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2150 Gallon Aluminum

Dual Axle Septic Trucks Starting at $92,355
Starting at $109,000
From 5,000 gallon dual axle septic trucks using Masport Before you finish shopping for a new truck, call our Area
water cooled pumps and torque overload protected pump Managers or truck specialists to learn more about what
drives, to slide-in modules using dependable Honda engines, makes Satellite trucks the perfect solution for your
our complete line of service vehicles are designed for business.

dependability, comfort and safety.

MD1600 Restroom Service
John Olson Wes Tuttle . _
Product Manager General Manager Vehicle Startmg at $89!960

800-328-3332

www.satelliteindustries.com




IMasport

Quality Vacuum Pumps and Components

HXL4V RB-DV45 High Vacuum HXL400WV RB-DV65 High Vacuum
Air Cooled Blower Liquid Cooled Blower
+ Air Cooled Rotary Vane Pump » Air Cooled Air Ballast Ported » Liquid Cooled Rotary Vane « Air Cooled Air Ballast Ported
- 160 CFM Rotary Lobe Blower Pump for Heat Stability and Rotary Lobe Blower
« 20"Hg Continuous « Airflow up to 494 CFM Extra Reliability « Airflow up to 912 CFM
« Leader in Porta-Potty + 27"Hg Continuous + 400 CFM « 27"Hg Continuous

« 25"Hg Continuous

Quality, Convenience, and Dependability
all in one package with Masport
Plug & Play Systems

&9157 Try these quality Masport products during the summer months:
“em )

Rotary Vane Systems include: o=
= pump Masport ‘
 Base L vacuus el
« Vacuum Relief Valve ==
» Inlet Filter S e g,
» Secondary Scrubber

« Gauges e

« Four-Way Valve e

« Right-Angle Gear Box Vacuum Pump oil

Masport. § -

TO ORDER CALL: 1(800) 228-4510 www.masportpump.com

© Masport Incorporated All Rights Reserved



Over 30 years experience

{’.....SEPTIC SERVICES; INC.

“SEPTIC SYSTEM PUMPS, PARTS AND SUPPLIES STORE

J TO ORDER S8 ¥ SHOPONLINE

CALL TOLL FREE: (800) 536-5564 i septcsercomystore

(636) 583-5564
[ \ (Wh'rlwind ) )
A =3 |
MAX c@ STABOAL P@
MAXAIR500 oA e

Integrated audible
alarm & warning light

SUBMERSIBLE with toggle testing
SEPTIC AERATOR switch.

« Motor is fully enclosed, continuous duty
« Stainless steel motor enclosure & legs

« 15-foot power cord
$425.00
2-YEAR WARRANTY

Replacement for Multi-Flo Aerator *

jpment manufacturer’s names, orawings, and part numbers an used for

WHIRLWin
i $320.00
o y impiyi 2-YEAR WARRANTY
klra‘ equipment parts. Nof associatad with Mutti-Fio or Consolidatec’ Treatment Sysfams j k J

* Al onginal
{dentificafion puposes only, and we are in no ng that any of cur products are
REGENERATIVE |

BLOWERS

~

AERATORS

Superior replacement for
all 60-80-100 model
pumps on the market

2-Year Warranty
Whirlwind Linear
b @nmm
Ao S350.00 *Avaibie wih hose bib for lov Whirlwind
K va win vV »
| STA100 ... $340.00 oressure alam connection gngo . $400.00

ALARMS - TIMERS
CONTROLS
@ Pl01FA2

y
BULLET"
HIGH HEAD

" FLAGG-AIR 340HP
AERATORS

2LHOUR FILTERED
TIMER EFFLUENT
Fla gg- Alr /w minkbreaker & PUMPS
o waming kight
increment setting
15 minutes All stainless steel
construction built
for years of
dependable
ROTARY VANE | | service
COMPRESSORS  1/2HP 10 amp motar
* Prewired
» 15foot power cord
Models: < Maodels:
FEATURES: 0523 (4.5 c¢fm) ... $335.00 BP12 (12 gpm) ... $280.00

+ Motor i fully | 1023 (10 cfm) ... $496.00 | BP20 (20 gpm) . $272.00
enclosed .
+ Prewired REGENERATIVE / IFT STATION
+ 7-amp mini-breaker { BLOWERS PUMPS
+ Powder coated
Liberty,
steel brackets w/ Hydrom aé,c’
rubber vibration Zoeller,
restrictors ABS, &
Meyer

+ Stainless steel
shaft w/ bronze

__Model R310812

counter shaft
* High impact DIAPHRAGM PISTON
plastic suds diffuser b AIR PUMPS AIR PUMPS
& aspirator tip [ ’r>. SEOH SMEDO

$350.00 u sf:.,;

2-YEAR WARRANTY

Models: Models:
EL 60 * EL 80 LA-60 + LA-80B
EL 100 * EL 120 LA-100 * LA-120
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=/ Whatis a
3 Septic Kit?

Learn more at:
www.lenzyme.com

BIOSOLIDS APPLICATORS

2,500 to 6,000 gallon injection or broadcast

Trailer models
also available
liquid or dry

7,000 gallons per
acre at 9 mph

Rehab &
Consignment
Options

Bloomington, IL h I
1-800-678-2459 SINCE 1976ta4

Setting the standard.




WWWw.transwaysystems.com

1-800-263-4908

RANSWAY
SVYSTEMS INC.

Custom Built...Driven hy You

Transway Systems Inc.
Direct: 1-905-578-1000

'F or th e Fax: 1-905-561-9176

sales@transwaysystems.com

ng ht Reason 314 Lake Ave., N. Hamilton, ON L8E 3A2
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YOU WANT TOUGH?
WE GIVE YOU TOUGH!

MORO VACUUM PUMPS

AIR COOLED  FANCOOLED  LIQUID COOLED
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BUILDING QUALITY PUMPS FOR OVER 50 YEARS
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All Moro vacuum pumps
come with a 2-year
warranty.

All Moro Vacuum Pumps Available in
Bolt & Go Pump Packages
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For more Information, call - | _‘
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At Armstrong Equipment, ve beieve ife
and business require certain compromises, but not on those
things on which your business and family depend. A beautiful,
new and shiny vacuum fruck with a bumed out pump is nothing

more than uncomfortable transportation at four miles per gallon.

Your customers depend on youl Your employees depend on

youl! Your family depends on youl

We think you should be dble to depend on us! That is why we sell
the most dependable vacuum pumps, parts, valves and tank
components available. When it comes to quality and reliability in
. the tools that make your business successful, there should be:
Wittig
RFL100 “No Compromise.”

{5?%3;.?3&’“ - b - £ We proudly stock Masport, Jurop, NVE, Condé, Fruitiand and
PVt 5/ L _ G-D Wittig vacuum pumps, Sutorbilt blowers, Gamet Instruments
| Seelevel gauges, Clearflow Heavy Duty valves and most other
vacuum fruck components and accessories. We can also
provide replacement pumps and repair kits for most major

brands. For more information call us foll free af 800-699-7557.

. ARMSTRONG
EQUIPMENT
— INC.——

800-699-7537

11200 Greenstone Ave, « Santa Fe Springs, CA 90670
562-944-0404 - Fax: 562-944-3636
www.vacpump.com

Hablamos Espanol

=S El [Fe




EMBLIES

A We'Cell
The!Good'Ctuff;

Why buy anything elce?

300EPDM HOSE & ASSEMBLIES
available in

GREEN/BLACK
BLUE/BLACK
RED/BLACK

Begt Prices Always

300EPDM - 180AR *180HR = 180BL  390SD « 220RS « KANALINE-SR - KANAPOWER-AT *« GREEN PVC

Genuine Hose Assemblies by: o =,_ @‘

ABBOTTAYSEER ===
COMPANY, INC. e

1700 NICHOLAS BLVD. - ELK GROVE VILLAGE, IL 60007 - 800.852.1855
E-MAIL sales@abbottrubber.com « WEBSITE www.pumperhose.com

PUSE———
‘H®
= ———f
L_-E/ . Wastewater Treatment Solutions

Founded on Innovation. Anchored by Service,

Residential Treatment Plant

= 500-1500 GPD

+ A single moving part

+ Innovative design for easy system servicing
= No filters to clog B
= Lifetime exchange program ? o 3

Commercial Treatment Plant

* Modular design expandable up to 300,000
GPD (1135 M*/Day)

« Site specific custom design

+ Global support by Jet distributors,
technicians and engineers

www.jetincorp.com- 800.321.6960 « email@jetincorp.com

10  Pumper s May 2013



~svactruek ..

OUR BEST PRACTICES.
=2 E=EST BUY!

TankTec = CsnAm

™ ~ Equipment Solutions
e Tank Technologies & Supply Ce LLC TRI STATE TANK

866-789-9440 888-428-6422 888-281-9965 877-582-2626
Kevin Keegan Steve Nelson Phil Hodes Rob Matthew / Russ Crane
kevin@keevac.com snelson@tanktec.biz phodes@tristatetank.com Calgary, AB, Canada
www.keevac.com www.tanktec.biz www.tristatetank.com sales@canamequipment.com

N &) ¥
= & v

Aluminum ¢ Stainless » ' Steel '» Carbon Steel
Restroom, Septic, Grease, Grit & Qilfield



READING BETWEEN THE LINES

Be the Swiss Army
Knife of Pumpers

Contact Jim with your
comments, questions
and opinions at
editor@pumper.com

Add to your menu of services and watch the revenue roll up from your most loyal customers

By Jim Kneiszel, Editor

revenue from more customers - and better yet - bigger work orders from
your most loyal customers.

In small business - and especially in a smaller market - diversification
can be your best asset. When your menu of wastewater services grows, so
does your bottom line. Any additional services you can offer will build on
your value in the market in general, but will be especially welcomed by your
best customers - those who already believe in you and would like to find
more reasons to hire you.

I t stands to reason that a broader professional skill set will yield more

In small business —and especially in a smaller market —
diversification can be your best asset.
When your menu of wastewater services grows,
so does your bottom line.

The idea of diversification dovetails nicely with the theme of this
month’s issue of Pumper. The editorial focus is septic system inspection and
Jetting, and we've planned editorial stories to get pumpers thinking about
how they can expand beyond the vacuum hose to build profits. In these
pages you'll see a “Product Focus” feature to introduce you to a variety of
equipment related to inspections and jetting work. And our profile stories
take you to businesses that rely on system maintenance and inspection as
well as hauling liquid waste. More on that later.

THE SURVEY SAYS ...

Two months ago, we released the results of our 2012 Pumper Survey,
which offered compelling data about growing diversification among
septic service contractors. When compared to our last survey in 2008, the
numbers showed a strong trend toward pumping companies moving into
new specialties.

To recap, the number of contractors who reported adding commercial
pumping accounts rose from 31 percent in 2008 to 74 percent now. Sewer
and drain-cleaning services grew from 22 percent to 49 percent. System
installation rose from 24 percent to 43 percent. And contractors offering
portable sanitation rose from 12 percent to 43 percent. These numbers show
pumpers are becoming more comfortable expanding their horizons, both in
learning new techniques and purchasing the specialty equipment necessary
to do a wider variety of work.

And that leads to our profile companies this month. We interview
business owners who are not afraid to step out with new ideas for
strengthening their positions in a competitive marketplace. I'd like to tell
you a little bit about our featured contractors:
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LOOK TO THE MAINTENANCE CONTRACT

Our cover story (“A Watchful Eye”) features Jeff Rachlin, owner of
OnSite Management in West Chester, Pa. First of all, it’s a coincidence
that we're featuring Rachlin as he prepares to take over the role of
president of the National Association of Wastewater Technicians.
Rachlin has been active in the industry for years, and I was intrigued by
his seminar on maintenance contracts during Education Day at the 2012
Pumper & Cleaner Environmental Expo International. Since sitting in on
that talk, I've wanted to share Rachlin’s diversification success story with
Pumper readers.

As writer Ken Wysocky explains, Rachlin has been working for
years to perfect the concept of maintenance contracts. He currently has
20 percent of his customers on a regular maintenance schedule. Also
an onsite system installer, Rachlin bought a vacuum truck and pumps
tanks as well. A variety of equipment allows his company to expand
from installing and pumping into providing minor on-the-spot repairs.
All of these services can be provided conveniently, resulting in greater
customer satisfaction.

Being able to communicate with customers effectively on all aspects of
system care shows the company’s level of professionalism, Rachlin says.

“Our biggest objective is to provide as much information as we can,
and let customers pick and choose what they want,” he says, adding that
educating customers “establishes us as a progressive company that'’s
interested in helping homeowners understand what'’s going on.”

HOW CAN WE HELP YOU?

Pete Couty of Alberta Septic Systems, Newcastle, Wash., isn't content
to simply pump a tank and leave with a check. He wants to provide the type
of comprehensive service that will engender loyalty from his customers.
Couty shares his story with writer Scottie Dayton in our second profile this
month (“We're All In”) and tells other pumpers how they can develop great
relationships with homeowners.

Like many septic service professionals, Couty has grown revenue
by updating older septic tanks with risers and lids to eliminate laborious
digging for access. He also rejuvenates existing onsite systems, adding
gravity drainfields with PVC pipe and chambers. But two things happened
in recent years to prompt Couty to add another specialty. Point-of-sale real
estate inspections were mandated in 2009 and Couty’s son, Shane, became
a licensed inspector the following year. These inspections are now an
important part of the business.

Diversification and customer service have played major roles in
building Couty’s business. And he never wants to forget who helps him
succeed. “People want to be treated with civility and feel that their call is
important,” he says. “Without the customer, you're nothing” ll



You have arrived at your destination with Five Peaks impressive
line of portable restrooms. Five Peaks offers products with extra
features that would cost you more anywhere else such as hand
sanitizer dispensers, shelves, hooks, oversized mirrors, hover handles
and gender signs. All included. All at no extra charge.

Our portable restrooms aren't just versatile they are the toughest in the
industry. Our products are virtually maintenance free and designed to provide
you with years of “hassle free” service. '

Five Peaks offers a full line of portable sanitation products that provide the best
possible solutions to meet your needs at the most aggressive pricing in the industry.
Start your journey to success with a bold first step in the right direction and discover
what other satisfied customers have already experienced.

' To place an order or for more information just give us a call
at 866.293.1502 or you can visit our website at
www.fivepeaks.net

1790 Sun Dolphin Dr., Muskegon, Mi 49444 | 231.830.8099 | info@fivepeaks.net




Ty Quality Used Trucks

\ BeUnstappabies | Available for Immediate Delivery

New Guzzler Classic - Mack Chassis New Guzzler Classic - Mack Chassis New Guzzler Classic - Sterling 9513
ID# 65547 (Call for pricing) ID# 35938 (Call for pricing) ID# 74029 (Call for pricing)

* 18 yd. debris body * 18 yd. debris body * 18 yd. debris body

+ 204,390 miles » 169,000 miles + 250,000 miles

« 370 HP Mack Engine/10 speed » 370 HP Mack Engine/9 speed + 450 HP Mercedes w/engine brakes
» 2007 Mack Chassis (Granite CV713) » 2006 Mack Chassis (Granite CV713) + 2006 Sterling Chassis

* Roots Blower 28" vacuum » Hibon 8702 Blower 28" vacuum * Roots Blower 28" vacuum

* OMSI transfer case * OMS transfer case + OMSI transfer case

£2013 FS Soutions Group

Interested? Call John Stafford , FS Solutions Used Equipment Sales Manager (815)341-3512
or visit fssolutionsgroup.com for a complete listing of used equipment

2" & 3" Full Port Stubby Valves &
2" & 3" Full Port Manifold Stubby Valves
w/Stainless Steel Ball, Handle & Stem

Made of glass filled polypropylene.
Features include locking handle, PTFE ball
seats, FKM (viton type) body seals and
stainless steel bolts. Rated at 100 P.S.1.
Stainless
Steel Ball, a4

Handle &
Stem

Liquid Handling Products

150 Banjo Drive Crawfordsville, IN 47933 ph: 765-362-7367 fx: 800-458-0232
Email: banjosales@idexcorp.com  www.banjocorp.com Made in U.S.A.
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Gen-E ye POD
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Just grab it

Wired of carrying a big, heavy camera system to the
job? The new lightweight, Gen-Eye POD™ combines
camera, reel, and monitor in an all-in-one package —
easy on your back and your budget.

You get a large 7" LCD color monitor protected by a
padded case. It's mounted on .
a rugged yet flexible gooseneck | ﬁ- '

that swivels to give you the e ,;._ _ ] p— )
best viewing angle. "\ — ‘
P 1N ||
iRl <=1
Full size AAY /A / '-/;, 5'2;‘_-
Gen-Eye POD / AT
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The full size Gen-Eye POD™ features a self-leveling
camera and 200 ft. of Gel-Rod® for trouble-
shooting 3" to 10" drain lines. The big capacity
MINI-POD™ carries 125 ft. or 175 ft. of push rod
and color mini-camera for inspecting 2" to 4" drain
lines. The tough steel frame can be operated
vertically or horizontally, so you can handle nearly
any application.

There’s lots more, like a picture inverter, both AC
and DC power, and a 512 Hz transmitter. A video
out connection lets you record on an external device.

Check out the Gen-Eye POD™ and MINI-POD™.
A great package deal at a surprisingly low price.

For more information, or to arrange a free demo, call the Drain Brains®

wwmdrambram.com at 800-245-6200 or 412-771-6300, or visit www.drainbrain.com/pod.

The toughest tools down the line."

© General Wire Spring 201u
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COVER Owner Jeff Rachlin records data
STORY from the Jet Inc. control panel
- o on a drip dispersal system.

(Photos by Jack Ramsdale)
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Pennsylvania’s OnSite Management grows its
maintenance contract business to provide quality,
routine care for customers’ septic systems and build
a nore consistent revenue stream

By Ken Wysocky

lower prices, and boost customer loyalty while

fending off competitors, OnSite Management Inc.
in West Chester, Pa., employs a simple and inexpensive
tool: maintenance contracts.

Jeff Rachlin, who owns OnSite Management along
with partners Bud Baroni and Derald Hay, says the
company hasbeen using maintenance contracts for about
10 years. Slightly more than 20 percent of the company’s
5,000 or so accounts have signed maintenance contracts,
and that number continues to grow.

“The rest of our customers just haven’t reached that
teachable moment yet, where they’ve just had a major
repair or watched the previous homeowner go through
a $10,000 to $40,000 system replacement,” Rachlin says.
“They figure ‘If it ain’t broke, don’t fix it” Everyone learns
differently ... but usually, cost is a big influence”

OnSite Management - which tests, designs,
inspects, installs and services septic systems in a four-
county area in southeastern Pennsylvania - markets the
contracts to new customers after installing a system, and
to existing customers, but only after their system passes
an inspection.

Rachlin says maintenance agreements benefit both
customers and the company.

For customers, regular inspections save money in
the long run by detecting small problems before they
lead to costly system failures. And customers appreciate
making smaller quarterly payments instead of receiving
one large pumping bill. The contracts effectively enable
them to amortize the cost of tank pumping over the life of the contract,
which runs for three years. Furthermore, they end up paying less for service
because the company can schedule pumping routes more efficiently.

For OnSite Management, quarterly contract payments generate more
consistent cash flow, as opposed to one pumping fee charged every several

T o improve cash flow, operate more efficiently,

OnSite Management Inc., West Chester, Pa.

(continued)
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years. In addition, contracts give customers a built-in motivation to stick
with the company. (If a customer moves, the contract is transferable to the
new homeowner; if the new owner doesn’t want it, the old owner may get
a credit for work not performed, or might owe the company money if the
payments made don’t equal the value of the work performed.)

“It takes them out of the market,” Rachlin explains. “When they have a
problem, they know they can call someone who's familiar with their system,
instead of looking through the Yellow Pages or going on the Internet to
find someone. Plus, it keeps their price down because the biggest cost for
us is getting out to a job and back. So if we can schedule, say, six houses at
a time, it helps us be more efficient, and we can pass those savings on to
the homeowners.”

COMMON-CENTS STRATEGY

Rachlin says he settled on the idea for maintenance agreements when
an HVAC contractor tried to sell him a maintenance plan on a new system in
his home. “I figured if they can do it, why can’t we?” he says.

Cloud Computing
Raises Productivity Sky-High

o figure that if

u could access any
information within two
minutes, you were
pretty efficient. (Cloud
computing) knocks
it down to literally
seconds, dependi
the Internet spe

18 Pumper » May 2013

Here’s how the contracts work: In
exchange for quarterly payments, OnSite
Management performs two inspections a
year, which includes a pumping, if needed.
The technician checks the solids level
and the structural integrity of the tank above the liquid level, cleans filters,
flushes the laterals, and hydro-pressurizes the system once a year. If a tank is
emptied, a technician also checks its structural components.

“Early on, we were going to do maintenance intervals three to four times
a year, but we've found that twice-a-year intervals are more cost-effective,”
Rachlin says.

As a bonus, homeowners that sign maintenance contracts get billed at
regular hourly rates for after-hours emergency calls, Rachlin says.

Technicians fill out and leave behind a copy of a checklist so the
homeowner knows when the inspection occurred, the condition of system
components and whether repairs are needed. If it’s a serious issue, staffers
send out a letter and/or make followup phone calls.

Rachlin declined to disclose the price of the quarterly contract fees,
but notes it’s a direct function of how much time technicians spend on-
site - a figure the company got a better handle on over time. “Our customer
checklists show us solids-content trends ... which help us better predict
when a tank will need to be pumped,” he says. “That, in turn, allows us to
schedule visits to other nearby customers, which boosts efficiency.”

Field services technician Dave
Burgess gets ready to measure
the solids level in a residential
septic tank.

EQUIPPED FOR THE WORK

Technicians use the company’s four Ford pickup trucks to do
inspections, and they can perform minor repairs during the inspections.
Along with the pickup trucks, OnSite Management owns a 2007 Volvo truck,
built by Advance Pump & Equipment, Inc. and equipped with a 4,000-gallon
aluminum tank and a Demag-Wittig RFL-100 pump made by Gardner
Denver; a J-3000 Jet Set portable pipe cleaner made by General Pipe
Cleaners/General Wire Spring; a GenEye pipeline inspection and locating
system, also made by General Pipe Cleaners; a RIDGID SeeSnake pipeline
inspection camera; and a RIDGID NaviTrack Scout sonde pipe locator.

The company also relies on a 2007 Volvo tri-axle dump truck, a Mack
single-axle dump truck, a 25-ton trailer made by Eager Beaver Trailers, a 25-
ton trailer made by Rogers Brothers Corp., a 2011 PC 160 excavator made by
Komatsu Ltd., a CT322 compact track loader made by Deere & Co., a 420D
backhoe/loader manufactured by Caterpillar Inc. and a 2012 E35 compact
excavator made by Bobcat Co.

(continued)
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Ask for Scott_ or Frank - 888-395-755]
"\ After hours call Scott at 816-590-4076

What Does It
Take To Be A
“Qualified
Chassis”?

Pass our 12 point
checklist. (We send this
out with every quote!)

Pass a D.O.T.
certified inspection!

Pass the warranty
inspection!

What Does All This
Do For You?

" Nationwide drive train
warranty for
2 years/ 200K miles!
(restrictions apply)

A tough truck that is
ready to work as hard as
you do!

YOUR TRADES
ARE WELCOME!

Searching For
A Brand New
Chassis?
We Have Them
In Stock!

TransportTruck.com

2006 Freightliner Century, Cat 430 HF,jakes, 10 spd, 14,700

2005 International 4400, DT-466E 225 HP, 6 spd,AC, Ib front axle, 46# rears, new 3300 gallon steel vac tank, Full hoist,
cruise, low miles, 33% GVW, new 2300 gallon steel vac tank, Full opening rear door, NVE 866 Liquid cooled vac pump 500 CFM,
new Jurop PN-84 vac pump. 150 gallons fresh water tank.
Call For Pricing! Call For Pricing!

2-YEAR 100,000 MILE DRIVE TRAIN WARRANTY |  2-YEAR 200,000 MILE DRIVE TRAIN WARRANTY

2004 Freightliner FL-70, Cat 210 HP, Auto, NON CDL, 2008 Mack CXU613, 485 HP, I8 spd, jakes, 14,600 fronts,
AC, low miles, new 1870 gallon steel vac tank, 46# rears, lift axle, new 4200 gallon steel vac tank,
new Jurop PN 84 vac pump. new Masport 400 HXL liquid cooled vac pump.
Call For Pricing! Call For Pricing!

2-YEAR 100,000 MILE DRIVE TRAIN WARRANTY | 2-YEAR 200,000 MILE DRIVE TRAIN WARRANTY

IN STOCK

3-2007 Peterbilt 385, C-13 Cat 430 HP, 13 spd, jakes,AC,
new 3360 gallon steel vac tank,
new liquid cooled HXL-400 Masport vac pump.
susp., full hose trays, 50# Ib susp., | IR24.5 tires, NVE, Call For Pricing!
Fruitland and Jurop pumps IN STOCIK as well! 2-YEAR 200,000 MILE DRIVE TRAIN WARRANTY

Multiple New 5460 gallon vac trailers,
IN STOCK, inner lining, full cat walks, spring susp. or air ride

Delivery Available Anywhere in the Lower 48!!

www.pumper.com ® Since 1979 May 2013 19
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Vacuum truck operator Dave Wilkerson (left) and
technician Dave Burgess return hose onto the company’s
2007 Volvo vacuum truck, built out by Advance Pump &
Equipment Inc., after pumping a septic system:

PROFESSIONAL BACKGROUND HELPS

The company developed its own contract and inspection forms. The
latter task wasn’t as daunting as it may sound, Rachlin says, because of his
involvement with professional organizations and networking with others
in the industry. He belongs to the Pennsylvania Septage Management
Association, sitting on the organization’s education committee. He
also teaches courses technicians take to become certified septic system
inspectors. In addition, he’s a member of the National Association of
Wastewater Technicians.

“Being a (certification) instructor allows me to stay on top of the latest
inspection techniques, and belonging to NAWT keeps me abreast of things
going on nationally,” he says. “Our forms continue to evolve over time as new
technologies emerge and employees - and even customers -
suggest changes. For example, the frequency of our visits (for
maintenance intervals) changed because of customerinput”

Selling customers on the idea of
regular maintenance is easier if they've

just incurred a major expense, like a Owner Jeff Rachlin

system replacement, or heard someone (right) prepares to
else’s story of problems uncovered in a inspect a septic
time-of-sale septic system inspection it as yactuim
' truck operator Dave

“The bottom line is that Wilkerson evacu-
maintenance is cheaper compared to ates the contents.

replacing a system,” Rachlin says. “If we
replace a system during a real-estate transaction, the buyer
sees what the seller is going through - it's a great teaching
point” he says. “They can see that with a maintenance
contract, they don’t have to worry about that any more. It’s as
close to flush and forget as you can be.”

It also helps that consumers are becoming more aware
of the importance of septic system management, especially
as more municipalities and/or states require septic system
inspections before a home is sold.
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It's like a car, in that if
you're educated and you
know it needs oil changed at certain
intervals, you'll do it. The same thing is
true with septic systems. Once they’re
educated, customers will follow
up with service intervals.

- Jeff Rachlin

CUSTOMER EDUCATION

Rachlin adds that educating customers is an
important part of the company’s marketing and
contract sales efforts.

“After we install a system, we go out and do
an orientation,” he says. “The more they know,
the better off we both are in terms of prolonging
the life of the system. If it's designed, installed
and maintained properly, we believe it should last
indefinitely. And the more confidence they have in
us, the more likely they’ll continue to be our customer in the future. It’s all
about building trust and relationships.

“Basically, I've found that it’s like a car, in that if you're educated and
you know it needs oil changed at certain intervals, you'll doit,” he adds. “The
same thing is true with septic systems. Once they're educated, customers
will follow up with service intervals.”

After pumping a tank and performing a 20-point inspection for a new
customer, technicians leave behind a completed inspection checklist,
a thank-you bag with a company refrigerator magnet that displays
essential contact information, a brochure that explains how to take care
of a septic system, and another brochure that provides details about the
maintenance contracts.



The company also uses a website to educate

customers and generate sales leads. Rachlin
developed the site himself, and says it is responsible
for service calls to more than pay its associated
costs. Rachlin says he often directs customers to
the website for more information, such as before-
and-after photos of system installations and videos
showing how technicians conduct inspections.

Advance Pump & Equipment, Inc.
877/557-7867
www.advancepump.com

(Ses ad page 13, Regionals)

Gardner Denver
217/222-5400
www.gardnerdenverproducts.com

General Pipe Cleaners/General Wire Spring
800/245-6200
www.drainbrain.com

(See ad page 15)

Jet Inc.
800/321-6960
www.jetincorp.com
(See ad page 10)

RIDGID
800/769-7743
www.ridgid.com

Field services technician Dave Burgess checks
and cleans an aerator motor from Jet Inc.

“Our biggest objective is to provide as
much information as we can, and let customers
pick and choose what they want,” he says. “It
also establishes us as a progressive company
that’s interested in helping homeowners
understand what’s going on. For instance, if
they see the kind of equipment that will be
in their backyard, it alleviates the shock that
occurs when you show up with a backhoe and
start digging.”

In terms of advancing technology, Rachlin
says this is an exciting time to be in the septic
service industry. Efficientdrip-dispersal systems,
for example, are opening up for development
formerly unusable land, and offer more options
for system repairs. And as care for new- and
old-technology systems becomes more critical,
maintenance contracts will continue to play an
important role in the company's success.

“They're beneficial to customers because
it gives them a better price for the work being
done, and it helps us work more efficiently,” he
concludes. “It’s a win-win situation.” l

Hannay Reels handle
the toughest treatment.

You face severe conditions every day. We build custom reels that
perform even in the harshest environments.

* Built to spec for washdown,
jetting, pipeline inspection
and more

* Heavy-duty design and
construction
» Standard reels ship within a week

Let us solve your reel issues, so your crew can get back to business.

=

Find your reel solution: hannay.com or 877-467-3357

Hannay Reels’

The reel leader.
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G CHANDLER EQUIPMENT

PROUD DISTRIBUTOR OF: lwp

INDUSTRY LEADING INNOVATION & CUSTOMER SERVICE.

EXPECT MORE.

800.342.0887

CHANDLEREQUIPMENT.COM

TANK COMPONENTS e VALVES * VACUUM PUMPS
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When excavation isn't the answer—for whatever reason—AfterShock
Bioremediation Restorative can restore drainage to sluggish or clogged
drain fields or drainage structures. So if your customer doesn’t want you to tear
up his lawn or driveway to put in a new field, or just needs to buy some fime
unfil the new sewer gets hooked up, AfterShock is the right solution.

AfterShock contains our BIO-REM E-D USDA-Authorized, high-count, multi-
strain granular bacteria produd, supercharged with a proprietary oxidizer. The
oxidizer accelerates the solids-digesting bacterial acfion and helps fo degrade the
sulfides that can block drainage. And unlike other treatments, the AfterShock
treatment can be done in ONE DAY! Apply and back-fill. It's that easy.

AfterShock has saved hundreds of systems 1 A
and hundreds of thousands of dollars for "
customers just like yours. Please call us toll-
free to get the details on this revolufionary
approach, as well as our whole line of
biological produds for septic tanks, grease
waste systems, and for restoring drainage.

Thank you.
Rick Howe, President

CAPE COD BIOCHEMICAL CO.

mfm

WWWSEPTICONLINE COM

Green Products for
Septic Professionals
Since 1976
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Don't settle for less ...
demand the best — ADS

»Pass the paint filter test in 24 hours
»No waiting, Equipment is in stock

» Visitors welcome at our dewatering facilities

FINANCING AVAILABLE

We do one thing to perfection —
Dewater Liquid Waste!

AQUA-Zyme Disposal Systems
Call us at (979) 245-5656

Zymme@aqua-zyme.com
wWww.aqua-zyme.com

The MS11 Mid Sized
Video Inspection System
Color, self-leveling camera head

JUST RIGHT for many common
lateral inspection jobs

The ML2011
AccuCane 512 Locator

Analog Peak only mode

"j// www.mytana.com 1 4 " 800.328.8170

fax:651.222.1739

Contact us for your FREE
full line catalog today! CABLE MACHINES  JETTERS PUSH CAMERAS FOR MAIN LINES & DRAIN LINES LOCATORS RELATED PARTS ACCESSORIES
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Portable Restroom Service Trucks . Septic,“Grease & Grit Trucks * Slide-In Tanks * Pumps, Parts & Accessories

\

In Sto r Custom BM
Flnancmg and

Lease Options

Aluminum or

Stainless Steel
300-6000 Gallon "-«
Trailers,

Many Triicks In Stock “\\

IN STOCK! Tandem Axle Pumper
2013 KW T370, 3600 Gallon Alum Tank
350HP Alllson Auto, 16k frt, 40k rr
_ | Aluminum Wheels, Chrome Bumper and Visor
HXL400WV, 4" Inlet 6” Dump, Toolbox

$132 900 plus FET

"4
/.’.ﬁ

¢ O

stock photo used,
actual truck includes options listed

.
h

BN (/) 300 Gallon (200/100) $7695
x 450 Gallon (300/150) $7995
600 Gallon (400/200) $9095

G 800 Gallon (500/300) $9995

m Single section, deduct $300

- I Honda 5.5hp and Conde 70 cfm vacuum/
pressure umEP Add $850 for Honda 9hp
= and Conde SDS6 116 cfm pump, other
Juj PUMPS available.

TankTec va 1 lli

@ standard Features:
A Aluminum Construction
, 30’ Vacuum Hose with Wand and Valve

= Whale Water Pump

m Honda 5.5 hp Electric Start Gas Motor With @
Conde 70 cfm Vacuum/Pressure Pump progress lank

(9 hp With Masport 106 cfm Pump or Certified ©
N Conde 115 cfm Pump Available) Master Dealer

..\ T %) 9 . =
N = Y . Y E N . N

\\':'ts“.

VTR
imuza il

IN STOCK! Single Axle Pumper
2012 International 4300
2800 Gallon Alum Tank
Fruitland RCF500
- 4" Inlet, 6" Dum&‘ Toolbox

&

Portable Restroom Service }.
2013 Ford F550

1200 Gallon (900/300) Alum

Masport HXL4, FloJet, ToolBox
Ready to work!

Gas From $59,900 \
Diesel From $67 000

Contact us/
for more info:

Steve Nelson
snelson@tanktec.biz

1.888.428.6422 \
‘\www.tanktec.biz

N By o
M\-—hm
“"l! )

Completely
Self-Contained and
, Ready to Work!

i Larger or [
& Smaller Sizes,
Trailer Mount,
Custom
Configurations

and N

Many More R
Options
Available

- w. TANKT@C.1iz
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A\ &  The Alberta Septic Systems team includes (left
% toright) Cory Couty, Shane Couty, Taylor Couty,

;' Laura Couty and Pete Couty with granddaughter
Sawyer Couty. (Photos by Mike Penney)

Strong family involvement and personal attention to customer
service drives Alberta Septic Systems to success in Washington State
By Scottie Dayton

Pete Couty provides from his pumping company in Newcastle, Wash.
He will proudly tell you some loyal customers would rather stay in a
motel than call anyone but him to fix an emergency backup.

That kind of customer loyalty has spurred growth for the small family
business, Alberta Septic Systems, and forced Couty to consider how much he
can grow the business - involving the younger generation of his family - and
still ensure top customer care and preserve the good reputation he’s built
over the years.

Like many small-scale pumping companies, referrals and repeat
business drive the company, which specializes in residential pumping,
onsite repairs and point-of-sale inspections. Residential pumping increased
from 300,000 gallons in 1990 to 700,000 gallons in 2011, and repairs generate
25 percent of annual revenue.

c areful personal attention to customer issues has driven the service

26  Pumper* May 2013

Alberta Septic Systems,
Newcastle, Wash.

OWNERS: Pete and Laura Couty

FOUNDED: 1988

EMPLOYEES: 4

SERVICE AREA: 25-mile radius

SERVICES: Septic system pumping, repair and inspection
WEBSITE: www.albertasepticsystems.com




For more than 20 years, Couty pumped alone while his wife, Laura
Couty, handled office duties, held a full-time job and raised their children.
As sons Shane and Cory and daughter Taylor begin entering the business
part time, Couty faces decisions on how much to expand without sacrificing
his hallmark service.

LOVES BEING A PUMPER

Couty, 59, spent 16 years working 60-hour weeks managing an
electronics company. Born with an independent nature, he bristled
at being told what to do. When an acquaintance with a pumping
background suggested a partner-ship, Couty accepted. Alberta Septic
Systems opened in November 1988.

“It was scary,” he recalls. “I was 35, Laura was pregnant with
Cory, and I was quitting a full-time job paying decent money to start
a business from scratch.” Work came quickly after the company’s ad
appeared in phone books covering a 25-
mile radius. The partners also left flyers in
mailboxes and advertised in newspapers.

Couty was amazed at how much he
enjoyed running a pumping business and
the flexibility it offered. “It was a breath of
fresh air” he says. “The power to do what I
wanted was huge for me. I could manipulate
my schedule to watch my kids’ baseball
games and do things with my family that I
couldn’t in my managerial position.”

A good rapport with customers over
the phone came naturally to Couty, and an
emphasis on fair pricing, integrity and a do-
unto-others philosophy helped build the
business. And within a year, Couty earned
his installer and pumper licenses through
the King County Health Department.

“People want to be treated with civility
and feel that their call is important,” he says.
“Without the customer, you're nothing.”
Within two years, Couty bought out his business
partner.

In 1999, with an aging truck that was causing concern, Couty found a
1992 over-the-road Kenworth semi with a sleeper and took it to Erickson
Tank & Pump. The sleeper was removed and a 3,200-gallon steel tank and
Masport pump were added. Couty still runs the single truck with original
equipment, although he had to weld some holes in the tank.

His other equipment includes a Toyota Tundra service pickup and
Prototek flushable transmitters to locate tanks, distribution boxes, and
drainlines. Most septic tanks are buried shallow enough to hand-dig. Couty
rents or borrows a backhoe for deeper excavations or subcontracts the work.

Cory Couty removes the lid
from a septic tank.

A BIG CONTRACT

Many King County residents live in massive communities with home-
owner associations looking for septic companies running four or five trucks.
Couty was too small to compete on that scale, yet he wanted some of that
steady work. Leaving company flyers in smaller communities attracted
attention.

“The word got out that I did a good job and work took off,” says Couty.
“Then the president of the Hollywood Hills homeowners’ association asked
ifTwanted the account.” They came to an agreement.

Residents in the 250-home community in Woodinville didn’t want
sewers coming in and responded when the association sent reminders to call
Alberta Septic for pump-outs. Communities in Laurelhurst and Bear Creek

also hired the company. The state code recommends pumping septic tanks
every three to five years.

Couty spent time educating homeowners about their systems. Typical
homes, built in the 1970s, have dual-compartment 1,000-gallon septic tanks
without risers. Couty pumps both chambers and check the drainfields.
He excavates the 2- to 3-foot deep tanks by hand just once, then suggests
customers dig it up themselves or allow him to install Orenco Systems, Inc.
risers. Most agree to the risers once they understand a single excavation costs
as much as the risers.

“I always approach buyers and suggest installing risers at the time
of inspection,” he says, “but it's hard to convince them when they haven’t

closed on the house. If they call me later
for a pump-out, I insist on risers if they
I always approaCh want to remain my customers.”
buyers and suggest
installing risers at
the time of inspection, but
it's hard to convince them
when they haven't closed

on the house.
- Pete Couty

MIGRATING TO THE WEB

As the digital age replaced phone
books, Couty hired WSI Web Profit
Solutions in Issaquah, Wash., to create
and manage the company website.
“I sought a professional because I
am one and I wanted my website to
reflect it says Couty. “I'm interested
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Shane Couty (left) and Pete Couty pump a
residential septic tank after inspection.
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Nightmare Job: The Cattle Call

Pete Couty of Alberta Septic Systems recalls his worst septic repair
began when a farmer called to report a cow had drowned in her septic
tank. She had been moving the pasture fence, left the property to buy
more posts, and the herd escaped in her absence. They immediately
headed toward the green grass growing around the shallow, fiberglass
tank. The cow’s hooves went right through the brittle lid when she stood
on it.

“It was a hot day and we could smell rotting flesh as soon as we
pulled into the driveway,” says Couty. After pumping the tank and digging
around it, they tried lifting the tank with a rented backhoe to slip a chain
undemeath. The tank exploded, covering Couty and his son, Shane, in
thick black sludge.

*With the tank out of the way, we could pull the animal out of the
hole,” says Couty. After washing up, they buried the animal, then cleaned
the sludge off the grass with the vacuum truck. They tossed lime in the
hole to help relieve the smell, set a concrete tank in it, and plumbed the
tank to the house and drainfield.

in generating more work because my sons are with me part time now.” The
website pulls in five jobs a month.

While referrals and repeat business are the company’s mainstay, Angie’s
List brings in one to two customers per week. The online service compiles
consumer ratings of service companies and contractors. “I'm not positive
which job got me on the list, but 20 different reviews are there now,” says
Couty. “If I didn’t have a website, Angie’s List could serve as one.” He also
rotates the reports on his Web pages.

INSPECTION CONNECTIONS

Pumping tanks naturally led to repairing onsite systems, although
Couty picks jobs where he can install gravity drainfields using PVC pipe and
chambers from Infiltrator Systems or Advanced Drainage Systems. “Simple

- baffle filter for cleaning during a Ax_te
tank cleaning. Cory Couty looks on. &

S oy
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components mean fewer complications down the road,” he says. “And
chambers are easy to move in tight places.”

Point-of-sale inspections became law in 2009, the same year Shane
Couty graduated with a criminal justice degree and police departments
began laying off officers. Derailment of one career set another in motion for
him when he earned his inspector/OSM (onsite system maintainer) license
in 2010. The younger Couty, 26, averages 10 to 12 inspections per month with
peaks of 15 to 20. The work is part time.

Shane Couty says real estate agents appreciate his approach to
educating customers. “We treat them with respect. I explain everything I do,
why something isn’t working, and reassure them that it's an easy fix if it isn’t
something major” He concentrates on projecting a professional image that
encourages customers and agents to view him as a friend.

The police academy enhanced Shane Couty’s communication
skills. One session, “Verbal Judo,” taught him how to use words to defuse
confrontational situations. “I've had only one inspection where the buyer
became irate and combative,” he says. “In that case, as in any emotional
conversation, the guideline is: Talk slow but think fast.”

On rare occasions when he has a bad feeling about a job, Shane
Couty photographs it. His first clue is
hearing the customer and real estate
agent squabbling because they're
uneasy about the system. Then he
takes lots of pictures; otherwise, the
state’s comprehensive inspection form
protects him from legal prosecution.
“Being an inspector is a great career, the
money is good, and I meet interesting

I've had only one

inspection where the

buyer became irate
and combative. In that
case, as in any emotional
conversation, the guideline

is: Talk slow people,” he says.
bukigink {ast ALL IN THE FAMILY
- Shane Couty Although not ready to retire, Pete

Couty is preparing his children for the
day. Shane Couty has expressed interest in buying Alberta Septic. He would
manage and market it, and hire a friend to run the truck. Brother Cory Couty,
22, works part time for the company while earning an accounting degree.
He wants an OSM license to continue working with his father in case he
can’t find employment after graduation. Sister Taylor Couty, 18, a college
freshman majoring in special education, works part time running errands,
processing invoices, and inputting the company’s customer database from
2007 onward using management software from Sage.

The elder Couty’s goal is to increase business while keeping it in
the family. “I don’t want to hire outside help or grow to where my service
performance suffers or I don't treat people correctly,” he says. “My biggest
challenge will always be taking care of customers.” ll

MORE INFO

Advanced Drainage Systems, Inc.
800/821-6710
www.ads-pipe.com

Masport, Inc.
800/228-4510
www.masportpump.com
(See ad page 3)

Erickson Tank & Pump
509/785-2955
www.ericksontank.com
(See ad page 62)

Orenco Systems, Inc.
800/348-9843
WWW.0renco.com

Infiltrator Systems, Inc.
800/221-4436
www.infiltratorsystems.com

Prototek Corporation
800/541-9123
www.prototek.net
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Buy twith Confidence from the Leaders in Vacuum
vacutrux.com 1+800:305+-4305

FORD F550’s or DODGE RAM 5500°s
19,500 GVWR B.7L, AUTOMATIC

1100 USG SPLIT GALVANIZED STEEL TANK
ALUMINUM TRAY FENDERS / TOOL BOXES

58,000 - 66,000 GVWR TANDEMS

PRIME CARBON STEEL TANK

3400 TO 4300 US GALLON SIZES

ALUMINUM HOSE TRAY FENDERS / TOOL BOXES W asritsuction,

—

GALVANIZED STEEL TANK
+ ALUMINUM TRAYS / BOXES
+ UNBEATABLE PAINT JOB

2013’s

ARE NOW HERE

wre BRI N

Hwel ONIGECT | ACTINC
FNIIIDMFENT AVAILABLE TODAY

- Brass Valves - Vacuum Pumps
- Camlock Fittings - Tank Components
PEEELSE. R We Have Your Size...1 to 24

Explorer's full line of Transporter Trailers
means we have a solution that suits you.

NEW 1 or 2 toilet Transite Trailers with steps,
stabilizers and removable tongue. '

Built Tough - No Worries!

Transport safely by directly clamping
each toilet skid to the carrier slats.

Flexibility to haul many styles of
toilets, including ADA and specialty.

in Sanltatlonl

Available online at: A Great Finish Many Trailers & Sizes In Stock Now...

S Crossfield, AB Ted Hoover (866) 587-7262

L. vacutrux.com sl Weieme G
: . . 100% corrosion protection, inneapolis, atellite Industries 5

e the L o Tt ™ o quaiyfnsh coatings in Poom A PumasSariaton (230 3250970

your company colors. Apopka, FL Steve Baie Ent. (386) 265-1973

(903) 586-6493

Jacksonville, TX Tom Woyt

Canada/U.S.A. « Toll Free

7am - 5pm EST + Mon-Fri
International: 1.519.669.1625 ke /54

1-866-457-5425

explorertrailers.com

Manufactured in Ontario, Canada by McKee Technologies

www.pumper.com * Since 1979 May 2013 29
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VACUUM PUMPS

TRANSFER PUMPS

FREE

HIGH PRESSURE PUMPS e e

PARTS o SUPPLIES © EQUIPMENT ,. e,
Call Now or Visit Dultmeier.com p=
Vacuum Trucks, Sewer Jetter, High Pressure, De-Watering. =

_ DULTMEIER
S(‘Jl@ 1-800-228-9666 (Omaha, NE) 1-800-553-6975 (Davenport, IA)

2,500 Aluminum

1 Compartment Tank

4" Inlet/6" Discharge

NVE 607 Max Pak

2013 Intemational

° 4300 Chassis
# Maxx Force DT Diesel
Auto Transmission
$129,000

2,200 Gallon
Stainless Steel Tank
Mounted on your chassis |

i Septic odor stops with
350 CFM P A -

48 in. Cablll:rtp ‘ e SWEET AIRTM
Tank, equipment & labor *33, 500 I g . FILTERING DEVICE

— THE ORIGINAL —
SWEET SEPTIC SYSTEMS, INC.

Mike Kauffman

Tol I' Fl'ee' 1 '888‘848'3727 7121 Green Valley Road * Placerville, CA 95667
web: www.ltetanks.net e e.maH: ltetanks@yahoo.com e fax: 217-268-4705 800-622-8768

PO Box 106, 106 N. US Hwy 45, Arcola, IL 61910 —— — sweetair.com Fax: 530-622-1087

)

H

|
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IPeonleisiUnited
EquipmentiFinancelGorp.

A subsidiary of P ﬁie’s United A Premier Commercial

Bank Finance Company that
specializes in financing

& leasing equipment
in the Waste &

¢ Industry Finance Specialists

¢ Industrial and Commercial

. . . Environmental Industries
Equipment Financing

: SERVING THE NEEDS OF
e Manufacturer Programs Available
THE WASTE INDUSTRY FOR
e Acquisitions Financing OVER 20 YEARS

PLEASE CONTACT YOUR LOCAL REPRESENTATIVE

Perry Siler JD Magness Robert “Bob” Marino Jay Felizzi
Cell: 231-745-3495 Cell: 804-694-6183 Cell: 215-360-1776 Cell: 704-576-9210
Area: MN, WI, IL, Area: Eastern VA, Area: PA, Y, CT, RI, Area: IN, OH, WV, KY,

MI, IA, ND, SD MD, DC, NJ, DE MA, NH, VT, ME TN, Westem VA

John Moore Kevin Parry Gerald Hargrave Bob Pritchett Ozzie Merino
Cell: 720-315-5700 Cell: 704-650-2635 Cell: 713-898-0531 Cell: 205-999-4214 Cell: 714-351-4798
Area: NV, CO, WY, UT, Area: NC, SC, Area: TX, LA Area: GA, FL, Area: CA, OR, WA, ID

AZ, NM, NE, OK, MO Inside Sales AL, MS, AR
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\N\\és Buy a Slide-In ...Win an iPad!

_ al Your purchase automatically enters you in a drawing to
‘P ad win an iPad from Keevac Industries.

: Keevac will draw the winning customer’s name from

' ' the last 5 slide ins sold. Offer good until further notice.

450 Gallon Aluminum Slide-In
300 Gallon Waste / 150 Gallon Fresh

Electric Start 5.5 HP Honda

Conde Super 6 vacuum pump w/ 4-way
valve 30’ x 2" Tiger Tail inlet hose w/stinger,
washdown system w/50’ hose, 3" discharge,
12V battery & work light.

Atlanta, GA - Bellefonte, PA - Dallas, TX
Denver, CO -+ Los Angeles, CA + Mauston, Wi
Not all models available at all locations.

T New Design! ‘TANK IN A TANK’

Offers improved weight distribution! 435 Gallon Rear Enine 435 Gallon “SpaceSaver”
; Available in 300, 450 & 600 Gallon Capacities RebOnRE Facy Messtee st
%5  Call For Our Price & Availability! progress vaetrack

wow SHHEINWArenouse com Call Us Today Toll-Free: 888-445-4892 SHSIS

PRODUGTS BUILT
BY CANADIANS FOR CANADIANS

P Behind every product we sell is a hardworking,

e

dedicated Canadian committed to delivering the
best portable sanitation equipment in the world.

It is this dedication that has allowed us to become
Canada’s largest portable sanitation equipment
manufacturer: With four distribution centers across

the country, we are committed to working

even harder to ensure Canadians get the service
they deserve and the products they need.

That's a promise.

POLYJOHN.COM POLYJOHNCANADA.CA POLYJOHN.CO.UK POLYJOHNSA.COM.BR POLYJOHNDEMEXICO.COM
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2007 Freightliner FL 112 Vactor 2100 Vac Truck
$109,500
Cummins ISM @ 370 HP, 18k/40k axles, Tuff Trac susp., full lockers, Allison
automatic, cruise, AC, Vactor 2100 Series, front controls, Positive Displace-
ment Fan blower, aux. hyd., power washer front and rear, 425 float steers
on alum. rims, 4 fresh water tanks, JD diesel aux. power for blower

2006 Peterbilt 379 4,000 gal. Pres/Vac Unit
$89,500
(at (-15 @ 466 HP, tandem, 4,000 gal. cap., 2008 Jurop LC 420 pump,
610K miles showing, tool box's, US. Tank company, 3' manway, dual air
cleaner, dual stack, jake, cruise, AC, 13 spd., 6" valve heater, air ride, susp.
dump, power mirrors, htd. mirrors, hose trays, 250" WB, 12k/38k axles,
alum. rims

2002 Mack CH613 with Marsh 2,300 Gal. Hazmat Tank
$69,500
Mack E-7 @400 hp,, 9spd., air ride, jake, cruise, AC, susp. dump, power
divider, heated mirrors, elec. windows and doors, hub piloted steel rims,
22.5 tires 2001 Marsh Dot 407-412 coded tank, pop off, grounding cable,
air controls to rear, 20" manway, catwalk, 12k/38k axles

Alco 12 Inch Dewatering Pump
P.O.R.
Model 12NHTA-PFm, VT-WT Series, dsl. power, skid mount, 12"line,
SN:97026110, hours showing 7,157

2002 International 2574 Jet/Vac Truck
$119,500
(at C-10 @ 350hp., Allison auto, Hendrickson spring/beam susp., power
divider, cruise, Vac Con Model:PD4211LHAN, 8,658 hrs., telescoping boom,
strobes, full opening dumping tank, Roots blower, high pressure wand,
central grease system, water tanks, direct drive hyd. pump, remote, hyd. leg
reel support

g

2007 International 94001 Sleeper with Vac Unit
$49,500
(at (-13,10spd., front and rear air ride, jake, 244" WB, 60" sleeper, alum.
front rims, Challenger 607 pres/vac unit with 4" fittings, 326K miles show-
ing, unit has a ProHeat system on it

$39,500
Cummins 350, 9 spd., air ride, 206" WB, 1997 Cajun Stainless Tank,
full opening, dumping, Wittig Demag Vac unit, 22.5 Rubber, rollover bars,

pop offs

1996 International with
Hazardous 3,200 Gal. Keith Huber Vac Truck
$79,500
Detroit 60 Series @ 330 hp., 10 spd., International air ride, 12K/40K axles,
power divider, cruise, ac, 2000 Keith Huber Dominator, full opening/dump-
ing tank, DOT 412 with pop offs and grounding cable, emergency shut off,
hose tray, hyd. driven Wittig pump, 22.5 on steel rims, battery monitoring
system, block heater, tool box, 217"WB, 3,292 hours showing

2000 Sterling Tri Axle with
Hazardous PresVacVacuum System
$89,500

8LL, cruise, full lockers, 1999 4,000 gal. tank, full opening/dumping rear,

SA-36, "NEW" hyd. driven Hibon SIAV VTB-820 spark resistant blower, hyd. &

cooler, pop offs, cat walk, 4" air operated gate valve, 6" main, block heater,
11R22.5 rubber on steel rims

FINANCING AVAILABLE THROUGH AGSTAR FINANCIAL - WARRANTY PROGRAM & DELIVERY AVAILABLE

r i

(at (-12 @317 hp., Hendrickson beam susp., 20k/20k/46k axles, 274" WB,




BUILDING THE BUSINESS

Making a Difference

Don is the co-author

of The One Minute
Negotiator: Simple
Steps to Reach Better
Agreements and CEO

of U.S. Learning

based in Memphis, Tenn.
Learn more at
www.DonHutson.com.

Define your company’s unique qualities and what customers

value, and you’ll get an edge on the competition
By Don Hutson

ne dreaded statement from a prospective customer could make a
salesperson turn pale. “Is this your best deal?” Or “I've talked to a
couple of your competitors, and they can do it for less” Or “Thanks,
but we want to shop around before making a decision.”
When not prepared for the price resistance, a weak salesperson may
stammer, “Well, let me see what I can do.”
In today’s market of intense competition, this scenario continues to
replay itself. But is it really about price or is it value?

DEFINE VALUE

The truth is value, like beauty, is quite subjective. It is, indeed, in the
eye of the beholder. It’s vital that every person selling a product or service
must find out exactly what the prospect values. Ask questions and listen to

It’s vital that every person selling a product or service must find out exactly
what the prospect values. Ask questions and listen to would-be customers;
their definition of value is more important than yours.

would-be customers; their definition of value is more important than yours.

In tough markets, we need to learn to sell value by differentiating
ourselves from our competitors. The degree to which we are perceived as
different from and better than the competition is critical.

To prospective customers, salespeople often appear to offer just about
the same products and services. Unless you can create a powerful and
distinct difference, you are not going to stand out from the crowd.

So how do you separate your offerings from the competition? You've got
to be different. And it’s not always about price. Take a look at these ways to
differentiate your company from the competition.

Product Differentiation: How is your product or service different
from or better than your competitors’? If you can’t come up with some
solidly unique components, you may be in danger of being perceived as just
another contractor of septic services or portable sanitation.

Once you know what your prospects value, you might be able to create
something unique about your product or service; then creatively exploit
every aspect of the difference and tie it into what the prospective customers
told you they wanted.

Price Differentiation: Some marketing and sales people think the best
way to get business is by underpricing everybody else. Thin margins have
put more companies out of business than any other single factor. If you
choose to be the low-price provider, you better have every expense category
cut to the bone, or your company will perish in short order! This might be
your worst avenue of approach in trying to build a long-term enterprise.

Relationship Differentiation: Harness the power of relationships and
lock out the competition. If there is a solid relationship between you and
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your clients based on high trust, you have an inside track of tremendous
value. This environment will make you the envy of your competitors, and
your client may not even give your competitor a chance if the relationship
is strong enough.

Build trust with a high-integrity, win-win approach by exceeding their
expectations and being a valued resource in every conceivable way. Be
prepared to earn their trust, which takes time, planning and perseverance.
Be impeccable with your word from the get-go and implement a
communication process that keeps you and your clients connected.

Process Differentiation: Many companies don’t attach enough
significance to the processes that dictate their business. The “We’ve never
done it that way” syndrome bites companies in the backside when they don’t
give innovative thought to their business practices. Get the staff together and
brainstorm better, more customer-friendly, out-
of-the-box ways to do business. How business is
conducted changes every day due to e-commerce,
the Internet, ever-changing buyer behavior, and
new technology. Capitalize on innovation rather
than being a victim of it!

Technological Differentiation: New technol-
ogy, from blogs to podcasts, affords many opportunities to advance our
ways of operating and communicating. Such innovative avenues result in
prospective clients better understanding your company. Cardinal rule: Make
it easy for the customer to communicate and buy your products or services.

Experiential Differentiation: Can you provide customers with knock-
your-socks-off service and experiences that are so satisfying they tell their
friends and colleagues? Customer service miracles are anything you can
do to make a customer say “Wow!” Your goal should be to create not only a
brand but also a service experience that is terrific!

Marketing Differentiation: Determine ways to create a distinction in
your sales and marketing approaches that support setting you apart from
the competition. If your sales process is so compelling that prospects see
you and your offering as irresistible, it renders your competitors irrelevant.

People will always pay for expertise and do business with individuals
they know, like and trust. When trust is high, stress levels go down and vice
versa, which is why high-pressure tactics really don’t work anymore.

BACK TO THE BASICS

Remember those price objections mentioned at the beginning? Your
goal should be to steer your prospect from a discussion about price to a
discussion on the differentiated products and services you offer. When the
prospect asks if that’s your best price, you should be able to say, “It’s easy
to focus on apparent price rather than actual cost. Would you give me a
few minutes to distinguish between our product offerings and those of our
competitors? We have engineered some significant advantages for you that
are unique to the marketplace” B



Complete Details At

www.AmazingMachinery.com
MACHI”ERY 2160 S Lee Hwy. Cleveland, TN 37311

Your Equipment SUPERSTORE Since 71995
Sewer Camera

] -8 OO_ 5 O 4_743 5 Repair Center Now Open

130" SEWER
512HZ SONDE

SYSTEM INCLUDES

» 7" Flat Screen LCD in ABS Case » Water Resistant Camera Head
» Records to SD card (NOW INCLUDED)  » 9 White LED Lights w/Dimmer
» High Quality Color Camera » 12" Steel Spring Leader

» 1-3/8" Diameter Camera Head » 130" long, 3/8" Super Slick Push Cable
» 512 Hz Sonde Transmitter (8'-15') » 20" Storage Reel

» Stainless Steel Camera Body With » Operates On 120 Volt Electricity

Sapphins Leos » Two Year Mfg. Limited Warranty

Add This Locator -
to Any Cameral

Only $499.00 p

Generators / Air Compressors / Pressure Washers / Trash Pumps




Skid Mounted Aluminum Slide In

450 Gallon Capacity

]
-t

~ * Electric Start 4.8 HP Honda
P} | =%-ww *Conde Super 6 Vacuum pump
; w/ 4-way valve
30’ x 2" Tiger Tail inlet hose w/stinger
*12 Volt washdown system w/50’ hose
+ 3" Discharge
+ 12 Volt battery
* Work Light

Factory Direct Pricing...

300 Gallon Waste / 150 Gallon Fresh @79@@5

Additional tank sizes and pump options available.

Aluminum, Steel & Stainless Steel Vacuum Tanks T, )
The Walker Group A Division of Wabash National WABASH

T AamomAL T

Contact Phil Hodes: 816~589=-7040 Toll Free: 877-713-2345
Fax: 913-279-3151 ¢ phodes@tristatetank.com ¢ www.TriStateTank.com
FINANCING AVAILABLE ¢ DELIVERY ARRANGED ¢ PARTS
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MILWAUKEE RUBE ;ﬁ‘m_.u oTS)

www.MilwaukeeRubber.com

ca ooroes 800-325-3730 @D mal el

Western Star 4700 /4,800 Gal. Aluminum
NVE 866 Max Pack, 500CFM water
cooled, rotary vacuum pump.

2012 Ford F750/ 2500 Gal. Steel Septic
6 speed , Jurop RV360, toolbox each side.

TST0413PMR
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. | Omnivore Y2

-Stage
Grinder

Unleash the power and reliability of the
OmnivoreX2 with patented V-Slice®
cutter technology.

Now in a high-head, 2-stage design.

* High-head performance to 185' max. TDH.

* Robust curve and head pressure allow for
installation where progressive cavity style
pumps have traditionally been installed.

i

* Better cutting and macerating.
* Improved reliability.
* Improved flow.

* Complete interchangeability with single
stage Omnivore® units.

Liberty Pumps

800-543-2550

" www.libertypumps.com

Inc.
5000

One of Americas fastest growing,
privately owned companies.

U.S. patent #7,159,806 Copyright @ Liberty Pumps, Inc. 2012 All rights reserved.



Get It in Writing

Fred practices law in Ann
Arbor, Mich. Legal strategies
may vary depending on the
state in which you live and
the specifics of your situa-
tion. See your lawyer for legal
advice.

Be thorough in preparing business contracts; then make sure you

get the appropriate signatures to ensure the terms stick

By Fred S. Steingold
Y need contracts, for example, to buy or sell goods or services, lease real
estate, or hire key employees.
Whether you draw up your own contracts or have a lawyer do it, you
want to make sure all the bases are covered. Here are the key points to look
for in any business contract:

ou very likely sign contracts in the course of doing business. You may

o What each party is promising to do. Perhaps it's to pay money, pro-
vide a service, or deliver a product. If the contract involves a construc-
tion project or a customized machine, it may have a separate attach-
ment labeled “specifications.”

* When the work will be done or the product delivered. If strict com-
pliance with contract deadlines is important, be sure to include the
words “Time is of the essence” Otherwise, a judge may allow reason-
able leeway in enforcing the deadlines.

~ NEW 3000 Gal.

Aluminum
Vacuum Trailer
Air ride suspension (tri-axle),
pump platform, bright finish,
LED lights, Betts valves, ON THE
GROUND READY FOR DELIVERY.

USED TRUCKS

=1 .; |NSTOc
IT‘l\

& & A, J—
Aluminum Slide-In Units

500-1,000 gal.s, 1 or 2 compart-

xy mentselect a pump package
and engine HP. Standard units

i 'm;rm Lamk "\

b R =

=’

2014 Peterbilt, 33,000 BVWR, eutotrans
2800 gal. aluminum tank, NVE Challenger 607
“Max" Loaded Unit

= . : N X Self Contained Unit, 600 gal.
' Abways n Stock” ol ight weight steeltank, 335 HP Kubota diesel
aluminum, many available options. 1933 Mack CH613, eiine, D0 gal poky k.
Call for Pricing 2007 3100 Gal. Alum Tank '

6 gpm 3,000 psi jetter.
Eastern Region Sales Office, Cranston, Rl » Email:
Western Region Sales Office, Denver, CO  Email:
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IN STOCK 1‘

3-2000 Imzarnatlonal 2674, Cummins ISM 400
HP, Fuller 8LL trans, 300k ~ 360k miles, 4000/200
gal. vac tank, Wittig RFL100 vac pump, jetter
S

« How long the contract will remain in effect. If it's open-ended, list
the conditions under which you or the other party can terminate it
without penalty.

o The price - or how it will be determined. Avoid saying that the
price will be negotiated. This wording can lead to arguments and
even a lawsuit. If you use a formula for pricing, include an example
for clarity.

+ When payment is due. Will there be installments? Will interest be
charged? In contracts for consulting and other services, it's common
to have a payment schedule tied to interim completion dates.

o Warranties. If a party guarantees labor and materials for a certain
period of time, how will problems be handled? By repair, replacement
or refund?

Contact: JerréBlake

Toll Free: 866'7

0-4999

cell: 401-688-0043
or: Mike Moron
%n

303-591 -712

N
—
'=’=r;—_

A

e —

!
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- e

1998 International 4900
International DT 468E Power, 6 spd,
73500 orig miles, 2 compartment tank

3300/200, Utile vac pump & jetter

2000 International 4300
International 530E Power, 6 spd trans,
14,108 orig miles, 3500 gal. vac tank

All New Int. TerraStar,
1,500 gal. portable restroom truck.

2006 Peterbilt 379,
2002 Mack CX612, 64,000 GVWR, auto trans, 400,000 miles

E7 350 HP, Fuller 10 Spd, excellent condition,
750543 miles, ~ | perfect for 4500-5000
: 40001200 gal. tank . aluminum tank
Roll Off Vacuum Tank Fruitland R!F‘m u ™
vac pump, jetter

Web site:



o “Liquidated damages” if performance is delayed or defective.
Sometimes actual damages for breach of contract are hard to com-
pute. The parties can agree in advance on a fixed amount (liquidated
damages) that a party who breaches the contract must pay.

« Whether either party can transfer (assign) the contract. Depend-
ing on what the contract is about, you may or may not have concerns
about dealing with a stranger in the future.

+ How disputes will be resolved. Lawsuits can be costly and slow.
Consider stating that disputes about the contract won't go to court.
Instead, an arbitrator will settle them.

« Legal fees. You can say that a party who breaches the contract will pay
the other party’s legal fees and related costs.

« Notices. Specify where notice of default and other communications
should be sent - and whether email notice is sufficient.

o Which state’s laws will apply. This clause will help avoid problems
if the parties operate in separate states, or if the contract is to be per-
formed in more than one state.

GETTING A CONTRACT SIGNED

So much for the contents of a business contract. Let’s turn now to how to
nail down a binding legal agreement.

Many contracts consist of a single document containing numbered
clauses. Both parties sign in duplicate, and each keeps a copy. But some
contracts are less formal.

~.Complete Truck Mddht__S'ofl_"_u‘tioh's |
-with Gearbox or Hydraulic Drive
‘Heavy Duty Galvanized Stands

Many contracts consist of a single document containing
numbered clauses. Both parties sign in duplicate, and
each keeps a copy. But some contracts are less formal.

You can have a contract in two or more parts. For example, A sends B an
offer; Bacceptsin aseparate letter, fax or email message. Or A sends B an offer;
B sends back a counter-offer; A accepts the counter-offer. As long as there’s a
meeting of the minds, a contract involving several documents is valid.

You can also create a contract by writing aletter that contains the details
of a proposed deal. If the person you wrote signs an acceptance at the bot-
tom of the letter, you have a valid contract. This technique might work well
if you've reached a deal over lunch. You can send your letter to the other
person, and ask him or her to confirm at the bottom of the letter that you've
correctly stated the terms the two of you have agreed on.

There may be several drafts of a contract before it’s final. The computer
makes it easy to change the wording. You can also write in changes using a
pen, but if you do this, each party should initial the changes.

You can also make changes in an addendum - a page added to the
main contract. If you do this, state specifically that the addendum prevails if
there’s a conflict between it and the main contract.

Make sure that the right person signs on behalf of each party. A partner
can sign for a partnership. A corporate officer can sign for a corporation, and
a member or manager can sign for an LLC. If you're dealing with a small
corporation or LLC, consider asking the owners to guarantee performance
of the contract.

Contracts needn’t be witnessed or notarized to be legal. B

Available from Leading
Tank Manufacturers

1-800-801-6663
wallypumps.com

pumps - blowers

elmira
indu

Choose RIV Quality Valves for YOUR Pumper Trucks
Call today to find the distributor in your area:

1-800-801-6663

www.elmiramachine.com
Distributor Inquires Welcome

www.pumper.com * Since 1979 May 2013 39



Kanaﬂequose Quick CouphngAdapters Brass Valves « Flanges « Jetting and Sewer Hose « SafetyProciLmts (‘loves Rain Suits « Boots » Eyewear Threaded Coupl!ngs

ME Alania Rubber\\ Lok no further, for the highest quality \\
A & Hydraulics 2= = products at the most competitive nrlce ’

OUI' customers are our ma/n ,or/or/ty \

/ // AN N AN
We offer a vast selectlon of Pumper & " \\

/Cleaner pro ducts to oot D We believe in honesty integrity and fa/rness and app/y those principles

across every aspect of our business. The result is a level of customer %
service you won't find anywhere else. Discover for yourself what sety
Atlanta Rubber & Hydrau!/cs apart from the cOmpetm(y -

I(ANAFI.EX HOSE SPECIAL

X 20 Green Black Septic Suction Hose -

= $ 7
(Coupled M X F Aluminum

Quick Couplings)

ZAN

\

" -
/1 000 Marble Mill Circle, Marietta, GA 30060

\ Toll Free: 800-282-6272 PH: 770-955-5225 %

\ o FX: 770-955- 2377 Email: sales@atlantarubbercom i
A L4 e -

\ \ ~
/ "= Visit Our Online Store www AtIantaRubber com =

KanaﬂexR Hose + Quick Coupllng Ad'xpters Bra%"’]lves Flangns Jetting and Sewer Hose Safety Products Gloves + Rain Suits Boots Eyewear « Threaded Couplmgs

\ I e
) \ Custom Assembly Work .

Value Adding \ Special Packagmg
On-Site Troubleshootmg

Services: \u Fabricafion |

i T&T Tools, Inc. 800.521.6893

Fax: 800.521.3260 e
Email: sales@tandttools.com www.MlghlyProbe.com
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HOOKS... PROBES...
> Several different styles of heatreated hooks are available > Insulated, standard, and specialty soil probes
> Top Poppers are great to open manhole covers > Metal shaft sizes: 3/8” round, 3/8" hex, or 7/16" hex
> The Handy Hooks allow two handed use > Replaceable tips are threaded on and hardened

> A “slide” allows the handle to pound the shaft into the ground
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CALL ANGEL AT:
786.258.3384

CALL GINO AT:
______ 786.271.7112

....... or email: gino@House-of-imports.com
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RULES & REGS Rules and Regs is a monthly feature in Pumper.
We welcome information about state or local

regulations of potential broad interest to onsite
contractors. Send ideas to editor@pumper.com.

Long-awaited California
regulations take effect this month

By Doug Day and Scottie Dayton

May 13. The new policies follow years of work in response to AB-

885, which was passed by the California legislature in 2000. The
original deadline for the regulations was January 1, 2004. After objections
over the one-size-fits-all laws originally proposed, the state Water
Resources Control Board developed a tiered, risk-based approach to set
standards and minimum operating requirements for onsite wastewater
systems.

M uch-delayed onsite wastewater laws for California take effect

TANK

U

C

e Always In Stock & Ready To Ship

© 30" x 27 Tigertail Hose

® 450 Gallon Aluminum Sfide In w/ Stinger
® 300 Waste/150 Fresh ® 50° Washdown Hose
e Condé Super 6 Vacuum Pump * 3" Discharge

® 5.5 HP Honda Electric Start Motor

E% “inck mount o sid n nos.

306 Runyille R ABellefonteNeA Y6623

* Full Length Fork Lift Pockets

yALLON VA

800-252-3848,
N0 @ToBITSoN (aNKs)

WWWlrobinsontanks3com.

RosinsaN
Vacuum Tanks
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Colorado

The Colorado Department of Public Health and Environment is
planning “sweeping” changes to its laws for septic tanks and drainfields to
make them more flexible. State officials also say the regulations are outdated.
The Durango Herald newspaper reports the department has been working
on new regulations for three years and expects to have them finished in
2014. Public hearings began in March.

http://durangoherald.com/article/20130124/NEWS01/130129777/-1/s

Delaware

Proposed septic regulations in Delaware would require inspection and
pump-out of systems before properties are sold. The state Department of
Natural Resources and Environmental Control proposed a plan requiring
Sussex County residents living within a quarter mile of bodies of water
to upgrade their onsite systems. Homeowners must purchase nitrogen
removal technology, have a service contract for the life of the system, have
the system inspected every six months, and submit an annual written report
by a qualified maintenance provider.

At least one provision of the state’s proposed septic rule changes
is prompting opposition. Among the law’s requirements is semiannual
inspections of new enhanced nutrient removal systems within 1,000 feet of
Chesapeake Bay tidal waters. The cost for each inspection, between $350
and $450, would be the responsibility of the property owner, and the state
could require more frequent inspections.

http://capegazette.villagesoup.com/p/dnrec-hears-sussex-woes/946007

Florida

All 19 counties with first-magnitude springs voted to opt out of septic
tank inspections as required by the Florida Department of Health. Three
cities with first magnitude springs also voted to opt out. The deadline to do
so was Jan. 1.

New Mexico

The New Mexico Environment Department requests submission
of additional training courses to expand opportunities for liquid waste
training and continuing education. The department seeks submissions that
would increase the knowledge and expertise of onsite system installers and
government regulators. It also seeks volunteers to serve on the panel that
would review the material. To submit material or volunteer, contact Dennis
McQuillan, NMED Liquid Waste Program manager, at 505/476-3236 or
dennis.mcquillan@state.nm.us. B
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110 Gal. Cylinder Tank 60 Gal. — 30 Ibs. 225 Gal. = 75 Ibs.
70.5'L x 24.5' Diameter 48'L x 21.5"W x 14'H 90'L x 33'W x 20"H

" 440 Gal. - 137 Ibs.

105 Gal. — 55 Ibs. 300 Gal. — 95 Ibs.
48'L x 48"'W x 10.5"H 91"L x 71.5'W x 16'H 94'L x 56"W x 16'H
Rinse Tank
‘ ;a"t ge'lcg:' u Saves Time, Saves Water, Less Effort
Aalsno A\)I:i[ab?ew arm Pump Specs: 4.5 GPM Max Flow
40 PS| Max Pressure; 12 Volt DC
Tank Specs: 14" x 21.25"w x 48'L

e ——
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The TSF GCompany Inc. | 2930 s st. Phillips Rd. | Evansville, IN 47712

ron Free: 1-800-843-9286 | 812-985-2630 | r.x 812-985-3671
E-mail: tSftuffjon@sbceglobal.net | weo sie: Wwww.tuff-jon.com

PORTHBLE TOILETS | HOLDING TANHS | HAND WASH UNITS / ACCESSORIES



PORTABLE TOILET
SERVICE UNITS

SLIDE IN UNITS
HOISTED UNITS
ROLL OFF UNITS
CUSTOM UNITS

SCAN FOR

FREE
TANK
MAINTENANCE
GUIDE!

Call toll free at
1-800-326-9763
or visit
pikrite.com/guide
to get your
free guide today!

Conserve your working capital. Keep existing credit
lines intact, and enjoy the security of knowing
financing is there when you need it. We offer loan
and leasing plans tailored to individual needs.

* Portable Toilets
* Pumper Trucks

* Water Jetters

* Vacuum Trucks

* Sewer Equipment

* TV Inspection

* New and Used
Equipment

< Programs offer longer terms
for older equipment

< We do start ups

< 90 Day Delayed Billing

< Seasonal Payment Programs
Available

JIM THOMAS

We work hard to get our customer’s credit approved. We have been involved in
the environmental and liquid waste industry for over 35 years. We understand
the competitive nature of your business and are prepared to act quickly.

If you are having difficulty getting the Credit you need call Jim Thomas.

KEY COMMERCIAL CORP

Commerical Equipment Financing
www.keycommercial.com
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Manufacturing & Sales - 60 Pik Rite Lane - Lewisburg, PA 17837

1.800.326.9763 * plkrlte.com

AVAILABLE IN

STEEL & ALUMINUM

Built by Pik Rite Since 1999!

= Portable Restrooms = Roll Offs = Septlc Sewer/ Dram
=Grease = Rendering
., The Choice Is Easy!
& \@“?" o
'z;\,\&?‘k) : Q)OQ \@OQ\
AY 0\\\ <°
Industry Specific | ] o
Offers Multiple Editions ] [ S
One-Click Repeat Billing | g 2
One-Click Payment Application |
Automatic Batch Email Invoices n ]
Strong Audit Controls i
Cloud, WAN, LAN, or Local [ ] = =2
Priority Support / Training | | ]
Share Data with MS® Office o =
Pricing $$ 5998 $ $65%
A
Watch demos online or call for personal tours!
*Offer applies to conversions from the above progrars

I.erho*ﬂ offer to re‘e:wed scux nt prx"e 5/31/2013



JUF-TITF

'tf\r

Fits most commercially
available: : _

e Risers
e IPEX PVC Ribbed Pipe
e Corrugated Pipe

LID MAY BE USED WITH OR
WITHOUT CONCRETE CENTER

-

.
- o

e —

For a Complete Catalog and Pricing

FREE FREIGHT
on Full Cartons!

il-lorizont;l
* Safety Screws

¥

e e
~Vertical Safety
e DUV

W

Concrete Keepers™

Foamed-in Permanent
Polyurethane Gasket.

Secured by 6 Vertical and 4 Horizontal
Safety Screws. Screws Included.

4" Effluent Filter and 4" T-Baffle™

86 ft. of 1/16 filtration area. EF-4 Combo 18

Increasestime g=—v  EF-4 Combo ' o
between filter Includes Filter, 3' E 4 Efﬂuent Filter E_F'4 s % po
cleaning. J Housing and P One-piece effluent filter fits in 4
4" Sch.40& Sanitary Tee.
SDR-35 [ 4 * Injection molded PolyPro
Sl s * Simple to install - Easy to clean
s )
A
‘ T 4” Sanitary Inlet/Outlet T-Baffle™
i % Injection molded T-Baffle™.
i‘:’sg?}: i T . lr_ljectjon molded T-Baffle '
Standard 46 ANSINSF Standard 46 * Fits 4” Sch. 40 and SDR-35 pipe
Standard 36 * Simple to install
TB-4-18 Housing  « May als
TB-4 Housing it gﬁ{;'ﬁpbe il
18/carton d
SD-4

Gas/Solids Deflector

= TUFTITE

www.tuf-tite.com |

Tuf-Tite®, Inc. 1200 Flex Court, Lake Zurich,

Water-TITE™ Vertical and
Holds up to 70 Ibs of Concrete : :
for Added Safety. NAESSR B SRty

6" Effluent Filter and 6" T-Baffle™

244 ft. of 1/16" filtration area.

Increases

time between IEni-[Edigrglltjg' 6" Efﬂllenl Fihel‘ EF"G
filter cleaning. Housing and Bushing One-piece effluent filter fits
in 6” T-Baffle™.
4" Sch.40 & * Injection molded PolyPro
SDR-35 « Simple to install
’ * Easy to clean
CO\T 6" Sanitary T-Baffle™
avsiwse Injection molded T-Baffle™.
Standard 46 o
et * [njection molded
ANSINSE TB-6 Housing * Fits 4" Sch. 40 and SDR-35 pipe
Standard 46 * Simple to install
P *May also be used as Outlet Tee
B Gas/Solids with Solids Deflector
i Deflector

IL 60047

8 iz

@ 2013 Tuf-Tite®, Inc.
All rights resarved.




MONEY MANAGER

Keeping Stock

Erik is a business writer
in Racine, Wis. Readers
may direct inquiries

to him by contacting
this publication at 800/
257-7222 or emailing
editor@pumper.com.

Careful inventory control is critical to keeping your business healthy and boosting profits

By Erik Gunn

products to a customer, you might not think much about inventory. After
all, that’s really an issue for retail stores - isn’t it?

Think again. Even if your business is confined to pumping septic tanks
or cleaning portable restrooms, you still have inventory to consider. You may
be a service company first, but you'll have items like tank lids and risers and
portable sanitation replacement parts that will need to be stocked.

If you keep too much of anything on hand, you've spent money you
didn’t have to to buy the stuff in the first place. Even the storage space is
costing you something. And while some of your stock might keep on the
shelves forever, other products will go “bad” over time. For example, I once
made the mistake of buying a lot of ink cartridges for my computer printer
because of a discount - only to learn the hard way that ink can get “old” in
the package. I had to throw out some unused cartridges, and now I only buy
ink as I need it.

I f you think of your business as providing a service more than selling

OAKMONT CAPITAL SERVICES, LLC
Financing the Liquid Waste Industry Since 1998

* Application only to $250,000

* 100% Financing — No Money Down
* Interest Rates As Low as 4.9%

* 12 — 84 Month Terms

¢ Financing in the U.S. & Canada

Vacuum Trucks - Jetters - CIPP Equipment
Septic Equipment AND MORE!

Special Show Financing Extended - Call Us for Details!

OAKMONT CAPITAL SERVICES, LLC
www.oakmontfinance.com
877.701.2391
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But too little inventory can hurt you, too. Suppose you're unclogging a
drain and discover a previously undetected leak demanding a replacement
drainpipe. Do you really want your customer to wait an extra day until
you get the pipe? Not if you hope to get called the next time they have an
emergency.

MAKE IT “JUST RIGHT”

It'’s the same kind of problem Goldilocks had when she visited the
empty home of those three bears. You want to avoid the extremes - not too
much, not too little - and figure out what is just right. For some suggestions,
I called up Ted Angelo, executive vice president at Grunau Co., a large
mechanical contractor based in Oak Creek, Wis., that does business across
the country.

“We’re unconventional when it comes to inventory,” Angelo says.
Indeed, that’s true, and I'll explain why and what you can learn from that.
But first, a word or two about the basics:

Remember the 80-20 rule: That old formula fits your inventory supply
just as it does many other aspects of your business: Roughly 80 percent
of what you do probably entails a pretty small selection of components.
Angelo calls them the “bread-and-butter items” for the business, and
Grunau maintains a master list. They represent about 80 percent of what the
company keeps in stock.

Keep a 30-day supply: For those bread-and-butter parts, tally how
much you've used in the last year, then keep enough to last 30 days. Set
a trigger point for stocking up; don’t wait until you're all out before you
re-order. But also, be sure that whoever is responsible for maintaining
your supply isn’t replenishing it two or three times a month - that means
wasted time.

If your employees perform specialized tasks, you may find regular items
for one are quite different from what a co-worker may need to stock. Make
sure you take those differences into account.

Don’t use it all up at once: When a big job demands all, or even a
significant portion, of your 30-day inventory of a particular part, don’t take it
out of the regular inventory. “On that particular occasion, we’ll get a whole
box to use on that job,” Angelo says. “We don’t want to use up our inventory
on one job.” That way workers don’t run short on a high-demand item when
they respond to routine customer needs.

THE LEAN DIFFERENCE

Those are straightforward principles for managing inventory that turns
over regularly. But what about the products you only use 20 percent of
the time? Do you keep all of those products around, taking up space in a
warehouse when you seldom need them? Grunau doesn’t do that anymore,
says Angelo. And that’s where the company’s unconventional approach
comes in.



The company has been pioneering the use of “lean” techniques for
several years. Lean is all about removing waste and inefficiency from a
system. It's been a popular concept in manufacturing for more than a
decade, but it’s still new in industries like construction.

Part of thinking lean is rethinking inventory. How do you do that? Here
are ideas Grunau has put in place:

No warehouse: The bread-and-butter components are stocked directly
on the company’s service trucks, Angelo says. Products used only 20 percent
of the time aren’t stocked. For the most part, they remain with Grunau'’s
suppliers. Instead of wasting space storing them, paying cash for them up
front, and using the fuel to haul them around, the company waits until it
needs those components to purchase them.

To make that work, suppliers must be able to stock you at a moment’s
notice. Grunau has made sure every supplier can fulfill that expectation, and
has a diverse pool of suppliers to minimize the risk of lost time and wasted
traveling when a component is needed.

Another important factor is making sure stock on the trucks is easy
to find. “I stress to our people over and over again, if the technician or his
helper can’t go into his van and find something in 30 seconds, he hasn’t
labeled it properly,” Angelo says. Regular audits make sure the techs hold to
that standard.

Push responsibility down: Every service technician is assigned a truck
and is responsible for keeping it adequately supplied with bread-and-butter
items. At the beginning of the year, drivers stock up and then restock as
needed, going directly to the supplier. Grunau doesn’t perform a regular

If you are
Iookmg 1]

s andf‘vjp,r
X want a

2013 Western Star

Cummins ISX 525 HP, 18 Speed, 20 front,
46 rear, 20 steerable pusher, 4700 gallon
(110) barrel tank. Call for price

. 888-201-9166

www.badgertruck.com

Septic - Portable Toilet - Hoisted Vacuum - Slide-Ins
New Units Available / Trade-ins Accepted!
Financing & Lease Plans

If inventory problems are costing you money — or costing
you customers — it’s time to do something about it.
Getting inventory management wrong will cost you.
Getting it right is money in the bank, and in your pocket.

annual inventory of supplies. This way, there’s no time, energy or manpower
spent double-handling materials, Angelo says.

Sure, that means allowing employees to exercise freedom in how much
of an item is kept on hand. But along with trusting employees, the company
also verifies, conducting periodic audits to make sure components are
stocked at an appropriate rate.

LEARN MORE
You can learn more about Grunau’s lean strategies - which may be
applied in a variety of contracting businesses - by visiting the company’s
website devoted to the topic: www.grunau.com/lean-construction.php.
Ifinventory problems are costing you money - or costing you customers
- it’s time to do something about it. Getting inventory management wrong
will cost you. Getting it right is money in the bank, and in your pocket. B

. WAVE

= Revolutionary design reduces back sphash
« Releases bacterio and controls odor

= Great for use in trailer uniks,
spedal events, party uniks

« 10X Maore Fragronce

-Lsts up to 60 days

« VO Compliont
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BE}AST
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www.Chempace.com
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800.423.5350
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Introducing
the CVS line of Liquid Ring
and Liquid Cooled
vacuum pumps.

Driven. By Design

Renowned for reliability, efficiency and ease of installation,
Fruitland’s Rotary Vane Vacuum Pumps are designed to tackle

the toughest liquid waste applications including: Oil & Gas,
Environmental, Industrial, Septic and any other Liquid Waste.

They are spec’d more than any other pump for Liquid Vacuum Tank
Trucks ranging in size from 1,000-12,000 gallons.

Designed for trouble-free performance with features such as an
integral air in-take filter which protects the pump in vacuum and
pressure modes.

In addition to Rotary Vane Vacuum Pumps, Fruitland now offers a
wide range of Liquid Ring and Liquid Cooled Vacuum Pumps which
are also designed with state-of-the-art technology for maximum
performance, efficiency and low life cycle costs.

Fruitland Pumps... the standard for quality, performance
and reliability.

LFRUITILAND

e’ Manufacturin Est. 1957

VAUV VIES]
Reliability Redefined™

Toll Free: 1-800-663-9003
www.fruitlandmanufacturing.com
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Strong. Experienced. Worldwide.

: ARMAL INC.

9 122 Hudson Industrial Drive

s Griffin, GA 30224 USA
. Phone +1 770.491.6410 Fax +1 770.491.9458

Jo : “© '« -3 Toll free 866.873.7796

/ www.armal.biz armal-inc@armal.biz

Pump! Save! Earn!

"'z PRO-PUMP

The Finest Name in Biological Products for Septic Systems,
System Recovery, Odor Elimination and More...
Septic System Treatment Drain & Grease Traps
Absorption System Recovery Solids Reduction
Aerobic System Treatment Odor Control

Super Bio-remediation Kit SRR

Our 37th Year! // 20,
BIL (7157 )

Made intheish )/

Also available, a smaller kit
for homes with 1-3 bedrooms

Call Greg Toll Free at 1-800-326-7867 and ask
about our Special Discounts & Free Freight!

Solving Problems, Naturally!
= Ecological Laboratories i«

TOLL FREE: 1-800-326-7867  FAX: 516-823-3440 « EMAIL: info@propump.com
Visit our web site at: www.propump.com




@Dombinatiun jet/vac sewer cleaner
with front or rear mounted hose reel

. High Dump i L ST |
| 'Hyd”ro excavator for careful diggihg’ For runways, lots, road work and streets

OUF FLLrﬁl@r.INE__-SIN[jLE-'ENQGINENADVANTA_E

]

! ! H E E jetting action...a feature that raduces emissions and helps protect you frorn the rising cost of
r fuel. But there are other advantages, too. Like our AllSmartFlow™ intelligent system to manage
THAT WUHKS jetting and vacuum power. And lifetime warranties on some of our standard and optional

water and debris tanks. Not to mention the designed-in value of engineering by Gradall, known
worldwide for uniguely productive, versatile equipment. See for yourself. Call 800-382-8302.

H ACA N NGINE AOVANTA 4 .E. E
VACALLINDUSTRIES.COM/SINGLEENGINE #EI'F ]

N = “‘m (80D) 382-8302 ~) GRADALL

INGENUITY AT WORK www.VACALLINDUSTRIES.COM W gy Wk
Certified to 1S0 9001:2008.
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NAWT EXECUTIVE ADMINISTRATOR: Courtney Peierson

NAWT BOARD OF DIRECTORS:
Jeff Rachlin, President, PA
Jamie Miller, Vice President, VA
Ralph Macchio, Treasurer, NY
Tom Ferrero, Secretary, PA

National Association of Wastewater Technicians Tom Frank, Past President, OH

PO Box 220, Three Lakes, WI 54562 ¢ 1-800-236-NAWT (6298) ® Fax 715-546-3786 ¢ www.nawt.org

Jim Anderson, MN Bill Hall, CT Stuart Mead, IN
Gene Bassett, NM Tom Johnson, NY Kit Rosenfield, CA
Jace Ensor, NM Arthur Joubert, NH Susan Ruehl, OH
Tim Frank, PA Bob Kendall, Wl Mark Scott, M|
Larry Frost, ME Frank King, MA

Prizes worth $5,000 were awarded
in the NAWT Shoot-Out at the Pumper

& Cleaner Expo

By Jim Kneiszel

ttendees at the Pumper & Cleaner
A Environmental Expo International competed

for $5,000 in cash and prizes at the National
Association of Wastewater Technicians Shoot-Out in
February.

Machine operators, mechanics and technicians
from attendee companies displayed their skills in four
skills areas. They were the Vac Truck Vane Challenge,
Tank Pump and Alarm Installation, Aerator Assembly
and Safety Pre-Trip Inspection.

Sponsors for the competition were Fruitland
Vacuum Pump, Progress VacTruck, SJE-Rhombus,
Septic Services Inc., and Champion Pump.

Larry Wald of C & L Grease Recovery, Webb,
Mo., placed in all four competitions and won three of
them. He topped entries in the Tank Pump & Alarm
Installation, Aerator Assembly and Safety Pre-Trip
Inspection. He finished second in the Vac Truck Vane
Challenge.

The prize for the pre-trip inspection was a $250
gift card and a Progress VacTruck jacket donated by
Progress VacTruck. The prize for the aerator assembly
was an aerator donated by Septic Services Inc. The
prize for tank pump and alarm installation was an
alarm donated by SJE-Rhombus and a CPS3A-11
pump donated by Champion Pump.

Bob Thompson of Pettit Environmental, Louisville,
Ky., won the vane-changing challenge, swapping out
the vanes in a Fruitland Pump in 1 minute, 40 seconds.
Wald finished second with a time of 1:41. Avery Zahn,
of Infra-Track, Inc., Worthing, S.D., finished third with
a time of 1:44. Thompson took home a Fruitland RCF-
500SFL pump as the top prize. B
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Bob Thompson of Pettit Environmental, Louisville,
Ky., competes in the Vac Truck Vane Challenge

in the NAWT booth at the Pumper & Cleaner
Environmental Expo International in February.
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Larry Wald of C & L
Grease Recovery, Webb,
Mo., is shown with

a Progress VacTruck

rig at the Pumper &
Cleaner Environmental
Expo International.
Wald placed in all four
contest organized by the
National Association of
Wastewater Technicians
in Indianapolis.

Toby Jones (left) and Keith Myers (right), of sponsoring
company Fruitland Vacuum Pump, congratulate Bob
Thompson on winning the Vac Truck Vane Challenge at
the Pumper & Cleaner Environmental Expo International.



» Your customers don’t
use the phone book...

)

...they use smart phones.

* Free Basic Listing ® Mobile Phone Friendly
* Enhanced Listings Start at Only $9/Month

— Add Your Web Site
— Add Your Company Logo
— Add Service Locations

Monthly Packages; | Annual|Packages
Starting|at $: 5 Starting/at

) www.SepticPages.com/Pumper |
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PROVIDING SOLUMIONS
fiox Youlr Industsial Needs:

STANDARD AND CUSTOM FABRICATED EQUIPMENT

» Additional flows

» Explosmn proof » Offshore ready  » Skid mounted
» Electric hot/cold ~ » Single & double  » Up to 5000 PSI and pressure
trailer mounted available

» Diesel hot/cold

» Cold weather

l » Powerful » Sucks up mud, » Continuous or
» Heavy duty dirt, and liquids units reversible flow
of every variety

. Solids sparation/ » Ruggedly builtto  » Meets discharge  » Corrosion resistant

reclamation withstand industrial  requirements in materials provide
. » Reduce water solids control environmentally long service and low
. disposal fees sensitive areas maintenance cost

FULL PARTS HEPLACEMENTAND SERVICE AVAILABLE FORALL EOUIPMENT24/7

We are your: Solutzon i
/7 992 E Texas Avenue, Rayne, LA 70578

Sl})ol_"]{JA'I‘TIl(t:I)VD(I}S phone 337-334-3322 fax: 337-334-0013

RotatingSolutions.net

N
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RONERIEOOSTIER

PATENTED TECHNOLOGY FOR PUMPING

THANKS FOR
= VISITING US

PUMP DEEPER
PUMP FASTER

APPLICATIONS:
Refineries
Construction
Environmental
Mining
Leachate Collection
Marine
On/Offshore Drilling
Liquid Waste
Lift Stations
Septic Pumpers

Power Booster Sizes:

"3 4 & 6 inch

The Pressure Lift Power Booster increases vertical lift and
distance capabilities when pumping any range of material,
from water to drilling mud, heavy sludge or waste.

Solid engineering coupled with rugged, lightweight
construction make the Power Booster™ the ultimate
pumping solution. Unsurpassed execution in highly
viscous applications.

pressurelift.com | \’
RUMPPASTER] 972.355_0550 i L roudlmade

September 25-26, 2013

AA Septic Service
Indianapolis (Clayton), IN

Q) nawT

bth Waste Treatment Symposium

-
q'

Ifyouspendmorethan $300,000peryear
in disposal costs ... you need to be here.
Don't miss this opportunity to learn about
how fo make money with your disposal
options. Tour of a working facility, case

studies, vendor presentations, will all guide

you through the decision making process!

For more information visit: WWWN AWT[] Rﬂ
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* Financing rates depend
on customers credit rating and may differ

Tank Truck Manufacturer
and Design Leader

: 434.656.6233

= contact Hank Vanderveen: 845.494.0104
= Amthorinternational.com
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Kills roots fast

keep roots out

www.olvidium.com
(866) 676-7956

|MMEDIATE DELIVERY
o/ 2500 GANLLON ON

New Foaming Root Killer

OBLITIROOT

Sticks to surfaces in the pipe to

Brian Amthor and Butch Amthor with 4000 Gallon Matador on Kenworth

UNITS IN STOCK,
READY FOR

KENWORTH W/AUTO

4000 GALLON ON
v INTERNATIONAL W/AUTO

FINANCING RATES N
‘/4/.*amae FOR O MOS.

/CALL US TODAY

LY P.W. Essig
IT REAL WORKSI “Ifs in our best interest to help a
customer restore an existing
drainfield rather fhan have fo re-

place asystem. Septic Orainer

:'l' is a product that really works!"
7N Scott Fick -
. 3 PW. Essig
A Drainfield Restorative -
www.septicdrainer. com
Yy Sodium is the REAL problem. RCS I, Inc. PO Box 4743

J We drive the sodium
OUT of the soil.

Queensbury, NY 12804
(518) 812-0000
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SEASONS CHANGE - DEDICATION DOESN'T

Manufacturing
Vacuum Trailers for the
Liguid Transportation Industry

Parts * Repair
Complete Pumping Systems

800-589-5254

www.acrotrailer.com 417.862.1758 Fax-417.862.8084 = 2320 North Packer Road Springfield, Missouri 65803
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Locks
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o a E =
E .:./J— & Combination Sewer Combination Sewer John Bean Sprayers ausch M-Series TV Ferrett Portable Hathorn OPT HDD
Cleaner Vacall AJV 1215 Cleaner Vacall AJV 1015 gewer Jet JB7040D Camera Trailer Camera System 12.1 Push System
||.| Iz % nun Y Y
j 8— E % + 2012 Freightliner M2 + 2008 Sterling + 40 GPM at 2000 PSI « Side Office with Posm Software » Mainline Camera Pan & Tilt  « 12.1" HDMI LCD Screen
([T = 0 + 410 HP Diesel Engine » 350 HP Cummins Diesel Engine * 80 HP John Deere Diesel * Mainline & Lateral Launch « Screen Footage Counter « 320GB HD with USB Ports
Tr! E + 85GPM @ 2000PS| Myers = 80GPM @ 2000PSI GE + KEG Nozzle Upgrade Pkg. + 100' Lateral Inspections * DVR Recording « Play, Pause, 8X Digital Zoom
- « Roots 18" PD Blower « Roots 16" PD Blower + Only 10 Hours + 1250’ Main Cable, 6-60° Daimeter « 600’ Mainline Cable + 200" Cable w/Self Level Camera
U

Pro Pumper 250
Waste Holding Tank

,T REALLY woRKSl Songer P}jumb;ng

"We tried if. It works well.
) We sel it vigorously to help
W, clients save money."

Psery Songer -
PK Songer Plumbing

For
Portable Offices
Construction Trailers

Montgomery, NY

A Drainfield Restorative
o - www.septicdrainer.com
Sodium is the REAL problem. RCS I, Inc. PO Box 4743
We drive the sodium Queensbury, NY 12804
OUT of the soil. (518) 812-0000

Click or Call The Best Place for Tanks
kentuckytank.com/pumper 1.888.459.8265
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Survival Of
The Fittest.

Tufway, Global and Maxim 3000 restrooms
are made from high-impact polyethylene
because anything else will just bend and
break.

You know what it takes to repair restrooms
with metal frames. It’s expensive and time
consuming. Restrooms are supposed to be
out in the field, not in for repairs.

So how do you know if one restroom is
better than another. Ask your present
supplier if they offer a 10 year written
warranty on their restrooms.

After they get done making excuses why
they don’t offer one, call a Satellite Area
Manager and ask the same question.
You'll be surprised to hear the answer.

Salellitz

>>>> move ahead with Satellite

800-328-3332
www.satelliteindustries.com



PUMPER INTERVIEW

Doing It Right

Concerned about shoddy work and little health department oversight, septic system
installers in one Michigan county went after beefed-up regulations and won

By Scottie Dayton

ome contractors in Oakland County, Mich., were installing septic

systems without obtaining permits and often used inferior materials.

Their actions were illegal in Livingston, Washtenaw, and Genesee
Counties, which required permits and contractor certification, but not in
neighboring Oakland County, as each county determines its own health
code.

Oakland County has more than 80,000 onsite systems, the largest

number in the state, and 108 installers. In 2012, they installed more
than 470 new systems. “Some contractors were fed up with the situation
because it was difficult to bid against those companies and because no one
was looking out for the homeowners,”
says Dave Janette of Janette and [
Sons Excavating in Highland. “Tim =
Brendel, who owns Timothy A. Brendel
Excavating in White Lake, and I got
30 contractors together and decided
to level the playing field” In 2008,
they formed the Oakland County
Septic Installers Association, a group
dedicated to making the county
better by changing the code. Janette is
president and Brendel vice president.

Janette’s family has been a major
player in the business since 1952, when
Frank Janette began manufacturing
and installing concrete septic tanks
and drain tile before branching into
residential and commercial excavation.
Later, Dave Janette became certified to install aerobic treatment units from
Norweco and Orenco Systems, and geotextile sand filter modules from
Eljen Corp. In 2010, the family bought a 2003 Freightliner chassis, added
a 2,600-gallon steel tank with NVE707 Challenger pump, and entered the
pumping business.

The county’s health codes, written in the 1970s, have never been revised.
Effecting change took years of negotiations. The association realized its first
success when the county required installers to be certified as of May 1, 2012.
Janette talked to Pumper about the process and the group’s future goals.

Dave Janette may be reached at
248/685-1948.

Pumper: How eager were contractors to join the association?

Janette: Tim and I worked hard to convince installers outside the initial
group to come to meetings. Some guys didn’t join for fear of rocking the
boat. I stressed that we were working with Tony Drautz, the Oakland County
Environmental Health administrator. We invited him and county board
members to every meeting. When they saw the membership united around
acommon goal, they came and supported our efforts.
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Pumper: How did you manage that?

Janette: Numbers speak. At first, the department didn’t know what to
do with us. As more installers joined, the agency saw we were serious
and coming in force - all 62 of us in a united front. We even attracted the
attention of staff from the Michigan Department of Environmental Quality,
who began attending meetings.

Livingston County Health Department revamped its entire health code
in six months. I invited department staff and others to meetings to explain
how much better off the county was after requiring contractor certification.
Unfortunately, Oakland County’s rules do notallow attachingamendments to
the code. Our health department had to create a new article just for licensing
contractors. It took three and a halfyears ofhard work to reach that point. Then
the prosecutor attorneys had to review the new law and that took months.

Pumper: What else did you do to increase membership?

Janette: 1 invited equipment manufacturers such as Caterpillar,
Southeastern Equipment (Case dealership), and Alta Equipment Co. (Volvo
dealership) to join the association. They agreed because the size of our
membership makes it worth their while to host a meeting once or twice a
year. We invited all the installers to our December 2012 meeting in Novi.
The manufacturers also give members special pricing on new equipment, a
reduced price on parts, and special rates on rental equipment.

Pumper: Who created and administered the certification exam?

Janette: The association helped create the test with the health department,
then they held a preparatory class for installers, county health inspectors and
homeowners wishing to install their own systems. After taking the test, even
contractors who didn’t belong to the association expressed appreciation for
what we had accomplished.

Pumper: What was your biggest challenge?

Janette: How our laws are written. For example, surrounding counties
bond contractors. We also wanted to be bonded, but the attorneys said the
law won't allow it. Tony Drautz provided insight as to what the department
could and couldn’t do, and worked with us to find alternatives. The solution
we arrived at was for the county to fine contractors $250 per day for installing
systems without a license or permit. If the design is engineered, getting a
permit can take up to 90 days.

Slow turnarounds on engineered designs are a big red flag, and the
county knows it has a problem. Accelerating the permitting process is the
association’s next goal. I've begun calling local health departments in other
states and asking how long it takes them to issue permits.

Rehabilitating systems is another thorny area. We don’t need a permit
to run a new pipe from the septic tank to the header, but we do need one
to alter anything in the tank or drainfield. Consequently, most contractors



avoid rehabilitations. It's frustrating, because the county will adopt a new
technology in a heartbeat, but take forever to accept proposed rule changes.

Pumper: What other revisions are you working on with the county?
Janette: We are proposing mandatory risers on tanks and Schedule 40
PVC pipe from the septic tank to the drainfield. Our county doesn’t require
inspections of septic tank installations, enabling contractors to use less
expensive thin-wall pipe. After a few years, the settling soil pops the pipe out
of the outlet or flattens it.

Mandatory continuing education for installers is another goal. Michigan
State University has an onsite training facility in Novi that has slipped into
disuse. I'm talking with Ron Lindzy from Milan Supply about getting it up
and running. We buy product from Milan, and Ron teaches certification
classes on components at our meetings. We'd like to hold those classes at
Novi along with courses that will give pumpers the 30 credits they need
every five years. However, instructors from Michigan State must teach those
courses for accreditation. Once we find them, we can work on the facility.

It's rewarding to see other professions recognize and
support our goals. Even contractors from surrounding

counties want to join us.
- Dave Janette

This February, the association achieved another of its goals and began
teaching free onsite education classes for homeowners in their towns. The
county doesn’t have anything like that. We want to help homeowners get
every drop of life they can out of their systems.

Pumper: How do you see the future of pumping and onsite installations
unfolding in Michigan?

Janette: As long as sewers stay out of here, it will be great. Bringing in city
water would open up land for application and onsite systems because we
wouldn’t have to worry about potable wells.

I'd love to see the county and state adopt unattended septage receiving
stations like the one that opened recently in Livingston County. The 67,000
gpd (design) facility processed 16 million gallons through two PortALogic
discharge stations in 2012. We swipe our card to get in and we're out of there
within minutes. In Oakland County, we offload into a hole and are charged
by tank capacity. Loads are metered at Livingston. It's a wonderful clean,
warm, dry facility that works well. Many Oakland County haulers are using
it for those reasons and because it is closer than our dump station. (www.
youtube.com/watch?v=RC_phz-U5jc) B

Bailey Septic
) “Instead of spending
thousands of dollars o
install a new septic system
we were able to restore
N . -n !n
b the existing one!
ScoftA. Bailey -
Bailay (nspection Sanices, inc.

'www.septicdrainer.com'
RCS I, Inc. PO Box 4743
Queensbury, NY 12804
(518) 812-0000

i i Reading, PA
A Drainfield Restorative i

Sodium is the REAL problem.
We drive the sodium
OUT of the soil.
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Best Heavy-Duty Portable
Toilet Trailers on the Market

Wee thank Glen Meyers of Meyers Septic
Service for letting us design and manufacture.
this unit for him. Wee also thank him for the
many truck/tank units he has purchased from us
through the years.

SPRING MOUNTS

» decrease fatigue on your
\ tank frame, mounts
to most tanks; easy
bolt or weld-on style,
heavy-duty stress
relieved springs:
Mounts with
springs..582.00
Springs alone

A good clean used unit

2003 Sterling with 117,000 miles
2003 carbon steel Wee Engineeer

2500-gallon tank
Call for details

HEATED COLLARS

Preventing your.valves from

freezing will help your
profits during the
winter months.
S110
....5165
....5198
.9297
Installation kit and 110 volt

24 11....58,800
| 28 t....59,100
| 34 f'....

59,990

Our customers are pleased with the time
they save loading and unloading toilets.

E K3 1o vaon Facebook!

PO Box 39, Dayton, IN 47941
Toll-Free:

' 877.296.2555

Phone: 765.296.2027
Fo: 765.296.3027

$11.00 each heater kit available

can help you

“Grease Storage Reinvented”
N9 Your customers will love lt( | I ‘

Flts under2 & 3 Compartment Smks

Dump oil safely at the fryer !

The #1 tub of choice by pumpers natmnw:de'

« No More Dumping Hot Oil Outside Perfect for:
» No Foul Odors « Small Kitchens
« Non Marking Polyurethane Wheels « Malls
« Eliminates Grease Theft «Food Courts
« Stadiums
“Grease Storage Reinvented”
www.envirotub.com . (866)777-4322
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www.wee-engineer.com

Schmitz Brothers L.L.C.
PHONE 763.878.2296
FAX 763.878.2299
ASK ABOUT OUR

“BUSTER BRACKETS”
FOR TRUCK MOUNTING

WST
BUSTEH



'POLYPORTABLES:

Everythmg you need to build a better business

! ——

restrooms, handwash stations, holding tanks,

fresh water delivery systems, deodorizers,

cleaners, service tanks and vehicles, parts and
accessories. Plus people with a wealth of
experience [not to mention some good ideas) and

a solid commitment to the well-being of our

customers. Give us a call. See for yourself.
C§ ;LYPORTABLES S

Listening. Learning. Delivering. Since 1972 You can build a business with us.

PORTABLE TOILETS « HANDWASH STATIONS « DEODORIZERS « CLEANERS « TRUCKS
99 Crafton Drive, Dahlonega, GA 30533 USA - Phone (800)241-7951 or (706) 864-3776 - Fax (706) 864-8111 - www.polyportables.com

All Green Way Products' deodorizers, cleaners and air fresheners are high-performance products developed and manufactured Green Wau Produ EtS
in our facilities in Dahlonega, Georgia specifically for portable restroom operators. They are all environmentally safe. by PolyPortables



Bidding for Work

A poster is contemplating bidding on government pumping work and wonders if it’s a good idea.

Pumpers weigh in.

This feature in Pumper reports noteworthy conversations that take place
at the Pumper Discussion Forum, an online forum for industry professionals
found at www.pumper.com. Pumper Discussion enables exchange of
information and ideas on septic and drainfield installation and maintenance,
trucks and equipment, portable sanitation, chemical and additives and
much more. Information and advice in “Overheard Online” is offered in good
faith by industry professionals. However, readers should consult in depth
with appropriate industry sources before applying such advice to a specific
business situation.

QUESTION:

How do you feel about bidding on work? I've never done it,
but | just found a website for my area that allows you to place
your bids on work through the county.

Units come With A/Cy Heal: Hil
teps and a Large 300 Gallon WasteJank

Lowest Interior Floor Height in the Industry
ADA wheelchair accessible units.

Unlimited Floor Plans from §' to 53' Trailers
Rigid Steel Shell Construction from top to
bottom to resist rot and warping.

Specializing in Customizing trailers to

fit your needs.

Easy Fold-Up Steps & Door Handles

2417 Tech Support for the best customer
service available.

Free Nation Wide Lead Program for our customers.
Large Capacity Waste Tanks

High Privacy Partitions are Standard for

Added Comfort

Rigid Platform, our smallest wide body trailers
start out with Dual 10" ASTM |-Beams.

<

L 19

8 2-Station IZ'é-Minhnbo 20" 6-Station ; 24" 7-Station ADA
WL & Host » 300 gal waste  w/AC & Heat - 450 galwaste wil/C & Heat » 600 gal waste WAL & Host » 750 gal wasts

Includes Showers

INFO@COHSI.COM * 630.906.8002 * WWW.COHSI.COM
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ANSWERS:

It seems like in my area the only way to get package plant sludge is to bid it.
I've never bid on anything. But if I get bigger, I'm going to have to start. So
any advice from anyone would be helpful to me too.

® ¢ o

When bidding, make sure you remember why you're in business: to make
money. It's nice to win a bid but no one wants to work for free.

¢ ¢ 9

Some companies in the area put in bids for all the local district school
grease traps. A couple companies bid low (really low) and have very high
repair prices to offset the cost. This doesn’t apply to plant slurry but you
have to look at what was charged on the last contract (public records), and
determine if that’s around what you would charge. Then find out if, in the
contract language, you would be responsible for any additional work that
you could use to offset the discounted rate. For example, a company may
charge $300 to install a tee on a baffle or $600 for jetting since there is no
restriction on those costs, as the contract only focuses on pumping the tanks.

® ¢

If your child needed a life-saving operation, would you go with the doctor
with the best reputation, or the cheapest doctor you could find? If you want
to purchase an item available at several stores, sure, price it out. It has been
my experience that people who hire the cheapest pumper end up having
the most trouble with their systems, spending more money in the long run.
I could work cheaper if I did the same things some companies I'm bidding
against do to get the job. I make out much better by getting this information
in the hands of prospective clients putting jobs out for bids than under-
bidding other pumping companies for work. I have often repaired systems
that were pumped and serviced by the cheapest bidder. B

A.D.C. Septic
“The drain fields that are fail-

; ing, Septic Drainer allows
= their system to work again.
It's almost & miracle product
.. g that I've been experiencing.
Every drain field I've used it
to restore has worked”
4 OfrisLanowo, AD.C. Seplic

|7 REALLY WORK s,

¢ Blackstone, M.

4 www.septicdrainer.com

RCS I, Inc. PO Box 4743
Queensbury, NY 12804

(518) 812-0000

A Drainfield Restorative

Sodium s the REAL problem. '@
We drive the sodium
OUT of the soil.

|



BEST ENTERPRISES, INC.

Building quality stainless steel tanks since 1972.

The owner of this stainless tank

above, built by Best Enterprises,
thought his tank was not repair-
able.

He is glad he bought Stainless!

300-288-23

- =. e Customizing
e - options is our
speciality. If a
company says
they can’t do
it, then give us
a call because

available and in
stock now!

800-288-2378 www.bestenterprises.net www.youtube.com/bestentinc
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ERICKSON

TANK & PUMP

2006 Western Star, 3600 gallon tank,
Masport 400WV pump

2005 Freightliner, 1600 gallon tank,
Masport 75WV pump

2007 Ford LCF430, used 500-+130
tank, Masport M-2 pump

“Tanks” for your business!

WWW.ERICKSONTANK.COM

SEE OUR LIST OF EQUIPMENT ON WEBSITE WA dealer #1812

m*Hedstrom

PLASTICS

We ve got the Septlc Tank
(COVER

H:n tro \| ‘

}—-ul
o A,

Fits standard 18" and 24" double wall pipe.
Pipe fumished by installer.

TRS———
Cr——

ARE YOU
connmmeannet] WALKING AWAY
et&‘ LRI FROM BIGGER
(BIO-TABY:! rroriTs?

FOR

SEPTIC SYSTEM

ACTIVATION and MAINTENANCE
Net Weight 8 0zs. (226.50) 14 Tablets

ADD TO YOUR
PROFITS...WITH

BIO-TAB

iD-Tab® is a registered trademark of Century Chemical Corpl

What is BIO-TAB®?
| D ———
BIO-TAB” is a highly concentrated tablet of bacteria (both aerobic and
anaerobic) and enzymes that acts as a biological activator for septic tanks.
In short, BIO-TAB* helps septic systems work like they were intended.

Unlike most competitor’s dusty powders or messy liquids, BIO-TAB" is in
tablet form. Easy to use and easy to store, BIO-TAB”is highly concentrat-
ed (one jar contains a year’s supply). It is a safe, non-toxic, non-corrosive

and non-poisonous product that will
not harm plumbing or septic systems. ((( CENTlRY

CHEMICAL CORPORATION

28790 County Road 20W e Elkhart, IN 46517

974-293-9521 * 800-348-3505
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EICA Tankheads Inc.custom
manufactures Standard,
A.S.M.E. Code and Oval

Elliptical Transport Heads in

a wide variety of types and
configurations. We offer
sizes up to 168" and 3/4"
thick in carbon steel,
stainless steel, aluminum
and various other alloys.

EICA Tankheads Inc.

1700 E. Hicks Field Rd.

Fort Worth, TX 76179
817.847.0917 - Phone
817.847.4853 — Fax
www.eicatankheads.com

@ dkerstine@eicatankheads.com

» EICA

e ® ® tankheads
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When it comes to pumper trucks,
no one offers you more.

SERVICE | PARTS | COLLISION CENTER | NEW AND PRE-OWNED SALES | FINANCING | LEASING | RENTAL

Peterbilt Model 348 Standard
with 3600 Gallon Vacuum Trucks

Automatics and standards in stock. Non-code 3600
gallon, Pik-Rite tank. Masport HXLAOOWV liquid
cooled pump, aluminum hose trays. 10 yr tank war-
ranty standard. Tank options can be added before
delivery. Call for pricing.

Refuse Systems

Peterbilt Models 365 and 388 with Peterbilt Model 348 with 4000
110 BBL 4700 Gallon Water Trucks Gallon Aluminum Vacuum Tank
All triaxle, MX 485HP and Cummins ISX15 500 HP Automatic or standard transmission. 4000 gallon Imperial
: engines, 8LL and 18-speed transmissions and Peterbilt Air aluminum tank. Liquid cooled pump. Aluminum hose trays. Tank
PusH Trac suspension. Tank options can be added options can be added before delivery. Two stage
REFAU‘Q‘E‘. SYSTEMS before delivery. Call for pricing. engine brake included. Call for pricing.
rushrefusesystems.com 8 7 7 6 6 1 4 5 1 1
Qtondilt Refuse Sales Team: Gregg Wilkinson | Jason Guzauskas | Jesse Fullilove | Hal Holloway | Alex Drabant | Ryan Hindt

refusesales@rush-enterprises.com | 8810 IH-10 East | San Antonio, TX 78219



i i ilfi Alumi , Stainl & Carbon Steel
Septlc’ Sewe':’ Grit & Oilfield New &uFrlglgcl)Jrrlrc]iitioglende?:nks aﬂd%]hasi?s
Vacuum Service Trucks

IN STOCK For IMMEDIATE DELIVERY!

a7 : P s

Ao

1l s

like us on facebook

Septic/Sewer Vacuum Trucks - =
1000 to 5500 Gallon Capacities Denver, CO - Bellefonte, PA - Kansas City, MO
Code & Non Code Applications

Portable Restroom Tiioka @ @ < 7 @ = @ é]} @;L @ Authorized Factory Master Distributor
1,000 to 2200 Gallons & Slide Ins

Single, Tandem & Tri Axle Wwww. .com
KV0513

Introducing The Most Durable &

Economical Septic Lid On The Market Industrial Rental Equipment Co., LLC:

Why By For Al Your Industrial Environmental

Buy Direct from the Source ;’Baiyy".',{."g.',! | Vacuum Equipment Rental Needs
. ent e
No Middleman! o~AZS Best? RS | '

A Y AR Combination
- Durable & Lightweight Polymer

y Machines;
- WILL NOT Crack Like o/
Concrete! . 5
- Easier to Handle & Transport —
- 12", 18" & 24" Available =
- Easy Installation
- Optional Sand Fill

- Have It Customized
(Name, Number or Logo)

- Green or Black
- Foam Filled (Optional)
- Hardware Included

ik 600.868.0973

www.RotoSolutions.com
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BUILT ITALIA TOUGH?
BATTIONI MEC11000

Continuous Duty Ballast Port Cooled Pump
Pump Stays Cooler So You Can Run It Longer!

Built-In Manifold for

Pressure Relief e 22 AUTO
Bigger Air < - LUBE
Passages - 5
for more :
airflow a

y

Thermo-
Tape
changes
color

if the
pump ]
heats ‘

up \

Slotted Bolt Holes
for “Crash Protection”

Vane Inspection
Hole (opposite
side of pump)

Ballast Port ) £
Cooling {

w Battioni
Pagani
L‘ Pompe S.p.A.

- 3" Connections - Bigger air passage into manifold

- (Continuous Duty, Auto Lube - Battioni Temperature control system as
» Sliding Flanges to avoid breakages of standard feature (Thermo-tape)
the body and rotor during vanes crashes « Inspection hole for checking vanes wearing

394 CFMs sor oNLY $2,55000 &

Tested to move 354 c¢fms at 18”- compare that to the competition!
CALLTO ORDERTOLL FREE 866-872-1224 - www.varcopumper.com B33k}

NEW &

COOLER!




SEPTIC SYSTEM ANSWER MAN

Jim is an emeritus professor at the University of
Minnesota Department of Soil Water and Climate,
education coordinator for the National Associa-
tion of Wastewater Technicians,

and recipient of the pumping industry’s

Ralph Macchio Lifetime Achievement

Award. Email Jim questions about septic
system maintenance and operation at
editor@pumper.com.

Be Rig-Ready Every Day

A pre-trip work truck inspection will improve safety and efficiency on your pumping work route

By Jim Anderson

an interesting little contest generated questions and comments as well

as a lot of discussion. The contest involved a service provider going
through the items on a vacuum truck that should be checked before the truck
leaves the home lot for the day’s jobs.

The contesthad a timed element to it. Not only did the contestant have to
hit all of the points covered by the inspection, but do so quickly, implying that
the winner would have gone through this type of checklist on a daily basis.
This would likely give them a leg up, so to speak, on the competition. It was
interesting to watch and listen to comments from the sidelines. There was a
lot of discussion around what should be included and dropped from such a
checklist, and discussions about how individual contractors handle the pre-
trip inspection.

A t the Pumper & Cleaner Environmental Expo International in February,

FOR YOUR HEALTH

Safety topics haven’t been covered a lot in this column, and when
discussed, it was in the context of a specific reader question or activity being
discussed. It's not that I don’t think safety is critically important. It is. Firstand
foremost, safety precautions are to protect the individual service provider’s
health and welfare. And the service provider is going to be driving down
the road in a large truck filled with several thousand gallons of liquid. It is
important for public safety that everything is in working order.

So a pre-trip safety inspection is important. From my perspective, certain
daily checks should be routine, even if they don’t involve direct operation of
the truck and vacuum equipment. Chief among these is the safety equipment
carried on the truck. Some items are required by state or federal rules, butin
my view safety items should be on board to cover the gamut of the kinds of
jobs the technician is involved in.

For starters, safety equipment should include fire extinguishers, highway
cones, reflective triangles and flares to alert other drivers that a truck is stalled
or is set up to do a job near the roadway. For technicians, equipment should
include hard hats, safety glasses, reflective vests, and gloves that fit the job.
This may mean latex gloves or gloves that reach up the arm, not just leather or
cotton work gloves. Proper clothing items, required or recommended, include
safety-toe shoes or boots, rain gear, coveralls, lifting aids and - depending on
the nature of the work - disposable polyester or other types of protective suits.
Remember, if you are a technician, your safety and the safety of people around
you is your responsibility.

PREPARE FOR SPILLS

There should also be materials on board to mitigate minor spills and
drips. It reflects poorly on the company if oil spots or puddles of septage
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remain when the truck leaves a job site. That’s not to mention that even minor
spills can create a health or safety problem.

Let’s get to the driver’s safety checklist. The key is to go through the truck
in a systematic fashion and make sure every componentis working, clean and
fully serviced. If issues need to be addressed, make a record of the date the
problem was noted and another record of when it was corrected. A vehicle
maintenance program should follow manufacturer specifications.

Before leaving the yard, consider the day’s scheduled
work and the route that will be taken. Work routes should
be planned ahead to provide the most efficient loading
and disposal of liquid waste. Careful planning saves you
from backiracking on the job, which hurts efficiency.

For a vacuum tank system, the inspection should include making sure
flexible hoses are sound and couplings are in good shape. Check the outside of
the tank to make sure it is in sound condition. Make sure seals and couplings
on the tank are not worn and seal properly. Look at valves, including primary
and shut-off valves. Inspect the muffler and check the vacuum pump for
excessive wear. The sight glasses, vacuum gauge and tube should be clean,
offering clear visibility to check the liquid level. All drive belts should be
inspected for excessive wear or cracks and replaced as needed. Check all
screens and filters.

PLANNING PAYS OFF

If other tools are needed to perform your usual tasks, they should be
present and in operating order. This can become a personalized list for the
technician, but ensures that the tools needed are always available.

One last set of materials should be included in the cab of the truck. These
are multiple copies of the log sheets, manifests and incident reports. Also
consider carrying post-trip inspection reports and work repair slips for the
vehicle so you can prove routine maintenance is performed.

Before leaving the yard, consider the day’s scheduled work and the route
that will be taken. Work routes should be planned ahead to provide the most
efficient loading and disposal of liquid waste. Careful planning saves you from
backtracking on the job, which hurts efficiency. B
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LELY

Commercial Wastehandling Equipment

Put Our Experience to Work for You

AluminumTanks « Full Open Door Hoist Tanks

« Standard and custom tanks » Large range of sizes
(400 - 6000 Gal.)

+ Complete line of parts

« Carbon steel and aluminum available
« A tradition of reliable service

Portable
Toilet 7w
Trucks

S

Available On All Models  (Optional Dual Service)

 Hot Shift PTO with 2" Bucket Quick il « Full Set of Working Lights
Automatic Transmission « Driver Side Work Station I el

.+ Balanced PTO Axle « Dual Side Tool Box « 50 ft. Water Hose with Nozzle

+ Heavy Duty Tolet Carrier « HectricWater Pump 40 PS16 GPM +Vacuum and Pressure Relief Valve

+Trailer Hitch (Air Pressurized Optional)

+Spring Revind Reel « Coated Water Compartment Available

We are pleased to announce
we are entering a joint program with Lilley Intemational to offer a new

program that will offer RENTAL UNITS for septicand portable toilet, also RENT-TO-0WN.
Check with us on very attractive finance rates.

[ﬁb’* anufact im:bum,
PYONBOXY/ 89 RW 15O AN CI2 7893}
80 083871%/63

—partners in wastehandling—

www.lelyus.com
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RomoTech is a
custom molder.
See us for your
new project.

574.831.6450
www.romotek.com

Romoiech

Lids for Risers
= Water Tanks

*Long lasting durability
* On-site installation flexihility
*Custom logo option
15" 18" and 24"

sizes designed 3
to fit standard 15

& a Your Logo
riser pipes Here!
«1/4" closed cell

gasket seals tight
« Ships with 2" Stainless Steel Fasteners

24"
18"

8- 525 gallons.
Request a quote
for special sizes.

Here come the new trailer systems from
EMI. We are your go-to source for
non-code, premium quality vacuum trailers.
100 percent American-made, with a full
one-year warranty. Call today to learn more.

In Stock Now |

Bobtail Tank Systems: * =
2-Steel 110BBLand 1-80BBL == =
Trailers: 2-150 BBL Aluminum, 3-130 BBL Steel

877.500.3993

EMI emisales.net
Delivers Solutions




Make your ordinary pump truck

EXTRAORDINARY .

WITH THE LOWEST TOTAL COST OF OWNERSHIPMD

Challenger -
BLOWER

LOAD FASTER REDUCED OPERATOR ERROR REDUCED MAINTENANCE
= Air flow to 535 CFM = No overheating = No oil
* No vane breakage * No vanes
PUMF: DEEPER . z « Overflow friendly
» Continuous duty in maximum vacuum _ E

.4'3(5?' Frame Mount Gearbox Drive 4307 Top Mount Belt Drive



PRODUCT FOCUS

Septic System Inspection and Jetting

By Craig Mandli

PORTABLE INSPECTION CAMERA

The Vistrac Inspection Camera from Amazing
Machinery has a durable 3/8-inch push cable with
fiberglass rod inner core, a 20-inch cage reel and
attached water-sealed case containing the controls,
and a high-resolution 7-inch LCD monitor. It also
has a l-inch powder-coated lay-flat frame with |
upright carry handle; a 1 3/8-inch outer diameter
metal camera housing; nine dimmable high-output
5 millimeter LED lights; high-resolution color
camera; scratch-resistant sapphire glass lens; 512 Hz

Sonde locator with an average range of 12 to 15 feet; and an integrated digital
video recorder with remote control, compatible with most standard SD cards.
800/504-7435; www.amazingmachinery.com.

WATER TRACING DYE

Bright Dyes concentrated water tracing
products disintegrate rapidly in water and
give vivid, fluorescent color detectable
in the murkiest water or sewage. It can
be used to identify leaks, infiltration and
exfiliration in plumbing connections;
validate sanitary and septic hookups
and performance; identify sources of
contamination in wells; and more. They
are safe, non-toxic, biodegradable and
are certified by NSF International to ANSI/NSF Standard 60 for use in and
around drinking water. They are available in tablet, liquid, powdered and
wax forms and come in four colors. 800/394-0678, www.brightdyes.com.

SKID MOUNT JETTER

The RC]J Series skid mount jetter from Cam
Spray is offered in flows and pressures of
12 gpm at 2,700 psi, 8 gpm at 3,500 psi
and 7 gpm at 4,000 psi. It has a three-
plunger industrial pump with pulse feature
powered by a 688 cc Honda engine. It
features 200 feet of jetter hose that can
supply an optional portable reel cart
available with 200 or 300 feet of jet hose.
It’s equipped with a 35-gallon buffer water tank with float control, powder-
coated heavy tube frame, wash-down gun and a four-nozzle set. It mounts
in the side door of a cargo van, on a truck bed or inside a service truck.
800/648-5011; www.camspray.com.
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FLOOR/BOTTOM CLEANER

The Grouper Floor/Bottom Cleaner from
Cloverleaf Tool Co. is available in four sizes,
all featuring 60 to 120 gpm at 1,800 to 3,000
psi. It features replaceable jets, a rotating
swivel joint and flat-bottom construction
ideal for the removal of heavy solids at the
bottom of pipes and septic tanks. It can be
used in pipe from 18- to 72-inch diameter,
features 10 or 12 carbide rear jets, and comes with either a 1- or 1 1/4-inch
hose connection. 800/365-6583; www.cloverleaftool.com.

HIGH-FREQUENCY LOCATING SYSTEM

The 830R/T (receiver/transmitter) system
from Ditch Witch cantrace poorconductors,
such as ungrounded tracer wire, and locate
short lengths of utility infrastructure.
Features include gain control, auto depth,
and visual and audio feedback to use in
identifying and tracing metallic pipe or
cable, water, and gas distributionlines. It has
an IP65 environmental rating for durability
on construction sites and in tough weather
conditions. The battery lasts 150 hours on the transmitter and 75 hours on
the receiver. Adaptive filtering ensures high responsiveness in all modes of
operation, providing left-to-right guidance quickly regardless of mode or
operator style. Peak Verify mode gives operators an additional way to verify
locations. 800/654-6481; www.ditchwitch.com.

HAND-HELD INSPECTION TOOL

The Gen-Eye Micro-Scope compact hand-held
inspection tool from General Pipe Cleaners gives
technicians the versatility to inspect small septic
system drainlines and toilet traps, or hard-to-
reach places like duct work, furnaces and crawl
spaces. The monitor attaches to the reel with an
adjustable mount to give the best viewing angle.
The reel carries up to 100 feet of micro-pushrod
with color camera. It features a 39-inch probe
rod, bright 3.5-inch LCD screen, built-in SD card reader with one-touch
record, digital zoom, rotatable picture, voice-over recording capability, LED
brightness control and USB port. 800/245-6200; www.drainbrain.com.

(continued)
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GRADE BLADES

Grade Blades from Hall’s Grade Blade come
in six sizes to fit any brand of backhoe-loader
or mini-excavator, and four sizes for 9-ton
excavators and up. The blades cover the teeth of
the bucket to give it a smooth edge. The blades
install in less than 60 seconds with no tools.
Squeegee blades have 30-degree wings to control
dirt, etc.; leave no windrows; and increase bucket
capacity 25 percent. The blade is guaranteed to
reduce backfill time, leave no teeth marks, and
eliminate the need to rake, shovel, spread sand or
run a compactor. 319/470-3033; www.gradeblade.com.

BELT-DRIVE COLD PRESSURE WASHER

Belt-drive cold pressure washers from Steam
Jenny, a product division of Jenny Products,
provide a long pump life due to the pulley
system, which turns the pump significantly
slower than if it were coupled with the engine
crankshaft. Additionally, the belt absorbs
engine vibration and allows the pump to be
located further away from the engine heat.
They are powered by 9- or 13-horsepower
Honda GX Series engines, and feature a triplex
ceramic plunger pump. They are available with pressure ratings between
3,000 and 4,000 psi, and flow rates vary between 3 and 4 gpm. They include
thermal pump protection, an unloader valve and a high-pressure relief valve
to prevent damage to the pump. The unit will automatically shut down if low
oil levels are detected. 814/445-3400; www.steamjenny.com.

MID-SIZE INSPECTION SYSTEM

The MS11 mid-size inspection system from MyTana
Mfg. Company is suitable for inspecting 3- to 4-inch
linesupto 150 feetlong. The one-piece design means
the monitor, control box, pushrod reel and camera
are all contained in a single piece of equipment with
a carrying handle. In addition to color self-leveling,
the camera head has a built-in 512 Hz transmitter
for locating trouble spots. The unit is also equipped
with connectors for recording jobs with an optional
DVD burner or DVR with S-Card media. 800/328-8170; www.mytana.com.

TRAILER POWER WASHER

Trailer power washers/water blasters from Power Line Industries feature
18 to 35 hp engines with outputs up to 10 gpm and pressures from 3,000 to
5,000 psi with hot or cold water. They are engineered for continuous-duty
service, with triple V-belt-driven General Emperor Series pumps a separate
115-volt generator to power the ;
electrical system, and a pump saver
system. Capacities start at 200 gallons
on single-axle trailers, and up to 1,050
gallons on larger trailers. They are
available in open trailers, skid power
units and enclosed trailers. 800/624-
8186; www.powerlineindustries.com.
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SEPTIC INSPECTION TOOL

Prototek’s Mirror-on-a-Stick is a useful tool for
inspecting septic tank interiors, filters, screens, baffles
and fixtures. The anodized aluminum pole telescopes
from 5 to 10 feet with one-hand operation. The mirror is
8- by 10-inch acrylic, is easily set to the desired angle, and
can be cut to a custom size. The flashlight has a 10,000
candlepower beam and can be detached. The unit floats
and resists harsh environments. All parts are replaceable.
800/541-9123; www.prototek.net.

PIPE INSPECTION CAMERA

The Fast Peek all-in-one inspection camera from
Ratech Electronics features a push cable, camera,
7-inch LCD monitor and all electronic controls
incorporated into an ergonomically designed cable
reel with rubber wheels for easy maneuverability
and transportation. Technicians can record pipe
inspections using the built-in SD card recorder to
store jpeg photos and mpeg videos to an SD card or
USB thumb drive. A waterproof keyboard and on-
screen display overlay system provide an electronic
distance counter, time, date and eight pages of
memory. High-intensity LED lights, condenser
microphone, variable light intensity control, 200 feet of gel-rod cable, and a
1.375-inch self-leveling color camera with scratch-resistant sapphire lens
complete the system. 800/461-9200; www.ratech-electronics.com.

HEAVY-DUTY SLUDGE SAMPLER

The CORETAKER MAX heavy-duty sludge sampler
from Raven Environmental Products features a Link
Release Mega Valve allowing the operator to open the
valve before entering the tank, then slam it shut for a
drip-free visual inspection of the tank’s layers. The valve
is CNC-machined for tight tolerances, with a durable
internal O-ring for a watertight seal. A hook at the top of
the link release rod allows the operator to keep the valve
open while entering the tank. It can be cleaned from
the top because the hook keeps the valve open, letting
the contents flow out the bottom. The clear tubes are
polycarbonate and come pre-marked with numbered
labels. The unit is available in lengths of 5 and 8 feet.
800/545-6953; www.ravenep.com.

CAMERA SYSTEM

The RIDGID SeeSnake Max rM200 camera
inspection system is for plumbing professionals
working on lines up to 200 feet long and 1.5 to 6
inches in diameter. Features include improved
reel mechanics for passage through tight turns, an
ultra-compact camera capable of providing optimal
lighting, and an upgraded 200-foot cable to provide
greater abrasion-resistance to push further with less
effort. It is compatible with the full line of RIDGID SeeSnake Monitors, and
comes equipped with an integrated transport system including a shoulder
strap and wheels. 800/769-7743; www.RIDGID.com.




LARGE-DIAMETER SLUDGE SAMPLER

The TruCore sludge sampler from Sim/Tech Filter is a large-
diameter, accurate, user-friendly sampler designed for use in thick
sludge common to septic tanks. A straight-through design allows
samples to be taken quickly without creating excessive turbulence
and then returned quickly to the tank. With an inside diameter of
1 3/8 inches, the capacity per foot is almost 10 ounces. The unit
is made of a polycarbonate sampling tube and PVC fittings, and
comes as a single piece 8-foot unit, or as two 4-foot units that
slip together. Custom sizes and configurations are available. A
customizable extension kit is available for deeply buried tanks.
888/999-3290; www.simtechfilter.com.

HYDROEXCAVATING TOOL

The Soil Surgeon hydroexcavating tool from
The Soil Surgeon Inc. is designed to fit any
sewer combination truck equipped with a
telescopic 6- or 8-inch boom. The tool has a
1-inch water connection. The operator controls
water pressure and power with truck controls.
Features include a 6-foot Tuff Tube with
handles fabricated to the tube to guide the unit
for potholing or side to side for trenching. Six
jets boring inward cut the soil, while six jets
boring outward bring the tube down. Bumpers
on the bottom protect the jets and lines the tool
might contact. 949/363-1401; www.soilsurgeoninc.com.

ALL MATERIALS LOCATOR

The All Materials Locator from
SubSurface Instruments utilizes high-
frequency radio waves to penetrate the
ground and detect buried PVC pipes,
septic lines, water mains, cables, wires and
any other conductive or non-conductive
material. It has three sensitivity settings for
varying conditions, LED target indicators
and a laser target indicator to pinpoint

subsurface objects. It will function in clay, wet soil, snow and standing water
without the need for a separate transmitter and receiver, wires or clamps.

855/422-6346; www.ssilocators.com.

SMOKE TESTER

The 5E Electric Smoker from Superior
Signal Company enables technicians
to perform a smoke test in minutes by
connecting to any clean-out, roof vent,
or directly to the septic tank. Just plug it
in, turn it on, light the appropriate smoke
candle and look for leaks. The blower
forces smoke through cracks and leaks,
and hard-to-find plumbing faults become
easy to identify. It comes with heavy-duty,
industrial-grade flexible hose, and is available

in both 110 VAC or 12 VDC. 800/945-8378; www.superiorsignal.com.

INSPECTION SYSTEM

The vCam-5 inspection system from Vivax-
Metrotech Corp. includes a lightweight,
compact control module with an 8-inch color
LCD, dual-frequency transmitting sonde,
digital recording to the internal 300 GB hard
drive, USB thumb drive or SD card in AVI
format, full-function keyboard, internal
microphone, AC/DC power, rechargeable
batteries, RCA jacks for both video and audio,
distance counter and camera LED brightness
control. The modular reel design makes them field-serviceable. The system
is designed to inspect pipe in a diameter range of 3 to 12 inches at distances
from 100 to 400 feet. 800/446-3392; www.vxmt.com. Hl
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Dual VIP Restroom Trailer

Ideal for: Features:

» Weddings / Parties » Solar Powered
Sporting Events » Self-contained
Food Festivals » Flushing, china toilet
Community Events » Enclosed sink |
Restroom Remodeling = Power Converter (option) |

Movie Production Air-conditioning (option) S

Interior Heater (option)
Sink Water Heater (option)

1737 S. VINEYARD AVENUE * ONTARIO, CA 91761
£909-930-6244 - ToLL Free 800-334-1065 « Fax 909-930-6237
www.NUCONCEPTS.com

‘onsite where and when you need it with

/ (713) 699-0152 +« www.flotrend.com
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NAWT EXECUTIVE ADMINISTRATOR: Courtney Peterson

NAWT BOARD OF DIRECTORS:

Jeff Rachlin, President, PA Jim Anderson, MN Bill Hall, CT Stuart Mead, IN

Jamie Miller, Vice President, VA Gene Bassett, NM Tom Johnson, NY Kit Rosenfield, CA
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Hapchuk Scholarship Winner Helps
Promote the Industry Association

By Courtney Peterson

Hapchuk Memorial Scholarship assignment for 2012 was to design
and create a slogan or a bumper sticker promoting NAWT, and then
write an essay explaining why the slogan should be chosen.

Many professionals working in the wastewater industries are
members of NAWT, but many are not. NAWT is a national association that
focuses on maintaining a unified voice for the industry, being a leader
in education, and projecting a positive public image. NAWT provides
information and educational opportunities to the working professionals
in the industry.

T his year, the National Association of Wastewater Technicians’ William

1 NAWT Membership/Contribution Form |

| |
| I
| . . I
; J Independent Membership ] Associate Membership |
I $150 Annually $300 Annually I
| I
1 [ I can’t be a member but accept my donation of I
| |
: Company Name :
I' Name I
| I
I Title I
| |
I Address 1
| I
1 City State [
| |
1 Zp E-mail I
| I
1 Phone Fax 1
: Please send completed form along with payment to: :
| NAWT, P.O. Box 220, Three Lakes, WI 54562 I
‘ M B S S S S OB B B B B B B B G B B B B R B R e e e . ‘
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Elizabeth Rachlin received $1,000 for her submission. Her bumper
sticker, “Why NAWT?” was simple yet creative. She incorporated the newly
designed NAWT logo in the design. Those who are not familiar with NAWT
may be intrigued enough to say, “Hmmm, ‘Why NAWT?" What is that all
about?” It could prompt people in the industry to look up NAWT on the
Internet; the NAWT website is included on the design as well.

The winning design is an effective invitation to people to learn more
about the mission of NAWT. There was tough competition this year for the
committee to rank the submissions - many of them were creative ideas,
but Rachlin’s came out on top. She was awarded the $1,000 check at the
State Association Breakfast at the Pumper & Cleaner Environmental Expo
International in Indianapolis in February.

Rachlin, 20, is a junior at Shippensburg University in Shippensburg, Pa.,
majoring in communications, public relations. She is the daughter of Jeff
and Donna Rachlin. Jeff Rachlin is president of NAWT and owner of OnSite
Management, West Chester, Pa.

The William Hapchuk Memorial Scholarship is awarded annually to
a current full-time college student majoring in environmental science, life
science or related curriculum. The application can be submitted either
electronically or as a paper copy. The application deadline for the 2013
scholarship entry is Jan. 1, 2014. A Scholarship Committee evaluates and
scores all the essays according to originality, clarity and composition. The
individual tallying the most overall points in the judging is awarded the
scholarship.

Every year, we ask if you have any ideas about what we might ask our up-
and-coming industry leaders. It is always nice to see and get a view from a
young and fresh perspective, so please don'’t hesitate to email me questions
you would like to be answered by the scholarship participants next year. Or
if you have another idea, like this year’s twist from the typical essay question,
please feel free to email me the details.

People like you make the scholarship possible. Make your donation
today in memory of William Hapchuk and you will be making a different in a
student’s life. NAWT is confident the annual scholarship winner’s academic
growth will continue during studies and, furthermore, create a positive
impact on our industry in the future. l



EXPERIENCE THE “ROYAL” TREATMENT

- Engineering and Design Staff - Approval Prints Provided - Quality Manufacturing and Inspection
« Experienced Sales Staff « After Sale Customer Service

THANK YOU TONY

FROM LITTLE WILLIES FOR YOUR ORDER f/ v

980 Gallon Steel a1l
Portable Service Unit z

+ &
800-558-2945

www.imperialind.com
VISIT OUR WEBSITE FOR DETAILS ON STOCK UNITS

IMPERIAL Jim Stieber - jim@imperialind.com
I N D U STRI E S Custom Septic & Grease Units / 407/412 D.O.T. Units

Randy Tischendorf - randy@imperialind.com

I N co R Po RATE D Portable Restroom Service Units / Septic & Grease Units

Kristi Adams - Kristi@imperialind.com
Portable Restrooms / Chemicals /Wash Sinks / Slide-In Units

Mike Fitzner - Michael@imperialind.com
Aluminum Trailer Units

COMMERCIAL WASTE UNITS - 407/412 D.O.T. UNITS « PORTABLE RESTROOM SERVICE UNITS
TRAILER UNITS - PORTABLE RESTROOMS & SINKS « SELF CONTAINED UNITS



"HitcH

HauLer”

Carry A Restroom & Super
‘Mengo Mover On Your
Pickup or Sport Utility

-

Deal Assoc. Inc. yww.DealAssoc.com
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Surer Monco
Mover®

* Move ADA Restrooms

s Aluminum Frame

* Available with 2, 4, 6
or 8 wheels

* Easily Rides on Your Truck
* Ships UPS

e 866.599.3325

The First Choice for Pumpers to

Restore and Maintain Drainfields
Backed By Science w Proven with Experience m Many Satisfied Honmgs

Septic-Scrub™ is a superior product for
the maintenance and restoration of
septic system drainfields. Customers
appreciate that it is environmentally
safe, contains no organic

chemicals and does

not produce any

toxic by-products.

Most importantly,

Septic-Scrub works.

It breaks down sulfide

buildup in the biomat

and soil to allow for

better water absorption.

Learn more about

Septic-Scrub at www.arcan.com.
For information on increasing
sales and providing a valuable

m
service to your customers,

PO. Box 31057 call Arcan Enterprises at
Clarksville, TN 37040 888-35ARCAN (352-7226)




» $100 0ff Training & Certification”

* Dne Free Admission to the 2014 Pumper Expo - $70 Value
* Free Annual Pumper Subscription

* 19% 0ff Verizon Wireless™

* Endorsed Property & Casualty Insurance

* National Representation & Industry Professionalism
* NAWT's National Training & Certificate Programs

More info at www.nawt.oxrg
*Certain restrictions apply.

S T S D
S

) Are you tired of using risers that are too tall or too short
for the job you are campleting?

Plastic nser pipe will give an exact height each time. Try our
system and you will never have to carry concrete pipe and lids
again, Save time by not having te assemble multiple sections.

Inner safety ld.

BrenLin Company, Inc
Manufacturers of Seal-R™ Products

888-606-1998 - www.seal-r.com

Every day Is Earth Day:

“We're met with a new challenge each day.
Whether it's the sewer or water department ...
we take our jobs very seriously, and

the key thing is knowing that we're in
compliance and not polluting our waters.”

Jeff Chartier
An Original Environmentalist

SUPERINTENDENT
Town of Bristol (N.H.) Sewer
and Water Department

t ﬂ Read about original environmentalists like Jeff
each month in Treatment Plant Operator.

FREE subscription at www.tpomag.com

INDUSTRIAL

P. 0 Box 1107 - 135 E Mile Road - Kalkaska, M| 49646

p: 231.258.4870 - f: 231.258.2019 - sales@marshind.com

800.952.1537 - WWW.MARSHIND.COM

Vacuum Septic Units

Thank You West
Michigan Septic
from Michigan
for purchasing
another 3300
gallon Septic
Service Unit

650/300 Portable
Toilet Restroom -
Service -
Units.

DOT Units

2500 Gallon
DOT Unit

Industrial Units
DOT Code &
Non Code

IN STOCK! 300 gal waste/
\__ 100 gal fresh skid unit.

Quality People Doing Quality Work

Check out the Marsh Industrial facebook page.

See the progress of some of our units in the making.
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CLASSY TRUCK OF THE MONTH =

tk e

G777 R
Septic Services ‘
X MUNICIPAL
1-800-633-7004 Pal

W millerantcompany syes.com

TIRED OF GIVING AWAY
YOUR PROFITS TO OTHERS?

CHEMPACE HAS MANY STRATEGIES _ ec by vl _
FOR EXPANDING YOUR BUSINESS! is powe.refl by a DD13 Detroit engine tied to an elght-s~peed Eaton Fuller

transmission. Vacuum comes from a Masport HLX75 pump. The tank
has 3- and 4-inch valves and triple-mounted sight glasses. Other features
include a 100-gallon water tank with hose and stainless steel toolboxes.
The pump, water tank and other accessories were added in-house by
Miller and maintenance supervisor Vic Green. Cab comforts include AC,
CD stereo, power accessories, air-ride seat and GPS system. ll

SHOW US YOURS!

Got a truck with real WOW appeal? Show it off to Pumper readers!
lncrease your profits every time you pump Send photos of your truck after it has been lettered with your
with bioForce Packets - Septic Tank Treatment company name. Any industry-related truck is acceptable. Please limit

Make an additional $20.00-$40.00 profit at every service calll your submission to one truck only. _
Erias lioeing clabis ot na charge Your Classy Truck submission must include your name, compa-

ny name, mailing address, phone number, and details about the truck,
I CO: rpo:rohoin

with a 3,600-gallon steel tank purchased from Young Freightliner,

0 wner Ron Miller II added this all-white 2012 Freightliner M114
and the tank was added by Marengo Fabricated Steel. The truck

including tank size, cab/chassis information, pump information, the
company that built the truck, and any other details you consider
important. In particular, tell us what features of the truck help make
your work life more efficient and more profitable. Email your materials
WWW. Chempace com 800 423.5350 to editor@pumper.com or mail to Editor, Pumper, P.0. Box 220, Three Lakes, Wl

54562. We look forward to hearing from you!

DEODORIZING - ODOR CONTROL - CLEANING SOLUTIONS
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A.S.M.E. Certified / D.O.T. Approved
UL-142 Listed

Mid-State Tank Co., Inc.
P.O. Box 317
Sullivan, IL 61951
Telephone: 800-722-8384

Fax: 217-728-8384

Mid-State Tank manufactures dependable
stainless steel and aluminum pressure /

vacuum tanks for the septic and portable
trucks. Semi trailers are a recent addition

to our fine line of tank Models.

Contact:
Don or Gene for a quote or check on

stock tanks

%\‘{\ cg%o’:o 2901 NORTH FREEWAY m

PCI MFG.

F S H
% FORT WORTH TEXAS 76106 'y TAGE

op TRAILERS , INC.
FORT WORTH 817-624-3181 800-709-3184

SIOUMP Bl

Truck Center of Fort Worth, Inc. is a leader in the transportation industry and
the oll, gas, environmental and construction industries. Supplying parts, sales
and service for steel and aluminum vacuum transports, dumps and frac/mud
tanks, as well as vacuum pump systems.

THE BEST, MOST RELIABLE & COMPLETE LINE
www.FortWorthTruck.com OF HOSE, CORD & CABLE REELS

www.COXREELS.com
NVE. Masport lump % 800.269.7335 - info@coxreels.com

Na0012] Yo B 1
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PRODUCT NEWS

m the
NVE CHALLENGER
SERIES TRI-LOBE = SPOTLIGHT

BLOWER PACKAGE

The 4307 Challenger Series tri-lobe blower package from National Vacuum
Equipment Inc. is designed to offer liquid-waste haulers a cost-effective way to
utilize blower technology.

By Ken Wysocky

“We essentially shrunk down and lightened up an existing product to make
it easier for contractors to step up into blower technology,” says Ken Hall,
general manager of NVE.

The package includes a 535 cfm blower that can generate 26 to 27 inches
Hg of continuous vacuum power, depending on working conditions. Other
features include stainless steel intake and ballast air silencers; 3/8-inch steel
mounting brackets protected by powder-coated paint; factory-connected
elbows, fittings and high-temperature hoses; and a diesel flush kit.

The unit can be specified for a new vehicle or retrofitted on most vacuum
trucks currently equipped with a 500 cfm, rotary vane pump. It can be powered
by either gearbox, hydraulic or belt drive configurations. The gearbox-drive
package weighs 840 pounds and is 45.69 inches wide, 29.83 inches high
and 36.83 inches deep; the hydraulic-drive package weighs 814 pounds and
measures 45.69 inches wide by 29.83 inches high and 31.64 inches deep;
and the belt-drive package weighs 1,132 pounds and measures 52.23 inches
wide, 60.52 inches high and 36.98 inches deep.

The ability to provide continuous duty at high vacuum power is a key benefit.
A ballast-air cooling system, which injects cooler ambient air into the exhaust
side, keeps the blower from overheating while maintaining full vacuum power.
In addition, the blower does not expel oil, which is a growing concern for many
eco-minded customers, Hall says.

Hall also notes that a corrosion-resistant epoxy that coats the blower interior
extends its life cycle.

Because the blower has no internal touching parts, it needs to spin faster
than a rotary vane pump to create vacuum. The 4307 requires between 2,800
and 4,000 rpms, which can be achieved by using the 1:2 gearbox included
with NVE packages and increasing the PTO output percentage. This can also
be done with a belt-and-pulley or hydraulic-drive system, he says.

800/253-5500; www.natvac.com.
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COXREELS AIR, CLEAN
FLUID TRANSFER REELS

The Pure Flow Series reels from Coxreels
w~ are designed for air and clean fluid
transfer. Available in spring rewind, hand
crank and motorized retraction models,
the reels have non-corrosive air and
fluid paths machined from high-quality
stainless steel, full-flow swivel and Nitrile, non-toxic, food-grade seals.
800/269-7335; www.coxreels.com.

BLUE ANGEL SUMP
BACKUP SYSTEM

The Sump Minder battery backup
system from Blue Angel Pumps
provides up to 230 hours of basement
protection. The microprocessor-
controlled 12-volt system self-tests
the battery status, float switch and ~,

pump operation, and sends a voice

alert in advance of a problem. The auto dialer calls up

to five preprogrammed phone numbers, alerting the homeowner before
flooding occurs. 888/636-6628; www.blueangelpumps.com.

BIOWATER RESIDENTIAL
WASTEWATER TREATMENT SYSTEM

The prefabricated residential wastewater treatment system from Biowater
Technology installs above- or belowground and is skid-mounted or trailered.
The package plant can be configured with biofilm processes for flows up to
100,000 gpd. 401/305-3622; www.biowatertechnology.com.

PLUMBSTAR

RADON SUMP DOME

The PlumbStar USA Original Radon/
Sump Dome from Jackel provides an
odor-freeand gas-tight fit over an existing
sump or sewage basin. The cover, which
can reduce the concentration of radon
gas below 4.0 pci/L, fastens to the floor
and allows for easy servicing of a sump or sewage pump. It also can support
1,000 pounds, eliminating the threat of falling into the basin. 574/256-5635;
www.jackelinc.com.

CLARUS ENVIRONMENTAL
EFFLUENT PUMPS

The model 51 effluent pump from Clarus
Environmental has a maximum flow of 18
gpm at 5 feet of TDH and can reach 21
feet at shutoff. The model 142 produces

a maximum flow of 18 gpm at 5 feet of
TDH and can reach 62 feet at shutoff. |
Both pumps can handle 1/2-inch
spherical solids. 877/244-9340; www.
clarusenvironmental.com.




TANKS TO YOUR DESIGN r

DISTRIBUTOR

+ BATTIONI + JUROP

* CHALLENGER # MASPORT Tanks, Pumps
+ FRUITLAND % MORO

Pump Rebuild Kits In Stock And All Parts

BASE TANKS INCLUDE:
1/4" Thick Steel < Pipe Reinforced Baffles * Primary Shutoff
Flanged and Dished Heads * 21" Top and Rear Hatches
Full Length Under Carriage on Bottom of Tank

BASE TANK PRICING
$5800 3360 gallon

56740 3570 gallon
57575 4000 gallon

Call Today For
Information
Or Prices On

2100 gallon
2500 gallon
3000 gallon

Does your price for toilet paper
seem too good to be true??

... Maybe it is!

Small Core - 2500 Regular Core - 1500
1 Ply, 2500 sheets/roll 1 Ply, 1500 sheets/roll

Call Steve today!

\DDeI Vel Chem

C OMPANY
FULL SERVICE DISTRIBUTOR OF
JANITORIAL SUPPLIES AND CLEANING PRODUCTS

250 Old Marlton Pike - Medford, New Jersey 08055
800-699-9903 www.delvel.com

-
STAINLESS STEEL & STEEL UNITS =
CALL FOR INFORMATION

TANKS SHIPPED TO YOUR LOCATION:

800.364.7307 | 2100 EAST BOOTH ST. * SEARCY, AR 72143

Fax: 501.279.0003 ¢ E-mail: sbs@cdlworld.net

GET MORE JETTER
> FOR YOUR DOLLAR

STB2712H-MAX

Trailer Jets from $6699.00

Van and Truck Mounts starting at $4995.00

www.camspray.com 800-648-5011
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INDUSTRY NEWS

Holden Industries acquires
Vector Technologies

Holden Industries, parent company of Vac-Con, acquired Vector
Technologies. Based in Milwaukee, Vector designs and manufactures
industrial vacuum cleaning systems for hazardous and non-hazardous
material handling. Holden Industries is an employee-owned company
based in Deerfield, 1ll., with manufacturing facilities in Illinois, Wisconsin,
Ohio, Florida, Texas, Georgia, Michigan, California and Arizona, as well as
India and Taiwan.

Federal Signal opens rental, service center

Federal Signal Corp/s Environmental Solutions Group opened a FS
Solutions rental and service center in New Brunswick, N.J., as part of the
company’s expansion of FS Solutions locations and service offerings.
The ninth rental and service center stocks high-performance parts and
accessories for Federal Signal’s Guzzler brand of vacuum trucks, Vactor
vacuum excavators and Jetstream waterblasters.

Continental’s EcoPlus tire
receives EPA verification

TheConti EcoPlus HD3 drivetire forcommercial trucks from Continental
Tire the Americas was verified by the U.S. Environmental Protection Agency
SmartWay Transport Partnership as a low rolling resistance drive tire for
Class 8 line-haul tractor trailers.

Steel_Tanks__lAIummum.Tanks

-G"

Polished Aluminum
Skirting ‘and

=

& = »

* 2013 Ford F-550,
900 Waste, 300 Fresh,
$61,000

# 2013 International
Terastar, 1000 Waste,
400 Fresh.......... $72,500  Gas

* 2012 Dodge 5500,
900 Waste, 300 Fresh.. $68, 500

# 2013 International « 2013 Ford F550, "
Terastar, 1000 Waste, 900 Waste, 300 Fresh,
300 Fresh..coen. $68,500_ Gas $58,000

» 2012 Dodge 5500, == —
1000 Waste, 300 Fresh. $65,500

Portable Restoom Trailers

;8 Restroom...*4500
¢ 10 Restroom...*5000
: 12 Restroom...¥5300
: 14 Restroom...*5600
E 16 Restroom...
: 20 Restroom...

Call about our new deS|gn to haul handicaps Uz taiers

600 gallons waste/:
- 200 gallons fresh water

SUIDE-IN UNIT & USED TRUCKS AVAILABLE / MASPORT, JUROP & CONDE VACUUM PUNPS
CHECK OUR PRICES
LANE’SVACUUM TANK INC

trucks and 3133V,

trailers! 800. 592 3308 270 527 9945
Rooney Lane’s Ce 270.832.3793
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ADS opens Canadian distribution yard

Advanced Drainage Systems opened a product distribution site in
Morrisburg, Ont., Canada. ADS has 56 manufacturing plants and 28 stocking
service yards worldwide.

Hino receives truck awards,
expands dealer network

Hino Trucks ranked highest in the customer satisfaction with
medium-duty engines category and highest in customer satisfaction
among conventional medium-duty trucks according to the J.D. Power and
Associates 2012 Medium-Duty Truck Customer Satisfaction Study. Hino'’s
Class 5 diesel-electric hybrid model 195h also was named the American
Truck Dealers Association 2013 Medium-Duty Commercial Truck of the
Year. In February, the company signed its 200th dealer in the United States
and plans to add dealer points in 12 priority markets this year.

Yanmar, Woods Equipment form partnership

Yanmar America and Woods Equipment Co. formed a strategic
partnership in which Yanmar will market and distribute Woods attachments.
All equipment will be branded Yanmar.

SJE-Rhombus adds sales

manager, representative

SJE-Rhombus hired Tim Callander as regional sales
manager for its wholesale controls product line. He
will support customers in Mid-America from Texas to
Canada. The company also named Dalcart & Associates
its product representative in Colorado and Wyoming.

VAC2GO adds DOT vacuum

trucks to rental fleet

VAC2GO added 407/412 DOT certified 3,000-gallon liquid vacuum
trucks with full-opening rear doors to its rental fleets in Rock Hill, S.C;
Louisville, Ky.; and Richmond, Va. The company also named Darren Miles
warehouse and maintenance supervisor.

Ende wins Expo sewer

blanket drawing

Scott Ende of Ende’s Septic Service, Rogers,
Minn., won the Matt’s Sewer Blanket drawing
at the Pumper & Cleaner Environmental Expo
International in Indianapolis. The drawing was
sponsored by MJM Industries, makers of the freeze-
protection cover.

Tremcar acquires
Robica Forman Tank

Tremcar acquired the assets of Robica Forman Tank of London,
Ontario, manufacturer of truck tank and tank trailers. The acquisition
enables Tremcar to expand its product portfolio by adding truck tanks for
the delivery of fuel and liquid products and tank trailers for the transport of
fuel and dry bulk products. &
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EXPERTISE

TECHNOLOGY

RESPONSIBILITY

Big Jobs, Powerful Tools

The Vac-Con Industrial Loader puts the power of expertise in the hands of every
operator. Having evolved from years of real experience in applications from rail
yards to copper mines, steel mills to ship yards, farming to well drilling, the
Vac-Con is a powerful tool. Whether equipped only with its many standard
features or enhanced with innovative, high-performance options for specific
applications, this machine is ready to safely and effectively tackle the big jobs.

To learn how you can put the power of expertise to work on your next
industrial project, go to www.vac-con.com
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ASSOCIATION NEWS EIERIGIE e

Pumper invites your state association to post notices and news items in this column. Send contributions to editor@pumper.com.

MINNESOTA

Water softener regenerate research

John Novak, keynote speaker at the Minnesota Onsite Wastewater As-
sociation conference and lead researcher on the water softener regenerate
study at Virginia Tech, shared the effects regenerate has on septic system
effluent. Novak stated that regenerate is better for average residential onsite
systems provided water softeners regenerate based on demand (how much
water is used) rather than at certain times. Time-based systems can intro-
duce too much salt, which can cause too much resuspension of solids that
can clog drainfield piping.

INDIANA

Association helps tornado victims

Members of the Indiana Onsite Wastewater Professional Association,
state Department of Health and Purdue University installed new onsite sys-
tems for two victims of March 2012 tornados. Mike Haddon, Washington
County Environmental Health Officer and IOWPA member, requested the
association consider helping the women who lost their homes. Companies
around the area provided the product, equipment and labor to make the day
asuccess.

The IOWPA Certification Committee prepared an inspection and main-
tenance checklist for the state’s new Inspection and Maintenance Certifica-
tion. The state rule varies from IOWPA's Certified Installer Certification and
the NAWT certification program.

WAXTEEL

AV | PT SERIES
YOUR SOURCE FOR

PUMPS &

SYSTEMS

Portable Sanitation

fy

.. @

\\\V/ | ST SERIES

Septic Se

‘,:b ;th)~ ﬁ]?l

Ex

HOT DIP GALVANIZING

Affordable Tank Longevity

HYDRAULIC HOIST SYSTEMS

Easy Dumping & Clean-Out

CHOOSE +
STEEL?

* .
[ZE WIZARD |

LMT, ING | GALVA, IL

- shop.vaxteel.com | www.vaxteel.com -

(309)932-3311 4t i (800)545-0174
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Mallory Harnish received the association’s 2012/2013 Ralph Reed Me-
morial scholarship. She is the daughter of Greg and Lori Harnish, owners of
G & L Plumbing in Wabash. Mallory is studying accounting and finance at
the Indiana University Kelley School of Business.

ONTARIO

Educating planners

A column by Rob Palin in the fall newsletter of the Ontario Onsite
Wastewater Association stressed the importance of educating municipal
planning and approvals staff about the benefits of onsite systems. When
faced with frequent opposition from officials to onsite systems in large pri-
vate developments, Palin seizes the opportunity to educate. He will explain
how an onsite system works and why it is environmentally sustainable when
properly designed, installed and maintained.

Palin recommends people in the industry comment on proposed rule
changes and engage planning and approvals staff to demystify onsite pro-
cesses. They should dispel myths surrounding groundwater and surface
water contamination by detailing the advances in technology, understand-
ing of soil mechanics and biomat interactions, and industry initiatives to
better operate and manage the resource. The newsletter is a free download
at www.oowa.org.

Contributions of the association’s Government Relations Commit-
tee included representing the membership in stakeholder meetings with
the director and staff at the Ministry of Municipal Affairs and Housing
(MMAH) while it developed the new Ontario Building Code (regulates
onsite). The agency also invited the association to contribute to a special
Project Advisory Committee supporting a technical review on field testing
Class 4 onsite systems.

NOWRA

Promoting growth in decentralized systems

The National Onsite Water Recycling Association is working to expand
the decentralized systems market. One avenue is the joint NOWRA-Water
Environment Federation workshop on onsite systems greater than 10,000
gpd at WEFTEC 2013 on Oct. 5-9 at McCormick Place in Chicago, T11.

Another avenue was participating in a state revolving fund workshop
hosted by the Council of Infrastructure Financing Authorities. Robert Rubin,
Ph.D., professor emeritus at North Carolina State University and consultant
for McKim and Creed Inc., and Robert Rebori, president of Bio-Microbics,
gave presentations encouraging the council to make it easier for decentral-
ized systems to receive monies from clean water or drinking water funds.

A third avenue is collaborating with the U.S. Water Alliance on a
management and resource recovery research project with a decentral-
ized component.

NOWRA executive director Eric Casey participated in a webinar to dis-
cuss the four two-page papers released by the U.S. Environmental Protec-
tion Agency Decentralized Memorandum of Understanding Partnership.
The papers highlight how onsite systems can be sustainable and appropriate
options for communities and homeowners.

“NOWRA and other groups are using the papers as a foundation docu-
ment that undergirds many of our other activities,” says Casey. “The EPA has
said previously that decentralized systems are good, safe products, but these
papers reinforce the statement and lend much more credibility because of
their specificity.”



The papers were developed for infrastructure decision makers such as
engineers, developers, supervisory boards, county managers, and local and
state officials. Download them for free at http://water.epa.gov/infrastruc-
ture/septic/Decentralized-MOU-Partnership-Products.cfm.

NOWRA’s Technical Committee also submitted comments to the
EPA on its extensive document titled “A Model Program for Onsite Man-
agement in the Chesapeake Bay Watershed.” “We're generally support-
ive of the program and what it recommends,” says Casey. “Our expecta-
tion is that it will become a template for management of onsite systems in
other watersheds.”

One recommendation in the document would make product and tech-
nology approval processes regional instead of by individual state. The agen-
cy is particularly interested in reducing the arduous procedure for denitrifi-
cation technology and other technologies with the potential to significantly
reduce pollution loads in the bay. Ifthe model were to take hold, the regional
entity would be driven by the watershed, not the geographic area.

“The fact that the EPA is taking a leading role in exploring a better way
to approve new onsite products is really big” says Casey. “The benefit to
manufacturers would be huge. It would lower the cost of doing business and
remove the main impediment to research and development. The hurdle for
regulatory approval is so high that it reduces the incentive to develop inno-
vative technology.”

While the task is difficult, Casey believes there is a precedence of co-
operation in other states for complicated sets of laws that may provide a
template for the onsite industry to rationalize its laws. “We’re probably years
away from anything actually happening, but these are positive first steps,”
he says.

TRAINING & EDUCATION

Alabama
Licensing classes are the joint effort of the Alabama Onsite Wastewater

Association and University of West Alabama. Courses are at UWA Livingston
campus unless stated otherwise:

e June 20-21 - Continuing Education, Dothan

e July 10-12 - Advanced Installer I

o July 24-26 - Advanced Installer I

o The first day of Continuing Education classes is for installers and
the second day is for pumpers and portable restroom operators. Call the
training center at 205/652-3803 or visit http://aowatc.uwa.edu.

Arizona
The University of Arizona Onsite Wastewater Education Program has
these classes:
e May 13 - ATUs and Media Filters, Tucson
e May 14 - Subsurface Drip Disposal, Tucson
Contact Kitt Farrell-Poe at 520/621-7221, kittfp@ag.arizona.edu, or
http://ag.arizona.edu/waterquality/onsite.

lowa

The Towa Onsite Waste Water Association has a Design, Installation,
Operation, Maintenance and Remediation of At-Grade, Enviro Guard and
Sabre Septic Systems course on May 15 at Manchester. Contact Alice Vin-
sand at 515/225-1051, execdir@iowwa.com, or visit www.iowwa.com.

CALENDAR OF EVENTS

JUNE 7-8
Georgia Onsite Wastewater Association Conference, Sea Palms Resort, St. Simons.
Call Bruce Widener at 678/646-0369 or visit www.onsitewastewater.org.

Minnesota
The University of Minnesota Onsite Sewage Treatment Program has
these classes:
¢ June11-12 - Inspecting Onsite Systems, St. Cloud
o June 14 - Soils Continuing Education, Fergus Falls
¢ June 18 - Soils Continuing Education, Mankato
¢ June 20 - Soils Continuing Education, Farmington
e July9-11 - Soils, Brainerd
Call Nick Haig at 800/322-8642 or visit http://septic.umn.edu.

New England
The New England Onsite Wastewater Training Center at the University
of Rhode Island in Kingston has these courses:
¢ May9 - Sand Media
e May 16 - Installing Advanced Onsite Treatment Systems
¢ May 16 - Innovative and Alternative Technology Field Training
¢ May 23 - Hands-On Component Installation
o June 6 - Bottomless Sand Filter Design and Installation
¢ June 10 - Introductory Soil Morphology and Evaluation for Siting
Onsite Systems
o June 14 - Advanced Soil Morphology
o June 26 - Soil Evaluation and Morphology
o June 27 - Surveying Basics for the Onsite Wastewater Contractor
e July 11 - Microbiology for Wastewater Professionals
o July 18 - Surveying Techniques for the Wastewater Professional
Call 401/874-5950 or visit www.uri.edu/ce/wq. For soil courses, call
Mark Stolt at 401/874-2915 or email mstolt@uri.edu.

North Carolina

North Carolina State University has a Soils of the Upper Mountains in
the Southeast U.S. Course June 5 in Laurel Springs. Contact Joni Tanner at
919/513-1678; soils_training@ncsu.edu.

The North Carolina Pumper Group and Portable Toilet Group have an
educational seminar on septage management and land application June
22 in New Bern. Call Joe McClees at 252/249-1097 or visit www.ncpumper-
group.org or www.ncportabletoiletgroup.org.

Virginia

The Virginia Center for Onsite Wastewater Training has a Founda-
tional Concepts of Pump Systems class May 10 at Pickett Park. Contact
Latonya Fowlkes at 434/292-3101 or latonya.fowlkes@southside.edu or
visit www.southside.edu.

Washington State
The Washington On-Site Sewage Association and Washington State
Department of Health in cooperation with Washington State University
offer these certification courses at the Puyallup training center unless
stated otherwise:
e May 1-2 - Certification for Proprietary Devices
e May 15 - Electrical Control Panels
e May 22 - Design/Install and O&M of Subsurface Drip, Bremerton
Call WOSSA at 253/770-6594 or visit www.wossa.org. l
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Over 25 years
of building
quality equipment

ﬁﬁMMW

DRAIN LINE JETTING EQUIPMENT
Most Versatile Jetter
On The Market'

"~ +35HPVanguard 0n Sale For Only
+Remote Control

GeansDrainsfromZ"-S + 24 995.
Fully loaded! Call for details!

1-800-213-3272

www.hotjetusa.com

Pumpers & Inspectors

MEETTHE (1"
Septlc Sludge Sampler

and slams |t
shut.
Polycarbonate
1.50" OD
y max strength,

Mega valve akes up 8 ft model $108.00
heavy sludge. 5 ft model $96.80

Raven Sales 800-545-6953

Or order online www.ravenep.com
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ZSHADDIX COMPANY

We custom build forms to
your state’s specifications

2004

¢ FL-70,
o\ w/fag axle

;& flatbed.
$16,000

1000 gal. 2
compt. refurb.
excellent condi-
fion sepfic tank

form 47,500

16' reconditioned hydraulic operated sepfic
fank delivery bed. Call Tommy. 15,000

<o

ENEETT T T
| T =

- Call Tom}ny’fdr“d quofte!
256-338-4987 or
256-737-0051

DREDGING & DEWATERING SERVICE

» Municipal and Industrial e Digester and Lagoon Cleaning

» Double Belt Filter Presses e Liner Repair & Replacement

Fluid Technology, Inc.

www.fluidtechnologyinc.com

AREYOU .
TIRED OF g

WELDING A PLATE
ACROSS YOUR TEETH?

You should "Zua HALL'S GRADE BLADE
AULENE

on your backhoe or excavator.
* 4sizes available, 4' to 10', for excovators
» Sdifforent sizes for ubber fre backhoes and mini-excavators
If you would like to know more, call us toll-free at
319.470.3033 - www.gradeblade.com

HAL'S GRADE BLADE, INC.

BORGER.

ROTARY

LOBE
PUMPS

Technical Features:

¢ Self Priming

« Positive Displacement

» Pulsation Free

* Low Shear Operation

» Reversible Rotation

 Flows up to 5,000 usgpm

* MIP Design=
Maintenance In Place

Trailer Jetters
Gas or Diesel

612.435.7300

www.boe rger.com AmericanJetter.com

866-9HI-FLOW

T&T Tools, Inc.
800.521.6893

CALL :

. (513) 241-1600
G Fax (513) 756-1995

Biological Maintenance for

Drain Lines, Grease Traps
and Septic Systems

INCREASE PROFITS 20%

EASY TO SELL

SIMPLE TO USE

PROFESSIONAL STRENGTH
EPA RECOGNIZED

You have everything to
gain...call 800-951-4246

for your FREE sample.

e En,
5
NELE
US.EPA

One Biotechnology
www.1biotechnology.com

Catalog

Many styles

Available

Insulated Heat-Treated
Soil Probes

(for locating) (for covers, lids, etc)
www.mightyprobe.com

Lo wnershlp

Call John VanZandt
AerraTech, LLC _
Parts, Sales & Service

1.888.298.4272




Vent Odor Solutions
for Any Budget

IndustrialOdorControl.com

B66-NO-STINK (667-8465)
973-846-7817

@
Simple Solutions

DPIsTRIBUYTING LLS

Waterblaster

Rentals & Sales

Houston, Texas

Boatman Industries

1K to 50K psi
60 hp to 1000 hp
Waterblasters & Accessories
Used Equipment Sales

713-641-6006

www.boatmanind.com

*» Service Records

* Custom Decal Designs

* Die-Cut Shaped Decals
* Lack of Service Tags

* Fence Signs

¢ Signs & Safety Products
* 1000s of Stock Decals

2 division of Rosda Signs, Inc.

800-829-3021

In uSLy

Potty Fresh®

Plus KLL™

« Non-Formaldehyde

« Deep Blue Color
(Non-Staining)

b
29. oha e+ Rl
1-800-
Intl. 412-252-7000
www.SURCOPT.com

ana Sources of Odor

Fast ¢ Inexpensive * Easy
Superior® 5E

8y,
)

_Electric Smoker

Using Superior® Classic Smoke

800-945-TEST

12 Volt Electric Valve

HEATER

= Draws 17 amps
= 150° Surface Temperature
= 32 Sq. inch heating
coverage
= Easy to install in trucks
or trailers
= Retro fitting

A\ TRAILERS AND
> TRUCK BODIES

a4 INCORPORATED

1-877-634-1922 | www.itimfg.com

Custom Manufacturer of Gas & Oilfield Equipment

N
| =
E-Z BuiIdYour own|...
Shop* AG Storage * Facility
Step By Step Assistance
25.-:30/ Year, Warranty

——

N pr——
52x90 | 42x40
+ *20,828 || *9,992

< All'Steel Frame & Sheeting
= EZ{Plans &'Instructions
« EZ Plans & Instructions
= |-Beam Construction

www:universalsteelfcom

;;"E'nvlrdnmemaliy Responsib|
Competitive Edge
~Additional Revenue
<Inaeased Productivity,

« Incredibly Efficient

Stationary/orMobil€

Made for Grease Trap Haulers
by Greasejlrap Haulers

304 6584778 ©

Downey Ridge Environmental Co.

www.greasezilia.com

S/ TeCH

Tol Free 888-999-3290 FILTER,

| F‘Tru()ore Sludge Sampler

| Tired of taking multiple
samples just to guess
= the sludge depth?

Try our TruCore!

| * Quick & accurate sampling

* Works in thick sludge

* No mess release of sample

 Simple straight-thru design

* Clear tube is made of
Polycarbonate

* Inside diameter of 1-3/8"

* Extendable

www.simtechfilter.com

Marketpiace Advertising

SURCO’
Potty Fresh® Plus-XL®
PORTION-CONTROL DISPENSER
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Packet-convenience...
in a powerful liquid.™
Outperforms pellets,

packets and pucks!

g SURCO"

PORTABLE SANITATION DIVISION
292 Mpha Drive - RDC Industrial Park - ittsburgh, PA 15238
Call: 1-800-556-0111
Intl, 412-252-7000
www.SURCOPT.com

3
0
i
%
q
q
£
1l

I Units from 4,000 to 40,000 psi,
including convertibles

I 60-600 hp, diesel or electric
I Rent, buy or lease

I 6 convenient branches:
M, IN, NJ, LA, TX, CA

I NLB Corp. 1-877-NLB-7996

www.nlbcorp.com

I CONFINED

SPACE
) ENTRY
PACKAGE

>

P 252,995
The best package on the
market includes:

* 4-Gas Air Monitor

(3 Year Sensor Warranty) | \
» 7' Tripod
*» 3-Way Fall Protection / \
* Work Winch & A
+ Full Body Harness R

N it

Add a Blower with 15" of duct foronly—SSSOI
Add a 5 Minute Escape Respirator for only $500!

A== 5/ 800.362.0240

www.mtechcompany.com
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see photos in color at www.pumper.com

ADVERTISING

SANITATION POSTCARDS & BUSINESS
CARD MAGNETS: Remind your custom-
ers and prospects with color postcards and
magnets. Economical marketing tools. Trade
show handouts as well. Call 781-844-8600.
Visit www.sanitationpostcards.com. (PBM)

AERATORS

Blue Diamond air pump for Clear-
stream: Delta and Hydro Action. ET80
$180 + $25 shipping. ET100 $280 +
$25 shipping.

Call us at 800-717-8807 ros

Multi-Flo alternative new replace-
ment Aerator Roland’s Turbo B: $295
+ $25 shipping. Multi-Flo alternative
replacement, NEW FILTER SOCKS, 30:
per case $245 + $25 shipping. SPRING
CLIPS to hold filter socks in place, $2.86
per clip. If light can be seen through your
filter sock (filtration is under performing)
replacement is required.

Call us at 800-717-8807 or email
us at fabulousfungi@gmail.com.
Roland turbo septic:
www.youtube.com/fabulousfungi,

Multi-flo.org P05

2012 Robox 250 HP low pressure screw
compressor units in sound enclosure. NEVER
INSTALLED. WEG brand motors. 2 available
at a fraction of original cost. www.Surplus-
TechParts.com or call Kevin 269-655-5506
MI. (P06)

BLOWERS

T

Myers Blower $9500 obo. | have hun-
dreds of used vac and hydroblasting
equipment available for sale. Call Tim 763-
443-5978 or for a list of what | have email
tfroberts@msn.com

763-443-5978 PO5

BUSINESSES

Business for sale! Industrial vacuum con-
tractor middle Georgia. Five Guzzler vacuum
trucks, four PipeHunter jetters and more.
Established business for 15+ years! Gross
average 1.5 million/year. Contact Greg 478-
456-1634. (PO5)

Florida state septic license available to qual-
ify your company. Reasonable terms. Contact
Jake 352-200-1522 . (PBM)

ARE YOU MOVING TO FLORIDA? Would you
like to start a septic and sewer cleaning busi-
ness? | have license - will sponsor. For more
information call Larry at 931-287-5413 or
931-248-1284. (PBM)

California Septic/Grease Pumping. $350,000/
0BO. Turn key, established 29 years ago.
Call 831-440-0168 or email admin@
a-1septicserviceinc.com for details. (P05)

SMALL TEMPORARY FENCE COMPANY FOR
SALE. Handling the Eastern Pennsylvania &
Northern Delaware area. For more informa-
tion, please call: 215-475-5675 (PO5)

SUNNY SOUTH FLORIDA business for sale:
Full service septic tank contractor; retiring.
Established over 20 years. POTENTIAL FOR
GROWTH. Call Chris 305-297-2171. (PI07)

Family-owned portable toilet business for
sale due to health issues. Located 30 min-
utes from Louisville. Established business
with loyal customers, and special events.
Call 270-945-4122 or 270-319-9158. Leave
message, will return your call. (P0B)

Septic pumping business for sale. South
Central New Hampshire. Owner seeking to
retire after 27 years. Good mix of residential
and commercial accounts. Asking $250K.
Email to hudsonrb3@yahoo.com. (PO7)

FOR SALE: Septic Pumping Business in central
Wisconsin. Includes 2,500-gallon septic truck,
over 3,000 loyal customer base and growing.
Lots of potential. Owner wants to retire but will
provide consulting and training for a reasonable
transition period. Cell: 608-547-3267.  (P09)

LOOKING FOR A BUSINESS THAT IS RECES-
SION PROOF and always in demand? Looking
to increase your net worth and make a few
million in your life? Stop taking chances and
gambling on the stock market and unknown
avenues that lead you to losing hundreds of
thousands of dollars! Start now by investing in
a company and becoming the owner of a mil-
lion dollar company that will provide a living
for you and/or your family in the public works
service area. Company has exclusive territo-
ries and possible expansion to other areas to
net bigger profits. This for serious individual/s
looking to learn and achieve a nice net profit.
The right individual/s understand/s that a
motivated individual or trusted management
team will be needed to continue full operation
of company. Owner is looking to refire after be-
ing in business for 30 years. Owner has proven
track record and is willing to work with the
individual/s o ease new owner/s to an easy
transition. Company currently has 13 employ-
ees. Sales for this past year almost reached $1
Million. Asking price $1.8 Million. Owner will
finance or work out other possible terms with
right individual/s. Purchase includes 2 com-
mercial properties on busy highway frontage
consisting of 9,000 sq. ft. indoor precast facil-
ity, the second consists or retail cart-a-away
concrete sales facility. Includes all trucks, ma-
chines, backhoes, skid-loaders, pump trucks,
septic & aerobic manhole forms. Contact with
full name, phone number, fax number and
email for confidentiality agreement and more
info to jontelco@hotmail.com. (PO5)

Family owned portable toilet business: Owner
with health issues forces sale, 500 + units, 4
service trucks, located in beautiful Sacramento,
Calif. area, 16 years established business, loyal
customers. Serious inquiries only. Leave mes-
sage; will return calls. 916-343-3326. (PBM)

WWW.ROOTERMAN.COM. Franchises
available with low flat fee. New concept. Visit
website or call 1-800-700-8062 x26.(CPBM)

National Grease Recycling Inc. Let us
teach you how to recycle restaurant’s waste,
fryer grease and oil (yellow grease) only. No
trap grease. Big $. Over 30 years experience,
will guide you through complete process from
collection to processing to marketing to end
users. Don’t lose your trap business to com-
petitors that offer both services. We also buy
cooking oil, unprocessed, anywhere in the
country. Call for information. Dewey Walker,
813-752-9535 or 813-758-2552. (PBM)

COMPUTER SOFTWARE

Pumper Plus Billing Software: Regularly
$795. Mention this ad in Pumper.com and
purchase for only $595. Pumper Plus is a bill-
ing software package from Galaxy Systems,
www.galsys.com/pumperdemo.asp, that
handles billing for septic pumping and por-
table toilet service-type companies. Inquire at
solutions@galsys.com or call 800-985-3029.

(PBM)

DEWATERING

Green Mountain 25-yard stainless steel roll
off cable dewatering box, retractable roof,
does not include polymer injection system.
BEST OFFER. 262-677-4817, WI. (P09)

FULL DEWATERING PLANT AVAILABLE: 3 dewa-
tering boxes, polymer equipment, rotary screen-
er, flow meter, spill control, mixer, pumps,
pipes, hoses, etc. Any reasonable offer consid-
ered. Call Bill @ 603-269-3441 NH.  (P06)

For Sale: SLUDGE DEWATERING SYSTEM
designed for restaurant grease and septage.
Processes 10,000 gallons per day. Made by
Dab Unit from Canada. $18,800 0BO. Call
330-360-2727. (PO5)

15 cubic yard closed top Flo Trend Sludge
Mate on 20 cubic yard hook-lift frame
with 500 series Polymate dosing system.
$13,000. 740-357-1208, OH. (PO5)

Seriously!! Are you still trying to dewater us-
ing a “box, bed or belt"? | have a better way.
Check out ITRDewatering.com then call or
better yet, come watch it work!! Also works
great on straight grease! 317-539-7304.(P07)

FOR RENT: JWI mobile filter press

units, 90-100 cubic foot, 225 psi feed

w/ belt conveyer. CALL Tim Stapleton at:
606-465-7955 or email

tstapleton@pressuretechinc.com
P05

DRAINFIELD RESTORATION

Soil Shaker 2000. Universal skid steer at-
tachment for drainfield restoration. Buy fac-
tory direct. $6,250. www.soilshaker.com or
call 320-293-6644. (PBM)

Terralift: Huge discounts on Termralift Ma-
chines. Call Dick Crane or John Vanzandt at
800-223-2256. (P05)

PLACE YOUR AD ONLINE AT www.pumper.com - IT'S ALWAYS THERE TO MEET YOUR BUSY SCHEDULE
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Teraliftt Huge discounts on Terralift Ma-
chines. Call John Vanzandt or Dick Crane at
888-298-4272. (P0O5)

DRILLING & BORING
EQUIPMENT

CAB: 2003 Chevrolet C4500: 27,885

KMS Duramax diesel. BODY: Series

400 coring unit, 18" core bit.

w ..Asking $35,000
"519-472-61 81 Alberta, Can. pos

HAZARDOUS WASTE UNITS

2001 Freightliner with Cusco 3,200-gal-
lon stainless steel dump door, DOT certified
tank, Demag pump, CAT engine. KLM Com-
panies, 617-909-9044. (PBM)

Pre-owned Thompson Tank, 2-compartment
2,200 U.S. gallon, 1,000/12,000 carbon steel
vacuum tank mounted on a 1993 Freightliner
FL70 cab and chassis and a Thompson Tank
pump package. (Stock #7918C) www.Vac-
uumSalesinc.com, (888) VAC-UNIT (822~
8648). (PBM)

1995 International 4900 with a 2,300 U.S.
gallon Presvac, carbon steel, DOT certified
412, vacuum pressure tank. (Stock #6004C)
www.VacuumSalesinc.com, (888) VAC-
UNIT (822-8648). (PBM)

1993 Chevy Kodiak with a 2,300 U.S. gal-
lon Presvac, carbon steel, DOT certified,
vacuum tank unit. (Stock #6615V) www.
VacuumSaleslnc.com, (388) VAC-UNIT
(822-3648). (PBM)

2012 Western Star cab and chassis with a
Power Vac 5300, 3,250 U.S. gallon, carbon
steel, DOT 407/412 regulations, vacuum
tanker with a Hibon PD blower, 5300 SCFM w/
vacuum to 28" mercury, dump type with full
open rear door and a Presvac PVB 750 vacu-
um-pressure pump. (Stock #13518V) www.
VacuumSalesinc.com, (888) VAC-UNIT
(822-8648). (PBM)

New 3,200 U.S. gallon, carbon steel, DOT certi-
fied, 407/412 vacuum tank, dump type with full
open rear, door and a Presvac PVB 750 vacuum-
pressure pump installed ona 2013 Peterbilt 348
cab and chassis. (Stock #13541 A-D) www.
VacuumSalesinc.com, (888) VAC-UNIT
(822-8648). (PBM)

2000 Gap Vax HG57 WET/DRY on Volvo
WG64, 5,500 cfm, 27" Hibon blower, Cum-
mins engine, chassis tank and bag house, in
good condition, ready for work. KLM Compa-
nies, 617-909-9044. (PBM)

1997 Freightliner with Presvac 2,300-gallon
DOT certified vacuum tank, Presvac PV750
vacuum pump with new paint and tank inspec-
tions. KLM Companies, 617-909-9044. (PBM)

HYDROEXCAVATING
EQUIPMENT

2010 Vac-All ATR 1213, 12-yard debris body,
1,300 U.SS. gallon water, Hydroexcavation
machine mounted on a 2009 Sterling LT-
9513 with a Hibon SIAV 8702 tri lobe blower,
5300 cfm demo unit. (Stock #2151V) www.
VacuumSalesinc.com, (888) VAC-UNIT
(822-8648). (PBM)

JETTERS-TRAILER

1999 Harben trailer jet. Dual axle. Runs great!
Comes with no hose or nozzles. Approx. 1600
hours. $7,895. Call if interested for pictures to
be emailed. 734-502-2468 MI. (P05)

Xtreme Flow Hot/Cold Jeiter! Model
#HJ2TA8536, tandem axle trailer, 35 hp
Vanguard 8.5 gpm @ 3,600 psi, 325-gal-
lon water tank, 300" hose, General pump.
Fully loaded! List $34,995. On sale for
$29,995.

800-213-3272,
www.hotjetusa.com CPBM

JETTERS-TRUCK

2006 GMC TC6500 cab and chassis trunk
mounted jetting unit, with JET EYE camera
system, 3,000 psi @ 50 gpm, 1,000-gallon
water, 600' of hose, 500 cfm blower and
1/2-yard debris tank and attachments.
$95,000/purchase price. (Stock #13234)
www.VacuumSalesinc.com, (883) VAC-
UNIT (822-8648). (PBM)

1989 Ford with Camel water jet, 1,500-gal-
lon stainless steel water tank, Myers 80 gpm,
2,000 psi water pump. Truck and jet in good
working condition. $12,500. Pictures at www.
empireequip.com. Call Greg, 714-639-8352.
(CPBM)

JET VACS

1997 International 2654 Vactor
2110-36 combination unit on an
International 2654 with DT530 engine
and Allison transmission. Unit in good
work condition with 12,850 hours, 10-
yard debris tank, 1,200-gallon water
..$34,500
Gall Tom at 800-876-8478 ros

2006 Peterbilt Vac-Con: 80 gpm,
3-stage fan, 12-yard debris tank, 65,000
i $145,000

Call 1-877-389-2227 IN  cros

2006 International Vac-Con: 80 gpm,

3-stage fan, 12-yard debris tank, 73,000
iles. $145,000

Call 877-389-2227 IN  cros

2004 VAC-CON V312HAE: 12-yd, 50
GPM@3000 PSI water system, FMC
pump, International 7400 6X4 chas-
sis, 350 hp, 51k miles, Cummins aux
engine, model: B5.9P-165 HP, 5981
hrs, automatic, Allison transmission,
model: MD3060P. Everything runs
great. This truck will make you money!
Contact Gavin Erickson at
Legacy Equipment Company
Office # 801-975-0400 or
Mobile # 801-971-7920

www.legacyeq.com e

Vac-Con industrial machine mounted on a
pre-owned 1999 International cab and chas-
sis. (Stock #3918C) www.VacuumSalesinc.
com, (888) VAC-UNIT (822-8648). (PBM)

1994 Vac-Con: 16-yard debris tank, 1,250-
gallon water tanks, telescoping boom with
articulating hose reel, 3-stage vacuum, L8000
Ford chassis, 127,545 miles. $35,000. Call
601-373-3736. (CPBM)

Jack Doheny Supplies Inc. offers a full range

of late model combo units and DOT industrial

vacuum loaders. Call us @1-800-3DOHENY.
(CPBM)

LEASE/FINANCING

Since 1986, SLS Financial Services has
helped thousands of companies, large and
small, with the most advanced finance op-
tions that makes sense for YOUR individual
needs. New & Used Equipment. Call the name
you can TRUST, Jim Stekl at SLS Financial
Services 605-444-1105. www.slsfinancial.
com, jstekl@slsfinancial.com. (P05)

North Star Commercial Credit: Commer-
cial loans for trucks or equipment, flexible
purchase programs to fit your budget, 21
years in the industry. Contact Tom Myers,
877-804-2274. (CPBM)

MISCELLANEOUS

Six-yard metal trash screening dumpster box
with cover. $3,500. Wisconsin, 715-473-3901.
(P05)

Three (3) 3208 Cat Engines: Good Condition
$650 ea. Call 910-844-5855 or 910-734-
3411 (P06)

PADLOCKS

PADLOCKS for portables and plenty other
places. Fast. Good prices. Best service. Lock-
Masters USA, Inc. www.lockmastersusa.com;
800-461-0620. (P10)

PIPE BURSTING
EQUIPMENT

Pow-r Mole Model 33, 4" expander w/blades/
Acme Honda power 20 hp (portable). Duck
rod/fusion. Machine used only 6 times. New
$21,800. $15,000 0BO. 1-970-874-7920 CO.
(PO7)

PLACE YOUR AD ONLINE AT www.pumper.com - IT'S ALWAYS THERE TO MEET YOUR BUSY SCHEDULE
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PIPELINE
REHABILITATION

2 - 24" Repipe Trailer Mounted
Shooters: Coversion kits from 24" to 6".
Assorted lips and gauges, funnels and
steam caps. Ready to go. (Canada)
Adam Russell 613-227-8671
arussell@cwwecanada.com py

PORTABLE RESTROOMS

2005 PolyJohn/PolyLift: 24/each, PolyJohn
PolyLift hi-rise restrooms. $200/each or
$3,800/lot. Located southeast PA. 610-587-
6159, bwyoungjr@hotmail.com. (PO5)

500 white Olympic fiberglass toilets, con-
struction grade, $50/each, handicaps, $250.
Located in Albuquerque, NM. Call 505-345-
3965 or email aaapumping@hotmail.com.

(P06)

100 PolyJohn PJ3 construction grade por-
table restrooms, mostly blue with white roof,
some blue and yellow, $175 each. 845-883-
5563. (P0O5)

Up to 400 used teal Satellite units, in excel-
lent condition, in Central Florida. $200/each.
Minimum purchase 50 units. 352-860-0195.

(PBM)

70 gray Poly-Mini’s (shortened units that fit
into construction elevators). 2 years old. Lo-
cated in St. Louis area. 618-538-5885, 8 to
5p.m. CST. (P05)

26 RED TUFF-JON llls. NEVER USED. Pur-
chased brand new in 2007 direct from TSF
Company, Inc. Super Mongo Mover dolly
included! Currently warehoused in Houston,
TX area. $10,000 or best offer. You pick up.
Email: jrodfour@comcast.net. (PO5)

Restrooms for sale, age 10-15 years, mix
of PolyJohn and Tuff-Jon units. Fair to good
condition, $75 to $200 each in lots of 10.
Kentucky 800-998-2077. (P05)

Used portable restrooms: Construction grade,
various colors/makes, $125/unit. Quantity
discount & shipping available. Call Chris at
218-343-0108 or email mrhiffy@centurytel.
net. (PTO5)

PORTABLE RESTROOM
TANKS

2004 Workmate 1350 aluminum tank, 900

waste, 450 fresh. Excellent condition. With

Masport pump. $6,000. 800-241-0941 PA.
(P06)

(2) Lane Vacuum large “slide-in” units.
1,000/350 with Honda. On older flatheds.
Buy unit or unit on truck. Located in St. Louis
area. Reasonable. 618-538-5885, 8-4, CST.

(PO5)

1998 Best Enterprises 300W/110F stainless
steel slide in unit. $2,500. Located in south-
east PA. bwyoungjr@hotmail.com, 610-587-
6159. (P05)

PORTABLE RESTROOM
TRAILERS

room hauling trailers in stock. New 20-
unit movers and 12-unit movers, ready
for delivery.

715-723-4450 W1 P05

3 Decons, 28' Tonto, 18' Royal, 2001 ASCI,

16" Presidential, 26' Presidential, portable

toilet hauler trailers. 315-437-1291, NY.
(PBM)

PORTABLE RESTROOM
TRUCKS

2002 International 4300: DT466, air brakes,
6-spd, A/C, 117,000 miles, brand new 1,100/
waste, 275/water tank with toilet rack, new
Masport HXL4 pump. Truck is in an excellent
condition. $34,900. GARY: 404-514-2923,
GA. (P05)

2000 Freightliner route truck, 1200/350 In-
diana tank, standard transmission, $17,000.
1999 F550 Ford 7.3L delivery truck, 300/150
Pik Rite tank, hauls 8 units, liftgate, $9,000.
John 610-587-8879; les@pottyqueen.com.
(P07)

1998 Freightliner F-60, CAT 3126, 7.2 liter,
5-speed manual, 238,000 miles, 16' flatbed
with stainless steel tank, 400 waste, 110
fresh water, Masport vac pump, PTO driven,
DC water pump with hose reel, new tires.
$14,000. Call: 330-763-3706. (PO5)

2006 Freightliner M-2 MBE9S00, 6.4 L, 250 hp,
Mercedes, Allison 3000, 6-speed, 259,000
miles, Dyna-Vac steel tank, 1,200-gallon
waste, 500 fresh water, HXL75V, Masport
pump, Burks DC10 water pump. $39,000.
Call for pictures: 330-763-3706. (PO5)

PORTABLE RESTROOM
TRUCKS

2007 Ford F-550, 4x4, Satellite MD-950,
only 113,000 miles, excellent condition,
washed daily and stored inside every night.
$34,900. Michigan, 231-228-7499.  (P05)

2003 Chevy 2500: 155,000 mlles
4x4, auto, VERY VERY NICE. 2008 Satel-
lite MD400 slide-in unit, 270 waste, 130
fresh. Truck only used 2 years for toilet
service. Call for more details.. $15,000
712-441-3262 1A P05

(2) 2007 International UT 365 Diesel:
Built by Transway Systems with TSI 500
(396 ¢fm) pump. Vacuums grease and toi-
let waste with no clogging or delays, 500
waste/400 water. Water has 200-gallon
bucket feed tank in bulk head and two sad-
dle tanks that feed the jetter system, power
wash system equipped with a 3.4 gpm and
1,500 psi, PTO driven, jet lines and wash
down toilets easily. Reelcraft retractable
hose reel with 50' of hose, passenger side
service, 12" flatbed with lift-gate, carry 10
standards with gate down. Well maintained
and washed daily, detailed professionally
twnce per year, 136,500 miles and 163,600
.............................. $48,500/each
call 419-865-4830 Holland, OH ros

2002 Ford F550, 4x4 truck, Imperial unit,
600 waste, 250 water, 7.3 engine, stick
transmission, Masport pump, portable toilet
rack. www.pumpertrucksales.com. Call JR.
@ 720-253-8014, CO. (PBM)

2005 Ford F350, diesel, Satellite unit,
400 waste, 200 water, M2 Masport. www.
pumpertrucksales.com. Call JR. @ 720-
253-8014, CO. $14,000 (PBM)

2004 Ford F450, diesel, 600 waste, 130
water, Condé HD 6 pump. www.pumper-
trucksales.com. Call JR. @ 720-253-8014,
C0. $25,000 (PBM)

1997 International DT466: 6-spd, 3 com-
partment back tank, 200/100 fresh, 600
waste, Masport hydraulic pump, Keith Huber
tank. www.pumpertrucksales.com. Call JR.
@ 720-253-8014, CO. (PBM)

2007 Ford F-550: 159k, 4x4, auto trans.,
new rebuilt motor - zero miles, Satellite
MD950, polished stainless steel tank, 650
waste, 300 water, Condé 6SS vac pump.
www.pumpertrucksales.com. Call JR. @
720-253-8014, CO. $37,000 (PBM)

2001 Isuzu: Rack body, diesel, 2000Ib.
lift gate. Holds 10 units with gate. Stan-
dard transmission. Please call:

518-441-7222 NY PT05

2005 Internatlonal 4200 Work-
mate: 700/waste, 300/fresh, 6 pot
rack carrier, 160k miles. Located in
central US. . ..$42,900
Call 402-984—4733 pO5

Pre-owned Coleman 600 waste, 250 fresh,
100 chemical 3-compartment, stainless
steel vacuum tank with a Masport vacuum
pressure pump package (TANK ONLY) (Stock
#2282V) VacuumSalesinc.com, (888)
VAC-UNIT (822-8648) (PBM)

2004 Kenworth with a Keith Huber 1,000
waste—400 water, carbon steel unit with
Masport pump. (Stock #TBDO4ken) Vacu-
umSalesinc.com (888) VAC-UNIT (822-
8648) (PBM)

1999 International with a Coleman 600
waste—250 water—100 chemical stainless
steel unit with a Utile pump. (Stock #TB-
D99In) VacuumSalesinc.com (888) VAC-
UNIT (822-8648) (PBM)

2002 International with a Coleman 600
waste—250 water—100 chemical, stain-
less steel unit with a Utile pump. (Stock
#TBD02In) VacuumSalesinc.com (888)
VAC-UNIT (822-8648) (PBM)

PLACE YOUR AD ONLINE AT www.pumper.com - IT'S ALWAYS THERE TO MEET YOUR BUSY SCHEDULE

92  Pumper* May 2013



2007 GMC C-5500: Duramax, auto-
matic, 186,000 miles, 500/200 alumi-
num tank, 4 unit hauler/lift gate. Excel-
lent condition. .................... 336,500
800-241-0041 PA Pog

2008 Peterbilt 330: 1000 gallon
waste, 400 drop, 200 wash. Allison auto,
Coleman body. Nice condition, New rub-
ber. All ready to go. Please call

518-441-7222, NY

PT05

2006 Chevrolet Duramax 3500: Truck
starts and runs great, 6-speed, Allison
automatic, 2wd, A/C, 193,000 miles,
750 waste 200 fresh, dual side service.
...$12,900

920-573-3647, Wi PO5

2008 Ford F550: 1,000-gallon waste,

300-gallon fresh, steel tank. Truck has

190,000 miles. New engine has 90,000

miles. Truck is in excellent condition.

.. $35,000

Call Duane for details
701-320-3525, ND PO5

2004 Ford F550 toilet service truck. 6.0L die-
sel. Two-wheel drive. Automatic transmission.
19,500 GVW. Satellite Industries MP950 tank.
650 waste/300 fresh water. 169,000 miles.
Conde 6ss under-hood MD950 pump. $17,000
0BO. Call Doug 540-886-4954 VA. (PO5)

All new International TerraStar, 1500 gal.
portable restroom truck. Call 866-720-4999
or www.tankservicesinc.com. (PO5)

For Sale: 2006 GMC 550 portable toilet ser-
vice truck, 1,000 waste/300 fresh water,
300k miles. $26,000. Call 317-440-1206 for
more information. (PO5)

2009 Dodge: Dodge Cummins 6.7-li-
ter, diesel, auto tranny, 16-foot rack
body , 4000Ib. lift gate. Holds 10 units
with gate. Please call:

518-441-7222 NY

PT05

PORTABLE
SHOWER TRAILERS

16-stall mobile shower trailer: Diesel fired
water heater, 12 wash basins, 1,795 gal.
fresh water storage tank, 2,602 gal. Grey
water tanks. Go to candjsinks.com for more
info or call 623-680-2150 AZ. (P05)

POSITIONS AVAILABLE

GENERAL MANAGER: Louisiana liquid waste
company looking for a dynamic leader to as-
sume the role of GENERAL MANAGER. Posi-
tion entails day-to-day management of op-
erations and personnel including both labor
and administrative teams. The successful
candidate should be able to demonstrate a
strong background in transportation & logis-
tics with the ability to manage through the
monitoring of key business metrics. Waste
professionals are encouraged to apply but a
waste industry background is not required.
Excellent salary & benefits package is avail-
able. Please forward resume and salary his-
tory to: rjackson@aagreasetrap.com. (P05)

GapVax, Inc., a nationally recognized manu-
facturing business, is seeking a talented,
highly motivated individual to fill a full-time
Sales Position in the Midwest (lowa based
preferred) region. GapVax is the leading man-
ufacturer of industrial and municipal vacuum
units and hydroexcavation units in the United
States. We provide the most reliable, compre-
hensive, and efficient mobile vacuum units in
the industrial and municipal markets. Specifi-
cations of the position are listed on our web-
site, www.gapvax.com, click on the Now Hir-
ing link in the left hand column. Send resumes
to Lthomas@gapvax.com or 575 Central Av-
enue, Johnstown, PA 15902. (CPMGBM)

Comlzd

FULL-TIME SALES POSITION: Keith Hu-
ber Corporation, a nationally recognized
manufacturer of mobile vacuum loading
equipment, transport trailers and indus-
trial water jetting machines is seeking a
talented, highly motivated individual to fill
a full time sales position. Keith Huber Cor-
poration provides the most reliable, com-
prehensive and efficient mobile vacuum
units on the market today. The ideal candi-
date will maximize market penetration and
revenue potential in an assigned territory
while building and maintaining long term
business relationships with high potential
customers. Send resumes to Maury Hull,
VP of Human Resources P.0. Box 349 Bay
Springs, MS 39422 (PO5)

Nevada Johns Portable Toilets & Site Services
is hiring an operations manager. Retirement

plan, medical insurance and more. Call Vince
at 775-721-8484. (PO7)

POSITIVE DISPLACEMENT
BLOWERS

(2) New Sutorbilt PD blower, model GAFMBPA
catalog no., 6 mp. $2,500/each or $4,500 for
both. 714-639-8352. Pictures at www.empire
equip.com. (CPBM)

PUMPS-VACUUM

Buy & Sell all makes and models, new & used
vacuum pumps & high pressure water pumps,
and good used replacement parts. Call for an
inventory sheet and save. www.Vacuum
SalesInc.com, (888) VAC-UNIT (822-8648).

(PBM)

RENTAL EQUIPMENT

Liquid vacs, wet/dry industrial vacs, combi-
nation jetter/vacs, vacuum street sweeper &
catch basin cleaner, truck & trailer mounted
jetters. All available for daily, weekly, month-
ly, and yearly rentals. USI Rentals, LLC,
(838)VAC-UNIT (822-8648) www.vsiren-
talslic.com. (PBM)

ROLL-OFF CONTAINERS

1662: 4800-Gallon PolyTank Rolloff/
Hooklift Tank: Full opening rear, 24"
top manway. Located in Newburgh, NY.
... $3,500
Contact Charlie:
chas_peterson@msn.com pgs5

ROLL-OFF TANKS

New 5,000-gallon roll-off tank w
new Moro pump with hyd. drive. Use with
any roll-off truck ready for work.

KLM Companies
617-909-9044

ROLL-OFF TRAILERS

2002 Int: $27,500. 2000 Int.: $19,500. 1996
Int.: $4,100. 1995 Int.: $16,500. 2000 Int.:
$19,500. 2001 Int.: $21,500. 256-757-9900
or www.pbsos.com. Equipment for sale.(PBM)

SEPTIC TANKS

2000 International 1H-4900 DT-530:
300 hp, 9-spd, spicer locking tandem,
40k Hendrickson double frame, 85 Bbl,
R260D, Jurop built, never used, very
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SEPTIC TRUCKS

2001 Sterling Acterra. 33,000 GVW, 225 hp
Cummins, 6 speed, 2800 gallon aluminum
tank, Jurop PNR 102 pump, heated valves,
A/C, recent clutch and brakes. 265k miles.
Clean dependable truck. $38,000. Call Jack
at 951-570-8684 or email at jack.dirty-
works@gmail.com. CA. (PO5)

2001 International 4900 DT466, 7-speed
transmission, 2500 gal. tank, 159,000 miles
with water jetter. Has Fruitland pump. Locat-
ed in Lancaster ,Va. Asking $28,000. 804-
580-1553. (P06)

1988 GMC C-70 septic truck: 2000 gallons.
Blown motor (knocking) starts. 8.2 diesel
5 speed. Tina 517-672-0866 Text for pics.
Michigan $2500 (PO5)

Many other low mileage used trucks avail-
able., Under CDL. www.pumpertrucksales.
com. Call JR. @ 720-253-8014, CO. (PBM)

1989 GMC topkick vacuum truck, 3600 gal-
lon, tandem with 3rd axle air lift, 85,000
miles, Caterpillar with MT653 Allison auto, air
brakes, air shift PTO, steel tank, top and rear
hatch, dual fuel tanks. Extra clean and ready
to work. $21,500. Ohio 937-674-7288. (P05)

1997 Ford L9000, 4000 gallon hoisted tank,
full opening rear door, new Moro PM200
pump, 10-speed, N-14 350 hp. Great unit
for cleaning car wash pits. New paint 2007.
$27,000. 913-631-5201, KS. (P06)

2004 IH: DT466, 270 HP, 6+1, A/C, cruise,
diff. lock, heated mirrors, tilt wheel, 2300
tank, MEC8000, 3" & 4" heated valves,
60 gal. water tank, work lights, toolbox,
108,000 miles. Call for price.
800-326-2308 P05

1994 Ford L9000 Aeromax: L10 Cum-
mins engine, 9-spd. trans., lift axle, 2003
2,600 gal. tank, Jurop R260 pump, heated
dump valve, fresh paint and ready to work.
Used daily until 4/1/13. ............. $19,500
Tom 989-588-4140 Ml g5

2007 International 4200 VT 365: Air

brakes, Allison automatic, tilt wheel, AC,
cruise, air ride driver's seat, 175K miles,
1500/500 aluminum Progress tank,
Masport pump, 2 unit aluminum carrier,
new tires. Central IndianaAsking $42,500
0BO
Call Steve or Brent
317-769-7202 P05

1984 International DT 466: 300,000
miles, new paint, tires, alternator and hy-
draulic brakes, non-CDL. 1500 gal. tank.
Gets great mileage. Just DOT inspected
and ready to work. Truck is in excellent
$20,000
906-492-3758 or 906-293-6110 MI
Email: winhrsepﬁc@iamadohcopr&

2004 IH: DT466, 270 HP, 6+1, A/C, cruise,
diff. lock, heated mirrors, tilt wheel, 2300
tank, MEC8000, 3" & 4” heated valves,
60 gal. water tank, work lights, toolbox,
108,000 miles. Call for price.
800-826-2308 PO5

1985 Ford F700; 1,530-gallon septic truck,
gas motor, 9 CDL, 5-spd, 2-spd rear end,
Battioni pump, very clean and reliable. This
is a great started truck or back-up. www.
pumpertrucksales.com. Call JR. @ 720-253-
8014, C0. $15,000 (PBM)

1997 International 4900, 210 hp, 5-spd,
newer 1,500-gallon vac tank, Morrow M10
pump. www.pumpertrucksales.com. Call JR.
@ 720-253-8014, CO. $15,000. (PBM)

2004 Mack E7: 330 hp engine, 10-speed,
54,000 Ibs. GVW, NEW 3,365 back tank,
NEW Masport HXL 400 pump. www.pumper
trucksales.com. Call JR. @ 720-253-8014,
CO. (PBM)

2005 International: 330 hp Cummins, 10-
spd, new 3,600 aluminum tank, Masport 400
pump. www.pumpertrucksales.com. Call JR.
@ 720-253-8014, CO. (PBM)

2005 International 4300: DT466, 245
hp, 6-spd, 2,500-gallon Transway back
tank, TSI 500 back pump, PTO driven Giant
jetter pump, 2,500 psi. www.pumpertruck-
sales.com. Call JR. @ 720-253-8014, CO.
$46,000 (PBM)

2003 International 4300: Allison auto., 136k
miles, new 1,850 gallon steel vac tank, under
CDL; work in progress - you choose pump.
www.pumpertrucksales.com. Call JR. @ 720-
253-8014, CO. (PBM)

2008 F550: 130k miles, new engine at
85k, BRAND NEW automatic transmis-
sion, 2008 1,500-gallon (400/1100)
Progress, aluminum tank, Jurop pump,
dual service, toilet carrier. $42,500/0B0

800-550-0132, ask for Mark Pos

1998 International 4900, International DT
466E power, 6-spd., 73,500 orig. miles,
2 compartment tank 3300/200, Utile vac
pump, jetter. Call 866-720-4999 or www.
tankservicesinc.com. (PO5)

1994 International 8100 septic truck: 2,000-
gallon M-11, Cummins 310 hp, new pump,
lots new parts, lost interest, 10-speed,
spicer. $20,000/0BO0. Call 518-543-6092 for
more information, NY. (P06)

2007 Freightliner M2 Business Class: CAT
C-7 225 hp, 6 speed manual transmission,
154k miles. NEW 2500 gallon vacuum tank
with warranty, Jurop LC420 vacuum pump
with warranty. Includes BIG aluminum tool-
box and lined hose trays. Price includes
painting the tank color of your choice. Chas-
sis includes 1 year drive train warranty.
$48,700. Call Dave @ 734-731-5256 for a
complete spec sheet and pictures.  (P05)

2004 International 4300 DT-466, 147,606
miles, Allison automatic transmission with
2012 Imperial 2,500-gallon tank. Heated,
stainless-steel jackets, Masport HXL-400
pump, rear axle lock (Detroit locker), setup to
pull trailers with electric trailer brake, alumi-
num rims, back-up camera, 35-gallon fresh-
water tank. Asking $59,900. 715-339-2180.

(PO6)

2014 Peterbilt, 33,000 GVWR, auto trans.,
2800 gal. aluminum tank, NVE Challenger
607 "Max" . Loaded unit. Call 866-720-4999
or www.tankservicesinc.com. (PO5)

2000 International 4900, International 530E
power, 6-spd. trans., 14,108 orig. miles,
3500 gal. vac tank. Call 866-720-4999 or
www.tankservicesinc.com. (P05)

2007 Intematlonal 4300: DT466
164,000 Miles, Auto Transmission, A/C,
Cruise, Under CDL. New: 2500 Gallon
Tank--2300 Waste/200 Fresh (can be
changed to 2500 waste), Jurop R260
Vacuum Pump (364 CFM), Paint, and all
Accessories, 5-Year Warranty on Tank.
Financing Available. .............. $47,500
740-820-5338 PO5

2006 Freightliner: C-7 CAT engine,
180,000 miles, 6-speed transmission,
airbrakes, 33,000 GVW, A/C, cruise. New:
2,500 gallon tank--2,300 waste, 200
fresh but can be changed to 2,500 waste,
Jurop R260 vacuum pump (364 cfm),
paint, and all accessories. 5-Year War-
ranty on Tank. Financing Available.
.547,500.
740-820-5338 P05

(3) 2000 International 2764, Cummins ISM
400 HP, Fuller 8LL trans., 300K-360K miles,
4000/200 gal. vac tank, Wittig RFL100 vac
pump, jetter. Call 866-720-4999 or www.
tank servicesinc.com. (PO5)

1997 Ford F-800, 6-speed, Cummins diesel,
2,500-gallon, Transway tank, runs & pumps
great, 188,000 miles. $18,500. 315-773-
4135 NY, pictures upon request. (P05)

2002 Mack CX612, E7 350 HP, Fuller 10-spd.,
750,643 miles, 4000/200 gal. tank, Fruitland
RLF500 vac pump, jetter. Call 866-720-4999
or www.tankservicesinc.com. (PO5)
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1993/1994 International 4900: DT466, 10-
spd Fuller Road Ranger, 123,650 original
miles, large toolbox, 2,000-gallon tank, 3"
and 4" intakes, 6" dump. $25,000. 831-440-
0168 or admin@a-1septicserviceinc.com.
(PO5)

2006 STERLING LT9511; CAT C-13,
380 hp, 10-speed, 140,000 miles, 20k
fronts/46k rears, 3,600-gallon steel
hoist tank, 506 Challenger pump, 2-4",
heated, lever intake valves, 6", heated,
air actuated discharge, 36" rear man-
way, excellent condition, MUST SEE.

PRICED TO SELL! .......... $89,500/Firm
920-779-4432, WI POS

1990 Ford L8000: 2500 gallon, Bat-
tioni MEC8000 pump. New hose trays,
callipers, rotors. 89,000 original miles.
Always kept inside, great condition. Will
delivers e $19,000
802-948-2082 IT PO5

2004 Freightliner, 230 hp CAT, 6-spd,A/C,
tilt wheel, htd and power mirrors, cruise,
all aluminum wheels, 150,000 miles,
new 2,500-gallon steel tank with alumi-
num hose trays, Masport HXL75 pump, (2)
4" valves, work lights. Call for price.
800-826-2308 PO5

1999 Sterling: 3,100-gallon tank, new
paint! Septic truck with locking rears,
140k miles

Contact John at 724-785-5892 reu

2007 Sterling, 20/46 axles, 450 hp
MBE, 10-spd, full differential lock, jake
brake, 75,000 miles, 4,600-gallon tank,
HXL400 pump, (3) 4" valves, excellent
condition. Call for price.
800-826-2308 PO5

Complete Vacuum Tanks: 3,000-gal-
lon, unit mounted on your truck or ours;
$19,000. 2,000-gallon truck units;
$16,500. 1,500-gallon truck units;
$15,000. Self contained vacuum skids,
1,000-gallon; $10,500, and 1,500-gal-
lon; $12,500. Any custom options or
sizes available!
Texla Services 936-641-3938 or
www.texlaservices.com.  pgs

2004 Freightliner M2 with new 2,500
gallon Imperial tank: C7 250 hp, 6-spd.,
33,000# GVW, in-frame major, new rear
tires, with HXL75 Masport, air-cooled vac.
L&S Truck Center of Appleton, Wisconsin
800-544-7658

1993 Mack CH613, 2007 3100 gal. alumi-
num tank. Call 866-720-4999 or www.tank-
servicesinc.com. (PO5)

Pre-owned Presvac, 5,000 U.S. gallon, car-
bon steel, vacuum-pressure tank. Mounted
on 2004 Westen Star cab and chassis with
a Masport 20W vacuum pressure pump pack-
age. (Stock #3363V) www.VacuumSalesinc.
com, (888) VAC-UNIT (822-8648). (PBM)

1995 Mack CH613 with a 4,500-gallon, (2)
compartment (300 water/4,200 waste), dump
type unit with a Wittig 200 vacuum pump
and high pressure water jet pump, 12 gpm
@ 3,000 psi. (Stock #5098C) www.Vacuum
Salesinc.com, (888) VAC-UNIT (822-8648).

(PBM)

2004 Freightliner FL70 with new
2,500 gallon Imperial vacuum septic
tank: CAT 3126, 230 hp, automatic trans-
mission, 33,000# GVW, 169k miles, lease
maintained. L&S Truck Center of Apple-
ton, Wisconsin

800-544-7658 P05

2014 Mack GU713 Granite: FOR DO-
MESTIC AND EXPORT!! New heavy duty

5,000-gallon U.S tank with a 5-year war-
ranty, Jurop LC-420 liquid-cooled pump
(425 cfm) with a 1 year warranty, factory
double-framed, rear work lights, new
butterfly valves, ORIGINAL HEAVY SPEC,
dual rear aluminum toolbox, all aluminum
wheels, aluminum hose trays, full length
sight tubes, heated collars, large 12-gal-
long cyclone secondary, full float tires,
13,000 Ib steerable tag axle, 46,000 Ib
full locking rear camelback suspension,
heavy duty rear bumper with tow hooks
and drip tray, chrome front bumper.
$172,000
Call Mike: 786-554-0892 or
George: 954-558-0816,
www.Nationaltruckcenter.com ros

2007 Mack CX Vision: 10-speed, E-7
330 hp, jake brake, 384k miles, new
4,000-gallon U.S. tank with 5 year war-
ranty, Jurop LC420 (425 cfm) liquid-
cooled pump with 1 year warranty, all new
equipment with sight glasses, aluminum

hose trays and aluminum tool box, alu-
minum wheels, heavy duty rear bumper.
..$89,000
Call Mike: 786-554-0892 or
George: 954-558-0816,
www.Nationaltruckcenter.com ros

2007 Freightliner M2: CAT C-7, 245
hp, 6-speed, new 2,500-gallon U.S. tank
with 5 year warranty, new Jurop R260
(363 cfm) pump with 1 year warranty,
all new equipment with sight glasses,
aluminum hose trays and aluminum tool
box. Also includes a 1-year/100,000 mile
engine warranty.

Call Mike: 786-554-0892 or

George: 954-558-0816,
www.Nationaltruckcenter.com pgs5

2001 Sterling A9500: 7-speed, 12.7L
Detroit 425 hp, new 4,000-gallon U.S.
tank with 5 year warranty, Jurop LC420
(425 cfm) liquid-cooled pump with 1 year
warranty, all new equipment with sight
glasses, aluminum hose trays and alumi-
num tool box, heavy duty rear bumper.
.$68,000
Call Mike: 786-554-0892 or
George: 954-558-0816,

www.Nationaltruckcenter.com P05

R e s
(2) 2011 Dodge 5500 trucks: 1,000
waste/300 fresh tanks, mileage in
the 50,000’s on all 2 trucks. (4x2 @
$54,000, 4x4 @ $58,000)
Contact Rodney Lane
270-832-3793

Pre-owned Coleman 3,500 U.S. gallon car-
bon steel vacuum tank, mounted on a 1989
Peterbilt 377 cab and chassis and a Thomp-
son Tank pump package. (Stock #9643C)
www.VacuumSalesinc.com, (888) VAC-
UNIT (822-8648). (PBM)

New 4,600 U.S. gallon, carbon steel vacuum
tank and a RCF 500 vacuum-pressure pump
installed on a 2012 International 7600 cab
and chassis. (Stock #13509 A-E) www.Vac
uumSalesinc.com, (888) VAC-UNIT (822-
8648). (PBM)
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SERVICE/REPAIR

Dynamic Repairs - Inspection Camera
Repairs: 48 hour turn-around time. Gen-
eral Wire, Ratech, Ridgid, Electric Eel, Gator
Cams, Insight Vision, Vision Intruders. Quality
service on all brands. Rental equipment
available. For more info call Jack at 973-
478-0893. Lodi, New Jersey. (CMPBM)

SLIDE-IN UNIT

Galvanized 450 waste, 210 fresh, 660 total,
Vacutrux slide-in, in great shape, good vac,
25' of hose, Honda engine, white in color.
(PO5)

$6,200. 740-776-6927.

For sale: New carbon steel, 140/waste,
aluminum 75/fresh, Cone ProVac 3,
Honda 5.5 hp. Delivery available for fee.
$5,000
Call 315-375-7867/315-486-1711
or email huoirandy@yahtm.l:lm;05

SLUDGE APPLICATORS

1989 Ag-Chem, TerraGator 2505 with
grassland injectors. Fully operational
and ready to use. Runs good, tank size is
4,000-gallons, engine is a Cummins 903
with 10-speed transmission.Asking price is
$25,000

Please call 859-873-3331 P05

For Sale: Big-A Model 4500 Liquid
Sludge/Manure Applicator. 3500 Gallon
press/vac tank w/8" “easy load” boom.
Lancaster Co. PA

717-738-1066 PO5

TANKS

2012 CurryVacTank: 4700gal.,Masport

vac pump, heated valves, rear bumper

with tool boxes. Only used a few times.
$15,000 0BO

717-242-9400 PA P05

Self-contained unit, 600 gal. steel tank, 33.5
HP Kubota diesel engine, 200 gal. poly tank,
6 gpm, 3000 psi jetter. Call 866-720-4999 or
www.tankservicesinc.com. (PO5)

2008 Imperial, 3,600-gallon aluminum
vaccum tank, heated valves, sight glasses,
4" intake, 6" discharge. Excellent shape.
$16,000. 715-234-8576. (PO5)

Pre-owned Presvac 4,300 U.S. gallon, car-
bon steel, vacuum-pressure tank. (Stock
#6154V) www.VacuumSalesinc.com,
(888) VAC-UNIT (822-8648). (PBM)

Pre-owned Coleman 3-compartment: 600
waste, 250 fresh, 100 chemical, stainless
steel vacuum tank with a Masport vacuum
pressure pump package, tank only. (Stock
#2282V) www.VacuumSalesinc.com,
(888) VAC-UNIT (822-8648). (PBM)

Pre-owned petroleum, steel, 3,800 U.S. gal-
lon, carbon steel, vacuum pressure tank.
www.VacuumSalesinc.com, (888) VAC-
UNIT (822-8648). (PBM)

Vacuum Tanks - New: Sizes from 1,900-
4,000-gallon. Great deals! Check us out:
3,600-gallon for $14,000 and 4,000-gallon
for $15,000. All complete! Will make you a
great deal! Delivery available. www.JEagle
Tanks.com or Jerry at 800-721-2774.

(PGBM)

TOOLS

Crust Busters: Portable, lightweight machine,
guaranteed to mix up septic tanks and grease
traps! Save time and money! www.crust-
busters.com, 1-888-878-2296. (PBM)

T&T Tools, Probes, Hooks: Probes feature
steel shafts with threaded and hardened tips.
The insulated Mighty Probe™ tested to
50,000 volts. Top Poppers™ open manhole
covers easily. Free catalog. www.TandT
tools.com. Phone 800-521-6893. (CPBM)

TOYS

Septic pumper and vacuum die-cast toy trucks:
In your choice of colors and logos, several cabs
available. Call 877-450-2100, write to Granite
State Collectibles, PO Box 440, New Ipswich,
NH 03071; or www.granitestatecollectibles.
com. (PBM)

TRAILERS-VACUUN/
TANKER

1994 Presvac 5,500 gallon non-code vacu-
um trailer, Reyco spring suspension, 80%-+
brakes, tires. No rust on frame or suspen-
sion. KLM Companies 617-909-9044 (PBM)

Cusco 5,500 U.S. gallon, carbon steel frailer,
no pump package. (Stock #5352V) www.
VacuumSalesinc.com, (888) VAC-UNIT
(822-3648). (PBM)

New Presvac, 5,500 U.S. gallon, carbon
steel DOT certified 412 vacuum pres-
sure trailer with a front porch mount-
ed PVB-750 vacuum pressure pump,
driven by a Deutz air-cooled diesel en-
gine. (Stock #13525V) www.Vacuum

Salesinc.com, (888) VAC-UNIT (822-
8648).

(PBM)

5800 Gallon Coded Stain-
less Steel Tanker: 2,000 Pioneer
single compartment vacuum tank.
$37,000
Email chas J)delson@msn.comm

2013 Brenner, 6,000-gallon, stainless DOT
412, double conicle vacuum trailer, air-ride
suspension, radar level indicator, full length
hose trays with full length catwalk with OSHA
railing, under belly pump package mounting
platform. KLM Companies, 617-909-9044.

(PBM)

(2) 2012 Arthur Aluminum Vac Trail-
ers: 6300 gallon capacity, electronic
level gauges, air ride suspension, excel-

lent condition $60,000 each
Call Shawn 717-587-1927 PA -

TRUCKS (BOOM)

1990 DT466 International: 7 ton Del-
Zotto boom, 7 speed trans. 178,000
original miles. Excellent shape..$27,000

Call Gary 920-339-0545 WI ros

TRUCKS (DUMP, MISC.)

Cusco Industrial Vac. Full open rear dump, Cat
C-9, Eaton Fuller 9-LL. 45K miles. 6880 hours.
Wittig pump. $86,000. 740-452-6242 (P05)

2007 Peterbilt 335 pump truck, aluminum,
3,500 capacity tank, CAT C7 with Eaton 10-
spd. Asking $80,000/0BO0. Call Terry, 303-
295-0077. (P05)

2006 Peterbilt 379, 64,000 GVWR, auto trans.,
400,000 miles, excellent condition, perfect for
4500-5000 aluminum tank. Call 866-720-
4999 or www.tankservicesinc.com.  (P05)

1990 Volvo Guzzler: Good condition $22,500
Call 910-844-5855 or 910-734-3411 (P06)

1987 International B10 Aqua Tech: $8250
Call 910-844-5855 or 910-734-3411 (P06)

1988 Mack DM690S: Cusco National
tank, 118,000 miles, hydraulic tilting tank,
300 hp, 44 rears and 20 front, nice tires,
tank and truck in good shape....$28,500
952-469-1800 MN P05

1985 Ford Vactor Sewer Truck:
Ford FT8 MHV truck with a Vactor
810-E hydro-excavator. Vehicle VIN:
1FDYL80UQFVA28002. Engine Serial #:
02712660. Engine Model: 3208. Listed
Miles: 48,867. Listed Hours: 8,944.

Taylor White 435-979-0313, UT
taylor@whitessanitation.com ram
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2005 Freightliner: Cab & chassis, auto., 210
hp, 6-spd, 133k miles, under CDL. $25,000
2005 GMC: Cab & chassis, TV 500, 7.8 L,
200 hp, Duramax, auto, under CDL. We have in
stock both new aluminum and steel tanks from
850 to 4,200 gallons. www.pumpertrucksales.
com. Call JR. @ 720-253-8014, CO.  (PBM)

TV INSPECTION

1986 aluminum 16' GMC step van, Aries
CCTV inspection with UPDATED equipment.
$18,000/0B0. Call 904-284-2141 for more
info and/or photos. (PO5)

2004 Ford E450 Aries inspection camera
truck. Equipment is ready to be put to work.
The truck was manufactured on 5/4/04: or-
der #60859, system # sys 144, there is over
700" of cable on the unit. There is dual view-
ing station equipped with WinCAM software
and is NASSCO certified. We have two trac-
tors, one is a Badger TR3000 wheel camera
transporter tractor, two is a TR2000, the
camera head is a illuminator pan tilt camera,
model #Pe-2700. The truck also comes with
air compressor tools, tool box and various
wheel spacers and tracks to change height
and width of unit for multiple applications.
$89,000. | have a ton of pictures | can email
you. 203-494-6525, CT. (CPO5)

VACUUM LOADERS

2004 Thompson ST-70-50000: 3,000 |

gallon vacuum-pressure steel tank; side
mount PTO/belt drive pump. 2005 Ken-
worth T300; Cat C-7 6 cyl (300 HP); Fuller
9SP; A/C; aluminum wheels; 53,220 GVW.
16,691 mi $69,500
Sales@0pdykes.com
215-721-4444 PO7

2012 Western Star cab and chassis with a
Power Vac 5300, 3,250 U.S. gallon, carbon
steel, DOT 407/412 regulations, vacuum
tanker with a Hibon PD blower, 5300 SCFM w/
vacuum to 28" mercury, dump type with full
open rear door and a Presvac PVB 750 vacu-
um-pressure pump. (Stock #13518V) www.
VacuumSalesinc.com, (888) VAC-UNIT
(822-3648). (PBM)

2008 Sterling with a Guzzler wet/dry indus-
trial vacuum loader, 18-yard debris body,
dump type, carbon steel vacuum tank. (Stock
#2347V) www.VacuumSalesinc.com,
(888) VAC-UNIT (822-8648). (PBM)

2007 Sterling, Cat 380 HP, SuperSucker,
Roots DVJ1125 6000 CFM & 28" HG. 38,928
miles, 11,495 hrs. $138,000. For more info
call 219-406-9552 IN. (PO5)

VANES

American Industrial Components: Our vanes
are manufactured from the highest quality
laminated materials available and are fabri-
cated to exact tolerances and specifications.
800-272-7557. (PBM)

Bullet proof your pump with Kevlar blades.
Powerflo’s Dura Flo Vanes are premium qual-
ity, long lasting and heat resistant. Same day
shipment on most models: Jurop, Battioni,
Moro, Masport, Fruitland, Demag. Call Pow-
erflo Products 800-758-4788 or purchase
online at www.powerflo.com. (PBM)

VEHICLE TRACKING

G5 Pro, Live GPS Vehicle Tracker
LiveViewGPS, affordable GPS tracking
systems. $239
Viisit us online at www.LiveView
GPS.com or call us 1-888-502-3636
for a FREE system demo.  pgs5

WANTED

Wanted to Buy: Vactor 2100s and late model
Guzzlers. Cash. Phone 800-336-4369. (CPBM)

WATERBLASTING

2006 Jetstream 3600 series, 175 hp John
Deere with 4,965 hours. This unit is in excel-
lent condition. $37,000. For more informa-
tion call 440-813-0025. (P08)

WATER JETTING EQUIPMENT: We sell, repair
and retrofit water blasters. Visit us at: www.
waterjettingequipment.com or phone 714-
259-7700. (CPBM)

Gardner Denver T-375M: Bare Shaft pump.
Gardner Denver T450M Bare Shaft pump
NLB 20-200: 12 gpm @ 20,000 psi. Gardner
Denver LC-1500: 390 gpm max, 15,000 psi
max. NLB 36-200 6 gpm @ 36,000 psi. HT-
1508 25 gpm max 10,000 psi max, Shell Side
Machine, Wheatley 165: 30 gpm @ 10,000
psi, Wheatley 165: 17 gpm @ 20,000 psi.
Wheatley 125 with aluminum bronze fluid
end. Boatman Ind. 713-641-6006. View @
www.boatmanind.com. (CPBM)

PLACE YOUR AD ONLINE AT www.pumper.com -
IT'S ALWAYS THERE TO MEET YOUR BUSY SCHEDULE

Sell your equipment
in Pumper classifieds

Reach over 25,000 potential buyers
each month when you list your equip-
ment in the classified section. Plus,
your listing is placed automatically
online at the Pumper website.

In addition, your ad will be placed
in the Pumper e-Trader, an electronic
magazine that is e-mailed to readers.
That’s three ways to move your

equipment out of the yard!

Why wait?

Go to
pumper.com/classifieds/place ad

Scan the
code
with your
smartphone.
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12”7, 15", 18", 24" & 30" HD COVERS
FOR CORRUGATED PIPE & POLYLOK RISERS
Our HD covers fit Polylok risers and corrugated or ribbed
pipe. These covers are made of HDPE with the highest
UV protection on the market today. Every cover comes
with a factory-installed gasket. These covers will withstand
normal residential.

POLYLOK:. JZreesT

EFFLUENT FILTERS (800 GPD - 10,000 GPD)
We have manufactured Effluent Filters since the 1950's.
With over 60 years experience, let us size the appropriate
Effluent Filter for you.

20" & 247
LID-LOK SAFETY DEVICE

Designed to stop unwanted entry and
provide protection against accidental
entry by children or pets. Polylok's new
Lid-Lok Safety Device completely covers
all screw ports making it necessary to
remove the device first, before being able
to access the safety screws. Each device
comes with solid aluminum, all weather
construction, ring and a solid brass Master
V-Line lock and two keys.

6” & 12”7 TALL RISERS

We have combined all the best features of
concrete and plastic risers to create our
patented riser system. Our risers hold their
shape, are stackable, screw together, and
are water and airtight. Structural ribs inside
prevent frost from adhering to the riser in
frost prone areas.

127, 20" & 24”
RISER SAFETY SCREEN
These bright yellow, heavy-duty
ABS screens act as a secondary
layer of protection if the riser
cover is unknowingly damaged or
removed. The Riser Safety Screen
fits in the upper most riser stack
of our Polylok risers and prevents
entry into the tank. The Riser
Safety Screen has been tested to
250 Ibs. per sq. ft. and comes with

a built in handle.

3”7, 4” & 6” EXTEND & LOK
Our Extend & Lok™ is a simple,
easy to use solution that can
extend the inlet or outlet pipe
and make filter and/or baffle
installation a snap.
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LIQUID ASSETS

We do more than make great products. We do more than
provide top-notch service. We help you build a business.
With 22 distribution centers across the globe and
manufacturing in the United States, Canada and South
America, we're ready to help you cash in. Anytime. Anywhere.

PolyJohn.com 800.292.1305

&

POLYJOHN

there when you need us

PIUSA PICANADA PIINTERNATIONAL < FISOUTH AMERICA  PIMEXICO




PRESVAC

DESIGNED AND BUILT FOR PERFORMANCE

Bright Finish Aluminum Tanks
Septic Tank Unit, 3600 Gallon

Hydro-Trencher

5300 CFM, 27" HG Vacuum,
8" Hydraulic Boom, 3000 Gallon Steel
Debris Tank, 1000 Gallon Stainless Steel

Water Tank, 9 G.PM. Water Pump -
Powervac 5300 5800 P.S.I., 980,000 BTU Heater,

Stainless Steel 316 Sound Enclosure

16 cubic yards Wet and Dry,
. ’ DOT 407/412, 8" Telescoping Boom,
Liquid Trucks - 5300 CFM Blower, 27" HG Vacuum

DOT 407/412

3000 Gallon Liquid Vac with Dump Type

N PRESUC

Nationwide Sales & Service

gl?:inl\gfor:,SODr:i\;:io, Canada L7L 5L5 800'387'7763 ® 905'63 7'23 53

Fax: 905-681-0411 www.presvac.com






