (P05)

1999 International 2,500-gallon vacuum 
truck, original owner, 150k miles, rust-free, 
DT466, ready to work. Very reliable, clean 
title. $29,500 OBO. Call for photos and de-
tails. 949-701-2687 or 949-307-0933 (P07)
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JET VAcS

2008 Vactor on a 2007 Sterling chas-
sis: Flat rear door, 12-yard tank. Hydro-
excavation reel and gun. 5,154 engine 
hours, 77,000 miles on odometer, 27,295 
on hub meter has been installed since 
new. Pump-off option, rear camera. All 
tires better than 75%. Includes all tools, 5 
nozzles including worthog nozzle. 80gpm 
@ 2,000 psi pump. CAT C7 engine. Well 
maintained and garage kept.    $169,000

mike@performanceplumbingva.com
757-328-9879, VA P05

Vac-Con industrial machine mounted on a 
pre-owned 2006 Sterling cab and chassis. 
(Stock #8593C) www.VacuumSalesInc.
com (888) VAc-UNIT (822-8648) (PBM)

2006 Volvo cab & chassis with a Vactor 2110 
combination vacuum loader and high-pres-
sure sewer cleaning system. (Stock #3483C) 
www.VacuumSalesInc.com (888) VAc-
UNIT (822-8648)  (PBM)

Pre-owned 2002 Sterling LT 9500 cab 
and chassis with a Clean Earth Safe Jet 
Vac 1015 combo unit. (Stock #3876C) 
www.VacuumSalesInc.com, (888) VAc-
UNIT (822-8648) (PBM)

2005 Kenworth T800 Vactor 2115: 15-cu-
bic-yard hopper - 1,500-gallon water 
capacity. Roots 1024 Ras-J 18" blower 
80gpm/2,500psi water system. 800' x 
1" sewer hose/2,500psi. 2005 Kenworth 
T800, CAT C-470hp. Chassis tri-axle. 
Eaton-Fuller manual transmission with 
push axle. $193,000. Call Jeff Brooks @ 
317-258-4900 (P07)

lEASE/FINANcING
Western Equipment Finance, a bank-
owned direct lender, is committed to con-
tinuing to help you prosper. All equipment 
types, new or used; we have the best rates 
and terms you deserve. App-Only Financ-
ing and credit decisions within an hour. Call 
the team you can trust, Jim Stekl at West-
ern Equipment Finance 701-665-1647. 
jim.stekl@westernequipmentfinance.com  (PBM)

100% financing available. Simple one-page 
application, same-day response. For more in-
formation please call THE LEASING EXPERTS 
@ 888-505-0060. WWW.TLEJAX.COM    (P05)

North Star commercial credit: Commer-
cial loans for trucks or equipment, flexible 
purchase programs to fit your budget, 21 
years in the industry. Contact Tom myers,  
877-804-2274. (PBM)

mIScEllANEoUS

Everfilt water and wastewater sand 
media filters, Model SM48-4: Set of four 
(4) 48" diameter vertical pressure tanks 
for silica filtration media, skid-mounted 
with integral forklift slots. Provides a 
50-square-foot filtration area for flows 
up to 1,000gpm with automatic back-
wash controller.  ......................$10,500

For more info call 
863-984-8994, Fl P05

PARTS & comPoNENTS
Imperial Industries, Inc. F&D heads – steel, 
aluminum or stainless, manufactured at our 
facilities and MZ brass valves and accesso-
ries, direct from Italy. Call 800-558-2945 for 
prices you can’t afford to miss out on.  (P07)

PoRTABlE RESTRoomS
80 Taurus used portable toilets: Good condi-
tion, burgundy color, $275 each.  Madison, WI 
area. 608-835-3459 or sales@buckyspt.com 
 (P05)

200-300 Used portable restrooms for sale. 
All kinds, in good condition. $275 to $350. 
Buyer responsible for shipping. Please call 
239-334-7689 ask for Kevin.  (P06)

100 tan PolyPortables standard units, con-
struction grade. Approximately 10-12 years 
old. $150 each. Located in Albuquerque, NM. 
Call 505-345-3965.  (P08)

45 forest green Hampel Sheds. Some like 
new, a few have sides and backs that turned 
bluish, $340 each. 60 aqua Hampel Deluxes. 
These have NEVER seen construction. Like 
new, a few have dimpled doors, $400 each. 
Call Albert @ 302-420-7237 (P05)

PoRTABlE RESTRoom 
TRAIlERS

2 Decons, 28' Tonto, 18' Royal, 2001 ASCI, 
16' Presidential, 26' Presidential, portable toi-
let hauler trailers. 315-437-1291, NY. (PBM)

2010 Black Tie optimum 14: 8x14, 2 
restrooms, separate mens and womens 
sides. Mens has 1 stall and 2 urinals, 
womens is 2 stalls. Water heater on-
board, 418-gallon waste tank, air condi-
tioned with heat strip and additional toe 
kick heaters. This unit has been used 
less than 10 times in its life and always 
stored indoors. We are getting out of 
rental business. It is ready to rent out. 
Like brand new ........................ $22,000
www.blacktieservices.com/optimum-
basic-restroom-trailers.html

618-988-8300, Il P05

Wanted: Used Wells Cargo UltraLav and 
Comfort Elite restroom trailers. Call Jamie 
Hunter at Hoosier Portable Restrooms 317-
439-9383.  (P07)

PoRTABlE RESTRoom 
TRUckS

2000 Ford F450: V10, 600 waste/300 
fresh. All stainless tank and fend-
ers. 2-unit carrier. Low pressure/high 
pressure washdown pumps. Conde 
Super6 vac pump. $25,000. Negotia-
ble. Willing to separate truck and tank. 
Green Bay, WI.

920-655-7037, WI P05

2012 Ford F550: 4x4, 58,000 miles, 
750 waste/350 freshwater. Extended 
warranty up to 200,000 miles bumper 
to bumper. DC-10 water pump, Masport 
pump. Ledwell tank. $47,000. Also have 
units and other route trucks available.

clint 330-600-1912, oh P07

complete Portable Toilet service 
truck mount units (turn-key), mount-
ed on your truck or ours. Tool boxes, 
dual work stations, dc10 washdown 
pump, reversible vacuum pump, hose 
reel, set up complete, toilet racks avail-
able. 1100 waste/400 fresh: $19,000, 
1700 waste/600 fresh: $20,500. Any 
custom options or sizes available!

Texla Services
936-641-3938

www.texlaservices.com P05

a

1999 Ford F-450: 7.3L diesel, auto-
matic transmission, two-wheel drive, 
200,000 miles. Two-unit carrier on 
back, 2005 LMT tank with Conde pump, 
200 gallons fresh, 600 gallons waste. 
...............................................  $10,500 

call 715-938-0119, WI PBM

2011 Isuzu NRR: Diesel, automatic with 
2008 Progress aluminum tank, 350 water, 
900 waste, Masport pump, 77,000 miles, 
$39,000. Call 845-883-7880.  (P05)

2006 International DT466 4300: 265,054 
miles, 300/400 H2O and 800 waste tank 
with Masport vacuum system. VIN #1HTM 
MAAL96H267168. $27,500. For information 
contact Marcus at 208-467-0089.  (P05)

2012 Ford F550: V10 gas, 87,000 miles, 
auto. trans., extra suspension. Masport 
pump, 1,000/200 carbon steel. $35,500. 
garner@LRBCG.com 419-625-8764  (P05)

Three (3) portable restroom service trucks: 
2004 international 4300 - air brakes, 
1,100/400 Abernethy, 16,828 hours, 
$35,000. 2006 international 4300 - air 
brakes, 1,100/400 Abernethy, 11,928 hours, 
$37,500. 2009 chevrolet Kodiak 5500 - pol-
ished aluminum Progress tank and wheels. 
All have two-unit carriers. Fleet-maintained 
with maintenance records. Route ready. Call 
or text 931-320-2004 before 6pm CST (P06)
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2003 GMC 5500 with Keith Huber Princess 
tank, 200,000 miles, 750/350 tank. Tank 
and boxes were refurbished two years 
ago. $18,000 OBO. Call Joe or Stan at 
618-939-3001  (P05)

Two (2) 2012 Ford F550 Crescent Trucks. 
900 Model & 1100 Model. 110,000 miles. 
Used daily, excellent condition. $49,000. Pic-
tures available, NW Illinois. 815-946-2813 
pbyers@bigjohnn.com (P05)

2007 Ford F750: 1,100-gallon waste/400-
gallon water, 154,000 miles. $26,000. Still 
in service. 724-752-1408 Pennsylvania.  
Ask for Jerry or Glenda.  (P05)

over 30 portable toilet trucks for sale. 
Example: 2009 Dodge 5500: 148,000 miles - 
$28K. Tank sizes 300/150 to 1,200/400. Half 
CASH down - Owner will finance balance at 
6%. Farmington, NY 607-368-0783  (P05)

2007 Ford F650, 5.9 Cummins, auto, 
172,551 miles, MD1250 Satellite tank, good 
to excellent condition. $39,000. Call for pics 
320-583-4831.  (P05)

Clean 2008 Ford F450 diesel, auto., 4x4 
chassis, flatbed. New aluminum vac tank vac 
tank - 400 waste/200 water. New Conde vac 
pump. Call for more info. www.pumpertruck-
sales.com. Call JR. @ 720-253-8014, CO. 
 (PBM)

Two (2) 2010 hino 268s: Satellite units, 
850 waste/400 fresh steel tank, Conde 
pumps. Extended warranties included. 
www.pumpertrucksales.com. Call JR. @ 
720-253-8014, CO. (PBM)

2006 Gmc: Duramax diesel, Allison auto. 
New aluminum tank 400 waste/200 water, 
Conde pump, Honda motor. www.pumper-
trucksales.com. Call JR. @ 720-253-8014, 
CO. (PBM)

2009 Ford F550: 4x4, diesel, auto, new 
aluminum tank 400 waste/200 water, new 
Conde vac pump. www.pumpertrucksales.
com. Call JR. @ 720-253-8014, CO. (PBM)

1999 International DT466 4700: 177,032 
miles, 500 H2O and 900 waste tank with 
Masport vacuum system. VIN #1HTSCAAL 
6XH670911. $15,000. For information con-
tact Marcus at 208-467-0089. (P05)

2000 Int 4700 - $17,500; 2002 Int 4300 - 
$23,500; 2006 Int 4300 - $39,500; Roll-off - 
$23,500. Restrooms - $150. 256-757-9900 
or www.pbsos.com. (PBM)

PoRTABlE SINkS

Eight (8) PolyPortables Super Twin Sinks. 
Grey with two soap dispensers and one pa-
per towel dispenser capable of holding one 
940' roll. $350 each. 419-865-4830  (P05)

43 PolyJohn single-user washstands. They 
are 43x18x9 16-gallon. They are used sinks, 
for any questions call Lance 561-346-9296 
or lance@redtoilets.com (P05)

Twelve (12) Satellite Handiwash sta-
tions, eight work, four need repair. Asking 
$750 for all of them. Call 419-625-8764. 
garner@LRBCG.com  (P05)

PoSITIoNS AVAIlABlE
Hiring experienced septic tank installers and 
pump truck drivers. CDL and good driving 
record required. Pay is based on experience. 
Fax resume to 850-502-2308.   (P05)

Experienced Wastewater Service Technician 
needed to install and maintain our wastewa-
ter treatment units for residential and com-
mercial users in far western Chicago sub-
urbs. Must have good mechanical skills and 
excellent driving record. Applicant should 
have an Illinois Septic Contractor's License 
and live in the the Western suburbs. Send re-
sume to: sybraer@att.net or P.O. Box 4375, 
Wheaton, IL 60189 (P05)

On Site companies has multiple employ-
ment opportunities available for our current 
branches and future expansion branches 
for key Management, Operations, and 
Sales positions. Contact hr@onsiteco.com 
or call 651-429-3781. Check us out at 
www.onsiteco.com (P06)

Well-established septic company seeking 
individual for a sales/estimating position. 
Must have working knowledge of Kentucky 
on-site septic regulations. We specialize in 
new installation and repair of residential and 
commercial septic systems. Good salary + 
commission, health insurance and 401K. 
Send resume to: Human Resources, P.O. Box 
1472, Crestwood, KY 40014. (P05)

Open positions at Johnson Environmental 
Services, South Florida location: Lift Sta-
tion Technician Field Estimators/Supervisors 
(familiar with outside plumbing systems). 
E-mail resume with salary requirements to: 
alpanz@johnsones.com www.johnsones.com 
 (P06)

GapVax, Inc., a nationally recognized man-
ufacturing business, is seeking a talented, 
highly motivated individual to fill a full-time 
Sales Position in the Midwest (Iowa based 
preferred) region. GapVax is the leading 
manufacturer of industrial and municipal 
vacuum units and hydroexcavation units in 
the United States. We provide the most reli-
able, comprehensive, and efficient mobile 
vacuum units in the industrial and munici-
pal markets. Specifications of the position 
are listed on our website, www.gapvax.
com, click on the Now Hiring link in the left 
hand column. Send resumes to Lthomas@
gapvax.com or 575 Central Avenue, John-
stown, PA 15902. (CPMGBM)

PUmPS-hIGh PRESSURE

NlB 40150E: Complete. In good run-
ning condition.

call Jim 813-985-4500 P05

PUmPS-VAcUUm
Water-cooled Masport 200 pump. Machined 
and rebuilt to factory specs. New bearings, 
vanes, gaskets and seals. $3,000 or $2,500/
ex. Other sizes available. Call or text John 
541-501-3861  (P05)

Buy & Sell all makes and models, new & used 
vacuum pumps & high pressure water pumps, 
and good used replacement parts. Call for an 
inventory sheet and save. www.Vacuum 
SalesInc.com, (888) VAc-UNIT (822-8648)
 (PBM)

RENTAl EQUIPmENT
Liquid vacs, wet/dry industrial vacs, combi-
nation jetter/vacs, vacuum street sweeper & 
catch basin cleaner, truck & trailer mount-
ed jetters. All available for daily, weekly, 
monthly, and yearly rentals. VSI Rent-
als, llc, (888) VAc-UNIT (822-8648) 
www.vsirentalsllc.com (PBM)

SEPTIc TRUckS

1993 Freightliner pump truck: HXL20 
Masport pump rebuilt 3/13, new shut-
off, drain valve, inlet, quick disconnect, 
pressure relief, fittings, hoses, clamps, 
etc. Tank capacity 2,200 gallons, in-
stalled 42"x28"x26" tool box, new bum-
per w/3500 lb. hitch.  ...............$25,000

800-978-7900, cA P05

1986 International DT466, 2,000-gallon 
septic tank pumper, dump unit by Pres-
vac Systems, rotary vane pump liquid 
cool (WPS126). Good working condition, 
140,000 miles. Asking $25,000 OBO. Call 
or email for photos & info. 207-444-5441. 
elwsd@ainop.com  (P05)

1998 mack RD688s: Transway 
4,000-gallon carbon steel tank, rear-
opening door, 3 baffles, 4 sight glasses, 
4" intake, 6" discharge, heated valves. 
Mack 12-speed extended range split-
ter, 350hp Mack engine, 2-stage jake 
brake, differential lock. Air-ride cab, 
spring suspension, double frame. 
170,000 miles, 13,525 hours. Tran-
sway 1,045cfm pump. Tank dumps 
just like a dump truck with hydraulic 
piston. All maintenance done. Springs 
front and rear, rear frog legs, kingpins, 
sandblasted chassis and tank, primed 
and painted 5 years ago. Cab in great 
shape - no rust. Truck is 100%. Have 
all paperwork since 1998. We are get-
ting a new truck. Asking $86,000. Truck 
was $198,000 new. Located in Boston, 
MA. Call or email for more info.

dustin@preventativeseptic.com
Dustin 978-473-4510, mA PBM

2001 Freightliner Fl80: Factory-re-
built CAT C7 350hp, 8LL transmission. 
3,400-gallon T-Line tank, rebuilt 350cfm 
Wallenstein pump. 100-gallon water 
tank with pump and hose. Too much to 
list, call for more details.  .........$41,900

Jim 800-246-7736, WI P06

2007 Freightliner M2 Business Class: CAT 
C7 225hp, 6-speed manual transmission, 
spring suspension, 130k miles. Dual alumi-
num fuel tanks, fresh D.O.T Inspection. NEW 
2,150-gallon vacuum tank, Jurop LC420 
vacuum pump. LED lights, lined hose trays, 
3" inlet, 6" discharge, 36" rear manway, 21" 
top manway, 3-5" glass sight eyes, 1/4" steel 
construction, 2 anti-surge baffles, hydraulic 
hoist, premium paint. $48,500. Delivery 
available. Call, text, or email for more info, 
734-731-5256, dbergeron@live.com  (P05)

1999 International 2,500-gallon vacuum 
truck, original owner, 150k miles, rust-free, 
DT466, ready to work. Very reliable, clean 
title. $29,500 OBO. Call for photos and de-
tails. 949-701-2687 or 949-307-0933 (P07)

http://www.p
http://www.pumper.com
mailto:pbyers@bigjohnn.com
http://www.pumpertruck-sales.com
http://www.pumpertruck-sales.com
http://www.pumpertruck-sales.com
http://www.pumpertrucksales.com
http://www.pumper-trucksales.com
http://www.pumper-trucksales.com
http://www.pumper-trucksales.com
http://www.pumpertrucksales
http://www.pbsos.com
mailto:lance@redtoilets.com
mailto:garner@LRBCG.com
mailto:sybraer@att.net
mailto:hr@onsiteco.com
http://www.onsiteco.com
mailto:alpanz@johnsones.com
http://www.johnsones.com
http://www.gapvax
http://www.Vacuum
http://www.vsirentalsllc.com
mailto:elwsd@ainop.com
mailto:dustin@preventativeseptic.com
mailto:dbergeron@live.com


98     Pumper • May 2015

P L A C E  Y O U R  A D  O N L I N E  A T  w w w . p u m p e r . c o m  –  I T ’ S  A L W A Y S  T H E R E  T O  M E E T  Y O U R  B U S Y  S C H E D U L E

SEPTIc TRUckS

2006 Ford F350: 1,200 gallons, Jurop 
pump. One owner. $36,000. Also have 
several other trucks for sale from 1,000-
6,500 gallons.

Jerry 918-381-9072, ok P06

1996 kenworth T800: 3406E CAT, 
8LL transmission, 20K front, 46K rear. 
Garage kept, new trays, good condition, 
Aluminum wheels & a/c with 4,000-gal-
lon vacuum tank.  ....................$52,500

Doug 724-856-2471, PA P05

1999 kenworth T800: 4,000-gallon 
tank, Utile LW825 pump. 189k miles, 
N14 w/jake, Hendrickson 4-bag air ride, 
76,000 GVW. 8LL transmission. Two (2) 
3" intakes, One (1) 6" discharge, all 
heated. Front sight tube, Two (2) 20" 
manways, rear work lights.  .....$70,000

call Tom 860-558-0045, cT P05

2007 Freightliner M2 106 Business Class: 
CAT C7 225hp, 6-speed manual transmis-
sion, 33k GVW, 128k miles. New tires, 
aluminum fuel tanks. Fresh paint on cab 
and frame. New 2,150-gallon steel vacuum 
tank, Jurop LC420 vacuum pump, hoist, LED 
lighting. Well-equipped and ready to pump. 
$49,500. For more info call or text 734-731-
5256 or email dbergeron@live.com  (P05)

2001 Sterling Acterra: 165,000 miles, 
2,460-gallon tank new in 2014, CAT 3126, 
240hp, 7-speed, Masport H15W liquid-
cooled pump new in 2009, heated valves. 
$42,500. 507-830-1614 Minnesota.  (P05)

2008 Sterling lT9500: Mercedes 6- 
cylinder (450hp). Fuller 8LL. Aluminum 
wheels, A/C, power locks & windows, 66k 
GVW.  Dickirson Septic Truck, 3,000 gal-
lon, steel tank. Masport PTO-drive pump. 
149,278 miles. Stock# 8405  .... $79,500

866-250-8260, PA
www.opdykes.com PBM

Turn-key Vacuum Tank Units: 3,600- 
gallon, unit mounted on your truck 
or ours; $20,000. 3,200-gallon truck 
units; 19,500. 2,500-gallon truck units; 
$18,000. 1,500-gallon truck units; 
16,000. Self-contained vacuum skids, 
1,000-gallon; $10,500. 2,500-gallon 
painted tanks ready to mount; $13,000. 
PortaPotty trucks and any custom op-
tions or sizes available!

Texla Services
936-641-3938

www.texlaservices.com P05

1985 International 1754 with a 1,800- 
gallon tank. New Jurop pump installed 
one year ago.  ............................$9,000

574-202-1667, IN P05

1991 International: 3,200-gallon tank, 
factory-remanufactured Cummins en-
gine with approximately 200,000 miles. 
9-speed transmission. Good brakes. 285cfm 
pump. Runs out strong. $18,000 OBO. 
518-651-6345  (P05)

2010 International 4400 pumper truck: 4x2, 
260hp, 33,000 GVW, 6-speed, auto, 121,000 
miles, S/A, 2,500-gallon tank, Masport 
HXL 400 WV liquid-cooled continuous-duty 
pump. Many extras. Ron Evans Enterprises 
800-537-9528 (P05)

2002 Sterling m8500: 2005 Pres-
vac 3,000-gallon with PV750 pump, 
33,000lb. GVWR, tank hoist & full-
opening rear door. Air conditioning, 
cruise control, AM/FM radio, air seat, 
jake brake, aluminum wheels, power 
steering, step bumper, cloth upholstery. 
Everything operates great, very clean, 
runs great, up-to-date inspection. 
Truck operates daily. We have not had 
any problems with this truck - we are 
looking to downsize.  ............. $62,000

call 704-545-6159, Nc P05

2001 Freightliner Fl70 pump truck: 
Steel tank, full-opening door, 3-inch 
inlet and 4-inch discharge valve. There 
are heated values on the inlet and dis-
charge. There is a 2,500psi pressure 
washer with 200 feet of pressure-wash-
ing hose. The vane pump is a 500cfm 
Challenger 866.  ......................$49,000

317-517-6882, IN P05

1995 International 4900: DT466, 210 
horsepower, 2,300-gallon tank, 250cfm 
Battioni pump. Very clean.  .......$23,500

317-517-6882, IN P05

1999 Sterling: Transway system, 3,600-gal-
lon tank, hydraulic pump. 280,000 miles, 
needs TLC. Works good. As is $18,000. 
Contact: 1671@comcast.net  (P06)

1997 Freightliner FL70:  Good, older truck 
- well taken care of! Tank size: 2,300-gal-
lon waste, 200-gallon freshwater. Also has 
wash-down system. Asking $25,500. For 
more information call 563-924-2225. (P05)

2006 International 8600 for sale: 
10-speed, Cummins ISH, 4,000-gallon 
waste. 100-gallon fresh aux. tank with 
pressure jetter. Jurop 420 pump. Truck 
assembled Jan. 2014, tank, vacuum 
pump, jetter and seats all new. Rebuilt 
transmission and new turbo within last 
year. Good tires, aluminum hose trays 
and tool box. Paint excellent, like new. 
This is a great deal as my new truck has 
arrived and it needs to go. Great truck 
for Islands. Email for pictures. Call for 
more info.  ..............................$57,500

Don 772-287-0651, Fl
drice@callcookes.com P06

1988 mack RD688ST with T-Line 
4,200-gallon carbon tank built in 2007. 
Has a Masport HXL15 just rebuilt. Truck 
recently had all new brakes.  ...$27,500

920-979-7711, WI P09

a

1999 Freightliner: Cummins motor, 
pre-emissions, 8LL transmission. All 
tires are new, very low miles - 157,000.  
................................................ $26,500 

call 715-938-0119, WI PBM

2011 Kenworth t800 tri-axle: ISX 525 Cum-
mins, 8LL transmission, HXL400 Masport 
vacuum pump, 5,000-gallon Pik Rite tank, 
heated valves. Lots of extras on truck. 
232,000 miles. $98,000. 2005 mack Granite 
tri-axle: 460cu., 18-speed, 5,000-gallon Pik 
Rite tank, Jurop R460 vacuum pump, heat-
ed valves. Lots of extras on truck. 230,000 
miles. $85,000. 570-713-4870  (P06)

2007 Freightliner m2 Business class: 
CAT C7 225hp, 6-speed manual transmis-
sion, aluminum fuel tanks, 210k miles. 
NEW 2,500-gallon vacuum tank, liquid-
cooled 400cfm vacuum pump, LED lights, 
large aluminum tool box. Well-equipped 
and ready to work.  ....................$45,000

call for more info 
734-309-2093 P05

1995 International model 4900 sep-
tic truck: Remanufactured DT466 engine 
installed in 2011. 437,000 miles on the 
truck. 2,500-gallon Transway tank and 
pump. New TSI 500 pump installed in 
2014. Used daily, serviced regularly and 
inspected every year.  ............. $28,000

call mark 603-493-1519, Nh PBM

2006 Western Star: C-15 CAT, 475 
horsepower, 10-speed transmission, 
jake brake, a/c, cruise, 20,000 lb. lift 
axle. New: 4,200-gallon tank, stainless 
hose trays, Jurop LC429 vacuum pump. 
Great running truck; looks new. $73,500

Eugene 740-259-5555, oh P05

2005 international 4400: 3,600-gallon alu-
minum Allied tank (2005 show truck) auto, 
Demag/Wittig RFL100, 6" dump, Two (2) 4" 
intakes (front, rear). Runs great, good rubber. 
280k miles. Call for price. 240-375-7249 - 
Ask for Pete. 2005 international 7500: 
3,600-gallon steel tank. 13-speed Road-
Ranger, Masport HXL400WV, 6" dump, Two 
(2) 4" intakes (front, rear). Runs great, good 
rubber. 180k miles. Call for price. Trucks 
sold separate or together. 240-375-7249 - 
Ask for Pete.  (P05)

2002 Peterbilt with Cummins engine, 
259,700 miles, 2,500-gallon stainless 
steel tank, heated valves on rear. 4" 
driver's side intake, 607 NVE vacuum 
pump, 35-gallon freshwater tank, two 
tool boxes, 3” hoses.  ...............$57,000

call 715-926-5525, WI P05

a

2013 International 7600 WorkStar: 
Classy Truck of Year 2014. Lots of 
chrome. Truck only. Max Force 12.4L, 
8LL transmission, Eagle interior. Only 
35,000 miles and 2,300 hours. 20,000 
front, 40,000 rears, 20,000 tag, good 
tires. Specs for tank are available from 
Imperial and we can provide them 
for you. NO FET TAX! Chassis only. 
............................................. $120,000 

call 715-938-0119, WI PBM

2005 International 4300: National Vac-
uum Equipment 400cfm, 80% tread on 
Bridgestones, fresh-painted grey cab/
white tank, 300k. Good condition. $42,900. 
905-681-3614  (P05)

1997 Mack 600 MR600 with used 5,000-gal-
lon tank, 492k, Challenger 460 vacuum 
pump. Asking $26,500. Hagerstown, IN. Call 
AdvSeptic & Sewer 765-489-5559 or e-mail 
advancedseptic@live.com  (P06)

1992 International Eagle pump truck: 
3,150-gallon Calumet tank, NVE MEC 
285cfm pump, 465 cummins, 9-speed, low 
miles. Owner retiring - good stater truck. 
$18,000 OBO. 315-436-4058  (P05)

2003 International 4300: DT 466 new in-
frame overhaul; Allison auto., 136k miles, 
used 1,200-gallon steel vac tank, under CDL; 
PV3 vac pump. www.pumpertrucksales.com. 
Call JR. @ 720-253-8014, CO. (PBM)

1987 kenworth T600A: CW CAT 6-cylinder. 
Eaton-Fuller 15-speed. 8-bag A-R suspension. 
3,365-gallon vacuum tank, Masport 75 pump. 
$31,000. www.pumpertrucksales.com. Call 
JR. @ 720-253-8014, CO. (PBM)

1999 Freightliner: 8.3 Cummins, 6-speed, 
2,300-gallon vacuum tank, Jurop pump. 
$22,000. www.pumpertrucksales.com. Call 
JR. @ 720-253-8014, CO. (PBM)

2008 Ford F750: 260 Cummins, 7-speed, 
rear locking differential, New 2,500-gallon 
vac tank, new Jurup pump. www.pumper-
trucksales.com. Call JR. @ 720-253-8014, 
CO. (PBM)

1996 Western Star: Detroit Series 60, 
18-speed transmission. Hendricks suspen-
sion. 3,365-gallon vacuum tank, Masport 
400 pump. www.pumpertrucksales.com. 
Call JR. @ 720-253-8014, CO. (PBM)

1994 Peterbilt 377: Detroit Series 60, 
10-speed transmission. 3,365-gallon vacu-
um tank, Masport HXL pump. www.pumper-
trucksales.com. Call JR. @ 720-253-8014, 
CO. (PBM)

2000 Peterbilt: 300hp CAT, 9-speed, rear 
locking. Excellent condition. New 2,500-gal-
lon vac tank. www.pumpertrucksales.com. 
Call JR. @ 720-253-8014, CO. (PBM)

Eight great older pump trucks - $35,000 
each. Big power. Jake brakes. 3,365-gallon 
vacuum tanks, Masport pumps. All makes & 
models. www.pumper-truck.com. Call JR @ 
720-253-8014, CO. (PBM)

2002 Freightliner FL70 with a Presvac 
2,300 US gallon carbon-steel vacuum 
tank and Fruitland pump. (Stock# 4427C) 
www.VacuumSalesInc.com (888) VAc-
UNIT (822-8648)  (PBM)

2004 GMC with Progress 1,200 gallon alu-
minum vacuum tank and Masport pump. 
(Stock# 1364V) www.VacuumSalesInc.
com (888) VAc-UNIT (822-8648) (PBM)

1997 Mack with a 4,000 U.S. gallon c/s vac-
uum tank unit with a Masport pump package.  
(Stock# 0330C) www.VacuumSalesInc.
com (888) VAc-UNIT (822-8648)  (PBM)

SERVIcE/REPAIR
Dynamic Repairs - Inspection camera 
Repairs: 48 hour turn-around time. Gen-
eral Wire, Ratech, Ridgid, Electric Eel, Gator 
Cams, Insight Vision, Vision Intruders. Qual-
ity service on all brands. Rental equip-
ment available. For more info call Jack at 
973-478-0893. Lodi, New Jersey. (PBM)

SlIDE-IN UNITS

1) 2008 Lely steel slide-in tank: 400 
waste/200 water with a self-contained Conde 
vacuum pump and a Shurflo water pump. 
Asking $6,500. 2) 600 waste/300 water steel 
slide-in tank. Battioni self-contained vacuum 
pump. $6,500. Both units can be purchased 
for $12,000. 254-534-5007  (P06)

Slide-in units, new and used. 337-315-0692 
  (P05)

SlUDGE APPlIcAToRS

CAT corporate special cT660l 6x6 
with chassis and electrical specifica-
tions by Linco-Precision. 58,000 lb. rear 
axles with 60" spread. Sludge system: 
5,500-gallon pressure/vacuum tank, 
82" x 19', with 5/16" walls and 2 baf-
fles. All plumbing is TIG welded stainless 
steel. Raven Viper Pro.

309-527-6455, Il P07

2015 Freightliner m2106: Cummins 
ISL 350, APS9060 bright-finish alumi-
num 1,000-gallon tank. Rear sump with 
4" flange. The tank has full-length alu-
minum 34" sills, 20" pressure manhole 
on top and rear, 3" primary shut-off, and 
4" rear inlet flange with riser pipe and 
S/S deflector. Defender 500 vacuum 
pump by Challenger. Raven Viper Pro.

309-527-6455, Il P07

TANkS

Six (6) low-profile 250 wastewater holding 
tanks, black in color. Used once. $175 each. 
Call 419-625-876. garner@LRBCG.com (P05)

Vacuum Tanks - New: Sizes from 1,000-
4,300 gallons. All complete! Delivery avail-
able. www.JEagleTanks.com. Contact 
Jerry: JEagleTanks@yahoo.com or 800-
721-2774. (PBM)

Larger tanks, new and used. 337-315-0692 
  (P05)

TANk TRAIlERS
1978 Beall tanker: 130 bbl. stainless steel 
trailer. Good tires and brakes. Great condi-
tion. $12,000. Phil 307-260-8062  (P05)
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SEPTIc TRUckS

2006 Ford F350: 1,200 gallons, Jurop 
pump. One owner. $36,000. Also have 
several other trucks for sale from 1,000-
6,500 gallons.

Jerry 918-381-9072, ok P06

1996 kenworth T800: 3406E CAT, 
8LL transmission, 20K front, 46K rear. 
Garage kept, new trays, good condition, 
Aluminum wheels & a/c with 4,000-gal-
lon vacuum tank.  ....................$52,500

Doug 724-856-2471, PA P05

1999 kenworth T800: 4,000-gallon 
tank, Utile LW825 pump. 189k miles, 
N14 w/jake, Hendrickson 4-bag air ride, 
76,000 GVW. 8LL transmission. Two (2) 
3" intakes, One (1) 6" discharge, all 
heated. Front sight tube, Two (2) 20" 
manways, rear work lights.  .....$70,000

call Tom 860-558-0045, cT P05

2007 Freightliner M2 106 Business Class: 
CAT C7 225hp, 6-speed manual transmis-
sion, 33k GVW, 128k miles. New tires, 
aluminum fuel tanks. Fresh paint on cab 
and frame. New 2,150-gallon steel vacuum 
tank, Jurop LC420 vacuum pump, hoist, LED 
lighting. Well-equipped and ready to pump. 
$49,500. For more info call or text 734-731-
5256 or email dbergeron@live.com  (P05)

2001 Sterling Acterra: 165,000 miles, 
2,460-gallon tank new in 2014, CAT 3126, 
240hp, 7-speed, Masport H15W liquid-
cooled pump new in 2009, heated valves. 
$42,500. 507-830-1614 Minnesota.  (P05)

2008 Sterling lT9500: Mercedes 6- 
cylinder (450hp). Fuller 8LL. Aluminum 
wheels, A/C, power locks & windows, 66k 
GVW.  Dickirson Septic Truck, 3,000 gal-
lon, steel tank. Masport PTO-drive pump. 
149,278 miles. Stock# 8405  .... $79,500

866-250-8260, PA
www.opdykes.com PBM

Turn-key Vacuum Tank Units: 3,600- 
gallon, unit mounted on your truck 
or ours; $20,000. 3,200-gallon truck 
units; 19,500. 2,500-gallon truck units; 
$18,000. 1,500-gallon truck units; 
16,000. Self-contained vacuum skids, 
1,000-gallon; $10,500. 2,500-gallon 
painted tanks ready to mount; $13,000. 
PortaPotty trucks and any custom op-
tions or sizes available!

Texla Services
936-641-3938

www.texlaservices.com P05

1985 International 1754 with a 1,800- 
gallon tank. New Jurop pump installed 
one year ago.  ............................$9,000

574-202-1667, IN P05

1991 International: 3,200-gallon tank, 
factory-remanufactured Cummins en-
gine with approximately 200,000 miles. 
9-speed transmission. Good brakes. 285cfm 
pump. Runs out strong. $18,000 OBO. 
518-651-6345  (P05)

2010 International 4400 pumper truck: 4x2, 
260hp, 33,000 GVW, 6-speed, auto, 121,000 
miles, S/A, 2,500-gallon tank, Masport 
HXL 400 WV liquid-cooled continuous-duty 
pump. Many extras. Ron Evans Enterprises 
800-537-9528 (P05)

2002 Sterling m8500: 2005 Pres-
vac 3,000-gallon with PV750 pump, 
33,000lb. GVWR, tank hoist & full-
opening rear door. Air conditioning, 
cruise control, AM/FM radio, air seat, 
jake brake, aluminum wheels, power 
steering, step bumper, cloth upholstery. 
Everything operates great, very clean, 
runs great, up-to-date inspection. 
Truck operates daily. We have not had 
any problems with this truck - we are 
looking to downsize.  ............. $62,000

call 704-545-6159, Nc P05

2001 Freightliner Fl70 pump truck: 
Steel tank, full-opening door, 3-inch 
inlet and 4-inch discharge valve. There 
are heated values on the inlet and dis-
charge. There is a 2,500psi pressure 
washer with 200 feet of pressure-wash-
ing hose. The vane pump is a 500cfm 
Challenger 866.  ......................$49,000

317-517-6882, IN P05

1995 International 4900: DT466, 210 
horsepower, 2,300-gallon tank, 250cfm 
Battioni pump. Very clean.  .......$23,500

317-517-6882, IN P05

1999 Sterling: Transway system, 3,600-gal-
lon tank, hydraulic pump. 280,000 miles, 
needs TLC. Works good. As is $18,000. 
Contact: 1671@comcast.net  (P06)

1997 Freightliner FL70:  Good, older truck 
- well taken care of! Tank size: 2,300-gal-
lon waste, 200-gallon freshwater. Also has 
wash-down system. Asking $25,500. For 
more information call 563-924-2225. (P05)

2006 International 8600 for sale: 
10-speed, Cummins ISH, 4,000-gallon 
waste. 100-gallon fresh aux. tank with 
pressure jetter. Jurop 420 pump. Truck 
assembled Jan. 2014, tank, vacuum 
pump, jetter and seats all new. Rebuilt 
transmission and new turbo within last 
year. Good tires, aluminum hose trays 
and tool box. Paint excellent, like new. 
This is a great deal as my new truck has 
arrived and it needs to go. Great truck 
for Islands. Email for pictures. Call for 
more info.  ..............................$57,500

Don 772-287-0651, Fl
drice@callcookes.com P06

1988 mack RD688ST with T-Line 
4,200-gallon carbon tank built in 2007. 
Has a Masport HXL15 just rebuilt. Truck 
recently had all new brakes.  ...$27,500

920-979-7711, WI P09

a

1999 Freightliner: Cummins motor, 
pre-emissions, 8LL transmission. All 
tires are new, very low miles - 157,000.  
................................................ $26,500 

call 715-938-0119, WI PBM

2011 Kenworth t800 tri-axle: ISX 525 Cum-
mins, 8LL transmission, HXL400 Masport 
vacuum pump, 5,000-gallon Pik Rite tank, 
heated valves. Lots of extras on truck. 
232,000 miles. $98,000. 2005 mack Granite 
tri-axle: 460cu., 18-speed, 5,000-gallon Pik 
Rite tank, Jurop R460 vacuum pump, heat-
ed valves. Lots of extras on truck. 230,000 
miles. $85,000. 570-713-4870  (P06)

2007 Freightliner m2 Business class: 
CAT C7 225hp, 6-speed manual transmis-
sion, aluminum fuel tanks, 210k miles. 
NEW 2,500-gallon vacuum tank, liquid-
cooled 400cfm vacuum pump, LED lights, 
large aluminum tool box. Well-equipped 
and ready to work.  ....................$45,000

call for more info 
734-309-2093 P05

1995 International model 4900 sep-
tic truck: Remanufactured DT466 engine 
installed in 2011. 437,000 miles on the 
truck. 2,500-gallon Transway tank and 
pump. New TSI 500 pump installed in 
2014. Used daily, serviced regularly and 
inspected every year.  ............. $28,000

call mark 603-493-1519, Nh PBM

2006 Western Star: C-15 CAT, 475 
horsepower, 10-speed transmission, 
jake brake, a/c, cruise, 20,000 lb. lift 
axle. New: 4,200-gallon tank, stainless 
hose trays, Jurop LC429 vacuum pump. 
Great running truck; looks new. $73,500

Eugene 740-259-5555, oh P05

2005 international 4400: 3,600-gallon alu-
minum Allied tank (2005 show truck) auto, 
Demag/Wittig RFL100, 6" dump, Two (2) 4" 
intakes (front, rear). Runs great, good rubber. 
280k miles. Call for price. 240-375-7249 - 
Ask for Pete. 2005 international 7500: 
3,600-gallon steel tank. 13-speed Road-
Ranger, Masport HXL400WV, 6" dump, Two 
(2) 4" intakes (front, rear). Runs great, good 
rubber. 180k miles. Call for price. Trucks 
sold separate or together. 240-375-7249 - 
Ask for Pete.  (P05)

2002 Peterbilt with Cummins engine, 
259,700 miles, 2,500-gallon stainless 
steel tank, heated valves on rear. 4" 
driver's side intake, 607 NVE vacuum 
pump, 35-gallon freshwater tank, two 
tool boxes, 3” hoses.  ...............$57,000

call 715-926-5525, WI P05

a

2013 International 7600 WorkStar: 
Classy Truck of Year 2014. Lots of 
chrome. Truck only. Max Force 12.4L, 
8LL transmission, Eagle interior. Only 
35,000 miles and 2,300 hours. 20,000 
front, 40,000 rears, 20,000 tag, good 
tires. Specs for tank are available from 
Imperial and we can provide them 
for you. NO FET TAX! Chassis only. 
............................................. $120,000 

call 715-938-0119, WI PBM

2005 International 4300: National Vac-
uum Equipment 400cfm, 80% tread on 
Bridgestones, fresh-painted grey cab/
white tank, 300k. Good condition. $42,900. 
905-681-3614  (P05)

1997 Mack 600 MR600 with used 5,000-gal-
lon tank, 492k, Challenger 460 vacuum 
pump. Asking $26,500. Hagerstown, IN. Call 
AdvSeptic & Sewer 765-489-5559 or e-mail 
advancedseptic@live.com  (P06)

1992 International Eagle pump truck: 
3,150-gallon Calumet tank, NVE MEC 
285cfm pump, 465 cummins, 9-speed, low 
miles. Owner retiring - good stater truck. 
$18,000 OBO. 315-436-4058  (P05)

2003 International 4300: DT 466 new in-
frame overhaul; Allison auto., 136k miles, 
used 1,200-gallon steel vac tank, under CDL; 
PV3 vac pump. www.pumpertrucksales.com. 
Call JR. @ 720-253-8014, CO. (PBM)

1987 kenworth T600A: CW CAT 6-cylinder. 
Eaton-Fuller 15-speed. 8-bag A-R suspension. 
3,365-gallon vacuum tank, Masport 75 pump. 
$31,000. www.pumpertrucksales.com. Call 
JR. @ 720-253-8014, CO. (PBM)

1999 Freightliner: 8.3 Cummins, 6-speed, 
2,300-gallon vacuum tank, Jurop pump. 
$22,000. www.pumpertrucksales.com. Call 
JR. @ 720-253-8014, CO. (PBM)

2008 Ford F750: 260 Cummins, 7-speed, 
rear locking differential, New 2,500-gallon 
vac tank, new Jurup pump. www.pumper-
trucksales.com. Call JR. @ 720-253-8014, 
CO. (PBM)

1996 Western Star: Detroit Series 60, 
18-speed transmission. Hendricks suspen-
sion. 3,365-gallon vacuum tank, Masport 
400 pump. www.pumpertrucksales.com. 
Call JR. @ 720-253-8014, CO. (PBM)

1994 Peterbilt 377: Detroit Series 60, 
10-speed transmission. 3,365-gallon vacu-
um tank, Masport HXL pump. www.pumper-
trucksales.com. Call JR. @ 720-253-8014, 
CO. (PBM)

2000 Peterbilt: 300hp CAT, 9-speed, rear 
locking. Excellent condition. New 2,500-gal-
lon vac tank. www.pumpertrucksales.com. 
Call JR. @ 720-253-8014, CO. (PBM)

Eight great older pump trucks - $35,000 
each. Big power. Jake brakes. 3,365-gallon 
vacuum tanks, Masport pumps. All makes & 
models. www.pumper-truck.com. Call JR @ 
720-253-8014, CO. (PBM)

2002 Freightliner FL70 with a Presvac 
2,300 US gallon carbon-steel vacuum 
tank and Fruitland pump. (Stock# 4427C) 
www.VacuumSalesInc.com (888) VAc-
UNIT (822-8648)  (PBM)

2004 GMC with Progress 1,200 gallon alu-
minum vacuum tank and Masport pump. 
(Stock# 1364V) www.VacuumSalesInc.
com (888) VAc-UNIT (822-8648) (PBM)

1997 Mack with a 4,000 U.S. gallon c/s vac-
uum tank unit with a Masport pump package.  
(Stock# 0330C) www.VacuumSalesInc.
com (888) VAc-UNIT (822-8648)  (PBM)

SERVIcE/REPAIR
Dynamic Repairs - Inspection camera 
Repairs: 48 hour turn-around time. Gen-
eral Wire, Ratech, Ridgid, Electric Eel, Gator 
Cams, Insight Vision, Vision Intruders. Qual-
ity service on all brands. Rental equip-
ment available. For more info call Jack at 
973-478-0893. Lodi, New Jersey. (PBM)

SlIDE-IN UNITS

1) 2008 Lely steel slide-in tank: 400 
waste/200 water with a self-contained Conde 
vacuum pump and a Shurflo water pump. 
Asking $6,500. 2) 600 waste/300 water steel 
slide-in tank. Battioni self-contained vacuum 
pump. $6,500. Both units can be purchased 
for $12,000. 254-534-5007  (P06)

Slide-in units, new and used. 337-315-0692 
  (P05)

SlUDGE APPlIcAToRS

CAT corporate special cT660l 6x6 
with chassis and electrical specifica-
tions by Linco-Precision. 58,000 lb. rear 
axles with 60" spread. Sludge system: 
5,500-gallon pressure/vacuum tank, 
82" x 19', with 5/16" walls and 2 baf-
fles. All plumbing is TIG welded stainless 
steel. Raven Viper Pro.

309-527-6455, Il P07

2015 Freightliner m2106: Cummins 
ISL 350, APS9060 bright-finish alumi-
num 1,000-gallon tank. Rear sump with 
4" flange. The tank has full-length alu-
minum 34" sills, 20" pressure manhole 
on top and rear, 3" primary shut-off, and 
4" rear inlet flange with riser pipe and 
S/S deflector. Defender 500 vacuum 
pump by Challenger. Raven Viper Pro.

309-527-6455, Il P07

TANkS

Six (6) low-profile 250 wastewater holding 
tanks, black in color. Used once. $175 each. 
Call 419-625-876. garner@LRBCG.com (P05)

Vacuum Tanks - New: Sizes from 1,000-
4,300 gallons. All complete! Delivery avail-
able. www.JEagleTanks.com. Contact 
Jerry: JEagleTanks@yahoo.com or 800-
721-2774. (PBM)

Larger tanks, new and used. 337-315-0692 
  (P05)

TANk TRAIlERS
1978 Beall tanker: 130 bbl. stainless steel 
trailer. Good tires and brakes. Great condi-
tion. $12,000. Phil 307-260-8062  (P05)
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ToolS
crust Busters: Portable, lightweight ma-
chine, guaranteed to mix up septic tanks and 
grease traps! Save time and money! www.
crustbusters.com, 1-888-878-2296. (PBM)

T&T Tools, Probes, Hooks: Probes feature 
steel shafts with threaded and hardened tips. 
The insulated mighty Probe™ tested to 
50,000 volts. Top Poppers™ open manhole 
covers easily. Free catalog.  www.TandT 
tools.com. Phone 800-521-6893. (PBM)

ToYS
Septic pumper and vacuum die-cast toy 
trucks: In your choice of colors and logos, 
several cabs available. Call 877-450-2100, 
write to Granite State Collectibles, PO Box 
440, New Ipswich, NH 03071; or www.
granitestatecollectibles.com. (PBM)

TRAIlERS- 
VAcUUm/TANkER

Imperial Vacuum Trailers: In stock, 
6000- and 6300-gallon aluminum single-
compartment Imperial vacuum trailers.

call mike
800-558-2945 Ext. 328 PBM

1975 Fruehauf 10,000-gallon tanker, 
three axle. $9,000 OBO. Washington state. 
Call Randy at 360-301-0249 or e-mail 
northsoundss@netzero.net for pictures.  (P05)

2015 Acro Vacuum Trailer: Stainless steel 
6,000 gallon, DOT certified double conical 
with air-ride suspension. Aluminum wheels 
all positions, full hose trays, OSHA walkways 
and railings. Vacuum pump option either hy-
draulic or self-contained. KLM Companies 
617-909-9044  (PBM)

1998 Shop-Made Tanker: 80 bbl. vacuum 
pump trailer, air ride. $10,000. Phil 307-
260-8062  (P05)

TRUckS -
mIScEllANEoUS

2004 Mack Granite: 427 with 13-speed. 
Imperial 5,500-gallon tank with stainless 
hose rack, hoist, rear opening door and vi-
brator. NVE blower. $89,000 or best offer. 
920-434-2888.  (P06)

2008 mack GU813: Automatic trans-
mission, Mack Mp7 engine. 44,000 
Camelback, 18,000 lb. front, National 
pump. 238" wheelbase, 150,000 miles. 
Extremely clean truck.  ............ $95,000 

952-469-1800, mN P06

1992 Ford vacuum truck for sale. 
2,000-gallon split-tank truck for pump-
ing and jetting. 81,800 miles, great con-
dition, ready to roll. Please call for more 
details  .............................$37,500 OBO

303-912-3980, co P05

2001 Freightliner  FL70: 2,500-gallon steel 
tank, full opening door, hydraulic dump 
tank. 3" suction valve 4" discharge valve. 
Two load baffles, 2" sight tube, dual side 
hose trays, 500-gallon water holding tank 
for the TSE2421 General pressure washer 
pump it runs 12gpm at 1,500rpm. The pump 
is a Challenger 866 500cfm vane pump. 
We are asking $55,000. 317-945-2396. 
Ask for John.  (P06)

2008 Peterbilt 367: Oilfield equipped, only 
54,000 miles. $115,000. ISX 550 Cummins 
diesel, 550 horsepower, 18-speed trans-
mission, 20,000 lb. front, 46,000 lb. rears, 
80-barrel water tank with Fruitland 500 
pump. Call or email Del at 815-459-7751 or 
dayscrawford7@att.net for more information 
including pictures.  (P10)

TV INSPEcTIoN
CUES Ford E450 Hi-Cube Diesel (7.3) 57,000 
miles, 16' box with Aerocap, 7.5 diesel gen-
erator, roof a/c, CUES interior 1210 CUES 
reel with 1,000' new cable, 12-pin termi-
nation, Cobra Data with touch screen, rear 
monitor, OZ 2 camera or Cobra PTZ. CUES 
Shorty/Pipe Ranger or Cobra 6-24 crawl-
er. Will deliver and train. Lamp 1 lateral 
launcher is available. Also available is 2005 
Ford F550 4WD 16' box truck, diesel/diesel 
60,000 miles. City owned, CUES Equipment, 
Granite computer, optional LAMP 1 installa-
tion, OZ 2 camera and Pipe Ranger. Cobra 
specializes in the refurbishing of CUES and 
Aries equipment for the contractor market. 
Call Alan Grant at 770-435-8991.  (P05)

2002 Ford E450 cUES camera van, 
Night Owl camera, newer CUES com-
puter, newer water-cooled generator. 
56k miles, V-10. Auto crane to do the 
heavy work. Approx. 1,500 ft. of cable. 
$37,950. Go to our website for more info 
and pics:

www.letsrollautoandequipment.net
719-494-4927, co P05

2003 Ford Aries TV Inspection: Stk# 2168, 
V10 Triton gas engine. Honda motor pow-
ers rear unit. One (1) camera. Ken’s Truck 
& Equipment: www.khtrucks.com 972-938-
1905 or 214-632-5277 (PBM)

VAcUUm EQUIPmENT
2008 Shop-Made Tank: 80 bbl. bobtail tank 
- never been used. $8,500. Call Phil 307- 
260-8062. (P05)

VAcUUm loADERS

1997 Volvo Autocar with Keith Huber 
Dominator. DOT 407 coded. Two (2) LC 
44 pumps. 880cfm. Cummins M-11. 
350hp. 40,000 lb. rear end. 20,000 
lb. steers. Full-opening rear door, tank 
hoist, vibrator, tag axle, rear work lights, 
full-length hose trays. Never used for 
hazardous waste. Located in Colorado.  
...............................................  $49,500

contact Steven 303-299-9300 P05

2001 Gap Vax HG57  WET/DRY on Volvo 
WG64, 5,500 cfm, 27” Hibon blower, Cum-
mins engine, chassis tank and bag house, in 
good condition, ready for work. KLM Compa-
nies 617-909-9044 (PBM)

FOR SALE: Guzzler and SuperSucker air 
movers; Wet vacs; Hydraulic submersible 
pumps; Air compressors; Sandblast sys-
tems; 5,500-gallon dump tank trailers. Call 
502-551-0158 for more info. Cash buyer of 
used equipment.  (P06)

1999 International Guzzler Ace DF: 
27" Roots blower. 139k miles. 305hp 
CAT C-10. Good truck - ready to work! 
................................................. $59,500

903-738-2917, TX P05

PRIcE REDUcED! 2006 SafeVac VBR: 
Approx. 5,000 blower hours, 10,910 
engine hours, 267,163 miles. CAT C-13 
engine, Fuller RTO-14908LL transmis-
sion, 18” Roots 1024 RASTV blower. 
..............................................$119,500

205-910-7577, Al P05

PRIcE REDUcED! 1999 International 
Guzzler Ace High-Dump with NEW (less 
than 100 hrs.) Roots 27" blower. Fresh 
paint, 161,517 miles. 305hp CAT C-10. 
Great truck - Ready to work!  ... $79,500

903-738-2917, TX P06

2005 Sterling 7500 vacuum truck with 
GapVax MC series combination machine. 
1,800-gallon tank. $165,000. Sterling with 
300hp CAT C7 engine, Allison 6-speed au-
tomatic transmission, 20,000# front axle, 
40,000# rear tandem, a/c, radio, ABS 
brakes. Refurbished August 2014. Pur-
chased new (one owner). Maintenance 
records. Mileage 128,427. Call: 843-
875-5674 Eadie's Construction or email: 
dawn@eadiesconstruction.com  (P05)

2003 Volvo vacuum truck with GapVax VHD se-
ries combination machine. 1,500-gallon tank. 
$165,000. 370hp Cummins, Allison 6-speed 
automatic transmission, 20,000# front axle, 
40,000# rear tandem, a/c, radio, ABS brakes. 
Refurbished August 2014. Purchased new 
(one owner). Maintenance records. Call: 
843-875-5674 Eadie's Construction or email: 
dawn@eadiesconstruction.com   (P06)

P L A C E  Y O U R  A D  O N L I N E  A T  w w w . p u m p e r . c o m  –  I T ’ S  A L W A Y S  T H E R E  T O  M E E T  Y O U R  B U S Y  S C H E D U L E

1999 Sterling with a 3,200-gallon Cusco 
Master Vac high-dump unit. (Stock# 3378V) 
www.VacuumSalesInc.com (888) VAc-
UNIT (822-8648) (PBM)

WANTED
 

Wanted to Buy: Vactor 2100s and late model 
Guzzlers. Cash. Phone 800-336-4369. (PBM)

WANTED: Used CUES TV truck. No grout units 
please. Age is not important. 303-277-1112  
 (P05)

WANTED: Later model toilet paper re-roller 
machine. Call 330-683-0183.  (P05)

Wanted: Grout trailer in good condition, 
complete. Call Jerry 813-677-7655 or e-mail 
jerrybaes@aol.com (P05)

WATERBlASTING

Gardner Denver T-375M: Bare Shaft pump. 
Gardner Denver T450M Bare Shaft pump 
NLB 20-200: 12 gpm @ 20,000 psi. Gardner 
Denver LC-1500: 390 gpm max, 15,000 psi 
max. NLB 36-200 6 gpm @ 36,000 psi. HT-
150S 25 gpm max 10,000 psi max, Shell Side 
Machine, Wheatley 165: 30 gpm @ 10,000 
psi, Wheatley 165: 17 gpm @ 20,000 psi. 
Wheatley 125 with aluminum bronze fluid 
end. Boatman Ind. 713-641-6006. View @
www.boatmanind.com. (PBM)

 
FOR SALE: Diesel water blasters; Jet rod 
truck; Jet rod trailers. Call 502-551-0158 for 
more info. Cash buyer of used equipment.  
 (P06)
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ToolS
crust Busters: Portable, lightweight ma-
chine, guaranteed to mix up septic tanks and 
grease traps! Save time and money! www.
crustbusters.com, 1-888-878-2296. (PBM)

T&T Tools, Probes, Hooks: Probes feature 
steel shafts with threaded and hardened tips. 
The insulated mighty Probe™ tested to 
50,000 volts. Top Poppers™ open manhole 
covers easily. Free catalog.  www.TandT 
tools.com. Phone 800-521-6893. (PBM)

ToYS
Septic pumper and vacuum die-cast toy 
trucks: In your choice of colors and logos, 
several cabs available. Call 877-450-2100, 
write to Granite State Collectibles, PO Box 
440, New Ipswich, NH 03071; or www.
granitestatecollectibles.com. (PBM)

TRAIlERS- 
VAcUUm/TANkER

Imperial Vacuum Trailers: In stock, 
6000- and 6300-gallon aluminum single-
compartment Imperial vacuum trailers.

call mike
800-558-2945 Ext. 328 PBM

1975 Fruehauf 10,000-gallon tanker, 
three axle. $9,000 OBO. Washington state. 
Call Randy at 360-301-0249 or e-mail 
northsoundss@netzero.net for pictures.  (P05)

2015 Acro Vacuum Trailer: Stainless steel 
6,000 gallon, DOT certified double conical 
with air-ride suspension. Aluminum wheels 
all positions, full hose trays, OSHA walkways 
and railings. Vacuum pump option either hy-
draulic or self-contained. KLM Companies 
617-909-9044  (PBM)

1998 Shop-Made Tanker: 80 bbl. vacuum 
pump trailer, air ride. $10,000. Phil 307-
260-8062  (P05)

TRUckS -
mIScEllANEoUS

2004 Mack Granite: 427 with 13-speed. 
Imperial 5,500-gallon tank with stainless 
hose rack, hoist, rear opening door and vi-
brator. NVE blower. $89,000 or best offer. 
920-434-2888.  (P06)

2008 mack GU813: Automatic trans-
mission, Mack Mp7 engine. 44,000 
Camelback, 18,000 lb. front, National 
pump. 238" wheelbase, 150,000 miles. 
Extremely clean truck.  ............ $95,000 

952-469-1800, mN P06

1992 Ford vacuum truck for sale. 
2,000-gallon split-tank truck for pump-
ing and jetting. 81,800 miles, great con-
dition, ready to roll. Please call for more 
details  .............................$37,500 OBO

303-912-3980, co P05

2001 Freightliner  FL70: 2,500-gallon steel 
tank, full opening door, hydraulic dump 
tank. 3" suction valve 4" discharge valve. 
Two load baffles, 2" sight tube, dual side 
hose trays, 500-gallon water holding tank 
for the TSE2421 General pressure washer 
pump it runs 12gpm at 1,500rpm. The pump 
is a Challenger 866 500cfm vane pump. 
We are asking $55,000. 317-945-2396. 
Ask for John.  (P06)

2008 Peterbilt 367: Oilfield equipped, only 
54,000 miles. $115,000. ISX 550 Cummins 
diesel, 550 horsepower, 18-speed trans-
mission, 20,000 lb. front, 46,000 lb. rears, 
80-barrel water tank with Fruitland 500 
pump. Call or email Del at 815-459-7751 or 
dayscrawford7@att.net for more information 
including pictures.  (P10)

TV INSPEcTIoN
CUES Ford E450 Hi-Cube Diesel (7.3) 57,000 
miles, 16' box with Aerocap, 7.5 diesel gen-
erator, roof a/c, CUES interior 1210 CUES 
reel with 1,000' new cable, 12-pin termi-
nation, Cobra Data with touch screen, rear 
monitor, OZ 2 camera or Cobra PTZ. CUES 
Shorty/Pipe Ranger or Cobra 6-24 crawl-
er. Will deliver and train. Lamp 1 lateral 
launcher is available. Also available is 2005 
Ford F550 4WD 16' box truck, diesel/diesel 
60,000 miles. City owned, CUES Equipment, 
Granite computer, optional LAMP 1 installa-
tion, OZ 2 camera and Pipe Ranger. Cobra 
specializes in the refurbishing of CUES and 
Aries equipment for the contractor market. 
Call Alan Grant at 770-435-8991.  (P05)

2002 Ford E450 cUES camera van, 
Night Owl camera, newer CUES com-
puter, newer water-cooled generator. 
56k miles, V-10. Auto crane to do the 
heavy work. Approx. 1,500 ft. of cable. 
$37,950. Go to our website for more info 
and pics:

www.letsrollautoandequipment.net
719-494-4927, co P05

2003 Ford Aries TV Inspection: Stk# 2168, 
V10 Triton gas engine. Honda motor pow-
ers rear unit. One (1) camera. Ken’s Truck 
& Equipment: www.khtrucks.com 972-938-
1905 or 214-632-5277 (PBM)

VAcUUm EQUIPmENT
2008 Shop-Made Tank: 80 bbl. bobtail tank 
- never been used. $8,500. Call Phil 307- 
260-8062. (P05)

VAcUUm loADERS

1997 Volvo Autocar with Keith Huber 
Dominator. DOT 407 coded. Two (2) LC 
44 pumps. 880cfm. Cummins M-11. 
350hp. 40,000 lb. rear end. 20,000 
lb. steers. Full-opening rear door, tank 
hoist, vibrator, tag axle, rear work lights, 
full-length hose trays. Never used for 
hazardous waste. Located in Colorado.  
...............................................  $49,500

contact Steven 303-299-9300 P05

2001 Gap Vax HG57  WET/DRY on Volvo 
WG64, 5,500 cfm, 27” Hibon blower, Cum-
mins engine, chassis tank and bag house, in 
good condition, ready for work. KLM Compa-
nies 617-909-9044 (PBM)

FOR SALE: Guzzler and SuperSucker air 
movers; Wet vacs; Hydraulic submersible 
pumps; Air compressors; Sandblast sys-
tems; 5,500-gallon dump tank trailers. Call 
502-551-0158 for more info. Cash buyer of 
used equipment.  (P06)

1999 International Guzzler Ace DF: 
27" Roots blower. 139k miles. 305hp 
CAT C-10. Good truck - ready to work! 
................................................. $59,500

903-738-2917, TX P05

PRIcE REDUcED! 2006 SafeVac VBR: 
Approx. 5,000 blower hours, 10,910 
engine hours, 267,163 miles. CAT C-13 
engine, Fuller RTO-14908LL transmis-
sion, 18” Roots 1024 RASTV blower. 
..............................................$119,500

205-910-7577, Al P05

PRIcE REDUcED! 1999 International 
Guzzler Ace High-Dump with NEW (less 
than 100 hrs.) Roots 27" blower. Fresh 
paint, 161,517 miles. 305hp CAT C-10. 
Great truck - Ready to work!  ... $79,500

903-738-2917, TX P06

2005 Sterling 7500 vacuum truck with 
GapVax MC series combination machine. 
1,800-gallon tank. $165,000. Sterling with 
300hp CAT C7 engine, Allison 6-speed au-
tomatic transmission, 20,000# front axle, 
40,000# rear tandem, a/c, radio, ABS 
brakes. Refurbished August 2014. Pur-
chased new (one owner). Maintenance 
records. Mileage 128,427. Call: 843-
875-5674 Eadie's Construction or email: 
dawn@eadiesconstruction.com  (P05)

2003 Volvo vacuum truck with GapVax VHD se-
ries combination machine. 1,500-gallon tank. 
$165,000. 370hp Cummins, Allison 6-speed 
automatic transmission, 20,000# front axle, 
40,000# rear tandem, a/c, radio, ABS brakes. 
Refurbished August 2014. Purchased new 
(one owner). Maintenance records. Call: 
843-875-5674 Eadie's Construction or email: 
dawn@eadiesconstruction.com   (P06)
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1999 Sterling with a 3,200-gallon Cusco 
Master Vac high-dump unit. (Stock# 3378V) 
www.VacuumSalesInc.com (888) VAc-
UNIT (822-8648) (PBM)

WANTED
 

Wanted to Buy: Vactor 2100s and late model 
Guzzlers. Cash. Phone 800-336-4369. (PBM)

WANTED: Used CUES TV truck. No grout units 
please. Age is not important. 303-277-1112  
 (P05)

WANTED: Later model toilet paper re-roller 
machine. Call 330-683-0183.  (P05)

Wanted: Grout trailer in good condition, 
complete. Call Jerry 813-677-7655 or e-mail 
jerrybaes@aol.com (P05)

WATERBlASTING

Gardner Denver T-375M: Bare Shaft pump. 
Gardner Denver T450M Bare Shaft pump 
NLB 20-200: 12 gpm @ 20,000 psi. Gardner 
Denver LC-1500: 390 gpm max, 15,000 psi 
max. NLB 36-200 6 gpm @ 36,000 psi. HT-
150S 25 gpm max 10,000 psi max, Shell Side 
Machine, Wheatley 165: 30 gpm @ 10,000 
psi, Wheatley 165: 17 gpm @ 20,000 psi. 
Wheatley 125 with aluminum bronze fluid 
end. Boatman Ind. 713-641-6006. View @
www.boatmanind.com. (PBM)

 
FOR SALE: Diesel water blasters; Jet rod 
truck; Jet rod trailers. Call 502-551-0158 for 
more info. Cash buyer of used equipment.  
 (P06)
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I’m proud 
of my industry.
I belong to an elite group of business people

who keep homes and communities safe, clean

and healthy. My colleagues and competitors

are true professionals who care about their

work and about customers’ welfare. Members

of this industry are some of my greatest 

role models and best friends.

I work with the greatest people in the world.

Lead the way
For your customers,
your industry, 
and your business
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I work with the greatest people in the world.
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and your business
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