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For more information or a quote,
please contact your Area Manager.

KENWORTH / 2150

LOADED!

$119,788**

100 RESTROOMS

Take a Satellite 2150 gallon tank, put it on a Kenworth chassis

and the skies the limit.   The large capacity will allow you to

service up to 100 restrooms before dumping and if needed, 

you can pump a septic tank while on a normal route.  With this 

much capacity, one truck and driver can do 

what it normally takes two or three.   

To learn more about the MAL2150 or our 

popular MD1600, give us a call.

Service Up To
** Plus FET FOB MN Factory

®

New Lowered Workstation

2014 Dodge MD950
4 x 4

$75,176

MD400 Module
Coated Fresh

$8,532

2014 Hino MAL2150
$113,799

*   Plus FOB MN Factory
** Plus FET FOB MN Factory

**

**

*

800-328-3332
www.satelliteindustries.com
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Bio-Products, Packaging and Marketing Experts

1-800-223-3083

Septic Solutions - Grease Solutions - Drainfield Solutions

FREE Private Labeling

Learn more at: www.lenzyme.com

Customer’s ask for
Monthly Treatment

Septic Kit

or Text us at 920-288-2847  
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Young Crissy Glass and mom Laura manage the septic and 
portable sanitation lines at Ohio’s Tom’s Sewer and Septic, 
while father Rick and sister Lauren turn to the potential of 
the gas and oil industry.

ON THE COVER: For 57 years and three generations, Tom’s Sewer and Septic 
Service has provided wastewater services for customers around Youngstown, 
Ohio. Father-daughter team Rick and Crissy Glass (shown on the cover with 
a group of Satellite Industries restrooms) manage the business with Rick’s 
wife, Laura, and Crissy’s sister, Lauren Jursik. (Photo by Amy Voigt)
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Hablamos Español
Like us on  
Facebook

At Armstrong Equipment, we believe life and business require 

certain compromises, but not on those things on which your business and family 

depend. A beautiful, new and shiny vacuum truck with a burned out pump is nothing 

more than uncomfortable transportation at four miles per gallon.

Your customers depend on you! Your employees depend on you! Your family  

depends on you!

We think you should be able to depend on us! That is why we sell the most depend-

able vacuum pumps, parts, valves and tank components available. When it comes to 

quality and reliability in the tools that make your business successful, there should be:

“No Comprom ise.”

We proudly stock Masport, Jurop, NVE, Condé, Fruitland, Moro and G-D Wittig vacu-

um pumps, Sutorbilt blowers, Garnet Instruments SeeLevel gauges, Clearflow Heavy 

Duty valves and most other vacuum truck components and accessories. We can 

also provide replacement pumps and repair kits for most major brands.  For more 

information call us toll free at 800-699-7557.
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Guzzler.com • 800.627.3171

Who knew your best
business partner would be

a truck?

It takes more than just steel 
to create the toughest industrial vacuum truck in the business, it takes the same grit you’re made of to 
give it all, day after decade.  So every Guzzler® is built with the reliability you need in a business partner.  
Not the kind that wears a suit, but the kind that thrives on getting dirty and getting things done. This 
machine is built for the long haul, easy to operate and even easier to clean and maintain. So you’ll never 
have to doubt that your investment gave so much more in return.

Because around here, we don’t just build trucks. We build tough.
©2013 Guzzler Manufacturing

W hat do you do to give back to the community that supports your 
business? I’m not working on the hose-end of the wastewater in-
dustry, but as editor of Pumper, I still feel I represent the industry, 

and I ask myself this question often. The older I get, the more important it 
seems to share my time and talents to make my community a better place 
to live.

That’s why I was so interested in our Money Manager feature this 
month, exploring how pumpers can plot a strategy for charitable or civic giv-
ing. Writer Erik Gunn talks to experts about factors small-business owners 
may consider when determining if and how much they want to give back to 
hometown causes. The story delves into the “why’’ and “how much’’ aspects 
of the topic but doesn’t talk much about the “what?’’ question.

As much as any local small business, pumping companies deal with a 
broad cross-section of the community every day. In the morning you may 
pump a holding tank at a trailer park, then move on to an advanced onsite 
system at a mansion on the lake. In the afternoon, you’ll stop at the local café 
to clean a grease trap, and then it’s on to the carwash to remove grit from 
the pit. You might also have contracts to work with public entities, such as 
wastewater plants or municipal parks.

 
USE YOUR EXPERTISE

The constant networking gives you a good perspective on all the op-
portunities for donating money, time or both to your favorite local causes. 
And because you deal with so many people, you stand to benefit from the 
goodwill derived from routine giving in some way. When your custom-
ers and prospective customers see you active and doing your part in the 
community, they will have a favorable impression of your company and 
be more likely to give you a call when they need septic or portable sanita-
tion services.

Considering your business expertise, there are some obvious ways to 
give back. You could donate pumping or repair services to a local church or 
help install a new onsite system through Habitat for Humanity. With experi-
ence handling workers, administering a budget or marketing a service, you 
could get involved with running a local festival or sit on the board of a charity 
group, such as a food pantry or a thrift shop. Perhaps your family is involved 
in recreation activities, so you could sit on the local parks board or help or-
ganize the Little League. 

I have approached community involvement from the perspective of 
capitalizing on both my professional background and personal interests. As 
a writer and photographer, it has been natural to offer my services to pro-
duce promotional flyers and press releases for local events and fundraisers. 
I have served on a few fundraising committees for projects large and small, 
where I’ve done everything from producing handout materials to getting on 

the phone and asking for money for what I perceived as worthy causes. 
A few years back, I decided to run for local office. For three years I’ve 

served as an alderman, reviewing new ordinances, approving a budget and 
serving on committees. When elected, I made my background known and 
was appointed to the public works committee. There I can use the expertise 
I’ve gained from our industry to help decide things like when to buy new 
industrial vacuum loading trucks and review contracts for citywide sewer 
repairs. I hope the insights I have from talking to pumpers help guide some 
good decisions about city equipment and maintenance.

 
FIND YOUR NICHE

Most recently, I spearheaded a campaign to build a disc golf course 
in a local park. The recreational sport involves tossing Frisbee-like discs 
into metal baskets on courses set up like traditional golf courses. I enjoy 
it because shooting a round is less frustrating and more affordable than 
playing with a little white ball and a set of clubs. The course – paid for com-
pletely through private donations – opened over the summer and it’s been 
great to see a project I envisioned become a popular attraction for people 
of all ages. 

Pumpers are very busy people, especially when the summer weather al-
lows you to work from sunup to sundown. You may not have the time or the 
inclination to be involved in local government or to organize a festival. But 
there are many other ways to contribute to the community, and they can all 
be quite gratifying. I urge you to think about new and creative ways to give 
back … ways that will first and foremost help others but will also enhance 
your company’s professional reputation. 

What charitable or civic efforts have you been involved with? Tell us 
what causes are nearest and dearest to you. Through your stories, we can 
show the public the pumping industry cares not just about doing good work 
but also doing good works. Drop me an email at editor@pumper.com to 
share your stories.  ■

Reading Between THE LINES

  
Good Work and Good Works
Pumpers who provide great service and give back to their communities get a sense of personal 
satisfaction and build a positive business reputation  By Jim Kneiszel, Editor

When your customers and prospective customers 
see you active and doing your part in the community, 
they will have a favorable impression of your 
company and be more likely to give you a call when 
they need septic or portable sanitation services.
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Contact Jim with 
your comments, 
questions and 
opinions at  
editor@pumper.com. 
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Franklin Electric’s 3NC and 4NC Series Non-Clog pumps 
are designed to handle the absolute most demanding 
commercial or industrial applications and are backed 
by Franklin’s long standing reputation for quality.
Visit us at WEFTEC Booth #7945

DUAL SILICON CARBIDE
MECHANICAL SEAL   

SEAL-FAIL INDICATION PROBE

ADDITIONAL BUNA 
EXCLUSION SEAL

3" OR 4" HORIZONTAL 
FLANGE DISCHARGE

FIELD ADJUSTABLE WEAR PLATE

DUCTILE IRON IMPELLER 

franklinengineered.com

Non-clog_Ad_08-14.indd   1 9/8/14   1:14 PM

Excavator ElitEs

dig ‘til 
you drop
Need a new earthmover? We’ve 
simplified the search for your 
next excavator with these buying 
tips and equipment picks.

pumper.com/featured

connEct with us

want more?
Find us on Facebook at 
www.facebook.com/PumperMag
or Twitter at twitter.com/PumperMag

emails and alerts
Visit Pumper.com and sign up for newsletters and alerts. 
You’ll get exclusive content delivered right to your inbox, 
and you’ll stay in the loop on topics important to you!

     If you 
don’t end 
up with 
some 
clutter, 
you may 
not be 
working 
hard 
enough.

viDEo

septic pumper 
tell-all
Find out what brought this 
pumper to the industry’s best 
trade show, and learn why he 
continues to make this an annual 
trip. Editor Jim Kneiszel sits down 
in this live interview at WWETT 
to get the nitty gritty on business 
from a regular attendee.

pumper.com/featured

challEngE accEptED

“septic” #alsicebucketchallenge
Who ever thought a simple hashtag could help raise more than 
$100 million for the ALS Association? Here’s a new twist on the trend 
that’s dominating social media: Watch this famous actor take a “septic” 
#IceBucketChallenge to help spread awareness. 
pumper.com/featured

  truck givEaway!

win this 
one-of-a-kind rig
This beauty has your name written all over it.  
And our name — WWETT. One lucky attendee will 
win this modified off-road 2014 Chevy pickup truck 
with WWETT vinyl truck wrap at the 2015 show. See 
how you can enter to win this one-of-a-kind 4x4. 
pumper.com/featured

— 5 Office Decluttering Tips
pumper.com/featured

Pumper.com
Visit the site daily for new, exclusive content. Read our blogs, 

find resources and get the most out of Pumper magazine. 
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THE SLIDE IN 
WAREHOUSE

Atlanta, GA • Bellefonte, PA • Dallas, TX
Denver, CO • Los Angeles, CA • Mauston, WI

6 Stocking Locations

‘Coast to Coast’
Atlanta, GA

Bellefonte, PA

Dallas, TX

Denver, CO

Los Angeles, CA

Mauston, WI

www.slideinwarehouse.com Call Us Today Toll-Free: 888-445-4892 SIW0314

Not all models available at all locations.

www.slideinwarehouse.com

New Design! ‘TANK IN A TANK’
Offers improved weight distribution!

Electric Start 5.5 HP Honda
Conde Super 6 vacuum pump w/ 4-way
valve 30’ x 2” Tiger Tail inlet hose w/stinger,
washdown system w/50’ hose, 3” discharge,
12V battery & work light.

450 Gallon Aluminum Slide-In
300 Gallon Waste / 150 Gallon Fresh

Call Us Today Toll-Free: 888-445-4892 SIW0114

Not all models available at all locations.

Side Engine Style

435 Gallon Rear Engine

Available from 300 to 1500 Gallon Capacities, Single & Multi-Compartment 
Call for Our Price & Availability!

300 Gallon Waste/ 
150 Gallon Fresh

‘TANK IN A TANK’
Offers improved 

weight distribution!

Electric Start 5.5 HP Honda
Condé Super 6 vacuum pump w/4-way 
valve 30'x2" Tiger Tail inlet hose w/
stinger, washdown system w/50' hose, 
3" discharge, 12V battery & work light

450 Gallon  
Aluminum Slide-In

www.slideinwarehouse.com Call Us Today Toll-Free: 888-445-4892 SIW0314

Not all models available at all locations.

SIW0414

www.MilwaukeeRubber.com
www.KanaflexHose.com

CALL TO ORDER  800-325-3730

Distributing  

  
(the original)  
hose  

for over 

35 years
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2006-07 INTERNATIONAL 4300
New 2500 Gal. US. Tank, DT-466, 6 SPD, Jurop R-260  

9 to Choose From, $53,000

2006 FREIGHTLINER M2
New 3,200 Gal. Tank, Jurop R-260, 20k Lift Axle, 52k GVW, 

Automatic. $69,000

2005 GMC C7500
Under CDL! CAT Power, New 1800/400 Gal. Tank, Allison Auto, 

$49,000

1-YEAR, 100,000 MILE ENGINE WARRANTY NATIONWIDE - 5-YEAR WARRANTY ON TANK

9750 N.W. 27th AVE. | MIAMI, FL 33147 | www.nationaltruckcenter.com  H TRANSPORTATION AVAILABLE NATIONWIDE

2007 Mack CX-Vision
100k Miles, 330HP, 10 SPD, New 4000 Gal. Tank

$92,000

 2015 Mack GU-713
5000 Gal. U.S Tank, MP-8 455HP, 10 SPD, Full Lockers 

$176,500

2006 INTERNATIONAL 8600
New 4000 Gal. Tank, Cummins ISM 425 HP, Jurop LC-420 

$77,000

2007 FREIGHTLINER COLUMBIA
New 5000 Gal. Tank, New 425 CFM Pump, 475 Hp, Detroit 12.7L,  

10 Spd, Low Miles! $98,000

New & 

In Stock
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PumPer Profile

Family Ties
Young Crissy Glass and mom Laura manage 
the septic and portable sanitation lines at 
Ohio’s Tom’s Sewer and Septic, while father 
Rick and sister Lauren turn to the potential 
of the gas and oil industry  By Dee Goerge

Crissy and Rick Glass sit on their latest septic 
service truck, a 2013 Peterbilt with a 4,000-gallon 
aluminum tank from Rush Refuse Systems. 
(Photos by Amy Voigt)

(continued)

OWNERS: Rick and Laura Glass

FOuNdEd: 1957

EmplOyEES: 11

SERvicES: Portable sanitation, septic 
and grease pumping, minor plumbing

SERvicE AREA:  100-mile radius around 
Youngstown, Ohio

WEBSitE:  www.tomsseweranddrainservice.com

Profile
tom’s Sewer and Septic Service
McDonald, Ohio

Ohio

A 
s a young girl, Crissy Glass posed for photos in front of her fa-
ther’s vacuum trucks because she thought the trucks were 
“cool.” Later, she was shocked when she found out what the 

trucks were used for. These days, however, the petite 24-year-old is to-
tally cool being photographed with the trucks and workers she man-
ages as part of Tom’s Sewer and Septic Service in McDonald, Ohio.

Rick and Laura Glass credit daughter Crissy for growing the por-
table restroom and septic pumping business, so that Rick and another 
daughter, Lauren Jursik, can focus on growing a new industrial busi-
ness targeting gas and oil clients.

 
WoMeN iN CHArGe

“For the past 2 1/2 years, Crissy has run the day-to-day business,” 
Rick says. “She has grown into a person who can handle it all. She takes 
the calls, schedules, handles customer and employee issues, and does 
the bookkeeping. She pretty much calls the shots.”

Rick says the women in leadership roles, starting with his wife, 
“push it hard and do a great job.’’ 

“I’m only 5 feet tall and don’t fit the industry [image],” Crissy ad-
mits. “When I go to the local health department, they are surprised 
how young I am. At the Pumper show, suppliers I talk to on the phone 
are surprised when they see me.”

It Pays For Itself

Future Technology Perfected

800-253-5500   natvac.com/4310|
MADE
IN USA

27” Hg
940 CFM
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Having grown up with the business – especially building 
the portable restroom side of the operation – she understands 
all aspects. She occasionally rides with drivers on septic routes 
and has made it a point to go along on restroom deliveries for 
events.

“I meet the customers so we can put faces with names,” 
she says. “I help with the delivery and show the customer that 
someone is in charge. It makes for awesome customer service.”

History is repeating itself, with Crissy following a similar 
path Rick took in the family business.

 
STArTeD eArlY

The business is named after 
Rick’s father, Tom Glass, who start-
ed pumping septic tanks in 1957.

“I originally started in sewer 
and drain when I was 14, and as I got 
older I started driving with my dad,” 
Rick recalls. As Rick took over more 
responsibilities, he started an indus-
trial company, Project Management 
Services, and ran it until he sold it 
eight years ago.

Rick purchased the sewer and 
drain side of the business in 1998, and 
Crissy started learning the ropes be-
fore she could drive when she went to 
the Pumper & Cleaner Expo with her 
dad. Before she could vote, she was learning how to manage employees that 
were older and more experienced. 

“I told the girls to hold their ground. They can’t let employees dictate. 
We have to run a tight ship. To make happy repeat customers we have rules 
to follow,” Rick says. “They’ve earned respect.”

It was difficult in the beginning, Crissy admits, and she sent a few work-
ers home when they wouldn’t listen to her. Now, with eight years of experi-
ence, she has no issues with drivers.

“I was retiring, and then when the oil and gas industry started up I saw 
an opportunity,” Rick says. With Crissy successfully managing the restroom/

septic business, four years ago he started Global Oil and Gas, hauling water, 
cleaning frac tanks and providing other industrial cleaning services.

 
SPoT CHeCKS

The Glass family added restrooms to the business the year Crissy at-
tended her first Pumper & Cleaner Expo, which is being rebadged the Water 
& Wastewater Equipment, Treatment & Transport Show (WWETT) for 2015.

“There only seemed to be one other competitor, and he didn’t have 
nice [portable restrooms]. We figured we’d buy nice ones and work hard on 
keeping them clean,” Rick says, noting they purchased a truckload of units 
at the Expo.

To ensure a “clean” reputation, Crissy and Laura made spot checks. It 
didn’t take long for workers to make sure they were doing quality work.

“We were pushing it for the first six months,” Rick says. “We wanted to 
make sure we were doing a super good job. We wanted to make sure a wom-
an would be willing to use them.”

Service protocol includes a thorough washing with a scrub brush and 
hose (or power washer, if necessary) on site. When restrooms are returned 
to the yard, they are thoroughly cleaned with a bleach solution before they 
go out again.

(continued)

Left: Technician Brandon 
Carpenter loads a PolyJohn 
Enterprises restroom for delivery 
at the company yard.

Below: Crissy Glass handles 
customer service correspondence 
at the Tom’s Sewer and Septic 
Service office in McDonald, Ohio.

I meet the 
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I help with the delivery and 
show the customer that 
someone is in charge. It 
makes for awesome 
customer service.

—  Crissy Glass

EVERY JOBSITE BEGINS 
AND ENDS WITH THE FX50.

The FX50 can tackle every phase of your project, from damage prevention to cleanup of all 

types of spills, HDD fluids, and jobsite debris. Optional reverse flow makes it easy to offload 

spoils, and standard hydraulic tank doors simplify operation. You can even customize your 

FX50 for municipal projects such as exercising valves. On every jobsite, beginning to end, 
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“There only seemed to be one other competitor, and he didn’t have 
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keeping them clean,” Rick says, noting they purchased a truckload of units 
at the Expo.

To ensure a “clean” reputation, Crissy and Laura made spot checks. It 
didn’t take long for workers to make sure they were doing quality work.

“We were pushing it for the first six months,” Rick says. “We wanted to 
make sure we were doing a super good job. We wanted to make sure a wom-
an would be willing to use them.”

Service protocol includes a thorough washing with a scrub brush and 
hose (or power washer, if necessary) on site. When restrooms are returned 
to the yard, they are thoroughly cleaned with a bleach solution before they 
go out again.
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A BriGHT fUTUre
Rick admits he wasn’t sure about breaking 

into portable sanitation. But now he likes to joke 
that, “It’s like having 800 employees out there 
that give me a little crap every day.”

His recent purchase of a Guzzler HXX from 
Jack Doheny Companies provides new oppor-
tunities. The 2014 Kenworth hydroexcavator has 
a 4-inch trash pump, 6-inch release valve and 
8-inch boom.

As he expands the area of his industrial busi-

ness, the territory of the pumping and portable 
sanitation business is also growing. The family 
plans on expanding to an office between Akron 
and Cleveland and adding 500 to 800 more rest-
rooms units over the next few years.

“What’s nice is that a lot of people see your 
name in multiple areas. They know you cover a lot 
of counties,” Rick says. “We try to keep the reputa-
tion of having nice, clean and new trucks. We in-
vest in the company by keeping up an image with 
good guys that look good, dressed as a team.”

In spite of the family business’s past suc-
cess, Crissy admits she got a little nervous when 

the economy slowed down a few years ago. She 
decided to attend night school as a backup plan.

She earned certification in cosmetology, but 
says that she never needed to change careers. 
Tom’s continues to grow, and she enjoys her job 
managing it. And, thanks to her cosmetology 
skills, she looks professional and confident as she 
works to build the business.

With Crissy managing from the office, Rick 
is confident about the success of the third-gener-
ation business.

“She knows it well and does a great job,” Rick 
says. ■

      MORE INFO

Armal, Inc.
866/873-7796
www.armal.biz
(See ad page 65)

Black Tie Products
877/253-3533
www.blacktieservices.com
(See ad page 58)

Five Peaks
866/293-1502
www.fivepeaks.net
(See ad page 93)

Guzzler Manufacturing
800/627-3171
www.guzzler.com
(See ad page 11)

Kentucky Tank, Inc.
888/459-8265
www.kentuckytank.com
(See ad page 106)

Marsh Industrial
800/952-1537
www.marshind.com
(See ad page 24)

Masport, Inc.
800/228-4510
www.masportpump.com
(See ad page 3)

McKee Technologies - Explorer Trailers
866/457-5425
www.explorertrailers.com
(See ad page 44)

PolyJohn Enterprises
800/292-1305
www.polyjohn.com
(See ad page 127)

PolyPortables, LLC
800/241-7951
www.polyportables.com
(See ad page 25)

Progress Tank
800/558-9750
www.progresstank.com

Rush Refuse Systems
877/661-4511
www.rushrefusesystems.com
(See ad page 89)

Satellite Industries
800/328-3332
www.satelliteindustries.com
(See ads, pages 2 & 35)

Walex Products Company, Inc.
800/338-3155
www.walex.com
(See ad page 29)

“I think the most important thing we do is bleach every unit from top to 
bottom, inside and outside,” Crissy says.

 
PerSiSTeNT MArKeTiNG

Between building a reputation for cleanliness and Crissy’s persistent 
marketing, that truckload of restrooms has grown to 
more than 800 units, bringing in half of the business’s 
income.

“I made a lot of phone calls and faxed a lot of fly-
ers. I grew it from my desk,” Crissy says.

She doesn’t call potential customers just once. In 
her confident but young and friendly voice, she calls 
customers repeatedly to convince them to try Tom’s 
Sewer and Septic Service.

“I go up the chain if the person I called is not re-
sponding,” Crissy says. To attract new customers 
she offers many coupon specials. For example, 
in the spring there was a special on restrooms for 
graduation parties. Her persistence recently paid 
off when she landed a contract for 45 restrooms 
for a run event.

She uses the slower time in winter months to 
make contacts, and she reads area papers for op-
portunities.

“On the construction side, we focus on big 
projects,” Crissy adds. When a steel plant was 
built, Tom’s supplied 110 restrooms, six restroom 
trailers and 16 hand-wash stations for more than 
2 1/2 years. Besides being a good contract, having 
their name visible that long was like free advertis-
ing to subcontractors working on the project.

She also runs coupons in a monthly flyer booklet of local businesses, as 
well as ads in the phone book and on a smartphone app.

“We are one of two companies in a 100-mile radius [on the app], so we 

have a 50/50 chance,” Crissy says.
 

MoDerN eQUiPMeNT
“My dad always taught me you’ve got to 

crawl before you walk. As we grow, we invest in more equipment,” Rick says. 
“We’re really growing on the commercial side with the restaurant grease trap 
business.” 

On the septic side, Tom’s has a 2013 Peterbilt with a 4,000-gallon alumi-
num tank from Rush Refuse Systems, a 2011 International with a 4,200-gal-
lon aluminum tank built by Progress Tank and a 1993 GMC with a 2,200-gal-
lon aluminum tank. The trucks have Masport pumps.

Portable sanitation trucks include two 2012 Ford F-550s with 1,100-gal-
lon waste/400-gallon freshwater tanks; a 2008 Ford F-550 with a 300-gallon 
waste/150-gallon freshwater tank built by Progress Tank; a 2006 Chevy Ko-
diak 5500 14-foot stake body with lift gate with a 400-gallon waste/200-gal-
lon freshwater tank built by Progress; a 2005 Chevy 5500 with a 1,100-gallon 
waste/400-gallon freshwater tank built by Progress; and a 2002 Ford F-550 
with a 600-gallon waste/300-gallon freshwater tank built by Marsh Industri-
al. All tanks are aluminum and all trucks are equipped with Masport pumps.

The portable restrooms include 407 PJN3 and Comfort XL units from 
PolyJohn Enterprises; 150 High Tech, 28 Taurus and three Freedom Handi-
cap from Satellite Industries; 84 Armal; and 56 Five Peaks units. Tom’s also 
has hand-wash stations including 15 from PolyPortables and two from 
PolyJohn. For optional services for their customers Tom’s invested in three 
Black Tie Products restroom trailers and 34 250-gallon holding tanks from 
Kentucky Tank. The restrooms are transported on two McKee Technologies 
Explorer 10-unit trailers.

In addition to offering clean, quality restrooms, Crissy continually looks 
to new Walex Products Inc. deodorants for both the restrooms and the septic 
service trucks.

 

WATCH THEM IN ACTION!
To learn more about Tom’s Sewer and 
Septic Service, see a video interview at 
www.pumper.com.

Having nice trucks to drive makes it easier to maintain employee morale, says 
Rick Glass, co-owner of Tom’s Sewer and Septic Service, McDonald, Ohio. 

“We try to give them the best of the best to make their job as easy as possible,” 
he says. “We have a Christmas party and bonuses, and offer incentives when they 
do a good job.” 

Tom’s pays competitive wages ($12-$20 hourly) for regular 8 a.m. to 5 p.m. 
shifts. (Drivers take turns serving 24 hours on-call to respond for emergencies, 
including holidays.) Employees receive one week paid vacation after one year 
and two weeks paid vacation after three years and the company pays half the 
cost of health insurance. Tom’s provides clean, new T-shirts, hoodies, embroidered 
jackets and hats for the crew.

“Tom’s gets on a more personal level with employees to make our employees 
feel comfortable and part of our ‘family’ since we are a family-owned and 
-operated business,” says Crissy Glass, who manages the septic and portable 
sanitation lines of the business. “We believe this is why employees stay at Tom’s 
for so many years. Most of our employees have been here four to 12 years, with 
some new hires for the growth of the business.

“We try to help our guys out,” Crissy says. “They bring me their needs, and 
I research equipment. They tell us before the Pumper show so we know what to 
look for.”

For example, the Glasses purchased a Crust Buster tank agitator to make it 
easier for employees to pump thick and neglected grease traps.

Keeping employees happy

Right: Technicians 
Brian Moran (left) 

and Kevin Masterson 
pump a residential 

septic tank.

Below: Rick Glass 
(right) listens to 

customer Ed Black’s 
concerns about 

septic system 
maintenance.
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that, “It’s like having 800 employees out there 
that give me a little crap every day.”

His recent purchase of a Guzzler HXX from 
Jack Doheny Companies provides new oppor-
tunities. The 2014 Kenworth hydroexcavator has 
a 4-inch trash pump, 6-inch release valve and 
8-inch boom.

As he expands the area of his industrial busi-

ness, the territory of the pumping and portable 
sanitation business is also growing. The family 
plans on expanding to an office between Akron 
and Cleveland and adding 500 to 800 more rest-
rooms units over the next few years.

“What’s nice is that a lot of people see your 
name in multiple areas. They know you cover a lot 
of counties,” Rick says. “We try to keep the reputa-
tion of having nice, clean and new trucks. We in-
vest in the company by keeping up an image with 
good guys that look good, dressed as a team.”

In spite of the family business’s past suc-
cess, Crissy admits she got a little nervous when 

the economy slowed down a few years ago. She 
decided to attend night school as a backup plan.

She earned certification in cosmetology, but 
says that she never needed to change careers. 
Tom’s continues to grow, and she enjoys her job 
managing it. And, thanks to her cosmetology 
skills, she looks professional and confident as she 
works to build the business.
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is confident about the success of the third-gener-
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“I think the most important thing we do is bleach every unit from top to 
bottom, inside and outside,” Crissy says.

 
PerSiSTeNT MArKeTiNG

Between building a reputation for cleanliness and Crissy’s persistent 
marketing, that truckload of restrooms has grown to 
more than 800 units, bringing in half of the business’s 
income.

“I made a lot of phone calls and faxed a lot of fly-
ers. I grew it from my desk,” Crissy says.

She doesn’t call potential customers just once. In 
her confident but young and friendly voice, she calls 
customers repeatedly to convince them to try Tom’s 
Sewer and Septic Service.

“I go up the chain if the person I called is not re-
sponding,” Crissy says. To attract new customers 
she offers many coupon specials. For example, 
in the spring there was a special on restrooms for 
graduation parties. Her persistence recently paid 
off when she landed a contract for 45 restrooms 
for a run event.

She uses the slower time in winter months to 
make contacts, and she reads area papers for op-
portunities.

“On the construction side, we focus on big 
projects,” Crissy adds. When a steel plant was 
built, Tom’s supplied 110 restrooms, six restroom 
trailers and 16 hand-wash stations for more than 
2 1/2 years. Besides being a good contract, having 
their name visible that long was like free advertis-
ing to subcontractors working on the project.

She also runs coupons in a monthly flyer booklet of local businesses, as 
well as ads in the phone book and on a smartphone app.

“We are one of two companies in a 100-mile radius [on the app], so we 

have a 50/50 chance,” Crissy says.
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“We’re really growing on the commercial side with the restaurant grease trap 
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lon aluminum tank built by Progress Tank and a 1993 GMC with a 2,200-gal-
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with a 600-gallon waste/300-gallon freshwater tank built by Marsh Industri-
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The portable restrooms include 407 PJN3 and Comfort XL units from 
PolyJohn Enterprises; 150 High Tech, 28 Taurus and three Freedom Handi-
cap from Satellite Industries; 84 Armal; and 56 Five Peaks units. Tom’s also 
has hand-wash stations including 15 from PolyPortables and two from 
PolyJohn. For optional services for their customers Tom’s invested in three 
Black Tie Products restroom trailers and 34 250-gallon holding tanks from 
Kentucky Tank. The restrooms are transported on two McKee Technologies 
Explorer 10-unit trailers.

In addition to offering clean, quality restrooms, Crissy continually looks 
to new Walex Products Inc. deodorants for both the restrooms and the septic 
service trucks.

 

WATCH THEM IN ACTION!
To learn more about Tom’s Sewer and 
Septic Service, see a video interview at 
www.pumper.com.

Having nice trucks to drive makes it easier to maintain employee morale, says 
Rick Glass, co-owner of Tom’s Sewer and Septic Service, McDonald, Ohio. 

“We try to give them the best of the best to make their job as easy as possible,” 
he says. “We have a Christmas party and bonuses, and offer incentives when they 
do a good job.” 

Tom’s pays competitive wages ($12-$20 hourly) for regular 8 a.m. to 5 p.m. 
shifts. (Drivers take turns serving 24 hours on-call to respond for emergencies, 
including holidays.) Employees receive one week paid vacation after one year 
and two weeks paid vacation after three years and the company pays half the 
cost of health insurance. Tom’s provides clean, new T-shirts, hoodies, embroidered 
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“Tom’s gets on a more personal level with employees to make our employees 
feel comfortable and part of our ‘family’ since we are a family-owned and 
-operated business,” says Crissy Glass, who manages the septic and portable 
sanitation lines of the business. “We believe this is why employees stay at Tom’s 
for so many years. Most of our employees have been here four to 12 years, with 
some new hires for the growth of the business.

“We try to help our guys out,” Crissy says. “They bring me their needs, and 
I research equipment. They tell us before the Pumper show so we know what to 
look for.”

For example, the Glasses purchased a Crust Buster tank agitator to make it 
easier for employees to pump thick and neglected grease traps.
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I s your company rolling out a major change? Restructures, mergers, new 
systems and new business lines are the norm as companies move to re-
spond to a more challenging and increasingly fast-moving, unpredictable 

business environment.
When launching a significant change initiative, one of the biggest 

mistakes business owners and managers make is to view the change as an 
event that happens at a single point in time. Accepting and then embracing 
change is a process, not an event. No matter how well you craft your an-
nouncement to employees, it should be just one of many conversations to 
generate employee buy-in, not the end. People naturally have resistance 
to change; for many, buy-in is a process that may take days, weeks or even 
months to achieve. Don’t expect it to happen immediately.

Here are five tips that can help you increase your odds of success by 
focusing on the people side of change:

 
1. Don’t judge individuals by their initial reaction.
Give people time to get on board and process the change before judg-

ing their willingness to accept it and be a team player. When making a big 
announcement on a major change, recognize the shock of the news will in-
stantly start minds spinning over how it will affect them. It’s only natural for 
a person to immediately focus on the fear of loss or loss of control rather than 
to appreciate the potential benefits of a change. Don’t be surprised if some 
initial reactions are negative. Some individuals may need several weeks be-
fore going through the stages of grief: shock and denial, anger, depression, 
bargaining and acceptance. If you observe employees’ first reactions, you 
may falsely judge that an employee won’t come on board with the change. 
Keep in mind that this does not mean they will not eventually accept the 
change once they are able to process it.

 

2. Realize that much of what you say when making the announce-
ment may not be heard.

The shock of learning about a major change can start people’s minds 
spinning. Lost in their own thoughts, employees may not clearly hear and 
absorb important details you are communicating. Leaders are always sur-
prised to learn, after making a major announcement loaded with helpful 
and important information, how little was actually heard. Keep in mind that, 
as the leader planning the major change, you have had weeks or perhaps 
months to process the change yourself.

 
3. Ask your staff how they feel about the change.
When you ask employees what they think about the change, you are 

asking, “Is the change logical from a business perspective?” You may get a 
very positive response, which may fool you into believing the staff member 
is emotionally on board. However, an employee can think the change is ra-
tional and yet personally feel threatened. Asking staff members how they 
feel about the change may elicit a different answer regarding their emotions, 
allowing you to better understand and address concerns.

 
4. Give key managers time to process and accept the change before 

they meet with their employees.
Change needs to be cascaded down the organization, even in a small-

business setting. Owners need to bring supervisors on board and then su-
pervisors need to bring the rest of the team on board. Because of legitimate 
fears about controlling news about change, supervisors often talk with the 
crew before they have had a chance to process and accept the change them-
selves. If they’re working to convince employees that the change is good but 
they are not fully committed themselves, their messages will be perceived as 
disingenuous.

 
5. Identify and bring key people on board first.
In every team there are leaders outside the ranks of management 

whom other employees take their cues from. There are also staff members 
who more quickly accept change or perhaps even embrace it. If early on 
you can enlist these key people, they can help set the tone for the group’s 
reaction to change.

 
TAKE YOUR TIME

Moving too fast can actually make your change initiative take longer. 
When you don’t take the time to build commitment, people act out of self-
interest and fear. This can result in decisions and actions that can slow down 
or even sabotage your change efforts. By recognizing change is a process, 
you will be in a better position to manage the “people” side of change, sig-
nificantly increasing the odds of creating successful transition. ■
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Secondary PUMP
DISTRIBUTOR

Secondary Shutoffs

2100 EAST BOOTH ST. • SEARCY, AR 72143
Fax: 501.279.0003 • E-mail: sbs3647307@gmail.com

12" Primary Shutoffs

21" & 36" Manways
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Call Today For 
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Or Prices On 
Tanks, Pumps 
And All Parts
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M JUROP
M MASPORT
M MORO

Pump Rebuild Kits In Stock

800.364.7307

BASE TANKS INCLUDE:
1/4" Thick Steel  • Pipe Reinforced Baffles • Primary Shutoff

Flanged and Dished Heads • 21" Top and Rear Hatches
Full Length Under Carriage on Bottom of Tank

2100 gallon ............. $5800
2500 gallon ............. $6740
3000 gallon ............. $7575

3360 gallon ............. $8140
3570 gallon ............. $9000
4000 gallon ............. $9920

TANKS SHIPPED TO YOUR LOCATION TANKS TO YOUR DESIGN
STAINLESS STEEL & STEEL UNITS - 

CALL FOR INFORMATION

800.338.3155  |   WWW.WALEX.COM

Porta-Pak sells the most because of
advantages the competition can’t match!

See for yourself why Porta-Pak is the #1 best 
selling portion control product worldwide!

Get Unsurpassed Performance
with the Best Deodorizer

Money Can Buy

PORTA-TAB® 
Quick-Dissolve Holding Tank
& Waste Treatment Tablets
(Available in standard
and Porta-Tab XL sizes)

BIO-PAK®

Natural Enzyme
Holding Tank Deodorizer
& Waste Digester

STHE STRONGEST ODOR CONTROL.
Powered by advanced WAVE2 Technology developed

by the Walex R&D Group, delivering customer satisfaction
around the world. 

SNON-STAINING COLOR.
Deep, dark EVERBLUE color that never stains surfaces

– beware of cheap, staining dyes in other products.

STHE SAME GREAT PRODUCT EVERY TIME.
Our manufacturing process ensures product consistency,

so you always know you’re getting the best for your money.

THE # 1BEST SELLERTHE # 1BEST SELLERTHE # 1BEST SELLER

PORTA-PAK®

                           

Week-Long Odor Control
for Mild Climates

Other Great Portion Control Products from Walex
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Water doesn’t 
grow on trees.
Only effi  cient, low cost, easy-to-use 

wastewater treatment systems make life 

possible for people and businesses around 

the world. That’s Bio-Microbics’ mission. 

With over 45,000 installations in the USA 

and in more than 60 countries, it’s what 

we do every day.

Simple, Low Cost, Robust 
Water, Wastewater and Stormwater Treatment Systems
www.biomicrobics.com | 800.753.FAST (3278) | sales@biomicrobics.com 

© 2014 Bio-Microbics Inc.

We bring all makes and models of  industrial vacuum loaders, vacuum excavators and waterblasters back to life.

So they run like they used to. Think of  FS SolutionsSM as your truck’s performance enhancing agent.

MAKE YOUR TRUCK PERFORM LIKE IT USED TO.

A proud member of the Federal Signal Family.
© 2014 Federal Signal Corporation

www.fssolutionsgroup.com    1.800.822.8785
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T he Michigan House of Representatives passed a bill simplifying several 
provisions of laws dealing with septage. The bill now awaits action in 
the Senate. 

The bill (HB 4874) eliminates a sunset provision that applies to pump-
ers with storage capacity of 50,000 gallons or more. As of 2025, those pump-
ers would be required to off-load at a receiving facility within 25 miles of 
where the septage was pumped. The requirement still exists for smaller op-
erators. The bill also overrides local ordinances that impose requirements 
stricter than the state law. 

According to a summary by the Natural Resources Committee, the bill 
was opposed by officials in Grand Traverse County because it would affect 
the amount of septage disposed of at a wastewater treatment facility that was 

built with excess capacity. Local officials worry that loosening the disposal 
rules will require municipalities to foot a bigger bill to support the facility.

 
New York

A proposal by the Suffolk County executive to provide sewer service or 
upgraded septic systems for 209,000 homes could cost around $7 billion. 
The county estimates it would cost $30,000 to $35,000 per house to install 
new onsite wastewater systems and about $50,000 to connect each home to 
a sewer. More than 70 percent of Suffolk homes currently use onsite systems. 

The county will look into state and federal grants to help pay for the 
improvements.

 
Ohio

Proposed rules regarding septic systems in Ohio are expected to take ef-
fect next January. The regulations are designed to modernize requirements 
to account for soil types and the amount of water generated by homes.

The Ohio Department of Health says 31 percent of system failures are 
due to soil conditions, which wasn’t addressed in the current rules written 
35 years ago. The new rules would only apply to new homes or systems need-
ing replacement. Officials are hoping the rules will help make consumers 
more informed about their onsite wastewater options.

 
Minnesota

Minnesota has become the first state to ban the sale of antibacterial 
soaps, bodywashes and other products containing triclosan. The ban takes 
effect January 2017. According to the U.S. Food and Drug Administration, 
about 75 percent of antibacterial soaps and bodywashes contain the chemi-
cal. While not dangerous to humans, it is suspected to contribute to drug-
resistant bacteria and disrupt reproductive hormones in some animals.

According to the University of Minnesota Onsite Sewage Treatment 
Program, normal use of antibacterial products is acceptable, though it de-
stroys some good and bad bacteria in a septic system. Excessive amounts of 
these products, however, “can cause significant and even total destruction of 
the [bacteria] population.”

In a fact sheet, the university says, “Several professionals have reported 
problems with low or no bacterial activity in systems and upon the removal 
of antibacterial products from the home, beneficial bacterial activity returns 
and desired treatment functions resume. These products affect all treatment 
systems but because of special attention being paid to new ‘alternative’ 
treatment technologies in the onsite industry, it is possible that some 
systems may be more affected by fluctuating bacterial numbers than others. 
More research needs to be done on this as well.” ■

Rules and Regs is a monthly feature in Pumper. 
We welcome information about state or local 

regulations of potential broad interest to onsite 
contractors. Send ideas to editor@pumper.com.

Rules & Regs

Michigan bill aims to allow pumpers to 
continue using their storage facilities beyond 2025
By Doug Day and Sharon Verbeten
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Aluminum Tanks      •      Full Open Door Hoist Tanks 

Call for Pricing!

• Standard and custom tanks

•  Carbon steel and aluminum available

• A tradition of reliable service

•  Large range of sizes  

(400 - 6000 Gal.)

• Complete line of parts

Available On All Models
•  Hot Shift PTO with  

Automatic Transmission

• Balanced PTO Axle

• Heavy Duty Toilet Carrier

• Trailer Hitch

•  Spring Rewind Reel  

(Optional Dual Service)

• 2" Bucket Quick Fill

• Driver Side Work Station

• Dual Side Tool Box

•  Electric Water Pump 40 PSI 6 GPM 

(Air Pressurized Optional)

• Coated Water Compartment

• Full Set of Working Lights

• Truck-Lite Lights

• 50 ft. Water Hose with Nozzle

• Vacuum and Pressure Relief Valve

Stock Tanks 
Available

Put Our Experience to Work for You

LELY Commercial 
Wastehandling 
Equipment

Portable Toilet Trucks o   n   e s   o   u    r   c   e
We measure the value of “one source” in terms of quality and return on 
investment rather than convenience.

Consider Satellite’s exclusive 10 year written warranty on all standard 
restrooms or the “odor control” guarantee from Safe-T-Fresh if you 
want to fully appreciate how seriously we take your success.

For more information about the bene�ts of using Satellite products, 
including our ROI Rewards Program, contact your Area Manager or 
call customer service at 800-328-3332.

More Than Convenience

Odor Control…Guaranteed!

800-328-3332
www.satelliteindustries.com
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working smarter
is not an option

smart controls
standard with vacall
Smart controls are standard on all Vacall jet/vac models because 
we know that everyone needs to work as smart as possible. Our 
AllSmartFlow CAN bus system gives the operator precise control 
over vacuum and jetting forces as well as water consumption. 
The result: optimum productivity and reduced water consumption 
– two advantages in our “Green That Works” package that also 

includes a fuel-effi cient single-engine 
design, lifetime warranties on most 
debris and water tanks and a range of 

extra-productivity options. For details and a demo, visit our web 
site to fi nd your nearest authorized dealer.

vacallindustries.com  |  800-382-8302

PumPer Profile

OWNER: Allan Baird

FOuNdEd: 1980

EmplOyEES: 8

SpECIAlTIES: Septic service, 
portable sanitation

mARkET AREA:  North-central 
Nova Scotia

AFFIlIATIONS: Waste Water Nova  
Scotia Society, Portable Sanitation Association International

WEBSITES:  www.septictankpumping.ca 
www.septictankpumping.ca/go-johns.html

Profile
Baird’s Septic Tank pumping ltd./ 
Go-Johns
Truro, Nova Scotia, Canada

Nova
Scotia

A Helping
    HAnd

T ake more than three decades of septic service, add a thriving 
portable sanitation component, then stir in a helping of 
equipment sales and you’d wind up with a business that looks 

a lot like Baird’s Septic Tank Pumping Ltd. and Go-Johns, of Truro, 
Nova Scotia.

At age 67, company owner Allan Baird is slowly stepping back 
from day-to-day operations, but his philosophy continues to guide the 
business: develop opportunities in your own backyard, invest in state-
of-the-art equipment and techniques, and extend a helping hand 
to everyone. James Baxter, his operations manager, maintains those 
company traditions. (continued)

Whether it’s sharing restrooms with 
strapped, smaller operators or logging 
long hours working for industry trade 
groups, Nova Scotia’s Allan Baird believes 
in friendly networking  By Peter Kenter

The team at Baird’s Septic Tank Pumping Ltd./ 
Go-Johns includes (from left) Virginia Blondon, 
James Baxter, Allan Baird, Doris Baird, Glen 
Rossiter, Paul MacLean and Deanna Baird. They 
are shown in front of an Ameri-Can Engineering 
restroom trailer. (Photos by Warren Robertson)
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in friendly networking  By Peter Kenter

The team at Baird’s Septic Tank Pumping Ltd./ 
Go-Johns includes (from left) Virginia Blondon, 
James Baxter, Allan Baird, Doris Baird, Glen 
Rossiter, Paul MacLean and Deanna Baird. They 
are shown in front of an Ameri-Can Engineering 
restroom trailer. (Photos by Warren Robertson)
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“I got the idea of entering the business in 1980 
when I still had two children in diapers and the toilet 
wouldn’t flush one day,” says Baird. “A local guy was in 
the septic tank business but he did it as a sideline on 
evenings and weekends. He told me it would be a week 
to 10 days before I could get service.” 

Sensing an opportunity, Baird offered to buy the 
business, its equipment and the telephone number to 
take advantage of existing customers and advertising.

“He was using a mud pump for septic 
pumping, so I bought an agricultural vacuum 
tank and pump from Badger Farm Equipment 
to replace it,” says Baird. “I painted the truck in 
two colors: green because I was new at the game, and 
yellow because I was scared to start a new business.”

 
MiNiNG THe HoMe TUrf

Baird has always operated in a roughly 35-mile 
radius from Truro, preferring to develop new business 
opportunities on his home turf over spreading the 
company thin. Truro’s central location has earned 
it the nickname the “hub of Nova Scotia” and offers 
plenty of opportunities within that service area. 

He entered the portable sanitation business in his first year, supplying 
restrooms and providing service under a new name, Go-Johns. By his second 
year, he had acquired two dozen units, most of them from a company that is 
now PolyJohn Canada. 

By the third year, Baird had hired his first seasonal employee. Today, 
he employs as many as eight workers during the busy season, dividing the 
business almost evenly between portable sanitation and septic service. 

“As we expanded our portable restroom offerings, we also assisted other 
area operators by offering an inventory of 250 gray unbranded standard 

units, because we didn’t want to force other companies to accept 
our advertising,” he says. “We began to assist other operators with 
concerts and events as far away as Halifax, or in New Brunswick 
and Prince Edward Island.”

 
eQUiPMeNT UP To THe TASK

The generic gray units were sold to other operators seven years 
ago so Baird could concentrate on local customers and events. “It 
was simply becoming too labor-intensive to deliver and service 

restroom units so far afield,” he says. “We would be working 
regular contracts while sending three or four of our 

people to Moncton [two hours away], 
for example, sometimes for 

days.” 

Go-Johns currently has 239 Five Peaks K2s. 
From PolyJohn: three PJ3s, four Comfort XL 
models and two Fleet flushing units. Rounding 
out the rentals are 14 Armal Inc. units, 10 Global 
1.5s by Satellite Industries, two Explorer Single 

Stations from McKee Technologies and a 
612 Royale restroom trailer from Ameri-Can 
Engineering. 

“We’ve also added one Stump from Nature 
Calls,” says Baxter. “It looks exactly like a redwood 
tree stump and is designed to fit into natural 
surroundings – it even has moss on it. We’re 

determining if there’s a market for it at our forest parks.” 
Go-Johns also fields 22 PolyPortables Tag Along hand-wash stations 

and a mobile hand-wash station from T.S.F. Company. Hand soaps are 
supplied by Chandler. Deodorizers are supplied by Surco Portable Sanitation 
Products or Johnny’s Choice by Chemcorp Industries. 

The units are hauled on several trailers manufactured by Wayneco, a 
Truro-based manufacturing company.

 

(continued)

At one point you could have 
told construction workers to 

use the service station down the road. 
Now portable restrooms are required 
for everything from road work 
to single-home construction.

 — Allan Baird

Above: Allan Baird believes in routine septic tank 
maintenance and makes the message clear in signage 
for his company.
 
Right: An inventory of colorful Five Peaks restrooms is 
protected from the elements at Baird’s Septic Tank Pumping 
and Go-Johns while awaiting deployment.
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“I got the idea of entering the business in 1980 
when I still had two children in diapers and the toilet 
wouldn’t flush one day,” says Baird. “A local guy was in 
the septic tank business but he did it as a sideline on 
evenings and weekends. He told me it would be a week 
to 10 days before I could get service.” 

Sensing an opportunity, Baird offered to buy the 
business, its equipment and the telephone number to 
take advantage of existing customers and advertising.

“He was using a mud pump for septic 
pumping, so I bought an agricultural vacuum 
tank and pump from Badger Farm Equipment 
to replace it,” says Baird. “I painted the truck in 
two colors: green because I was new at the game, and 
yellow because I was scared to start a new business.”
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Baird has always operated in a roughly 35-mile 
radius from Truro, preferring to develop new business 
opportunities on his home turf over spreading the 
company thin. Truro’s central location has earned 
it the nickname the “hub of Nova Scotia” and offers 
plenty of opportunities within that service area. 

He entered the portable sanitation business in his first year, supplying 
restrooms and providing service under a new name, Go-Johns. By his second 
year, he had acquired two dozen units, most of them from a company that is 
now PolyJohn Canada. 

By the third year, Baird had hired his first seasonal employee. Today, 
he employs as many as eight workers during the busy season, dividing the 
business almost evenly between portable sanitation and septic service. 

“As we expanded our portable restroom offerings, we also assisted other 
area operators by offering an inventory of 250 gray unbranded standard 

units, because we didn’t want to force other companies to accept 
our advertising,” he says. “We began to assist other operators with 
concerts and events as far away as Halifax, or in New Brunswick 
and Prince Edward Island.”
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The generic gray units were sold to other operators seven years 
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was simply becoming too labor-intensive to deliver and service 

restroom units so far afield,” he says. “We would be working 
regular contracts while sending three or four of our 

people to Moncton [two hours away], 
for example, sometimes for 

days.” 
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From PolyJohn: three PJ3s, four Comfort XL 
models and two Fleet flushing units. Rounding 
out the rentals are 14 Armal Inc. units, 10 Global 
1.5s by Satellite Industries, two Explorer Single 

Stations from McKee Technologies and a 
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Engineering. 

“We’ve also added one Stump from Nature 
Calls,” says Baxter. “It looks exactly like a redwood 
tree stump and is designed to fit into natural 
surroundings – it even has moss on it. We’re 

determining if there’s a market for it at our forest parks.” 
Go-Johns also fields 22 PolyPortables Tag Along hand-wash stations 

and a mobile hand-wash station from T.S.F. Company. Hand soaps are 
supplied by Chandler. Deodorizers are supplied by Surco Portable Sanitation 
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and the Nova Scotia Provincial Exhibition in Truro with up to 5,000 attendees 
per event. We also work the annual Dutch Mason Blues Festival in Truro with 
up to 30,000. Between helping other operators and servicing our own events, 
we try to keep an inventory of 110 portables in the yard.”

 
PioNeeriNG lAGooNS

The company pioneered development of lagoon treatment for waste in 
1987 when the Nova Scotia government began to limit land application. “It 
was quite a task finding the right piece of land and digging test holes,” recalls 
Baird. “We finally found a site in nearby Green Oaks that had just the right 
heavy clays.” 

However, provincial guidelines on waste lagoons toughened in 2005. 
Operators faced an average upgrade cost of $300,000 to $400,000 per 
operation, driving some of them out of business. A provincial government 
program soon emerged offering to match operator upgrades to a total of 
$50,000 per year. 

“We spent $400,000 over four years and again became fully compliant 
in 2009,” says Baxter. “We also increased lagoon capacity from 600,000 
gallons to 1.8 million gallons and transformed it into a man-made wetland, 
employing bulrushes and other natural features.”

 
MArKeTiNG SAVVY

Baird’s maintains an informative website, advertises in the phone 
book and sponsors a community event feature on local radio – the business 
has even experimented with television ads. However, an active direct mail 
program best sells its septic services. 

“We don’t use flyer delivery services because they tend to batch up 
the deliveries which often get thrown straight into the fire pit,” says Baxter. 
“Postal delivery is more expensive, but we get better results. We concentrate 
on flyers in the fall, first covering one half of the territory and then the other 
the following month. The first flyer brings in a lot of work and staggering 
delivery evens out the workload.” 

Baxter says he enjoys working for the business. “Allan is even-handed 
and treats everyone like family,” he says. “He’s very innovative and is always 
exploring new options in our sales territory. He’s also very traditional in 
some ways. A handshake is his contract and he’s quick to help others start 
up and succeed in the business.” 

Baxter has also contributed his own modernizing touch, upgrading the 
business to a computerized accounting package, Sage 50 by Sage Accounting. 

Over the long run, Baxter hopes to build a business Baird will continue 
to be proud of. 

“Allan is in here almost every day, but in his time off he likes to grow 
things and enjoy life in a different way,” says Baxter. “After 34 years, he’s 
earned it.”  ■

  MORE INFO

Ameri-Can Engineering
574/892-5151
www.ameri-can.com

Armal, Inc.
866/873-7796
www.armal.biz
(See ad page 65)

Chandler
800/363-9611
www.chandlersales.com

Elmira Machine Industries/
Wallenstein Vacuum
800/801-6663
www.wallenstein.com
(See ad page 47)

Five Peaks
866/293-1502
www.fivepeaks.net
(See ad page 93)

Fruitland Manufacturing
800/663-9003
www.fruitlandmanufacturing.com
(See ad page 101)

Johnny’s Choice 
by Chemcorp Industries, Inc.
888/729-6478
www.johnnyschoice.com

McKee Technologies -  
Explorer Trailers
866/457-5425
www.explorertrailers.com
(See ad page 44)

Nature Calls
415/505-4318
www.naturecalls.com

PolyJohn Canada
800/465-9590
www.polyjohncanada.ca
(See ad page 52)

PolyPortables, LLC
800/241-7951
www.polyportables.com
(See ad page 25)

Satellite Industries
800/328-3332
www.satelliteindustries.com
(See ads, pages 2 & 35)

Surco Products
800/556-0111
www.surcopt.com
(See ad page 105)

T.S.F. Company, Inc.
800/843-9286
www.tuff-jon.com
(See ad page 71)

Vacutrux Limited
800/305-4305
www.vacutrux.com
(See ad page 60)
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iN THe GArAGe
Baird’s vehicle fleet has also expanded 

significantly, all featuring hot-dip 
galvanized carbon steel tanks built and 
assembled by Vacutrux Limited. 

On the septic side, Baird’s fields 
three Internationals. A 2012 7500 offers a 
3,800-gallon tank and Wallenstein pump. A 
2005 7400 and 2009 7500 are each outfitted 
with 4,100-gallon waste and 110-gallon 
freshwater tanks and pumps from Fruitland 
Manufacturing. 

The restroom service fleet, fitted with Wallenstein pumps, includes a 
2011 Dodge 5500 featuring a 620-gallon waste/215-gallon freshwater/240-
gallon deodorant tank, and a snowplow from Fisher Engineering for 
tough winter service. A 2012 International Terra Star features a 725-gallon 
waste/360-gallon freshwater/240-gallon deodorant tank. 

A backup fleet includes a 1988 Ford L8000 and a 1995 International 
4300, each with Vacutrux Supertrux III tanks and Wallenstein pumps. 
Delivery vehicles include a 2008 Dodge Dakota and a 2012 Chevrolet 2500. A 
1957 GMC half-ton is taken out for parades and special occasions.

 
WorK SiTeS To eVeNTS

The backbone of the Go-Johns business is construction rentals. 
Stringent provincial occupational health and safety regulations have 
extended requirements for portable restrooms to most construction sites. 

“At one point you could have told construction workers to use the 
service station down the road,” Baird says. “Now portable restrooms are 
required for everything from road work to single-home construction.” 

Major concerts and events typically punctuate the year. Go-Johns has 
serviced large events, including the 2000 Tall Ships convention in Halifax, 
and the 2001 “CJ 01” Canadian Scouting Jamboree, an order to supply half of 
the 370 restrooms required for 19,000 attendees. The company also helped 
with supply and service at two Rolling Stones concerts – one in Moncton in 
2005 and another in Halifax in 2007. 

“In addition to weddings and weekend barbecues, we tend to win bids 
on the same events and fairs year after year, typically about a dozen annually,” 
says Baird. “We work the Halifax County Exhibition in Middle Musquodoboit, 

All businesses are, at their heart, people businesses, says Allan Baird, 
founder of Baird’s Septic Tank Pumping Ltd. and Go-Johns, of Truro, Nova Scotia, 
Canada. 

Baird practices what he preaches, working closely with fellow operators 
and colleagues. In 1992, he joined other septic pumpers to form the Septic 
Pumpers Association of Nova Scotia, which later merged with the Waste Water 
Nova Scotia Society. The association promotes customer service and introduces 
members to the latest industry technologies and techniques. 

He’s also been a longtime member of Portable Sanitation Association 
International (PSAI) and joined its board of directors in 2000, a position he 
held for six years. In 2014, he was presented with PSAI’s Andy Gump Award for 
lifetime achievement.

Baird has also supported the Ontario Association of Sewage Industry 
Services (OASIS) and attends its annual convention. He’s developed a lifelong 
friendship with OASIS member Robert “Pepi” Murrell, owner of Pepi Sewage 
Disposal Services in Port Severn, Ontario, whom he met through the Pumper & 
Cleaner Expo.

“Each year I attend Pepi’s golf event that he stages for the gang in Ontario,” 
says Baird. “For the past three or four years I’ve brought live lobsters to the 
tournament, picking them up fresh and driving them 18 hours straight through 
the night to Ontario, to be eaten the next day. Those 18-hour drives are getting 
a bit much for me though. This year, I’ll bring Pepi his lobsters – but he’ll have 
to settle for frozen.”

Developing many happy 
industry relationships

Above: Allan Baird (right) and 
operations manager James 
Baxter pause to review the day’s 
workload at the company yard.
 
Right: The yard at Baird’s is 
busy with restroom inventory 
and trucks coming and going 
every day. Shown in this photo 
is a restroom trailer from 
Ameri-Can Engineering and a 
2011 Dodge 5500 built out by 
Vacutrux Ltd.

Postal delivery is more expensive, but 
we get better results. We concentrate 

on flyers in the fall, first covering one half of the 
territory and then the other the following month. 
The first flyer brings in a lot of work and 
staggering delivery evens out the workload.

— James Baxter
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and the Nova Scotia Provincial Exhibition in Truro with up to 5,000 attendees 
per event. We also work the annual Dutch Mason Blues Festival in Truro with 
up to 30,000. Between helping other operators and servicing our own events, 
we try to keep an inventory of 110 portables in the yard.”
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The company pioneered development of lagoon treatment for waste in 
1987 when the Nova Scotia government began to limit land application. “It 
was quite a task finding the right piece of land and digging test holes,” recalls 
Baird. “We finally found a site in nearby Green Oaks that had just the right 
heavy clays.” 

However, provincial guidelines on waste lagoons toughened in 2005. 
Operators faced an average upgrade cost of $300,000 to $400,000 per 
operation, driving some of them out of business. A provincial government 
program soon emerged offering to match operator upgrades to a total of 
$50,000 per year. 

“We spent $400,000 over four years and again became fully compliant 
in 2009,” says Baxter. “We also increased lagoon capacity from 600,000 
gallons to 1.8 million gallons and transformed it into a man-made wetland, 
employing bulrushes and other natural features.”

 
MArKeTiNG SAVVY

Baird’s maintains an informative website, advertises in the phone 
book and sponsors a community event feature on local radio – the business 
has even experimented with television ads. However, an active direct mail 
program best sells its septic services. 

“We don’t use flyer delivery services because they tend to batch up 
the deliveries which often get thrown straight into the fire pit,” says Baxter. 
“Postal delivery is more expensive, but we get better results. We concentrate 
on flyers in the fall, first covering one half of the territory and then the other 
the following month. The first flyer brings in a lot of work and staggering 
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Baxter says he enjoys working for the business. “Allan is even-handed 
and treats everyone like family,” he says. “He’s very innovative and is always 
exploring new options in our sales territory. He’s also very traditional in 
some ways. A handshake is his contract and he’s quick to help others start 
up and succeed in the business.” 

Baxter has also contributed his own modernizing touch, upgrading the 
business to a computerized accounting package, Sage 50 by Sage Accounting. 

Over the long run, Baxter hopes to build a business Baird will continue 
to be proud of. 

“Allan is in here almost every day, but in his time off he likes to grow 
things and enjoy life in a different way,” says Baxter. “After 34 years, he’s 
earned it.”  ■
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Portable Restroom Trailers

LANE’S VACUUM TANK, INC.
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CHECK OUR PRICES

Rodne y Lane ’s CeLL 270.832.3793

   8 Restroom ...$4500
 10 Restroom ...$5000
 12 Restroom ...$5300
 14 Restroom ...$5600
 16 Restroom ...$5900
 20 Restroom ...$7000

13" Tires
23" High

•  2015 International  
Terastar, 1100 Waste,  
400 Fresh ...........$76,000

•   2015 Ford F-550,  
950 Waste, 300 Fresh,  
Gas .....................$63,000

Call about our new design to haul handicaps Used trailers  
also for sale

•  2015 International  
Terastar, 1000 Waste,  
300 Fresh ............$72,000

•   2015 Ford F-550,  
900 Waste, 300 Fresh,  
Gas ......................$60,000

Steel Tanks Aluminum Tanks

•  2014 Dodge 5500,  
900 Waste, 300 Fresh .. $72,000 
4x4 ............................... $74,500

•   2014 Dodge 5500,  
1000 Waste, 300 Fresh . $69,000 
4x4 ................................ $71,500
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tough winter service. A 2012 International Terra Star features a 725-gallon 
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4300, each with Vacutrux Supertrux III tanks and Wallenstein pumps. 
Delivery vehicles include a 2008 Dodge Dakota and a 2012 Chevrolet 2500. A 
1957 GMC half-ton is taken out for parades and special occasions.
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extended requirements for portable restrooms to most construction sites. 

“At one point you could have told construction workers to use the 
service station down the road,” Baird says. “Now portable restrooms are 
required for everything from road work to single-home construction.” 

Major concerts and events typically punctuate the year. Go-Johns has 
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Developing many happy 
industry relationships

Above: Allan Baird (right) and 
operations manager James 
Baxter pause to review the day’s 
workload at the company yard.
 
Right: The yard at Baird’s is 
busy with restroom inventory 
and trucks coming and going 
every day. Shown in this photo 
is a restroom trailer from 
Ameri-Can Engineering and a 
2011 Dodge 5500 built out by 
Vacutrux Ltd.

Postal delivery is more expensive, but 
we get better results. We concentrate 

on flyers in the fall, first covering one half of the 
territory and then the other the following month. 
The first flyer brings in a lot of work and 
staggering delivery evens out the workload.

— James Baxter
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We offer a vast selection of Pumper & 
Cleaner products to meet  
your specific 
needs.

1000 Marble Mill Circle, Marietta, GA 30060
Toll Free: 800-241-2680   PH: 770-955-5225

FX: 770-955-2377   Email: sales@atlantarubber.com

Visit Our Online Store www.AtlantaRubber.com
Special Packaging
Fabrication 

Custom Assembly Work
On-Site Troubleshooting

Value Adding  
Services:

KANAFLEX HOSE SPECIAL
3" x 25' Green Black Septic Suction Hose -

• Kanaflex® Hose • Quick Coupling Adapters • Brass Valves • Flanges • Jetting and Sewer Hose • Safety Products • Gloves • Rain Suits • Boots • Eyewear • Threaded Couplings •

• Kanaflex® Hose • Quick Coupling Adapters • Brass Valves • Flanges • Jetting and Sewer Hose • Safety Products • Gloves • Rain Suits • Boots • Eyewear • Threaded Couplings •

$97ON
LY

( Coupled M X F Aluminum 

Quick Couplings)

• Industry Finance Specialists

•  Industrial and Commercial  
Equipment Financing

• Manufacturer Programs Available

• Acquisitions Financing

A Premier Commercial 
Finance Company that 
specializes in financing  

& leasing equipment  
in the Waste &  

Environmental Industries

SERVING THE NEEDS OF  

THE WASTE INDUSTRY FOR  

OVER 20 YEARS 

People’s United  
Equipment Finance Corp.

 A subsidiary of People’s United  
Bank

PLEASE CONTACT YOUR LOCAL REPRESENTATIVE

John Moore
Cell: 720-315-5700

Area: NV, CO, MT, WY, 
UT, NM, NE, KS

Kevin Parry
Cell: 704-650-2635
Area: NC, WV, SC,  

Western VA, Inside Sales

Gerald Hargrave
Cell: 713-898-0531

Area: TX, OK, LA, NM

Kevin Steier
Cell: 502-741-7524
Area: TN, KY, OH, 

WV, MO

Bob Pritchett
Cell: 205-999-4214

Area: GA, FL,  
AL, MS, AR

Ozzie Merino
Cell: 714-351-4798

Area: CA, OR, WA, ID

Perry Siler
Cell: 231-745-3495

Area: MN, WI, IL, IN, 
MI, OH, IA, ND, SD

JD Magness
Cell: 804-694-6183
Area: Eastern VA, 
MD, DC, NJ, DE

Bob Marino
Cell: 215-360-1776
Area: PA, NY, CT, RI,  

MA, NH, VT, ME
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Your Equipment SUPERSTORE Since 1995

Complete Details At

www.AmazingMachinery.com

• 4000 psi @ 4.0 gpm w/Pump
• GX390 Honda OHV Engine
• 150" x 1/4"" Hose w/Remote Hose Reel
• 3 Nozzles/Ball Valve/Aqua Pulse

$1895.00
FREE Freight

• 20"" Reel w/ 100" of 3/8"" Cable
• 7"" Color LCD Display
• Heavy Duty Powder Coated Frame

$1895.00
FREE Freight

Viztrac® AM100-100 J/E4040HA-CKIT2

3807 Old Tasso Rd. • Cleveland, TN 37312
1-800-504-7435

$2895.00$2895.00
BUY BOTH

6 Months, No Interest!

Get 6 Months to Pay on Purchases of $99 or More.
Choose Bill Me Later® at Checkout. Subject to Credit Approval.

$1495.00
$1495.00ONLY

$1495.00$1495.00
ONLY
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 THE ANTI-THEFT GREASE VAULT
With the rocketing price of used cooking oil and grease, thieves 

all over the country have been busy stealing grease in the dead of 

night and quietly slipping away. We just made it harder for them. 

We are the leading manufacturer of waste handling and recycling 

equipment in North America and our Grease Vault features a patent 

pending design that thwarts even the most ingenious efforts. With 

interlocking lid plates, shields for the lock and security bar, and a 

heavy duty grate, you can feel secure that your grease will stay 

exactly where you put it...until you’re ready to sell it yourself. 

www.wastequip.com | 877-468-9278

This feature in Pumper reports noteworthy conversations that take place at 
the Pumper Discussion Forum, an online forum for industry professionals found 
at www.pumper.com. Pumper Discussion enables exchange of information 
and ideas on septic and drainfield installation and maintenance, trucks and 
equipment, portable sanitation, chemical and additives and much more. 
Information and advice in “Overheard Online” is offered in good faith by industry 
professionals. However, readers should consult in depth with appropriate 
industry sources before applying such advice to a specific business situation.

Question: Has anyone found a good way to clean a 2-inch sight tube on a 
vacuum truck? i can’t find a soft brush for this purpose.

Answers: I used to just replace it.

 ◆  ◆  ◆

 I use a water jet. If that doesn’t work, replace the sight tube.

 ◆  ◆  ◆

Do you drain the sight tube at night if you’re parked outside so it doesn’t 
freeze? Is the process shutting off ball valves and undoing the caps, and then 
drain into a bucket?

 ◆  ◆  ◆

I’m interested in the sight tubes. My trucks use the glass bowls. What 
material is the tube constructed of? How long do they last? Have you ever 
had an issue/emergency with one breaking?

 ◆  ◆  ◆

Yes, I have had one freeze and crack, so 
I switched to using 2-inch milk hose. 
It freezes but doesn’t break or crack. 

Just make sure during 
installation that elbows 
are mounted so the 
hose drains completely 
when the truck is 
emptied. I had this 
done wrong the first 
time. I can post photos 

of my current setup. The blue-colored 
hose actually stays clean longer. I have 
an extra tube made, and swap hoses 
when they get too dirty. ■

Scrubbing 
the Sight Tube
How can I deal with the constant maintenance 
concern of dirty sight tubes?

Overheard Online

One poster 
uses a durable 
2-inch milk 
hose as a sight 
tube and easily 
replaces it 
when it gets 
too dirty.
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T H E R E ’ S

HEAVY DUTY,
A N D  T H E R E ’ S

HEAVIER DUTY.

galbreathproducts.com • 877-468-9278

Dewaters Overnight
Consistent Results
Low Energy Use
Self-Cleaning

> All Stainless Steel & 
Plastic construction

>Roll-Off Frame

>Very Forgiving
>Amazing results

Patent Pending

If it will Floc, it will work.       ITRDewatering.com or call: 317-539-7304
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Cape Cod Biochemical Co.

800-759-CCLS
www.SepticOnline.com

Green Products for 
Septic Professionals 
Since 1976

We have been formulating products exclusively for septic contractors since 1976. 
Our products are made to address the issues that you see on the job every day.  

We have hands-on experience in the field; and we speak your language. When you 
call us for advice, we give you honest advice. We don’t just try to sell you something.

PLEASE CONSIDER THESE PUMPER-SPECIFIC PRODUCTS 
TO ENHANCE YOUR CAPABILITIES AND YOUR BOTTOM LINE:

CCLS: USDA-Approved liquid bacteria/enzyme product for residential and 
commercial septic tanks. This is the answer to the question, “Is there anything I can put 
in my tank…?”

BIO-REM E-D: extremely high-count, USDA-Approved granular bacteria/enzyme 
product with very good grease capability, for use in small grease traps and to help 
restore drainage to sluggish drain fields and leaching structures.

DrainMaster: liquid bacteria-enzyme concentrated drain cleaner removes buildup 
and has good grease capability for automatic injection into larger grease waste 
systems. 

AfterShock: oxidizer-enhanced bacteria bioremediation restorative. The best of 
our products at opening clogged drain fields and leaching structures.

For details on these products, as well as our program of “Better Business Through 
Customer Education” please call us at 1-800-759-2257. We’ll send you our catalog – 

including prices and all educational materials – or visit us at SepticOnline.com.

      – Rick Howe, President

8' 2-Station
w/A/C & Heat • 300 gal waste

20' 6-Station
w/A/C & Heat • 600 gal waste

GS-07F-0236V

See our website for more layouts and options.

12' 2-Station Combo
w/AC & Heat - 450 gal waste 

Includes Showers

24' 7-Station ADA
w/A/C & Heat • 750 gal waste

info@cohsi.com • 630.906.8002 • www.cohsi.com

• Lowest Interior Floor Height in the Industry
• ADA wheelchair accessible units.
• Unlimited Floor Plans from 8' to 53' Trailers
•  Rigid Steel Shell Construction from top to  

bottom to resist rot and warping.
•  Specializing in Customizing trailers to fit your needs.
• Easy Fold-Up Steps & Door Handles
•  24/7 Tech Support for the best customer  

service available.
• Free Nation Wide Lead Program for our customers.
• Large Capacity Waste Tanks
•  High Privacy Partitions are Standard for  

Added Comfort
•  Rigid Platform, our smallest wide body trailers  

start out with Dual 10" ASTM I-Beams.

BIOSOLIDS APPLICATORS

7,000 gallons per 
acre at 9 mph

Bloomington, IL
1-800-678-2459

Rehab & 
Consignment 
Options

2,500 to 6,000 gallon injection or broadcast

Trailer models
also available
liquid or dry

www.stahly.com





50     Pumper • October 2014

Spotlight

Satellite Suites series of restroom trailers 
is aimed at luxury events, weddings and parties
By Craig Mandli

S atellite Industries utilized the stage of the 
2014 Pumper & Cleaner Environmental 
Expo International to mark its entry into 

restroom trailer manufacturing. At the largest en-
vironmental services trade event in the country, 
Satellite rolled out a new product line with a pair 
of Satellite Suites models aimed at the luxury re-
stroom trailer market.

The 10-foot, two-stall model and a 20-foot, 
eight-stall model were displayed at the Expo in 
Indianapolis in February, creating excitement 
among attendees, according to Charlie Senecal, 
a national accounts manager for Satellite and one 
of the line’s designers.

“The response was better than expected, and 
we aimed pretty high to begin with,” Senecal says. 
“We talked to a lot of potential new customers 
that were impressed with the unit. On top of that, 
many of Satellite’s longtime customers are now 
looking at the feasibility of adding a restroom 
trailer to their fleet. It was a great show for us.”

The luxury trailers feature an advanced 
sump pump system with a bottom dump for efficient tank evacuation.

“You can get a nice trailer, but if the sump clean-out is on the side, you 
are always leaving some waste in the tank, which creates odor issues,” says 
Senecal. “With this system, the bottom dump allows you to leave the tank 
clean and odor-free.”

The company took precautions to make the unit leak-resistant, includ-
ing a new “over-armor’’ roof skin that is impervious to the sun, rain, snow 
and ice. The roof easily sheds water, eliminating the potential for leaks 
around roof fixtures. Rather than a wood structure, Satellite uses aluminum 
and composite material.

“All the places you would normally see wood on a trailer don’t have any 
on these units,” says Senecal. “Therefore, you’ll never see any water damage 
or soft spots on the floor, walls, or cabinets and trim. The skin on the roof 
is a brand-new material that is extremely durable. There’s nothing that can 
degrade.”

The exterior is covered with a seamless gel coat that is difficult to dam-
age and easy to repair. Lighting is all LED components for lower energy and 
maintenance costs. Units have half-gallon flushing urinals and premium toi-
lets in spacious interiors, along with lockable cord storage, hidden electrical 
connections and AM-FM stereo with Bluetooth capability. Air conditioning 
and heat are standard.

“We designed these units to be used at upscale special events, such 
as weddings, golf tournaments and large family gatherings,” says Senecal. 
“They are designed to not have to compromise on any of the comfort and 

luxury that indoor restroom facilities provide.”
Senecal says response to the units was so positive he is already work-

ing on additional models, including larger trailers with more stations and a 
shower trailer. He hopes they are ready to display at the 2015 show when it 
becomes the Water & Wastewater Equipment, Treatment & Transport Show, 
or WWETT.

“I feel that Satellite really did a great job bursting onto the luxury rest-
room trailer scene this year, and I’m excited to see what we can come up with 
for next year’s show,” says Senecal. “I don’t feel there is a lot we can improve 
on the models we have, but there is always room for new innovations. That’s 
what’s exciting.” 574/350-2152; www.satelliterestroomtrailers.com. ■

Above: The interior of the 
unit is constructed using 
aluminum and composite 
materials for durability and 
longevity. (Photo by Jim 
Kneiszel)

Right: Tim Hilde, left, director 
of Satellite Suites, discusses 
the features of the new luxury 
restroom trailer with Pumper 
& Cleaner Expo attendees. 
(Photo by Craig Mandli)
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Behind every product we sell is a hardworking,
dedicated Canadian committed to delivering the
best portable sanitation equipment in the world.  

It is this dedication that has allowed us to become
Canada’s largest portable sanitation equipment

manufacturer. With four distribution centers across
the country, we are committed to working  

even harder to ensure Canadians get the service  
they deserve and the products they need.  

That’s a promise.

705-325-4200 | 800-465-9590 | polyjohncanada.ca

PRODUCTS BUILT 
BY CANADIANS FOR CANADIANS

P J  U S A  |  P J  C A N A D A  |  P J  I N T E R N A T I O N A L  |  P J  S O U T H  A M E R I C A  |  P J  M E X I C O
POLYJOHN.COM POLYJOHNCANADA.CA POLYJOHN.CO.UK POLYJOHNSA.COM.BR POLYJOHNDEMEXICO.COM
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Call for a personalized online demo.

Specialized Software for Toilets / Septic / Grease / Oil

• Increase Profitability
• Improve Route Efficiency

• Enhance Customer Retention
• Effectively Manage Resources

• Track Return on Investment

Real-Time Android Apps
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Applications:
• Septic handling • Liquid and dry chemical & fertilizers
• Construction • Sewer cleaning, water jetting leader hose 

NEW! Tiger™ TRS™
• Heavy duty rubber blend suction hose for septic use.

Tiger™ Green/Tiger™ Red/Tiger™ Yellow/Tiger™ Blue
• Superior EPDM compounds - longer life; more durable; superior chemical resistance.
•  Superior Flexibility - 22% more flexible! Easier to handle off trucks, especially in  

cold weather!
• UV and weather resistant exterior.
•  Specially designed abrasion-resistant helix – slides over and around objects;  

easier to handle and work with.

NEW! Piranha® Slither® Jetting/Lateral Line Hose
• Ultra Slick polyether-urethane cover design.
• Maneuvers around and through difficult bends.
• Makes lateral line sewer cleaning jobs easier.

Slither® Sewer
Jetting Hose

Pressure Washers, Replacement Engines, 
Pumps, Parts & Accessories

WaterCannon.com             1.800.333.WASH (9274)

Industry Trained Staff
Water Cannon 
is proud to be a 

MWBE

YEARS OF 
SERVICE

Orlando | Phoenix | Minneapolis | Hattiesburg | Melbourne | Toronto | Bogota
International: 1-321-800-5763 ext.115
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available from 8:30 a.m. to 9:00 p.m. 
weekdays E.S.T.

SEWER 4 PACK

$54.99

JETTER KIT

$49.99

50' 4K HOSE

$44.99

3300 PSI

$399

QC 4 PACK

$9.99

DUCT CLEANER

$399

TRIGGER 5K

$24.99

DRAIN CLEANER

$1,299

THREADED

$2.99

24" CLEANER

$739

GX390QA

$599

HOT WATER

$3,899

ROTATING 4K

$39.99

PORTABLE REEL

$375

RECOIL

$15.99

DIESEL POWER

VACUUM SYSTEM

Wee Engineer
WITH IMAGINATION Call us for a quote

PO Box 39, Dayton, IN 47941
Toll-Free: 

877.296.2555   
Phone: 765.296.2027   

Fax: 765.296.3027
www.wee-engineer.com

Join us on Facebook!

SPRING MOUNTS  
decrease fatigue on your tank 
frame, mounts to most tanks, 
easy bolt or weld-on style, 
heavy-duty stress relieved 
springs.  
Mounts with springs..$82.00
Springs alone ...........$11.00 

Thank you to Boone County  
Regional Sewer District
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Dell Computers once had a program in 
which the company planted a tree every time 
a customer bought a computer. “That program 
doesn’t make nearly as much sense as Dell es-
tablishing a recycling program for old comput-
ers,” Tichenor says.

DRAW THE LINE
Some businesses donate a fixed percent-

age of annual profits to charity. 
“I think 5 percent of profit makes sense 

as a standard,” says Tichenor. Ken Dayton, the 
former CEO of the retailer Dayton Hudson – 
now Target – set the standard not only for his 
company but also for the business culture of his 
city, Minneapolis. When introducing new CEOs 

to the area, Dayton would “basically tell them 
that 5 percent of profit was expected to be given 
back to the community,” Tichenor explains.  

But Weinberger points out that times 
change and you can’t bank on a hard and fast 
number for giving. Instead, focus on the mis-
sion of your business and consider your overall 
goals when it comes to charitable giving. And 
when your situation changes due to market 
forces or a change in employee attitudes, get 
creative with other approaches. Options Wein-
berger suggests include in-kind donations, free 

service work or giving employees time off to do 
volunteer work. 

Take time to think through your choices – 
but don’t just walk away from a decision about 
charitable giving.     

“For a small business to survive, succeed 
and grow, their communities must support 
them,” Weinberger says. “In turn, businesses 
must also support their respective communi-
ties.” ■

Some do’s  
and don’ts

Gail Bower, president of Bower & Co. 
Consulting in Philadelphia, offers these tips 
and cautions in deciding how you give back: 

Do:

• Make the decision strategically.

•  Check out the organization to make 
sure it is well run and successful.

•  Seek partners to make the most of your 
contribution or sponsorship 
investment.

•  Engage employees and/or customers 
through connection to the 
organization.

•  State your philanthropic and sponsor-
ship parameters clearly on your website.

 

Don’t:

•  Send a check and a logo or invest in 
a Gold, Silver or Bronze “sponsorship” 
and expect results. Get involved.

•  Expect long-lasting visibility or results 
from one donation.

• Feel pressured to do everything.

•  Make nonprofit organizations fill out 
online applications.

•  Be afraid to be generous with the right 
partners.

B usiness owners are inundated with requests to contribute to local 
charities, civic organizations and other community groups. The 
higher your profile, the more likely you’ll find yourself on the re-

ceiving end of their requests.           
Some people have trouble saying “no” to any such plea. Others hardly 

ever say “yes” – not out of principle, but simply because they’re just so 
overwhelmed.

How – and how much – you contribute from your business toward the 
common good, whether to charity, in public service or through in-kind 
donations, is a personal decision.

You could punt and make a token donation to ev-
ery organization that asks, or just throw every solicita-
tion in the trash. Neither extreme is practical though.

The more you give, the more lists you end up on, as 
groups you’ve never even heard of decide you must be 
a generous soul – or an easy mark. Keep it all to your-
self and you might end up with the reputation as the 
local Scrooge. You have every right not to give a penny 
of your money or your time, but most business owners 
want to be supportive at some level.

Perhaps you want to support a cause you’re pas-
sionate about. Or you want to help those less fortunate 
than you are. Or maybe you simply want to give back to 
the community in gratitude for the support it’s shown 
your business.

 
GETTING STARTED

“There is no price tag that can be put on being a good corporate citi-
zen,” says Richard Weinberger, CEO of the Association of Accredited Small 
Business Consultants. Businesses benefit when they adopt an ethic of so-
cial responsibility and doing good, he says, pointing out that giving com-
panies have better employee morale, productivity, more effective market-
ing and a bump in quality service.

“Customers want to do business with companies perceived as doing 
the right thing,” Weinberger says.           

So sooner or later, you will have to make some choices.
“The first decision businesses need to make is whether they want to 

support an organization for philanthropic reasons, to further their own 
business goal or some combination,” says Gail Bower, president of Bower 
& Co. Consulting in Philadelphia.      

Bower helps businesses and nonprofits develop corporate sponsor-
ships. Her expertise includes marketing and event and festival produc-

tion, and she’s written the book How to Jumpstart Your Sponsorship Strat-
egy in Tough Times.

 THE RIGHT FIT
She suggests that if your reason is purely philanthropic, choose a 

charity that’s important to your staff, customers or community.        
Are your employees handy with tools? You could pay their wages for 

a shift working on a local Habitat for Humanity project or helping erect 
equipment in a park. (They might be willing to volunteer their services – 
but that has to be their choice. Requiring them to volunteer is unfair and 

likely to land you in legal trouble.)        
Or you could support something that offers your 

business a spin-off benefit – perhaps sponsoring train-
ing programs in the kind of skills you hope to see in fu-
ture job applicants at your shop.

If charitable choices garner goodwill for your busi-
ness, so much the better. However, public relations may 
be just a side benefit, not your goal.

“Any type of donation associated with a company’s 
name has PR value,” says Weinberger. Of course, the 
price can vary too: “The name of a business on the back 
of a sports jersey is more noticeable than a name on a 
placard at a silent auction, so the cost and visible expo-
sure must be balanced.”

 
RAISE YOUR PROFILE

Giving isn’t ultimately about advertising your products or services, 
Weinberger points out. If PR is driving your decision, look for opportuni-
ties that are more closely connected to your business.

Sponsorship can help there, says Bower. If you’re trying to reach a 
new segment of customers, work with an organization that reaches those 
same customers. Is there a new subdivision in town whose residents 
might be potential customers for your septic services? Consider becom-
ing a sponsor for the community playground or the annual neighborhood 
block party.

Of course, a lot of times your goal might be both philanthropic and 
promotional. In that case, “select an organization that can allow both,” 
Bower says. “For example, perhaps the company has a strong environ-
mental component to its brand. It may select a park or clean-water envi-
ronmental organization.” 

John Tichenor, a management professor at Stetson University in De-
Land, Fla., recommends aligning your giving with your overall mission.           

MOney Manager

Paying it Back
Plotting a strategy will maximize the benefit of giving when local charities and other community 
groups come calling  By Erik Gunn
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ik

 G
un

n

Erik Gunn is a business 
writer in Racine, Wis.

For a small 
business to survive, 

succeed and grow, their 
communities must support 
them. In turn, businesses 
must also support their 
respective communities.

Richard Weinberger
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DIG SMART.
DIG SAFE.

800.752.2400  · 740.374.2306  · www.X-Vac.com

· SAFER

· VERSATILE
· EASY OPERATION

· SIMPLE MAINTENANCE
· MAXIMUM EFFICIENCY

· GLOBAL SALES & SUPPORT
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overwhelmed.
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TSITSI
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SHINE ON Products From

SHINE ON Products From

Professionals in the Vacuum Tank & Trailer Industry
Contact: Jerry Blake, Toll Free: 866.720.4999

or: Mike Morong: 303.591.7230

P.O. Box 8136, Cranston, RI 02920     
Email: jerry@tankservicesinc.com   
Cell: 401-688-0043 
Web site: www.tankservicesinc.com

Mike Morong
Western Region Sales Office  
Denver, CO    
Email: mike@tankservicesinc.com

Call Today For Spring SavingS

Conde

Conde

Self Contained Unit  
600 gallon steel tank, 33.5 HP Kubota diesel engine (choice 

of pumps),  200 gallon poly tank, 6 gpm 3,000 psi jetter.

Slide-In Units  
500-1,000 gallons, 1 or 2 compartment; select a pump 

package & engine HP. Standard units “Always in Stock” all 
light weight aluminum, many available options.

Roll Off Vacuum Tank

2003 FL-70  
Air Ride, 2,800 gal. single compartment, rebuilt 

meter, 230 HP Cat, 6-spd.

NEW 9000 Gallon Aluminum Vacuum Trailer,  
Air ride suspension (tri-axle), pump platform, bright finish, LED lights, Betts valves,  

ON THE GROUND READY FOR DELIVERY.

2014 Peterbilt’s In Stock

Peterbilt  
4500 gallon stainless, hoist tank Peterbilt 337 

3600 gallon aluminum hoist tank

 Need Equipment? Contact Us We Can Get It. 866.720.4999

Used reconditioned Utile 625 
and 825 vacuum pumps

Used Pumps
For Sale

NEW ENGLAND 
DISTRIBUTOR

TANK DISTRIBUTOR FOR

2013 Peterbilt  
26,000 GVWR, auto transmission, 400/1100 stainless 

steel tank, Masport HXL4 pump, dual service-loaded.

2015 Kenworth, tri-axle 4200(200/4000) NVE 
Challenger 866, jetter system.

2005 M2 Freightliner, 400HP MB engine, 
10-speed, 200,000 miles, Jurop 150 vacuum pump, 

4200 steel tank heat on valves $46,500 OBO.

2003 RD Mack, 500HP, 8LL, 
20F/58R, 100,000 miles, J&J steel 

body, call for pricing.

2015 Peterbilt 
2800 gallon tank

5000 Gallon 
Aluminum 
Tanks In 

Stock

DO YOU HAVE SOMETHING TO HIDE?™

Conceal unsightly devices 
with ultra-realistic rock 
enclosures. New sizes and  
new colors now available. 

•  Several models cover  
septic risers—even those 
with junction boxes

•  Heavy-duty commercial  
construction built to last

•  Smaller models 
cover cleanouts 
and vents  

Manufactured by www.dekorraproducts.com - Toll-Free 888-635-8585

s

111 model rock

Septic Tank with  
three 24" access covers
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SHINE ON Products From

SHINE ON Products From

Professionals in the Vacuum Tank & Trailer Industry
Contact: Jerry Blake, Toll Free: 866.720.4999

or: Mike Morong: 303.591.7230

P.O. Box 8136, Cranston, RI 02920     
Email: jerry@tankservicesinc.com   
Cell: 401-688-0043 
Web site: www.tankservicesinc.com

Mike Morong
Western Region Sales Office  
Denver, CO    
Email: mike@tankservicesinc.com

Call Today For Spring SavingS

Conde

Conde

Self Contained Unit  
600 gallon steel tank, 33.5 HP Kubota diesel engine (choice 

of pumps),  200 gallon poly tank, 6 gpm 3,000 psi jetter.

Slide-In Units  
500-1,000 gallons, 1 or 2 compartment; select a pump 

package & engine HP. Standard units “Always in Stock” all 
light weight aluminum, many available options.

Roll Off Vacuum Tank

2003 FL-70  
Air Ride, 2,800 gal. single compartment, rebuilt 

meter, 230 HP Cat, 6-spd.

NEW 9000 Gallon Aluminum Vacuum Trailer,  
Air ride suspension (tri-axle), pump platform, bright finish, LED lights, Betts valves,  

ON THE GROUND READY FOR DELIVERY.

2014 Peterbilt’s In Stock

Peterbilt  
4500 gallon stainless, hoist tank Peterbilt 337 

3600 gallon aluminum hoist tank

 Need Equipment? Contact Us We Can Get It. 866.720.4999

Used reconditioned Utile 625 
and 825 vacuum pumps

Used Pumps
For Sale

NEW ENGLAND 
DISTRIBUTOR

TANK DISTRIBUTOR FOR

2013 Peterbilt  
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steel tank, Masport HXL4 pump, dual service-loaded.

2015 Kenworth, tri-axle 4200(200/4000) NVE 
Challenger 866, jetter system.

2005 M2 Freightliner, 400HP MB engine, 
10-speed, 200,000 miles, Jurop 150 vacuum pump, 

4200 steel tank heat on valves $46,500 OBO.

2003 RD Mack, 500HP, 8LL, 
20F/58R, 100,000 miles, J&J steel 

body, call for pricing.

2015 Peterbilt 
2800 gallon tank

5000 Gallon 
Aluminum 
Tanks In 

Stock



60     Pumper • October 2014

Odor Control…Guaranteed!

Clean Up With ROI Rewards
Every time you wash a truck, clean a restroom 
or charge a waste tank you can be earning 
points to use towards FREE products from 

Satellite.  So far, customers have redeemed 
their points for over $1,000,000 worth of 
FREE products. You can too! Order today.

877.764.7297 | safetfresh.com | facebook.com/safetfresh

|||||||||||||||

ROI
REWARDS

[ 877.764.7297 ]
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More power to you in the form of on-line training. Helpful videos, graphics and 
tests that get you and your team up to speed on maintaining and operating 
a Vac-Con truck more effi ciently and safely.
www.vac-con.com

A subsidiary of Holden Industries, Inc., Vac-Con is a 100% employee-owned company.
©2014 Vac-Con, all rights reserved.

Safety. 
Eff iciency. 
Sustainability.
That’s why we’ve created the industry’s 
most powerful on-line training system. 

VAC[ColePublishing_9x10.875].indd   1 7/7/14   6:03 PM

A few months ago I addressed some safety concerns for onsite system 
service providers and inspectors. As I continue to travel around 
the country to speak to wastewater professionals, I hear from 

contractors who talk about the need to enter tanks to complete repairs to 
baffles and other components.

At the same time, not a year goes by without reading or hearing about 
someone dying when entering a septic tank without adequate confined-
space training or equipment. Sadly, very often there are multiple fatalities 
in these cases as someone enters the tank in an attempt to save the person 
overcome by dangerous fumes. 

Any enclosed working area faced by onsite professionals should be 
considered dangerous, but the confined space most associated with septic 
service technicians is the septic tank. By definition, a confined space is an 
area with limited entry and exit that contains known or potential hazards, 
has poor natural ventilation, and is not designed for continuous human 
occupancy. 

Deep excavations to access septic tanks or pump tanks present some 
of the same confined-space hazards in addition to the potential for col-
lapse of the excavation. Worker safety laws require special precautions, 
equipment and training for entry into confined spaces.

 
THREAT OF TOXIC GAS

When faced with a confined-space situation, three primary sources of 
concern come to mind: oxygen deficiency, toxic gases and explosive condi-
tions. Suffocation caused by oxygen deficiency is due to the biological and 
chemical activity in the tank consuming oxygen. In addition, the percent-
age of oxygen in the air is reduced due to the formation of gases such as 
carbon dioxide and methane. 

The atmosphere contains 21 percent oxygen. At 14 to 16 percent, the 
safe exposure limit is eight hours. For a short time humans can tolerate 
levels as low as 12 percent. At 7 percent the condition is fatal. An oxygen 
deficiency meter should be used to determine if levels are sufficient. 

Toxic gases that are common in septic tanks and other system com-
ponents are hydrogen sulfide and carbon dioxide. They are both formed 
during anaerobic decomposition occurring in the septic tank. Hydrogen 
sulfide can be detected by the distinctive rotten egg odor; the problem is 
that the sense of smell is lost quickly as the concentration of the gas in-
creases. Hydrogen sulfide gas can be detected by a hydrogen sulfide detec-
tor or lead acetate paper. 

Carbon dioxide, on the other hand, is an odorless and colorless gas. It 
is heavier than air so will be found at the bottom of the tank. In general, if 
oxygen levels are sufficient it usually means that carbon dioxide will be in 
the safe range.

 
NO SMOKING

The most common explosive agent found is methane. Methane is col-
orless and odorless and is not toxic but can cause oxygen depletion. It is ex-
plosive at concentrations of 5 to 15 percent. Everyone has a story about an 
explosion triggered by someone smoking around the tank while pumping. 
That is a good reason service providers should not smoke while pumping a 
tank. Recognize the risk of explosion and refrain from using electrical tools 
or any items with sparks or flames until the situation is safe. 

A confined space must be adequately ventilated using blowers and 
large-diameter flexible hose before worker entry. The person entering the 
space should be secured with a lifeline attached to a safety harness. Ap-
propriate lifeline materials are 3/4-inch manila, 1/2-inch nylon or 1/2-inch 
polypropylene. Two physically able people should remain on the surface 
when someone enters a tank. 

The confined-space rescue of a person not wearing a lifeline should 
only be undertaken by someone wearing a self-contained breathing ap-
paratus and a lifeline, or after proper ventilation of the space. Generally 
two fatalities occur when someone enters the tank to save a worker without 
following these guidelines. Make sure this does not happen to you! 

Confined-space training programs are available through state worker 
safety offices. If you frequently encounter confined-space situations or 
deep excavations, make sure your entire crew has the proper training and 
that all necessary safety equipment is available.  ■

Septic SyStem ANSwER MAN
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Jim Anderson, Ph.D., is an emeritus professor 
at the University of Minnesota Department 
of Soil, Water and Climate, education 
coordinator for the National Association of 
Wastewater Technicians, and recipient of the 
pumping industry’s Ralph Macchio Lifetime 
Achievement Award. Email Jim questions 
about septic system maintenance and 
operation at editor@pumper.com.

 
Beware of Unseen Trouble Below
Mistakes in confined-space entry situations claim lives every year. Take all necessary precautions 
to work safely inside septic tanks and excavation sites  By Jim Anderson

Not a year goes by without reading or hearing about 
someone dying when entering a septic tank without 
adequate confined-space training or equipment. 
Sadly, very often there are multiple fatalities in these 
cases as someone enters the tank in an attempt to 
save the person overcome by dangerous fumes.
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Stock Tanks 
 Available in 1500, 2300, 2500, 3360 & 3600

                            ST Series  
Vacuum Tanks

www.vaxteel.com
Industrial Vacuum Equipment Galva, IL    800-545-0174    309-932-3311

Built to Order.
Built to Last.

Hoisted Tanks/Full Open Doors - Steel, Stainless & Galvanized - Tank Kits 300 to 5000 Gallon
Dealer for Seven Major Vacuum Pumps - Removable Hose Trays - Multiple Compartment Tanks

Interior Tank Coatings - Custom Paint Matching - Custom Film Lettering & Graphics
Equipment Installation - Roll Off Tanks - Approval Drawings - Production Progress Photos

0

Affordable Built to Order.

Schlomka Services, LLC
Forest Lake, MN

Visit our website for more available options & services

Vacuum Sales Inc.  
51 Stone Road, Lindenwold, NJ 08021

800-547-7790 • fax: 856-627-3044

Order Discounted Pumps Online
24 hours a day 7 days a week
www.vacuumsalesinc.com

parts@vacuumsalesinc.com It’s portable.
At work and in your daily life, when nature calls, 
Armal is with you.

Armal INC 

122 Hudson Industrial Drive Griffin, 

GA 30224 USA 

Phone: +1 770 491 6410

Toll free: 866 873 7796

www.armal.biz
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 *WARRANTY
  INFORMATION

• 2 year/100K mile warranty on engine, transmission 
   and rear end for Class 6 and Class 7 vehicles.

• 1 year/100K mile warranty included on engines for class 8 vehicles.

Special RepoRt

flower garden

    washing 
machine

from 
   the

 to 
the

For the first Mercer University project, drip 
trenches were dug first and not filled until 
the connections and every other aspect 
worked. This system was the senior design 
project for Kristina Deer, center. Sarah 
Dorminy, left, helps lay tubing, while Micah 
Esmond works in the background.
(Photos courtesy of Philip McCreanor)

(continued)

A few years ago, Georgia residents were 
suffering through one of the worst droughts 
in the state’s history. The reaction from 

Mercer University students, Habitat for Humanity 
and the state may change Georgia’s water rules 
and create a new service for companies that build 
and maintain decentralized wastewater systems.

The response from Mercer, in Macon, 
Ga., was to look for effective systems to recycle 
graywater, the slightly dirtied water that has been 
used to wash dishes, clothes or faces in a home. 
Students were interested in the topic, says Philip 
McCreanor, an associate professor of engineering 
and director of the Mercer engineering honors 
program. At the same time, the local Habitat for 
Humanity chapter was open to the idea, and it 
had homes ready for construction during the 
academic year so students could design the 
systems and help with the installation. 

In the Habitat houses, a collection of tanks, 
pumps and distribution pipes bring much-
needed irrigation to lawns and landscapes. 
For McCreanor and the State of Georgia, this is 
an experiment to see what types of graywater 
recycling concepts work.

 
GettING StARteD

It helped that Habitat was doing new 
construction. McCreanor’s students could design 
a graywater system without the complications of 
fitting it into an existing house. The complication 
they did face was creating a system both 
permanent and impermanent. “We had to build 
something that was permanent enough to last 
forever, but on the flip side it had to be removable 
so if we decided the experiment was not going the 
way we want, we could take it out without serious 
changes to the structure,” McCreanor says. 

Graywater reuse projects in drought-stricken Georgia 
could help conserve a precious resource and identify a 
new installation service for septic system contractors
By David Steinkraus

Philip McCreanor, associate professor at 
Mercer University, installs one of the corner 
connections of a dripline at a Habitat for 
Humanity house in Macon, Ga.
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One of the experimental systems was installed about four years ago. The 
second went in during the spring of 2013. All graywater coming out of the 
homes is routed into above-ground tanks. These are easy to change for trying 
out other options, and if there was to be some failure of the system, water 
would flow by gravity into the city sewer. 

There are two tanks, each 225 gallons. One serves as a settling tank 
and overflows into the second, which is a dosing tank. The first system, 
which went in about four years ago, incorporates a bristle filter. The second 
uses a Tuf-Tite EF-4 filter. Using different filters is part of the experiment. 
McCreanor suspects the characteristics of solids in graywater are different, 
and lint in particular will settle less readily than solids in blackwater. 

One concern is to keep the graywater moving because if it sits too long it 
turns septic. It needs to sit more than a day but less than a week to promote 
settling but avoid the onset of anaerobic decomposition. The dosing tank 
is a demand system. A timed-dose system could be filled beyond capacity 
if residents did several loads of laundry before the dosing pump came on, 
McCreanor says. 

From the dosing tank, water goes into standard drip tubing, 800 to 
1,000 feet of Geoflow. The amount of tubing was calculated with standard 
numbers that assume usage of so much water per person per day from a 
house of a certain size. At this point it looks like the systems are oversized by 
50 to 75 percent, McCreanor says. A five-bedroom, seven-occupant property 
has a low-flow washing machine that puts out only about 10 gallons of water 
per load instead of the approximately 50 that is typical. 

The dripline is set up for a constant forward flush to scour solids from 
the tubing. This required only a slightly larger pump and saved money by 
eliminating the solenoid valves and controller required for a timed back-
flush, McCreanor says.

At the outset, the design team did consider reusing the graywater 
inside the homes, he says, but they abandoned the idea because of the cost 
of putting graywater and potable water supply lines next to each other. If 
graywater was to be used for flushing toilets, a potable supply line would 
be required in case the graywater reserve was depleted. That means a level-
control system and a back-flow preventer for starters. Recycling graywater 

for laundry would create an issue 
of clothes picking up scent from 
lint. Utilizing the graywater for 
landscape irrigation eliminated 
such concerns.

 
CHANGING USAGe RULeS

When the State of Georgia 
granted McCreanor permission 
to run experiments, it was looking 
for results to inform its rule 
making, says Chris Kumnick, 
program director for land use in 
the state Department of Public 
Health. Alterations suggested by 
McCreanor’s work may be quickly 
incorporated into Georgia’s 
Manual for On-site Sewage 

Management Systems. The Legislature left that responsibility with the 
department and its 15-member technical review committee composed of 
three state regulators and various outside professionals, such as a developer, 
an installer, an engineer, an environmental health specialist and a soil 
scientist. 

There are already rules for graywater reuse, but the severe drought and 
concerns about the effects of climate variability are causing people to rethink 
those, Kumnick says. The manual currently allows a single-compartment, 
500-gallon tank minimum for graywater, and while subsurface drip irrigation 
is allowed, water used for that purpose must be aerobically treated. 

(continued)

We had to build 
something that was 

permanent enough to last 
forever, but on the flip side it 
had to be removable so if we 
decided the experiment was 
not going the way we want, 
we could take it out without 
serious changes to 
the structure.

—  Philip McCreanor

Right: At the first Mercer University project, students 
Brandon Cavendish, far left, and Sarah Dorminy, right, 
check the length of trenches for the graywater dripline. 
Kellin Bershinsky, with shovel, works on the dripfield, 
and Philip McCreanor operates a Vermeer trencher.
 
Below: The second graywater system installed by the 
Mercer University project team includes a sump tank 
that collects water from the home and discharges to the 
treatment tank through a pipe that was installed after 
this photo was taken. The tanks were placed beyond 
the dripline from the roof, and a rock bed behind them 
prevents soil erosion.
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this photo was taken. The tanks were placed beyond 
the dripline from the roof, and a rock bed behind them 
prevents soil erosion.
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“So Phil was looking at the 
rules and questioning them,” 
Kumnick says. “He wanted to 
put a system in the ground and 
play with it. What happens when 
you modify the minimum tank 
size? What happens when you 
modify the treatment? So he’s 
trying different things to maybe 
reduce the cost and get the same 
performance.” 

Some manufacturers have 
wanted experimental approval 
for products but have objected 
to the amount of information 
they must accumulate and the 
amount of time needed to do 
that, Kumnick says. But Georgia 
has geology that varies from 
mountainous to ocean beach, 
and an experimental system 
running in one region for a 
few months will not provide 
enough information to predict 
its effectiveness when used 
across the state and justify a change in the rules, he says. Another benefit 
of McCreanor’s project is its survey of the actual user activity, he says; for 
example, how often they clean a washing machine filter. 

McCreanor challenged the assumptions in the current rules, and 
Kumnick says that’s good because the state does not have the manpower 
or time to review everything. “We encourage people to bring up this or that 
sentence. If someone really isn’t challenging or pushing, we’re not looking 
into it.”

 
oNSIte INDUStRY poteNtIAL

For customers, the benefits of McCreanor’s work may come in the form 
of a more economical and intelligent way to manage water.

Under current rules, graywater systems are not cost-effective for single-
family homes, says Matt Vinson, who owns Vinson Septic Solutions, and 
who installed the Aquaworx Intelligent Pump Controller panel that runs 
one of McCreanor’s graywater systems. For larger structures – multifamily 
homes, commercial buildings – reuse is economical and seems to be gaining 
in popularity, Vinson says. 

Dart Kendall, who owns Advanced Septic in Acworth, Ga., and 
donated the Geoflow tubing for McCreanor’s project, sees great potential in 
graywater reuse systems. This is a technology installers should get behind, 
he says, because drip irrigation provides much better water use. Installers 
should also become involved with regulators now to make sure rules are 
well-written and to avoid the greater trouble of trying to revise them later. 

Kendall envisions great possibilities for onsite installers to promote 
graywater systems to complement decentralized wastewater treatment 
systems and public sewers, essentially finding far broader markets for their 
services and helping conserve reuse of a precious resource. 

As McCreanor’s work in a sewered area demonstrates, Kendall says, 
“There’s a potential for septic tank guys to turn right around and go back into 
the areas we lost to sewers.”  ■

Right: Student Lexington Belyeu guides the 
Vermeer trencher through heavy Georgia soil.
 
Below: Students finish the drip system at 
the second Mercer University graywater 
project. Davis Lacey, left, puts in an 
irrigation control box. Each zone has one 
so researchers can measure the pressure 
and drip rate for the experimental system. 
Working with Lacey is Laura Lopez Sosa.
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Advantage Funding is the 
largest Independent Commercial 
Transportation Lender in the U.S. 
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IN PROGRESS

  Delivery Available Anywhere in the Lower 48!! TransportTruck.com

ATTENTION  
CALIFORNIA  
OPERATORS,  

we want  
your trades!! 

We stock a  
wide variety of 

emission  
compliant  
chassis of  
all sizes!! 

We want to build 
your truck and  
take your non- 

compliant truck  
off your hands!!!

Call us today  
for details!!2007 Mack CHN613, AC 427HP, 13 spd, new 3360 gallon 

steel vac tank, new Masport 400 liquid cooled vac pump.
Call For Pricing!

2-YEAR 200,000 MILE DRIVE TRAIN WARRANTY

2005 Freightliner M-2, Cat 250HP, 9 spd, AC, low miles, new 
2500 Gallon steel vac tank, new RV-360 Jurop Pump vac pump.

Call For Pricing!
2-YEAR 100,000 MILE DRIVE TRAIN WARRANTY

 2006 Sterling Acterra, Cat 210HP, 6 spd, 33# GVW,  
low miles, new 2300 gallon steel vac tank,  

new Jurop PN-84 vac pump.
Call For Pricing!

2-YEAR 100,000 MILE DRIVE TRAIN WARRANTY

NEW 2000-4200 gallon Alum. vac tanks,  
portable restroom and septic,  

10-year no leak warranties, on the GROUND!!,  
we have trucks to put them on, or will sell as loose tanks!

Call for complete specs and pricing!

Ask for Scott or Frank – 888-395-7551
After hours call Scott at 816-590-4076

TRANSPORT TRUCK SALES, INC.

 2006 International 4300, DT-466E 220 hp,  Auto,  
NON CDL, low miles, new1850 gallon steel vac tank,  

new Jurop PN-84 vac pump.
Call For Pricing!

2-YEAR 100,000 MILE DRIVE TRAIN WARRANTY

2006 Freightliner Classic, Mercedes 450 hp, 8LL, jakes, 
14,600# fronts, 46# rears, double framed,  

new 3360 Gallon steel vac tank, Hoist and Full Open rear door,  
new 866 Challenger liquid cooled, 200 gallons fresh water.

Call For Pricing! 
2-YEAR 200,000 MILE DRIVE TRAIN WARRANTY
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Classy TruCk Of The MOnTh

Sterling, Mass.

Favreau Septic Service

O wner Larry Favreau added this white and blue Kenworth T800 with 
a 4,500-gallon aluminum tank and NVE Challenger 506 pump built 
out by Bay State Truck and Trailer. The rig is powered by a 435 hp 

Cummins N-14 engine tied to a 13-speed Eaton transmission. The truck 
carries an O’Brien toolbox jetter, and features dual topside manways and 
a rear manway, digital Accu-Level and rear sight glasses, 3- and 4-inch 
inlets and 6-inch dump valve, heated collars and rear work lights. It also 
carries a Crust Buster. The truck has black painted wheels, chrome accents 
and stunning graphics by Add-A-Sign. Interior creature comforts include 
stereo, air-ride seats and A/C. The truck is used mainly for septic service 
and grease trap cleaning. ■

Got a truck with real WOW appeal? Show it off to Pumper readers!
Send photos of your truck after it has been lettered with your  

company name. Any industry-related truck is acceptable. Please limit  
your submission to one truck only.

Your Classy Truck submission must include your name, company 
name, mailing address, phone number, and details about the truck,  
including tank size, cab/chassis information, pump information, the  
company that built the truck, and any other details you consider  
important. In particular, tell us what features of the truck help make  
your work life more efficient and more profitable. Email your materials  
to editor@pumper.com or mail to Editor, Pumper, P.O. Box 220, Three Lakes, WI 
54562. We look forward to hearing from you!

Show uS yourS! 

LelyTank.com  
1.800.367.5359 • Temple, TX

FIRST IN QUALITY
  •  Vacuum tanks made to be durable

  •  Experience you can trust
  •  Service after the sale

CALL US FIRST
  •  Get a quote and see how we can 

save you money
  •  Financing is available

  •  Ask about additional aluminum 
and steel tank sizes

2500 gal. Steel 
Septic Truck

2000 gal. 
Aluminum Portable 

Restroom Truck

400/200 Slide-In 
with 8 h.p. 93 c.f.m. 

Juro-vac

1000 gal. Steel 
Portable Restroom Truck 

on F 550

4200 gal. Aluminum 
Septic Truck
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Telephone: 800-722-8384

ARTHUR CUSTOM TANK
MID-STATE TANK
ARTHUR CUSTOM TANK
MID-STATE TANK

Mid-State Tank Co., Inc.
P.O. Box 317

Sullivan, IL 61951

Fax: 217-728-8384

www.midstatetank.com

A.S.M.E. Certi�ed / D.O.T. Approved
 UL-142 Listed Tanks for your Business

Contact: 
Gene for a quote or check on stock tanks

Manufactures of dependable stainless steel and 

aluminum pressure / vacuum tanks and trailers 

for the septic, industrial and portable trucks.

Arthur Custom Tank is a subsidiary of Mid-State Tank

> Restroom Trailers
> Shower Trailers
> G.A.P. &
> Transport Trailers

Custom   
Manufacturers  of 

269-435-4ART(4278)

www.aRestroomTrailer.com  
info@arestroomtrailer.com   

Constantine, MI
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I n December 2002, Janice Cavanaugh was preparing for the Christmas 
holiday when her septic system failed. While the onsite system was being 
replaced, a sanitarian and member of the Connecticut Onsite Wastewa-

ter Recycling Association (COWRA) stepped in and halted a poor installa-
tion job. Cavanaugh was thankful for the professional oversight.

Little did Cavanaugh know at the time that five years later she would 
become the executive director of the organization of onsite professionals in 
a state where 40 percent of residents are dependent on septic systems. While 
she does not have an onsite wastewater background, 
Cavanaugh is a consumer who uses a septic system 
and appreciates the important role played by the 
members of COWRA in protecting the environment, 
public health and consumers.

 
What did you do when your septic system failed?
Cavanaugh: I did as anyone would do; I got out the 
Yellow Pages. I was just your average consumer. The 
local sanitarian, Thad King, was experienced and 
knew the installer was putting in an inappropriate 
system that was going to fail, and the fill he was us-
ing was junk and was not going to work. Thad fought 
with the installer and finally told him to stop and take 
out everything. The installer was really taking me for 
a ride and the inspector knew it. If not for [King], I would probably have had 
to install another septic system by now.

 
Inspections have become a big issue in Connecticut recently. How did 
that come about?
Cavanaugh: Two years ago, legislation was proposed that would have re-
quired a septic inspection for the sale of any commercial or residential 
building with a septic system. That sounds like a great thing for our industry. 
However, Connecticut doesn’t have a law about who can be a septic inspec-
tor; anyone can call themselves an inspector. And there is no protocol for do-
ing inspections. There is suggested guidance, but nobody really knows what 
a septic inspection is in the State of Connecticut.

We have a lobbyist, David Evans, who has helped us for many years. 
Because he found out about this bill early, we were able to get to the commit-
tee meetings to inform legislators why it wouldn’t work. Everyone was up in 
arms about the bill and it died in committee.

It is a great idea for the industry because it will bring in work. It’s a great 
idea for consumers because they are going to pay the price for a bad inspec-
tion. So the state asked COWRA to help put together an inspection program, 
and that work is underway. One of our board members, Gary Yuknat of 
Shoreline Sanitation, is heading that up for us as a member of the state’s 
Code Advisory Committee. It is in its infancy and will take a long time.

Gary, how is that work coming along?
Yuknat: We’re putting together some prescriptive 
methods of septic inspection. There is no one way to 
do an inspection, so everybody goes off on their own. 
It could be a two-minute inspection or four hours. 
We’ve been working on it for about a year and it’s 
moving forward. The challenge is how you determine 
a result. Everyone is looking for a definitive answer. 
Things aren’t pass-fail in this business, sometimes 
they are a little more subjective because there are so 
many variables.

 
Are there other issues on the horizon in Connecticut?
Cavanaugh: The Department of Public Health is writing new technical stan-
dards for residential and smaller systems that are going to come out in 2015. 
We have a very good relationship with the Department of Public Health 

[standard septic systems] and the 
Department of Energy and Envi-
ronmental Protection [alternative 
treatment systems and those great-
er than 5,000 gpd]. They are a great 
group of people who really care. 
But sometimes, things sound re-
ally good in theory but don’t work 
in practice. Getting the people who 
make the laws sitting down with the 
people who are installing the sys-
tems is very conducive to coming 
up with policies that work for both. 
Yuknat: The Code Advisory Com-
mittee updates the standards every 
couple of years. A lot of it is because 
of new technologies and when we 
discover some changes that need 
to be made on things that have 
been approved. There is nothing 
big coming, just some fine-tuning. 
Cavanaugh: I don’t know how 

people who aren’t members of COWRA stay up to date with changes to the 
laws and guidance. Our 340 members represent a much larger number of 
onsite professionals in their companies who care about their work product 
and a standard of excellence, those people who want to go out and do the 
right thing. But there are around 2,800 licensed installers in the state.

Our membership is made up of pumpers, installers, cleaners, local 
sanitarians, regulatory officials, civil engineers, suppliers and those who do 

State of the state 
 
We Need Inspection Standards
Connecticut decentralized wastewater professionals work with state officials 
to set effective system-evaluation protocols  By Doug Day

              One of the 
              problems in 
Connecticut is that the 
economy hit the housing 
market so badly. We 
used to have 60 to 80 
people taking our installer 
classes. The last few years 
it’s been around 30 … It’s 
been very hard for young 
people trying to 
enter the field.

           - Janice Cavanaugh

Contact Janice 
Cavanaugh at 
860/267-1057 or 
cowraonline@ 
yahoo.com.

Gary Yuknat

inspections. We want a real good working relationship between the industry 
and the regulators, especially the local sanitarians. Many of them have never 
installed a septic system; it would be nice if they took our courses so they 
knew what we were dealing with.

 
What is COWRA’s role in training onsite professionals?
Cavanaugh: We have a Septic Installer School that we do as a courtesy to the 
state because they don’t have a training program for people to get a license. 
The state approves our study guides to make sure we are teaching the infor-
mation that is needed.

The class meets on six consecutive Thursday nights for 3 1/2 hours, with 
one night set aside for a Pumper/Cleaner School that includes people who 
just want to do that and don’t need the installer license.

One of the problems in Connecticut is that the economy hit the housing 
market so badly. We used to have 60 to 80 people taking our installer classes. 
The last few years it’s been around 30.

One reason is that part of the license requirement is that you do four 
installations under someone else’s license and have a local sanitarian sign 
off on them. That’s a great internship and shows that you can put in a viable 
system. But with the housing market, we don’t have many installations. It’s 
been very hard for young people trying to enter the field.

We do have experienced installers taking the course sometimes. Not to take 
the test again, but just to learn the material. The industry isn’t what it was years 
ago and there are no continuing education credits required in Connecticut.

The state does offer classes such as a really good course on soil testing. 
It’s a great program and we suggest our members take it because it’s real 
helpful if an installer has a good understanding of soils. The state has sug-
gested that they would like some continuing education requirements and I 
believe there will be in the future.  ■
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Code Advisory Committee. It is in its infancy and will take a long time.

Gary, how is that work coming along?
Yuknat: We’re putting together some prescriptive 
methods of septic inspection. There is no one way to 
do an inspection, so everybody goes off on their own. 
It could be a two-minute inspection or four hours. 
We’ve been working on it for about a year and it’s 
moving forward. The challenge is how you determine 
a result. Everyone is looking for a definitive answer. 
Things aren’t pass-fail in this business, sometimes 
they are a little more subjective because there are so 
many variables.

 
Are there other issues on the horizon in Connecticut?
Cavanaugh: The Department of Public Health is writing new technical stan-
dards for residential and smaller systems that are going to come out in 2015. 
We have a very good relationship with the Department of Public Health 

[standard septic systems] and the 
Department of Energy and Envi-
ronmental Protection [alternative 
treatment systems and those great-
er than 5,000 gpd]. They are a great 
group of people who really care. 
But sometimes, things sound re-
ally good in theory but don’t work 
in practice. Getting the people who 
make the laws sitting down with the 
people who are installing the sys-
tems is very conducive to coming 
up with policies that work for both. 
Yuknat: The Code Advisory Com-
mittee updates the standards every 
couple of years. A lot of it is because 
of new technologies and when we 
discover some changes that need 
to be made on things that have 
been approved. There is nothing 
big coming, just some fine-tuning. 
Cavanaugh: I don’t know how 

people who aren’t members of COWRA stay up to date with changes to the 
laws and guidance. Our 340 members represent a much larger number of 
onsite professionals in their companies who care about their work product 
and a standard of excellence, those people who want to go out and do the 
right thing. But there are around 2,800 licensed installers in the state.

Our membership is made up of pumpers, installers, cleaners, local 
sanitarians, regulatory officials, civil engineers, suppliers and those who do 

State of the state 
 
We Need Inspection Standards
Connecticut decentralized wastewater professionals work with state officials 
to set effective system-evaluation protocols  By Doug Day

              One of the 
              problems in 
Connecticut is that the 
economy hit the housing 
market so badly. We 
used to have 60 to 80 
people taking our installer 
classes. The last few years 
it’s been around 30 … It’s 
been very hard for young 
people trying to 
enter the field.

           - Janice Cavanaugh

Contact Janice 
Cavanaugh at 
860/267-1057 or 
cowraonline@ 
yahoo.com.

Gary Yuknat

inspections. We want a real good working relationship between the industry 
and the regulators, especially the local sanitarians. Many of them have never 
installed a septic system; it would be nice if they took our courses so they 
knew what we were dealing with.

 
What is COWRA’s role in training onsite professionals?
Cavanaugh: We have a Septic Installer School that we do as a courtesy to the 
state because they don’t have a training program for people to get a license. 
The state approves our study guides to make sure we are teaching the infor-
mation that is needed.

The class meets on six consecutive Thursday nights for 3 1/2 hours, with 
one night set aside for a Pumper/Cleaner School that includes people who 
just want to do that and don’t need the installer license.

One of the problems in Connecticut is that the economy hit the housing 
market so badly. We used to have 60 to 80 people taking our installer classes. 
The last few years it’s been around 30.

One reason is that part of the license requirement is that you do four 
installations under someone else’s license and have a local sanitarian sign 
off on them. That’s a great internship and shows that you can put in a viable 
system. But with the housing market, we don’t have many installations. It’s 
been very hard for young people trying to enter the field.

We do have experienced installers taking the course sometimes. Not to take 
the test again, but just to learn the material. The industry isn’t what it was years 
ago and there are no continuing education credits required in Connecticut.

The state does offer classes such as a really good course on soil testing. 
It’s a great program and we suggest our members take it because it’s real 
helpful if an installer has a good understanding of soils. The state has sug-
gested that they would like some continuing education requirements and I 
believe there will be in the future.  ■
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® Stock, Standard, and Custom Vaccum Trucks

602-501-3792
Trucks and Tanks in Stock and Ready to Go! 

2000 Gallon Aluminum
Dual-Side Service 
Vacuum Truck

Standard 3500 
Gallon Septic Truck

www.southwestproducts.com

1000/500 Gallon
Dual-Side Service
Hot Dog Style 
Vacuum Truck

2000 Gallon Aluminum

Standard 1000/500 Gallon 
Dual-Side Service 
Vacuum Truck

1000/500 Gallon
Dual-Side Service
Hot Dog Style 
Vacuum Truck
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Texas
Texas On-Site Wastewater Association 
www.txowa.org; 888/398-7188
 
Virginia
Virginia Onsite Wastewater Recycling Association 
www.vowra.org; 540/377-9830
 
Washington
Washington On-Site Sewage Association 
www.wossa.org; 253/770-6594  
 
Wisconsin
Wisconsin Onsite Water Recycling Association 
www.wowra.com; 608/441-1436
 
Wisconsin Liquid Waste Carriers Association 
www.wlwca.com; 608/441-1436
 

NATIONAL
Water Environment Federation 
www.wef.org; 800/666-0206
 
National Onsite Wastewater Recycling Association 
www.nowra.org; 800/966-2942
 
National Association of Wastewater Technicians 
www.nawt.org; 800/236-6298

CANADA

Alberta
Alberta Onsite Wastewater Management Association 
www.aowma.com; 877/489-7471

British Columbia
WCOWMA Onsite Wastewater Management of B.C. 
www.wcowma-bc.com; 877/489-7471
 
Manitoba
Manitoba Onsite Wastewater Management Association 
www.mowma.org; 877/489-7471

Onsite Wastewater Systems Installers of Manitoba, Inc.
www.owsim.com; 204/771-0455

New Brunswick
New Brunswick Association  
of Onsite Wastewater Professionals 
www.nbaowp.ca; 506/455-5477

Nova Scotia
Waste Water Nova Scotia 
www.wwns.ca; 902/246-2131
 
Ontario
Ontario Onsite Wastewater Association 
www.oowa.org; 855/905-6692
 
Ontario Association of Sewage Industry Services 
www.oasisontario.on.ca; 877/202-0082
 

Saskatchewan
Saskatchewan Onsite Wastewater 
Management Association 
www.sowma.ca; 877/489-7471

Canadian Regional
Western Canada Onsite Wastewater 
Management Association 
www.wcowma.com; 877/489-7471

Alabama
Alabama Onsite Wastewater Association 
www.aowainfo.org; 334/396-3434

Arizona
Arizona Onsite Wastewater Recycling Association 
www.azowra.org; 928/443-0333

Arkansas
Arkansas Onsite Wastewater Association 
www.arkowa.com
 
California
California Onsite Wastewater Association 
www.cowa.org; 530/513-6658
 
Colorado
Colorado Professionals in Onsite Wastewater 
www.cpow.net; 720/626-8989
 
Connecticut
Connecticut Onsite Wastewater Recycling Association 
www.cowra-online.org; 860/267-1057
 
Delaware
Delaware On-Site Wastewater Recycling Association 
www.dowra.org
 
Florida
Florida Onsite Wastewater Association 
www.fowaonsite.com; 321/363-1590
 
Georgia
Georgia Onsite Wastewater Association 
www.onsitewastewater.org; 678/646-0379
 
Georgia F.O.G. Alliance 
www.georgiafog.com
 
Idaho
Onsite Wastewater Association of Idaho 
www.owaidaho.org; 208/664-2133

Illinois
Onsite Wastewater Professionals of Illinois 
www.owpi.net

Indiana
Indiana Onsite Waste Water Professionals Association 
www.iowpa.org; 317/889-2382

Iowa
Iowa Onsite Waste Water Association 
www.iowwa.com; 515/225-1051

Kansas
Kansas Small Flows Association 
www.ksfa.org; 913/594-1472

Kentucky
Kentucky Onsite Wastewater Association 
www.kentuckyonsite.org; 855/818-5692

Maine
Maine Association Of Site Evaluators 
www.mainese.com.  
 
Maine Association of Professional Soil Scientists 
www.mapss.org.

Maryland
Maryland Onsite Wastewater Professionals Association 
www.mowpa.org; 443/570-2029
 
Michigan
Michigan Onsite Wastewater Recycling Association 
www.mowra.org
 
Michigan Septic Tank Association 
www.msta.biz; 989/808-8648
 
Minnesota
Minnesota Onsite Wastewater Association 
www.mowa-mn.com; 888/810-4178

Missouri
Missouri Smallflows Organization 
www.mosmallflows.org; 417/739-4100
 
Nebraska
Nebraska On-site Waste Water Association 
www.nowwa.org; 402/476-0162
 

New Hampshire
New Hampshire Association of Septage Haulers 
www.nhash.com; 603/831-8670
 
Granite State Designers and Installers Association
www.gsdia.org; 603/228-1231
 
New Mexico
Professional Onsite Wastewater Reuse 
Association of New Mexico 
www.powranm.org; 505/989-7676
 
North Carolina
North Carolina Septic Tank Association 
www.ncsta.net; 336/416-3564
 
North Carolina Portable Toilet Group 
www.ncportabletoiletgroup.org; 252/249-1097
 
North Carolina Pumper Group 
www.ncpumpergroup.org; 252/249-1097
 
Ohio
Ohio Onsite Wastewater Association 
www.ohioonsite.org; 866/843-4429
 
Oregon
Oregon Onsite Wastewater Association 
www.o2wa.org; 541/389-6692
 
Pennsylvania
Pennsylvania Association of Sewage Enforcement 
Officers 
www.pa-seo.org; 717/761-8648
 
Pennsylvania Onsite Wastewater Recycling Association
www.powra.org
 
Pennsylvania Septage Management Association 
www.psma.net; 717/763-7762
 
Tennessee
Tennessee Onsite Wastewater Association 
www.tnonsite.org.

TRADE AssociAtions
If you would like your wastewater trade association added to this list, send contact information to editor@pumper.com.

 
Serving the Industry 
Visit your state and provincial trade associations
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visit martin-eng.com
call 800.544.2947
email info@martin-eng.com

® Registered trademark of Martin Engineering Company in the US and other select locations. 
© 2014 Martin Engineering Company. Additional information can be obtained at www.martin-eng.com/trademarks.

A Global Company

Manufactured By

Cougar® DC-3200

When stubborn material clings to your 
tank, our rugged and economical vibrators 
improve unloading speed and effi ciency.

and Increase Safety!and Increase Safety!
Minimize Manual Cleanout • Lighter weight for easier 

installation and reduced 
shipping costs

• Lower installed height

• Designed to create more 
force per size/weight

• Variable speed

• Continuous duty 
available

New Model Available:

Cougar® NHD-110

Hydraulic Option

Electric Option

with Cougar® Truck Vibrators

MartinEng_Pumper_hpi.indd   2 9/10/14   3:47 PM

Alabama
Alabama Onsite Wastewater Association 
www.aowainfo.org; 334/396-3434

Arizona
Arizona Onsite Wastewater Recycling Association 
www.azowra.org; 928/443-0333

Arkansas
Arkansas Onsite Wastewater Association 
www.arkowa.com
 
California
California Onsite Wastewater Association 
www.cowa.org; 530/513-6658
 
Colorado
Colorado Professionals in Onsite Wastewater 
www.cpow.net; 720/626-8989
 
Connecticut
Connecticut Onsite Wastewater Recycling Association 
www.cowra-online.org; 860/267-1057
 
Delaware
Delaware On-Site Wastewater Recycling Association 
www.dowra.org
 
Florida
Florida Onsite Wastewater Association 
www.fowaonsite.com; 321/363-1590
 
Georgia
Georgia Onsite Wastewater Association 
www.onsitewastewater.org; 678/646-0379
 
Georgia F.O.G. Alliance 
www.georgiafog.com
 
Idaho
Onsite Wastewater Association of Idaho 
www.owaidaho.org; 208/664-2133

Illinois
Onsite Wastewater Professionals of Illinois 
www.owpi.net

Indiana
Indiana Onsite Waste Water Professionals Association 
www.iowpa.org; 317/889-2382

Iowa
Iowa Onsite Waste Water Association 
www.iowwa.com; 515/225-1051

Kansas
Kansas Small Flows Association 
www.ksfa.org; 913/594-1472

Kentucky
Kentucky Onsite Wastewater Association 
www.kentuckyonsite.org; 855/818-5692

Maine
Maine Association Of Site Evaluators 
www.mainese.com.  
 
Maine Association of Professional Soil Scientists 
www.mapss.org.

Maryland
Maryland Onsite Wastewater Professionals Association 
www.mowpa.org; 443/570-2029
 
Michigan
Michigan Onsite Wastewater Recycling Association 
www.mowra.org
 
Michigan Septic Tank Association 
www.msta.biz; 989/808-8648
 
Minnesota
Minnesota Onsite Wastewater Association 
www.mowa-mn.com; 888/810-4178

Missouri
Missouri Smallflows Organization 
www.mosmallflows.org; 417/739-4100
 
Nebraska
Nebraska On-site Waste Water Association 
www.nowwa.org; 402/476-0162
 

New Hampshire
New Hampshire Association of Septage Haulers 
www.nhash.com; 603/831-8670
 
Granite State Designers and Installers Association
www.gsdia.org; 603/228-1231
 
New Mexico
Professional Onsite Wastewater Reuse 
Association of New Mexico 
www.powranm.org; 505/989-7676
 
North Carolina
North Carolina Septic Tank Association 
www.ncsta.net; 336/416-3564
 
North Carolina Portable Toilet Group 
www.ncportabletoiletgroup.org; 252/249-1097
 
North Carolina Pumper Group 
www.ncpumpergroup.org; 252/249-1097
 
Ohio
Ohio Onsite Wastewater Association 
www.ohioonsite.org; 866/843-4429
 
Oregon
Oregon Onsite Wastewater Association 
www.o2wa.org; 541/389-6692
 
Pennsylvania
Pennsylvania Association of Sewage Enforcement 
Officers 
www.pa-seo.org; 717/761-8648
 
Pennsylvania Onsite Wastewater Recycling Association
www.powra.org
 
Pennsylvania Septage Management Association 
www.psma.net; 717/763-7762
 
Tennessee
Tennessee Onsite Wastewater Association 
www.tnonsite.org.

TRADE AssociAtions
If you would like your wastewater trade association added to this list, send contact information to editor@pumper.com.

 
Serving the Industry 
Visit your state and provincial trade associations



84     Pumper • October 2014

We Have Money To Loan
Conserve your working capital. Keep existing credit  
lines intact, and enjoy the security of knowing  
financing is there when you need it. We offer loan 
and leasing plans tailored to individual needs.

We work hard to get our customer’s credit approved. We have been involved in 
the environmental and liquid waste industry for over 35 years. We understand 

the competitive nature of your business and are prepared to act quickly. 
If you are having difficulty getting the Credit you need call Jim Thomas.

• Portable Toilets
• Pumper Trucks
• Water Jetters
• Vacuum Trucks

• Sewer Equipment
• TV Inspection
• New and Used
   Equipment

v  Programs offer longer terms 
for older equipment

v We do start ups
v 90 Day Delayed Billing
v  Seasonal Payment Programs  

Available

Toll-Free 877-333-4539 • JimThomas@KeyCommercial.com

Commerical Equipment Financing

www.keycommercial.com

JIM THOMAS

give me a call!

PORTION CONTROL DEODORIZER • HOLDING TANK & WASTE TREATMENT PACKSPOWRPAK™ 

• Less than 20¢ Per Charge
  • Extra Strength Odor Control
    • Dissolves Rapidly - Self Dispensing

     • High-Performance Fragrance
        • Deep Blue, Non-Staining Dye
           • Formaldehyde-Free
             • Available in 3 Sizes

MANUFACTURED IN U.S.A.

& More!

Reformulated for

Portable Toilets
Buses - Boats

POWRPOUCH! 
Portable Storage  
& Stays Fresher

NEW!

PORTION CONTROL DEODORIZER • HOLDING TANK & WASTE TREATMENT PACKS

PORTION CONTROL DEODORIZER • HOLDING TANK & WASTE TREATMENT PACKS

800-974-7383 Ext.115
419-450-6208

www.cpacex.com
118 Industrial Court

Kennedale, TX 76060

800-974-7383 Ext.115
419-450-6208

www.cpacex.com
118 Industrial Court

Kennedale, TX 76060
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800-589-5254

Manufacturing 
Vacuum Trailers for the 

Liquid Transportation Industry

Parts  •  Repair
Complete Pumping Systems

www.acrotrailer.com  •  417.862.1758  •  Fax - 417.862.8084  •  2320 North Packer Road  •  Springfi eld, Missouri 65803

Seasons Change - Dedication Doesn’t
Stainless Steel  •  Aluminum  •  Code & Non-Code

Simple • High-Performance 
Wastewater System

Eljen GSF…Your A�ordable Treatment Solution  
For Today’s Wastewater Challenges!

Innovative Environmental Products and Solutions Since 1970

1-800-444-1359 eljen.com

• Product Performance Compliant with NSF/ANSI Standard 40 Protocol. 
• Dual �ltration process provides the performance you require.
• Non-mechanical design means little to no maintenance.

• The most treatment area per foot in the industry. 

CORPORATION

Best Enterprises, Inc.
Located in Cabot, Arkansas  

501-988-1905   800-288-2378  
www.bestenterprises.net  

www.youtube.com/bestentinc

Building quality Stainless Steel Tanks since 1972
BEST  ENTERPRISES, INC.

All 304 Stainless Steel

Building  
Quality  

One Tank at  
a Time.

Best provides a full line of  
Vacuum pumps and available  

parts, to serve you.
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I t’s time to prepare nominations for the NAWT Excellence in Service 
Award. The award is presented annually at the state association breakfast 
during the 2015 Water & Wastewater Equipment, Treatment & Transport 

Show (WWETT). At the same time, the Ralph Macchio Lifetime Achievement 
Award will be presented. The breakfast will be Feb. 25.

The NAWT Board established the Excellence in Service Award in 2010, 
replacing the “Man of the Year” award to reflect the changing industry and 
provide the opportunity to recognize any individual or company the NAWT 
Board feels has exhibited exceptional service to the wastewater profession. 
The nomination criteria and instructions are provided below. Nominations 
should be submitted by Nov. 1.

 
Basis for award 

To recognize a NAWT member or NAWT-sponsored individual or 
company that has shown exceptional accomplishments in their service to 
the community and to the wastewater profession. 

 
Nomination criteria
The Excellence in Service Award is based on one or more of the 

following criteria:
•  Significant contribution to the wastewater profession and/or to NAWT.
•  Commendable service during a significant community or national 

event in the last several years.
•  Accepting additional responsibilities that benefited the community 

or wastewater industry.
• Actions performed were above and beyond the call of duty.
• Providing inspiration to others.
• Exhibiting exceptional leadership.
 
Nomination instructions
Who can nominate?
•  NAWT members in good standing with personal knowledge of the 

accomplishments of the nominee.
•  Liaisons from NAWT-affiliated organizations with personal 

knowledge of the accomplishments of the nominee.
•  Nonmembers may make recommendations through any NAWT 

member or liaison.
 
Who can be nominated?
• Anyone who meets the nomination criteria
• Past non-winning nominees
 
When to submit nominations:
•  All nomination forms must be received or postmarked by Nov. 1. 

Applications received after the deadline will be placed on file for the 
next calendar year.

•  All post-deadline nominators will be contacted of this fact and given 
further instructions.

 
Documentation required:
•  An Excellence in Service Award application form, which can be 

obtained by:
• Calling the NAWT office at 800/236-6298
• Emailing info@nawt.org
• Downloading from the NAWT website at www.nawt.org

•  A nomination letter explaining why the nominee should be 
considered based on the award criteria and signed by the nominating 
individual.

 
The 2015 Hapchuk Scholarship Assignment
The assignment for the annual William Hapchuk Memorial Scholarship 

is now posted at the NAWT website, www.nawt.org. The scholarship was 
created to remember William Hapchuk, a longtime supporter and champion 
of the industry, and to provide support to industry children and relatives to 
further their education.

Current college students are eligible for the $1,000 scholarship. Visit 
the website for a scholarship application. The deadline for submissions is 
Jan. 1. ■

Nominate an Industry Leader for 
the Excellence in Service Award

By Dhru Bhatt

NAWT BOARD OF DIRECTORS:
Jeff Rachlin, President, PA
Jamie Miller, Vice President, VA
Ralph Macchio, Treasurer, NY
Tom Ferrero, Secretary, PA
Tom Frank, Past President, OH

NAWT EXECUTIVE ADMINISTRATOR:    Donn Lesko

Jim Anderson, MN
Gene Bassett, NM 
Jace Ensor, NM 
Tim Frank, PA
Larry Frost, ME

Bill Hall, CT
Tom Johnson, NY
Arthur Joubert, NH
Bob Kendall, WI 
Frank King, MA

Stuart Mead, IN
Kit Rosenfield, CA
Susan Ruehl, OH
Mark Scott, MI

3150 W Higgins Rd., Ste. 105, Hoffman Estates, IL 60169 • 1-800-236-NAWT (6298) • Fax 847-885-8393 • www.nawt.org
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Quality Used Trucks
Available for Immediate Delivery

2009 Int. 7600 with 2010 Vactor  
HXX - Truck ID #72091
• Cat C-13 engine
• Fuller FRO-15210C transmission
• Mileage: 109,287 Hours: 4,612
• 430 horsepower
• GVWR: 66,000; front 20,000; rear 46,000
• 20 GPM Cat pump
• 8702 Hibon blower
• 12 yard debris box

• Cummins ISX450 engine
• 450 horsepower
• Eaton Fuller 13 speed transmission
• GVWR: 66,000; front 20,000; rear 46,000
• 176,981 miles 
• Hibon 28” blower
• 18 yard debris box
• Omsi transfer case

• 246,335 miles with 10,698 engine hours
• 425 horsepower 
• 60 bag filtration with air cannon
• Single mode filtration 
• 14” SS liquid level float ball shutoff
• 5300 CFM 28” vacuum blower
• Blower discharge temperature gauge
• Omsi transfer case ©
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2010 Kenworth T800 with 2014 Guzzler  
CL Truck ID #73551

2007 Mack with 2012 Guzzler CL  
Truck ID #56434  

Interested? Call John Stafford, FS Solutions Used Equipment Sales Manager (815)341-3512 for pricing
or visit fssolutionsgroup.com for a complete listing of used equipment

UPCOMING TRAINING & EVENTS
YOUR SOURCE
FOR REAL LEARNING

OREGON 
Inspector Certifi cation & Training
Oregon Onsite Wastewater Association
Training Schedule TBD
Contact Belinda Rasmussen - 541-389-6692
Fax 541-389-2832, Email info@o2wa.org

NEW MEXICO 
Inspector Certifi cation & Training
Albuquerque New Mexico
Tentative Date: October 22, 2014 
Instructor: Jim Anderson
Contact Bill McKinstry at 505-989-7676
admin@powranm.org

VIRGINIA 
Inspector Certifi cation Training
November 2-3 2014
Instructor: Dave Gustafson
Contact Cody Vigil at 540-487-2317
cvigil@infi ltratorsystems.net

WWW.NAWT.ORGFor more information call:  800-236-6298
–– WATCH THE NAWT WEBSITE AND INDUSTRY PUBLICATIONS FOR UPDATES ––

SAVE THE DATES!

YOUR SOURCE
FOR REAL LEARNING

APPLICATIONS:
Refineries  

Environmental

Mining

Marine

Onshore Drilling

Offshore Drilling

Municipal/Septic

Construction

PATENTED TECHNOLOGY FOR PUMPING

!

Proudly made 
in the USA

Discover how over 30 years industry experience 
and proven technology will increase your vacuum truck 
performance. By providing limitless vertical lift and 
distance capability, this unit will shorten project time.

Solid engineering coupled with rugged, lightweight 
construction make the Power Booster™ the ultimate 
pumping solution. Unsurpassed execution in highly 
viscous applications.

    Power Booster Sizes:  

2", 3", 4", & 6"

pressurelift.com 
972.355.0550
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 Fleet ManageMent

Cloud-based 
management system
TAC Online and web stations from Clear 
Computing provide anytime, anywhere 
access, minimizing productivity delays. 
Moving to cloud operations allows com-
panies to be freed from being tied to the office and the responsibilities for 
computer operations and IT support. The business can be managed remote-
ly, and communication with customers and drivers occurs with paperless, 
real-time information. Operations and customer support are improved with 
service notifications and a customer portal, enabling issues to be resolved 
quickly. 732/747-0113; www.clearcomputing.com.

 
Cloud-based vehiCle 
traCking system
The Reveal GPS vehicle tracking solution 
from Fleetmatics is designed to drive sav-
ings and improve productivity for virtually 
any mobile workforce. The cloud-based 
platform includes native apps for iPhone 
and Android, providing visibility into field 

activity and actionable insight into driver behavior and workforce produc-
tivity. 704/716-7662; www.fleetmatics.com.

 
Fleet and asset 
traCking soFtware
GPS Insight fleet and asset track-
ing software allows management 
professionals to have complete vis-
ibility into mobile operations to re-
duce costs and drive efficiencies. It 
tracks delivery trucks and portable 
restrooms, providing a customizable software that allows operators to gather 
information in a variety of ways. 480/663-9454; www.gpsinsight.com.

Fully integrated 
Fleet traCking system
The Smart Antenna fully integrated fleet 
tracking system from GPS North America has advanced routing 
capabilities to reduce costs and improve efficiency. The tamper-
proof, scalable hardware is discrete and easy to install. Its easy-
to-use routing feature allows personnel to optimize driver routes 
to decrease fuel usage, unnecessary overtime and vehicle wear and tear, 
while increasing customer service. Routes can be saved, edited, scheduled 
up to 30 days in advance and dispatched to drivers with turn-by-turn naviga-
tion. It can run reports on driver behavior, set alerts for vehicle maintenance 
and locate vehicles in easy-to-use Web and mobile apps. 888/760-4477; 
www.gpsnorthamerica.com.

 
Cloud-based 
Fleet traCking
NexTraq cloud-based, compre-
hensive fleet tracking allows man-
agers to easily schedule jobs, dis-
patch them to vehicles and send 
messages to and from workers in 
the field. Included is the Job Sched-
ule Board, which offers a drag-and-

drop feature that accelerates and simplifies oth-
er time-consuming methods of assigning jobs, 

all from one screen. It also shows pending jobs and appointments, as well as 
employees’ availability and status of their current jobs. ClearPath optimized 
routing takes all locations and stops in a vehicle’s route and orders them to 
create the shortest route, which can then be sent directly to the driver via a 
personal navigation device or the NexTraq Connect mobile app. 800/358-
6178; www.nextraq.com.

 

Office Technology and Software, 
Portable Sanitation
By Craig Mandli

Product Focus/Case studies
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 Fleet ManageMent
 

rental management 
soFtware
The Service Module and Mobile 
WorkForce Module from Point-of-
Rental Systems utilize mobile technol-
ogy to document missed services and 
show completed services in real time. With any smartphone, tablet or laptop 
and a wireless barcode scanner, drivers can scan equipment to keep route 
statuses current and accurate, making adjustments when service require-
ments change. Personnel can open the service contract from the job site 
and scan the barcode on the unit to mark the service completed. The task is 
instantly reflected in the contract, automatically noting the latitudinal-lon-
gitudinal location as well as the date-time stamp. Automating service sched-
uling and routing that would otherwise require extensive managing elimi-
nates the need for paper to be delivered back to the office. 972/602-9819; 
www.point-of-rental.com.

oFFiCe soFtware 
program
The Tank Track office software 
program for septic businesses 
has a simple, user-friendly de-
sign that helps business own-
ers manage customer infor-
mation and schedule appoint-

ments quickly and easily. Users can customize many aspects of the program 
to meet their own needs, such as products and services that they provide, 
as well as invoice details. Users can keep customer contact info up-to-date, 
manage scheduling, track property information, map truck routes, see when 
properties are due for service, generate pumping and dumping data, and 
print invoices. The online format allows users access from any location with 
an Internet connection. Pricing is a straightforward monthly rate based on 
the number of trucks, and all levels of subscriptions include unlimited users 
and workstations, free data storage, unrestricted local backups, setup assis-
tance, and customer service. 888/704-1335; www.tank-track.com.

telematiCs platForm
The V3R telematics platform from Zo-
nar Systems provides vehicle tracking 
combined with operating information 
for vehicles working in harsh condi-
tions. It has a durable hard casing to 
withstand harsh shaking and shocking inher-
ent in rough terrain. Easy to install, the GPS de-
vice meets IP67 and IP69K ratings, making it dust-tight and able to withstand 
high-pressure and steam cleaning. Sealed, watertight connectors ensure re-
liable connectivity with the vehicle under all weather conditions. It can en-
dure temperatures from -40 to 185 degrees F and will function properly in en-
vironments up to 95 percent humidity. Reports and alerts for asset location, 
speed, idle time and geo-fences help fleet managers monitor daily activities. 
The automatic hour meter, based on ignition status, helps track the need for 
preventive maintenance and provides data for billable hours. 877/843-3847; 
www.zonarsystems.com.

(continued)

 
Case study: GPs system Curtails time 
mismanaGement, Customer ComPlaints 
Problem: As part of New Jersey’s Storm Water Act, the Atlantic City Public Works 
Department was required to keep track of how many streets or road miles the de-
partment cleans annually. Public Works Director Paul Jerkins sought an efficient 
and cost-effective solution. A typical routine was for the city’s trash trucks to be-
gin their various routes at 5 a.m., complete their pickups around 9:30 that morn-
ing, then dump their loads in a designated place outside the city and return to the 
shop about 1 p.m. That indicated that the trucks were either parked or driving 
around local neighborhoods. “We really had no way to track that,” Jerkins says. 

Solution: The municipality chose 
to install a GPS tracking solution 
from A & D Technology.

Result: The installation has ef-
fected a change in the depart-
ment’s trash truck travels. “Now 
our drivers have their routes 
completed and are back parked 
in our city yard by 11 a.m.” says 
Jerkins. “Not only does this save 
taxpayer dollars in gas because 
the drives around the city have 
been curtailed, but it has stopped the resident complaints about our vehicles be-
ing parked where they should not be parked.” The city can now track where their 
sweepers and trucks are, how many miles per day are cleaned, and at the same 
time have proof that the units are cleaning and servicing areas they are supposed 
to clean. 888/628-6261; www.navman1gps.com.

 

Case study: real-time GPs traCkinG 
inCreases aCCountability
Problem: J.R. Inman, vice president of Northwest Cascade Inc., the operator of 
Flohawks Plumbing & Septic and Honey Bucket portable restrooms, wanted bet-
ter accountability of where his vehicles were at any given time, plus the ability to 
verify the mobile team was on the job if customers had questions.

Solution: Inman turned to US Fleet Tracking initially because the company of-
fered 10-second real-time tracking and a software package, including instant 
viewing of jobs entered on-screen by dispatchers for him to see technicians’ 
promptness and length of time 
spent at each job. “We know 
who’s there and what’s happening 
just by looking online; we can en-
sure we’re delivering on what we 
promise our customers,” he says. 

Result: Accountability and veri-
fication have taken an upturn. 
“The problem of having to guess 
where our fleet is, or communi-
cate constantly to see if a job is 
finished is now handled by just 
looking online at the system,” says Inman. “An added advantage we didn’t count 
on is that we now verify all our service tickets with the fleet tracking Histori-
cal Playback or Start and Stop reports. We see how long our driver was there, 
and any customer questions that arise, we can show them. It’s very accurate, 
and neither the company nor our client has to rely on hearsay.” 405/726-9900; 
www.usfleettracking.com.

Case studIes
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THE RIGHT SOLUTION. RIGHT NOW.
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THE RIGHT SOLUTION. RIGHT NOW.THE RIGHT SOLUTION. RIGHT NOW.

www.rootx.com

Chad Hunter and his crews in the City of Bullhead City Arizona’s Sewer Utility had 
their hands full. Trying to deal with six feet of grease in their lift stations, it was 
taking their vacuum trucks weeks to get the job done. 

Then they started using Grease-X, the proven, easy-to-use way to get rid of fat, 
oils, and grease. (FOG) Grease-X emulsifies FOG from lift stations and you use 
Grease-X with your crews, your equipment, and on your own schedule.

              Ready to find out more? 
              Email us at rootx@rootx.com, or give us a call at 1-800-844-4974.

“ GREASE-X DOES 
WHAT IT USED 
TO TAKE US 
WEEKS TO DO.”

Chad Hunter
Bullhead City, AZ Sewer Utility

              Ready to find out more? 
              Email us at rootx@rootx.com, or give us a call at 1-800-844-4974.

Rootx_ChadHunter_GreaseX.indd   1 2/3/14   9:57 AM

 InsuRanCe

limited pollution Coverage
Heffernan Insurance Brokers offers a limited pollution endorsement to 
their general liability policies by their two lead insurers. Pollution coverage 
is also offered on general liability and auto coverage. The coverage is ideal for 
big jobs that require pollution coverage. 800/208-6912; www.heffins.com.

insuranCe with online risk management
Insurance plans from LaPorte & Associates are available for the entire 
waste and environmental industry. The company merges its online risk 
management tool and insurance services, including real claims support. 
A demo of the online risk management tool is available. 971/207-7763; 
www.laporte-insurance.com.

 
Full-serviCe insuranCe Coverage
SeptiCover will work with independent insurance agents to offer compre-
hensive insurance coverage including automobile, general liability, pollu-
tion, property, crime, inland marine, umbrella and errors and omissions 
coverage. It is the endorsed property and casualty insurance program of the 
National Association of Wastewater Technicians (NAWT). 617/235-6142; 
www.septicover.com.

 leasIng and FInanCIng

CommerCial FinanCing serviCes
Oakmont Capital Services provides a variety of commercial financing 
products to clients in all 50 U.S. states and Canada. To complete most financ-
ing requests, clients submit a one-page credit application and an equipment 
quote. With scanned documents, the funding process can take less than a 
day. 877/701-2391; www.oakmontfinance.com.

 ROutIng sOFtWaRe

automatiC mapping 
and dispatCh program
The Summit Automatic Decision Map-
ping and Dispatch add-on from Ritam 
Technologies sends work orders and 
service data, balancing loads between 
drivers with truck capacity in mind, and 
respect for customer time commitments, minimizing overtime and optimiz-
ing routes for most efficient travel. The results are sent through the mobile 
dispatch link to each driver’s mobile device. Instantly, drivers have their 
routes with the best service sequence, turn-by-turn directions, street-level 
maps and feedback to the office at each service stop. Real-time GPS-type 
tracking of the mobile device throughout the day and end-of-day profit, ex-
pense and fuel reporting is available. 800/662-8471; www.ritam.com.
 

routing appliCation
The RouteOptix Android App allows the driver 
to key notes regarding locations, change service 
details, record delivery/pickup details and enter 
tickets from disposal facilities. Equipment location 
can be updated with the press of a button. Voice-
activated directions are available utilizing Google 
Maps. Four pictures can be associated with each 
stop. Any documents produced in the main ap-
plication, such as work orders and signed receipts, 
can also be electronically produced, signed for and 
emailed from the Android device. All activities per-
formed on the device are updated in real time in the office. The actual GPS 
vehicle location is also updated in real time. Live date/time stamps, includ-
ing driver start/end time, mileage and on-site time, will also be updated, pro-
viding accurate production statistics. 866/926-7849; www.routeoptix.com.

 
mobile management 
appliCation
The StreetSmart suite of configurable 
mobile apps and a Web-based man-
agement application from Xora al-
lows managers and office personnel to 
analyze performance for better deci-
sion making, faster routing and more 

efficient customer service. Among the mobile apps are Mileage Manager, 
which streamlines mileage and expense submission and analysis; Mobile 
Timesheets, which save time and reduce errors; Mobile Jobs, to reduce 
phone tag and manual paperwork; and Mobile Forms that include photo 
and electronic-signature capture capabilities for proof of service. The cloud-
based model allows companies of all sizes to integrate the apps with their 
own back-office systems. 877/477-9672; www.xora.com.

(continued)

 Case study: sePtiC PumPer uses 
software to inCrease fuel eConomy 
Problem: It was a hot day last June, and Judy Malone with A & M Septic in 
Valley View, Texas, was making her typical round of service calls. She had used 
an entire tank of gas in her Chevy pickup and realized she would need to fill up 
before heading home. With fuel prices creeping higher, she began to look for 
ways to save. 

Solution: Malone decided 
to call Jon Denney with 
SAFE Software and see 
if there was a way to uti-
lize the mapping portion of 
the program to reduce her 
driving and fuel consump-
tion. Denney showed her 
how to export her scheduled inspections to a Microsoft Excel spreadsheet and 
then upload it into a website that would create an interactive map that could be 
saved to her computer, sent to her smartphone and used on her tablet in her truck. 

Result: After doing this for a week, Malone cut drive time in half, while seeing 
twice as many customers per day. 800/604-7351; www.thesafeprogram.com.

Case studY
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software to inCrease fuel eConomy 
Problem: It was a hot day last June, and Judy Malone with A & M Septic in 
Valley View, Texas, was making her typical round of service calls. She had used 
an entire tank of gas in her Chevy pickup and realized she would need to fill up 
before heading home. With fuel prices creeping higher, she began to look for 
ways to save. 

Solution: Malone decided 
to call Jon Denney with 
SAFE Software and see 
if there was a way to uti-
lize the mapping portion of 
the program to reduce her 
driving and fuel consump-
tion. Denney showed her 
how to export her scheduled inspections to a Microsoft Excel spreadsheet and 
then upload it into a website that would create an interactive map that could be 
saved to her computer, sent to her smartphone and used on her tablet in her truck. 

Result: After doing this for a week, Malone cut drive time in half, while seeing 
twice as many customers per day. 800/604-7351; www.thesafeprogram.com.

Case studY
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(continued)

automated tank-Cleaning deviCe
The EZ-8 automated rotary impingement tank-cleaning 
device from Gamajet, part of the Alfa Laval Group, elimi-
nates the need for manual cleaning, while reducing water 
and chemical usage by 85 percent and cleaning time by 
80 percent. It is compact and easily maneuverable at 11 
inches tall and 14 pounds. This allows for space saving 
while maintaining the impact, durability and range re-
quired for optimal impingement tank cleaning. It is 
available with directional nozzles that concentrate 
power downward, enabling grease and other debris 
at bottom corners of tanks to be blasted away quickly 
and more efficiently. Operating between 50 and 300 psi and 50 to 120 gpm, it 
has a cleaning range between 35 and 50 inches, and cleans a tank in 8 to 12 
minutes. 610/408-9940; www.gamajet.com.

 
portable 
restroom 
serviCe unit
The PMT980 portable re-
stroom service unit from 
Imperial Industries has 
a steel two-compartment 
tank with a 680-gallon 

waste and 300-gallon freshwater capacity. It is available in two models: a 
standard truck-mounted unit with a Masport HXLV4 vacuum pump or a 
modular unit with a Masport HXL3V vacuum pump and 9 hp Honda gas 
engine. The modular unit is a self-contained unit that can be mounted on a 
standard chassis frame or a flatbed. The modular unit comes complete with 
the electrical package and is prewired and plugs into a standard chassis 
trailer outlet adapter. 800/558-2945; www.imperialind.com.

 
serviCe 
vehiCle
The Portable Restroom 
Service Vehicle from 
Ledwell has a coated 
freshwater tank interior, 
20-inch manway on the 
fresh compartment, dual 
self-supporting restroom 
carrier, 160 cfm direct-
drive vacuum pump, Burks DC-10 washdown system, spring-loaded Han-
nay hose reel, large weather-resistant locking storage cabinets, a 3-inch 
pressure/suction discharge, 50 feet of 2-inch suction hose with ball valve, 
pressure off-load capability and a 2-inch driver’s side bucket fill. It has 
several vacuum pump and custom component choices. 888/533-9355;  
www.ledwell.com.

 PORtaBle RestROOMs
 

easy-Clean portable
restroom
The Glacier II portable restroom from Five Peaks 
has an ultra-smooth door and sidewalls, making it 
easy to clean. Extra-deep molded-in grab handles 
are located in all four corners for ease of maneuver-
ability. It is manufactured from durable, high-densi-
ty polyethylene with UV-stabilizers, with a twin-sheet heavy-duty door and 
jamb with integrated hinge and return spring. The 65-gallon tank has slop-
ing lines to keep the tank top dry and clean. It comes standard with a hover 
handle, oversized mirror, integrated vents, two shelves, gender sign, coat/
purse hook, beverage holder and three-roll toilet paper holder. 866/293-
1502; www.fivepeaks.net.

Four-person urinal
The Kros urinal from Kros International 
USA has built-in partitions to allow four 
men to urinate simultaneously with pri-
vacy. It stands 6 feet 6 inches tall and has 
a reinforced, stable 3-foot-6-inch square 
base with dual forklift slots for easy trans-
port. It weighs 188 pounds and has a 
100-gallon integrated tank, and can be 
easily moved by one operator with a hand 

truck. It can be used for events or to curb public urination problems in urban 
settings, decrease the load on portable restrooms and shorten waiting lines. 
855/576-7872; www.krosinternationalusa.com.

 seRvICe vehICles/tanks/tank CleanIng

portable
restroom
vaCuum serviCe 
unit
The WorkMate portable re-
stroom service truck from 
FMI Truck Sales & Service 
has sidewinder tanks with consistent, equal weight distribution, extending 
brake life and improving handling. Two food-grade poly water tanks are 
plumbed to provide brine, freshwater, premix or any combination of fluids 
with no corrosion or rusty water. The ergonomic workstation with over 60 
cubic feet of storage saves both time and effort during the workday, mini-
mizing restocking and driver movement. It can carry four restrooms on the 
bed, and the modular design allows components to be easily replaced or 
transferred if damaged. The vacuum system is plumbed using hot-tar hose 
and Masport components. Marine style wiring is used, and all electrical sys-
tems are contained in a watertight panel with automatic-reset circuit break-
ers. Each system is color-coded and individually loomed. 800/927-8750; 
www.fmitrucks.com.

 Case study: sePtiC PumPer uses 
software to inCrease fuel eConomy 
Problem: It was a hot day last June, and Judy Malone with A & M Septic in 
Valley View, Texas, was making her typical round of service calls. She had used 
an entire tank of gas in her Chevy pickup and realized she would need to fill up 
before heading home. With fuel prices creeping higher, she began to look for 
ways to save. 

Solution: Malone decided 
to call Jon Denney with 
SAFE Software and see 
if there was a way to uti-
lize the mapping portion of 
the program to reduce her 
driving and fuel consump-
tion. Denney showed her 
how to export her scheduled inspections to a Microsoft Excel spreadsheet and 
then upload it into a website that would create an interactive map that could be 
saved to her computer, sent to her smartphone and used on her tablet in her truck. 

Result: After doing this for a week, Malone cut drive time in half, while seeing 
twice as many customers per day. 800/604-7351; www.thesafeprogram.com.
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Toll-Free: 1-888-848-3727
email: ltetanks@yahoo.com • fax: 217-268-4705

PO Box 106, 106 N. US Hwy 45, Arcola, IL 61910

web: 

ltetanks.net
Custom, Quality Tank Assembly and Repair

2,200 Gallon 
Stainless Steel Tank
Mounted on your chassis
350 CFM Pump
48 in. Cabinet
Tank, equipment & labor $33,500

2,500 Aluminum  
1 Compartment Tank
4" Inlet/6" Discharge

NVE 607 Max Pak
2013 International  

4300 Chassis
Maxx Force DT Diesel

Auto Transmission
$129,000

IN STOCK!

Vacuum Septic Units • Portable Toilet Units  
Industrial Vacuum Units

Valve Heaters 
Available

ALL STAINLESS STEEL
12V DC Washdown Pump

For More Information, Call 630-552-4115 ext. 2,
Email Pumper@MTHPumps.com, or 
Visit Us Online www.MTHPumps.com

Manufacturing Pumps

 in the U.S. for 

over 50 Years!

• 100% Solid Stainless Steel Pump Components 
No Rusty Pump • No Plastic • Freeze Tolerant

• Open Face Impeller Design
Allows Debris to Pass

• 1 HP Totally Enclosed Motor
No Fan Problems

• Long Lasting Dry-Run Seal
• Flow Rates to 25 GPM
• Pressure to 40 PSI
• End Suction with Top, Bottom,

or Side Discharge
• Available for Quick Factory Shipment
• Can Handle Liquids to 230°F

24"

18"

15"

•Long lasting durability
•On-site installation flexibility
•Custom logo option
•15", 18" and 24" 
   sizes designed 
   to fit standard 
   riser pipes 
•1/4" closed cell 
   gasket seals tight
•Ships with 2" Stainless Steel Fasteners

Water Tanks
Lids for Risers

RomoTech is a 
custom molder. 
See us for your 
new project. 
574.831.6450
www.romotek.com

 

Your Logo 
Here! 8 - 525 gallons.

Request a quote
for special sizes.(continued)

automated tank-Cleaning deviCe
The EZ-8 automated rotary impingement tank-cleaning 
device from Gamajet, part of the Alfa Laval Group, elimi-
nates the need for manual cleaning, while reducing water 
and chemical usage by 85 percent and cleaning time by 
80 percent. It is compact and easily maneuverable at 11 
inches tall and 14 pounds. This allows for space saving 
while maintaining the impact, durability and range re-
quired for optimal impingement tank cleaning. It is 
available with directional nozzles that concentrate 
power downward, enabling grease and other debris 
at bottom corners of tanks to be blasted away quickly 
and more efficiently. Operating between 50 and 300 psi and 50 to 120 gpm, it 
has a cleaning range between 35 and 50 inches, and cleans a tank in 8 to 12 
minutes. 610/408-9940; www.gamajet.com.

 
portable 
restroom 
serviCe unit
The PMT980 portable re-
stroom service unit from 
Imperial Industries has 
a steel two-compartment 
tank with a 680-gallon 

waste and 300-gallon freshwater capacity. It is available in two models: a 
standard truck-mounted unit with a Masport HXLV4 vacuum pump or a 
modular unit with a Masport HXL3V vacuum pump and 9 hp Honda gas 
engine. The modular unit is a self-contained unit that can be mounted on a 
standard chassis frame or a flatbed. The modular unit comes complete with 
the electrical package and is prewired and plugs into a standard chassis 
trailer outlet adapter. 800/558-2945; www.imperialind.com.

 
serviCe 
vehiCle
The Portable Restroom 
Service Vehicle from 
Ledwell has a coated 
freshwater tank interior, 
20-inch manway on the 
fresh compartment, dual 
self-supporting restroom 
carrier, 160 cfm direct-
drive vacuum pump, Burks DC-10 washdown system, spring-loaded Han-
nay hose reel, large weather-resistant locking storage cabinets, a 3-inch 
pressure/suction discharge, 50 feet of 2-inch suction hose with ball valve, 
pressure off-load capability and a 2-inch driver’s side bucket fill. It has 
several vacuum pump and custom component choices. 888/533-9355;  
www.ledwell.com.

 PORtaBle RestROOMs
 

easy-Clean portable
restroom
The Glacier II portable restroom from Five Peaks 
has an ultra-smooth door and sidewalls, making it 
easy to clean. Extra-deep molded-in grab handles 
are located in all four corners for ease of maneuver-
ability. It is manufactured from durable, high-densi-
ty polyethylene with UV-stabilizers, with a twin-sheet heavy-duty door and 
jamb with integrated hinge and return spring. The 65-gallon tank has slop-
ing lines to keep the tank top dry and clean. It comes standard with a hover 
handle, oversized mirror, integrated vents, two shelves, gender sign, coat/
purse hook, beverage holder and three-roll toilet paper holder. 866/293-
1502; www.fivepeaks.net.

Four-person urinal
The Kros urinal from Kros International 
USA has built-in partitions to allow four 
men to urinate simultaneously with pri-
vacy. It stands 6 feet 6 inches tall and has 
a reinforced, stable 3-foot-6-inch square 
base with dual forklift slots for easy trans-
port. It weighs 188 pounds and has a 
100-gallon integrated tank, and can be 
easily moved by one operator with a hand 

truck. It can be used for events or to curb public urination problems in urban 
settings, decrease the load on portable restrooms and shorten waiting lines. 
855/576-7872; www.krosinternationalusa.com.

 seRvICe vehICles/tanks/tank CleanIng

portable
restroom
vaCuum serviCe 
unit
The WorkMate portable re-
stroom service truck from 
FMI Truck Sales & Service 
has sidewinder tanks with consistent, equal weight distribution, extending 
brake life and improving handling. Two food-grade poly water tanks are 
plumbed to provide brine, freshwater, premix or any combination of fluids 
with no corrosion or rusty water. The ergonomic workstation with over 60 
cubic feet of storage saves both time and effort during the workday, mini-
mizing restocking and driver movement. It can carry four restrooms on the 
bed, and the modular design allows components to be easily replaced or 
transferred if damaged. The vacuum system is plumbed using hot-tar hose 
and Masport components. Marine style wiring is used, and all electrical sys-
tems are contained in a watertight panel with automatic-reset circuit break-
ers. Each system is color-coded and individually loomed. 800/927-8750; 
www.fmitrucks.com.

 Case study: sePtiC PumPer uses 
software to inCrease fuel eConomy 
Problem: It was a hot day last June, and Judy Malone with A & M Septic in 
Valley View, Texas, was making her typical round of service calls. She had used 
an entire tank of gas in her Chevy pickup and realized she would need to fill up 
before heading home. With fuel prices creeping higher, she began to look for 
ways to save. 

Solution: Malone decided 
to call Jon Denney with 
SAFE Software and see 
if there was a way to uti-
lize the mapping portion of 
the program to reduce her 
driving and fuel consump-
tion. Denney showed her 
how to export her scheduled inspections to a Microsoft Excel spreadsheet and 
then upload it into a website that would create an interactive map that could be 
saved to her computer, sent to her smartphone and used on her tablet in her truck. 

Result: After doing this for a week, Malone cut drive time in half, while seeing 
twice as many customers per day. 800/604-7351; www.thesafeprogram.com.
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portable restroom 
serviCe truCk
Portable restroom service trucks from 
Lely Tank & Waste Solutions are 
available in aluminum tank construc-
tion for extra payload capabilities in a 
variety of capacities, or steel construction for extra-long life and durability. 
Ergonomic workstations are available on either type, with easy bucket filling 
allowing for more service with less fatigue. The station has a chemical and 
water spout for easy access and easy water tank refill. A remote-mounted 
switch panel allows for control of the vacuum pump, lights and water pump 
from one position. A variety of vacuum pumps are available. A two-unit fold-
up restroom rack is standard, including lights and markings for legal opera-
tion at night. 800/367-5359; www.lelytank.com.

restroom serviCe 
truCk tank
The 1,200-gallon, two-compart-
ment portable restroom service 
truck tank from Mid-State Tank 
/Arthur Custom Tank is avail-
able in aluminum or stainless 
steel. Several standard sizes 

range from 1,000 to 2,200 gallons. 800/722-8384; www.midstatetank.com.

versatile 
serviCe truCk
The VP Series service truck 
from Pac-Mac, a division of 
Hol-Mac Corporation, comes 
with a 2,500-gallon tank with 66 inches OD and 156-inch shell length (also 
available in 1,500, 3,000, 3,500, 4,200, 4,500 and 5,000 gallons), a 1/4-inch 
thick shell and 5/16-inch nominal thick heads, right-angle drive pump sys-
tem, 20-inch rear clean-out manway, 20-inch top manway, manway ladder 
with safety tread, bolt-on baffles and hose trays with drains, rear hose hooks, 
4-inch intake and 6-inch discharge, and a premium two-component epoxy 
primer-sealer and polyurethane topcoat in solid and metallic colors. Op-
tions include a hydraulic-drive jetting system, 36-inch rear clean-out man-
way, multiple toolboxes, bed-liner applied to hose trays and tank, a chem-
ical-resistant two-part epoxy interior liner, safety beacon, rear sump and 
stainless steel float level indicator. 800/844-3019; www.e-pac-mac.com.

portable 
restroom 
serviCe truCk
The Princess II portable re-
stroom service unit from 
Keith Huber Corporation is 

equipped with a 160 cfm vacuum pump, rear restroom carrier gate and four 
large, water-resistant cabinets with more than 30 cubic feet of storage space. 
It has a 1,500-gallon tank with 1,100-gallon waste/400-gallon freshwater ca-
pacity, a pressurized water system with a 12-volt motor-driven pump that 
delivers 45 psi at 7 gpm, and 50 feet of 1/2-inch water hose on a spring-
loaded retractable hose reel. The vacuum pump is driven by a transmission-
mounted PTO operated by push button. It has a 3-inch intake with valve, 
dual-suction with dual water and hose reels, a four-way valve to control 
vacuum loading and pressure discharge, and a 2-inch water tank drain with 
remote-mounted driver’s side valve for quick bucket fill. 800/334-8237; 
www.keithhuber.com.

portable 
restroom system 
serviCe truCk
Portable restroom service 
trucks from Southwest Prod-
ucts are customizable in a vari-
ety of sizes and configurations, 
and include dual-side service, 
restroom carrier, custom lighting and dual-compartment freshwater/waste 
tanks. They are offered in traditional configurations, as well as a “hot dog” 
design with carbon steel waste tanks and a stainless steel internal tank, a 
500-gallon freshwater tank and a Burks DC-10 water pump. They feature a 
Masport water-cooled pump, bucket holders, primary and secondary shut-
offs, HID light package and 2-inch bucket fill. Waste tanks range from 250 
to 5,000 gallons, and both trailer-mounted and slide-in vacuum tanks are 
available. 602/269-3581; www.southwestproducts.com.

(continued)
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portable restroom 
serviCe truCk
Portable restroom service trucks from 
Lely Tank & Waste Solutions are 
available in aluminum tank construc-
tion for extra payload capabilities in a 
variety of capacities, or steel construction for extra-long life and durability. 
Ergonomic workstations are available on either type, with easy bucket filling 
allowing for more service with less fatigue. The station has a chemical and 
water spout for easy access and easy water tank refill. A remote-mounted 
switch panel allows for control of the vacuum pump, lights and water pump 
from one position. A variety of vacuum pumps are available. A two-unit fold-
up restroom rack is standard, including lights and markings for legal opera-
tion at night. 800/367-5359; www.lelytank.com.

restroom serviCe 
truCk tank
The 1,200-gallon, two-compart-
ment portable restroom service 
truck tank from Mid-State Tank 
/Arthur Custom Tank is avail-
able in aluminum or stainless 
steel. Several standard sizes 

range from 1,000 to 2,200 gallons. 800/722-8384; www.midstatetank.com.

versatile 
serviCe truCk
The VP Series service truck 
from Pac-Mac, a division of 
Hol-Mac Corporation, comes 
with a 2,500-gallon tank with 66 inches OD and 156-inch shell length (also 
available in 1,500, 3,000, 3,500, 4,200, 4,500 and 5,000 gallons), a 1/4-inch 
thick shell and 5/16-inch nominal thick heads, right-angle drive pump sys-
tem, 20-inch rear clean-out manway, 20-inch top manway, manway ladder 
with safety tread, bolt-on baffles and hose trays with drains, rear hose hooks, 
4-inch intake and 6-inch discharge, and a premium two-component epoxy 
primer-sealer and polyurethane topcoat in solid and metallic colors. Op-
tions include a hydraulic-drive jetting system, 36-inch rear clean-out man-
way, multiple toolboxes, bed-liner applied to hose trays and tank, a chem-
ical-resistant two-part epoxy interior liner, safety beacon, rear sump and 
stainless steel float level indicator. 800/844-3019; www.e-pac-mac.com.

portable 
restroom 
serviCe truCk
The Princess II portable re-
stroom service unit from 
Keith Huber Corporation is 

equipped with a 160 cfm vacuum pump, rear restroom carrier gate and four 
large, water-resistant cabinets with more than 30 cubic feet of storage space. 
It has a 1,500-gallon tank with 1,100-gallon waste/400-gallon freshwater ca-
pacity, a pressurized water system with a 12-volt motor-driven pump that 
delivers 45 psi at 7 gpm, and 50 feet of 1/2-inch water hose on a spring-
loaded retractable hose reel. The vacuum pump is driven by a transmission-
mounted PTO operated by push button. It has a 3-inch intake with valve, 
dual-suction with dual water and hose reels, a four-way valve to control 
vacuum loading and pressure discharge, and a 2-inch water tank drain with 
remote-mounted driver’s side valve for quick bucket fill. 800/334-8237; 
www.keithhuber.com.

portable 
restroom system 
serviCe truCk
Portable restroom service 
trucks from Southwest Prod-
ucts are customizable in a vari-
ety of sizes and configurations, 
and include dual-side service, 
restroom carrier, custom lighting and dual-compartment freshwater/waste 
tanks. They are offered in traditional configurations, as well as a “hot dog” 
design with carbon steel waste tanks and a stainless steel internal tank, a 
500-gallon freshwater tank and a Burks DC-10 water pump. They feature a 
Masport water-cooled pump, bucket holders, primary and secondary shut-
offs, HID light package and 2-inch bucket fill. Waste tanks range from 250 
to 5,000 gallons, and both trailer-mounted and slide-in vacuum tanks are 
available. 602/269-3581; www.southwestproducts.com.

(continued)
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standard slide-in
Standard slide-in units from Pik Rite 
are available in 300- and 450-gallon 
sizes, with custom sizing available. 
Units are also available in a variety 
of materials, such as steel, stainless 
steel and aluminum, with optional 
freshwater or non-freshwater compartments. The freshwater compartment 
includes a 12-volt washdown pump, while the non-freshwater compartment 
is designed with dome heads for added strength. The tank-within-a-tank de-
sign provides even weight distribution, which doesn’t overload the axle and 
creates a safer environment. Various vacuum pump and engine options are 
available. They have all-steel components, a 3-inch discharge with poly-ball 
valve, 30 feet of 2-inch hose with poly-ball valve and PVC nozzle. 800/326-
9763; www.pikrite.com.

 tRansPORt tRuCks/tRaIleRs 
 

Flat-tank
restroom hauler
The Flat Vac versatile multipurpose 
portable restroom tank truck from 
Amthor International allows the 
operator to carry up to 12 restrooms 
on top of the tank, as well as pull a 
restroom delivery trailer. The tank has a rounded bottom with a full-length 
formed sump design for drainage and full baffles for strength. The flat tank 
has separate wastewater and freshwater compartments, as well as an option 
for a chemical or brine compartment. It is available in steel, stainless steel or 
aluminum. Each unit comes with a workstation and a vertical cabinet with 
an aluminum extruded door including numerous shelves. A liftgate is in-
stalled behind the tank to load and unload restrooms. All units are custom-
built to specifications. 800/328-6633; www.amthorinternational.com.

 PORtaBle RestROOM MOveRs

transport dolly
The Armal transport dolly is used 
to move Wave portable restrooms 
from one location to another. It is 
made of lightweight aluminum, 
making it easy for one operator 
to maneuver a portable restroom 
quickly and effectively. It is made 
for rigorous daily use, and speeds up the process of picking up and/or drop-
ping off portable restrooms in a safe and efficient manner. 770/491-6410; 
www.armal.biz.

 hOldIng tanks 
 

Freshwater supply tank
The lightweight, polyethylene 100-gallon Fresh Water Sup-
ply from T.S.F. Company is 69 inches high and 24 inches 
in diameter, and allows users to see the water level through 
the semitransparent shell. It is ideal for any job site or event 
where non-filtered, non-potable freshwater is needed. It can 
be placed in a field office or service trailer, and comes with 
two 3/4-inch spin welds to connect tanks together for more 
water capacity. 800/843-9286; www.tuff-jon.com.
 

 deCals/Magnets/aCCessORIes 
 

portable restroom 
deCals
Portable restroom decals from Allied 
Graphics are available in custom shapes 
and sizes, and can be color-matched to any portable 
unit. The decals have an adhesive designed to stick to the plastic on portable 
units, including textured surfaces. QR codes can be printed onto the decals. 
Lack-of-service tags, service decals, men/women decals and unit numbers 
are also available. 763/428-8365; www.allied-graphics.com.

 
soFt portable 
restroom tissue
Simply Soft restroom tissue from Del Vel Chem Co. 

offers a small-core roll lasting 2 1/2 to 5 times 
longer and the double roll lasting 1 1/2 to 3 
times longer than standard rolls. Each roll is in-

dividually wrapped and packaged for protection. 
800/699-9903; www.delvel.com.

 
rust-resistant 
Color-Coded padloCks
Brass economy padlocks from Lock 
America are available keyed alike in five 
colors that match the most common por-
table restrooms. The range of color op-
tions gives operators the opportunity to 
dress up their product line. In addition, 
the locks prevent theft of paper products, 
which can be a significant long-term ex-
pense, deter vandalism and provide better customer service by ensuring 
clean units. Durable chrome-plated brass shackles and brass bodies make 
them virtually rustproof. 800/442-2866; www.laigroup.com.

(continued)
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Septic-Scrub™ is a superior product for 
the maintenance and restoration of 
septic system drainfields. Customers 
appreciate that it is environmentally 
safe, contains no organic 
chemicals and does 
not produce any 
toxic by-products. 
Most importantly, 
Septic-Scrub works. 
It breaks down sulfide 
buildup in the biomat 
and soil to allow for 
better water absorption. 

Learn more about 
Septic-Scrub at www.arcan.com.

Used by More Professional Pumpers
to Increase Their Business

Backed By Science � Proven with Experience � Many Satisfied Homeowners

For information on increasing
sales and providing a valuable
service to your customers, 
call Arcan Enterprises at 
888-35ARCAN (352-7226)

Septic-ScrubSeptic-Scrub™Septic-Scrub

P.O. Box 31057
Clarksville, TN 37040

 »Complete Safety 
Package

»Many Options  
Available

»Custom Built  
Vacuum Trucks,  
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Hydro Excavators  

to Meet  
YOUR needs

Sales@Fast-Vac.com
www.fast-vac.com 

21209 Durand Ave., Union Grove, WI 53182
800-558-2280 • 262-878-0756 • f: 262-878-4019

Pioneers in 
vacuum  

technology

SHORT  

PRODUCTION  

     
TIMES!
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standard slide-in
Standard slide-in units from Pik Rite 
are available in 300- and 450-gallon 
sizes, with custom sizing available. 
Units are also available in a variety 
of materials, such as steel, stainless 
steel and aluminum, with optional 
freshwater or non-freshwater compartments. The freshwater compartment 
includes a 12-volt washdown pump, while the non-freshwater compartment 
is designed with dome heads for added strength. The tank-within-a-tank de-
sign provides even weight distribution, which doesn’t overload the axle and 
creates a safer environment. Various vacuum pump and engine options are 
available. They have all-steel components, a 3-inch discharge with poly-ball 
valve, 30 feet of 2-inch hose with poly-ball valve and PVC nozzle. 800/326-
9763; www.pikrite.com.

 tRansPORt tRuCks/tRaIleRs 
 

Flat-tank
restroom hauler
The Flat Vac versatile multipurpose 
portable restroom tank truck from 
Amthor International allows the 
operator to carry up to 12 restrooms 
on top of the tank, as well as pull a 
restroom delivery trailer. The tank has a rounded bottom with a full-length 
formed sump design for drainage and full baffles for strength. The flat tank 
has separate wastewater and freshwater compartments, as well as an option 
for a chemical or brine compartment. It is available in steel, stainless steel or 
aluminum. Each unit comes with a workstation and a vertical cabinet with 
an aluminum extruded door including numerous shelves. A liftgate is in-
stalled behind the tank to load and unload restrooms. All units are custom-
built to specifications. 800/328-6633; www.amthorinternational.com.

 PORtaBle RestROOM MOveRs

transport dolly
The Armal transport dolly is used 
to move Wave portable restrooms 
from one location to another. It is 
made of lightweight aluminum, 
making it easy for one operator 
to maneuver a portable restroom 
quickly and effectively. It is made 
for rigorous daily use, and speeds up the process of picking up and/or drop-
ping off portable restrooms in a safe and efficient manner. 770/491-6410; 
www.armal.biz.

 hOldIng tanks 
 

Freshwater supply tank
The lightweight, polyethylene 100-gallon Fresh Water Sup-
ply from T.S.F. Company is 69 inches high and 24 inches 
in diameter, and allows users to see the water level through 
the semitransparent shell. It is ideal for any job site or event 
where non-filtered, non-potable freshwater is needed. It can 
be placed in a field office or service trailer, and comes with 
two 3/4-inch spin welds to connect tanks together for more 
water capacity. 800/843-9286; www.tuff-jon.com.
 

 deCals/Magnets/aCCessORIes 
 

portable restroom 
deCals
Portable restroom decals from Allied 
Graphics are available in custom shapes 
and sizes, and can be color-matched to any portable 
unit. The decals have an adhesive designed to stick to the plastic on portable 
units, including textured surfaces. QR codes can be printed onto the decals. 
Lack-of-service tags, service decals, men/women decals and unit numbers 
are also available. 763/428-8365; www.allied-graphics.com.

 
soFt portable 
restroom tissue
Simply Soft restroom tissue from Del Vel Chem Co. 

offers a small-core roll lasting 2 1/2 to 5 times 
longer and the double roll lasting 1 1/2 to 3 
times longer than standard rolls. Each roll is in-

dividually wrapped and packaged for protection. 
800/699-9903; www.delvel.com.

 
rust-resistant 
Color-Coded padloCks
Brass economy padlocks from Lock 
America are available keyed alike in five 
colors that match the most common por-
table restrooms. The range of color op-
tions gives operators the opportunity to 
dress up their product line. In addition, 
the locks prevent theft of paper products, 
which can be a significant long-term ex-
pense, deter vandalism and provide better customer service by ensuring 
clean units. Durable chrome-plated brass shackles and brass bodies make 
them virtually rustproof. 800/442-2866; www.laigroup.com.

(continued)
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 Case study: maGnets helP Generate 
business for PumPer
Problem: Laura Philpeck of Danny’s Septic in West Palm Beach, Fla., was grow-
ing increasingly frustrated with many of the traditional methods for advertising 
her business. “I used to place big ads in the Yellow Pages,” she says. “I found 
that if my customers look for me online, they see all my competition as well, and 
then they start price-shopping and ask me to lower 
my prices.” 

Solution: Philpeck put in an initial 
order for vacuum truck-shaped 
magnets from Magnets by 
Stamp Works. “They make 
them look just like my pump-
er truck, in the same colors 
and shape, and they hold up to the 
weather because he makes them out of vinyl and prints them in full color,” says 
Philpeck. “I think it’s better than giving a business card because my customers 
can’t remember where they put them, and I have found that pens just run out of 
ink and then they are thrown away.”  

Result: Philpeck now orders a supply of hundreds of new magnets every year to 
promote her business. 800/758-2743; www.stampworks.net.

Case studY

 deCals/Magnets/aCCessORIes 

solar-powered lighting
Solar-powered LunarGlo lighting consists 
of a tempered glass solar array and lithium-
ion technology to provide a constant power 
source to four non-dimming LED bulbs in 
the roof-mounted light. Light output and charging levels are maintained 
through sealed internal circuitry at 26 Lux at 2 feet. The units are waterproof 
and will withstand high-pressure washing. Auto on and off is controlled by 
the sun, and there are no moving parts to wear out. This light mounts in roofs 
up to 7/8-inch thick in less than three minutes. A single battery charge pro-
vides up to 80 hours of lighting. The lights have been tested at -22 to 155 de-
grees F. Lights can be stored out of the sunlight for extended periods with no 
adverse effect on performance. 574/294-2624; www.lunarglo.com.

Custom portable 
restroom deCals
Screen-printed pressure-sensitive de-
cals with vibrant ultraviolet inks from 
Roeda Signs & ScreenTech Imaging 
advertise company names to portable 
restroom users. They are made of a 3.5 
mil white outdoor vinyl with a coated 
high-tack adhesive and a 90-pound 
paper liner back-slit for easy appli-
cation. Decals are designed to get attention and durable to make a lasting 
impression. Screen-printed mini magnets are also available in portable re-
stroom and pumper truck shapes. Larger vehicle magnets are also available. 
800/829-3021; www.screentech.com.

 
CompaCt lighting system

The Solar Pod Light compact lighting system 
from Solar LED Innovations provides 65 lumens 
of light, fully illuminating portable restrooms for 

nighttime use. About the size of a hockey puck, the 
unit protrudes less than 1/4 inch above the roofline and 

double locks securely through the roof. Automatic and manual settings con-
trol lighting. Up to 24 hours of light are provided from a single day in the sun. 
It exceeds Cal/OSHA illumination requirements for nighttime agricultural 
operations. 484/639-4833; www.solargoose.com.

 RestROOM tRaIleRs 

durable lowering 
restroom trailer
Omega restroom trailers from 
AMS Global have a Jets Vacu-
umerator system that liquefies 
all waste and paper products, 
and can either pump to a sewer up to 100 yards away or store on board. They 
flush using only a pint of water, allowing them to hold a large amount of 
flushes. The trailers lower to the ground with retractable tongues, and the 
frame walls are built out of 1 1/2-inch tubular steel with granitized steel 
floors that won’t decompose or rot. Construction is entirely of steel, com-
posite fiberglass panels and aluminum. The chassis has been tested at over 
16,000 pounds capacity. 888/574-4222; www.amsglobal.us.

ada-aCCessible 
lowering restroom 
Handicap-accessible restroom trail-
ers from Comforts of Home Servic-
es have a hydraulic lowering module 
and attached ramp to meet federal 
ADA guidelines. It can be pulled to 
a venue and set up for operation in 

less than 10 minutes, eliminating the need for an additional truck to carry 
an ADA ramp system. The module can be attached to any of the company’s 
floor plans that are 20 feet or longer. 630/906-8002; www.cohsi.com.

(continued)
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Custom portable 
restroom deCals
Screen-printed pressure-sensitive de-
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Roeda Signs & ScreenTech Imaging 
advertise company names to portable 
restroom users. They are made of a 3.5 
mil white outdoor vinyl with a coated 
high-tack adhesive and a 90-pound 
paper liner back-slit for easy appli-
cation. Decals are designed to get attention and durable to make a lasting 
impression. Screen-printed mini magnets are also available in portable re-
stroom and pumper truck shapes. Larger vehicle magnets are also available. 
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CompaCt lighting system

The Solar Pod Light compact lighting system 
from Solar LED Innovations provides 65 lumens 
of light, fully illuminating portable restrooms for 

nighttime use. About the size of a hockey puck, the 
unit protrudes less than 1/4 inch above the roofline and 

double locks securely through the roof. Automatic and manual settings con-
trol lighting. Up to 24 hours of light are provided from a single day in the sun. 
It exceeds Cal/OSHA illumination requirements for nighttime agricultural 
operations. 484/639-4833; www.solargoose.com.

 RestROOM tRaIleRs 

durable lowering 
restroom trailer
Omega restroom trailers from 
AMS Global have a Jets Vacu-
umerator system that liquefies 
all waste and paper products, 
and can either pump to a sewer up to 100 yards away or store on board. They 
flush using only a pint of water, allowing them to hold a large amount of 
flushes. The trailers lower to the ground with retractable tongues, and the 
frame walls are built out of 1 1/2-inch tubular steel with granitized steel 
floors that won’t decompose or rot. Construction is entirely of steel, com-
posite fiberglass panels and aluminum. The chassis has been tested at over 
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ers from Comforts of Home Servic-
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less than 10 minutes, eliminating the need for an additional truck to carry 
an ADA ramp system. The module can be attached to any of the company’s 
floor plans that are 20 feet or longer. 630/906-8002; www.cohsi.com.

(continued)

New Berry Cherry™ Dry Toss Packets

Keep Special Events Special.

280 Packets Per Case
Clean-Handling Pouch

Eliminates Mess & Waste!

290 Alpha Drive   Pittsburgh, PA 15238

800-556-0111 / Int’l 412-252-7000

www.surcopt.com
©SP 2014



106     Pumper • October 2014

 RestROOM tRaIleRs 

Corrosion-resistant 
aCCess platForm
Fiberglass-reinforced plastic corrosion-resistant 
grating, stair treads and railings from Fibergrate 
Composite Structures are used to build platforms 
that provide safe access to restroom trailers. The 
components are manufactured with specially for-
mulated resin systems that will not rust or rot, 
reducing overall maintenance. The slip-resistant surfaces provide added 
safety, and the lightweight composite will reduce the overall weight of trailer 
systems. 800/527-4043; www.fibergrate.com.

 
ConstruCtion site 
restroom trailer
The construction site restroom 
trailer from Rich Specialty Trailers 
has eight male stations (four stalls 
and four urinals) and one female 
station. Industrial package decor 
includes durable aluminum-lined 

interior walls and stainless steel countertops. The exterior is dent-resistant 
fiberglass trimmed with a heavy aluminum corner. Large stalls are divided 
with waterproof copolymer walls and include industrial-hinged stall doors. 
It is fully insulated and is available with electric room heaters and air con-
ditioning. It is also available with onboard freshwater and a winter package. 
260/593-2279; www.richrestrooms.com.

 
low-riding 
restroom trailer
The Low-Ryder single-restroom trailer 
from Tow-Let Manufacturing has a 
unibody design utilizing a 2,000-pound 
torsion-spring axle, steel fenders and 
dual handrails with built-in stabilizers. 
The removable tongue serves as a theft 
deterrent. The unit comes in either a painted or galvanized finish, and with 
or without lights. An optional upgrade to an aluminum tread plate and alu-
minum mag wheels is available. 712/623-4007; www.tow-let.com.

 shOWeR tRaIleRs 

ada shower
The Stop Drop & Go ADA Shower from 
JAG Mobile Solutions operates as a non-
axled box designed to be moved and 
placed either by forklift, tilt-back, roll-off 
or with a trailering system. It can be lifted into tight quarters, has a reduced 
overall height and offers a low deck profile for easy ADA access. Options in-
clude ADA showers, ADA restrooms or ADA shower/restroom combo. Sizes 
range from 8 to 24 feet, with custom or factory interiors. 800/815-2557; 
www.jagmobilesolutions.com.

 PORtaBle sInks 

propane-powered
portable sink
The PSE-2003LAP portable 
self-contained sink from MON-
SAM Enterprises has three 
deep basins and is powered by propane. It is also available in one, two or 
four basins. It allows customers to have hot and/or cold water whenever 
and wherever they need it with no electricity. Water can be heated up to 160 
degrees F. It comes with fresh and wastewater tanks and is easy to move. 
800/513-8562; www.portablesink.com.

 OdOR COntROl PROduCts 

biologiCal odor eliminator
Advanced Bio Pro Concentrate stable, highly ac-
tive microbial cultures, enhancers and nutrients 
from Brookside-Agra biologically degrade a va-
riety of odors associated with agricultural and environmental conditions. It 
eradicates fats, oils, greases and other organic materials. By increasing the 
rate of activity of both naturally occurring and bio-augmented microbes, test 
results have been shown to remove 95 percent of odor within three days, ab-
sorb odors until bacteria can digest organics, reduce composting time by 30 
to 50 percent, reduce ammonia emission by 50 percent within minutes, con-
trol hazardous gases, help meet discharge parameters, eliminate fruit fly and 
mosquito larvae, and prevent growth of algae in water bodies. 618/628-8300; 
www.brookside-agra.com.

liquid restroom 
treatment
PowrX non-formaldehyde liquid porta-
ble restroom treatment from CPACEX is a 

biodegradable, environmentally friendly option for controlling odors in all 
conditions and temperatures. These concentrated formulations offer maxi-
mum protection and are safe to use in all types of self-contained sanitation 
systems. The formulations contain nonstaining blue dye and are available in 
a variety of fragrances. 800/974-7383; www.cpacex.com.

(continued)
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 RestROOM tRaIleRs 
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ditioning. It is also available with onboard freshwater and a winter package. 
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dual handrails with built-in stabilizers. 
The removable tongue serves as a theft 
deterrent. The unit comes in either a painted or galvanized finish, and with 
or without lights. An optional upgrade to an aluminum tread plate and alu-
minum mag wheels is available. 712/623-4007; www.tow-let.com.

 shOWeR tRaIleRs 

ada shower
The Stop Drop & Go ADA Shower from 
JAG Mobile Solutions operates as a non-
axled box designed to be moved and 
placed either by forklift, tilt-back, roll-off 
or with a trailering system. It can be lifted into tight quarters, has a reduced 
overall height and offers a low deck profile for easy ADA access. Options in-
clude ADA showers, ADA restrooms or ADA shower/restroom combo. Sizes 
range from 8 to 24 feet, with custom or factory interiors. 800/815-2557; 
www.jagmobilesolutions.com.
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propane-powered
portable sink
The PSE-2003LAP portable 
self-contained sink from MON-
SAM Enterprises has three 
deep basins and is powered by propane. It is also available in one, two or 
four basins. It allows customers to have hot and/or cold water whenever 
and wherever they need it with no electricity. Water can be heated up to 160 
degrees F. It comes with fresh and wastewater tanks and is easy to move. 
800/513-8562; www.portablesink.com.

 OdOR COntROl PROduCts 

biologiCal odor eliminator
Advanced Bio Pro Concentrate stable, highly ac-
tive microbial cultures, enhancers and nutrients 
from Brookside-Agra biologically degrade a va-
riety of odors associated with agricultural and environmental conditions. It 
eradicates fats, oils, greases and other organic materials. By increasing the 
rate of activity of both naturally occurring and bio-augmented microbes, test 
results have been shown to remove 95 percent of odor within three days, ab-
sorb odors until bacteria can digest organics, reduce composting time by 30 
to 50 percent, reduce ammonia emission by 50 percent within minutes, con-
trol hazardous gases, help meet discharge parameters, eliminate fruit fly and 
mosquito larvae, and prevent growth of algae in water bodies. 618/628-8300; 
www.brookside-agra.com.

liquid restroom 
treatment
PowrX non-formaldehyde liquid porta-
ble restroom treatment from CPACEX is a 

biodegradable, environmentally friendly option for controlling odors in all 
conditions and temperatures. These concentrated formulations offer maxi-
mum protection and are safe to use in all types of self-contained sanitation 
systems. The formulations contain nonstaining blue dye and are available in 
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 OdOR COntROl PROduCts 

baCteria-based portable 
restroom deodorizer
Turbo BacPax enzyme-producing bacteria-
based portable restroom deodorizer from 
Green Way Products by PolyPortables come in 
water-soluble packets that immediately bubble into action, aggressively liq-
uefying waste and neutralizing odor. It works like a liquid without the mess, 
measuring or over-use, and was designed not to stick together when wet. It 
is available in three strengths, whether it is the hottest of summer days or a 
special event. Each pouch is filled with the precise amount of dye, fragrance 
and deodorizer needed without additional fillers. It is easy to inventory, safe 
to handle, 100 percent biodegradable and environmentally friendly. 800/241-
7951; www.polyportables.com.

deodorizing paCkets
ProPaxx Elite Series portion control non-form-
aldehyde deodorizing packets from J & J Chemi-
cal Co. provide long-lasting color and odor con-
trol in demanding conditions. They are formu-

lated with multiple odor-control components 
designed to engage when needed. The time-

released fragrances keep portable restrooms 
smelling fresh while helping to clean the holding 

tank, giving units constant protection. They are available in a variety of fra-
grances and sizes. 800/345-3303; www.jjchem.com.

toss-in 
deodorizer paCks
Toss-Ins deodorizer packets from John-
ny’s Choice by Chemcorp Industries 
are available in several sizes and in a va-
riety of perfumes, including Sea Breeze, 
Fresh Air and Mulberry. The product 
meets operator requirements in all climatic conditions. 888/729-6478; 
www.johnnyschoice.com.

 
truCk-mounted 
odor Control system
The truck-mounted 12VDC odor control 
system from OMI Industries is a delivery 
system for Ecosorb odor-neutralizing prod-
ucts in vacuum truck applications for grease 

traps, septic tanks and other tank-related 
job sites. This one-size, fully enclosed system 

integrates directly into the truck’s exhaust 
stack via in-line mounting of a small nozzle 

close to the opening. The brain of the system is mounted to the side of the 
truck just behind the driver’s cab, pushing out a low-pressure liquid spray of 
nontoxic and nonhazardous odor neutralizer with no added fragrances or 
toxic chemicals, eliminating associated vacuum truck odors. 800/662-6367; 
www.omi-industries.com.

granular odor 
CounteraCtant
Scatter easy-to-apply absorbent odor 
control granules from Surco Products 
contain Metazene odor-destroying addi-
tive, providing a solution to odor problems 
from trash containers and compactors. 
A triple-phase odor-control system ab-
sorbs rancid, odor-causing spills, coun-
teracts odors and controls and freshens airborne malodors. It is designed to 
suppress gaseous malodors associated with decaying carcasses and organic 
wastes. 800/556-0111; www.surcotech.com.

 
high-strength 
deodorizer paCks
Super-concentrated Porta-PAK MAX deodor-
izer packs from Walex Products Co. come with 
50 percent more color, 50 percent more odor con-
trol and double the fragrance of regular-strength 

Porta-PAKs to combat extreme heat. They are 
quick to dissolve, safe and easy to use, require 
no skin contact with harsh chemicals and have 

a long shelf life. They are packaged in resealable 
bags for easy transport and distribution at special events and along portable 
restroom service routes. Drop one pack in the holding tank and add water. 
800/338-3155; www.walex.com.

WORKMATE TRUCKS
A Division of FMI Truck Sales & Service

Portland, Oregon
1-800-927-8750  

Ask for JOHN BARRETT or go to www.fmitrucks.com

WORKMATE
Portable Toilet Trucks t Septic Service Trucks 

Slide-In Unitst Vacuum Truck Parts & Accessories

WorkMate Portable Toilet Service Truck
t Equal Weight Distribution of Tank extends Brake Life
t Two Food Grade Poly Water Tanks
t 60 Cubic Feet of Storage Space
t Ergonomic Design
t 4 Toilet Capacity
t Masport Components

ALUMINUM t CARBON STEEL t STAINLESS STEEL
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toxic chemicals, eliminating associated vacuum truck odors. 800/662-6367; 
www.omi-industries.com.

granular odor 
CounteraCtant
Scatter easy-to-apply absorbent odor 
control granules from Surco Products 
contain Metazene odor-destroying addi-
tive, providing a solution to odor problems 
from trash containers and compactors. 
A triple-phase odor-control system ab-
sorbs rancid, odor-causing spills, coun-
teracts odors and controls and freshens airborne malodors. It is designed to 
suppress gaseous malodors associated with decaying carcasses and organic 
wastes. 800/556-0111; www.surcotech.com.

 
high-strength 
deodorizer paCks
Super-concentrated Porta-PAK MAX deodor-
izer packs from Walex Products Co. come with 
50 percent more color, 50 percent more odor con-
trol and double the fragrance of regular-strength 

Porta-PAKs to combat extreme heat. They are 
quick to dissolve, safe and easy to use, require 
no skin contact with harsh chemicals and have 

a long shelf life. They are packaged in resealable 
bags for easy transport and distribution at special events and along portable 
restroom service routes. Drop one pack in the holding tank and add water. 
800/338-3155; www.walex.com.

To learn more about  
ITI Trailers and Truck Bodies, 

call  1-888-634-0080
or visit

www.itimfg.com

Stainless Steel Oilfield Truck Aluminum Septic TruckPortable Restroom Trucks

2 Compartment Tank Trucks

Custom Manufacturer of  
Vacuum Trucks & Trailers

We Manufacture & Ser vice What We Sell. ASME Certified       Building DOT 407/412 Equipment

ASME DOT 407/412
Double Drop Aluminum &  

Stainless Steel Tanker Trailers
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EASILY MOVE RESTROOMS
Super Mongo 

Mover®

Hitch Hauler™

 • Move ADA Restrooms 
• Aluminum Frame
•  Available with 2, 4, 6 

or 8 wheels 
•  Easily Rides on Your Truck
• Ships UPS

 Carry A Restroom & Super 
Mongo Mover On Your 
Pickup or Sport Utility

Patented

 Toll Free: 866.599.3325
www.DealAssoc.com

EASILY MOVE RESTROOMS
Super Mongo 

®

•  Easily Rides on Your Truck

Patented

Super Mongo 
®

•  Easily Rides on Your Truck

Hitch Hauler

•  Easily Rides on Your Truck•  Easily Rides on Your Truck
• Ships UPS
•  Easily Rides on Your Truck•  Easily Rides on Your Truck

800-421-7545 • ThompsonTank.com

Leading Technology

DOT Inspections 
and Certifications 

DOT 407/412 & 
Non-Code Tank 

Trucks & Trailers

Complete Parts & 
Service Department

Thompson Vacuum 
Pressure Pumps:  
VC-454, VC-565

Rotary Vane Pumps  
Challenger 
Fruitland 

Wittig/GD

US MADE

VC-454
Side 

Mounted 
VC-454

VC-565

Building Quality Since 1950!

Happy HalloweenHappy Halloween

Freeze-Up Problems?

Have freeze-up problems?
We’ve got the simple, low
cost ARCTIC BLASTER
THAWING DEVICE that
thaws pipes above and
below ground. The perfect
winter tool for: rental shops,
plumbers, battery opera-
tors, septic tank truckers,
farmers, feedlot operators,
native and remote housing,
mobile home parks, electri-
cal contractors, and more.
Use on plastic, copper or
ABS. Perfect for roof drains.

ARCTIC BLASTERS INC.
SUNDRE, ALBERTA
403.638.3934 • Fax: 403.638.3734 • www.arcticblaster.com

AUNTY SEPTIC SAYS...
“Invest in this little money-maker 
for excellent winter profits! 
Give your income a big boost!”

SIMPLE — SAFE — QUICK — CONVENIENT — ECONOMICAL

ORDER IT
TODAY!
It will probably pay for 

itself the 1st day you need it.

Get The ARCTIC BLASTER
THAWING DEVICE

Get The ARCTIC BLASTER
THAWING DEVICE

ARCTIC BLASTERS INC.
SUNDRE, ALBERTA
403.638.3934 • Fax: 403.638.3734 • www.arcticblaster.com
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Does your price for toilet paper 
seem too good to be true??

FULL SERVICE DISTRIBUTOR OF 
JANITORIAL SUPPLIES AND CLEANING PRODUCTS

Call Steve today!

… Maybe it is!

250 Old Marlton Pike • Medford, New Jersey 08055

800-699-9903    www.delvel.com

Regular Core – 1500
1 Ply, 1500 sheets/roll

Small Core – 2500
1 Ply, 2500 sheets/roll
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Product News

StoneAge rotAry 
tube cleAning nozzle
The BN 15 Banshee rotary tube clean-
ing nozzle from StoneAge reduces the 
jet stand-off distance in tubes and 
provides harder hitting power for 3/4-
inch tubes. The BN 15 has a tube I.D. range of 0.75 to 1.2 inches, maximum 
pressure of 22,000 psi and flow range of 7 to 10 gpm. The nozzle is 3 inches 
long and 0.6 inches in diameter. 866/795-1586; www.stoneagetools.com.

cAt PumPS mobile Phone 
Product APP
The mobile app for iOS/Apple and Android 
smartphones from the Cat Pumps website en-
ables users to find product and technical infor-
mation, size and select pumps and accessories, 
convert flow, pressure, volume, temperature, 
torque, length and area to the needed units. The 
app can also be used to calculate flow rate, horse-
power, rpms, pump and motor pulley diameters. 
763/780-5440; www.catpumps.com.
 

reelcrAft noncorroSive 
fluid PAtch oPtion
The noncorrosive fluid patch option from Reel-
craft Industries is available on the Series RT, 5000, 
7000 and 9000. Reinforcements reduce weight 
while maintaining structural integrity. 800/444-
3134; www.reelcraft.com.

J&J truck bodieS 
cng fleet
Compressed natural gas fuel sys-
tems from J&J Truck Bodies & 
Trailers can be installed on tri-ax-
le fleet vehicles prior to mounting 
the dump body. 800/777-2671; 
www.jjbodies.com.

ridgid SeeSnAke 
mini inSPection SyStem
The SeeSnake Mini video inspection system 
from RIDGID has a self-leveling camera head 
and 200 feet of push cable for laterals and 
mainlines up to 8 inches in diameter. The 
1.18-inch camera has 18 white LEDs. An inte-
grated sonde is standard, broadcasting 512 Hz 
for above-ground camera location. 800/769-
7743; www.ridgid.com.

SnAP-on cordleSS tool kit
The 18-volt Ni-Cad Master cordless tool kit from Snap-on includes drill 
driver, impact wrench, reciprocating saw, grease gun, two Ni-Cad batteries, 
work light, case and foam insert. Total weight of tools and case is 77 pounds. 
262/656-5337; www.snapon.com.

 

nlb corP. AutomAted 
remote mAniPulAtor

The automated remote manipulator 
(ARM) from NLB Corp. is a semi-
automated waterjet system that 
enables the operator to manipu-
late accessories from the safety 

of a climate-controlled cab using 
joystick controls to stop and start the flow of 

high-pressure water (up to 40,000 psi at 600 
hp). With specialized tooling mounted on the arm 

of a mini-excavator, the ARM handles shellside tube bundle cleaning and 
hydrodemolition. It has a vertical reach of 12 feet and horizontal reach of 17 
feet. 800/441-5059; www.nlbcorp.com.
 

fAbco Power 
welder/generAtor
The Hydro-Arc 7500 hydraulically driven 
DC welder/AC generator from Fabco 
Power delivers 240 amps DC or 120/240 
volts AC. The 27 inches long by 17 inches 
high and 10 inches wide unit weighs 
165 pounds and has an 11 gpm or 21 
gpm piston type motor. 845/469-9151; 
www.fabcopower.com.

vAcAll hydroexcAvAtor 
SteP-in comPArtment
The AllExcavate hydroexcavator step-in com-
partment from Vacall provides operators 
with warmth and protection from inclement 
weather. The compartment enables operators 
to change out of wet and muddy boots and 
clothing. It also has floor drainage, racks to 
hang dry clothing and another rack to store 
a high-pressure hand gun and extensions. 
Larger compartments are available. 800/382-
8302; www.vacallindustries.com.

coxreelS
hoSe reel

idler SProcketS
Add-on idler sprockets for 1600 Se-

ries motorized hose reels from Coxreels 
help reduce rewind speed and increase mo-
tor torque. The all-steel sprockets are available 

in three ratios (1:2, 1:3 and 1:4) with or without the 
o p t i o na l extended shaft for three-way or electromagnetic brakes. The 
sprockets are mounted on a zinc-plated steel axle and rotate on two self-
lubricated bronze bearings. 800/269-7335; www.coxreels.com.
 

bbA electricAlly 
driven PumPS
Electrically driven, auto-prime 
solids-handling pumps from 
BBA Pumps deliver from 100 
to 6,500 cubic meters per hour 
(26,000 to 171,000 gph). Avail-
able in 3- to 24-inch sizes, the 
pumps can be used in sewage or dewatering applications. 843/849-3676; 
www.bbapumps.com/us. ■

(continued)
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TANKHEADS EICA Tankheads Inc. custom 
manufactures Standard, 
A.S.M.E. Code and Oval 

Elliptical Transport Heads in 
a wide variety of types and 

confi gurations. We offer 
sizes up to 168" and 3/4" 

thick in carbon steel, 
stainless steel, aluminum 
and various other alloys. 

EICA Tankheads Inc.
1700 E. Hicks Field Rd.
Fort Worth, TX 76179
817.847.0917 – Phone
817.847.4853 – Fax
www.eicatankheads.com
dkerstine@eicatankheads.com

CALL 

US FOR A 

QUOTE

Product News

StoneAge rotAry 
tube cleAning nozzle
The BN 15 Banshee rotary tube clean-
ing nozzle from StoneAge reduces the 
jet stand-off distance in tubes and 
provides harder hitting power for 3/4-
inch tubes. The BN 15 has a tube I.D. range of 0.75 to 1.2 inches, maximum 
pressure of 22,000 psi and flow range of 7 to 10 gpm. The nozzle is 3 inches 
long and 0.6 inches in diameter. 866/795-1586; www.stoneagetools.com.

cAt PumPS mobile Phone 
Product APP
The mobile app for iOS/Apple and Android 
smartphones from the Cat Pumps website en-
ables users to find product and technical infor-
mation, size and select pumps and accessories, 
convert flow, pressure, volume, temperature, 
torque, length and area to the needed units. The 
app can also be used to calculate flow rate, horse-
power, rpms, pump and motor pulley diameters. 
763/780-5440; www.catpumps.com.
 

reelcrAft noncorroSive 
fluid PAtch oPtion
The noncorrosive fluid patch option from Reel-
craft Industries is available on the Series RT, 5000, 
7000 and 9000. Reinforcements reduce weight 
while maintaining structural integrity. 800/444-
3134; www.reelcraft.com.

J&J truck bodieS 
cng fleet
Compressed natural gas fuel sys-
tems from J&J Truck Bodies & 
Trailers can be installed on tri-ax-
le fleet vehicles prior to mounting 
the dump body. 800/777-2671; 
www.jjbodies.com.

ridgid SeeSnAke 
mini inSPection SyStem
The SeeSnake Mini video inspection system 
from RIDGID has a self-leveling camera head 
and 200 feet of push cable for laterals and 
mainlines up to 8 inches in diameter. The 
1.18-inch camera has 18 white LEDs. An inte-
grated sonde is standard, broadcasting 512 Hz 
for above-ground camera location. 800/769-
7743; www.ridgid.com.

SnAP-on cordleSS tool kit
The 18-volt Ni-Cad Master cordless tool kit from Snap-on includes drill 
driver, impact wrench, reciprocating saw, grease gun, two Ni-Cad batteries, 
work light, case and foam insert. Total weight of tools and case is 77 pounds. 
262/656-5337; www.snapon.com.

 

nlb corP. AutomAted 
remote mAniPulAtor

The automated remote manipulator 
(ARM) from NLB Corp. is a semi-
automated waterjet system that 
enables the operator to manipu-
late accessories from the safety 

of a climate-controlled cab using 
joystick controls to stop and start the flow of 

high-pressure water (up to 40,000 psi at 600 
hp). With specialized tooling mounted on the arm 

of a mini-excavator, the ARM handles shellside tube bundle cleaning and 
hydrodemolition. It has a vertical reach of 12 feet and horizontal reach of 17 
feet. 800/441-5059; www.nlbcorp.com.
 

fAbco Power 
welder/generAtor
The Hydro-Arc 7500 hydraulically driven 
DC welder/AC generator from Fabco 
Power delivers 240 amps DC or 120/240 
volts AC. The 27 inches long by 17 inches 
high and 10 inches wide unit weighs 
165 pounds and has an 11 gpm or 21 
gpm piston type motor. 845/469-9151; 
www.fabcopower.com.

vAcAll hydroexcAvAtor 
SteP-in comPArtment
The AllExcavate hydroexcavator step-in com-
partment from Vacall provides operators 
with warmth and protection from inclement 
weather. The compartment enables operators 
to change out of wet and muddy boots and 
clothing. It also has floor drainage, racks to 
hang dry clothing and another rack to store 
a high-pressure hand gun and extensions. 
Larger compartments are available. 800/382-
8302; www.vacallindustries.com.

coxreelS
hoSe reel

idler SProcketS
Add-on idler sprockets for 1600 Se-

ries motorized hose reels from Coxreels 
help reduce rewind speed and increase mo-
tor torque. The all-steel sprockets are available 

in three ratios (1:2, 1:3 and 1:4) with or without the 
o p t i o na l extended shaft for three-way or electromagnetic brakes. The 
sprockets are mounted on a zinc-plated steel axle and rotate on two self-
lubricated bronze bearings. 800/269-7335; www.coxreels.com.
 

bbA electricAlly 
driven PumPS
Electrically driven, auto-prime 
solids-handling pumps from 
BBA Pumps deliver from 100 
to 6,500 cubic meters per hour 
(26,000 to 171,000 gph). Avail-
able in 3- to 24-inch sizes, the 
pumps can be used in sewage or dewatering applications. 843/849-3676; 
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(continued)
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Marketplace Advertising

Waterblaster
Rentals & Sales

1K to 50K psi
60 hp to 1000 hp

Waterblasters & Accessories
Used Equipment Sales

713-641-6006
www.boatmanind.com

Houston, Texas

Boatman Industries

Traps and Interceptors For 
Grease, Solids, Lint, Oil & Hair

Certified by U.P.C.,
IAPMO and P.D.I.

800-541-8004
PolyTraps@AshlandPolyTraps.com
www.AshlandPolyTraps.com

• NO Rust or Corrosion
• Lightweight
• Very Cost Effective
• Sizes up to 560 Gallons
• Made in the U.S.A.!

LIFETIME WARRANTY!

Trailer Jetters
Gas or Diesel

AmericanJetter.com

866-9HI-FLOW

More 
Power 

per 
GPM!

Gas or Diesel

Power 
per 

GPM!

IndustrialOdorControl.com
8 6 6 - N O - S T I N K  ( 6 6 7 - 8 4 6 5 )

9 7 3 - 8 4 6 - 7 8 1 7

Vent Odor Solutions
for Any Budget

₪
₪

Patent # US 8,273,162

IndustrialOdorControl.com
8 6 6 - N O - S T I N K  ( 6 6 7 - 8 4 6 5 )

9 7 3 - 8 4 6 - 7 8 1 7

Vent Odor Solutions
for Any Budget

₪
₪

Patent # US 8,273,1622

Toll Free 888-999-3290

www.simtechfi lter.com

TruCore Sludge Sampler 

•  Quick & accurate sampling

•  Works in thick sludge

•  No mess release of sample

•  Simple straight-thru design 

•  Clear tube is made of 
Polycarbonate

•  Inside diameter of 1-3/8"

•  Extendable

Tired of taking multiple 
samples just to guess 
the sludge depth? 
Try our TruCore!

Do You Know
Where Your

Vehicles Are?
Gain Visibility and Insight

Into Your Fleet Operations

-Real-Time Alerts
-Driver Behavior

-Fuel Management
-Posted Speed Alerts

Cost Effective6 PackShipping

Now Offering18” & 24”CustomLids

Now Of
18” &

The Most Durable & Economical

Septic Lid
The Most Durable & Economical

Septic Lid
- Easier to Handle & Transport Easier to Handle & Transpo
- 12”, 18" & 24" Available

- Durable & Lightweight Polymer
- WILL NOT Crack Like Concrete!
- Easier to Handle & Transport
- 12”, 18" & 24" Available
- Easy Installation

800.868.0973

- Durable & Lightweight Polymer
- WILL NOT Crack Like Concrete!
- Easier to Handle & Transport
- 12”, 18" & 24" Available
- Easy Installation
- Optional Sand Filled

- Durable & Lightweight Polymer
- WILL NOT Crack Like Concrete!
- Easier to Handle & Transport
- 12”, 18" & 24" Available
- Easy Installation
- Optional Sand Filled

Marketplace Advertising

HUGE
DISCOUNTS

ON NEW
TERRALIFT

MACHINES

Call John VanZandt
AerraTech, LLC

Parts, Sales & Service

1.888.298.4272

Under New Ownership

Made for Grease Trap Haulers
by Grease Trap Haulers

p Ha rsap Hau eMad ffoo re raMMa e fe re fe o Gre Te fe foro GreGreasease Trrapp uulerlerlHrr Trr HHrrfffMM aaa aadd aaa ap HaM GG ppGoo Gooo sd sdd uuoo pdd auuGG auGGa ass sdadad G ase ap H ere sHMMM oMade for Grease Trap Haulers
by Grease Trap Haulers

• Environmentally Responsible
• Competitive Edge
• Additional Revenue
• Increased Productivity
• Incredibly E�cient
• An option for POTW’s

ponsibley Res• v ronmentallyE tEnvironmentally Responsib et ll R bb
gepetitive • CComCompetitive Eompetitiv Edgegetiti Ed

venuevvonal• AddittAd ona Revenuediti
yyivit• ncreased Produuctiv• ncreased Pro ycc tyttncreasedncreased odPro uct ttti

y E�cientyy c e• ncredi• yy cc tE�ncr ded c entEbly Eb tiii �
ption for POTW’for POT• AAn opn opttion for POTWOTWti f POTW’PO

• Environmentally Responsible
• Competitive Edge
• Additional Revenue
• Increased Productivity
• Incredibly E�cient
• An option for POTW’s

304 658 4778
Downey Ridge Environmental Co.

www.greasezilla.com

y Greasee Trrapa Haulerrsby Gby by GGrea ppyy re Trr Hau rrrease Trap HaulerrrG a a HaulGrease Trap HaulGGbbbbbb ppGGG s ap Hau sse Trap Haulersbbbb p Hauub auuGG s a ss syyyy ersrG Hby Grease Trap Haulers
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DowD ney Ridge Environmo ental Co.Co.

wwwwwww..gggrreeaasseezziiillllllaa..ccooommmm
304 658 4778
Downey Ridge Environmental Co.

www.greasezilla.com

Finally... a real 
solution for handling 

grease trap waste!

Finally... a real 
solution for handling 

grease trap waste!

SuperiorSignal.com/Pumper    

5E Electric Smoker 
Find leaks and sources of Odor 
using Superior ® Classic Smoke 

 Fast  •  Inexpensive •  Easy  

1.800.321.6960  
www.jetincorp.com 

email@jetincorp.com

R

R

Wastewater Treatment Solutions

Founded on Innovation. 
Anchored by Service.®

Onsite Installer Marketplace C_EAward.indd   1 3/26/2013   9:23:15 AM

DREDGING & DEWATERING SERVICE

www.fluidtechnologyinc.com

(513) 241-1600

Fax (513) 756-1995
Fluid Technology, Inc.

• Municipal and Industrial • Digester and Lagoon Cleaning 

• Double Belt Filter Presses • Liner Repair & Replacement

800.362.0240

O
NL

Y $2,995

www.mtechcompany.com

The best package on the 
market includes:

 (3 Year Sensor Warranty)

Add a Blower with 15’ of duct for only $350!
Add a 5 Minute Escape Respirator for only $500!

CONFINED 
SPACE 
ENTRY 

PACKAGE 

• 4-Gas Air Monitor 

• 7’ Tripod

• Work Winch

• Full Body Harness

• 3-Way Fall Protection 

SM

SM

Technical Features:
• Self Priming
• Positive Displacement
• Pulsation Free
• Low Shear Operation
• Reversible Rotation
• Flows up to 5,000 usgpm
• MIP Design =
   Maintenance In Place

ROTARY 
LOBE 
PUMPS

612.435.7300
www.boerger.com

• Flows up to 5,000 usgpm
• MIP Design =
   Maintenance In Place

612.435.7300
www.boerger.com

INACTIVATES “SUPER BUGS”

PROVEN SAFE 
Wastewater Recovery/Reuse

HOME/COMMERCIAL USES  
To 100,000 GPD Gravity Flow

MOST THIRD PARTY TESTED

PRESERVES  
Sensitive Environments

760.731.0745 
jscruver@aol.com

Leader Since 1978

Salcor Inc.  
UV DISINFECTION

facebook.com/PumperMag
twitter.com/PumperMag

plus.google.com
youtube.com/PumperMagazine

linkedin.com/company/pumper-magazine

SociallyAccepted

BACTERIAL SEPTIC  TREATMENT

BIO-SYSTEMS FERMENTS, FORMULATES, 
PACKAGES, AND PRIVATE LABELS

800.232.2847
www.biobugs.com | info@biobugs.com

MADE IN 
U.S.A.

ONE-YEAR

SUPPLY
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Marketplace Advertising

Waterblaster
Rentals & Sales

1K to 50K psi
60 hp to 1000 hp

Waterblasters & Accessories
Used Equipment Sales

713-641-6006
www.boatmanind.com

Houston, Texas

Boatman Industries

Traps and Interceptors For 
Grease, Solids, Lint, Oil & Hair

Certified by U.P.C.,
IAPMO and P.D.I.

800-541-8004
PolyTraps@AshlandPolyTraps.com
www.AshlandPolyTraps.com

• NO Rust or Corrosion
• Lightweight
• Very Cost Effective
• Sizes up to 560 Gallons
• Made in the U.S.A.!

LIFETIME WARRANTY!

Trailer Jetters
Gas or Diesel

AmericanJetter.com

866-9HI-FLOW

More 
Power 

per 
GPM!

Gas or Diesel

Power 
per 

GPM!

IndustrialOdorControl.com
8 6 6 - N O - S T I N K  ( 6 6 7 - 8 4 6 5 )

9 7 3 - 8 4 6 - 7 8 1 7

Vent Odor Solutions
for Any Budget

₪
₪

Patent # US 8,273,162

IndustrialOdorControl.com
8 6 6 - N O - S T I N K  ( 6 6 7 - 8 4 6 5 )

9 7 3 - 8 4 6 - 7 8 1 7

Vent Odor Solutions
for Any Budget

₪
₪

Patent # US 8,273,1622

Toll Free 888-999-3290

www.simtechfi lter.com

TruCore Sludge Sampler 

•  Quick & accurate sampling

•  Works in thick sludge

•  No mess release of sample

•  Simple straight-thru design 

•  Clear tube is made of 
Polycarbonate

•  Inside diameter of 1-3/8"

•  Extendable

Tired of taking multiple 
samples just to guess 
the sludge depth? 
Try our TruCore!

Do You Know
Where Your

Vehicles Are?
Gain Visibility and Insight

Into Your Fleet Operations

-Real-Time Alerts
-Driver Behavior

-Fuel Management
-Posted Speed Alerts

Cost Effective6 PackShipping

Now Offering18” & 24”CustomLids
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18” &

The Most Durable & Economical

Septic Lid
The Most Durable & Economical

Septic Lid
- Easier to Handle & Transport Easier to Handle & Transpo
- 12”, 18" & 24" Available

- Durable & Lightweight Polymer
- WILL NOT Crack Like Concrete!
- Easier to Handle & Transport
- 12”, 18" & 24" Available
- Easy Installation

800.868.0973

- Durable & Lightweight Polymer
- WILL NOT Crack Like Concrete!
- Easier to Handle & Transport
- 12”, 18" & 24" Available
- Easy Installation
- Optional Sand Filled

- Durable & Lightweight Polymer
- WILL NOT Crack Like Concrete!
- Easier to Handle & Transport
- 12”, 18" & 24" Available
- Easy Installation
- Optional Sand Filled
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grease trap waste!

SuperiorSignal.com/Pumper    

5E Electric Smoker 
Find leaks and sources of Odor 
using Superior ® Classic Smoke 

 Fast  •  Inexpensive •  Easy  

1.800.321.6960  
www.jetincorp.com 

email@jetincorp.com

R
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Wastewater Treatment Solutions

Founded on Innovation. 
Anchored by Service.®
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DREDGING & DEWATERING SERVICE

www.fluidtechnologyinc.com

(513) 241-1600

Fax (513) 756-1995
Fluid Technology, Inc.

• Municipal and Industrial • Digester and Lagoon Cleaning 

• Double Belt Filter Presses • Liner Repair & Replacement

800.362.0240

O
NL

Y $2,995

www.mtechcompany.com

The best package on the 
market includes:

 (3 Year Sensor Warranty)

Add a Blower with 15’ of duct for only $350!
Add a 5 Minute Escape Respirator for only $500!

CONFINED 
SPACE 
ENTRY 

PACKAGE 

• 4-Gas Air Monitor 

• 7’ Tripod

• Work Winch

• Full Body Harness

• 3-Way Fall Protection 

SM

SM

Technical Features:
• Self Priming
• Positive Displacement
• Pulsation Free
• Low Shear Operation
• Reversible Rotation
• Flows up to 5,000 usgpm
• MIP Design =
   Maintenance In Place

ROTARY 
LOBE 
PUMPS

612.435.7300
www.boerger.com

• Flows up to 5,000 usgpm
• MIP Design =
   Maintenance In Place

612.435.7300
www.boerger.com

INACTIVATES “SUPER BUGS”

PROVEN SAFE 
Wastewater Recovery/Reuse

HOME/COMMERCIAL USES  
To 100,000 GPD Gravity Flow

MOST THIRD PARTY TESTED

PRESERVES  
Sensitive Environments

760.731.0745 
jscruver@aol.com

Leader Since 1978

Salcor Inc.  
UV DISINFECTION

facebook.com/PumperMag
twitter.com/PumperMag

plus.google.com
youtube.com/PumperMagazine

linkedin.com/company/pumper-magazine

SociallyAccepted

BACTERIAL SEPTIC  TREATMENT

BIO-SYSTEMS FERMENTS, FORMULATES, 
PACKAGES, AND PRIVATE LABELS

800.232.2847
www.biobugs.com | info@biobugs.com

MADE IN 
U.S.A.

ONE-YEAR

SUPPLY
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WOWRA members
donate new onsite system 
for Wisconsin family

Members of the Wisconsin Onsite Wa-
ter Recycling Association (WOWRA) do-
nated and installed a standard residential 
private onsite wastewater treatment system 
(POWTS) for a Wisconsin family as part of 
Rejuvenate a Family Day this summer.

Each year, members nominate families 
in need. This year’s recipient was Charlene 
Brace of Janesville, Wis. Brace suffered a 
stroke 10 years ago, shortly after her hus-
band passed away. It was about this time 
her septic system began to fail.

“We are extremely grateful for this 
wonderful goodwill gesture offered by 
WOWRA,” says Michelle Mattingly, Char-
lene’s daughter and caregiver. “It’s one less 
thing for my mom to worry about while she’s trying to get well.”

WOWRA member companies donated materials and labor for the de-
sign and one-day installation of the system in accordance with their philos-

ophy of environmental stewardship and to 
maintain and enhance Wisconsin’s public 
health and safety.

“This is an exciting and rewarding day 
for WOWRA leadership and membership, 
but more importantly it is a day of neces-
sity for the Brace family,” says WOWRA’s 
Roger Fanning. “As we complete WOWRA’s 
second annual Rejuvenate a Family Day, we 
have not forgotten the true meaning behind 
this endeavor – helping a family in need and 
giving back to our community that we are a 
part of.”

Donating products and services for 
the event were Roger and Don Fanning of 
Fanning Excavating; Don and Dawn Long 
of American 
Septic Service; 
Matt Wesson, 
inspector, Tim 

Banwell, environmental health director, Rock 
County; Tom Collins of Collins Sanitary; Aaron 
and Rob Ausen of Dalmaray Concrete Products; 
Tim and Kyle Frank of Frank Brothers; Jerry El-
lis of Rundle Spence; Jeff Iverson of Infiltrator 
Systems Inc.; Randy Tischendorf and Pat Kiss 
of First Supply; Gary Voigt of Lakeshore Burial 
Vault; Bill Mueller of County Materials; Damon 
Huibregtse of Dirkse & Huibregtse; Tom Ryan of 
Miller-Bradford & Risberg; Sam Lindner of Lind-
ner Brothers Sewer & Excavating; Len LaFrenier 
of LaFrenier & Sons; Mark Wieser of Wieser Con-
crete; and Tony Birrittieri of Peterson Supply.

 
Ditch Witch presents top sales awards

Ditch Witch presented John Smith of the Ditch Witch Southwest deal-
ership with the Gold Ace Award for top sales volume and named James Pat-
terson of the Ditch Witch Sales of Michigan dealership winner of the Great 
Catch Program for top sales across all product categories. Ditch Witch also 
presented Richard Knight of Ditch Witch of North Carolina with the Lowell 
Highfill Award for being the top salesperson worldwide.

 
Green Leaf brings manufacturing back to U.S.

Green Leaf will return the production of select liquid-handling prod-
ucts to the United States after manufacturing its products in China. The Fon-
tanet, Ind.-based company, maker of Gator Lock couplings, cited increased 
energy and labor costs for the decision.

GPS Insight awarded Product of Year
The GPS Insight Fleet & Asset Tracking Solution was named a 2014 

M2M Evolution Product of the Year by M2M Evolution Magazine.
 

LMK names regional sales manager
LMK Technologies named Jacqueline Jaques west-

ern regional sales manager. She will be responsible for 
providing sales, product and technical support, as well 
as assisting with project specification review, developing 
a network of licensed contractors to install LMK product 
and educating the industry on the need to address later-
als as part of trenchless rehabilitation programs.

 
M & W Shops
acquires Fast-Vac

M & W Shops, Union Grove, 
Wis., acquired Fast-Vac of Hartland, 
Wis., manufacturer of wet/dry vacu-
um loaders and hydroexcavators. M 
& W added 15,000 square feet to its 
manufacturing facility to accommo-
date production of the Fast-Vac line.

 
Pressure Pro, Shaw Tracking form partnership

Advantage Pressure Pro and Shaw Tracking formed a partnership that 
enables Pressure Pro’s tire performance management 
solutions to be offered across all of Shaw Tracking’s in-
cab mobile computing platforms.

Jet hires national sales manager
Jet Inc. named Shelly Wybensinger national sales 

manager. She has 15 years experience in the water and 
wastewater industry.

Liquid Environmental Solutions acquires NewStream
Liquid Environmental Solutions of Irving, Texas, acquired NewS-

tream, the nonhazardous industrial water and wastewater treatment and 
materials recycling company in Attleboro, Mass. Liquid Environmental 
Solutions specializes in collecting and treating commercial and industrial 
waste, as well as extracting and recycling fats, oils and grease for resale to 
the biodiesel market.

Industry News

Jacqueline Jaques

Shelly Wybensinger

Damon Huibregtse of Dirkse 
& Huibregtse, assists with the 
installation of an onsite system for 
a Janesville, Wis., family as part of 
Rejuvenate a Family Day. (Photos 
courtesy of the Wisconsin Onsite 
Water Recycling Association)

Aaron Ausen, president of the 
Wisconsin Onsite Water Recycling 
Association, helps install a 
1,300-gallon septic tank donated 
by Dalmaray Concrete Products as 
part of the association’s second 
annual Rejuvenate a Family Day.

Charlene Brace of Janesville, 
Wis., pictured with her 
daughter Michelle Mattingly 
and granddaughter, was the 
recipient of a new system 
donated by WOWRA.

Martin Engineering
raises funds for orphanage

Illinois-based Martin Engineering 
co-sponsored the fourth annual fund-
raiser to support the children of Casa 
Hogar de Cabo San Lucas, helping raise 
$500,000 for an orphanage dedicated 
to providing active care and personal 
well-being for boys in need in Baja Cali-
fornia Sur, Mexico.

 
Wastequip provides
truck to D.C. ministry 

Wastequip provided God’s 
Connection Transition of Wash-
ington, D.C., with a box truck for 
collecting goods from partnered 
grocers and retailers. The non-
profit organization provides food 
and clothing to more than 5,000 
families. The ministry fell short of 
its goal to raise funds for a new truck. Wastequip partnered with one of its 
dealers, Rush Truck Centers, and donated the vehicle to the ministry.

 
Federal Signal opens
North Dakota store

Federal Signal Corp.’s Environ-
mental Solutions Group opened an 
FS Solutions service center in Wil-
liston, N.D. The 11th service center 
will stock parts and accessories for 
Federal Signal’s Guzzler brand of 
industrial vacuum trucks and Vac-
tor vacuum excavators.

 
RFE Investment acquires Wind River Environmental

RFE Investment Partners, a private equity firm based in New Canaan, 
Conn., acquired Wind River Environmental, provider of brown grease and 
septic services, from Centre Partners and Housatonic Partners. The Wind 
River Environmental group of companies was founded in 1946 by Denny 
Currier of Middleton, Mass.  ■
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Seal-R™ 
Sizes:

12", 15", 18", 
24", 30", 
36", 42"

 BrenLin Company, Inc
Manufacturers of Seal-R™ Products

888-606-1998 • www.seal-r.com

Marketplace Advertising

Custom Made To 
Your Specs Truck 

Beds & Forms

Truck For Sale:

256-338-4987 or 
256-737-0051

Call Tommy for a quote!

Ask about our used equipment

Th
eShaddix Company

Septic Tank 
Delivery Beds

1500 & 1000 Gal.  
2 Compt.  

Septic Tank Forms

2004 FL70 Freightliner,  
Cat Diesel Eng,  

6 speed, A/B, A/C,  
new 16' set bed, 

$34,000 
For Photo contact Tommy

Systems
ScreencO

208-790-8770
www.ScreencoSystems.com
screencosys@gmail.com

n Affordable n No Moving Parts  
n Screens That Really Work 

n Gravity Off-Load At 500 GPM

.  .  .  .  .  .  . 

NEW Stand Alone Screen  
Set it up anywhere

SEPTIC  
RECEIVING STATIONS
Aluminum & Stainless Construction

On Sale For Only 
$29,995!

• 35 HP Vanguard
• 8.5 gpm @ 3600 psi

• 325-Gallon Tank • 300’ Hose
• General Pump

Fully loaded! Call for details!

1-800-213-3272

$29 995!
 8.5 gpm @ 3600 psi On Sale For Only

$29 995!
• 35 HP Vanguard

• 8.5 gpm @ 3600 psi

Xtreme Flow
Hot/Cold Jetter!

Please visit us at www.amtpump.com

Gulf Atlantic Suppy

www.GASafteywear.com
888.662.1716

Winter Bibs
Regular Price $149.95

$125.00

Bomber Jacket
Regular Price $69.95

$40.00

Classic 3 Way 
Black Bottom 
Bomber Jacket

Speed Collection
Premium Cold Weather Bib

SP-BIB

WOWRA members
donate new onsite system 
for Wisconsin family

Members of the Wisconsin Onsite Wa-
ter Recycling Association (WOWRA) do-
nated and installed a standard residential 
private onsite wastewater treatment system 
(POWTS) for a Wisconsin family as part of 
Rejuvenate a Family Day this summer.

Each year, members nominate families 
in need. This year’s recipient was Charlene 
Brace of Janesville, Wis. Brace suffered a 
stroke 10 years ago, shortly after her hus-
band passed away. It was about this time 
her septic system began to fail.

“We are extremely grateful for this 
wonderful goodwill gesture offered by 
WOWRA,” says Michelle Mattingly, Char-
lene’s daughter and caregiver. “It’s one less 
thing for my mom to worry about while she’s trying to get well.”

WOWRA member companies donated materials and labor for the de-
sign and one-day installation of the system in accordance with their philos-

ophy of environmental stewardship and to 
maintain and enhance Wisconsin’s public 
health and safety.

“This is an exciting and rewarding day 
for WOWRA leadership and membership, 
but more importantly it is a day of neces-
sity for the Brace family,” says WOWRA’s 
Roger Fanning. “As we complete WOWRA’s 
second annual Rejuvenate a Family Day, we 
have not forgotten the true meaning behind 
this endeavor – helping a family in need and 
giving back to our community that we are a 
part of.”

Donating products and services for 
the event were Roger and Don Fanning of 
Fanning Excavating; Don and Dawn Long 
of American 
Septic Service; 
Matt Wesson, 
inspector, Tim 

Banwell, environmental health director, Rock 
County; Tom Collins of Collins Sanitary; Aaron 
and Rob Ausen of Dalmaray Concrete Products; 
Tim and Kyle Frank of Frank Brothers; Jerry El-
lis of Rundle Spence; Jeff Iverson of Infiltrator 
Systems Inc.; Randy Tischendorf and Pat Kiss 
of First Supply; Gary Voigt of Lakeshore Burial 
Vault; Bill Mueller of County Materials; Damon 
Huibregtse of Dirkse & Huibregtse; Tom Ryan of 
Miller-Bradford & Risberg; Sam Lindner of Lind-
ner Brothers Sewer & Excavating; Len LaFrenier 
of LaFrenier & Sons; Mark Wieser of Wieser Con-
crete; and Tony Birrittieri of Peterson Supply.

 
Ditch Witch presents top sales awards

Ditch Witch presented John Smith of the Ditch Witch Southwest deal-
ership with the Gold Ace Award for top sales volume and named James Pat-
terson of the Ditch Witch Sales of Michigan dealership winner of the Great 
Catch Program for top sales across all product categories. Ditch Witch also 
presented Richard Knight of Ditch Witch of North Carolina with the Lowell 
Highfill Award for being the top salesperson worldwide.

 
Green Leaf brings manufacturing back to U.S.

Green Leaf will return the production of select liquid-handling prod-
ucts to the United States after manufacturing its products in China. The Fon-
tanet, Ind.-based company, maker of Gator Lock couplings, cited increased 
energy and labor costs for the decision.

GPS Insight awarded Product of Year
The GPS Insight Fleet & Asset Tracking Solution was named a 2014 

M2M Evolution Product of the Year by M2M Evolution Magazine.
 

LMK names regional sales manager
LMK Technologies named Jacqueline Jaques west-

ern regional sales manager. She will be responsible for 
providing sales, product and technical support, as well 
as assisting with project specification review, developing 
a network of licensed contractors to install LMK product 
and educating the industry on the need to address later-
als as part of trenchless rehabilitation programs.

 
M & W Shops
acquires Fast-Vac

M & W Shops, Union Grove, 
Wis., acquired Fast-Vac of Hartland, 
Wis., manufacturer of wet/dry vacu-
um loaders and hydroexcavators. M 
& W added 15,000 square feet to its 
manufacturing facility to accommo-
date production of the Fast-Vac line.

 
Pressure Pro, Shaw Tracking form partnership

Advantage Pressure Pro and Shaw Tracking formed a partnership that 
enables Pressure Pro’s tire performance management 
solutions to be offered across all of Shaw Tracking’s in-
cab mobile computing platforms.

Jet hires national sales manager
Jet Inc. named Shelly Wybensinger national sales 

manager. She has 15 years experience in the water and 
wastewater industry.

Liquid Environmental Solutions acquires NewStream
Liquid Environmental Solutions of Irving, Texas, acquired NewS-

tream, the nonhazardous industrial water and wastewater treatment and 
materials recycling company in Attleboro, Mass. Liquid Environmental 
Solutions specializes in collecting and treating commercial and industrial 
waste, as well as extracting and recycling fats, oils and grease for resale to 
the biodiesel market.

Industry News

Jacqueline Jaques

Shelly Wybensinger

Damon Huibregtse of Dirkse 
& Huibregtse, assists with the 
installation of an onsite system for 
a Janesville, Wis., family as part of 
Rejuvenate a Family Day. (Photos 
courtesy of the Wisconsin Onsite 
Water Recycling Association)

Aaron Ausen, president of the 
Wisconsin Onsite Water Recycling 
Association, helps install a 
1,300-gallon septic tank donated 
by Dalmaray Concrete Products as 
part of the association’s second 
annual Rejuvenate a Family Day.

Charlene Brace of Janesville, 
Wis., pictured with her 
daughter Michelle Mattingly 
and granddaughter, was the 
recipient of a new system 
donated by WOWRA.

Martin Engineering
raises funds for orphanage

Illinois-based Martin Engineering 
co-sponsored the fourth annual fund-
raiser to support the children of Casa 
Hogar de Cabo San Lucas, helping raise 
$500,000 for an orphanage dedicated 
to providing active care and personal 
well-being for boys in need in Baja Cali-
fornia Sur, Mexico.

 
Wastequip provides
truck to D.C. ministry 

Wastequip provided God’s 
Connection Transition of Wash-
ington, D.C., with a box truck for 
collecting goods from partnered 
grocers and retailers. The non-
profit organization provides food 
and clothing to more than 5,000 
families. The ministry fell short of 
its goal to raise funds for a new truck. Wastequip partnered with one of its 
dealers, Rush Truck Centers, and donated the vehicle to the ministry.

 
Federal Signal opens
North Dakota store

Federal Signal Corp.’s Environ-
mental Solutions Group opened an 
FS Solutions service center in Wil-
liston, N.D. The 11th service center 
will stock parts and accessories for 
Federal Signal’s Guzzler brand of 
industrial vacuum trucks and Vac-
tor vacuum excavators.

 
RFE Investment acquires Wind River Environmental

RFE Investment Partners, a private equity firm based in New Canaan, 
Conn., acquired Wind River Environmental, provider of brown grease and 
septic services, from Centre Partners and Housatonic Partners. The Wind 
River Environmental group of companies was founded in 1946 by Denny 
Currier of Middleton, Mass.  ■
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ADVERTISING
Sanitation RemindeR PoStcaRdS, 
BuSineSS caRdS and cuStom 
coloR decalS: We are your resource 
for marketing your business. Call 781-
844-8600 or visit us and see samples at 
www.onsitecompany.com (PBM)

AERAToRS
Blue Diamond E T P 80 heavy-duty linear 
diaphragm air pumps $187.08. 800-717-
8807 www.Roland-Turbo-Aerator.com  
www.whiteseptic.org  (P10)

Aerators: Multiflo alternative replace-
ment $415 + shipping. Alternative re-
placement, NEW FILTER SOCKS, 30 per 
case $415 + shipping. Spring clips to hold 
filter socks in place, $3.86 per clip. al-
ternative Jet aerator available $250. 
Call us at 800-717-8807 or email us at 
fabulousfungi@gmail.com. www.Roland-
Turbo-Aerator.com. Multi-Flo® and NAYAD-
IC® are registered trademarks of Consoli-
dated Treatment Systems, Inc. used here for 
reference purposes only.   (P10)

Blue Diamond Aerators, 60-120 liters, 
in stock, low cost. Free next-day shipping. 
866-631-5124  (PBM)

BACTERIA/CHEMICALS

Become a Septic Maxx distributor today and 
earn up to an extra $150 in profit on every 
service call selling a quality product. Pri-
vate labeling which means free advertising. 
Call today for opportunities. Top bacteria/
enzyme product on the market. Don’t be 
fooled by competitors. We beat any quoted 
price with a better product. Don’t believe in 
bacteria additives? We love non-believers! 
www.septicmaxx.com 855-203-1682 (P11)

BLoWERS
Used Vac-Con 3-stage fan - housing is 
patched and worn, blades have less then 
400 hours. $1,500 OBO plus shipping. 954-
366-8744  (P10)

BUSINESSES
Septic/Portable Toilet Business for Sale - West 
Texas. Reputable family-owned business for 
25 years. 4 vacuum units, numerous portable 
toilets, holding tanks, hand wash stations. 
Serious inquiries only. 325-656-6007.   (P10)

National Grease Recycling Inc. Let us 
teach you how to recycle restaurant’s 
waste, fryer grease and oil (yellow grease) 
only. Big $. Over 30 years experience, will 
guide you through complete process from 
collection to processing to marketing to end 
users. Don’t lose your trap business to com-
petitors that offer both services. We also 
buy cooking oil, unprocessed, anywhere in 
the country. Call for information. References 
available. Dewey Walker, 813-752-9535 or 
813-758-2552. (PBM)

Business for sale in fastest growing county in 
US. All or assets-only - taking top bids by Nov 
1. Well-known & respected, family-owned 
and operated septic tank cleaning company 
based in Fort Bend County, Texas, servicing 
the region southwest of Houston. Two (2) 
vacuum trucks, both in good working order 
with aluminum tanks & Allison auto. trans-
missions: 2007 Peterbilt with 4,000-gallon 
tank; 1997 Chevy with 1,900-gallon tank. 
Centrally located state registered trans-
fer station in good standing with TCEQ, 
500-barrel frac tank in good condition. 34 
years worth of 7000+ satisfied commercial 
& residential customer data. 281-342-9891. 
kcheath@gmail.com (P11)

For Sale: Woman/family-owned portable toi-
let company with over 20 year history in New 
York’s Hudson Valley area servicing coun-
ties of Orange, Ulster, Sullivan and nearby 
counties. A turn-key operation for sale with 
hundreds of loyal customers. Both annual 
and monthly customer base. Approximately 
75 units including Standards, Handicaps, 
Queens with flushing capability, Standards 
with Hygolet seats, free-standing sink units, 
all inventory and supplies. Units very well 
maintained. Also included is 1999 GMC rack 
body truck with lift gate and tag-along trailer. 
Phone number and website to go with this 
well-established, profitable business. Look-
ing for interested but serious buyers. Contact 
via email: jlee86@hvc.rr.com or Jennifer at 
845-430-3094.  (P11)

Turnkey septic business for sale in the 
hottest real estate market in US - Central 
Texas. Includes website, phone number, 
six-year client list and 2001 International 
4700 (118k) new paint, rubber, 1,800-gallon 
tank and Jurop pump (under CDL). $60,000. 
512-284-4663 (P10)

Septic pumping (well established for 50 
years), grease trap & cooking oil business 
located on the Eastern Shore (DE, MD, VA). 
’07 Freightliner - 2,500 gallon, ’99 Volvo - 
3,800 gallon; ’99 GMC - 2,500 gallon; ’99 
International cooking oil truck, ’09 Pipehu-
nter w/’05 Ford F250, camera w/ locator, 
$950,000. Also available: 14 acres, house, 
2 shops, land application permit for grease 
trap waste. Serious inquiries only. Contact 
mike@jobsitepumping.com.  (P10)

SELLING: Established, 20+ years, septic 
pumping business in Southeastern Mass. 
Serving 22 towns with excellent reputa-
tion. Pumping over 1,700,000 gallons a 
year - residential and commercial. Sale of 
business includes a 2007 Sterling LT9513, 
Mercedes Benz 4000 Series engine, 410hp, 
4800 Progress vacuum tank, PTO-driven 
jetter system with two 75-gallon water 
tanks. Our company has a solid income with 
huge growth potential. Serious inquiries: 
masepticco4sale@gmail.com  (P12)

Septic tank Service Business for Sale, 
northeast Florida. Owner wishes to retire. 
Callahan area north of Jacksonville, a fast-
growing area in Florida. Profitable, turnkey 
business. 29 years in business with loyal 
customer base. Two pump tuck operation: 
(1) 1996 International 4900: DT466, 5-speed 
transmission, 2-speed axle. 2,500-gal-
lon capacity. 297,000 miles. Good tires, 
excellent condition. (2) 2000 Freightliner 
FL70: 8.3 Cummins, 6-speed transmission. 
2,400-gallon capacity. 195,000 miles. Good 
tires, excellent condition. Business includes 
complete onsite lime 20,000-gallon stabili-
zation plant in Northeast FL. Owner will train 
and assist with licensing. Call for more in-
formation. Kenny Farmer 904-879-4701 or 
904-545-0357.  (P10)

Established 1964: A turnkey operation with 
customers based in beautiful Southern Or-
egon. Portable toilets and septic pumping 
business. 2.05 acre property, storage tanks, 
building includes; storage, office space, and 
more. Over 500 portable units. 5 handi-
cap compliant, 6 service vehicles, 3 septic 
pumping trucks. $450,000. Serious inquires 
only. Office 541-772-9484 (P12)

WWW.RooTERMAN.CoM.  Franchises 
available with low flat fee. New concept. Visit  
website or call 1-800-700-8062 x26. (PBM)

CoMPUTER SoFTWARE
FreeSer v iceReminderSof tware .com, 
FreeSe r v i ceD i spa tchSo f tware . com,  
FreeRouteManagementSoftware.com.  
 (P10)

DEWATERING

2000 Ashbrook 2 Meter portable belt 
press on 48ft. trailer with curtain sides. Dry 
and liquid polymer. Rear folding discharge 
conveyor.  ................................ $218,000

Call 800-663-8830, IN P11

2003 1.2-meter Ashbrook Klampress 
belt press for sale. Taken out of service in 
2011. Press has gravity belt, sludge pump, 
liquid polymer system, water booster 
pump. All mounted on skid! .........$30,000

Call 423-635-9739, NY P10

FKC Screw Press, Class 'A'; JWC septage 
receiving station; Fulton boiler; Spiroflow 
bulk dispenser; Xerxes tanks and Gorman-
Rupp pumps. For additional information 
contact John W. Campbell 231-547-4429 or 
jwc@bigfishenvironmental.com (P11)

Septic Receiving Stations: Dual-screen de-
sign, affordable, high capacity. Two models: 
One sits over any open pit and the all new 
stand-alone unit (newly designed screens 
19.5 sq. ft. This will not plug with hair) - use 
it anywhere. 208-790-8770 (P10)

Flo Trend Systems Model SM-15-0-WS: 
15-cubic-yard roll-off dewatering box. Can 
be used with a hook lift. Box only used 1.5 
years. Comes with rolling tarp. Does not 
include polymer injection system. Asking 
$14,500 OBO. 801-430-7287, UT (P12)

Complete dewatering system for sale. Aqua-
zyme 15-yard roll-off box, polymer injection 
unit, lime mixer, storage tanks, Kenworth 
roll-off truck, hoses, fittings, and valves. 
256-490-8416  (P10)

DRAIN/SEWER 
CLEANING EQUIPMENT

Perma Liner - $10,000. Located in Steam-
boat Springs, CO. Call Matt 970-846-3549. 
 (P10)

DRAINFIELD RESToRATIoN
1999 Terralift: 2, 4 & 6 ft. probes. Works 
great. Great starter machine. $8,000 OBO. 
615-444-0833  (P10)

2000 Terralift: Two probes, extension, beads, 
excellent condition. Used very little. Original 
manual. $12,500. Scott 267-784-7161 (P10)

Soil Shaker 2000. Universal skid steer at-
tachment for drainfield restoration. Buy fac-
tory direct. $6,250. Check us out on YouTube 
or call 320-293-6644. (PBM)

New and used terralifts for sale starting at 
$20,000 used and $38,000 new. Financing 
available. Call Dick Crane 800-223-2256.  
 (PBM)

P L A C E  Y O U R  A D  O N L I N E  A T  w w w . p u m p e r . c o m  –  I T ’ S  A L W A Y S  T H E R E  T O  M E E T  Y O U R  B U S Y  S C H E D U L E

see photos in color at www.pumper.com

classif ieds

P L A C E  Y O U R  A D  O N L I N E  A T  w w w . p u m p e r . c o m  –  I T ’ S  A L W A Y S  T H E R E  T O  M E E T  Y O U R  B U S Y  S C H E D U L E

Terralift Model 2000: Excellent condition. 
$25,000 or best offer. Pictures available 
upon request. 315-843-5600 or email 
aalco@tds.net (PBM)

GREASE UNIT
Pre-owned 2008 Peterbilt 340 cab and chassis 
with a 3,000 U.S. gallon carbon steel vacuum 
tank unit with drum holder behind cab. (Stock# 
6641CC) www.VacuumSalesInc.com (888) 
VAC-UNIT (822-8648)  (PBM)

HAZARDoUS WASTE UNITS
New 3,200 U.S. gallon, carbon steel, DOT certi-
fied, 407/412 vacuum tank, dump type with full 
open rear, door and a Presvac PVB 750 vacuum-
pressure pump installed on a 2014 Peterbilt 348 
cab and chassis. (Stock #13577 A-D) www. 
VacuumSalesInc.com, (888) VAC-UNIT 
(822-8648) (PBM)

Presvac 2,300 U.S. gallon, carbon steel with 
a Masport H15W vacuum pump installed on 
a 1993 Chevy Kodiak cab and chassis (Stock  
#6615V) www.VacuumSalesInc.com (888) 
VAC-UNIT (822-8648) (PBM)

JETTERS-TRAILER

Xtreme Flow Hot/Cold Jetter! Model 
#HJ2TA8536, tandem axle trailer, 35 hp 
Vanguard 8.5 gpm @ 3,600 psi, 325-gallon 
water tank, 300' hose, General pump. Fully 
loaded! List $34,995. On sale for $29,995.

800-213-3272,
www.hotjetusa.com PBM

JETTERS-TRUCK

2006 Vactor 2112: 2006 International, 
57,400 miles, 285hp Allison transmis-
sion. Rebuilt Vactor 2112, dual-fan, 
1,500-gallon water tanks. 80gpm @ 
2,500psi.  .............................. $157,700

405-495-5110, oK P12

1984 Vactor 850 Jet Rodder: 40K miles on 
truck, less than 1,000 hours on pump. In-
cludes nozzle assortment and 700 ft. of 1" 
hose. $14,500 OBO. Call Terry 734-365-
4035 or 231-325-0052  (P10)

2001 Vactor 2110: 2001 Sterling, 
29,200 miles, 3126 CAT 246hp, Alli-
son transmission. Rebuilt Vactor 2110, 
single-fan, 1,000 gallons of water. 
60gpm @ 2,000psi. Excellent machine. 
.............................................. $127,900

405-495-5110, oK P12

1999 Vactor 2110: 1999 International, 
Cummins 285hp, Allison transmission. 
Rebuilt 2110 Vactor PD, 825 Roots 
blower, 1,000 gallons of water. 60gpm 
@ 2,000psi. Great unit.  ......... $122,500

405-495-5110, oK P12

 JET VACS

 

2003 Peterbilt 378: Keith Huber Ber-
ringer model B38-D-L-PTO-H-LR1k-IB. 
52,900 miles, 3,315 hours.  ... $170,000

Call 715-824-5220
or 715-572-4250, WI PBM

2007 Aquatech B10/1500: CAT 335hp 
(EPA 04) with Allison automatic transmis-
sion. 88,000 miles. 1,400 hours. Roots 
624 blower, 8" x 19' extendable boom, 
pump-off option, internal tank flush, 
6-function joystick. Excellent condition.

KLM Companies
617-909-9044 PBM

2005 Ford F650: CAT C-7 (210hp); 
6-speed; A/C; 26K GVW. Vacmaster 
VNDS4000 vacuum excavator; JD diesel 
(155hp); D+W blower; Boss air comp; 
450-gallon Spoil tank w/hyd. dump. 
Stock# 8364; 67,865 miles.  .... $79,500

800-520-4704, PA
www.opdykes.com PBM

1998 Sterling 2115 Vactor: Rebuilt 
Roots 824 blower, 80gpm rodder pump, 
extendable boom and hose reel. Good 
rubber, multi-flow, Allison transmission. 
Ready to work.  ........................ $49,000

248-345-3993, MI P11

1992 Ford Vactor: 80 gallon @ 2000psi, 
29,171 miles. New black paint, new wrap 
on the cab with flames. Low hours on a new 
pump. The fan has been rebuilt, new tires, 
new lower tanks. Very nice unit. Must see. 
$60,000. Please call 651-334-4446 or 612-
414-2727  (P10)

Jack Doheny Supplies Inc. offers a full range 
of late model combo units and DOT industrial 
vacuum loaders. Call us @1-800-3DOHENY. 
 (PBM)

Vac-Con V390LHA combination unit with 
Roots 827 blower, 1999 International Mod-
el 2554 cab and chassis. (Stock #3918C) 
www.VacuumSalesInc.com, (888) VAC-
UNIT (822-8648) (PBM)

Vac-Con industrial machine mounted on a 
pre-owned 2004 Sterling cab and chassis. 
(Stock #8593C) www.VacuumSalesInc.
com (888) VAC-UNIT (822-8648) (PBM)

2006 Volvo cab & chassis with a Vactor 2110 
combination vacuum loader and high-pres-
sure sewer cleaning system. (Stock #3483C) 
www.VacuumSalesInc.com (888) VAC-
UNIT (822-8648)  (PBM)

Pre-owned 2002 Sterling LT 9500 cab 
and chassis with a Clean Earth Safe Jet 
Vac 1015 combo unit. (Stock #3876C) 
www.VacuumSalesInc.com, (888) VAC-
UNIT (822-8648) (PBM)

WE PAY CASH for used Vactors – Call Jim @ 
352-427-6605 (P01)

LEASE/FINANCING
100% financing available. Simple one-page 
application, same-day response. For more in-
formation please call THE LEASING EXPERTS 
@ 888-505-0060. WWW.TLEJAX.COM (P12)

Western Equipment Finance, a bank-
owned direct lender, is committed to con-
tinuing to help you prosper. All equipment 
types, new or used; we have the best rates 
and terms you deserve. App-Only Financ-
ing and credit decisions within an hour. Call 
the team you can trust, Jim Stekl at West-
ern Equipment Finance 701-665-1647. 
jim.stekl@westernequipmentfinance.com  (PBM)

Capital Connection is the leader in sanitation 
equipment financing. From Jetters to toilets, 
cameras to sewer trucks; we've been helping 
companies grow for over 23 years. Call today 
and let us help you acquire the equipment you 
need to grow your business. Jeff can help you. 
Pease call 808-214-4456.  (PBM)

North Star Commercial Credit: Commer-
cial loans for trucks or equipment, flexible 
purchase programs to fit your budget, 21 
years in the industry. Contact Tom Myers,  
877-804-2274. (PBM)

PoRTABLE RESTRooMS

Used olympic high rise portable re-
strooms: $205 OBO. Over 30 units to 
choose from. Located in Southern Cali-
fornia and transportation available.
Contact Dean @ 760-744-7191, CA

Deann@Diamondprovides.com P10

WANTED - Portable toilets and half-high 
units. Please contact Lance at 561-346-
9296 or lance@redtoilets.com  (P03)

WANTED: Used Sebach ‘Drop Box’ portables. 
Will purchase with roof damage. Primar-
ily interested in the caramel color. Photos/
questions/reply: eric@anderson-rentals.com 
 (P11)

PoRTABLE RESTRooM 
TANKS

Used 1,000-gallon (750/250) portable rest-
room tank, full hose trays, 2-toilet carrier, 
Conde SDS pump. $8,000. 337-315-0692.  
 (P10)
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ADVERTISING
Sanitation RemindeR PoStcaRdS, 
BuSineSS caRdS and cuStom 
coloR decalS: We are your resource 
for marketing your business. Call 781-
844-8600 or visit us and see samples at 
www.onsitecompany.com (PBM)

AERAToRS
Blue Diamond E T P 80 heavy-duty linear 
diaphragm air pumps $187.08. 800-717-
8807 www.Roland-Turbo-Aerator.com  
www.whiteseptic.org  (P10)

Aerators: Multiflo alternative replace-
ment $415 + shipping. Alternative re-
placement, NEW FILTER SOCKS, 30 per 
case $415 + shipping. Spring clips to hold 
filter socks in place, $3.86 per clip. al-
ternative Jet aerator available $250. 
Call us at 800-717-8807 or email us at 
fabulousfungi@gmail.com. www.Roland-
Turbo-Aerator.com. Multi-Flo® and NAYAD-
IC® are registered trademarks of Consoli-
dated Treatment Systems, Inc. used here for 
reference purposes only.   (P10)

Blue Diamond Aerators, 60-120 liters, 
in stock, low cost. Free next-day shipping. 
866-631-5124  (PBM)

BACTERIA/CHEMICALS

Become a Septic Maxx distributor today and 
earn up to an extra $150 in profit on every 
service call selling a quality product. Pri-
vate labeling which means free advertising. 
Call today for opportunities. Top bacteria/
enzyme product on the market. Don’t be 
fooled by competitors. We beat any quoted 
price with a better product. Don’t believe in 
bacteria additives? We love non-believers! 
www.septicmaxx.com 855-203-1682 (P11)

BLoWERS
Used Vac-Con 3-stage fan - housing is 
patched and worn, blades have less then 
400 hours. $1,500 OBO plus shipping. 954-
366-8744  (P10)

BUSINESSES
Septic/Portable Toilet Business for Sale - West 
Texas. Reputable family-owned business for 
25 years. 4 vacuum units, numerous portable 
toilets, holding tanks, hand wash stations. 
Serious inquiries only. 325-656-6007.   (P10)

National Grease Recycling Inc. Let us 
teach you how to recycle restaurant’s 
waste, fryer grease and oil (yellow grease) 
only. Big $. Over 30 years experience, will 
guide you through complete process from 
collection to processing to marketing to end 
users. Don’t lose your trap business to com-
petitors that offer both services. We also 
buy cooking oil, unprocessed, anywhere in 
the country. Call for information. References 
available. Dewey Walker, 813-752-9535 or 
813-758-2552. (PBM)

Business for sale in fastest growing county in 
US. All or assets-only - taking top bids by Nov 
1. Well-known & respected, family-owned 
and operated septic tank cleaning company 
based in Fort Bend County, Texas, servicing 
the region southwest of Houston. Two (2) 
vacuum trucks, both in good working order 
with aluminum tanks & Allison auto. trans-
missions: 2007 Peterbilt with 4,000-gallon 
tank; 1997 Chevy with 1,900-gallon tank. 
Centrally located state registered trans-
fer station in good standing with TCEQ, 
500-barrel frac tank in good condition. 34 
years worth of 7000+ satisfied commercial 
& residential customer data. 281-342-9891. 
kcheath@gmail.com (P11)

For Sale: Woman/family-owned portable toi-
let company with over 20 year history in New 
York’s Hudson Valley area servicing coun-
ties of Orange, Ulster, Sullivan and nearby 
counties. A turn-key operation for sale with 
hundreds of loyal customers. Both annual 
and monthly customer base. Approximately 
75 units including Standards, Handicaps, 
Queens with flushing capability, Standards 
with Hygolet seats, free-standing sink units, 
all inventory and supplies. Units very well 
maintained. Also included is 1999 GMC rack 
body truck with lift gate and tag-along trailer. 
Phone number and website to go with this 
well-established, profitable business. Look-
ing for interested but serious buyers. Contact 
via email: jlee86@hvc.rr.com or Jennifer at 
845-430-3094.  (P11)

Turnkey septic business for sale in the 
hottest real estate market in US - Central 
Texas. Includes website, phone number, 
six-year client list and 2001 International 
4700 (118k) new paint, rubber, 1,800-gallon 
tank and Jurop pump (under CDL). $60,000. 
512-284-4663 (P10)

Septic pumping (well established for 50 
years), grease trap & cooking oil business 
located on the Eastern Shore (DE, MD, VA). 
’07 Freightliner - 2,500 gallon, ’99 Volvo - 
3,800 gallon; ’99 GMC - 2,500 gallon; ’99 
International cooking oil truck, ’09 Pipehu-
nter w/’05 Ford F250, camera w/ locator, 
$950,000. Also available: 14 acres, house, 
2 shops, land application permit for grease 
trap waste. Serious inquiries only. Contact 
mike@jobsitepumping.com.  (P10)

SELLING: Established, 20+ years, septic 
pumping business in Southeastern Mass. 
Serving 22 towns with excellent reputa-
tion. Pumping over 1,700,000 gallons a 
year - residential and commercial. Sale of 
business includes a 2007 Sterling LT9513, 
Mercedes Benz 4000 Series engine, 410hp, 
4800 Progress vacuum tank, PTO-driven 
jetter system with two 75-gallon water 
tanks. Our company has a solid income with 
huge growth potential. Serious inquiries: 
masepticco4sale@gmail.com  (P12)

Septic tank Service Business for Sale, 
northeast Florida. Owner wishes to retire. 
Callahan area north of Jacksonville, a fast-
growing area in Florida. Profitable, turnkey 
business. 29 years in business with loyal 
customer base. Two pump tuck operation: 
(1) 1996 International 4900: DT466, 5-speed 
transmission, 2-speed axle. 2,500-gal-
lon capacity. 297,000 miles. Good tires, 
excellent condition. (2) 2000 Freightliner 
FL70: 8.3 Cummins, 6-speed transmission. 
2,400-gallon capacity. 195,000 miles. Good 
tires, excellent condition. Business includes 
complete onsite lime 20,000-gallon stabili-
zation plant in Northeast FL. Owner will train 
and assist with licensing. Call for more in-
formation. Kenny Farmer 904-879-4701 or 
904-545-0357.  (P10)

Established 1964: A turnkey operation with 
customers based in beautiful Southern Or-
egon. Portable toilets and septic pumping 
business. 2.05 acre property, storage tanks, 
building includes; storage, office space, and 
more. Over 500 portable units. 5 handi-
cap compliant, 6 service vehicles, 3 septic 
pumping trucks. $450,000. Serious inquires 
only. Office 541-772-9484 (P12)

WWW.RooTERMAN.CoM.  Franchises 
available with low flat fee. New concept. Visit  
website or call 1-800-700-8062 x26. (PBM)

CoMPUTER SoFTWARE
FreeSer v iceReminderSof tware .com, 
FreeSe r v i ceD i spa tchSo f tware . com,  
FreeRouteManagementSoftware.com.  
 (P10)

DEWATERING

2000 Ashbrook 2 Meter portable belt 
press on 48ft. trailer with curtain sides. Dry 
and liquid polymer. Rear folding discharge 
conveyor.  ................................ $218,000

Call 800-663-8830, IN P11

2003 1.2-meter Ashbrook Klampress 
belt press for sale. Taken out of service in 
2011. Press has gravity belt, sludge pump, 
liquid polymer system, water booster 
pump. All mounted on skid! .........$30,000

Call 423-635-9739, NY P10

FKC Screw Press, Class 'A'; JWC septage 
receiving station; Fulton boiler; Spiroflow 
bulk dispenser; Xerxes tanks and Gorman-
Rupp pumps. For additional information 
contact John W. Campbell 231-547-4429 or 
jwc@bigfishenvironmental.com (P11)

Septic Receiving Stations: Dual-screen de-
sign, affordable, high capacity. Two models: 
One sits over any open pit and the all new 
stand-alone unit (newly designed screens 
19.5 sq. ft. This will not plug with hair) - use 
it anywhere. 208-790-8770 (P10)

Flo Trend Systems Model SM-15-0-WS: 
15-cubic-yard roll-off dewatering box. Can 
be used with a hook lift. Box only used 1.5 
years. Comes with rolling tarp. Does not 
include polymer injection system. Asking 
$14,500 OBO. 801-430-7287, UT (P12)

Complete dewatering system for sale. Aqua-
zyme 15-yard roll-off box, polymer injection 
unit, lime mixer, storage tanks, Kenworth 
roll-off truck, hoses, fittings, and valves. 
256-490-8416  (P10)

DRAIN/SEWER 
CLEANING EQUIPMENT

Perma Liner - $10,000. Located in Steam-
boat Springs, CO. Call Matt 970-846-3549. 
 (P10)

DRAINFIELD RESToRATIoN
1999 Terralift: 2, 4 & 6 ft. probes. Works 
great. Great starter machine. $8,000 OBO. 
615-444-0833  (P10)

2000 Terralift: Two probes, extension, beads, 
excellent condition. Used very little. Original 
manual. $12,500. Scott 267-784-7161 (P10)

Soil Shaker 2000. Universal skid steer at-
tachment for drainfield restoration. Buy fac-
tory direct. $6,250. Check us out on YouTube 
or call 320-293-6644. (PBM)

New and used terralifts for sale starting at 
$20,000 used and $38,000 new. Financing 
available. Call Dick Crane 800-223-2256.  
 (PBM)
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see photos in color at www.pumper.com
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Terralift Model 2000: Excellent condition. 
$25,000 or best offer. Pictures available 
upon request. 315-843-5600 or email 
aalco@tds.net (PBM)

GREASE UNIT
Pre-owned 2008 Peterbilt 340 cab and chassis 
with a 3,000 U.S. gallon carbon steel vacuum 
tank unit with drum holder behind cab. (Stock# 
6641CC) www.VacuumSalesInc.com (888) 
VAC-UNIT (822-8648)  (PBM)

HAZARDoUS WASTE UNITS
New 3,200 U.S. gallon, carbon steel, DOT certi-
fied, 407/412 vacuum tank, dump type with full 
open rear, door and a Presvac PVB 750 vacuum-
pressure pump installed on a 2014 Peterbilt 348 
cab and chassis. (Stock #13577 A-D) www. 
VacuumSalesInc.com, (888) VAC-UNIT 
(822-8648) (PBM)

Presvac 2,300 U.S. gallon, carbon steel with 
a Masport H15W vacuum pump installed on 
a 1993 Chevy Kodiak cab and chassis (Stock  
#6615V) www.VacuumSalesInc.com (888) 
VAC-UNIT (822-8648) (PBM)

JETTERS-TRAILER

Xtreme Flow Hot/Cold Jetter! Model 
#HJ2TA8536, tandem axle trailer, 35 hp 
Vanguard 8.5 gpm @ 3,600 psi, 325-gallon 
water tank, 300' hose, General pump. Fully 
loaded! List $34,995. On sale for $29,995.

800-213-3272,
www.hotjetusa.com PBM

JETTERS-TRUCK

2006 Vactor 2112: 2006 International, 
57,400 miles, 285hp Allison transmis-
sion. Rebuilt Vactor 2112, dual-fan, 
1,500-gallon water tanks. 80gpm @ 
2,500psi.  .............................. $157,700

405-495-5110, oK P12

1984 Vactor 850 Jet Rodder: 40K miles on 
truck, less than 1,000 hours on pump. In-
cludes nozzle assortment and 700 ft. of 1" 
hose. $14,500 OBO. Call Terry 734-365-
4035 or 231-325-0052  (P10)

2001 Vactor 2110: 2001 Sterling, 
29,200 miles, 3126 CAT 246hp, Alli-
son transmission. Rebuilt Vactor 2110, 
single-fan, 1,000 gallons of water. 
60gpm @ 2,000psi. Excellent machine. 
.............................................. $127,900

405-495-5110, oK P12

1999 Vactor 2110: 1999 International, 
Cummins 285hp, Allison transmission. 
Rebuilt 2110 Vactor PD, 825 Roots 
blower, 1,000 gallons of water. 60gpm 
@ 2,000psi. Great unit.  ......... $122,500

405-495-5110, oK P12

 JET VACS

 

2003 Peterbilt 378: Keith Huber Ber-
ringer model B38-D-L-PTO-H-LR1k-IB. 
52,900 miles, 3,315 hours.  ... $170,000

Call 715-824-5220
or 715-572-4250, WI PBM

2007 Aquatech B10/1500: CAT 335hp 
(EPA 04) with Allison automatic transmis-
sion. 88,000 miles. 1,400 hours. Roots 
624 blower, 8" x 19' extendable boom, 
pump-off option, internal tank flush, 
6-function joystick. Excellent condition.

KLM Companies
617-909-9044 PBM

2005 Ford F650: CAT C-7 (210hp); 
6-speed; A/C; 26K GVW. Vacmaster 
VNDS4000 vacuum excavator; JD diesel 
(155hp); D+W blower; Boss air comp; 
450-gallon Spoil tank w/hyd. dump. 
Stock# 8364; 67,865 miles.  .... $79,500

800-520-4704, PA
www.opdykes.com PBM

1998 Sterling 2115 Vactor: Rebuilt 
Roots 824 blower, 80gpm rodder pump, 
extendable boom and hose reel. Good 
rubber, multi-flow, Allison transmission. 
Ready to work.  ........................ $49,000

248-345-3993, MI P11

1992 Ford Vactor: 80 gallon @ 2000psi, 
29,171 miles. New black paint, new wrap 
on the cab with flames. Low hours on a new 
pump. The fan has been rebuilt, new tires, 
new lower tanks. Very nice unit. Must see. 
$60,000. Please call 651-334-4446 or 612-
414-2727  (P10)

Jack Doheny Supplies Inc. offers a full range 
of late model combo units and DOT industrial 
vacuum loaders. Call us @1-800-3DOHENY. 
 (PBM)

Vac-Con V390LHA combination unit with 
Roots 827 blower, 1999 International Mod-
el 2554 cab and chassis. (Stock #3918C) 
www.VacuumSalesInc.com, (888) VAC-
UNIT (822-8648) (PBM)

Vac-Con industrial machine mounted on a 
pre-owned 2004 Sterling cab and chassis. 
(Stock #8593C) www.VacuumSalesInc.
com (888) VAC-UNIT (822-8648) (PBM)

2006 Volvo cab & chassis with a Vactor 2110 
combination vacuum loader and high-pres-
sure sewer cleaning system. (Stock #3483C) 
www.VacuumSalesInc.com (888) VAC-
UNIT (822-8648)  (PBM)

Pre-owned 2002 Sterling LT 9500 cab 
and chassis with a Clean Earth Safe Jet 
Vac 1015 combo unit. (Stock #3876C) 
www.VacuumSalesInc.com, (888) VAC-
UNIT (822-8648) (PBM)

WE PAY CASH for used Vactors – Call Jim @ 
352-427-6605 (P01)

LEASE/FINANCING
100% financing available. Simple one-page 
application, same-day response. For more in-
formation please call THE LEASING EXPERTS 
@ 888-505-0060. WWW.TLEJAX.COM (P12)

Western Equipment Finance, a bank-
owned direct lender, is committed to con-
tinuing to help you prosper. All equipment 
types, new or used; we have the best rates 
and terms you deserve. App-Only Financ-
ing and credit decisions within an hour. Call 
the team you can trust, Jim Stekl at West-
ern Equipment Finance 701-665-1647. 
jim.stekl@westernequipmentfinance.com  (PBM)

Capital Connection is the leader in sanitation 
equipment financing. From Jetters to toilets, 
cameras to sewer trucks; we've been helping 
companies grow for over 23 years. Call today 
and let us help you acquire the equipment you 
need to grow your business. Jeff can help you. 
Pease call 808-214-4456.  (PBM)

North Star Commercial Credit: Commer-
cial loans for trucks or equipment, flexible 
purchase programs to fit your budget, 21 
years in the industry. Contact Tom Myers,  
877-804-2274. (PBM)

PoRTABLE RESTRooMS

Used olympic high rise portable re-
strooms: $205 OBO. Over 30 units to 
choose from. Located in Southern Cali-
fornia and transportation available.
Contact Dean @ 760-744-7191, CA

Deann@Diamondprovides.com P10

WANTED - Portable toilets and half-high 
units. Please contact Lance at 561-346-
9296 or lance@redtoilets.com  (P03)

WANTED: Used Sebach ‘Drop Box’ portables. 
Will purchase with roof damage. Primar-
ily interested in the caramel color. Photos/
questions/reply: eric@anderson-rentals.com 
 (P11)

PoRTABLE RESTRooM 
TANKS

Used 1,000-gallon (750/250) portable rest-
room tank, full hose trays, 2-toilet carrier, 
Conde SDS pump. $8,000. 337-315-0692.  
 (P10)
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PoRTABLE RESTRooM 
TANKS

Used 700-gallon (500/200) portable rest-
room tank, Jurop-Honda. Good condition. 
$6,000 OBO. 337-315-0692.  (P10)

Used 750-gallon (550/200) portable rest-
room tank, Jurop-Honda. Good condition. 
$6,000 OBO. 337-315-0692.  (P10)

PoRTABLE RESTRooM 
TRAILERS

2013 Rich ST8520 six-station restroom 
trailer - Like new. 3 private stalls, double-
bowl vanity for ladies and 1 private stall, 
2 urinals, a single-bowl vanity for men. 
HVAC, hot water, 200 gallon fresh, 700 
waste. ...................................... $25,000

724-539-1009, PA P10

Comfort Elite 2 - 1 male, 1 female bathroom. 
Call Manny 305-970-9837. (P10)

2 Decons, 28' Tonto, 18' Royal, 2001 ASCI, 
16' Presidential, 26' Presidential, portable toi-
let hauler trailers. 315-437-1291, NY. (PBM)

PoRTABLE RESTRooM 
TRUCKS

2006 Ford F-750: Manufactured by 
Progress Tank, 1,500 waste/500 fresh. 
295,687 miles. Good truck in good 
condition.  More pics available upon re-
quest.  ................. Asking price $28,500 

Contact Frank 
337-278-4511, LA P10

2006 International 4300: DT466, Al-
lison auto.,air brakes, a/c, 229k. Best 
stainless steel tank (1100/400). Excel-
lent condition.  ......................... $39,500 

Mike 901-452-7040, TN P11

2008 Ford F750, 6.2L Cummins, Alli-
son automatic, 135K miles. BEST stain-
less steel tank 1,100/400, (tank was on 
other truck before this one) Washdown 
pump, dual side service.  ......... $49,900

330-733-9000, oH P10

2000 Int 4700 - $17,500; 2002 Int 4300 - 
$23,500; 2006 Int 4300 - $39,500; Roll-off - 
$23,500. Restrooms - $150. 256-757-9900 
or www.pbsos.com. (PBM)

2006 International DT466 4300: 265,054 
miles, 300/400 H2O and 800 waste tank 
with Masport vacuum system. VIN #1HTM-
MAAL96H267168. $27,500. For information 
contact Marcus at 208-467-0089.  (P10)

2008 F550 Satellite MD950: 600 waste/350 
fresh, V-10 gas, automatic, 258,000 miles. 
$25,000. Pennsylvania 724-459-9670 or 
portajohnrental@aol.com (P10)

1991 379 Peterbilt: 3,300-gallon tank, 
new Jurop pump, gear box, PTO and 
driveshaft, new hose trays, primary and 
secondary, new valves, bumper, etc. This 
truck has 183,000 miles showing super 
clean Cummins motor, 15-speed trans-
mission. 54,000 GVW. .............. $47,500

Call Jerry 918-381-9072, oK P10

1991 International 3,800-gallon truck 
with 425 CAT and Super 10-speed 
transmission. Brand new Jurop vacuum 
pump and new valves.  ............ $42,500

Call Jerry 918-381-9072, oK P10

Complete Portable Toilet service 
truck mount units (turn-key), mount-
ed on your truck or ours. Tool boxes, 
dual work stations, dc10 washdown 
pump, reversible vacuum pump, hose 
reel, set up complete, toilet racks avail-
able. 1100 waste/400 fresh: $19,000, 
1700 waste/600 fresh: $20,500. Any 
custom options or sizes available!

TexLa Services
936-641-3938

www.texlaservices.com P10

2007 Dodge 3500 SLT 4-Door. 800-gallon 
tank. $24,999. Excellent shape. 715-977-
0576 (P10)

2003 International: 2,000-gallon alumi-
num Progress vac tank, 1,500 waste/500 
water. www.pumpertrucksales.com. Call JR. 
@ 720-253-8014, CO. (PBM)

2002 International: 1,500-gallon Glendale 
Manufacturing vac tank, 1,100 waste/400 
water. www.pumpertrucksales.com. Call JR. 
@ 720-253-8014, CO. (PBM)

Clean 2008 Ford F450 diesel, auto., 4x4 
chassis, flatbed. New aluminum vac tank vac 
tank - 400 waste/200 water. New Conde vac 
pump. Call for more info. www.pumpertruck-
sales.com. Call JR. @ 720-253-8014, CO. 
 (PBM)

Clean 2009 Ford F550 4x4 chassis, diesel, 
auto., combined with 1,000-gallon rebuilt 
Abernathy Welding vac tank. 700 waste/300 
water. Call for more info. www.pumpertruck-
sales.com. Call JR. @ 720-253-8014, CO. 
 (PBM)

PoSITIoNS AVAILABLE
cHemical cleaninG manaGeR: Smith 
Industrial Service, Inc., a leading industrial 
cleaning service in the southeast, is cur-
rently seeking a motivated, energetic man-
ager for the Chemical Cleaning services 
division based in the Mobile, Alabama area.  
The Chemical Cleaning Manager directs all 
operational aspects of the division including 
customer service, ethics and compliance, ad-
ministration and sales in a manner that sup-
ports and reaches the profitability goals set 
forth by the Company. Expertise managing 
teams and projects performing tank, piping, 
exchanger and condenser cleaning, boiler 
cleaning is preferred.  Experience in the pulp 
and paper, oil and gas, or chemical manu-
facturing industries is desirable. Please visit 
our website: www.smithind.com and select 
Opportunities with SIS for further details re-
garding the requirements and qualifications 
of the position. Smith Industrial Service, 
Inc. offers a highly competitive compensa-
tion package including a base salary, bonus 
incentives, 401(k), and comprehensive ben-
efits.  Relocation assistance is available for 
qualified candidates. Please submit resume 
with salary history and professional refer-
ences to employment@smithind.com, or 
call 251/706-6401 for more information. 
EOE M/F/H/V (P10)

GapVax, Inc., a nationally recognized man-
ufacturing business, is seeking a talented, 
highly motivated individual to fill a full-time 
Sales Position in the Midwest (Iowa based 
preferred) region. GapVax is the leading 
manufacturer of industrial and municipal 
vacuum units and hydroexcavation units in 
the United States. We provide the most reli-
able, comprehensive, and efficient mobile 
vacuum units in the industrial and munici-
pal markets. Specifications of the position 
are listed on our website, www.gapvax.
com, click on the Now Hiring link in the left 
hand column. Send resumes to Lthomas@
gapvax.com or 575 Central Avenue, John-
stown, PA 15902. (CPMGBM)
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PUMPS-SUBMERSIBLE
Two (2) Tsurumi LH430-60 4” submersible 
water pumps, 3-phase, 440/460V, 40hp. 
$2,500 each OBO. Sugarcreek, OH. Email 
for pictures: hopeline@wifi7.com. 330-936-
0705.  (P10)

PUMPS-VACUUM
New, used and rebuilt vacuum pumps and 
tanks. Most major brands. Parts in stock. 
Quick turnaround. 20 years experience. 
866-735-7327 (P03)

2007 Fruitland RCF 500 vacuum pump. Cost 
$3,500 new. Very few hours. $2,000 OBO. 
Call Brandon 717-666-5827. Can send pics. 
Location PA. (P10)

Rebuilt vacuum pumps. Original factory 
rebuilt kits in all pumps, honed rotor hous-
ing, balanced rotor and benched tested for 
vacuum and pressure. Masport HXL75WV, 
HXL400WV, HXL4V / PF5300 / Hertell KD-10.  
Call 800-545-0174. www.vaxteel.com (P10)

SJHI Liquid Ring Pump model LPHR, used 
and tested before removal. www.Vacu-
umSalesInc.com, (888) VAC-UNIT (822-
8648) (PBM)

Buy & Sell all makes and models, new & used 
vacuum pumps & high pressure water pumps, 
and good used replacement parts. Call for an 
inventory sheet and save. www.Vacuum 
SalesInc.com, (888)VAC-UNIT (822-8648)
 (PBM)

PUMPS-WATER
New, never used Myers D65-20 water 
pump. List price: $17,992. Sell for $8,850. 
New Rockford power take-off part number 
4-11182 - $700. 714-381-4141.  (PBM)

RENTAL EQUIPMENT
Liquid vacs, wet/dry industrial vacs, combi-
nation jetter/vacs, vacuum street sweeper & 
catch basin cleaner, truck & trailer mount-
ed jetters. All available for daily, weekly, 
monthly, and yearly rentals. VSI Rentals, 
LLC, (888)VAC-UNIT (822-8648) www.
vsirentalsllc.com (PBM)

SEPTIC TRUCKS

1999 Freightliner FL112: Only 80,000 miles. 
3,000-gallon tank, Moro AC4 pump, 64kGVW, 
230hp Cummins diesel, 10-speed Fuller Road 
Ranger, 3-axle, locking rear differentials. 
$55,000. California. 831-440-0168.  (PBM)

2006 International 7500: HT570, Imperial 
4,000-gallon aluminum tank, 10-speed Full-
er, 18,000 front, 40,000 rear axle. $95,500. 
775-315-5140  (P11)

1995 International: Detroit 60 engine. 
3,500-gallon Keith Huber tank. Hoist lift 
dump with H-400 Masport liquid cooled. 
Good condition.  ........... Asking $42,500

Call Mark 423-421-4347, TN P10

2008 Peterbilt: 4,200-gallon alumi-
num Progress tank, Challenger blower, 
jetter. 300hp, 286,000 miles.  ..$88,500

281-347-2224, TX P10

2005 GMC C6500: 216,000 miles, 
6-speed. New 2,000-gallon steel tank. 
New paint on tank, cab, and chassis. 
New Jurop PN84 vac pump. Stainless 
steel hose trays. New aluminum wheels.  
................................................$42,500

740-961-9138, oH P10

2002 Sterling: 109,000 miles. CAT 3126 en-
gine, 300hp, 6-speed manual. Single axle. 
33,000GVW. Presvac 3,000-gallon with 
PV750 pump. Tank hoist & full-opening rear 
door. $55,000. 540-886-4954.  (P10)

1990 Mack CM 442 truck, T-Line tank, 2,300 
gallons, new clutch. $15,000. Wisconsin. 
920-439-1566 (P10)

2006 International 4300: Owner driven, 
200,000 miles. 2,600-gallon tank, Masport 
pump. Excellent condition- new truck on the 
way. $43,000. 352-686-1001 (P11)

1993 Ford L8000: 8.3 Cummins, 6-speed, 
298,000 miles. 2,300-gallon tank, NVE vac-
uum pump. Call 610-488-7351. PA.  (P10)

2001 Sterling Acterra: 2,500-gallon 
tank, 250hp Mercedes, 228,000 miles. 
Truck is in great condition.  ......$45,000

Call 330-428-0185 P10

2007 Freightliner M2 106MD: 300hp 
C7-CAT. Purchased new in 2009. 
4,000-gallon Amthor aluminum tank, 
Jurop LC420 pump new in 2011. 
125,000 miles.  ............... $65,000 OBO

256-604-9681, AL P12

2007 Peterbilt 357: Cummins ISM 
380hp, 8LL. Only 10,000 miles! Jugler 
grey water filtering system, 4,800-gallon 
tank, NVE blower, jetter, heated valves. 
Perfect condition.  .................. $150,000

774-272-3164, MA P12

Retiring after 30 years. Two (2) nice Tran-
sway-built vacuum trucks. Original owner. 
1. 1999 international: 2,500 gallon, two 
axle, low miles. $31,500 OBO. 2. 2000 Sl80: 
3,600 gallon, three axle. $39,500 OBO. 
Clean, well-maintained California trucks. 
Call for photos and details. 949-701-2687 or 
949-307-0933 (P12)

1997 Volvo/Autocar 5,000-gallon vacu-
um truck. Cummins N-14 engine, Eaton 
8LL transmission, Presvac pump. 20,000 
front/56,000 rear axles. 225,000 miles. Rea-
son for sale: Updated equipment. Truck pic-
tures upon request. Priced to sell $35,000. 
Contact Frank King 978-452-7750.  (PBM)

1988 GMC C65 Series: 350 v8 gas, 25,900 
GVW, 1500-gallon tank, single baffel w/
Fruitland 500cfm pump. Disc brakes, 
5-speed w/2-speed rear. 125,000 miles. 
50,000 on rebuilt engine. Tires 60%. All 
equipment included. $10,000. Call Jim 440-
520-3746. ratchetmn1@aol.com (P10)

1998 International Eagle 9200: C12 
CAT, 13-speed transmission. 20k front, 
46k rears, Hendrickson air ride, full 
lockers, heated valves. 437,000 miles.  
................................................ $47,500

For more info call 
715-352-3031, WI P10

1998 Freightliner FL70 septic truck, 
2,600-gallon tank, 160,750 miles. Cum-
mins 8.3L diesel - great running shape. 
Ready to start working. Email/call for 
any questions.  ........................ $25,000

csegura505@gmail.com 
505-490-2756, NM P10

1995 Kenworth Cabover: Steel tank, Masport 
400 pump. In use thru August. Comes with 
hoses, ready to run. 300k on truck, 80k on 
motor. Fair condition. Tight turning truck. Can 
send pics. 215-237-0552. $13,000. (P11)

1997 F-800: 2,500-gallon Transway tank, 
TSI-250 pump, 33,000GVW, 6-speed. 
Cummins 5.9 diesel, 210hp, 186,000 
miles. $17,500. Runs & pumps great. 
315-773-4135 NY  (P11)

2010 International Durastar: DT466, Al-
lison 6-speed auto., differential lock, alu-
minum wheels. Approx. 16,000 miles, with 
2,500-gallon waste and 35-gallon fresh-
water. Heated valves, Masport air-cooled 
vacuum pump, air brakes. Asking $88,000. 
410-875-0926  (P10)

2001 Mack Tank Truck: 4,000-gallon, Two 
4" intake/dump valves, one 6" intake/dump 
valve. Fruitland pump. 3-stage hydraulic 
dump. Will email pictures upon request. 
$48,000. 727-545-8982  (P10)

1994 Freightliner FL70. 230hp Cummins. 
240,000 miles. 2,100-gallon tank - four 
years old with sight gauges and 3" intake 
and 6" dump. Newly rebuilt Moro AC4 pump. 
No problems, great truck. $19,995 OBO. 
Call Stan 989-733-2840.  (P10)
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PoRTABLE RESTRooM 
TANKS

Used 700-gallon (500/200) portable rest-
room tank, Jurop-Honda. Good condition. 
$6,000 OBO. 337-315-0692.  (P10)

Used 750-gallon (550/200) portable rest-
room tank, Jurop-Honda. Good condition. 
$6,000 OBO. 337-315-0692.  (P10)

PoRTABLE RESTRooM 
TRAILERS

2013 Rich ST8520 six-station restroom 
trailer - Like new. 3 private stalls, double-
bowl vanity for ladies and 1 private stall, 
2 urinals, a single-bowl vanity for men. 
HVAC, hot water, 200 gallon fresh, 700 
waste. ...................................... $25,000

724-539-1009, PA P10

Comfort Elite 2 - 1 male, 1 female bathroom. 
Call Manny 305-970-9837. (P10)

2 Decons, 28' Tonto, 18' Royal, 2001 ASCI, 
16' Presidential, 26' Presidential, portable toi-
let hauler trailers. 315-437-1291, NY. (PBM)

PoRTABLE RESTRooM 
TRUCKS

2006 Ford F-750: Manufactured by 
Progress Tank, 1,500 waste/500 fresh. 
295,687 miles. Good truck in good 
condition.  More pics available upon re-
quest.  ................. Asking price $28,500 

Contact Frank 
337-278-4511, LA P10

2006 International 4300: DT466, Al-
lison auto.,air brakes, a/c, 229k. Best 
stainless steel tank (1100/400). Excel-
lent condition.  ......................... $39,500 

Mike 901-452-7040, TN P11

2008 Ford F750, 6.2L Cummins, Alli-
son automatic, 135K miles. BEST stain-
less steel tank 1,100/400, (tank was on 
other truck before this one) Washdown 
pump, dual side service.  ......... $49,900

330-733-9000, oH P10

2000 Int 4700 - $17,500; 2002 Int 4300 - 
$23,500; 2006 Int 4300 - $39,500; Roll-off - 
$23,500. Restrooms - $150. 256-757-9900 
or www.pbsos.com. (PBM)

2006 International DT466 4300: 265,054 
miles, 300/400 H2O and 800 waste tank 
with Masport vacuum system. VIN #1HTM-
MAAL96H267168. $27,500. For information 
contact Marcus at 208-467-0089.  (P10)

2008 F550 Satellite MD950: 600 waste/350 
fresh, V-10 gas, automatic, 258,000 miles. 
$25,000. Pennsylvania 724-459-9670 or 
portajohnrental@aol.com (P10)

1991 379 Peterbilt: 3,300-gallon tank, 
new Jurop pump, gear box, PTO and 
driveshaft, new hose trays, primary and 
secondary, new valves, bumper, etc. This 
truck has 183,000 miles showing super 
clean Cummins motor, 15-speed trans-
mission. 54,000 GVW. .............. $47,500

Call Jerry 918-381-9072, oK P10

1991 International 3,800-gallon truck 
with 425 CAT and Super 10-speed 
transmission. Brand new Jurop vacuum 
pump and new valves.  ............ $42,500

Call Jerry 918-381-9072, oK P10

Complete Portable Toilet service 
truck mount units (turn-key), mount-
ed on your truck or ours. Tool boxes, 
dual work stations, dc10 washdown 
pump, reversible vacuum pump, hose 
reel, set up complete, toilet racks avail-
able. 1100 waste/400 fresh: $19,000, 
1700 waste/600 fresh: $20,500. Any 
custom options or sizes available!

TexLa Services
936-641-3938

www.texlaservices.com P10

2007 Dodge 3500 SLT 4-Door. 800-gallon 
tank. $24,999. Excellent shape. 715-977-
0576 (P10)

2003 International: 2,000-gallon alumi-
num Progress vac tank, 1,500 waste/500 
water. www.pumpertrucksales.com. Call JR. 
@ 720-253-8014, CO. (PBM)

2002 International: 1,500-gallon Glendale 
Manufacturing vac tank, 1,100 waste/400 
water. www.pumpertrucksales.com. Call JR. 
@ 720-253-8014, CO. (PBM)

Clean 2008 Ford F450 diesel, auto., 4x4 
chassis, flatbed. New aluminum vac tank vac 
tank - 400 waste/200 water. New Conde vac 
pump. Call for more info. www.pumpertruck-
sales.com. Call JR. @ 720-253-8014, CO. 
 (PBM)

Clean 2009 Ford F550 4x4 chassis, diesel, 
auto., combined with 1,000-gallon rebuilt 
Abernathy Welding vac tank. 700 waste/300 
water. Call for more info. www.pumpertruck-
sales.com. Call JR. @ 720-253-8014, CO. 
 (PBM)

PoSITIoNS AVAILABLE
cHemical cleaninG manaGeR: Smith 
Industrial Service, Inc., a leading industrial 
cleaning service in the southeast, is cur-
rently seeking a motivated, energetic man-
ager for the Chemical Cleaning services 
division based in the Mobile, Alabama area.  
The Chemical Cleaning Manager directs all 
operational aspects of the division including 
customer service, ethics and compliance, ad-
ministration and sales in a manner that sup-
ports and reaches the profitability goals set 
forth by the Company. Expertise managing 
teams and projects performing tank, piping, 
exchanger and condenser cleaning, boiler 
cleaning is preferred.  Experience in the pulp 
and paper, oil and gas, or chemical manu-
facturing industries is desirable. Please visit 
our website: www.smithind.com and select 
Opportunities with SIS for further details re-
garding the requirements and qualifications 
of the position. Smith Industrial Service, 
Inc. offers a highly competitive compensa-
tion package including a base salary, bonus 
incentives, 401(k), and comprehensive ben-
efits.  Relocation assistance is available for 
qualified candidates. Please submit resume 
with salary history and professional refer-
ences to employment@smithind.com, or 
call 251/706-6401 for more information. 
EOE M/F/H/V (P10)

GapVax, Inc., a nationally recognized man-
ufacturing business, is seeking a talented, 
highly motivated individual to fill a full-time 
Sales Position in the Midwest (Iowa based 
preferred) region. GapVax is the leading 
manufacturer of industrial and municipal 
vacuum units and hydroexcavation units in 
the United States. We provide the most reli-
able, comprehensive, and efficient mobile 
vacuum units in the industrial and munici-
pal markets. Specifications of the position 
are listed on our website, www.gapvax.
com, click on the Now Hiring link in the left 
hand column. Send resumes to Lthomas@
gapvax.com or 575 Central Avenue, John-
stown, PA 15902. (CPMGBM)
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PUMPS-SUBMERSIBLE
Two (2) Tsurumi LH430-60 4” submersible 
water pumps, 3-phase, 440/460V, 40hp. 
$2,500 each OBO. Sugarcreek, OH. Email 
for pictures: hopeline@wifi7.com. 330-936-
0705.  (P10)

PUMPS-VACUUM
New, used and rebuilt vacuum pumps and 
tanks. Most major brands. Parts in stock. 
Quick turnaround. 20 years experience. 
866-735-7327 (P03)

2007 Fruitland RCF 500 vacuum pump. Cost 
$3,500 new. Very few hours. $2,000 OBO. 
Call Brandon 717-666-5827. Can send pics. 
Location PA. (P10)

Rebuilt vacuum pumps. Original factory 
rebuilt kits in all pumps, honed rotor hous-
ing, balanced rotor and benched tested for 
vacuum and pressure. Masport HXL75WV, 
HXL400WV, HXL4V / PF5300 / Hertell KD-10.  
Call 800-545-0174. www.vaxteel.com (P10)

SJHI Liquid Ring Pump model LPHR, used 
and tested before removal. www.Vacu-
umSalesInc.com, (888) VAC-UNIT (822-
8648) (PBM)

Buy & Sell all makes and models, new & used 
vacuum pumps & high pressure water pumps, 
and good used replacement parts. Call for an 
inventory sheet and save. www.Vacuum 
SalesInc.com, (888)VAC-UNIT (822-8648)
 (PBM)

PUMPS-WATER
New, never used Myers D65-20 water 
pump. List price: $17,992. Sell for $8,850. 
New Rockford power take-off part number 
4-11182 - $700. 714-381-4141.  (PBM)

RENTAL EQUIPMENT
Liquid vacs, wet/dry industrial vacs, combi-
nation jetter/vacs, vacuum street sweeper & 
catch basin cleaner, truck & trailer mount-
ed jetters. All available for daily, weekly, 
monthly, and yearly rentals. VSI Rentals, 
LLC, (888)VAC-UNIT (822-8648) www.
vsirentalsllc.com (PBM)

SEPTIC TRUCKS

1999 Freightliner FL112: Only 80,000 miles. 
3,000-gallon tank, Moro AC4 pump, 64kGVW, 
230hp Cummins diesel, 10-speed Fuller Road 
Ranger, 3-axle, locking rear differentials. 
$55,000. California. 831-440-0168.  (PBM)

2006 International 7500: HT570, Imperial 
4,000-gallon aluminum tank, 10-speed Full-
er, 18,000 front, 40,000 rear axle. $95,500. 
775-315-5140  (P11)

1995 International: Detroit 60 engine. 
3,500-gallon Keith Huber tank. Hoist lift 
dump with H-400 Masport liquid cooled. 
Good condition.  ........... Asking $42,500

Call Mark 423-421-4347, TN P10

2008 Peterbilt: 4,200-gallon alumi-
num Progress tank, Challenger blower, 
jetter. 300hp, 286,000 miles.  ..$88,500

281-347-2224, TX P10

2005 GMC C6500: 216,000 miles, 
6-speed. New 2,000-gallon steel tank. 
New paint on tank, cab, and chassis. 
New Jurop PN84 vac pump. Stainless 
steel hose trays. New aluminum wheels.  
................................................$42,500

740-961-9138, oH P10

2002 Sterling: 109,000 miles. CAT 3126 en-
gine, 300hp, 6-speed manual. Single axle. 
33,000GVW. Presvac 3,000-gallon with 
PV750 pump. Tank hoist & full-opening rear 
door. $55,000. 540-886-4954.  (P10)

1990 Mack CM 442 truck, T-Line tank, 2,300 
gallons, new clutch. $15,000. Wisconsin. 
920-439-1566 (P10)

2006 International 4300: Owner driven, 
200,000 miles. 2,600-gallon tank, Masport 
pump. Excellent condition- new truck on the 
way. $43,000. 352-686-1001 (P11)

1993 Ford L8000: 8.3 Cummins, 6-speed, 
298,000 miles. 2,300-gallon tank, NVE vac-
uum pump. Call 610-488-7351. PA.  (P10)

2001 Sterling Acterra: 2,500-gallon 
tank, 250hp Mercedes, 228,000 miles. 
Truck is in great condition.  ......$45,000

Call 330-428-0185 P10

2007 Freightliner M2 106MD: 300hp 
C7-CAT. Purchased new in 2009. 
4,000-gallon Amthor aluminum tank, 
Jurop LC420 pump new in 2011. 
125,000 miles.  ............... $65,000 OBO

256-604-9681, AL P12

2007 Peterbilt 357: Cummins ISM 
380hp, 8LL. Only 10,000 miles! Jugler 
grey water filtering system, 4,800-gallon 
tank, NVE blower, jetter, heated valves. 
Perfect condition.  .................. $150,000

774-272-3164, MA P12

Retiring after 30 years. Two (2) nice Tran-
sway-built vacuum trucks. Original owner. 
1. 1999 international: 2,500 gallon, two 
axle, low miles. $31,500 OBO. 2. 2000 Sl80: 
3,600 gallon, three axle. $39,500 OBO. 
Clean, well-maintained California trucks. 
Call for photos and details. 949-701-2687 or 
949-307-0933 (P12)

1997 Volvo/Autocar 5,000-gallon vacu-
um truck. Cummins N-14 engine, Eaton 
8LL transmission, Presvac pump. 20,000 
front/56,000 rear axles. 225,000 miles. Rea-
son for sale: Updated equipment. Truck pic-
tures upon request. Priced to sell $35,000. 
Contact Frank King 978-452-7750.  (PBM)

1988 GMC C65 Series: 350 v8 gas, 25,900 
GVW, 1500-gallon tank, single baffel w/
Fruitland 500cfm pump. Disc brakes, 
5-speed w/2-speed rear. 125,000 miles. 
50,000 on rebuilt engine. Tires 60%. All 
equipment included. $10,000. Call Jim 440-
520-3746. ratchetmn1@aol.com (P10)

1998 International Eagle 9200: C12 
CAT, 13-speed transmission. 20k front, 
46k rears, Hendrickson air ride, full 
lockers, heated valves. 437,000 miles.  
................................................ $47,500

For more info call 
715-352-3031, WI P10

1998 Freightliner FL70 septic truck, 
2,600-gallon tank, 160,750 miles. Cum-
mins 8.3L diesel - great running shape. 
Ready to start working. Email/call for 
any questions.  ........................ $25,000

csegura505@gmail.com 
505-490-2756, NM P10

1995 Kenworth Cabover: Steel tank, Masport 
400 pump. In use thru August. Comes with 
hoses, ready to run. 300k on truck, 80k on 
motor. Fair condition. Tight turning truck. Can 
send pics. 215-237-0552. $13,000. (P11)

1997 F-800: 2,500-gallon Transway tank, 
TSI-250 pump, 33,000GVW, 6-speed. 
Cummins 5.9 diesel, 210hp, 186,000 
miles. $17,500. Runs & pumps great. 
315-773-4135 NY  (P11)

2010 International Durastar: DT466, Al-
lison 6-speed auto., differential lock, alu-
minum wheels. Approx. 16,000 miles, with 
2,500-gallon waste and 35-gallon fresh-
water. Heated valves, Masport air-cooled 
vacuum pump, air brakes. Asking $88,000. 
410-875-0926  (P10)

2001 Mack Tank Truck: 4,000-gallon, Two 
4" intake/dump valves, one 6" intake/dump 
valve. Fruitland pump. 3-stage hydraulic 
dump. Will email pictures upon request. 
$48,000. 727-545-8982  (P10)

1994 Freightliner FL70. 230hp Cummins. 
240,000 miles. 2,100-gallon tank - four 
years old with sight gauges and 3" intake 
and 6" dump. Newly rebuilt Moro AC4 pump. 
No problems, great truck. $19,995 OBO. 
Call Stan 989-733-2840.  (P10)
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SEPTIC TRUCKS

2008 Sterling LT9500: Mercedes 6- 
cylinder (450hp). Fuller 8LL. Aluminum 
wheels, A/C, power locks & windows, 66k 
GVW.  Dickirson Septic Truck, 3,000 gal-
lon, steel tank. Masport PTO-drive pump. 
149,278 miles. Stock# 8405  .... $79,500

866-250-8260, PA
www.opdykes.com PBM

Turn-Key Vacuum Tank Units: 3,600- 
gallon, unit mounted on your truck 
or ours; $20,000. 3,200-gallon truck 
units; 19,500. 2,500-gallon truck units; 
$18,000. 1,500-gallon truck units; 
16,000. Self-contained vacuum skids, 
1,000-gallon; $10,500. 2,500-gallon 
painted tanks ready to mount; $13,000. 
PortaPotty trucks and any custom op-
tions or sizes available!

TexLa Services
936-641-3938

www.texlaservices.com P10

1992 International 4900: DT466, 10-speed 
transmission, 220,998 miles. Toolbox, 2,300- 
gallon tank, 3" intake, 4" dump. $15,500. 
810-614-8034 (P10)

1987 Kenworth T600A: CW CAT 6-cylinder. 
Eaton-Fuller 15-speed. 8-bag A-R suspension. 
3,365-gallon vacuum tank, Masport 75 pump. 
$31,000. www.pumpertrucksales.com. Call 
JR. @ 720-253-8014, CO. (PBM)

2003 International 4300: DT 466 new in-
frame overhaul; Allison auto., 136k miles, 
used 1,200-gallon steel vac tank, under CDL; 
PV3 vac pump. www.pumpertrucksales.com. 
Call JR. @ 720-253-8014, CO. (PBM)

2008 Ford F750: 260 Cummins, 7-speed, 
rear locking differential, New 2,500-gallon 
vac tank, new Jurup pump. www.pumper-
trucksales.com. Call JR. @ 720-253-8014, 
CO. (PBM)

1996 Western Star: Detroit Series 60, 
18-speed transmission. Hendricks suspen-
sion. 3,365-gallon vacuum tank, Masport 
400 pump. www.pumpertrucksales.com. 
Call JR. @ 720-253-8014, CO. (PBM)

1994 Peterbilt 377: Detroit Series 60, 
10-speed transmission. 3,365-gallon vacu-
um tank, Masport HXL pump. www.pumper-
trucksales.com. Call JR. @ 720-253-8014, 
CO. (PBM)

Eight great older pump trucks - $35,000 
each. Big power. Jake brakes. 3,365-gallon 
vacuum tanks, Masport pumps. All makes & 
models. www.pumper-truck.com. Call JR @ 
720-253-8014, CO. (PBM)

Pre-owned Coleman 3,500 U.S. gallon car-
bon steel vacuum tank, mounted on a 1989 
Peterbilt 377 cab and chassis and a Thomp-
son Tank pump package. (Stock #9643C) 
www.VacuumSalesInc.com, (888) VAC-
UNIT (822-8648) (PBM)

New 4,600 U.S. gallon, carbon steel vacuum 
tank and a RCF 500 vacuum-pressure pump 
installed on a (1) 2012 & (4) 2013 Interna-
tional 7600s cab and chassis. $169,900 each 
includes 12%^ F.E.T. (Stock #13509 A-E) 
www.VacuumSalesInc.com, (888) VAC-
UNIT (822-8648) (PBM) 

SERVICE/REPAIR
Dynamic Repairs - Inspection Camera 
Repairs: 48 hour turn-around time. Gen-
eral Wire, Ratech, Ridgid, Electric Eel, Gator 
Cams, Insight Vision, Vision Intruders. Qual-
ity service on all brands. Rental equip-
ment available. For more info call Jack at 
973-478-0893. Lodi, New Jersey. (PBM)

SLIDE-IN UNITS

Excellent shape, Conde pump, Yanmar 
diesel electric start and solar battery 
tender. Used for about 1.5 years collect-
ing vegetable oil.  ..................... $15,000

Waste oil Recyclers, Inc. 
Rob 484-880-2392, PA P10

450-gallon slide-in unit. Single compartment. 
Pre-owned, freshly painted, good working 
condition. Jurop PN23 pump, 8hp Honda mo-
tor. $3,000. Call 540-556-2011 (P10)

SLUDGE APPLICAToRS

Ag-Chem Floater: 4,000-gallon tank, 
500cfm Moro vacuum pump. New trans-
mission, new clutch, new transfer case, 
new knuckles and joints. Very good run-
ning 3208 CAT, uses no oil. Well-main-
tained unit, 5-shank toolbar. Lots invested 
in last two years, have all maintenance 
records. Ready to work. Located in New 
Glarus, WI.  ............. Asking $18,900 OBO

Call Don 608-558-0870, WI P10

TANKS

New Aluminum Tanks: 2,800-gal-
lon $23,500; 2,500-gallon $22,500. All 
sizes available.

Call Rodney Lane 
270-832-3793 P10

New 2,500-gallon tank, one baffle, 20-inch 
manway, 4" dump, 3" suction, primary, sec-
ondary, hose trays, 5" sight eyes. $14,500. 
337-315-0692.  (P10)

Two (2) new 850-gallon waste-only tanks. 2" 
sight eyes, 12" hatch, 2" suction, 3" dump, 
primary, secondary, Honda-Battioni. $9,000 
each, negotiable. 337-315-0692.  (P10)

2012 Progress 4,000-gallon aluminum sep-
tic tank in excellent condition. $25,000. Call 
Aaron @ 276-620-0533.  (P12)

Pre-owned petroleum, steel, 3,800 U.S. gal-
lon, carbon steel, vacuum pressure tank. 
www.VacuumSalesInc.com, (888) VAC-
UNIT (822-8648) (PBM)
 
Pre-owned 3,000 U.S. gallon carbon vac-
uum tank unit. TANK ONLY - NO PUMP. 
VacuumSalesInc.com (888) VAC-UNIT 
(822-8648) (PBM)

Vacuum Tanks - New: Sizes from 1,900-
4,000 gallons. Great deals! Check us out: 
3,600-gallon for $14,000 and 4,000-gal-
lon for $15,000. All complete! Will make 
you a great deal! Delivery available. 
www.JEagleTanks.com. Contact Jerry: 
JEagleTanks@yahoo.com or 800-721-
2774. (PBM)

TANK TRAILERS

2011 6,000-Gallon advance alumi-
num “short” tanker trailer: 30’ over-
all length, tandem air-ride suspension, 
all aluminum wheels w/22.5 rubber, 
full-length aluminum hose trays. Kohler 
engine-drive 607 Challenger vacuum 
pump system. Stainless steel under 
frames. Used one season only - like-new 
condition. Sale price  ............... $72,000

Contact Randy @ Fox Valley Septic, 
GreenLeaf, WI: 920-621-6437 
or Wayne @ Advance Pump, 
Peosta, IA: 877-557-7867 P10

TooLS
Crust Busters: Portable, lightweight ma-
chine, guaranteed to mix up septic tanks and 
grease traps! Save time and money! www.
crustbusters.com, 1-888-878-2296. (PBM)

T&T Tools, Probes, Hooks: Probes feature 
steel shafts with threaded and hardened tips. 
The insulated Mighty Probe™ tested to 
50,000 volts. Top Poppers™ open manhole 
covers easily. Free catalog.  www.TandT 
tools.com. Phone 800-521-6893. (PBM)

ToYS
Septic pumper and vacuum die-cast toy 
trucks: In your choice of colors and logos, 
several cabs available. Call 877-450-2100, 
write to Granite State Collectibles, PO Box 
440, New Ipswich, NH 03071; or www.
granitestatecollectibles.com. (PBM)

TRAILERS- 
VACUUM/TANKER

1994 Presvac 5,500 gallon non-code vacu-
um trailer, Reyco spring suspension, 80%+ 
brakes, tires. No rust on frame or suspen-
sion. $16,000. KLM Companies 617-909-
9044  (PBM)

Imperial Vacuum Trailers: In stock, 
6000- and 6300-gallon aluminum single-
compartment Imperial vacuum trailers.

Call Mike
800-558-2945 Ext. 328 PBM

New Presvac, 5,500 U.S. gallon, carbon 
steel DOT certified 412 vacuum pressure 
trailer with a front porch mounted PVB-750 
vacuum pressure pump, driven by a Deutz 
air-cooled diesel engine. (Stock #13525V) 
www.VacuumSalesInc.com, (888) VAC-
UNIT (822-8648) (PBM)

TRUCKS - 
MISCELLANEoUS

5 Guzzler Trucks, mid-90s, 3 Super Sucker 
trucks for sale. We also have several NLB 
jet stream water blasters for sale. Eric 760-
703-5556  (P10)

2003 RD Mack: 500hp, 8LL, 20F/58R, 
100,000 miles, J&J steel body. Call for 
pricing. 

866-720-4999
www.tankservicesinc.com PBM

TV INSPECTIoN
1998 Ford E450 14' Hi Cube Box video in-
spection truck: 7.3 diesel, auto., a/c. All 
new cameras and equipment installed in 
2013. Used 7 times. Excellent shape and 
clean as a whistle. $65,000. For com-
plete specs call 631-586-5900 or email 
jseda@aarcoenvironmental.com.  (P10)

VACUUM EQUIPMENT

Vacuum Tank 2,300 Gallons: Split 
tank, plumbed for hydro snorkel, rear 
lift, sight glass and level indicator.  
.......................................... $9,500 OBO

780-866-0692, AB P10

Four (4) Vacuum Trucks for Sale: 
1999 Guzzler wet/dry vacuum truck -  
Pneumatic offload, liquid only, 180,279 
miles, 5,860 hours, hub meter 30,629. 
$50,000; 1999 Guzzler wet/dry vacuum 
truck - Pneumatic offload, liquid/dry, 
210,077 miles, 6,580 hours, hub meter 
45,576. $50,000; 2001 Guzzler wet/dry 
vacuum truck - Pneumatic offload, liquid/
dry, 80,037 miles, 6,288 hours, hub meter 
40,632. $50,000; 2001 Guzzler wet/dry 
vacuum truck -  45,263 miles, 500 hours, 
hub meter 51,241. $50,000. Photos, 
video, full maintenance records available.

Don 410-636-0730, MD P10

VACUUM LoADERS

2001 Guzzler XXS 4121 tc on Inter-
national chassis. 27”Hg Roots blower, 
20-cubic-yard debris body, air cannon, 
half door, sludge pump, and rotating 
boom. 285,000 miles  .............. $64,999

2001 Guzzler XcR 4816 tc on Inter-
national chassis. 27”Hg Roots blower, 
16-cubic-yard debris body, air can-
non, half door. XCR function allows you 
to continuously offload material while 
vacuuming. 84,000 miles  ........ $64,999

901-377-3289, TN P10

2006 Sterling LT95 Guzzler CL vacu-
um truck with top-loading boom, Hibon 
8702 (5,300cfm blower). Excellent con-
dition, private sale.  .....Asking $135,000

416-410-7222, ontario P11

2004 Kenworth T-800 with Keith Hu-
ber Dominator. DOT 407 coded. Never 
used for hazardous waste. Cummins 
M-11. 425hp. 40,000 lb. rear, 20,000 
lb. steers. Steerable 13,500 lb. tag 
axle. Two (2) RFW 200 vacuum pumps. 
1,250cfm. Dual 6” pneumatic-controlled 
inlet and outlet valves. Vibrator, full-
opening rear door, hydraulic tank hoist, 
full-length hose trays, rear work lights. 
...................................... $165,000 OBO

Contact Steven 303-299-9300 P11

1999 International Guzzler Ace High-
Dump with NEW (less than 100 hrs.) 
Roots 27" blower. Fresh paint, 161,517 
miles. 305hp CAT C-10. Great truck - 
Ready to work!  .........................$99,500

903-738-2917, TX P01

2001 Gap Vax HG57  WET/DRY on Vol-
vo WG64, 5,500 cfm, 27” Hibon blower, 
Cummins engine, chassis tank and bag 
house, in good condition, ready for work.

KLM Companies 
617-909-9044 PBM

2001 Kenworth T-800 with Keith 
Huber Dominator. DOT 407 coded. 
Never used for hazardous waste. Cum-
mins M-11. 450hp. 40,000 lb. rear, 
20,000 lb. steers. Steerable 13,500 
lb. tag axle. Two (2) RFW 200 vacuum 
pumps. 1,250cfm. Dual 6” pneumatic-
controlled inlet and outlet valves. Vi-
brator, full-opening rear door, hydrau-
lic tank hoist, full-length hose trays, 
rear work lights. Located in Colorado. 
...................................... $155,000 OBO

Contact Steven 303-299-9300 P11

1996 Mack CL713 E7-427 C21-30 GapVax 
HV747, 13-speed, 3,400-gallon mild steel 
tank. $80,000. Call 724-568-3623 Ext 109 
  (P10)

1989 White Guzzler for $20,000; 1999 King 
Vac (needs blower) for $25,000; 1977 Vactor 
(rebuilt blower) for $20,000. Various other 
equipment at www.usienviro.com. Call 423-
635-9739  (P11)
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SUBMIT 
YOUR 
CLASSIFIED 
AD 
ONLINE at 
www.pumper.com

If you are using an 

800 NUMBER
in your ad, be sure it can be 
used in all areas nationwide.
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SEPTIC TRUCKS

2008 Sterling LT9500: Mercedes 6- 
cylinder (450hp). Fuller 8LL. Aluminum 
wheels, A/C, power locks & windows, 66k 
GVW.  Dickirson Septic Truck, 3,000 gal-
lon, steel tank. Masport PTO-drive pump. 
149,278 miles. Stock# 8405  .... $79,500

866-250-8260, PA
www.opdykes.com PBM

Turn-Key Vacuum Tank Units: 3,600- 
gallon, unit mounted on your truck 
or ours; $20,000. 3,200-gallon truck 
units; 19,500. 2,500-gallon truck units; 
$18,000. 1,500-gallon truck units; 
16,000. Self-contained vacuum skids, 
1,000-gallon; $10,500. 2,500-gallon 
painted tanks ready to mount; $13,000. 
PortaPotty trucks and any custom op-
tions or sizes available!

TexLa Services
936-641-3938

www.texlaservices.com P10

1992 International 4900: DT466, 10-speed 
transmission, 220,998 miles. Toolbox, 2,300- 
gallon tank, 3" intake, 4" dump. $15,500. 
810-614-8034 (P10)

1987 Kenworth T600A: CW CAT 6-cylinder. 
Eaton-Fuller 15-speed. 8-bag A-R suspension. 
3,365-gallon vacuum tank, Masport 75 pump. 
$31,000. www.pumpertrucksales.com. Call 
JR. @ 720-253-8014, CO. (PBM)

2003 International 4300: DT 466 new in-
frame overhaul; Allison auto., 136k miles, 
used 1,200-gallon steel vac tank, under CDL; 
PV3 vac pump. www.pumpertrucksales.com. 
Call JR. @ 720-253-8014, CO. (PBM)

2008 Ford F750: 260 Cummins, 7-speed, 
rear locking differential, New 2,500-gallon 
vac tank, new Jurup pump. www.pumper-
trucksales.com. Call JR. @ 720-253-8014, 
CO. (PBM)

1996 Western Star: Detroit Series 60, 
18-speed transmission. Hendricks suspen-
sion. 3,365-gallon vacuum tank, Masport 
400 pump. www.pumpertrucksales.com. 
Call JR. @ 720-253-8014, CO. (PBM)

1994 Peterbilt 377: Detroit Series 60, 
10-speed transmission. 3,365-gallon vacu-
um tank, Masport HXL pump. www.pumper-
trucksales.com. Call JR. @ 720-253-8014, 
CO. (PBM)

Eight great older pump trucks - $35,000 
each. Big power. Jake brakes. 3,365-gallon 
vacuum tanks, Masport pumps. All makes & 
models. www.pumper-truck.com. Call JR @ 
720-253-8014, CO. (PBM)

Pre-owned Coleman 3,500 U.S. gallon car-
bon steel vacuum tank, mounted on a 1989 
Peterbilt 377 cab and chassis and a Thomp-
son Tank pump package. (Stock #9643C) 
www.VacuumSalesInc.com, (888) VAC-
UNIT (822-8648) (PBM)

New 4,600 U.S. gallon, carbon steel vacuum 
tank and a RCF 500 vacuum-pressure pump 
installed on a (1) 2012 & (4) 2013 Interna-
tional 7600s cab and chassis. $169,900 each 
includes 12%^ F.E.T. (Stock #13509 A-E) 
www.VacuumSalesInc.com, (888) VAC-
UNIT (822-8648) (PBM) 

SERVICE/REPAIR
Dynamic Repairs - Inspection Camera 
Repairs: 48 hour turn-around time. Gen-
eral Wire, Ratech, Ridgid, Electric Eel, Gator 
Cams, Insight Vision, Vision Intruders. Qual-
ity service on all brands. Rental equip-
ment available. For more info call Jack at 
973-478-0893. Lodi, New Jersey. (PBM)

SLIDE-IN UNITS

Excellent shape, Conde pump, Yanmar 
diesel electric start and solar battery 
tender. Used for about 1.5 years collect-
ing vegetable oil.  ..................... $15,000

Waste oil Recyclers, Inc. 
Rob 484-880-2392, PA P10

450-gallon slide-in unit. Single compartment. 
Pre-owned, freshly painted, good working 
condition. Jurop PN23 pump, 8hp Honda mo-
tor. $3,000. Call 540-556-2011 (P10)

SLUDGE APPLICAToRS

Ag-Chem Floater: 4,000-gallon tank, 
500cfm Moro vacuum pump. New trans-
mission, new clutch, new transfer case, 
new knuckles and joints. Very good run-
ning 3208 CAT, uses no oil. Well-main-
tained unit, 5-shank toolbar. Lots invested 
in last two years, have all maintenance 
records. Ready to work. Located in New 
Glarus, WI.  ............. Asking $18,900 OBO

Call Don 608-558-0870, WI P10

TANKS

New Aluminum Tanks: 2,800-gal-
lon $23,500; 2,500-gallon $22,500. All 
sizes available.

Call Rodney Lane 
270-832-3793 P10

New 2,500-gallon tank, one baffle, 20-inch 
manway, 4" dump, 3" suction, primary, sec-
ondary, hose trays, 5" sight eyes. $14,500. 
337-315-0692.  (P10)

Two (2) new 850-gallon waste-only tanks. 2" 
sight eyes, 12" hatch, 2" suction, 3" dump, 
primary, secondary, Honda-Battioni. $9,000 
each, negotiable. 337-315-0692.  (P10)

2012 Progress 4,000-gallon aluminum sep-
tic tank in excellent condition. $25,000. Call 
Aaron @ 276-620-0533.  (P12)

Pre-owned petroleum, steel, 3,800 U.S. gal-
lon, carbon steel, vacuum pressure tank. 
www.VacuumSalesInc.com, (888) VAC-
UNIT (822-8648) (PBM)
 
Pre-owned 3,000 U.S. gallon carbon vac-
uum tank unit. TANK ONLY - NO PUMP. 
VacuumSalesInc.com (888) VAC-UNIT 
(822-8648) (PBM)

Vacuum Tanks - New: Sizes from 1,900-
4,000 gallons. Great deals! Check us out: 
3,600-gallon for $14,000 and 4,000-gal-
lon for $15,000. All complete! Will make 
you a great deal! Delivery available. 
www.JEagleTanks.com. Contact Jerry: 
JEagleTanks@yahoo.com or 800-721-
2774. (PBM)

TANK TRAILERS

2011 6,000-Gallon advance alumi-
num “short” tanker trailer: 30’ over-
all length, tandem air-ride suspension, 
all aluminum wheels w/22.5 rubber, 
full-length aluminum hose trays. Kohler 
engine-drive 607 Challenger vacuum 
pump system. Stainless steel under 
frames. Used one season only - like-new 
condition. Sale price  ............... $72,000

Contact Randy @ Fox Valley Septic, 
GreenLeaf, WI: 920-621-6437 
or Wayne @ Advance Pump, 
Peosta, IA: 877-557-7867 P10

TooLS
Crust Busters: Portable, lightweight ma-
chine, guaranteed to mix up septic tanks and 
grease traps! Save time and money! www.
crustbusters.com, 1-888-878-2296. (PBM)

T&T Tools, Probes, Hooks: Probes feature 
steel shafts with threaded and hardened tips. 
The insulated Mighty Probe™ tested to 
50,000 volts. Top Poppers™ open manhole 
covers easily. Free catalog.  www.TandT 
tools.com. Phone 800-521-6893. (PBM)

ToYS
Septic pumper and vacuum die-cast toy 
trucks: In your choice of colors and logos, 
several cabs available. Call 877-450-2100, 
write to Granite State Collectibles, PO Box 
440, New Ipswich, NH 03071; or www.
granitestatecollectibles.com. (PBM)

TRAILERS- 
VACUUM/TANKER

1994 Presvac 5,500 gallon non-code vacu-
um trailer, Reyco spring suspension, 80%+ 
brakes, tires. No rust on frame or suspen-
sion. $16,000. KLM Companies 617-909-
9044  (PBM)

Imperial Vacuum Trailers: In stock, 
6000- and 6300-gallon aluminum single-
compartment Imperial vacuum trailers.

Call Mike
800-558-2945 Ext. 328 PBM

New Presvac, 5,500 U.S. gallon, carbon 
steel DOT certified 412 vacuum pressure 
trailer with a front porch mounted PVB-750 
vacuum pressure pump, driven by a Deutz 
air-cooled diesel engine. (Stock #13525V) 
www.VacuumSalesInc.com, (888) VAC-
UNIT (822-8648) (PBM)

TRUCKS - 
MISCELLANEoUS

5 Guzzler Trucks, mid-90s, 3 Super Sucker 
trucks for sale. We also have several NLB 
jet stream water blasters for sale. Eric 760-
703-5556  (P10)

2003 RD Mack: 500hp, 8LL, 20F/58R, 
100,000 miles, J&J steel body. Call for 
pricing. 

866-720-4999
www.tankservicesinc.com PBM

TV INSPECTIoN
1998 Ford E450 14' Hi Cube Box video in-
spection truck: 7.3 diesel, auto., a/c. All 
new cameras and equipment installed in 
2013. Used 7 times. Excellent shape and 
clean as a whistle. $65,000. For com-
plete specs call 631-586-5900 or email 
jseda@aarcoenvironmental.com.  (P10)

VACUUM EQUIPMENT

Vacuum Tank 2,300 Gallons: Split 
tank, plumbed for hydro snorkel, rear 
lift, sight glass and level indicator.  
.......................................... $9,500 OBO

780-866-0692, AB P10

Four (4) Vacuum Trucks for Sale: 
1999 Guzzler wet/dry vacuum truck -  
Pneumatic offload, liquid only, 180,279 
miles, 5,860 hours, hub meter 30,629. 
$50,000; 1999 Guzzler wet/dry vacuum 
truck - Pneumatic offload, liquid/dry, 
210,077 miles, 6,580 hours, hub meter 
45,576. $50,000; 2001 Guzzler wet/dry 
vacuum truck - Pneumatic offload, liquid/
dry, 80,037 miles, 6,288 hours, hub meter 
40,632. $50,000; 2001 Guzzler wet/dry 
vacuum truck -  45,263 miles, 500 hours, 
hub meter 51,241. $50,000. Photos, 
video, full maintenance records available.

Don 410-636-0730, MD P10

VACUUM LoADERS

2001 Guzzler XXS 4121 tc on Inter-
national chassis. 27”Hg Roots blower, 
20-cubic-yard debris body, air cannon, 
half door, sludge pump, and rotating 
boom. 285,000 miles  .............. $64,999

2001 Guzzler XcR 4816 tc on Inter-
national chassis. 27”Hg Roots blower, 
16-cubic-yard debris body, air can-
non, half door. XCR function allows you 
to continuously offload material while 
vacuuming. 84,000 miles  ........ $64,999

901-377-3289, TN P10

2006 Sterling LT95 Guzzler CL vacu-
um truck with top-loading boom, Hibon 
8702 (5,300cfm blower). Excellent con-
dition, private sale.  .....Asking $135,000

416-410-7222, ontario P11

2004 Kenworth T-800 with Keith Hu-
ber Dominator. DOT 407 coded. Never 
used for hazardous waste. Cummins 
M-11. 425hp. 40,000 lb. rear, 20,000 
lb. steers. Steerable 13,500 lb. tag 
axle. Two (2) RFW 200 vacuum pumps. 
1,250cfm. Dual 6” pneumatic-controlled 
inlet and outlet valves. Vibrator, full-
opening rear door, hydraulic tank hoist, 
full-length hose trays, rear work lights. 
...................................... $165,000 OBO

Contact Steven 303-299-9300 P11

1999 International Guzzler Ace High-
Dump with NEW (less than 100 hrs.) 
Roots 27" blower. Fresh paint, 161,517 
miles. 305hp CAT C-10. Great truck - 
Ready to work!  .........................$99,500

903-738-2917, TX P01

2001 Gap Vax HG57  WET/DRY on Vol-
vo WG64, 5,500 cfm, 27” Hibon blower, 
Cummins engine, chassis tank and bag 
house, in good condition, ready for work.

KLM Companies 
617-909-9044 PBM

2001 Kenworth T-800 with Keith 
Huber Dominator. DOT 407 coded. 
Never used for hazardous waste. Cum-
mins M-11. 450hp. 40,000 lb. rear, 
20,000 lb. steers. Steerable 13,500 
lb. tag axle. Two (2) RFW 200 vacuum 
pumps. 1,250cfm. Dual 6” pneumatic-
controlled inlet and outlet valves. Vi-
brator, full-opening rear door, hydrau-
lic tank hoist, full-length hose trays, 
rear work lights. Located in Colorado. 
...................................... $155,000 OBO

Contact Steven 303-299-9300 P11

1996 Mack CL713 E7-427 C21-30 GapVax 
HV747, 13-speed, 3,400-gallon mild steel 
tank. $80,000. Call 724-568-3623 Ext 109 
  (P10)

1989 White Guzzler for $20,000; 1999 King 
Vac (needs blower) for $25,000; 1977 Vactor 
(rebuilt blower) for $20,000. Various other 
equipment at www.usienviro.com. Call 423-
635-9739  (P11)

P L A C E  Y O U R  A D  O N L I N E  A T  w w w . p u m p e r . c o m  –  I T ’ S  A L W A Y S  T H E R E  T O  M E E T  Y O U R  B U S Y  S C H E D U L E

SUBMIT 
YOUR 
CLASSIFIED 
AD 
ONLINE at 
www.pumper.com

If you are using an 

800 NUMBER
in your ad, be sure it can be 
used in all areas nationwide.
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We do one thing to perfection — 
Dewater Liquid Waste!

»Pass the paint filter test in 24 hours
»No waiting, Equipment is in stock 

»Visitors welcome at our dewatering facilities

Don’t settle for less ... demand the best – ADS

AQUA-Zyme  
Disposal Systems

Call us at (979) 245-5656
zymme@aqua-zyme.com
www.aqua-zyme.com

DEWATERING
Dewatering Unit • Polymer Injection System  

Sludge Pump • Hoses • Working Platform • Hydraulic Trailer

4" to 12" 
Male Coupler

4" and 6" High4" and 6" High
Abrasive Bulk Nozzles

6" and 8" 
Aluminum Weldon

Male and FemaleMale and Female
4” to 12” End Plugs4” to 12” End Plugs

Irrigation fittings are for irrigating – NOT vacuum.
How many dollars are you spending

 SUCKING AIR?
Industry-proven, quality vacuum couplings from Bandlock will put money into your pockets.

From Our Web Site!

MADE IN 
THE U.S.A.

Superior “Quick” Connect Vacuum And 
Pressure Couplings And Accessories

BANDLOCK 
Reducers

4" to 12" 
Female Coupler

Steel
Crown
4", 6"
and 8"
Press
End

Steel
Crown
4", 6"
and 8"
Press
End

Standard & International
EZ Lift Clamps 4" to 12"

Wet Valve, 6",
360° Injected
Wet Valve, 6",
360° Injected

BANDLOCK “Y”’sBANDLOCK “Y”’s

Aluminum & Steel PipeAluminum & Steel Pipe

Hazardous Material 
Profile Gaskets (Safety)
Hazardous Material 
Profile Gaskets (Safety)

Rubber GasketsRubber Gaskets

Special “Y” ReducersSpecial “Y” Reducers

Recognized
as the
#1

Relief Valve
in the World

Close Tolerance 
Couplers And 
Fittings Bring 

“Safety” To Your 
Work Place. 

4" to 12" 
Male Coupler

Abrasive Bulk Nozzles

6" and 8" 
Aluminum Weldon

BANDLOCK 
Reducers

4" to 12" 
Female Coupler

EZ Lift Clamps 4" to 12"

Recognized
as the
#1

Relief Valve
in the World

Close Tolerance 
Couplers And 
Fittings Bring 

“Safety” To Your 
Work Place. 

Standard & International

www.bandlockcouplers.com

1-800-659-2978Download Catalog

BANDLOCK
AMESBURY GROUP

VACUUM LoADERS

1997 Volvo Autocar with Keith Huber 
Dominator. DOT 407 coded. Two (2) LC 
44 pumps. 880cfm. Cummins M-11. 
350hp. 40,000 lb. rear end. 20,000 
lb. steers. Full-opening rear door, tank 
hoist, vibrator, tag axle, rear work lights, 
full-length hose trays. Never used for 
hazardous waste. Located in Colorado.  
...................................... $105,000 OBO

Contact Steven 303-299-9300 P11

VANES
 

American Industrial Components: Our vanes 
are manufactured from the highest quality 
laminated materials available and are fabri-
cated to exact tolerances and specifications. 
800-272-7557 (PBM)

WANTED

Wanted to Buy: Vactor 2100s and late model 
Guzzlers. Cash. Phone 800-336-4369. (PBM)

WATERBLASTING

Gardner Denver T-375M: Bare Shaft pump. 
Gardner Denver T450M Bare Shaft pump 
NLB 20-200: 12 gpm @ 20,000 psi. Gardner 
Denver LC-1500: 390 gpm max, 15,000 psi 
max. NLB 36-200 6 gpm @ 36,000 psi. HT-
150S 25 gpm max 10,000 psi max, Shell Side 
Machine, Wheatley 165: 30 gpm @ 10,000 
psi, Wheatley 165: 17 gpm @ 20,000 psi. 
Wheatley 125 with aluminum bronze fluid 
end. Boatman Ind. 713-641-6006. View @
www.boatmanind.com. (PBM)

If you are using an 
 

800 NUMBER 
in your ad, be sure it can be 
used in all areas nationwide.

SOLD
Sell your equipment in Pumper classifieds

Reach over 25,000 potential buyers each month when you  

list your equipment in the classified section. Plus, your  

listing is placed automatically online at the Pumper website.  

In addition, your ad will be placed in the Pumper e-Trader,  

an electronic magazine that is e-mailed to readers.  

That’s three ways to move your equipment out of the yard!

Scan the 
code  

with your 
smartphone.

Why wait?  
Go to  

pumper.com/classifieds/place_ad
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Petersen

®
 Pipe Plugging Systems

www.pipeplug.com

Economical Hot Tap  
Plugging Systems

Pipe Plugs and Packers for all 

your Pressure, Chemical, and 

Temperature Requirements.  

Call us to quickly customize a 

pipe plug or plugging system 

for your specific application.

PHONE  800.769.4973  OR  262.692.2416   
FAX  800.669.1434  OR  262.692.2418

PRODUCTS
COMPANY

Serving Professionals Since 1916

WA dealer #1812SEE OUR LIST OF EQUIPMENT ON WEBSITE

Others Available, Check Our Website

Valley Septic of Yakima, WA –  
TM 800+400 with  
Masport HXL2V pump

Think Tank Sanitation of  
Mattawa, WA – TM 700+350  
with Masport HXL2V pump

Thank You

Thank You
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Work with us ... We listen!

4131 Morris Drive
Burlington, Ontario, Canada L7L 5L5
Fax: 905-681-0411

Nationwide Sales & Service

800-387-7763 | 905-637-2353 | www.presvac.com

Powervac 3800  
w/ Jetting Package

> DOT 407/412 Code Tank  
> 3800 CFM Blower
> 27" HG Vacuum

> Acoustic Enclosure
> Waste Tank: 15 Cubic Yard SS 316
> Water Tank: 600 US Gallon SS 316
> Water Pump: 10 GPM @ 4000 PSI

Dump Trailer /  
Tractor Combo  

Stainless Steel 316
> DOT 407/412 Code Tank 

> 900 CFM Blower
> 27" HG Vacuum

> 7800 US Gallon Tank
> Axle Spacing & Tank Size  

Configured To Your  
State Regulations

 Rest Room Service
> Alum. 5454 Bright Finish

> 2 Compartment,  
Both 2000 US Gallon

> PV 750 Vacuum Pump
> 27" HG Vacuum

> Wash Pump: 3 GPM @ 2000 PSI
> Transfer Pump: 30 GPM

> Heated Valves & Cabinets
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www.presvac.com

