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For more information or a quote,
please contact your Area Manager.

KENWORTH / 2150

LOADED!

$119,788**

100 RESTROOMS

Take a Satellite 2150 gallon tank, put it on a Kenworth chassis

and the skies the limit.   The large capacity will allow you to

service up to 100 restrooms before dumping and if needed, 

you can pump a septic tank while on a normal route.  With this 

much capacity, one truck and driver can do 

what it normally takes two or three.   

To learn more about the MAL2150 or our 

popular MD1600, give us a call.

Service Up To
** Plus FET FOB MN Factory

®

New Lowered Workstation

2014 Dodge MD950
4 x 4

$75,176

MD400 Module
Coated Fresh

$8,532

2014 Hino MAL2150
$113,799

*   Plus FOB MN Factory
** Plus FET FOB MN Factory

**

**

*

800-328-3332
www.satelliteindustries.com

BOOTH
4034

http://www.satelliteindustries.com
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We offer a vast selection of Pumper & 

Cleaner products to meet  

your specific 

needs.

1000 Marble Mill Circle, Marietta, GA 30060
Toll Free: 800-241-2680   PH: 770-955-5225

FX: 770-955-2377   Email: sales@atlantarubber.com

Visit Our Online Store www.AtlantaRubber.com
Special Packaging
Fabrication 

Custom Assembly Work
On-Site Troubleshooting

Value Adding  
Services:

• Kanaflex® Hose • Quick Coupling Adapters • Brass Valves • Flanges • Jetting and Sewer Hose • Safety Products • Gloves • Rain Suits • Boots • Eyewear • Threaded Couplings •

• Kanaflex® Hose • Quick Coupling Adapters • Brass Valves • Flanges • Jetting and Sewer Hose • Safety Products • Gloves • Rain Suits • Boots • Eyewear • Threaded Couplings •

KANAFLEX HOSE SPECIAL
3" x 25' Green Black Septic Suction Hose -

$97ON
LY

( Coupled M X F Aluminum 

Quick Couplings)

BOOTH

2442

SEASON’S GREETINGS FROM 
YOUR FRIENDS AT COLE PUBLISHING

Wishing you 
peace and 
prosperity 
this holiday season 
and throughout 
the new year.

Bio-Products, Packaging and Marketing Experts

1-800-223-3083

FREE Private Labeling  •  Root Control
Septic Solutions  •  Grease Solutions  •  Drainfield Solutions

Or text to 920-288-2847  

Click on Contractors Page:
www.lenzyme.com

NEW!

BOOTH
3026

Lenzyme
Root

Control

BOOTHS
4229, 4230

http://www.lenzyme.com
mailto:sales@atlantarubber.com
http://www.AtlantaRubber.com
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California plumber Kurt Bohmer brought along a 
penchant for savvy customer care when he expanded 
into septic pumping.

ON THE COVER: Southern California plumbing company Kurt Bohmer’s 
Professional Plumbing & Drain Service brought one-stop shopping convenience 
to customers by adding septic pumping. Bohmer is shown at the company yard 
with a 2014 Peterbilt truck from FlowMark carrying an Amthor International 
tank and Masport pump. (Photo by Collin Chappelle)
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DON’T JUST ORDER PARTS

800-699-7557
11200 Greenstone Ave. • Santa Fe Springs, CA 90670

562-944-0404 • Fax: 562-944-3636
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Hablamos Español
Like us on  
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GET THE KNOWLEDGE & ADVICE THAT WILL HELP COMPLETE THE JOB AS WELL

At Armstrong Equipment, when you contact us, you will get 

the best knowledge & advice that will help complete the job.

We think you should be able to depend on us! That is why we sell the most depend-

able vacuum pumps, parts, valves and tank components available. When it comes  

to quality and reliability in the tools that make your business successful.

We proudly stock Masport, Jurop, NVE, Condé, Fruitland, Moro and G-D Wittig  

vacuum pumps, Sutorbilt blowers, Garnet Instruments SeeLevel gauges, Clearflow 

Heavy Duty valves and most other vacuum truck components and accessories. We 

can also provide replacement pumps and repair kits for most major brands.  For 

more information call us toll free at 800-699-7557.
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T urn inside this issue to see our annual review of the Classy Truck of the 
Month entries leading up to the naming of the 2014 Classy Truck of 
the Year award winner. Working trucks from pumpers located across 

the United States and Canada – New York to Florida to California and many 
places in between – are represented.

What does this year’s collection of Classy Truck entries say about the 
buying and work habits of pumpers as a group? And what trends will we be 
seeing in speccing for vacuum trucks heading into 2015 and beyond? Re-
viewing the trucks appearing in 2014 issues of Pumper, and sorting through 
a pile of photos for trucks that will be considered for next year’s issues, I have 
a few trend-spotting observations to share.

And I’d also like to hear your forecasts for the truck market. Which of the 
features you see in this year’s batch of published trucks will be added to your 
next work truck? What color combinations and graphics choices are popular 
in your area? Are you going more job-specific with your next truck order or 
looking for a convenient do-it-all performer equally comfortable working a 
septic tank or pulling sludge on a commercial job site? 

Ordering your next truck is a big deal. Your choices for cab and chassis, 
pump and other features can either help you achieve the goals set forth in 
your business plan or become a drag on your future profitability. The stakes 
are high for small-business owners and that’s what makes looking at the 
Classy Trucks every year so interesting. These truck owners have made many 
decisions based on their business’ needs and personal style preferences. 
Now they’re rolling down the road hoping their choices pay dividends. 

Here are a few trend choices I’ve noticed:
 
Purpose-built designs.
One size typically doesn’t fit all when it comes to handling a pumper’s 

workload. There are many new solo-truck pumping companies – and com-
panies working in lightly populated areas – that prefer a general-purpose 
truck. They’ll go a little lighter-duty with the chassis and put on a tank in 
the 2,000- to 2,500-gallon range so they can hold a few septic tank loads and 
still maneuver into tighter yards or reach commercial grease traps with ease. 
But for growing companies offering diversified services, it’s getting more 
common to build the truck for specific work areas – a big truck for a driver 
handling septic systems exclusively and a more compact truck for a driver 
providing grease trap service. When you build a truck for a specialty, you can 
better take into account factors such as ergonomics, safety and ideal waste- 
and water-tank capacities. I’m seeing more attention given to placement of 
hoses, valves, accessories and work lights on purpose-built trucks to make 
the driver’s job easier, less strenuous and more convenient.

 
Go big to grow.
For general septic pumping work, the trend toward bigger vacuum 

tanks continues. Almost half of the rigs on this year’s list carry 4,000 gallons 
or more, with a few more with 3,600-gallon waste tanks. You can point to 
rising fuel, labor and disposal costs – a triple threat to pumping profitability 
– to explain the bigger and bigger trucks. They might not get quite the mpg of 
the trucks carrying smaller tanks, but the added volume lets pumpers plan a 
more efficient route and hit several jobs between runs to the disposal plant. 
Labor costs play into this because drivers have to get paid to sit in the cab 
running multiple trips to dump, and then there’s the time it takes filling out 
paperwork and waiting in line to drop a load at the treatment plant. As for 
disposal, some pumpers are still paying by the load, meaning the more they 
can carry in, the lower the per-gallon off-loading. For owners of big tanks, 
volume can mean saving the customer a few dollars and putting a few more 
dollars in the pumper’s bank account.

 
Everyone likes a little chrome.
If the photos I’m sifting through tell anything about work-truck style, it’s 

that a little bit of chrome can do a lot to dress up a vehicle. Beyond the tank, 
bits of polished aluminum and stainless steel can turn a ho-hum workhorse 
into a head-turner on the highway. Shiny stacks, visors, toolboxes, wheels 
and trim work as eye candy when tricking out a truck. Of course, there’s a 
price to be paid initially and in routine maintenance to keep the chrome 
looking good, but it appears that most pumpers think it’s worth the time and 
effort. More pumpers understand the value of their truck as a rolling bill-
board and a way to enhance their professional reputation, and they’re not 
afraid to spend a few extra bucks to make a big splash.

 
Restore, refurbish, rejuvenate.
Pumpers recognize when a truck has good “bones’’ and they’re not afraid 

to bring an older vacuum truck back to its previous glory. Whether it started 
life out as a waste hauler or was repurposed from some other work-truck duty, 
pumpers will invest money in adding a new tank and pump to a truck that’s 
more than a decade old. They’ll also give it some custom paint work, modern 
vinyl graphics and often go for a retro look on a classic chassis, for instance a 
Peterbilt or Kenworth. Some pumpers view the older rigs as easier to work on, 
less problematic when it comes to emissions standards and an economical 
way to start out or serve a pumping niche in their business.

 
YOU PICK’EM

Take a look at the 2014 Classy Truck entries and tell me the industry 
trends you spot in these trucks and the vacuum trucks you see running the 
roads where you live. And please choose your favorite truck from the past 
year, then go online to www.pumper.com and throw your support for the 
truck in our year-end contest. The winning truck will be photographed for 
the February 2015 cover of Pumper. ■

Reading Between ThE LInEs

  
Hey Good Lookin’
Classy Trucks for 2014 are built for good looks, hard work and providing bigger profits for their owners 
By Jim Kneiszel, Editor
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T o encourage septic tank owners to properly pump their systems, 
Charles County is now reimbursing them. To help meet its nutrient 
load reduction targets of the multi-state Chesapeake Bay restoration 

program, the county has a goal of pumping 20 percent of its septic systems 
annually. It encourages people to schedule pumpouts every three to five 
years, and residents can only get reimbursed every three years. 

The county will send a check to system owners once the work is verified, 
reimbursing up to 50 percent of the cost for most homeowners, and up to 75 
percent for those in the Chesapeake Bay Critical Area Boundary (within 1,000 
feet of tidal waters). The maximum reimbursement, however, is $187.50.

In Calvert County, the Bay Restoration Fund has provided another $1.2 
million in grants for new septic tanks and system upgrades for residents. 
Since 2006, the state’s “flush tax” has provided money to replace 462 sys-
tems in the county, with another 80 or 90 planned. The county is among the 
highest recipients of state grant money, having received $6.4 million since 
the program began in 2004.

People with incomes up to $300,000 a year are eligible for full funding, 
though the grants are prioritized based on criteria including location near 
sensitive waters. Replacing metal tanks is a priority for the county.

 
California

By 2020, nearly every truck in California will be required to have a partic-
ulate matter (PM) filter, with the phase-in period already underway. Any ve-
hicles retrofitted with PM filters by 2014 will still need to be replaced in 2023. 

The regulations date to 2009 legislation covering diesel trucks and bus-
es, public and private, with a gross vehicle weight rating more than 14,000 
pounds. According to the California Air Resources Board, they required 
newer, heavier trucks and buses to meet PM filter requirements beginning 
January 2012. Lighter and older heavier trucks must be replaced starting Jan-
uary 2015. By 2023, nearly all trucks and buses will need to have 2010 model 

year engines or equivalent.
Some relief was made available in the spring when a few requirements 

were amended, but Alvin Urke told The Union newspaper his excavation and 
septic business has two trucks, one a 1979 model and the other from 1991. 
He said it will cost him $20,000 to $40,000 a year to stay in compliance until 
2020, when it will cost him up to $200,000 to buy a new truck. The new ex-
emptions will allow Urke to run his trucks without the filters, but only up to 
5,000 miles a year.

 
Maine

Maine now has a law regulating odors from companies that compost 
septage and municipal biosolids. The Department of Environmental Protec-
tion has finalized the rule, established in response to a 2013 law passed by 
the Legislature.

The original odor limit was 25 parts per million, but the final rule sets 
the limit at 300 ppm for more than four hours per month or 600 ppm for three 
hours a month using an n-butanol odor intensity scale developed by the state. 

The only company in the state doing such work, Soil Preparation Inc. 
in Plymouth, has until March 2015 to comply with the law. The firm says it is 
investing more than $10 million into gasification technology to reduce odors 
that have generated complaints. The company accepts biosolids and septic 
waste and makes an organic fertilizer for non-food crops.

 
Washington 

New standards have been proposed for residential onsite systems 
in shoreline areas of Spokane County. The standards are part of a limited 
amendment to the county’s existing shoreline program to reduce nutrients 
released to the groundwater.

The proposed amendment also calls for the drainfield portion of onsite 
systems to be located outside shoreline areas whenever possible. When lot 
boundaries limit the location of onsite systems to within shoreline areas, the 
systems must meet strict design, performance and maintenance standards, 
including monitoring.

 
Wisconsin

A state panel approved spending $337,000 to replace the septic system 
for Mirror Lake State Park near Wisconsin Dells. The system has failed due 
to being undersized for the 2,180-acre park. The Department of Natural Re-
sources has received reports of untreated sewage above ground near the 
trailer dump station. 

A new drainfield will be installed across the road from the current location 
and sized to accommodate 50 recreational vehicles daily. The park’s vehicle 
maintenance shed used to drain into the septic system, but such a design no 
longer complies with groundwater regulations. A holding tank will be installed 
for the vehicle shed, which will be pumped out and hauled off for treatment. ■

Rules and Regs is a monthly feature in Pumper. 
We welcome information about state or local 

regulations of potential broad interest to onsite 
contractors. Send ideas to editor@pumper.com.

Rules & Regs

The check’s in the mail for some 
Maryland residents who schedule septic cleaning
By Doug Day and Sharon Verbeten
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Chad Hunter and his crews in the City of Bullhead City Arizona’s Sewer Utility had 
their hands full. Trying to deal with six feet of grease in their lift stations, it was 
taking their vacuum trucks weeks to get the job done. 

Then they started using Grease-X, the proven, easy-to-use way to get rid of fat, 
oils, and grease. (FOG) Grease-X emulsifies FOG from lift stations and you use 
Grease-X with your crews, your equipment, and on your own schedule.

              Ready to find out more? 
              Email us at rootx@rootx.com, or give us a call at 1-800-844-4974.

“ GREASE-X DOES 
WHAT IT USED 
TO TAKE US 
WEEKS TO DO.”

Chad Hunter
Bullhead City, AZ Sewer Utility

              Ready to find out more? 
              Email us at rootx@rootx.com, or give us a call at 1-800-844-4974.
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Supreme
California plumber Kurt Bohmer brought 
along a penchant for savvy customer care 
when he expanded into septic pumping 
By Ken Wysocky

(continued)

OWNER: Kurt Bohmer

FOUNDED: 1984

EMPLOYEES: 25

SPECIALTIES: Residential and commercial plumbing, 
septic service and onsite system installation

SERVICE AREA: 100-mile radius around Santa Clarita 
(Los Angeles County)

WEbSITE: www.kurtbohmerplumbing.com

Profile
Kurt bohmer’s Professional 
Plumbing & Drain Service Inc. 
Santa Clarita, Calif.

California

A s a stickler for providing great customer service with a 
personal touch, Kurt Bohmer won’t abide not getting the 
same treatment in return. That explains why his compa-

ny, Kurt Bohmer’s Professional Plumbing & Drain Service Inc., also 
pumps out septic tanks in and around Los Angeles County, Calif. 

Established in 1984, Bohmer’s company has always focused on 
emergency plumbing repairs and septic system installations. But tired 
of and frustrated with pumping companies that showed up late to empty 
tanks before system replacement work, he expanded into septic pump-
ing in the mid-1990s. 

http://www.kurtbohmerplumbing.com
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Guzzler.com • 800.627.3171

Who knew your best
business partner would be

a truck?

It takes more than just steel 
to create the toughest industrial vacuum truck in the business, it takes the same grit you’re made of to 
give it all, day after decade.  So every Guzzler® is built with the reliability you need in a business partner.  
Not the kind that wears a suit, but the kind that thrives on getting dirty and getting things done. This 
machine is built for the long haul, easy to operate and even easier to clean and maintain. So you’ll never 
have to doubt that your investment gave so much more in return.

Because around here, we don’t just build trucks. We build tough.
©2013 Guzzler Manufacturing

“I told them they were forcing me to get into the business because too 
many guys didn’t return phone calls, show up on time or take care of their 
customers,” Bohmer recalls. “So we went out and purchased our first septic 
truck. We wanted to do things differently … and better control our installa-
tion schedules, too. 

“We were profitable from the start, running our truck nonstop,” he adds. 
“We bought a second pump truck within a year … I wish I would’ve gotten 
into the pumping business when I started out, rather than waiting 10 years.” 

Clearly, Bohmer knows a business opportunity when he sees it. And 
a willingness to seize those opportunities – combined with a strong em-
phasis on customer service and employee development – explains why his 
Santa Clarita-based company is a multimillion-dollar-a-year outfit. The firm 

employs 25 people and owns 
approximately $2 million in ve-
hicles and equipment. About 60 
percent of the company’s gross 
revenue comes from emergency 
plumbing repairs and the rest 
from septic system installation 
and service.

“You have to pull your 
head out of the dirt and look 
around,” he says, referring to 
the importance of taking cal-

culated risks to add new business. 
“Otherwise you miss chances to 
get new customers, learn about 
new [productivity-enhancing] 

technologies and find new ways to do things more efficiently.”
 

STArTS WiTH THe CUSToMer
From employee hiring and training practices to equipment purchases, 

Kurt Bohmer Plumbing is a customer-centric operation. As with many com-
panies, new hires must pass a drug and background check. But after that, 
Bohmer – an Eagle Scout as a teen – parts ways with conventional wisdom 
and focuses more on personalities and manners than prior experience. 

“We can teach anybody to do the job,” he says. “But it’s the personalities 
that resonate with the customers. So we look for good personalities before 
we look for qualifications – what they know about the trade. We’re looking 

(continued)

We can teach 
anybody to do the 

job. But it’s the personalities that 
resonate with the customers. … 
We’re looking for someone who’s 
friendly, has a neat appearance, 
speaks well and is confident 
and ready to take care of 
customers, day or night.

—  Kurt Bohmer

Above: Kurt Bohmer (in red), poses with a group of 
his employees in front of two of the company’s trucks, 
a 2014 Peterbilt built out by FlowMark with an Amthor 
International tank and a 2007 Sterling built out by Tri 
State Tank. (Photos by Collin Chappelle)
Below: Septic service route driver Juan Casillas-
Ramirez details one of the company’s vacuum trucks. 
Clean vehicles reflect a professional service, says 
owner Kurt Bohmer.
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Franklin Electric’s Non-Clog pumps are designed to 
handle the absolute most demanding commercial or 
industrial applications and are backed by Franklin’s 
long standing reputation for quality.

Experience Innovation. Experience Franklin.

franklinengineered.com

3" OR 4" HORIZONTAL 
FLANGE DISCHARGE

ADDITIONAL BUNA EXCLUSION SEAL

DUCTILE IRON IMPELLER 

SEAL-FAIL INDICATION PROBE

DUAL SILICON CARBIDE
MECHANICAL SEALS   

FIELD ADJUSTABLE WEAR PLATE

NC SERIES
SUBMERSIBLE NON-CLOG PUMPS
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for someone who’s friendly, has a neat appearance, speaks well and is confi-
dent and ready to take care of customers, day or night.

“I like to pose different questions, but my favorite is to ask [prospective 
employees] what is the worst plumbing or septic problem they ever ran into,” 
he adds. “I like to see how emotional they are when they answer … it gives 
you an idea of how much they care.”

A caring personality is critical to helping customers, who typically call 
when they’re facing a crisis. Bohmer wants customers to know his workers 
have a passion for helping people out of difficult situations. Then the cus-
tomer feels “that much more confident that their problem will be fixed cor-
rectly,” he says.

 
oN ToP of iNDUSTrY TreNDS

The company’s ongoing training practices also reflect the emphasis on 
customers. Plumbing technicians are cross-trained in basic septic system 
operations and septic pumpers are cross-trained in plumbing fundamen-
tals. For instance, a plumber on a service call may notice wet spots in a cus-
tomer’s yard, indicating a lurking drainfield issue. Moreover, this also leads 
to cross-promotion of services. 

Sometimes the training goes beyond just plumbing and pumping work, 
Bohmer says, pointing out that the company’s septic technicians are also 
certified to install gas lines. Why? “Sometimes when you install a septic sys-
tem, you run into gas lines,” he says. “If everyone on a team is capable of 

(continued)

Many septic-pumping companies rely on the postal service to remind customers 
that their tank is due for a cleaning. Kurt Bohmer’s Professional Plumbing & Drain 
Service Inc. in Santa Clarita, Calif., takes a more personal approach to this industry 
marketing staple: a phone call.

Every day, staffers receive a computer-generated report that shows every 
customer whose tank was cleaned that day two years ago. Then they pick up the 
phone and start dialing. 

“People really appreciate the personal touch,” says Bohmer, who owns the 
company. “And if they have a question, I call them back … they like to hear from the 
owner of the company.” 

Staffers also give customers a call the day after their tank is cleaned and ask 
for feedback via a quick survey. Was the job done to their satisfaction? Was the 
technician clean and polite? Were there any problems? 

“At first, it shocks them that someone is actually calling,’’ Bohmer says of 
customers. “But they also find it very rewarding. You’ve locked in that customer 
for life.”

 UNIFORM POLICY

Projecting a professional image also increases customer loyalty, he notes. 
That’s why company technicians wear a uniform every day: a collared, button-front 
shirt with the company logo and employee’s name embroidered on it, navy-blue 
work pants, a black belt and black work boots. The company pays a uniform service 
to provide and clean the uniforms. 

Every employee has a locker at the office, where they don a fresh uniform daily. 
Technicians also keep a spare uniform in their service vehicle so they can change if 
they get too dirty to be presentable. Technicians wear disposable boot covers when 
they enter customers’ homes too.

“No one wants a dirty technician coming into their home,” Bohmer points out. 
“Image is everything – that first meeting is an opportunity to start off on the right 
foot. When our technicians knock on a door, they step back 4 feet to give customers 
space. It’s all about being polite and making customers comfortable.”

Be Sharp: 
Play the part of a true professional

Left: Employee Joe Medina pulls a concrete tank lid using a 
Top Popper from T&T Tools, Inc. as Eusevio Herrera looks on.

Below: Medina and Herrera install Tuf-Tite risers to make 
for easier future access to a customer’s septic tank.
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doing more, customers benefit – and so does the company.” 
The company also keeps comprehensive data about customers in com-

puter files. This helps technicians because the company’s service area in-
cludes a broad mix of homes on both septic and sewer systems, and knowing 
ahead of time which ones rely on septic 
systems or sewers helps technicians work 
more efficiently. 

To enhance training, Bohmer at-
tends the Pumper & Cleaner Environmen-
tal Expo International (rebadged for 2015 
as the Water & Wastewater Equipment, 
Treatment & Transport Show, or WWETT) 
as often as possible and takes employees 
along to attend seminars. 

Bohmer calls the trade show the “Su-
per Bowl of the pumping industry” and 
compares it to getting a college education 
in the span of a few days. “If people in this 
industry aren’t going to the Pumper show, 
they should be,” he says. “What we bring 
back is so beneficial … like jetting and 
[pipeline] camera classes, for instance. 
There’s always something you can be doing better and the seminars give you 
great information.” 

Providing ongoing training is a morale booster in the shop, Bohmer 
says. Employees feel better about their jobs and are more apt to remain loyal 
to the job when they know their employer is investing in their future.

 
eQUiPMeNT CorNer

Bohmer is a firm believer in investing in equipment that boosts prof-
itability through improved efficiency. The company’s service fleet includes 
a 2014 Peterbilt 348 supplied by FlowMark with a 3,600-gallon aluminum 
Amthor International tank and Masport Inc. pump; a 2007 Sterling with a 
3,000-gallon aluminum tank built out by Tri State Tank (a division of Walker 
Group Holdings) and a Masport pump; and a 1997 Ford Louisville with a 
2,800-gallon steel tank and Masport pump. 

The company also owns two trailer-mounted water jetters from US Jet-
ting; four portable jetting units made by RIDGID, Electric Eel Mfg. and Gorlitz 
Sewer & Drain Inc.; four RIDGID color pipeline inspection camera systems; 
a backhoe manufactured by J. C. Bamford Excavators Ltd.; a 2008 Chevro-

let dump truck; a 36-foot equipment 
trailer from Zieman Manufacturing; 
three 2013 GMC 1-ton plumbing ser-
vice trucks; three Chevrolet Silverado 
pickups; two Ford F-250 utility trucks; 
and two Isuzu utility trucks. For wa-
terjetting, the company uses Warthog 

sewer nozzles made by StoneAge Inc. 
“Someone’s always coming out with a better mousetrap,” 

Bohmer says. “Staying up to speed with new technology gives 
you an edge. We’re professionals providing a professional ser-
vice. If you’re a brain surgeon, you want the best scalpels avail-
able. The same should be true for us. 

“We spend a lot of money to have the best equipment 
available,” he adds, “but we’re always ready to serve customers 
when we get a call. And the amount of money some of these 
machines bring in is unbelievable … the money we’ll make ev-
ery month from our new 2014 pump truck is incredible com-
pared to the payment on that truck.”

 
KeeP oN GroWiNG

A second-generation plumber, Bohmer says his father, Bill, taught him 
volumes about how to treat customers right – and inspired him to someday 
run his own company. In fact, he still vividly remembers the night he gradu-
ated from high school, when he went out with his dad on a 3 a.m. service 
call. After the duo returned home at 7 a.m., Bohmer went to bed. 

“When I woke up, I found two $100 bills on my dresser,” Bohmer recalls. 
“At the time, I wanted to be a marine architect. But that got me started in the 
plumbing business. I thought it was great – felt like I hit the lottery.” 

Bohmer expects further growth for the company. 
“Every year for the first 10 years, we doubled our business,” he says. 

“We’re not doing that anymore, but we’re still growing. In fact, the last three 
years were our best ever. 

“We learn something new every day in the septic division,” he adds. 
“But it’s a constant work in progress … a learning process. We can always get 

better at what we do. And as long as we’re learning, we’re heading in the 
right direction.” ■

      MORE INFO

Amthor International
800/328-6633
www.amthorinternational.com
(See ad page 28)

Electric Eel Mfg.
800/833-1212
www.electriceel.com

FlowMark
913/663-6637
www.flowmark.com

Gorlitz Sewer & Drain, Inc.
562/944-3060
www.gorlitz.com

Makita U.S.A.
800/462-5482
www.makitausa.com

Masport, Inc.
800/228-4510
www.masportpump.com
(See ad page 3)

RIDGID
800/769-7743
www.ridgid.com

StoneAge, Inc.
866/795-1586
www.stoneagetools.com

T&T Tools, Inc.
800/521-6893 
www.mightyprobe.com
(See ad page 36)

Tri State Tank
800/255-0008
www.tristatetank.com

Tuf-Tite Inc.
800/382-7009 
www.tuf-tite.com

US Jetting, LLC
800/538-8464
www.usjetting.com

Preparing to dig to 
the lid of a septic tank 
during an inspection, 
Eusevio Herrera plugs 
in a Makita demolition 
hammer with a clay 
spade.

Staying up to 
speed with new 

technology gives you an 
edge. We’re professionals 
providing a professional 
service. If you’re a brain 
surgeon, you want the 
best scalpels available. 
The same should 
be true for us.

—  Kurt Bohmer
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“We spend a lot of money to have the best equipment 
available,” he adds, “but we’re always ready to serve customers 
when we get a call. And the amount of money some of these 
machines bring in is unbelievable … the money we’ll make ev-
ery month from our new 2014 pump truck is incredible com-
pared to the payment on that truck.”

 
KeeP oN GroWiNG

A second-generation plumber, Bohmer says his father, Bill, taught him 
volumes about how to treat customers right – and inspired him to someday 
run his own company. In fact, he still vividly remembers the night he gradu-
ated from high school, when he went out with his dad on a 3 a.m. service 
call. After the duo returned home at 7 a.m., Bohmer went to bed. 

“When I woke up, I found two $100 bills on my dresser,” Bohmer recalls. 
“At the time, I wanted to be a marine architect. But that got me started in the 
plumbing business. I thought it was great – felt like I hit the lottery.” 

Bohmer expects further growth for the company. 
“Every year for the first 10 years, we doubled our business,” he says. 

“We’re not doing that anymore, but we’re still growing. In fact, the last three 
years were our best ever. 

“We learn something new every day in the septic division,” he adds. 
“But it’s a constant work in progress … a learning process. We can always get 

better at what we do. And as long as we’re learning, we’re heading in the 
right direction.” ■

      MORE INFO

Amthor International
800/328-6633
www.amthorinternational.com
(See ad page 28)

Electric Eel Mfg.
800/833-1212
www.electriceel.com

FlowMark
913/663-6637
www.flowmark.com

Gorlitz Sewer & Drain, Inc.
562/944-3060
www.gorlitz.com

Makita U.S.A.
800/462-5482
www.makitausa.com

Masport, Inc.
800/228-4510
www.masportpump.com
(See ad page 3)

RIDGID
800/769-7743
www.ridgid.com

StoneAge, Inc.
866/795-1586
www.stoneagetools.com

T&T Tools, Inc.
800/521-6893 
www.mightyprobe.com
(See ad page 36)

Tri State Tank
800/255-0008
www.tristatetank.com

Tuf-Tite Inc.
800/382-7009 
www.tuf-tite.com

US Jetting, LLC
800/538-8464
www.usjetting.com

Preparing to dig to 
the lid of a septic tank 
during an inspection, 
Eusevio Herrera plugs 
in a Makita demolition 
hammer with a clay 
spade.

Staying up to 
speed with new 

technology gives you an 
edge. We’re professionals 
providing a professional 
service. If you’re a brain 
surgeon, you want the 
best scalpels available. 
The same should 
be true for us.

—  Kurt Bohmer
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Available Sizes: 1500, 2300, 2500 & 3360

                            ST Series  
Vacuum Tanks

www.vaxteel.com
Industrial Vacuum Equipment Galva, IL    800-545-0174    309-932-3311

Built to Order.
Built to Last.

Steel, Stainless & Galvanized - Hoisted Tanks/Full Open Doors - Multiple Compartment Tanks
Dealer for Seven Major Vacuum Pumps - Removable Hose Trays - Tank Kits 300 to 5000 Gallon

Roll Off Tanks - Approval Drawings - Equipment Installation - Production Progress Photos
Custom Paint Matching - Interior Tank Coatings - Custom Film Lettering & Graphics

0

Affordable Built to Order.

Schlomka Services, LLC
Forest Lake, MN

Visit our website for more available options & services

BOOTH

4323

BOOTH
2200

BOOTH
3213

http://www.vaxteel.com


BOOTH
3213
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Classy TruCk ROUNDUP

T here’s something for every pumper to appreciate in the collection of 2014 Classy Truck entries. 
We see smaller, compact vacuum trucks perfect for maneuvering suburban territory to serve 
grease trap customers and rigs with larger tanks designed to travel the countryside and take on 

septic tank waste from several customers before disposal.
If you’re looking to add a little bling to your workday, you’ll see trucks with more complex paint 

schemes, graphics and wraps, and dripping with chrome accessories. If you prefer simple, stripped-
down trucks built for hard work day after day, you’ll find that here too.

But they’re all work trucks first. So look for features like heated collars, oversized valves and 
powerful vacuum pumps to keep any sludge moving freely. And for all-day pumping convenience, look 
for ample storage for supplies and job site accessories, as well as creature comforts on the interior.

Take a good look at our 2014 entries and let us know which one you would most like to see parked 
in your garage. Your pick will help a panel of judges at COLE Publishing choose the winner. The Classy 
Truck of the Year and its owner will be featured on the cover of the February 2015 issue of Pumper, the 
issue distributed at the WWETT (Water & Wastewater Equipment, Treatment & Transport) Show.

After you check out all the photos and descriptions, go to www.pumper.com/classy to cast a 
ballot for your favorite truck. You have until Dec. 20 to make your vote count. One vote per IP address 
allowed.

  
Picture Perfect
You can help the crew at Pumper pick the most beautiful rig from the Classy Truck garage 
By Jim Kneiszel

FEBRUARY

J.L. Rishel Co.
South Williamsport, Pa.

Jim Rishel runs an all-burgundy 2007 Volvo VED12 built out by 
J&J Truck Bodies and Trailers with a 4,600-gallon steel tank and 
Fruitland 500 cfm pump. The truck has aluminum hose trays 
and front wheels, three 4-inch intakes, a 4-inch discharge and 
work lights on the sides and rear. The cab is set up for comfort 
with spring ride, AC, cruise control, iPod- and Sirius satellite-
ready stereo. The truck hauls mainly residential septage.

MARCH

Ron’s Septic Tank and Drain Service
Paducah, Ky.

Ron Morris maintains a 1999 Kenworth T-800 built out by 
Advance Pump & Equipment with a 3,600-gallon aluminum 
tank and Moro PM100T vacuum pump. A 200-gallon freshwater 
compartment in the tank feeds an Advance Pump JT1030 
3,000 psi toolbox jetter system with remote control and air hose 
reel. The refreshed engine has more than a million miles. The rig 
serves residential septic and commercial customers.

APRIL

Aqua Drain Sewer Services Inc.
Ottawa, Ontario, Canada

Yanick Brule drives a wrapped up 2013 International 7500 built 
out by Transway Systems with a 3,000-gallon steel tank and 
Fruitland 500 vacuum pump. Convenience features include 
rear work lights, a stainless steel toolbox, stainless diamond-
plate hose racks, 4-inch inlet and 6-inch dump valve and 
several interior creature comforts. The truck splits time between 
residential septic and flood cleanup work.

JANUARY

Brian’s Septic Service
Tallahassee, Fla.

Brian Miller bought a white 2012 International WorkStar 7500, 
built out by Imperial Industries with a 4,000-gallon aluminum 
tank and vacuum provided by a National Vacuum Equipment 
Challenger 607 heavy-duty pump. There’s secure supply 
storage to spare in three customer toolboxes and a Garnet 
SeeLevel gauge with in-cab display measures loads. The truck 
is used for residential septic and grease trap service.

OCTOBER

Favreau Septic Service
Sterling, Mass.

Larry Favreau added a white and blue 1996 Kenworth T800 with 
a 4,500-gallon aluminum tank and National Vacuum Equipment 
Challenger 506 pump from Bay State Truck and Trailer. The truck 
carries an O’Brien toolbox jetter, and features digital Accu-Level 
and rear sight glasses, 3- and 4-inch inlets and 6-inch dump valve, 
heated collars, rear work lights and carries a Crust Buster. The 
truck is used mainly for septic service and grease trap cleaning.

NOVEMBER

Continental Power Rodding
Sharon, Tenn.

Burney Miles bought a white over blue 2006 Freightliner M2 
and had it built out by D & B Vacuum Sales with a 2,500-gallon 
steel tank and Masport HXL400WV pump. Convenience features 
include spray-on bedliner on the hose trays, dual stainless steel 
toolboxes, rear sight glasses and front sight tube, and a bracket 
to hold a Crust Buster. The truck is used almost exclusively for 
residential septic work.

DECEMBER

Ace Acme Septic Services
Arlington, Wash.

Todd Summers bolstered the fleet with a Viper red 2013 
International LoneStar with a drop axle, 3,600-gallon steel tank 
and Masport 400 cfm pump built out by Erickson Tank & Pump. 
The truck features diamond-plate aluminum hose trays, aluminum 
wheels, chrome accents including visor, mirrors and door handles, 
rear sight glasses, and top and rear manways. Driver Shawn 
Graham uses the truck for residential septic service.

MAY

Fiedler’s Your Pumping Specialists
Royalton, Minn.

Jeff and Cindy Tiemann and Ted and Bonnie Popp bought a 
maroon 2007 International 7600 built by Friedrich’s Auto and 
Truck Sales, Sartell, Minn., using a 4,300-gallon stainless steel 
tank built by Advance Pump & Equipment. Vacuum is provided 
by a Challenger 866 pump from National Vacuum Equipment. 
The truck is used for a variety of work, including residential 
septic, car wash waste and grease trap service.

JUNE

Ingram & Greene Sanitation
Atascadero, Calif.

Roger Greene upgraded his fleet with a white 2012 International 
4300 with a 2,800-gallon aluminum tank from Progress Tank, 
and a Fruitland RCF 500 vacuum pump. The truck features rear 
sight glasses, top and rear manways, aluminum hose trays, 
3-inch inlet and 6-inch dump valve, beacon lighting and white 
painted wheels. It is used mainly for residential septage and 
grease trap waste and the regular driver is Leonell Torres.

JULY

Big Willy’s Septic Service Inc.
Mariaville, N.Y.

Richard Foster runs a white and Big League blue 2010 Peterbilt 
335 with a 2,500-gallon steel tank and Challenger 607 vacuum 
pump built out by Lely Manufacturing. The truck has sight 
glasses, aluminum wheels, dual black toolboxes, rear work lights, 
chrome accents including rooftop horn and windshield visor, and 
4-inch inlet and dump valve. A one-man operator, Foster uses the 
truck to pump residential septic systems.

AUGUST

Harding Septic & Portables
Porterfield, Wis.

Bryce Harding runs a red 2013 International WorkStar 7400 with 
a 5,000-gallon aluminum tank and National Vacuum Equipment 
Challenger 500 cfm vacuum pump built out by Imperial 
Industries. The truck features dual toolboxes, aluminum wheels 
and a chrome package. The cab is set up with wood-grain 
accents, wrap-around dash, Bluetooth and CB. The rig is used 
mainly for residential septic and some municipal sludge hauling.

SEPTEMBER

Small Town Septic
Granby, Conn.

Owner Jason LaChance operates a red over white 2006 Mack 
Granite truck built out by Joe’s Welding Supply in 2012 with a 
3,200-gallon steel tank and Masport HXL400 vacuum pump. 
The truck has a 4-inch inlet and 6-inch dump valves, heated 
collars to avoid winter freezing, aluminum wheels and chrome 
accents. The chassis was in storage for six years before build-
out. The rig serves mainly residential septic customers.

Cast Your Ballot Today!
Step 1. Look over the 12 Classy Trucks for 2014.

Step 2. Choose your favorite.

Step 3. Go online at www.pumper.com/classy and cast your vote. 
(One vote per IP address allowed.)

Act now! The deadline for voting is Dec. 20.

Make Your New Rig 
a Classy Truck!
Seeing your truck in the pages of Pumper is easy!

Step 1. Clean and detail your truck.

Step 2. Snap a variety of photos with your digital camera.

Step 3. Send the photos to us, along with a detailed description 
of the truck and accessories, to editor@pumper.com.

http://www.pumper.com/classy
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BOOTHS
4331, 4332, 4333, 4337

BOOTH

2339
Seal-R™ 

Sizes:

12", 15", 18", 
24", 30", 
36", 42"

 BrenLin Company, Inc
Manufacturers of Seal-R™ Products

888-606-1998 • www.seal-r.com
BOOTH
5100

BOOTH
5124

http://www.seal-r.com
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Like us on 
Facebook

866.789.9440
www.keevac.com

P1214

Denver, CO
Bellefonte, PA
Kansas City, MO

Quebec, PC
Ontario, ON
Calgary, AB
Moncton, NB

Industries,  Inc.

$105,995
• Cummins 240 HP engine

• Allison 2500 6-speed RDS automatic
• Air brakes • 25,999 GVWR
• 2,000 gal. aluminum tank

• Two compartment tank, 500 fresh 
water/1,500 waste

• NVE primary moisture trap
• NVE 20" top man way

• 4" waste discharge line with valve, 
adapter, and cap

• Anti-surge baffles
• Heavy duty toilet carrier with trailer hitch

• Single or two compartment tanks

2014 PETERBILT

NOW OFFERING STEEL  
RESTROOM TRUCKS SLIDE-INS AVAILABLE

300 to 1500 gal. 
Single & Dual Compartment

Multiple Pumps Available

• 245 HP DT466
• Allison 2500 6-speed RDS automatic

• Air brakes • 25,999 GVWR
• New 2,000 gal. aluminum tank

• Two compartment tank, 500 fresh 
water/1,500 waste

• New Pump System
• NVE primary moisture trap

• NVE 20" top man way
• 4" waste discharge line with valve, 

adapter, and cap
• Heavy duty toilet carrier with trailer hitch

2007 INTERNATIONAL 4300

Call for Pricing

Call for Pricing

Aluminum, Stainless Steel, Steel

2006 INTERNATIONAL 4300 

NEW TANK & PUMP

YOUR CHASSIS OR OURS!

KeeVac Industries is 

proud to announce  

Sturgeon Tank is  

now our authorized  

Canadian Distributor!

• 245 HP DT466
• Air brakes

• 33,000 GVW
• Auto transmission

• 2,300 gallon steel septic truck

• Jurop PN84 vacuum system
• One tool box

• Two work lights (at rear )
• Heavy duty bumper

$59,750

Ind u s tr ie s

Call for Pricing

• Cummins 240 HP engine
• Allison 2500 6-speed RDS automatic

• Air brakes • 25,999 GVWR
• 2,000 gal. aluminum tank

• Two compartment tank, 500 fresh 
water/1,500 waste

• NVE primary moisture trap
• NVE 20" top man way

• 4" waste discharge line with valve, 
adapter, and cap

• Anti-surge baffles
• Heavy duty toilet carrier with trailer hitch

$99,950
2014 INTERNATIONAL 4300

BOOTHS

2445, 2446

Happy Holidays and Happy New Year!

Beat the Price Increase.

Call Today!
A traveler attempting to book a plane ticket by phone became frustrat-

ed after choosing from a menu of endless options and then waiting 
on hold for 20 minutes before being transferred twice, the second 

time to a dial tone! When she called back, the first live person she connected 
with got an earful about how poor the customer service was. 

The agent responded without hesitation, stating, “Oh, well, we’re not 
doing that anymore.” “Not doing what?” inquired the caller. “The customer 
service thing … we tried that before and it wasn’t working for us!” While the 
airline representative was joking in an effort to make light of a bad situation, 
his sarcasm is actually a serious assessment of the customer satisfaction at-
titude we experience all too often. 

From clusters of retail clerks engaging in personal conversation while 
a shopper waits to be acknowledged to grocery stores having only one reg-
ister open at 5 p.m. on a weekday, customer satisfaction levels decrease as 
customer frustration grows. It’s become too common for an employee to re-
spond to an inquiry from a customer as if their request is an imposition. As a 
result, potential customers often feel compelled to apologize for the incon-
venience their request has caused or ultimately determine their lack of need 
for that product or service at that time.

 
FOCUS ON CARE

When a company focuses on the customers’ needs, it seems refreshing 
and often is considered exceptional because it’s more the exception than the 
rule. Here are ways your business can improve customer satisfaction:

 
Set expectations. It is probably true that common sense isn’t so com-

mon anymore. In terms of customer satisfaction, that means client service 
expectations need to be established and not assumed. As the world becomes 
increasingly more electronic, it is even more important that a focus on per-
sonalization is not deleted from business-customer relationships. Defining 
appropriate actions and attitudes will ensure that employees know what is 
and isn’t acceptable to protect the reputation of the company.

 
Provide training. Establish guidelines that identify appropriate resolu-

tions to common customer issues to assist employees in their initial learning 
curve as well as their ongoing development. As part of that educational pro-
cess, share typical scenarios and suitable end results and then practice them 
in hypothetical settings. These activities will enhance long-term behavioral 
modification and reduce turnover.

 
Take action. It has been said that there is no advance without chance 

and where there’s no guts, there’s no glory. Equally true is that insubordina-
tion requires ramification. While it can be difficult to exercise authority for 
noncompliance to customer satisfaction expectations, the impact of not tak-

ing action can be insurmountable. Complacency is contagious, so when an 
employee’s lackadaisical attitude is overlooked, the interpretation by other 
staff members is that it is acceptable behavior. This is devastating to any 
business and incredibly difficult to reverse.

 
Focusing on exceptional customer satisfaction results in some big benefits: 
 
Upsell opportunities. It is not the dollar amount that can be saved that 

counts or even the service that can be purchased for the amount spent. Ulti-
mately, it is the buying experience that most impacts the decision to spend 
more than intended. It is the customer satisfaction factor, more than any-
thing else, that encourages a decision to invest in additional service or up-
graded features.

  
Repeat business. More often than not, customers will frequent a cer-

tain company even if a comparable product or service can be purchased for 
less money elsewhere. Why? Because of the service they receive and their 
effortless customer experience. This justifies that the value is in the percep-
tion, not just in the service or products provided.

 
Word-of-mouth marketing. The best compliment is a recommen-

dation and the most expensive advertising is a bad customer experience 
shared with others. For instance, your company provides portable restrooms 
for an outdoor fair, but the sponsor hears nothing but complaints about their 
cleanliness and effectiveness. When the sponsor calls to express his dissat-
isfaction, he’s equally unhappy with the nonchalant response he receives 
from your staff. You probably won’t get his business for next year’s fair – and 
the sponsor likely will mention his ordeal to his contacts. How much does 
that negative customer experience cost you?

 
THE BOTTOM LINE

No, the customer is not always right, but the customer always does 
have the right to make the final buying decision. Therefore, the way a pro-
spective client is treated really does matter – with respect to their initial 
buy, their future purchase considerations and for the story they tell of their 
experience. ■
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Diane Ciotta is a 
professional speaker and 
co-author of Pushing to 
the Front, with Brian Tracy. 
For more information, visit 
www.thekeynoteeffect.com, 
email di@thekeynoteeffect.
com or call 732-672-7942.  

Building The Business

 
Treat Your Clients Right
Improving customer satisfaction can reap welcome returns  By Diane Ciotta

As the world becomes increasingly more electronic, 
it is even more important that a focus on personalization 
is not deleted from business-customer relationships.

http://www.thekeynoteeffect.com
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adapter, and cap
• Heavy duty toilet carrier with trailer hitch

2007 INTERNATIONAL 4300

Call for Pricing

Call for Pricing

Aluminum, Stainless Steel, Steel

2006 INTERNATIONAL 4300 

NEW TANK & PUMP

YOUR CHASSIS OR OURS!

KeeVac Industries is 

proud to announce  

Sturgeon Tank is  

now our authorized  

Canadian Distributor!

• 245 HP DT466
• Air brakes

• 33,000 GVW
• Auto transmission

• 2,300 gallon steel septic truck

• Jurop PN84 vacuum system
• One tool box

• Two work lights (at rear )
• Heavy duty bumper

$59,750

Ind u s tr ie s

Call for Pricing

• Cummins 240 HP engine
• Allison 2500 6-speed RDS automatic

• Air brakes • 25,999 GVWR
• 2,000 gal. aluminum tank

• Two compartment tank, 500 fresh 
water/1,500 waste

• NVE primary moisture trap
• NVE 20" top man way

• 4" waste discharge line with valve, 
adapter, and cap

• Anti-surge baffles
• Heavy duty toilet carrier with trailer hitch

$99,950
2014 INTERNATIONAL 4300

BOOTHS

2445, 2446

Happy Holidays and Happy New Year!

Beat the Price Increase.

Call Today!
A traveler attempting to book a plane ticket by phone became frustrat-

ed after choosing from a menu of endless options and then waiting 
on hold for 20 minutes before being transferred twice, the second 

time to a dial tone! When she called back, the first live person she connected 
with got an earful about how poor the customer service was. 

The agent responded without hesitation, stating, “Oh, well, we’re not 
doing that anymore.” “Not doing what?” inquired the caller. “The customer 
service thing … we tried that before and it wasn’t working for us!” While the 
airline representative was joking in an effort to make light of a bad situation, 
his sarcasm is actually a serious assessment of the customer satisfaction at-
titude we experience all too often. 

From clusters of retail clerks engaging in personal conversation while 
a shopper waits to be acknowledged to grocery stores having only one reg-
ister open at 5 p.m. on a weekday, customer satisfaction levels decrease as 
customer frustration grows. It’s become too common for an employee to re-
spond to an inquiry from a customer as if their request is an imposition. As a 
result, potential customers often feel compelled to apologize for the incon-
venience their request has caused or ultimately determine their lack of need 
for that product or service at that time.

 
FOCUS ON CARE

When a company focuses on the customers’ needs, it seems refreshing 
and often is considered exceptional because it’s more the exception than the 
rule. Here are ways your business can improve customer satisfaction:

 
Set expectations. It is probably true that common sense isn’t so com-

mon anymore. In terms of customer satisfaction, that means client service 
expectations need to be established and not assumed. As the world becomes 
increasingly more electronic, it is even more important that a focus on per-
sonalization is not deleted from business-customer relationships. Defining 
appropriate actions and attitudes will ensure that employees know what is 
and isn’t acceptable to protect the reputation of the company.

 
Provide training. Establish guidelines that identify appropriate resolu-

tions to common customer issues to assist employees in their initial learning 
curve as well as their ongoing development. As part of that educational pro-
cess, share typical scenarios and suitable end results and then practice them 
in hypothetical settings. These activities will enhance long-term behavioral 
modification and reduce turnover.

 
Take action. It has been said that there is no advance without chance 

and where there’s no guts, there’s no glory. Equally true is that insubordina-
tion requires ramification. While it can be difficult to exercise authority for 
noncompliance to customer satisfaction expectations, the impact of not tak-

ing action can be insurmountable. Complacency is contagious, so when an 
employee’s lackadaisical attitude is overlooked, the interpretation by other 
staff members is that it is acceptable behavior. This is devastating to any 
business and incredibly difficult to reverse.

 
Focusing on exceptional customer satisfaction results in some big benefits: 
 
Upsell opportunities. It is not the dollar amount that can be saved that 

counts or even the service that can be purchased for the amount spent. Ulti-
mately, it is the buying experience that most impacts the decision to spend 
more than intended. It is the customer satisfaction factor, more than any-
thing else, that encourages a decision to invest in additional service or up-
graded features.

  
Repeat business. More often than not, customers will frequent a cer-

tain company even if a comparable product or service can be purchased for 
less money elsewhere. Why? Because of the service they receive and their 
effortless customer experience. This justifies that the value is in the percep-
tion, not just in the service or products provided.

 
Word-of-mouth marketing. The best compliment is a recommen-

dation and the most expensive advertising is a bad customer experience 
shared with others. For instance, your company provides portable restrooms 
for an outdoor fair, but the sponsor hears nothing but complaints about their 
cleanliness and effectiveness. When the sponsor calls to express his dissat-
isfaction, he’s equally unhappy with the nonchalant response he receives 
from your staff. You probably won’t get his business for next year’s fair – and 
the sponsor likely will mention his ordeal to his contacts. How much does 
that negative customer experience cost you?

 
THE BOTTOM LINE

No, the customer is not always right, but the customer always does 
have the right to make the final buying decision. Therefore, the way a pro-
spective client is treated really does matter – with respect to their initial 
buy, their future purchase considerations and for the story they tell of their 
experience. ■
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Diane Ciotta is a 
professional speaker and 
co-author of Pushing to 
the Front, with Brian Tracy. 
For more information, visit 
www.thekeynoteeffect.com, 
email di@thekeynoteeffect.
com or call 732-672-7942.  

Building The Business

 
Treat Your Clients Right
Improving customer satisfaction can reap welcome returns  By Diane Ciotta

As the world becomes increasingly more electronic, 
it is even more important that a focus on personalization 
is not deleted from business-customer relationships.

http://www.keevac.com
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Behind every product we sell is a hardworking,
dedicated Canadian committed to delivering the
best portable sanitation equipment in the world.  

It is this dedication that has allowed us to become
Canada’s largest portable sanitation equipment

manufacturer. With four distribution centers across
the country, we are committed to working  

even harder to ensure Canadians get the service  
they deserve and the products they need.  

That’s a promise.

705-325-4200 | 800-465-9590 | polyjohncanada.ca

PRODUCTS BUILT 
BY CANADIANS FOR CANADIANS

P J  U S A  |  P J  C A N A D A  |  P J  I N T E R N A T I O N A L  |  P J  S O U T H  A M E R I C A  |  P J  M E X I C O
POLYJOHN.COM POLYJOHNCANADA.CA POLYJOHN.CO.UK POLYJOHNSA.COM.BR POLYJOHNDEMEXICO.COM
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Spotlight

Inspecting Every Inch
LAMP II pan-and-tilt camera option from CUES allows operators to inspect all areas of the pipe
By Craig Mandli

T he self-propelled LAMP II inspection system from CUES has been 
on the market for several years. But a pan-and-tilt add-on, rolled out 
for the first time at the 2014 Pumper & Cleaner Environmental Expo 

International (now called the Water & Wastewater Equipment, Treatment 
& Transport Show), has brought new versatility to the system, allowing 
an operator to perform simultaneous lateral and mainline inspections, 
according to Kevin Jordan, the southeast regional sales manager for CUES.

The full system includes a self-propelled lateral launcher, transportation 
platform and two cameras – a mini pan-tilt-optical zoom mainline camera 
mounted on an articulating platform for easy invert entry and a camera 
for lateral inspection. The mini pan-and-tilt system includes a detachable 
steering wand that provides the ability to navigate through multiple pipe 
junctions, giving operators even more latitude to inspect every inch of the 
pipe system, Jordan says.

“The operator can rotate and articulate the camera, and the wand 
allows them to get into different bends and areas of the pipe that weren’t 
previously accessible,” says Jordan. “The feedback we received from those 
who were using systems in the field indicated that they needed to be able to 
steer the pan-and-tilt camera. This system accomplishes that.” 

The LAMP II system is available with a stainless steel or fiberglass push 
cable that can inspect more than 150 feet into a lateral. It can pull 1,000 feet of 
video cable, reducing traffic control expenses while increasing production. 
It’s operated using a hand-held, wireless video-game-like controller, 
including all lateral launcher, transport, camera and reel functions. Color 
video from the two cameras can be displayed in a picture-in-picture format 
or on separate monitors.  

“The system now offers a lot of flexibility in the same footprint,” says 
Jordan. “The wand can actually be used to lever the pan-and-tilt camera 
around corners. It allows the operator to be able to see so much more.”  

The LAMP II main camera is designed 
to inspect 6- to 30-inch mainlines, while the 
360-degree pan-and-tilt can inspect 3- to 
8-inch laterals with its 40:1 optical/digital 
zoom. It has automatic centering and built-in 
auto upright that keeps the image stabilized 
at all times. The system also has a built-in 
sonde for line locating and comes with four 
sets of single-point removable wheels with a combination of rubber tires 
for most conditions and semipneumatic tires to negotiate pipes with more 
debris. High-traction tires with a steel-abrasion base are available for greasy 
conditions and PVC pipe. Both cameras have built-in lens window wipers 
for in-pipe lens cleaning.  

“We basically took a product that we were already very proud of, and 
added usability and versatility,” says Jordan. “It is ideal for municipal lateral 
inspections, residential mainlines and even in the oil and gas industry for 
inspecting cross bores.”  

Jordan reports that operators who have tested the new pan-and-tilt 
option are enthused. “Obviously the demand was there, so the feedback has 
been great,” says Jordan. “We want our customers to know that the pan-and-
tilt can be retrofitted on all existing LAMP II systems too.”  

Jordan says CUES regularly launches a new product at every Expo. That 
won’t change with the first year of WWETT in 2015.  

“The entire industry is looking at multi-sensor technology in pipe 
inspection products,” says Jordan. “We intend to keep building high-
tech gear with a smaller footprint. The demand is there.” 800/327-7791; 
www.cuesinc.com. ■

CUES Equipment Manager 
Tim Wilson, right, explains the 
upgraded pan-and-tilt camera 
options on the company’s 
LAMP II inspection system to a 
show attendee.
(Photo by Craig Mandli)

Winterize Your

kentuckytank.com 1.888.459.8265

Holding Tanks

Kit includes: 
> Thermostatically controlled  

1250 watt floating tank heater
> 10" Lid and ring

BOOTH

6112

http://www.cuesinc.com
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BOOTH
6000

Secondary PUMP
DISTRIBUTOR

Secondary Shutoffs

2100 EAST BOOTH ST. • SEARCY, AR 72143
Fax: 501.279.0003 • E-mail: sbs3647307@gmail.com

12" Primary Shutoffs

21" & 36" Manways

Sight Glasses, Valves & Couplings

B A S E  TA N K  P R I C I N G

Call Today For 
Information  
Or Prices On 
Tanks, Pumps 
And All Parts

M BATTIONI
M CHALLENGER
M FRUITLAND

M JUROP
M MASPORT
M MORO

Pump Rebuild Kits In Stock

800.364.7307

BASE TANKS INCLUDE:
1/4" Thick Steel  • Pipe Reinforced Baffles • Primary Shutoff

Flanged and Dished Heads • 21" Top and Rear Hatches
Full Length Under Carriage on Bottom of Tank

2100 gallon ............. $5800
2500 gallon ............. $6740
3000 gallon ............. $7575

3360 gallon ............. $8140
3570 gallon ............. $9000
4000 gallon ............. $9920

TANKS SHIPPED TO YOUR LOCATION TANKS TO YOUR DESIGN
STAINLESS STEEL & STEEL UNITS - 

CALL FOR INFORMATION

BOOTH

6029

574-350-2152     info@satelliterestroomtrailers.com

Luxury & Commercial Models Now Available
Beauty and the Beast

When a woman dresses to the hilt and goes out for 
the evening, do you think she would like to use a 
restroom nicer than the one at home?  Of course! 
But what about the men?  For our new commercial 

model we left out the bling. We decided to bolt 
everything down twice and put in a sink, not a 
vanity. Our approach to building a trailer is to have 
common sense features with uncommon durability.

everything down twice and put in a sink, not a everything down twice and put in a sink, not a 
vanity. Our approach to building a trailer is to have vanity. Our approach to building a trailer is to have 
common sense features with uncommon durability.common sense features with uncommon durability.

If you are interested in a new luxury or commercial
trailer request a quote or give us a call. Both are free.

BOOTH
4034

mailto:sbs3647307@gmail.com
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PumPer Profile

Owner: Bryce Harding

FOunded: 2002

emplOyees: 6

service area: Northeast Wisconsin

services: Septic service, portable sanitation, 
sewer cleaning, waterjetting, camera work, minor septic repair

Profile
Harding portables 
llc & Jim’s septic 
pumping llc
Porterfield, Wis. Wisconsin

A Born 
BusinessmAn
B ryce Harding had his first portable restroom contract two weeks 

before he graduated from Peshtigo High School in northern 
Wisconsin. Though some classmates ribbed him about his career 

choice, he had helped his father, Gerry, who ran a one-man septic service 
business. When Gerry received a letter requesting bids for portable 
restroom services, the younger Harding recognized an opportunity and 
purchased his first eight restrooms and a 1994 Ford F-450 truck.

It took several years to grow the business before he could quit a 
full-time pipefitting job but he managed to grow Harding Portables to 
the point where he could hire employees. With the recent purchase of 
a competitor’s business, Harding, now 30, has grown the business even 
more. And he’s not done yet. He has added services to diversify his 
business in the past and is willing to add more in the future.

Harding learned hard work early on. He had several years of working 
experience at a neighbor’s farm milking every morning and evening 
and helping with fieldwork during the summer. His great-grandfather, 
Lee Bruso, ran an excavating business and taught Harding the basics of 
welding. Between the two operations, he had plenty of opportunities to 
drive, troubleshoot and fix a variety of equipment. (continued)

Starting in high school with a 
used truck and a few restrooms, 
Wisconsin’s Bryce Harding has 
quickly grown a diversified 
pumping business … with plans 
to keep expanding 

By Dee Goerge

Harding Portables and Jim’s 
Septic Pumping owner 
Bryce Harding is shown 
with his wife, Heidi, and 
their children Brody, 4, and 
Brecklyn, 2. 
(Photos by Cory Dellenbach)
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PORTABLE TOILET HOSE

WE HAVE LEVERS & METAL GOODS IN STOCK!

INCLUDES 
FITTINGS!

INCLUDES 
FITTINGS!

COUPLE-IT-YOURSELF
STARTER PACKAGE
INCLUDES:
• CENTER PUNCH TOOL
• 50 CLAMPS
 TO FIT 3"- 4" HOSE

COUPLE-IT-YOURSELFCOUPLE-IT-YOURSELF

WE HAVE 
REBUILD

KITS & PARTS
FOR CHALLENGER,

MORO, JUROP
& BATTIONI PUMPS

VACUUM
PUMPS-

WE GOT ‘EM!

DRIP
LUBE
AUTO 
LUBE

HOSE HEADQUARTERS

TIGERFLEX™ EPDM SUCTION
BULK 100 FT ROLLS

3" 4" 6"

$2.99 ft. $5.25 ft. $11.49 ft.

$2.95 ft. $4.95 ft. $10.99 ft.

TIGERFLEX™ EPDM SUCTION
COUPLED MXF QUICK CONNECT

3" X 20' 3" X 25' 3" X 30' 3" X 33'

$101.01 $119.86 $138.45 $152.91

$91.54 $110.07 $128.59 $139.71

DUTY-FLEX™ EPDM HOSE
Designed by Pumpers for Pumpers

BULK 100' 2" 3" 4"

$1.59 ft. $2.79 ft. $4.95 ft.

$1.55 ft. $2.65 ft. $4.50 ft.

TIGER TAIL
COUPLED MXF QUICK CONNECT

2" X 25' 2" X 30' 2" X 35' 2" X 40'

$99.75 $113.00 $129.75 $145.50

$78.45 $94.07 $109.73 $125.44

PORTA-TUFF HOSE
COUPLED MXF QUICK CONNECT

2" X 25' 2" X 30' 2" X 35' 2" X 40'

$89.22 $107.11 $125.01 $142.90

BATTIONI PUMPS
STARTING AT

$1381.94 $1,24000

$1581.69 $1,33500

WE GOT ‘EM!

A VARCO
EXCLUSIVE!

R260

LC420

PN58

BUY IN BULK 
AND SAVE 

MONEY!

BATTIONI 
VACUUM PUMPS
WE GOT ‘EM!

VACUUM 
PUMPS

NO CUFFS!
LIGHTWEIGHT!
OUR MOST
FLEXIBLE HOSE!

PUMP PRICES SO LOW… WE’VE RAISED EYEBROWS!

A VARCO
EXCLUSIVE!

A VARCO

MANWAYS, FILTERS, 
MUFFLERS & MORE!

NOW 2 TYPES OF EPDM HOSE – AVAILBLE IN 4 COLORS!

Actual Colors May Not Match Photo

Actual Colors May Not Match Photo
1

2

NEW
COLORS!

BRASS LEVER VALVES
3" 4"  6"

$9700 $14200 $27900

PRICES ONLY GOOD WHILE SUPPLIES LAST!
SALE ENDS 1/31/15

FINANCE 
IT!

WE OFFER  FINANCING
ON SELECTED ITEMS -

CALL FOR DETAILS!
LOOK FOR

THE PP LOGO!

TIGER TAILS
Water Jetters Love This Leader Hose- Makes Perfect Guide!
Includes the rope - available without rope at lower price.

¼  " 2" x 36" $17.95 ea. ½  " 2" x 36" $21.50 ea.

¼  " 3" x 36" $23.95 ea. ½  " 3" x 36" $30.50 ea.

Water Jetters Love This Leader Hose- Makes Perfect Guide!Water Jetters Love This Leader Hose- Makes Perfect Guide!Water Jetters Love This Leader Hose- Makes Perfect Guide!

VOLUME DISCOUNTS AVAILABLE- CALL
PERFECT GUIDE FOR JETTER HOSE!

We’ll make it with Plastiflex hose for only 
$9.95 more!

MADE IN
USA

LOW PRICE
$6995

pkg.pkg.69WAS
$82.95

VALVES WITH
HEATERS BUILT IN

• Arctic Series
• Built In Heater
SAVE MONEY- PRICE 
INCLUDES VALVE
AND HEATER!

LEVER VALVES

4" 6"

$295.00 $460.00
PISTON VALVES

6"

$390.00

LEATHER PALM  SAFETY CUFF
#8840$17.95 dozen

WAS $19.93

BLACK PVC SANDY GRIP

#932G  $19.95 dozen
WAS $21.95

BLACK PVC ROUGH GRIP
12" GAUNTLET $16.95 doz.

WAS $18.50#912BR

GLOVES - STYLES FOR PROTECTION FROM WORK & WEATHER

SEE OUR FULL CATALOG WITH SALE PRICING ON 
PG        OF THIS EDITION OF PUMPER

12P14.indd   1 11/13/14   11:20 PM
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 VAlUiNG A BUSiNeSS
From the beginning, Harding had a sense of valuing his business. 

His strategy for winning that first contract was to see what other portable 
restroom operators charged and add $5. At the beginning of the recent 
economic downturn, he raised prices to make up for anticipated lost 
business, and says he never really felt any losses.

“I never used to raise prices. Now I add $10 [to rentals and services] 
every year until they get where they need to be. When you are out working 
you have to get paid to cover your loan, fuel and other costs,” he says. “You 
never want to go backwards.” 

One of his pet peeves is a business owner who low-balls prices to the 
point of not covering costs. He points out there are legitimate reasons for 
charging more than the typical septic service fee in his area. First, he needs 

to charge enough to pay a competitive wage to 
employees who will do work to meet his quality 
standards. Secondly, while competitors field-
spread septage, Harding’s trucks pay the $35 per 
1,000-gallon dumping fee at municipal plants.

“I tell my customers, and they appreciate 
knowing where it’s going and that it’s not going 
on a field,” Harding says. He’s been surprised how 

important that is to customers 
and plans to emphasize it in 
future marketing and radio 
advertisements.

Finally, Harding wants 
his units and service to 
stand out. He makes sure his 
inventory of 280 restrooms 
from Five Peaks are in good 

shape, and he keeps them 
smelling fresh during weekly 
washdown service, using 

deodorants from J & J Chemical Co. And he says he’s diligent about looking 
for overused restrooms. 

“If one is getting over-full, I tell [the customer] I’m putting an extra 
unit in. I don’t want a bad name,” Harding says. “I used to be scared to tell 
customers how to do things.”

Rather than tarnish his business’ reputation with too few or dirty units, 
he prefers to walk away and lose business.

 
eXPANDiNG SerViCeS

Portable sanitation makes up about 25 percent of the business’ income. 
Septic pumping accounts for about 50 percent. Early on, Harding realized he 
needed to add services.

“I got into sewer cleaning about six years in,” he says. “I could see that a lot 

(continued)

My old boss had a crew 
of 12 for 20-some years. 

He doesn’t yell, scream or holler. 
I try to follow in his footsteps – 
not yell, pay well and not 
get too excited about stuff.

— Bryce Harding

 
Left: Travis Block fills out paperwork 
while dumping a load at a City of 
Peshtigo facility.

Below: Office worker Althea Howarth 
goes through invoices and other 
paperwork at Harding Portables and 
Jim’s Septic Pumping.

Technician Travis Block 
washes his work truck, 
a 2013 International 
with 5,000-gallon tank 
built out by Imperial 
Industries with a pump 
from National Vacuum 
Equipment.
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 VAlUiNG A BUSiNeSS
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important that is to customers 
and plans to emphasize it in 
future marketing and radio 
advertisements.

Finally, Harding wants 
his units and service to 
stand out. He makes sure his 
inventory of 280 restrooms 
from Five Peaks are in good 

shape, and he keeps them 
smelling fresh during weekly 
washdown service, using 
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Rather than tarnish his business’ reputation with too few or dirty units, 
he prefers to walk away and lose business.
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Septic pumping accounts for about 50 percent. Early on, Harding realized he 
needed to add services.

“I got into sewer cleaning about six years in,” he says. “I could see that a lot 
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Peshtigo facility.
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built out by Imperial 
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of work was going out the window.” He got tired of scheduling conflicts while 
arranging for others to do the work, so he invested in his own equipment.

“I go to the [Water & Wastewater Equipment, Treatment & Transport] 
show every year and it helps with [choosing] new equipment,” he says. 
“I’ve just been around the plumbing industry a long time and when I see 
an opportunity I’m ready to try it.” After talking to people at the show 
he purchased a Power Line Industries hot-water jetter and Electric Eel 
inspection camera.

He put the equipment to work almost immediately cleaning 12,000 feet 
of floor drains for a local shipyard. Then he used it at a piston manufacturing 
plant. Salt from the metal went into floor drains and hardened and plugged 
150 feet of line. Using an auger hadn’t worked and factory owners thought 
they’d have to spend up to $200,000 tearing up the floor and replacing the 
line. They were happy when Harding’s jetter dissolved the salt and solved 
the problem. Harding set up a maintenance plan to regularly clean the pipe 
to prevent future problems.

The jetter also turned out to be a great investment last winter for 460 
frozen sewer line calls.

In early 2014, Harding expanded again when he bought out his biggest 
competitor, Jim’s Septic Pumping in Crivitz, Wis., which had a strong customer 
list in a tourist town and lake area. He was busier than expected right away. In 
addition to frozen systems and getting to know new customers, two counties 
sent out notices to people with septic tanks that needed to be pumped (every 
three years). Harding Portables received the list and sent reminder postcards.

“At one time we were 350 calls behind with both businesses,” Harding 
says.

Grouping customers by location, 
he and his workers methodically 
pumped tanks to whittle down the list.

eMPloYer leSSoNS
Until a couple of years ago, 

Harding ran the business alone with 
the help of his mother, Elizabeth, who 
answered his phone, and a couple of 
part-time employees. As the workload 
grew, he knew he needed help.

Being the boss and finding the right people has been more challenging 
than he expected. But he tries to emulate his former welding employer, Dan 

(continued)

What’s the most interesting emergency challenge Bryce Harding has faced? 
The owner of Harding Portables and Jim’s Septic Pumping says it was hot-water 
blasting two barges that were frozen together.

The unusual request for his jetting services came during last winter’s frigid 
temperatures. The barges were being used as a platform for a dredging project 
when a cold blast fused them together. The barges were locked together like Lego 
construction toys – only with 20- by 40- by 10-foot connectors and dozens of large 
pins – encased in thick ice. Temperatures hovered around minus 10 degrees F 
with strong winds blowing across Green Bay. 

Harding parked two jetter vans on shore and ran 300 feet of hose across a 
temporary bridge to the barges. Bullet heaters blew heat into the vans’ open doors 
while forklifts kept 300-gallon totes of water coming into the jetters. The crew 
blasted 240-degree water on the ice on each pin at 4,000 psi, 9 gpm.

After about an hour, they’d move to the next one, as other workers swung 
sledgehammers and operated mini-excavators with jackhammers to loosen and 
pry up the pins.

“We had to keep the water running, because if you quit for more than 20 
minutes it froze up,” Harding says. “It was nonstop bull-running for four days from 
about 4 a.m. to 10 p.m. And it was dangerous with thin ice and water around the 
barges.’’ He recalls taking many head counts every day to make sure everyone 
was safe.

But it worked. The barges were finally disconnected by 20 hard workers and 
16,000 gallons of water.

“It was four days of hell, but I had a blast,” Harding recalls. “It’s one of the 
neatest things I’ve done in my life.”

Bone-chilling duty

Above: Technician Travis Block drags 
hose to a tank at the third of five 
pumping jobs of the day. Access was 
tricky for this job, as the tank was at 
the end of a narrow wooded lane and 
he had to back the truck all the way to 
the main road after pumping.

Left: Travis Block sprays down residue 
while pumping a tank in Peshtigo, Wis., 
while the homeowner looks on.
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Cold Weather  &  Cool Savings
As our way of expressing appreciation for your business during the past year, 
we’re pleased to provide you with the following promotions for a limited time.

 Replacement Parts
Time for repair? Now that more units are trickling back onto your yard, take this opportunity 
to get them refurbished over the Winter. Enjoy a 15% discount on all replacement parts.

Blue Works Winter Blend Deodorizer
Slash your deodorizer costs. Colder temperatures lead to less odor stress inside a portable 
restroom so why not consider switching your deodorizer to something that is specifically 
formulated for your late Fall and Winter time season. Save 40% per service!

End of Year Inventory Close Out
Get ‘em while you can. Contact your Division Manager for special pricing on all in-stock 
restrooms and hand wash stations direct from our factory or from one of our many domestic 
distribution centers.

Unassembled Restroom Promotion
Be prepared for next season. Take delivery now and build over the Winter. Contact your 
Division Manager for special pricing and financing opportunities on unassembled restrooms 
shipped direct from our factory.

(800) 241-7951  |  www.polyportables.com

PolyPortables, LLC.
(800) 241-7951 or (706) 864-3776

www.polyportables.com

CUSTOMER          
  APPRECIATION
SALES 
  SPECTACULAR!

CUSTOMER          
  APPRECIATION
SALES 
  SPECTACULAR!

BOOTH
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Saucier of Tri-City Plumbing in Marinette, Wis., whom he greatly respects.
“My old boss had a crew of 12 for 20-some years. He doesn’t yell, scream 

or holler. I try to follow in his footsteps – not yell, pay well and not get too 
excited about stuff.”

From the beginning, Harding emphasized standards of cleanliness and 
quality. He makes it clear to employees that their wages come from their 
work.

Harding starts technicians out 
with a competitive wage, $1 per 
hour annual increases and holiday 
bonuses.

“I ride with them for at least two 
weeks and then I let them go on their 
own a bit. Then I go on another ride 
with them. After that I let them make 
their own mistakes,” he explains. 
“They’re a good group of guys.”

In addition to drivers, Harding 
hired a secretary in early 2014. 
Laurie Simpson answers the phone, 
handles billing and accounting and 
will eventually dispatch trucks. 
Harding adds that he is grateful for 
his mom who continues to run errands for him. He also trades calls with his 
dad to better accommodate customers. 

Finally, his wife Heidi answers the phone on weekends and has been 
invaluable at making business decisions. For example, she recognized 
customers with lake homes often called for service on weekends. Harding 
figured his costs (including overtime pay), realized he was losing money 
and started charging a flat rate of $300. Customers now plan ahead, and the 
Hardings have more time to spend with their two young children.

 
BUYiNG NeW TrUCKS

In the beginning, Harding welded septic tanks to save money. He has a 
well-equipped shop and did his own maintenance and repairs for years. But 
as his business grew his ideas about equipment changed.

“I’m buying new trucks and getting them under warranty. The warranty 
is gold,” he says. “I have tools but don’t have the time.”

While he and his crew take care of general maintenance, for bigger 
repairs the warranty covers 24-hour service. He can sleep while a truck is 
being worked on, and instead of paying a mechanic he can pay a driver to 
bring in more income.

Another change relates to the size of equipment. “Smaller tanker trucks 
don’t make money. Little trucks are becoming obsolete because the fuel, 
insurance, wages and tire prices keep going up,” he says.

His new favorite truck is a 2013 International WorkStar 7600 with 
a 5,000-gallon aluminum tank from Imperial Industries and a National 
Vacuum Equipment Inc. pump. Other trucks for septic pumping include a 
2014 Western Star with an Imperial 4,500-gallon aluminum tank and a 2000 
Freightliner with a 2,300-gallon steel tank, built in Harding’s shop and both 
with 390 Masport pumps. 

For the portable restroom business, the fleet includes a 2014 Ram 5500 
with 600-gallon waste/300-gallon freshwater steel tank built in-house and a 
2000 Ford F-450 truck with a 600-gallon waste/200-gallon freshwater LMT-
VAXTEEL steel tank, both with Conde pumps (Westmoor Ltd.).

 
JeTTiNG AND THAWiNG

Harding owns a 1994 Butler trailer, a 43-foot Lane trailer and a modified 
snowmobile trailer to haul restrooms. He has 15 handicap units from Satellite 
Industries and Five Peaks, 22 Satellite sinks and a JAG Mobile Solutions 
2013 Porta-Lisa trailer used for events, weddings and business bathroom 
remodeling projects.

(continued)

There are a lot 
of options in this 

business. So many things 
you can do, endless routes 
for you to expand. … I think 
hydroexcavation is going 
to be even more 
needed in the future.

— Bryce Harding

Above: Employee Kyle Schubert moves a 
handicap-accessible Five Peaks restroom in the 
Harding Portables yard in Porterfield, Wis.
 
Left: Technician Travis Block fires up his Crust 
Buster tank agitator on a tough pumping job in 
Pound, Wis. His International vacuum truck built 
by Imperial Industries with an National Vacuum 
Equipment pump is shown in the background.
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don’t make money. Little trucks are becoming obsolete because the fuel, 
insurance, wages and tire prices keep going up,” he says.

His new favorite truck is a 2013 International WorkStar 7600 with 
a 5,000-gallon aluminum tank from Imperial Industries and a National 
Vacuum Equipment Inc. pump. Other trucks for septic pumping include a 
2014 Western Star with an Imperial 4,500-gallon aluminum tank and a 2000 
Freightliner with a 2,300-gallon steel tank, built in Harding’s shop and both 
with 390 Masport pumps. 

For the portable restroom business, the fleet includes a 2014 Ram 5500 
with 600-gallon waste/300-gallon freshwater steel tank built in-house and a 
2000 Ford F-450 truck with a 600-gallon waste/200-gallon freshwater LMT-
VAXTEEL steel tank, both with Conde pumps (Westmoor Ltd.).

 
JeTTiNG AND THAWiNG

Harding owns a 1994 Butler trailer, a 43-foot Lane trailer and a modified 
snowmobile trailer to haul restrooms. He has 15 handicap units from Satellite 
Industries and Five Peaks, 22 Satellite sinks and a JAG Mobile Solutions 
2013 Porta-Lisa trailer used for events, weddings and business bathroom 
remodeling projects.

(continued)

There are a lot 
of options in this 

business. So many things 
you can do, endless routes 
for you to expand. … I think 
hydroexcavation is going 
to be even more 
needed in the future.

— Bryce Harding

Above: Employee Kyle Schubert moves a 
handicap-accessible Five Peaks restroom in the 
Harding Portables yard in Porterfield, Wis.
 
Left: Technician Travis Block fires up his Crust 
Buster tank agitator on a tough pumping job in 
Pound, Wis. His International vacuum truck built 
by Imperial Industries with an National Vacuum 
Equipment pump is shown in the background.

http://www.polyportables.com
http://www.polyportables.com


46     Pumper • December 2014

Your Equipment SUPERSTORE Since 1995

Complete Details At

www.AmazingMachinery.com

• 4000 psi @ 4.0 gpm w/Pump
• GX390 Honda OHV Engine
• 150" x 1/4"" Hose w/Remote Hose Reel
• 3 Nozzles/Ball Valve/Aqua Pulse

$1895.00
FREE Freight

• 20" Reel w/ 100" of 3/8"" Cable
• 7"" Color LCD Display
• Heavy Duty Powder Coated Frame

$1895.00
FREE Freight

Viztrac® AM100-100 J/E4040HA-CKIT2

3807 Old Tasso Rd. • Cleveland, TN 37312
1-800-504-7435

$2895.00$2895.00
BUY BOTH

6 Months, No Interest!

Get 6 Months to Pay on Purchases of $99 or More.
Choose Bill Me Later® at Checkout. Subject to Credit Approval.

$1495.00
$1495.00ONLY

$1495.00$1495.00
ONLY

BOOTH
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Harding has a 2006 Chevy cube van for the jetter, a 2005 Ford E-350 for 
sewer augers and a 2006 Sprinter van for the sewer cleaner and camera. Due 
to additional frozen-line work last winter he purchased an Icebreaker 450 
electric pipe thawer, two Arctic Blaster propane pipe thawers and a Miller 
Trailblazer welder.

A 2014 Dodge Ram 3500 work pickup transports Harding’s 2006 Volvo 
E55 mini-excavator and 2006 Cat 277B tracked skid-steer. He uses them and 
a 1997 Peterbilt quad-axle truck with a Heil dumpbody for installation and 
to repair septic systems. 

A new 50- by 80-foot shop built in 2012 includes an office and is well-
stocked with tools to maintain equipment.

Drivers typically use their smartphones to figure out the best route; 
Harding hopes to add GPS tracking in the future. In the office, QuickBooks 
accounting software keeps the bookwork organized.

 
forWArD THiNKiNG

Always looking for a new challenge, Harding sees new equipment 
designed for the wastewater industry and envisions many ways to utilize it. 
He has no doubt diversification will continue to be a priority for his growing 
business.

“There are a lot of options in this business. So many things you can do, 
endless routes for you to expand,” he says. Currently, he’s open to adding 
hydroexcavating to his services if a long-term contract comes through. If not 
now, he anticipates adding it sometime.

“I think hydroexcavation is going to be even more needed in the future,” 
he says. “I’m just waiting.”  ■

  MORE INFO

Arctic Blasters, Inc.
403/638-3934
www.arcticblaster.com
(See ad page 99)

Caterpillar, Inc.
309/675-1000
www.cat.com

Crust Busters/ 
Schmitz Brothers, LLC
888/878-2296
www.crustbusters.com
(See ad page 58)

Electric Eel Mfg.
800/833-1212
www.electriceel.com

Five Peaks
866/293-1502
www.fivepeaks.net
(See ad page 13)

Heil Trailer International
423/745-5830
www.heiltrailer.com

Imperial Industries, Inc.
800/558-2945
www.imperialind.com
(See ad page 49)

J & J Chemical Co.
800/345-3303
www.jjchem.com

JAG Mobile Solutions, Inc.
800/815-2557
www.jagmobilesolutions.com

LMT - VAXTEEL
800/545-0174
www.vaxteel.com
(See ad page 24)

National Vacuum Equipment, Inc.
800/253-5500
www.natvac.com
(See ad page 57)

Power Line Industries
800/750-7841
www.powerlineindustries.com

Satellite Industries
800/328-3332
www.satelliteindustries.com
(See ads, pages 2, 59)

Volvo Construction Equipment
828/650-2000
www.volvo.com/
constructionequipment

Westmoor Ltd.
800/367-0972
www.westmoorltd.com
(See ad page 29)

http://www.arcticblaster.com
http://www.cat.com
http://www.crustbusters.com
http://www.electriceel.com
http://www.fivepeaks.net
http://www.heiltrailer.com
http://www.imperialind.com
http://www.jjchem.com
http://www.jagmobilesolutions.com
http://www.vaxteel.com
http://www.natvac.com
http://www.powerlineindustries.com
http://www.satelliteindustries.com
http://www.volvo.com/
http://www.westmoorltd.com
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FREE Freight
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www.MilwaukeeRubber.com 
CALL TO ORDER  800-325-3730

Hose | Couplings | Valves | Pumps | Vacuum Accessories | Rubber Products | Safety Equipment 

we sell hose & equipment

BOOTH

3032

BIOSOLIDS APPLICATORS

7,000 gallons per 
acre at 9 mph

Bloomington, IL
1-800-678-2459

Rehab & 
Consignment 
Options

2,500 to 6,000 gallon injection or broadcast

Trailer models
also available
liquid or dry

www.stahly.com

Portable Restroom Trailers

LANE’S VACUUM TANK, INC.
 3133 VANZORA RD.  •  BENTON, KY 42025

800.592.3308 • 270.527.9945

Polished Aluminum Skirting and Tool Boxes

SLIDE-IN UNITS & USED TRUCKS AVAILABLE / MASPORT, JUROP & CONDE VACUUM PUMPS
CHECK OUR PRICES

Rodne y Lane ’s CeLL 270.832.3793

   8 Restroom ...$4500
 10 Restroom ...$5000
 12 Restroom ...$5300
 14 Restroom ...$5600
 16 Restroom ...$5900
 20 Restroom ...$7000

13" Tires
23" High

•  2015 International  
Terastar, 1100 Waste,  
400 Fresh ...........$77,000

•   2015 Ford F-550,  
950 Waste, 300 Fresh,  
Gas .....................$64,000

Call about our new design to haul handicaps Used trailers  
also for sale

•  2015 International  
Terastar, 1000 Waste,  
300 Fresh ............$73,000

•   2015 Ford F-550,  
900 Waste, 300 Fresh,  
Gas ......................$61,000

Steel Tanks Aluminum Tanks

•  2015 Dodge 5500,  
900 Waste, 300 Fresh .. $75,000 
4x4 ............................... $78,500

•   2015 Dodge 5500,  
1000 Waste, 300 Fresh . $72,000 
4x4 ................................ $75,500

BOOTH
4020

http://www.MilwaukeeRubber.com
http://www.stahly.com
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Register by
January 23, 2015
to receive the low-rate of $60 per person!
$100 per person at the door. Children 12 and under admitted free.

Register online at wwett.com
or by calling 866-933-2653

To register or for  
detailed information:

wwett.com
866-933-2653

This Show is for You
Rebranded 2015 Water & Wastewater Equipment, Treatment & Transport 
Show promises great value for your utility or business

The 2015 Water & Wastewater Equipment, Treatment & Transport (WWETT) Show is bringing the environmental 
services industry’s best new tools, technology, equipment, educational courses and peer networking 
opportunities together under one roof. It’s a great way for you to help improve your business or utility.

The WWETT Show will encompass all 560,000-plus square feet of exhibit space at the Indiana Convention Center 
in Indianapolis Feb. 23-26, 2015.
 
Education Day kicks off the show, with presenters from the industry’s top manufacturers and associations  
leading a wide variety of classes. Learning opportunities extend throughout the week, with educational  
seminars also slated for Tuesday and Wednesday. You will gain valuable industry-specific knowledge, and  
WWETT education courses also count toward continuing education credits in many states. 

While the educational opportunities are valuable and popular, the show really ramps up on Tuesday when the 
                    exhibit hall opens. Every year, products introduced at the show become important components in many 
                                        industry professionals’ toolboxes and equipment fleets. More than 8,700 people representing    
                                                            3,800 companies attended the 2014 show, with 529 exhibitors nearly spilling out 
                                                                                of the exhibit hall. 
                                                                                             

Don’t miss this opportunity to grow your business. 
Attend the 2015 WWETT Show. 

Education Day Sessions
Monday, February 23, 2015

NAWT
National Association of Wastewater Technicians
Room 234-236

8 a.m. Pre-Trip Inspections
9:30 a.m. Hours of Service (HOS) Overview
11 a.m. Roadside Inspections
1:30 p.m. Environmental Impact Study: Effects of   
 Water Softener on Septic Tank Performance
3 p.m. A Study of Microbiological Induced Corrosion
4:30 p.m. Ask the Expert Q & A

WJTA-IMCA
Water Jet Technology Association
Industrial Municipal Cleaning Association
Room 140-142

8 a.m. Hydroexcavation – Tools to Stay Current 
 in a Changing Marketplace
9:30 a.m. Maximizing Productivity on Vacuum/
 Air Mover Projects
11 a.m. Waterblast Safety Can Enhance Productivity, 
 Quality and Profi ts!

SSCSC
Southern Section Collection Systems Committee
Room 231-233

8 a.m. Combination Vacuum Unit Operation Overview
9:30 a.m. Been There, Done That, Got The T-Shirt 
 (Small Business From a Hands-on Perspective)
11 a.m. So You Think You Are the Best? 
 CCTV Inspection In Its Highest Form
1:30 p.m. Avoid the Pitfalls – Trenchless Pipeline Repair 
 and Renewal
3 p.m. NOZZLES, NOZZLES, NOZZLES!
4:30 p.m.  Ask the Experts Q & A

SSPMA
Sump and Sewage Pump Manufacturers Association
Room 243-245

1:30 p.m. Sizing Guidelines for New or 
 Replacement Sewage Pumps
3 p.m. Backup Battery and Combination Pump Systems   
 Evaluation and Installation
4:30 p.m. Specifying Pumps: Why Do Pumps Fail?

NASSCO
National Association of Sewer Service Companies
Room 130-132

8 a.m. Overview of Manhole Rehabilitation Technologies
9:30 a.m. When, Why and How to Defeat 
 Infi ltration Cost Effectively
11 a.m. New Opportunities in Small-Pipe Relining 
 and Reinstatement
1:30 p.m. Pipeline cleaning Best Practices
3 p.m. Large-Diameter Pipe and Drain Rehabilitation 
 Technologies
4:30 p.m. Ask the Experts Q & A

NEHA
National Environmental Health Association
Room 237-239

8 a.m. New Technologies for Non-Potable Water Use
9:30 a.m. Rules & Regulations with New Technologies 
 and Working with Regulators
11 a.m. New Technologies for Non-Potable Water Use Part 2
1:30 p.m. OSHA Regulations and Smart Business
3 p.m. Sales & Marketing with New Technologies
4:30 p.m. Ask the Experts Q & A 

NOWRA
National Onsite Wastewater Recycling Association
Room 240-242 

8 a.m. Lobbying
9:30 a.m. Field Inspections Part One
11 a.m. Field Inspections Part Two
1:30 p.m. Septic Tank Safety – Lethal Lids
3 p.m. Time Dosing
4:30 p.m. Ask the Experts Q & A

Portable Restroom Track 
Beverly Lewis
Room 243-245

8 a.m. Mastering the Busy Season
9:30 a.m. A Great Customer Experience
11 a.m. Employee Retention and Recruitment

Business Track
Kelly Newcomb, Ellen Rohr, Women’s Roundtable
Room 136-138

8 a.m. Grow or Go! Why Most Companies Fail to Grow
 Effectively and What You Can Do to Keep 
 Your Company From Failing
9:30 a.m. Target Marketing: How to Effectively and 
 Effi ciently Grow Your Sales
11 a.m. Effective Branding and How it Can Help Your Business
1:30 p.m. Business Basics 101
3 p.m. Build the Business You REALLY Want
4:30 p.m. Women in Wastewater Roundtable Discussion

Gil Longwell
Room 140-142

1:30 p.m. Protecting Private Enterprise

Marketing Track
Susan Chin
Room 133-135

8 a.m. Ladies and Gentleman: Create Your Personal Brand   
 and Strategic Network for Success in 5 Easy Steps
9:30 a.m. Effective Website Design and Engaging 
 Customers in the Digital Age
11 a.m. Tapping into the Power of Social Media and 
 Content Marketing

Road Rules & Safety Track
John Conley
Room 133-135

1:30 p.m. A Trucker’s Guide to Washington Speak
3 p.m. Cargo Tank Safety and Regulatory Report
4:30 p.m. Compliance with Part 180 and Preparing for 
 a Tank Truck CT Shop Audit

To register or for 
detailed information:

wwett.com
866-933-2653

You can view the complete schedule 

of events along with an exhibitor list, 

floor plan, travel information and 

everything else you’ll need to plan 

your trip to Indy at  wwett.com
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wwett.com
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You can view the complete schedule 

of events along with an exhibitor list, 

floor plan, travel information and 

everything else you’ll need to plan 

your trip to Indy at  wwett.com
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NAWT Track
Room 234-236

8 a.m. Septage Processing Introduction: 
 Working with an Engineer
9:30 a.m. Analyzing Your Resources: 
 What Goes on Around You is Important!
11 a.m. Introduction to Odor Control

Onsite Installer Track
Room 231-233

8 a.m. Soils, Design, O&M: What Every Installer 
 Should Know
9:30 a.m. Best Installation Practices for 
 Trouble-Free Pump Controls

11 a.m. Introduction to Effluent Filters

*MSW Track
Room 237-239

8 a.m. Mapping Solutions for Repair and 
 Maintenance of Water Distribution Systems
9:30 a.m. The Shift from Reactive to Proactive 
 Wastewater Management Best Practices
11 a.m. Why Hasn’t Your Sewer System Evaluation 
 Survey Testing Worked?

Treatment Plant 
Operator Track
Room 240-242

8 a.m. An Emerging Technology for Lagoon-Based 
 Nutrient Removal
9:30 a.m. The New Wastewater: Collection System 
 Challenges Caused by Today’s Modern Trash
11 a.m. Wastewater Microbiology

Industry Safety Track
Room 243-245

8 a.m. New Trends and Technology in Equipment 
 for Excavation Safety
9:30 a.m. Best Practices: Use, Care and Repair of 
 High-Pressure Sewer Cleaning Hose
11 a.m. Development and Execution of a Cross-Bore 
 Prevention Program

Business Track
Room 130-132

8 a.m. How to Position Your Company in the Market Today
9:30 a.m. Six Proven Tactics to Generate Leads and 
 Turn Them Into Revenue
11 a.m. Growth by Acquisition or Exiting Gracefully: 
 Buying or Selling a Septic or Sewer Business

Drain Cleaning Track
Room 133-135

8 a.m. Drain Cleaning Methods - Then and Now
9:30 a.m. The Physics of Pipe Cleaning Tools and 
 How I Make it Work for Me
11 a.m. Lateral Lining – Are You Using the Right Tool?

Industry Technology 
Track
Room 136-138

8 a.m. How to Manage Septic Systems 
 using Remote Monitoring
9:30 a.m. GPS Tracking: Hype Vs. Reality
11 a.m. Wireless Controls in the Waterjet Industry: 
 Sacrificing Safety for Convenience

Septic Series Track
Room 140-142

8 a.m. True Crime Scene Stories: How to Inspect 
 and Troubleshoot Suspect Onsite Systems
9:30 a.m. One Man’s Waste is Another Man’s Treasure
11 a.m. Dewatering Options for Roll-Off Containers

Tuesday Sessions
February 24, 2015

*Complete contest rules and details at: wwett.com/rules

Detailed session information available at: wwett.com

*MSW - Municipal Sewer & Water

Septic Series Track
Room 140-142

8 a.m. Considerations in Building Your Next Vacuum Truck
9:30 a.m. Grease Collection and Treatment: 
 Raising the Bar Via Resource Recovery
11 a.m. Analyzing Common Onsite Septic System 
 Malfunctions and Options for Prevention & Correction

*MSW Case Study Track
Room 231-233

8 a.m. Retrofi t of the Lansdowne Sanitary P/S
9:30 a.m. Huntington Beach Successfully Navigates 
 Emergency Repair of Fragile Storm Drain
11 a.m. Collection System Rehabilitation – 
 Alternative Technology

*MSW Technology Track
Room 237-239

8 a.m. Implementation of Acoustic Inspection Technology 
 at the City of Augusta
9:30 a.m. Highlights from the 7th Edition of Operation 
 and Maintenance of Wastewater Collection 
 Systems Manual
11 a.m. Technological Advancements Fulfi ll the 
 Promise of Zoom Survey Paradigm

Portable Sanitation 
Track
Room 136-138

8 a.m. Portable Sanitation - Special Events
9:30 a.m. Making Your Portable Restroom Business Lean 
 and Mean – How to Boost Productivity and 
 Increase Your Bottom Line
11 a.m. T.B.D.

Treatment Plant 
Operator Track
Room 240-242

8 a.m. Utility Regulation Basics for Grease Haulers
9:30 a.m. The Waste in Our Wastewater
11 a.m. Security Issues and Best Practices for Water/
 Wastewater Facilities

Pipe Rehab Track
Room 243-245

8 a.m. Integrating Temperature Sensor Technology 
 within Lateral Pipeline CIPP Installations
9:30 a.m. CIPP Calibration and Vacuuming
11 a.m. Extending Life Expectancies with Corrosion-
 Resistant Coatings and Linings

Business Track
Room 133-135

8 a.m. Team Building for Profi t
9:30 a.m. Ten Commonsense Ways to Grow and 
 Improve Your Business
11 a.m. Setting Expectations – The Key to Sales 
 and Customer Satisfaction

Advanced Onsite 
Installer Course
Room 234-236
8 a.m. - 5 p.m.

   • Introduction and Site Evaluation
   • System Sizing and Basic Design Principles
   • Pumping to Systems
   • Installations of ATUs
   • Installing for Management
   • Troubleshooting Systems

Wednesday Sessions
February 25, 2015

To register or for 
detailed information:

wwett.com
866-933-2653

Register Today and Be Entered to Win!
Register to attend the 2015 WWETT Show and you’ll automatically be entered to win this Chevy 4x4!

Detailed session information available at: wwett.com

*MSW - Municipal Sewer & Water
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Septic Series Track
Room 140-142

8 a.m. True Crime Scene Stories: How to Inspect 
 and Troubleshoot Suspect Onsite Systems
9:30 a.m. One Man’s Waste is Another Man’s Treasure
11 a.m. Dewatering Options for Roll-Off Containers

Tuesday Sessions
February 24, 2015

*Complete contest rules and details at: wwett.com/rules

Detailed session information available at: wwett.com

*MSW - Municipal Sewer & Water

Septic Series Track
Room 140-142

8 a.m. Considerations in Building Your Next Vacuum Truck
9:30 a.m. Grease Collection and Treatment: 
 Raising the Bar Via Resource Recovery
11 a.m. Analyzing Common Onsite Septic System 
 Malfunctions and Options for Prevention & Correction

*MSW Case Study Track
Room 231-233

8 a.m. Retrofi t of the Lansdowne Sanitary P/S
9:30 a.m. Huntington Beach Successfully Navigates 
 Emergency Repair of Fragile Storm Drain
11 a.m. Collection System Rehabilitation – 
 Alternative Technology

*MSW Technology Track
Room 237-239

8 a.m. Implementation of Acoustic Inspection Technology 
 at the City of Augusta
9:30 a.m. Highlights from the 7th Edition of Operation 
 and Maintenance of Wastewater Collection 
 Systems Manual
11 a.m. Technological Advancements Fulfi ll the 
 Promise of Zoom Survey Paradigm

Portable Sanitation 
Track
Room 136-138

8 a.m. Portable Sanitation - Special Events
9:30 a.m. Making Your Portable Restroom Business Lean 
 and Mean – How to Boost Productivity and 
 Increase Your Bottom Line
11 a.m. T.B.D.

Treatment Plant 
Operator Track
Room 240-242

8 a.m. Utility Regulation Basics for Grease Haulers
9:30 a.m. The Waste in Our Wastewater
11 a.m. Security Issues and Best Practices for Water/
 Wastewater Facilities

Pipe Rehab Track
Room 243-245

8 a.m. Integrating Temperature Sensor Technology 
 within Lateral Pipeline CIPP Installations
9:30 a.m. CIPP Calibration and Vacuuming
11 a.m. Extending Life Expectancies with Corrosion-
 Resistant Coatings and Linings

Business Track
Room 133-135

8 a.m. Team Building for Profi t
9:30 a.m. Ten Commonsense Ways to Grow and 
 Improve Your Business
11 a.m. Setting Expectations – The Key to Sales 
 and Customer Satisfaction

Advanced Onsite 
Installer Course
Room 234-236
8 a.m. - 5 p.m.

   • Introduction and Site Evaluation
   • System Sizing and Basic Design Principles
   • Pumping to Systems
   • Installations of ATUs
   • Installing for Management
   • Troubleshooting Systems

Wednesday Sessions
February 25, 2015

To register or for 
detailed information:

wwett.com
866-933-2653

Register Today and Be Entered to Win!
Register to attend the 2015 WWETT Show and you’ll automatically be entered to win this Chevy 4x4!

Detailed session information available at: wwett.com

*MSW - Municipal Sewer & Water

http://www.pumper.com
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THE SLIDE IN 
WAREHOUSE

Atlanta, GA • Bellefonte, PA • Dallas, TX
Denver, CO • Los Angeles, CA • Mauston, WI

6 Stocking Locations

‘Coast to Coast’
Atlanta, GA

Bellefonte, PA

Dallas, TX

Denver, CO

Los Angeles, CA

Mauston, WI

www.slideinwarehouse.com Call Us Today Toll-Free: 888-445-4892 SIW0314

Not all models available at all locations.

www.slideinwarehouse.com

New Design! ‘TANK IN A TANK’
Offers improved weight distribution!

Electric Start 5.5 HP Honda
Conde Super 6 vacuum pump w/ 4-way
valve 30’ x 2” Tiger Tail inlet hose w/stinger,
washdown system w/50’ hose, 3” discharge,
12V battery & work light.

450 Gallon Aluminum Slide-In
300 Gallon Waste / 150 Gallon Fresh

Call Us Today Toll-Free: 888-445-4892 SIW0114

Not all models available at all locations.

Side Engine Style

435 Gallon Rear Engine

Available from 300 to 1500 Gallon Capacities, Single & Multi-Compartment 
Call for Our Price & Availability!

300 Gallon Waste/ 
150 Gallon Fresh

‘TANK IN A TANK’
Offers improved 

weight distribution!

Electric Start 5.5 HP Honda
Condé Super 6 vacuum pump w/4-way 
valve 30'x2" Tiger Tail inlet hose w/
stinger, washdown system w/50' hose, 
3" discharge, 12V battery & work light

450 Gallon  
Aluminum Slide-In

www.slideinwarehouse.com Call Us Today Toll-Free: 888-445-4892 SIW0314

Not all models available at all locations.

SIW0414

BOOTHS

2445
2446

Happy 
Holidays 

and Happy 
New Year!

BOOTHS
4215, 4216

800-589-5254

Manufacturing 
Vacuum Trailers for the 

Liquid Transportation Industry

Parts  •  Repair
Complete Pumping Systems

www.acrotrailer.com  •  417.862.1758  •  Fax - 417.862.8084  •  2320 North Packer Road  •  Springfi eld, Missouri 65803

Seasons Change - Dedication Doesn’t
Stainless Steel  •  Aluminum  •  Code & Non-Code

BOOTHS
 1153,
1157

http://www.slideinwarehouse.com
http://www.slideinwarehouse.com
http://www.slideinwarehouse.com
http://www.slideinwarehouse.com
http://www.slideinwarehouse.com
http://www.slideinwarehouse.com
http://www.slideinwarehouse.com
http://www.slideinwarehouse.com
http://www.slideinwarehouse.com
http://www.acrotrailer.com
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Merry Christmas

From Our Family To Yours
800.253.5500
natvac.com/xmas

This feature in Pumper reports noteworthy conversations that take place 
at the Pumper Discussion Forum, an online forum for industry professionals 
found at www.pumper.com. Pumper Discussion enables exchange of 
information and ideas on septic and drainfield installation and maintenance, 
trucks and equipment, portable sanitation, chemical and additives and 
much more. Information and advice in “Overheard Online” is offered in good 
faith by industry professionals. However, readers should consult in depth 
with appropriate industry sources before applying such advice to a specific 
business situation.

Question: the graphic shows my current 
vacuum truck setup. i’m having an issue with 
sand, silt and gravel building up in the bottom 
of the tank. the debris runs on a gradual incline 
(higher to the front). i have installed a 12-inch 
manway in the rear of the tank and have made 
a 10-foot-long handled scraper to drag the sand 
back (similar to a catch basin spoon), but it 
doesn’t really work well and makes a big mess. Blasting with a pressure 
washer from the top manways won’t budge the sand.

Are there ways i can modify my current tank to keep it clean? Different 
valve and vent locations? We have to discharge through a 4-inch hose at 
our treatment plant. i pump and discharge from the same 4-inch rear valve, 
and when i unload at the plant i open a 2-inch ball valve at the top rear of 
the tank. i have been thinking of putting a 3-inch valve on the bottom front 
end of the tank and pumping every few tanks through that. Would that help?

should my air vent be in the front rather than the rear for unloading? is 2 
inches too small?

i don’t have a hoist. i drive the truck onto ramps on the front end to raise 
it a foot, but that doesn’t really work as well as i had hoped. My tank will 
hold 850 gallons of waste, but with the sand and sediment i lose about 100 
gallons of capacity.

AnsWeRs: Have you considered adding a load port at the front of the tank, 
possibly with a 90-degree elbow off the tank and extension pipe so your hose 
connection is at the side of the truck? Then switch from rear- to front-loading 
every so often.

◆  ◆  ◆

I have the same problem. My truck has a hoist that tips to 50 degrees and the 
silt/sand still sticks in the front. I have added a vibrator, which is bolted to the 
bottom of the tank, and I activate it for a few seconds as I unload. This helps 
quite a bit, but I still wash my tank out every couple of months.

◆  ◆  ◆

I have thrown a jetter in there and it pulls that stuff out real well.

◆  ◆  ◆

I have a 2-inch water pump with pipe fittings reducing down to a 3/4-inch 
pipe nipple for a nozzle. I can wash the grit out pretty quickly from the topside 
manway.

◆  ◆  ◆

I have a long length of 3/8-inch pipe with a welded plate made to the contour 
of the tank. I have two 1/4-inch holes drilled about 15 degrees from center of 
bottom, then I have a garden hose adapter on the end. I graded a pile of dirt 
and created a ramp. I drive up the ramp, open the hatch, turn the water on and 
start raking. It takes a little effort and time but gets the job done.

◆  ◆  ◆

My trucks have 6-inch outlets that exit from the bottom of the tank. A couple 
of interior baffles have half-moon openings right on the bottom of the tank, 
which does a great job of drawing the contents out of the tank with enough 
force to take the sediment with it. If you have to dump using a 4-inch outlet, 
your tank is not going to stay clean. The plant operators know this. They don’t 
want your gravel and stones. They make more money, because you can’t 
dump a full truckload. ■

True Grit
No matter what I try, I just can’t shake that last 100 gallons of debris 
out of the bottom of my tank. Any ideas?

Overheard Online

A poster asks readers 
how to remove the 
stubborn residue on the 
bottom of his vacuum 
tank. He posted this 
drawing to show how the 
grit has collected toward 
the front of his tank.

http://www.pumper.com
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P.O. Box 1107 - 135 E Mile Road - Kalkaska, MI 49646 
p: 231.258.4870 - f: 231.258.2019 - sales@marshind.com

800.952.1537 - WWW.MARSHIND.COM

Happy 
Holidays

Industrial Vacuum Units

Portable Toilet Units

Join us on Facebook See the progress of some of our units in the making.

Thank you Bierlein Demoli-
tion from Michigan 

for purchasing this 
3300 Gallon DOT 
rear dump hoist 

unit. Another repeat 
customer.

Mini Vac Trailers

Vacuum Septic Units

Portable Toilet  
Restroom  
Services  
Units.

Slide-In Units

 Various Sizes Available

Check out our website for more information: www.marshind.com

 Industrial Units DOT Code &  
Non Code

Aluminum Or Steel Tanks In A 
Variety Of Capacities.

F
IN

A
N

C
IN

G
 

A
V

A
IL

A
B

L
E

We do one thing to perfection — 
Dewater Liquid Waste!

»Pass the paint filter test in 24 hours
»No waiting, Equipment is in stock 

»Visitors welcome at our dewatering facilities

Don’t settle for less ... demand the best – ADS

AQUA-Zyme  
Disposal Systems

Call us at (979) 245-5656
zymme@aqua-zyme.com
www.aqua-zyme.com

DEWATERING
Dewatering Unit • Polymer Injection System  

Sludge Pump • Hoses • Working Platform • Hydraulic Trailer

o   n   e s   o   u    r   c   e
We measure the value of “one source” in terms of quality and return on 
investment rather than convenience.

Consider Satellite’s exclusive 10 year written warranty on all standard 
restrooms or the “odor control” guarantee from Safe-T-Fresh if you 
want to fully appreciate how seriously we take your success.

For more information about the bene�ts of using Satellite products, 
including our ROI Rewards Program, contact your Area Manager or 
call customer service at 800-328-3332.

More Than Convenience

Odor Control…Guaranteed!

800-328-3332
www.satelliteindustries.com

BOOTH
4034

SAVE TIME
AND MONEY!

763-878-2296 or 888-878-2296
www.crustbusters.com

Backflushing a septic tank can cause 
   a loose septic hose to fly around 
      like a cobra spewing effluent all  
         over! Don’t get bit by this costly 
             and messy problem! Forget 
                 backflushing; use a Crust 
                    Buster septic tank agitator!

BOOTH
4051

mailto:sales@marshind.com
http://www.marshind.com
http://www.crustbusters.com
mailto:zymme@aqua-zyme.com
http://www.aqua-zyme.com
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o   n   e s   o   u    r   c   e
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want to fully appreciate how seriously we take your success.

For more information about the bene�ts of using Satellite products, 
including our ROI Rewards Program, contact your Area Manager or 
call customer service at 800-328-3332.

More Than Convenience

Odor Control…Guaranteed!

800-328-3332
www.satelliteindustries.com

BOOTH
4034

http://www.pumper.com
http://www.satelliteindustries.com
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Building quality Stainless Steel Tanks since 1972
BEST  ENTERPRISES, INC.

All 304 Stainless Steel

Thank you to one of our valued customers for their recent purchase

Best provides a full line of 
Vacuum pumps and available 

parts, to serve you.

There are those who bought STAINLESS  
and those who wish they had

From our family at BEST  
we want to wish everyone 

Happy Holidays

BOOTHS

4255-4256-4260

Best Enterprises, Inc.
Located in Cabot, Arkansas  

501-988-1905   800-288-2378  
www.bestenterprises.net  

www.youtube.com/bestentinc

H ealth care, its costs, and how it gets covered continue to be in the 
news. With the implementation of the federal Affordable Care Act, 
more employers are now required to provide a certain level of health 

coverage for employees.
Small businesses with 50 or fewer employees don’t face the same man-

date. Many may see it as beyond their ability to afford. But you might want to 
think twice about that. Even if you don’t have to provide coverage, there are 
good reasons to consider offering health benefits. The good news, experts say, 
is that it’s possible to do so and still continue to grow and thrive as a business.

 
DON’T DISMISS THE IDEA

Big companies offer health care coverage not just because they can af-
ford it, but because it helps them hire and keep workers. Small businesses 
might do well to think about it for that reason alone.

“Because health care coverage is a highly prized benefit, offering cover-
age will make you an employer of choice, easing the recruitment of future 
talent and ensuring the retention of key talent,” says Julie Stich, director of 
research at the International Foundation of Employee Benefit Plans. The or-
ganization, based in Wisconsin, conducts research and advises employers 
on benefit trends and practices.

“Providing coverage will help you maintain and increase employee sat-
isfaction and loyalty, enhancing the employer-employee bond and leading 
employees to a greater sense of appreciation, purpose, engagement and pro-
ductivity,” Stich says.

All those may be a bit challenging to quantify. But there are also some 
more concrete benefits.

People who have health insurance have access to free preventive care, 
Stich points out. “This can lead to lower rates of absenteeism, presenteeism 
and disability.” (Presenteeism? That means coming to work when you’re sick 
and should stay home to get healthy faster.)

As you probably know, if you don’t cover your employees, they will now 
be required under the federal law to obtain health insurance themselves. 
Lower- and moderate-income people qualify for federal subsidies that help 
offset the cost, but if you have some highly paid employees, they won’t get 
those same subsidies when they go shopping for health insurance.

“Providing coverage may protect them from exorbitant health costs 
they may encounter” when they have to buy their own coverage, Stich adds.
 
COST-CURBING STRATEGIES

There’s no question that offering benefits will cost you in the short run. 
And even if you get a good deal from an insurer in the first year, you may un-
derstandably worry about your costs going up substantially in future years. 

Even so, there are important financial benefits to offset those costs. And 
there are strategies to help you reduce year-to-year increases in costs.

“Offering coverage provides employers with tax advantages in the form 
of deductions and potential small-business tax credits,” says Stich. 

Deductions and credits are two different things, and you benefit from 
them in different ways. Tax deductions lower your tax burden indirectly: 
They reduce the amount of personal or business income that is taxed. But 
tax credits actually reduce your tax itself, dollar for dollar by the amount of 
the credit.

Small businesses that pay health insurance premiums for their workers 
qualify for a federal tax credit on a sliding scale, and starting with 2014, the 
maximum credit increased to up to 50 percent of the amount the business 
paid out in health insurance premiums.

To be eligible for the credit, an employer must have fewer than 25 full-
time-equivalent employees; their average salaries must be less than $50,000 
(a number that will be adjusted year to year for inflation); and you must 
cover at least half of the employee-only health coverage. Finally, you must 
shop for insurance for your employees through the SHOP Marketplace – 
state health insurance marketplaces set up similarly to the individual health 
insurance marketplaces that were created under the federal law. (SHOP 
stands for “Small Business Health Options Program.”)

You can see what’s available in health plans for your employees at the 
SHOP Marketplace for your state by going to www.healthcare.gov/small-
businesses. Information about the SHOP Marketplace is at www.healthcare.
gov/what-is-the-shop-marketplace.

You can learn more about the tax credit at www.irs.gov/uac/Small-
Business-Health-Care-Tax-Credit-for-Small-Employers. The organization 
Small Business Majority has a calculator here to help you ballpark the like-
ly credit for your business, but remember that’s only an estimate: http://
healthcoverageguide.org/helpful-tools/small-business-health-insurance-
premium-tax-credit-calculator/.

 
PROMOTE GOOD HEALTH

Ultimately, it will be your decision as to whether to offer health insur-
ance for your employees or not. Stich says you may find another benefit as 
well though. 

“It fosters a culture of health in a company,” she says. “It can potentially 
reduce employee stress over a lack of health insurance, too-high out-of-
pocket health costs and the need to seek appropriate coverage on their own 
for themselves and their families.”

In short, it gives your employees peace of mind. And that’s a benefit that 
can pay off long term. ■

MOney Manager

Should You Offer Employee Health Care?
A prevailing opinion is that it’s impractical for small businesses to provide employee health insurance, 
but experts say there are good reasons to consider offering the prized benefit  By Erik Gunn
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n

Erik Gunn is a business 
writer in Racine, Wis.

http://www.healthcare.gov/small-businesses.Information
http://www.healthcare.gov/small-businesses.Information
http://www.healthcare.gov/small-businesses.Information
http://www.healthcare
http://www.irs.gov/uac/Small-Business-Health-Care-Tax-Credit-for-Small-Employers
http://www.irs.gov/uac/Small-Business-Health-Care-Tax-Credit-for-Small-Employers
http://healthcoverageguide.org/helpful-tools/small-business-health-insurance-premium-tax-credit-calculator/
http://healthcoverageguide.org/helpful-tools/small-business-health-insurance-premium-tax-credit-calculator/
http://healthcoverageguide.org/helpful-tools/small-business-health-insurance-premium-tax-credit-calculator/
http://healthcoverageguide.org/helpful-tools/small-business-health-insurance-premium-tax-credit-calculator/
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ance for your employees or not. Stich says you may find another benefit as 
well though. 

“It fosters a culture of health in a company,” she says. “It can potentially 
reduce employee stress over a lack of health insurance, too-high out-of-
pocket health costs and the need to seek appropriate coverage on their own 
for themselves and their families.”

In short, it gives your employees peace of mind. And that’s a benefit that 
can pay off long term. ■

MOney Manager

Should You Offer Employee Health Care?
A prevailing opinion is that it’s impractical for small businesses to provide employee health insurance, 
but experts say there are good reasons to consider offering the prized benefit  By Erik Gunn
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Erik Gunn is a business 
writer in Racine, Wis.
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Call for Pricing!

• Standard and custom tanks

•  Carbon steel and aluminum available

• A tradition of reliable service

•  Large range of sizes  

(400 - 6000 Gal.)

• Complete line of parts

Available On All Models
•  Hot Shift PTO with  

Automatic Transmission

• Balanced PTO Axle

• Heavy Duty Toilet Carrier

• Trailer Hitch

•  Spring Rewind Reel  

(Optional Dual Service)

• 2" Bucket Quick Fill

• Driver Side Work Station

• Dual Side Tool Box

•  Electric Water Pump 40 PSI 6 GPM 

(Air Pressurized Optional)

• Coated Water Compartment

• Full Set of Working Lights

• Truck-Lite Lights

• 50 ft. Water Hose with Nozzle

• Vacuum and Pressure Relief Valve

Stock Tanks 
Available

Put Our Experience to Work for You

Portable Toilet Trucks & Trailers

LELY
Commercial  
Wastehandling  
Equipment
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prosperous New Year.
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QUESTION: Do I need to worry if water ponds over my system?
 
ANSWER: This question was posted recently at a homeowner website, 

and elaborating on the topic will help septic system professionals educate 
their customers. 

The simple answer to the question is yes, you do need to worry. Every year 
a number of areas experience 100- or 500-year-interval precipitation events 
where onsite systems can be inundated. And any additional water added to 
a system has the potential to cause problems with the long-term operation.

Two situations immediately come to mind where water can pond over 
an onsite system: when the house or system is located in or near a flood 
plain and when the system is situated in a lower, flat area where surface wa-
ter can collect. Regardless of the cause of the system being under water, the 
concerns are the same.

Excess water can hydraulically overload the system. The movement of 
water over and through the system can bring solids that plug the drainfield 
and fill the tanks, causing problems with pumps and any other mechanical 
or electrical connections within the system. In addition, water can flow back 
from the sewage tanks into the lower level of the house.

 
FOLLOW FLOOD PLAIN RULES

As with any other potential septic system problems, it’s best to address 
flooding concerns during design and installation. All local and state flood 
plain regulations must be followed. Most often in a designated flood plain, 
systems are not allowed in the floodway portion, while they may be allowed 
in the flood fringe. The system should be installed at the highest possible 
elevation. Often the location of the bottom of the distribution media must 
be at or above the 10-year-interval flood elevation. To avoid surface water 
ponding, it is important to make sure water from hard surfaces (roofs, drive-
ways, patios, etc.) is routed away from the system. It may be necessary to 
construct berms or waterways to ensure runoff does not collect over any part 
of the system.

There are usually additional or somewhat different requirements to en-
sure a system that experiences flooding from time to time will continue to 
operate after the flood subsides. For instance, inspection ports should not 
be installed running from the bottom of the distribution media to the soil 
surface. Counter to other areas where such inspection ports are encouraged 
or required, this change prevents a direct connection between floodwaters 
that may be high in sediment and the bottom of the drainfield.

Often in systems installed in a low, flood-prone area, a pump will be 
utilized to lift the effluent to a higher elevation, either on the landscape or 
to an elevated mound treatment system. If a pump is installed, there should 

be a way to measure flow and pump run times. This will help determine if, 
as floodwaters rise or surface water ponds near the tanks, it is not infiltrating 
the tanks and being delivered to the drainfield. If flooding is anticipated, the 
pump should be shut off and ideally removed before water goes over the top 
of the tank. 

If you can anticipate that tanks will be inundated with water, a method 
should be provided to prevent backflow into the residence.

In Minnesota, we have a number of mounds installed to provide separa-
tion distance in low-lying areas subject to flooding or ponding. In flood plain 
areas, the bottom of the absorption bed has to be at least 6 inches above the 
10-year-flood elevation. Inspection pipes should not be installed unless the 
top of the mound is above the 100-year-flood elevation. In areas that may be 
subject to surface runoff, inspection ports may or may not be required.

 
AFTER THE FLOOD

After the floodwaters recede, a comprehensive system inspection and 
assessment should be conducted before putting it back in use. This means 
opening all parts of the system – sewage tanks, drop boxes, anywhere there 
is access to system components – and assessing whether sediment or veg-
etative debris have entered the system. All sewage tanks should be pumped 
and cleaned out.

The tanks should be evaluated for watertightness and structural defects 
due to the flooding. Debris in the drop boxes should be removed. If there are 
pumps and a pressure distribution system, the distribution laterals should 
be jetted and cleaned. Pumps and controls should be reinstalled, recali-
brated and tested. The evaluation should include making sure wastewater 
moves between the parts of the system as intended. This may involve run-
ning a hydraulic load test on the soil treatment part of the system.

About a month after the system is restarted, the service provider should 
schedule a follow-up visit to check for proper operation. Any pumps and 
controls should be checked and the pump calibrations re-evaluated to make 
sure they are delivering the correct amount of effluent. ■

Septic SyStem ANSWER mAN
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Jim Anderson, Ph.D., is an emeritus professor 
at the University of Minnesota Department 
of Soil, Water and Climate, education 
coordinator for the National Association of 
Wastewater Technicians, and recipient of the 
pumping industry’s Ralph Macchio Lifetime 
Achievement Award. Email Jim questions 
about septic system maintenance and 
operation at editor@pumper.com. 

Dealing With Floodwater
Address potential overloading issues before installing a new system and have a recovery plan ready 
if a customer’s system is inundated  By Jim Anderson, Ph.D.

Every year a number of areas experience 100- or 
500-year-interval precipitation events where onsite 
systems can be inundated. And any additional water 
added to a system has the potential to cause problems 
with the long-term operation.
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QUESTION: Do I need to worry if water ponds over my system?
 
ANSWER: This question was posted recently at a homeowner website, 

and elaborating on the topic will help septic system professionals educate 
their customers. 

The simple answer to the question is yes, you do need to worry. Every year 
a number of areas experience 100- or 500-year-interval precipitation events 
where onsite systems can be inundated. And any additional water added to 
a system has the potential to cause problems with the long-term operation.

Two situations immediately come to mind where water can pond over 
an onsite system: when the house or system is located in or near a flood 
plain and when the system is situated in a lower, flat area where surface wa-
ter can collect. Regardless of the cause of the system being under water, the 
concerns are the same.

Excess water can hydraulically overload the system. The movement of 
water over and through the system can bring solids that plug the drainfield 
and fill the tanks, causing problems with pumps and any other mechanical 
or electrical connections within the system. In addition, water can flow back 
from the sewage tanks into the lower level of the house.

 
FOLLOW FLOOD PLAIN RULES

As with any other potential septic system problems, it’s best to address 
flooding concerns during design and installation. All local and state flood 
plain regulations must be followed. Most often in a designated flood plain, 
systems are not allowed in the floodway portion, while they may be allowed 
in the flood fringe. The system should be installed at the highest possible 
elevation. Often the location of the bottom of the distribution media must 
be at or above the 10-year-interval flood elevation. To avoid surface water 
ponding, it is important to make sure water from hard surfaces (roofs, drive-
ways, patios, etc.) is routed away from the system. It may be necessary to 
construct berms or waterways to ensure runoff does not collect over any part 
of the system.

There are usually additional or somewhat different requirements to en-
sure a system that experiences flooding from time to time will continue to 
operate after the flood subsides. For instance, inspection ports should not 
be installed running from the bottom of the distribution media to the soil 
surface. Counter to other areas where such inspection ports are encouraged 
or required, this change prevents a direct connection between floodwaters 
that may be high in sediment and the bottom of the drainfield.

Often in systems installed in a low, flood-prone area, a pump will be 
utilized to lift the effluent to a higher elevation, either on the landscape or 
to an elevated mound treatment system. If a pump is installed, there should 

be a way to measure flow and pump run times. This will help determine if, 
as floodwaters rise or surface water ponds near the tanks, it is not infiltrating 
the tanks and being delivered to the drainfield. If flooding is anticipated, the 
pump should be shut off and ideally removed before water goes over the top 
of the tank. 

If you can anticipate that tanks will be inundated with water, a method 
should be provided to prevent backflow into the residence.

In Minnesota, we have a number of mounds installed to provide separa-
tion distance in low-lying areas subject to flooding or ponding. In flood plain 
areas, the bottom of the absorption bed has to be at least 6 inches above the 
10-year-flood elevation. Inspection pipes should not be installed unless the 
top of the mound is above the 100-year-flood elevation. In areas that may be 
subject to surface runoff, inspection ports may or may not be required.

 
AFTER THE FLOOD

After the floodwaters recede, a comprehensive system inspection and 
assessment should be conducted before putting it back in use. This means 
opening all parts of the system – sewage tanks, drop boxes, anywhere there 
is access to system components – and assessing whether sediment or veg-
etative debris have entered the system. All sewage tanks should be pumped 
and cleaned out.

The tanks should be evaluated for watertightness and structural defects 
due to the flooding. Debris in the drop boxes should be removed. If there are 
pumps and a pressure distribution system, the distribution laterals should 
be jetted and cleaned. Pumps and controls should be reinstalled, recali-
brated and tested. The evaluation should include making sure wastewater 
moves between the parts of the system as intended. This may involve run-
ning a hydraulic load test on the soil treatment part of the system.

About a month after the system is restarted, the service provider should 
schedule a follow-up visit to check for proper operation. Any pumps and 
controls should be checked and the pump calibrations re-evaluated to make 
sure they are delivering the correct amount of effluent. ■
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Jim Anderson, Ph.D., is an emeritus professor 
at the University of Minnesota Department 
of Soil, Water and Climate, education 
coordinator for the National Association of 
Wastewater Technicians, and recipient of the 
pumping industry’s Ralph Macchio Lifetime 
Achievement Award. Email Jim questions 
about septic system maintenance and 
operation at editor@pumper.com. 

Dealing With Floodwater
Address potential overloading issues before installing a new system and have a recovery plan ready 
if a customer’s system is inundated  By Jim Anderson, Ph.D.

Every year a number of areas experience 100- or 
500-year-interval precipitation events where onsite 
systems can be inundated. And any additional water 
added to a system has the potential to cause problems 
with the long-term operation.
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15431 State Hwy 6 • Navasota, TX 77868
Toll Free: 800-843-0866 • Phone: 936-825-2000
Email: info@globalvacuumsystems.com  
Web: www.globalvacuumsystems.com

Call for quotes

Manufacturer Of ASME DOT 407/412 Tanks & Trailers

    Trailers &  

Bobtails In Stock!
“Bobtail with VOC in stock”

Introducing The  
GVS Liquid Ring Unit

In Stock!

Tanks can be shipped

•DOT 412 Code Unit, Full Tilt/Full Open
• 3000 USG Capacity Debris Body (We 
can custom build to your size specs.)

• 200 USG Water Tank with Sight Glass, 
Heat Exchanger, 2" Fill Port, 2" Bottom 
Drain

• CVS 4000 Liquid Ring Pump, 2393 
CFM, 27" Hg, 14.5 PSI for Pressure Off 
Loading, Hydraulically Driven (The CVS 
3100 Model is Also Available)

• 30" Diameter Cyclone Separator with 
Bottom Cleanout
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WaterCannon.com             1.800.333.WASH (9274)

Industry Trained Staff
Water Cannon 
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available from 8:30 a.m. to 9:00 p.m. 
weekdays E.S.T.

ADJUSTABLE TURBO

JETTER KIT

$49.99

TRIGGER 4K

$14.49

5000 PSI & REEL

$4,965

$59.99

HYDROEXCAVATION 
WANDS

ALL SIZES AND FLOWS

TRIGGER 5K

$24.99

DRAIN CLEANER

$1,299

UP TO 20 GPM

$129.99

SURFACE CLEANER

$299

HOT WATER

$3,899

ROLL CAGE FRAMES

40GPM@1500RPMRECOIL

$5,299$15.99

DIESEL HOT WATER

7gpm @ 4000psi

QC 4 PACK

$9.99

ROTATING 4K

$39.99

$149.99

CONFAB’S ENVIRONMENTAL LINE
Consolidated  

Fabricator’s  

reliable and  

durable  

equipment is  

manufactured  

to last. 

Guaranteed watertight  
One piece passenger side hinged rear door

Top hinge available

18 and 25 cu. yard sizes
Can be made compatible with standard roll-off trucks

Smooth sides to eliminate rusting
Includes 8" in and out ports and manway

T-seal and ratchet latching system

VACUUM TANKS

DEWATERING ROLL-OFF

Features removable dewatering inserts
Guaranteed watertight one piece rear door

T-seal and ratchet latching system
©2014. Consolidated Fabricators Corp. All Rights Reserved.

(800) 635-8335 
www.con-fab.com

RADIUS BOTTOM SLUDGE BOX

mailto:info@globalvacuumsystems.com
http://www.globalvacuumsystems.com
http://www.con-fab.com
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N ew Mexico is one of the few states with two trade organizations 
representing the onsite wastewater industry. The Professional On-
site Wastewater Reuse Association of New Mexico (POWRANM) is 

a statewide group, while the New Mexico Onsite Wastewater Association 
(NMOWA) represents members mainly in the southern part of the state.

NMOWA began in 2010 and has about 10 members along with about 
175 people on its distribution list, according to past president and current 
secretary/treasurer Jace Ensor. POWRANM was formed in 2004 and has 
about 30 members. “When we go to the Legislature or to public meetings 
on rule changes, they like to see an organization rather than individuals,” 
says Gene Bassett, CEO and a 
founding member. “That’s why 
we formed the group.”

Doing so helped achieve 
several rule changes, includ-
ing a requirement for transfer 
of property inspections that 
started in 2005. That and sev-
eral other rules were written by 
Bassett, owner of E.C. Bassett 
Construction.

“The industry benefited to 
the tune of probably $50 mil-
lion to $70 million in nine years 
because of the inspections, 
more pumping, system replacements and modifications, and finding trou-
bled systems,” says POWRANM President Ralph Baker Dotson. 

Ensor, who owns Mountain Top Inc., adds that the inspection require-
ment has helped homeowners as well. “Purchasers who have never owned 
a septic system benefit by knowing their system is functioning reasonably 
well,” he says. “Knowing what is going to happen at closing eliminates some 
painful surprises.”

 
BETTER MAINTENANCE

Ensor would like to see more promotion of proper maintenance. “I de-
spise having to tell a homeowner that if they would have pumped their sys-
tem five years ago, they wouldn’t be spending up to $10,000 now. I ask what 
it would have taken to convince them to maintain their system. I’ve never 
gotten an answer. Operators of onsite systems need to understand that while 
not a lot of maintenance is required, some is critical.”

Municipal sewer in Ruidoso, where Ensor lives, costs $53.50 per month 
inside the city limits. “My office just outside the city limits, but on municipal 
sewer, has to pay double - $107 per month. An aerobic system typically costs 
$1,000 a year to maintain, including periodic pumping. It seems the ones 

that scream the most are those with older conven-
tional systems that refuse to pay $500 for pumping 
every three to five years.”

At the suggestion of the industry groups, New 
Mexico recently added requirements for risers on 
tanks, effluent filters and new standards for gravel 
systems. Work is underway on other changes. “Onsite 
systems need better grease traps and a better way to 
size them,” says Bassett. “There are more restaurants 
and service stations off the sewer grid so we have to 
come up with a good formula.”

 
A UNIFIED FRONT

Such regulatory changes are now a coordinated 
effort between the industry and regulators. It’s a sign 
of healing some longstanding relationship problems. 
For instance, certified installers are required to get 
16 continuing education units every three years, but certification that used 

to be mandatory is now voluntary. 
“There was a fight between our as-
sociation and the New Mexico Envi-
ronment Department [NMED] and 
they got it removed from the regula-
tion,” according to Dotson, owner of 
AAA Allied Septic Service.

Bassett says NMED didn’t take 
kindly to the onsite professionals 
joining forces in 2004. It didn’t help 
that POWRANM went around NMED 
to get regulations changed. “Any-
body can petition the Environmental 
Improvement Board to change regu-
lations, which is what we did.”

Bassett helped develop those 
regulations, including such things 
as tank sizing standards, low-pres-
sure pipe regulations and the sec-

tion of the law dealing with the installer certification. “NMED contested 
many of the changes but the board ruled for us. That’s when the rift started.”

Cracks were also developing within the onsite group, which led to Ensor 
and others forming NMOWA. Dotson says POWRANM takes responsibility 
for that. “I don’t think we focused as much on our membership as we should 
have. There was probably a need that POWRANM was not fulfilling.”
 

STATE of the state 
 
Two Heads are Better Than One
In New Mexico, separate onsite wastewater trade groups work together to bolster the state’s 
system maintenance requirements for the good of the industry and system users  By Doug Day

             An aerobic system
             typically costs 
$1,000 a year to maintain, 
including periodic 
pumping. It seems the 
ones that scream the 
most are those with older 
conventional systems that 
refuse to pay $500 for 
pumping every 
three to five years.

                     - Jace Ensor

(continued)

Gene Bassett (left) and Ralph Baker Dotson, 
of the Professional Onsite Wastewater Reuse 
Association of New Mexico, can be reached 
through www.powranm.org.

Jace Ensor, of 
the New Mexico 
Onsite Wastewater 
Association, can be 
reached through 
www.newmexico 
onsitewastewater 
association.com.

http://www.powranm.org
http://www.newmexico
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N ew Mexico is one of the few states with two trade organizations 
representing the onsite wastewater industry. The Professional On-
site Wastewater Reuse Association of New Mexico (POWRANM) is 

a statewide group, while the New Mexico Onsite Wastewater Association 
(NMOWA) represents members mainly in the southern part of the state.

NMOWA began in 2010 and has about 10 members along with about 
175 people on its distribution list, according to past president and current 
secretary/treasurer Jace Ensor. POWRANM was formed in 2004 and has 
about 30 members. “When we go to the Legislature or to public meetings 
on rule changes, they like to see an organization rather than individuals,” 
says Gene Bassett, CEO and a 
founding member. “That’s why 
we formed the group.”

Doing so helped achieve 
several rule changes, includ-
ing a requirement for transfer 
of property inspections that 
started in 2005. That and sev-
eral other rules were written by 
Bassett, owner of E.C. Bassett 
Construction.

“The industry benefited to 
the tune of probably $50 mil-
lion to $70 million in nine years 
because of the inspections, 
more pumping, system replacements and modifications, and finding trou-
bled systems,” says POWRANM President Ralph Baker Dotson. 

Ensor, who owns Mountain Top Inc., adds that the inspection require-
ment has helped homeowners as well. “Purchasers who have never owned 
a septic system benefit by knowing their system is functioning reasonably 
well,” he says. “Knowing what is going to happen at closing eliminates some 
painful surprises.”

 
BETTER MAINTENANCE

Ensor would like to see more promotion of proper maintenance. “I de-
spise having to tell a homeowner that if they would have pumped their sys-
tem five years ago, they wouldn’t be spending up to $10,000 now. I ask what 
it would have taken to convince them to maintain their system. I’ve never 
gotten an answer. Operators of onsite systems need to understand that while 
not a lot of maintenance is required, some is critical.”

Municipal sewer in Ruidoso, where Ensor lives, costs $53.50 per month 
inside the city limits. “My office just outside the city limits, but on municipal 
sewer, has to pay double - $107 per month. An aerobic system typically costs 
$1,000 a year to maintain, including periodic pumping. It seems the ones 

that scream the most are those with older conven-
tional systems that refuse to pay $500 for pumping 
every three to five years.”

At the suggestion of the industry groups, New 
Mexico recently added requirements for risers on 
tanks, effluent filters and new standards for gravel 
systems. Work is underway on other changes. “Onsite 
systems need better grease traps and a better way to 
size them,” says Bassett. “There are more restaurants 
and service stations off the sewer grid so we have to 
come up with a good formula.”

 
A UNIFIED FRONT

Such regulatory changes are now a coordinated 
effort between the industry and regulators. It’s a sign 
of healing some longstanding relationship problems. 
For instance, certified installers are required to get 
16 continuing education units every three years, but certification that used 

to be mandatory is now voluntary. 
“There was a fight between our as-
sociation and the New Mexico Envi-
ronment Department [NMED] and 
they got it removed from the regula-
tion,” according to Dotson, owner of 
AAA Allied Septic Service.

Bassett says NMED didn’t take 
kindly to the onsite professionals 
joining forces in 2004. It didn’t help 
that POWRANM went around NMED 
to get regulations changed. “Any-
body can petition the Environmental 
Improvement Board to change regu-
lations, which is what we did.”

Bassett helped develop those 
regulations, including such things 
as tank sizing standards, low-pres-
sure pipe regulations and the sec-

tion of the law dealing with the installer certification. “NMED contested 
many of the changes but the board ruled for us. That’s when the rift started.”

Cracks were also developing within the onsite group, which led to Ensor 
and others forming NMOWA. Dotson says POWRANM takes responsibility 
for that. “I don’t think we focused as much on our membership as we should 
have. There was probably a need that POWRANM was not fulfilling.”
 

STATE of the state 
 
Two Heads are Better Than One
In New Mexico, separate onsite wastewater trade groups work together to bolster the state’s 
system maintenance requirements for the good of the industry and system users  By Doug Day

             An aerobic system
             typically costs 
$1,000 a year to maintain, 
including periodic 
pumping. It seems the 
ones that scream the 
most are those with older 
conventional systems that 
refuse to pay $500 for 
pumping every 
three to five years.

                     - Jace Ensor

(continued)

Gene Bassett (left) and Ralph Baker Dotson, 
of the Professional Onsite Wastewater Reuse 
Association of New Mexico, can be reached 
through www.powranm.org.

Jace Ensor, of 
the New Mexico 
Onsite Wastewater 
Association, can be 
reached through 
www.newmexico 
onsitewastewater 
association.com.

http://www.pumper.com
http://www.aquaben.com
mailto:sales@aquaben.com
http://www.ScreencoSystems.com
mailto:screencosys@gmail.com
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Telephone: 800-722-8384

ARTHUR CUSTOM TANK
MID-STATE TANK
ARTHUR CUSTOM TANK
MID-STATE TANK

Mid-State Tank Co., Inc.
P.O. Box 317

Sullivan, IL 61951

Fax: 217-728-8384

www.midstatetank.com

A.S.M.E. Certi�ed / D.O.T. Approved
 UL-142 Listed Tanks for your Business

Contact:Gene for a quote or check on stock tanks 

Manufactures of dependable stainless steel and 

aluminum pressure / vacuum tanks and trailers 

for the septic, industrial and portable trucks.

BOOTHS

6311-6312-6313

Season’s Greetings from 
us at Mid-State Tank

BOOTH
4234

BRIGHT FUTURE
While the rule changes shepherded by POWRANM were a positive, 

Dotson says the group lost sight of other important issues like listening to 
and serving members. “We have more members today than last year and 
we’re paying a lot of attention to them. You have to take care of your mem-
bers and it’s also important to get members involved.”

The relationship between the two groups has become much more posi-
tive. “We collaborate a lot more,” says Dotson. “We’ve mended a lot of fences 
and are bringing the industry much closer together. We learned from our 
mistakes. We’ve been candid with each other and I’ve apologized for the 
things we did. We’re really working on it.”

The two groups now communicate regularly, attend each other’s con-
ferences where they can get continuing education credits, share ideas and 
work together in the planning and coordination of training. As a board 
member of the National Onsite Wastewater Recycling Association and vice 
president of the National Association of Wastewater Technicians, Bassett 
helps customize their training resources to meet the needs of New Mexico’s 
onsite industry.

POWRANM and NMOWA planned their two-day Consortium of In-
stitutes for Decentralized Wastewater training sessions, held back-to-back 
over four days last June, to have the same trainers conducting all the classes. 
Conducting training in both the north and south parts of the state also saved 
travel time for many people.

HELPING THE INDUSTRY
All three association leaders give credit to new management at NMED 

for building bridges between regulators and the industry. Those now lead-
ing the agency used to work out in the field, according to Dotson. “They 
were the inspectors who were literally in the trenches with us. I think they 
see things differently than the people who were there who didn’t have any 
experience. They’ve seen the need for training that we’ve been fighting for 
because they weren’t getting training and are now working with us to make 
a better industry.”

Ensor adds that the industry and regulators now consult on proposals 
and go in with a unified position. “The Environmental Improvement Board 
is so grateful because they were so tired of hearing two sides that were always 
180 degrees apart. Now we are together on what is important to groundwater 
and onsite systems.”

There has even been some talk about bringing the two organizations 
back together. Ensor isn’t sure that is needed; their headquarters are about 
four hours apart and the needs of their members are different. “We can 
both serve the industry and a little friendly rivalry is a good thing,” he says. 
“With our new approach, philosophy and our collaboration efforts, it’s 
wonderful.”

Their story, says Dotson, is a good lesson for others. “What’s best for the 
whole industry? Ultimately, we all benefit and the consumers are also going 
to benefit if we all do a good job.”  ■

http://www.midstatetank.com
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TSITSITANK SERVICES, INC

TSITSI
TANK SERVICES, INC

TSITSITANK SERVICES, INC

TSITSITSI
TANK SERVICES, INC

TSITSITSITANK SERVICES, INC

TSITSI
TANK SERVICES, INC

Professionals in the Vacuum Tank & Trailer Industry
Contact: Jerry Blake, Toll Free: 866.720.4999

Mike: 303.591.7230 or Amanda: 281.728.0714

P.O. Box 8136, Cranston, RI 02920     
jerry@tankservicesinc.com   
Cell: 401-688-0043 
Web site: www.tankservicesinc.com

Mike Morong
Western Region Sales Office  
Denver, CO    
mike@tankservicesinc.com

Amanda Hensarling
Baytown, TX    
amanda@tankservicesinc.com

Call Today For SavingS

Self Contained Unit  
600 gallon steel tank, 33.5 HP Kubota diesel 

engine (choice of pumps),  200 gallon poly tank, 
6 gpm 3,000 psi jetter.

Slide-In Units  
500-1,000 gallons, 1 or 2 compartment; select a pump 

package & engine HP. Standard units “Always in Stock” all 
light weight aluminum, many available options.

Roll Off Vacuum Tank

2015 Peterbilt 337 
300HP, Allison auto, NVE 607 Pak, 
2800 gal. alum tank. IN STOCK

Peterbilt  
4500 gallon stainless, hoist tank

Peterbilt 337 
3600 gallon aluminum hoist tank

 Need Equipment? Contact Us We Can Get It. 866.720.4999

Conde

Conde

Used reconditioned Utile 625 
and 825 vacuum pumps

Used Pumps
For Sale

NEW ENGLAND 
DISTRIBUTOR

TANK DISTRIBUTOR FOR

2015 Kenworth, tri-axle 4200(200/4000) NVE 
Challenger 866, jetter system.

2003 RD Mack, 500HP, 8LL, 
20F/58R, 100,000 miles, J&J steel 

body, call for pricing.

2015 Peterbilt 
2800 gallon tank

(2) 5,000 gallon 
aluminum tanks 

IN STOCK ready to 
mount out chassis   4200 (200/4000) IN STOCK 

ready to mount your  
chassis or ours

SHINE ON Products From

SHINE ON Products From

Come see us at our NEW  
Install/Service/Parts Facility

Thank you to our customers. Have a Merry Christmas and Happy New Year

8000 & 9000 Gallon Aluminum Tri-Axle Trailers,  
Air ride suspension (tri-axle), pump platform, bright finish, LED lights, Betts valves,  

IN STOCK

5000 Gallon 
Aluminum 
Tanks In 

StockL eonard Brown, owner of Brown’s Septic in Del Norte, Colo., thought he 
had a good deal on a used vacuum truck. It was July 2013. One of his 
trucks was down (an ’82 International needed a crankshaft) and forest 

fires were creating demand for portable restrooms, which Brown had on site.
Things were hectic. Brown was busy and needed to move – fast. He lo-

cated a 2008 International with a new 2,500-gallon tank, pump and all the 
accessories that seemed a perfect fit. Brown called the seller and was told 
he could take delivery in three to five weeks. What followed were months of 
excuses, unanswered calls – and no truck.

The builder, more than 1,000 miles away, said he needed 50 percent 
down to satisfy his bank, which wanted 100 percent payment before releas-
ing the title. Brown agreed to full payment, hoping to expedite what was be-
coming a nightmare of a transaction.

No rookie to the process, Brown has been in the septic business most 
of his life, beginning with his dad in 1968. He has eight vacuum trucks and 
years of buying experience – often sight unseen. He even purchased a 2006 
International 5900 from a builder in Kansas while waiting for his other truck 
to be finished. He’s had many positive purchase experiences.

In February, Brown called the builder and said he would be there the 
next day to pick up the truck – finished or not. What he got was a truck, tank 
and unmounted pump, certainly not what he ordered. Finishing the job cost 
another $10,000.

Looking back, Brown says there were many lessons to be learned and 
hopes his story helps others avoid a similar experience, especially when do-
ing business from a distance.

Here are 10 tips to consider when buying your next truck:
Don’t rush. Do your homework, Brown says. It only takes a few seconds 

to do an online search. Does the seller’s name raise a red flag? If you’re buy-
ing from a business, are there liens or judgments against the business? No 
need to go further.

Ask for references. The local chamber of commerce is a good place to 
start. What do they have to say about the builder or seller? Have your finance 
company do a background check. Is the builder bonded? Call the references 
the builder or seller provides. Were they satisfied with the builder’s work 
and service or were there “small” problems along the way? Would they buy a 
truck from this individual again? Why or why not?

Arrange for a reasonable downpayment. Brown says most builders 
will ask for 10 to 20 percent down. Anything higher could mean the com-
pany is strapped for cash. If buying a used truck, the seller might not insist 
on anything down in a handshake agreement. But new or used, you certainly 
don’t want to give full payment up front.

Know what you’re buying. Get an itemized listing of the truck being 
built, including each nut, bolt and accessory. Don’t settle for a vague agree-
ment that only lists truck, tank, pump and all the accessories, Brown says. 
The year, make, model and size of the pump, tank, type of hoses, valves and 

chassis should be clearly stated. How will the tank 
be finished? Is there a warranty?

Get a delivery date – in writing. Agree on 
when, where and how you will take ownership. 
Apply a penalty if the builder doesn’t deliver on 
time. Don’t take delivery of a partially furnished 
truck or accept promises that a PTO will be added “at a later date.” Check your 
invoice. Are the items you ordered properly installed and in working order?

When in doubt, check it out. While not always possible, being able to 
kick the tires on the truck you plan to buy has advantages. How well has it 
been maintained? Take it for a ride. In today’s Internet age, good deals can 
be found online. Sellers looking to protect their reputation willingly point 
out imperfections. But there’s no substitute for a personal inspection.

Ask for photos or video. When purchasing a complete or nearly complete 
truck, ask the seller to supply detailed photos or video of key components. Does 
the work meet your satisfaction? Pictures certainly are worth a thousand words 
when buying used equipment – are there signs of rust or cracks in the welds, 
body or frame? Do valves or hoses need replacing? Look inside the tank, under 
the hood and beneath the chassis. Check the odometer and equipment hours. 
If you’re working with a builder, ask to see photos of his shop and tools. It might 
look good from a distance but is there actually work being done inside?

Understand what you’re signing. Read over the purchase agreement. 
Have your lawyer or a business-savvy family member give it a second look, 
especially if you’re new to the business. Does everything seem in order? Are 
there items missing or financing terms you don’t understand?

Talk to vendors and OEMs. Can trusted suppliers recommend a build-
er or seller you might not be familiar with?

Network. What do fellow pumpers you met at seminars and trade 
shows have to say about the builder or seller? ■

Truck Tips

Be a Savvy Truck Shopper
After a negative experience buying a used vacuum truck, longtime Colorado pumper Leonard Brown 
shares his experience with the hope of educating others  By Ed Wodalski

Leonard Brown stands 
next to an International 
9300 with 4,000-gallon 
tank, one of eight trucks 
in his fleet.
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Classy TruCk Of The MOnTh

Arlington, Wash.

Ace Acme Septic Services

O wner Todd Summers bolstered the fleet with this Viper red 
2013 International LoneStar with a 3,600-gallon steel tank and 
Masport 400 cfm water-cooled pump built out by Erickson Tank 

& Pump. Power from a 475 hp MaxxForce engine reaches the wheels 
through a 10-speed Eaton Fuller transmission. A drop axle helps with 
heavier loads. The truck features diamond-plate aluminum hose trays, 
aluminum wheels and chrome accents including visor, mirrors and 
door handles. Features include rear sight glasses, top and rear-side 
(oversized) manways and air-ride seat. Graphics were provided by Phil 
Butcher at Northern Design. Driver Shawn Graham uses the truck for 
residential septic service. ■

Got a truck with real WOW appeal? Show it off to Pumper readers!
Send photos of your truck after it has been lettered with your  

company name. Any industry-related truck is acceptable. Please limit  
your submission to one truck only.

Your Classy Truck submission must include your name, company 
name, mailing address, phone number, and details about the truck,  
including tank size, cab/chassis information, pump information, the  
company that built the truck, and any other details you consider  
important. In particular, tell us what features of the truck help make  
your work life more efficient and more profitable. Email your materials  
to editor@pumper.com or mail to Editor, Pumper, P.O. Box 220, Three Lakes, WI 
54562. We look forward to hearing from you!

Show uS yourS! 

The TSF Company Inc. 
2930 S St. Phillips Rd. | Evansville, IN 47712 

Toll Free: 1-800-843-9286 | 812-985-2630 | Fax: 812-985-3671
Email: rsitzman@tuff-jon.com | Website: www.tuff-jon.com

100 Gallon Fresh 
Water Supply Tank

TUFF-J N
Portable Toilets  |  Holding Tanks  |  Hand Wash Units  |  Accessories

•   Tank sizes 60,  
105, 225, 300 
and 440 gallons.

•  Standard holes  
are 2 - 3" holes 
with plugs

•  Can customize 
holes to match  
your specs 

•  Lifting Bracket 
Assembly

• Sky Heater

• Corner Shelf

• Towel Dispenser

•  Hand Washer 
Available For 
Both Styles of 
Tuff-Jon

TJ Shorty

TJ Kids
Tuff-Jon III

TJ Junior Single
Free Standing Sink

(16 gallons fresh water)

Tuff-Jon

90 Gallon  
Free-Standing Sink
(45 gallons fresh water)

Containment Tray

TJ Handy Stand
Waterless Gel Touch 

Dispensers

60 Gallon Rinse Tank

HAPPY HOLIDAYS fr
om

As my retirement from TSF ap-
proaches I would like to Thank 
all my sales customers. I 
have made a lot of Friends 
and some I have never met 
in person but a Friend just 

the same…Thanks, Rosie 

In Business Since 1959

Interior View of Deluxe TJ-III

BOOTH

4100

mailto:editor@pumper.com
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IN PROGRESS

IN PROGRESS

  Delivery Available Anywhere in the Lower 48!! TransportTruck.com

ATTENTION  
CALIFORNIA  
OPERATORS,  

we want  
your trades!! 

We stock a  
wide variety of 

emission  
compliant  
chassis of  
all sizes!! 

We want to build 
your truck and  
take your non- 

compliant truck  
off your hands!!!

Call us today  
for details!!

2007 Mack CHN613, AC 427HP, 13 spd, new 3360 gallon 
steel vac tank, new Masport 400 liquid cooled vac pump.

Call For Pricing!
2-YEAR 200,000 MILE DRIVE TRAIN WARRANTY

2006 Kenworth T-300, Cat 250 HP, 6 spd, AC, rear locker, NON 
CDL, new 1850 gallon steel vac tank, new Jurop PN-84 Vac pump.

Call For Pricing!
2-YEAR 100,000 MILE DRIVE TRAIN WARRANTY

 2013 Peterbilt 348, PX-8 330HP, Auto, ONLY 68K miles, 
engine brake, 20# lb fronts, FULL Locking rears, 3300 Gallon 

Transway Vac tank, Transway TSI-500 Vac pump, wash down system 
with fresh water capacity, heated collars.

Call For Pricing! SAVE BIG OFF NEW PRICES!

NEW 2000-4200 gallon Alum. vac tanks,  
portable restroom and septic,  

10-year no leak warranties, on the GROUND!!,  
we have trucks to put them on, or will sell as loose tanks!

Call for complete specs and pricing!

2005 GMC, Cat 230HP, 6spd, low miles, 33# GVW,  
new 2300 Gallon steel vac tank, new Jurop PN-84 vac pump.

Call For Pricing!
2-YEAR 100,000 MILE DRIVE TRAIN WARRANTY

NEW 2015 Kenworth 270, PX-7 240HP, Auto, Exhaust brake, 
Alum. wheels, new 2000 Gallon Portable toilet tank, new Masport 

HXL-4 Vac pump, toilet carrier.
Call For Pricing!

Ask for Scott or Frank –  
888-395-7551

After hours call Scott at  
816-590-4076

TRANSPORT  
TRUCK SALES, INC.

Season’s 
Greetings

T he National Association of Wastewater Technicians will present a slate 
of Education Day seminars at the Water & Wastewater Equipment, 
Treatment & Transport (WWETT) Show Feb. 23, 2015, at the Indiana 

Convention Center. The NAWT Education Committee has worked very hard 
to provide stimulating, informative and educational sessions for attendees. 

The morning session will be presented by Joe Zito. Zito has over 
25 years of law enforcement experience. He is currently sergeant of a 
commercial vehicle unit with a major metropolitan police department 
with jurisdiction in two states. He offers 15 years of roadside experience 
inspecting commercial vehicles and specializing in motor carrier safety and 
hazardous materials compliance. His session will be separated into three 
presentations. 

The first presentation will cover the federal regulation requirements 
regarding pre-trip and post-trip inspections of vehicles and drivers or 
operators of commercial vehicles. The second presentation will be an 
overview regarding hours of service (HOS). This presentation will outline 
the HOS regulations that are intended to ensure that CMV drivers take 
adequate periods of rest or periods off-duty in order to drive safely. Zito’s 
final presentation will discuss roadside inspections.

The first afternoon session will be a presentation of the Water Quality 
Association (www.wqa.org) research on the impact of water softeners on 
septic tanks. The presenter is Eric Yeggy. He is the director of technical 
affairs for the Water Quality Association. Yeggy began his career in the 
environmental testing industry managing quality systems for the testing 
of drinking water, wastewater, soil and various types of consumer and 
industrial products.

The final afternoon NAWT Education Day topic will focus on research 
the National Precast Concrete Association (NPCA) (www.precast.org) 
has completed regarding septic tank deterioration. This session will be 
presented by Claude Gouguen. Gouguen is NPCA’s director of sustainability 
and technical education. He has more than 20 years of experience in the 
precast concrete and construction industry. Gouguen holds a degree in 
civil engineering and is a licensed P.E. in Indiana and Canada.

The final hour of Education Day will consist of a question-and-answer 
period involving all presenters.

We are certain that NAWT’s pre-WWETT workshops on Feb. 21-22 
(covered in the November NAWT News) and Education Day classes will 

be stimulating and enlightening sessions presented by some of the most 
knowledgeable speakers in their field. Attendees will walk away with a 
world of knowledge that could only have been shared in Indianapolis.

 
SEPTAGE TREATMENT BASICS

The day after Education Day, Feb. 24, presenters will discuss septage 
treatment facility basics. Dave Gustafson will speak on Septage Processing 
Introduction: Working with an Engineer. This will be followed by a session 
presented by Tom Frank of Tim Frank Septic Services. He will present 
Analyzing Your Resources: What is Going On Around You is Important. The 
final session will be presented by Tom Ferrero of Elkhart Environmental 
Processing Corporation. His topic will be Introduction to Odor Control. ■

WWETT Seminars Focus on Waste Transport, 
System Preservation and Septage Treatment

By Dhru Bhatt

NAWT BOARD OF DIRECTORS:
Jeff Rachlin, President, PA
Gene Bassett, Vice-President, NM
Ralph Macchio, Treasurer, NY
Tom Ferrero , Secretary, PA
Tom Frank, Past President, OH
Jim Anderson, Ed. Comm., MN

NAWT EXECUTIVE ADMINISTRATOR:    Donn Lesko

John Creed, IN
Jace Ensor, NM
Bill Hall, CT
Mitch Okerstrom, MN
Kit Rosefield, CA

Susan Ruehl, OH
Mark Scott, MI
Hollis Warren, DE
Roger S. Winter, ON, Canada

3150 W Higgins Rd., Ste. 105, Hoffman Estates, IL 60169 • 1-800-236-NAWT (6298) • Fax 847-885-8393 • www.nawt.org

NAWT Membership/Contribution Form
Independent Membership
$150 Annually

Please send completed form along with payment to:
NAWT, P.O. Box 220, Three Lakes, WI  54562

Associate Membership
$300 Annually

I can’t be a member but accept my donation of ____________

Company Name ______________________________________

Name ______________________________________________

Title ________________________________________________

Address _____________________________________________

City __________________________________ State __________

Zip _______________ E-mail _____________________________

Phone _____________________ Fax _____________________

q

q

q

Please send completed form along with payment to:

NAWT, 1901 N. Roselle Rd., Schaumberg, IL 60195

NAWT Membership/Contribution Form
Independent Membership
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NAWT, P.O. Box 220, Three Lakes, WI  54562

Associate Membership
$300 Annually

I can’t be a member but accept my donation of ____________

Company Name ______________________________________

Name ______________________________________________

Title ________________________________________________

Address _____________________________________________

City __________________________________ State __________

Zip _______________ E-mail _____________________________

Phone _____________________ Fax _____________________

q

q

q

Please send completed form along with payment to:

NAWT, 3150 W Higgins Rd., Ste. 105, Hoffman Estates, IL 60169

Independent 
Membership
$175 Annually

Company 
Membership
$350 Annually

Associate 
Membership
$750 Annually

I can’t be a member, but accept my donation of  __________

http://www.nawt.org
http://www.wqa.org
http://www.precast.org
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® Stock, Standard, and Custom Vaccum Trucks

602-501-3792
Trucks and Tanks in Stock and Ready to Go! 

2000 Gallon Aluminum
Dual-Side Service 
Vacuum Truck

Standard 3500 
Gallon Septic Truck

www.southwestproducts.com

1000/500 Gallon
Dual-Side Service
Hot Dog Style 
Vacuum Truck

2000 Gallon Aluminum

Standard 1000/500 Gallon 
Dual-Side Service 
Vacuum Truck

1000/500 Gallon
Dual-Side Service
Hot Dog Style 
Vacuum Truck

BOOTH
6225

C

M

Y

CM

MY

CY

CMY

K

Fruitland_Pumper_9x10.875_10.30.14_HR.pdf   1   14-11-03   3:41 PM

We Have Money To Loan
Conserve your working capital. Keep existing credit  
lines intact, and enjoy the security of knowing  
financing is there when you need it. We offer loan 
and leasing plans tailored to individual needs.

We work hard to get our customer’s credit approved. We have been involved in 
the environmental and liquid waste industry for over 35 years. We understand 

the competitive nature of your business and are prepared to act quickly. 
If you are having difficulty getting the Credit you need call Jim Thomas.

• Portable Toilets
• Pumper Trucks
• Water Jetters
• Vacuum Trucks

• Sewer Equipment
• TV Inspection
• New and Used
   Equipment

v  Programs offer longer terms 
for older equipment

v We do start ups
v 90 Day Delayed Billing
v  Seasonal Payment Programs  

Available

Toll-Free 877-333-4539 • JimThomas@KeyCommercial.com

Commerical Equipment Financing

www.keycommercial.com

JIM THOMAS

give me a call!

http://www.southwestproducts.com
mailto:JimThomas@KeyCommercial.com
http://www.keycommercial.com
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Liberty Pumps breaks ground on building expansion
Liberty Pumps broke ground on the expansion of its corporate facility 

in Bergen, N.Y. The project, scheduled for completion in February, will add 
81,000 square feet in manufacturing and warehouse space and 8,000 square 
feet to its product research and development area.

 
Coxreels releases catalog

Coxreels released its latest product catalog. 
Copies can be downloaded from the website, www.
coxreels.com, or by contacting the customer service 
department at 800/269-7338 or info@coxreels.com.

Amthor International names distributor
Amthor International named Tommy Web-

ber and Spartan Tank & Trailer, Spartanburg, S.C., as a distributor for the 
Amthor product line. Spartan Tank carries vacuum, oil, portable sanitation, 
water, propane and refined fuel trucks.

 
ASTM releases pipeline laser profiling standard

ASTM released pipeline laser profiling standard F3080-14. The stan-
dard provides engineers and inspectors with an internationally accepted 
procedure for the measurement and/or confirming of installed pipe size 
and/or shape deformation.

SJE-Rhombus holds training session
SJE-Rhombus held a customer training session for 23 distributors, in-

stallers, engineers and manufacturer representatives in September at its 
headquarters in Detroit Lakes, Minn. Sessions focused on control panels, 
floats and alarms.

 
GapVax launches
hydroexcavator rental
company

GapVax launched GapVax 
Rental Units (GRU). Based in 
Deer Park, Texas, GRU offers 
daily, weekly or monthly rent-
als of GapVax HV-55 hydroex-
cavators with plans to add other models as the company grows.

 
Curry Supply launches online apparel store

Curry Supply Co. has launched an online store for apparel and accesso-
ries. The site, http://currygear.web-stores.biz, offers Class 2 safety T-shirts, 
sweatshirts, long- and short-sleeve T-shirts, full-zip thermal hooded sweat-
shirts, polo shirts, camo hats and coolers. 

Almanza receives 
Ditch Witch 
Harold Chestnut 
Award

Ditch Witch presented the 
Harold Chestnut Award to Jerry 
Almanza, Ditch Witch of Cen-
tral Texas. The annual award 
is presented to the marketing 
manager who best exemplifies 
the superior service, enthusi-
asm and dedication of Harold 
Chestnut, who served as Ditch 
Witch parts manager for 30 
years. ■

Industry News

Pictured, from left, are Elvira Almanza, Jerry 
Almanza, Tiffany Sewell-Howard and Wayne 
Orender of Ditch Witch of Central Texas.

800-421-7545 • ThompsonTank.com

Leading Technology

DOT Inspections 
and Certifications 

DOT 407/412 & 
Non-Code Tank 

Trucks & Trailers

Complete Parts & 
Service Department

Thompson Vacuum 
Pressure Pumps:  
VC-454, VC-565

Rotary Vane Pumps  
Challenger 
Fruitland 

Wittig/GD

US MADE

VC-454

Side 
Mounted 
VC-454

VC-565

Building Quality 
Since 1950!Merry

Christmas

http://www.coxreels.com
http://www.coxreels.com
mailto:info@coxreels.com
http://currygear.web-stores.biz
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8' 2-Station
w/A/C & Heat • 300 gal waste

20' 6-Station
w/A/C & Heat • 600 gal waste

GS-07F-0236V

See our website for more layouts and options.

12' 2-Station Combo
w/AC & Heat - 450 gal waste 

Includes Showers

24' 7-Station ADA
w/A/C & Heat • 750 gal waste

info@cohsi.com • 630.906.8002 • www.cohsi.com

• Lowest Interior Floor Height in the Industry
• ADA wheelchair accessible units.
• Unlimited Floor Plans from 8' to 53' Trailers
•  Rigid Steel Shell Construction from top to  

bottom to resist rot and warping.
•  Specializing in Customizing trailers to fit your needs.
• Easy Fold-Up Steps & Door Handles
•  24/7 Tech Support for the best customer  

service available.
• Free Nation Wide Lead Program for our customers.
• Large Capacity Waste Tanks
•  High Privacy Partitions are Standard for  

Added Comfort
•  Rigid Platform, our smallest wide body trailers  

start out with Dual 10" ASTM I-Beams.

BOOTHS

5328
5329
5331

24"

18"

15"

•Long lasting durability
•On-site installation flexibility
•Custom logo option
•15", 18" and 24" 
   sizes designed 
   to fit standard 
   riser pipes 
•1/4" closed cell 
   gasket seals tight
•Ships with 2" Stainless Steel Fasteners

Water Tanks
Lids for Risers

RomoTech is a 
custom molder. 
See us for your 
new project. 
574.831.6450
www.romotek.com

 

Your Logo 
Here! 8 - 525 gallons.

Request a quote
for special sizes.

BOOTH#
5247

mailto:info@cohsi.com
http://www.cohsi.com
http://www.romotek.com
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BOOTH

4146

PO Box 39, Dayton, IN 47941

Toll-Free: 877.296.2555   

Phone: 765.296.2027 

Fax: 765.296.3027

www.wee-engineer.com

Wee Engineer
WITH IMAGINATION

Call us for a quote

BOOTH

1234

Join us on Facebook!

SPRING MOUNTS  
decrease fatigue on your tank frame,  
mounts to most tanks, easy bolt or weld-on 
style, heavy-duty stress relieved springs.  
Mounts with springs..$82.00

Springs alone ...........$11.00 ea.

2006 Freightliner M-2
210 HP Cat C-7, 6 speed Manual, Air Brakes, Painted White, 33,000 
GVW, PS/AC, 161,500 miles, With a new 2500 gallon Carbon Steel 
Tank, and new MEC 8000, Battioni VacuumPump. Price: $47,900

HEATED COLLARS 
Preventing your valves from freezing will 
help your profits during the winter months.

Installation kit and 110 volt heater kit available

 1.5-2" ..... $110
 3" ........... $165

 4" ........... $198
 6" ........... $297

http://www.wee-engineer.com
http://www.pumper.com


84     Pumper • December 2014

Alabama
Alabama Onsite Wastewater Association 
www.aowainfo.org; 334/396-3434

Arizona
Arizona Onsite Wastewater Recycling Association 
www.azowra.org; 928/443-0333

Arkansas
Arkansas Onsite Wastewater Association 
www.arkowa.com
 
California
California Onsite Wastewater Association 
www.cowa.org; 530/513-6658
 
Colorado
Colorado Professionals in Onsite Wastewater 
www.cpow.net; 720/626-8989
 
Connecticut
Connecticut Onsite Wastewater Recycling Association 
www.cowra-online.org; 860/267-1057
 
Delaware
Delaware On-Site Wastewater Recycling Association 
www.dowra.org
 
Florida
Florida Onsite Wastewater Association 
www.fowaonsite.com; 321/363-1590
 
Georgia
Georgia Onsite Wastewater Association 
www.onsitewastewater.org; 678/646-0379
 
Georgia F.O.G. Alliance 
www.georgiafog.com
 
Idaho
Onsite Wastewater Association of Idaho 
www.owaidaho.org; 208/664-2133

Illinois
Onsite Wastewater Professionals of Illinois 
www.owpi.net

Indiana
Indiana Onsite Waste Water Professionals Association 
www.iowpa.org; 317/889-2382

Iowa
Iowa Onsite Waste Water Association 
www.iowwa.com; 515/225-1051

Kansas
Kansas Small Flows Association 
www.ksfa.org; 913/594-1472

Kentucky
Kentucky Onsite Wastewater Association 
www.kentuckyonsite.org; 855/818-5692

Maine
Maine Association Of Site Evaluators 
www.mainese.com.  
 
Maine Association of Professional Soil Scientists 
www.mapss.org.

Maryland
Maryland Onsite Wastewater Professionals Association 
www.mowpa.org; 443/570-2029
 
Massachusetts
Massachusetts Association of Onsite Wastewater 
Professionals 
www.maowp.org; 781/939-5710

Michigan
Michigan Onsite Wastewater Recycling Association 
www.mowra.org
 
Michigan Septic Tank Association 
www.msta.biz; 989/808-8648
 
Minnesota
Minnesota Onsite Wastewater Association 
www.mowa-mn.com; 888/810-4178

Missouri
Missouri Smallflows Organization 
www.mosmallflows.org; 417/739-4100

Nebraska
Nebraska On-site Waste Water Association 
www.nowwa.org; 402/476-0162
 
New Hampshire
New Hampshire Association of Septage Haulers 
www.nhash.com; 603/831-8670
 
Granite State Designers and Installers Association
www.gsdia.org; 603/228-1231
 
New Mexico
Professional Onsite Wastewater Reuse 
Association of New Mexico 
www.powranm.org; 505/989-7676
 
New York
Long Island Liquid Waste Association, Inc. 
www.lilwa.org; 631/585-0448

North Carolina
North Carolina Septic Tank Association 
www.ncsta.net; 336/416-3564
 
North Carolina Portable Toilet Group 
www.ncportabletoiletgroup.org; 252/249-1097
 
North Carolina Pumper Group 
www.ncpumpergroup.org; 252/249-1097
 
Ohio
Ohio Onsite Wastewater Association 
www.ohioonsite.org; 866/843-4429
 
Oregon
Oregon Onsite Wastewater Association 
www.o2wa.org; 541/389-6692
 
Pennsylvania
Pennsylvania Association of Sewage Enforcement 
Officers 
www.pa-seo.org; 717/761-8648
 
Pennsylvania Onsite Wastewater Recycling Association
www.powra.org
 

TRADE AssociAtions
If you would like your wastewater trade association added to this list, send contact information to editor@pumper.com.

(continued)

 
Serving the Industry 
Visit your state and provincial trade associations
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http://www.arkowa.com
http://www.cowa.org
http://www.cpow.net
http://www.cowra-online.org
http://www.dowra.org
http://www.fowaonsite.com
http://www.onsitewastewater.org
http://www.georgiafog.com
http://www.owaidaho.org
http://www.owpi.net
http://www.iowpa.org
http://www.iowwa.com
http://www.ksfa.org
http://www.kentuckyonsite.org
http://www.mainese.com
http://www.mapss.org
http://www.mowpa.org
http://www.maowp.org
http://www.mowra.org
http://www.msta.biz
http://www.mowa-mn.com
http://www.mosmallflows.org
http://www.nowwa.org
http://www.nhash.com
http://www.gsdia.org
http://www.powranm.org
http://www.lilwa.org
http://www.ncsta.net
http://www.ncportabletoiletgroup.org
http://www.ncpumpergroup.org
http://www.ohioonsite.org
http://www.o2wa.org
http://www.pa-seo.org
http://www.powra.org
mailto:editor@pumper.com
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To learn more about  
ITI Trailers and Truck Bodies, 

call  1-888-634-0080
or visit

www.itimfg.com

Stainless Steel Oilfield Truck Aluminum Septic TruckPortable Restroom Trucks

2 Compartment Tank Trucks

Custom Manufacturer of  
Vacuum Trucks & Trailers

We Manufacture & Ser vice What We Sell. ASME Certified       Building DOT 407/412 Equipment

ASME DOT 407/412
Double Drop Aluminum &  

Stainless Steel Tanker Trailers

BOOTH
2300

BOOTH

1462

Alabama
Alabama Onsite Wastewater Association 
www.aowainfo.org; 334/396-3434

Arizona
Arizona Onsite Wastewater Recycling Association 
www.azowra.org; 928/443-0333

Arkansas
Arkansas Onsite Wastewater Association 
www.arkowa.com
 
California
California Onsite Wastewater Association 
www.cowa.org; 530/513-6658
 
Colorado
Colorado Professionals in Onsite Wastewater 
www.cpow.net; 720/626-8989
 
Connecticut
Connecticut Onsite Wastewater Recycling Association 
www.cowra-online.org; 860/267-1057
 
Delaware
Delaware On-Site Wastewater Recycling Association 
www.dowra.org
 
Florida
Florida Onsite Wastewater Association 
www.fowaonsite.com; 321/363-1590
 
Georgia
Georgia Onsite Wastewater Association 
www.onsitewastewater.org; 678/646-0379
 
Georgia F.O.G. Alliance 
www.georgiafog.com
 
Idaho
Onsite Wastewater Association of Idaho 
www.owaidaho.org; 208/664-2133

Illinois
Onsite Wastewater Professionals of Illinois 
www.owpi.net

Indiana
Indiana Onsite Waste Water Professionals Association 
www.iowpa.org; 317/889-2382

Iowa
Iowa Onsite Waste Water Association 
www.iowwa.com; 515/225-1051

Kansas
Kansas Small Flows Association 
www.ksfa.org; 913/594-1472

Kentucky
Kentucky Onsite Wastewater Association 
www.kentuckyonsite.org; 855/818-5692

Maine
Maine Association Of Site Evaluators 
www.mainese.com.  
 
Maine Association of Professional Soil Scientists 
www.mapss.org.

Maryland
Maryland Onsite Wastewater Professionals Association 
www.mowpa.org; 443/570-2029
 
Massachusetts
Massachusetts Association of Onsite Wastewater 
Professionals 
www.maowp.org; 781/939-5710

Michigan
Michigan Onsite Wastewater Recycling Association 
www.mowra.org
 
Michigan Septic Tank Association 
www.msta.biz; 989/808-8648
 
Minnesota
Minnesota Onsite Wastewater Association 
www.mowa-mn.com; 888/810-4178

Missouri
Missouri Smallflows Organization 
www.mosmallflows.org; 417/739-4100

Nebraska
Nebraska On-site Waste Water Association 
www.nowwa.org; 402/476-0162
 
New Hampshire
New Hampshire Association of Septage Haulers 
www.nhash.com; 603/831-8670
 
Granite State Designers and Installers Association
www.gsdia.org; 603/228-1231
 
New Mexico
Professional Onsite Wastewater Reuse 
Association of New Mexico 
www.powranm.org; 505/989-7676
 
New York
Long Island Liquid Waste Association, Inc. 
www.lilwa.org; 631/585-0448

North Carolina
North Carolina Septic Tank Association 
www.ncsta.net; 336/416-3564
 
North Carolina Portable Toilet Group 
www.ncportabletoiletgroup.org; 252/249-1097
 
North Carolina Pumper Group 
www.ncpumpergroup.org; 252/249-1097
 
Ohio
Ohio Onsite Wastewater Association 
www.ohioonsite.org; 866/843-4429
 
Oregon
Oregon Onsite Wastewater Association 
www.o2wa.org; 541/389-6692
 
Pennsylvania
Pennsylvania Association of Sewage Enforcement 
Officers 
www.pa-seo.org; 717/761-8648
 
Pennsylvania Onsite Wastewater Recycling Association
www.powra.org
 

TRADE AssociAtions
If you would like your wastewater trade association added to this list, send contact information to editor@pumper.com.

(continued)
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Vacuum Sales Inc.  
51 Stone Road, Lindenwold, NJ 08021

800-547-7790 • fax: 856-627-3044

Order Discounted Pumps Online
24 hours a day 7 days a week
www.vacuumsalesinc.com

parts@vacuumsalesinc.com

BOOTH

4162

MANUFACTURER OF QUALITY PORTABLE RESTROOMS AND SINKS

Dual VIP Restroom Trailer

1737 S. VINEYARD AVENUE • ONTARIO, CA 91761
PHONE 909-930-6244 • TOLL FREE 800-334-1065 • FAX 909-930-6237

WWW.NUCONCEPTS.COM

Ideal for:
• Weddings / Parties
• Sporting Events
• Food Festivals
• Community Events
• Restroom Remodeling
• Movie Production

Features:
• Solar Powered
• Self-contained
• Flushing, china toilet
• Enclosed sink
•
•
• Interior Heater (option)
• Sink Water Heater (option)

Power Converter (option)
Air-conditioning (option)

Pennsylvania
Pennsylvania Septage Management Association 
www.psma.net; 717/763-7762
 
Tennessee
Tennessee Onsite Wastewater Association 
www.tnonsite.org.

Texas
Texas On-Site Wastewater Association 
www.txowa.org; 888/398-7188
 
Virginia
Virginia Onsite Wastewater Recycling Association 
www.vowra.org; 540/377-9830
 
Washington
Washington On-Site Sewage Association 
www.wossa.org; 253/770-6594  
 
Wisconsin
Wisconsin Onsite Water Recycling Association 
www.wowra.com; 608/441-1436
 
Wisconsin Liquid Waste Carriers Association 
www.wlwca.com; 608/441-1436
 

NATIONAL

Water Environment Federation 
www.wef.org; 800/666-0206

National Onsite Wastewater Recycling Association 
www.nowra.org; 800/966-2942

National Association of Wastewater Technicians 
www.nawt.org; 800/236-6298

CANADA

Alberta
Alberta Onsite Wastewater Management Association 
www.aowma.com; 877/489-7471

British Columbia
WCOWMA Onsite Wastewater Management of B.C. 
www.wcowma-bc.com; 877/489-7471
 
Manitoba
Manitoba Onsite Wastewater Management Association 
www.mowma.org; 877/489-7471

Onsite Wastewater Systems Installers of Manitoba, Inc.
www.owsim.com; 204/771-0455

New Brunswick
New Brunswick Association  
of Onsite Wastewater Professionals 
www.nbaowp.ca; 506/455-5477

Nova Scotia
Waste Water Nova Scotia 
www.wwns.ca; 902/246-2131
 
Ontario
Ontario Onsite Wastewater Association 
www.oowa.org; 855/905-6692
 
Ontario Association of Sewage Industry Services 
www.oasisontario.on.ca; 877/202-0082
 
Saskatchewan
Saskatchewan Onsite Wastewater 
Management Association 
www.sowma.ca; 877/489-7471

Canadian Regional
Western Canada Onsite Wastewater 
Management Association 
www.wcowma.com; 877/489-7471

http://www.psma.net
http://www.tnonsite.org
http://www.txowa.org
http://www.vowra.org
http://www.wossa.org
http://www.wowra.com
http://www.wlwca.com
http://www.vacuumsalesinc.com
mailto:parts@vacuumsalesinc.com
http://www.wef.org
http://www.nowra.org
http://www.nawt.org
http://www.aowma.com
http://www.wcowma-bc.com
http://www.mowma.org
http://www.owsim.com
http://www.nbaowp.ca
http://www.wwns.ca
http://www.oowa.org
http://www.oasisontario.on.ca
http://www.sowma.ca
http://www.wcowma.com
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NEW FOR 2014 
INTRODUCING GENERATION II

Liquid LeveL Monitoring and ControL SySteM
 One year limited warranty on parts and operation. Refer to the Depth Ray manual for details.

The Depth Ray System does not require floats, rods or interior components and 
it is not affected by rags, hair, strings, grease or other debris.  
Ø  NO CONFINED SPACE ENTRY, all necessary work is performed on the exterior of the tank.
Ø  TWIST LOCK CONNECTIONS, three simple, no question weather tight stainless steel connectors.
Ø  WEATHER PROOF DISPLAY ENCLOSURE, component ratings: NEMA 4X/I.P.65 / Rust and Corrosion 

Proof.
Ø  DIGITAL DISPLAY, Indicates choice of gallons, barrels, inches, imperial gallons.
Ø RELAY POINTS, can control lights, alarms, pumps and valves.
Ø  VALVE - CONTROL FEED BACK OPTION, provides confirmation of valve - control system activation
Ø  AUXILIARY INPUT OPTIONS, can be used for On-Board- Scale or other 12 volt control systems.
Ø LOW POWER DEMAND, 12 Volts, 3 Amps
Ø  READS TO WITHIN 1" OF FULL IN ¼" Increments, depending on mounting height.
Ø  D.O.T. AND NON-DOT TANKS, exceeds Department of Transportation requirements for MC407 / 412 tanks.
Ø LARGE RED LED DISPLAY, clear night time viewing
Ø  MULTI-COMPARTMENT TANK DISPLAY and CONTROL, accepts input and displays levels for (4) 

compartment tanks
Ø  SOLAR / BATTERY POWER SYSTEMS, for mobile storage tanks in remote locations.
Ø  WIRELESS HAND HELD / CAB REMOTE CONTROL UNIT, Displays tank levels and valve controls from 

job site.

Available from Distributor, Original Equipment Manufacturers.
For more information contact the manufacturer of the system:

NEW Depth Ray Generation II system offers many options:
3  Wireless,  Battery Powered Hand Held /  Cab Remote Control Unit  
3  Valve Control with Confirmation Lamp  /  Warning Light Controls
3 Auxiliary / On-Board-Scale Input Control Option
3 Solar Power For Mobile Storage Tank Monitoring

Phone: 800-220-2052
610-430-3988
www.depthray.com
www.eldredgeequipment.com

BOOTH

2095

For every field
Whether it be work, sports, fun or events,
when nature calls, Armal responds.

Armal INC 
122 Hudson Industrial Drive 
Griffin, GA 30224 USA 

Phone: +1 770 491 6410
Toll free: 866 873 7796
www.armal.biz

BOOTH
6036

Pennsylvania
Pennsylvania Septage Management Association 
www.psma.net; 717/763-7762
 
Tennessee
Tennessee Onsite Wastewater Association 
www.tnonsite.org.

Texas
Texas On-Site Wastewater Association 
www.txowa.org; 888/398-7188
 
Virginia
Virginia Onsite Wastewater Recycling Association 
www.vowra.org; 540/377-9830
 
Washington
Washington On-Site Sewage Association 
www.wossa.org; 253/770-6594  
 
Wisconsin
Wisconsin Onsite Water Recycling Association 
www.wowra.com; 608/441-1436
 
Wisconsin Liquid Waste Carriers Association 
www.wlwca.com; 608/441-1436
 

NATIONAL

Water Environment Federation 
www.wef.org; 800/666-0206

National Onsite Wastewater Recycling Association 
www.nowra.org; 800/966-2942

National Association of Wastewater Technicians 
www.nawt.org; 800/236-6298

CANADA

Alberta
Alberta Onsite Wastewater Management Association 
www.aowma.com; 877/489-7471

British Columbia
WCOWMA Onsite Wastewater Management of B.C. 
www.wcowma-bc.com; 877/489-7471
 
Manitoba
Manitoba Onsite Wastewater Management Association 
www.mowma.org; 877/489-7471

Onsite Wastewater Systems Installers of Manitoba, Inc.
www.owsim.com; 204/771-0455

New Brunswick
New Brunswick Association  
of Onsite Wastewater Professionals 
www.nbaowp.ca; 506/455-5477

Nova Scotia
Waste Water Nova Scotia 
www.wwns.ca; 902/246-2131
 
Ontario
Ontario Onsite Wastewater Association 
www.oowa.org; 855/905-6692
 
Ontario Association of Sewage Industry Services 
www.oasisontario.on.ca; 877/202-0082
 
Saskatchewan
Saskatchewan Onsite Wastewater 
Management Association 
www.sowma.ca; 877/489-7471

Canadian Regional
Western Canada Onsite Wastewater 
Management Association 
www.wcowma.com; 877/489-7471

http://www.depthray.com
http://www.eldredgeequipment.com
http://www.pumper.com
http://www.armal.biz
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 PLUMBING

Safety locking-collar 
quick-connect Socket
Locking-collar quick-connect sockets from Wa-
ter Cannon are precision-machined to promote 
smooth action and reliable service. Hardened 
stainless steel sockets resist plug deformation 
when pressure spikes occur. The flow-through 
design provides an unrestricted bore with mini-
mum pressure loss. The brushed sockets have a safety locking collar with 
alignment pin, push and snap-lock smooth-action collar with easy-to-grip 
barreled rings and replaceable O-ring for a watertight seal. They are rated to 
210 degrees F and up to 6,300 psi. 800/333-9274; www.watercannon.com.
 

 PUsh CaMeras

inSpection SyStem 
with lay-flat reel
The FB-PIC3588B/3588BT cam-
era system from Forbest Products 
comes with 200 feet of 3/8-inch fi-
berglass cable and a lay-flat reel with footage counter and stand. The high-
resolution 1 1/2-inch waterproof metal color camera head with or without 
built-in 512 Hz sonde transmitter is designed to inspect drain/sewer lines 3 
inches or larger. With an adapter, a 7/8-inch color waterproof camera head 
with built-in transmitter can be used on the reel for smaller pipe. The heavy-
duty waterproof control box includes a bright 10-inch LCD color screen and 
SD card reader with one-touch record button for still photos and videos. 
On-screen status indicators include footage of the cable pushed through the 
pipe and battery strength. The built-in rechargeable battery lasts about four 
hours. 650/757-4786; www.forbestusa.net.

hand-held 
inSpection camera
The Gen-Eye Micro-Scope compact hand-
held inspection tool from General Pipe 
Cleaners is designed to reach 1 1/2- to 3-inch 
drainlines and many toilet traps, and a 39-
inch probe rod is used to inspect hard-to-
reach places like crawl spaces. The monitor 
attaches to the reel with an adjustable mount 
to provide the best viewing angle. The reel car-
ries up to 100 feet of micro pushrod with a col-
or camera. Three attachments improve view-
ing angle or retrieve objects. The monitor has a bright 3.5-inch LCD screen 
and SD card reader with one-touch record button. It includes a digital zoom, 
rotatable picture, voice-over recording, LED brightness control and a USB 
port. On-screen status indicators include date and time, SD card capacity 
and battery strength. The rechargeable battery powers the unit up to four 
hours. 800/245-6200; www.drainbrain.com.

 
all-weather 
inSpection SyStem
The GatorCam4 inspection system from Radiodetec-
tion Corporation is rugged, compact and offers the 
convenience of a portable system that can be used 
in most weather conditions. It is designed to deliver 
high-quality inspections in almost any situation, 
from residential work and commercial use to special-
ist plant and municipal applications. It is powered by 
a lithium-ion battery for convenience. A battery life 
indicator works whether the camera is on or off. A 
range of pushrods is available, from a flexible 100-foot 
plumber’s reel to navigate bends and traps to the 500-
foot extra-stiff rod designed to push longer distances. 
877/247-3797; www.radiodetection.com.

Business Diversification - 
Sewer and Drain Maintenance
Cleaning and maintaining sewer and drainlines requires tools not always found in the pumper’s toolbox. 
Here are plumbing products, push cameras, jetters, line locators, and root control tools to consider. 
By Craig Mandli

Product Focus

(continued)

http://www.watercannon.com
http://www.forbestusa.net
http://www.drainbrain.com
http://www.radiodetection.com
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• Industry Finance Specialists

•  Industrial and Commercial  
Equipment Financing

• Manufacturer Programs Available

• Acquisitions Financing

A Premier Commercial 
Finance Company that 
specializes in financing  

& leasing equipment  
in the Waste &  

Environmental Industries

SERVING THE NEEDS OF  

THE WASTE INDUSTRY FOR  

OVER 20 YEARS 

People’s United  
Equipment Finance Corp.

 A subsidiary of People’s United  
Bank

PLEASE CONTACT YOUR LOCAL REPRESENTATIVE

John Moore
Cell: 720-315-5700

Area: NV, CO, MT, WY, 
UT, NM, NE, KS

Kevin Parry
Cell: 704-650-2635
Area: NC, WV, SC,  

Western VA, Inside Sales

Gerald Hargrave
Cell: 713-898-0531

Area: TX, OK, LA, NM

Kevin Steier
Cell: 502-741-7524
Area: TN, KY, OH, 

WV, MO

Bob Pritchett
Cell: 205-999-4214

Area: GA, FL,  
AL, MS, AR

Ozzie Merino
Cell: 714-351-4798

Area: CA, OR, WA, ID

Perry Siler
Cell: 231-745-3495

Area: MN, WI, IL, IN, 
MI, OH, IA, ND, SD

JD Magness
Cell: 804-694-6183
Area: Eastern VA, 
MD, DC, NJ, DE

Bob Marino
Cell: 215-360-1776
Area: PA, NY, CT, RI,  

MA, NH, VT, ME

BOOTH

6146

APPLICATIONS:
Refineries  

Environmental
Mining
Marine

Onshore Drilling
Offshore Drilling
Municipal/Septic

Construction

PATENTED TECHNOLOGY FOR PUMPING

!

Proudly made 
in the USA

Discover how over 30 years industry experience 
and proven technology will increase your vacuum truck 
performance. By providing limitless vertical lift and 
distance capability, this unit will shorten project time.

Solid engineering coupled with rugged, lightweight 
construction make the Power Booster™ the ultimate 
pumping solution. Unsurpassed execution in highly 
viscous applications.

    Power Booster Sizes:  

2", 3", 4", & 6"

pressurelift.com 
972.355.0550

BOOTH

5116Happy  

   Holidays

Manufacturer of Portable Restoom,  
Septic/Grease, Slide-Ins and  

Custom Vacuum Tanks.

306 Runville Rd, Bellefonte, PA 16823

844-393-1871
info@robinsontanks.com
www.robinsontanks.com

BOOTHS

2448
2449
2451

 PLUMBING

Safety locking-collar 
quick-connect Socket
Locking-collar quick-connect sockets from Wa-
ter Cannon are precision-machined to promote 
smooth action and reliable service. Hardened 
stainless steel sockets resist plug deformation 
when pressure spikes occur. The flow-through 
design provides an unrestricted bore with mini-
mum pressure loss. The brushed sockets have a safety locking collar with 
alignment pin, push and snap-lock smooth-action collar with easy-to-grip 
barreled rings and replaceable O-ring for a watertight seal. They are rated to 
210 degrees F and up to 6,300 psi. 800/333-9274; www.watercannon.com.
 

 PUsh CaMeras

inSpection SyStem 
with lay-flat reel
The FB-PIC3588B/3588BT cam-
era system from Forbest Products 
comes with 200 feet of 3/8-inch fi-
berglass cable and a lay-flat reel with footage counter and stand. The high-
resolution 1 1/2-inch waterproof metal color camera head with or without 
built-in 512 Hz sonde transmitter is designed to inspect drain/sewer lines 3 
inches or larger. With an adapter, a 7/8-inch color waterproof camera head 
with built-in transmitter can be used on the reel for smaller pipe. The heavy-
duty waterproof control box includes a bright 10-inch LCD color screen and 
SD card reader with one-touch record button for still photos and videos. 
On-screen status indicators include footage of the cable pushed through the 
pipe and battery strength. The built-in rechargeable battery lasts about four 
hours. 650/757-4786; www.forbestusa.net.

hand-held 
inSpection camera
The Gen-Eye Micro-Scope compact hand-
held inspection tool from General Pipe 
Cleaners is designed to reach 1 1/2- to 3-inch 
drainlines and many toilet traps, and a 39-
inch probe rod is used to inspect hard-to-
reach places like crawl spaces. The monitor 
attaches to the reel with an adjustable mount 
to provide the best viewing angle. The reel car-
ries up to 100 feet of micro pushrod with a col-
or camera. Three attachments improve view-
ing angle or retrieve objects. The monitor has a bright 3.5-inch LCD screen 
and SD card reader with one-touch record button. It includes a digital zoom, 
rotatable picture, voice-over recording, LED brightness control and a USB 
port. On-screen status indicators include date and time, SD card capacity 
and battery strength. The rechargeable battery powers the unit up to four 
hours. 800/245-6200; www.drainbrain.com.

 
all-weather 
inSpection SyStem
The GatorCam4 inspection system from Radiodetec-
tion Corporation is rugged, compact and offers the 
convenience of a portable system that can be used 
in most weather conditions. It is designed to deliver 
high-quality inspections in almost any situation, 
from residential work and commercial use to special-
ist plant and municipal applications. It is powered by 
a lithium-ion battery for convenience. A battery life 
indicator works whether the camera is on or off. A 
range of pushrods is available, from a flexible 100-foot 
plumber’s reel to navigate bends and traps to the 500-
foot extra-stiff rod designed to push longer distances. 
877/247-3797; www.radiodetection.com.

Business Diversification - 
Sewer and Drain Maintenance
Cleaning and maintaining sewer and drainlines requires tools not always found in the pumper’s toolbox. 
Here are plumbing products, push cameras, jetters, line locators, and root control tools to consider. 
By Craig Mandli

Product Focus

(continued)

http://www.pumper.com
mailto:info@robinsontanks.com
http://www.robinsontanks.com
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 PUsh CaMeras

wi-fi camera SyStem
The Elite SD Wi-Fi pipeline inspection 
camera system from Ratech Electron-
ics allows operators to record pipe in-
spections wirelessly to an iOS or Android 
device, and take live video and digital still 
photos to immediately upload to YouTube. It doesn’t re-
quire USB thumb drives, SD cards or DVD discs. Operators can download 
an app to an iPhone or iPad to stream video. The Wi-Fi interface is available 
on any current Ratech product or existing systems in the field and is available 
with a sun-readable 10-inch LCD monitor and either a self-leveling camera, 
ultra-micro camera or pan-and-tilt push camera. Systems come in cable 
lengths from 100 to 400 feet. 800/461-9200; www.ratech-electronics.com.

 
compact 
inSpection SyStem
The SeeSnake Compact2 Inspection 
System from RIDGID has a self-leveling 
camera head that inspects lines up to 6 
inches and provides high image qual-
ity. The unit is equipped with a 100-foot 
friction-reducing push cable, ideal for 
small or restricted lines and allowing 

easy maneuvering through tight turns. The integrated 512 Hz sonde trans-
mits a signal that can be located with a RIDGID SeekTech Locator. The unit 
has an improved monitor-docking system and integrated handle that make 
it portable to any job site. 800/769-7743; www.ridgid.com.

 
Jet-propelled 
inSpection SyStem
The Jet-Propelled Inspection System 
from RS Technical Services is powered 
by a jetter’s 12-volt DC system and al-
lows the operator to see the condition of 
the pipe and cleaning results instantly. It 
has an easy-to-install reel and controller system, 600 feet of lightweight sin-
gle conductor cable on a motorized reel with torque control, an LCD moni-
tor with high-resolution display, nine high-intensity LED lights, recording 
capability to a flash or USB drive and an optional on-screen footage counter 
display. 800/767-1974; www.rstechserv.com.

 
two-way 
control module
The vCam-5 control module from 
Vivax-Metrotech Corp. comes pre-
configured to work with LACP and 

PACP software packages. Necessary two-way communication to run LACP and 
PACP on a PC or CATV truck computer is achieved by using the unit’s RS232 
socket and video composite sockets. The communication between the control 
module and PC allows for the text overlay to be sent to the control module and 
to control the distance counter. On the other end, the PC receives raw video, 
date, time and distance out from the control module. While running LACP and 
PACP software, video and still photographs are captured on the unit’s 300 GB 
hard drive. 800/446-3392; www.vivax-metrotech.com.

 Jetters/PressUre Washers/aCCessorIes

Belt-driven 
preSSure waSher
The EB4040HA belt-driven cart-
mounted pressure washer from Amaz-
ing Machinery is designed to provide 
pump longevity. The belt is attached 
to a pulley system on the engine, 
which when combined with the lower rpm of the belt drive pump allows the 
pump to run cooler. It includes a Honda GX390 commercial-grade engine, 
AR pump rated at 4,000 psi at 4 gpm, adjustable pressure unloader valve, 
aircraft-grade aluminum frame, low-oil shutdown and a thermo-sensor that 
shuts the unit down to protect it from overheating. Accessories include a 
chemical injector and several others with quick connects: a gun and wand, 
50-foot high-pressure hose, four color-coded spray nozzles and a color-cod-
ed chemical nozzle. 800/504-7435; www.amazingmachinery.com.

 
Skid-mounted Jetter
The RCJ Series skid-mounted jetter 
from Cam Spray is offered in flows 
and pressures of 8 gpm at 3,500 psi and 
7 gpm at 4,000 psi. It features a three-
plunger industrial pump with pulse 
feature powered by a 688 cc Honda 

engine. It comes with 200 feet of jetter hose that can also be used to supply 
an optional portable reel cart available with 200 or 300 feet of jet hose. It 
is equipped with a 35-gallon buffer water tank with float control, powder-
coated heavy tube frame, washdown gun and set of four nozzles. It easily 
mounts in the side door of a cargo van, on a truck bed or inside a service 
truck. 800/648-5011; www.camspray.com.

 
manual- or 
power-rewind reel
Compact, lightweight 1500 Series hose reels 
from Hannay Reels handle long lengths of 
hose with manual- and power-rewind op-
tions. They are suitable for pressure washing 
and steam cleaning applications. The heavy-
duty reel can accommodate high-pressure liquids with temperatures from 20 
to 400 degrees F. It also includes a cam-lock drag brake and a spring-actuated 
pin lock. The chain and sprocket drive are powered by an electric, hydraulic or 
compressed air motor. 877/467-3357; www.hannay.com.

 
truck-mounted 
hydroJetter
The O’Brien 7000-T hydrojetter from 
Hi-Vac Corporation includes all of 
the features of the O’Brien 7000 Se-
ries trailer jetter but is designed for 
truck-mounted applications. It has 
flow ranges of 18 to 65 gpm and pres-
sure capabilities of 2,000 to 4,000 psi. 
800/638-1901; www.obrienmfg.com.

(continued)
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Looking forward to seeing you in Indianapolis!
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 PUsh CaMeras

wi-fi camera SyStem
The Elite SD Wi-Fi pipeline inspection 
camera system from Ratech Electron-
ics allows operators to record pipe in-
spections wirelessly to an iOS or Android 
device, and take live video and digital still 
photos to immediately upload to YouTube. It doesn’t re-
quire USB thumb drives, SD cards or DVD discs. Operators can download 
an app to an iPhone or iPad to stream video. The Wi-Fi interface is available 
on any current Ratech product or existing systems in the field and is available 
with a sun-readable 10-inch LCD monitor and either a self-leveling camera, 
ultra-micro camera or pan-and-tilt push camera. Systems come in cable 
lengths from 100 to 400 feet. 800/461-9200; www.ratech-electronics.com.

 
compact 
inSpection SyStem
The SeeSnake Compact2 Inspection 
System from RIDGID has a self-leveling 
camera head that inspects lines up to 6 
inches and provides high image qual-
ity. The unit is equipped with a 100-foot 
friction-reducing push cable, ideal for 
small or restricted lines and allowing 

easy maneuvering through tight turns. The integrated 512 Hz sonde trans-
mits a signal that can be located with a RIDGID SeekTech Locator. The unit 
has an improved monitor-docking system and integrated handle that make 
it portable to any job site. 800/769-7743; www.ridgid.com.

 
Jet-propelled 
inSpection SyStem
The Jet-Propelled Inspection System 
from RS Technical Services is powered 
by a jetter’s 12-volt DC system and al-
lows the operator to see the condition of 
the pipe and cleaning results instantly. It 
has an easy-to-install reel and controller system, 600 feet of lightweight sin-
gle conductor cable on a motorized reel with torque control, an LCD moni-
tor with high-resolution display, nine high-intensity LED lights, recording 
capability to a flash or USB drive and an optional on-screen footage counter 
display. 800/767-1974; www.rstechserv.com.

 
two-way 
control module
The vCam-5 control module from 
Vivax-Metrotech Corp. comes pre-
configured to work with LACP and 

PACP software packages. Necessary two-way communication to run LACP and 
PACP on a PC or CATV truck computer is achieved by using the unit’s RS232 
socket and video composite sockets. The communication between the control 
module and PC allows for the text overlay to be sent to the control module and 
to control the distance counter. On the other end, the PC receives raw video, 
date, time and distance out from the control module. While running LACP and 
PACP software, video and still photographs are captured on the unit’s 300 GB 
hard drive. 800/446-3392; www.vivax-metrotech.com.

 Jetters/PressUre Washers/aCCessorIes

Belt-driven 
preSSure waSher
The EB4040HA belt-driven cart-
mounted pressure washer from Amaz-
ing Machinery is designed to provide 
pump longevity. The belt is attached 
to a pulley system on the engine, 
which when combined with the lower rpm of the belt drive pump allows the 
pump to run cooler. It includes a Honda GX390 commercial-grade engine, 
AR pump rated at 4,000 psi at 4 gpm, adjustable pressure unloader valve, 
aircraft-grade aluminum frame, low-oil shutdown and a thermo-sensor that 
shuts the unit down to protect it from overheating. Accessories include a 
chemical injector and several others with quick connects: a gun and wand, 
50-foot high-pressure hose, four color-coded spray nozzles and a color-cod-
ed chemical nozzle. 800/504-7435; www.amazingmachinery.com.

 
Skid-mounted Jetter
The RCJ Series skid-mounted jetter 
from Cam Spray is offered in flows 
and pressures of 8 gpm at 3,500 psi and 
7 gpm at 4,000 psi. It features a three-
plunger industrial pump with pulse 
feature powered by a 688 cc Honda 

engine. It comes with 200 feet of jetter hose that can also be used to supply 
an optional portable reel cart available with 200 or 300 feet of jet hose. It 
is equipped with a 35-gallon buffer water tank with float control, powder-
coated heavy tube frame, washdown gun and set of four nozzles. It easily 
mounts in the side door of a cargo van, on a truck bed or inside a service 
truck. 800/648-5011; www.camspray.com.

 
manual- or 
power-rewind reel
Compact, lightweight 1500 Series hose reels 
from Hannay Reels handle long lengths of 
hose with manual- and power-rewind op-
tions. They are suitable for pressure washing 
and steam cleaning applications. The heavy-
duty reel can accommodate high-pressure liquids with temperatures from 20 
to 400 degrees F. It also includes a cam-lock drag brake and a spring-actuated 
pin lock. The chain and sprocket drive are powered by an electric, hydraulic or 
compressed air motor. 877/467-3357; www.hannay.com.

 
truck-mounted 
hydroJetter
The O’Brien 7000-T hydrojetter from 
Hi-Vac Corporation includes all of 
the features of the O’Brien 7000 Se-
ries trailer jetter but is designed for 
truck-mounted applications. It has 
flow ranges of 18 to 65 gpm and pres-
sure capabilities of 2,000 to 4,000 psi. 
800/638-1901; www.obrienmfg.com.

(continued)

BOOTH
3118

http://www.pumper.com


92     Pumper • December 2014

 Jetters/PressUre Washers/aCCessorIes

hot-water cleaning 
package
The Cold Weather/Hot Cleaning 
Package from MyTana Mfg. Com-
pany includes the Max Blast MY30 
gas jetter and the portable Hot Box 
high-pressure hot-water heater. To-
gether, these units deliver 4 1/2 gpm, 3,000 psi water heated to 180 degrees 
F. The package includes a washer wand with four different nozzles for clean-
ing, ramp, tool bucket, antifreeze kit and high-temperature hose setup. It 
can be used for dissolving grease in food applications, melting frozen septic 
tanks and lines in cold climates, and cleaning equipment, siding and park-
ing lots. 800/328-8170; www.mytana.com.

 
Swiveling hoSe reel
Series PW7000 hose reels from Reelcraft Indus-
tries are fitted with a nickel-plated, carbon steel 
Aflas sealed swivel specifically for pressure-wash 
applications. The reel holds up to 50 feet of 3/8-inch 
ID hose. Rigid, compact and with a powder-coat fin-
ish, it is designed for all-weather and truck-mount 
applications. The guide arm adjusts to three posi-

tions for mounting on ceiling, wall, truck, bench or pit. It comes in the com-
pany’s standard red, with a number of other colors available upon request. 
800/444-3134; www.reelcraft.com.

 
mid-Sized hydroJetter
The Soldier hydrojetter from Spartan Tool 
provides 3,000 psi of pressure, 12 gpm of flow, 
and has noise-dampening engine shrouding, 
a complete antifreeze system and a 200-gal-
lon water tank. The 27 hp engine pro-
vides power to clean lines up to 15 inches 
in diameter, and the unit can be easily towed and positioned on the job site. 
When matched with the controlled rotation of a Warthog nozzle, it can pen-
etrate large root balls. It includes a washdown kit for job site cleanup, 75 feet 
of 1/4-inch hose for small drainlines, a 180-degree rotating hose reel and a 
hose protector. 800/435-3866; www.spartantool.com.

 
truck Jetter
The Hot Shot high-pressure water 
jet machine from Vac-Con is used to 
remove stones, bottles, cans, grease, 
sludge and other debris from sani-
tary sewer and/or storm drainlines. 
It is equipped with a noncorroding, 

polyethylene water tank and can be operated safely by a one person with all 
controls located at the front of the machine. It is available with 1,000- and 
1,600-gallon water tanks. Options include variable flow, articulating hose 
reel, 30 gpm, 3,000 psi water pump system, auxiliary engine or hydrostatic 
drive, cold-weather recirculation system, side-mounted toolboxes, air purge 
system, hose footage counter, arrowboard, strobe lights, inspector cam, 
high-pressure spray bar, hose rewind guide, 600 psi hand gun system with 25 
feet of hose and a selection of nozzles. 855/336-2962; www.vac-con.com.

truck-mounted 
Jetter
The truck-mounted Ramjet 
from Vactor Manufacturing 
is equipped with a Jet Rod-
der water pump to break up 
blockages in sanitary lines and 
flush out debris. It carries up 
to 2,500 gallons of water in a 
stainless steel tank and delivers flows of 60 to 100 gpm at 2,000 or 2,500 psi. 
The water pump is a single-piston, hydraulically driven, dual-acting unit de-
livering a jackhammer action water flow, breaking through line blockages 
and scouring caked-on debris from pipe walls. A single operator can solve 
line problems and tackle regular line maintenance. It can be configured 
with either a front- or rear-mounted hose reel. The auto-wind hose guide 
allows hands-free operation from the control panel for a clean, tight wrap. 
800/627-3171; www.vactor.com.
 
 

 LoCators/Leak DeteCtIoN
 

leak detection dye
Concentrated leak detection dye from 
BRIGHT DYES – Division of Kingscote 
Chemicals is designed to disintegrate 
rapidly in water and give vivid, fluores-
cent color detectable in murky water, sew-
age or septage. It can be used to identify leaks, infiltration and exfiltration 
in plumbing connections, validate sanitary and septic hookups and per-
formance, and identify leachfield issues and sources of contamination in 
wells. It is safe, nontoxic, biodegradable and certified by NSF International 
to ANSI/NSF Standard 60 for use in and around drinking water. It is avail-
able in fluorescent yellow/green, red and orange, and nonfluorescent blue, 
in tablet, liquid or powder form. 800/394-0678; www.brightdyes.com.

 
utility locating SyStem
The UtiliGuard utility locating system from 
Ditch Witch uses ambient interference mea-
surement to automatically scan the surrounding 
area for noise, recommending the best frequency 
among its 70 options. To help users make more 
accurate locates of obstructed utilities, it mea-
sures distances (depth) both horizontally and 
vertically to the utility. It has a six-button, multi-
language operator interface and a high-contrast 

LCD display to ensure visibility in all conditions, including direct sunlight. 
Dual outputs allow users to connect the transmitter to two utilities at once. 
It is Bluetooth-enabled to simplify data transfers. Its rugged housing with 
IP65 rating protects against dusty, dirty and wet conditions, and its transmit-
ter and receiver battery life is 100 and 30 hours respectively. 800/654-6481; 
www.ditchwitch.com.

(continued)
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Christmas greetings to our many 
valued customers. 

We wish you peace and joy 
for the holidays.

From Erick, Jennifer
and the crew at

TANKHEADS EICA Tankheads Inc. custom 
manufactures Standard, 
A.S.M.E. Code and Oval 

Elliptical Transport Heads in 
a wide variety of types and 

confi gurations. We offer 
sizes up to 168" and 3/4" 

thick in carbon steel, 
stainless steel, aluminum 
and various other alloys. 

EICA Tankheads Inc.
1700 E. Hicks Field Rd.
Fort Worth, TX 76179
817.847.0917 – Phone
817.847.4853 – Fax
www.eicatankheads.com
dkerstine@eicatankheads.com

CALL 

US FOR A 

QUOTE

 Jetters/PressUre Washers/aCCessorIes

hot-water cleaning 
package
The Cold Weather/Hot Cleaning 
Package from MyTana Mfg. Com-
pany includes the Max Blast MY30 
gas jetter and the portable Hot Box 
high-pressure hot-water heater. To-
gether, these units deliver 4 1/2 gpm, 3,000 psi water heated to 180 degrees 
F. The package includes a washer wand with four different nozzles for clean-
ing, ramp, tool bucket, antifreeze kit and high-temperature hose setup. It 
can be used for dissolving grease in food applications, melting frozen septic 
tanks and lines in cold climates, and cleaning equipment, siding and park-
ing lots. 800/328-8170; www.mytana.com.

 
Swiveling hoSe reel
Series PW7000 hose reels from Reelcraft Indus-
tries are fitted with a nickel-plated, carbon steel 
Aflas sealed swivel specifically for pressure-wash 
applications. The reel holds up to 50 feet of 3/8-inch 
ID hose. Rigid, compact and with a powder-coat fin-
ish, it is designed for all-weather and truck-mount 
applications. The guide arm adjusts to three posi-

tions for mounting on ceiling, wall, truck, bench or pit. It comes in the com-
pany’s standard red, with a number of other colors available upon request. 
800/444-3134; www.reelcraft.com.

 
mid-Sized hydroJetter
The Soldier hydrojetter from Spartan Tool 
provides 3,000 psi of pressure, 12 gpm of flow, 
and has noise-dampening engine shrouding, 
a complete antifreeze system and a 200-gal-
lon water tank. The 27 hp engine pro-
vides power to clean lines up to 15 inches 
in diameter, and the unit can be easily towed and positioned on the job site. 
When matched with the controlled rotation of a Warthog nozzle, it can pen-
etrate large root balls. It includes a washdown kit for job site cleanup, 75 feet 
of 1/4-inch hose for small drainlines, a 180-degree rotating hose reel and a 
hose protector. 800/435-3866; www.spartantool.com.

 
truck Jetter
The Hot Shot high-pressure water 
jet machine from Vac-Con is used to 
remove stones, bottles, cans, grease, 
sludge and other debris from sani-
tary sewer and/or storm drainlines. 
It is equipped with a noncorroding, 

polyethylene water tank and can be operated safely by a one person with all 
controls located at the front of the machine. It is available with 1,000- and 
1,600-gallon water tanks. Options include variable flow, articulating hose 
reel, 30 gpm, 3,000 psi water pump system, auxiliary engine or hydrostatic 
drive, cold-weather recirculation system, side-mounted toolboxes, air purge 
system, hose footage counter, arrowboard, strobe lights, inspector cam, 
high-pressure spray bar, hose rewind guide, 600 psi hand gun system with 25 
feet of hose and a selection of nozzles. 855/336-2962; www.vac-con.com.

truck-mounted 
Jetter
The truck-mounted Ramjet 
from Vactor Manufacturing 
is equipped with a Jet Rod-
der water pump to break up 
blockages in sanitary lines and 
flush out debris. It carries up 
to 2,500 gallons of water in a 
stainless steel tank and delivers flows of 60 to 100 gpm at 2,000 or 2,500 psi. 
The water pump is a single-piston, hydraulically driven, dual-acting unit de-
livering a jackhammer action water flow, breaking through line blockages 
and scouring caked-on debris from pipe walls. A single operator can solve 
line problems and tackle regular line maintenance. It can be configured 
with either a front- or rear-mounted hose reel. The auto-wind hose guide 
allows hands-free operation from the control panel for a clean, tight wrap. 
800/627-3171; www.vactor.com.
 
 

 LoCators/Leak DeteCtIoN
 

leak detection dye
Concentrated leak detection dye from 
BRIGHT DYES – Division of Kingscote 
Chemicals is designed to disintegrate 
rapidly in water and give vivid, fluores-
cent color detectable in murky water, sew-
age or septage. It can be used to identify leaks, infiltration and exfiltration 
in plumbing connections, validate sanitary and septic hookups and per-
formance, and identify leachfield issues and sources of contamination in 
wells. It is safe, nontoxic, biodegradable and certified by NSF International 
to ANSI/NSF Standard 60 for use in and around drinking water. It is avail-
able in fluorescent yellow/green, red and orange, and nonfluorescent blue, 
in tablet, liquid or powder form. 800/394-0678; www.brightdyes.com.

 
utility locating SyStem
The UtiliGuard utility locating system from 
Ditch Witch uses ambient interference mea-
surement to automatically scan the surrounding 
area for noise, recommending the best frequency 
among its 70 options. To help users make more 
accurate locates of obstructed utilities, it mea-
sures distances (depth) both horizontally and 
vertically to the utility. It has a six-button, multi-
language operator interface and a high-contrast 

LCD display to ensure visibility in all conditions, including direct sunlight. 
Dual outputs allow users to connect the transmitter to two utilities at once. 
It is Bluetooth-enabled to simplify data transfers. Its rugged housing with 
IP65 rating protects against dusty, dirty and wet conditions, and its transmit-
ter and receiver battery life is 100 and 30 hours respectively. 800/654-6481; 
www.ditchwitch.com.

(continued)

Cape Cod Biochemical Co.

800-759-CCLS
www.SepticOnline.com

Green Products for 
Septic Professionals 
Since 1976

 Zaring Septic Service in Louisville, Kentucky,  
 services one of the largest restaurant   
 companies in the world (think chicken, pizza  
 and Mexican‐style food). His customer loves  
 DrainMaster for managing their grease
 issues. Ever since Dave Ritchie first introduced  
 DrainMaster to his customer in 2005, Cape Cod  
 Biochemical Company has been drop shipping 
DrainMaster to his customer every month. Dave doesn’t even have to think about it. 
Every month the DrainMaster goes out. Every month Dave sends them a bill. That’s it. 
Fixed income.

And we can do this for you, too. Just set up your customer on regular shipments. Tell 
us about it. Then all you have to do is send out the bill and cash the check. It’s that 
easy…just ask Dave.

For complete information‐‐including prices and educational materials‐‐on all our 
biological waste treatment products for residential and commercial septic systems, 
grease waste systems, and for restoring drainage please call us toll‐free at 
1-800-759-2257 or visit us at www.SepticOnline.com. Thank you.
                                                                                             – Rick Howe, President

BOOTH
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 LoCators/Leak DeteCtIoN
 

frequency-Sniffing line finder
The LineFinder LF2200 from Prototek locates any fre-
quency sonde or transmitter box between 16 Hz and 100 
kHz using its frequency-sniffing feature. It has preset sup-
port of 16 Hz (steel or ductile iron as well as cast iron and 
nonmetallic), 512 Hz (cast iron or nonmetallic) and 8 kHz 
(nonmetallic only) sondes. It traces underground metallic 
lines at four industry-standard frequencies using an exter-
nal transmitter box; other frequencies can be sniffed as well. 
It passively locates underground power at 50 or 60 Hz. Power frequency and 
scaling in U.S. or metric units is selectable. The operator is guided through a 
series of LCD screens to locate both sondes and lines with accurate position, 
as well as precise depth. Locating is enhanced by handle vibration and LED 
feedback at key locating points, in addition to on-screen imagery. 800/541-
9123; www.prototek.net.

digital water leak detector
The LD-18 digital water leak detector from SubSur-
face Leak Detection reduces ambient intermittent 
noises from barking dogs, cars and footsteps. The 
digital electronics sample sounds every few thou-
sandths of a second and suppresses intermittent 
sounds. Since water leak sounds are almost always 
continuous, the unit can even identify these leak 
sounds in difficult outdoor conditions. More sensi-
tive than human hearing, the user can let the am-
plifier pinpoint where the leak is located. The user 

can mark 10 spots directly over the pipe every couple of feet or more and let 
the unit listen at each spot for 30 or 40 seconds. Store the sound loudness 
levels at the spots in the amplifier’s sound data file and press “File” to see a 
graph of the loudness levels at all 10 spots. If one spot is louder, go back and 
re-listen for 60 to 90 seconds. If it is still the loudest, that’s where the leak is 
located. 775/298-2701; www.subsurfaceleak.com.

 
electric Smoke teSter
The Superior 5E Electric Smoker from Su-
perior Signal Company is designed to find 
plumbing faults and sources of odors. It easily 
connects to any septic clean-out or inspec-
tion port to smoke-test the entire system in 
a few minutes. It pushes smoke through the 
system to find cracks, leaks and quickly identify 
problems throughout building plumbing, the sep-
tic system and the leachfield. It comes with an 8-inch 
industrial-grade flex-hose and can be used with the company’s smoke can-
dles that create up to 40,000 cubic feet of smoke. 800/945-8378; www.supe-
riorsignal.com.

 root CoNtroL – CheMICaL/MeChaNICaL
 

foaming Sewer line cleaner
Sewer Foam high-foaming sewer and drainline clean-
er and degreaser from Chempace Corporation – when 
combined with the high-pressure water of a jet truck 
– is designed to clean all types of grease and organics 
from sewer and drainlines. The foam incorporates a 
long-lasting bacterial treatment to assist in solids and 
odor reduction. It is concentrated at 2 ounces per gal-
lon, is noncaustic and safe for all pipes and jet trucks. 
800/423-5350; www.chempace.com.

 
root herBicide
Razorooter II root-control herbicide from 
Duke’s Root Control is designed to extend pipe 
life and reduce SSO occurrences. Its active in-
gredient, diquat dibromide, a product of Sewer 
Sciences Inc., is registered with the U.S. Envi-
ronmental Protection Agency. The company can 
customize a root-control program that integrates 
capacity, management operations and mainte-
nance into each municipality’s O&M plan. If a 

root-related stoppage occurs within two to three years of treatment, lines 
will be re-treated. 800/447-6687; www.dukes.com.

 
foaming root formula
Foaming Root Control from Lenzyme/
Trap-Cleer has double the dichlobenil 
active ingredient of previous solutions 
and a latex base designed to help it stick 
to roots longer. It is easy to apply, and 
provides a slower foaming action to coat 
the entire pipeline and eliminate fast foam-over messes. 800/223-3083; 
www.lenzyme.com.

 
root-cutting nozzle
The Lumberjack low-torque, high-
speed cutter from NozzTeq is designed 
for use with high water pressures for cut-
ting roots, cutting grease, tuberculation, 
protruding laterals and other buildups. 

Because it’s low-torque, it’s unlikely to cut 
through host pipes. The bearings are sealed, 

grease-lubricated, water-cooled and largely main-
tenance-free. It rotates at a minimum speed of 10,000 rpm, with flow rates 
from 10 to 250 gpm at varying pressures. It can operate in pipes from 3 to 48 
inches. All models clean with chain links, with optional cutting blades for 
severe blockages. All come with a propelling jet housing, while some have 
tow rings. 866/620-5915; www.nozzteq.com.

http://www.prototek.net
http://www.subsurfaceleak.com
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EASILY MOVE RESTROOMS

SUPER MONGO 
MOVER®

HITCH 
HAULER™

 • Move ADA Restrooms 
• Aluminum Frame
•  Available with 2, 4, 6 

or 8 wheels 
•  Easily Rides on Your Truck
• Ships UPS

 Carry A Restroom & Super 
Mongo Mover On Your 
Pickup or Sport Utility

Patented

 Toll Free: 866.599.3325
www.DealAssoc.com

The Sani-Klip
R. Nesbit Portable Toilets introduces:

• Our product is made out of aluminum
•  Takes minutes to install with rivets  

or c-clamps
•  Easily holds an 8oz-10oz  bottle  

of hand sanitizer or soap
•  Save time and money by enabling 

service trucks to restock sanitizer 
from any available retailer

A COST  
EFFECTIVE 
SOLUTION  

FOR  
PROVIDING  

ALL OF YOUR  
CUSTOMER’S 

HAND  
SANITIZER

TO PLACE AN ORDER  
OR FOR PRODUCT  

INFORMATION CONTACT:
KATIE/TONI

R. NESBIT PORTABLE TOILETS

724-652-8232
www.best-portable-toilets.com

BOOTH
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 LoCators/Leak DeteCtIoN
 

frequency-Sniffing line finder
The LineFinder LF2200 from Prototek locates any fre-
quency sonde or transmitter box between 16 Hz and 100 
kHz using its frequency-sniffing feature. It has preset sup-
port of 16 Hz (steel or ductile iron as well as cast iron and 
nonmetallic), 512 Hz (cast iron or nonmetallic) and 8 kHz 
(nonmetallic only) sondes. It traces underground metallic 
lines at four industry-standard frequencies using an exter-
nal transmitter box; other frequencies can be sniffed as well. 
It passively locates underground power at 50 or 60 Hz. Power frequency and 
scaling in U.S. or metric units is selectable. The operator is guided through a 
series of LCD screens to locate both sondes and lines with accurate position, 
as well as precise depth. Locating is enhanced by handle vibration and LED 
feedback at key locating points, in addition to on-screen imagery. 800/541-
9123; www.prototek.net.

digital water leak detector
The LD-18 digital water leak detector from SubSur-
face Leak Detection reduces ambient intermittent 
noises from barking dogs, cars and footsteps. The 
digital electronics sample sounds every few thou-
sandths of a second and suppresses intermittent 
sounds. Since water leak sounds are almost always 
continuous, the unit can even identify these leak 
sounds in difficult outdoor conditions. More sensi-
tive than human hearing, the user can let the am-
plifier pinpoint where the leak is located. The user 

can mark 10 spots directly over the pipe every couple of feet or more and let 
the unit listen at each spot for 30 or 40 seconds. Store the sound loudness 
levels at the spots in the amplifier’s sound data file and press “File” to see a 
graph of the loudness levels at all 10 spots. If one spot is louder, go back and 
re-listen for 60 to 90 seconds. If it is still the loudest, that’s where the leak is 
located. 775/298-2701; www.subsurfaceleak.com.

 
electric Smoke teSter
The Superior 5E Electric Smoker from Su-
perior Signal Company is designed to find 
plumbing faults and sources of odors. It easily 
connects to any septic clean-out or inspec-
tion port to smoke-test the entire system in 
a few minutes. It pushes smoke through the 
system to find cracks, leaks and quickly identify 
problems throughout building plumbing, the sep-
tic system and the leachfield. It comes with an 8-inch 
industrial-grade flex-hose and can be used with the company’s smoke can-
dles that create up to 40,000 cubic feet of smoke. 800/945-8378; www.supe-
riorsignal.com.

 root CoNtroL – CheMICaL/MeChaNICaL
 

foaming Sewer line cleaner
Sewer Foam high-foaming sewer and drainline clean-
er and degreaser from Chempace Corporation – when 
combined with the high-pressure water of a jet truck 
– is designed to clean all types of grease and organics 
from sewer and drainlines. The foam incorporates a 
long-lasting bacterial treatment to assist in solids and 
odor reduction. It is concentrated at 2 ounces per gal-
lon, is noncaustic and safe for all pipes and jet trucks. 
800/423-5350; www.chempace.com.

 
root herBicide
Razorooter II root-control herbicide from 
Duke’s Root Control is designed to extend pipe 
life and reduce SSO occurrences. Its active in-
gredient, diquat dibromide, a product of Sewer 
Sciences Inc., is registered with the U.S. Envi-
ronmental Protection Agency. The company can 
customize a root-control program that integrates 
capacity, management operations and mainte-
nance into each municipality’s O&M plan. If a 

root-related stoppage occurs within two to three years of treatment, lines 
will be re-treated. 800/447-6687; www.dukes.com.

 
foaming root formula
Foaming Root Control from Lenzyme/
Trap-Cleer has double the dichlobenil 
active ingredient of previous solutions 
and a latex base designed to help it stick 
to roots longer. It is easy to apply, and 
provides a slower foaming action to coat 
the entire pipeline and eliminate fast foam-over messes. 800/223-3083; 
www.lenzyme.com.

 
root-cutting nozzle
The Lumberjack low-torque, high-
speed cutter from NozzTeq is designed 
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protruding laterals and other buildups. 

Because it’s low-torque, it’s unlikely to cut 
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severe blockages. All come with a propelling jet housing, while some have 
tow rings. 866/620-5915; www.nozzteq.com.

    UPCOMING TRAINING & EVENTS
YOUR SOURCE
FOR REAL LEARNING

ARIZONA 
NAWT Inspection Training-Payson 
March 27-28, 2015 
NAWT Inspection Training-
Casa Grande 
August 17-18, 2015 
Contact: Kitt Farrell Poe, Ph.D. 
kittfp@email.arizona.edu 
Tel: 520-626-9120 

COLORADO 
Operation & Maintenance 1 
January 8-9, 2015 
Operation & Maintenance 2
February 4-5, 2015
Contact: Kim Seipp 
Tel: 720-626-8989 
cpow@cpow.net 

BRITISH 
COLUMBIA 
Operation & Maintenance 1 and 2 
January 16-20, 2015 
Instructor: Dave Gustafson 
Contact: Lesley Desjardins 
Tel: 877-489-7471 
info@wcowma.com 

INDIANAPOLIS 
Troubleshooting & 
Inspection Workshop 
February 21-22, 2015 
Tel: 800-236-6298 
info@nawt.org 

INDIANAPOLIS 
Operation & Maintenance: 
Part 1 Workshop 
February 21-22, 2015 
Tel: 800-236-6298 
info@nawt.org 

NEW MEXICO 
NAWT Inspection Training 
& Recertifi cation 
March 5-6, 2015 
Instructors: Kit Rosefi eld & Nick Weigel 
Contact: Nanci Swanner 
Tel: 575-937-7484 
nmowa.president@gmail.com 

TEXAS 
NAWT Inspector Training 
& Recertifi cation 
March 19-20, 2015 
Contact: Brian Murphy 
Tel: 817-861-9998 
rets@rets-llc.com 

MONTANA 
NAWT Inspector Training 
March 24-25, 2015 
Contact: Beth Norberg 
Tel: 406-447-8385 
BNorberg@lccountymt.gov 

WWW.NAWT.ORGFor more information call:  800-236-6298
–– WATCH THE NAWT WEBSITE AND INDUSTRY PUBLICATIONS FOR UPDATES ––

 SAVE
THE DATES!

YOUR SOURCE FOR REAL LEARNING

BOOTH
1401
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 root CoNtroL – CheMICaL/MeChaNICaL

foaming root control
Oblitiroot, a foaming sewer line root control 
product from Olvidium, is formulated to use the 
maximum amount of active ingredient dichlobe-
nil allowed by the U.S. Environmental Protection 
Agency. It comes in two pouches which, when com-
bined, create a sticky foam with a latex base that can be applied through the 
clean-out or in the toilet bowl. The latex makes it stick to pipes and roots, 
which causes the dichlobenil vapor to remain in the line to kill roots longer. 
855/782-4531; www.olvidium.com.

 
root-clearing chemical
RootX is a dry powdered formula that can be ap-
plied with existing sewer cleaning equipment or 
directly from the package. Add water to the for-
mula to create a foam that will kill roots it comes 
in contact with and leave a residual to stunt new 
growth. The simplicity of the application means 
city sewer crews can perform root control on 
demand and a professional drain cleaner has a 

powerful tool to add to the business. It is registered with the EPA for both 
sanitary and storm use. 800/844-4974; www.rootx.com.

 NozzLes

centering device
Manufactured from an aerospace elastomer, the 
flexible Cnt-r-Kut centering device from Arthur 
Products is designed to conform to damaged or de-
formed lines, and can easily be trimmed in the field to fit 
virtually any line from 2 to 8 inches in diameter. Attach a 3/8- or 
1/2-inch npt hose to one end and a 3/8- or 1/2-inch npt nozzle to the other 
end. 800/322-0510; www.arthurproducts.com.

 

automatic tank cleaner
The 2.5D automatic tank cleaner from Hammelmann 
Corp. is designed to remove deposits including hard-
ened materials from internal tank walls at pres-
sures of up to 23,150 psi and flows exceeding 200 
gpm. It is efficient for cleaning in long vessels and 
towers when the rotary motion of the standard 3-D tank 
cleaning unit is not useful. The swing angle of the nozzle 
holder adjusts to 35 or 83 degrees. The swing angle of the 
unit around its axis is set at 36 or 81 degrees. It operates 
using high-pressure water, with the nozzle arms rotating due to the force of 
water emitting from the nozzles. This rotational motion is transferred via a 
built-in drive and reduction gear, which in turn rotates the cleaner around 
its vertical axis. By rotating on two axes, the jets can reach all parts of the tank 
interior. The rotation speed is controlled by an adjustable induction brake 
magnet. 800/783-4935; www.hammelmann.com.

Self-rotating nozzle
Typhoon 10 self-rotating nozzles from NLB 

Corp. are engineered to clear blocked 
tubes and pipes with high-pressure wa-
ter. Users can choose heads designed for 

cutting through blockages or for polishing 
tube walls, or universal heads that do both. The 

nozzles can be ordered in a variety of drill patterns and are coated with titani-
um nitride for long life. The RPN1510 operates at 15,000 psi and the RPN2410 
at up to 24,000 psi to clean tubes with a 5/8-inch or larger I.D. Both have 
a maximum flow of 10 gpm and rotate at 7,000 rpm. The RPN1520 (15,000 
psi) and RPN2020 (20,000 psi) operate at flows up to 20 gpm. The RPN4009 
(40,000 psi) operates at flows up to 9 gpm. There are also three models for 
tubes with an I.D. of 3/4 inch or more. 248/624-5555; www.nlbcorp.com.

 
Spinning 
application nozzle
The Model 360 hand-held, high-speed, 
air-powered spinning nozzle from RFI 
Construction Products is used to apply 
fine-grain mortars, grouts and epoxies 
to circular surfaces. It has the capacity 
to line 4- to 96-inch-diameter pipe, manholes, storage tanks and pipe fit-
tings. Linings can range from 1/8 to 1 inch. This system allows the installer 
to efficiently increase production safely. Coatings go on with a controlled 
wall thickness and the operator stays above ground to spray. 631/752-8899; 
www.rficonstructionproducts.com.

 
high-performance 

rotary nozzle
The Warthog WGR Magnum high-perfor-

mance rotary nozzle from StoneAge pro-
vides improved speed control and seal 
technology over previous models for im-
proved tool life. It handles recycled water, 

retaining jet quality under poor water con-
ditions. Its streamlined design allows for bet-

ter forward and reverse movement through pipe. Hardened steel centralizer 
fins can be replaced individually as wear occurs, further protecting the tool 
for longer operation in the field. 866/795-1586; www.sewernozzles.com. ■

Dewaters Overnight
Consistent Results
Low Energy Use
Self-Cleaning

> All Stainless Steel & 
Plastic construction

>Roll-Off Frame
>Very Forgiving
>Amazing results

Patent Pending

If it will Floc, it will work.       ITRDewatering.com or call: 317-539-7304

BOOTHS

2361
2362

3 DAYS OF HANDS-ON BUSINESS BUILDING & NETWORKING

LIMITED TO ONLY 200 SEATS - REGISTER NOW!
REGISTER BEFORE MARCH 1 AND SAVE $100! - ONLY $299/PERSON

EARLY REGISTRATION: ONLY $395 PRIOR TO NOV 25, 2014
ADDITIONAL REGISTRANTS FROM SAME COMPANY SAVE $100

WWW.PUMPERPROFIT.COM
866-933-2653

DAY 1 & 2 - ELLEN ROHR
• WHERE DID THE MONEY GO? 
• HOW MUCH SHOULD I CHARGE?
• REWARD THE RIGHT STUFF
• BUYING, SELLING AND GETTING OUT

DAY 3 - JEFF BRUSS
• HOW TO USE AND UNDERSTAND SOCIAL
   MEDIA, E-MAIL AND THE INTERNET AS A
   BUSINESS TOOL

SMALL BUSINESS BREAK-OUTS
• MARKETING
• EMPLOYEE RETENTION AND HIRING
• SALES AND PRICING STRATEGIES
• BUYING OR SELLING A BUSINESS
• PROFITABLE IDEAS

ORLANDO, FLORIDA • GAYLORD PALMS
MARCH 25-27, 2015

http://www.olvidium.com
http://www.rootx.com
http://www.arthurproducts.com
http://www.hammelmann.com
http://www.nlbcorp.com
http://www.rficonstructionproducts.com
http://www.sewernozzles.com
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Product News
TiTan rear-afT fuel Tank
The 40-gallon model 8020011 cross-
linked polyethylene, rear-aft fuel tank 
from Titan Fuel Tanks is made to fit 2011-
2015 Ford F-350, F-450 and F-550 diesel 
cab and chassis trucks. 800/728-4982;  
www.titanfueltanks.com.
 

BaYCO mulTifunCTiOn 
leD flashlighTs
Nightstick multifunctional MT-200 Series Mini-TAC 
Pro flashlights from BAYCO Products, Inc. are 4 to 6 
inches long and weigh 1.9 to 3.2 ounces. With a hous-
ing made from aircraft-grade 6061-T6 aluminum, 
each flashlight (MT-200, MT-210, MT-220, MT-230) 
has a drop rating of 2 meters and waterproof rating 
of IPX7. All lights feature CREE® LEDs with a deep 
parabolic reflector for a tight, long-throw beam. The 
flashlight body and tail switches provide momen-
tary or constant-on functionality with high, medi-
um or low settings, as well as strobe. 800/233-2155; 
www.mynightstick.com.

 

snap-On BimeTal 
BanDsaw BlaDes
Bahco Easy-Cut bimetal portable bandsaw 
blades from Snap-on Industrial Brands cut 
conduit, galvanized and PVC pipe, rebar, an-
gle iron and wood. The blades are available 
in 32 7/8- and 44 7/8-inch lengths. 800/446-
7404; www.snaponindustrialbrands.com.
 

pOlsTOn 
mulTipurpOse 
Cleaning TruCk
The PAT 360-HD multipurpose 
cleaning truck from Polston Ap-
plied Technologies has four 8-inch 
hydraulic pumps (2,500 gpm 
each) and delivers up to 1,100 
hp. The knuckleboom crane has 

49 feet of reach from the center and 180-degree rotation. 844/765-7866; 
www.polstonprocess.com.

COOper’s Own 
hOT flakes De-iCer
Cooper’s Own Hot Flakes De-Icer from PolyJohn Enter-
prises is a safe, convenient and easy-to-use option that 
allows operators to pump restrooms even when tem-
peratures drop to -25 degrees F. The easy-to-use pellets 
are made up of a chemical component blend of differ-
ent chlorides. Just scoop the directed amount of pellets 
from the 30-pound bucket and drop directly into a fresh-
ly serviced unit. 800/292-1305; www.polyjohn.com.

Long-Lasting, 
water-soLubLe 
packets battLe 
restroom odor 
at moLecuLar LeveL 

Xtreme water-soluble portable restroom deodorant packets from 
Surco Products feature a fresh fragrance, molecular odor counter-
actant, bacteria-killing biocide and deep-blue, non-staining dye that 
washes off clothing and nonporous surfaces.

The 1-ounce (30-gram) portion-control packets have a dissolvable 
paper cover that won’t leave wet hands blue or become sticky in humid 
weather. Designed for weekly use in extreme heat and heavy traffic, the 
powder-filled packets dissolve in 30-40 seconds when dropped into the 
restroom holding tank, releasing a fresh, linen-like scent.

“Because our parent company is a fine fragrance house, we make 
our own fragrances,” says Tonya Ray, odor control specialist at Surco. 
“Xtreme Clean is a fresh-smelling, long-lasting blend of fragrances.”

When combined with the molecular odor counteractant Metazene – 
used in aerosols, laundry products, air fresheners and cleaning agents 
– offensive odors are eliminated rather than masked.

“It attacks odors at the molecular level,” Ray says. “Odor is negatively 
charged and Metazene is positively charged. They attract each other like 
a magnet, locking up the unpleasant malodor.”

The heavier molecule with the trapped odors sinks to the bottom of 
the tank or evaporates.

The restroom deodorant packets are available in four resealable 
pouches of 55.  800/556-0111; www.surcopt.com.

           in the
SPOTLIGHT
             By Ed Wodalski

BiO s.i. TeChnOlOgY 
sepTiC Cleanser
Septic Cleanser from Bio S.I. Technology is an all-
natural microbial and enzyme formula designed to 
break down matter in septic systems and RV septic 
tanks. One quart of formula is applied directly to 
the septic system each month to prevent sludge 
buildup and odor. It can also be applied to the 
lawn to aerate soil in the leachfield and reduce wet 
spots. 866/393-4786; www.biositechnology.com.

 

glenTrOniCs prO series 
COmBinaTiOn sump pump

The PHCC Pro Series PS-C33 combination primary 
and backup sump pump from Glentronics is de-
signed for use with wet cell or maintenance-free 
batteries and features remote terminals for con-
nection to a home security system or auto-dialer. 
Pre-assembled for easy installation, the primary 

pump can evacuate 3,000 gph at 10 feet 
TDH. The backup can pump 2,400 gph at 10 
feet TDH, switching automatically to battery 
power when AC fails. The monitoring con-

troller detects irregularities, sounds an alarm and pinpoints problems and 
solutions on the control panel. 800/991-0466; www.stopflooding.com. ■

(continued)

http://www.titanfueltanks.com
http://www.mynightstick.com
http://www.snaponindustrialbrands.com
http://www.polstonprocess.com
http://www.polyjohn.com
http://www.surcopt.com


www.pumper.com • Since 1979    December 2014      99

Freeze-Up Problems?

Have freeze-up problems?
We’ve got the simple, low
cost ARCTIC BLASTER
THAWING DEVICE that
thaws pipes above and
below ground. The perfect
winter tool for: rental shops,
plumbers, battery opera-
tors, septic tank truckers,
farmers, feedlot operators,
native and remote housing,
mobile home parks, electri-
cal contractors, and more.
Use on plastic, copper or
ABS. Perfect for roof drains.

ARCTIC BLASTERS INC.
SUNDRE, ALBERTA
403.638.3934 • Fax: 403.638.3734 • www.arcticblaster.com

AUNTY SEPTIC SAYS...
“Invest in this little money-maker 
for excellent winter profits! 
Give your income a big boost!”

SIMPLE — SAFE — QUICK — CONVENIENT — ECONOMICAL

ORDER IT
TODAY!
It will probably pay for 

itself the 1st day you need it.

Get The ARCTIC BLASTER
THAWING DEVICE

Get The ARCTIC BLASTER
THAWING DEVICE

ARCTIC BLASTERS INC.
SUNDRE, ALBERTA
403.638.3934 • Fax: 403.638.3734 • www.arcticblaster.com
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(continued)
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Marketplace Advertising

Waterblaster
Rentals & Sales

1K to 50K psi
60 hp to 1000 hp

Waterblasters & Accessories
Used Equipment Sales

713-641-6006
www.boatmanind.com

Houston, Texas

Boatman Industries

BOOTH
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Made for Grease Trap Haulers

by Grease Trap Haulers
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by Grease Trap Haulers

• Environmentally Responsible
• Competitive Edge
• Additional Revenue
• Increased Productivity
• Incredibly E�cient
• An option for POTW’s
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• Environmentally Responsible
• Competitive Edge
• Additional Revenue
• Increased Productivity
• Incredibly E�cient
• An option for POTW’s
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Finally... a real 
solution for handling 

grease trap waste!
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IndustrialOdorControl.com
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Vent Odor Solutions
for Any Budget

₪
₪

Patent # US 8,273,162
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BOOTH

2022

BOOTH

1257

800.362.0240

O
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Y $2,995

www.mtechcompany.com

The best package on the 
market includes:

Add a Blower with 15’ of duct for only $350!
Add a 5 Minute Escape Respirator for only $500!

CONFINED 
SPACE 
ENTRY 

PACKAGE 

• 4-Gas Air Monitor 

• 7’ Tripod

• Work Winch

• Full Body Harness

• 3-Way Fall Protection 

SM

SM

BOOTH

2062

BOOTH

3104

BOOTH

3104

BACTERIAL SEPTIC  TREATMENT

BIO-SYSTEMS FERMENTS, FORMULATES, 
PACKAGES, AND PRIVATE LABELS

800.232.2847
www.biobugs.com | info@biobugs.com

MADE IN 
U.S.A.

ONE-YEAR

SUPPLY

Marketplace Advertising

Traps and Interceptors For 
Grease, Solids, Lint, Oil & Hair

Certified by U.P.C.,
IAPMO and P.D.I.

800-541-8004
PolyTraps@AshlandPolyTraps.com
www.AshlandPolyTraps.com

• NO Rust or Corrosion
• Lightweight
• Very Cost Effective
• Sizes up to 560 Gallons
• Made in the U.S.A.!

LIFETIME WARRANTY!

Trailer Jetters
Gas or Diesel

AmericanJetter.com

866-9HI-FLOW

More 
Power 

per 
GPM!

Gas or Diesel

Power 
per 

GPM!

DREDGING & DEWATERING SERVICE

www.fluidtechnologyinc.com

(513) 241-1600

Fax (513) 756-1995
Fluid Technology, Inc.

• Municipal and Industrial • Digester and Lagoon Cleaning 

• Double Belt Filter Presses • Liner Repair & Replacement

Technical Features:
• Self Priming
• Positive Displacement
• Pulsation Free
• Low Shear Operation
• Reversible Rotation
• Flows up to 5,000 usgpm
• MIP Design =
   Maintenance In Place

ROTARY 
LOBE 
PUMPS

612.435.7300
www.boerger.com

• Flows up to 5,000 usgpm
• MIP Design =
   Maintenance In Place

612.435.7300
www.boerger.com

BOOTH

3104

On Sale For Only 
$29,995!

• 35 HP Vanguard
• 8.5 gpm @ 3600 psi

• 325-Gallon Tank • 300’ Hose
• General Pump

Fully loaded! Call for details!

1-800-213-3272

$29 995!
 8.5 gpm @ 3600 psi On Sale For Only

$29 995!
• 35 HP Vanguard

• 8.5 gpm @ 3600 psi

Xtreme Flow
Hot/Cold Jetter!

Industrial Grade 
Pressure Washers

1.800.333.9274

.c
o

m

Do You Know
Where Your

Vehicles Are?
Gain Visibility and Insight

Into Your Fleet Operations

-Real-Time Alerts
-Driver Behavior

-Fuel Management
-Posted Speed Alerts

Custom Made To 
Your Specs Truck 

Beds & Forms

Truck For Sale:

256-338-4987 or 
256-737-0051

Call Tommy for a quote!

Ask about our used equipment

Th
eShaddix Company

Septic Tank 
Delivery Beds

1500 & 1000 Gal.  
2 Compt.  

Septic Tank Forms

2004 FL70 Freightliner,  
Cat Diesel Eng,  

6 speed, A/B, A/C,  
new 16' set bed, 

$34,000 
For Photo contact Tommy
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• BECOME MORE PROFITABLE
• NETWORK WITH PEERS

• WORK SMARTER, NOT HARDER

WWW.PUMPERPROFIT.COM
 866-933-2653

3 DAYS OF HANDS-ON
BUSINESS BUILDING &

NETWORKING

ORLANDO, FLORIDA
GAYLORD PALMS

MARCH 25-27, 2015

http://www.boatmanind.com
http://www.greasezilla.com
http://www.mtechcompany.com
http://www.biobugs.com
mailto:info@biobugs.com
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Marketplace Advertising

Waterblaster
Rentals & Sales

1K to 50K psi
60 hp to 1000 hp

Waterblasters & Accessories
Used Equipment Sales

713-641-6006
www.boatmanind.com

Houston, Texas

Boatman Industries
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ADVERTISING
Sanitation RemindeR PoStcaRdS, 
BuSineSS caRdS and cuStom 
coloR decalS: We are your resource 
for marketing your business. Call 781-
844-8600 or visit us and see samples at 
www.onsitecompany.com (PBM)

AERAToRS
Blue Diamond E T P 80 heavy-duty linear 
diaphragm air pumps $187.08. 800-717-
8807 www.Roland-Turbo-Aerator.com  
www.whiteseptic.org  (P12)

Aerators: Multiflo alternative replace-
ment $425 + shipping. Alternative re-
placement, NEW FILTER SOCKS, 30 per 
case $425 + shipping. Spring clips to hold 
filter socks in place, $3.86 per clip. al-
ternative Jet aerator available $425. 
Call us at 800-717-8807 or email us at 
fabulousfungi@gmail.com. www.Roland-
Turbo-Aerator.com. Multi-Flo® and NAYAD-
IC® are registered trademarks of Consoli-
dated Treatment Systems, Inc. used here for 
reference purposes only.   (P12)

Blue Diamond Aerators, 60-120 liters, 
in stock, low cost. Free next-day shipping. 
866-631-5124  (PBM)

BACTERIA/CHEMICALS
Become a Septic Maxx distributor today and 
earn up to an extra $150 in profit on every 
service call selling a quality product. Pri-
vate labeling which means free advertising. 
Call today for opportunities. Top bacteria/
enzyme product on the market. Don’t be 
fooled by competitors. We beat any quoted 
price with a better product. Don’t believe in 
bacteria additives? We love non-believers! 
www.septicmaxx.com 855-203-1682, or 
Adam@septicmaxx.com (P01)

BUSINESSES
National Grease Recycling Inc. Let us 
teach you how to recycle restaurant’s waste, 
fryer grease and oil (yellow grease) only. Big 
$. Over 30 years experience, will guide you 
through complete process from collection to 
processing to marketing to end users. Don’t 
lose your trap business to competitors that 
offer both services. We also buy cooking oil, 
unprocessed, anywhere in the country. Call 
for information. References available - many 
success stories. Dewey Walker, 813-704-
5090 or 813-758-2552. (PBM)

Complete septage management company. 
Septic pumping, DEP approved dewatering 
facility and DEP approved composting facil-
ity. Large client base. Everything included to 
continue this successful business. Owner re-
tiring, will train new owner. Located central-
coastal Maine. Contact Ocean’s Edge Realty, 
PO Box P, Bucksport, ME 04416. 207-469-
1046. Email office@oceansedgerealty.com 
  (P01)

Porta Potty with existing route looking for an 
owner operator. Established weekly route, 
existing loyal customer base. We currently 
have 90% of our inventory rented out. 200+ 
toilet units, hand-wash stations, holding 
tanks and one service truck with a Satellite 
Industries MD 1600. For more information 
please email portapottysales@gmail.com or 
text 650-271-3201. (P12)

Retiring from an established, family-owned, 
full-service septic pump company in west-
ern Colorado. Large, loyal customer base. 
Turnkey with website, client list, trucks 
and lots of tools. Proven good income. 
Serious inquiries only please. E-mail 
eagleseptic@qwestoffice.net  (P05)

Are you tired of extreme weather? Exces-
sive competition? Extravagant disposal 
fees/regulations? Or is it just time to get 
your own business? Profitable, well estab-
lished septic pumping company in beauti-
ful northern New Mexico complete with 
2,500-gallon Hino truck, 6 acres, disposal 
site, 1,500 sq. ft. log cabin and everything 
needed to run the business. I'm retiring. 
$295,000. 575-774-6661.  (P01)

I have a great business for sale in Minnesota, 
the Land of 10,000 Lakes. My dad started 
the business in 1950 and we have been 
going strong ever since. We've had a great 
reputation in this area for over 60 years. I 
have more than 350 customers on my sep-
tic maintenance list. We do septic pumping, 
drain cleaning, jetting, camera work and 
locating. We do a great deal of commercial 
work for towns, farms, sewer plants and 
such. Eighteen towns within a 30-mile ra-
dius. Equipment includes: Two septic trucks: 
2003 and 2007 Kenworth trucks, both have 
3,500-gallon all-stainless steel tanks with 
hoists and 1,000cfm pumps; Two jet-vac 
trucks: 1996 Ford Vactor and 2007 Sterling 
Aqua-Tech, and a 1992 straight jetter truck. 
A service bus for drain cleaning loaded with 
everything, it is a rolling shop. All equipment 
has been under roof and is in immaculate 
condition. The purchase would include an 
equipped, 3-stall, 36x48 heated shop with 
mechanic pit and wash bay and a 40x80 
storage facility built in 2013. Please look at 
my website to view pictures of some of the 
equipment: talauritsen-septic.com. If inter-
ested call Tom at 320-226-3179, leave mes-
sage or email tal@mvtvwireless.com. (P01)

Portable toilet business for sale in Northern 
California. Well established business. Mul-
tiple trucks, 500+ units include portable toi-
lets, handicap units, toilets on wheels, hand-
wash stations; also holding tanks and fresh 
water systems. Customer base includes 
contractors, special events and govern-
ment contracts. Interested buyers please call 
916-786-7510.  (P01)

SELLING: Established, 20+ years, septic 
pumping business in Southeastern Mass. 
Serving 22 towns with excellent reputa-
tion. Pumping over 1,700,000 gallons a 
year - residential and commercial. Sale of 
business includes a 2007 Sterling LT9513, 
Mercedes Benz 4000 Series engine, 410hp, 
4800 Progress vacuum tank, PTO-driven 
jetter system with two 75-gallon water 
tanks. Our company has a solid income with 
huge growth potential. Serious inquiries: 
masepticco4sale@gmail.com  (P12)

FoR Sale: Turnkey Portable Restroom & 
Septic Company. Location: Connecticut. 
Gross annual sales: $800,000. FMV As-
sets: $500,000. Years established: 34 years. 
Family run. Price: $950,000. Reason for 
sale: Owners retiring. Comments: Grow-
ing business, large, loyal, repeat customer 
base, Well-maintained equipment & prod-
ucts, computerized databases & up-to-date 
website. Willing to train. Diversification 
possibilities. Inquiries: 860-315-0417 or 
saleofbusinessPTSEPTIC@yahoo.com    (P01)

Portable toilet business for sale in Northern 
New Mexico. Business located in the beauti-
ful Sangre de Cristo Mountains, surrounded 
by Taos Ski Valley Ski Resort, Red River Ski 
Resort and Angel Fire Ski Resort. Owner op-
erated for 23 years, business includes 400+ 
regular portable toilets, handicap accessible 
units, portable sinks, 4 service trucks, 2 
delivery trucks, and 4 delivery trailers. Busi-
ness has extensive monthly rental customer 
list, special events all summer, and govern-
ment contract to provides toilets for fire 
camps. If interested, contact Linda Calhoun 
at calhoun@newmex.com or 575-754-2953. 
  (P12)

PARADISE FOR SALE! Bee's Honey Pots, 
Inc., portable toilet company established in 
1983 in the beautiful Florida Keys is for sale. 
Based on Big Pine Key, Bee's is the oldest 
established and largest portable toilet com-
pany in the Keys. Sole owner and operator 
for the past 30+ years wants to go fishing! 
Interested? Call 305-872-2287. (P01)

Portable toilet company established for over 
25 years in the metropolitan New York area for 
sale. More than 250 portable toilets. 2 pump 
trucks, 1 service vehicle, 10-toilet trailer, com-
fort trailer, sinks, holding tanks, etc. Owner re-
tiring, terms available. Serious inquiries only. 
Email outhouseinfony@gmail.com  (P12)

Septic pumping (well established for 50 
years), grease trap & cooking oil business 
located on the Eastern Shore (DE, MD, VA). 
’07 Freightliner - 2,500 gallon, ’99 Volvo - 
3,800 gallon; ’99 GMC - 2,500 gallon; ’99 
International cooking oil truck, ’09 Pipehu-
nter w/’05 Ford F250, camera w/ locator, 
$950,000. Also available: 14 acres, house, 
2 shops, land application permit for grease 
trap waste. Serious inquiries only. Contact 
mike@jobsitepumping.com.  (P12)

Established 1964: A turnkey operation with 
customers based in beautiful Southern Or-
egon. Portable toilets and septic pumping 
business. 2.05 acre property, storage tanks, 
building includes; storage, office space, and 
more. Over 500 portable units. 5 handi-
cap compliant, 6 service vehicles, 3 septic 
pumping trucks. $450,000. Serious inquires 
only. Office 541-772-9484 (P12)

Septic tank Service Business for Sale, 
northeast Florida. Owner wishes to retire. 
Callahan area north of Jacksonville, a fast-
growing area in Florida. Profitable, turnkey 
business. 29 years in business with loyal 
customer base. Two pump tuck operation: 
(1) 1996 International 4900: DT466, 5-speed 
transmission, 2-speed axle. 2,500-gal-
lon capacity. 297,000 miles. Good tires, 
excellent condition. (2) 2000 Freightliner 
FL70: 8.3 Cummins, 6-speed transmission. 
2,400-gallon capacity. 195,000 miles. Good 
tires, excellent condition. Business includes 
complete onsite lime 20,000-gallon stabili-
zation plant in Northeast FL. Owner will train 
and assist with licensing. Call for more in-
formation. Kenny Farmer 904-879-4701 or 
904-545-0357.  (P12)

www.RooTERMAN.CoM.  Franchises 
available with low flat fee. New concept. Visit  
website or call 1-800-700-8062 x26. (PBM)

CoMPUTER SoFTwARE
FreeSer v iceReminderSof tware .com, 
FreeSe r v i ceD i spa tchSo f tware . com,  
FreeRouteManagementSoftware.com.  
 (P12)

DEwATERING

Flo Trend Systems Model SM-15-0-WS: 
15-cubic-yard roll-off dewatering box. Can 
be used with a hook lift. Box only used 1.5 
years. Comes with rolling tarp. Does not 
include polymer injection system. Asking 
$12,500 OBO. 801-430-7287, UT (P12)

Septic Receiving Stations: Dual-screen de-
sign, portable, affordable, high capacity. The 
all new stand-alone unit has 19.5 sq. ft. of 
screening area. This will not plug with hair 
and rags – use it anywhere. 208-790-8770. 
screencosys@gmail.com. screencosystems.
com (P12)

P L A C E  Y O U R  A D  O N L I N E  A T  w w w . p u m p e r . c o m  –  I T ’ S  A L W A Y S  T H E R E  T O  M E E T  Y O U R  B U S Y  S C H E D U L E

see photos in color at www.pumper.com

classif ieds

P L A C E  Y O U R  A D  O N L I N E  A T  w w w . p u m p e r . c o m  –  I T ’ S  A L W A Y S  T H E R E  T O  M E E T  Y O U R  B U S Y  S C H E D U L E

Wanted to Buy: Used dewatering box and 
polymer injection system in excellent condi-
tion. Please call Danny or Wayne 575-526-
5442.  (P12)

Consolidated Fab-built used 16-yard dewa-
tering box. Includes flip top and hose drain 
manifolds. With 1978 International Cargo 
Star roll-off truck. $14,000. 208-790-8770 
or meyersvin@gmail.com.   (P12)

2006 Consolidated Fabricators 30-yard de-
watering box in great shape. Can process up 
to 40,000 gallons. $14,000. Dean 209-598-
6116.  (P02)

One (1) Aqua Zyme dewater package, used 
7 times. 30-cubic-yard filter box, 4" transfer 
pump and polymer mix unit. $25,000 for all. 
Email eagleseptic@qwestoffice.net  (P01)

DRAINFIELD RESToRATIoN
Soil Shaker 2000. Universal skid steer at-
tachment for drainfield restoration. Buy fac-
tory direct. $6,250. Check us out on YouTube 
or call 320-293-6644. (PBM)

New and used terralifts for sale starting at 
$20,000 used and $38,000 new. Financing 
available. Call John at AerraTech 413-298-
4272.  (PBM)

GREASE UNIT
Pre-owned 2008 Peterbilt 340 cab and chassis 
with a 3,000 U.S. gallon carbon steel vacuum 
tank unit with drum holder behind cab. (Stock# 
6641CC) www.VacuumSalesInc.com (888) 
VAC-UNIT (822-8648)  (PBM)

HAZARDoUS wASTE UNITS

2006 Kenworth T800: DOT certified 
3,500-gallon Keith Huber Berringer car-
bon steel. Full dump/door vacuum truck 
with 1,400cfm blower. Cummins power 
with Fuller transmission in tri-axle 
pusher. 44k rears, 13k pusher, 20k front. 
Ready for work.

KLM Companies 
617-909-9044 PBM

2015 Presvac/Freightliner: DOT certified 
3,200-gallon polished stainless steel. Full 
dump/door vacuum truck with Moro PM100 
vacuum pump. Automatic, Cummins power. 
46k rears, 20k front. Must see! KLM Compa-
nies 617-909-9044  (PBM)

New 3,200 U.S. gallon, carbon steel, DOT certi-
fied, 407/412 vacuum tank, dump type with full 
open rear, door and a Presvac PVB 750 vacuum-
pressure pump installed on a 2015 Peterbilt 348 
cab and chassis. (Stock #135877 A-E) www. 
VacuumSalesInc.com, (888) VAC-UNIT 
(822-8648) (PBM)

Presvac 2,300 U.S. gallon, carbon steel with 
a Masport H15W vacuum pump installed on 
a 1993 Chevy Kodiak cab and chassis (Stock  
#6615V) www.VacuumSalesInc.com (888) 
VAC-UNIT (822-8648) (PBM)

JETTERS-TRAILER

Xtreme Flow Hot/Cold Jetter! Model 
#HJ2TA8536, tandem axle trailer, 35 hp 
Vanguard 8.5 gpm @ 3,600 psi, 325-gallon 
water tank, 300' hose, General pump. Fully 
loaded! List $34,995. On sale for $29,995.

800-213-3272,
www.hotjetusa.com PBM

2008 Ford PipeHunter: 7844TMV. 1/2” hose. 
Giant jet pump 14.2gpm @ 4,000psi. Tuthill 
blower, 1/2-yd. debris tank. John Deere rear 
engine. 294 hrs. Ken’s Truck & Equipment: 
www.khtrucks.com 972-938-1905 or 214-
632-5277  (PBM)

2008 GMC PipeHunter: John Deere rear en-
gine, 700-gallon poly water tank, 3/4” jet 
hose, Giant pump. Ken’s Truck & Equipment: 
www.khtrucks.com 972-938-1905 or 214-
632-5277  (PBM)

JETTERS-TRUCK

1999 Sterling w/K-7501 Jetter: 5.9 
Cummins ISB, Allison automatic w/PTO, 
air brakes. 26,000 GVW. Rear jetter 
FMC Model 6540SC. 1,250-gallon tank, 
1” hose.  ..................................$29,900
Other trucks, jets and trailers available.

Call for details!
608-835-7767, wI PBM

2006 Vactor 2112: 2006 International, 
57,400 miles, 285hp Allison transmis-
sion. Rebuilt Vactor 2112, dual-fan, 
1,500-gallon water tanks. 80gpm @ 
2,500psi.  .............................. $157,700

405-495-5110, oK P12

2001 Vactor 2110: 2001 Sterling, 
29,200 miles, 3126 CAT 246hp, Alli-
son transmission. Rebuilt Vactor 2110, 
single-fan, 1,000 gallons of water. 
60gpm @ 2,000psi. Excellent machine. 
.............................................. $127,900

405-495-5110, oK P12

1999 Vactor 2110: 1999 International, 
Cummins 285hp, Allison transmission. 
Rebuilt 2110 Vactor PD, 825 Roots 
blower, 1,000 gallons of water. 60gpm 
@ 2,000psi. Great unit.  ......... $122,500

405-495-5110, oK P12

 JET VACS

2007 Aquatech B10/1500: CAT 335hp 
(EPA 04) with Allison automatic transmis-
sion. 88,000 miles. 1,400 hours. Roots 
624 blower, 8" x 19' extendable boom, 
pump-off option, internal tank flush, 
6-function joystick. Excellent condition.

KLM Companies
617-909-9044 PBM

2005 Ford F650: CAT C-7 (210hp); 
6-speed; A/C; 26K GVW. Vacmaster 
VNDS4000 vacuum excavator; JD diesel 
(155hp); D+W blower; Boss air comp; 
450-gallon Spoil tank w/hyd. dump. 
Stock# 8364; 67,865 miles.  .... $79,500

800-520-4704, PA
www.opdykes.com PBM

1999 International 2554 Jet/Vac 
Truck: 52,000 miles, 8,809 hours. 18k 
front axle, 385/65R22.5 tires. 20k rears, 
11R22.5 tires (tandem), 30% rubber. DT-
530E engine, Allison MD3560 automatic 
transmission. Double frame. NEW Roots 
blower (PTO driven). 10 cubic-yard de-
bris body. Hydraulic telescoping suction 
boom w/8” intake hose and 4 hard ex-
tensions. 1,500-gallon fresh water tank, 
1” jetting hose. Meyers 65gpm, 2,000psi 
water pump. High pressure hand gun. 
Ready to work!  ....................... $35,000

860-558-0045, CT P12

Clean 2006 Peterbilt Vac-Con - Low 
miles/hours, 12-yard debris tank. $79,000

407-947-6833, FL P12

WE PAY CASH for used Vactors – Call Jim @ 
352-427-6605 (P01)

2009 Sterling/Vac-Con LT8501: Cab: Sterling 
LT8501, automatic transmission (unit 10-
09) Vac-Con, camera, boiler, remote control, 
16" mercury. 5,000cfm sur 8", pump Giant 
3,000lb. $220,000. 514-521-5060. www.
braultdrain.com ericgervais@rocketmail.com, 
abrault@braultdrain.com (P01)
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ADVERTISING
Sanitation RemindeR PoStcaRdS, 
BuSineSS caRdS and cuStom 
coloR decalS: We are your resource 
for marketing your business. Call 781-
844-8600 or visit us and see samples at 
www.onsitecompany.com (PBM)

AERAToRS
Blue Diamond E T P 80 heavy-duty linear 
diaphragm air pumps $187.08. 800-717-
8807 www.Roland-Turbo-Aerator.com  
www.whiteseptic.org  (P12)

Aerators: Multiflo alternative replace-
ment $425 + shipping. Alternative re-
placement, NEW FILTER SOCKS, 30 per 
case $425 + shipping. Spring clips to hold 
filter socks in place, $3.86 per clip. al-
ternative Jet aerator available $425. 
Call us at 800-717-8807 or email us at 
fabulousfungi@gmail.com. www.Roland-
Turbo-Aerator.com. Multi-Flo® and NAYAD-
IC® are registered trademarks of Consoli-
dated Treatment Systems, Inc. used here for 
reference purposes only.   (P12)

Blue Diamond Aerators, 60-120 liters, 
in stock, low cost. Free next-day shipping. 
866-631-5124  (PBM)

BACTERIA/CHEMICALS
Become a Septic Maxx distributor today and 
earn up to an extra $150 in profit on every 
service call selling a quality product. Pri-
vate labeling which means free advertising. 
Call today for opportunities. Top bacteria/
enzyme product on the market. Don’t be 
fooled by competitors. We beat any quoted 
price with a better product. Don’t believe in 
bacteria additives? We love non-believers! 
www.septicmaxx.com 855-203-1682, or 
Adam@septicmaxx.com (P01)

BUSINESSES
National Grease Recycling Inc. Let us 
teach you how to recycle restaurant’s waste, 
fryer grease and oil (yellow grease) only. Big 
$. Over 30 years experience, will guide you 
through complete process from collection to 
processing to marketing to end users. Don’t 
lose your trap business to competitors that 
offer both services. We also buy cooking oil, 
unprocessed, anywhere in the country. Call 
for information. References available - many 
success stories. Dewey Walker, 813-704-
5090 or 813-758-2552. (PBM)

Complete septage management company. 
Septic pumping, DEP approved dewatering 
facility and DEP approved composting facil-
ity. Large client base. Everything included to 
continue this successful business. Owner re-
tiring, will train new owner. Located central-
coastal Maine. Contact Ocean’s Edge Realty, 
PO Box P, Bucksport, ME 04416. 207-469-
1046. Email office@oceansedgerealty.com 
  (P01)

Porta Potty with existing route looking for an 
owner operator. Established weekly route, 
existing loyal customer base. We currently 
have 90% of our inventory rented out. 200+ 
toilet units, hand-wash stations, holding 
tanks and one service truck with a Satellite 
Industries MD 1600. For more information 
please email portapottysales@gmail.com or 
text 650-271-3201. (P12)

Retiring from an established, family-owned, 
full-service septic pump company in west-
ern Colorado. Large, loyal customer base. 
Turnkey with website, client list, trucks 
and lots of tools. Proven good income. 
Serious inquiries only please. E-mail 
eagleseptic@qwestoffice.net  (P05)

Are you tired of extreme weather? Exces-
sive competition? Extravagant disposal 
fees/regulations? Or is it just time to get 
your own business? Profitable, well estab-
lished septic pumping company in beauti-
ful northern New Mexico complete with 
2,500-gallon Hino truck, 6 acres, disposal 
site, 1,500 sq. ft. log cabin and everything 
needed to run the business. I'm retiring. 
$295,000. 575-774-6661.  (P01)

I have a great business for sale in Minnesota, 
the Land of 10,000 Lakes. My dad started 
the business in 1950 and we have been 
going strong ever since. We've had a great 
reputation in this area for over 60 years. I 
have more than 350 customers on my sep-
tic maintenance list. We do septic pumping, 
drain cleaning, jetting, camera work and 
locating. We do a great deal of commercial 
work for towns, farms, sewer plants and 
such. Eighteen towns within a 30-mile ra-
dius. Equipment includes: Two septic trucks: 
2003 and 2007 Kenworth trucks, both have 
3,500-gallon all-stainless steel tanks with 
hoists and 1,000cfm pumps; Two jet-vac 
trucks: 1996 Ford Vactor and 2007 Sterling 
Aqua-Tech, and a 1992 straight jetter truck. 
A service bus for drain cleaning loaded with 
everything, it is a rolling shop. All equipment 
has been under roof and is in immaculate 
condition. The purchase would include an 
equipped, 3-stall, 36x48 heated shop with 
mechanic pit and wash bay and a 40x80 
storage facility built in 2013. Please look at 
my website to view pictures of some of the 
equipment: talauritsen-septic.com. If inter-
ested call Tom at 320-226-3179, leave mes-
sage or email tal@mvtvwireless.com. (P01)

Portable toilet business for sale in Northern 
California. Well established business. Mul-
tiple trucks, 500+ units include portable toi-
lets, handicap units, toilets on wheels, hand-
wash stations; also holding tanks and fresh 
water systems. Customer base includes 
contractors, special events and govern-
ment contracts. Interested buyers please call 
916-786-7510.  (P01)

SELLING: Established, 20+ years, septic 
pumping business in Southeastern Mass. 
Serving 22 towns with excellent reputa-
tion. Pumping over 1,700,000 gallons a 
year - residential and commercial. Sale of 
business includes a 2007 Sterling LT9513, 
Mercedes Benz 4000 Series engine, 410hp, 
4800 Progress vacuum tank, PTO-driven 
jetter system with two 75-gallon water 
tanks. Our company has a solid income with 
huge growth potential. Serious inquiries: 
masepticco4sale@gmail.com  (P12)

FoR Sale: Turnkey Portable Restroom & 
Septic Company. Location: Connecticut. 
Gross annual sales: $800,000. FMV As-
sets: $500,000. Years established: 34 years. 
Family run. Price: $950,000. Reason for 
sale: Owners retiring. Comments: Grow-
ing business, large, loyal, repeat customer 
base, Well-maintained equipment & prod-
ucts, computerized databases & up-to-date 
website. Willing to train. Diversification 
possibilities. Inquiries: 860-315-0417 or 
saleofbusinessPTSEPTIC@yahoo.com    (P01)

Portable toilet business for sale in Northern 
New Mexico. Business located in the beauti-
ful Sangre de Cristo Mountains, surrounded 
by Taos Ski Valley Ski Resort, Red River Ski 
Resort and Angel Fire Ski Resort. Owner op-
erated for 23 years, business includes 400+ 
regular portable toilets, handicap accessible 
units, portable sinks, 4 service trucks, 2 
delivery trucks, and 4 delivery trailers. Busi-
ness has extensive monthly rental customer 
list, special events all summer, and govern-
ment contract to provides toilets for fire 
camps. If interested, contact Linda Calhoun 
at calhoun@newmex.com or 575-754-2953. 
  (P12)

PARADISE FOR SALE! Bee's Honey Pots, 
Inc., portable toilet company established in 
1983 in the beautiful Florida Keys is for sale. 
Based on Big Pine Key, Bee's is the oldest 
established and largest portable toilet com-
pany in the Keys. Sole owner and operator 
for the past 30+ years wants to go fishing! 
Interested? Call 305-872-2287. (P01)

Portable toilet company established for over 
25 years in the metropolitan New York area for 
sale. More than 250 portable toilets. 2 pump 
trucks, 1 service vehicle, 10-toilet trailer, com-
fort trailer, sinks, holding tanks, etc. Owner re-
tiring, terms available. Serious inquiries only. 
Email outhouseinfony@gmail.com  (P12)

Septic pumping (well established for 50 
years), grease trap & cooking oil business 
located on the Eastern Shore (DE, MD, VA). 
’07 Freightliner - 2,500 gallon, ’99 Volvo - 
3,800 gallon; ’99 GMC - 2,500 gallon; ’99 
International cooking oil truck, ’09 Pipehu-
nter w/’05 Ford F250, camera w/ locator, 
$950,000. Also available: 14 acres, house, 
2 shops, land application permit for grease 
trap waste. Serious inquiries only. Contact 
mike@jobsitepumping.com.  (P12)

Established 1964: A turnkey operation with 
customers based in beautiful Southern Or-
egon. Portable toilets and septic pumping 
business. 2.05 acre property, storage tanks, 
building includes; storage, office space, and 
more. Over 500 portable units. 5 handi-
cap compliant, 6 service vehicles, 3 septic 
pumping trucks. $450,000. Serious inquires 
only. Office 541-772-9484 (P12)

Septic tank Service Business for Sale, 
northeast Florida. Owner wishes to retire. 
Callahan area north of Jacksonville, a fast-
growing area in Florida. Profitable, turnkey 
business. 29 years in business with loyal 
customer base. Two pump tuck operation: 
(1) 1996 International 4900: DT466, 5-speed 
transmission, 2-speed axle. 2,500-gal-
lon capacity. 297,000 miles. Good tires, 
excellent condition. (2) 2000 Freightliner 
FL70: 8.3 Cummins, 6-speed transmission. 
2,400-gallon capacity. 195,000 miles. Good 
tires, excellent condition. Business includes 
complete onsite lime 20,000-gallon stabili-
zation plant in Northeast FL. Owner will train 
and assist with licensing. Call for more in-
formation. Kenny Farmer 904-879-4701 or 
904-545-0357.  (P12)

www.RooTERMAN.CoM.  Franchises 
available with low flat fee. New concept. Visit  
website or call 1-800-700-8062 x26. (PBM)

CoMPUTER SoFTwARE
FreeSer v iceReminderSof tware .com, 
FreeSe r v i ceD i spa tchSo f tware . com,  
FreeRouteManagementSoftware.com.  
 (P12)

DEwATERING

Flo Trend Systems Model SM-15-0-WS: 
15-cubic-yard roll-off dewatering box. Can 
be used with a hook lift. Box only used 1.5 
years. Comes with rolling tarp. Does not 
include polymer injection system. Asking 
$12,500 OBO. 801-430-7287, UT (P12)

Septic Receiving Stations: Dual-screen de-
sign, portable, affordable, high capacity. The 
all new stand-alone unit has 19.5 sq. ft. of 
screening area. This will not plug with hair 
and rags – use it anywhere. 208-790-8770. 
screencosys@gmail.com. screencosystems.
com (P12)
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Wanted to Buy: Used dewatering box and 
polymer injection system in excellent condi-
tion. Please call Danny or Wayne 575-526-
5442.  (P12)

Consolidated Fab-built used 16-yard dewa-
tering box. Includes flip top and hose drain 
manifolds. With 1978 International Cargo 
Star roll-off truck. $14,000. 208-790-8770 
or meyersvin@gmail.com.   (P12)

2006 Consolidated Fabricators 30-yard de-
watering box in great shape. Can process up 
to 40,000 gallons. $14,000. Dean 209-598-
6116.  (P02)

One (1) Aqua Zyme dewater package, used 
7 times. 30-cubic-yard filter box, 4" transfer 
pump and polymer mix unit. $25,000 for all. 
Email eagleseptic@qwestoffice.net  (P01)

DRAINFIELD RESToRATIoN
Soil Shaker 2000. Universal skid steer at-
tachment for drainfield restoration. Buy fac-
tory direct. $6,250. Check us out on YouTube 
or call 320-293-6644. (PBM)

New and used terralifts for sale starting at 
$20,000 used and $38,000 new. Financing 
available. Call John at AerraTech 413-298-
4272.  (PBM)

GREASE UNIT
Pre-owned 2008 Peterbilt 340 cab and chassis 
with a 3,000 U.S. gallon carbon steel vacuum 
tank unit with drum holder behind cab. (Stock# 
6641CC) www.VacuumSalesInc.com (888) 
VAC-UNIT (822-8648)  (PBM)

HAZARDoUS wASTE UNITS

2006 Kenworth T800: DOT certified 
3,500-gallon Keith Huber Berringer car-
bon steel. Full dump/door vacuum truck 
with 1,400cfm blower. Cummins power 
with Fuller transmission in tri-axle 
pusher. 44k rears, 13k pusher, 20k front. 
Ready for work.

KLM Companies 
617-909-9044 PBM

2015 Presvac/Freightliner: DOT certified 
3,200-gallon polished stainless steel. Full 
dump/door vacuum truck with Moro PM100 
vacuum pump. Automatic, Cummins power. 
46k rears, 20k front. Must see! KLM Compa-
nies 617-909-9044  (PBM)

New 3,200 U.S. gallon, carbon steel, DOT certi-
fied, 407/412 vacuum tank, dump type with full 
open rear, door and a Presvac PVB 750 vacuum-
pressure pump installed on a 2015 Peterbilt 348 
cab and chassis. (Stock #135877 A-E) www. 
VacuumSalesInc.com, (888) VAC-UNIT 
(822-8648) (PBM)

Presvac 2,300 U.S. gallon, carbon steel with 
a Masport H15W vacuum pump installed on 
a 1993 Chevy Kodiak cab and chassis (Stock  
#6615V) www.VacuumSalesInc.com (888) 
VAC-UNIT (822-8648) (PBM)

JETTERS-TRAILER

Xtreme Flow Hot/Cold Jetter! Model 
#HJ2TA8536, tandem axle trailer, 35 hp 
Vanguard 8.5 gpm @ 3,600 psi, 325-gallon 
water tank, 300' hose, General pump. Fully 
loaded! List $34,995. On sale for $29,995.

800-213-3272,
www.hotjetusa.com PBM

2008 Ford PipeHunter: 7844TMV. 1/2” hose. 
Giant jet pump 14.2gpm @ 4,000psi. Tuthill 
blower, 1/2-yd. debris tank. John Deere rear 
engine. 294 hrs. Ken’s Truck & Equipment: 
www.khtrucks.com 972-938-1905 or 214-
632-5277  (PBM)

2008 GMC PipeHunter: John Deere rear en-
gine, 700-gallon poly water tank, 3/4” jet 
hose, Giant pump. Ken’s Truck & Equipment: 
www.khtrucks.com 972-938-1905 or 214-
632-5277  (PBM)

JETTERS-TRUCK

1999 Sterling w/K-7501 Jetter: 5.9 
Cummins ISB, Allison automatic w/PTO, 
air brakes. 26,000 GVW. Rear jetter 
FMC Model 6540SC. 1,250-gallon tank, 
1” hose.  ..................................$29,900
Other trucks, jets and trailers available.

Call for details!
608-835-7767, wI PBM

2006 Vactor 2112: 2006 International, 
57,400 miles, 285hp Allison transmis-
sion. Rebuilt Vactor 2112, dual-fan, 
1,500-gallon water tanks. 80gpm @ 
2,500psi.  .............................. $157,700

405-495-5110, oK P12

2001 Vactor 2110: 2001 Sterling, 
29,200 miles, 3126 CAT 246hp, Alli-
son transmission. Rebuilt Vactor 2110, 
single-fan, 1,000 gallons of water. 
60gpm @ 2,000psi. Excellent machine. 
.............................................. $127,900

405-495-5110, oK P12

1999 Vactor 2110: 1999 International, 
Cummins 285hp, Allison transmission. 
Rebuilt 2110 Vactor PD, 825 Roots 
blower, 1,000 gallons of water. 60gpm 
@ 2,000psi. Great unit.  ......... $122,500

405-495-5110, oK P12

 JET VACS

2007 Aquatech B10/1500: CAT 335hp 
(EPA 04) with Allison automatic transmis-
sion. 88,000 miles. 1,400 hours. Roots 
624 blower, 8" x 19' extendable boom, 
pump-off option, internal tank flush, 
6-function joystick. Excellent condition.

KLM Companies
617-909-9044 PBM

2005 Ford F650: CAT C-7 (210hp); 
6-speed; A/C; 26K GVW. Vacmaster 
VNDS4000 vacuum excavator; JD diesel 
(155hp); D+W blower; Boss air comp; 
450-gallon Spoil tank w/hyd. dump. 
Stock# 8364; 67,865 miles.  .... $79,500

800-520-4704, PA
www.opdykes.com PBM

1999 International 2554 Jet/Vac 
Truck: 52,000 miles, 8,809 hours. 18k 
front axle, 385/65R22.5 tires. 20k rears, 
11R22.5 tires (tandem), 30% rubber. DT-
530E engine, Allison MD3560 automatic 
transmission. Double frame. NEW Roots 
blower (PTO driven). 10 cubic-yard de-
bris body. Hydraulic telescoping suction 
boom w/8” intake hose and 4 hard ex-
tensions. 1,500-gallon fresh water tank, 
1” jetting hose. Meyers 65gpm, 2,000psi 
water pump. High pressure hand gun. 
Ready to work!  ....................... $35,000

860-558-0045, CT P12

Clean 2006 Peterbilt Vac-Con - Low 
miles/hours, 12-yard debris tank. $79,000

407-947-6833, FL P12

WE PAY CASH for used Vactors – Call Jim @ 
352-427-6605 (P01)

2009 Sterling/Vac-Con LT8501: Cab: Sterling 
LT8501, automatic transmission (unit 10-
09) Vac-Con, camera, boiler, remote control, 
16" mercury. 5,000cfm sur 8", pump Giant 
3,000lb. $220,000. 514-521-5060. www.
braultdrain.com ericgervais@rocketmail.com, 
abrault@braultdrain.com (P01)
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JET VACS
Jack Doheny Supplies Inc. offers a full range 
of late model combo units and DOT industrial 
vacuum loaders. Call us @1-800-3DOHENY. 
 (PBM)

2007 Mack Guzzler: Damaged, rear unit 
new in 2011. Ingersoll Rand Air Solutions 
Hibon model SIAV 8702 blower. Ken’s Truck 
& Equipment: www.khtrucks.com 972-938-
1905 or 214-632-5277  (PBM)

2002 International Guzzler: 54,000 miles, 
10-speed, 27” Roots blower. Stainless steel 
tank. Stk# 2300. Ken’s Truck & Equipment: 
www.khtrucks.com 972-938-1905 or 214-
632-5277  (PBM)

2006 International Vactor 2112\15: 9,300 
hours, S\N: 05-07V-9443, Vactor jet pump 
80gpm @ 2,000psi. 600’ 1” new hose. 800’ 
hose reel capacity. Pump-off system. Ken’s 
Truck & Equipment: www.khtrucks.com 
972-938-1905 or 214-632-5277  (PBM)

2009 Sterling Vac-Con: VPD3616LHAEN S\N: 
09085083. 3,975 main engine hours. Bean 
jetting pump. Roots 824 RCS blower, 16-yard 
debris tank. New aluminum extension tubes. 
Hydraulic-driven jetter pump. Ken’s Truck & 
Equipment: www.khtrucks.com 972-938-
1905 or 214-632-5277  (PBM)

1998 Volvo GapVax: Stk# 2301, VIN# 4VHJCB 
JF8WN857157. Stainless steel tank, N-14 
Cummins, 9-speed Fuller transmission, 
Roots 27” blower. Ken’s Truck & Equipment: 
www.khtrucks.com 972-938-1905 or 214-
632-5277  (PBM)

Vac-Con V390LHA combination unit with 
Roots 827 blower, 1999 International Mod-
el 2554 cab and chassis. (Stock #3918C) 
www.VacuumSalesInc.com, (888) VAC-
UNIT (822-8648) (PBM)

Vac-Con industrial machine mounted on a 
pre-owned 2004 Sterling cab and chassis. 
(Stock #8593C) www.VacuumSalesInc.
com (888) VAC-UNIT (822-8648) (PBM)

2006 Volvo cab & chassis with a Vactor 2110 
combination vacuum loader and high-pres-
sure sewer cleaning system. (Stock #3483C) 
www.VacuumSalesInc.com (888) VAC-
UNIT (822-8648)  (PBM)

Pre-owned 2002 Sterling LT 9500 cab 
and chassis with a Clean Earth Safe Jet 
Vac 1015 combo unit. (Stock #3876C) 
www.VacuumSalesInc.com, (888) VAC-
UNIT (822-8648) (PBM)

LEASE/FINANCING
100% financing available. Simple one-page 
application, same-day response. For more in-
formation please call THE LEASING ExPERTS 
@ 888-505-0060. WWW.TLEJAx.COM (P12)

western Equipment Finance, a bank-
owned direct lender, is committed to con-
tinuing to help you prosper. All equipment 
types, new or used; we have the best rates 
and terms you deserve. App-Only Financ-
ing and credit decisions within an hour. Call 
the team you can trust, Jim Stekl at West-
ern Equipment Finance 701-665-1647. 
jim.stekl@westernequipmentfinance.com  (PBM)

Capital Connection is the leader in sanitation 
equipment financing. From Jetters to toilets, 
cameras to sewer trucks; we’ve been helping 
companies grow for over 23 years. Call today 
and let us help you acquire the equipment you 
need to grow your business. Jeff can help you. 
Pease call 808-214-4456.  (PBM)

North Star Commercial Credit: Commer-
cial loans for trucks or equipment, flexible 
purchase programs to fit your budget, 21 
years in the industry. Contact Tom Myers,  
877-804-2274. (PBM)

PIPE BURSTING
EqUIPMENT

Pow-r Mole Model 33 for sale. Email for ad-
ditional information: seweranddraincleaning
forsale@gmail.com. Includes 2", 3", and 
4" splitting expander and PE pulling eye; 
3,000psi 20hp Honda engine power unit; 
Connectra 14 M butt fusion machine. 
$11,150. Buyer to pay shipping cost. (P12)

PoRTABLE RESTRooMS

WANTED - Portable toilets and half-high 
units. Please contact Lance at 561-346-
9296 or lance@redtoilets.com  (P03)

26 PolyPortable potties - 12 with hand 
sanitizers, with one slide-in portable service 
tank. 400-gallon waste, 150-gallon clean. 
120cfm Conde vac pump with Honda mo-
tor and one 12-unit trailer. $18,800 for all. 
E-mail eagleseptic@qwestoffice.net  (P01)

10-20 PolyJohn PJ III on individual trailers. 
These units were used on a traveling pipeline 
job. The job has completed and I am looking 
to sell, minimum purchase of 5 combination 
unit/trailers. Email thepursuitofrighteousness 
@yahoo.com for details. For pictures visit 
www.trailermountedportabletoilets.com Call 
or text 316-247-1495 (P12)

FOR SALE: 50 construction-grade Hampel 
sheds with plastic skids - $225 each; 25 in-
stallable sink units - $50 each. All in good 
condition. Located near Marshall, Michigan. 
269-420-3895.  (P02)

PoRTABLE RESTRooM 
TRAILERS

2 Decons, 28' Tonto, 18' Royal, 2001 ASCI, 
16' Presidential, 26' Presidential, portable toi-
let hauler trailers. 315-437-1291, NY. (PBM)

PoRTABLE RESTRooM 
TRUCKS

2005 Chevy 5500: 130k miles. Crescent 
Mfg. flat tank Model 1100. 750 waste, 350 
fresh. Lift gate, Masport pump, can trans-
port up to 8 units. Just got truck in trade, 
has a blown motor. Selling for $10,000 as 
is. Willing to split tank from chassis for the 
right offer. Call Chris @ 505-870-4216 to 
make a reasonable offer.

505-870-4216, NM P01

1999 Freightliner FL60: Tank 1,500w/350f, 
Masport 75 vacuum pump, 5.9L Cummins, 
211k miles, 6-speed. Dual-service w/toi-
let carrier. Also used for septic. $24,995. 
225-937-9416  (P12)

Too many trucks! All completely setup, 
ready to work with extinguishers and tri-
angles: 2006 chevy c5500 - Masport re-
versible pump and 900/300 tank. $30,000. 
2005 Gmc c5500 - Masport reversible pump 
and 900/300 tank. $30,000. 2000 F-550 - 
5-speed, Conde Super 6 pump and 600/250 
tank $15,000. 2000 Freightliner Fl70 - Roll-
off truck, Galbreath 60,000lb. hoist. $38,000. 
2008 F-550 - Automatic, 6.4 diesel Super 
Duty flat bed $20,000. 2006 Best ind. Slide-
in - Stainless 600/200 tank setup with pony 
engine. $8,900. Mark@aokportables.com. 
478-718-9451. (P12)

Complete Portable Toilet service 
truck mount units (turn-key), mount-
ed on your truck or ours. Tool boxes, 
dual work stations, dc10 washdown 
pump, reversible vacuum pump, hose 
reel, set up complete, toilet racks avail-
able. 1100 waste/400 fresh: $19,000, 
1700 waste/600 fresh: $20,500. Any 
custom options or sizes available!

TexLa Services
936-641-3938

www.texlaservices.com P12

2011 International 7500 workStar 
Stainless Portable Restroom/ Vacuum 
Truck: Pressure washer; Challenger 
500cfm vacuum pump, portable rest-
room platform, engine brake, 3,600-gal-
lon Best Enterprises tank. .....  $138,000 

sales@carcotrucks.com
320-393-3687, MN P01

1999 International DT466: 7.3 liter, 
5-speed. 550-gallon waste/450-gallon 
fresh. More pics available.  ...... $17,000

207-646-2180, ME
dsandsa1service@yahoo.com P12

2000 Chevrolet 3500 regular cab, tool 
boxes on both sides. 219,000 miles. 200 
waste/100 fresh, fold-down gate. Pic-
tures available upon request. $15,000. 
518-357-0466  (P12)

2000 International DT466: Approximately 
100k on rebuild, under 300k on truck. 
600/200 Transway tank, strong vacuum 
pump. Was mainline truck now just a spare. 
Tires 90%. Ready for work. $12,500. Call Joe 
@ 716-603-4860 for more info/ pics. (P12)
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2000 Ford F-550: New paint job on the 
tank. Truck runs and pumps great. Conde 
vacuum pump, standard 6-speed trans-
mission. Call for more info. .......$19,500

707-496-2986, CA P12

2008 Ford F-550 diesel, 65k miles, 
4x4, 16-foot bed with lift gate. 2011 
Best stainless steel tank, 400 waste/200 
fresh.  ...................................... $39,000 

dsandsa1service@yahoo.com
207-646-2180, ME P01

2013 Ford F-550 4WD 6.7L Turbo Diesel 
with 8,000 miles. Has a Satellite MD950 
tank (650 waste/300 fresh) with a Conde 
SDS6 pump. This truck does have a pre-
vious damaged title, but has been tested 
and everything is sound and in excellent 
shape. Nothing is wrong with it and it's 
basically brand new! Extras included: 5 
Tuff-Jon 2013 portable toilets (gray), 30' 
of extra hose, unopened detergent/toilet 
paper. $59,000. For more information or 
pictures email or call me at

bburns870@gmail.com
870-704-9433, AR P12

2006 International DT466 4300: 265,054 
miles, 300/400 H2O and 800 waste tank 
with Masport vacuum system. VIN #1HTM 
MAAL96H267168. $27,500. For information 
contact Marcus at 208-467-0089.  (P05)

2003 International: 2,000-gallon alumi-
num Progress vac tank, 1,500 waste/500 
water. www.pumpertrucksales.com. Call JR. 
@ 720-253-8014, CO. (PBM)

2002 International: 1,500-gallon Glendale 
Manufacturing vac tank, 1,100 waste/400 
water. www.pumpertrucksales.com. Call JR. 
@ 720-253-8014, CO. (PBM)

Clean 2008 Ford F450 diesel, auto., 4x4 
chassis, flatbed. New aluminum vac tank vac 
tank - 400 waste/200 water. New Conde vac 
pump. Call for more info. www.pumpertruck-
sales.com. Call JR. @ 720-253-8014, CO. 
 (PBM)

2009 Ford F550: 4x4, diesel, auto, new 
aluminum tank 400 waste/200 water, new 
Conde vac pump. www.pumpertrucksales.
com. Call JR. @ 720-253-8014, CO. (PBM)

1999 International DT466 4700: 177,032 
miles, 500 H2O and 900 waste tank with 
Masport vacuum system. VIN #1HTSCAAL 
6xH670911. $15,000. For information con-
tact Marcus at 208-467-0089. (P05)

2000 Int 4700 - $17,500; 2002 Int 4300 - 
$23,500; 2006 Int 4300 - $39,500; Roll-off - 
$23,500. Restrooms - $150. 256-757-9900 
or www.pbsos.com. (PBM)

PoRTABLE SHowER 
TRAILERS

2001 ACSI shower/bathroom combo. 
Six shower heads, one restroom on each 
side for both men and women. Used for 
only two or three special events a year. 
Please call for more info and pictures. 
.....................................Asking $19,500

707-496-2986, CA P12

PoSITIoNS AVAILABLE
GapVax, Inc., a nationally recognized man-
ufacturing business, is seeking a talented, 
highly motivated individual to fill a full-time 
Sales Position in the Midwest (Iowa based 
preferred) region. GapVax is the leading 
manufacturer of industrial and municipal 
vacuum units and hydroexcavation units in 
the United States. We provide the most reli-
able, comprehensive, and efficient mobile 
vacuum units in the industrial and munici-
pal markets. Specifications of the position 
are listed on our website, www.gapvax.
com, click on the Now Hiring link in the left 
hand column. Send resumes to Lthomas@
gapvax.com or 575 Central Avenue, John-
stown, PA 15902. (CPMGBM)

PUMPS-VACUUM
New, used and rebuilt vacuum pumps and 
tanks. Most major brands. Parts in stock. 
Quick turnaround. 20 years experience. 
866-735-7327 (P03)

Buy & Sell all makes and models, new & used 
vacuum pumps & high pressure water pumps, 
and good used replacement parts. Call for an 
inventory sheet and save. www.Vacuum 
SalesInc.com, (888) VAC-UNIT (822-8648)
 (PBM)

RENTAL EqUIPMENT
Liquid vacs, wet/dry industrial vacs, combi-
nation jetter/vacs, vacuum street sweeper & 
catch basin cleaner, truck & trailer mount-
ed jetters. All available for daily, weekly, 
monthly, and yearly rentals. VSI Rent-
als, LLC, (888) VAC-UNIT (822-8648) 
www.vsirentalsllc.com (PBM)

SEPTIC TRUCKS

Several trucks for sale: 2009 Peter-
bilt - 4,400-gallon tank; 2010 Peterbilt 
- 2,500 gallon; 2015 Peterbilt - 4,400 
gallon; 2008 International - 2,500 gal-
lon. Jurop pumps and 4,000psi jetter 
pumps. Call for details and pricing.

318-797-2702, LA P12

2008 Sterling LT9500: Mercedes 6- 
cylinder (450hp). Fuller 8LL. Aluminum 
wheels, A/C, power locks & windows, 66k 
GVW.  Dickirson Septic Truck, 3,000 gal-
lon, steel tank. Masport PTO-drive pump. 
149,278 miles. Stock# 8405  .... $79,500

866-250-8260, PA
www.opdykes.com PBM

2001 International 4900 with tank 
and new pump -  $26,000. 1996 Inter-
national 8100 - $19,000.

Call 573-854-4377, Mo P12

2006 International 4300 septic truck: DT466, 
Masport pump, 2,600-gallon tank. Ready for 
work. $40,000. 352-686-1001. (P12)

1989 Ford F-700: 101,000 miles on 
truck, 5-speed transmission, 2-speed 
rear axle. 1,400-gallon tank. 429 gas 
engine, clean solid truck.  ........$12,000

Chris 919-697-6823, NC P01

Turn-Key Vacuum Tank Units: 3,600- 
gallon, unit mounted on your truck 
or ours; $20,000. 3,200-gallon truck 
units; 19,500. 2,500-gallon truck units; 
$18,000. 1,500-gallon truck units; 
16,000. Self-contained vacuum skids, 
1,000-gallon; $10,500. 2,500-gallon 
painted tanks ready to mount; $13,000. 
PortaPotty trucks and any custom op-
tions or sizes available!

TexLa Services
936-641-3938

www.texlaservices.com P12

2006 Chevy C8500: 3,000-gallon tank, 
CAT engine 300hp, 6-speed, a/c, lift axle, 
'see level indicator'. Rhino-lined hose 
trays, Masport HxL-400WV liquid-cooled 
vac pump. Under 195,000 miles. Ready 
for pickup in December. Call or email for 
photos & info.  ......  Asking $45,000 OBO

info@eppingandexeterseptic.com
603-659-8150, NH P12

2004 Peterbilt 340 pre-emissions: 3,600-gal-
lon Transway tank and pump, C-7 CAT en-
gine, 8LL transmission, 2004 stainless-steel 
chrome package, aluminum rims, air-ride 
suspension, air valve. 715-923-4127. (P12)

If you are using an 

800 NUMBER
in your ad, be sure it can be used 

in all areas nationwide.
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JET VACS
Jack Doheny Supplies Inc. offers a full range 
of late model combo units and DOT industrial 
vacuum loaders. Call us @1-800-3DOHENY. 
 (PBM)

2007 Mack Guzzler: Damaged, rear unit 
new in 2011. Ingersoll Rand Air Solutions 
Hibon model SIAV 8702 blower. Ken’s Truck 
& Equipment: www.khtrucks.com 972-938-
1905 or 214-632-5277  (PBM)

2002 International Guzzler: 54,000 miles, 
10-speed, 27” Roots blower. Stainless steel 
tank. Stk# 2300. Ken’s Truck & Equipment: 
www.khtrucks.com 972-938-1905 or 214-
632-5277  (PBM)

2006 International Vactor 2112\15: 9,300 
hours, S\N: 05-07V-9443, Vactor jet pump 
80gpm @ 2,000psi. 600’ 1” new hose. 800’ 
hose reel capacity. Pump-off system. Ken’s 
Truck & Equipment: www.khtrucks.com 
972-938-1905 or 214-632-5277  (PBM)

2009 Sterling Vac-Con: VPD3616LHAEN S\N: 
09085083. 3,975 main engine hours. Bean 
jetting pump. Roots 824 RCS blower, 16-yard 
debris tank. New aluminum extension tubes. 
Hydraulic-driven jetter pump. Ken’s Truck & 
Equipment: www.khtrucks.com 972-938-
1905 or 214-632-5277  (PBM)

1998 Volvo GapVax: Stk# 2301, VIN# 4VHJCB 
JF8WN857157. Stainless steel tank, N-14 
Cummins, 9-speed Fuller transmission, 
Roots 27” blower. Ken’s Truck & Equipment: 
www.khtrucks.com 972-938-1905 or 214-
632-5277  (PBM)

Vac-Con V390LHA combination unit with 
Roots 827 blower, 1999 International Mod-
el 2554 cab and chassis. (Stock #3918C) 
www.VacuumSalesInc.com, (888) VAC-
UNIT (822-8648) (PBM)

Vac-Con industrial machine mounted on a 
pre-owned 2004 Sterling cab and chassis. 
(Stock #8593C) www.VacuumSalesInc.
com (888) VAC-UNIT (822-8648) (PBM)

2006 Volvo cab & chassis with a Vactor 2110 
combination vacuum loader and high-pres-
sure sewer cleaning system. (Stock #3483C) 
www.VacuumSalesInc.com (888) VAC-
UNIT (822-8648)  (PBM)

Pre-owned 2002 Sterling LT 9500 cab 
and chassis with a Clean Earth Safe Jet 
Vac 1015 combo unit. (Stock #3876C) 
www.VacuumSalesInc.com, (888) VAC-
UNIT (822-8648) (PBM)

LEASE/FINANCING
100% financing available. Simple one-page 
application, same-day response. For more in-
formation please call THE LEASING ExPERTS 
@ 888-505-0060. WWW.TLEJAx.COM (P12)

western Equipment Finance, a bank-
owned direct lender, is committed to con-
tinuing to help you prosper. All equipment 
types, new or used; we have the best rates 
and terms you deserve. App-Only Financ-
ing and credit decisions within an hour. Call 
the team you can trust, Jim Stekl at West-
ern Equipment Finance 701-665-1647. 
jim.stekl@westernequipmentfinance.com  (PBM)

Capital Connection is the leader in sanitation 
equipment financing. From Jetters to toilets, 
cameras to sewer trucks; we’ve been helping 
companies grow for over 23 years. Call today 
and let us help you acquire the equipment you 
need to grow your business. Jeff can help you. 
Pease call 808-214-4456.  (PBM)

North Star Commercial Credit: Commer-
cial loans for trucks or equipment, flexible 
purchase programs to fit your budget, 21 
years in the industry. Contact Tom Myers,  
877-804-2274. (PBM)

PIPE BURSTING
EqUIPMENT

Pow-r Mole Model 33 for sale. Email for ad-
ditional information: seweranddraincleaning
forsale@gmail.com. Includes 2", 3", and 
4" splitting expander and PE pulling eye; 
3,000psi 20hp Honda engine power unit; 
Connectra 14 M butt fusion machine. 
$11,150. Buyer to pay shipping cost. (P12)

PoRTABLE RESTRooMS

WANTED - Portable toilets and half-high 
units. Please contact Lance at 561-346-
9296 or lance@redtoilets.com  (P03)

26 PolyPortable potties - 12 with hand 
sanitizers, with one slide-in portable service 
tank. 400-gallon waste, 150-gallon clean. 
120cfm Conde vac pump with Honda mo-
tor and one 12-unit trailer. $18,800 for all. 
E-mail eagleseptic@qwestoffice.net  (P01)

10-20 PolyJohn PJ III on individual trailers. 
These units were used on a traveling pipeline 
job. The job has completed and I am looking 
to sell, minimum purchase of 5 combination 
unit/trailers. Email thepursuitofrighteousness 
@yahoo.com for details. For pictures visit 
www.trailermountedportabletoilets.com Call 
or text 316-247-1495 (P12)

FOR SALE: 50 construction-grade Hampel 
sheds with plastic skids - $225 each; 25 in-
stallable sink units - $50 each. All in good 
condition. Located near Marshall, Michigan. 
269-420-3895.  (P02)

PoRTABLE RESTRooM 
TRAILERS

2 Decons, 28' Tonto, 18' Royal, 2001 ASCI, 
16' Presidential, 26' Presidential, portable toi-
let hauler trailers. 315-437-1291, NY. (PBM)

PoRTABLE RESTRooM 
TRUCKS

2005 Chevy 5500: 130k miles. Crescent 
Mfg. flat tank Model 1100. 750 waste, 350 
fresh. Lift gate, Masport pump, can trans-
port up to 8 units. Just got truck in trade, 
has a blown motor. Selling for $10,000 as 
is. Willing to split tank from chassis for the 
right offer. Call Chris @ 505-870-4216 to 
make a reasonable offer.

505-870-4216, NM P01

1999 Freightliner FL60: Tank 1,500w/350f, 
Masport 75 vacuum pump, 5.9L Cummins, 
211k miles, 6-speed. Dual-service w/toi-
let carrier. Also used for septic. $24,995. 
225-937-9416  (P12)

Too many trucks! All completely setup, 
ready to work with extinguishers and tri-
angles: 2006 chevy c5500 - Masport re-
versible pump and 900/300 tank. $30,000. 
2005 Gmc c5500 - Masport reversible pump 
and 900/300 tank. $30,000. 2000 F-550 - 
5-speed, Conde Super 6 pump and 600/250 
tank $15,000. 2000 Freightliner Fl70 - Roll-
off truck, Galbreath 60,000lb. hoist. $38,000. 
2008 F-550 - Automatic, 6.4 diesel Super 
Duty flat bed $20,000. 2006 Best ind. Slide-
in - Stainless 600/200 tank setup with pony 
engine. $8,900. Mark@aokportables.com. 
478-718-9451. (P12)

Complete Portable Toilet service 
truck mount units (turn-key), mount-
ed on your truck or ours. Tool boxes, 
dual work stations, dc10 washdown 
pump, reversible vacuum pump, hose 
reel, set up complete, toilet racks avail-
able. 1100 waste/400 fresh: $19,000, 
1700 waste/600 fresh: $20,500. Any 
custom options or sizes available!

TexLa Services
936-641-3938

www.texlaservices.com P12

2011 International 7500 workStar 
Stainless Portable Restroom/ Vacuum 
Truck: Pressure washer; Challenger 
500cfm vacuum pump, portable rest-
room platform, engine brake, 3,600-gal-
lon Best Enterprises tank. .....  $138,000 

sales@carcotrucks.com
320-393-3687, MN P01

1999 International DT466: 7.3 liter, 
5-speed. 550-gallon waste/450-gallon 
fresh. More pics available.  ...... $17,000

207-646-2180, ME
dsandsa1service@yahoo.com P12

2000 Chevrolet 3500 regular cab, tool 
boxes on both sides. 219,000 miles. 200 
waste/100 fresh, fold-down gate. Pic-
tures available upon request. $15,000. 
518-357-0466  (P12)

2000 International DT466: Approximately 
100k on rebuild, under 300k on truck. 
600/200 Transway tank, strong vacuum 
pump. Was mainline truck now just a spare. 
Tires 90%. Ready for work. $12,500. Call Joe 
@ 716-603-4860 for more info/ pics. (P12)
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2000 Ford F-550: New paint job on the 
tank. Truck runs and pumps great. Conde 
vacuum pump, standard 6-speed trans-
mission. Call for more info. .......$19,500

707-496-2986, CA P12

2008 Ford F-550 diesel, 65k miles, 
4x4, 16-foot bed with lift gate. 2011 
Best stainless steel tank, 400 waste/200 
fresh.  ...................................... $39,000 

dsandsa1service@yahoo.com
207-646-2180, ME P01

2013 Ford F-550 4WD 6.7L Turbo Diesel 
with 8,000 miles. Has a Satellite MD950 
tank (650 waste/300 fresh) with a Conde 
SDS6 pump. This truck does have a pre-
vious damaged title, but has been tested 
and everything is sound and in excellent 
shape. Nothing is wrong with it and it's 
basically brand new! Extras included: 5 
Tuff-Jon 2013 portable toilets (gray), 30' 
of extra hose, unopened detergent/toilet 
paper. $59,000. For more information or 
pictures email or call me at

bburns870@gmail.com
870-704-9433, AR P12

2006 International DT466 4300: 265,054 
miles, 300/400 H2O and 800 waste tank 
with Masport vacuum system. VIN #1HTM 
MAAL96H267168. $27,500. For information 
contact Marcus at 208-467-0089.  (P05)

2003 International: 2,000-gallon alumi-
num Progress vac tank, 1,500 waste/500 
water. www.pumpertrucksales.com. Call JR. 
@ 720-253-8014, CO. (PBM)

2002 International: 1,500-gallon Glendale 
Manufacturing vac tank, 1,100 waste/400 
water. www.pumpertrucksales.com. Call JR. 
@ 720-253-8014, CO. (PBM)

Clean 2008 Ford F450 diesel, auto., 4x4 
chassis, flatbed. New aluminum vac tank vac 
tank - 400 waste/200 water. New Conde vac 
pump. Call for more info. www.pumpertruck-
sales.com. Call JR. @ 720-253-8014, CO. 
 (PBM)

2009 Ford F550: 4x4, diesel, auto, new 
aluminum tank 400 waste/200 water, new 
Conde vac pump. www.pumpertrucksales.
com. Call JR. @ 720-253-8014, CO. (PBM)

1999 International DT466 4700: 177,032 
miles, 500 H2O and 900 waste tank with 
Masport vacuum system. VIN #1HTSCAAL 
6xH670911. $15,000. For information con-
tact Marcus at 208-467-0089. (P05)

2000 Int 4700 - $17,500; 2002 Int 4300 - 
$23,500; 2006 Int 4300 - $39,500; Roll-off - 
$23,500. Restrooms - $150. 256-757-9900 
or www.pbsos.com. (PBM)

PoRTABLE SHowER 
TRAILERS

2001 ACSI shower/bathroom combo. 
Six shower heads, one restroom on each 
side for both men and women. Used for 
only two or three special events a year. 
Please call for more info and pictures. 
.....................................Asking $19,500

707-496-2986, CA P12

PoSITIoNS AVAILABLE
GapVax, Inc., a nationally recognized man-
ufacturing business, is seeking a talented, 
highly motivated individual to fill a full-time 
Sales Position in the Midwest (Iowa based 
preferred) region. GapVax is the leading 
manufacturer of industrial and municipal 
vacuum units and hydroexcavation units in 
the United States. We provide the most reli-
able, comprehensive, and efficient mobile 
vacuum units in the industrial and munici-
pal markets. Specifications of the position 
are listed on our website, www.gapvax.
com, click on the Now Hiring link in the left 
hand column. Send resumes to Lthomas@
gapvax.com or 575 Central Avenue, John-
stown, PA 15902. (CPMGBM)

PUMPS-VACUUM
New, used and rebuilt vacuum pumps and 
tanks. Most major brands. Parts in stock. 
Quick turnaround. 20 years experience. 
866-735-7327 (P03)

Buy & Sell all makes and models, new & used 
vacuum pumps & high pressure water pumps, 
and good used replacement parts. Call for an 
inventory sheet and save. www.Vacuum 
SalesInc.com, (888) VAC-UNIT (822-8648)
 (PBM)

RENTAL EqUIPMENT
Liquid vacs, wet/dry industrial vacs, combi-
nation jetter/vacs, vacuum street sweeper & 
catch basin cleaner, truck & trailer mount-
ed jetters. All available for daily, weekly, 
monthly, and yearly rentals. VSI Rent-
als, LLC, (888) VAC-UNIT (822-8648) 
www.vsirentalsllc.com (PBM)

SEPTIC TRUCKS

Several trucks for sale: 2009 Peter-
bilt - 4,400-gallon tank; 2010 Peterbilt 
- 2,500 gallon; 2015 Peterbilt - 4,400 
gallon; 2008 International - 2,500 gal-
lon. Jurop pumps and 4,000psi jetter 
pumps. Call for details and pricing.

318-797-2702, LA P12

2008 Sterling LT9500: Mercedes 6- 
cylinder (450hp). Fuller 8LL. Aluminum 
wheels, A/C, power locks & windows, 66k 
GVW.  Dickirson Septic Truck, 3,000 gal-
lon, steel tank. Masport PTO-drive pump. 
149,278 miles. Stock# 8405  .... $79,500

866-250-8260, PA
www.opdykes.com PBM

2001 International 4900 with tank 
and new pump -  $26,000. 1996 Inter-
national 8100 - $19,000.

Call 573-854-4377, Mo P12

2006 International 4300 septic truck: DT466, 
Masport pump, 2,600-gallon tank. Ready for 
work. $40,000. 352-686-1001. (P12)

1989 Ford F-700: 101,000 miles on 
truck, 5-speed transmission, 2-speed 
rear axle. 1,400-gallon tank. 429 gas 
engine, clean solid truck.  ........$12,000

Chris 919-697-6823, NC P01

Turn-Key Vacuum Tank Units: 3,600- 
gallon, unit mounted on your truck 
or ours; $20,000. 3,200-gallon truck 
units; 19,500. 2,500-gallon truck units; 
$18,000. 1,500-gallon truck units; 
16,000. Self-contained vacuum skids, 
1,000-gallon; $10,500. 2,500-gallon 
painted tanks ready to mount; $13,000. 
PortaPotty trucks and any custom op-
tions or sizes available!

TexLa Services
936-641-3938

www.texlaservices.com P12

2006 Chevy C8500: 3,000-gallon tank, 
CAT engine 300hp, 6-speed, a/c, lift axle, 
'see level indicator'. Rhino-lined hose 
trays, Masport HxL-400WV liquid-cooled 
vac pump. Under 195,000 miles. Ready 
for pickup in December. Call or email for 
photos & info.  ......  Asking $45,000 OBO

info@eppingandexeterseptic.com
603-659-8150, NH P12

2004 Peterbilt 340 pre-emissions: 3,600-gal-
lon Transway tank and pump, C-7 CAT en-
gine, 8LL transmission, 2004 stainless-steel 
chrome package, aluminum rims, air-ride 
suspension, air valve. 715-923-4127. (P12)

If you are using an 

800 NUMBER
in your ad, be sure it can be used 

in all areas nationwide.

http://www.p
http://www.pumper.com
mailto:dsandsa1service@yahoo.com
mailto:bburns870@gmail.com
http://www.pumpertrucksales.com
http://www.pumpertrucksales.com
http://www.pumpertruck-sales.com
http://www.pumpertruck-sales.com
http://www.pumpertruck-sales.com
http://www.pumpertrucksales
http://www.pbsos.com
http://www.gapvax
http://www.Vacuum
http://www.vsirentalsllc.com
http://www.opdykes.com
http://www.texlaservices.com
mailto:info@eppingandexeterseptic.com
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SEPTIC TRUCKS

2005 Freightliner: Less than 200k 
miles, 2,500-gallon tank, front and back 
site glass. 4,000psi jetter with over 
200' of jetter hose. Intake valves behind 
driver and passenger sides, heated back 
valves. Tool cage built into bumper. Tank 
is less than 5 years old. Great truck -- a 
few small things to fix, just looking to get 
bigger truck. ...........................  $43,500

256-419-1105, AL P12

2005 Chevy 6500: CAT engine, 6-speed, 
a/c, under CDL. New 2,000-gallon tank, 
stainless steel hose trays, 24" manway 
in rear, Jurop PN84 vac pump, paint and 
aluminum wheels. Really nice, clean 
truck.  .......................................$38,500

740-820-5520, oH P12

1997 Volvo/Autocar 5,000-gallon vacu-
um truck. Cummins N-14 engine, Eaton 
8LL transmission, Presvac pump. 20,000 
front/56,000 rear axles. 225,000 miles. Rea-
son for sale: Updated equipment. Truck pic-
tures upon request. Priced to sell $33,500. 
Contact Frank King 978-452-7750.  (PBM)

Quitting business! 1999 International Tran-
sway vacuum truck: 2,500 gallons, low 
miles. $31,500 OBO. 1984 Ford municipal 
jetter: low miles, 1,500 gallon, 36gpm @ 
2,000psi. $9,900 OBO or take both trucks for 
$38,000. Clean, well-maintained California 
trucks. Call for photos and details. 949-701-
2687 or 949-307-0933 (P12)

1989 Ford 9000: 4,000-gallon tank. The 
truck runs great. Ready to work. $22,000. 
Call 631-236-3639.  (P12)

2006 Peterbilt 357: CAT C-13, 313,000 
mileage, 425hp 8LL transmission. Equip-
ment: 2010- J10 Juggler vacuum and 
return system, 4,800-gallon tank (3,600 
sludge - 1,200 water), NVE 900cfm rotary 
vacuum pump. $185,000. Contact us @ 
info@martinseptic.net  (P02)

2007 Sterling STE: 183,850 miles, 
pre-emission C-15 475hp, 18-speed 
transmission. GVW: 62,000 lbs. Equip-
ment: New 2014 hoist vacuum system, 
3,600-gallon, liquid-cooled 500cfm 
Fruitland vacuum pump, heated valves 
and secondary shut off. Please contact 
us for more information. ........ $112,511

www.schellvacequipment.com
877-336-0081, MB P12

2008 Peterbilt 340 full dump Abernathy 
bed 4,200 gallon. Non-emission truck. No 
particulate filter. See Level indicator. NVE 
vacuum pump. New vanes. Owners per-
sonal truck, all aluminum wheels, all LED 
lighting, new tires all the way around. Heavy 
rear hitch. Always stored inside. $106,900. 
Contact Andrew 706-234-7252 or email 
cartersenviromal@bellsouth.net  (P01)

1987 Kenworth T600A: CW CAT 6-cylinder. 
Eaton-Fuller 15-speed. 8-bag A-R suspension. 
3,365-gallon vacuum tank, Masport 75 pump. 
$31,000. www.pumpertrucksales.com. Call 
JR. @ 720-253-8014, CO. (PBM)

2003 International 4300: DT 466 new in-
frame overhaul; Allison auto., 136k miles, 
used 1,200-gallon steel vac tank, under CDL; 
PV3 vac pump. www.pumpertrucksales.com. 
Call JR. @ 720-253-8014, CO. (PBM)

2008 Ford F750: 260 Cummins, 7-speed, 
rear locking differential, New 2,500-gallon 
vac tank, new Jurup pump. www.pumper-
trucksales.com. Call JR. @ 720-253-8014, 
CO. (PBM)

1996 western Star: Detroit Series 60, 
18-speed transmission. Hendricks suspen-
sion. 3,365-gallon vacuum tank, Masport 
400 pump. www.pumpertrucksales.com. 
Call JR. @ 720-253-8014, CO. (PBM)

1994 Peterbilt 377: Detroit Series 60, 
10-speed transmission. 3,365-gallon vacu-
um tank, Masport HxL pump. www.pumper-
trucksales.com. Call JR. @ 720-253-8014, 
CO. (PBM)

2000 Peterbilt: 300hp CAT, 9-speed, rear 
locking. Excellent condition. New 2,500-gal-
lon vac tank. www.pumpertrucksales.com. 
Call JR. @ 720-253-8014, CO. (PBM)

Eight great older pump trucks - $35,000 
each. Big power. Jake brakes. 3,365-gallon 
vacuum tanks, Masport pumps. All makes & 
models. www.pumper-truck.com. Call JR @ 
720-253-8014, CO. (PBM)

SERVICE/REPAIR

Dynamic Repairs - Inspection Camera 
Repairs: 48 hour turn-around time. Gen-
eral Wire, Ratech, Ridgid, Electric Eel, Gator 
Cams, Insight Vision, Vision Intruders. Qual-
ity service on all brands. Rental equip-
ment available. For more info call Jack at 
973-478-0893. Lodi, New Jersey. (PBM)

TANK TRAILERS
Wanted to Buy: Double-conical aluminum 
8,400-gallon tanker in excellent condition. 
Please call Wayne 575-526-5442.  (P12)

TANKS

Two (2) 20,000-gallon lined tanks. 660 bbl. US 
capacity, 13' x 23', $15,000 for one, $25,000 
for both. E-mail eagleseptic@qwestoffice.net  
 (P01)

2012 Progress 4,000-gallon aluminum sep-
tic tank in excellent condition. $25,000. Call 
Aaron @ 276-620-0533.  (P12)
 
Vacuum Tanks - New: Sizes from 1,900-
4,000 gallons. Great deals! Check us out: 
3,600-gallon for $14,000 and 4,000-gal-
lon for $15,000. All complete! Will make 
you a great deal! Delivery available. 
www.JEagleTanks.com. Contact Jerry: 
JEagleTanks@yahoo.com or 800-721-
2774. (PBM)

TooLS

Crust Busters: Portable, lightweight ma-
chine, guaranteed to mix up septic tanks and 
grease traps! Save time and money! www.
crustbusters.com, 1-888-878-2296. (PBM)

T&T Tools, Probes, Hooks: Probes feature 
steel shafts with threaded and hardened tips. 
The insulated Mighty Probe™ tested to 
50,000 volts. Top Poppers™ open manhole 
covers easily. Free catalog.  www.TandT 
tools.com. Phone 800-521-6893. (PBM)

ToYS
Septic pumper and vacuum die-cast toy 
trucks: In your choice of colors and logos, 
several cabs available. Call 877-450-2100, 
write to Granite State Collectibles, PO Box 
440, New Ipswich, NH 03071; or www.
granitestatecollectibles.com. (PBM)

TRAILERS- 
VACUUM/TANKER

t

1988 Petro Steel 5,500-gallon with a 
Deutz 4-cylinder diesel motor w/Demag-
Wittig pump. Price  .................. $19,800

610-916-1487, PA P01

Imperial Vacuum Trailers: In stock, 
6000- and 6300-gallon aluminum single-
compartment Imperial vacuum trailers.

Call Mike
800-558-2945 Ext. 328 PBM

2015 Acro Vacuum Trailer: Stainless steel 
6,000 gallon, DOT certified double conical 
with air-ride suspension. Aluminum wheels 
all positions, full hose trays, OSHA walkways 
and railings. Vacuum pump option either hy-
draulic or self-contained. KLM Companies 
617-909-9044  (PBM)

1988 Cusco Vacuum Trailer: Stainless steel, 
DOT certified 5,000 gallon. Full-open rear 
door, tipping trailer. Self-contained John 
Deere engine with 3,000 ccm 27" Siemens 
liquid ring vacuum pump. Washdown sys-
tem, new DOT inspections. KLM Companies 
617-909-9044  (PBM)

TRUCKS - 
MISCELLANEoUS

2005 International 4300 Series medi-
um-duty vacuum truck with 1,500-gallon 
tank. 113,386 miles. DT466 with auto-
matic transmission.  ................. $37,500 

Call Steve or Clark
480-831-9230, AZ P12

2000 Kenworth w900L: 228" wheel-
base, 3406 CAT, 18-speed, 550hp. 
46,000 rears, 14,000 fronts. 8-bag air 
ride, rebuilt engine. Brakes and tires at 
90%. ....................................... $64,000

518-441-7222, NY P12

2003 RD Mack: 500hp, 8LL, 20F/58R, 
100,000 miles, J&J steel body. Call for 
pricing. 

866-720-4999
www.tankservicesinc.com PBM

2006 International 7400: 3,600 waste/ 
300 fresh, Transway System, Series 500 
pump (396cfm), International DT 570, 
310hp Fuller 10-speed. Excellent condi-
tion.  ........................................ $79,000 

Mike 419-865-4830, oH P01

2007 International 7700 vacuum 
pump truck with 4,500-gallon tank. 3 
pushers. 128,925 miles. Kept in excel-
lent condition. Appraised for $120,000 
wholesale, looking to get $110,000 or 
best offer on it. Call or email for details. 

belsitoplumbing@gmail.com
480-425-9900, AZ P12

1994 white/GMC Tank Truck: CAT 
motor, 3,500 - 4,000 gallon tank, R-260 
pump. Mechanically sound and ready to 
work! Located in Northern VA.  ..$29,000 

703-361-4517, VA P12

2006 Isuzu NPR Cab/Chassis: 190hp 
6-cylinder diesel with automatic trans-
mission, a/c, 150-inch wheel base, 14' 
frame rails. Super clean inside and out, 
well maintained, 223,000 miles. $12,900

Call 209-495-1461, CA P12

1998 Ford L9000 with 4,000-gallon carbon 
steel 2-compartment waste oil tank, Black-
mer pump with strainer, ReCon Cummins 
engine with Fuller transmission on air-ride 
suspension. $18,500. KLM Companies 617-
909-9044 (PBM)

TV INSPECTIoN
2003 Ford Aries TV Inspection: Stk# 2168, 
V10 Triton gas engine. Honda motor pow-
ers rear unit. One (1) camera. Ken’s Truck 
& Equipment: www.khtrucks.com 972-938-
1905 or 214-632-5277 (PBM)

VACUUM LoADERS

1999 International Guzzler Ace High-
Dump with NEW (less than 100 hrs.) 
Roots 27" blower. Fresh paint, 161,517 
miles. 305hp CAT C-10. Great truck - 
Ready to work!  .........................$99,500

903-738-2917, TX P01

2005 Sterling 7500 vacuum truck with 
GapVax MC series combination machine. 
1,800-gallon tank. Sterling with 300hp 
CAT C7 engine, Allison 6-speed auto-
matic transmission, 20,000# front axle, 
40,000# rear tandem, a/c, radio, ABS 
brakes. Refurbished August 2014. Pur-
chased new (one owner). Maintenance 
records, mileage 128,427.  .....$135,000

Call Eadie’s Construction
843-875-5674, SC

dawn@eadiesconstruction.com P01

1995 Cusco vacuum truck. Stainless steel 
tank. Engine runs. Needs 27" blower. 
$30,000. Call 423-635-9739.  (P12)

2001 Gap Vax HG57  WET/DRY on Volvo 
WG64, 5,500 cfm, 27” Hibon blower, Cum-
mins engine, chassis tank and bag house, in 
good condition, ready for work. KLM Compa-
nies 617-909-9044 (PBM)

VANES
 

American Industrial Components: Our vanes 
are manufactured from the highest quality 
laminated materials available and are fabri-
cated to exact tolerances and specifications. 
800-272-7557 (PBM)

wANTED
 

Wanted to Buy: Vactor 2100s and late model 
Guzzlers. Cash. Phone 800-336-4369. (PBM)

wATERBLASTING
 

Several trailer-mounted NLBs with Jet-
stream conversions. New paint, work ready. 
Several Guzzlers, Supersuckers and various 
other equipment priced to sell. 502-551-
0158  (P01)

Gardner Denver T-375M: Bare Shaft pump. 
Gardner Denver T450M Bare Shaft pump 
NLB 20-200: 12 gpm @ 20,000 psi. Gardner 
Denver LC-1500: 390 gpm max, 15,000 psi 
max. NLB 36-200 6 gpm @ 36,000 psi. HT-
150S 25 gpm max 10,000 psi max, Shell Side 
Machine, Wheatley 165: 30 gpm @ 10,000 
psi, Wheatley 165: 17 gpm @ 20,000 psi. 
Wheatley 125 with aluminum bronze fluid 
end. Boatman Ind. 713-641-6006. View @
www.boatmanind.com. (PBM)
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FILL a job opening

BID OUTan upcoming job

ANNOUNCE 
contracted services offered

SELL 
used equipment

OBTAIN  
a position wanted

FINd IT
CLASSIFIEDS!
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HE

In Pumper magazine and on the web.
Pumper.com
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SEPTIC TRUCKS

2005 Freightliner: Less than 200k 
miles, 2,500-gallon tank, front and back 
site glass. 4,000psi jetter with over 
200' of jetter hose. Intake valves behind 
driver and passenger sides, heated back 
valves. Tool cage built into bumper. Tank 
is less than 5 years old. Great truck -- a 
few small things to fix, just looking to get 
bigger truck. ...........................  $43,500

256-419-1105, AL P12

2005 Chevy 6500: CAT engine, 6-speed, 
a/c, under CDL. New 2,000-gallon tank, 
stainless steel hose trays, 24" manway 
in rear, Jurop PN84 vac pump, paint and 
aluminum wheels. Really nice, clean 
truck.  .......................................$38,500

740-820-5520, oH P12

1997 Volvo/Autocar 5,000-gallon vacu-
um truck. Cummins N-14 engine, Eaton 
8LL transmission, Presvac pump. 20,000 
front/56,000 rear axles. 225,000 miles. Rea-
son for sale: Updated equipment. Truck pic-
tures upon request. Priced to sell $33,500. 
Contact Frank King 978-452-7750.  (PBM)

Quitting business! 1999 International Tran-
sway vacuum truck: 2,500 gallons, low 
miles. $31,500 OBO. 1984 Ford municipal 
jetter: low miles, 1,500 gallon, 36gpm @ 
2,000psi. $9,900 OBO or take both trucks for 
$38,000. Clean, well-maintained California 
trucks. Call for photos and details. 949-701-
2687 or 949-307-0933 (P12)

1989 Ford 9000: 4,000-gallon tank. The 
truck runs great. Ready to work. $22,000. 
Call 631-236-3639.  (P12)

2006 Peterbilt 357: CAT C-13, 313,000 
mileage, 425hp 8LL transmission. Equip-
ment: 2010- J10 Juggler vacuum and 
return system, 4,800-gallon tank (3,600 
sludge - 1,200 water), NVE 900cfm rotary 
vacuum pump. $185,000. Contact us @ 
info@martinseptic.net  (P02)

2007 Sterling STE: 183,850 miles, 
pre-emission C-15 475hp, 18-speed 
transmission. GVW: 62,000 lbs. Equip-
ment: New 2014 hoist vacuum system, 
3,600-gallon, liquid-cooled 500cfm 
Fruitland vacuum pump, heated valves 
and secondary shut off. Please contact 
us for more information. ........ $112,511

www.schellvacequipment.com
877-336-0081, MB P12

2008 Peterbilt 340 full dump Abernathy 
bed 4,200 gallon. Non-emission truck. No 
particulate filter. See Level indicator. NVE 
vacuum pump. New vanes. Owners per-
sonal truck, all aluminum wheels, all LED 
lighting, new tires all the way around. Heavy 
rear hitch. Always stored inside. $106,900. 
Contact Andrew 706-234-7252 or email 
cartersenviromal@bellsouth.net  (P01)

1987 Kenworth T600A: CW CAT 6-cylinder. 
Eaton-Fuller 15-speed. 8-bag A-R suspension. 
3,365-gallon vacuum tank, Masport 75 pump. 
$31,000. www.pumpertrucksales.com. Call 
JR. @ 720-253-8014, CO. (PBM)

2003 International 4300: DT 466 new in-
frame overhaul; Allison auto., 136k miles, 
used 1,200-gallon steel vac tank, under CDL; 
PV3 vac pump. www.pumpertrucksales.com. 
Call JR. @ 720-253-8014, CO. (PBM)

2008 Ford F750: 260 Cummins, 7-speed, 
rear locking differential, New 2,500-gallon 
vac tank, new Jurup pump. www.pumper-
trucksales.com. Call JR. @ 720-253-8014, 
CO. (PBM)

1996 western Star: Detroit Series 60, 
18-speed transmission. Hendricks suspen-
sion. 3,365-gallon vacuum tank, Masport 
400 pump. www.pumpertrucksales.com. 
Call JR. @ 720-253-8014, CO. (PBM)

1994 Peterbilt 377: Detroit Series 60, 
10-speed transmission. 3,365-gallon vacu-
um tank, Masport HxL pump. www.pumper-
trucksales.com. Call JR. @ 720-253-8014, 
CO. (PBM)

2000 Peterbilt: 300hp CAT, 9-speed, rear 
locking. Excellent condition. New 2,500-gal-
lon vac tank. www.pumpertrucksales.com. 
Call JR. @ 720-253-8014, CO. (PBM)

Eight great older pump trucks - $35,000 
each. Big power. Jake brakes. 3,365-gallon 
vacuum tanks, Masport pumps. All makes & 
models. www.pumper-truck.com. Call JR @ 
720-253-8014, CO. (PBM)

SERVICE/REPAIR

Dynamic Repairs - Inspection Camera 
Repairs: 48 hour turn-around time. Gen-
eral Wire, Ratech, Ridgid, Electric Eel, Gator 
Cams, Insight Vision, Vision Intruders. Qual-
ity service on all brands. Rental equip-
ment available. For more info call Jack at 
973-478-0893. Lodi, New Jersey. (PBM)

TANK TRAILERS
Wanted to Buy: Double-conical aluminum 
8,400-gallon tanker in excellent condition. 
Please call Wayne 575-526-5442.  (P12)

TANKS

Two (2) 20,000-gallon lined tanks. 660 bbl. US 
capacity, 13' x 23', $15,000 for one, $25,000 
for both. E-mail eagleseptic@qwestoffice.net  
 (P01)

2012 Progress 4,000-gallon aluminum sep-
tic tank in excellent condition. $25,000. Call 
Aaron @ 276-620-0533.  (P12)
 
Vacuum Tanks - New: Sizes from 1,900-
4,000 gallons. Great deals! Check us out: 
3,600-gallon for $14,000 and 4,000-gal-
lon for $15,000. All complete! Will make 
you a great deal! Delivery available. 
www.JEagleTanks.com. Contact Jerry: 
JEagleTanks@yahoo.com or 800-721-
2774. (PBM)

TooLS

Crust Busters: Portable, lightweight ma-
chine, guaranteed to mix up septic tanks and 
grease traps! Save time and money! www.
crustbusters.com, 1-888-878-2296. (PBM)

T&T Tools, Probes, Hooks: Probes feature 
steel shafts with threaded and hardened tips. 
The insulated Mighty Probe™ tested to 
50,000 volts. Top Poppers™ open manhole 
covers easily. Free catalog.  www.TandT 
tools.com. Phone 800-521-6893. (PBM)

ToYS
Septic pumper and vacuum die-cast toy 
trucks: In your choice of colors and logos, 
several cabs available. Call 877-450-2100, 
write to Granite State Collectibles, PO Box 
440, New Ipswich, NH 03071; or www.
granitestatecollectibles.com. (PBM)

TRAILERS- 
VACUUM/TANKER

t

1988 Petro Steel 5,500-gallon with a 
Deutz 4-cylinder diesel motor w/Demag-
Wittig pump. Price  .................. $19,800

610-916-1487, PA P01

Imperial Vacuum Trailers: In stock, 
6000- and 6300-gallon aluminum single-
compartment Imperial vacuum trailers.

Call Mike
800-558-2945 Ext. 328 PBM

2015 Acro Vacuum Trailer: Stainless steel 
6,000 gallon, DOT certified double conical 
with air-ride suspension. Aluminum wheels 
all positions, full hose trays, OSHA walkways 
and railings. Vacuum pump option either hy-
draulic or self-contained. KLM Companies 
617-909-9044  (PBM)

1988 Cusco Vacuum Trailer: Stainless steel, 
DOT certified 5,000 gallon. Full-open rear 
door, tipping trailer. Self-contained John 
Deere engine with 3,000 ccm 27" Siemens 
liquid ring vacuum pump. Washdown sys-
tem, new DOT inspections. KLM Companies 
617-909-9044  (PBM)

TRUCKS - 
MISCELLANEoUS

2005 International 4300 Series medi-
um-duty vacuum truck with 1,500-gallon 
tank. 113,386 miles. DT466 with auto-
matic transmission.  ................. $37,500 

Call Steve or Clark
480-831-9230, AZ P12

2000 Kenworth w900L: 228" wheel-
base, 3406 CAT, 18-speed, 550hp. 
46,000 rears, 14,000 fronts. 8-bag air 
ride, rebuilt engine. Brakes and tires at 
90%. ....................................... $64,000

518-441-7222, NY P12

2003 RD Mack: 500hp, 8LL, 20F/58R, 
100,000 miles, J&J steel body. Call for 
pricing. 

866-720-4999
www.tankservicesinc.com PBM

2006 International 7400: 3,600 waste/ 
300 fresh, Transway System, Series 500 
pump (396cfm), International DT 570, 
310hp Fuller 10-speed. Excellent condi-
tion.  ........................................ $79,000 

Mike 419-865-4830, oH P01

2007 International 7700 vacuum 
pump truck with 4,500-gallon tank. 3 
pushers. 128,925 miles. Kept in excel-
lent condition. Appraised for $120,000 
wholesale, looking to get $110,000 or 
best offer on it. Call or email for details. 

belsitoplumbing@gmail.com
480-425-9900, AZ P12

1994 white/GMC Tank Truck: CAT 
motor, 3,500 - 4,000 gallon tank, R-260 
pump. Mechanically sound and ready to 
work! Located in Northern VA.  ..$29,000 

703-361-4517, VA P12

2006 Isuzu NPR Cab/Chassis: 190hp 
6-cylinder diesel with automatic trans-
mission, a/c, 150-inch wheel base, 14' 
frame rails. Super clean inside and out, 
well maintained, 223,000 miles. $12,900

Call 209-495-1461, CA P12

1998 Ford L9000 with 4,000-gallon carbon 
steel 2-compartment waste oil tank, Black-
mer pump with strainer, ReCon Cummins 
engine with Fuller transmission on air-ride 
suspension. $18,500. KLM Companies 617-
909-9044 (PBM)

TV INSPECTIoN
2003 Ford Aries TV Inspection: Stk# 2168, 
V10 Triton gas engine. Honda motor pow-
ers rear unit. One (1) camera. Ken’s Truck 
& Equipment: www.khtrucks.com 972-938-
1905 or 214-632-5277 (PBM)

VACUUM LoADERS

1999 International Guzzler Ace High-
Dump with NEW (less than 100 hrs.) 
Roots 27" blower. Fresh paint, 161,517 
miles. 305hp CAT C-10. Great truck - 
Ready to work!  .........................$99,500

903-738-2917, TX P01

2005 Sterling 7500 vacuum truck with 
GapVax MC series combination machine. 
1,800-gallon tank. Sterling with 300hp 
CAT C7 engine, Allison 6-speed auto-
matic transmission, 20,000# front axle, 
40,000# rear tandem, a/c, radio, ABS 
brakes. Refurbished August 2014. Pur-
chased new (one owner). Maintenance 
records, mileage 128,427.  .....$135,000

Call Eadie’s Construction
843-875-5674, SC

dawn@eadiesconstruction.com P01

1995 Cusco vacuum truck. Stainless steel 
tank. Engine runs. Needs 27" blower. 
$30,000. Call 423-635-9739.  (P12)

2001 Gap Vax HG57  WET/DRY on Volvo 
WG64, 5,500 cfm, 27” Hibon blower, Cum-
mins engine, chassis tank and bag house, in 
good condition, ready for work. KLM Compa-
nies 617-909-9044 (PBM)

VANES
 

American Industrial Components: Our vanes 
are manufactured from the highest quality 
laminated materials available and are fabri-
cated to exact tolerances and specifications. 
800-272-7557 (PBM)

wANTED
 

Wanted to Buy: Vactor 2100s and late model 
Guzzlers. Cash. Phone 800-336-4369. (PBM)

wATERBLASTING
 

Several trailer-mounted NLBs with Jet-
stream conversions. New paint, work ready. 
Several Guzzlers, Supersuckers and various 
other equipment priced to sell. 502-551-
0158  (P01)

Gardner Denver T-375M: Bare Shaft pump. 
Gardner Denver T450M Bare Shaft pump 
NLB 20-200: 12 gpm @ 20,000 psi. Gardner 
Denver LC-1500: 390 gpm max, 15,000 psi 
max. NLB 36-200 6 gpm @ 36,000 psi. HT-
150S 25 gpm max 10,000 psi max, Shell Side 
Machine, Wheatley 165: 30 gpm @ 10,000 
psi, Wheatley 165: 17 gpm @ 20,000 psi. 
Wheatley 125 with aluminum bronze fluid 
end. Boatman Ind. 713-641-6006. View @
www.boatmanind.com. (PBM)

P L A C E  Y O U R  A D  O N L I N E  A T  w w w . p u m p e r . c o m  –  I T ’ S  A L W A Y S  T H E R E  T O  M E E T  Y O U R  B U S Y  S C H E D U L E

FILL a job opening

BID OUTan upcoming job

ANNOUNCE 
contracted services offered

SELL 
used equipment

OBTAIN  
a position wanted

FINd IT
CLASSIFIEDS!

IN
 T

HE

In Pumper magazine and on the web.
Pumper.com

http://www.pumper.com
http://www.tankservicesinc.com
mailto:belsitoplumbing@gmail.com
http://www.khtrucks.com
mailto:dawn@eadiesconstruction.com
http://www.boatmanind.com
http://www.p
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The Demonstrated Drainfield
Restoration/Maintenance Solution

Backed By Science � Proven with Experience � Many Satisfied Homeowners

Septic-Scrub™ is a superior product for 
the maintenance and restoration of 
septic system drainfields. Customers 
appreciate that it is environmentally 
safe, contains no organic 
chemicals and does 
not produce any 
toxic by-products. 
Most importantly, 
Septic-Scrub works. 
It breaks down sulfide 
buildup in the biomat 
and soil to allow for 
better water absorption. 

Learn more about 
Septic-Scrub at www.arcan.com.

For information on increasing
sales and providing a valuable
service to your customers, 
call Arcan Enterprises at 
888-35ARCAN (352-7226)

Septic-ScrubSeptic-Scrub™Septic-Scrub

P.O. Box 31057
Clarksville, TN 37040

BOOTH

4239
BOOTH
4239

4" to 12" 
Male Coupler

4" and 6" High4" and 6" High
Abrasive Bulk Nozzles

6" and 8" 
Aluminum Weldon

Male and FemaleMale and Female
4” to 12” End Plugs4” to 12” End Plugs

Irrigation fittings are for irrigating – NOT vacuum.
How many dollars are you spending

 SUCKING AIR?
Industry-proven, quality vacuum couplings from Bandlock will put money into your pockets.

From Our Web Site!

MADE IN 
THE U.S.A.

Superior “Quick” Connect Vacuum And 
Pressure Couplings And Accessories

BANDLOCK 
Reducers

4" to 12" 
Female Coupler

Steel
Crown
4", 6"
and 8"
Press
End

Steel
Crown
4", 6"
and 8"
Press
End

Standard & International
EZ Lift Clamps 4" to 12"

Wet Valve, 6",
360° Injected
Wet Valve, 6",
360° Injected

BANDLOCK “Y”’sBANDLOCK “Y”’s

Aluminum & Steel PipeAluminum & Steel Pipe

Hazardous Material 
Profile Gaskets (Safety)
Hazardous Material 
Profile Gaskets (Safety)

Rubber GasketsRubber Gaskets

Special “Y” ReducersSpecial “Y” Reducers

Recognized
as the
#1

Relief Valve
in the World

Close Tolerance 
Couplers And 
Fittings Bring 

“Safety” To Your 
Work Place. 

4" to 12" 
Male Coupler

Abrasive Bulk Nozzles

6" and 8" 
Aluminum Weldon

BANDLOCK 
Reducers

4" to 12" 
Female Coupler

EZ Lift Clamps 4" to 12"

Recognized
as the
#1

Relief Valve
in the World

Close Tolerance 
Couplers And 
Fittings Bring 

“Safety” To Your 
Work Place. 

Standard & International

www.bandlockcouplers.com

1-800-659-2978Download Catalog

BANDLOCK
AMESBURY GROUP

BOOTH

5031

Go to pumper.com/alerts and get started today!

GET  
EMAIL NEWS 

ALERTS 

FOR

We own the name. 

You’ve earned the name.
Since 1979

GUYS SWEAR  
BY THIS,
NOT AT IT.
You’ll be amazed at the performance gains from Flexcore® 

cable, rugged “real” steel drums and the convenient 

V-Belt stair climbers among other time-tested features. 

The General Speedrooter 92 — you’ll swear by it, not at it.

Carl Helt 
Helt Plumbing

I call it my  
‘workhorse’... 
Speedrooter 92  
means service  
with a capital ‘S’!”

“

James Capelli, 
California plumber

Smoother, cleaner, 
quieter and more  
reliable.”

“

Larry Linn,  
Linn’s Plumbing

...rugged reliability, 
optimal control  
and ease-of-use.”

“

See it in action; watch the video: www.drainbrain.com/92

http://www.arcan.com
http://www.bandlockcouplers.com
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Wishing You and Yours Happy Holidays!

BOOTH

5000

4131 Morris Drive
Burlington, Ontario, Canada L7L 5L5
Fax: 905-681-0411

Nationwide Sales & Service

800-387-7763 | 905-637-2353 | www.presvac.com

Powervac 3800  
w/ Jetting Package

> DOT 407/412 Code Tank  
> 3800 CFM Blower
> 27" HG Vacuum

> Acoustic Enclosure
> Waste Tank: 15 Cubic Yard SS 316
> Water Tank: 600 US Gallon SS 316
> Water Pump: 10 GPM @ 4000 PSI

Dump Trailer /  
Tractor Combo  

Stainless Steel 316
> DOT 407/412 Code Tank 

> 900 CFM Blower
> 27" HG Vacuum

> 7800 US Gallon Tank
> Axle Spacing & Tank Size  

Configured To Your  
State Regulations

 Rest Room Service
> Alum. 5454 Bright Finish

> 2 Compartment,  
Both 2000 US Gallon

> PV 750 Vacuum Pump
> 27" HG Vacuum

> Wash Pump: 3 GPM @ 2000 PSI
> Transfer Pump: 30 GPM

> Heated Valves & Cabinets
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www.presvac.com



