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W hen we shed some light on a Septic Socials project in Washington 
state in 2012, this local program seemed like the kind of idea 
that could take off in other parts of the country. In a May 2012 

Pumper Interview feature, we talked to Teri King, of the Washington Sea 
Grant program, who laid out the step-by-step approach they were taking to 
educate the public about effective septic system maintenance.

I felt the local group’s public service efforts were worthy of national 
attention, and we were happy to broadcast their story to the Pumper 
community. Since that time, I’ve noticed other communities starting up 
similar programs. One of those Septic Social programs was announced 
recently, clear across the country on the East Coast.

In Maine, the Androscoggin Valley Soil and Water Conservation District 
and Lake Auburn Watershed Protection Commission recently hosted their 
own Septic Social. The event was free and open to anyone who wanted to 
learn more about how septic systems work. To learn more about their local 
efforts at homeowner education, visit http://www.androscogginswcd.org.

Why are Septic Socials so important? Here are a few reasons to ponder:
 

SyStem maintenance iS critical
In a simpler day, homeowners wanted to forget about their septic 

systems as soon as new grass covered over the tank. But new septic systems 
aren’t a set-it-and-forget-it proposition. In fact, septic systems were never 
meant to be maintenance-free, even though many homeowners treated 
them that way. It’s just harder to ignore today’s septic systems, which 
often have moving parts, expensive componentry and face more pressure 
from heavy usage brought on by faster-pace lifestyles. Users require more 
frequent reminders about what’s going on out in the backyard and must be 
trained to expect required maintenance at intervals.
 

the reputation of onSite waStewater
treatment iS on the line

The onsite industry’s ability to use new technology to build effective 
treatment systems in difficult situations is inspiring. Designers can 
overcome limiting site conditions in a way they couldn’t have imagined 
even 20 years ago.

The industry is advancing so rapidly, and there’s clearly a good-
news story to tell about decentralized wastewater treatment. But all those 
advances won’t mean a hill of beans if we can’t convince homeowners and 
commercial users to take care of these more complex systems. A lack of 
consumer education will translate into poor performance, and fuel the fire 
of dissent among those who would argue the big pipe is the only way to go 
in the future.

 
you need to keep cuStomerS happy

A new onsite system or the repair or replacement of an existing system 
comes at a great cost to your customers. You can’t expect to either put these 
systems in the ground or pump out the tank and that’s the end of the story. 
Continuing education has to be part of a long-term relationship with your 
customers. “Service after the sale’’ should include a program to help owners 
keep their systems top of mind even as they appear to be working flawlessly 
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keep it GoinG

Customer education is critical to the future success of decentralized 
wastewater treatment. As systems become more complex and environmental 
concerns grow, it will be imperative that pumpers and their customers work 
as a team to successfully maintain these private systems.

I thought from the start that the folks in Washington State hit on a great 
formula, choosing to combine a serious environmental awareness message 
with a party to gather the community together. And it’s great to see the idea 
catching on across the country. ■
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opinions at  
editor@pumper.com. 
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THEN & NOW

pumper rewind
Revisit Tom Lewis and his 
employees at Resource 
Geoscience Inc., and learn how 
the business has evolved since 
they were first featured 
in Pumper a decade ago. 
Hint: Staying successful means 
changing with the times. 
Read more at 
www.pumper.com/featuredPRO MUST-HAVES

accessorize
for success
Which portable restroom 
accessories are at the top of your 
list? Find out which items are 
essential upgrades (peppermint 
scent, anyone?) for your business 
at www.pumper.com/featured

CONNECT WiTH US

want more?
Find us on Facebook at 
www.facebook.com/PumperMag
or Twitter at twitter.com/PumperMag

OVERHEARd ONliNE

      The problems associated with 
flushable wipes that actually don’t 
break down in the septic tank or sewer 
system are not going away.

– A New Assault on Flushable Wipes
www.pumper.com/blog

emails and alerts
Visit Pumper.com and sign up for newsletters and alerts. 
You’ll get exclusive content delivered right to your inbox, 
and you’ll stay in the loop on topics important to you!

  THE NEW BlACK

get your green on
In today’s business world, green initiatives are 
trendy, yes, but they’re also part of a smart 
business plan. Find out how sustainability means 
more cash in your pocket, happier clients and a 
cleaner world at www.pumper.com/featured

Pumper.com
Visit the site daily for new, exclusive content. Read our blogs, 

find resources and get the most out of Pumper magazine. 
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Liquid Level System is the most advanced tank level system available for 
tank truck industry!  
The system was developed over years of operational testing for use in 

the liquid waste industry. It has been proven successful for use in the most 
difficult applications.  

The Depth Ray System does not require floats, rods or interior mounted compo-
nents. It is not affected by rags, hair, strings, grease, material density or other debris.
The Depth Ray system operates in full vacuum or under pressure.

Phone: 800-220-2052
610-430-3988
jeldredge@eldredgeco.com

Liquid Level System

Installation is simple:  
u  NO CONFINED SPACE ENTRY, all necessary work is performed on the exterior 

of the tank. A 2" threaded full coupling is welded into the top of the vacuum tank.
u TWIST LOCK CONNECTIONS, three simple, no question connectors.
u  WEATHER PROOF DISPLAY ENCLOSURE, component ratings, NEMA 4X /  

I.P.65 / rust and corrosion proof.
u  DIGITAL DISPLAY, Indicates choice of gallons, barrels, inches, imperial gallons  

at ¼" increments.
u TWO RELAY POINTS, can control lights, alarms, pumps and valves.
u LOW POWER DEMAND, 12 Volts, 3 Amps
u  READS TO WITHIN 1" OF FULL IN ¼" Increments, depending on  

mounting height.
u  D.O.T. AND NON-DOT TANKS, exceeds Department of Transportation  

requirements for D.O.T. and Non-D.O.T. tanks.

Available from Distributors and 
Original Equipment Manufactures.

For more information contact  
the manufacturer of the system:

 One year limited warranty on parts and operation. Refer to the Depth Ray manual for details.
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Your Equipment SUPERSTORE Since 1995

Complete Details At

www.AmazingMachinery.com

»  7" Flat Screen LCD in ABS Case

»  Records to SD card (NOT INCLUDED)

»  High Quality Color Camera

»  1-3/8" Diameter Camera Head

»  512 Hz Sonde Transmitter (8'-15')

»  Stainless Steel Camera Body With 
Sapphire Lens

»  Water Resistant Camera Head

»  9 White LED Lights w/Dimmer

»  12" Steel Spring Leader

»  130' long, 3/8" Super Slick Push Cable

»  20" Storage Reel

»  Operates On 120 Volt Electricity

»  Two Year Mfg. Limited Warranty

SYSTEM INCLUDES

130' 
SEWER 

CAMERA 
with 

512HZ 
SONDE

SALE PriceSALE Price

$1995.00SALE Price

$$$589589589589589589$589$$$589$589$589$$$589$ .00.00.00

Add This Locator
to Any Camera!

Only 589589589589589589.00.00.00

»  Two Year Mfg. Limited Warranty

Add This LocatorAdd This Locator
to Any Camera!

2160 S Lee Hwy. • Cleveland, TN 373112160 S Lee Hwy. • Cleveland, TN 373112160 S Lee Hwy. • Cleveland, TN 37311
1-800-504-7435

Sewer Camera 
Repair Center Now Open

COVER
STORY

PumPer Profile

(continued)

AdApt
And win
S eptic and grease pumper Shon Steele has some advice for old-school liquid 

waste haulers who want their children to keep the business in the family 
for another generation: Be open-minded and listen thoughtfully to your 

son’s or daughter’s strategies for modernizing operations. And remember that 
in all likelihood, it wasn’t long ago that your father was the one resisting your 
newfangled ideas.

“I remember my dad and I butted heads when I was younger, so I know what 
it feels like to be on the other end,” says Shon, who along with his wife, Connie, 
owns G & C Septic Tank Service Inc. in Galt, Calif., about 25 miles south of 

Faced with rising disposal costs, 
tightening emissions restrictions 
and an outdated marketing 
approach, California’s G & C 
Septic retools for success
By Ken Wysocky

OWNERS: Shon and Connie Steele

FOuNdEd: 1970

EmplOyEES: 5
SERVICE AREA: 25-mile radius around Galt

SpECIAlTIES:  Septic and grease pumping, 
septic inspections

WEBSITE: www.gandcseptic.com

Profile
G&C Septic Tank Services Inc.
Galt, California

California

H

The G & C Septic Tank crew 
includes, left to right, Lance 
Brown, Brent Steele, Shon 
Steele, Connie Steele, Kelsey 
Steele, Cory Steele and Ken Gray. 
(Photos by Lezlie Sterling)
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Stock your equipment with the right parts to get the job done.
Think of FS Solutions® as your personal Parts Supplier for all makes and models of  

Industrial Vacuum Loaders, Vacuum Excavators and Waterblasters.  

7 locations - same day shipping - huge inventory - competitive prices - expert technical and application advice.

fssolutionsgroup.com • (800)822-8785

©FS Solutions Group, 2013

Don’t show up to a job 
unprepared.

Sacramento. Their son, Cory, 
is the company’s sales and 
marketing director – and chief 
change provocateur.

“Sometime I still lock up 
and say, ‘No, this is how we do 
it,’” Shon admits. “But having 
been on the receiving end, I try 
to back off and really hear what 
Cory is saying and be a little 
more open-minded – don’t let 
my stubbornness get in the way.”

Judging by the company’s 
website (www.gandcseptic.com) 
and Internet presence on other 
social media sites, Shon practices 
what he preaches.

“I’m a bit of a dinosaur as far 
as technology and social media go,” concedes Shon, whose company primarily 
pumps septic tanks and grease traps (about an 80 percent/20 percent split in 
terms of sales volume). “Cory is shoving me into the 21st century.”

“My dad manages operations extremely well,” Cory notes. “Introducing 
him to the benefits of sales and marketing has been both fun and a challenge 
at times.”

Cory says that if he thoroughly explains proposed changes, how they’ll 
work and what benefits will result, his father is more receptive to new ideas. 
“That works way better than just saying, ‘We should do this,’ ” he says. “If 
disagreements pop up after that, we can work it out. There’s friction there, 
for sure, which is probably true for a lot of family businesses. But he’s open 
minded [to changes]. And if we both get to the same end goal, it’s okay.”

 
DeeP BUSiNeSS rooTS

Shon’s father, Rick, founded G & C Septic in 1970 and eventually 
branched into onsite system installation and tank manufacturing. Shon 
has been involved in the business since he was in grade school. In 2004, he 
bought G & C Septic from his father.

The complexities of running a liquid waste operation have increased 
substantially. Take a 2007 state law, for instance, that bars pumpers from 
using the same vacuum trucks to haul both grease and septage. The law – 
aimed at preventing septage from contaminating grease traps – has made 
pumping grease more complicated and raised expenses, Shon says.

“Before, we would take a single truck to Sacramento, clean three or 
four grease traps, dump it in Sacramento, then take off and pump out three 
or four septic tanks up there, too,” he explains. “Now, if we do three or four 
grease traps in Sacramento, we dump in Sacramento, then have to drive 
back to Galt, where the driver has to switch trucks to go and do septic runs 
in Sacramento.

“I haven’t performed a detailed analysis, but it definitely affects our 
bottom line,” he says. “It adds another 1 1/2 hours of driving time a day, 
which increases fuel and other expenses while reducing productivity. And 
we haven’t been able to raise fees or applied a surcharge because we need to 
remain cost-competitive.”

Left: Left to right, Cory, Shon and 
Connie Steele discuss the day’s 
service routes in the G & C Septic 
Tank office.

Below: Cory Steele stands in 
front of one of his new marketing 
initiatives, a billboard promoting his 
family’s septic service company.

(continued)

We have a great 
relationship. I feel that 

my role here is to tweak our 
marketing and sales a bit … 
and he’s been quite receptive to 
that. For me, it’s an adapt-or-die 
mentality. Shifting our business 
strategy will increase 
our effectiveness 
moving forward.

 — Cory Steele
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eMiSSioNS CHANGeS
California’s strict engine-emission standards also increase the costs 

of running the company’s fleet of equipment, which consists of a 2008 
Mack Granite with a 3,350-gallon steel tank built by Troxell Co. Inc.; a 2007 
Sterling truck with a 3,150-gallon steel tank, built by Specialty B Sales; a 2004 
International 7600 with a 3,150-gallon steel tank, built by J. Eagle Tanks; and a 
5,500-gallon steel tanker trailer which Shon plans to use for hauling septage. 
The three vacuum trucks rely on HXL400 pumps made by Masport Inc. 

With three trucks, G & C Septic is classified by the state as a small fleet, 
which means it must install a particulate filter on each truck by 2015. The cost? 
About $15,000 per truck (the 2008 Mack is already emissions-compliant). If 
Shon buys a fourth truck, which he plans to do because he currently doesn’t 
own a semi-tractor to pull the 5,500-gallon trailer, the business becomes 
classified as a large fleet, and must be emission compliant immediately. The 
upshot: Don’t buy older trucks.

“I’ll probably bite the bullet and retrofit both older trucks this year so 
that I can buy the tractor cab and get the tanker on the road,” he says. “I’ll 
buy a 2010 model or newer. My hope is that by getting out ahead of the curve 
and outfitting our truck right away, we can gain market share [compared to 
companies that don’t comply immediately].” 

Grease and septage disposal restrictions also have changed how G 
& C Septic operates. Local municipalities, like Lodi and Sacramento, for 
instance, only accept grease and septage collected from within their city/
county limits. Along with that, disposal rates have increased exponentially; 
the Lodi waste treatment center, for example, now charges 62 cents per 
gallon for septic waste, and 30 cents per gallon for grease, up from 15 cents 
per gallon eight to 10 years ago, Shon says.

 

A new facility near Sacramento, Calif., that takes grease, fat and oil and turns 
it into electricity-producing biogas will also benefit grease pumpers like G & C 
Septic Tank Service Inc.  

The facility is located at the Sacramento Regional Wastewater Treatment 
Plant in Elk Grove, about halfway between Sacramento and the company’s home 
base in Galt. It is a joint venture of the Sacramento Municipal Utility District and 
Sacramento Regional County Sanitation District.

The treatment facility already accepts grease, but only if it comes from 
sources within Sacramento County; the disposal rate currently is 9.6 cents per 
gallon. The new facility, however, may soon accept grease, fat and oil from outside 
the county at a rate that’s expected to be lower than other area facilities, says Cory 
Steele, the son of G & C Septic owners Shon and Connie Steele.

Cory says the new facility will help the company, which pumps an average 
of about 350,000 to 400,000 gallons of grease annually and may top 500,000 
gallons in 2013. G & C Septic must dispose of grease in the county or municipality 
in which it was pumped, which subjects the company to varying disposal rates. 
That, in turn, creates profit margin inequities with, for example, restaurant chains 
that have locations across different municipalities.

If the new facility eventually accepts grease, it should make things easier and 
more cost-effective, he says. 

He’s also pleased that the cutting-edge facility uses anaerobic digesters to 
convert grease, fats and oil into biogas, converting waste into something usable. 
The gas will generate electricity for about 2,000 homes.

New Facility Lowers 
Grease Disposal Cost, 
Turns Waste Into energy

Right: G & C Septic Tank technicians Ken Gray and Lance 
Brown have just pulled their truck, a 2008 Mack Granite with a 
3,350-gallon steel tank built by Troxell Co. Inc., up to a disposal 

site at the Sacramento Regional County Sanitation District.

Below: Technicians Ken Gray and Lance Brown pump a 
grease trap at a fast food restaurant in Elk Grove, Calif.

Technician Lance 
Brown hooks up 
his hose to off-load 
a load of grease 
trap waste at a 
FOG disposal site 
at the Sacramento 
Regional County 
Sanitation District.

(continued)



 

eMiSSioNS CHANGeS
California’s strict engine-emission standards also increase the costs 
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New Facility Lowers 
Grease Disposal Cost, 
Turns Waste Into energy

Right: G & C Septic Tank technicians Ken Gray and Lance 
Brown have just pulled their truck, a 2008 Mack Granite with a 
3,350-gallon steel tank built by Troxell Co. Inc., up to a disposal 

site at the Sacramento Regional County Sanitation District.

Below: Technicians Ken Gray and Lance Brown pump a 
grease trap at a fast food restaurant in Elk Grove, Calif.

Technician Lance 
Brown hooks up 
his hose to off-load 
a load of grease 
trap waste at a 
FOG disposal site 
at the Sacramento 
Regional County 
Sanitation District.
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HYDRO-KINETIC®

BUilDiNG PUMPiNG CAPACiTY
In response, G & C Septic transports septage to a treatment facility in 

Oakland that accepts waste from outside its boundaries and charges only 
7 cents per gallon. It’s a 200-mile round-trip, but the charge is so much 
lower than the rates in closer municipalities that it’s still cheaper to do so, 
Shon says.

To increase pumping capacity, boost productivity and minimize 
transportation-related expenses, Shon owns three 20-foot flatbed, tri-axle 
trailers that each carry a 1,500-gallon steel tank (Lely Tank & Waste Solutions 
LLC built one and Shon fabricated the other two). Shon rigged a T-valve in the 
hose to run vacuum from the truck to the trailer-mounted tanks via a second 
hose, creating additional transport capacity without buying another truck.

 
SHifTiNG MArKeTiNG GeArS

Things continue to change on the marketing side of the business, 
too, thanks to Cory’s emphasis on modern advertising methods and sales 
strategies. Cory, 26, who earned a degree in business marketing, says he’s 
been working for his father on and off for the last 10 years. He currently 
works as a sales rep for a major paint manufacturer, too, which has increased 
his knowledge about sales.

“We have a great relationship,” he says. “I feel that my role here is to 
tweak our marketing and sales a bit … and he’s been quite receptive to that. 
For me, it’s an adapt-or-die mentality. Shifting our business strategy will 
increase our effectiveness moving forward.

“The most basic reason to be on the Internet is that so many people 
have smartphones nowadays,” Cory adds. “It’s all about being able to find 
and hold onto more customers, rather than waiting for the phone to ring. We 
want more accounts, and a website opens up your company to a very broad 
market, not just locally.”

For G & C Septic, modernization meant replacing phone book 
advertising –  the company’s primary marketing tool – with a website, then 
supplementing it with social media. The company had already established 
a website that came as part of phone book advertising package, but it was 
fairly primitive and largely ineffective, Cory says.     

“We spent about 75 to 80 percent of our marketing budget on seven or 
eight phone books, but they generated only 15 to 20 percent of our job leads, 
with the rest coming from our trucks, repeat customers and word-of-mouth 
referrals,” he says. “So we cut off the books that cost too much and didn’t deliver 
results, and we now run smaller ads in the couple of books we stayed with.”
 
WeB DeSiGN for TrAffiC

Cory designed the company’s website using WordPress, a user-friendly 
digital publishing platform. The trick, he says, is to set up a website that 

customers find attractive and usable, satisfies G 
& C Septic’s business goals (explains its services, 
educates customers, provides maintenance tips 
and so forth) and Google deems relevant, in terms 

of searchability.
“It’s a balancing act between all three,” he explains. “You can have the 

greatest content in the world, but if it’s not set up correctly in Google’s eyes, 
then people won’t find it.”

Through research, Cory determined the four terms used most by 
people searching for septic and grease trap services: septic tank pumping, 
grease trap cleaning, septic system maintenance and septic inspections and 
evaluations. As such, those terms appear on tabs on the company’s home 
page.

It’s also important to update content frequently, which helps a website 
emerge near the top of consumer searches. Cory does this by regularly 
blogging about industry-relevant topics. In addition, the company also 

established verified business profiles 
at customer review websites such 
as Angie’s List, Google Plus, Manta, 
Merchant Circle and Yelp, which 
help increase the company’s Internet 
visibility.

Other advertising efforts include 
a van wrap, reminder cards mailed to 
customers and a billboard.

 
HelPiNG HANDS

Shon says things run smoothly 
thanks to the efforts of technicians 

Ken Gray and Lance Brown, as well as his daughter, Kelsey, who works in the 
office, and his brother, Brent, a part-time employee.

With company sales and marketing strategies focused on obtaining new 
accounts and retaining customers, coupled with competitive pricing and 
efficient business procedures, G & C Septic is poised to serve its clientele for 
years to come, Shon says.

“When we were manufacturing and installing septic tanks and systems, 
we weren’t growing our pumping,” he continues. “Since we phased out those 
branches and now concentrate on the pumping, we would like to increase 
our market share.

“We’ve got good opportunities to grow by getting into disposal of wine 
manufacturing waste and increasing our grease trap customer base … there 
are lots of restaurants out there,” he points out. “But I realize that to do so, we 
have to embrace some of these new technologies and ideas.” ■

       MORE INFO

J. Eagle Tanks
800/721-2774
www.jeagletanks.com

Lely Tank & Waste Solutions, LLC
800/367-5359
www.lelytank.com

Masport, Inc.
800/228-4510
www.masportpump.com
(See ad page 3)

Specialty B Sales
800/364-7307
(See ad page 93)

Troxell Company, Inc.
866/924-1530
www.troxellcompany.com

You can have the 
greatest content in

the world, but if it’s not set
up correctly in Google’s 
eyes, then people
won’t find it.

 — Cory Steele

Shon, left, and Cory 
Steele supervise a 
grease trap service job.
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ContraCtor Profile

Tighter regulation of restaurant grease 
traps and a convenient land-application 
disposal option helps North Carolina 
pumper Myrtle Creech build a 
recession-resistant business

By Seiche Sanders

Steady 
aS She 
GoeS

Creech’s Septic & 
Grease Trap Cleaning 
Lucama, North Carolina

Owner: Myrtle Creech, president; 
Travis Creech, vice president

emplOyeeS: 3

ServiCe area: Several counties in east central North Carolina

affiliaTiOn: North Carolina Pumper Group

faCebOOk: Creech’s Septic & Grease Trap Cleaning

North Carolina
When she was a little girl, Myrtle Creech 
wanted to become a plumber. Her 
childhood dream came true, and now her 
Lucama, N.C., company, Creech’s Septic 
and Grease Trap Cleaning, serves as a 
tough-job grease pumper.
(Photos by Stuart Jones)

L ittle girls often grow up wanting to be teachers, 
doctors or ballerinas. Not Myrtle Creech. From 
a young age, she knew she was going to become 

a plumber.
It was in her blood. Her father was a plumber, 

and all five of his children grew up to be plumbers. 
Myrtle, the second youngest, was the only girl. In 
the profession – and as it grew and stretched – she 
has found great satisfaction and a true love for her 
industry and her business, Creech’s Septic Tank & 
Grease Trap Cleaning, in Lucama, N.C.

She has also, unsurprisingly, kept the business all in the family. Her 
husband, Donnie, and one of her two sons, Travis, are part of the company 
and the three of them do it all, from pumping septic tanks to grease trap 
cleaning to ultimately disposing of the liquid waste on a portion of a 69-
acre farm, which they own and maintain. 
Other services include high-pressure drainline 
cleaning, lift station services and pumping and 
hauling services.

 
WoMAN’S WorK

Creech launched her plumbing business in 
1977, when she was 27, after starting her family 
and dabbling in other jobs and industries. “It’s 
what all the boys were doing, so I figured I’d try 
it, too,” she says.

In 1988, the company bought a 
vacuum truck and started pumping. 
Both sons began pitching in while 
still in high school, and later, as 
work increased on the septic side, 
Creech’s older son, Stacy, bought 
out the plumbing side of the 
business, Creech’s Plumbing, which 
he now operates separately. The two 
often refer customers to each other.

Creech’s company currently 
runs two grease trap pumping 
trucks in addition to offering septic 
services, and the restaurants that 
generate the grease now comprise 
75 percent of total revenue. As the 
industry became more regulated, 
and restaurants were increasingly 

required to dispose of grease in environmentally sound ways, the grease trap 
cleaning side of the business took off. 

“Over the years, cities have it now that it’s mandatory to pump them 
and to keep the grease out of the sewers,” Creech explains. “We get contracts 
to pump them every 30 days. Some [cities] are a lot stricter than others.”

Depending on the local regulations, restaurants are required to have 
their grease traps cleaned out every 30, 60 or 90 days. “The city sends the 
restaurant a form telling them how often they’re required to pump them out, 
then the city comes and checks their logs, which we’ve signed stating when 
we were there.”

 
fArM HANDS

Creech bought land in 1988 so that the company could land-apply 
liquid waste rather than pay for its disposal. In 1999, as work picked up, the 
family purchased what had formerly been Creech’s father’s farm, where 

It would be a very expensive business to get in 
from the ground up. If I were not in this business 

I would not get into this business. It’s very expensive to 
start up. It’s really detailed and there is a lot 
of equipment and it keeps you busy 24/7.

                                                            - Myrtle Creech

While land application of septage has faced greater scrutiny from 
regulators across the United States, the disposal practice is used by Myrtle 
Creech and her North Carolina-based company, Creech’s Septic & Grease Trap 
Cleaning. They’ve been spreading collected liquid waste since launching the 
company.

And Creech also isn’t worried about land-spreading rules changing any 
time soon. Her family has land application down to a science, spearheaded by 
Creech’s husband, who works full time on the family’s 69-acre farm.

The crops that accept septage – millet and oats and rye – are limited to 
a 26-acre portion of the farm, situated away from neighbors. Crops are on a 
twice-a-year rotation. Harvested millet is baled and either given away or sold. 
Oats and rye are harvested before maturing, and turned back into the ground.

There are fairly rigorous reporting requirements outlined by the state 
Department of Environment and Natural Resources, including when tanks are 
pumped, the origin and required pH levels of the applied septage, where the 
septage is spread and the times when it can be applied.

“The land application site has been there for many years,” she says. “We 
try our best to do what the [environmental department] wants us to do and 
everyone seems satisfied.”

Land application 
a Winner for Creech’s

Right: Myrtle and Travis 
Creech clean a grease trap. 
Grease work makes up 75 
percent of the workload for 
Creech’s Septic & Grease 
Trap Cleaning.

Below: Myrtle is 
comfortable behind the 
wheel of her International 
WorkStar service rig.
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Creech’s husband works full time disking, planting and harvesting crops that 
remove the nitrogen from the soil.

“We have three storage tanks with a total capacity of 26,000 gallons and 
when we pump we come out and put it in the storage tanks and then we mix 
it and put it back in the truck and then he goes out and sprays it on the crops.”

The mixture is diluted into thirds: grease trap waste, septic waste and 
water, then applied to the crops, which include rotations of wheat, oats 
and millet. The state Department of Environment and Natural Resources 
regulates the types of crops planted, how they are maintained and that odors 
are contained.

“This is still an expensive job as you have to grow your own crops and 
have to keep your borders trimmed in the summertime. There is lots of crop 
work and that’s where my husband comes in.”

The farm’s sandy soil is ideal, Creech says, because moisture soaks in 
much more quickly than in heavier clay soils, 
preventing mud that could make it tough for 
trucks to cross the fields. 

The company provides grease service 
across eight counties. Most restaurants have 
1,000-gallon tanks, but they can range up to 2,500 
to 3,000 gallons for bigger restaurants, she says.

The company’s specialization in grease trap 
cleaning developed over time, and that gives it 

an advantage over others looking to get a piece of the pie. The trucks, the 
farm, the equipment: none of it happened overnight. “It would be a very 
expensive business to get in from the ground up.

(continued)

The Creech family 
includes, left to right, 
Donnie and Myrtle 
Creech, their grandson 
Hunter Creech and their 
son, Travis Creech. At 
their feet is faithful four-
legged assistant, Jack the 
family beagle.

When we go do a job, we do it just like 
it was our own house. We keep our 

trucks really clean and we pride ourselves 
in doing a neat job.

                                                     - Myrtle Creech

Left: With a full load of 
grease on board, Travis 
Creech puts the hoses away 
and gets ready to drive back 
to the office.

Below: Myrtle Creech 
makes sure everything is 
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“If I were not in this business I would not get into this business. It’s very 
expensive to start up. It’s really detailed and there is a lot of equipment and 
it keeps you busy 24/7. I pretty much don’t have any time off, but I like it 
like that.”

 
CUSToMer foCUS

Hitting the road and visiting customers is one of the things Creech likes 
best. In return for the company’s careful attention to detail and professional, 
clean trucks, Creech earns the loyalty that has helped her business survive 
through good times and bad.

“When we go do a job, we do it just like it was our own house,” she says. 
“We keep our trucks really clean and we pride ourselves in doing a neat job.’’

For restaurant customers, this means getting in and cleaning out grease 
traps before the doors open for business each day. “We pump most before 
the restaurants open. If they’re open for business, we don’t pump them,” 
Creech explains. “Some open very early and some work we do at night.” 
Restaurants open 24 hours a day pose a special challenge, where Creech’s 
only approach can be to hit them during their slowest times.

Most grease traps are accessible from outside the establishment, but a few 
have grease traps inside. “We have a small hose that we keep on the truck for the 
inside grease traps – a really small hose and we just pull it through,’’ she says.

Through good times and bad, Creech has found business has stayed on 
solid footing thanks to the moderating influence of the restaurant clientele.

“My profits have stayed pretty steady for a few years. The contracts we 
have keep us busy, and we’re on every month with them. We’re also on the 
Internet and we advertise in the Yellow Pages, but driving these trucks every 
day is the best advertisement we’ve got.”

The company’s grease trap rigs are 2011 and 2012 International WorkStar 
7400 MaxxForce DTs with 2,500-gallon steel tanks with National Vacuum 
Equipment Challenger Series pumps. For septic pumping, the company has 
a 2007 International 4400 with a 2,500-gallon steel tank and NVE pump. A 
1995 GMC Topkick with an 1,800-gallon tank is used on the farm to convey 
wastewater. All the trucks were built out by Lely Manufacturing.

 
Do iT All

Never afraid to get her hands dirty, Creech is intimately involved with all 
operations, from fielding calls on the road to driving the trucks and pumping 
grease traps. Given the employee count of three, she can be found most days 
running routes, multitasking all the while.

“I’m actually secretary, taking calls, making calls, returning calls,” she 
says. “I’m proud of all of it. I built this from the ground up and I overcame a lot 
of people thinking that I didn’t know what I was doing. I’m proud of my sons 
and of teaching them something – and they know how to do it and do it well.

“I have never met a challenge that scared me. I like challenges. I think it 
makes me work harder,” she continues. “I don’t ever see anything that I say I 
can’t do. I’m going to do it.”

And while Creech used to sit behind a desk, or have her nose buried 
underneath a sink, now she’s on the road every day, and wouldn’t change 
a thing.

“I love being hands-on and dealing with my customers,’’ she says. “I like 
to work out in the field. I care nothing for the office – I don’t miss that a bit.” ■

 MORE INFO

Lely Manufacturing, Inc.
800/334-2763
www.lelyus.com
(See ad page 82)

National Vacuum Equipment, Inc.
800/253-5500
www.natvac.com
(See ad page 83)
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• Wide Range from 500 to 1600 CFM; up to 28” Hg

• “Bolt and Go” package equipped with 4 way valve, stainless steel
   acoustical enclosure, gauges and oil level sights mounted on enclosure

• Available Options: Belt drive, hydraulic drive and gear box drive

• Customized Solution: We can adapt our package to your speci�cations
  (the unit can be installed behind the cab or on the driver side too)

ROBUSCHI RB-DV
Vaccum Truck Blower Inside the Package
Air�ow Range from 500 to 6,200 CFM
Vacuum up to 28” Hg

101 de L’isere Candiac Québec J5R 0M6
Ph: 450 619 6363
Fax: 450 619 9696

E-mail: dleseize@surpresseur4s.com

• Industry Finance Specialists

•  Industrial and Commercial 
Equipment Financing

• Manufacturer Programs Available

• Acquisitions Financing

A Premier Commercial 

Finance Company that 

specializes in fi nancing 

& leasing equipment 

in the Waste & 

Environmental Industries

SERVING THE NEEDS OF 

THE WASTE INDUSTRY FOR 

OVER 20 YEARS 

PLEASE CONTACT YOUR LOCAL REPRESENTATIVE

John Moore
Cell: 720-315-5700

Area: NV, CO, WY, UT, 
AZ, NM, NE, OK, MO

Kevin Parry
Cell: 704-650-2635

Area: NC, SC, 
Inside Sales

Gerald Hargrave
Cell: 713-898-0531

Area: TX, LA

Bob Pritchett
Cell: 205-999-4214

Area: GA, FL, 
AL, MS, AR

Jay Felizzi
Cell: 704-576-9210

Area: IN, OH, WV, KY, 
TN, Western VA

Ozzie Merino
Cell: 714-351-4798

Area: CA, OR, WA, ID

Perry Siler
Cell: 231-745-3495
Area: MN, WI, IL, 

MI, IA, ND, SD

JD Magness
Cell: 804-694-6183
Area: Eastern VA, 
MD, DC, NJ, DE

Robert “Bob” Marino
Cell: 215-360-1776
Area: PA, NY, CT, RI, 

MA, NH, VT, ME

People’s United 
Equipment Finance Corp.

A subsidiary of

Bank

People’s United 

800-589-5254

Manufacturing 
Vacuum Trailers for the 

Liquid Transportation Industry

Parts  •  Repair
Complete Pumping Systems

www.acrotrailer.com  •  417.862.1758  •  Fax - 417.862.8084  •  2320 North Packer Road  •  Springfi eld, Missouri 65803

Seasons Change - Dedication Doesn’t
Stainless Steel  •  Aluminum  •  Code & Non-Code
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S ee the best new equipment. Take advantage of quality educational 
opportunities. Enjoy networking opportunities with your peers. Those 
three key components keep thousands coming back to the Pumper & 

Cleaner Environmental Expo International every year.
The Expo will return to the Indiana Convention Center Feb. 24-27, 2014, 

again showing off the latest products and technologies in the environmental 
services industry, as well as providing educational seminars and roundtable 
discussions taught and moderated by skilled industry professionals.

“The Expo is the one place the industry gathers where you can see the 
best equipment available from the best manufacturers, specific educational 
opportunities, and the chance to meet and network with others in the field 
from all over the world,” says Bob Kendall, cofounder of COLE Publishing 
and president of COLE Inc. “Those ideas have always been the backbone of 
the Expo.”

Education opportunities are the focus of Day 1 of the 2014 Expo, and will 
feature presenters from the industry’s top manufacturers and associations. 
New to this year’s Education Day is a business-marketing seminar from 
Suzan Chin of Creative Raven Marketing, as well as a technical session from 
National Tank Truck Carriers’ John Conley, who will focus on preventing tank 
truck rollovers. There are educational opportunities for everyone, though, as 
sponsoring associations are offering over 50 sessions on Education Day.

Trade organizations taking part include the National Association 
of Wastewater Technicians (NAWT), National Environmental Health 
Association (NEHA), Southern Section Collection Systems Committee 
(SSCSC), National Association of Sewer Service Companies (NASSCO), 
National Onsite Wastewater Recycling Association (NOWRA), Waterjet 
Technology Association/Industrial & Municipal Cleaning Association 
(WJTA-IMCA), Portable Sanitation Association International (PSAI) and the 
National Precast Concrete Association (NPCA).

Learning opportunities are available throughout the week, with 
educational seminars from Expo exhibitors also slated for Tuesday and 
Wednesday, and the Roundtable Discussions set for the Expo’s final 
morning. Not only can attendees gain valuable industry-specific knowledge, 
Expo education courses also count toward continuing education credits in 
many states. Visit the Expo website (www.pumpershow.com) for specific 
information on your state.

While the educational opportunities are immensely valuable and 
popular, it’s the more than 550,000 square feet of tools, trucks and technology 
on display that leaves an indelible mark on most attendees. Every year, 
products introduced at the Expo become tried and true components of 
many industry professionals’ toolboxes and equipment fleets. Outdoor 
demos will also be back for 2014. A new concept at the 2013 Expo, demos 

featuring hydroexcavation, industrial vacuum trucks and CIPP lining were 
well-attended despite inclement weather, giving attendees yet another 
opportunity to learn about the newest innovations in the industry. 

“It really is an opportunity to meet the people behind these products,” 
says Kendall. “When you’re talking about a hydroexcavating truck that costs 
a quarter of a million dollars, that’s a big deal.”

More than 8,418 people representing 3,730 companies attended the 
2013 Expo, with 520 exhibitors nearly spilling out of the Expo hall. Expo 
organizers are optimistic that the 2014 Expo will be even bigger and better.

“We’re aiming for even more exhibitors in 2014,” says Julie Gensler, 
COLE Inc. trade show coordinator. “The interest is there. People in the 
industry know this is the place to be.”

The list of exhibitors is continually updated on the Expo website, which 
you can also use to preview the educational sessions, study the interactive 
floor plan, plan your itinerary and search for hotel rooms. Several hotels 
boasting more than 4,900 guest rooms are directly connected to the 
convention center. Rooms are booking fast, though, so it’s best not to wait.

“Indy has the most connected downtown you can find,” says Kendall. 
“Once you get there, you can stay inside, and everything you need is within a 
short walk. It’s the perfect location for an industry convention. All you have 
to do is get there.”

While many attendees will spend their time roaming the Expo hall, 
attending education sessions and networking, Indy is also extremely family 
friendly, with several museums, entertainment venues and shopping 
opportunities, along with hundreds of restaurants within a short walking 
distance of the Convention Center. In fact, the number of industry 
professionals who base their annual family vacation around the Expo 
continues to grow each year.

Of course, no Expo week is complete without the annual Industry 
Appreciation Party, moving to Wednesday evening for the first time. In 
2014, in addition to popular 25-cent tap beers, up-and-coming country 
music star Lee Brice will perform at the JW Marriott Hotel, connected to 
the Convention Center. The concert is free to all Expo attendees with full 
registration.

“Wednesday is always the heaviest attended day of the Expo,” says 
Kendall. “Moving the Industry Appreciation Party to Wednesday made 
sense. It will give more attendees the chance to attend and let loose a little.”

The 2014 Expo is shaping up to be another great four days. More 
surprises are in store, so hop onto the website and check out the constantly 
evolving schedule of events. Whether your goal is to check out the new 
innovations in the industry, educate yourself, meet your contemporaries or 
all of the above, you’ll be glad you visited the 2014 Expo. ■

The Pumper & Cleaner Environmental Expo promises four fabulous 
and value-packed days in the Hoosier State  By Craig Mandli

Racing Toward

February 24 - 27, 2014  |  Indiana Convention Center

Indy
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Introducing The Most Durable & Economical Septic Lid On The Market
Buy Direct from the Source  – No Middleman!

800.868.0973 www.RotoSolutions.com

- Durable & Lightweight Polymer
- WILL NOT Crack Like Concrete!
- Easier to Handle & Transport
- 12", 18" & 24" Available
- Easy Installation
- Optional Sand Fill
-  Have It Customized  

(Name, Number or Logo)
- Green or Black
- Foam Filled (Optional)
- Hardware Included
-  Custom Plastic Mfg. Molding Available

12"
18"
24"

Your Name
Your Number  

Your Logo

Customize It!

Cost Effective6 PackShipping

Now Offering18” & 24”CustomLids

PO Box 39, Dayton, IN 47941
Toll-Free: 

877.296.2555   
Phone: 765.296.2027   

Fax: 765.296.3027
www.wee-engineer.com

Wee Engineer
Call us for a quote

SPRING MOUNTS 
decrease fatigue on your 

tank frame, mounts 
to most tanks, easy 
bolt or weld-on style, 
heavy-duty stress 
relieved springs.  
Mounts with 
springs..$82.00

Springs alone 
...........$11.00 each

Join us on Facebook!

Wee thank Service Sanitation for 
purchasing 2 34-foot trailers that hold 
about 18 toilets each. Their continued 
trust in our work is greatly appreciated.

Wee thanks Gary Bright of Bright’s Septic for 
purchasing this custom 2500-gallon carbon steel 

tank.  Wee mounted it on his truck

2003 Sterling Cat engine; 170,000 miles, 
2003 Wee Engineer 2500-gallon tank. 

2003 NVE 367 Vacuum pump. $43,500

<Trade-in>

HEATED COLLARS 
Preventing your valves 

from freezing will help 
your profits during the  
winter months.   

Installation kit and 110 volt 
heater kit available

 1.5-2" ........$110
 3" ..............$165
 4" ..............$198
 6" ..............$297
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A mericans today are busier than ever, and it seems to be getting worse. 
More demands, new technology, layoffs, competition, day-to-day 
operations and family obligations combine to create the kind of 

pressure that can make it hard to breathe.
If you start to feel overwhelmed, you must learn to be more effective in 

your use of time. Instead of trying to go faster, maximize the time you have 
so you’re more productive. It is possible, and the benefit is that as you gain 
productivity, you actually work less. These strategies will help you achieve 
more in less time:

 
Make new tiMe rules

Financial advisors often tell people to set “money rules,” such as “Save 
10 percent of every paycheck.” Money rules help you be decisive and stay 
true to your financial goals. For efficiency and quality of life, you can apply 
the same concept to your time by setting new rules, such as never open 
emails before planning the day, or always eat dinner at home.

To set up your own time rules, use this simple formula:
• Notice what’s not working about the way you spend your time.
•  Write down what would work — the way you wish you could spend 

your time.
• Make a rule that makes your time work well for you.
 
Here’s an example:
• It’s not working for me to have people walking into my office all day.
•  I would prefer to have at least two consecutive hours a day with the 

door closed.
• Time rule: I close my door for two hours a day.
 
Time rules should be concrete and explicit, making it easier to hold 

yourself accountable. Once you set a rule, communicate it so you can 
accommodate the people in your life. They can only respect your boundaries 
if they’re clear. Said another way, they can only follow the rules if you set them.

 
Power down

Power down means turn off the technology. Yes, turn off — even though 
today’s technology can help us maximize our time. We can use it to transform 
the way we work. It can buy us time, save us time, leverage time and organize 
our time. However, if you’re not careful, technology can also use up all of 
your time. Just because you can be available 24/7 doesn’t mean you should 
be. Just because you can send a text message at the same time you’re setting 
up at a construction site doesn’t mean you should do it.

The trouble is not with the technology. The abuse of technology is the 
issue. To combat the downsides to technology, a CBS news report offered 
this advice: “Give the brain time to relax with family, exercise, eat well and 

ignore those emails.” In other words, take control of your technology so you 
can get the important things done and not get distracted all day long.

Remember, this is not about ignoring people or shirking responsibility. 
It’s about helping you focus so you can be more productive during your 
working hours. Think about the expectations you place on yourself and 
employees, and then create appropriate guidelines.

 
take a virtual vacation

Research has shown your brain needs time to rest and recover. You’ll 
work much more productively after you’ve taken a break. Just as your muscles 
need to recover from hard workouts, your brain needs time to recover from 
hard work. And while it would be wonderful to take a trip to Tahiti every 
few months, few people can do that. However, you can take a short virtual 
vacation as often as you like. Just close your eyes, breathe deeply and fill your 
mind with restful images, thoughts or music. Walking, running, biking and 
swimming are also well suited to resting the mind, but you can get away from 
stress with any kind of sport.

Of course, it doesn’t have to be exercise. Some quiet time on the couch 
can bring all the rest you need if you’re able to detach from the pressure. 
However you relieve stress, be sure it engages your mind, either by helping 
you escape into a relaxed state or getting you so involved in something else 
that you forget about work for awhile.

How does this increase productivity? It gives your mind the space and 
rest it needs to function at its best. As a result, you gain a clearer mind with 
clearer thoughts, which leads to more productive work.

 
reclaiM Your tiMe

Ultimately, gaining productivity by maximizing your time is not about 
what you should do; it’s about what you choose to do. Do you want to work 
more productively? Do you want to have more time to yourself and find ways 
to be rested and renewed? Then these strategies can help. So take control of 
your time and watch your productivity soar. And remember, the goal is not 
just to make the best use of your time; it’s to use time to get the most out of 
your work and your life. ■
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Put Time On Your Side
Look for ways to gain productivity in your hectic workday, then be sure to take off 
a little time occasionally to rest and recharge the batteries  By Joelle Jay

Power down means turn off the technology. Yes, turn 
off—even though today’s technology can help us 
maximize our time …  Just because you can send a 
text message at the same time you’re setting up at a 
construction site doesn’t mean you should do it.
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can bring all the rest you need if you’re able to detach from the pressure. 
However you relieve stress, be sure it engages your mind, either by helping 
you escape into a relaxed state or getting you so involved in something else 
that you forget about work for awhile.

How does this increase productivity? It gives your mind the space and 
rest it needs to function at its best. As a result, you gain a clearer mind with 
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T he discovery of PCBs in upstate South Carolina wastewater treatment 
plants has prompted the Department of Health and Environmental 
Control to take emergency actions to prevent a spread of the toxic 

chemical while it and the U.S. Environmental Protection Agency investigate 
the source of the contamination. DHEC has banned the landfilling or 
landspreading of any biosolids, including septage, containing any level of 
PCBs. Small amounts of PCBs, under 50 parts per million, have been allowed 
in the past.

Since the original report of PCBs at three wastewater treatment plants 
this summer, the state has found contamination on a septage hauler’s 
equipment, restaurant grease traps, waste oil storage tanks, an oil recycling 
company truck, and in a stormwater pond that also had an oil sheen. At least 
one septage hauler has been ordered to temporarily cease operations due to 
the contamination of its equipment.

Officials have said they are investigating reports that someone illegally 
discharged PCB-contaminated material into manholes and grease traps. 
They are also making appeals to the public and law enforcement to be on the 
lookout for suspicious activity.

The three wastewater plants where the contamination was found are 
the Spartanburg Sanitary Sewer District, Renewable Water Resources 
in Greenville, and the Town of Lyman. Those sewer districts have tested 
grease traps in their service areas and each found one instance of PCB 
contamination. 

Some wastewater treatment plants are reportedly responding to the 
situation by placing new restrictions on septage haulers. Renewable Water 
Resources (ReWa) has confirmed that it is proposing several new regulations 
for haulers. Until they are approved, all septage loads are being monitored 
for PCBs, so deliveries are only accepted from 7:30 a.m. until 6 p.m. Monday 
through Saturday. 

These ReWa proposed regulations were to be subject of a public hearing 
on Oct. 22 and scheduled for final approval on Oct. 28:

• All haulers (grease and septage) will be required to obtain 
Environmental Cleanup Liability Insurance, or another acceptable 
monetary instrument, in the amount of $1.5 million. The insurance will be 
used to recover the additional costs related to the treatment and disposal of 
contaminated biosolids if it is confirmed that the contents of any hauler’s 
truck was contaminated with PCBs. ReWa will be listed as a beneficiary of 
the policy.

Rules and Regs is a monthly feature in Pumper. 
We welcome information about state or local 

regulations of potential broad interest to onsite 
contractors. Send ideas to editor@pumper.com.

Rules & Regs

Strict septage 
disposal rules coming 
in South Carolina 
to stop PCB dumping
By Doug Day and Sharon Verbeten

• All trucks will be monitored and sampled for the presence of PCBs.
• The receiving facilities at the Mauldin wastewater plant will be limited 

to 8 a.m. to 4 p.m. Monday through Friday.
• Off hours dumping will be allowed on an emergency basis at an 

additional $50 cost.
• The dumping fee will be increased by $50 per load to offset the 

additional costs of monitoring and content analysis.
• All manifests will clearly indicate the source(s) of septage and/or 

grease.
• No co-mingled loads of grease and septage will be allowed.
• Each truck will only be used for the single purpose of hauling grease or 

hauling septage, there will be no cross usage of equipment for both wastes.
• Each grease interceptor will have locked manholes. All haulers will be 

required to have customer acknowledgement and permission to unlock the 
manhole for servicing. The customer shall sign a chain of custody document 
which shall remain with the truck driver and be surrendered to ReWa 
personnel at the time of unloading.

• All grease haulers will undertake a statistically supported analysis of 
the grease interceptors they service for the presence of PCBs. The haulers 
shall provide a list of all the grease interceptors they service. ReWa will 
develop the list of grease interceptors, and each hauler will be responsible 
for testing the contents for the presence of PCBs and reporting those results 
back to ReWa from a certified laboratory.

Pennsylvania
Properly designed septic systems satisfy the state’s anti-degradation 

requirements for water quality, according to a new law in Pennsylvania. 
Pushed by homebuilders in response to a 2011 decision by the state’s 
Environmental Hearing Board, the new law removes a hurdle that slowed or 
prevented development in areas without public sewers, especially in high-
quality or exceptional value watersheds.

The Pennsylvania Department of Environmental Protection argued that 
its requirement for a 10-acre minimum for any lot developed with onsite 
sewage in high-quality or exceptional value watersheds was needed to 
protect water from nitrates. Opponents said the policy would have depleted 
property values and made construction much more difficult and expensive 
by requiring extensive studies and the use of specialized septic systems. 

They also argued that the previous regulations applied to areas with 
low nitrate levels in rivers and streams, but did not apply to other areas that 
already had nitrate-impaired waters.

The law became effective in July, though it is possible that challenges 
could be filed claiming it violates federal requirements.

 
Rhode Island

Rhode Island has a new plan to prevent conflicting rules on 
environmental protection. Legislation signed by Gov. Lincoln Chafee calls 
for a single statewide standard for wetlands protection, septic systems and 
coastal conservation.

Currently local governments can set stricter rules and different aspects 
are regulated by different state departments. Supporters of a single standard 
say current rules make it confusing for businesses and property owners 
looking to develop land or operate septic systems, and that the changes will 
help improve the state’s business climate.

The new law creates a task force of state and local officials, scientists 
and business owners that will recommend statewide regulations by Dec. 
31, 2014. Legislation based on the report is supposed to be introduced in 
early 2015.

 Illinois
Peoria County is working to revamp and tighten its regulations for septic 

systems. Among the proposed changes are more inspections, the ability to 
include room for a backup system on the property and a requirement to 
keep treated effluent underground.

A dozen people challenged the proposal earlier this year, saying the 
measure is too far-reaching in some areas, incomplete in others and was 
written without public input. Homebuilders, real estate agents, septic 
system contractors, environmentalists, public health advocates and others 
are examining the changes. ■
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This feature in Pumper reports noteworthy conversations that take place 
at the Pumper Discussion Forum, an online forum for industry professionals 
found at www.pumper.com. Pumper Discussion enables exchange of 
information and ideas on septic and drainfield installation and maintenance, 
trucks and equipment, portable sanitation, chemical and additives and 
much more. Information and advice in “Overheard Online” is offered in good 
faith by industry professionals. However, readers should consult in depth 
with appropriate industry sources before applying such advice to a specific 
business situation.

Question:

What does everyone use to monitor liquid levels in the truck tank? 
My truck has a sight glass, which once dirty is useless. Any other ideas?

Answers:
Sight glasses and keep cleaning them.
 

◆  ◆  ◆

 Small PSI gauge and do the math?
 

◆  ◆  ◆

 I have always used sight glasses and kept them clean, which has 
worked great. But in my area everyone charges by the gallon, which has led 
to more than a few people lying to customers and at the disposal site about 
gallons. So four or five years ago, on my last four trucks I had the Moro Accu-
Level installed. It’s a very nice piece. You’re able to show customers exactly 
what’s on your truck before you get started and after you finish. It leaves no 
questions in anyone’s mind. I like it so much that I didn’t even have sight 
glasses installed on my last truck.

 
◆  ◆  ◆

 I like a sight tube in the front and sight glasses on the back of the tank, 
which gives you two ways to check your level, show your customers how 
much you are taking out if they ask, and know how much is in the tank when 
your truck is parked on a grade.

 
◆  ◆  ◆

 The sight tube uses clear food-grade hose with couplings on each 
end for easy cleaning. If you live in freezing country make sure the bottom 
elbow is mounted so it drains back into the tank when empty. The electronic 
gauges work well but the sonar they work on does not work unless vacuum 
is relieved. Sonar does not work in a vacuum. ■

Measuring Up
What’s the best way to check on your tank 
capacity on a service route? Sight glasses or tubes, 
or electronics?

Overheard Online

2006 FREIGHTLINER M2
New 2500 Gal. U.S. Tank, Cat, 6 Spd., 363 CFM 

Starting at $47,000, 3 In Stock

2006  
INTERNATIONAL 8600

New 4000 Gal. U.S. Tank, 425 HP  
Cummins, 10 Spd. 425 CFM

$75,000

2005 INTERNATIONAL 7400
Allison Auto Trans.330 HP, Full locking rears, New 3600 Gal. 363 CFM

Several  
UnitS  

in Stock

2007 INTERNATIONAL 4300
New 2200 Gal. Dual Comp. (1800W/400F),363 CFM, Auto

UNDER CDL, 5 In Stock

2006  
FREIGHTLINER  

COLUMBIA
New 4000 Gal. Dump Tank,  

10 Spd., 475 HP, Detroit

1-YEAR, 100,000 MILE ENGINE WARRANTY NATIONWIDE - 5-YEAR WARRANTY ON TANKS 
TANK, ENGINE & PUMP WARRANTY INCLUDED IN PRICE

2007 MACK CX VISION
New 4000 Gal. U.S. Dump Tank, Jurop LC420

$92,000

2005  
STERLING A9500

New 4000 Gal. U.S. Tank,  
Cat 410 HP, 10 Spd., 341K Miles

$75,000

2007 MACK CX VISION
New 4000 Gal. U.S. Tank, Low Miles, 425 CFM, 

$87,500

 NEW 2014 KENWORTH T-800
5000 Gal. U.S. Tank, Cummins 485 HP, 18 Spd, Full Lockers, 2 In Stock



This feature in Pumper reports noteworthy conversations that take place 
at the Pumper Discussion Forum, an online forum for industry professionals 
found at www.pumper.com. Pumper Discussion enables exchange of 
information and ideas on septic and drainfield installation and maintenance, 
trucks and equipment, portable sanitation, chemical and additives and 
much more. Information and advice in “Overheard Online” is offered in good 
faith by industry professionals. However, readers should consult in depth 
with appropriate industry sources before applying such advice to a specific 
business situation.

Question:

What does everyone use to monitor liquid levels in the truck tank? 
My truck has a sight glass, which once dirty is useless. Any other ideas?

Answers:
Sight glasses and keep cleaning them.
 

◆  ◆  ◆

 Small PSI gauge and do the math?
 

◆  ◆  ◆

 I have always used sight glasses and kept them clean, which has 
worked great. But in my area everyone charges by the gallon, which has led 
to more than a few people lying to customers and at the disposal site about 
gallons. So four or five years ago, on my last four trucks I had the Moro Accu-
Level installed. It’s a very nice piece. You’re able to show customers exactly 
what’s on your truck before you get started and after you finish. It leaves no 
questions in anyone’s mind. I like it so much that I didn’t even have sight 
glasses installed on my last truck.

 
◆  ◆  ◆

 I like a sight tube in the front and sight glasses on the back of the tank, 
which gives you two ways to check your level, show your customers how 
much you are taking out if they ask, and know how much is in the tank when 
your truck is parked on a grade.

 
◆  ◆  ◆

 The sight tube uses clear food-grade hose with couplings on each 
end for easy cleaning. If you live in freezing country make sure the bottom 
elbow is mounted so it drains back into the tank when empty. The electronic 
gauges work well but the sonar they work on does not work unless vacuum 
is relieved. Sonar does not work in a vacuum. ■

Measuring Up
What’s the best way to check on your tank 
capacity on a service route? Sight glasses or tubes, 
or electronics?

Overheard Online

2006 FREIGHTLINER M2
New 2500 Gal. U.S. Tank, Cat, 6 Spd., 363 CFM 

Starting at $47,000, 3 In Stock

2006  
INTERNATIONAL 8600

New 4000 Gal. U.S. Tank, 425 HP  
Cummins, 10 Spd. 425 CFM

$75,000

2005 INTERNATIONAL 7400
Allison Auto Trans.330 HP, Full locking rears, New 3600 Gal. 363 CFM

Several  
UnitS  

in Stock

2007 INTERNATIONAL 4300
New 2200 Gal. Dual Comp. (1800W/400F),363 CFM, Auto

UNDER CDL, 5 In Stock

2006  
FREIGHTLINER  

COLUMBIA
New 4000 Gal. Dump Tank,  

10 Spd., 475 HP, Detroit

1-YEAR, 100,000 MILE ENGINE WARRANTY NATIONWIDE - 5-YEAR WARRANTY ON TANKS 
TANK, ENGINE & PUMP WARRANTY INCLUDED IN PRICE

2007 MACK CX VISION
New 4000 Gal. U.S. Dump Tank, Jurop LC420

$92,000

2005  
STERLING A9500

New 4000 Gal. U.S. Tank,  
Cat 410 HP, 10 Spd., 341K Miles

$75,000

2007 MACK CX VISION
New 4000 Gal. U.S. Tank, Low Miles, 425 CFM, 

$87,500

 NEW 2014 KENWORTH T-800
5000 Gal. U.S. Tank, Cummins 485 HP, 18 Spd, Full Lockers, 2 In Stock
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A fter 15 years in the portable sanitation industry, Gretchen Hole 
made a decision about a year ago to sell her inventory of standard 
restrooms and concentrate solely on providing high-end restroom 

trailers for special events.
It wasn’t a lack of business or a lack of enjoyment that pushed her 

away from the original business plan she followed for her Poopy’s Potties 
company in Holly, Mich. As a woman working mostly alone, the problem 
was the accumulated physical cost of pushing, pulling and heaving portable 
restrooms into place and on and off a transport trailer.

Hole retooled her business with a new 
name, Swanky Restroom Trailers by Gretchen 
(www.swankytrailers.com), using equipment 
from Comforts of Home Services Inc., and 
targets the needs of clients who want more 
than the ordinary restroom. As a result, 
there’s no more wrestling with portable units 
and she’s developed a new market for her 
services. And she’s found success teaming 
with a network of partner businesses that 
ease her workload while everyone makes 
money.

 
Pumper: How do you connect with potential customers?
Gretchen Hole: A lot of my business comes from referrals, and I make 
sure to have business cards in the units because people will pick those up at 
events. A woman from a chamber of commerce did that, and I’ve been getting 
regular business from them. Movies and TV shows are about 50 percent of 
my contracts. I was lucky when I got into that. A bunch of shows came to 
film in Detroit so I ended up getting some big accounts. Then I joined the 
Michigan Film Office, and that lets location managers find me. They’re the 
people who set up support services, and that’s a small group. Develop a good 
reputation with a couple of them, and they’ll mention you to other people.

When a lot of those shows left, I had to figure out another market. I 
moved into wedding services and VIP events and advertise on websites 
where brides shop for services. I hardly ever get a phone call now. Most 
customers write emails, usually late at night. Sometimes I don’t even talk to 
the customer on the phone when I’m setting up a job. I’ll write, “OK, I’ll call 
you the week of your delivery,” and that’s the first time I ever talk to them. To 
make it easier for customers, I put a contact form on my website. All people 
have to do is fill it out. I respond within 24 hours with a quote, and I follow 
up with a phone call if they have questions.

 
Pumper:  How do you set your units apart from others that customers see?
Gretchen Hole: On my newest trailer I designed the whole interior myself. 
Comforts of Home will let me do that – one reason I love those trailers – and 

then build it to my design. I have it set up so I can switch out the decorations 
– like the artwork or the rug – so I can have a different color. If I’m doing 
a wedding, I’ll ask the bride what colors she’s using and decorate the 
interior to match. I can put in pictures of the couple or their events, like an 
engagement party. For one TV show I hang photos from it. If the customers 
want to decorate themselves, I’ll deliver the trailer plain.

 
Pumper: How far do you go for jobs?
Gretchen Hole: I’ll go pretty far. I live between Detroit and Flint but I have 
gone as far as Traverse City, which is about 3 1/2 hours to the northwest on 
the shore of Lake Michigan, the other side of the state. I’ve done VIP events 
in Harbor Springs, near Traverse City. They’re big into horses there. I priced 
my service so it pays, and it’s high, but people are paying it.

I’m in my third year with National Geographic for a show called “The 
Incredible Dr. Pol” that follows a veterinarian. It’s kind of crazy; they called 
me because I’m two hours away from them, but I priced it out, and they 
still went with me. This year the season is February to August, but I have 

a complete schedule ahead of time 
so I can rent my trailer to other 
clients when the show is on break 
from filming.

 
Pumper: How do you handle 
service for your units?
Gretchen Hole: I call up another 
pumper and contract with him 
to pump out my trailer. Then I 
don’t have to have a [vacuum] 
truck. That’s a big expense to 
have, especially for me, because 
maybe once a week I need to 
have something pumped out. So 
the trailer is pumped out before I 
bring it home, and that helps a lot 
because I have only two or three 
days to thoroughly clean it and 
make any repairs before the next 
job.

This year I have a wedding 
almost every weekend, so on 

Thursday or Friday I’m on the road to deliver. I always try to pick everything 
up on Sunday. People like the Sunday pickup, and I understand they don’t 
want my trailer sitting on their property for an extra day once their event is 
over. I tell clients I won’t come too early so I don’t wake them. A lot of my 
competitors won’t work on Sunday.

PumPer IntervIew 
 
Movin’ On Up
Michigan’s Gretchen Hole trades standard restrooms for upscale trailers and scores big 
with movie, TV and wedding customers  By David Steinkraus

Gretchen Hole

        Customer service 
        is so important, not 
only to the present job but 
also for future business. 
I know my trailers are 
impeccably clean. When I 
drop a trailer off, it looks 
brand new. That’s also 
why I replace trailers fairly 
often; an older trailer can 
be very clean but still look 
second-rate just because 
it’s a little worn.

                 - Gretchen Hole

I even met a couple of pumpers around Traverse City who told me I 
could leave my trailer with them between rentals so I don’t have to haul 
it back and forth from Detroit. The more people you know the better. It all 
comes down to relationships. Good relationships make my life so much 
easier, and the same goes for my partners.

 
Pumper: What does your future look like, and what about Poopy’s Potties?
Gretchen Hole: I had to keep Poopy’s Potties. I’d been in business for 
so long everyone in the area knows me, and they keep calling about jobs. 
But now my friend Ray [Birchmeier of R & D Septic, New Lothrop, Mich.] 
delivers and services the units. I’d started working with Ray on big events. I 
book everything just like I used to, and we agreed on a commission for me. I 
use pictures of his units on the website.

Ray and I share the same idea of service quality, so customers calling 
me based on my reputation won’t be disappointed. Customer service is so 
important, not only to the present job but also for future business. I know my 
trailers are impeccably clean. When I drop a trailer off, it looks brand new. 
That’s also why I replace trailers fairly often; an older trailer can be very clean 
but still look second-rate just because it’s a little worn.

Right now I have two two-room trailers. One can handle an event with 
up to 300 people, and that’s 95 percent of what I do. There are a couple of 
other companies I partner with; I refer business to them if I get a call when 
I’m booked, and they do the same. I could add a third trailer. I’ve had to 
turn down some jobs, including a movie, because my two units were already 
spoken for. Next year I’ll probably buy a third trailer, but I’m still thinking 
about that. I would rather grow slowly than too fast.  ■
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company in Holly, Mich. As a woman working mostly alone, the problem 
was the accumulated physical cost of pushing, pulling and heaving portable 
restrooms into place and on and off a transport trailer.
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name, Swanky Restroom Trailers by Gretchen 
(www.swankytrailers.com), using equipment 
from Comforts of Home Services Inc., and 
targets the needs of clients who want more 
than the ordinary restroom. As a result, 
there’s no more wrestling with portable units 
and she’s developed a new market for her 
services. And she’s found success teaming 
with a network of partner businesses that 
ease her workload while everyone makes 
money.
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regular business from them. Movies and TV shows are about 50 percent of 
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the customer on the phone when I’m setting up a job. I’ll write, “OK, I’ll call 
you the week of your delivery,” and that’s the first time I ever talk to them. To 
make it easier for customers, I put a contact form on my website. All people 
have to do is fill it out. I respond within 24 hours with a quote, and I follow 
up with a phone call if they have questions.
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Gretchen Hole: On my newest trailer I designed the whole interior myself. 
Comforts of Home will let me do that – one reason I love those trailers – and 

then build it to my design. I have it set up so I can switch out the decorations 
– like the artwork or the rug – so I can have a different color. If I’m doing 
a wedding, I’ll ask the bride what colors she’s using and decorate the 
interior to match. I can put in pictures of the couple or their events, like an 
engagement party. For one TV show I hang photos from it. If the customers 
want to decorate themselves, I’ll deliver the trailer plain.

 
Pumper: How far do you go for jobs?
Gretchen Hole: I’ll go pretty far. I live between Detroit and Flint but I have 
gone as far as Traverse City, which is about 3 1/2 hours to the northwest on 
the shore of Lake Michigan, the other side of the state. I’ve done VIP events 
in Harbor Springs, near Traverse City. They’re big into horses there. I priced 
my service so it pays, and it’s high, but people are paying it.

I’m in my third year with National Geographic for a show called “The 
Incredible Dr. Pol” that follows a veterinarian. It’s kind of crazy; they called 
me because I’m two hours away from them, but I priced it out, and they 
still went with me. This year the season is February to August, but I have 

a complete schedule ahead of time 
so I can rent my trailer to other 
clients when the show is on break 
from filming.

 
Pumper: How do you handle 
service for your units?
Gretchen Hole: I call up another 
pumper and contract with him 
to pump out my trailer. Then I 
don’t have to have a [vacuum] 
truck. That’s a big expense to 
have, especially for me, because 
maybe once a week I need to 
have something pumped out. So 
the trailer is pumped out before I 
bring it home, and that helps a lot 
because I have only two or three 
days to thoroughly clean it and 
make any repairs before the next 
job.

This year I have a wedding 
almost every weekend, so on 

Thursday or Friday I’m on the road to deliver. I always try to pick everything 
up on Sunday. People like the Sunday pickup, and I understand they don’t 
want my trailer sitting on their property for an extra day once their event is 
over. I tell clients I won’t come too early so I don’t wake them. A lot of my 
competitors won’t work on Sunday.
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brand new. That’s also 
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it’s a little worn.

                 - Gretchen Hole

I even met a couple of pumpers around Traverse City who told me I 
could leave my trailer with them between rentals so I don’t have to haul 
it back and forth from Detroit. The more people you know the better. It all 
comes down to relationships. Good relationships make my life so much 
easier, and the same goes for my partners.

 
Pumper: What does your future look like, and what about Poopy’s Potties?
Gretchen Hole: I had to keep Poopy’s Potties. I’d been in business for 
so long everyone in the area knows me, and they keep calling about jobs. 
But now my friend Ray [Birchmeier of R & D Septic, New Lothrop, Mich.] 
delivers and services the units. I’d started working with Ray on big events. I 
book everything just like I used to, and we agreed on a commission for me. I 
use pictures of his units on the website.

Ray and I share the same idea of service quality, so customers calling 
me based on my reputation won’t be disappointed. Customer service is so 
important, not only to the present job but also for future business. I know my 
trailers are impeccably clean. When I drop a trailer off, it looks brand new. 
That’s also why I replace trailers fairly often; an older trailer can be very clean 
but still look second-rate just because it’s a little worn.

Right now I have two two-room trailers. One can handle an event with 
up to 300 people, and that’s 95 percent of what I do. There are a couple of 
other companies I partner with; I refer business to them if I get a call when 
I’m booked, and they do the same. I could add a third trailer. I’ve had to 
turn down some jobs, including a movie, because my two units were already 
spoken for. Next year I’ll probably buy a third trailer, but I’m still thinking 
about that. I would rather grow slowly than too fast.  ■
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Register by January 24 to receive the
early bird rate of $50 per person!»

When you step onto the Pumper & Cleaner Expo show floor, you’re 

entering the hub of your industry. It’s where the magic happens. 

It’s where you trade ideas, make connections and learn about the 

newest technologies and best money-saving strategies. So make your 

reservation today! Get in on the excitement, come enjoy the show 

and find out why the 2014 Pumper & Cleaner Expo is where it’s at!

$70 per person at the door. Children 12 and under admitted free.

Register Online at www.pumpershow.com 

Or by calling 866-933-2653

These industries will be represented at the 2014 Expo

WE’ve Saved
you a spot!

Register by January 24 to receive the
early bird rate of $50 per person!

»

WE’ve Saved
you a spot!

Education Day  |  Monday February 24, 2014

8 a.m.
9:30 a.m.
11 a.m.
1:30 p.m.
3 p.m.
4:30 p.m.

8 a.m.
9:30 a.m.
11 a.m.
1:30 p.m.
3 p.m.
4:30 p.m.

8 a.m.
9:30 a.m.

8 a.m.

8 a.m.
9:30 a.m.
11 a.m.

9:30 a.m.
11 a.m.
1:30 p.m.
3 p.m.
4:30 p.m.

8 a.m.
9:30 a.m.
11 a.m.
1:30 p.m.

8 a.m.
9:30 a.m.
11 a.m.
1:30 p.m.
3 p.m.
4:30 p.m.

8 a.m.
9:30 a.m.
11 a.m.
1:30 p.m.
3 p.m.
4:30 p.m.

1:30 p.m.
3 p.m.
4:30 p.m.

8 a.m.
9:30 a.m.
11 a.m.
1:30 p.m.
3 p.m.
4:30 p.m.

8 a.m.
9:30 a.m.
11 a.m.
1:30 p.m.
3 p.m.
4:30 p.m.

Lessons Learned During Sewer Rehab on Public and Private Property

Pipe Bursting a Mature and Diverse Trenchless Technology 

Resurgence of Chemical Grout Industry: Niche Business Opportunities 

Chemical & Biological Control of F.O.G. in a 2,500-Mile Collection System 

Lateral Rehabilitation, What’s Available 

Fiber Optic Temperature Sensing Technology for CIPP Cure Quality Control 

DEER in the Headlights 

Basic Chemistry of Onsite Wastewater Treatment Systems 

Making the Most of Experience: Training and Credentials for Wastewater Pros 

Winners Communicate 

Best Available New Technology 

Best Available New Technology: How to Get Your Regulators on Board

7 Things About Design, Installation & Maintenance of Precast Concrete Tanks

Grease Interceptors: A Slick Solution to a Greasy Problem

Preventing Tank Truck Rollovers

Preparing for your First High Pressure Waterjetting Job 

Vacuum Truck Operation and Safety 

Hydroexcavation: Getting the Best Bang for Your Buck

State of Global Sanitation 
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What’s New with OSHA Safety Requirements
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500 Series Pump

Pump Envy

FRUITLAND®

The Color of PERFORMANCE

324 Leaside Avenue, Stoney Creek, Ontario, L8E 2N7

905-662-6552
Toll Free: 1-800-663-9003

www.fruitlandmanufacturing.com

Fruitland® “blue” is recognized around the world as the color 
of premier commercial heavy-duty pumps and has become  
synonymous with reliability, e�ciency and performance. 
It has become the reliable standard for many companies 
in a myriad of industries all around the world.

In addition to Rotary Vane Vacuum Pumps, Fruitland® also 
o�ers a wide range of Liquid Ring and Water Cooled pumps 
engineered for tough, durable use with low maintenance 
and low life cycle costs.

You can count on a Fruitland® Pump day in and day out. 
True Blue. The color of Fruitland®Pumps and the color of 
performance.

 VacuStar W 
Water cooled Vacuum Pump

Just as no two restaurants are identical, neither is the waste they generate. A large fast 
food restaurant will not treat its grease waste the same as a Mom & Pop breakfast diner 
or a fine dining restaurant.

If you service grease waste, we have several products from the CCLS Family of 
Products formulated for the specific type of facility that you service.

BIO-REM E-D: extremely high‐count, USDA‐Approved granular bacteria/enzyme 
product with superlative grease capability, for use in small grease traps and to help 
restore drainage to sluggish drain fields and leaching structures. There is no stronger 
grease product. Requires manual application.

BIO-GEL Gelpac: A gel form of BIO-REM E-D. Can be cut to treat any size interior 
trap. Comes in a mesh bag with tether. Can be suspended in trap or lift station.

DrainMaster: liquid bacteria‐enzyme concentrated drain cleaner removes buildup and 
has excellent grease capability for automatic injection into larger grease waste systems 
via timed metering pump. Can also be used as drain cleaner/deodorizer. 
Has a fresh fragrance.

For details on these and our other products, as well as our program 
of “Better Business Through Customer Education” please call us at 
800-759-2257. We’ll send you our complete catalog—including 
prices and all educational materials—or visit us at SepticOnline.com.
Please call today. Your customers and your bank account will 
appreciate it, and so will we! Thank you.‐‐

— Rick Howe, President

Cape Cod Biochemical Co.

800-759-CCLS
www.SepticOnline.com

Green Products for 
Septic Professionals 
Since 1976
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Seal-R™ 
Sizes:

12", 15", 18", 
24", 30", 
36", 42"

 BrenLin Company, Inc
Manufacturers of Seal-R™ Products

888-606-1998 • www.seal-r.com

 Coagulants and Flocculants
for Septic, Grease, Municipalities and Industry

 • Dewatering polymers for all   
  dewatering equipment
• All forms: Dry and Emulsion
• Variety of packaging sizes to  
  meet customer needs
• Both East & West coast
  shipping points
• Expert technical staff
• Specifi c solutions for our 
  customers Save Money • Save Time • Save Polymer

1390 N. Manzanita St.  
Orange, CA 92867

www.aquaben.com • sales@aquaben.com

 Call Toll-free:
877.771.6041
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H ow did you pay for the last big piece of equipment you bought? And 
how would you want to pay for the next one?

You may think that for big-ticket items – a new truck or some 
other piece of machinery, say – it’s inevitable that you’ll have to get 
financing. And it’s true there is an advantage for many businesses to stretch 
payments over time.

But that’s not the only way to go. When it comes to acquiring major 
pieces of new equipment, you have three alternatives.

Financing is, of course, one of them: After a down payment, you take 
out a loan for the balance of the cost of your purchase and pay it out over 
time, with interest, typically with monthly payments.

Another is leasing: You may have a large up-front payment – depending 
on the terms of your specific deal. In either case, you then have monthly 
payments, as with a loan. The difference is that after a fixed amount of time 
you can walk away from the transaction or buy the product at a price usually 
set in advance.

But some business owners opt for a third way: cash. You do that for 
small purchases all the time. And with careful planning you can even use it 
for high-priced items.

           
BALANCING YOUR INTERESTS

Which alternative will serve you and your business best can depend on 
a lot of factors – not just the obvious ones. 

If the equipment is expensive and your need is genuinely urgent, 
financing may be your only option. Even the most profitable small business 
is unlikely to be able to just peel off tens of thousands of dollars or more on 
the spur of the moment to replace a machine that broke down unexpectedly.

And if you have another reason to want to hang on to cash – to cover 
expenses and payroll during a predictable, upcoming seasonal slump, for 
instance – you have another incentive to borrow for a major purchase.

Leasing offers some of the same benefits as borrowing, but it also has 
a downside. While a lease often has a lower up-front cost, it’s likely to be 
more expensive overall than a simple loan, especially if you want to keep the 
product when the lease expires.

Leasing has some other distinct advantages, though. The main one is 
that it can help you guard against obsolescence.

If the product you need is expensive and is also one frequently upgraded 
thanks to rapid technological advances, you might think twice about owning 
it outright. By leasing, you could simply upgrade to the newest model every 
few years.

 
CASH ON THE BARREL

Some business owners, though, prefer to keep finance debt to a minimum. 
And the best way to do that is to pay cash when you buy something new.

Even if you do finance or lease equipment, you still need to be saving for 
the down payment or other up-front costs, as well as the buyout cost in the 
case of a leased product you choose to buy at the end of the lease term – just 
as people hoping to buy a house someday save for the down payment, even 
if they know they’ll have to take out a mortgage.

Households save for the future in other ways – and more should, as 
personal finance experts will no doubt attest. 

But so do municipalities. Equipment replacement funds are common 
on the line-item budgets of many units of government. They are sometimes 
required by law. In Wisconsin, for example, the state Department of 
Natural Resources oversees local municipal sewer collection and treatment 
agencies and issues the permits required for operation. One condition of 
those permits is for the municipality “to properly operate and maintain the 
facilities, including maintaining adequate funding.”

For municipalities that receive loans from the state Clean Water Fund 
Program to help cover the costs of treatment facilities, an equipment 
replacement fund – or ERF – is also a requirement. The DNR rule specifies 
the fund is to be used “only for expenses incurred for equipment related to 
the municipality’s wastewater treatment works or urban runoff treatment 
works” – including both the cost of the equipment as well as the costs of 
installing it.

The rule further specifies how much the community must set aside 
based on the cost of the equipment that it covers. For communities with $1 
million or less in the assets covered by the rule, the equipment replacement 
fund balance must be at least 50 percent of that value. As the amount 
increases, the required percentage falls; communities with more than $30 
million in relevant assets must keep 5 percent of that value in their ERF. As 
you can easily see, that indicates those higher-priced items are probably still 
going to be purchased through a loan, but the regulation is aimed at making 
sure the agency has enough for a down payment.

 
MAKE IT A HABIT

Private business owners aren’t governed by that sort of regulation, of 
course. But that doesn’t keep you from abiding by its spirit.

MOney Manager

Paying it Forward
Following a strategy for saving will make your next big equipment purchase much easier
By Erik Gunn

Even the most profitable small business is unlikely to be 
able to just peel off tens of thousands of dollars or more 
on the spur of the moment to replace a machine that 
broke down unexpectedly.
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Erik Gunn is a business 
writer in Racine, 
Wis. Readers may 
direct inquiries to him 
by contacting this 
publication at 800/257-
7222 or e-mailing 
editor@pumper.com.

That takes planning and discipline, although there’s no great mystery 
to it. We’re simply talking about setting aside cash consistently, in a fund or 
account designated for that purpose, instead of spending all your profits or 
distributing it to the owners. 

You can do that any way that works for you. One simple approach is, 
with every price you set for a service, simply build in a fixed percentage to 
cover future maintenance and replacement of your assets. When you get 
paid, put that particular sum aside into your designated fund.

If you wanted, you could tie the size of that added factor directly to the 
kind of job and thus the nature of the equipment that you use, but that’s a lot 
of work and isn’t really necessary. Picking an appropriate flat percentage for 
everything is going to be easier.

Your tax advisor or accountant will be able to help you figure out just 
how much – and also how to make sure that it gets properly accounted for so 
that it’s not treated as taxable profit when it hasn’t been distributed. 

Just like a municipal sewer utility, your business depends on quality 
equipment to do the job efficiently and deliver value to your customers. 
Making sure you can adequately maintain your equipment and replace it 
when the time comes ensures you live up to that standard. ■
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 PORTABLE TOILET 
SERVICE UNITS

SLIDE IN UNITS

HOISTED UNITS

ROLL OFF UNITS

CUSTOM UNITS

SCAN FOR 

FREE 
TANK 

MAINTENANCE 
GUIDE!

Call toll free at 
1-800-326-9763 

or visit 
pikrite.com/guide 

to get your 
free guide today!

1.800.326.9763 • pikrite.com

A Drainfield Restorative

RCS II, Inc., PO Box 4743 
Queensbury, NY 12804

Aerratech, LLC, Box 532 
Stockbridge, Mass 01262

www.septicdrainer.com
518.812.0000

Septic Drainer and Terralift  
a combination made for each other

John Van Zandt President on left of photo holding Septic Drainer
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Another is leasing: You may have a large up-front payment – depending 
on the terms of your specific deal. In either case, you then have monthly 
payments, as with a loan. The difference is that after a fixed amount of time 
you can walk away from the transaction or buy the product at a price usually 
set in advance.

But some business owners opt for a third way: cash. You do that for 
small purchases all the time. And with careful planning you can even use it 
for high-priced items.
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a lot of factors – not just the obvious ones. 
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financing may be your only option. Even the most profitable small business 
is unlikely to be able to just peel off tens of thousands of dollars or more on 
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more expensive overall than a simple loan, especially if you want to keep the 
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If the product you need is expensive and is also one frequently upgraded 
thanks to rapid technological advances, you might think twice about owning 
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And the best way to do that is to pay cash when you buy something new.

Even if you do finance or lease equipment, you still need to be saving for 
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increases, the required percentage falls; communities with more than $30 
million in relevant assets must keep 5 percent of that value in their ERF. As 
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That takes planning and discipline, although there’s no great mystery 
to it. We’re simply talking about setting aside cash consistently, in a fund or 
account designated for that purpose, instead of spending all your profits or 
distributing it to the owners. 

You can do that any way that works for you. One simple approach is, 
with every price you set for a service, simply build in a fixed percentage to 
cover future maintenance and replacement of your assets. When you get 
paid, put that particular sum aside into your designated fund.

If you wanted, you could tie the size of that added factor directly to the 
kind of job and thus the nature of the equipment that you use, but that’s a lot 
of work and isn’t really necessary. Picking an appropriate flat percentage for 
everything is going to be easier.

Your tax advisor or accountant will be able to help you figure out just 
how much – and also how to make sure that it gets properly accounted for so 
that it’s not treated as taxable profit when it hasn’t been distributed. 

Just like a municipal sewer utility, your business depends on quality 
equipment to do the job efficiently and deliver value to your customers. 
Making sure you can adequately maintain your equipment and replace it 
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WWW.27TH-TRUCKS.NETContact Alan @ 305-457-8058, David Jr. @ 786-340-7759  

1 Year 
Factory Warranty on Pumps

2007 PETERBILT 379, 
4700 Gal. Carbon Steel Tank, with  

Jurop Pump C420 Installed

2003 FREIGHTLINER, 
2500 Gal. Carbon Steel Tank

2005 MACK VISION, 
4000 Gal. Carbon Steel Tank, with Dumping System

2006 FREIGHTLINER, 
Mercedes 450 HP, 10 Spd, Jake Brake,  

490K Miles, AC, Radio, Double Frame, 3600 Gal. Steel Tank

2 - 2005 INTERNATIONAL 7600, 
4000 Gal. Carbon Steel Tank;

And the 2nd 4000 Gal. with a Dumping System
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W hat is the purpose of a septic tank baffle?
This is a question that homeowners often ask, usually in 

connection with a conversation after a recent inspection shows the 
baffles need to be repaired or replaced. So it is a legitimate question as your 
customers realize they are going to have to spend some money.

Before directly answering the question, a brief explanation about what 
the inside of their tank looks like is in order. The tank should have three 
separate layers: a floating scum layer on top, relatively clear water in the 
middle and a sludge layer in the bottom. If these three layers are not present 
when evaluating the tank, the service provider is on a mission to determine 
the cause. One of the most likely causes is related to our question above: One 
or both of the septic tank baffles are missing or damaged. 

A septic tank should have baffles at both the inlet and outlet. The 
purpose of the inlet baffle is twofold: to direct flow from the house sewer 
downward into the tank to create a longer detention time for the sewage to 
allow settling of solids, and to keep the floating scum layer from plugging the 
inlet pipe. The outlet baffle also has two functions: to prevent floating scum 
or debris from passing to the drainfield, and to ensure the effluent moving 
to the next part of the system is from the clear effluent zone. These days we 
enhance the first function through the use of effluent screens to keep large 
floating solids or debris from passing downstream.

 
TWO TYPES OF BAFFLES

There are two basic types of baffles: plastic sanitary tees and wall 
baffles. Wall baffles are built-in and often create more space for the solids 
carried through the house sewer to move into the tank. Having said this, 
sanitary tees, by nature of their construction, are less likely to have plugging 
problems. Either type of baffle will work if they are properly installed. But 
without proper tank installation, baffles can rapidly deteriorate so they do 
not operate the way they should. And in older tanks with wall baffles, it is 
difficult to add an effluent screen to the system. When wall-attached baffles 
need replacement, it is usually accomplished by retrofitting a sanitary tee. 

Sanitary tees are different from a standard tee as they are curved to 
avoid a straight lip that can be a solids catcher, particularly at the inlet. 
These days this hardly bears mentioning because professionals readily 
recognize the difference. Back when I started in the industry there were a 
lot of standard tees installed as repairs that led to their own problems. Now 
many prefabricated septic tanks come with a sanitary tee already installed. 

Baffles must be properly connected. A wall baffle should be connected 
in a way that will not corrode. All baffles must be attached so they remain in 
place over the life of the tank, and they must be accessible for inspection and 
replacement. Baffles made of PVC sanitary tees must be properly glued and 
affixed to the inlet and outlet piping. The holes the pipe passes through must 

be properly sealed to keep the tank watertight and to prevent root entry. 
This is where many repair jobs fall down – a wall baffle is replaced with 

a sanitary tee but the job of patching around the hole is slipshod, allowing 
space for roots or surface water to enter the tank. If you are inspecting the 
tank, verify nothing is plugging the baffles. If there is an effluent screen, it 
should be evaluated for cleaning.

 
CHECK FREE FLOW

During a routine inspection, verify there is enough free space between 
the inlet pipe and the wall baffle to allow free flow of water and solids to the 
tank. There should be 2 to 4 inches of space. This is a common problem due 
to installation where the pipe was shoved past the inside wall of the tank, 
reducing the space for solids to pass through. This creates a place for toilet 
paper to clog the pipe, which can cause backups into the house. The bottom 
of the inlet baffle should extend down at least 6 inches so the flow into the 
tank is directed downward. 

One other item to evaluate at the inlet is the type of pipe used for 
the house sewer line. In older tanks, and even still in some states newer 
construction, this piping can be cast iron. This type of pipe can react with soap 
products causing corrosion, plugging the pipe and causing flow problems. 
Of course, this may lead to another conversation with the homeowner; but 
the piping should be replaced to avoid problems in the future. 

Similarly, the outlet baffle should be evaluated for adequate space. This 
is less critical since the outlet baffle should extend to a depth equivalent to 
40 percent of the operating depth of the tank, drawing clear liquid out of 
the tank.

 
A FINAL THOUGHT

The piping into and out of the tank should be looked at to determine 
if it runs straight in and out. If the pipe is “cocked” at an angle due to 
settling after installation, it needs to be repaired. This condition can lead 
to pipe blockages and backups, and contribute to venting and corrosion 
problems.  ■
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Expo Spotlight

Low-profile Vacuum/Jetting Truck Debuted at 
the 2013 Pumper & Cleaner Environmental Expo
By Ed Wodalski

T he tunneltrux low-profile vacuum/jetting service 
vehicle from Vacutrux Ltd. – on display at the 2013 
Pumper & Cleaner Environmental Expo – especially 

appeals to pumping contractors who need a double-duty 
truck to fit into tight spaces, says Derek Potma, customer 
service specialist with Vacutrux. The combination unit 
mounted on a 19,500-pound GVWR cab chassis was an 
option many hadn’t previously considered.

“There are a lot of guys who do pipeline maintenance. 
They’re in the plumbing business and do jetting, but not a lot 
of them have vacuum,” he says. “They say they don’t use it 
all the time, and when they do, they’ll hire a vacuum truck 
for a couple jobs a year. Most of them, when they think of 
a vacuum truck, they think of a big sewer cleaner unit. The 
fact that this truck is pickup size, it really makes people think 
they should have their own vacuum truck and not just do the 
jetting only.”

The black-and-yellow-lettered vacuum/jetting truck 
owned by Claudio De Carli of Toronto caught the attention 
of Expo guest Kris Noble from John Noble Septic Service in 
Creemore, Ontario, Can., who was searching the show floor 
for new ideas. “I’m always in the market for a truck,” he says. 
“I can see all the different designs and options at the show 
and go home and figure out how I want to build it.”

DeCarli, owner of Metro Jet Wash, says the low-profile truck, designed 
for cleaning catch basins, sumps and grease traps in underground structures, 
has helped his company increase profits and production.

“We really like the full tailgate for unloading at the dump site,” he says. 
“It reduces time, allowing for more work hours and less time at the dumping 
station. We also like the onboard remote. All the components are exposed 
for easy servicing. It has all the features of a larger pumper truck but very 
compact.”

Featuring four-corner air ride technology, the body lowers to 76 inches 
from the top of the cab, or 72 inches on a lighter chassis, says Richard McKee, 
sales manager for Vacutrux Ltd. 

“You can lift and lower this truck to get into underground garages. 
Instead of parking a big industrial vacuum truck on the road and running 
in 300 feet of hose, you can dispatch the smaller truck. It’s more efficient in 
the city.”

McKee says the truck received a lot of interest at the Expo, which led 
to follow-up calls and sales. “On the industrial side, there were a lot of big 
owner/operators who run fleets of hydrovacs or big industrial vacuum 
trucks and systems, but also the septic and sanitation guys who might have 
one industrial truck that could use a smaller GVW,” he says. “It was interest 
from all different types of customers.”

The truck’s remote control, which operates from up to 300 feet away, 
enables the operator to engage and disengage the PTO, vacuum pump rpm 
and load valve as well as the pressure pump.

Mounted on a 2013 Ford F-550 chassis (Dodge available), the truck is 
powered by a 6.7 liter Power Stroke engine with automatic transmission. 
Measuring 84 inches cab to axle with 165-inch wheelbase, the vehicle has 
a 720-gallon, two-compartment galvanized steel baffled tank (600-gallon 
rear debris/120-gallon front water), 16-inch flat-top hatch, fully opening 
hydraulic rear door, 3-inch low-profile primary check valve, secondary 
moisture trap and oil-catch muffler. Other features include front telescopic 
hoist cylinder, tank vibrator with variable-speed control, top rub rails, 
checkered-plate tank protection and stainless steel hose trays. 

“We constructed the tank out of prime carbon steel and hot-dipped 
galvanized it [for corrosion protection],” McKee says. “The fenders are 
constructed of stainless steel.”

The vacuum/jetting system has a Wallenstein 753HRVAP vacuum pump 
that delivers 350 cfm at 15 inches Hg (1,000 rpm), hydraulic drive package, 
Giant 10 gpm, 2,500 psi high-pressure washer, electric switch and hydraulic 
drive package. 800/305-4305; www.vacutrux.com.  ■

William McKee, left, Vacutrux sales manager, explains some of the advantages of 
the company’s new low-profile vacuum/jetting truck at the 2013 Pumper & Cleaner 
Environmental Expo. (Photo by Ed Wodalski)
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P lease join us the two days before the Pumper & Cleaner Environmental 
Expo International, Saturday and Sunday, Feb. 22-23, 2014, in 
Indianapolis, Ind., to take part in NAWT’s nationally acclaimed 

education workshops.
Once again, NAWT will offer its two-day onsite inspector training 

course and the updated and revised course on principles of good design 

practices. The inspector course looks at inspections at the operation level 
and is specifically designed to address issues that would be encountered 
while conducting inspections for real estate and property transfers.

The first day covers the basics of sewage treatment and system types 
from a troubleshooting perspective. The second day goes through a step-by-
step procedure to conduct a system inspection. As in recent years, the second 
day will take place at Camp Camby, located just outside of Indianapolis. 
The course requires attendees to locate and identify all parts of the system, 
assess their condition and determine if they are operating properly.

Instructors for this course will be Frank Parker, a member of the 
Pennsylvania Septage Management Association, and Tom Frank of Tim 
Frank Septic Tank Cleaning in Huntsburg, Ohio. Between them, they have 
more than 50 years of experience with onsite treatment systems. PSMA is a 
NAWT-affiliated member and, along with the NAWT Education Committee, 
has worked on advancing real estate inspections for over 20 years. This 
will be a unique and valuable opportunity to look at inspections from the 
“practicing professional” perspective.

Running concurrently with the inspection course will be the special 
NAWT “Principles of Design” course. This course was conducted before the 
2013 Expo, and has been revamped and redone based on our experience 
with the first class. The purpose of this course is not to make everyone 
designers; but rather to discuss site and system characteristics and how 
design decisions can affect the long-term operation and performance of 
systems.

The topics this year will be based on real design examples. There will be 
the opportunity again to practice some simple field surveying techniques 
and to look at soil characteristics. An exam and certification will be offered 
at the completion of the course. Instructors will be Jim Anderson and Dave 
Gustafson with assistance from NAWT President Jeff Rachlin. Jeff is owner of 
Onsite Management Inc., West Chester, Pa.

The site of field activities, Camp Camby, is a unique and excellent 
facility that also provides us with a lunch.  ■

 
Rob Patterson is executive director of the National Association of 

Wastewater Technicians. 

NAWT Plans 2014 Pre-Expo 
Courses for Installers

By Rob Patterson and Jim Anderson
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DOT Units

Portable Toilet Units

Check Out Our Updated Website: www.marshind.com

             Check out the Marsh Industrial facebook page.
See the progress of some of our units in the making.

650/300 Portable 
Toilet Restroom 
Service  
Units.

Vacuum Septic Units

Aluminum Or 
Steel Tanks In 
A Variety Of 
Capacities

3300 Gallon 
DOT Units.

Thank you EQT Gathering from 
Pennsylvania for purchasing two  

Methanol Injection Skids.

Pumping Systems Mini Vac Trailers

 Industrial Units  
DOT Code & Non Code

FREE FREIGHT  
on Full Cartons!

LID MAY BE USED WITH OR  
WITHOUT CONCRETE CENTER

24” HEAVY DUTY MULTI-PURPOSE

FLAT RISER LID
Fits most commercially 
available:

•  Risers
•   IPEX PVC Ribbed Pipe
•  Corrugated Pipe

Safety Screws
4 Horizontal

Vertical Safety 
Screws

For a Complete Catalog and Pricing 

Call 1-800-382-7009  

Tuf-Tite®, Inc. 1200 Flex Court, Lake Zurich, IL 60047  

www.tuf-tite.com     |    800-382-7009  © 2013 Tuf-Tite®, Inc. 
All rights reserved.

18”14”

One-piece effluent filter fits in 4” 
Sanitary Tee.

• Injection molded PolyPro
• Simple to install - Easy to clean

Injection molded T-Baffle™.

• Injection molded T-Baffle
• Fits 4” Sch. 40 and SDR-35 pipe
• Simple to install
•  May also be used as Inlet &  

Outlet Tee

4” Effluent Filter and 4” T-Baffle™

4” Effluent Filter EF-4

4” Sanitary Inlet/Outlet T-Baffle™

86 ft. of 1/16” filtration area.

800 GPD
ANSI/NSF 
Standard 46

COMPONENT 
ANSI/NSF 
Standard 46

COMPONENT 
ANSI/NSF 
Standard 46

4” Sch. 40 & 
SDR-35

SD-4

TB-4 Housing 
18/carton

TB-4-18 Housing 
12/carton

EF-4 Combo 
Includes Filter, 
Housing and 

EF-4 Combo 18
Increases time 
between filter 
cleaning.

Gas/Solids Deflector

One-piece effluent filter fits 
in 6” T-Baffle™.
• Injection molded PolyPro
• Simple to install
• Easy to clean

Injection molded T-Baffle™.

• Injection molded
• Fits 4” Sch. 40 and SDR-35 pipe
• Simple to install
•  May also be used as Outlet Tee 

with Solids Deflector

6” Effluent Filter and 6” T-Baffle™

6” Effluent Filter EF-6

6” Sanitary T-Baffle™

244 ft. of 1/16” filtration area.

1500 GPD
ANSI/NSF 
Standard 46

COMPONENT 
ANSI/NSF 
Standard 46

4” Sch. 40 & 
SDR-35

TB-6 Housing

EF-6 Combo 
Includes Filter, 
Housing and Bushing

Gas/Solids 
Deflector

Secured by 6 Vertical and 4 Horizontal 
Safety Screws. Screws Included.

Foamed-in Permanent  
Polyurethane Gasket.

Holds up to 70 lbs of Concrete 
for Added Safety.

Concrete Keepers™ Tuf-Tite® Riser

Vertical and 
Horizontal Safety 

Screws

Water-TITE™  
Joint

Increases 
time between 
filter cleaning.
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Classy TruCk Of The MOnTh

Roanoke, Virginia

Tidy Services

O wner Alex Phillips added this white 2001 Sterling truck built out with 
a 2,000-gallon steel tank and Fruitland RCF500 pump by Abernethy 
Welding. The truck was previously used to haul drilling pipe and 

the original bed was removed and the frame shortened. It is powered 
by a 275 Caterpillar 3126 engine tied to a six-speed Fuller transmission. 
Features include three rear sight glasses, heated valves, spray-on hose 
tray liner and multiple toolboxes. The truck is used for residential and 
commercial septic service. ■

Got a truck with real WOW appeal? Show it off to Pumper readers!
Send photos of your truck after it has been lettered with your  

company name. Any industry-related truck is acceptable. Please limit  
your submission to one truck only.

Your Classy Truck submission must include your name, compa-
ny name, mailing address, phone number, and details about the truck,  
including tank size, cab/chassis information, pump information, the  
company that built the truck, and any other details you consider  
important. In particular, tell us what features of the truck help make  
your work life more efficient and more profitable. Email your materials  
to editor@pumper.com or mail to Editor, Pumper, P.O. Box 220, Three Lakes, WI 
54562. We look forward to hearing from you!

Show uS yourS! 

DEODORIZING • ODOR CONTROL • CLEANING SOLUTIONS

CHEMPACE HAS MANY STRATEGIES 
FOR EXPANDING YOUR BUSINESS!

PRIVATE LABELING 
OPTIONS!

TIRED OF GIVING AWAY  
YOUR PROFITS TO OTHERS?

Increase your profits every time you pump  
with bioForce Packets – Septic Tank Treatment

Make an additional $20.00-$40.00 profit at every service call! 
Private labeling available at no charge.Private labeling available at no charge

800.423.5350www.Chempace.com
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Classy TruCk Of The MOnTh

Roanoke, Virginia

Tidy Services

O wner Alex Phillips added this white 2001 Sterling truck built out with 
a 2,000-gallon steel tank and Fruitland RCF500 pump by Abernethy 
Welding. The truck was previously used to haul drilling pipe and 

the original bed was removed and the frame shortened. It is powered 
by a 275 Caterpillar 3126 engine tied to a six-speed Fuller transmission. 
Features include three rear sight glasses, heated valves, spray-on hose 
tray liner and multiple toolboxes. The truck is used for residential and 
commercial septic service. ■

Got a truck with real WOW appeal? Show it off to Pumper readers!
Send photos of your truck after it has been lettered with your  

company name. Any industry-related truck is acceptable. Please limit  
your submission to one truck only.

Your Classy Truck submission must include your name, compa-
ny name, mailing address, phone number, and details about the truck,  
including tank size, cab/chassis information, pump information, the  
company that built the truck, and any other details you consider  
important. In particular, tell us what features of the truck help make  
your work life more efficient and more profitable. Email your materials  
to editor@pumper.com or mail to Editor, Pumper, P.O. Box 220, Three Lakes, WI 
54562. We look forward to hearing from you!

Show uS yourS! 

715-546-2680 
www.threelakestruck.com 
skeeter2680@frontier.com

2002 Mack CH613 with  
Marsh 2,300 Gal. Hazmat Tank

$52,500
Mack E-7 @ 400 hp., 9 spd., air ride, jake, cruise, AC, susp. dump, 
power divider, heated mirrors, elec. windows and doors, hub piloted 
steel rims, 22.5 tires 2001 Marsh Dot 407-412 coded tank, pop 
off, grounding cable, air controls to rear, 20" manway, catwalk, 
12k/38k axles

1996 International with  
Hazardous 3,200 Gal. Keith Huber Vac Truck

$73,500
Detroit 60 Series @ 330 hp., 10 spd., International air ride, 12K/40K 
axles, power divider, cruise, AC, 2000 Keith Huber Dominator, full 
opening/dumping tank, DOT 412 with pop offs and grounding 
cable, emergency shut off, hose tray, hyd. driven Wittig pump, 22.5 
on steel rims, battery monitoring system, block heater, tool box, 
217" WB, 3,292 hours showing

2000 International  
Vactor 2100 Series Combo Unit

$95,500
Cat dsl., automatic, Hendrickson susp., 20k/46k rating, 238" WB, AC, 
cruise, power divider, 4 freshwater tanks, Vactor model 2115-36, 
SN:00-01-7131, full opening/dumping tank, NEW Roots 824 RCS 
rotary blower, New water piston pump, jetter reel, remote, tele 
boom, dbl. frame, 22.5 rubber on steel

1994 White GM with  
Cusco 3,150 gal. Vacuum Truck

$44,500
Cat 3306 @ 305 hp., 9 spd., dbl. frame, 16k/40k axles, Hendrickson 
spring/beam susp., 220" WB, 1994 Cusco 3,150 gal. full opening/
dumping tank, Farid M9 hyd. driven pump, 22.5 rubber

2007 International 9400I Sleeper with Vac Unit
$44,500

Cat C 13, 10 spd., front and rear air ride, jake, 244" WB, 60" sleeper, 
alum. front rims, Challenger 607 pres/vac unit with 4” fittings, 326K 
miles showing, unit has a ProHeat system on it

1998 Ford with  
Keith Huber King Vac Hazardous Unit

$109,500
Cummins 8.3 @ 300 hp., 8LL trans., Hendrickson spring/beam susp., 
power divider, Keith Huber King Vac with Kaiser 3,700 CFM liquid ring 
pump, 3,000 gal., 20" top manway, full opening/dumping tank, 6" 
discharge valve, high pressure jetter system, fresh water compartment 
in spoils tank, 48 hours showing on jetter, 2,251 hours showing on 
vac unit, aux. pres/vac pump, rollover protection, Hazardous tank, 
22.5 rubber, 16,500 front/46k rear

2003 Oshkosh M1070 8X8 Dump Truck
$92,500

Detroit 8V92TA @ 500 hp., allison CLT 754 5 spd. auto., Henrickson 
air ride, Rockwell 20k/22k/22k/22k axles, front and rear axle steer, 
jake, 2 speed transfer case, ether asst. start, 16.00R20 single tire, 
68' turn radius, “NEW” Rowe 18' heated steel box, 19.33 cubic yards 
without side boards, 22.5 cubic yards with side boards, high lift 
gate, pintle hitch, air to rear
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 I have a place for my purse 

MAXIM 3000
with optional sink and shelf

 This thing is far away.

 I can wash and dry my hands.

 I can stand up and go!

 There is sooooo much more room.

They finally made a portable
restroom I will use.

 

Learn more.
Call your Area Manager

or visit us on-line at
www.satelliteindustries.com

800-328-3332

 GREASE HANDLING EQUIPMENT
 

Roll-off 
dewateRing unit
The ADS 30-yard dewatering 
unit from AQUA-Zyme Disposal 
Systems can be filled with 22,000 
to 25,000 gallons of liquid waste 
at 1 to 2 percent solids in about 
two hours. After draining 24 
hours, the unit can be hauled to a 
landfill or other permitted facility 
for disposal. Sludge volume can 
be reduced by 80 percent, with 
reductions to 98 percent in BOD, COD, FOG and TSS. Effluent is clear and 
sewer-safe. The unit has few moving parts, and includes a roll-over tarp 
system; sliding aluminum splash guard; side, floor and center screens; 1/4-
inch floor plate; seven-gauge side plates; four door binder ratchets; eight 
drain ports; two inlet ports; and a long-handle scraper. The average life span 
of the unit is 12 to 14 years, and it can be hauled with a standard capacity 
roll-off truck. Units are also available in a 15-yard size. 979/245-5656; 
www.aqua-zyme.com.
 

SecuRe gReaSe 
containeRS
High-security steel grease containers 
from Bakers Waste Equipment 
incorporate several features that lock 
down the container lid and prevent 
theft of cooking grease for bio fuel 
conversion. The all-steel container 
lids also include high-security 
dump screens for filtering solids and 
preventing unauthorized pumping 

of the grease through the dump port. They are designed for pumping or 
dumping collection. 800/221-4153; www.bwe-nc.com.

flat gReaSe 
StoRage tank
The Model 1600 flat storage 
tank from Crescent Tank 
reduces the need for separate 
pickup/delivery and service 
vehicles, which in turn saves 
on fuel, insurance, payroll and 
maintenance costs. It features a 
lift gate, which allows the driver 
to place 55-gallon drums on the 
deck. The waste tank capacity is 1,600 gallons. In colder climates the waste 
tank deck will haul 55-gallon drums. If waste oil is too thick to vacuum into 
the tank, simply swap out the drums at the customer’s location. 585/657-
4104; www.crescent-tank.com.

 
gReaSe waSte 
pRoceSSing 
SyStem
The SM BG 10,000 Series 
GREASEZILLA from Downey 
Ridge Environmental comes 
preassembled, allowing for 
quicker onsite installation 
and startup. It processes 
concentrated raw trap waste 
into a marketable commodity 

– a clean product that features moisture content of less than 1 percent. Its 
hydronic heating system burns brown grease, the petroleum-free, green, 
renewable biofuel it produces. The system can be accompanied by two 
10,000-gallon double-walled process tanks built with a 3-inch interstice 
filled with a poured insulation, resulting in efficient heating and code 
compliance. The control panel requires 120-volt power. 304/658-4778; 
www.greasezilla.com.

Grease Trap Service and Disposal
Equipment used to handle grease, including dewatering units, containment tanks, chemical and bacterial 
additives and interceptors help keep grease in check and drainlines open. Preventing grease buildup and 
clogging lines can be an ongoing problem, as well as a source of additional revenue. Here are some products 
to consider when looking to service grease traps.  By Craig Mandli

Product Focus

(continued)
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Ingenuity at work

Certifi ed to ISO 9001:2008.

(800) 382-8302
www.vacallindustries.com

Wired and wireless
remote control 
pendants available.

when didwhen did

operatingoperating
become

efficiencyefficiency
optionaloptional?

INTELLIGENT CONTROLS...

When your need for superior operating effi ciency is not an option, Vacall 
is the answer. Our innovative AllSmartFlow™ intelligent CAN bus control 
system is standard on all Vacall jetting machines, allowing you to monitor 
and control water fl ow to work productively, avoid waste and eliminate 
unnecessary refi ll trips. 

AllSmartFlow is just part of the Vacall 
“Green That Works” package of benefi ts, 
which also includes our single-engine advantage 
in every model. With one engine, you save on fuel usage, 
harmful emissions, routine maintenance and unit cost.  

Of course, if you want options for your machine, Vacall has an 
excellent selection - but high performance always comes standard.

STANDARD ON ALL VACALL JETTING MODELS

witness allsmartflow efficiency
vacallindustries.com/allSmartflow

and control water fl ow to work productively, avoid waste and eliminate 

” package of benefi ts, 
which also includes our single-engine advantage 

with High Dump Option

containeR filteRS
Sludge Mate container 
filters from Flo Trend 
Systems can dewater 
a variety of sludge and 
wastes such as alum, 
ferric, lagoon dredgings, 
digested sludge, sep-
tic tank and grease trap 
waste, wastewater residuals and 
sump bottom materials. The closed sys-
tem design provides odor control, no spillage, reduced maintenance and 
weather independence. Units have 10-gauge reinforced walls and seven-
gauge carbon steel floors. Available designs include peaked roofs with gas-
keted bolted-down access to hatches, drainage ports, inlet manifolds, floor 
filters and side-to-side rolling tarps. They dewater on site and are available 
in roll-off, trailer-mounted and tipping-stand-mounted styles and in sizes 
from 5 to 40 cubic yards. 713/699-0152; www.flotrend.com.

 

coRe SampleR
The CORETAKER MAX core sampler from Raven 
Environmental Products is used in septic tank 
and grease interceptor maintenance to view and 
check sludge and solids levels. Its link release mega 
valve takes up heavy sludge, and it features a large interior cavity for maxi-
mum flow through, stainless steel fasteners, internal O-rings and a durable 1 
1/2-inch polycarbonate tube. 800/545-6953; www.ravenep.com.

Vacuum tank unit
Vacuum tank units from 
Vacuum Sales Inc. 
are available in 500- to 
5,000-gallon capacities 
and constructed of alu-
minum, stainless steel or 
carbon steel for grease 
collection. They are avail-
able with any make and 
model cab and chas-
sis, along with any make 
and model rotary vane pump or 
positive displacement blower. Features 
include heated waste compartments, heat jackets for product valves, drum 
holders and waterjetting systems with an additional front compartment 
or side-mounted water tanks. Custom-built units are available by request. 
800/547-7790; www.vacuumsalesinc.com.

(continued)

 
Trap grease separaTor 
reduces equipmenT fouling 
and odor complainTs

Problem: Clean Earth Environmental, a contracting firm in Kalamazoo, Mich., 
pumps, hauls and processes septage and trap grease. They faced processing 
problems caused by trap grease fouling their equipment, requiring time-consuming 
shutdowns for cleaning. The firm also received odor complaints when processing 
grease. Additives reduced fouling, but increased processing and tipping costs, 
while grease disposal by land application was unappealing.

Solution: The RecoverE ESep trap grease separation system was an ideal 
solution. It accepts grease as pumped from the interceptor and separates it 
from water and most solids 
with an energy-efficient, two-
stage, additive-free process. 
After separation, the water 
and solids are returned to 
the customer’s process. The 
brown grease is recovered 
as a pasteurized, low-water 
biosolid, which has intrinsic 
market value as a bioenergy or 
chemical resource. It operates 
as a closed system, simplifying odor management.

Result: The system reduced 30,000 gallons of as-pumped grease daily to about 
500 to 1,500 gallons of solid, separated grease. By diverting grease truckloads, 
the firm reduced downtime on septage-handling equipment and increased 
operator efficiency. The system integrated seamlessly with the customer’s plant 
controls. Odor complaints from neighbors were reduced. They eliminated the need 
for additives, cutting processing and disposal costs by more than 75 percent. 
269/370-3165; www.recovere.biz.

CASE STUDY

 GREASE HANDLING EQUIPMENT

indooR containment
SyStem
The indoor containment system from Envirotub 
is made from recycled plastic that eliminates 
grease buildup and allows for easy cleaning. The 
system measures 18 inches wide, 32 inches high 
and 28 inches long, enabling it to fit under most 
two- and three-compartment kitchen sinks, and 
has four cast-iron wheels with optional locking. 
The top of the system has a raised edge to contain overflow and spillage and 
is designed to drain spilled grease or fryer oil toward the opening. The 12-
inch lid seals to prevent odors and is vented in the center to allow heat to es-
cape and prevent expansion. The unit can hold up to 55 gallons (400 pounds) 
of waste and withstand oil temperatures up to 190 degrees. The tub can be 
pumped out in 60 seconds or less. 866/777-4322; www.envirotub.com. (continued)



Ingenuity at work

Certifi ed to ISO 9001:2008.

(800) 382-8302
www.vacallindustries.com

Wired and wireless
remote control 
pendants available.

when didwhen did

operatingoperating
become

efficiencyefficiency
optionaloptional?

INTELLIGENT CONTROLS...

When your need for superior operating effi ciency is not an option, Vacall 
is the answer. Our innovative AllSmartFlow™ intelligent CAN bus control 
system is standard on all Vacall jetting machines, allowing you to monitor 
and control water fl ow to work productively, avoid waste and eliminate 
unnecessary refi ll trips. 

AllSmartFlow is just part of the Vacall 
“Green That Works” package of benefi ts, 
which also includes our single-engine advantage 
in every model. With one engine, you save on fuel usage, 
harmful emissions, routine maintenance and unit cost.  

Of course, if you want options for your machine, Vacall has an 
excellent selection - but high performance always comes standard.

STANDARD ON ALL VACALL JETTING MODELS

witness allsmartflow efficiency
vacallindustries.com/allSmartflow

and control water fl ow to work productively, avoid waste and eliminate 

” package of benefi ts, 
which also includes our single-engine advantage 

with High Dump Option

containeR filteRS
Sludge Mate container 
filters from Flo Trend 
Systems can dewater 
a variety of sludge and 
wastes such as alum, 
ferric, lagoon dredgings, 
digested sludge, sep-
tic tank and grease trap 
waste, wastewater residuals and 
sump bottom materials. The closed sys-
tem design provides odor control, no spillage, reduced maintenance and 
weather independence. Units have 10-gauge reinforced walls and seven-
gauge carbon steel floors. Available designs include peaked roofs with gas-
keted bolted-down access to hatches, drainage ports, inlet manifolds, floor 
filters and side-to-side rolling tarps. They dewater on site and are available 
in roll-off, trailer-mounted and tipping-stand-mounted styles and in sizes 
from 5 to 40 cubic yards. 713/699-0152; www.flotrend.com.

 

coRe SampleR
The CORETAKER MAX core sampler from Raven 
Environmental Products is used in septic tank 
and grease interceptor maintenance to view and 
check sludge and solids levels. Its link release mega 
valve takes up heavy sludge, and it features a large interior cavity for maxi-
mum flow through, stainless steel fasteners, internal O-rings and a durable 1 
1/2-inch polycarbonate tube. 800/545-6953; www.ravenep.com.

Vacuum tank unit
Vacuum tank units from 
Vacuum Sales Inc. 
are available in 500- to 
5,000-gallon capacities 
and constructed of alu-
minum, stainless steel or 
carbon steel for grease 
collection. They are avail-
able with any make and 
model cab and chas-
sis, along with any make 
and model rotary vane pump or 
positive displacement blower. Features 
include heated waste compartments, heat jackets for product valves, drum 
holders and waterjetting systems with an additional front compartment 
or side-mounted water tanks. Custom-built units are available by request. 
800/547-7790; www.vacuumsalesinc.com.

(continued)

 
Trap grease separaTor 
reduces equipmenT fouling 
and odor complainTs

Problem: Clean Earth Environmental, a contracting firm in Kalamazoo, Mich., 
pumps, hauls and processes septage and trap grease. They faced processing 
problems caused by trap grease fouling their equipment, requiring time-consuming 
shutdowns for cleaning. The firm also received odor complaints when processing 
grease. Additives reduced fouling, but increased processing and tipping costs, 
while grease disposal by land application was unappealing.

Solution: The RecoverE ESep trap grease separation system was an ideal 
solution. It accepts grease as pumped from the interceptor and separates it 
from water and most solids 
with an energy-efficient, two-
stage, additive-free process. 
After separation, the water 
and solids are returned to 
the customer’s process. The 
brown grease is recovered 
as a pasteurized, low-water 
biosolid, which has intrinsic 
market value as a bioenergy or 
chemical resource. It operates 
as a closed system, simplifying odor management.

Result: The system reduced 30,000 gallons of as-pumped grease daily to about 
500 to 1,500 gallons of solid, separated grease. By diverting grease truckloads, 
the firm reduced downtime on septage-handling equipment and increased 
operator efficiency. The system integrated seamlessly with the customer’s plant 
controls. Odor complaints from neighbors were reduced. They eliminated the need 
for additives, cutting processing and disposal costs by more than 75 percent. 
269/370-3165; www.recovere.biz.

CASE STUDY

 GREASE HANDLING EQUIPMENT

indooR containment
SyStem
The indoor containment system from Envirotub 
is made from recycled plastic that eliminates 
grease buildup and allows for easy cleaning. The 
system measures 18 inches wide, 32 inches high 
and 28 inches long, enabling it to fit under most 
two- and three-compartment kitchen sinks, and 
has four cast-iron wheels with optional locking. 
The top of the system has a raised edge to contain overflow and spillage and 
is designed to drain spilled grease or fryer oil toward the opening. The 12-
inch lid seals to prevent odors and is vented in the center to allow heat to es-
cape and prevent expansion. The unit can hold up to 55 gallons (400 pounds) 
of waste and withstand oil temperatures up to 190 degrees. The tub can be 
pumped out in 60 seconds or less. 866/777-4322; www.envirotub.com. (continued)
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 BACTERIA/CHEMICALS – GREASE

gReaSe tRap 
maintenance 
Solution 
The DrainMaster grease trap and 
drainline maintenance system 
from Cape Cod Biochemical Co. 
can eliminate sluggish drainage, 
overloaded grease traps, odor, 
slow running plumbing and waste 
lines, backups, contaminated sep-
tic systems or sewer plants, grease 
disposal problems and regulatory problems. It is a scientific formulation 
of specific enzyme-producing bacteria that will digest grease, oil, protein, 
starch, fat, carbohydrates and cellulose that commonly build up in drains, 
pipes and waste lines. The process utilizes a simple, timed metering pump 
to inject a precise daily dosage into the grease waste system. The peristaltic 
pump is easy to install and service, and economical to operate. 800/343-
8007; www.septiconline.com.

 GREASE HANDLING EQUIPMENT

induStRial 
pumpout unit
The Conde PROVAC from West-
moor Ltd. is a preassembled 
industrial liquid waste pump-
ing system ideal for grease trap 
pumping. It is quiet and light-
weight, and pumps at a maxi-
mum rate of 120 gpm. A built-in 
exhaust deodorizer minimizes 
odor. It is easily switched from vac-
uum mode to pressure mode for off-
loading. It is a solution for servicing loca-
tions not suitable for large vacuum truck hoses, including indoor or remote 
difficult-to-access jobs. 800/367-0972; www.westmoorltd.com.

 GREASE INTERCEPTORS

Hdpe gReaSe
tRap/inteRceptoR 
The 4800 Series high-density poly-
ethylene (HDPE) grease traps/
interceptors from Ashland Poly-
Traps will not rust or corrode, 
and feature lightweight, one-piece 
mold construction that’s shippable 
anywhere. They are PDI certified/
approved, UPC listed and IAPMO listed. They can be in-
stalled on the ground or belowground, are economical and nonstick for easy 
cleaning. They are available in a multitude of sizes for virtually any applica-
tion, with commercial sizes up to 350 gpm. Oil, lint, hair and solids traps/in-
terceptors are also available. 800/541-8004; www.ashlandpolytraps.com.

 
SolidS-baSket 

gReaSe inteRceptoR
Endura grease interceptors from 

Canplas feature a removable 
solids basket that can be fitted in 

place of the inlet baffle to capture both 
coarse and fine debris, retaining it in a 

defined area without impacting function. 
It features integrated handles for ease of re-

moval, removable filter screens within the 
basket and a flow path that maximizes effec-

tiveness. It is also offered in conjunction with 
a tank to provide a standalone solids intercep-

tor. 888/461-5307; www.endurainterceptor.com.

 
lighTweighT uniT replaces 
ouTdaTed grease inTercepTor 
aT assisTed living faciliTy

Problem: An assisted living facility in the Chicago area needed to replace a rusted 
steel grease interceptor. Due to the scope of the project and the physical size 
of the steel unit, the contractor, Norton Sewer Service, faced a big challenge in 
excavating and removing the old unit.

Solution: They decided to replace 
the steel unit with a Schier Products 
Great Basin model GB-75. First, the 
surrounding floor was jackhammered 
and a portable pump was used to drain 
the tank and surrounding excavation 
pit. Next, a portable hydraulic lift was 
used to remove the 1,300-pound, 
150-gallon steel unit. The lightweight, 
polyethylene model was installed. The 
TeleGlide adjustable adapter allowed 
the contractor to bring the cover to 
grade without installing an additional 
riser. “I was amazed at the versatility 
of the design and the stress it took out 
of the equation,” says John Franck, President of Norton Sewer Service.

Result: The facility has saved thousands of dollars with the high-efficiency design, 
prolonging the pumpout cycle. A lifetime warranty against corrosion helps avoid 
future tear-outs and replacements. 800/827-7119; www.schierproducts.com.

CASE STUDY

 

(continued)

 

Septic/gReaSe tReatment 
and cleaneR
Drainbo septic treatment and cleaner is a bacillus-
based cleaner that treats all drainlines, increases 
digestion in the septic tank or grease trap with a 
seven-strain formula, and digests and removes 
sludge deposits in the leachfield, allowing liquid 
to disperse and evaporate. It is certified by 
the Natural Products Association. 877/372-
4626; www.drainbo.com.

 
liquid liVe bacteRia 
tReatment
PRO-PUMP/HC liquid live bacteria from Eco-
logical Laboratories are a blend of microorgan-
isms selected for broad-spectrum application in 
industrial and wastewater treatment. It contains 
over 30 strains of bacteria that rapidly break down 
and remove fats, oils and greases that build up in 
drainlines and grease traps, treating line block-
ages, surface solids, bottom solids and grease 
blocks. It will also degrade long-strain fatty acids, 
reducing grease trap odors. Treatment reduces 

trap surface solids, making pumpouts more cost-effective. 800/326-7867; 
www.propump.com.

 
bacteRial gReaSe conSumeR
GES Plus from Environmental Biotech Interna-
tional is an environmentally conscious product that 
eliminates grease blockages permanently. It harness-
es the power of nature in a process in which specifi-
cally developed bacteria consume grease and oil from 
drainlines, grease traps, pump stations, septic tanks 
and anywhere else grease creates problems. These 
bacteria are nontoxic, nonpathogenic, live and high-
ly active. They turn grease and oil waste into carbon 
dioxide and water. The product contains a powerful 
odor treatment to eliminate rancid odors, leaving the 
drainage system smelling fresh and clean. 800/314-
6263; www.environmentalbiotech.com.

 
dosing pump injecTion sysTem 
sTops frequenT sewer clogs 

Problem: The owner of Figaro’s Pizza, a restaurant in Howard, Wis., dealt with 
sewer backups into the business’s three-compartment sink every five weeks. The 
drainline would plug and the restaurant would close early so workers could clean 
up the mess, resulting in a loss of business and compromised sanitary conditions.

Solution: Speedy Clean Drain and Sewer completed a thorough cleaning of the 
50-gallon indoor grease 
trap. They installed 
one Trap-Cleer dosing 
pump injection system 
from Lenzyme into the 
mainline located under 
the three-compartment 
sink and feeding into the 
grease trap. Liquid Trap-
Cleer was dosed in at 2 
ounces per evening. The 
solution is designed to 
keep the system flowing properly and consume much of the grease, extending 
the time between clean-outs and servicing.

Result: The system went from backing up every five weeks to operating normally, 
with only a small amount of grease buildup in the trap. The trap needed pumping 
after eight months of operation. Though the system performed eight months 
before it filled, it is recommended to clean the system when the grease level 
reaches one-third full. In this case, a cleaning every four months was established. 
800/223-3083; www.lenzyme.com.

CASE STUDY

bacteRial waSte 
degRadeR
Specially formulated for direct ad-
dition to drains and grease traps, 
bioForce Plus bacterial waste de-
grader from Chempace Corpora-
tion is a blend of bacillus strains 
cultured for their ability to digest all 
organic waste. It also contains cel-
lulose that works to quickly break 
up grease, fat, starch and carbohy-
drates, reduce sludge buildup and 
lower BOD in the effluent waste-
water. When added during the time 
when drains are the least active, it establishes a strong bacteria population 
that continuously works to keep drainlines and grease traps free flowing. 
Regular injections are recommended to maintain peak effectiveness and 
control odors. 800/423-5350; www.chempace.com.
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Dewaters Overnight
Consistent Results
Low Energy Use
Self-Cleaning

> All Stainless Steel & 
Plastic construction

>Roll-Off Frame

>Very Forgiving
>Amazing results

Patent Pending

If it will Floc, it will work.       ITRDewatering.com or call: 317-539-7304
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gReaSe tRap 
maintenance 
Solution 
The DrainMaster grease trap and 
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slow running plumbing and waste 
lines, backups, contaminated sep-
tic systems or sewer plants, grease 
disposal problems and regulatory problems. It is a scientific formulation 
of specific enzyme-producing bacteria that will digest grease, oil, protein, 
starch, fat, carbohydrates and cellulose that commonly build up in drains, 
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moor Ltd. is a preassembled 
industrial liquid waste pump-
ing system ideal for grease trap 
pumping. It is quiet and light-
weight, and pumps at a maxi-
mum rate of 120 gpm. A built-in 
exhaust deodorizer minimizes 
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uum mode to pressure mode for off-
loading. It is a solution for servicing loca-
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difficult-to-access jobs. 800/367-0972; www.westmoorltd.com.

 GREASE INTERCEPTORS

Hdpe gReaSe
tRap/inteRceptoR 
The 4800 Series high-density poly-
ethylene (HDPE) grease traps/
interceptors from Ashland Poly-
Traps will not rust or corrode, 
and feature lightweight, one-piece 
mold construction that’s shippable 
anywhere. They are PDI certified/
approved, UPC listed and IAPMO listed. They can be in-
stalled on the ground or belowground, are economical and nonstick for easy 
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tion, with commercial sizes up to 350 gpm. Oil, lint, hair and solids traps/in-
terceptors are also available. 800/541-8004; www.ashlandpolytraps.com.

 
SolidS-baSket 

gReaSe inteRceptoR
Endura grease interceptors from 

Canplas feature a removable 
solids basket that can be fitted in 

place of the inlet baffle to capture both 
coarse and fine debris, retaining it in a 

defined area without impacting function. 
It features integrated handles for ease of re-
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steel grease interceptor. Due to the scope of the project and the physical size 
of the steel unit, the contractor, Norton Sewer Service, faced a big challenge in 
excavating and removing the old unit.

Solution: They decided to replace 
the steel unit with a Schier Products 
Great Basin model GB-75. First, the 
surrounding floor was jackhammered 
and a portable pump was used to drain 
the tank and surrounding excavation 
pit. Next, a portable hydraulic lift was 
used to remove the 1,300-pound, 
150-gallon steel unit. The lightweight, 
polyethylene model was installed. The 
TeleGlide adjustable adapter allowed 
the contractor to bring the cover to 
grade without installing an additional 
riser. “I was amazed at the versatility 
of the design and the stress it took out 
of the equation,” says John Franck, President of Norton Sewer Service.
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CASE STUDY
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degRadeR
Specially formulated for direct ad-
dition to drains and grease traps, 
bioForce Plus bacterial waste de-
grader from Chempace Corpora-
tion is a blend of bacillus strains 
cultured for their ability to digest all 
organic waste. It also contains cel-
lulose that works to quickly break 
up grease, fat, starch and carbohy-
drates, reduce sludge buildup and 
lower BOD in the effluent waste-
water. When added during the time 
when drains are the least active, it establishes a strong bacteria population 
that continuously works to keep drainlines and grease traps free flowing. 
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LELY Commercial 
Wastehandling 
Equipment

Portable Toilet Trucks

Aluminum Tanks      •      Full Open Door Hoist Tanks 

Call for Pricing!

• Standard and custom tanks

•  Carbon steel and aluminum available

• A tradition of reliable service

•  Large range of sizes  

(400 - 6000 Gal.)

• Complete line of parts

Available On All Models
•  Hot Shift PTO with  

Automatic Transmission

• Balanced PTO Axle

• Heavy Duty Toilet Carrier

• Trailer Hitch

•  Spring Rewind Reel  

(Optional Dual Service)

• 2" Bucket Quick Fill

• Driver Side Work Station

• Dual Side Tool Box

•  Electric Water Pump 40 PSI 6 GPM 

(Air Pressurized Optional)

• Coated Water Compartment

• Full Set of Working Lights

• Truck-Lite Lights

• 50 ft. Water Hose with Nozzle

• Vacuum and Pressure Relief Valve

Stock Tanks 
Available

Put Our Experience to Work for You

 BACTERIA/CHEMICALS – GREASE

gReaSe 
tRap RepaiR 
tReatment
Earth Works Water Treat GT 
from Green Way Products 
by PolyPortables is a ready-
to-use all-purpose treatment 
for repairing and maintaining 
grease traps, septic systems, 
drainfields and wastewater 
holding tanks. It combines 
two natural technologies to 
control odor, reduce fats, oils and grease, reduce corrosion and promote 
healthy wastewater containment systems. The primary active ingredient, 
Histosol, is organic, and binds up hydrogen sulfide, mercaptans and am-
monia to reduce odor. Selective bacteria strains are added to break down 
grease and waste, and reduce suspended solids. It also reduces rancid odors 
associated with grease traps. For poorly maintained solidified traps, pretreat 
traps 48 to 72 hours before pumping to reduce odor and speed pumpouts. It 
will also condition the inside of a pump truck’s holding tank while enroute, 
reducing foul tank odors. It comes in a variety of fragrances in 1-, 5-, 7- and 
55-gallon containers. 800/241-7951; www.greenwayproducts.net.

bacteRial inoculant
BioOne bacterial inoculant from One Biotechnol-
ogy is designed to degrade fats, oils, grease and oth-
er organic matter in commercial kitchen drainlines 
and grease traps through natural biological diges-
tion. The treatment contains live vegetative bacte-
ria with no emulsifying agents or added enzymes. 
800/951-4246; www.1biotechnology.com.

 
tReatment 
tabletS
Mighty Mike FOGHog treat-
ment tablets from Scienco/
FAST combat fats, oil and 
grease in pipes, drains, pump 
stations and other areas 
plagued with clogs and block-
ages. They are formulated with 
over 25 billion active, robust 
organisms per gram that con-
sume the waste and break down fats, oils and grease naturally. They improve 
flow and system/pump efficiency, while reducing maintenance costs from 
constricted pipes and blockages. No premixing, premeasuring or presoaking 
is necessary. They activate in both aerobic and anaerobic conditions, and 
are available in quantities of 14, 90 or 225 tablets. Use one tablet per 500 gpd 
flow per week until FOG thins. 866/652-4539; www.sciencofast.com.  ■
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CONVENTION & TRADE SHOW 
Myrtle Beach, SC   

NOVEMBER 6-9
BOOTH #319

Professionals in the Vacuum Tank & Trailer Industry

Contact: Jerry Blake  
Toll Free: 866-720-4999

or: Mike Morong  
303-591-7230

Aluminum Slide-In Units  
500-1,000 gal.s, 1 or 2 compartment 

select a pump package and engine HP. 
Standard units “Always in Stock” all 

light weight aluminum, many available 
options. Call for Pricing

Eastern Region Sales Office, Cranston, RI  •  Email: jerry@tankservicesinc.com  or  
Western Region Sales Office, Denver, CO • Email: mike@tankservicesinc.com Web site: www.tankservicesinc.com

USED TRUCKS

TSITSITANK SERVICES, INC

TSITSI
TANK SERVICES, INC

TSITSITANK SERVICES, INC

TSITSITSI
TANK SERVICES, INC

TSITSITSITANK SERVICES, INC

TSITSI
TANK SERVICES, INC

Cell: 401-688-0043 

NEW ENGLAND 
DISTRIBUTOR

NEW 9000 Gal.  
Aluminum  

Vacuum Trailer
Air ride suspension (tri-axle), 
pump platform, bright finish, 

LED lights, Betts valves, ON THE 
GROUND READY FOR DELIVERY.

Roll Off Vacuum Tank

Call Today For Super Savings

IN STOCK

SHINE ON Products From

SHINE ON Products From

Self Contained Unit, 
600 gal. steel tank, 

33.5 HP Kubota diesel 
engine, 200 gal. poly 
tank, 6 gpm 3,000 psi 

jetter.

We offer Aluminum, Stainless Steel and Carbon Steel tanks for septic,  
grease trap, waste fryer oil collection and portable restroom service trucks

1999 Peterbilt 33,000 
GVWR 300HP, 10-speed 

waste fryer oil collection 
truck with 150-250 gallon 

containers

21' Steel Lumber-PRT Body

2007 Biodiesel Plant

2014 Peterbilt’s In Stock



CONVENTION & TRADE SHOW 
Myrtle Beach, SC   

NOVEMBER 6-9
BOOTH #319
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rIdgId seesnaKe wIth 
self-levelIng head
The SeeSnake Max rM200 camera system 
from RIDGID with self-leveling head takes 
the guesswork out of inspections, provid-
ing clear, right-side-up images or video. 
800/769-7743; www.ridgid.com.

coXreels 
large-capacIty 
storage reels
Large-capacity storage reels from 

Coxreels are built without swivels and 
risers for storage purposes and feature 

heavy-duty spun and ribbed discs with rolled 
edges for added strength and safety. The reels 
are designed to store and maintain long lengths 
of various materials, including collapsible 
hose, power cord, cable rope, wire, tape and 

chain. Models are available in various lengths and 
outlet sizes. 800/269-7335; www.coxreels.com.

clarus envIronmental 
spIder valve assembly
The Spider Valve assembly from Clarus En-
vironmental is designed for effluent dis-
tribution when regulations require pres-
sure splitting or when a small lot requires 
lateral lines of unequal length. The 
valve is available in models that range 
from two to 10 laterals and mounts in a 
24-inch-diameter access riser. The 2-inch-
diameter Schedule 80 PVC manifold has an ac-
cessible clean-out for equal pressurization and maintenance. Each valve 
assembly includes 5/32-inch predrilled washers and union. 800/928-7867; 
www.clarusenvironmental.com.

reelcraft statIc 
dIscharge reel
The GHC3100 N industrial-duty, stat-
ic discharge reel from Reelcraft In-
dustries stores up to 100 feet of high-
visibility orange nylon jacketed cable. 
The manual rewind reel, when prop-
erly clamped to a ground, dissipates 
static electrical buildup, reducing the 
chance of sparking. 800/444-3134; 
www.reelcraft.com.

general pIpe cleaners 
pIpe-freezIng repaIr KIt
The Cold-Shot pipe-freezing kit from General 
Pipe Cleaners enables repairs to be made on 
operating water systems without draining wa-
ter lines, sprinkler systems or hot-water sys-
tems before cutting pipe or tubing. Carbon di-
oxide in dip-tube cylinders freezes liquids in steel, copper, cast-iron, alumi-
num or plastic pipes from 1/8 through 2 inches in diameter. The kit includes 
10 sets of freeze heads, two high-pressure spiral hoses with injectors, rubber 
gloves, goggles and carrying case. 800/245-6200; www.drainbrain.com.
 

martIn
hIgh-speed
 roller cradle
The EVO high-speed impact cra-

dle from Martin Engineering 
Co. is designed to reduce roller 

and frame damage from heavy 
conveyor loading conditions in 

mining, coal handling, aggregates and other applications involving dense 
materials or high volumes. The cradles feature Trac-mount technology to 
slide in and out for easy, one-person maintenance without heavy lifting 
equipment. 800/544-2947; www.martin-eng.com.

Product News

KafKo InternatIonal 
parts washer
Line parts washers from Kafko International are 
available in basic, premium and professional 
models. Each model includes six gallons of eco-
friendly Oil Eater original cleaner/degreaser. 
The basic unit has a 440-pound working tray, 
flow-through brush with adjustable fluid con-
trol, adjustable goose neck spigot, skimmer 
pads, stainless steel drain screen, 26-gallon 
soaking capacity and thermally protected 350 
gph pump. The premium model also has a preset fluid heater, 
low fluid level protection switch and secondary 50-micron fluid filtration. 
The professional model includes a high-impact HDPE lid, pump protector 
drain magnet, 20-piece cleaning brush kit and 10-watt, moisture-resistant 
LED work light. 800/528-0334; www.oileater.com.
 

ramvac hX-12 hydroeXcavator
The HX-12 hydroexcavator from Ramvac has a 12-cubic-yard debris tank, 
temperature-controlled environmental chamber and directional discharge 
system for off-loading back into the excavation site. 800/323-1604; www.
ram-vac.com.
 

neXtraq fleet safe drIvIng pacKage
The complete safe driv-
ing software package from 
NexTraq includes Nex-
Traq DriveGuard, online 
driver education courses 
and driver safety scorecard 
report. DriveGuard elimi-
nates the temptation to 
text, make phone calls or 
surf the Web while driving. 
The scorecard provides metrics and information on driver behaviors to iden-
tify dangerous habits. 800/358-6178; www.nextraq.com.
 

Handy pole 
witH mirror 
and ligHt 
extends your 
view during 
tank inspections

Time-of-sale real estate inspections of septic tanks can 
generate a new revenue stream and gain access to future 
customers for pumper professionals. To aid those efforts, 
Prototek Corp. offers Mirror-On-A-Stick, a device that allows 
septic service contractors to safely and thoroughly examine the 
inside walls of septic tanks, either during home sale inspections or 
during routine pumping visits.

“Basically, no septic pumping job is complete without 
being certain of the tank’s condition,” says Scott Taylor, 
communications director for Prototek. “Pumping out what’s 
in the tank is only part of the issue. A customer needs to 
know that the interior of a tank is intact and functioning as 
it should.”

The Mirror-On-A-Stick features a corrosion-resistant, 
strong and lightweight anodized aluminum pole. It 
telescopes from 5 to 10 feet, and a camlock inside the 

handle tube allows for easy locking and unlocking 
with a quick twist. It’s light enough to float, too, 

should it be dropped, Taylor says.
A knuckle fitting that connects the 

pole to the mirror articulates, 
which allows critical 

adjustment to find the 
precise angle needed 

for inspection. “If you 
tighten it just enough, you 

can adjust the angle of the 
mirror without pulling it completely 

out of the tank, just by gently pushing it 
against part of the tank,” Taylor notes.

The flashlight is a StealthLite model, made by Pelican Products Inc., 
featuring a 10,000-candlepower Xenon beam designed to work when 
submerged in water up to 500 feet. The detachable flashlight is powered by 
four AA batteries, allowing for convenient replacement.

“The flashlight fits directly into a clip on the pole above the mirror, so it 
shines onto the mirror,” Taylor explains. “The angle of the mirror bounces 
light directly upward at whatever it is you want to see. The light also is 
chemical proof, so if you dip it in the tank, you won’t hurt it.”

The device’s 8- by 10-inch mirror is made of durable acrylic, which won’t 
break as easily as glass and is lighter, too. And if the mirror is too large to fit 
into a certain area, it can be cut to various shapes. It attaches and detaches 
quickly via a spring-loaded button at the end of the pole.

All parts on the Mirror-On-A-Stick are replaceable, so if one part breaks, 
a pumper doesn’t have to buy a complete unit. The device can also be used 
for other applications, such as viewing the underside of vehicles, inspecting 
gutters and chimneys and so forth, Scott adds. 800/541-9123; 
www.prototek.net/Acc-MOAS.php.

           in the
SPOTLIGHT

By Ken Wysocky
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(continued)

rIdgId seesnaKe wIth 
self-levelIng head
The SeeSnake Max rM200 camera system 
from RIDGID with self-leveling head takes 
the guesswork out of inspections, provid-
ing clear, right-side-up images or video. 
800/769-7743; www.ridgid.com.
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24-inch-diameter access riser. The 2-inch-
diameter Schedule 80 PVC manifold has an ac-
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chance of sparking. 800/444-3134; 
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gloves, goggles and carrying case. 800/245-6200; www.drainbrain.com.
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dle from Martin Engineering 
Co. is designed to reduce roller 

and frame damage from heavy 
conveyor loading conditions in 
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materials or high volumes. The cradles feature Trac-mount technology to 
slide in and out for easy, one-person maintenance without heavy lifting 
equipment. 800/544-2947; www.martin-eng.com.

Manufacturer of Portable Restoom, Septic/Grease, 
Slide-Ins and Custom Vacuum Tanks.

306 Runville Rd, Bellefonte, PA 16823

800-252-3848
info@robinsontanks.com
www.robinsontanks.com

ALUMINUM
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water cannon
jetter pacKage
The XT jetter package from Water Can-
non delivers up to 5.5 gpm and pressure 
to 4,200 psi. It functions as a drain cleaner 
and high-power pressure washer. Powered 
by a Honda GX 630 engine, it is available 
with a General Pump or an Annovi Rever-
beri pump. Features include pulsation on 
demand, adjustable throttle control from 

100 psi and ball-valve shut-off. The 15-gallon 
fuel tank, electric key start and portable wheel kit 

are included. Accessories include Hosetract hose reel to 
handle 300 feet of 3/8-inch Piranha jetter hose, 125 feet of 1/4-inch hose and 
four stainless steel nozzles. 800/333-9274; www.watercannon.com.

hbc-radIomatIc 
lInus 4 
transmItter
The updated linus 4 transmitter 
from HBC-radiomatic is avail-
able with two joysticks (up to 
four steps) or four stepless levers 
in combination with push buttons, 
toggle switches or rotary switches. 
The transmitter weighs approximately 2 pounds with bat-
tery and has an LED to indicate operating/batter status. Options include 
radiomatic infrakey, tandem operation, pitch-catch and micro/orthogonal 
drive. 800/410-4562; www.hbc-radiomatic.com.

pcI bobtaIl
vacuum tanK
Bobtail vacuum tanks from 
PCI Manufacturing are avail-
able in 1,832- to 3,359-gallon 
capacities that can be cus-
tomized to meet specific ap-

plications. Features include a wedge sump, rear blowdown and three-point 
rear access to the catwalk. The design has a 5-inch drop from front to rear, 
allowing for quicker clean out. Divided hose hooks enable the tank to accom-
modate two sets of different size hoses. A front sight tube is viewable from the 
driver’s seat. Tanks are sold as complete kits for customer mounting, includ-
ing bumpers, spring-based frame mounts and multiple configurations. Com-
plete installation is available. 800/256-5633; www.pcimfgllc.com.
 
InfIltrator Im-540
septIc tanK
The IM-540 septic/pump tank from Infiltrator 
Systems, designed to be lightweight, durable 
and watertight, features an injection-mold-
ed, plastic IM, two-piece design. The IM tank 
replaces the company’s TW-300 and TW-500 
tanks. Applications include pump tank, in-series 
tank, trash/septic tank and rainwater tank. Features 
include inboard lifting lugs, integral heavy-duty lids that connect with In-
filtrator’s TW riser system, structurally reinforced access ports, structural rib-
bing and fiberglass bulkheads. Tanks can be installed with 6 to 48 inches of 
cover and can be pumped dry during pumpouts. No special installation, back-
fill or water filling is required. 800/221-4436; www.infiltratorsystems.com.

2004 Freightliner,  3250 gallon tank, 
Masport HXL400WV pump

2007 Ford, used Erickson 
500+190 tank, Masport M-2 pump

WA dealer #1812SEE OUR LIST OF EQUIPMENT ON WEBSITE

2006 Volvo, used 3100 gallon tank, 
new Masport HXL400WV pump

2004 Freightliner,  3250 gallon tank, 

2007 Ford, used Erickson 

2006 Volvo, used 3100 gallon tank, 

Others Available, Check Our Website
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• Lowest Interior Floor Height in the Industry
• ADA wheelchair accessible units.
• Unlimited Floor Plans from 8' to 53' Trailers
•  Rigid Steel Shell Construction from top to  

bottom to resist rot and warping.
•  Specializing in Customizing trailers to  

fit your needs.
• Easy Fold-Up Steps & Door Handles
•  24/7 Tech Support for the best customer  

service available.
• Free Nation Wide Lead Program for our customers.
• Large Capacity Waste Tanks
•  High Privacy Partitions are Standard for  

Added Comfort
•  Rigid Platform, our smallest wide body trailers  

start out with Dual 10" ASTM I-Beams.

8' 2-Station
w/A/C & Heat • 300 gal waste

20' 6-Station
w/A/C & Heat • 600 gal waste

See our website for more layouts and options.

12' 2-Station Combo
w/AC & Heat - 450 gal waste 

Includes Showers

24' 7-Station ADA
w/A/C & Heat • 750 gal waste

info@cohsi.com • 630.906.8002 • www.cohsi.com

CONVENTION & TRADE SHOW 

Myrtle Beach, SC   
NOVEMBER 6-9

Show Specials Available During Show

Financing the Liquid Waste Industry Since 1998

OAKMONT CAPITAL SERVICES, LLC
www.oakmontfinance.com • 877.701.2391

Section 179 Tax Savings is About to Expire

Call us today to help you expand!

SECTION 179 of the IRS tax code allows businesses to deduct the full purchase 
price of qualifying equipment purchased or financed during the 2013 tax year.*

These deductions are scheduled to expire in 
December 2013.

FOR 2013 PURCHASES OF NEW AND USED EQUIPMENT!!

U
P 

TO$500,000

*Consult your Tax Advisor to determine the tax benefits of acquiring equipment for your business.

IN DEDUCTIONS AVAILABLE

ACT NOW!

 Portable Restroom Trailers

 LANE’S VACUUM TANK, INC.
 3133 VANZORA RD.  •  BENTON, KY 42025

800.592.3308 • 270.527.9945

 Polished Aluminum 
Skirting and 
Tool Boxes

 SLIDE-IN UNITS & USED TRUCKS AVAILABLE / MASPORT, JUROP & CONDE VACUUM PUMPS
CHECK OUR PRICES

 RODNE Y LANE ’S CELL 270.832.3793

    8 Restroom ...$4500
 10 Restroom ...$5000
 12 Restroom ...$5300
 14 Restroom ...$5600
 16 Restroom ...$5900
 20 Restroom ...$7000

 Portable Restroom Trailers Portable Restroom Trailers

 13" Tires
23" High

 •  2014 International 
Terastar, 1000 Waste, 
400 Fresh ...........$73,000

•   2013 Ford F-550, 
900 Waste, 300 Fresh, 
Gas .....................$61,000

 SLIDE-IN UNITS & USED TRUCKS AVAILABLE / MASPORT, JUROP & CONDE VACUUM PUMPS SLIDE-IN UNITS & USED TRUCKS AVAILABLE / MASPORT, JUROP & CONDE VACUUM PUMPS

 Trailer Mount 
Slide-in Tank

600 gallons waste/
200 gallons fresh water.

 SLIDE-IN UNITS & USED TRUCKS AVAILABLE / MASPORT, JUROP & CONDE VACUUM PUMPS SLIDE-IN UNITS & USED TRUCKS AVAILABLE / MASPORT, JUROP & CONDE VACUUM PUMPS

Slide-in TankSlide-in Tank
200 gallons fresh water.200 gallons fresh water. $15,000

 Call about our new design to haul handicaps Used trailers 
also for sale

 •  2014 International 
Terastar, 1000 Waste, 
300 Fresh ............$69,000

•   2013 Ford F-550, 
900 Waste, 300 Fresh, 
Gas ......................$58,000

 Polished Aluminum 
Skirting and 

 Polished Aluminum  Polished Aluminum 
Skirting and 
Tool Boxes

 Polished Aluminum 
Skirting and 
Tool Boxes

Steel Tanks
 Polished Aluminum  Polished Aluminum 

Aluminum Tanks

•  2013 Dodge 5500, 
900 Waste, 300 Fresh .. $70,500

•   2013 Dodge 5500, 
1000 Waste, 300 Fresh . $67,500

Bionetix PRO BW-Ad_4x4875_2-6-2013-2.indd   1 2/6/13   12:38 PM
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 The Pressure Lift Power Booster increases vertical lift and 
distance capabilities when pumping any range of material, 
from water to drilling mud, heavy sludge or waste.  

Solid engineering coupled with rugged, lightweight 
construction make the Power Booster™ the ultimate 
pumping solution. Unsurpassed execution in highly 
viscous applications.

APPLICATIONS:
Refi neries  

Construction
Environmental

Mining
Leachate Collection

Marine
On/Offshore Drilling

Liquid Waste
Lift Stations

Septic Pumpers

PATENTED TECHNOLOGY FOR PUMPING

!

pressurelift.com 
 972.355.0550 Proudly made 

in the USA

         Power Booster Sizes: 

3, 4, & 6 inch

!

PUMP DEEPER
PUMP FASTER

Septic-Scrub™ is a superior product for 
the maintenance and restoration of 
septic system drainfields. Customers 
appreciate that it is environmentally 
safe, contains no organic 
chemicals and does 
not produce any 
toxic by-products. 
Most importantly, 
Septic-Scrub works. 
It breaks down sulfide 
buildup in the biomat 
and soil to allow for 
better water absorption. 

Learn more about 
Septic-Scrub at www.arcan.com.

The First Choice for Pumpers to
Restore and Maintain Drainfields

Backed By Science � Proven with Experience � Many Satisfied Homeowners

For information on increasing
sales and providing a valuable
service to your customers, 
call Arcan Enterprises at 
888-35ARCAN (352-7226)

Septic-ScrubSeptic-Scrub™Septic-Scrub

P.O. Box 31057
Clarksville, TN 37040
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Advanced Fluid
names president, CEO
Advanced Fluid Containment named Bruce H. White, 
principal shareholder with the law firm of Greenberg 
Traurig, president and chief executive officer.
 
Camex launches equipment search website
Camex Equipment Sales & Rentals launched a new website, www.camex.
com. The site enables users to browse the company’s line of oilfield trucks, 
including bed, winch and picker trucks, fluid handling trucks and trailers, 
heavy haul trailers, as well as construction equipment and support items. 
The site includes equipment photos, pricing, specifications and features.
 
Vacuum Truck Rentals opens Ohio location
Vacuum Truck Rentals opened a rental location in Marietta, Ohio. Chuck 
Cisler will manage the store. The rental center is the company’s eighth. Oth-
er locations include Deer Park, Texas; Geismar, La.; Merrillville, Ind.; Rich-
land, Miss.; Gaston, S.C.; Worcester, Mass.; and Oakland, N.J.
 
GPS Insight receives Best in Biz Award
GPS Insight, provider of GPS fleet tracking software, was named a silver win-
ner in the Enterprise Product of the Year category for the Best in Biz Awards 
2013 International. The awards program is judged by members of the media 
and industry analysts.
 

Waste Concepts adds Redbox + equipment line
Waste Concepts has added the full line of Redbox + equipment to its inven-
tory of waste handling equipment and customized services.
 
Hi-Vac adds inside sales, regional managers
Hi-Vac Corp. named Brent Muskin inside sales manager and Dave Oman 
regional sales manager for contractor sales in the western United States. 
Muskin will oversee products sold through contractors (X-Vac and UltraVac) 
as well as industrial sales (Hi-Vac and UltraVac).
 

Benko Products celebrates 30-year anniversary  
Benko Products celebrated its 30th anniversary in October. Based in Shef-
field Village, Ohio, the industrial safety products company was founded in 
1983 by John Benko, inventor of the Sahara Hot Box warming oven.
 
Kobelco names national accounts
sales manager
Kobelco Construction Machinery USA named Randy Hall sales manager 
of national accounts. Based in Fayette, Ala., he will head efforts to establish 
preferred supplier agreements with key national accounts.
 
Wastequip names vice president-
general manager
Wastequip named Tim Phanco vice president-general manager for its tech-
nical products division. He will manage operations at all technical facilities 
that manufacture compactors and balers. 

Satellite Suites restroom trailers announced
Satellite Industries announced its entry in the restroom trailer market by of-
fering the Satellite Suites product line. The first two models will be displayed 
at the Pumper & Cleaner Environmental Expo International in Indianapolis 
Feb. 24-27, according to Todd Hilde, owner and CEO of Satellite Industries.

“We have been watching the restroom trailer market for some time. It is 
a dynamic market segment and we believe Satellite has something impor-
tant to add to its development,” Hilde said. He said the trailers are designed 
to provide customers with high quality and affordability. Adding the trailers 
will allow Satellite to provide a wider variety of portable sanitation solutions 
globally, he said.

The units are manufactured in Bristol, Ind.
Satellite also announce the appointment of Charlie Senecal as national 

accounts manager. Senecal has been involved in the portable sanitation in-
dustry as a sales executive for 13 years. ■

Industry News
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that manufacture compactors and balers. 

Satellite Suites restroom trailers announced
Satellite Industries announced its entry in the restroom trailer market by of-
fering the Satellite Suites product line. The first two models will be displayed 
at the Pumper & Cleaner Environmental Expo International in Indianapolis 
Feb. 24-27, according to Todd Hilde, owner and CEO of Satellite Industries.

“We have been watching the restroom trailer market for some time. It is 
a dynamic market segment and we believe Satellite has something impor-
tant to add to its development,” Hilde said. He said the trailers are designed 
to provide customers with high quality and affordability. Adding the trailers 
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globally, he said.

The units are manufactured in Bristol, Ind.
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“Septic Drainer and Terralift  
a  combination made  

for each other”
John Van Zandt President of Terralift

Stockbridge, MA

Aerratech, LLC
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liquid or dry

www.stahly.com
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ALABAMA
Alabama regroups

Declining membership attendance and the potential loss of attendance 
by the Alabama Department of Public Health forced the Alabama Onsite 
Wastewater Association to cancel the 2014 Auburn Conference. To compen-
sate, executive director David Roll and staff will focus on expanding AOWA’s 
2014 Trade Show on June 19-20 in Pelham. Last year, attendance fell to about 
300. “The board is committed to increasing the number of exhibitors, en-
gineers and licensees,” says Roll. “We’ll also have two full days of continu-
ing education classes.” Members with thoughts on how to improve the show 
should email Roll at droll@aowa.org or call 334/396-3434.

 
KANSAS
Winning streak

For the third consecutive year, Joe Seiwert won the 5th Annual Kansas 
Small Flows Association Pete’s Puddle Equipment Show and Roe-D-Hoe to 
qualify for the state Roe-D-Hoe finals held during the annual KSFA confer-
ence on Feb. 5-7, 2014. Seiwert received $200 from KSFA and a prize provid-
ed by Sellers Equipment. Other vendors donated prizes to the second and 
third place winners.

Treasurer Charlene Weiss succeeded Elma Ball as KSFA executive di-
rector. Ball resigned to pursue a different career.

Alabama
The Alabama Onsite Wastewater Association and University of West Al-

abama have a Continuing Education course on Dec. 5-6 at UWA Livingston 
campus. The first day is for installers and the second day is for pumpers and 
portable restroom operators. Call the training center at 205/652-3803 or visit 
http://aowatc.uwa.edu.

 

Delaware
The Delaware Technical Community College-Owens Campus has these 

courses:
Online: Pumps, Motors and Controls – enrollment until Dec. 13.
Dec. 4 – Onsite 101
Dec. 5 – Biological Nutrient Removal (BNR) Process Control
Dec. 12 – Soils
Dec. 18 – Tracking Water Movement Through Doppler and Transit Time 

Flowmeters
Call Hilary Valentine at 302/259-6384.
 

Minnesota
The University of Minnesota Onsite Sewage Treatment Program has 

these classes:
•  Dec. 9-11 – Introduction to Onsite Systems, Mankato

•  Dec. 12-13 – Installing Onsite Systems, Mankato
•  Dec. 16-17 – General Continuing Education, Brainerd
•  Dec. 18-19 – Installer Continuing Education, Mankato
•  Dec. 19 – Pipelayer Certification, Mankato
Call Nick Haig at 800/322-8642 (612/625-9797) or visit http://septic.

umn.edu.
 

Missouri
The Missouri Smallflows Organization has these CEU courses:
•  Dec. 11 – Drip Irrigation, Camdenton
•  Dec. 12 – Pumps, Panels, and Electrical, Camdenton
Call Tammy Trantham at 417/739-4100 or visit www.mosmallflows.org.
 

Nebraska
The University of Nebraska-Lincoln Extension has these state-approved 

courses:
•  Dec. 10-11 – Mound Systems, Norfolk
•  Dec. 12-13 – Mound Systems, Ithaca
Call 402/472-9390.
 

New England
The New England Onsite Wastewater Training Center at the University 

of Rhode Island in Kingston has these courses:
•  Dec. 5 – Nitrogen in the Environment and Onsite Wastewater Systems
•  Dec. 12 – Designing Nitrogen Removal Technologies
Call 401/874-5950 or visit www.uri.edu/ce/wq. For soil courses, call 

Mark Stolt at 401/874-2915 or email mstolt@uri.edu.
 

North Carolina
The North Carolina Pumper Group and Portable Toilet Group have an 

educational seminar on septage management and land application on Dec. 
14 in Raleigh. Call Joe McClees at 252/249-1097 or visit www.ncpumper-
group.org or www.ncportabletoiletgroup.org. ■

Pumper invites your state association to post notices and news items in 
this column. Send contributions to editor@pumper.com. 

AssociAtion NewS By Scottie Dayton 

trAining & educAtioN

Pumper invites your state association to post notices and news items in this column. Send contributions to editor@pumper.com.

Nov. 12-13  California Onsite Wastewater Association Conference, LEJ Eco 
Center, San Francisco. 530/513-6658; www.cowa.org.

Nov. 12-13  Trenchless Technology Road Show, Holiday Inn, Boxborough, 
Mass. http://trenchlessroadshows.com.

Nov. 17-20  National Onsite Wastewater Recycling Association Technical 
& Education Conference and Trade Show, Millennium Maxwell House Hotel, 
Nashville, Tenn. 800/966-2942; www.nowra.org.

cALeNdAr of EvEnts
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Waterblaster
Rentals & Sales

1K to 50K psi
60 hp to 1000 hp

Waterblasters & Accessories
Used Equipment Sales

713-641-6006
www.boatmanind.com

Houston, Texas

Boatman Industries

Made for Grease Trap Haulers
by Grease Trap Haulers
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• Competitive Edge
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• Incredibly E�cient
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Finally... a real 
solution for handling 

grease trap waste!

Finally... a real 
solution for handling 

grease trap waste!

IndustrialOdorControl.com
8 6 6 - N O - S T I N K  ( 6 6 7 - 8 4 6 5 )

9 7 3 - 8 4 6 - 7 8 1 7

₪
₪

Patent # US 8,273,162

IndustrialOdorControl.com
8 6 6 - N O - S T I N K  ( 6 6 7 - 8 4 6 5 )

9 7 3 - 8 4 6 - 7 8 1 7

₪
₪

Patent # US 8,273,16622

HUGE
DISCOUNTS

ON NEW
TERRALIFT

MACHINES

Call John VanZandt
AerraTech, LLC

Parts, Sales & Service

1.888.298.4272

Under New Ownership

On Sale For Only 
$29,995!

• 35 HP Vanguard
• 8.5 gpm @ 3600 psi

• 325-Gallon Tank • 300’ Hose
• General Pump

Fully loaded! Call for details!

1-800-213-3272

$29 995!
 8.5 gpm @ 3600 psi On Sale For Only

$29 995!
• 35 HP Vanguard

• 8.5 gpm @ 3600 psi

Xtreme Flow
Hot/Cold Jetter!

Technical Features:
• Self Priming
• Positive Displacement
• Pulsation Free
• Low Shear Operation
• Reversible Rotation
• Flows up to 5,000 usgpm
• MIP Design =
   Maintenance In Place

ROTARY 
LOBE 
PUMPS

612.435.7300
www.boerger.com

• Flows up to 5,000 usgpm
• MIP Design =
   Maintenance In Place

612.435.7300
www.boerger.com

Marketplace Advertising

Traps and Interceptors For 
Grease, Solids, Lint, Oil & Hair

Certified by U.P.C.,
IAPMO and P.D.I.

800-541-8004
PolyTraps@AshlandPolyTraps.com
www.AshlandPolyTraps.com

• NO Rust or Corrosion
• Lightweight
• Very Cost Effective
• Sizes up to 560 Gallons
• Made in the U.S.A.!

LIFETIME WARRANTY!

Trailer Jetters
Gas or Diesel

AmericanJetter.com

866-9HI-FLOW

More 
Power 

per 
GPM!

Gas or Diesel

Power 
per 

GPM!

DREDGING & DEWATERING SERVICE

www.fluidtechnologyinc.com

(513) 241-1600

Fax (513) 756-1995
Fluid Technology, Inc.

• Municipal and Industrial • Digester and Lagoon Cleaning 

• Double Belt Filter Presses • Liner Repair & Replacement

800.993.4660
www.universalsteel.com

• All Steel Frame & Sheeting
• EZ Plans & Instructions

• I-Beam Construction

52x90
$20,828

42x40
$9,992

Wehave

plants shipping 

in every region 

of U.S.

Shop • AG Storage • Facility

Step  By  Step  Assistance
25 - 30  Year  Warranty

E-Z  Build  Your  Own ... 

1-877-NLB-7996
www.nlbcorp.com

 � Units from 4,000 to 40,000 psi, 
including convertibles

 � 60-600 hp, diesel or electric

 � Rent, buy or lease

 � 6 convenient branches: 
MI, IN, NJ, LA, TX, CA 

Water Jets 
        for rent

800.362.0240

O
NL

Y $2,995

www.mtechcompany.com

The best package on the 
market includes:

 (3 Year Sensor Warranty)

Add a Blower with 15’ of duct for only $350!
Add a 5 Minute Escape Respirator for only $500!

CONFINED 
SPACE 
ENTRY 

PACKAGE 

• 4-Gas Air Monitor 

• 7’ Tripod

• Work Winch

• Full Body Harness

• 3-Way Fall Protection 

SM

SM

Biological Maintenance for Drain  
Lines, Grease Traps & Septic Systems

» Increase Profits 20%

» Professional Strength

» EPA Recognized

» Simple to Use

» Easy to Sell

Call Today  
For a  

FREE Sample
800.951.4246

www.1biotechnology.com

Recognized for 
Safer Chemistry

epa.gov/dfe
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ADVERTISING

Sanitation RemindeR PoStcaRdS, 
BuSineSS caRdS, magnetS and 
cuStom decalS: We are your resource 
for marketing your business. Call 781-
844-8600 or visit us and see samples at 
www.onsitecompany.com (PBM)

AERAToRS

Blue Diamond heavy-duty linear dia-
phragm orange top air pumps $187.08. 
Clearstream, Delta, Hydroaction, Hoots, 
AquaSafe, Cajunaire, Nayadic Parts, Jet 
Aerator, Singular Aerator.

800-717-8807
www.Roland-Turbo-Aerator.com

PBM

Aerators: Multiflo alternative replace-
ment $295 + $25 shipping. Alternative 
replacement, NEW FILTER SOCKS, 30 
per case $295 + $25 shipping. Spring 
clips to hold filter socks in place, $3.86 
per clip. If light can be seen through your 
filter sock (filtration is under-performing) 
replacement is required. Type-in “Ro-
land turbo aerator” at Google, Bing, msn, 
Yahoo, YouTube  

Call us at 800-717-8807
or email us at fabulousfungi@

gmail.com.
www.Roland-Turbo-Aerator.com

PBM

BACTERIA/ChEmICAlS-
SEpTIC

Your name or service on the label! We 
print it in color! We make it look good! 
12 boxes to a case.

1-800-717-8807 PBM

BUCKET mAChINES

Flexibles. Gas engines. Two sets w/buck-
ets, brushes and swabs. $14,000 OBO. Call 
Terry 734-365-4035 or 231-325-0052 (P11) 

BUSINESSES

Septic Company For Sale, Westchester Coun-
ty, NY. Great opportunity for contractor or in-
dividual looking to start their own business. 
Established over 60 years, great customer 
base, owners retiring. Serious inquiries only! 
Email: Easternusa@optonline.net (P11)

Vacuum truck business for sale in Missis-
sippi. Included in sale: Pre-treatment facil-
ity, video pipe inspection van, two vacuum 
trucks, one jetter truck, drying bed, building 
and land. This business is in operation cur-
rently and the owner is willing to train. Ask-
ing $1.2 million. 228-896-6348 (P04)

FOR SALE...Established porta potty com-
pany located in central New Jersey! This 
company comes with its own website, 
truck and all the equipment needed. All 
you have to do it turn the key and go. 
$150,000. For questions please email 
Blackhat1966@aol.com  (P01)

Portable Toilet Business for Sale. Estab-
lished company for 23 years in Seattle, 
WA. Net profit: $180,000 per year. Sale 
price $720,000. Please email Dave at: 
spiffybiffyrentals@gmail.com (P01)

Florida state septic license available to qual-
ify your company. Reasonable terms. Contact 
Jake 352-200-1522. (PBM)

www.RooTERmAN.Com.  Franchises 
available with low flat fee. New concept. Visit  
website or call 1-800-700-8062 x26. (PBM)

National Grease Recycling Inc. Let us 
teach you how to recycle restaurant’s 
waste, fryer grease and oil (yellow grease) 
only. Big $. Over 30 years experience, will 
guide you through complete process from 
collection to processing to marketing to end 
users. Don’t lose your trap business to com-
petitors that offer both services. We also 
buy cooking oil, unprocessed, anywhere in 
the country. Call for information. References 
available. Dewey Walker, 813-752-9535 or 
813-758-2552. (PBM)

CompUTER SoFTwARE
FreeSer v iceReminderSof tware .com, 
FreeSe r v i ceD i spa tchSo f tware . com,  
FreeRouteManagementSoftware.com.  
 (P11)

DEwATERING

2013 New 15-yard Dewatering Filter 
Box “Vacuum Truck Special”, including 
roll-over tarp system with quick release 
bows, filter media, loading manifold, 
drain and wash-out ports.  ....... $23,000

For more information call:
863-984-8994, Fl P11

We have done our part to make Boxes, Belts, 
Bags and Beds obsolete! Now it's time you 
do your part! Check out our website and then 
call! It really is that easy! ITRDewatering.com 
317-539-7304 (P02)

Two 15-cubic-yard Aqua-Zyme Dewatering 
boxes with insert micron liners with rolling 
tarps. INCLUDES polymer injection system. 
5 years old, only used 2 times. $45,000 for 
everything OBO. 419-739-4917 (P01)

4" Dia-Disk Double Diaphragm Pump: 5hp 
electric motor. Cost new - $17,000. Com-
pletely rebuilt. Variable flow, 0-200gpm, low-
stroke - won't shear polymer. PRICE $7,500. 
Pictures are available upon request. Please 
call 910-738-5311.  (PBM)

Containers — Dewatering; Vacuum; Gar-
bage: Build to suit. One box can be used 
for dewatering with insert or garbage w/o 
200-400 micron liners available. Starting at 
$16,995 J and D Containers 208-860-8033 
jdcontainers.jenna@gmail.com (P11)

Flo Trend Systems Model SM-15-0-WS: 
15-cubic-yard roll-off dewatering box. Can 
be used with a hook lift. Box only used 1.5 
years. Comes with rolling tarp. Does not 
include polymer injection system. $19,500 
OBO. 801-430-7287, UT (P11)

FKC Screw Press, Class 'A'; JWC Septage 
Receiving Station; Fulton Boiler; Spiroflow 
Bulk Dispenser; Xerxes Tanks and Gorman-
Rupp Pumps. For additional information 
contact John W. Campbell 231-547-4429 or 
jwc@bigfishenvironmental.com (P12)

Perrin (US Filter) 10-inch screw dewatering 
press, plate and frame filter presses, large 
lightning mixers and aerator drives, stain-
less tanks, pumps, strainers. Dorr Oliver, 
Barett centrifuges, K-S 1X3 rotary vacuum 
filter, Kason 18-inch vibratory screen. www.
warwickequipment.com 732-241-9263 (P02)

DRAINFIElD RESToRATIoN
 
Soil Shaker 2000. Universal skid steer at-
tachment for drainfield restoration. Buy fac-
tory direct. $6,250. www.soilshaker.com or 
call 320-293-6644. (PBM)

Terralift in need of some repairs. Low hours, 
unit looks good. Bad control board and 
not making required amount of air. 1999 
unit. Not used for several years. $7,000. 
847-770-1001 (P11)

Terralift: Huge discounts on Terralift Ma-
chines. Call Dick Crane or John Vanzandt at  
800-223-2256 or 888-298-4272.  (PBM)

DREDGES
 
Poseidon Barge Pusher for sale - Perkins 
1104C 4-cyl. turbo-charged diesel, 90hp, 
24" prop, 2,200 pounds of thrust. Very 
good condition, recently serviced. Only 486 
hours. Photos available. $70,000. 973-875-
8000 (P11)

hAZARDoUS wASTE UNITS
 

2013 Freightliner/presvac 3,200-gal-
lon DOT 412 dump/door vacuum truck 
with carbon vapor recovery system. 
Cummins/automatic trans. Moro PM100 
470cfm vacuum pump. 46k rears, 18k 
front. Please call:

Klm Companies 
617-909-9044 PBM

P L A C E  Y O U R  A D  O N L I N E  A T  w w w . p u m p e r . c o m  –  I T ’ S  A L W A Y S  T H E R E  T O  M E E T  Y O U R  B U S Y  S C H E D U L E

see photos in color at www.pumper.com
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Pre-owned Thompson Tank, 2-compartment 
2,200 U.S. gallon, 1,000/12,000 carbon steel 
vacuum tank mounted on a 1993 Freight-
liner FL70 cab and chassis and a Thompson 
Tank pump package. (Stock #7918C) www.
VacuumSalesInc.com, (888) VAC-UNIT 
(822-8648) (PBM)

1993 Chevy Kodiak with a 2,300 U.S. gal-
lon Presvac, carbon steel, DOT certified, 
vacuum tank unit. (Stock #6615V) www.
VacuumSalesInc.com, (888) VAC-UNIT 
(822-8648) (PBM)

2000 Gap Vax HG57  WET/DRY on Volvo 
WG64, 5,500 cfm, 27" Hibon blower, Cum-
mins engine, chassis tank and bag house, in 
good condition, ready for work. KLM Compa-
nies, 617-909-9044. (PBM)

2012 Western Star cab and chassis with a 
Power Vac 5300, 3,250 U.S. gallon, carbon 
steel, DOT 407/412 regulations, vacuum 
tanker with a Hibon PD blower, 5300 SCFM w/ 
vacuum to 28" mercury, dump type with full 
open rear door and a Presvac PVB 750 vacu-
um-pressure pump. (Stock #13518V) www. 
VacuumSalesInc.com, (888) VAC-UNIT 
(822-8648) (PBM)

New 3,200 U.S. gallon, carbon steel, DOT certi-
fied, 407/412 vacuum tank, dump type with full 
open rear, door and a Presvac PVB 750 vacuum-
pressure pump installed on a 2014 Peterbilt 348 
cab and chassis. (Stock #13577 A-D) www. 
VacuumSalesInc.com, (888) VAC-UNIT 
(822-8648) (PBM)

1997 Freightliner with Presvac 2,300-gallon 
DOT certified vacuum tank, Presvac PV750 
vacuum pump with new paint and tank inspec-
tions. KLM Companies, 617-909-9044. (PBM)

hYDRoEXCAVATING
EQUIpmENT

2014 CAT hydroexcavator, 27"Hg 
Robuschi PD, 3,150 miles, 217 hours. 
Excellent condition. Contact Ryan for 
details.

ryan@InternationallinkllC.com
856-599-4838 P11

JETTERS-TRAIlER

Xtreme Flow hot/Cold Jetter! Model 
#HJ2TA8536, tandem axle trailer, 35 hp 
Vanguard 8.5 gpm @ 3,600 psi, 325-gallon 
water tank, 300' hose, General pump. Fully 
loaded! List $34,995. On sale for $29,995.

800-213-3272,
www.hotjetusa.com PBM

JETTERS-TRUCK
2006 GMC TC6500 cab and chassis trunk 
mounted jetting unit, with JET EYE camera 
system, 3,000 psi @ 50 gpm, 1,000-gallon 
water, 600' of hose, 500 cfm blower and  
1/2-yard debris tank and attachments.  
$89,000/purchase price. (Stock #13234) 
www.VacuumSalesInc.com, (888) VAC-
UNIT (822-8648) (PBM) 

1984 Vactor 850 Jet Rodder: 40K miles 
on truck, less than 1,000 hours on pump. 
$21,900 OBO. Call Terry 734-365-4035 or 
231-325-0052  (P11)

2001 Sreco water jet on an International 
4900 tandem axle. 100gpm, 2,000psi pump. 
3,000-gallon water tank. 600 feet of jet 
hose. Was a city-owned unit. Price $57,500. 
www.empireequip.com 714-639-8352. (PBM)

 JET VACS

1998 Vac Con V390SHA 1998 International 
Vac Con with 21,519 miles, 43,000 GVW. 98 
International engine, John Deere pony motor 
with only 753 hours. Three-stage fan unit, 
9-yard debris tank. 1,000-gallon fresh wa-
ter. 600 feet of 1" jet hose and an 80gpm @ 
2,500psi. Jeff Brooks 317-258-4900 (P11)

2002 Vactor Model 2110PD on an Interna-
tional 7400. 61,650 miles. 80gpm, 2,500psi. 
Roots 824 blower. 600 feet of new jet hose. 
Was a city-owned unit. Price $120,000. 
Pictures at www.empireequip.com. 714-639-
8352.  (PBM)

2007 Vactor Model 2112 on a Ster-
ling LT7500. 50,876 miles. Two-stage 
fan. 65gpm, 2000psi pump. Was a city-
owned unit. Price $157,500. Pictures at 
www.empireequip.com. 714-639-8352. (PBM)

1999 Vactor model 2110: Freightliner 
FL80 chassis with Cat engine, 18K front, 
23K rear, Road Ranger transmission, 
John Deere auxiliary engine, single fan, 
extendable boom, 80gpm Rodder pump, 
1” hose, aluminum tool boxes, boom 
lights, air-purge system, etc... .. $65,000

914-739-3300, NY P11

2003-2005 Vac-Con V390lhAD, 
V311lhA: 7 Vac-Cons available: 
1) Unit 8841: V390LHAD single axle, 
2004 Sterling chassis, 82129 miles 
9-cubic-yard debris tank, 1,250-gal-
lon fresh water. $75,000. 2) Unit 8899: 
V390LHAD single axle, 2004 Sterling 
chassis, 82430 miles, 9-cubic-yard 
debris tank, 1,250-gallon fresh wa-
ter. $75,000. 3) Unit 8947: V390LHAD 
single axle, 2004 Sterling chassis, 
75,500 miles, 9-cubic-yard debris tank, 
1,250-gallon fresh water. $75,000. 
4) Unit 9060: V390LHAD single axle, 
2005 International chassis, 57,500 
miles, 9-cubic-yard debris tank, 
1,250-gallon fresh water. $75,000. 
5) Unit 9066: V390LHAD single axle, 
2005 Sterling chassis 45,000 miles, 
9-cubic-yard debris tank, 1,000-gal-
lon fresh water. $75,000. 6) Unit 8897: 
V311LHA tandem axle, 2004 Interna-
tional chassis, 49,800 miles, 11-cubic-
yard debris tank, 1,500-gallon fresh 
water. $95,000. 7) Unit 8898: V311LHA 
tandem axle, 2004 International chas-
sis, 58,000 miles, 11-cubic-yard debris 
tank, 1,500-gallon fresh water. $95,000. 
All Vac-cons have auto transmissions, 
Arrow Board or Light bars, strobe lights, 
telescoping booms, 80gpm @ 2,000psi 
jetter pumps, 1" rodder hose, and 
3-stage hydrostatically driven fans. All 
prices are negotiable and package deals 
are available.

901-377-3289 TN P11

Jack Doheny Supplies Inc. offers a full range 
of late model combo units and DOT industrial 
vacuum loaders. Call us @1-800-3DOHENY. 
 (PBM)

Several trucks Vac-Con (jet/vac) 1994-
2012, propelled robotic camera inspec-
tion, brand CUES, including it's software 
and truck transport. Pressure truck, vac-
uum truck, pick-up, loader, set of chemi-
cal toilets, trailer pressure, etc. Call us at 
514-521-5060 or cell 514-895-0038, 
asked Eric Gervais. We are located in 
Montreal, Quebec Canada. (All the com-
pany is for sale due to retirement)

514-521-5060 or
514-895-0038, CN P11

Vac-Con V390LHA combination unit with 
Roots 827 blower, 1999 International Mod-
el 2554 cab and chassis. (Stock #3918C) 
www.VacuumSalesInc.com, (888) VAC-
UNIT (822-8648) (PBM)

Pre-owned 2002 Sterling LT 9500 cab 
and chassis with a Clean Earth Safe Jet 
Vac 1015 combo unit. (Stock #3876C) 
www.VacuumSalesInc.com, (888) VAC-
UNIT (822-8648) (PBM)

lEASE/FINANCING

western Equipment Finance, a subsidiary 
of Western State Bank, is committed to con-
tinuing to help you prosper. We have helped 
thousands of companies, large and small, 
with the most advanced finance options avail-
able. All Equipment Types, New or Used; we 
have the best rates and terms you deserve. 
Call the team you can TRUST, Jim Stekl at 
Western Equipment Finance 701-665-1647. 
jim.stekl@westernequipmentfinance.com 
 (P01)

Capital Connection is the leader in sanitation 
equipment financing. From Jetters to toilets, 
cameras to sewer trucks; we've been helping 
companies grow for over 23 years. Call today 
and let us help you acquire the equipment you 
need to grow your business. Jeff can help you. 
Pease call 808-214-4456.  (PBM)

North Star Commercial Credit: Commer-
cial loans for trucks or equipment, flexible 
purchase programs to fit your budget, 21 
years in the industry. Contact Tom myers,  
877-804-2274. (PBM)

mISCEllANEoUS
1990 Volvo Guzzler: Good to excellent con-
dition $21,500. Call 910-844-5855 or 910-
280-2769  (P11)
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ADVERTISING

Sanitation RemindeR PoStcaRdS, 
BuSineSS caRdS, magnetS and 
cuStom decalS: We are your resource 
for marketing your business. Call 781-
844-8600 or visit us and see samples at 
www.onsitecompany.com (PBM)

AERAToRS

Blue Diamond heavy-duty linear dia-
phragm orange top air pumps $187.08. 
Clearstream, Delta, Hydroaction, Hoots, 
AquaSafe, Cajunaire, Nayadic Parts, Jet 
Aerator, Singular Aerator.

800-717-8807
www.Roland-Turbo-Aerator.com

PBM

Aerators: Multiflo alternative replace-
ment $295 + $25 shipping. Alternative 
replacement, NEW FILTER SOCKS, 30 
per case $295 + $25 shipping. Spring 
clips to hold filter socks in place, $3.86 
per clip. If light can be seen through your 
filter sock (filtration is under-performing) 
replacement is required. Type-in “Ro-
land turbo aerator” at Google, Bing, msn, 
Yahoo, YouTube  

Call us at 800-717-8807
or email us at fabulousfungi@

gmail.com.
www.Roland-Turbo-Aerator.com

PBM

BACTERIA/ChEmICAlS-
SEpTIC

Your name or service on the label! We 
print it in color! We make it look good! 
12 boxes to a case.

1-800-717-8807 PBM

BUCKET mAChINES

Flexibles. Gas engines. Two sets w/buck-
ets, brushes and swabs. $14,000 OBO. Call 
Terry 734-365-4035 or 231-325-0052 (P11) 

BUSINESSES

Septic Company For Sale, Westchester Coun-
ty, NY. Great opportunity for contractor or in-
dividual looking to start their own business. 
Established over 60 years, great customer 
base, owners retiring. Serious inquiries only! 
Email: Easternusa@optonline.net (P11)

Vacuum truck business for sale in Missis-
sippi. Included in sale: Pre-treatment facil-
ity, video pipe inspection van, two vacuum 
trucks, one jetter truck, drying bed, building 
and land. This business is in operation cur-
rently and the owner is willing to train. Ask-
ing $1.2 million. 228-896-6348 (P04)

FOR SALE...Established porta potty com-
pany located in central New Jersey! This 
company comes with its own website, 
truck and all the equipment needed. All 
you have to do it turn the key and go. 
$150,000. For questions please email 
Blackhat1966@aol.com  (P01)

Portable Toilet Business for Sale. Estab-
lished company for 23 years in Seattle, 
WA. Net profit: $180,000 per year. Sale 
price $720,000. Please email Dave at: 
spiffybiffyrentals@gmail.com (P01)

Florida state septic license available to qual-
ify your company. Reasonable terms. Contact 
Jake 352-200-1522. (PBM)

www.RooTERmAN.Com.  Franchises 
available with low flat fee. New concept. Visit  
website or call 1-800-700-8062 x26. (PBM)

National Grease Recycling Inc. Let us 
teach you how to recycle restaurant’s 
waste, fryer grease and oil (yellow grease) 
only. Big $. Over 30 years experience, will 
guide you through complete process from 
collection to processing to marketing to end 
users. Don’t lose your trap business to com-
petitors that offer both services. We also 
buy cooking oil, unprocessed, anywhere in 
the country. Call for information. References 
available. Dewey Walker, 813-752-9535 or 
813-758-2552. (PBM)

CompUTER SoFTwARE
FreeSer v iceReminderSof tware .com, 
FreeSe r v i ceD i spa tchSo f tware . com,  
FreeRouteManagementSoftware.com.  
 (P11)

DEwATERING

2013 New 15-yard Dewatering Filter 
Box “Vacuum Truck Special”, including 
roll-over tarp system with quick release 
bows, filter media, loading manifold, 
drain and wash-out ports.  ....... $23,000

For more information call:
863-984-8994, Fl P11

We have done our part to make Boxes, Belts, 
Bags and Beds obsolete! Now it's time you 
do your part! Check out our website and then 
call! It really is that easy! ITRDewatering.com 
317-539-7304 (P02)

Two 15-cubic-yard Aqua-Zyme Dewatering 
boxes with insert micron liners with rolling 
tarps. INCLUDES polymer injection system. 
5 years old, only used 2 times. $45,000 for 
everything OBO. 419-739-4917 (P01)

4" Dia-Disk Double Diaphragm Pump: 5hp 
electric motor. Cost new - $17,000. Com-
pletely rebuilt. Variable flow, 0-200gpm, low-
stroke - won't shear polymer. PRICE $7,500. 
Pictures are available upon request. Please 
call 910-738-5311.  (PBM)

Containers — Dewatering; Vacuum; Gar-
bage: Build to suit. One box can be used 
for dewatering with insert or garbage w/o 
200-400 micron liners available. Starting at 
$16,995 J and D Containers 208-860-8033 
jdcontainers.jenna@gmail.com (P11)

Flo Trend Systems Model SM-15-0-WS: 
15-cubic-yard roll-off dewatering box. Can 
be used with a hook lift. Box only used 1.5 
years. Comes with rolling tarp. Does not 
include polymer injection system. $19,500 
OBO. 801-430-7287, UT (P11)

FKC Screw Press, Class 'A'; JWC Septage 
Receiving Station; Fulton Boiler; Spiroflow 
Bulk Dispenser; Xerxes Tanks and Gorman-
Rupp Pumps. For additional information 
contact John W. Campbell 231-547-4429 or 
jwc@bigfishenvironmental.com (P12)

Perrin (US Filter) 10-inch screw dewatering 
press, plate and frame filter presses, large 
lightning mixers and aerator drives, stain-
less tanks, pumps, strainers. Dorr Oliver, 
Barett centrifuges, K-S 1X3 rotary vacuum 
filter, Kason 18-inch vibratory screen. www.
warwickequipment.com 732-241-9263 (P02)

DRAINFIElD RESToRATIoN
 
Soil Shaker 2000. Universal skid steer at-
tachment for drainfield restoration. Buy fac-
tory direct. $6,250. www.soilshaker.com or 
call 320-293-6644. (PBM)

Terralift in need of some repairs. Low hours, 
unit looks good. Bad control board and 
not making required amount of air. 1999 
unit. Not used for several years. $7,000. 
847-770-1001 (P11)

Terralift: Huge discounts on Terralift Ma-
chines. Call Dick Crane or John Vanzandt at  
800-223-2256 or 888-298-4272.  (PBM)

DREDGES
 
Poseidon Barge Pusher for sale - Perkins 
1104C 4-cyl. turbo-charged diesel, 90hp, 
24" prop, 2,200 pounds of thrust. Very 
good condition, recently serviced. Only 486 
hours. Photos available. $70,000. 973-875-
8000 (P11)

hAZARDoUS wASTE UNITS
 

2013 Freightliner/presvac 3,200-gal-
lon DOT 412 dump/door vacuum truck 
with carbon vapor recovery system. 
Cummins/automatic trans. Moro PM100 
470cfm vacuum pump. 46k rears, 18k 
front. Please call:

Klm Companies 
617-909-9044 PBM

P L A C E  Y O U R  A D  O N L I N E  A T  w w w . p u m p e r . c o m  –  I T ’ S  A L W A Y S  T H E R E  T O  M E E T  Y O U R  B U S Y  S C H E D U L E

see photos in color at www.pumper.com
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Pre-owned Thompson Tank, 2-compartment 
2,200 U.S. gallon, 1,000/12,000 carbon steel 
vacuum tank mounted on a 1993 Freight-
liner FL70 cab and chassis and a Thompson 
Tank pump package. (Stock #7918C) www.
VacuumSalesInc.com, (888) VAC-UNIT 
(822-8648) (PBM)

1993 Chevy Kodiak with a 2,300 U.S. gal-
lon Presvac, carbon steel, DOT certified, 
vacuum tank unit. (Stock #6615V) www.
VacuumSalesInc.com, (888) VAC-UNIT 
(822-8648) (PBM)

2000 Gap Vax HG57  WET/DRY on Volvo 
WG64, 5,500 cfm, 27" Hibon blower, Cum-
mins engine, chassis tank and bag house, in 
good condition, ready for work. KLM Compa-
nies, 617-909-9044. (PBM)

2012 Western Star cab and chassis with a 
Power Vac 5300, 3,250 U.S. gallon, carbon 
steel, DOT 407/412 regulations, vacuum 
tanker with a Hibon PD blower, 5300 SCFM w/ 
vacuum to 28" mercury, dump type with full 
open rear door and a Presvac PVB 750 vacu-
um-pressure pump. (Stock #13518V) www. 
VacuumSalesInc.com, (888) VAC-UNIT 
(822-8648) (PBM)

New 3,200 U.S. gallon, carbon steel, DOT certi-
fied, 407/412 vacuum tank, dump type with full 
open rear, door and a Presvac PVB 750 vacuum-
pressure pump installed on a 2014 Peterbilt 348 
cab and chassis. (Stock #13577 A-D) www. 
VacuumSalesInc.com, (888) VAC-UNIT 
(822-8648) (PBM)

1997 Freightliner with Presvac 2,300-gallon 
DOT certified vacuum tank, Presvac PV750 
vacuum pump with new paint and tank inspec-
tions. KLM Companies, 617-909-9044. (PBM)

hYDRoEXCAVATING
EQUIpmENT

2014 CAT hydroexcavator, 27"Hg 
Robuschi PD, 3,150 miles, 217 hours. 
Excellent condition. Contact Ryan for 
details.

ryan@InternationallinkllC.com
856-599-4838 P11

JETTERS-TRAIlER

Xtreme Flow hot/Cold Jetter! Model 
#HJ2TA8536, tandem axle trailer, 35 hp 
Vanguard 8.5 gpm @ 3,600 psi, 325-gallon 
water tank, 300' hose, General pump. Fully 
loaded! List $34,995. On sale for $29,995.

800-213-3272,
www.hotjetusa.com PBM

JETTERS-TRUCK
2006 GMC TC6500 cab and chassis trunk 
mounted jetting unit, with JET EYE camera 
system, 3,000 psi @ 50 gpm, 1,000-gallon 
water, 600' of hose, 500 cfm blower and  
1/2-yard debris tank and attachments.  
$89,000/purchase price. (Stock #13234) 
www.VacuumSalesInc.com, (888) VAC-
UNIT (822-8648) (PBM) 

1984 Vactor 850 Jet Rodder: 40K miles 
on truck, less than 1,000 hours on pump. 
$21,900 OBO. Call Terry 734-365-4035 or 
231-325-0052  (P11)

2001 Sreco water jet on an International 
4900 tandem axle. 100gpm, 2,000psi pump. 
3,000-gallon water tank. 600 feet of jet 
hose. Was a city-owned unit. Price $57,500. 
www.empireequip.com 714-639-8352. (PBM)

 JET VACS

1998 Vac Con V390SHA 1998 International 
Vac Con with 21,519 miles, 43,000 GVW. 98 
International engine, John Deere pony motor 
with only 753 hours. Three-stage fan unit, 
9-yard debris tank. 1,000-gallon fresh wa-
ter. 600 feet of 1" jet hose and an 80gpm @ 
2,500psi. Jeff Brooks 317-258-4900 (P11)

2002 Vactor Model 2110PD on an Interna-
tional 7400. 61,650 miles. 80gpm, 2,500psi. 
Roots 824 blower. 600 feet of new jet hose. 
Was a city-owned unit. Price $120,000. 
Pictures at www.empireequip.com. 714-639-
8352.  (PBM)

2007 Vactor Model 2112 on a Ster-
ling LT7500. 50,876 miles. Two-stage 
fan. 65gpm, 2000psi pump. Was a city-
owned unit. Price $157,500. Pictures at 
www.empireequip.com. 714-639-8352. (PBM)

1999 Vactor model 2110: Freightliner 
FL80 chassis with Cat engine, 18K front, 
23K rear, Road Ranger transmission, 
John Deere auxiliary engine, single fan, 
extendable boom, 80gpm Rodder pump, 
1” hose, aluminum tool boxes, boom 
lights, air-purge system, etc... .. $65,000

914-739-3300, NY P11

2003-2005 Vac-Con V390lhAD, 
V311lhA: 7 Vac-Cons available: 
1) Unit 8841: V390LHAD single axle, 
2004 Sterling chassis, 82129 miles 
9-cubic-yard debris tank, 1,250-gal-
lon fresh water. $75,000. 2) Unit 8899: 
V390LHAD single axle, 2004 Sterling 
chassis, 82430 miles, 9-cubic-yard 
debris tank, 1,250-gallon fresh wa-
ter. $75,000. 3) Unit 8947: V390LHAD 
single axle, 2004 Sterling chassis, 
75,500 miles, 9-cubic-yard debris tank, 
1,250-gallon fresh water. $75,000. 
4) Unit 9060: V390LHAD single axle, 
2005 International chassis, 57,500 
miles, 9-cubic-yard debris tank, 
1,250-gallon fresh water. $75,000. 
5) Unit 9066: V390LHAD single axle, 
2005 Sterling chassis 45,000 miles, 
9-cubic-yard debris tank, 1,000-gal-
lon fresh water. $75,000. 6) Unit 8897: 
V311LHA tandem axle, 2004 Interna-
tional chassis, 49,800 miles, 11-cubic-
yard debris tank, 1,500-gallon fresh 
water. $95,000. 7) Unit 8898: V311LHA 
tandem axle, 2004 International chas-
sis, 58,000 miles, 11-cubic-yard debris 
tank, 1,500-gallon fresh water. $95,000. 
All Vac-cons have auto transmissions, 
Arrow Board or Light bars, strobe lights, 
telescoping booms, 80gpm @ 2,000psi 
jetter pumps, 1" rodder hose, and 
3-stage hydrostatically driven fans. All 
prices are negotiable and package deals 
are available.

901-377-3289 TN P11

Jack Doheny Supplies Inc. offers a full range 
of late model combo units and DOT industrial 
vacuum loaders. Call us @1-800-3DOHENY. 
 (PBM)

Several trucks Vac-Con (jet/vac) 1994-
2012, propelled robotic camera inspec-
tion, brand CUES, including it's software 
and truck transport. Pressure truck, vac-
uum truck, pick-up, loader, set of chemi-
cal toilets, trailer pressure, etc. Call us at 
514-521-5060 or cell 514-895-0038, 
asked Eric Gervais. We are located in 
Montreal, Quebec Canada. (All the com-
pany is for sale due to retirement)

514-521-5060 or
514-895-0038, CN P11

Vac-Con V390LHA combination unit with 
Roots 827 blower, 1999 International Mod-
el 2554 cab and chassis. (Stock #3918C) 
www.VacuumSalesInc.com, (888) VAC-
UNIT (822-8648) (PBM)

Pre-owned 2002 Sterling LT 9500 cab 
and chassis with a Clean Earth Safe Jet 
Vac 1015 combo unit. (Stock #3876C) 
www.VacuumSalesInc.com, (888) VAC-
UNIT (822-8648) (PBM)

lEASE/FINANCING

western Equipment Finance, a subsidiary 
of Western State Bank, is committed to con-
tinuing to help you prosper. We have helped 
thousands of companies, large and small, 
with the most advanced finance options avail-
able. All Equipment Types, New or Used; we 
have the best rates and terms you deserve. 
Call the team you can TRUST, Jim Stekl at 
Western Equipment Finance 701-665-1647. 
jim.stekl@westernequipmentfinance.com 
 (P01)

Capital Connection is the leader in sanitation 
equipment financing. From Jetters to toilets, 
cameras to sewer trucks; we've been helping 
companies grow for over 23 years. Call today 
and let us help you acquire the equipment you 
need to grow your business. Jeff can help you. 
Pease call 808-214-4456.  (PBM)

North Star Commercial Credit: Commer-
cial loans for trucks or equipment, flexible 
purchase programs to fit your budget, 21 
years in the industry. Contact Tom myers,  
877-804-2274. (PBM)

mISCEllANEoUS
1990 Volvo Guzzler: Good to excellent con-
dition $21,500. Call 910-844-5855 or 910-
280-2769  (P11)
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mISCEllANEoUS

Five (5) rebuilt vacuum pumps, plus parts. 
NEW Frontier commercial-grade equipment: 
Two (2) generators, one (1) pressure washer, 
one (1) trash pump, one (1) air compressor. 
Call for more information: 812-212-2049. 
  (P11)

1987 International B10 Aqua Tech: Rebuilt 
motor and transmission. $7,800. Call 910-
844-5855 or 910-280-2769  (P11)

pIpElINE 
REhABIlITATIoN

Nu Flow commercial potable water lining 
system complete with all hoses and for air 
and product insertion. System comes com-
plete with all valves. $38,000. Call Brian 
978-230-1960. (P12)

Nu Flow Infinity Inverter. System does one 
continuous insertion. Unit has never been 
used. Comes with 4- & 6-inch heads. 
$8,500. Call Brian for more details: 978-
230-1960.  (P12)

pIpE-BURSTING 
EQUIpmENT

Pow-r Mole PD-33 and accessories: 4" split-
ting expander; 4" eye; Power Unit 20hp en-
gine. 3000psi. 150' Rodder. Connectra 14M 
Butt Fusion, 1", 2" & 3" insert set. Used 6 
times. $13,500. 970-874-7920. (P11)

poRTABlE RESTRoomS

Up to 400 used teal Satellite units, in excel-
lent condition, in Central Florida. $200/each. 
Minimum purchase 50 units. 352-860-0195. 
 (PBM)

300-400 Green PolyJohn & Hampel Shed 
construction-grade units. 90% ready for im-
mediate use. $50 each firm, no minimum. 
You choose, you transport. 804-752-2599. 
egx@comcast.net (P02)

Used fiberglass Olympia toilets - $75. 8-10 
years old. Pensacola, FL 850-944-0580 or 
email: ClaudiaTaylor65@yahoo.com (P11)

50-plus used Poly Portable units in good 
condition, in South Carolina. $200/each. 
For more information 843-390-1130 or 
liquidmunne@hotmail.com (P11)

For Sale: High rise units @ $350 each; Holding 
tanks @ $175 each. Email proequip1@yahoo.
com or call Manny 305-970-9837 (P11)

New blue portable toilets - excellent condi-
tion. I have 50 available. Used for 1 event 
and then stored inside. $295 each. Also 
have 12 NEW half-units for high-rise proj-
ects. These were never used. Bought new 
and stored. No use for them. $275 each. 
Call for information. 614-642-0001 or 
info@innovativesiteservices.com (P11)

We are selling 160 units of portable toilets. 
The price is $199 per unit. Price can be ne-
gotiable. The brands are Polyportables and 
Polyjohns. The portable toilets are in good 
condition. For more information or inter-
ested, please text me at 678-886-0469 or 
e-mail me at ga4industrialcorp@gmail.com 
 (P11)

Olympic fiberglass deluxe flush units w/sink, 
great-shape, WEEKEND rented only! $275 
ea. Olympic fiberglass hand wash stations 
$150 ea. NY/CT state line 203-748-6906 
  (P11)

For Sale: Brown fleet, handicaps, sinks, green 
satellites, halfs. Email proequip1@yahoo.
com or call Manny 305-970-9837  (P11)

poRTABlE RESTRoom 
TANKS

For Sale: Two (2) 600/300 porta-potty tanks, 
good condition, no pumps or hoses. $1,500 
each or $2,500 for pair. Call 606-439-4887 
  (P12)

Self-contained 1,000-gallon vacuum tank. 
Honda powered. On gooseneck trailer. 2002 
model. $7,500. Chris Brimhall 801-598-
0781 MSPL Riverton, Utah (P11)

poRTABlE RESTRoom 
TRAIlERS

2012 Wells Cargo UltraLav, ADA has men’s, 
women’s, ADA restrooms, winterization 
package. Call for price and pictures. Chris or 
Jeff at 217-224-1932, IL  (P11)

3 Decons, 28' Tonto, 18' Royal, 2001 ASCI, 
16' Presidential, 26' Presidential, portable toi-
let hauler trailers. 315-437-1291, NY. (PBM)

2013 Wells Cargo 2-stall restroom trailer: 
White exterior, standard interior, roof-mount 
AC w/heat strip. 105 gallon freshwater sys-
tem. Full belly pan w/additional insulation.  
A-frame hood, aluminum wheels. $18,250. 
Call 574-612-4072 (P11)

Four (4) Ameri-Can Restroom Trailers: 824 
Oasis $10,900. 828 Royale $10,900. 816 
Trailer $3,000. 812 ADA Unit with men and 
women stall $9,000. Pictures and questions 
email patflynn2@aol.com (P11)

Comfort Elite 2 - 1 male/1 female; ACSI - 
5WS 2S 1TU. Email proequip1@yahoo.com 
or call Manny 305-970-9837 (P11)

poRTABlE RESTRoom 
TRUCKS

Complete portable Toilet service 
truck mount units (turn-key), mount-
ed on your truck or ours. Tool boxes, 
dual work stations, dc10 washdown 
pump, reversible vacuum pump, hose 
reel, set up complete, toilet racks avail-
able. 1100 waste/400 fresh: $18,000, 
1700 waste/600 fresh: $21,000. Any 
custom options or sizes available!

Texla Services
936-641-3938

www.texlaservices.com P11

portable Restroom Trucks for Sale: 
2012 international terraStar: 66,000 
miles, Crescent tank 750/350; 2007 
chevy 6500: 105,000 miles, Crescent 
tank 950/350; 2007 gmc topKick: 
135,000 miles, Flat tank 1,000/350; 
2001 Ford 350 Superduty: 235,000 
miles 300/150. All trucks ready for 
work. Call for pricing. CASH ONLY. 

 Call Jeff 585-303-6155 NY P11

2004 Ford F550: 6.0 diesel. 6-speed man-
ual. Zero miles on new rebuilt engine. 4x4. 
600 waste/300 water. www.pumpertruck-
sales.com. Call JR. @ 720-253-8014, CO. 
$21,000 (PBM)

2005 Ford F350, diesel, Satellite unit, 
400 waste, 200 water, M2 Masport. www.
pumpertrucksales.com. Call JR. @ 720-
253-8014, CO. $14,000 (PBM)

2002 Chevy C6500: 25,950 gvw, auto, 
air brakes, AC, CAT 7.2. Abernethy 1,250 
waste/250 fresh. Masport 75 230 cfm. 
147,000 miles. $36,500 obo. 740-357-
1208 (P12)

2011 Dodge 5500 (16,300 miles) with 
a 2012 300-water/700-waste Lely flat 
tank with lift gate. Honda power unit 
with vacuum pump. .................$55,000 

254-534-5007 TX P11

1999 International Pump Truck: 400 fresh/ 
1,100 waste. Mileage 140,000. In opera-
tion. New brakes, new tires, ready to pump. 
Call for pricing at 843-390-1130 or email at 
liquidmunne@hotmail.com (P12)

1999 Isuzu NQR FMI Workmate 950. Good 
condition, replacing with new truck. $12,000. 
California, 530-241-4287. (P11)

2004 Ford F550 diesel satellite truck, 600 
waste, 350 fresh, 246K miles, $9,800. Call 
800-281-3335 PA portajohnrental@aol.com 
 (P12)

1997 Ford F-Super Duty with 500/250 Pik-
rite tank. Truck has over 350k miles on it, 
but just over 100k on Ford reman. Runs and 
drives. Ready to work. Has Jurop PN33 with 
11hp. Honda. $13,500 OBO! Will email any 
pictures. 920-979-7711 (P11)

TRUCKS, TRUCKS, TRUCKS! 1999 Ford F550 
$12,500; [2] 2000 Int. 4300 $22,500 each; 
2002 Int 4300 $25,000; 2003 Ford F650 
$27,500; 2007 Ford F550 "aluminum 1350 
tank" blown motor $20,000; 2003 Chevy 
5500 cab & chassis, blown motor; 2005 
GMC 4500 cab & chassis, blown motor. Also 
have [3] Olympic restroom trailers - CHEAP! 
Email or text for pics dlove285@gmail.com 
or 973-445-2285 (P11)

poRTABlE ShowER 
TRAIlERS

53' 22-stall mobile shower trailer. Chang-
ing room for each stall. Great for motorcycle 
rallies, NASCAR races, festivals, etc. Travel 
and be your own boss!! Comes with all ac-
cessories: waste bladder, generator, tables, 
chairs, fencing, skirting, carpet, & more. 
Available with or without contracts. Call, can 
email pictures. 800-498-3000. WI (P11)
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poRTABlE SINKS

Satellite hand wash stations: 2 Breeze and 7 
Handiwash. $250 each. Very good condition. 
Spare pumps & kits available. Fort Collins, 
Colorado. Harry 970-215-3281 (P10)

poSITIoNS AVAIlABlE

Pipeline Inspection/Robotic Cutter Opera-
tors Wanted - NYC/Long Island based com-
pany seeking ambitious, energetic pipe 
inspection truck operators with a minimum 
of two years experience. Must have knowl-
edge of sewer systems, ability to read 
project prints and drawings as well as a 
strong understanding of computers. PACP 
credentials a plus. NYC/Long Island prevail-
ing wages paid. Please forward resume to: 
pipedr1@gmail.com. (P11)

WHY NOT DO IT IN THE MOUNTAINS? Es-
tablished company seeks service tech 
with 2 years experience in pumping, sewer 
cleaning/inspection or plumbing to join our 
hard-working team in Colorado. Top pay, 
full benefits, great opportunity for career-
minded tech. Must be able to work hard 
at high altitude, pass pre-employment 
physical, DOT drug testing and background 
check for federal contracts. Send resume to 
info@clearwatercleanup.com  (P01)

Vactor Operators Wanted - Experienced 
pipe cleaning operators for NYC/Long Island 
based company. Must have knowledge of 
sewer systems with ability to read drawings 
& project prints. Mechanical background a 
plus. Clean CDL a must, tanker endorse-
ment a plus. NYC/Long Island prevailing 
wages paid. Please forward resume to: 
pipedr1@gmail.com (P11)

CCTV OPERATOR/PROJECT MANAGER NEED-
ED: Pipeline Inspection Company in Houston, 
TX has immediate need for individual with at 
least 3 years of project management expe-
rience coupled with knowledge of pipeline 
inspection and cleaning. PACP certifica-
tion and field experience on CUES equip-
ment preferred. Must be able to supervise 
crews, assist estimator in bidding, maintain 
client relations and handle operational is-
sues. Compensation and benefits based on 
experience and qualifications. Please email 
resume to gc@pvicaz.com. (P12)

Help Wanted - Vacuum truck salesman 
for septic and portable restroom trucks. 
Minimum 10 years industry experience. 
Work from home. Nationwide sales ter-
ritory. All enquiries will be confidential. 
vacuumtrucks@gmail.com (P12)

Fast growing company seeks Project Man-
ager in the San Antonio, TX area. Minimum 5 
years’ experience in hydro vac cleaning and 
video inspection of sewer lines. Must be well 
organized and detail oriented. Must work 
well independently and in groups, have solid 
verbal and written communication skills, and 
effectively prioritizes and multitasks. Must 
have a valid driver's license and clean driv-
ing record and be willing to be mobile. This 
position requires strong coaching, leader-
ship and people development skills. NASSCO 
PACP, LACP, MACP Certification is preferred. 
Job Description: Report all field issues. Un-
derstand project plans and specifications 
completely communicates with key person-
nel and customer on a daily basis. Implement 
and follow all field safety procedures. Email 
daily updates on contract progression. Con-
sistently visits job site to review safety, work 
conditions, contract progress and personnel. 
Efficient in MS Office. Pay rate is based on 
experience. Please email to submit resume. 
gc@pvicaz.com (P11)

GapVax, Inc., a nationally recognized man-
ufacturing business, is seeking a talented, 
highly motivated individual to fill a full-time 
Sales Position in the Midwest (Iowa based 
preferred) region. GapVax is the leading 
manufacturer of industrial and municipal 
vacuum units and hydroexcavation units in 
the United States. We provide the most reli-
able, comprehensive, and efficient mobile 
vacuum units in the industrial and munici-
pal markets. Specifications of the position 
are listed on our website, www.gapvax.
com, click on the Now Hiring link in the left 
hand column. Send resumes to Lthomas@
gapvax.com or 575 Central Avenue, John-
stown, PA 15902. (CPMGBM)

pUmpS

Two (2) 4" Thompson Double Diaphragm 
Pumps: 5hp electric motor, single phase. 
Cost new - $9,000 each. Will sell both for 
$5,000 or sell individually for $3,000 each. 
Pictures are available upon request. Please 
call 910-738-5311. (PBM)

pUmpS-VACUUm

Moro AC3 $600; Wallenstein 753HV0A $750. 
Both pumps in running condition! Call for 
more information - 715-745-2006.  (P12)

Buy & Sell all makes and models, new & used 
vacuum pumps & high pressure water pumps, 
and good used replacement parts. Call for an 
inventory sheet and save. www.Vacuum 
SalesInc.com, (888)VAC-UNIT (822-8648)
 (PBM)

pUmpS-wATER
New, never used Myers D65-20 water 
pump. List price: $17,992. Sell for $9,750. 
New Rockford power take-off part number 
4-11182 - $700. 714-381-4141.  (PBM)

RENTAl EQUIpmENT

Liquid vacs, wet/dry industrial vacs, combi-
nation jetter/vacs, vacuum street sweeper & 
catch basin cleaner, truck & trailer mount-
ed jetters. All available for daily, weekly, 
monthly, and yearly rentals. VSI Rentals, 
llC, (888)VAC-UNIT (822-8648) www.
vsirentalsllc.com (PBM)

Roll-oFF TRAIlERS

2002 Int.: $27,500. 2000 Int.: $19,500. 1996 
Int.: $4,100. 1995 Int.: $16,500. 2000 Int.: 
$19,500.  2001 Int.: $21,500. 256-757-9900 
or www.pbsos.com. Equipment for sale. (PBM)

SEpTIC TRUCKS

2001 Sterling 300 CAT 8LL, 256k, 18 
front, 40 rear, with pusher axle. New Impe-
rial 4,200-gallon tank. New Masport 400. 
$72,500. Call for more info. Dave 612-221-
6416 (P11)

2007 Freightliner M2, CAT C-7 engine, Alli-
son automatic. New 2,400-gallon tank. New 
367CFM NVE pump. Includes new hoses, 
100 feet of 4” EPDM water s&d, 10 feet of 
discharge hose 6”. Only 10 hours on new 
equipment. Excellent shape. Asking $79,500 
CAD. Located in Cochrane, Ontario. Phone: 
705-272-5669 s.s_services@hotmail.com 
 (P11)

2002 Freightliner: One owner, vacuum 
pump truck for septic, grease traps, and 
storm drain service. 3,400-gallon alumi-
num tank with a 500-gallon fresh-water 
holding tank. Pressure jet & sewer jet 
capabilities. Masport vacuum pump, 
PTO drive, Caterpillar CFE3126 7.2L die-
sel engine, 300hp (Rebuilt July 2013). 
10-speed manual transmission. New 
tires. Truck runs great. Regular P&M ser-
viced. 309,987 miles. PRICED TO SELL - 
$40,000. For additional information and 
serious inquiries contact:

305-257-1711 Fl
office@aaaaboveallsungold.com

PBM

(3) 2000 International 2764: Cum-
mins ISM 400hp, Fuller 8LL trans., 
300K-360K miles, 4,000/200-gallon vac 
tank, Wittig RFL100 vac pump, jetter.

866-720-4999
www.tankservicesinc.com PBM

a

2007 Freightliner m2 Business Class: 
33k GVW, 6-speed manual, 250hp CAT, 
133k miles. NEW 2,500-gallon vacuum 
tank, Masport HXL400 pump, LED lights, 
lined hose trays, complete warranty. Call 
734-731-5256 for complete specs and 
pictures.  ...................................$49,500

734-731-5256 mI P11

2000 peterbilt 330 with 2007 Lely 
2,000-gallon tank (130,000 miles). 
6-speed transmission, NVE vacuum 
pump. 250-gallon fresh water tank with 
water pump. ............................ $32,500

254-534-5007 TX P11

VARIOUS PUMPER TRUCKS FOR SALE!!! 94 
gmc 5-speed w/3200-gallon tank (147430 
miles) $10,000; 99 FReigHtlineR PTO driv-
en 5-speed R260 vac pump w/2200-gallon 
tank $30,000; 2003 F350 5-speed (needs 
work) 350 waste/180 fresh. Fully equipped 
(209201 miles) $14,000; 2007 F650 au-
tomatic transmission (rebuilt motor!) 800 
waste/450 fresh, fully equipped $48,000. 
GREAT STARTER TRUCKS!! For pictures 
please email us: info@brunsonpump.com. 
Brumson Pump  Service,  El Paso, TX 79928 
915-858-5511 (PBM)
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mISCEllANEoUS

Five (5) rebuilt vacuum pumps, plus parts. 
NEW Frontier commercial-grade equipment: 
Two (2) generators, one (1) pressure washer, 
one (1) trash pump, one (1) air compressor. 
Call for more information: 812-212-2049. 
  (P11)

1987 International B10 Aqua Tech: Rebuilt 
motor and transmission. $7,800. Call 910-
844-5855 or 910-280-2769  (P11)

pIpElINE 
REhABIlITATIoN

Nu Flow commercial potable water lining 
system complete with all hoses and for air 
and product insertion. System comes com-
plete with all valves. $38,000. Call Brian 
978-230-1960. (P12)

Nu Flow Infinity Inverter. System does one 
continuous insertion. Unit has never been 
used. Comes with 4- & 6-inch heads. 
$8,500. Call Brian for more details: 978-
230-1960.  (P12)

pIpE-BURSTING 
EQUIpmENT

Pow-r Mole PD-33 and accessories: 4" split-
ting expander; 4" eye; Power Unit 20hp en-
gine. 3000psi. 150' Rodder. Connectra 14M 
Butt Fusion, 1", 2" & 3" insert set. Used 6 
times. $13,500. 970-874-7920. (P11)

poRTABlE RESTRoomS

Up to 400 used teal Satellite units, in excel-
lent condition, in Central Florida. $200/each. 
Minimum purchase 50 units. 352-860-0195. 
 (PBM)

300-400 Green PolyJohn & Hampel Shed 
construction-grade units. 90% ready for im-
mediate use. $50 each firm, no minimum. 
You choose, you transport. 804-752-2599. 
egx@comcast.net (P02)

Used fiberglass Olympia toilets - $75. 8-10 
years old. Pensacola, FL 850-944-0580 or 
email: ClaudiaTaylor65@yahoo.com (P11)

50-plus used Poly Portable units in good 
condition, in South Carolina. $200/each. 
For more information 843-390-1130 or 
liquidmunne@hotmail.com (P11)

For Sale: High rise units @ $350 each; Holding 
tanks @ $175 each. Email proequip1@yahoo.
com or call Manny 305-970-9837 (P11)

New blue portable toilets - excellent condi-
tion. I have 50 available. Used for 1 event 
and then stored inside. $295 each. Also 
have 12 NEW half-units for high-rise proj-
ects. These were never used. Bought new 
and stored. No use for them. $275 each. 
Call for information. 614-642-0001 or 
info@innovativesiteservices.com (P11)

We are selling 160 units of portable toilets. 
The price is $199 per unit. Price can be ne-
gotiable. The brands are Polyportables and 
Polyjohns. The portable toilets are in good 
condition. For more information or inter-
ested, please text me at 678-886-0469 or 
e-mail me at ga4industrialcorp@gmail.com 
 (P11)

Olympic fiberglass deluxe flush units w/sink, 
great-shape, WEEKEND rented only! $275 
ea. Olympic fiberglass hand wash stations 
$150 ea. NY/CT state line 203-748-6906 
  (P11)

For Sale: Brown fleet, handicaps, sinks, green 
satellites, halfs. Email proequip1@yahoo.
com or call Manny 305-970-9837  (P11)

poRTABlE RESTRoom 
TANKS

For Sale: Two (2) 600/300 porta-potty tanks, 
good condition, no pumps or hoses. $1,500 
each or $2,500 for pair. Call 606-439-4887 
  (P12)

Self-contained 1,000-gallon vacuum tank. 
Honda powered. On gooseneck trailer. 2002 
model. $7,500. Chris Brimhall 801-598-
0781 MSPL Riverton, Utah (P11)

poRTABlE RESTRoom 
TRAIlERS

2012 Wells Cargo UltraLav, ADA has men’s, 
women’s, ADA restrooms, winterization 
package. Call for price and pictures. Chris or 
Jeff at 217-224-1932, IL  (P11)

3 Decons, 28' Tonto, 18' Royal, 2001 ASCI, 
16' Presidential, 26' Presidential, portable toi-
let hauler trailers. 315-437-1291, NY. (PBM)

2013 Wells Cargo 2-stall restroom trailer: 
White exterior, standard interior, roof-mount 
AC w/heat strip. 105 gallon freshwater sys-
tem. Full belly pan w/additional insulation.  
A-frame hood, aluminum wheels. $18,250. 
Call 574-612-4072 (P11)

Four (4) Ameri-Can Restroom Trailers: 824 
Oasis $10,900. 828 Royale $10,900. 816 
Trailer $3,000. 812 ADA Unit with men and 
women stall $9,000. Pictures and questions 
email patflynn2@aol.com (P11)

Comfort Elite 2 - 1 male/1 female; ACSI - 
5WS 2S 1TU. Email proequip1@yahoo.com 
or call Manny 305-970-9837 (P11)

poRTABlE RESTRoom 
TRUCKS

Complete portable Toilet service 
truck mount units (turn-key), mount-
ed on your truck or ours. Tool boxes, 
dual work stations, dc10 washdown 
pump, reversible vacuum pump, hose 
reel, set up complete, toilet racks avail-
able. 1100 waste/400 fresh: $18,000, 
1700 waste/600 fresh: $21,000. Any 
custom options or sizes available!

Texla Services
936-641-3938

www.texlaservices.com P11

portable Restroom Trucks for Sale: 
2012 international terraStar: 66,000 
miles, Crescent tank 750/350; 2007 
chevy 6500: 105,000 miles, Crescent 
tank 950/350; 2007 gmc topKick: 
135,000 miles, Flat tank 1,000/350; 
2001 Ford 350 Superduty: 235,000 
miles 300/150. All trucks ready for 
work. Call for pricing. CASH ONLY. 

 Call Jeff 585-303-6155 NY P11

2004 Ford F550: 6.0 diesel. 6-speed man-
ual. Zero miles on new rebuilt engine. 4x4. 
600 waste/300 water. www.pumpertruck-
sales.com. Call JR. @ 720-253-8014, CO. 
$21,000 (PBM)

2005 Ford F350, diesel, Satellite unit, 
400 waste, 200 water, M2 Masport. www.
pumpertrucksales.com. Call JR. @ 720-
253-8014, CO. $14,000 (PBM)

2002 Chevy C6500: 25,950 gvw, auto, 
air brakes, AC, CAT 7.2. Abernethy 1,250 
waste/250 fresh. Masport 75 230 cfm. 
147,000 miles. $36,500 obo. 740-357-
1208 (P12)

2011 Dodge 5500 (16,300 miles) with 
a 2012 300-water/700-waste Lely flat 
tank with lift gate. Honda power unit 
with vacuum pump. .................$55,000 

254-534-5007 TX P11

1999 International Pump Truck: 400 fresh/ 
1,100 waste. Mileage 140,000. In opera-
tion. New brakes, new tires, ready to pump. 
Call for pricing at 843-390-1130 or email at 
liquidmunne@hotmail.com (P12)

1999 Isuzu NQR FMI Workmate 950. Good 
condition, replacing with new truck. $12,000. 
California, 530-241-4287. (P11)

2004 Ford F550 diesel satellite truck, 600 
waste, 350 fresh, 246K miles, $9,800. Call 
800-281-3335 PA portajohnrental@aol.com 
 (P12)

1997 Ford F-Super Duty with 500/250 Pik-
rite tank. Truck has over 350k miles on it, 
but just over 100k on Ford reman. Runs and 
drives. Ready to work. Has Jurop PN33 with 
11hp. Honda. $13,500 OBO! Will email any 
pictures. 920-979-7711 (P11)

TRUCKS, TRUCKS, TRUCKS! 1999 Ford F550 
$12,500; [2] 2000 Int. 4300 $22,500 each; 
2002 Int 4300 $25,000; 2003 Ford F650 
$27,500; 2007 Ford F550 "aluminum 1350 
tank" blown motor $20,000; 2003 Chevy 
5500 cab & chassis, blown motor; 2005 
GMC 4500 cab & chassis, blown motor. Also 
have [3] Olympic restroom trailers - CHEAP! 
Email or text for pics dlove285@gmail.com 
or 973-445-2285 (P11)

poRTABlE ShowER 
TRAIlERS

53' 22-stall mobile shower trailer. Chang-
ing room for each stall. Great for motorcycle 
rallies, NASCAR races, festivals, etc. Travel 
and be your own boss!! Comes with all ac-
cessories: waste bladder, generator, tables, 
chairs, fencing, skirting, carpet, & more. 
Available with or without contracts. Call, can 
email pictures. 800-498-3000. WI (P11)
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poRTABlE SINKS

Satellite hand wash stations: 2 Breeze and 7 
Handiwash. $250 each. Very good condition. 
Spare pumps & kits available. Fort Collins, 
Colorado. Harry 970-215-3281 (P10)

poSITIoNS AVAIlABlE

Pipeline Inspection/Robotic Cutter Opera-
tors Wanted - NYC/Long Island based com-
pany seeking ambitious, energetic pipe 
inspection truck operators with a minimum 
of two years experience. Must have knowl-
edge of sewer systems, ability to read 
project prints and drawings as well as a 
strong understanding of computers. PACP 
credentials a plus. NYC/Long Island prevail-
ing wages paid. Please forward resume to: 
pipedr1@gmail.com. (P11)

WHY NOT DO IT IN THE MOUNTAINS? Es-
tablished company seeks service tech 
with 2 years experience in pumping, sewer 
cleaning/inspection or plumbing to join our 
hard-working team in Colorado. Top pay, 
full benefits, great opportunity for career-
minded tech. Must be able to work hard 
at high altitude, pass pre-employment 
physical, DOT drug testing and background 
check for federal contracts. Send resume to 
info@clearwatercleanup.com  (P01)

Vactor Operators Wanted - Experienced 
pipe cleaning operators for NYC/Long Island 
based company. Must have knowledge of 
sewer systems with ability to read drawings 
& project prints. Mechanical background a 
plus. Clean CDL a must, tanker endorse-
ment a plus. NYC/Long Island prevailing 
wages paid. Please forward resume to: 
pipedr1@gmail.com (P11)

CCTV OPERATOR/PROJECT MANAGER NEED-
ED: Pipeline Inspection Company in Houston, 
TX has immediate need for individual with at 
least 3 years of project management expe-
rience coupled with knowledge of pipeline 
inspection and cleaning. PACP certifica-
tion and field experience on CUES equip-
ment preferred. Must be able to supervise 
crews, assist estimator in bidding, maintain 
client relations and handle operational is-
sues. Compensation and benefits based on 
experience and qualifications. Please email 
resume to gc@pvicaz.com. (P12)

Help Wanted - Vacuum truck salesman 
for septic and portable restroom trucks. 
Minimum 10 years industry experience. 
Work from home. Nationwide sales ter-
ritory. All enquiries will be confidential. 
vacuumtrucks@gmail.com (P12)

Fast growing company seeks Project Man-
ager in the San Antonio, TX area. Minimum 5 
years’ experience in hydro vac cleaning and 
video inspection of sewer lines. Must be well 
organized and detail oriented. Must work 
well independently and in groups, have solid 
verbal and written communication skills, and 
effectively prioritizes and multitasks. Must 
have a valid driver's license and clean driv-
ing record and be willing to be mobile. This 
position requires strong coaching, leader-
ship and people development skills. NASSCO 
PACP, LACP, MACP Certification is preferred. 
Job Description: Report all field issues. Un-
derstand project plans and specifications 
completely communicates with key person-
nel and customer on a daily basis. Implement 
and follow all field safety procedures. Email 
daily updates on contract progression. Con-
sistently visits job site to review safety, work 
conditions, contract progress and personnel. 
Efficient in MS Office. Pay rate is based on 
experience. Please email to submit resume. 
gc@pvicaz.com (P11)

GapVax, Inc., a nationally recognized man-
ufacturing business, is seeking a talented, 
highly motivated individual to fill a full-time 
Sales Position in the Midwest (Iowa based 
preferred) region. GapVax is the leading 
manufacturer of industrial and municipal 
vacuum units and hydroexcavation units in 
the United States. We provide the most reli-
able, comprehensive, and efficient mobile 
vacuum units in the industrial and munici-
pal markets. Specifications of the position 
are listed on our website, www.gapvax.
com, click on the Now Hiring link in the left 
hand column. Send resumes to Lthomas@
gapvax.com or 575 Central Avenue, John-
stown, PA 15902. (CPMGBM)

pUmpS

Two (2) 4" Thompson Double Diaphragm 
Pumps: 5hp electric motor, single phase. 
Cost new - $9,000 each. Will sell both for 
$5,000 or sell individually for $3,000 each. 
Pictures are available upon request. Please 
call 910-738-5311. (PBM)

pUmpS-VACUUm

Moro AC3 $600; Wallenstein 753HV0A $750. 
Both pumps in running condition! Call for 
more information - 715-745-2006.  (P12)

Buy & Sell all makes and models, new & used 
vacuum pumps & high pressure water pumps, 
and good used replacement parts. Call for an 
inventory sheet and save. www.Vacuum 
SalesInc.com, (888)VAC-UNIT (822-8648)
 (PBM)

pUmpS-wATER
New, never used Myers D65-20 water 
pump. List price: $17,992. Sell for $9,750. 
New Rockford power take-off part number 
4-11182 - $700. 714-381-4141.  (PBM)

RENTAl EQUIpmENT

Liquid vacs, wet/dry industrial vacs, combi-
nation jetter/vacs, vacuum street sweeper & 
catch basin cleaner, truck & trailer mount-
ed jetters. All available for daily, weekly, 
monthly, and yearly rentals. VSI Rentals, 
llC, (888)VAC-UNIT (822-8648) www.
vsirentalsllc.com (PBM)

Roll-oFF TRAIlERS

2002 Int.: $27,500. 2000 Int.: $19,500. 1996 
Int.: $4,100. 1995 Int.: $16,500. 2000 Int.: 
$19,500.  2001 Int.: $21,500. 256-757-9900 
or www.pbsos.com. Equipment for sale. (PBM)

SEpTIC TRUCKS

2001 Sterling 300 CAT 8LL, 256k, 18 
front, 40 rear, with pusher axle. New Impe-
rial 4,200-gallon tank. New Masport 400. 
$72,500. Call for more info. Dave 612-221-
6416 (P11)

2007 Freightliner M2, CAT C-7 engine, Alli-
son automatic. New 2,400-gallon tank. New 
367CFM NVE pump. Includes new hoses, 
100 feet of 4” EPDM water s&d, 10 feet of 
discharge hose 6”. Only 10 hours on new 
equipment. Excellent shape. Asking $79,500 
CAD. Located in Cochrane, Ontario. Phone: 
705-272-5669 s.s_services@hotmail.com 
 (P11)

2002 Freightliner: One owner, vacuum 
pump truck for septic, grease traps, and 
storm drain service. 3,400-gallon alumi-
num tank with a 500-gallon fresh-water 
holding tank. Pressure jet & sewer jet 
capabilities. Masport vacuum pump, 
PTO drive, Caterpillar CFE3126 7.2L die-
sel engine, 300hp (Rebuilt July 2013). 
10-speed manual transmission. New 
tires. Truck runs great. Regular P&M ser-
viced. 309,987 miles. PRICED TO SELL - 
$40,000. For additional information and 
serious inquiries contact:

305-257-1711 Fl
office@aaaaboveallsungold.com

PBM

(3) 2000 International 2764: Cum-
mins ISM 400hp, Fuller 8LL trans., 
300K-360K miles, 4,000/200-gallon vac 
tank, Wittig RFL100 vac pump, jetter.

866-720-4999
www.tankservicesinc.com PBM

a

2007 Freightliner m2 Business Class: 
33k GVW, 6-speed manual, 250hp CAT, 
133k miles. NEW 2,500-gallon vacuum 
tank, Masport HXL400 pump, LED lights, 
lined hose trays, complete warranty. Call 
734-731-5256 for complete specs and 
pictures.  ...................................$49,500

734-731-5256 mI P11

2000 peterbilt 330 with 2007 Lely 
2,000-gallon tank (130,000 miles). 
6-speed transmission, NVE vacuum 
pump. 250-gallon fresh water tank with 
water pump. ............................ $32,500

254-534-5007 TX P11

VARIOUS PUMPER TRUCKS FOR SALE!!! 94 
gmc 5-speed w/3200-gallon tank (147430 
miles) $10,000; 99 FReigHtlineR PTO driv-
en 5-speed R260 vac pump w/2200-gallon 
tank $30,000; 2003 F350 5-speed (needs 
work) 350 waste/180 fresh. Fully equipped 
(209201 miles) $14,000; 2007 F650 au-
tomatic transmission (rebuilt motor!) 800 
waste/450 fresh, fully equipped $48,000. 
GREAT STARTER TRUCKS!! For pictures 
please email us: info@brunsonpump.com. 
Brumson Pump  Service,  El Paso, TX 79928 
915-858-5511 (PBM)
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SEpTIC TRUCKS

1994 Ford l8000: 3,200-gallon Im-
perial, 400 Masport, 16 front, 40 rears, 
working daily. Great little truck! $24,500. 
Call with questions.

Dave 612-221-6355 mN P11

a

2005 Freightliner: Like brand new! 
173,138 current miles. Tank, pump and 
hoses have only been used 46 times! 
6-speed transmission, CAT C7 230hp. 
Power windows & locks, AC, heated mir-
rors. Two 50-gallon fuel tanks. 2,30-gal-
lon steel vac tank. Jurop PN 84 pump. 3" 
inlet, 4" dump. Hose hangers, sight eyes, 
work lights, heated valves. 150' HPDM 
vac hose. Crust buster. Asking ..$58,000

605-342-6066 SD P12

  

Great Buy for $29,500... 2000 Ford 
Sterling L7500 pumper truck, 2,000-gal-
lon tank, Jurop pump, 156,993 miles.

912-632-8883 GA
smcdispatch@accessatc.net P11

2006 International 7500-HT570: 10-spd. 
18K front 40K rear, 168K miles, 4,000-gallon 
aluminum tank built by Imperial. $125,000 
775-315-5140 (P11)

2007 Ford 750: Progress tank 1,850-waste/ 
250-fresh. 65,000 miles. Still in service. 
Auto, a/c, pto water jet. Selling due to need 
for larger truck. Call Mike 607-327-1033 for 
info and pic. Asking 50,000. (P12)

2005 peterbilt 379 C-15 CAT 475hp 
Pre-emission, Tri-Axle, 80K, 2010 tank 
4,200 gallon, Fruitland 500. Fresh DOT 
paperwork, mint condition. Can email 
pix .................................$105,000 B/O

203-879-3746 CT P11

Turn-Key Vacuum Tank Units: 
3,600-gallon, unit mounted on your 
truck or ours; $20,500. 3,200-gal-
lon truck units; 19,000. 2,500-gallon 
truck units; $17,500. 2,000-gallon 
truck units; $16,500. Self-contained 
vacuum skids, 1,000-gallon; $10,500, 
and 1,500-gallon; $12,500, PortaPotty 
trucks and any custom options or sizes 
available!

Texla Services
936-641-3938

www.texlaservices.com P11

2000 Sterling with 285 Cummins: Pre-
emissions, tri-axle with tag, all new tires, 
4,400-gallon T-Line tank, MEC 8000 pump, 
new paint, air valve, all new brakes, bushings, 
and leaf springs, nice truck. 715-923-4127. 
 (P11)

2004 Peterbilt 340 pre-emissions: 3,600-gal-
lon Transway tank and pump, C-7 CAT en-
gine, 8LL transmission, 2004 stainless-steel 
chrome package, aluminum rims, air-ride 
suspension, air valve. 715-923-4127. (P11)

2006 Chevy C7500: Isuzu 7.8 Duramax 
turbo diesel engine, 230 hp, factory exhaust 
brake, Allison MD 3060 6-spd. auto. trans. 
33,000 GVW. New 2,500-gallon tank - you 
choose pump. www.pumpertrucksales.com. 
Call JR. @ 720-253-8014, CO. (PBM)

1997 International 4900, 210 hp, 5-spd, 
newer 1,500-gallon vacuum tank, Morrow 
M10 pump. www.pumpertrucksales.com. 
Call JR. @ 720-253-8014, CO. $17,000.(PBM)

1992 International 4900: DT466 
Diesel, 7-speed synchronized transmis-
sion, double frame, newer front and rear 
springs, newer kingpins. Truck in good 
working order. 3,500-gallon carbon 
steel tank. Tank mounted with spring 
mounts. newer Manways, newer Bat-
tioni vacuum pump, 300cfm. Truck well 
maintained. Tires 80 percent all around. 
Truck comes with 5 hoses. Ready to 
work. GOOD STARTER TRUCK- North of 
Boston, MA  ............................  $23,500

Call Dustin 978-468-9001 P11

1998 peterbilt 378 C-12 380hp with 
Jake, 13-speed, 266" wheelbase. 12,000 
fronts/36,000 rears. 997,442 miles. 
4,800-gallon tank with Masport pump. 
Double frame, rebuilt, #2090. ....$55,000

262-652-7922 wI
www.milesleasing.com P11

1998 Mack tri-axle 5,000-gallon septic 
pump truck with Masport pump. 8LL Fuller 
transmission. Mack 350hp engine. Pictures 
available. $36,900. Call Frank 978-970-
5800 (PBM) 

1990 Volvo WIG with 3,200-gallon tank. 
Cummins Big Cam M11. Fuller 9-speed. Re-
built National pump. Used daily. Has current 
DOT and new tires on drive. Locking diffs/3-
stage jake. $20,000. Questions call Chris @ 
218-343-0108. (P11)

2003 International 4300: Allison auto.,136k 
miles, new 1,850 gallon steel vac tank, under 
CDL; work in progress - you choose pump. 
www.pumpertrucksales.com. Call JR. @ 720-
253-8014, CO. (PBM)

2008 Ford F750: 7-speed, 260hp Cum-
mins, exhaust brake, rear lockers, new 
2,500-gallon steel vac tank - you choose the 
pump. www.pumpertrucksales.com. Call JR. 
@ 720-253-8014, CO. (PBM)

1996 western Star: Detroit Series 60, 
18-speed transmission. Hendricks suspen-
sion. 3,365-gallon vacuum tank, Masport 
400 pump. www.pumpertrucksales.com. 
Call JR. @ 720-253-8014, CO. (PBM)

1994 petebilt 377: Detroit Series 60, 
10-speed transmission. 3,365-gallon vacu-
um tank, Masport HXL pump. www.pumper-
trucksales.com. Call JR. @ 720-253-8014, 
CO. (PBM)

Pre-owned Progress 4,400 U.S. gallon, alu-
minum, vacuum-pressure tank. Mounted 
on  1995 Peterbilt 377 cab and chas-
sis with a Masport HXL400WV vacuum 
pressure pump package. (Stock #8258V) 
www.VacuumSalesInc.com, (888) VAC-
UNIT (822-8648) (PBM)

Pre-owned 3,500 U.S. gallon, carbon steel, 
vacuum-pressure tank. Mounted on a 2000 
Sterling cab and chassis - No Pump Package. 
(Stock #8719V) www.VacuumSalesInc.
com, (888) VAC-UNIT (822-8648) (PBM)

2008 U.S. carbon steel 4,000-gallon tank 
with a NVE vacuum pump PTO to gear-
box drive mounted on a 2004 Peterbilt 
378 cab and chassis. (Stock #4897V) 
www.VacuumSalesInc.com, (888) VAC-
UNIT (822-8648) (PBM)

Pre-owned Presvac, 5,000 U.S. gallon, car-
bon steel, vacuum-pressure tank. Mounted 
on 2004 Western Star cab and chassis with 
a Masport 20W vacuum pressure pump 
package. (Stock #3363V) www.Vacuum 
SalesInc.com, (888) VAC-UNIT (822-
8648) (PBM) 

Pre-owned Coleman 3,500 U.S. gallon car-
bon steel vacuum tank, mounted on a 1989 
Peterbilt 377 cab and chassis and a Thomp-
son Tank pump package. (Stock #9643C) 
www.VacuumSalesInc.com, (888) VAC-
UNIT (822-8648) (PBM)

New 4,600 U.S. gallon, carbon steel vacuum 
tank and a RCF 500 vacuum-pressure pump 
installed on a (1) 2012 & (4) 2013 International 
7600s cab and chassis. (Stock #13509 A-E) 
www.VacuumSalesInc.com, (888) VAC-
UNIT (822-8648) (PBM) 

(4) 2012 and (3) 2013 Peterbilt 388’s cab 
and chassis with a new 4,600 U.S. gallon, 
carbon steel vacuum tanks and RCF 500 
vacuum-pressure pumps. (Stock #13511 
B-H) www.VacuumSalesInc.com, (888) 
VAC-UNIT (822-8648) (PBM)

SERVICE/REpAIR

Dynamic Repairs - Inspection Cam-
era Repairs: 48 hour turn-around time. 
General Wire, Ratech, Ridgid, Electric Eel, 
Gator Cams, Insight Vision, Vision Intrud-
ers. Quality service on all brands. Rental 
equipment available. For more info call 
Jack at 973-478-0893. Lodi, New Jersey. 
 (PBM)

SlUDGE ApplICAToRS

Ag-Chem Floater: 3,500-gallon tank, 
500cfm Moro vacuum pump. New trans-
mission, new clutch, new transfer case, 
new knuckles and joints. Very good run-
ning 3208 CAT, uses no oil. Well-main-
tained unit, 5-shank toolbar. Lots invested 
in last two years, have all maintainence 
records. Asking $33,000 or best offer. 
Ready to work.

Call Don 608-558-0870, wI P11

Seven (7) Firestone 18-22.5 All-Terrain tires 
on 10-hole HD wheels,$945. Also one 66 x 
43.00-25 terra tire and wheel, $250. Call 
262-483-6380 (P12)

STREET SwEEpERS

2007 Tymco DST-4: Gutter broom drop 
down, dual-tilt hopper, deluge steel and poly 
brooms. Kubota 350 hrs. Isuzu NQR 10,000 
miles. 17,950 GVW. Load sensor. 6-cyl. en-
gine, automatic trans., A/C, foam-filled tires. 
$80,000. Jeff 317-258-4900. (P11)

TANKS

NEw 4,700-gallon pik Rite vacuum 
tanks. Three in stock - Ready to go. 
Silver color, polished aluminum hose 
trays, spray bed liner. Shipping available. 
................................................ $29,500 

570-673-5055 pA
www.watsondieselinc.com P11

2007 VE Enterprises Portable Storage Tank: 
10,000-gallon rolloff liquid waste storage 
tank. Four 6" loading ports, 3" mixing line, 
36" manway. $9,500 OBO. Pics on request. 
262-483-6380 (P12)

Pre-owned petroleum, steel, 3,800 U.S. gal-
lon, carbon steel, vacuum pressure tank. 
www.VacuumSalesInc.com, (888) VAC-
UNIT (822-8648) (PBM) 

Vacuum Tanks - New: Sizes from 1,900-
4,000 gallons. Great deals! Check us out: 
3,600-gallon for $14,000 and 4,000-gal-
lon for $15,000. All complete! Will make 
you a great deal! Delivery available. 
www.JEagleTanks.com. Contact Jerry: 
JEagleTanks@yahoo.com or 800-721-
2774. (PBM)

Pre-owned Coleman 3-compartment: 600 
waste, 250 fresh, 100 chemical, stainless 
steel vacuum tank with a Masport vacuum 
pressure pump package, tank only. (Stock 
#2282V) www.VacuumSalesInc.com, 
(888) VAC-UNIT (822-8648) (PBM) 

ToolS

Crust Busters: Portable, lightweight ma-
chine, guaranteed to mix up septic tanks and 
grease traps! Save time and money! www.
crustbusters.com, 1-888-878-2296. (PBM)

T&T Tools, Probes, Hooks: Probes feature 
steel shafts with threaded and hardened tips. 
The insulated mighty probe™ tested to 
50,000 volts. Top poppers™ open manhole 
covers easily. Free catalog.  www.TandT 
tools.com. Phone 800-521-6893. (PBM)

ToYS

Septic pumper and vacuum die-cast toy 
trucks: In your choice of colors and logos, 
several cabs available. Call 877-450-2100, 
write to Granite State Collectibles, PO Box 
440, New Ipswich, NH 03071; or www.
granitestatecollectibles.com. (PBM)

TRAIlERS- 
VACUUm/TANKER

2009-2012 Vacuum Trailers - steel or alumi-
num available. 5,500 gallon - 6,300 gallons 
capacity. All trailers are in excellent condi-
tion - used to haul fresh water. Equipped with 
digital gauges, custom drip pans, cat walks. 
These trailers are in excellent condition, 
ready to be sold. Please call for information. 
607-776-7997 ask for Phil or Mary.  Also 
607-368-0543 ask for Phil. We can deliver 
to any place in the U.S.  (P11)

2011 Galyean Vacuum Tanker: This 
tanker is loaded with EXTRAS! Light kit, 
Air-ride suspension, aluminum wheels, 
NEW brakes, good tires, full-length side 
trays, 607 Challenger pump and SEVERAL 
different size hoses and fittings to start 
work right away. The tanker has gone 
through it's annual DOT inspection and 
then parked. Ready for sale.  ..... $40,000

nodtruck@aol.com
678-205-6959, oR P11

1991 heil  D.O.T. in test. Stainless 
steel vacuum 5,500 gallons. Fresh an-
nual inspection. Good tires and brakes. 
Hydraulic driven vacuum pump. New 6" 
air-actuated stainless steel bottom gate 
valve.  ..................................... $56,000

For more photos visit
www.IndustrialwasteRecovery.com

P12

 

Imperial Vacuum Trailers: In stock, 
6000- and 6300-gallon aluminum single-
compartment Imperial vacuum trailers.

Call mike
800-558-2945 Ext. 328 PBM

New Presvac, 5,500 U.S. gallon, carbon 
steel DOT certified 412 vacuum pressure 
trailer with a front porch mounted PVB-750 
vacuum pressure pump, driven by a Deutz 
air-cooled diesel engine. (Stock #13525V) 
www.VacuumSalesInc.com, (888) VAC-
UNIT (822-8648) (PBM)

4,000-gallon Lely Self-Contained Vac/Press 
Tanker: Isuzu motor, Fruitland RCF 500 vac-
uum pump, Evans tri-axle trailer with alumi-
num wheels. Excellent condition - $27,500. 
Pictures are available upon request. Please 
call 910-738-5311.  (PBM)

2001 Brenner: Code stainless steel 
tanker, tri-axle, 6,000-gallon stainless 
steel tank, insulated. Weight: 16,420. 
Hendrickson Air Ride 80% brakes & 
tires, 43' length, 35 1/2 to king pin rat 
hole baffles.  ............................ $34,500

503-969-9545 or
503-682-8000 oR P10

1994 Presvac 5,500 gallon non-code vacu-
um trailer, Reyco spring suspension, 80%+ 
brakes, tires. No rust on frame or suspen-
sion. KLM Companies 617-909-9044  (PBM)

TRUCKS
(DUmp, mISC.)

1990 Mack R Model. 350hp. Mack 9-spd 
Camelsback. Mack rears. 3,800-gallon vac 
tank. Hose, etc. Marcell, MN 218-244-0867 
$25,500 (P11)

1992 Mack RD690S pump/vacuum truck. 
Clean, well cared, well serviced and reliable 
vacuum truck. Runs great. NEW clutch, paint, 
tires. Pump system is 2 yrs. old. 3,000-gallon 
tank. $26,000. Sam 516-480-3950 (P12)
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SEpTIC TRUCKS

1994 Ford l8000: 3,200-gallon Im-
perial, 400 Masport, 16 front, 40 rears, 
working daily. Great little truck! $24,500. 
Call with questions.

Dave 612-221-6355 mN P11

a

2005 Freightliner: Like brand new! 
173,138 current miles. Tank, pump and 
hoses have only been used 46 times! 
6-speed transmission, CAT C7 230hp. 
Power windows & locks, AC, heated mir-
rors. Two 50-gallon fuel tanks. 2,30-gal-
lon steel vac tank. Jurop PN 84 pump. 3" 
inlet, 4" dump. Hose hangers, sight eyes, 
work lights, heated valves. 150' HPDM 
vac hose. Crust buster. Asking ..$58,000

605-342-6066 SD P12

  

Great Buy for $29,500... 2000 Ford 
Sterling L7500 pumper truck, 2,000-gal-
lon tank, Jurop pump, 156,993 miles.

912-632-8883 GA
smcdispatch@accessatc.net P11

2006 International 7500-HT570: 10-spd. 
18K front 40K rear, 168K miles, 4,000-gallon 
aluminum tank built by Imperial. $125,000 
775-315-5140 (P11)

2007 Ford 750: Progress tank 1,850-waste/ 
250-fresh. 65,000 miles. Still in service. 
Auto, a/c, pto water jet. Selling due to need 
for larger truck. Call Mike 607-327-1033 for 
info and pic. Asking 50,000. (P12)

2005 peterbilt 379 C-15 CAT 475hp 
Pre-emission, Tri-Axle, 80K, 2010 tank 
4,200 gallon, Fruitland 500. Fresh DOT 
paperwork, mint condition. Can email 
pix .................................$105,000 B/O

203-879-3746 CT P11

Turn-Key Vacuum Tank Units: 
3,600-gallon, unit mounted on your 
truck or ours; $20,500. 3,200-gal-
lon truck units; 19,000. 2,500-gallon 
truck units; $17,500. 2,000-gallon 
truck units; $16,500. Self-contained 
vacuum skids, 1,000-gallon; $10,500, 
and 1,500-gallon; $12,500, PortaPotty 
trucks and any custom options or sizes 
available!

Texla Services
936-641-3938

www.texlaservices.com P11

2000 Sterling with 285 Cummins: Pre-
emissions, tri-axle with tag, all new tires, 
4,400-gallon T-Line tank, MEC 8000 pump, 
new paint, air valve, all new brakes, bushings, 
and leaf springs, nice truck. 715-923-4127. 
 (P11)

2004 Peterbilt 340 pre-emissions: 3,600-gal-
lon Transway tank and pump, C-7 CAT en-
gine, 8LL transmission, 2004 stainless-steel 
chrome package, aluminum rims, air-ride 
suspension, air valve. 715-923-4127. (P11)

2006 Chevy C7500: Isuzu 7.8 Duramax 
turbo diesel engine, 230 hp, factory exhaust 
brake, Allison MD 3060 6-spd. auto. trans. 
33,000 GVW. New 2,500-gallon tank - you 
choose pump. www.pumpertrucksales.com. 
Call JR. @ 720-253-8014, CO. (PBM)

1997 International 4900, 210 hp, 5-spd, 
newer 1,500-gallon vacuum tank, Morrow 
M10 pump. www.pumpertrucksales.com. 
Call JR. @ 720-253-8014, CO. $17,000.(PBM)

1992 International 4900: DT466 
Diesel, 7-speed synchronized transmis-
sion, double frame, newer front and rear 
springs, newer kingpins. Truck in good 
working order. 3,500-gallon carbon 
steel tank. Tank mounted with spring 
mounts. newer Manways, newer Bat-
tioni vacuum pump, 300cfm. Truck well 
maintained. Tires 80 percent all around. 
Truck comes with 5 hoses. Ready to 
work. GOOD STARTER TRUCK- North of 
Boston, MA  ............................  $23,500

Call Dustin 978-468-9001 P11

1998 peterbilt 378 C-12 380hp with 
Jake, 13-speed, 266" wheelbase. 12,000 
fronts/36,000 rears. 997,442 miles. 
4,800-gallon tank with Masport pump. 
Double frame, rebuilt, #2090. ....$55,000

262-652-7922 wI
www.milesleasing.com P11

1998 Mack tri-axle 5,000-gallon septic 
pump truck with Masport pump. 8LL Fuller 
transmission. Mack 350hp engine. Pictures 
available. $36,900. Call Frank 978-970-
5800 (PBM) 

1990 Volvo WIG with 3,200-gallon tank. 
Cummins Big Cam M11. Fuller 9-speed. Re-
built National pump. Used daily. Has current 
DOT and new tires on drive. Locking diffs/3-
stage jake. $20,000. Questions call Chris @ 
218-343-0108. (P11)

2003 International 4300: Allison auto.,136k 
miles, new 1,850 gallon steel vac tank, under 
CDL; work in progress - you choose pump. 
www.pumpertrucksales.com. Call JR. @ 720-
253-8014, CO. (PBM)

2008 Ford F750: 7-speed, 260hp Cum-
mins, exhaust brake, rear lockers, new 
2,500-gallon steel vac tank - you choose the 
pump. www.pumpertrucksales.com. Call JR. 
@ 720-253-8014, CO. (PBM)

1996 western Star: Detroit Series 60, 
18-speed transmission. Hendricks suspen-
sion. 3,365-gallon vacuum tank, Masport 
400 pump. www.pumpertrucksales.com. 
Call JR. @ 720-253-8014, CO. (PBM)

1994 petebilt 377: Detroit Series 60, 
10-speed transmission. 3,365-gallon vacu-
um tank, Masport HXL pump. www.pumper-
trucksales.com. Call JR. @ 720-253-8014, 
CO. (PBM)

Pre-owned Progress 4,400 U.S. gallon, alu-
minum, vacuum-pressure tank. Mounted 
on  1995 Peterbilt 377 cab and chas-
sis with a Masport HXL400WV vacuum 
pressure pump package. (Stock #8258V) 
www.VacuumSalesInc.com, (888) VAC-
UNIT (822-8648) (PBM)

Pre-owned 3,500 U.S. gallon, carbon steel, 
vacuum-pressure tank. Mounted on a 2000 
Sterling cab and chassis - No Pump Package. 
(Stock #8719V) www.VacuumSalesInc.
com, (888) VAC-UNIT (822-8648) (PBM)

2008 U.S. carbon steel 4,000-gallon tank 
with a NVE vacuum pump PTO to gear-
box drive mounted on a 2004 Peterbilt 
378 cab and chassis. (Stock #4897V) 
www.VacuumSalesInc.com, (888) VAC-
UNIT (822-8648) (PBM)

Pre-owned Presvac, 5,000 U.S. gallon, car-
bon steel, vacuum-pressure tank. Mounted 
on 2004 Western Star cab and chassis with 
a Masport 20W vacuum pressure pump 
package. (Stock #3363V) www.Vacuum 
SalesInc.com, (888) VAC-UNIT (822-
8648) (PBM) 

Pre-owned Coleman 3,500 U.S. gallon car-
bon steel vacuum tank, mounted on a 1989 
Peterbilt 377 cab and chassis and a Thomp-
son Tank pump package. (Stock #9643C) 
www.VacuumSalesInc.com, (888) VAC-
UNIT (822-8648) (PBM)

New 4,600 U.S. gallon, carbon steel vacuum 
tank and a RCF 500 vacuum-pressure pump 
installed on a (1) 2012 & (4) 2013 International 
7600s cab and chassis. (Stock #13509 A-E) 
www.VacuumSalesInc.com, (888) VAC-
UNIT (822-8648) (PBM) 

(4) 2012 and (3) 2013 Peterbilt 388’s cab 
and chassis with a new 4,600 U.S. gallon, 
carbon steel vacuum tanks and RCF 500 
vacuum-pressure pumps. (Stock #13511 
B-H) www.VacuumSalesInc.com, (888) 
VAC-UNIT (822-8648) (PBM)

SERVICE/REpAIR

Dynamic Repairs - Inspection Cam-
era Repairs: 48 hour turn-around time. 
General Wire, Ratech, Ridgid, Electric Eel, 
Gator Cams, Insight Vision, Vision Intrud-
ers. Quality service on all brands. Rental 
equipment available. For more info call 
Jack at 973-478-0893. Lodi, New Jersey. 
 (PBM)

SlUDGE ApplICAToRS

Ag-Chem Floater: 3,500-gallon tank, 
500cfm Moro vacuum pump. New trans-
mission, new clutch, new transfer case, 
new knuckles and joints. Very good run-
ning 3208 CAT, uses no oil. Well-main-
tained unit, 5-shank toolbar. Lots invested 
in last two years, have all maintainence 
records. Asking $33,000 or best offer. 
Ready to work.

Call Don 608-558-0870, wI P11

Seven (7) Firestone 18-22.5 All-Terrain tires 
on 10-hole HD wheels,$945. Also one 66 x 
43.00-25 terra tire and wheel, $250. Call 
262-483-6380 (P12)

STREET SwEEpERS

2007 Tymco DST-4: Gutter broom drop 
down, dual-tilt hopper, deluge steel and poly 
brooms. Kubota 350 hrs. Isuzu NQR 10,000 
miles. 17,950 GVW. Load sensor. 6-cyl. en-
gine, automatic trans., A/C, foam-filled tires. 
$80,000. Jeff 317-258-4900. (P11)

TANKS

NEw 4,700-gallon pik Rite vacuum 
tanks. Three in stock - Ready to go. 
Silver color, polished aluminum hose 
trays, spray bed liner. Shipping available. 
................................................ $29,500 

570-673-5055 pA
www.watsondieselinc.com P11

2007 VE Enterprises Portable Storage Tank: 
10,000-gallon rolloff liquid waste storage 
tank. Four 6" loading ports, 3" mixing line, 
36" manway. $9,500 OBO. Pics on request. 
262-483-6380 (P12)

Pre-owned petroleum, steel, 3,800 U.S. gal-
lon, carbon steel, vacuum pressure tank. 
www.VacuumSalesInc.com, (888) VAC-
UNIT (822-8648) (PBM) 

Vacuum Tanks - New: Sizes from 1,900-
4,000 gallons. Great deals! Check us out: 
3,600-gallon for $14,000 and 4,000-gal-
lon for $15,000. All complete! Will make 
you a great deal! Delivery available. 
www.JEagleTanks.com. Contact Jerry: 
JEagleTanks@yahoo.com or 800-721-
2774. (PBM)

Pre-owned Coleman 3-compartment: 600 
waste, 250 fresh, 100 chemical, stainless 
steel vacuum tank with a Masport vacuum 
pressure pump package, tank only. (Stock 
#2282V) www.VacuumSalesInc.com, 
(888) VAC-UNIT (822-8648) (PBM) 

ToolS

Crust Busters: Portable, lightweight ma-
chine, guaranteed to mix up septic tanks and 
grease traps! Save time and money! www.
crustbusters.com, 1-888-878-2296. (PBM)

T&T Tools, Probes, Hooks: Probes feature 
steel shafts with threaded and hardened tips. 
The insulated mighty probe™ tested to 
50,000 volts. Top poppers™ open manhole 
covers easily. Free catalog.  www.TandT 
tools.com. Phone 800-521-6893. (PBM)

ToYS

Septic pumper and vacuum die-cast toy 
trucks: In your choice of colors and logos, 
several cabs available. Call 877-450-2100, 
write to Granite State Collectibles, PO Box 
440, New Ipswich, NH 03071; or www.
granitestatecollectibles.com. (PBM)

TRAIlERS- 
VACUUm/TANKER

2009-2012 Vacuum Trailers - steel or alumi-
num available. 5,500 gallon - 6,300 gallons 
capacity. All trailers are in excellent condi-
tion - used to haul fresh water. Equipped with 
digital gauges, custom drip pans, cat walks. 
These trailers are in excellent condition, 
ready to be sold. Please call for information. 
607-776-7997 ask for Phil or Mary.  Also 
607-368-0543 ask for Phil. We can deliver 
to any place in the U.S.  (P11)

2011 Galyean Vacuum Tanker: This 
tanker is loaded with EXTRAS! Light kit, 
Air-ride suspension, aluminum wheels, 
NEW brakes, good tires, full-length side 
trays, 607 Challenger pump and SEVERAL 
different size hoses and fittings to start 
work right away. The tanker has gone 
through it's annual DOT inspection and 
then parked. Ready for sale.  ..... $40,000

nodtruck@aol.com
678-205-6959, oR P11

1991 heil  D.O.T. in test. Stainless 
steel vacuum 5,500 gallons. Fresh an-
nual inspection. Good tires and brakes. 
Hydraulic driven vacuum pump. New 6" 
air-actuated stainless steel bottom gate 
valve.  ..................................... $56,000

For more photos visit
www.IndustrialwasteRecovery.com

P12

 

Imperial Vacuum Trailers: In stock, 
6000- and 6300-gallon aluminum single-
compartment Imperial vacuum trailers.

Call mike
800-558-2945 Ext. 328 PBM

New Presvac, 5,500 U.S. gallon, carbon 
steel DOT certified 412 vacuum pressure 
trailer with a front porch mounted PVB-750 
vacuum pressure pump, driven by a Deutz 
air-cooled diesel engine. (Stock #13525V) 
www.VacuumSalesInc.com, (888) VAC-
UNIT (822-8648) (PBM)

4,000-gallon Lely Self-Contained Vac/Press 
Tanker: Isuzu motor, Fruitland RCF 500 vac-
uum pump, Evans tri-axle trailer with alumi-
num wheels. Excellent condition - $27,500. 
Pictures are available upon request. Please 
call 910-738-5311.  (PBM)

2001 Brenner: Code stainless steel 
tanker, tri-axle, 6,000-gallon stainless 
steel tank, insulated. Weight: 16,420. 
Hendrickson Air Ride 80% brakes & 
tires, 43' length, 35 1/2 to king pin rat 
hole baffles.  ............................ $34,500

503-969-9545 or
503-682-8000 oR P10

1994 Presvac 5,500 gallon non-code vacu-
um trailer, Reyco spring suspension, 80%+ 
brakes, tires. No rust on frame or suspen-
sion. KLM Companies 617-909-9044  (PBM)

TRUCKS
(DUmp, mISC.)

1990 Mack R Model. 350hp. Mack 9-spd 
Camelsback. Mack rears. 3,800-gallon vac 
tank. Hose, etc. Marcell, MN 218-244-0867 
$25,500 (P11)

1992 Mack RD690S pump/vacuum truck. 
Clean, well cared, well serviced and reliable 
vacuum truck. Runs great. NEW clutch, paint, 
tires. Pump system is 2 yrs. old. 3,000-gallon 
tank. $26,000. Sam 516-480-3950 (P12)
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TRUCKS
(DUmp, mISC.)

2004 Sterling lT9500, Detroit MBE 
4000, Allison transmission, drop axle, 
fresh paint. Presvac 3,000-gallon tank, 
300 gallon water, Masport H15W pump, 
18hp 10gpm line jetter. 275,000 miles 
................................................ $66,800

800-839-0832 NJ P11

2001 International vacuum/septic truck used 
for septics and grease traps. 1,500-gallon 
hydraulic tank, vacuum pump, Allison en-
gine, 200,000 miles. Includes jetting ma-
chine with 2 lines and a camera. Fully opera-
tional, ready to work! $19,500 OBO. Call Joe 
for additional info and pictures, or to make 
an offer at 760-703-0714. (P11)

1989 GMC Vacuum Truck: Tandem third axle, 
air lift, 3,600 gallon. 90,000 miles. Caterpil-
lar with Allison auto. Air shift PTO. Runs, 
drives, looks good. Very clean. $21,500. 
937-674-7288 (P11)

1999 Freightliner: Fuller 10-speed, m-11-
350 hp, Jurop PNR-142, air cooled. About 20 
hrs. Rebuilt pump. $23,000. Have pictures if 
interested, call at 865-463-9641 or email at 
ruralseptic@comcast.net if interested. (P11)

2002 International 4900 pump truck. 
182,000 miles. Spicer 9-speed transmis-
sion. 3,300-gallon Heil aluminum tank. 
300-gallon freshwater tank. $44,500. Call 
815-693-0502.  (P12)

FOR SALE Heavy Spec Peterbilt Trucks: Mile-
age range 300,000 to 600,000. Vacuum 
pumps are on trucks. These trucks are ready 
to be sold and can be delivered to any place 
in the U.S. Several options to choose from. 
Also have vacuum trailers available - can be 
sold as a unit or individually. Please call Phil 
or Mary at 607-776-7997 for more details. 
Also 607-368-0543 Phil.  (P11)

2005 GmC: Cab & chassis, TV 500, 7.8 L, 
200 hp, Duramax, auto, under CDL. We have 
in stock both new aluminum and steel tanks 
from 850 to 4,200 gallons. www.pumper-
trucksales.com. Call JR. @ 720-253-8014, 
CO.  (PBM)

TRUCKS-
hIGh pRESSURE

a

1988 mack Dm 27" Wet Vac, 500cfm, 
3,500-gallon tank (3,000/500), Mack 
engine, trans and rear end. Camelback 
suspension, low miles, former refinery 
cleaning truck. $24,900 FOB Minnesota. 
Also have industrial engines and hydro-
blasting equipment for sale.

Call Tim 763-443-5978 mN
tim@road-rite.com P11

TV INSpECTIoN

Three (3) used sewer, camera/pipe 
inspection vans in Colorado Springs, 
CO. All former city units. Fully operational 
when sold to us. All rust-free units with 
generators and rooftop air. We are sell-
ing ONLY COMPLETE UNITS. NO PARTS 
OR CAMERA SALES. 91-20: GMC Ar-
ies equipment, 15,000 miles, $20,000. 
98-48: GMC CUES equipment, 73,000 
miles, $30,000. 03-21: Ford RST equip-
ment, 42,000 miles, $40,000. Please 
call Dustin for additional information and 
LOTS of pictures.

719-494-4927 Co P12

Miscellaneous RST Inspection Equipment: 
Mainline cable reel; Mainline controller; 
Standard mainline transporter. OE II Cameras 
and other misc. items. Call for list: Jason 
317-557-4993 or Jeff 317-258-4900 (P11)

New, never-been-used Aries TR3300 Path-
finder pan & tilt camera system. 6” steer-
able self-propelled tractor, 20” downrigger 
assembly, Saturn III HV color case unit video/
keyboard/control module/DVD/VCR. Match-
es pipe contour, power forward/reverse, 
steer-left/right, superior maneuverability.
Continuous-duty drive motors, 6” relined 
to 24” sewer lines. 512Hz detachable lo-
cating beacon. Rear-viewing camera quick 
retrieval - up to 200’/min. $40,000 OBO. 
925-784-0330 (PBM)

Aries dual mode thermal imaging pan & 
tilt color 360-degree continuous rotation 
sewer camera. Infrared mode finds hidden 
sewer laterals behind pipe liner. Pinpoint 
hidden lateral connections. $25,000 OBO. 
925-784-0330. (PBM)

VACUUm EQUIpmENT

2007 Conde Pro-Vac 60-gallon aluminum 
machine. Very little use. Custom trailer with 
ramp and winch for easy on and off. Lock-
able carry rack for machine and 225-gallon 
holding tank also. Good tires and custom 
wheels on trailer. $4,500 and you're King of 
the Food Court. Brian 901-461-8776 (PBM)

VACUUm loADERS

2008 Sterling with a Guzzler wet/dry in-
dustrial vacuum loader, 18-yard debris 
body, dump type, carbon steel vacuum tank. 
(Stock #2347V) www.VacuumSalesInc.com, 
(888) VAC-UNIT (822-8648) (PBM) 

2013 Western Star cab and chassis with a Pow-
er Vac 5300, 3,250 U.S. gallon, carbon steel, 
DOT 407/412 regulations, vacuum tanker with 
a Hibon PD blower, 5300 SCFM w/ vacuum to 
28" mercury, dump type with full open rear door 
and a Presvac PVB 750 vacuum-pressure pump. 
(Stock #13518V) www.VacuumSalesInc.com, 
(888) VAC-UNIT (822-8648) (PBM)

Guzzler Vacuum Truck on a 2007 chassis. 
Ready to work! For more information visit 
www.usienviro.com/equipment-for-sale 
.................................................$98,000. 

Call Tom at
423-240-9737 P11

1995 Ford lTS9000 Supersucker: 
27" blower, 3,000-gallon tank, 9,575 
miles. Completely refurbished, ready to 
go.  .......................................... $69,000

617-212-0162 mA P11

VANES
 

American Industrial Components: Our vanes 
are manufactured from the highest quality 
laminated materials available and are fabri-
cated to exact tolerances and specifications. 
800-272-7557. (PBM)

Bullet proof your pump with Kevlar blades. 
Powerflo’s Dura Flo Vanes are premium qual-
ity, long lasting and heat resistant. Same day 
shipment on most models: Jurop, Battioni, 
Moro, Masport, Fruitland, Demag. Call Pow-
erflo Products 800-758-4788 or purchase 
online at www.powerflo.com. (PBM)

wANTED
Wanted to Buy: Vactor 2100s and late model 
Guzzlers. Cash. Phone 800-336-4369. 
 (CPBM)

WANTED: Olympic/Olympia restroom trailers. 
All sizes, all years wanted for immediate 
purchase. Call 1-800-634-2085. (P11)

wATERBlASTING

WATER JETTING EQUIPMENT: We sell, repair 
and retrofit water blasters. Visit us at: www.
waterjettingequipment.com or phone 714-
259-7700. (PBM)

2006 Jetstream 3600 Series 27gpm@10K, 
175hp John Deere. Excellent condition. 440-
813-0025 (P01)

Gardner Denver T-375M: Bare Shaft pump. 
Gardner Denver T450M Bare Shaft pump 
NLB 20-200: 12 gpm @ 20,000 psi. Gardner 
Denver LC-1500: 390 gpm max, 15,000 psi 
max. NLB 36-200 6 gpm @ 36,000 psi. HT-
150S 25 gpm max 10,000 psi max, Shell Side 
Machine, Wheatley 165: 30 gpm @ 10,000 
psi, Wheatley 165: 17 gpm @ 20,000 psi. 
Wheatley 125 with aluminum bronze fluid 
end. Boatman Ind. 713-641-6006. View @
www.boatmanind.com. (PBM)
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• Cat motor 
• 10 speed tandem axle 
• 1,500 gallon water capacity
• 18" Roots blower 

•  80 gpm @ 2,500 psi  
Rodder pump 

• 15 yd debris tank
• Ready to work

Price 
Reduced 954-782-6752

$80,000

FOR SALEFOR SALE
2000 Sterling Vactor 2100

4" to 12" 
Male Coupler

4" and 6" High4" and 6" High
Abrasive Bulk Nozzles

6" and 8" 
Aluminum Weldon

Male and FemaleMale and Female
4” to 12” End Plugs4” to 12” End Plugs

Irrigation fittings are for irrigating – NOT vacuum.
How many dollars are you spending

 SUCKING AIR?
Industry-proven, quality vacuum couplings from Bandlock will put money into your pockets.

From Our Web Site!

MADE IN 
THE U.S.A.

Superior “Quick” Connect Vacuum And 
Pressure Couplings And Accessories

BANDLOCK 
Reducers

4" to 12" 
Female Coupler

Steel
Crown
4", 6"
and 8"
Press
End

Steel
Crown
4", 6"
and 8"
Press
End

Standard & International
EZ Lift Clamps 4" to 12"

Wet Valve, 6",
360° Injected
Wet Valve, 6",
360° Injected

BANDLOCK “Y”’sBANDLOCK “Y”’s

Aluminum & Steel PipeAluminum & Steel Pipe

Hazardous Material 
Profile Gaskets (Safety)
Hazardous Material 
Profile Gaskets (Safety)

Rubber GasketsRubber Gaskets

Special “Y” ReducersSpecial “Y” Reducers

Recognized
as the
#1

Relief Valve
in the World

Close Tolerance 
Couplers And 
Fittings Bring 

“Safety” To Your 
Work Place. 

4" to 12" 
Male Coupler

Abrasive Bulk Nozzles

6" and 8" 
Aluminum Weldon

BANDLOCK 
Reducers

4" to 12" 
Female Coupler

EZ Lift Clamps 4" to 12"

Recognized
as the
#1

Relief Valve
in the World

Close Tolerance 
Couplers And 
Fittings Bring 

“Safety” To Your 
Work Place. 

Standard & International

www.bandlockcouplers.com

1-800-659-2978Download Catalog

BANDLOCK
AMESBURY GROUP

TRUCKS
(DUmp, mISC.)

2004 Sterling lT9500, Detroit MBE 
4000, Allison transmission, drop axle, 
fresh paint. Presvac 3,000-gallon tank, 
300 gallon water, Masport H15W pump, 
18hp 10gpm line jetter. 275,000 miles 
................................................ $66,800

800-839-0832 NJ P11

2001 International vacuum/septic truck used 
for septics and grease traps. 1,500-gallon 
hydraulic tank, vacuum pump, Allison en-
gine, 200,000 miles. Includes jetting ma-
chine with 2 lines and a camera. Fully opera-
tional, ready to work! $19,500 OBO. Call Joe 
for additional info and pictures, or to make 
an offer at 760-703-0714. (P11)

1989 GMC Vacuum Truck: Tandem third axle, 
air lift, 3,600 gallon. 90,000 miles. Caterpil-
lar with Allison auto. Air shift PTO. Runs, 
drives, looks good. Very clean. $21,500. 
937-674-7288 (P11)

1999 Freightliner: Fuller 10-speed, m-11-
350 hp, Jurop PNR-142, air cooled. About 20 
hrs. Rebuilt pump. $23,000. Have pictures if 
interested, call at 865-463-9641 or email at 
ruralseptic@comcast.net if interested. (P11)

2002 International 4900 pump truck. 
182,000 miles. Spicer 9-speed transmis-
sion. 3,300-gallon Heil aluminum tank. 
300-gallon freshwater tank. $44,500. Call 
815-693-0502.  (P12)

FOR SALE Heavy Spec Peterbilt Trucks: Mile-
age range 300,000 to 600,000. Vacuum 
pumps are on trucks. These trucks are ready 
to be sold and can be delivered to any place 
in the U.S. Several options to choose from. 
Also have vacuum trailers available - can be 
sold as a unit or individually. Please call Phil 
or Mary at 607-776-7997 for more details. 
Also 607-368-0543 Phil.  (P11)

2005 GmC: Cab & chassis, TV 500, 7.8 L, 
200 hp, Duramax, auto, under CDL. We have 
in stock both new aluminum and steel tanks 
from 850 to 4,200 gallons. www.pumper-
trucksales.com. Call JR. @ 720-253-8014, 
CO.  (PBM)

TRUCKS-
hIGh pRESSURE

a

1988 mack Dm 27" Wet Vac, 500cfm, 
3,500-gallon tank (3,000/500), Mack 
engine, trans and rear end. Camelback 
suspension, low miles, former refinery 
cleaning truck. $24,900 FOB Minnesota. 
Also have industrial engines and hydro-
blasting equipment for sale.

Call Tim 763-443-5978 mN
tim@road-rite.com P11

TV INSpECTIoN

Three (3) used sewer, camera/pipe 
inspection vans in Colorado Springs, 
CO. All former city units. Fully operational 
when sold to us. All rust-free units with 
generators and rooftop air. We are sell-
ing ONLY COMPLETE UNITS. NO PARTS 
OR CAMERA SALES. 91-20: GMC Ar-
ies equipment, 15,000 miles, $20,000. 
98-48: GMC CUES equipment, 73,000 
miles, $30,000. 03-21: Ford RST equip-
ment, 42,000 miles, $40,000. Please 
call Dustin for additional information and 
LOTS of pictures.

719-494-4927 Co P12

Miscellaneous RST Inspection Equipment: 
Mainline cable reel; Mainline controller; 
Standard mainline transporter. OE II Cameras 
and other misc. items. Call for list: Jason 
317-557-4993 or Jeff 317-258-4900 (P11)

New, never-been-used Aries TR3300 Path-
finder pan & tilt camera system. 6” steer-
able self-propelled tractor, 20” downrigger 
assembly, Saturn III HV color case unit video/
keyboard/control module/DVD/VCR. Match-
es pipe contour, power forward/reverse, 
steer-left/right, superior maneuverability.
Continuous-duty drive motors, 6” relined 
to 24” sewer lines. 512Hz detachable lo-
cating beacon. Rear-viewing camera quick 
retrieval - up to 200’/min. $40,000 OBO. 
925-784-0330 (PBM)

Aries dual mode thermal imaging pan & 
tilt color 360-degree continuous rotation 
sewer camera. Infrared mode finds hidden 
sewer laterals behind pipe liner. Pinpoint 
hidden lateral connections. $25,000 OBO. 
925-784-0330. (PBM)

VACUUm EQUIpmENT

2007 Conde Pro-Vac 60-gallon aluminum 
machine. Very little use. Custom trailer with 
ramp and winch for easy on and off. Lock-
able carry rack for machine and 225-gallon 
holding tank also. Good tires and custom 
wheels on trailer. $4,500 and you're King of 
the Food Court. Brian 901-461-8776 (PBM)

VACUUm loADERS

2008 Sterling with a Guzzler wet/dry in-
dustrial vacuum loader, 18-yard debris 
body, dump type, carbon steel vacuum tank. 
(Stock #2347V) www.VacuumSalesInc.com, 
(888) VAC-UNIT (822-8648) (PBM) 

2013 Western Star cab and chassis with a Pow-
er Vac 5300, 3,250 U.S. gallon, carbon steel, 
DOT 407/412 regulations, vacuum tanker with 
a Hibon PD blower, 5300 SCFM w/ vacuum to 
28" mercury, dump type with full open rear door 
and a Presvac PVB 750 vacuum-pressure pump. 
(Stock #13518V) www.VacuumSalesInc.com, 
(888) VAC-UNIT (822-8648) (PBM)

Guzzler Vacuum Truck on a 2007 chassis. 
Ready to work! For more information visit 
www.usienviro.com/equipment-for-sale 
.................................................$98,000. 

Call Tom at
423-240-9737 P11

1995 Ford lTS9000 Supersucker: 
27" blower, 3,000-gallon tank, 9,575 
miles. Completely refurbished, ready to 
go.  .......................................... $69,000

617-212-0162 mA P11

VANES
 

American Industrial Components: Our vanes 
are manufactured from the highest quality 
laminated materials available and are fabri-
cated to exact tolerances and specifications. 
800-272-7557. (PBM)

Bullet proof your pump with Kevlar blades. 
Powerflo’s Dura Flo Vanes are premium qual-
ity, long lasting and heat resistant. Same day 
shipment on most models: Jurop, Battioni, 
Moro, Masport, Fruitland, Demag. Call Pow-
erflo Products 800-758-4788 or purchase 
online at www.powerflo.com. (PBM)

wANTED
Wanted to Buy: Vactor 2100s and late model 
Guzzlers. Cash. Phone 800-336-4369. 
 (CPBM)

WANTED: Olympic/Olympia restroom trailers. 
All sizes, all years wanted for immediate 
purchase. Call 1-800-634-2085. (P11)

wATERBlASTING

WATER JETTING EQUIPMENT: We sell, repair 
and retrofit water blasters. Visit us at: www.
waterjettingequipment.com or phone 714-
259-7700. (PBM)

2006 Jetstream 3600 Series 27gpm@10K, 
175hp John Deere. Excellent condition. 440-
813-0025 (P01)

Gardner Denver T-375M: Bare Shaft pump. 
Gardner Denver T450M Bare Shaft pump 
NLB 20-200: 12 gpm @ 20,000 psi. Gardner 
Denver LC-1500: 390 gpm max, 15,000 psi 
max. NLB 36-200 6 gpm @ 36,000 psi. HT-
150S 25 gpm max 10,000 psi max, Shell Side 
Machine, Wheatley 165: 30 gpm @ 10,000 
psi, Wheatley 165: 17 gpm @ 20,000 psi. 
Wheatley 125 with aluminum bronze fluid 
end. Boatman Ind. 713-641-6006. View @
www.boatmanind.com. (PBM)
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 Show us 
Yours

Email your materials to editor@pumper.com. 
We look forward to hearing from you!

Do you have a truck with WOW appeal? 
Show it off to Pumper readers! 

Send photos of your truck after it has been lettered with 
your company name. Any industry-related truck is accept-
able. Please limit your submission to one truck only.

Your Classy Truck submission must include your name, 
company name, mailing address, phone number, and details 
about the truck including tank size, cab/chassis information, 
pump information, the company that built the truck and any 
other details you consider important. In particular, tell us 
what features of the truck help make your work life more 
effi cient and more profi table. 







Work with us ... We listen!

4131 Morris Drive
Burlington, Ontario, Canada L7L 5L5
Fax: 905-681-0411

Nationwide Sales & Service

800-387-7763 | 905-637-2353 | www.presvac.com

Powervac 3800  
w/ Hydro X Package

> DOT 407/412 Code Tank  
> 3800 CFM Blower
> 27" HG Vacuum

> Boom: 8" x 20' Telescoping
> Water Tank: 200 US Gallon

> Water Pump: 5 GPM @ 3000 PSI

Chemical Trailer  
Stainless Steel 316

> DOT 407/412 Code Tank 
> 7000 US Gallon Tank
> 400 CFM Vane Pump

> 27" HG Vacuum

Powervac Mini
> DOT 407/412 Code Tank 

> 4500 US Gallon Tank
> 1650 CFM Blower
> 27" HG Vacuum

> Roper Transfer PumpQu
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www.presvac.com



